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"The Victor talking machine's design, 'His Master's Voice,' has become a household word, and the quaint little fox terrier at attention before the horn is familiar
" to more Americans

than any of the world's great masterpieces" — Collier's Weekhj.
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ChippcndaU

Louis A77
'
Louis XI

Models

Magnificent

Xot only is the Sonora tone matchless, but the
Sonora designs are peerless for beauty. These
instruments are unequaled for their many important and exclusive features of construction.
Note their superb appearance!

im

H£
«TCLIAK
AS

The

Highest

Invincible

ITY
©F QUAL

A

Class Talking

BELL
Machine

in the World

First to make a cabinet model under $200
First to use a tone modifier
First to employ an automatic stop
First to use "bulge" cabinet work
First to have a motor meter
First to use a wooden tone chamber and an all-isoodcn
tone passage
Grand

First to utilize a feed screw mechanism for the revolving
of the turntable for the use of disc records

Elite

First to produce a 30 and 45- minute motor power (which
saves frequent winding)
First to offer a high class Portable model
First to demonstrate that a large business can be done in
phonographs on a cash basis.
The Sono?'a sells easily for cash, and
keeps your bank balances at a high level
H>onora

$f)onograpf) palest Companp,
George E. Brtghtsox, President

279 Broadway, Dept. Y, New
Toronto: Kyric Bldg.
Baby

tirand

Jacobean

3nc.

York City
Minuet

Sonora is licensed and operates under BASIC
PA TEXTS of the phonograph industry

Duncan
Colonial

Phyfe

The
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ARE BUYING

Price Twenty-five
NOW

National Educational Association Recognizes
the Value of Talking Machines in Aiding the
Student to Speak With Proper Accent

Advertising Man Discusses Talking Machine
Trade Among Farmers — Standard Machines
and Records Greatly in Demand These Days

At the recent convention of the National Educational Association of the United States, which
met at Milwaukee, Professor E. C. Parmenter,
of the University of Chicago, spoke on the immense value of the talking machine in teaching
the French pronunciation.
He brought forward the fact that by the use
of the Dictaphone it was possible for a student
to speak a sentence or two in French and then
hear what he has said with his own pronunciation. ^jHe may in that way more clearly see the
faults of his pronunciation.
The value of the talking maching in teaching
the proper accent in French he believed was a
large one. Educational institutions which could
not afford language instructors with a good accent could obtain their accent through the records. He stated, however, that the letter "S"
was not distinguishable in the phonographic
reproduction.
In a discussion which followed, however, W.
H. Willson, manager of the educational department of the Columbia Co.. made known the fact
that during the past six or seven months great
improvements had been made in the recording of the French language and that to-day the
"S" was perfectly distinguishable, and that the
letter "F," which was even more difficult to
record formerly, may now be recorded with perfect clarity.
Among the other representatives of the Columbia Co. present at this convention were J.
Milner Dorey and Harry B. Goodwin.

In discussing the financial conditions among
the farmers of this country and the kind of
goods they are buying these days, Herbert S.1
Cline, advertising manager of A. Livingston &
Sons, Bloomington. 111., points out some very
interesting facts regarding the talking machine
trade. He also points out the value of advertising which tends to establish the trade-marked
name of a product and says that the farmers
are calling for machines by name.
He says:
"We sell more talking machines to farmers
than to city people. And we are fortunate in
having a standard make of instrument that is
advertised in the farm papers. It has been
our experience that our farmer customers are
so strongly sold on this machine that they are
willing to wait several months to get this
particular make (on which there happens to
be a shortage), when there are a score of other
places in the city where they can get immediate delivery of other makes of machines not so
extensively advertised.
"Again, one has only to glance over the mail
orders from farmers that we receive every
month for records to get an idea as to their
taste. Usually the woman in the family has a
great deal to say as to the selection of records
—and a taste that calls for McCormack, GalliCurci or Caruso is going to call for similar
refinement in wearing apparel, accessories and

TALKING

East Liverpool, O., Dealer Features Victor Record in Timely Summer Display

MACHINE

EXPORTS

DECLINE

Exports, Including Records, for Eleven Months
Ending May 31, 1919, Total $4,020,960

McCORMACK

BUYS

LARGE

WINDOW

DISPLAY

Lewis Bros., Victor dealers of East Liverpool,

Washington, D. C, August 1. — In the summary of exports and imports of the commerce
of the United States for the month of May, 1919,
(the latest period for which it has been compiled), which has just been issued, the following
figures on talking machines and records are presented :
The dutiable imports of talking machines and
parts during May, 1919, amounted in value to
$49,190, as compared with $26,033 worth which
were imported during the same month in 1918.
The eleven months' total, ending May, 1919,
showed importations valued at $282,318, as compared with $310,757 worth of talking machines
and parts imported during the same period of
1918.
Talking machines to the number of 4,002,
valued at $123,058, were exported in May, 1919,
as compared with 9,946 talking machines, valued
at $337,865 sent abroad in the same period of
1918. The eleven months' total showed that we
exported 45,186 talking machines, valued at $1,367,641, as against 88,239 talking machines,
valued at $2,506,617 in 1918, and 69,221 talking
machines, valued at $1,797,028 in 1917.
The total exports of records and supplies for
May, 1919, were valued at $325,748, as compared
with $203,489 in May, 1918. For the eleven
months ending May, 1919, records and accessories were exported valued at $2,653,319 in
1918 and $1,856,879 in 1917.
ESTATE

John McCormack, the celebrated tenor and
Victor artist, has purchased the Henry L. Stoddard estate, formerly the Stokes Farm, at Darien, Conn. The estate comprises 160 acres
and this land is partly in Darien and partly
in Noroton. The price is said to be in the
neighborhood of $200,000.

ANENT

THE

O., recently featured McCormack's Victor record
"When You Look in the Heart of a Rose."
The window was arranged by the store manager,

UNPAID

BALANCE

Cents
HABIT

Credit Men Discuss That Particular Evil and
Means for Controlling It
The New York Credit Men's Association has
just been discussing in its Bulletin what to do
with customers who habitually leave balances
unpaid week after week or month after month.
The feeling is that this is the first sign that an
account which heretofore has been profitable and
desirable has become risky without apparent
reason. So far as the seller can see, there is no
change in the customer's income or fixed expenses and the seller's consent to carry a balance
is at first readily obtained, but the account grows
beyond the former figures to an ever-increasing
level and the merchant begins to feel uneasy
and wonders what to do. His fear of iosing the
customer is stronger than the fear of loss of
money and so, trusting to luck, the account is
allowed to drift along, first up and then down,
for weeks and months.
There is just enough of such accounts which
eventually pay to mislead the seller into carrying and bothering about the others, which finally are lost. The remedy, of course, is not to
let a prompt customer get into the habit of leaving balances. As soon as that habit shows itself,
he must be talked with tactfully but firmly and
insistently with a view to finding out why the
change in the customer's circumstances has
taken place. In other words, he must get the
facts before him definitely and then have the
courage to make the decision.
HARDWOOD

household needs."
INTERESTING

World

FOR

TALKING

MACHINES

This Trade Has Established Itself as Largest
Factor in Hardwood Panel Business
The important position that has been assumed
by the talking machine in the hardwood field is
indicated by the following editorial comment
which appeared recently in the "Hardwood
Record" in connection with a review of market
conditions. One paragraph read:
"It is generally estimated that to date only
about 4 per- cent, of the population has purchased phonographs. The potential proportions
of this field are so tremendous that they are incomprehensible at a glance. The phonograph
going into these machines, and just as the
largest single factor in the hardwood panel business, but the fact must not be lost sight of that
there is also a substantial amount of solid wood
going into these machines, and just as tht
growth of the phonograph business has been
reflected on the panel business, so it will be reflected on solid hardwood lumber for the legs,
corners, tops and other parts."

Most Artistic McCormack

Window

F. H. Burbick, and in the middle of the display was a beautiful rose with a girl's head in
the center. On the left was a large Victrola
and on the opposite side a picture of the famous
tenor. Around the front of the display were
several Victor records of the song with tapes
leading the eye to the machine. In the lower
right hand corner was a reminder that summer
is still here and summer music is in order.
COLONIAL

METAL

WORKS

CORP.

The Colonial Metal Works Corp., Manhattan,
has been incorporated at a capital of $9,000 to
deal in talking machine parts and metal novelties. The incorporators are M. Frideman, I.
Lauter and I. Rentier, 867 East 179th street,
New York.
The Sonora agency has recently been placed
with the Greenpoint Talking Machine Co., 638
Manhattan avenue, Brooklyn, N. Y.

See lndex\of

Advertisers

on Last Page

CUBAN

MUSIC

TRADE

CONDITIONS

Talking
Machines
Very
Popular — Cheaper
Machines Best Sellers — Natives Love Music
The natives of the Island of Cuba are very
fond of music of all kinds, says Consul C. SWilliams, Cienfuegos, and the market fo
American makes of talking machines is excellent, for this seems to be the most popular type
of music. In the local retail stores machines
are selling at prices ranging from $5 to $181,
while the most popular models are those retailing at from $20 to $30. In order to facilitate
negotiations with Cuban firms, American manufacturers should send their correspondence in
Spanish and catalogs and all other literature
should also be in that language. A list of dealers and importing houses in Cienfuegos, Cuba,
may be had from the Bureau of Foreign and
Domestic Commerce or by addressing the Talking Machine
World. Cuba's trade in talking
machines
is growing.
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store, and are given a reminder of the home, of
The man who sells talking machines and
this place the preference when you make a purchase.
the conservatory, of the music salon. You get
records can appeal with profit to the esthetic
Do you know what a difference there is beside of one's nature. The more artistic the ef- away from the businesslike feeling which too
often mars the stores that are seeking to make
tween hearing a record played in pleasing enfects as applied to the store the greater possivironment and in an environment that is cold
sales for these lines. You are given an easy
bilities are there for sales. In other words, we
chair, the little electric fountain plays silently,
and harsh? You can appreciate the music to a
must combine the beautiful with the musical,
the large windows are draped with hangings,
and in this way create an environment that
much greater extent when you hear it in suitthe floor is carpeted with heavy velvet carpet
able surroundings. A fine painting looks far
makes the whole harmonize, filling the mind
more
beautiful in a drawing room than it does
covering.
There
is
a
feeling
that
this
is
more
with that comforting feeling that adds to our
than a salesroom in its broadest meaning; it is amid, a large collection when seen in a store
appreciation of music.
a salon, and it offers a quiet repose that has its that is barren of the proper setting.
Art can be made a real factor in the salesYou want the customers to feel that you are
charm, where the mind may be at rest amid the
room. It must not be confined to the booths
sweet
music
that
floats
around.
desirous
of making your store distinctive. This
alone, for the latter are but the complement of
There is another store with its show windows
same
desire
should pervade all your endeavors.
the sum total of one's endeavors. If we fail to
Make the salesroom a music salon. Do not
attractively decorated, and its rugs, flowers and
make the exterior as well as the interior attracadopt the idea that just as many sales would
tive there will be the larger difficulty of arousbe made did you not make this special appeal
ing that interest which has so much to do with
as a very significant part of your business. You
the sale of machines or records. We have to
will find that getting away from the sameness
create an atmosphere, that is the whole subject
in a few words. If this attribute is lacking our
The More A rtistic the in
| and the cold, uninviting showroom will be a
material help toward creating this impression
efforts are not going to be nearly so profitable.
that you are desirous of arousing.
There are some stores that have caught this
If you are not located so that you can augidea and practical tests prove its value. Here
g
Store the More Pos[
ment the art aspect of your store then at least
is one establishment that has gone a little in
do
what
is possible with the limited means at
advance of most others. Now this particular
p
sibilities There Are
|| your command. One of the stores cited above
store has not the advantage of a street display
is not advantageously located, but the proto get the people to buy. It is a department in
prietor has made the interior effect most pleasa large store, and while there are infrequent
■
for Resultful Sales
H
ing. He has not been lacking in either expense
opportunities for window display and publicity
or ideas and the results of this are that he has
in the dailies, still the larger number of prospects must be brought into the talking machine
a show place for the customer's delight. Surely
you can do as much as he has done, and
section by that more pleasing invitation — its
without any more ado. He, like the other man
soft lights charm also. You enter here rather
sheer attractiveness and the way the goods are
noted, realizes that the public believes that there
as you would a concert parlor, for the interior
displayed.
is a great deal of merit in the store that gets
The idea given prominence here is that this is robbed of its industrial glare. You want to
linger here because of the contrast from the
is a music salon and not merely a salesroom
away from the- stereotyped ideas and that originality and art make a combination that wins
noisy street, from the whirl and hurry of the
for the disposal of machines and records. The
out.
effects are obvious when one comes into that
busy stores, from the jostle of the crowds. You
want to have comfort and to find ease when
part of the store. It is not denoted as a talking
you are buying machines and records. You
JOINS FORCES OF THE REED CO., INC.
machine section, but as a place of restful recreation. It is made to appeal to the more
prefer to get the atmosphere, so that the instrument purchased will not sound different when
Pittsburgh, Pa.. August 8. — The Reed Co., Inc.,
esthetic nature of the visitors. They are given
the impression that here one will find rest and
the record is played in your own parlor or liv- wholesalers, 237 Fifth Avenue, Pittsburgh, Pa.,
have secured the services of Henry Hornberger.
comfort and the soothing tones of music will
ing room.
He will call on the music dealers in the northIf you were the customer in this case you
add to this much-sought-after environment.
would, just as they, seek out the stores that
western section of Pennsylvania. Mr. HornOne need not buy because he enters this sechave come to appreciate the many advantages
berger is well known through the Pittsburgh
tion, but he can at least find comfort. And how
often will this awaken in the mind a keener
district, having formerly been manager of Kauffof this "homy" effect. You do not buy machines
or records as you buy dry goods or groceries.
appreciation of the value of the talking machine
mann & Baer's talking machine department
You want a different atmosphere, and if this is and also connected with S. Hamilton & Co., of
as a help to make the home happier!
this city.
found it will be only natural for you to give
You are at once robbed of the cold, unpoetic
room Into a

THE
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But a new
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REVOLUTION
WHERE
?

OVER

will takepl ace

At the
New York Album & Card Co.
WHY?
A record album surpassing in quality
any book now manufactured will be
placed on the market at an attractively
low price.
Through unavoidable delay this
new album will not be ready
until September but —
IT WILL PAY YOU
TO WAIT

New

York

ExfcuVweVSces:

Album

& Card

Co., Inc.

23-25 Lispenard St., New York

Chicago, IL.: CULLEN, MARSH & CO.
21 East Van Buren St., Middle West Rep.
San Francisco, Cal.: WALTER S. GRAY
Chronicle Bldg., Pacific Coast Rep.
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Albany, N. Y . . . . Gately-Haire Co., Inc.
Atlanta, Ga
Elyea Company
Phillips & Crew Piano Co.
Baltimore, Mil.... Cohen & Hughes.
E. F. Droop & Sons Co.
H. R. Eisenbrandt Sons, Inc.
Bangor, Me
Andrews Music House Co.
Birmingham, Ala. Talking Machine Co.
Boston, Mass Oliver Ditson Co.
The Eastern Talking Machine
The Co.
M. Steinert & Sons Co.
Brooklyn, N. Y... American Talking Mch. Co.
G. T. Williams.
Buffalo, N. Y
W. D. & C. N. Andrews.
Buffalo
Inc. Talking Machine Co.,

Burlington, Vt
US' Butte, Mont
If ffi Chicago, 111
-J |I I
4
pjili
Cincinnati, O
i*Ml
Cleveland, O
! II M
/ Z'\ A ;'
£f fi
O
Columbus,Tex
JjJsJiflll Dallas,
Denver, Colo
Des Moines, la.
Detroit, Mich

TALKING
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WORLD

Elmira, N. Y
El Paso, Tex
Honolulu, T. H... Bergstrom Music Co., Ltd.
Houston, Tex.... Thos. Goggan & Bro.
The Texas.
Talking Machine Co., of

Indianapolis, Ind. . Stewart Talking Machine Co.
Jacksonville, F)a.. Florida Talking Machine Co.
Kansas City, Mo.. J. W. Jenkins Sons Music Co.
Schmelzer Arms Co.
Lincoln, Nebr Ross P. Curtice Co.
Los Angeles, Cal.. Sherman, Clay & Co.
Memphis, Tenn....
Milwaukee, Wis... O. K. Houck Piano Co.
Minneapolis, Minn. Badger Talking Machine Co.
American Phonograph Co.
Beckwith, O'Neill Co.
Mobile, Ala
Wm. H. Reynalds.
Newark,
N.
J
Orton Bros.
Lyon & Healy.
New Haven, Conn. PriceCo.Talking Machine Co.
The Horton-Gallo-Creamer
The
Rudolph
Chicago
TalkingWurlitzer
Machine Co.Co.
.New Orleans, La... Philip Werlein, Ltd.
The Rudolph Wurlitzer Co. New York, N. Y. . .
Blackman Talking Mach. Co.
The W. H. Buescher & Sons
Emanuel Blout
Co.
C. Bruno & Son, Inc.
The Collister & Sayle Co.
Charles
H. Ditson & Co.
The Eclipse Musical Co.
Knickerbocker
Talking Machine Co., Inc.
The Perry B. Whitsit Co.
Sanger Bros.
Landay Bros., Inc.
New
The Co.Knight-Campbell Music
Ormes,YorkInc.Talking Mach. Co.
Silas E. Pearsall Co.
. . Mickel Bros. Co.
Grinnell Bros.

A. Hospe Co.
Mickel Bros. Co.
. Putnam-Page Co., Inc.
. Louis Buehn Co., Inc.
C.
J. Heppe & D.Son.Ornstein Co.
The
Penn George
Phonograph Co., Inc.
The Talking Machine Co.
H. A. Weymann & Son, Inc.
Pittsburgh, Pa.. .W.
Frederick
C. C.F. Mellor
Co.. Piano
Ltd. Co.
Standard Talking Machine Co.
Portland, Me.... .Cressey & Allen, Inc.
Portland, Ore... . Sherman, Clay & Co.
Providence, R. I. .J. Samuels & Bro., Inc.
Richmond, Va... .The Corley Co., Inc.
W. D. Moses & Co.
Rochester, N. Y.. . E. J. Chapman.
The Talking Machine Co.
Salt Lake City, U Consolidated Music Co.
The John Elliott Clark Co.
Thos. Goggan & Bros.
San Antonio, Tex .Sherman,
Clay & Co.
San Francisco, Cal Sherman, Clay & Co.
Seattle, Wash
Machine Exchange.
Sioux Falls, S. D. Talking
Sherman, Clay & Co.
Spokane, Wash . . . Koerber-Brenner Music Co.
St. Louis, Mo....
W. J.
& Bro.Co.
St. Paul, Minn... W.
D. Dyer
Andrews
Syracuse,
N.
Y...
•The Toledo
chine Co. Talking MaToledo, O
Cohen & Hughes.
Washington, D. C Robt.
E. F. Droop
& Sons
C. Rogers
Co. Co.
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FOR

FILING

DISC

RECORDS

The enormous demand for "National" Record Albums keeps apace -with the ever increasing demand for machines and records, and our
output capacity has been enlarged to meet the greater needed supply. Record Albums have proven themselves to be the best and most convenient,
as well as economic, method of filing and keeping disc records.

THE

ALBUM

soon pays for itself in timesaving and preserving records.
The initial cost is really an
investment which comes back
fourfold.
MAKING

THEIR

SELECTION

Illustrating the daily actual usage of the
Album, the most convenient and satisfactory
record filing system extant.
A

PLACE

FOR

EVERY

THE PERFECT PLAN
The pockets holding the records are substantially
made from strong fibre stock, firmly joined together
and bound in attractive covers.

RECORD

AND

EVERY

RECORD

IN ITS

PLACE

Albums are an Indispensable Requisite in the talking machine business and wherever records are sold. An accessory that
and worth while. Practical and handy. Save time and records. A profitable adjunct to the business. All owners of machines and
Albums to file and preserve their records.
We manufacture disc Record Albums containing 12 pockets to fit cabinets of all sizes and styles. We also make Albums
17 pockets. With the indexes they are a complete system for filing all disc records.
For durability, finish and artistic design, our Albums are unsurpassed. We have unexcelled manufacturing facilities, and
quality our prices are the lowest.
Write us, giving quantity you may desire, and we will quote prices.

is necessary
records want
containing
considering

WE MAKE ALBUMS TO CONTAIN VICTOR, COLUMBIA, EDISON. PATHE AND ALL OTHER DISC RECORDS
NATIONAL

PUBLISHING

CO.

:

CHICAGO
YAWNS

MAKE

SILVERY

VOICES

Miss Edna Bailey, Edison Artist, Has School in
Brooklyn to Teach People How to Speak
Properly — Yawn Is Fundamental Principle
The blase habitues of the hotel lobbies and
parlors in the Metropolis and the common herd
hurrying about their tasks, being borne aloft in
speedy elevators in skyscrapers and department
stores, have of late been awakened from their
preoccupation and thoughts by the silvery voices
of page boys and elevator girls announcing their
routine phrases in an entirely new and altogether pleasing way. The harsh, irritating voice
once so prevalent among this class is rapidly
disappearing and New Yorkers live in hope that
some day the subway guards and "L" ogres
may also fall under the new spell which has for
its secret nothing more or less than a yawn.
But listen to the story.
Miss Edna Bailey, who makes Edison records
when she is not busy teaching people how to
talk properly, has one of the most unusual posi-

239

OFFICE:

S. American
508

Street

S. Dearborn

CHAS. MARUSAK'S PURCHASE
Charles Marusak, formerly connected with the
sales staff of the S. B. Davega Co. and more
recently with the Knickerbocker Talking Machine Co., has purchased the business of Matthew
Lavine, at Third avenue and Forty-seventh
street, New York. Mr. Marusak will handle talking machines and records, as well as sporting

SOME

RECENT

and
They

STOPS

most efficient Automatic Stop on the market.
give excellent

are easily installed
absolutely

service,
and

Send 50 cents for Sample Stop

Corporation

237 Lafayette St., New York

INCORPORATIONS

The Forer Phonograph Sales Corp. has been
incorporated by David Forer, Max Forer and
Benjamin Forer. The capital stock is $7,500
and the address is given as 230 West 107th street,
New York.
Articles of incorporation have been filed by
the Mocking Bird Phonograph Co.. Des Moines,
la., to manufacture and sell talking machines.
A. S. Kirkhart is prasident and treasurer and
the capital stock is $10,000.
The Fred Myers International Phonograph
Co., Manhattan, has been incorporated at a
capital of $200,000 by L. Strauss, H. Roth and
J. A. Gilman, 225 Fifth avenue, New York.
T. M. CO. OPENS

STORE

The Railway Talking Machine Co. has just
opened a new store at Rahway, N. J. This
concern carries Columbia Grafonolas and is
doing a brisk retail trade in those instruments.
Ben Saffran. manager of the store at 138 Main
street, is planning for a large fall trade and is
getting together a large stock of Columbia machines to take care of the holidav rush.

are

guaranteed.

KirkmanEngineering

PA.

The Belclear Phonograph Corp., Manhattan,
has been incorporated at a capital of $5,000 by
Z. D. Benson, E. A. Claffey and F. A. Franke,
154 Nassau street, New York.

RAHWAY

AUTOMATIC

simplest

PHILADELPHIA,

Street

tions in the city and one of the first things
you do when you go to see her is to yawn,
which is quite in order. In her work of making over old voices into new ones she always
makes the pupil yawn in order to completely relax the muscles of the throat and neck. Then
she proceeds with her lessons.
One of her classes was made up of eighteen
negro elevator men in a large department store.
Another was the staff of page boys from the
Hotel McAlpin and her work has been so successful that she is very much in demand to teach
her course in every-day speaking.

goods.

The

:

DIE
In

CASTINGS

Tin, Zinc,
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LATR0BE DIE & CASTING CO.
LATROBE, PENNA.
NEW YORK OFFICE: 50 CHURCH STREET
Phone Cort. 3869
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Victrola IV, $25
Oak
Victor

Supremacy
Victrola VI, $35
Mahogany or oak
is

universally

acknowledged

Victrola VIII, $50
Oak

The
time

Victrola

and

time

again
its su-

demonstrated
premacy inthe
things

it has

has

great

actually

Victrola IX, $60
Mahogany or oak,'

accomplished.
It is easy
Victor

reap

all

for

retailer

the

Victrola X, $90
Mahogany or oak

Victor

with

supremacy.

Talking
Camden,

Machine

N. J., U. S. A.

" Victrola" js the Registered Trade-mark of the Victor Talking Machine
Company designating the products of this Company only.
Warning: The use of the word Victrola upon or in the promotion or
sale of any other Talking Machine or Phonograph
products is misleading and illegal

Victrola XI, $115
Mahogany or oak

to

advan-

tages thatcome
such

every

Important Notice. Victor Records and Victor Machines are scientifically co-ordinated and synchronized in the processes of manufacture, and should be used together to secure
a perfect reproduction.
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THE greatest safeguard for any retail business, whether it be
the selling of talking machines or other merchandise of quality,
is a staff of competent and contented salespeople, but it is evident
that this fact is not appreciated to the extent it should be in many
quarters. There appears to be among a certain class of dealers the
desire to cut selling expense even below the safety limit — in other
words, sacrifice competence in their sales force for the sake of
economy.
It is the wrong idea.
The customer gets his first impression of a store from the
manner in which he is received by the salesman or the saleswoman,
and judges the entire character of the store by the character of the
person who first approaches him. If the clerk is plainly incompetent, careless or discourteous, his attitude is taken to represent
that of the entire store, and likewise the attitude of the proprietor,
who is supposed to know the sort of people he is employing. If,
on the other hand, the clerk is alert, shows a ready knowledge of
records and of machine construction, and gives the impression that
he is anxious to give service to the customer that customer is likely
to receive such an impression of the store that he will desire to
return when further purchases are considered.
The talking machine business, let it be understood, is not a
superficial one. The salesman who expects to be successful must
possess himself of more than ordinary knowledge of music, and
particularly the music offered in record form, and be able to talk
intelligently on that subject; to know his stock; to be able to make
suggestions that will be considered seriously ; to be able to explain
the difference between certain records and certain types of machines. This knowledge cannot be gained over night. It takes
time and study, and the salesman who is in possession of it is worth
money to his employer.
The crux of the matter is that the dealer cannot expect to
secure, or hold, the services of a real competent salesman — one who
will be a credit to his establishment — for wages that would fail to
attract the common laborer of to-day. The extra money that he.
invests in the salesman later on should bring 'substantial returns in
increased business and a larger clientele. If these results do not
show, the trouble is quite likely to be with the individual salesman
instead of with the system. The proper thing is to try out a new
salesman.

Then, too, the salesman who is kept in one position indefinitely
-who receives no encouragement either by word of mouth or more

cannot be expected t'b be enthusiastic over the business or to take
any great interest in it. There is no reason why he should. The
trouble is, however, that his discontent cannot very well be hidden,
and it is more likely than not to leave an unfavorable impression
upon the customer who wonders why the salesman appears to be
listless and not inclined to go out of his way to oblige. A little
praise and an occasional dollar increase in salary works wonders
in keeping the members of the sales force on the alert and anxious
to make good. There is something in it for them — something in
the future.
In a store of any size the proprietor cannot hope to meet and
take care of the requirements of all his customers. He is forced
to depend to a greater or less extent on hired assistants. Those
assistants represent him to the fullest extent. Their attitude —
their actions — are taken to represent his. Their knowledge, or lack
of knowledge, reflects the amount of attention given to their training. How important is it, therefore, that in selecting these representatives and developing them the store proprietor proceeds along
the right lines, and endeavors to see that his salespeople are really
worthy of his representatives.

INCREASED

prices in the talking machine field have already

l'made themselves evident, and further increases are to be expected,
unless there is a' sudden and radical change in the existing situation.
It must be admitted that talking machine manufacturers generally
have absorbed their full share- of increased production costs, and
that the advances that have been made heretofore have not in any
sense served to cover the larger production costs, to say nothing of
the War Excise Taxes. It is a recognized fact that cabinet woods,
for instance, are not only difficult to obtain, but are held at prices
that in some cases are little short of extortionate. Motors have
gone up in price twenty-five per cent, or more within the last few
months. Shipping cases have in some instances increased over
200 per cent., and in short every factor entering into machine production, including both labor and materials, has been engaged in a
steady upward climb, so far as costs are concerned.
Manufacturers have, for the most part, shown an inclination
to be distinctly fair with their distributing forces in the matter of
absorbing increased costs, and in making price advances. Jobbers
and dealers have in some cases been called upon to sacrifice certain
discounts even in the face of diminished turnover and increased
overhead. The feeling seems to be that it was a matter of emergency, and that to keep the industry alive and intact throughout
the war crisis was in itself a feat worthy of some sacrifice.
By advancing list prices of machines just now manufacturers
are, or should be, working in the interests of the distributing forces,
as well as themselves, by making it possible for the former to realize
a larger net income on a specified business turnover. The main
thing is that higher prices must come, the division of the increase
being for the moment secondary in importance.
DEPORTS
to The World from wi dely separated sections of
A^- the country indicate that there has been no slackening business activity during the summer months; the demand for machines
and records continues to exceed the supply, and an over-sold condition has prevailed which every dealer hopes will be relieved considerably the coming fall.
A splendid feeling of optimism prevails in all branches of the
industry, and everyone is looking forward to a continuance not only
of present activities, but a substantial growth in volume, provided —
and here's the rub! — that sufficient stock will be forthcoming from
the factories to meet the demands of the buying public.
Throughout the trade there seems to be an increased appreciation of the higher priced styles, with a greater call for instruments of special design. Meanwhile the popular priced instruments from $50 up have more than their usual quota of purchasers,
so that there can be no complaint regarding the general trend in
the purchasing field.
Dealers who have been moving along somewhat inactively as
far as publicity is concerned should now resharpen their pencils

and get busy on "copy" that will increase the interest of the public
in their establishments. While their stocks may not be as complete as they would like yet dealers must remember that it is time
to work not only for to-day but for the future, and this can be
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done most effectively by keeping in touch with the public by means
of some form of publicity — either artistically prepared announcements by letter or newspaper advertising.
THE

renewed recommendation of the Federal Trade Commission to the effect that manufacturers should be permitted by
law to fix and maintain resale prices on goods identified by trademark or trade name, as a protection to their intangible property
right or good will, created through years of fair dealing, is unquestionably amove in the right direction. The Commission, of
course, qualified its recommendation to the extent of providing that
both prices and the contracts under which they are to be maintained must be subject to review by a disinterested agency, on the
premise that unlimited power to fix and to enforce a resale price
may not be made lawful with safety.
Those in the lines of business that have reached their present
development largely through the observance of price maintenance,
such as the talking machine trade, as well as those who believe on
.principle that a manufacturer of a trade-marked product, or one
having a recognized trade name of standing, should be empowered
to protect his business from the inroads of the price cutter, will be
interested in the outcome of the Federal Trade Commission recommendation, particularly as that body holds that unrestrained price
cutting is not in the public interest. The Commission is broad
enough to say that bills now before Congress, such as the Stephens
bill, the Kelly bill, etc., may well be made to meet the situation by
being amended so as to provide for a review of the terms of resale
contracts, or any revision in those contracts, by a disinterested
agency.
The majority of modern business men have long been in favor
of some form of price maintenance for the protection of articles
bearing trade-marks or names that have been given definite standing
through years of effort and the expenditure of much money. The
only objection seems to have been, with some men, that the unqualified right to maintain prices would give to the manufacturers a
power that would tend to create a monopoly were it used improperly.
If the recommendations of the Federal Trade Commission are carried out the manufacturer will be protected in his trade-mark or
trade name, and, by being subject to control, may not use that power
of protection in the wrong direction, and overstep the mark. It
would seem that every manufacturer of, or dealer in, a trade-marked
article should be earnest and unhesitating in support of the Federal
Trade Commission's plan for a price maintenance measure.
PROBABLY every prominent writer on salesmanship takes
occasion to emphasize the fact that the salesman who desires
to progress in his chosen field should read carefully the various
trade and technical publications covering his particular field for the
purpose of increasing his knowledge of the product he handles, and
the manner in which competitors view it. Broad men of business
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on more than one occasion have not only urged that their employes
read technical publications, but insisted upon their doing so, and
on numerous instances have insured obedience to the order, or request, by themselves subscribing for various trade publications for
the use of their employes.
In the face of all this there has come to The World a complaint from a talking machine dealer who inquires why one of his
branch managers should receive this publication and thereby become acquainted with various products in the field, the prices of
same, and the activities of competing concerns. He appears
offended not only with the fact that the employe receives the publication regularly because he is a subscriber, but because admittedly
industry.
it gives him information that makes him a stronger factor in the
This particular employer, unquestionably, is laboring under the
wrong impression. He fails to realize that by gaining, at his own
expense, a more thorough and wider knowledge of the talking
machine business, its products and those who make them, his branch
manager is increasing his efficiency as an employe and thereby proving himself of greater value to the head of the business. If the
employer, by failing to recognize this increased efficiency, finds his
branch manager discontented and inclined to transfer his allegiance
to Some other concern more inclined to recognize his ability, then
he has no one to blame but himself.
To desire that an employe be kept in ignorance is to desire that
he get into a rut and simply become a piece of machinery, unthinking and for that matter incapable of thought. The man who seeks
to conduct his business with employes of that stamp cannot hope for
continued or permanent success.
DEVELOPMENTS
the past month demonstrate most emphatically that no move made in the industry in recent years is
having a more far-reaching effect than the action of the Victor
Talking Machine Co. in placing records of the great leaders in the
musical world — such as Caruso, Farrar, Schumann-Heink, Heifetz.
Paderewski, Melba, Elman, McCormack, Alda, Sembrich, Zimbalist,
Gluck, and other leading artists of world fame — before the public
at a price that makes an appeal to a greatly enlarged clientele.
It marks a step that means much for musical advancement and
musical appreciation in America, for it brings into the homes of a
great many people too prone to confine their purchases to "popular"
records, classic orchestral, instrumental and vocal selections which
represent the supreme ability of leaders in their respective fields.
TO

make the campaign for music in the home really effective
we must naturally first have the home. It is, therefore, meet
and proper that dealers in musical instruments take pains to support
very practically the present nation-wide "Own Your Own Home"
campaign being carried on to solve in a practical way the existing
housing problem in the larger cities. Help the cause along.

Dog

Days

and temperature have little to do with
J-^UMIDITY
selling, altho it's good alibi-stuff for the anti-perspirationist. You'll find Pearsall Service working actively
for you in August, for you can't begin too soon to build a
Fall stock.

SILAS

E.

PEARSALL

WHOLESALE
Victrolas and Victor Records

COMPANY

ONLY
1 0 East 39th Street, N. Y.
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Pointers

Regarding

the

Proper

Talking
inuiiiiiiiiiiiiiiiiii

Machines

for

Export

The increase in exports to foreign countries of American-built talking machines has
brought up a number of questions, among them
that of proper packing for domestic shipments.
Talking machines as a rule have always been
packed most satisfactorily. As a matter of fact,
when the express companies recently started
a campaign to influence shippers to give more
attention to their packing, citing instances where
poor packing had been responsible for heavy
losses in certain classes of merchandise, the
talking machine manufacturers came out with a
clean slate. The express companies had absolutely no basis for complaint regarding their
methods.
The ordinary built-up veneer shipping case
for the larger models of machines, as used
in this country, or the corrugated paper cases
for the smaller models are naturally not sufficiently strong to stand the rigors of ocean
transportation — the dumping in and out of lighters and barges, the handling by heavy cranes,
and the dropping into ships' holds regardless
of the fragile character of the contents. Then,
too, these lighter packing cases are not in any
sense impervious to the effects of dampness
to which seagoing ships are subjected.
Those manufacturers and shipping experts who
have been engaged in packing talking machines for export have, for some time, advocated
substantial cases, built; preferably of seveneighths inch lumber, or at least three-quarter
inch lumber strongly cleated and metal strapped, the latter precaution not only to prevent
breakage, but to prevent thieves from tampering with the contents.

The

is justly

Automatic

termed

Instrument.

The

Wonder

It has all the good

Shipments

market, marking the case "fragile" and trusting
to luck, is the wrong system. Carelessness in
this
losses.particular will ultimately result in heavy
TAKES

OVER

Repeating
qualities
makes,

the

IRVINE MUSIC

HOUSE

The Nicholls Music Co. has acquired the store
and stock of the Irvine Music House, Macon,
Ga., and after extensive improvements has
opened as a Victor dealer. Mr. Nicholls has
been prominent in musical circles in Macon
for years and has many friends in the trade.

of

Phonograph
other

high

but is completely

a class

Dealers
There are some communities where the
Brooks is not represented effectively as
yet. Perhaps yours is
one of these. There is
as much profit and
satisfaction in selling
the Brooks as there is
in owning it.

of

to make a landing. Under such conditions
packing cases are not subjected to very gentle
treatment, and in addition are frequently wet
down with spray. It is for protection against
this spray, as well as the natural moisture of
the sea air, that the protection of metal parts
under oiled coverings is urged.
When the machines are fastened securely
to cleats in the packing case, as they are in
the veneered cases, for domestic shipment there
is very little danger of their being jostled
about in the case during handling, and becoming
damaged. In fastening the machines in the
cases, however, it must be remembered that the
case in handling may be turned on its side or
upside down regardless of any notice to the
contrary stenciled on the box. The fastenings,
therefore, should be of a character to hold the
machine firmly in any position.
The main idea in packing for export is to
forestall, by the use of heavy cases and secure
fastenings, any possibility of damage in transit.
To pack machines as though for the domestic

When the smaller table models of machines
are shipped it is suggested that they be packed
securely in the ordinary corrugated board containers, and then, where the order is for a sufficient number, packed two, three or four inside a larger, heavily built shipping box.
In the case of pianos and many other articles containing metal parts subjected to rust
it is always suggested that the cases be lined
with tin, or zinc, to keep out moisture. The
average talking machine nowadays, however, is
so heavily nickel-plated, even to the exposed
parts of the motor, that this precaution is not
held necessary in the majority of cases. It
is suggested, however, that the motor and other
exposed metal parts of the machine be wrapped
in several thicknesses of oiled paper with a
covering perhaps of cloth, and that the cabinet
itself be likewise protected with oiled paper, or
the heavy cloth-backed paper frequently used for
heavy packing purposes, simply to keep the
moist air away from the case.
In packing for export it must be remembered
that goods are much more roughly handled than
when carried about the United States on freight
cars. In hoisting cases into steamship holds
they are naturally bumped about considerably,
and, unless substantially protected, are liable
to be broken open. When heavily strapped with
metal they are better able to resist the rough
handling, as well as the efforts of dishonest
people to tamper with the contents.
At a number of South American ports it
is necessary to transfer freight from steamships to lighters to get it ashore, and in some
cases the lighters must be run through the surf

Brooks

Packing

by

inbuilt

itself by

make
record,

put in

virtue

Repeating

enables
the
which operator
to play any

grade

of

Device,

-—

of
any

desired number of times.
The Repeating Device
The Brooks Automatic Repeating and Stop Device
is an exclusive Brooks feature. It gives this phonograph abroader scope than any other make and
requires no attention beyond setting the needle and
turning a little knob

There are three
Brooks models,
of different sizes,
all beautifully
carved and finished. Each
style may be had with
electric motor, if desired.

The
Wonder
Instruments

BROOKS

Automatic

Repeating

Phonographs

MANUFACTURING

COMPANY,

SAGINAW,

MICH.
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Novelty

Record

Booklet

"Something

Novelty Records sell.
COLUMBIA
Novelty Record
The Columbia
Booklet

will create

a persistent

demand

"something novel — something different." It contains the cream of the
instrumental music of many nations. It

for

offers you

a unique

To

Get

and

to keep

all the

Get

a big supply

records

grow.

There is always "something different"
to be found on Columbia Records. That's
the demand
which the Instrumental
Novelties

have

been

made

to stimulate;

and, whether it's Gypsy, Jewish or Spanish,
Turkish or Russian or Hawaiian, a weird

means

New

Different"
watch
your sales of

Business

customers
of these

COLUMBIA

you

booklets

have.
and

old tune or a whistling air, it's among
the Instrumental Novelties listed in this
special booklet.
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remodeled and enlarged its Victor department
and added
tive design. six demonstration booths of attrac-

Mile. Marguerite Clement, Noted French Linguist, Makes Educational Records

Outdoor Model Purchased for Use on Brooklyn
Eagle Tours — Machine for Battleship

The educational department of the Columbia
Co. announces that Mile. Marguerite Clement,
who has been in America .representing the
French Government in promoting the French

An outdoor model Pathe phonograph has been
purchased by the Brooklyn Eagle as part of
the regular equipment for the series of personally conducted tours through the national
parks of the country, held under the auspices
of that newspaper and known as the Brooklyn
Eagle National Park Tours.
A cabinet model Pathe phonograph, together
with a library of records, has recently been
installed on the U. S. battleship "Michigan" for
the entertainment of the crew.
ENLARGES

VICTOR

DEPARTMENT

The Siegling Music House, which has been
doing business in Charleston, S. C, for over
one hundred years and is said to be the oldest
music house in the United States, has recently

THE

MAKING

OF FIBRE

A TACTFUL

PAYMENT

NOTICE

Wide-awake
Dealer
Varies Usual
Dun for
Money and Makes It Into an Invitation
Instead of the usual notice that a payment is
due on an instalment purchase .System calls attention to a certain talking machine dealer who
sends to his customers an invitation to visit the
store and hear the latest records. A list of these
records appears on the side of the card bearing
the invitation. On the other side of the card
the merchant tactfully calls attention to the impending payment, thus:
"Inasmuch as your next payment on your talking machine will be due on July 15 I shall be
very happy to have several of these records
set aside for your inspection when you visit us
that day to make payment on your account."

iBiiiiniinmninnmiTinmiiiiiiiBmiiiit

Mile. Marguerite Clement
language in this country, has recorded several
records for them. Mile. Clement «believes that
one of the most important factors in promoting the language is the correct pronunciation of
it. It is her belief that the accent may most
easily be obtained by listening to another who
speaks the French language correctly.
In order to further the American's pronunciation she has recorded several records so that the
proper accent may be heard and learned. These
records, recently released by the Columbia Co.,
are meeting with a great demand from the educational institutions throughout the country.
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Scientific American Refers to the Great Work
of F. D. Hall, Who Introduced the Fibre
Needle to the Trade

MONTHS

TO

PAY

The first payment brings you the sign — you have the 12
months to make the final payments. Pays for itself many
times over —

The achievements of F. D. Hall, president of
the B & H Fibre Mfg. Co., Chicago, 111., inventor and developer of the fibre needle used
in talking machines, and now so universally
used throughout the world, formed the subject of an extended review in the Scientific
American of recent date. The story tells in
detail of the many woods with which Mr. Hall
had experimented before he found the right
one, and describes the intricate processes that
the bamboo goes through before becoming a
needle.
The hard point of the needle is formed from
the enameled cortical surface of the cane. The
poles, twenty feet long and two and one-half to
three and one-half inches in diameter, carefully selected, are sawn into pieces about an inch
long and split in two. Machines split these
again into prism-shaped blanks for needles.
To force out the sap and replace it with oil
and wax in the myriad cells of the cane the
bits are put in drip kettles and lowered into
vats laden with an oily mixture at 340 deg. F.,
where they remain forty hours. Then they go
into tumbling barrels containing hardwood sawdust, where they get cooled and polished.
Each needle is inserted by hand into a cutting machine that snips the point into the familiar triangular form at the rate of 30,000
needles a day.
The Sommerhof Co., Erie, Pa., has been incorporated todeal in talking machines by W. A.
Somerhof.
The capital is $75,000.

—

Turn off the Sign Joe
Gure-tockfe sold ou+"

Draws
Trade
Like
A Magnet
Sparkling at night and glistening in the daytime, it tells
the people for blocks in each direction that you are up-todate and modern. It tells your name and business day and
night. It works for you as an energetic salesman, while your
competitors are lost in darkness.
The entire sign is made of porcelain enameled steel, brilliant white letters on a blue background. Practically indestructible— will not rust, peel, rot or fade — never needs
refinishing. Costs only a few cents a day for electricity —
there is no other maintenance expense. An occasional washing keeps it like new.
Tear off and mail coupon now
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COMPANY

representing
Federal Sign System (Electric), Lake
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Sts., Chicago,
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your 12-months-to-pay Plan
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THE
full page VITANOLA
advertisement scheduled to
appear in the SATURDAY
EVENING
POST, issue of
August
our

23d,

opinion

is not
of

merely

the

qualit les of the VI TAN

tonal
OLA,

but it is the composite conviction ofthousands of dealers
and consumers as expressed
in numberless unsolicited
letters in our files.

Vitanola

Talking

Machine
508 West

35th

Co.

Street, Chicago

We invite the co-operation of live dealers,
everywhere, in meeting" the demand for
Vl'lANOLA, the most marvelous. y toned
phonograph of the age. Write for booklet,
entitled, "Making a Phonograph Department Pay. " Learn about our interesting
proposition. Write to-day.

Exclusive Vitanola Features:
Famous Duplex Tone Arm
Octagonal Reproducer
Perfected Sound Amplifier
Improved Tone Modifier
Plays

ALL

Records

- Natural

as

Life
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The

Wise

and

Is

Dealer

Ready

Now that the summer is nearly over, a summer which, by the way, was like no other in the
history of the industry, it is safe to say • that
every live dealer has used his time well and
has taken stock of himself and his business
and has found just where he stands. If he has'
been wise he has done several things. He has
taken an inventory, examined his instalment and
charge accounts, reorganized the record stock,
disposed of the stock of used machines and has
put things in shape generally for fall trade,
which this year promises to be larger than ever,
and needs careful preparation in order to reap
the fullest benefits from the golden opportunity.
With production difficulties still on the horizon
it .behooves every dealer to get to work well
in advance to pave the way for quick sales in
large volume when the holiday rush begins. And
when do you have as much time as in the summer?
* Take the matter of inventory. It is essential to the talking machine dealer to know where
he stands and, while he at' all times has some
idea of just how the situation is, there is nothing like a thorough inventory to clear up all
points and give an exact statement of assets and
liabilities. If the results of this housecleaning
are good it is a cause for satisfaction. If they
are bad it is a warning to get busy and see to
it that defects are remedied and steps are taken
to prevent the same thing happening again.
The instalment and charge accounts should
come in for a careful investigation and consideration, for in a business where the instalment is such an ever-present one it is absolutely essential that the accounts are on a sound
financial basis. Each customer's account should
be gone over and those who are delinquent or
irregular in the matter of payments should be
looked after at once. Charge accounts must
not be allowed to run too long, for the evils of
procrastination, especially in money matters,
lead to trouble inevitably. It often requires
some little time to straighten out these accounts and this is many times impossible in
the busy months. Accounts are allowed to drift
along and trouble is ahead. If these accounts
are carefully checked up periodically much loss
of time and money can be avoided. Many dealers devote their spare time in the summer to
this task and have found it to be well worth
while.
Then there is the question of the surplus stock
of used machines, or, in other words, the number of machines which have been taken in exchange or in part payment for others. In these
days it may sound strange to talk of surplus
stock when it is hard enough to get instruments of any kind, but the machines which collect around the store in the course of a year
make a considerable item, which may, in .a way,
be called surplus stock. Most of these machines are as good as new internally and with
a little repair work, such as polishing, refinishing, a new tone arm here or a touch of varnish
there, will make instruments of salable value.
And the gratifying part is that these machines
seem like money found, for they represent a big
return on a relatively small investment. These
used machines, especially the smaller models,
make excellent instruments for vacation use at
seashore, cottage or camp, and appeal to the
vacationist, because an expensive, elaborately
dressed cabinet is hardly in keeping with the
needs of summer conditions. Then, too, it is
often possible to sell a used machine to a prospect for summer use and then make another
sale of a higher-priced instrument in the fall.
And with fall production showing encouraging
possibilities, and the greater number of used
machines being sold for lack of regular stock

Has

Now

"Cleaned

i

House

for
the
Fall
Trade
Campaign
llllllilllillllllllli
fall trade will come with a rush of activity, which
the value of an attractive store and if you have
every dealer wants to prepare for.
ntglected that part of your business in the past
Records also should come in for a careful
don't make the mistake
of putting it off any
mil
inspection, for record sales are steady and conlonger. Brighten up the interior, have the
tinuous, provided you have sufficient stock to
demonstration booths clean, well-lighted and
supply your customers and do not lose their
comfortable, arrange the stock in a way to set
trade to a competitor through lack of a welloff the advantages of each model. Consider
balanced record list. Run through your record
your store equipment. Is it modern, is it adequate to take care of your trade, etc.? The many
files and see if there are any missing numbers.
Place your orders well in advance for the numequipment fixtures of to-day have been designed
bers you know will be in demand. Devote a
to save the dealer money and to increase his
little extra energy to move those records which
trade. Don't make the mistake of thinking you
have not had a great sale. Try to turn these
can't afford new equipment. The truth is you
can't afford not to. A penny saved is a penny
earned? Fine! But remember, your ship will
never come in unless you send one out.
When the interior of your store is put in
Inventory, Instalment,
fine shape there is still one more thing to remember. Your customers will never see that
fine
interior
unless they come in. So the interior
Ch arge Accounts,
of your store must be the final mesh in the web.
And here again you are fortunate in being a
Record
Stock and
talking machine dealer, for in what other line
are the possibilities for effective display so
Store Changes Are
numerous and have received so much careful attention on the part of recognized experts, artists
Essential Subjects
and designers? Window displays have been
worked out for every possible circumstance and
condition and you can easily select the ones to
fit your location and class of trade. The final
slack numbers into profit, for in summer you can
touch is an attractive sign, preferably electric,
afford to take more time to bring them to the
which will attract attention from afar. Such a
attention of the public.
sign is a business getter that is always on the
Reorganize your mailing list. Cut out the
job seeking out new customers.
dead ones and add those you think might be
Now you are ready for anything. You have
buyers or prospect getters. A good system is to
taken an inventory and know just how your
send out double post-cards to customers and
business stands; your instalment and charge actheir friends asking if they are interested in recounts have been aired and renovated; your
ceiving the record lists and supplements. If stock of used machines has been turned into
they are interested they will reply on the card.
profit; your record stock is in first-class condiAll these things are more or less incidental to
tion; your mailing list is ready to do its work;
fall trade and while they are concerned most
your store both inside and outside is in the pink
closely with summer itself, yet at the same time
of condition; you are ready for fall trade and
they put you on a firm foundation for fall busiyou may rest assured you will receive your share.
ness. When the working parts of your organization are in perfect shape to receive and take
Some of those folks who put forth effort
care of the fall rush look to your store itself
and fall short of success should study the meanand make it attract that business. You know
ing of the word "sustained."
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greatest incentive to salesmanship and when
that incentive is removed the sales manager
needs to watch himself and his associates to see

SALESMANSHIP

Indifferent Attitude of Salesmen Developed During War Times — William Maxwell, Vice-president of Thomas A. Edison, Inc., Discusses Present Selling Evils and Sounds a Warning
Market conditions obtaining at present, in
which buyers clamor for goods and the arguments of the salesmen are unnecessary, threaten
to reduce salesmanship to one of the lost arts.
A warning to salesmen against mental stagnation in the present situation is sounded by William Maxwell, vice-president of Thomas A. Edi-

William Maxwell
son, Inc., East Orange, N. J. Mr. Maxwell is
recognized as a sales authority, having written
several books on the subject. In discussing with
the New York Tribune the effect of the war on
salesmanship Mr. M'axwell stated that the question involved both psychology and economics.
"For some reason, probably on account of the
war," he said, "most of the salesmen in this country are in a mental slump so far as their salesmanship is concerned. I am, and if I didn't
realize that fact I should be afraid that I had
gone mad. 1 don't want to be like the lunatic
who asserted that he was of sound mind, but
that all the rest of the world had gone crazy.
"The war put most lines of business on a
basis where the seller could say, 'Take it or
leave it.' A seller's market is bad for salesmanship and for business morale generally.
"Salesmanship reached so low an ebb during
the war that, following the armistice, it had very
little effect in aiding businesses that were prejudicially affected by the end of hostilities. The
first period of reaction to the war is now apparently at an end and a great business boom
seems to be starting. In other words, we are
likely to have a seller's market again for at least
another year. By the end of that time salesmanship may have become almost a lost art.
"It is difficult to be a good salesman when you
are badly oversold. Our company is over $6,000,000 behind in its orders and I am devoting
most of my time and thought to ways and means

Machine

THE

Lowest

VERSATILE

WERRENRATH

Reinald Werrenrath, the young American baritone, whose Victor records are among the trade's
"best sellers," is editing two volumes entitled
"One Hundred Modern Scandinavian Songs,"
for the famous "Musicians' Library," published
by the Oliver Ditson Co. of Boston. This volume of Scandinavian songs, after two years
of research work, is Hearing completion and
will be in the hands of the printers shortly.
Another collection which Mr. Werrenrath revised and edited for the Oliver Ditson Co. is
the "New Arion," for male chorus, a revision
of the well-known "Old Arion." As a composer Mr. Werrenrath is best known for two
male choruses, "The Siesta" and "Cavalier's
Song," and a number of unpublished songs
which he modestly refuses to let appear in print-

IMMEDIATE

DELIVERIES

OF

ALL

Hits

Popular

Every
is

dealer

ready

to

his patrons
with

the

We

are

handling
give

and

best

sellers

giving
and

them
of the

our

You

Records
service

Know

to

immediately
day.

dealers

valuable

co-operation

"Record
of Quality"
friends steadily.

Do

OkeH

efficient

supply

and

is winning

What

the
new

Our

TRADE
Service

All Styles

THE

RECORDS

CABINETS
TO

that mental dry-rot does not set in."

of getting goods. Under ordinary conditions
I would be thinking almost entirely about selling
and advertising. It is easy to see that I am likely to grow rusty on salesmanship. Multiply
my case by the two or three million salesmen
and saleswomen in this country and you can
readily see what is happening to salesmanship
as a science or profession or whatever you want
to call it.
"If we salesmen don't keep ourselves in the
proper kind of mental training we are likely
to wake up some morning and find that our
expert services are needed, but that we have
ceased to be experts. I feel this so strongly
that I am endeavoring to devise a system of
cash awards to stimulate self-analysis and selfimprovement by the members of our sales and
advertising departments. The need of orders
to keep your factory wheels turning is the
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in Handling
Customers'
■■■■ By j. s Fisk j
between the time he left the wareroom and the
The generosity of the salesman or manager
and gotten its full value from another purchaser, and would have been out only a few
time it reached his home. The manager himin adjusting a complaint or dispute for a customer must naturally depend, to some extent,
self investigated the case and felt that the comdollars' cartage cost, plus the selling expense.
plaint was imaginary rather than real. Instead
There is no question but that many other people
upon the fixed policy of the house and the rules
in the town would have heard of the act, and
and regulations laid down for the guidance of
of combating the views of the customer, howwould have made their purchases from him,
the individual members of the selling force; but
ever, he simply went back to the store and
shipped two other instruments to his house,
probably for cash, with the feeling perhaps
it is safe to say that, given a limited freedom of
one approximately of the same value, and the
that the action he had taken in this particular
action, there are very few cases where managers
other a more expensive one. They were left
case might be taken in their own cases should
or salesmen err in being overgenerous in adoccasion warrant. Even should that feeling go
for the consideration of the purchaser, who sejusting settlement.
lected the more expensive machine of the two.
The instalment sale, of course, carries with it
abroad, the number of instances where a talkThe customer wrote out his check for the differing machine would be taken back within a
a certain responsibility that the house will natence in the price immediately, and expressed
few days after its sale would be so few as to
urally recognize. If a talking machine proves
be negligible.
himself as being rather sorry at having caused
unsatisfactory after a few payments, it is policy
Generosity in the settlement of disputes or
to satisfy the customer so that the terms of so much trouble and insisted on taking care
i.i the handling of business generally must of
of the cartage charges. Incidentally this same
the contract will be carried out regularly and
purchaser has since been responsible for several
without difficulty.
course depend largely upon the particular situation and the sort of people the merchant is
In the manner of handling the complaint of subsequent sales amounting to large sums.
dealing with. A generous settlement that would
a cash buyer there may lie the opportunity
In another case the talking machine merbe appreciated by the right sort of purchaser
of creating friends and many actual sales for
chant learned that a fairly well-to-do cash purand win his friendship might be looked upon
chaser of an instrument a few days before had
the house or in bringing about an exactly remet with serious and sudden financial reverses
by another sort of man as a sign of weakness
verse effect. It may be safe to laugh at the
from an unexpected quarter. Being fairly well
complaint so far as that particular complaint
and he might endeavor to play upon it accordacquainted with the man, the dealer went to
is concerned, but the customer who feels that
ingly. A safe rule to follow, however, is to be
a trifle overliberal rather than under-liberal in
he has been unjustly treated in a transaction
him quietly and offered to take the talking macases where there is any doubt. Keeping the
chine back and return in full the purchase price
involving a hundred dollars or more is not likely
in order that the man might use the money
to overlook an opportunity to air his grievance
customer satisfied and friendly to the hous"e is
the main object and that friendship has a real
where it will do the most harm to the concern
to meet his needs. The purchaser, having other
that is believed to be at fault.
available means, refused the offer, but has since
commercial value.
*
A case in point occurred only recently in an
been more active in that particular talking maNEW CAROLINA INCORPORATION
Eastern city, where a man of prominence purchine merchant's interests than seme of the latchased arather expensive talking machine after
ter's regular salesmen.
careful consideration. After the instrument was
At first glance it appears that the merchant
The Curtis Morong Co., Raleigh, N. C, has
in question was foolish in his effort to give
delivered the purchaser persisted in claiming
been incorporated to deal in talking machines.
back money, but had his offer been accepted
The new concern is incorporated for $20,000,
that the tone was faulty*, because of some imhe could still have taken back the instrument
perfection in the reproducer or tone chamber
with the entire amount paid in.
l
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agency would be charged with the duty "upon
complaint of any dealer or consumer or other
party at interest," to review the terms of contracts and prices.
The commission's recommendations, the report said, were based on the following conclusions:

Ward's

Khaki

FIXING

BY

MANUFACTURERS

Producers of identified goods — identified by
trade-mark or trade practice — should be protected in their intangible property right or
good-will, created through years of fair dealing
and of sustained quality of merchandise.
The unlimited power both to fix and to enforce and maintain resale prices may not be
made lawful with safety.
Unrestrained price cutting is not in the public interest, and tends eventually to impair, if
not to destroy, the production and distribution
of articles desirable to the public.
"There must be a common ground," the commission's report said, "wherein the rights of
producer, purveyor, and consumer may each be
fully secured, and equity done to all. The
Supreme Court has made it clear that, in the
present state of the law, the maintenance of a
resale price by the producer is a restraint of
trade and is unlawful.
"Such being the judgment of the Supreme
Court, the Federal Trade Commission has enforced the law, even though it may have appeared to operate inequitably in some cases. In
its enforcement <jf this rule the commission has
been mindful that the cutting of a recognized
resale price on well established and identified
articles has been at times indulged in for unfair
trade purposes.
When so unfairly used, such

Moving
Covers
Distributors
BRISTOL & BARBER, INC.
Ill E. 14th St., New York City
YAHR
& LANGE
DRUG
CO.
207-215 E. Water St., Milwaukee, Wis.

recorded.

Co

price cutting is attempted to be cloaked as lawful competition and justified by the Supreme
Court decisions.
- "Thus, both price maintenance and price cutting under certain conditions are found to be
unfair and business men are perplexed.
"It is urged, and the commission believes with
reason, that it would be unwise to vest with the
manufacturers of articles the right, without
check or review, both to fix and compel the
maintenance of resale prices. It is true that
business practice inclines producers to fix the
lowest possible retail price in order to secure
the greatest possible sale of their product, but
in the commercial organism functioning between the production of an article and its final
sale, for actual consumption, both the wholesale
and retail merchants are entitled to just compensation for useful service performed.
"It is similarly urged that manufacturers
should be protected in their good-will created
by years of fair dealing and of sustained quality
of merchandise.
"The consuming public does not enjoy benefits by unfair price cutting to compensate it for
the injuries following demoralization caused by
price cutting. This is for the reason that, in the
long run, unrestrained price cutting tends to
impair, if not to destroy, the production and
distribution of articles desirable to the public."
W. THOMMEN

HEADS

PLYMOUTH

CO.

First Meeting of Concern Since Merger With
Kade Fixture & Showcase Co.
The first meeting of the Plymouth Phonograph Co. since it took over the Kade Fixture &
Showcase Co., on June 9, was held recently in
Sheboygan, Wis., at the factory. The following were elected directors of the company:
William Thommen, J. H. Wheeler, Harry
Bolens, J. B. Thiery and Frank Mclntyre. After
the election these directors met and chose the
following officers: President, W. Thommen;
vice-president, J. B. Thiery; secretary-treasurer,
Frank Mclntyre.
BRANCH

MGR.

RETURNS

Capt. E. B. Schidell has recently returned
from France, having served with the American
artillery for some time on the other side. Capt.
Schidell is the proud possessor of the Croix de -m
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Federal Trade Commission in Report to Congress Urges Legalizing Resale Price Fixing Under
Supervision of Federal Agency — Recent Colgate Decision Has Bearing on This Action
Washington, August 1. — A renewed recommendation that manufacturers be permitted by
law to fix and maintain resale prices, subject to
review by a disinterested agency, was made by
the Federal Trade Commission recently in a
special report to Congress.
Existing laws which have been interpreted by
the Supreme Court in the case against Colgate & Co. and in other test cases to prevent the
fixing of resale prices should be amended, the
commission believes, with a view to removing
the present complexity in the business world;
to promoting the efficiency of manufacturing and
commercial institutions, and to serving the interests of the consuming public.
Under the commission's recommendation, first
advanced in a report to Congress last December, manufacturers desiring to fix and maintain
resale prices would file with an agency to be
designated by Congress descriptions of their
articles, contracts of sale, and the price
schedules to be maintained. The disinterested
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The
C. E. Ward
Co.
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101 William St., New London, Ohio
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Although
in action.
which heof won
Guerre,
merly manager
the Dallas
branch
of the Columbia Co., Captain Schidell will now join the
sales force of the Cincinnati Columbia branch.
The man who shines at making excuses seldom shines at anything else.
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( I'm Aching for the Sight of You
(Vocal Trio)
1230]
( For-Get-Me-Not (Tenor)

[ When I Met You (Tenor)
1222 I You're Making a Miser of Me (Tenor)
( Alabama Lullaby (Tenor Duet)
1223 ' There Are Just Two I's in Dixie
(
(One Step)

( Somebody's

Waiting for Someone

(Vocal Trio)
1231 jf Friends
_

(Tenor)

( Jazzola (Vocal Quartet)
1224](Katydid
Is the Candy
Kid (She's a Rube,
by Heck)
(Tenor)
( Arabian Nights (Vocal Trio)
1225
The Gates of Gladness (On the Road to
(
Sunshine Land) (Tenor)

1226-^

[ Golden Wedding Jubilee (At My
Mammy's)
(Vocal Duet)
Dixie and
Is Dixie
Once More

( I Ain't-en Got-en No Time to Have the
1232^
Blues (Vocal Duet)
(Daa Dee Dum (Vocal Duet)
I The Woman °f
Thou
Gavest
Me) (Tenor)
(Tenor
a Fool
^eart
1233 '

Dad

Life

and
Love(Tenor)
(From
"The Velvet
Lady")
The Call of the Cosy Little Home (From
"Take It from Me") (Baritone)

1234

(Vocal Quartet)
_ ( Kentucky Dream (Tenor Duet)
1227 | Western Land (Baritone)
C Frenchy, Come
1228

H
m
m

Shake, Blues
Rattle (Baritone)
and Roll (Baritone)
12,55_ I( Venus

to Yankee Land (Tenor)

McCarthy, He's a Frenchman Now
(
(Contralto)
i Take Your Girlies to the Movies (If You

1229 Can't Make Love at Home) (Tenor)
(Take Me to the Land of Jazz (Baritone)
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Western Land (Fox Trot)
Have You Seen My Stella? (One Step)

1236

i That Dreamy Dance of Love (Here's tc
1237]
the Waltz) (Waltz)
( Star of Light (Adrian) (Fox Trot)
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OF SHORTAGE

Grand Rapids Authorities Cite Cabinet Produc- ■
tion as One of the Reasons for Present Furni- H
ture Shortage — Many Factories Have Gone jjj
Over to Cabinet Making Entirely
From the great furniture center, Grand Rapids, comes an interesting sidelight on the rapid
growth of the talking machine industry and its
influence upon the supply of furniture. It is
a fact, according to Grand "Rapids authorities,
that a distinct furniture shortage exists at the
present time and one of the most noticeable
causes is the tremendous diversion of furniture
production activities to the making of cabinets
for talking machines.
Grand Rapids factories have contracts for
talking machine cabinets aggregating more than
$1,000,000 and in the execution of these contracts
more than 1,000 men are employed. Berkey &
Gay, the Phoenix, the Macey and the Widdicomb shops have large contracts. The FooteReynolds Co. is occupying the Kindel Bed Co.
factory, formerly producing furniture exclusively, in the manufacture of talking machines. The
School Equipment Co. factory and the Lindner
Mfg. Co. plant, recently purchased, and several
of the smaller factories are doing the same.
It is a modest estimate to place the number of
men working on talking machines in Grand
Rapids at 1,000. And these are all high-grade
men who formerly were producing furniture.
This condition is not confined to Grand Rapids. The Connersville Furniture Co., one of the
largest of the Indiana factories, D. L. Conrey
Furniture and the Conrey- Mfg. companies of
Shelbyville have done the same. The Rockford factories also have large contracts. They
are making cabinets in Jamestown, in Rochester,
in New York and in the South. In the country
over it is probable between 4,000 and 5,000
men who used to produce furniture now are
producing talking' machine cabinets.
When the talking machine was first brought
out, and for years thereafter, no special effort
was made to popularize it through the artistic
appeal. Almost anything in the shape of a
box or cabinet to hold the "works" served the
purpose.
In the last four or five years, however, the
manufacturers have realized the possibilities.
The cabinets now are made with the same
care that is bestowed on the best furniture.
They are brought out in period designs and are
finished to be in harmony with the furnishings
of the finest homes. The phonograph manufacturers turned to the furniture men to help them
out and this demand has been so recent that
the furniture industry has not yet had time to
adjust itself to the new conditions.
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IN CO-OPERATION

Old Ideas of Business Secrecy Yield to Policy
of Mutual Benefit
Fear of foreign competition is leading many
business firms to overcome their previous dislike
for each other and to combine under the WebbPomerene Law; while the action of many Government agencies in eliminating competition
during the war to facilitate greater production
has forcibly impressed all business men with the
benefits to be obtained from the mutual interchange of ideas.
Business secrets used to be considered a large
part of the stock in trade, to be jealously
guarded from all competitors. More recently
it has become evident that such secrets were of
but small value, in no way comparable to the
profits to be obtained from the application of
new ideas worked out by one individual to the
trade as a whole.

Mr.

Phonograph

This is specially noticeable in the field of foreign trade. Under the leadership of- the National Foreign Trade Council it has been possible to develop a spirit of mutual assistance,
which was strikingly evident at the recent Foreign Trade Convention at Chicago. At that
gathering of 2,000 of the leading foreign traders
of the country a Trade Adviser Service was organized to supply practical information to
those desiring it. Seventy business men, each
an expert in his own line, together with representatives of the Government trade agencies,
were assembled to give out freely to all delegates the information which they had gained
from personal experience in foreign markets.
That it was a great success may be inferred
from the large number of individual conferences arranged between Trade Advisers and
delegates. Over 700 such conferences were
held. The subjects ranged from the market for
spruce in Italy to the need for pins in China.
Co-operation spells increased profits for all.

Manufacturer

and

Dealer

LANDS

Steady Increase of Export Shipments Reported
— C. W. Johnson Joins Staff
The Veeco Co., Boston, Mass., manufacturers
of the Veeco electric motor for talking machines,
state that the export demand for their product
is growing steadily, chiefly as a result of their
regular advertising in The Talking Machine
World, and that recently orders have been filled
to be shipped to Holland, England and Australia. Canada also is proving a strong customer.
C. W. Johnson, formerly with the Musical
Supply & Equipment Co., Boston, has become
connected with the sales department of the
Veeco Co., and is making an excellent record
in the matter of securing new accounts.
The Montana Phonograph Co., Helena, Mont,
is enlarging its record department.
ELECTRO-PLATING
of
PHONOGRAPH
PARTS
AND MUSICAL INSTRUMENTS
Silver, Nickel and Antique Finishes
Specializing in GOLD FINISH
JOSEPH MUSANTE
125-131 BAXTER ST. Tel. Franklin 3053 NEW YORK

VEECO
Electric phonograph motors are the up to the minute energy source for talking
machines. Just the same as the automobile has replaced the horse.
It is a step ahead, it is perfection personified. Make your phonograph up to date, do
away with the cumbersome cranking, broken springs and running down in the middle of
selections. You would not think of buying an automobile if it did not have a starter,
would you? Why? Because you want to eliminate the cranking, and this applies absolutely
to the phonograph, eliminates the cranking, makes it complete, ideal, and gives you a
selling point that is 100 per cent, strong.
An agent of ours in the Middle West writes us that a party to whom he furnished a
Veeco motor recently advised him that they "would not take a thousand dollars for it if
they
couldowners
not get
like it." We have similar letters on file at our office from
satisfied
of another
the Veecoone motor.
The motor runs on any 100-125 volt current. Special motors for other voltages.
Furnished
mounted on 12 or 12;X-inch mahogany board ready to install. Or unmounted
without board.

THE

248 Boylston St.
BOSTON, MASS.
THE ORIGINAL PRODUCERS OF A COMPLETE ELECTRIC DRIVE
FOR TALKING MACHINE MANUFACTURERS' USE
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By Harrison
Durant,
Financial Supervisor Thos. A. Edison, Inc.
Growing
Financial
Problem
lllllllllllllllllllllllillllllllii:ill]|||||!llllllii!lllll!l!IIHIIIIII|i|l!l
the instalment payments carried forward will
It is a well-known custom of the Chinese
initial payments, cash sales and instalment payments separately — making sure that you carry
approximately represent your monthly receipts
to pay their physician a fee for every day in
forward, under the respective months, the proper
for the next twelve* months.
the year a "patient" is kept well. There is an
excellent thought to be gained from that old
number of instalments due on contracts preBy making
this be
forecast
of your tonext
year's
viously made and which are represented by the
business
you will
in a position
know
on
idea. If we could always manage to avoid
initial payment already recorded.
ills rather than seek a method of cure we
what funds you can absolutely count on each
would be far better off.
If you will add to this partial forecast of next
month for the payment of your obligations to
The same principle would apply equally well
year's monthly
receipts the respective total" your bank, but you can also readily figure what
to modern business. A merchant who fails to
additional assistance over and above those receipts you will require in order to keep your
prepare in advance for the difficulties that are
stock up-to-date. It has been my experience
bound to arise is storing up trouble for himthat the average merchant who approaches his
self. His lack of foresight will cause him a
Dealers Should Anlot of worry and probably a lot of money. From
banker for a loan unsuccessfully is himself entirely to blame for failing to get the accommotime to time we have laid considerable emphasis on the necessity for every Edison dealer to
dation he desires. By not being perfectly faticipate Financial Recalculate in advance just what financial assistmiliar with his "own business he has been unance he requires in order to meet the demand
able to instil into the banker's mind sufficient
quirements So as to
essary.
of the instalment branch of his phonograph
confidence to grant the extension of credit necshop — a very important and highly profitable
Ta\e Advantage
of
The phonograph business for the next twelve
adjunct to his business if properly conducted.
months is going to be especially good. Our
Every instalment sale absorbs a portion of
Big Business Ahead
production at the factory is greater than at any
the dealer's working capital. If he is to replace
the instrument sold it will be necessary for him
pre-war period. The Edison dealer who fails
to anticipate his financial requirements is going
to find from some source an amount equal to
the difference between that replacement value
to be unable to take full advantage of the prosmonthly receipts received last year your figure
perity ahead. He will be unable to take full
and the initial payment received from the cuswill give you the estimated total cash receipts
advantage of all the instalment sale prospects
tomer on the instalment contract. An ever-infor the next twelve months, month by month,
which offer themselves. Sell all the phonocreasing instalment business presents an everproviding
there is no increase or decrease in
increasing financial problem, and it should be
graphs you possibly can on a strictly cash basis,
constantly met in advance. Instalment paper in your sales. It is natural to assume an increase.
but,
on
the o.ther hand, don't lose a sale to a
In this case fix on an arbitrary percentage as
competitor because you cannot afford to sell on
your safe does not assist in replacing phonoyour probable increase twenty per cent., fifty long terms.
graphs on your floor. Money can be borrowed
per cent., or 100 per cent., whatever sum seems
at six or eight per cent, per annum. The
DUAL PERSONALITY
most probable to you — and increase last year's
loss of a two per cent, cash discount on your
monthly receipts by that amount before addjobber's bill of goods represents a per' annum
ing them to the forecast of the next twelve
She — "So your glee club has formed a basecharge of twenty-four per cent. Don't wait
ball team. What are you?
months. In other words, last year's monthly
until you are at a loss as to which way to turn
receipts
plus
the
estimated
increase
and
plus
in order to finance your instalment sales. Get
He — "I sing first tenor and play second base."
the habit of borrowing sufficient funds each
month to replenish your stock and use the funds
so obtained for that purpose only.
Apparently many phonograph dealers find it
ANY
STANDARD
PHONOGRAPH
difficult to make an actual forecast of their requirements. Itis really a very simple matter.
and
Make a concise statement of your monthly receipts for the last twelve months, recording the
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BLISS

MAG

Musical

Combination.

A Reproducer with a super-sensitive silk
diaphragm that eliminates the thin, rau-

NO LA

effect. ear-straining

"Talking

Machine'

The "BLISS" Reproducer plays all records
with greater volume, less scratch, better
tone balance, and a wonderfully human,
natural quality. THE
JECTED INTO THE

MUSIC
ROOM.

IS PRO-

The "BLISS," used on any standard Phonograph, will not only
help sales of instruments, but will increase your record trade
through its extraordinary tone quality.

W^tcKif^ TKe Music Come Out
This is only one feature of many that will command
your interest and attention. Let us send you handsome illustrated catalog and information as to our
plans for helping you to make money with MAGNOLA.

Send sample order and make your own tests with
your favorite demonstration records. Give make
and style of tone arm.

BLISS
MAGNOLA

TALKING MACHINE COMPANY
OTTO SCHULZ, President
General Offices Southern Wholesale Branch
711 MILWAUKEE AVENUE 1530 CANDLER BLDG.
CHICAGO
ATLANTA, GA.

REPRODUCER,
80 FIFTH AVENUE
NEW
YORK
CITY

Inc.
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Ordinary

Try

f, How
It Rained!
Day after day it came down. The
grouches — for they are always

stick

with us, aren't they ?— became
more grouchy. Perennial optimists let down a bit. Mildew
vied with mold to make windows
and doors stick.

they?

And if it doesn't rain in your
town, the fog comes in, or something else happens to create
dampness and tarnish those
things which might have looked
bright when you bought them.

it.

do

the

same
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with

Uniform
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hand.

Isn't it better to have stock finished with a special non-rust
process
need to about
worry? which you do not

Torrington

needles

That's one of the big advantages
of Torrington Uniform Needles.
There are other advantages, too,
that are even greater.
May we submit our case, you
being judge and jury ?
Of course you demand proof and
we will be satisfied with your
verdict after we have submitted
the evidence.
May we?

play

better.

scratch —

points

Uniform
TRADE
MARK REGISTERED

Ball

Will you write us today?

Points

don't.
President
It's a simple

test!

Uniform
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Dealers in This Thriving Section of New York
State Are All Doing a Large Business and
Are Most Optimistic Regarding Fall Prospects— Some News of Particular Interest
Rochester, N. Y., August 8. — Expansion seems
to be the watchword of the talking machine
dealers of Rochester and vicinity. They all
report an exceptionally good summer business
and many of them are enlarging their departments to take care of the increased demand on
their services. Machines and records are coming in better quantities, but there is still a
shortage.
The drop in price of the Victor Red Seal records has created a heavy demand for them. As
W. J. Smith, of the Talking Machine Co., said:
"Rochester has always been a music-loving center, but the demand for Caruso records since
the drop in price has been a revelation to me."
The Levis Music Store, of South avenue, has
purchased the Victrola department of the DuffyPowers Co. and now handles the Victor line
in addition to the Columbia and Edison.
H. G. Emmons, manager of the Edison
Studios, attended the convention of Edison dealers, held recently in New York City. He returned even more optimistic than before and
intends to carry a complete line of the new
art models. The Edison Studios have also
opened a piano department in the store adjoining the Studios, where they are carrying a full
line of pianos, players and rolls.
The Music Lovers' Shoppe, exclusive Victor
dealer, is making great plans for the new store
at 29-31 East avenue. George M. Richter, manager, states that his firm has purchased the
three-story building at the above address and
when alterations are completed will have one of
the finest talking machine stores in the State.
He is installing Unico equipment of a modified
Louis XVI style, including twenty booths. This
store has outgrown the present quarters in
three years and expects to move into the new

TALKING

MACHINE

WORLD

home shortly before the first of September.
The Reliable Furniture Co. has had considerable difficulty this summer in securing enough
Columbia stock to supply the trade.
E. W. Edwards & Son have had to expand
their talking machine department, moving it to
a larger and better location on the fifth floor.
Miss Kathleen Whalen states that both the
Brunswick and Victrola are making new friends
for the Edwards store every day.
The Balcom Music Co., of East avenue,
Aeolian-Vocalion and Columbia dealer, reports
a fine summer trade. A. H. Warren says there
is a big demand for the period model machines.
The Sibley, Lindsay & Curr Co. has moved
its Victrola department, of which F. C. Pfeffer is
MUSIC

COMMITTEE

August 15, 1919

manager and buyer, from the third to the fourth
floor, where the increased space will make it
possible to handle the growing business in a
more satisfactory manner.
S. J. Hoffman, Columbia and Victor dealer, of
Joseph avenue, says that his sales are only limited by the amount of goods he can obtain. He
has a large foreign trade and is very optimistic
over its future.
Dealers in Hornell 'are also making improvements. Tuttle & Rockwell have had to add
two sound-proof booths to their talking machine
department in order to care for the increase in
business they are enjoying. Mrs. L. Clark is
manager of this department and reports the
sales of Sonoras and Victors as gratifying.

APPOINTED

REAL

WELCOME

FOR SOLDIERS

Emerson Phonograph Co. Arranges for Notable
Body of Men to Pass Upon Its Productions

Victor Co. Erects Big Signboards Near Camp
Dix Announcing Jobs for Soldiers

The Emerson Phonograph Co. has recently
established a Music Committee which is to pass
on all matters connected with the policies concerning music, artists, selections and other matter in the production of their records. The
formation of the committee will allow for more
rigid examination of all productions. The interchange of constructive thought, the co-ordination of interest and the fine departmental
spirit has resulted in many suggestions of value
and new ideas certain to be helpful in the general progress of the company.
The committee is composed of Arthur Bergh,
musical director; B. D. Colen, secretary of the
company; Arthur H. Cushman, director of sales;
Louis Rosenfield, musical supervisor and general sales manager of the Emerson International,
Inc.; Charles Wetzel, manager of the production department; Joseph I. Carroll, manager
of sales. Mr. Carroll has been appointed chairman of the committee. Victor H. Emerson,
president of the company, and H. T. Leeming,
vice-president and general manager, are ex-officio advisory members of the committee.

As a practical means of welcoming returning
soldiers home again the Victor Co. erected on
the main thoroughfare leading from Camp Dix,
the great demobilization center of the East, two
big signboards, announcing that jobs were awaiting capable men in the Victor plant at Camden. The various departments in which there
were opportunities of employment were listed
on these signboards and many soldiers availed
themselves of the chance to get work. They
needed no introduction to the Victor, for they
had been in close contact with it during -their
sojourn in France.

Quality
When

TAKES

ON THE

BRUNSWICK

Thomas Anderson, 717 Manhattan avenue,
Brooklyn, N. Y., has just added the Brunswick
phonograph, made by the Brunswick-Balke-Collender Co., Chicago, 111., to his large stock of
machines. The agency for the Brunswick was
only recently acquired by Mr. Anderson, who
says that the many callers to his establishment
are deeply interested in this phonograph.

or

Price?

you buy die-castings of Tone-arms, Reproducers, Turntable Hubs, or Motor Governor discs for

your talking machine,

which

do you consider

of the

most importance — Quality or Price?
Price is not the chief consideration

with

us.

Our

primary aim is to make better castings — regardless of
price. If our quotations are higher than others,
remember this — we ensure a casting that you can
put in your product and know it will build up your
reputation rather than destroy it.
Our

reputation

means

to you — that's why

we

LINE

as much

to us as yours does
99
do not make cheap castings.

Send sample or blue print for quotations.

DI
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INDIAMAPOLI
S. G

U

• CO.
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Now York Office: Vitus F. Di Lustro, 1003 Tribune Bldg.
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A TYPICAL INSTALLATION OF UN I CO EQUIPMENT

The music store sells to the
quality and art are appreciated.
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stand

behind

your

Your

customers

Demonstrating
wish to choose
the home
Unico
sales.

are

homes

the confidence

with

Cabinet

stock

best

the

quality

Work,

of these people
of your

where

unless the appearance

merchandise

the art expressed

as a guarantee

bound

in the community — homes

in its appeal

in its design

to

and

finish,

by

Unico
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the service
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Rooms, where they can hear the records and instruments they
from without distraction, and in an environment suggestive of

where

they are to put their purchases.

Equipment
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As your business grows,
ment to the first installation.

in cost, and
more

soon

equipment
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may
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without

Ten Unico designs are carried in stock for your selection. Tliis is
a part of Unico Service which makes it possible to give you
prompt delivery so that you can be completely equipped in ample
time for the Fall Season.
These and many other valuable Unico features are fully covered
in our latest booklet, MUSICAL MERCHANDISING— mailed
on request.
Send to-day the dimensions of your available space. Plans and
estimates for a complete department will reach you promptly.
Address our nearest office
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VICTOR

CO. GETS

The Victor Co. has been granted a permanent
injunction against the concern which recently
started business under the name of the Victory
Talking Machine Co., 874 Columbus avenue,
New York City. At the hearing before Judge
Mayer counsel for the defendant declared that
every one was using the word Victory and that
defendant should have the same privilege. Judge
Mayer ruled that while such a name as ChateauThierry might be permissible, the word Victory
was not, and granted an injunction restraining
the use either of the word Victor or the word:
Victory as part of any trade name for anyij
business in which talking machine goods were
made, advertised or marketed, and likewise restraining the use either of the word Victor or
the word Victory as a trade-mark for talking
machine goods made by the defendant or for
talking machine goods other than the products
of the Victor Co., marketed by the defendant.
OKEH

JOBBERS

MACHINE

HANDSOME

INJUNCTION

Judge Mayer Grants Permanent Injunction
Against Concern Using the Name "Victory
Talking Machine Co." in New York City
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SIGN

APPOINTED

Now Apparent to Passersby at Broadway and
Ann Streets, New York
When the downtown workers journeyed past
the Woolworth Building recently they could
not help but notice painters at work on the great
Sonora sign at Broadway and Ann street, directly opposite the old Post Office. The French
chateau which had been part of the previous

ii ji;
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BUSY

John Cromelin, General Sales Manager, Returns
From Middle Western Trip Full of Enthusiasm Regarding Future Business
John Cromelin, general sales manager of the
Otto Heineman Phonograph Supply Co., Inc.,
25 West Forty-fifth street. New York, returned Monday from a visit to Minneapolis,
Chicago, St. Louis and St. Paul. On this trip
he called upon the OkeH jobbers in these cities,
and was pleased to learn that general business
conditions are excellent and that the jobbers
are closing the best year in their history.
Mr. Cromelin found orders for OkeH records
were active, with the jobbers looking forward
to a very big season. In fact, the majority of
the distributors are already placing their fall
orders and starting to put their stocks into
shape in order to handle a record-breaking
trade for the remainder of the year. Wherever
he visited Mr. Cromelin was informed that the
new OkeH records are proving ready sellers.
Mr. Cromelin states that judging from
present indications the most important problem
confronting the "independent" phonograph
manufacturers is that of securing sufficient supplies, for these manufacturers are finding a
market for every machine they are producing.
The demand for phonographs is far beyond the
supply, and many of the manufacturers are now
making arrangements for their "1920" output.

■SUPREME tH TONE

New Sign Viewed by Millions
Sonora sign lost its identity beneath white paint.
A new sign of more vivid summer hues, as
shown in the attached illustration, now catches
the eye of passersby.
GREENVILLE

VICTOR

DEALER

BUSY

The J. L. Roark Estate, Greenville, Ky.r Victor dealers, are receiving much publicity through
the efforts of Manager Oren L. Roark, who is
editor of the Record, an independent newspaper
of Greenville. Much space is devoted to the
display of the Victor line and many useful hints
are contained in the sheet which can be used
by music lovers to their advantage.
REJOINS

CABLE

PIANO

CO.

Wm. Coleman has returned from service and
has resumed his former position in the Victrola department of the Cable Piano Co., Atlanta, Ga.
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Emerson Phonograph Co., Inc., announces that arrangements have just been completed with the Hessig-Ellis Drug Co., of Memphis, Tenn., whereby they will act as distributors
for the Emerson records in Arkansas, Tennessee, Louisiana and Mississippi. Mr. Wynn,
treasurer of the Hessig-Ellis Drug Co., recently
visited the Emerson Co. in order to make a
thorough investigation of what the possibilities
of the Emerson records were. The investigation proved most satisfactory and resulted in
their taking the distribution of Emerson records. At present Hessig-Ellis are making plans
to go after the tremendous field which is at
present open in the Southern territory, and in
order to give satisfactory service they are taking on a larger sales force.
Advertising begins when baby first cries his
wants to his mother and ends with an epitaph
carved upon a headstone. — Ned Jordan.

CONDITIONS

IMPROVED
IMPROVED

SITSER-

POSSIBLE—

SPIRIT

EXCLUSIVELY

ECLIPSE

EMERSON

Hessig-Ellis Drug Co., of Memphis, Tenn., to
Cover Arkansas, Tennessee, Louisiana and
Mississippi as Emerson Distributors

ECLIPSE

THE

DISTRIBUTOR

Port Washington, Wis., August 1.— A transaction of considerable magnitude has just been announced by the Vista Talking Machine Co.
whereby A. M. Druckman, 16 West Thirty-ninth
street, New York City, is to represent this line
as sole Eastern distributor. The deal, which was
closed by O. A. Gressing, sales manager, involves an amount that will run well into six
figures, and is, doubtless, one of the largest
single phonograph transactions consummated
this year.
Mr. Druckman is said to be one of the most
successful jobbers of high grade furniture in
the East. He maintains well-equipped showrooms at his Thirty-ninth street address, and
also has a traveling corps of fifteen men in his
territory, besides two men who confine themselves to the Metropolitan district. Mr. Druckman recently returned to New York after a
visit to the huge plant of the Vista Co. at
Port Washington, Wis., and is more than pleased
with the deal closed, also the arrangements he
was able to make for immediate and future
shipments. Car lots are going forward to him
at once, and similar lots will follow weekly until
late in the fall.
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A. M. Druckman Becomes Sole Eastern Distributor for Vista Phonograph With Headquarters in New York — Places Large Order
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Specialized Manufacturing Production for

the Phonograph Trade
| By Henry Purmont Eames, the Well-known Pianist and Composer and Director of the |
Piano and Orchestra Departments of the Cosmopolitan School of Music, Chicago
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The new art of salesmanship, that is to say,
is a far different individual from the type
the modern methods which aim to advance the
so happily out of date.
cause of music to its proper place among the
He recognizes, or should recognize, that there
arts of the civilized world and to popularize
is a very definite relation between ragtime, jazz
"They buy at a place where prices compete, where Quality must always
all kinds of music in order that every man
and art music, and it is his province to make this
Only one of the reasons our business is growing, "We serve all our
may have a proper understanding of its relation
relation known to his customers in order that
to his everyday life, is receiving much attencustomers BRAKES,
well.**
understand why music is an essenNEEDLE CUPS,
COVER
tion from experts in that line. The task of they tialmay
to their homes. In this way sales are
SUPPORTS, REGULATOR DIALS, etc.
selling records is no longer simply a matter
increased, satisfied customers are added to the
of giving the customer a few numbers and
friends of the house and the cause of music genWhat Is Your
Need ?
excel."
erally is raised another notch.
taking the stipulated price in return. Salesmanship in the music industry is gradually being
Correspondence Orders
invited promptly
—
attended to
jazz and art music all originated '
Ragtime,
developed into a greater art and the most sucfrom
a single source — the hearts and imaginacessful men are the ones who have recognized
tions of the people, the expressional cravings
60 Grand Street
New York City
of the people — the humble mass of humanity,
and not from the few so-called intellectuals. It music, for he is the one who comes in closest
cannot be stressed too much that art is life;
contact with the individual. The advertising
life seen and heard through the numberless
campaigns have their great value, speakers from
channels of different personalities. There could
public platforms do wonderful work, but when
be no art music but for the folk songs of the
the average man goes to the store to get the
people. What is the origin of ragtime and jazz?
music advocated by the champions of music he
It is the same as ninety-nine per cent, of our
comes in closest contact with the salesman who
music, viz., from the crude expressions of the
demonstrates the records for him and helps him
in the selection of those numbers most suited
major part of the people, the peasant, the worker and the bearer of burdens.
for his own use. The salesman becomes the
Our national expression takes its nourishfinal cog in the great machine.
ment from the earth and its life blood from the
people and when the spirit has transfigured the
WARRIOR ENTERS COLUMBIA SERVICE
material now growing up about us, the purity
and force of our musical manifestations will
Capt. H. B. Harring, who recently served
be acknowledged just as has been the case in
with the American Expeditionary Forces in
the evolution of all emotional schools. To be
France, has recently returned to this country.
ready to accept the crudities and vulgarities of Wishing to enter some line of business which
the elemental as art is not at all necessary, but
would offer the same opportunities for action
to deny that the vivifying germs of art music
Henry Purmont Eames
that the army did he has connected himself
are not to be found in America is proof of with the Columbia Co. Capt. Harring will be
the new tendencies and have been quick to
narrowness of vision and ignorance. America
attached to the Baltimore Columbia branch in
broaden their ideas by incorporating the "new
is an intensely musical nation. We must know
doctrine advocated by artists and business men
the sales department.
this and be convinced of it and must spread this
in the industry.
doctrine broadcast.
The growing popularity of ragtime and jazz
MAKE TALKING MACHINE CABINETS
Here is where the talking machine salesman
music, which has been responsible for much of
can do his best work. He can explain, to
the increased activity in records of this type,
E. K. Prichett, for some years with the Macey
has aroused much discussion and some artists
Furniture Co. and the Haskellite Mfg. Co.,
those who seek to discredit "popular" music,
whose ideas have become somewhat narrow in the common origin of all kinds of music and by
Grand Rapids. Mich., has organized the E. K.
so doing can increase the musical appreciatheir views, looking at the matter from a purely
Prichett Furniture Co. to manufacture talking
tion
even
of
those
who
profess
to
see
only
the
machine
cabinets and furniture. The new conartistic standpoint rather than from the standpoint of the common people, have done all in esthetic and artistic. All types of music will
cern has leased the upper floors of the Nelsonhave their proper share of popularity. To those
Matter factory and will begin operations soon.
their power to discourage this appealing class
who scorn the art music, he should explain the
of music. The antagonism, however, had a good
common relation of classic and popular and thus
effect. It aroused the industry to action and
Edward V. Murphy, of Washington, D. C.
help to increase the musical appreciation of that
official reporter of the United States Senate for
the result is now an old story. Popular music,
individual. The salesman must think himself a
many years, died at the Homeopathic Hospital
ragtime and jazz, has come into its own. Salesat Albany, N. Y., recently. Mr. Murphy was
manship has taken on a new aspect as a result
part, and a very important part, of the present
at one time a director of the Columbia Co.
and the salesman of todav in the record field
nation-wide campaign to advance the cause of

is the last word in the refining of high-grade oils, for every impurity is taken from it, leaving nothing but what is required to
keep machines in perfect condition, being combined of four oils
perfectly blended.
Will not Gum, Chill or become rancid; is free from acid. It is colorless and has
no sickening smell, being absolutely odorless.
"The finest and most delicate pieces of mechanism do not prove
efficient unless properly lubricated. Skill, Genius, Invention and
Workmanship must have the proper Oil. Stop and consider this
when you have to buy an Oil for household use."
Hundreds of satisfied customers hare written as that they would never use anything else for
Talking Machines, Graphophones, Phonographs and Sewing Machines
NYOIL will lubricate the machinery and polish all woodwork
NYOIL is put up in the following silea:
No. 16 (Cans) 1 Pint
No. 3Z " 1 Qnart
No. 128 " 1 Gallon
No. 5*0 " 5 Gallon

and can be obtained of any "Up-to-date" Talking Machine Dealer in the world,
and is manufactured by Wm. F. Nye, who for 50 years has made 80% of all the
Watch, Clock and Chronometer Oil that is used in America.
WM.

F. NYE,

NEW

BEDFORD,

MASS.,

U. S. A.

NYOIL if put up in the following sizes:
No. 1 Bottle 1 ounce
No.
No. 48 "" 3S cancel
ounce*
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Lady Randolph Churchill Sends Warm Letter
of Endorsement to Thos. A. Edison, Inc.,
Regarding New Edison Period Cabinets
At the Edison Dealers' Convention recently
held at the Hotel Commodore, New York City,
one of the Edison laboratory staff told an amusing incident which related to the receipt of a
letter from Lady Randolph Churchill giving
her endorsement of the new Edison period
cabinets. Naturally the receipt of such a letter from so distinguished an authority was the
source of great satisfaction. Lady Randolph
Churchill is a leader of English society and is
recognized as possessing not only the best taste
in furniture of any woman in England, but also
as having the best-furnished house in that country. Her letter reads:
"8 Westbourrie
"Hyde Park,street,
"May 23d, 1919.
"What an extraordinary man Mr. Edison is.
He perfects his phonograph to a point where its
realism is astounding. Then he determines to
make each Edison phonograph — even the least
costly — an attractive piece of furniture. Instead of the usual dentist-like looking cabinet
his designers have succeeded in putting the
character and feeling of the best periods into his
phonograph cases. These graceful and artistic

Graphophone
NEW YORK

"Built by Tone Specialists"

Co

productions will be hailed with delight by all
who can afford them and will cause Mr. Edison's
new phonograph to be desired in many houses
where less worthy machines have not been welcomed heretofore.

Rockville, Conn., Dealer Features Victor Dog
in Fourth of July Parade — Float One of the
Best Features and Is Loudly Applauded

"Jennie Randolph Churchill."
It was a matter of speculation with the Edison staff why the usual run of phonograph
cabinets should suggest to Lady Randolph

George P. Wendheiser, who has been in the
music business in Rockville, Conn., for thirty
years, had a very effective Victor float in the

AN EFFECTIVE

VICTOR

possibly dentist's equipments were different in
England, but finally one of the laboratory staff

^jj - 'ft
Victor Dog Figures in National Parade
Fourth of July Welcome Home Parade. The
float was white trimmed with ivy and roses and
a large four-foot model of the Victor dog was
placed on the front of the float while a mahogany style 16-A Victrola was placed at the rear.
This display attracted much attention and applause and was considered the best float in the
parade, which was over a mile long. The George
P. Wendheiser store has been one of the
progressive music houses of Rockville, handling
both the Victor and Edison lines.

LANGUAGE
Lady Churchill's Letter
who has recently had a long session with his
dentist decided that what she probably referred
to was one of those "X-ray" cabinets, which is a
part of the working equipment of the modern
dentist.

RECORDS
Progressive Dealers sell
LANGUAGE
Phone

1,000 PURITAN

i.tcMr\$ fl\e Music Corrxe Out
May we send you our handsome illustrated catalog
chock full of information concerning the wonderful
construction system of Magnola and the beauties of
its musical results, its artistic appearance and its
modei ate price?
Send your name and let us tell you morel
MAGNOLA

TALKING MACHINE COMPANY
OTTO SCHULZ. President
General Offices Southern Wholesale Branch
711 MILWAUKEE AVENUE 1530 CANDLER BLDG.
CHICAGO
ATLANTA, GA.

FLOAT

Churchill the unpleasant thoughts of a dentist's
cabinet, because, since whatever their faults,
they at least do not look like the wicked little
drawers where our American dentists keep their
instruments of torture. Someone suggested that

"Does It Play All Records?"
Certainly MAGNOLA does; and without any extra
attachments, too. This is only one feature, albeit a
most important
one, in the thoroughly
up-to-date equipment of the MARVELOUS
MAGNOLA.
MAGNOLA

Waltz"

Orchestra,

Columbia

EDISON
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WORLD

Charles J. Orth. of Milwaukee. Wis., is carrying on an extensive campaign in the interests
of the Puritan phonograph. Along the 175 miles
of concrete highway in Milwaukee county he
has placed 1,000 signboards in yellow and black
and these posters are visible from a considerable distance to the thousands of motorists
who pass through daily.

WESTERN
VENEER
3900 CHOUTEAU AVENUE,

Largest

Method

BILLBOARDS
Practical
Linguistry
and
ROSENTHAL'S
The courses are so simply arranged that the demonstration satisfies the prospect. An excellent line for
high-class dealers. We especially want to hear from
dealers with good store locations.
Write for dealers
proposition,
advertising
matter. booklet and
THE LANGUAGE PHONE METHOD
392 Putnam - 2 West 45th Street, - New York

PRODUCTS
CO.
ST. LOUIS, MO.

Manufacturers

proof Veneer Phonograph

of

3-pIy

Water-

Shipping

Ask for Prices and Samples

Cases
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Improvements

Revives

the

Phonograph

Artiste
ARTIST

is

Art

of

Reproduction
It is a notable fact that reproducing has
not kept up with the improvements in
recording.
With the advent of "The Artist" comes
a revival of interest in the phonograph as
a reproducing instrument.
The general verdict is that "The Artist"
marks a new era in phonographs.

MODEL 2
Oak or Mahogany
48x22x23 inches
Price $165

Our experts have succeeded in developing a musical instrument that absolutely
reproduces ALL the music engraved on
the record — not a whisper or a tone is
lost. Voices, violins, pianos, bands —
ALL render through the new mechanical

MODEL 4— QUEEN ANNE
Figured Walnut or Mahogany
50x23x24 inches
Prices $290 and $275

construction of "The Artist" a beauty and
volume of glorious tone that has not
hitherto been equaled.

There are five beautiful designs in uprights and
four Console models.
PRICES
Upright models: $110 to $290.
Console models: $175 to $340.

We
We

Want

Dealer

Representation

want dealers in the music trade who have the

vision to appreciate the advantages of handling our
line. We are interested in placing agencies in only
better class stores. Send for our beautifully illustrated catalog and full particulars.
WE
MODEL 11
42x37x24 inches
Oak or Mahogany
Price $225
Also in Walnut

RAPIDS
GRAND
Entire 1400 Block Front Ave. N. W.

GUARANTEE

DELIVERIES

We absolutely guarantee to deliver promptly all
orders that we accept. Shipments commence in
September.

PHONOGRAPH

COMPANY

GRAND

RAPIDS,

MICHIGAN
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Advertising

Just because it is summer and hot and people
are_ away on their vacations is no reason why
vigilance in advertising should be relaxed. Indeed, it is the very time that publicity is most

would run. "How Long Will It Play? Come
in and get an estimate card. It will cost you
nothing." They prepared special cards for the
occasion :

needed, in order to do' away with that unnecessary "dull season" which some merchants
seem to think is the decree of Providence. This
is an excellent time to try co-operative advertising and if there is in the town a live newspaper, such as in Vancouver, B. C, any group
of merchants who fall in with its plans would
find their summer sales increasing. This paper,
at the beginning of the summer, went to a dozen
of the leading merchants and induced them to
take one-twelfth of a page advertising, to run
every Saturday for six weeks. Then they announced apainting contest open to all children
of Vancouver and vicinity. The idea was that
each child should paint the twelve ads (each
of which contained a cut of some article carried by the advertiser) and send them into the
paper, with the name, address and age written
on the margin. Each week a prize of $3.00
was offered for the best set of colorings. It
is easy to realize the valuable publicity this
gave the merchants, as all the children in town
were coloring them and showing them to proud
parents and friends. Each week, too, the four
best sets of paintings were exhibited in the
newspaper show window, where they were
viewed by hundreds of passersby. In order to
stimulate interest some of the dealers offered
additional prizes. The Canadian Furniture Co.,
which handles an extensive line of talking machines, offered a very special attraction toward

HOW LONG WILL IT PLAY?
Answer all questions in order to have your estimate count. My estimate is
hours
minutes
seconds. My address is
Street.
Have you a talking machine?

the purchase of a "talker" to the winner of
the first prize in the painting contest. Their
effective ad read:
LOOK IN O'UR WINDOW BEFORE YOU
START TO PAINT
We have this machine in there, so do not fail
to observe the correct color. Come inside, if you
wish and ask any questions about it.
A publicity scheme that caused considerable
comment was adopted by Fletcher Bros., Ltd.,
in order to bring their talking machines into
the limelight. They installed in their window
an automatic machine, which they publicly
started one afternoon and then by announcements in the press, and cards in the window, invited estimates as to how long the Victrola

By

in
Canada
llllllllllllllilillllllllllilllllllllllli

They offered a first prize of $20.00, a second
of $10.00 and a third of $5.00— making them of
such substantial value that they set the entire
city to talking about it and wondering as to
the length of time it would run. On the following day they placed a big card in the window, announcing that the machine had played
thirty-six hours, forty-one minutes, thirty seconds, and that the winner, whose name was announced, had estimated thirty-six hours, forty
minutes, forty seconds.
Another good example of co-operative publicity was launched by one of the papers of Edmonton, Alta., during the big provincial fair.
They took two full pages and divided them
into spaces containing twenty-four ads each.
Each advertiser placed in the space whatever
his fancy dictated, the majority of course conlining themselves to a few short phrases with a
punch. From eight of the ads one letter each
was missing, these letters when discovered forming the word "Bulletin" — the name of the paper.
A prize of $5.00 was offered each day for the
first person sending in the ad with the missing
letters supplied and the missing letters were
shifted from ad to ad each day. Over the top
of each page (separate prizes were offered for
the letters on pages 1 and 2) was the suggestion of the newspaper: "WIN a Prize and
Spend the Money With the Advertisers." This
was merely a suggestion and not at all compulsory. It will be readily seen what effective
publicity this contest gave the merchants as
it was like looking for a needle in the haystack to find the letters and each ad had to be
read carefully from beginning to end each time
it appeared. Most of the merchants took occasion to change their ad each day, and thus
in the course of the week were able to advertise very effectively a number of their lines.
One of the firms that took advantage of it to
advertise their talking machines was the John-

ARE

THE

DITSON
—

VICTOR
OLIVER
CHARLES

popular of Victrola music."
COAST DEALER TAKES

STORE

Have you used this summer well to prepare
for fall trade?

EXCLUSIVELY

& CO.

OVER

The Saladin Music Store, Santa Maria, Cal.,
Victor and Columbia distributor, has added a
Dodge commercial car to its delivery service.
This car is attractively decorated with a reproduction of the Victor dog. The Hawkins Music
Store, at Lompoc, has recently been taken over
by the Saladin Music Store and will be operated
as a branch.

O

SERVICE

H. DITSON
NEW YORK

%

at either side of the display read: "In the
Eaton Victrola parlors any of the famous Sousa
band records will be cheerfully played for you,"
and "Sousa band records are among the most

BASIS

CO.

B. Stoddard

word "talking machine," records, needles oi
other merchandise could be offered, or a special
discount on one of the machines.
But regardless of newspaper stunts or other
forms of publicity, there is one agency that
should never be overlooked, and that is an attractive show window. John Philip Sousa, the
band king, is at present touring the Dominion,
creating a furor of enthusiasm wherever he
goes. Using this as their theme, Eaton & Co.,
the big store of Winnipeg, recently set forth
the "Sousa" window that was responsible for
the sale of scores of Victor records. In the
background was a brick wall with stone coping
and above it a sky of deep blue. Yellow and
pink roses almost covered the wall. At one end
of the window was a Victrola, with doors open
to show the compartments for the records.
Multi-colored ribbons ran from the cabinet to a
score of Sousa band records set on a mahogany
table or arranged in racks on the floor. In the
center foreground was a large picture of John
Philip Sousa, draped with the American flag
and a silver clarinet placed in front of it. Cards

PROMISES

DITSON
BOSTON

W.

ston-Walker Co., Ltd. This plan could readily
be adopted by a single firm, without the aid of
a newspaper — whenever they had an extended
ad — such as during a special sale, or at holiday
time, when they wished every word in their announcement to be carefully read. Instead of
a cash prize for -finding the missing word, which
in this instance should be the firm name or the
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225

A

Plain

Talk

to

the

Trade

are facing

will experience
36 inches high. 39 inches long, 22 y2 inches
deep. Select genuine mahogany or American
walnut veneers. Beautiful console model of
Louis XVI period. Motor SDD, extra large
doublesiblespring
noiseless type of the finest posconstruction.
Style F6, De Luxe Tone Arm. Plays all
makes of disc records. Extra large record
compartment in left end. All visible metal
parts heavily plated with pure gold, finished
in dull satin effect. Turntable covered with
richest velvet. Automatic stop included. A
De Luxe Masterpiece. Compares in every way
with instruments usually selling for $350.00.
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$175
51 y2 inches high; 23 inches wide; 24 inches
deep. Choice figured genuine mahogany veneers; select quartered oak, golden or fumed.
Motor SC, extra large triple spring noiseless
type of the finest possible construction. Style
F6, De Luxe tone arm. Plays all makes of
disc records. Roomy record compartment with
horizontal shelves. Automatic stop included.
In quality, appearance and fact like other
standard $225.00 values.
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Large

52 J/2 inches high; 23 inches wide;
24 inches
deep.figured
Queenmahogany
Anne Period, in choice
or
walnut veneers. Motor SC, extra
large triple spring, noiseless type of
the finest possible construction.
Style F6, De Luxe Tone arm. Plays
all makes of disc records. Roomy
record compartment with shelves.
Automatic
stop included.
This regmachine compares
favorably with
ular $250.00 models.

volume

distinctive

models, including popular cabinet styles, also period designs in Adam, Chippendale, Queen Anne, Louis XVI,
and
They

console
range

models — each

predominatingly

in retail prices

from

$32.50

superior.

to $450.00

list.

(Continued on next page)
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48 inches high; 21 y> inches wide;
22 inches deep. Louis XVI period,
in choice
figuredMotor
mahogany
walnut veneers.
SAA,or extra
large double spring, noiseless type, of
the finest possible construction. Style
5B, extra large balanced tone arm
with grand opera reproducer. Plays
all makes of disc records. Roomy
record compartment with horizontal
shelves. Automatic stop included.
Like
phonographs usually selling
for $200.00.
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Steinburn
with

a patented

all records

50 inches high; 23 inches wide;
24^4 inches deep. Choice figured
genuine mahogany veneers; select
quartered oak, golden or fumed.
Motor SC. extra large triple spring
noiseless type of the finest possible
construction. Style F6, De Luxe
tone arm. Special precision weight
adjustment for all records. Steinburn orchestral reproducer. Plays
all makes of disc records. Roomy
record compartment with horizontal
shelves. Automatic stop included.
Other standard makes ask $225.00
for a machine of this quality.
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48 inches high; 22J^ inches wide;
24 inches deep. Choice figured
genuine mahogany veneers; select
quartered oak, golden or fumed.
Motor SDD, extra large double
spring noiseless type of the finest
possible construction. Style 5B,
extra large balanced tone arm with
grand opera reproducer. Plays all
makes of disc records. Roomy
record compartment with horizontal
shelves. Highly burnished triple
plated nickel. Automatic stop included. Equal to any $175.00 machine on the market.
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43 inches high; 19 inches wide; 20
inches deep. Choice figured genuine
mahogany veneer; select quartered
oak, golden or fumed. Motor W2,
double spring, long service, precision type with heavy cast frame,
improved anti-friction, adjustable
bearings; noiseless worm gears.
Style PP2,
largereproducer.
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great value that could well have
been priced at $110.00 instead.
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Hoffman Piano Co. Has Much Success With
Sonora Portable Machines
Buffalo, N. Y., August 9. — The Sonora shop
conducted by the Hoffman Piano Co., 696 Main
street, this city, has been featuring recently

pany, stated to a representative of The World
recently, that this campaign has been most
successful and many of these Sonora portable
machines have been sold since the summer season started.
PAULL

HAYDEN

SHINES

AS POET

Columbia Man Contributes a Most Interesting
Bit of Verse in the July Peptimist
Paull Hayden, of the advertising department of
the Columbia Graphophone Co., and who on
previous occasions has displayed considerable
literary and editorial ability, has contributed the
following worth-while poem in the Peptimist
for July, under the title of "Beating the Other
Man to It":To-day brought a task to be done;
I said;man"I did
will itdofirstit To-morrow,"
Aether
r. found to my lasting sorrow.
■"To-morrow I'll get on the job,"
Another man started to-day;
•I found
that thehadjobearned
had been
done
And another
the pay.

An Attractive Hoffman Window
Sonora portable phonographs in both its window and newspaper advertising. In the accompanying illustration is reproduced a recent
window which attracted a good deal of attention. The portable phonographs are displayed
in such a manner as to suggest how they may
be used in connection with vacations and summer outings. L. M. Cole, manager of the com-

I said, "I will start in an hour
"To findmanwhat
really
in it,"
Another
wonis the
prize.
He started in half a minute.
I "waited awhile" for Luck,
I knew I would surely get her;
I waited
Another— she
mannever
went came
and —met her.
But now I am P D Q
a thing's
be done I do it,
I'mWhen
leaving
the restto behind,
I Beat The Other Man To It.
The Franklin Phonograph Co. is a new Philadelphia corporation.

To the Trade :
Since opening my
been advised by many

new

business, I have

friends, who

travel all

over the country, that they are being repeatedly
asked, by the trade, for my

new

address.

I therefore beg to advise you that I am at 3^5
Waverly Place, New York City.
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L. GOLDBEKT
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"Serenade.

Columbia

WINDOW

talks

TO

Grapltophone
NEW YORK

FINANCE

FOREIGN

Co

BUYERS

Senator Edge's Bill to Foster Trade With European Countries Meets With Approval
Washington, D. C, August 4. — A comprehensive bill to provide for the financing of foreign
purchasers' of American goods has been introduced in the Senate by Senator Edge. It pro.poses to amend the Federal Reserve act, and
was drawn after conferences with Secretary
Glass and Gov. Harding of the Federal Reserve
Board. Mr. Edge also consulted a number of
New York financiers.
Provision is made under which corporations
may be formed by fewer than five persons to
engage principally in international or foreign
banking. The objects for which the association
is formed must be specified in general terms,
and the articles of association forwarded to the
Federal Reserve Board. The capital stock
must not be less than $2,000,000.
Authority is given to establish branches or
agencies in foreign countries. No business
must be transacted in this country, except as
approved by the Federal Reserve Board, and as
incident to its foreign business. In explaining
his bill Senator Edge said:
"In effect this measure provides for the Federal incorporation of one or more concerns to
handle the composite commercial-financial
business of the American export trade. Not
only may such corporations exercise the ordinary banking functions, but they may advance
cash to foreign purchasers of American exports
on such security, say, as a foreign manufacturing plant or similar collateral.
"For instance, a manufacturing concern in
Belgium may wish to buy raw material or other
goods from America. Under this bill such an
American corporation as it proposes may take
a mortgage on this Belgium plant and against
it issue debentures, using the money raised on
these debentures for payment to the American
exporters for their goods.
"As every step of such transaction would be
under the supervision of the United States Government, through the Federal Reserve Board,
such investments would be thoroughly safeguarded and such debentures should prove an
attractive investment to the ever-growing hosts
of American investors."
DENVER MUSIC STORE

REOPENS

The Denver Phonograph Co., Denver, Colo.,
has again opened for business at 837 Fourteenth
street. On July 3, 1918, the proprietors of the
store, M. L. Bechtold and M. L. Leve, enlisted
in the navy and have just returned and resumed
their former work.
COTTON
Record
THE PECKHAM

FLOCKS
FOR.

Manufacturing
MFG. CO., fi^VTV.
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(When the Bees Make Honey Down in Sunny
1213 Alabam (Contralto Duet)
'It's Nobody's Business But My Own (Baritone)
ette)
(Lullaby Blues (In the Evening) (Vocal Quart
(O! Death, Where Is Thy Sting? (Baritone)

I'll Say She Does (From "Sinbad") (Baritone)
1216 I Always Think I'm Up in Heaven (When I'm
Down in Dixieland) (From Monte Cristo. Jr.)
(Contralto Duet)
1217
(Then You'll Know You're Home (Baritone)
(The Return (They Are Here) (Baritone)
1218 (My Barney Lies Over the Ocean (Just the Way He
Lied to Me) (Contralto)
(Oh! Lawdy (Tenor)
1219
(Jazz Baby (Tenor)
I You Can't Blame the Girlies At All ( Baritone I
1220
J When Ireland Comes Into Her Own (Tenon
(Peg Aroon (Tenor)

1?.r JOh, How She Can Sing (Tenor Duet)
"(Just Another Poor Man Gone Wrong (Tenor)

1221 (A Wee Bit of Lace (From "The Royal Vagabond")
(Contralto)
(You Don't Know (Tenor)

17ln (Fluffy Ruffles (One Step)
u (My Dreamy Little Lotus Flower (Fox Trot)
( Beaux Esprits (Gay Spirits) (One Step)
I Sliding Sid (Fox Trot)
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Atlanta, Ga., August 1.— After more than a asked that all those present use their influence
year of preparation for the move, the Southern
in securing a large membership for the organization.
Victor retail dealers met at the Capital City Club
In order that the organization might proceed
in this city on July 16 and formed the organizaalong business lines a by-laws committee was
tion known as the Southern Victor Dealers' Association. The convention, at which more than
appointed, consisting of G. E. Pilgrim, of the Pilgrim-Estes Furniture Co., Gainesville, Ga.; R. G.
seventy-five dealers attended, lasted the entire
Brice, of Parker-Gardner Co., Charlotte, N. C,
day, there being a morning and afternoon session, with a luncheon in between given by the and Benjamin Hammond, of Clark-Jones Piano
Co., Birmingham, Ala.
Elyea Co., of Atlanta.
A committee on resolutions, consisting of W.
' The morning session was called together at
10 o'clock by E. N. Upshaw, manager of the Vic- "R. -Wilson, of A. G. Rhodes & Sons, Charleston,
S. C; H. C. Clemons, of Clemons Bros., Chattrola department of the Elyea Co.,' whose own efforts were largely responsible for bringing about
the organization. He introduced Robert F. Maddox, ex-Mayor of Atlanta and president of the
Atlanta National Bank and the American Bank-'
ers' Association, who delivered an address of.
welcome and then touched on the present prosperity of the South. He stated that to-day the
South is more prosperous than any other section of the country and further that the
talking machine future was in proportion even
more brilliant. With national prohibition the
labor classes would look for some line of amusement other than the cheap barroom. The talking machine as an entertainer, he believed, is
unsurpassed and therefore there will be a rapid
increase in the demand for talking machines. In
closing his address Mr. Maddox showed by actual statistics how the opera talking machine
records have educated the public to attend grand
opera, and said it would be impossible to have
the large attendance during the opera season in
Atlanta were it not for the general education that
F. E. Mahoney, President
the public received in opera music through the
medium of the talking machine.
tanooga, Tenn., and J. R. Brumby, of the
Brumby Furniture Co., Marietta, Ga., was ap' After a word of appreciation of Mr. Maddox's
pointed. These two committees were asked to
address was spoken by Mr. Brice, of ParkerGardner Co., the election of officers was held in report at the afternoon session.
order that the important business to be taken
An Interesting Open Discussion
up later might be handled as quickly as possible.
The meeting was then thrown open for a
Election of Officers and Committees
short discussion arid any one who had anything
of interest or any helpful comment that would
The following officers were elected: F. E. Mabenefit the association was asked to speak.
honey, of the Rhodes-Mahoney Furniture Co.,
Among those who gave short addresses were
Chattanooga, Term., president; Benjamin Hammond, of the Clark & Jones Piano Co., BirmingA. R. Boone, of the Talking Machine Co., Birmingham, Ala., who brought forth the fact that
ham, Ala., vice-president; Le Roy Webb, of the
Le Roy Webb Co., Atlanta, Ga., secretary, and
at present a great opening for new developments in Victor Red Seal records existed, as
W. H. Cummings, of the Cummings Furniture
& Hardware Co., Huntsville,. Ala., treasurer. All
the prices of the records were to-day so nomielections were unanimous.
nal that they were within the means of anyi Mr. Mahoney, as president, then took the chair
one who could afford to possess a talking maand gave a brief impromptu address in appreciachine. W. M. Ed-wards, of the Florida Talking
tion of the honor tendered him and stated that
Machine Co., and M. B. Robinson, of the
the association would prosper and benefit its Phillips & Crew Co., also spoke. The latter
members in just the proportion in which the
touched on the value of - standardizing the
members co-operated with one another. He also .amount of interest to be charged for machines

Convention

Association
mi

sold on the instalment plan. C. K. Elyea,' gen-;
eral manager of the Elyea Co., Victor jobbers,;
then spoke of the broad co-operation policy of;
the Victor Co. He was followed by J. D. Salter,;
of the Cable Piano Co., who dwelt on how the!
Victor Red Seal records had aroused more
interest in the operas given in Atlanta, and how,'
on the other hand, the operas caused more in-'
terest in the records of the great singers. Mrs.j
Clara Orr, of the Chamberlain-Johnson-DuBosej
Co., Atlanta; J. H. Holcombe, of C. C. Hol-j
combe, Birmingham; J. B. Shepard, of the J.j
B. Shepard Co., Savannah, Ga., all spoke on the.
value of the one-price system, making no re-,
ductions for cash, charging a nominal rate of
interest on instalments, and not prepaying;
freight. Dan Orndorff, Knoxville, Tenn.; L. P.!
Heyman, of Lee Heyman &• Co., West*
Point, Ga.; I. C. Helmy, of the I. C. Helmyj
Furniture Co., Savannah, Ga.; H. S. Banta, of!
Newnan, Ga., and L. Lohr, of the Queensboro-'
Music Co., spoke on the general advantages of?
the association
and also enlarged ."on the pre-ji
vious
discussions.
Luncheon at Capital City Club
At 12 o'clock the party assembled on the!
front steps, where the photograph appearing on
page 37 was taken. A luncheon was then ten-;
dered the association - in the grand' ballroom of]
the Capital City Club by the Elyea Co. Thisluncheon, which consisted of a magnificent re-;
past, with everything from soup to nuts, marked:
the high point of enjoyment at-1 the convention!
and
as a relaxation from the morning' sji
hard served
work.
During the banquet many harmless yet point-i
ed remarks on shipments of talking machines;
were made by the dealers to the different job-;
bers - present. Finally Mr. Upshaw arose andj
stated that he shipped out thousands of rec-:
ords the past week and several hundred ma-j
chines. He then stood back a pace and said:;
"If there is anyone present who can tell a;
bigger lie than I, why, let him go to it." This
brought hearty laughter from all those who
heard his remark and served to appease those,
bemoaning the fact that they did riot have
enough goods.
E. N. Upshaw Called Upon
Toward the end of the banquet, when every-one was in the most congenial spirit, Mr. Ma-,
honey called on E. N. Upshaw, who gave a most;
interesting and entertaining address on the past,
history of the talking machine business. He;
spoke of the spiral drive machines of the horn
type,
of theforfirst
Victrola
models
and was,
of"
how athen
contract
a few
hundred
dollars
(Continued on page 37)
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Tonearm and Reproducer Parts, Attachments, Turntable Hubs, Motor
Governor Discs, Knobs, Piano Player Parts— accurately cast in Aluminum,White Brass, White Metal Alloys or Zelco Metal— ready for nickel
or gold plating. 41 4f We employ a large force of die makers especially
skilled in this class of work and operate a large battery of die casting
machines of our own design and construction with a capacity of
50,000 to 100,000 castings per day.
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considered to be a large order a few years ago.
He brought these points out in order that a vivid
contrast might be made between those old days
and the present era, and said he believed that
some day in the future a contrast just as vivid
could be made between the business of to-day
and the business of the future.
In concluding his address of reminiscence Mr.
Upshaw said, "Still, we must not look too much
backwards. As a matter of fact, we are in the
position of a young man who was making love
to his girl and she asked him if she were the
only girl he had ever loved, to which he replied, 'No, dearie, I have worked myself up to
you.' And, so it is with us Victor men. We
have worked ourselves up by gradual stages to
our present enviable position, but our work is
just commencing, and if we will only take advantage of the prospects which lie spread out
before us we will indeed reap a golden harvest." F. W. Schwoebel's Im~rer3:cns
F. W. Schwoebel, Southern representative of
the Victor Co., was then called upon and remarked that although he had only been with
the Victor Talking Machine Co. a short time
he was impressed by the high ideals, broad
vision, and square-deal policy displayed by the
company. This was no offha :id s.atement, but
was his analysis after becoming familiar with
the officers, the growth and the policies of the
company, particularly in the last few months.
Frank McGailliard's Interesting Remarks
Frank McGailliard, special representative of
the Victor Talking Machine Co., the speaker of
the day, gave an interesting talk on the Victor
Talking Machine Co. Policies, production,
organization, qualit3' and character of the
goods and other points of vital interest to the
dealer were brought to the attention of the
audience. He explained the reasons for the reduction in the price of the Victor Red -Seal records and showed that it was only through the
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greater production, better contracts with the
artists, bigger and more efficient machines and
a more liberal policy on the part of the Victor
Talking Machine Co. that such a reduction was
made possible.
Edward Lyman Bill on Association Value
Edward Lyman Bill, of The Talking Machine
W orld, was then called upon and made a short

worked out by the association to the advantage
of all its members. In closing Mr. Bill wished
the association a most hearty success and offered the co-operation of The Talking Machine
World in furthering the association in any way
With a rousing cheer for Mr. Eb'ea and Mr.
possible.
Upshaw the banquet was brought to a close and

Those in Attendance at Convention of Victor Dealers in Atlanta
Standing from left to right on the first row are: William Ouinn; Le Roy Webb, secretary; Mrs. Myra
Readwell; E.
Benjamin
Hammond, vice-president; F. E. Mahoney, president; Mrs. Clara Orr; W. H. Cummings.
treasurer;
N. Upshaw.
address on the value of the association to meman intermission of a half-hour before the afternoon session ensued.
bers. He pointed out that the value of an
Afternoon Session
association lay in the co-operation of its memWhen the afternoon session was called to .
bers; that the exchange of merchandising ideas
would increase business for all. He also
order the by-laws committee reported and the
touched on the fact that such vital questions as .proposed by-laws were read and unanimously
standardization of prices, the standardization of
approved by(Continued
the members
of 39)
the association.
on page
interest charges and other problems could be

Die

Castings

for

all Purposes

This Company has made many millions of die castings. Orders recently completed were for over 25,000,000 bouchons for hand grenades
for the U. S. Government.
Equipment is ample ; furthermore it is backed by a personnel of
long experience and great skill in the art of die casting.
Perfect co-ordination of this organization with your engineering department combines
our knowledge of die casting with your own close studv of your manufacturing requirements. The result is die castings that serve their purpose practically 100%.
Send blue prints or models and let our engineering
department show you how Precision Castings can serve
economically and efficiently.
PRECISION CASTINGS
SYRACUSE, fj^gf
Die Casting Plant, Syracuse, N. Y.

COMPANY.
NEW YORK.

Inc.

Brass, Bronze and Aluminum Foundry, Pontiac, Mich.
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DEALERS

"Be It Resolved, That we extend our sincere
thanks and heartfelt appreciation to the Elyea
Co. for bringing about this first meeting of this
association, and assure them of our lasting appreciation ofthe many courtesies and attentions
shown us. We feel that we are indebted to
them for one of the greatest things that could
happen to the retail Victor business in the South
— the formation of this association for the exchange of ideas and the betterment of the business as a whole."
To Meet Next in Birmingham
An interesting discussion then followed as
to where the next meeting was to be held, and
it was finally decided that Birmingham, Ala.,
should next have the honor of being host to
the association. The time of meeting was left
to the executive committee, which is composed
of the executive officers and B. G. Brice, of the
Parke-Gardner Co., Charlotte, N. C.
The adjournment of the meeting then took
place. The association on breaking up became
the guests of the Elyea Co. on a delightful automobile ride about the environs of Atlanta.
This trip was proving most enjoyable 'when it
was broken up by a sudden cloud-burst, but
luckily not until the greater part of the tour
had been completed.
List of Conventionists
Those who attended the meeting were: F. J.
Denham and John Denham, Denham Bros.
Piano Co., Anniston, Ala.; Benj. Hammond,

SOLD BY
HLRTEAU.WILLIAMS&CO.'I'
MONTREAL
OTTAWA

MACHINE

ORGANIZE— (Continued

The resolutions committee then reported, offering the following resolutions to be passed,
which were unanimously approved:
"Resolved, By the Southern Victor Dealers'
Association, in convention assembled, that we
endorse the principle recommended by the Federa Trade Commission in their special report of
Congress July 12, 1919, recommending that
manufacturers of trade-marked articles be allowed to fix the retail price subject to review
by a disinterested agency.
"Resolved, That the Southern Victor Dealers'
Association, in convention assembled, extend to
The Talking Machine World their heartiest appreciation for the co-operation and support offered through Edward Lyman Bill, whose interesting and instructive talk we all enjoyed.
"Resolved, by the Southern Victor Dealers'
Association, in convention assembled, that we
extend our sincere thanks to the Victor Talking
Machine Co. for the spirit of co-operation they
have shown in assisting in the forming of this
association, and especially do we appreciate
their sending Mr. Gailliard to be with us,
and assure them they could not have sent anyone who could have presented the facts in which
we are interested in a more pleasing and satisfactory manner.
"Be It Further Resolved, That we commend
the patriotic stand which the Victor Talking
Machine Co. took in the national crisis and assure them that we are willing to bear with them
the hardships resultant therefrom.
"Be It Further Resolved, That we heartily
approve of the recent action whereby the retail price of many Red Seal records was reduced and thank the Victor Talking Machine
Co. for the excellent method developed by
them of handling the reimbursement to the
dealers.

MAGNET"

TALKING

from

Charleston, S. C; J. D. Smithdeal, Smithdeal's,
Columbia, S. C; W. C. Lucas, Palmetto Hardware Co., Dillon, S. C; W. R. Wilson, A. C.
Rhodes & Sons, Charleston, S. C; W. G. Hanks
and H. R. Hanks, Hanks Bros., Belton, S. C;
L. Lore, Greensboro Music Co., Greensboro,
N. C; L. Lore, the Raleigh Talking Machine
Co., Raleigh, N. C; R. G. Brice, Parker-Gardner Co., Charlotte, N. C. ; F. E. Mahoney,
Rhodes-Mahoney Furniture Co., C. H. Clemons,
Clemons Bros., Chattanooga, Tenn.; Edw. L.
Brotherton, Claude P. Street Piano Co., Nashville, Tenn.; E. T. Sanford, Phonograph and
Talking Machine Weekly, New York, N. Y.; W.
H. Cummings, Cummings Furniture Hardware
Co., Huntsville, Ala., and Edward Lyman Bill,
The Talking Machine World, New York City.
CAFE

BECOMES

RECORD

SHOP

Pamphlets with fac-simile illustrations and prices mailed

PLATE
S
■ FROM ■
PHONOGRAPH OA
(bmhjaiAia)
■*SHURON
- eKWCTTROADt«9CI HI rAO*
SIEVE
LAJ*Ss

126 Liberty 3tr*«t

New York City

and the
BOOZE

BOTTLE

Uncle Sam kicks and fights the
"Demon Rum" in the shape of an animated whiskey bottle, with a snake
coming out of the neck of the bottle.
The snake and bottle fight back and
it makes a great scrap. This is funny,
typical and timely, while there is all the
talk of War Time Prohibition, Bone
Dry Laws, Private Cellar Stocks, etc.
Uncle Sam and the Boose Bottle
Item lOOf— Retail $1.75.

An Automatic Dancing Darky Doll for
Disc Talking Machines (except Edison)
Rastus does one hundred different
steps while the music is playing. Delights children and amuses the older
•people, too.
Attractively painted in four colors.
Ragtime Rastus. Item 100 A. Retail $1.25
After September 1 Retail Price $1.50

These little Boxers are very realistic
and create lots of fun. They do all the
different blows and steps known. Put
on a good lively record and these little
figures box away in lively fashion.
Boxing Darkies (Item 100 B) Retail
$1.50. AfterPrice
September
1 Retail
$1.75

We tuspack
dancingandplatform
and theDarky
RasDancingonefigure
the Boxing
figures all in one box. This gives the two
toys.
We Rastus
recommend
this and
callAB.it
Combination
and Boxers.
Item 100
Retail $1.75. After September 1st retail price
NOTE: These toys fit standard machines
(except Edison) and can be put on or taken
off in five seconds and do not injure record or
$2.00.
mar machine.
NOTE: Owing to steadily increasing cost
of manufacture we are obliged to add 25c
each to the retail price of our toys on all
orders received on and after September 1st.
THE TRADE DISCOUNT from the retail
prices
remainof the
lots of three
dozen will
or more
one same:
kind orIn assorted,
40%
discount;
in
less
than
three
dozen
lots
33
1-3%
discount.

NATIONAL
b

CO.

SAM

miniTmiffl(MEg&c(si

on request.

SMITH-SCHIFFLIN

UNCLE

SPECIAL COMBINATION
TWO TOYS IN ONE

Bick's Golden Gate Cafe, Quincy, 111., is being made over into a talking machine shop.
F. A. Odell, who will occupy the remodeled
building, believes that there arc great possibilities for sale in this district, which was
once a familiar oasis to travelers.

NAME
THE
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Clark-Jones Piano Co.; William C. Quinn and
M. E. Williams, of Williams Music House; Irving Bonstein and A. R. Boone, the Talking Machine Co.; Myra Treadwell, Cable-Shclby-Burton Piano Co., Birmingham, Ala.; W. M. Edwards, Florida Talking Machine Co., Jacksonville, Fla.; J. I. Culpepper, Blood worth Drug
Co., Perry, Ala.; M. Flatauer, A. Flatauer, Apalachicola, Fla.; LeRoy Webb, LeRoy Webb &
Co.; J. W. Crews, A. F. Joyner, Atlanta
Georgian; M. B. Robinson, Phillips & Crew
Co.; R. D. Bame, I. M. & R. D. Bame; Mrs.
Clara Orr, Chamberlain-Johnson-Dubose & Co.,
Lawrence Evans and J. B. Salter, the Cable
Piano Co.; C. E. Grenath, J. W. Crews, C. L.
Elyea, E. M. Upshaw, S. E. Brown, Miss White,
Miss Hairston, Ernest Milburn and Roley Nay,
the Elyea Co.; P. Lewis, Andalusia, Ala.; J. H.
Holcombe, C. C. Holcombe, Birmingham, Ala.;
B. J. Shepard, B. J. Shepard Co.; I. C. Hclmy
and J. H. Strickland, I. C. Helmy Furniture Co.,
Savannah, Ga.; G. E. Pilgrim, Pilgrim- Estes
Furniture Co., Gainesville, Ga.' J. W. Newton,
the Toccoa Book Store, Toccoa, Ga.; J. H.
King, Bradfield Drug Co., La Grange Co.; H.
P. West, F. A. Guttenberger Music Co., Macon,
Ga.; O. L. Bradshaw and C. F. Bradshaw, the
Bradshaw Music Co., Fitzgerald, Ga.; L. P.
Heyman, Lee Heyman & Co., West Point, Ga.;
James B. Taylor, Geagle-Taylor Furniture Co.,
Cordele, Ga.; H. E. Whatley, J. F. Whatley and
Mrs. Whatley, H. E. Whatley, Monroe, Ga.;
J. D. McCollough, Stockbridge Hardware Co.,
Stockbridge, Ga.; H. S. Banta, Newnan, Ga.;
R. L. Lane, Lane Furniture Co., Bainbridge, Ga. ;
J. R. Brumby, Brumby Furniture Co., Marietta,
Ga.; R. E. Everett, Covington, Ga.; J. R. Northcut, Dorsay Furniture Co., Athens, Ga.; J. E.
Humes, Humes Music Co., Columbus, Ga.; B.
F. Mann, Vickers & Mann, Brunswick, Ga.; D.
M. Yates, Roanoke, Ala.; Frank McGailliard
and F. W. Schwoebel, Victor Talking Machine
Co., Camden, N. J.; J. B. Gressett, Gressett
Music House, Meridian, Miss.; G. E. Murphy,
Wilmington Talking Machine Co., Wilmington,
N. C; Chas. E. Lanneau, Seigling Music House,
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WORLD

sans ms- 1 .

j

Mechanical

COMPANY

Specialty Manufacturers

171 Oliver Street, Boston, Mass. , U. S. A.
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1 — Sonora Phono'graph
616 MISSION ST.
C SAN
£» FRANCISCO, CAL
Washington.
California. Oregon,
Arizona,
Northern Nevada,
Idaho. Hawaiian Islands,
1 — S trevell- Pater»on
Hardware Co.
SALT LAKE CITY, UTAH
Entire States of Utah. Colorado,
Wyoming. New Mexico and Southern
Idaho.
3 — Minneapolis Drug Co.
MINNEAPOLIS. MINN.
States of Montana. North Dakota.
South Dakota, Minnesota. «
4— C. D. Smith Drug Co.
ST. JOSEPH, MO.
Nebraska, Missouri, northern and
eastern
part of KansasOklahoma.
and 5 counties of Northeastern
5— Walthall Music Co.
DALLAS. TEXAS
Western part of Texas.
6— Sou th western Drug
WICHITA. KANS.
Southern part of Kansas. Oklahoma
(except 5 northeastern counties), and
Texas Panhandle.
7 — Southern Drug Co.
HOUSTON, TEXAS
Southeastern part of Texas.
8— Yahr & Lange Drug
Co.MILWAUKEE. WIS
Wisconsin, Upper Michigan.
9 — C- J. Van Houten &
Zoon
MARQUETTE
BLDI5.
CHICAGO. ILL.
Illinois. Kentucky and Iowa.
10— Kiefer-Stewart Co.
INDIANAPOLIS. IND.
Entire State of Indiana.
11 — Ohio Sales Co.
BECKMAN BLDG.
409 SUPERIOR ST
CLEVELAND. OHIO
State of 01 lo.
Drug Co.
-EUis TENN.
12— Hesiig
MEMPHIS,
Arkansas.
Louisiana. Tennessee,
Mississippi.

The

Highest

Talking
in the

Class

Machine
World

LIAR

AS

A

BELL

A complete line of upright and period models is available at prices from $50 to $1000
The Sonora is the instrument which won the highest score for tone quality at the Panama-Pacific International
Exposition and sells easily and for cash.
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13 — Southern Sonora
Phonograph Co.
SELMA. AT, A.
Alabama. Georgia and Florida.
14 — Rouatree Corporation
RICHMOND, VA.
North Carolina and South Carolina.
15— Griffith Piano Co.
605 BROAD ST.. NEWARK. N. J.
Northern New Jersey.
1 6 — Smith, Kline & French
PHILADELPHIA. PA.
State Co.
of Pennsylvania. Maryland,
Delaware. District of Columbia and
New Jersey, south of and including
17 — Musical Supply &
Trenton.

Equipment Co.
221 COLUMBUS AVE.
BOSTON. MASS.
Connecticut,
Rhode Island and Eastern
Massachusetts.
18 — Gibton-Snow Co.
SYRACUSE, N. Y.
Statetion ofof towns
New onYork
with River
the excepHudson
below
Poughkeepsie and excepting Greater
New York.
19— W. B. Glynn Distributing Co.
SAXTONS RIVER. VT.
States of Maine. New Hampshire,
20 — Hillman
PhonoVermont
and part &of Son
Massachusetts.
graph Co.
WHEELING. W. VA.
21— Virginia
C. L. andMarshall
& Co.
West Virginia.
32-84 GRISWOLD ST.
BUTLER BLDG.
DETROIT.
MICH.
22 — !. Montagnes
Sc. Co.
State of Michigan.
RYRIE BLDG.
TORONTO.
CANADA.
Canada
23 - Sonora
Phonograph
Sales Co., Inc.
279 BROADWAY. NEW YORK
Distributors for Greater New York.
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Semi-Permanent
Silvered

AS

A

©ELL

NEEDLES

replace steel needles and increase your phonograph records' life
They play 50 to 100 times, are used on ALL MAKES of steel needle records, are more economical, convenient and give the maximum of satisfaction.
30c per card of 5 — 40c in Canada
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GRAFONOLA

IN PUBLIC

SCHOOLS

IMPORTANT

District Representatives of Pittsburgh Distributors Combine Business and Pleasure

The Ontario Association Recommends
of Columbia Records

Al meeting of the district representatives of
The, Reed Co., phonograph and talking machine
supply distributors, Pittsburgh, Pa., was held
at the Pennsylvania Hotel, New York, over the
week end beginning July 4th.
The holiday was spent at Coney Island. On
the jf olio wing day the party, accompanied by
W. H. Reed. Jr., president of the Reed Co., Inc.,
visited the Regina phonograph factory, Rahway,
X J., and the home of the Operaphone record
in Long Island City.
The Reed firm has recently taken on the
distribution of the New Regina phonograph
and; all the , men were pleased with the new
and high class product which the Regina factory is now turning out. Mr. Blumburg, president of the Regina Co., assured the salesmen
that they could expect the release of the new
instrument by August 15.
Those accompanying Mr. Reed out of Pittsburgh were Jos. P. Miller, representative from
the state of Ohio; O. T. Lytle, from Virginia and
West Virginia, and Geo. P. Semmer. the Pennsylvania representative.

The increasing importance of music in the
public schools was manifested at the various sessions of the Ontario Educational Association
held in Toronto, a short time ago. The most
significant evidence of this increased interest
in music in the public schools was a unanimous
endorsement of a resolution passed by the Public School Section that the Minister of Education be urged to list the Columbia Grafonola
as' a school supply and to make it obligatory
on every school district in the province to purchase a Grafonola and records for every school
in that province. The music supervisors, in a
previous session, passed the same resolution.

ASSOCIATION

DUES

ARE

NOT

TAXED

James T. Coughlin, president of the Talking
Machine Men, Inc., New York, has announced
that there will be no war tax placed on the
dues of the association. Mr. Coughlin made
inquiry at Washington and James M. Baker,
Deputy Commissioner of Internal Revenue, replied that inasmuch as the Talking Machine
Men, Inc., was primarily a business organization, dues should not be subject to war taxation.
The pierson Co., Rockford, 111., manufacturer
of talking machine accessories, has made application to increase its capital stock to $100,000.

IF I WERE
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President Phillips, of the Mutual Talking Machine Co., Forms Company to Do Plating
Work— Capital Increased to $50,000— Manhattan Phonograph Co. Business Taken Over
William Phillips, president of the Mutual
Talking Machine Co., has recently formed a
company to' do the plating work for the various
companies in which he is interested. The plating
plant which has been secured is reputed to be
one of the best equipped in the East. The
acquisition of this plant will do away with the
delays experienced in having the work done
by other companies and will provide a service
that is prompt and work that is of the highest
class.
It has been announced that the capital of
the Mutual Talking Machine Co. has been increased from $15,000 to $50,000.
Mr. Phillips also announces that, after having carefully investigated the advantages of
wooden tone arms in sound reproduction, he
has taken over the Manhattan Phonograph Co.,
of 32 Union Square, this city, manufacturers
of wooden tone arms, and will manage the
affairs and direct the sales of this company.
Mr. Phillips is enthusiastic over the use of
the wooden tone arm for the higher quality
talking machine and .will devote much of his
time to its introduction throughout the trade;.

A PHOTOGRAPHER?

Suggested Use of Talking Machine to Help Poor
Mortals Camouflage Their Vanity
I. J. Newins, in System, has the following
suggestion to make regarding another use of
the talking machine by photographers:
"I would have a large mirror at one side of
my camera. My subjects could then see pretty
well how their pictures would turn out. In their
endeavor to see how they look they would lose
their self-consciousness and their poses would
be more natural. As a result, my pictures would
be truer to the reality and my studio would
become more popular.
"I might also have a talking machine in my
studio. This I would place out of sight. My
collection of records would be varied so as to
appeal to everyone.
"Then if the mirror failed to take my customer's mind off his posing I would start the
talking machine. I am sure the music — I would
select a piece I thought would most appeal to
him — would attract his attention and perhaps
take the strained expression from his face."

ROARK

OFFERS

VICTROLA

AS PRIZE

Public welfare work in Muhlenberg, Ky., is
enlisting the efforts of many people and many
organizations in that city. The J. L. Roark
Estate, county distributors for the Victor products, has offered a Victrola and six records to
the boy and girl making the best showing for
the year.
It never pays to let business matters drift,
for too often the current sets in toward the
rocks.

The only true lateral record on the market
without a machine tied to it

The latest, most intelligently constructed
lateral record in the world
1
The

New

Lateral
made

Record

by

1
THE

LIBERTY

PHONOGRAPH

COMPANY
i

1

Like

fine

painting

or

jewelry

does

not

come

in bulk

I

AS

in masterpieces of art, the superiority of this record is the result of infinite
pains and faith in the inherent desire of men and women to have the best that
human minds and hands can make.

i

1|

It is not a record for people who like the cheap, the tawdry, the commonplace — but
for those who appreciate and cherish the fine and beautiful things in life.

1

The output of this record, like the output of the Rolls-Royce
master work can not be done in quantity.
We recommend that distributors
handle The New Lateral Record.

write

us, planning

car, is limited because

six months

in advance

to
■

1
LIBERTY
Executive

PHONOGRAPH
Offices :

1836

EUCLID

AVENUE,

COMPANY

CLEVELAND,

Laboratory: 16-18 West 39th Street, New York, N. Y.

OHIO

♦
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radical changes in phonograph building characterize the
Brunswick
Phonograph. When

this super-phonograph
advent into the world

made its
of music

it was not as though another instrument had been added to those already on the market.
But it marked
the launching of a new idea — a radical
departure from old-time crudities — and
one that had passed the severest hypercritical tests. Is it any wonder the
music loving public welcomed it as the
crowning

achievement

graph industry?
Two outstanding,
were responsible
ovation. They

of

the

exclusive

phonofeatures

for this nation-wide
are the Brunswick

Ultona and the Brunswick Amplifier —
together comprising the Brunswick
Method of Reproduction.
The ULTONA
— a scientific creation
— makes it possible to play all records
on The Brunswick. It is not, as one
might

suppose, a combination contrivance. It involves a fundamental principle of sound reproduction. Nor is it

a complex mechanism. Its very simplicity immediately appeals to the purchaser, for by a very slight turn of the
hand it is adapted to any make record,
instantly supplying the proper needle,
the correct weight and precise diaphragm.
The AMPLIFIER
is another improvement of fundamental importance.
As its name implies, it amplifies the
tone, making it richer, sweeter, truer.
This vibrant tone chamber, constructed
entirely

of

moulded

hollywood,

from

free

metal, provides the requisite resiliency that unfolds and projects true tone.
It is like the sound board of a fine piano
or violin and complies with the approved
laws of acoustics.

COMPANY
BRUNSWICK-BALKE-COLLENDER
Oeneral Offices ; CHICAGO and NEW YORK
Merchandise
Musical
Manufacturers— Canadian
Branch Houses in Principal Cities of
Sales Co.,Distributors:
Excelsior Life
Building,
Toronto
United States, Mexico and Canada
Established 1845
THE

THE

BKUN5WICK-BALKE
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Unanimous
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"SUPERIOR
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Tones

Exquisite
That

Emanate

From

of Grace
In the Brunswick

An

and

Instrument
n

Beauty

Phonograph,

the House

of Brunswick has a super-product. It is
the fulfillment of an ideal — to build better
regardless of cost.

Plays

All

Records

at their Best
Ordinarily added improvements such as
those described on the opposite page would
great additional cost if put into the
average phonograph. All extra penalties,
mean

something that
was possible only to the House of Brunswick
because of their previously established
however,

have been spared —

nation-wide
facilities.

organization

and

distributive

The House of Brunswick had unbounded
confidence in the high merit of its product.
A

every department — every individual in its massive organization. Behind this was unlimited financial resources.

confidence

that permeates

Then came the question of advertising. It
was realized that no better opportunity to
an exceptional article ever presented itself to any organization. An advertising campaign of unusual magnitude was
formulated and is now being executed.

merchandise

Dealers

already know

its helpful influence

— the impetus it gives sales and
makes selling easier.

how

it

The Brunswick Phonograph is the newest
sensation in the musical instrument world
and dealers will do well to capitalize it.

COMPANY
BRUNSWICK-BALKE-COLLENDER
=.1 Offices: CHICAGO and NEW YORK
Branch Houses in Principal Cities of
Manufacturers— Canadian Distributors: Musical Merchandise
United States, Mexico and Canada
Established 1845 Sales Co., Excelsior Life Building, Toronto
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Music Becoming a Part of the Equipment of
Many Public Libraries — Excellent Centers of
Education — Dealers Interested in Movement,
for It Leads to More and Better Business
The value of our public libraries as educational
centers can hardly be overestimated and the
possibilities for spreading music and musical
ideas from these centers are attracting the attention of men interested in the widespread
campaign for a better national appreciation of
music. Dealers with an eye to better business
have undertaken this work and public libraries
to-day are installing talking machines as a part
of their regular equipment. The following comment from the Voice of the Victor should be of
interest, for it bears directly upon this subject:
To the progressive dealer any proposal for
substantially increasing business is met with
enthusiasm and hearty co-operation. Often a
next-door neighbor is a forgotten customer.
Meet him on the street, pass the time of day and
he: has gone. Meet him at his place of business
afid you nail him on the spot! So with Our next-,
dbpr neighbor, the public library.
iklmost as early as the introduction of Victjjlas in schools was the advent of the Victrola
iiijthe public library. Dealers reported to the
factory sales, scattered to be sure, all over the
United States back in 1910 and 1911. An investigation resulted in finding a demand for the VictivQla in the library, created directly by two kinds
of' work which the public library does^the
story-hour for children and the public-' concert
fit grown-ups. The story-hour is usually a
S'a'turday morning feature combining storytelling for little folk and musical backgrounds
f4r the stories. The public concert is a Sunday
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So successful has the Victrola proven to be
ington, and all the great city library systems.
in
library work that there is a latent desire
These two publications are used as texts for
in every library to be the possessor of an inlibrary public concerts, supplemented by special
strument. It is most important for the dealer
programs for holidays and other ..occasions outthat the instrument his local library acquires
lined in the brochure, A' New Correlation, pubshould be a Victrola, as it will have an immenselished by the educational department in 1915.
ly profitable advertising value.
What does the dealer gain by work of this
character? Not only the profit from the origiBOOTHS NAMED FOR PATHE ARTISTS
nal sale, but from the point of view of the general public increased interest,. increased sales, inPathe Shop in Rochester, N. Y., Uses New
creased prestige for the dealer, all as the; direct
Idea for Demonstration Booths
result of projecting his record booth into the
public concert at no expense to himself.
The Pathe Shop, Rochester, N. Y., has
How to get this business? There are three
installed a number of sound-proof booths and
means of revenue for a public library; approhas used a novel idea in connection with them.
priation by the library board, cash from book
Each booth is named for some famous Pathe
fines and sales of old paper and discarded magaartist, and the twelve new booths bear the names
zines, and, finally, gifts from private or publicof Muratore, McClaskey, Hoffman, Beck, Norspirited agencies. The latter is most effective.
worth, Ganz, Althouse, Campbell, Leginska,
After the dealer has- once succeeded in placing
Montesante and de Cisneros. A picture of the
the Victrola in the library the cash from book
artist
for whom the booth is named appears on
fines will continue to buy records. Later approeach and in this way the customers become
priations by the library board will come with
unexpected force, especially after the work is better acquainted with the artists whose music
they buy and enjoy.
thoroughly recognized.
iiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiNiiiiiiiiiiiiiiiiiiiiiiiiiniiiiiiiiiiiiniiiiiiiiiiiiiiiiiiiiiiii^
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Motor

Troubles?

Of course, we all have them, and 75 % of them are due to governor
defects. Check it up. The balance can be avoided by the right
mechanical construction.
We have solved the problems and the resulting motor
is at your command.

satisfaction

afternoon feature of the library's work, stimulating adesire in the general public for wholesolne recreation by means of hearing good
When you are offered the " BEST Phonograph in the world " ask
the salesman if the motor is equipped with the WILLSON SPRUNG
iri4sic.
'Both needs the Victrola and Victor records
MOTOR GOVERNOR.
If it is, buy it, your motor repair worries
supply well. Our story-tellers, Cora Mel Patten,
are over.
Sa^a Cone Bryant, Georgene Faulkner, William
Sterling Battis and Sally Hamlin are the most
Do you want more dope? Write us, we will be glad to tell you all
famous in the country. The Victor story-book,
about it.
"Pan and His Pipes," suggests musical backgrounds and stories on the, instruments that deWILLSON
SALES
CO.
light little children.
The public concert has been utilized for the
Phonograph motors and specialties
furthering of a knowledge of music as well as
Williamsport, Penn.
for entertainment. The Victrola Book of the
Opera and What We Hear in Music are officially
recognized as standard publications for libraries
:';il|[illi::!lllllil!l!lllli!llll!li::ltljlll!ll!!ill(llliil!IIN
and are the only publications of such nature on
l!lllllll!INlll!lll!llll!IINilill!l!liH
lll!llll!lllll!l
the shelves of the Library of Congress, Wash-- iiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiliiiiiiiiiiii
iiiiiiiiiiiiiiiiiiiiiiiiiniiiniiiiiiiuiiiiiiiiiiiiiiiiiiiiii^
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John h. wilson, manager,
Boston, Mass., August 6. — A strike on the
Boston Elevated Railway system during the latter half of the month put a kink in business and
it might have proved very serious to retail trade
in particular had it lasted much longer. For a
few days business was quite flat and managers
of retail establishments realized for the first
time how serious a strike on local transportation lines can become. Business people had to
get into town and the steam railroads met the
situation very creditably, but shoppers, those
not absolutely obliged to come to the city, did
not care to suffer the inconveniences, which
there certainly were, attached to a visit into the
business section. There was a decided sigh of
relief when the ordeal was over.
But this was not the only strike that the city
suffered at the same time, for the waterfront
experienced one by which seaboard traffic was
held up for several days and quite a few cargoes
were not allowed to be unloaded here, but were
shunted to other ports. In this case both the
wholesale and retail business felt the effects.
Speaking of the elevated, one must not overlook the significance of the increased rate of
fare, which about the tenth of July was advanced
from eight to ten cents, a fare that entails great
hardships to many persons. Meetings of protest have been held in many places and municipal authorities and trade boards have been appealed to by way of remedying 'the situation.
The outcome may be that the State will be compelled to take over the property.
Beyond these perplexing problems, which affect all lines of business alike, the talking machine business has been up to expectations for
this time of year. On the whole, July was a
good month, dealers all seemed to feel satisfied and with a big fall business staring them in
the face it is no wonder that they can take
their vacations this summer with a better sense
of ease than last year.
Enjoyed Vacation Period
Manager Warren Batchelder, of the retail
warerooms of the Eastern Talking Machine Co.,
took a week of his vacation the middle of July,
spending the time with his family at Marblehead.
Ralph W. Longfellow, of these same
warerooms, has just returned from his vacation,
which was spent at Narragansett Pier, R. I.
Rejoins Ditson's After Return From Service
. One of the latest members of the talking
machine craft to return from service is Joseph
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Carlson, who has been for a year with the 317th
Field Signal Corps. He is back with the Victor department of the Oliver Ditson Co., where
Manager Henry Winkelman and all his old associates have had a pleasant welcome for him.
J. Edward Dunham a Visitor
Among visitors at the headquarters of the
Eastern Talking Machine Co. late this month
was J. Edward Dunham, Victor traveling representative in Illinois, Indiana and Wisconsin.
Mr. Dunham has come East to spend his vacation at his home in Worcester, Mass. G. Hovey
Dodge, of the Eastern, paid a visit to the Victor factory in Camden early this month.
W. J. Hallahan Rejoins Kahn Shop
\Y. J. Hallahan, who has been in the navy for
the past two years, has just been honorably discharged from service, and has returned to his
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constant
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Shop, 564 Washington street. Mr. Hallahan is
being gladly welcomed back into the business
after his long absence.
Rusticating at Manomet Beach
Francis White, manager of the Edison and
Victor departments of the C. C. Harvey Co.,
left the first of the month for his annual vacation, which he is spending with his family at
Manomet Beach, down below Plymouth. Miss
Anna Heurlin, one of Manager White's saleswomen, has returned from her vacation, which
comprised the whole month of July.
Harvey's "Red Room" Renovated
The Red Room of the talking machine department of the C. C. Harve}- Co. has undergone a renovation and is now all ready with its
new color scheme and furnishings for the big
fall business which the house is expecting. The
(Continued on page 46)
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walls have been painted a brick red, with border
of black and gold, while the furnishings are of
black and gold. Artistic, thoroughly comfortable and with a flood of daylight, t he room is
admirably adapted to demonstration purposes.
To Visit the Coast of Maine
A. M. Hume, of the A. M. Hume Music House,
Victor dealers, is planning to take a part of
August away from business and may go down
to the coast of Maine. Herman Baker, of this
house spent a week the middle of July motoring to several points in Connecticut.
Perley White, of the retail sales force of M.
Steinert & Sons Co., has been spending the
summer at Portland, Me., having been transferred from the Arch street headquarters to the
warerooms in that Maine city for the months of
July and August.
Retire From Talking Machine Field
After several years of successful handling of
the talking machine business Chickering & Sons
have decided to give it up, one reason being the
difficulty of getting an adequate number of machines and also that the house wants to concentrate its attention on its pianos, as the Chickering line still holds that splendid position which
it has enjoyed since the days of its founder.
Roy C. Sylvester, manager of the talking machine department, which has carried both the
Edison and Victor lines, will start away on his
vacation at Bay of Fortune, near Prince Edward's Island, as soon as the affairs of the department are closed. William P. Dockendorf, also of this department, went over to
New York upon severing relations, and Herbert
Lunn is now with the Vocalion Co. The large
stock carried by the Chickering house was
eagerly bid for by several large concerns, one
of which was in New York.
Fred E. Mann Again in Trim
An attack of tonsilitis kept Fred E. Mann,
manager of the local wholesale headquarters of
the Columbia Graphophone Co., away from his
desk for three days the last week in July, but
much to the gratification of everyone who
knows Mr. Mann, he returned feeling entirely
ht.
Kenneth E. Reed, manager of the M. Steinert & Sons Co., wholesale Victor department,
started on a ten days' vacation on July 31, going to Cape May, N. J. On the way there he
paid a visit to the Victor factory.
Additions to Hallet & Davis Force
Manager O. A. Ainslie, of the Pathe, which is
carried at the Hallet & Davis warerooms, has
now the services of August Geishecker, who is
to travel for this line. A new man in the retail
department is Mr. Sims, who has come over to
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The Perfection Flexitone reproducer No. 7 attached
to the Perfection ball-bearing tone arm No. 4 plays
all lateral cut records on all types of Edison Disc
Machines. Made in nickel and 24 carat gold finish, extra fine quality disc.

JobbersDealers—

These reproducers and tone arms are the very finest made, mechanically — reproducing as
the records were recorded in the recording room — Clarity of sound with great volume.
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Pacific Coast Distributor : WALTER
S. GRAY
Chronicle Building, San Francisco, Cal.

Boston from New York, where he traveled for
the Columbia.
Extensive Wareroom Changes
The interior of the Kraft, Bates & Spencer,
Inc., warerooms, has been undergoing quite an
extensive change these past few weeks and the
present-day visitor scarcely would recognize
the place. With the growth of the business in
the Brunswick and Victor lines Harry L.
Spencer conceived the idea of putting in a series
of booths, and on this the Unit Construction
Company has been busily at work. The booths,
or which there are four on one side and three on
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the other, are finished in old ivory and the walls
above the booths are done in rose pink, making
a most pleasing combination. Business in the
Brunswick line, which the house has carried for
about six months, is making great headway. Mr.
Spencer, who says he has not had a real vacation in two years, hopes to be able to get away
on a fishing trip, probably into Maine, sometime during this month.
Visiting His Home City
F. S. Horning, traveling representative for the
Victor, is planning to take his vacation during
August and will leave here the 8th, going with
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Mrs. Horning to Camden, N. J., his home city.
■ for a visit.
On a Tour of Nova Scotia
Ralph Freeman, secretary of the Victor Co.,
at Camden, N. J., passed through Boston about
the middle of July, en route to Nova Scotia,
which, if information is correct, is his home
province. He was planning to return to business sometime during the current month. He
took his car with him, which means that he
had fine driving, as the roads are superb.
The first of the month witnessed the departure of R. W. Alden, of the Vocalion Co.'s sales
staff, for Maine, where he is spending his vacation, accompanied by Mrs. Alden.
Reports Very Busy Times
Joseph W. Burke, of the Musical Supply &
Equipment Co., New England distributors of the
Sonora, started on his vacation on July 26, going to Old Point Comfort, Va., where he plans'
to spend a good deal of his time on the golf
links. Mr. Burke said before leaving town that'
although he has been getting three times the
goods he has been having much difficulty in
keeping up with the demand. During July ship-;
ments in carload lots went through direct from
factory to dealers, he said. During the absence;
of Mr. Burke, R. G. Powers, sales manager, was
in charge. The latter plans to start on his
vacation the latter part of August.
Called on Trade in New England
Herbert W. Shoemaker, manager of the
wholesale department of the Eastern TalkingMachine Co., spent a week or more late this
month on an "acquaintance" trip through his
territory, visiting Lowell, Manchester, Haverhill, Lawrence and other New. England cities..
He made the trip in his automobile.
Returns From Trip to Alaska
W. O. Pardee, president of rhe Pardee-Eilenberger Co., Edison jobbers, returned to his New
Haven -headquarters the latter part of July,
after a five weeks' trip to Alaska, accompanied
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by his wife and daughter. A 2,000-mile boat
trip from Vancouver, B. C, to Alaska and return was one of the interesting features of Mr.
Pardee's trip. Going West, Mr. Pardee traveled
by way of Yellowstone Park, and made the return via the Canadian Rockies.
F. H. Silliman, vice-president and manager
of the Boston headquarters of the PardeeEllenberger Co., reports that dealers appear to
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be very enthusiastic about the new Edison lines
exhibited at the recent Edison convention, and
says also that the demand for goods seems to be
tremendous. He is anticipating a shortage of
goods that probably will become more marked
in the near future.
Some Columbia Gleanings
The Uphams
Corner branch
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service abroad. He was a member of the Fiftysixth Pioneer Regiment, and in addition to service in France was with the Army of Occupation in Germany. Needless to say, he received
a warm welcome back by all his friends and associates inthe trade.
Install New Booth Equipment
Eight booths will be included in the new
music room of the Remick Song & Gift Shop,
168 Tremont street. This room will be on the
second floor and will replace the store's present
phonograph department in the rear of the street
floor. The Remick Shop carries Columbia
Grafonolas and records.
Pleased With Record Situation
Back-number standard records, which have
been notably scarce during the past two years,
are now coming along fine, according to Kenneth E. Reed, wholesale manager of the M.
Steinert & Sons Co.'s Victor department.
Moreover, machines are coming through better
than has been the case recently and dealers are
selling them as fast as they come. The demand is for the high-priced machines, Mr. Reed
said.
FAKERS

POSE

AS HOUSEHOLDERS

Associated
Advertising
Clubs of the World
Warn Against Fake Sales Advertising
CRESSEY

534

&

VICTOR

DISTRIBUTORS

Congress

St., [Portland,

Co. of New England is having a number of
changes made, these including the installation
of three booths.
R. F. Bolton, sales manager of the international record department of the Columbia
Graphophone Co., New York, was a visitor
in Boston for several days late in July.
R. H. Luscomb, of the order department of
the Boston headquarters of the Columbia, returned from his vacation the latter part of this
month, having spent the two weeks with his
family at Hebron, Me.

Lansing

Khaki

Furs, diamonds, talking machines and many
other articles, says a bulletin from- trie Associated Advertising Clubs of the World, are being sold, by mail or from private houses, by
dealers in such articles who pose as private
householders forced to dispose of the goods.
"In almost every instance," says the bulletin
from the Association, "gross misrepresentations
are made as to the value of the articles offered.
It is the custom of such advertisers in the talking machine line, for example, to say that the

ALLEN

Maine

Will Open on August 15
The Rosen Phonograph Sales Co., of which
Harry Rosen is president, expects to be ready
for business at its headquarters, 27-28 Court
square, about August 15. This company represents the merger of the Phon-O-Musical Sales
Co. (retail) and the Phonograph Supply Co.
(wholesale). All preparations for the opening
are proceeding most favorably.
Return From Service With Uncle Sam
Leo McCarthy, of the Steinert selling staff,
returned late this month, after two years' army

Moving

Covers

Despite the obstacles that have arisen during the
past year have maintained their high standard of

talking machine is 'the $250 size' or is 'like
the"Inregular
$200 instrument'.
one recent
case a fur dealer in Buffalo
was offering furs in an advertisement signed
by his wife, in which he said he would sell for
$35 furs worth $85. The statement of value
was untrue. They might have been worth $35,
butThe
werebulletin
not worth
says $85."
the advertising association,
which exists for the purpose of making all advertising absolutely truthful, has usually only
needed to call the attention of newspapers to
the fraudulent character of such advertisements
to get them to decline to sell advertising space
to such people. In the meantime, the public
should beware, and should ascertain whether
the seller is in fact a worth}- householder or
is a merchant.
"The best way to supply our needs is through
the usual sources — through the stores of the
community. The local storekeeper stands behind the goods he sells, and if anything should
go wrong he is right on the job to make good."

The
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No. 3 Carrying
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Cut

QUALITY
LANSING cover has given it leadership in the field.
These covers are made of Government Khaki,
interlined with heavy felt in Grade A, or cotton
in Grade B, fleece lined, quilted and properly
manufactured under the personal supervision of
E. H. Lansing, the originalor of the Talking
Machine Cover for protection in moving. Made
in two grades.
Write for prices and
descriptive catalogue
E.

H.

LANSING

611 Washington St., BOSTON
San Francisco Representative : WALTER S. GRAY
508 Chronicle Building

Send for Descriptive Circular
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FRANK B. CURRY
72-74 Dedham St.
Boston. Mass.

JAQU1TH

MACHINERY BUREAU, Inc.
Desisrners and Builders of
SPECIAL MACHINERY
Mechanical and Electrical Devices
Designed. Developed and Patented
Correspondence with Talking Machine Industry incited
77-79 North Washington St., Boston, Mass.
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Low Prices and Efficient Work

Phonograph Supply Co. of New England
28 School Street, Boston
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MODEL 8
44 in. high, 18 in. wide. 20 in. deep,
Heineman No. 33 motor, Heineman
Universal tone-arm and sound-box.
tone modifier, casters.
Wholesale Price $45.00
Plus war tax
F. O. B. Pulaski, N. Y.
3% 10 days
Net 30 days

MODEL 6
42 in. high, 18 in. wide, 20 in. deep,
Heineman No. 36 motor, Heineman
Universal tone-arm and sound-box.
Wholesale Price $37.50
Plus war tax
F. O. B. Pulaski, N. Y.
3% 10 days
Net 30 days
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M. DRESSNER

MADE

SONORA

MANAGER

Former Assistant Manager of Chambers Music
Co. Now With Henry B.Pye & Co., New York

IN SONG

IMMORTALIZED

In one of the musical comedies which recently attracted crowds of Broadway theatre-

Charles M. Dressner, formerly assistant manager of the Chambers Music Co., New York,
has taken the position of manager of the talking machine department of Henry B. Pye &
Co., Inc., 2918 Third avenue. Mr. Dressner, who
was recently released from the navy, is well
qualified for his work, having had a wide experience in the talking machine line. Henry B.
Pye & Co. handle the Pathe machines and
records.
J. BARLEYCORN

guar49590.

Graphophone
NEW YORK

Co.

by so doing succeeded in winning the affections
of an attractive young Senorita. The words ofJ
the song are extremely clever and the music
is quite catchy.
I
Sonora dealers who have shown the song
to customers say that on playing the chorus
over the customer has been well pleased with
the new song, which, incidentally, is a very good
piece' of advertising matter . for the Sonora
Phonograph Sales Co. Inc.
DOMESTIC

TRADE

GIVEN PREFERENCE

Modernola Co. Increases Output— Acquires
New Factory — Many Foreign Orders — Arranging for New York Representation

DIES IN VANCOUVER

Johnstown, Pa., August 5. — The Modernola Co.,
of this city, has experienced an unprecedented

Flynn Furniture Co. Uses Occasion to Advertise the Brunswick Phonograph
Word has been received from Vancouver,
Wash., of the death on July 1 of John XXX
Barleycorn, well known in the trade circles of
the Coast city. The funeral was largely attended
and services were held under the direction of
the Flynn Furniture Co., Brunswick dealers
of that city. Deceased was borne through the
streets on a truck draped in funeral hlack and a
large sign on the side of the truck announced
the fact that the Brunswick officiated for all occasions.
The Connecticut Specialty Co., Inc., Meriden, Conn., has taken the agency for the phonograph made by the American Mfg. Co., of Maryland, at the Baltimore factorv.

The

Title Page and Thematic of ' Sonora"
goers there was a song describing the adventures of a Seivor who played the Sonora and

demand for its talking machine, the "Modernola." A new factory with exceptional facilities
for a large output has been recently acquired
to take care -of the steadily increasing demand.
The old factor}' will also be maintained, and
thus the facilities of two large plants will be
at the disposal of the firm.
Numerous inquiries have been received from
England and the Dominion of Canada, but the
demand is so great that foreign business will
not be taken care of until the orders in this
country have been filled. Two carloads were
shipped last week to San Francisco.
D. Hall Wendel was in New York last week
arranging for representation of the line in the
metropolis. Several large deals are under consideration, the announcement of which will be
' —'■

made at an earlv dateV

SONA-TONE
" The tone you can't forget "

The
No

Phonograph

that is making

Piano

and

Violin

Records

better

equaled

constructed and equipped instrument — with
We invite your critical investigation.
by any.

Jobbers and
and terms.

Dealers

in open

Sona-T one

territory solicited.

Steel Needles

and

Write

a

Famous.
tone

not

for catalogue

Jewels

are the Best on the Market

Eight Model
Retailing from $30
to $275

HO

SONA-TONE
PHONOGRAPH,
West 40th Street
New

W. REED WILLIAMS. INC.,
160 Broadway. New York City.
HANWilliam
D ELM AStreet.
ATSC HAPPY
INC.,
62
New York"TRANSMARINA."
City.
WILLIAM A. MURDOCK.
N.E. Cor. 41st St. and Lancaster Ave.. Philadelphia, Pa.

DISTRIBUTORS AND EXPORTERS
GEORGE A. CALDWELL. 808 Blue Hill Ave.,
Boston, Mass.
WILLIAM FISHER & COMPANY,
200 Broadway, New York City, and San Francisco.
SONA-TONE DISTRIBUTORS CORPORATION.
322 Livingston Street, Brooklyn, N. Y.

Inc.
York City

DE VAUSNEY & TAYLOR. 512 Orange St..
Newark. N. J.
VAN WIRTW. & Va.BROMLEY.
Fairmont.
SONA-TONE MUSIC COMPANY.
Glens Falls. N. Y., Hudson Falls. N. Y

;aoio»

NV3

ODSIOMVHH

'OlMOHOl

ssvw
NNOD

'WVNJLfld
^HOA

•03

Xjddng

NVS

S3HDNVH8

OOVDIHD

'aiauoNiHds

"f N

'OIHO

VIHA33

:S3IH01DV3

AV3N
H*Sfr 1S3M
aaxvaodaoDNi

i|d«jSouoi|j

SZ

u\3iuauiaj_|

2,1
Suudg

91

Suudg

°N
ajdiJij^

°N

9|qnoQ

•uoipnpojd
jsdq

9ip

}S9}

9l|}

}U9S9.id9J[

pOO^S

9A121J

H3V913SSI31M

aajinpgnuB

'qoiajqs

pue

A9ip

§u*sn

J040U1

pue

s! 9M

jm qd^Souoijj

l1KP

noX

Smqpj, ^11

JO

IP4

\RJA

|njss933n§

HDVei3SSI3W

'pyoAi jimpvw

9Uiq

ui

9Sn\299C|

aoio

6161 '£1 tsnfay 'quoA auN

o^q

9i| j

•v 's n 'hhmvavtiw hihon
v

s

n

'Ha^nvMiii^?

HcIvhoonohj

03

(isjp.MltKj ipjoN )» «uoi3»i s3j., Suumbo. iq A^osd^ jno ps|di.i, nnfuiu)
n>)» '«,s|qdai«d ■wp[Cj ra 43111 Idpq Jonpi qirajry oiiy
3'HM — lyojd 3|qpuoST?aj pooa H
T™ IB* ps»!lddni
"Pfl*noX«• d*3q
""Usuiy
»H1 !»m «qdej«oiioqd
)igq
aI"
avo °!oqM»P»™
£lO|LU31 JnoX
-rcqqof s »A«qjo sni|
o^y
•siraoaor mo nam Ana samiviaa isowaaoj

Moaa^ooa^j

jduiojd noX sjnsui raijnuej pue a8pa
-|Mou>( jno 411M pus 'Xjjunoo 041 jnoruip 8i3luoi»n3 p3ijsi}W jo
3|3)U3ip giq B l|inq 3A«4 3^ jtHCTipuI SItp UI «J3pB3[ )30U13JOJ
aifl guouie »n aaOBjd 84<lBj3ouoi(d Suijjctu ui soususdxa 8uo|
Jno pue aoud «o| 341 '^JQ/VV '3u!tlBD •mo J° *'!TEnb 3HJ-

V 1 : 7~

q ijaqqof ii33.rs| aqi joj uima stiouqa jspun rainqoetii aunptui are
■sn <u 3wod sj)3aaor isaoaia shi

ami HdvaooNOHd ni saaavai
sn sanvw saonw mot iv AxnvnO hoih

III
mini
111!Ill
■
■
■
ri 5881

*|S3

-saiqex

looj

pue

pjejina

!

'13SJ1S
13>jje]aj uo Sutpnng ssa\3J-j ppBQ sqi jo joou
qiU3A3p sqi 05 psAoui ussq SEq 03 suiqoEj^; Sui
"II^X
3HJ J° luauiiJEdap SAiinosxa sqj,
■suiooj SutiBJisuoiusp A\au
jnoj pappB SBq doqg qdBJSouoqg BJOuog sq£
•S3AI}BlUSSSjdSJ S.XUEdlUOa sqi qiJA\ SUIJJ3J
-uod 3paA\ isBd aqj sX^p Maj e joj ua\oj ui uaaq
scq '-03 Eiqujnj03 aqj jo qDUBjq sajsSuy so-j
aqj jo 3AiiBiu3S3Jd3j jBioads b 'Xai^DV '3 1
•Xbjq 'SJJ^ -^q paiuEduiooDE si ajj
•auios ijEq jjoS e aseqo os\v pus spuB[sj buij
-B}?3 aqj ;-b Suiqsg aqj ajj jjim ajj -Biujojqi»3
ujaqjnos 0} duj ajnsBajd pu« ssauisnq b joj
ljaj SBq ,,'Sui^ aipasN,, SW
'S J3:HBA\.
•qjuotu siqi sjaqqof odsioubjj; ub§
aq5 uo |p3D 01 ajBjs aqj dn uiojj sjapap auiqaBui
SuijyBj auaunuojd aqa jo auo si '"[^3 'B^ajng
jo ' 03 DisnjAj uosuqof -3 aqi jo 'uosuqof 3
■du; aqj uo sauoj
-dbj auiqDBUi Sui^jbi jBJaAas pajisiA aj^ 'js^g
aqa u; SuqaABJj uoijbdba siq Suijjbj uaaq ssq
'l[anJ3 'Siy[ q;iA\ jaq;aSoa 'Xap siqj ' 03 qdBjS
-ouoqj uoissijaj; aqj jo JO;audojd 'jpnJ3 g
•ajQ 'puBjjJOj }B qouBjq aojai^Y ajBsapqM
aqj joj jaSBUBUi pa;uioddB
uaaq SBq 'sjBaX
Aubui joj 03 25 a^13 'uBUJjaqs jo juauiiJBdap
joidi^y 3^1 H}ia\ uaaq SBq oqM 'junjj Jauijg
suiaij jBuosjad
•sauiqaBui sqjB.j
aqj jo isaAvau aqi ./ajpniov,, $m jo a^duiBS
B SBq mou ajjqosnj^; uj/ij 'suavoj SuuoqqSiau
ui ssauisnq op sujaauoD asaqj Hiog 'S?3IIFAV
IB ' 03 Sujq xa^[ aqi qjiA\ puB ''JB3 'B^ajng IB
asnoj-[ oubij aajaij aqi qjiA\ XauaSB ub paqsq
-qBisa X]juaaaj aj-j 'sqiuoui jauiums aqj joj
ssauisnq poo3 AjiBnsnun SuiABq si 'spooS aqiBj
joj Jojnquisip
uja;sayyv 'a^qosnj^ jauiQ
•>pipjay\ 'sjj\; puB uBuuaj
-jaj-j ub^[ ssijv^; 's;ub)sissb omj SBq aqg -Xjia siqj
ui ;uaui;jBdap auiqoBUi Suij^jb; 'sojg ajBjj aqj
jo aSjBqo jjnj ui uibSb si jaSuudg avfii ssijaj
■Xiuno3 uijbjaj ut jauiuins siqj sXBpi[oq siq
luads ajj -uoijboba jaxuiuns siq uiojj paujniaj
SBq ' 03 25 a^O 'uBuuaqs jo juauijJBdap joioja
6161 SI J-snony

jiBjaj aqi jo j3§bubui puB 'uoiibioossb ,sja[i3ap
auiqDBui J8ui>iibi oosiduejj ub§ aqj joj s;anb
-UBq SuiSubjjb jo jajSBUi }SBd 'uoijoj/\[ Xjn9
dn sisa^ uo;joim A"n!g
apBj; aqi uo Suijjbd
sapSuy soq ut uaaq jsnf SBq uanjg -jjaj 'apqs
aqi uo si auiBU s^ajBap aqj_ sjapap (EnpiAipui
oi jBaddB ipA\ qoiqM XipAou injssaasns b si
saJiBaqi aiAoui ui uaajos aqi uo siuauiasiijaA
-pB SuiA\ojqi joj apqs pajojoa pspads y -sjaq
-qof 01 aAijoEJUB isoui saAOJd ajniBJaiq SuisujaA
-pE jaqio piiE sjaisod 'siaaqs uuajinq pajojoo
-iljnui pijjapuoM aqx luauiiJEdap sa[BS aqi joj
aoBds papaau qonui paA\ojp2 SBq uiooj BJixa ub
01 juauiUEdap jjoois aqi jo Suiaoui aqj_ -sjaonp
-ojdaj puB suije auoi ui saiipAou aajqi Sut
-pnpui 'sauq ajduiES aAisuaixa Ajba SuiAvoqs si
ajj 'ssauisnq luajjaoxs spodaj '-03 UEUiauispj
oiiq 3qj joj jsSeueui 1SE03 DuiDBj 'uanJ3
•jj^; 'sauiqaEui aqi jo 3jni3EjnuBiu 3qi in a'jsais
-npxa pasn ajE siJBd UEuiaupjj; ■suiqaBui bjba
-ipEJig |njjinE3q sii qiiA\ sssDons psppap e 3pEiu
SBq XuBduioo siqj_ '3JO 'Vuv\^io<I J° °D '%}W
qdEjSouoqj oupEj aqi Xq psjniDBjnuEUi ssuiqo
-eui jo auij ai3|duioD aqi aoyjo oospuBjg UBg
aqi IB Suqiqiqxa si '03 Xpddng qdBjSouoqj ueiu
-aupjj; oiiq aqi jo qouEjq ISB03 ogpEj aqx
•SuiSBJnooua isoui si ssauisnq Sui
-uado sqi sa"bs 'doqs aqi jo jsSeubui 3qi 'suijj
-py qog psiJJBO si spjODSJ puB sauiqoBui Biq
-uinj03 jo auq aiajduioo aqi puB joou auiuEzzaut
sqi uo paiEaoj si luauiiJEdsp sqj_ ssauisnq
joj ApBaj si luauiiJEdap auiqaBui Sui>jjb} avsu
3ql pUE J^JOAV U0I1EJ31JE 3AISU3}X3 Sl[ p313jdlU03
SBq laajis ib^jbjaj uo doqg Suog jpiuia-g aqx
spuEdxg doqg Suog jpnuajj
•oSb jb3X e qiuoui auiES aqi joj auinjoA sqi aopvi
IsoiujE ssauisnq b pip doqs aqi sutif uj -uosBas
uoiiEDBA sqi joj XAB3q AjjEnsnun Supq ssuiqDEiu
psaijd qSiq jo aps aqi 'qiuoui auq e psAofus
SBq Xip siqj ui doqg HdBJSouoqj Ejouog aqj^

'luamiJEdsp suiqoBiu £ui^pi mm
-joduig sqi jo jaSBUBUi mou si Jaip"^ jsdsojj
•psjniE3j sq ijiav spooS joioiA aqx 'luauiiJEdap
a\3u aqi jo jaSEUEUi aqi si oqA\ 'luauiiJEdap
qdEjSouoqd uinuoduig aqj jo jaSEUEUi jauuoj
'uoijoj^ '3 -3 jo sSJEqo ui usaq aABq suoiiejsije
aqjL -adEqs ui lusuiiJEdap aqi SuinaS sjjaaAV
JBJ3A3S JOJ UO §UI08 U33q SBq ^JOy\\ "A^ID Slql UI
asnojj; aiiqAV SW u! l^Ri si pauado aq 01 inoqs
lusuiiJEdap
auiqoBUi i5uiJj[Ei
Jsqiouy
•suioojsSjbj
SuiiEJisuomsp
psiuioddE AjjnjpnBsq pjaAas sq jjim ajaqj,
•jaqui3}dag jo isjg aqi inoqE Suipjmq uibuj aqi
jo Jooy qijnoj aqi uo luauiiJEdap suiqoBUi Sui
-j^pi e uado 0} si 'oDspuEjj; ub§ jo sajois luaui
-IJEdap isaSjEj aqi jo auo 'sijbj jo A113 aqj_
pauado siuauiiJEdaQ Avaj^
•piojj sjouiijig aqi ie luauiaSBSua
ub XBjd ijia\ aq ^JOj^ A\a^j ui ajiqAV 'EJissqDJO
piojj spuEJ^ 'ig sqi jo J3pBaj aqi sb oaspuBJj
UBg ui paAjas SBq ajj 'saoaid JEjndod jsqio
puB ,/ioji-xojJ raoojaso-jj,, w'j puB no \,, ,,'sJEax..
jo jssoduioa aqi si UEUiJfoijj; jji{ -spjooaj
[BJisaqojo Suij^bui jo asodjnd aqj joj uiiq
qi;A\ BJisaqDJO siq a^Bj puB iSBg; o3 upi ajj
•spjooaj jo jsi] b joj -03 Eiquinio3 aqi qitA\. dn
pauSis SEq 'ODspuEjg UBg jo joioajip BJisaqDJO
pUB jaSOdUIOD
UA\OU>l-IpA\
B 'UEUI>I3IfJ JJ^"
pjooajj 0} uBUispij-i uv
•puEuiap aqi Xjddns 01
spjooaj jo Aiu3|d sq [jim ajaqi ing ino psuBsp
ajaAV SJapsajoqAV sqi sjojsq spjoaaj uo dn
j^dois 01 qsnj b sba\ 1; jsqio aqi ut pus loajja ojui
luaAv 3siej sqi ajojaq se]Ouojej3 A"nq oi qsnj b
sbm ajsqi 3SB3 auo aqi uj -spjoaaj pag ps^j jo
33ud aqi ui ino aqi Xq puE sauiqoBui Biquin|03
jo aaud aqi ui aspj aqi Xq paiBjnuiiis usaq
SBq SuiXng -ajninj aqj joj aJBdaJd oi Suiiej
-isaq iou aJB sjspap aqi Xiupijaaun pjausS sqi
aijdssp pus oospuBjg UBg ui dn Suipjoq si sssu
-pnq jsuiuing — ■£ isnSny 'ivq 'oosidnvsjJ Nvg

sawn aaqio — sjjodag ^jaaq^ a>pp\[ sajoig Su^peaq; — lounfpv auiqDBj^ Sui^px uado °1 i«a«i
-IJBdaQ sijb,j jo X413 — "03 Biquinjo^ ueuijioih — suoiiB}Dadxg spaaoxg ssaupng jaunung
aaVHX

Q1HOM

03SDNVM
3NIHDVW

MVS

MI

DIMIMlVi

S1IVA3HJ
3H1

QMVP\I3a

a3SV3H3MI
99

AIIO

3HOA

MHN

'apEixi uaaq aAEq saouEjnssy -aptAojd suoijip
-uod Suijsixa qoiqM ssauisnq op oj Ajiunjjo
ddo
pipuajds aqj jo aSBjuBApB jjnj 3>jbj oj ajqB aq
jou Xbui ji jBqj jaadsojd aqj jbao aAisuaqajd
-dE jBqMaiuos si puE sjapjo >pBq uo sjuauinjjs
"u! O00'8 °} OOO'Z SBq 'uBSiqoijAj; ujaqjjou puE
uisuoos;^ ui Bjouog aqj jo jojnqujsip 'jaajjs
jajEM JSB3
-03 aSiiET 7$ jqBA aqj
■sjpojs aauBApE jo uoijEinuinaaB aqj
uo XBA\pBaq ajjBui oj a[qissoduii X[jBnjjiA uaaq
SBq ji jbj os JEqj pBOjq os ajB sjuauiajinb
-aj juajjna aqj jnq 'puEiuap AEpqoq puE jjej
A"AEaq aqj jsuieSe sjajiEjaj Jiaqj puE saAjasuiaq;
Xjijjoj oj Sui>[aas ajE sjojnqujsqD aqj uaqA\
auiij aqj si aaoj^ -ajqissod sb XjpidEj sb satj
-ijiobj oj SuippE puE paqoBaj jaAa aAEq Aaqj sjnd
-jno isaSjEj aqj ui paSESua ajE ujaqj jo jjb jBqj
jdbj aqj ajidssp '^jeui psjinbaj aqj oj sausAqap
Suijq oj ajqEun sjb jusssjdaj Xaqj qaiqA\ sauoj
jBjg pajipuE
u j
-dej aqj, -[Ensnun si auiij siqj jb•sasjaqqof
sjajBsajoqM 'sjojnqijjsip ibdoj jo uoijBnjis aqj

0Z*9 ll!H *«->->nw M3!
Juapisajj 'qjiiusp|Oj) OUQ

ui suoijisodcuj

puijpg jsag o.wj^ aijj
J.3NISV0
»uji/om buptioj.
Z.I6I • I I • D 3 Q O 31N 31Vd

tftfvagouoqj
a^oiaAia
MHOA

'33110

MHN

jb japjo jnoX
3DC|d oj noX
asiApE p[noM
3a» ' psjiui I |
si jpojs jno
sy 'JuSnoq sq
ued }EqjXji[Enb
jssq sqj jo 3JE
suinq[E assqj
•zop jsd 3i gJ
•(•)>]|»d 3i) al-zi
•zop jad 0S"Z$
•(sia^Dod 2i) al-oi

a O

d
0S"0T $—
— '«I-ZI
puBsnoqjjsd„ OS'8
"ui-OI
AJ.IXNVAD
puEsnoqj jad
Q0"6 $—
'u!-0I
,, SZ'OI
— -u!-ZI

AJ.iJ.NvnO w-s
OO'lt — "«»-ZI
puEsnoqj jsd 5g-6 J—-UI-0I
AJIJNVflO PV-l
saauaiSE j ?uujs'suo]jng ^'}jBjA}-q[-g^

aqj jo sjaqqof jsagjBj aqj joj sauiBu snoijBA
japun sjuauinjjsui aAtj jo auij pjEpuBjs b ajnjaBj
-nuEui saiuBduioo upapjoaay; puB [EjauaQ aqj,
■Ajissaaau juaSjn ue Suiuiooaq si XpEaijB
uoisuBdxa jaqjjnj jnq 'AiioBdEa aqj pajduj

S3J033AN3

siAiaaiv

AH3AI13Q

ano33H

SH3ddO

Ajjuaaaj SBq 'ssjBjg psjiuf} sqj ui jojsiyY sqj
jo sjajiBjaj jssSjej sqj jo 3iio 'snusAB puB-13
5Zi> '°°HS suiqoBjAi Suri^L
JsSpBg sqj
'sjissjsjui saisusjxs SEq AuBduioa
sqj sjoqAV 'JSE03 duoe^ jS3A\qjjoj^; 3qj uo a"bjs
s.qjuoui e joj Q£ A\n[ jjsj 'AuBduioa aqj jo jajn
-SE3J5 pUB AjEjajDaS 'JO][3SSnoy; ajjaj^ 'Ajoj
-ujaj vji jnoqSnojqj puEUiap pipuajds e sjjodaj
puE qdBjSouoqd I|Bquii5[ aqj jo jojnqujsip Ajoj
-OBJ SI AUEdlUOD 3qj
"S3Ijqi3EJ J3qjO pUE SUIOOi
uoijBjjsuouisp 'doqs aoiAjas 'suiooj jpojs snotp
-ouuuoa ajoiu SuipiAoad 'aoBdsJOOjj sji pajduj
SEq 'ijEquii^j puE Eiqiunjo^ 'aqjBj Suijuasajdaj
'jaajjs uisuoDSiyW og ''03 Disnj/j ouAq sqj^
•JU3S3jd JE SE 'S3J0JS qjOq JDIipUOD \\}M.
Sjoqupjg -jj>\[ -pua SuunjDBjniiBui aqj jo sjns
-S3Jd yqj jo 9snED3q aaojs [iejsj sqj saqsinbuijaj
pxiE ooBdsjoog jo jaaj sjEnbs OOO'Zd SuippE si
•03 ouoiijjrijjAi aqx
'laaj^s AvojsjBg qjnog L\Z
JE 'J-^iESp 3Uiq3EUI SUI>(JEJ piIE OUEld '3j3qUI3Jg
•jj" raBJUiyVV ^q pssEqojnd U39q seij 'ajio jEqj jo
'•03 'Sjj\[ auojiJinj^j sqj jo qoiiEjq jiEjaj sqj se
paqsqqEjsa sea\ qoiqM "sijW '3jiej3 nEg; 'jSBg
anuaAE puEiQ
i\\ 'doqg qdEjSouoqj 3qj_
•sjajjEtib J3.§JE[ qsniu puE msu 0}
J33JJS SAOJQ gi£ JE UOIJEDO[ JU3S3jd Siq UIOJJ
3A0UI OJ UOOS SJ33dX3 ZJUISIJ^ UJ,^ 'OOO'Ofr^ }°
J(DOJS [EJldED B qjlM '-3UJ 'ZJIUSU^J ' AjJEJJ
se sssuisnq siq psjBJOdJODUi SEq 'ss^nBMji p\[ 111
SJ3[IBJ3i JOJOIyY JO UB3p 'ZJUI3U^ XjJEJJ
nosSjnjg JE3U 'uiiEjqdg jb juads uoijedea
(S>]33A\ aaaqj e uiojj paiunjaj SEq 'asnojj oisnj^j
uibjq punuipg sqj jo jusuijjBdap uoi[bdo_\
-uBqoay aq} jo js.Sbueui 'jjjo/^ Bijnf ssijaj
'SSSUjdUIOjd 3AIJEJ3J qji.w
sjspjo Jiaqj J33UI oj ajqB ussq 3ABq sjs|E3p uos
-ipg X[ddns aqj jo uoijnqujsip snopipnf Aq jnq
'ajqEiiEAE XjijiiEnb sqj jo sssaxs in jbj si spjo

jo anssi siqj jo a3Bd jaqjouE uo paqsqqnd sjb
jaafojd jiiauiaSjB[ua snonaidsuoa s^uaouoa siqj

aiBSSjoqM sqj iuojj jasajs sqj ssojdb Ajjosjip
JSOUI[B 'J33JJS JSJE^Y 5S3A\ OLZ iB SUIOq J U 9 II E UI
-jsd puE A\au sji oj i jsnSny paAoui ' 03 '2j}\[
oubij aa^nEMji]^ aqj 'uoijDas UMOjuMop aqj
ut sj3|Eap >piA\surug iiieui sqj jo 3uq *X AE^q
AjjEuoijdaDxa si '3sia\3>ji[ 'ssauisnq [Eooq -03
J3pua[i03-3JUBg->j3iA\sunjg aqj jo qDUEjq jE30[
aqj jo jaSBUEUi 'ppi^j -j SBUioqx oj Suipjoo
-de 'Xjojijjaj UISU03S; \\ aqj ui sauiij jauuoj
ui pouad SuipuodsajjoD Aub jo jBqj jo sssoxa ui
X[}BaaS si jb3^ siqj jej os ssauisnq 3jDiA\sunjg
•puEuiap SuuupqMJsAo ub pajBpnunjs SBq
pjooaj (Bag pa-y; aqj 110 sasud jo uoijonpaj aqj^
■spjoDaa -iojoiyY uodn juajxa uiBjjaa e oj puad
-ap qaiqA\ sa^Biu jaqjo jo sjuauinjjsui jo spiiBS
-noqj jo Suija^jBiu aqj jo uosEaj Xq pasBaaaui a~\
-juejsuod Suiaq piiEuiap aqj 'pBq se AjqBqojd si
uoijBnjis pjoaaj aqj^ ji junoasip oj qSnoua
uBqj ajoui umojS SBq ssauisnq samoa juauuaj
-jaq sb AjpidEj se 'jaAaA\oij -sauaAijap in juaiu
-aAOJduit ajqEjapisuoD pajoajja aAEq sauojDBj
aojaiy\ aqj qSnoqijB 'sqjuoui jqSia oj xis joj
pajsixa SEq JEqj aS^jjoqs ajiiDE aqj uiojj jafj
-aj 011 jo ajjjq spuy 'jaqqof jojdi^ 'jaajjs puo
-aag sei "°D suiqa^H Su^l^X JsSpBg aqj,
•ssauisnq EJOuog ui asEajaui snoiujoua
aqj oj anp 'juamjjBdap juauinjjsui jBoisnui aqj jo
uoijBpouiujODDE aqj joj asnoq a[Bsa[oqA\ Siq
sji jo joojj jjnj b japouiaj oj SuiuuBpd si '03
aSuBq 25 -iq^A 3qX 'spuBiuap XBpijoq puE
][Bj jaaui oj sauiqDEui ^oej jou jjiav 'jsEaj je 'sja
-jBap Bjouog juasajd aqj jEqj juajxa ub qons
oj pasBajaui Suiaq si uoijanpojd JBqj 'jaAaMoq
hoxdia

00

3NiHDvwoNraivi
3HVS3nOHAV A13AISmDX3
I sn q Jim 33U0 jb siEOjunuituoD jou Aq^
•noX 3AJ3S Xjqissod ubd
3M 3UJI1 Aue JE nOA 3JUM JO XuEUOSJSd noX 33S X|pE|3 |[IM
pus 3[qE|iEAB sXbm|b 3je XuecIujo^) ino jo sjsquisuj aqj^
33IAH3S

Qa033H

-33J U0Sip3 JOJ SJ3JB3p [IBjaj S^UBdlUOD 3qj JO
sjiiauisjinbaj aqj^ -snjEjs usas a"[jiej e psqoBaj
3ABq [JIM piIBUISp piIE X|ddns U33;V\J3q U0IJB[3J
•astioq
3q] |[IM B qj|A\ UI SJ3S piIEluap JIEJ3J aqj SJOJ3q
JEqj psdoq si j; puE 3iuodj3ao Suiaq X[|BnpBjS
si spjoosj puE sjusiunjjsui jo a.§Ejjoqs y "sous
-uadxs sji ui jssq aqj sb jej os jesa siqj sjjod
-aj 'uos;p3 aqj jo j9jES3[oqA\ 'jaajjs Bpi9iio
TS"6^ ^uisuodsijW }0 "03 qdEjSouoqj aqj^

SHOxnaiMisia
j»»j>s pao3»§ sex

SBq siqj, -aaj{nBM[ij^; qjJO\r jb paqstjqEjsa a"[
"PIJOA
V 3MX
-juaaaj '-03 qdBjSouoqj uoapjoaa^j aqj
'jsajajui
paqjB sji puE -03 'Sj]^; jBJauaQ aqj si Xjjsnpui
aa^nEA\[ip^ aqj 111 ajngg SiupuEjsjno jaqjouy"

1VIOHJS

•suoijeaouui snojsumu
psanpojjui SBq js^jej '3 'j juspissjj 'sssu
-isnq jo aiunjOA SuiavojS A[pidEj e 3jBpouiuiOD3B
oj ajojs sji ui sjusuisAOjdmi snojaumu apBui

9

w-ox

aaoave

jo sjiEjaQ "AjBssaoau uoisuBdxa snouuoua 8ui
->jeui 'AjuBjndod a[qE>jjEuiaj oj uavojS SBq qaiqA\
'uoqBQ aqj sa>[Eui XuEdmoo siqj, -s^aaA\ jnoj jo
aajqi Suiuioa aqj uiqjiM jaaj ajBnbs OOO'OOl -^q
aOEds joou sji aSBajou; jjiav qaiqAV 'gigx ul. P3Z!
-ueSjo 'jaajjs qjjnoj 2\f-Q\t "03 'Sjp^ auiqaEjy\[
npui aqjajqEjou
Sui^jej aa^nBA\[ij,^ aqj •A'jjs
si ajduiBxa
ui a[nj aqj

ajaqA\Aj3A3 si uoisuBdxa jEjauaQ 'sujaauoa sno
-ijba joj sjamqED jno Suuunj j^jom jb pJBq aJB
sjaqjo jo jsoq b a[iqA\ 'aja[duioa sauiqaBiu aqj Sui
->[eui ajE saiuBduioo Xubj/j 'SJEaA A\aj jsBd aqj
Suijnp uisuoasi^w in .Cjsnouuoua ua\oj3 SEq jBqj
Xjjsnpui ue 'sjauiqBa joj poo.npjBq joj puBtuap
jaquin'j
aqj Xjddns oj jnd pJBq ajE sjsaja
jui jsoui
'SJajEap
uiojj
sajiuis sSuijq juiod uoijBjnjBS e jo j^jbj 'jdbj uj
■paqDEaj si juiod uoijBjnjBS aqj ajojaq auiij Suoj
'Suoi e aq him ji jEqj jjaj si ji 'juiod uinuiixBui
aqj oj uoijanpojd Suuq oj 'A\au puE pjo 'sjajnjDEj
-nuEiu ije Aq apEui Suiaq jJOjja XjBUipjoBjjxa
aqj ajidsap puE 'Xjojsiq ui jsaq aqj aq oj pajaad
-xa si jBaA siqj ssauisnq ABpijoq puB jjbj "a[qB
-jiBAE sjuaujnjjsui ajB ajaqj UBqj sjaAnq aAijaad
-sojd ajouj Xubiu 3je ujjs ajsqj Abm jEjauaS b uj
•paqsiujnj aq ubd aoioqa Jiaqj SuiXnq uiojj
saqiiiiBj A\aj e ajinb pajjajap SBq auiij siqj oj dn
Ajddns aqj jo XDBnbapEui aqj, -ssauisnq pooS
joj sjaadsojd [Euoijdaaxa jno spjoq ajnjnj aqj,
■aqqnd [BjauaS aqj Suouib uoijeuiuiud
-sip [BDisnui jo asuas uaa^ aqj 111 auqaap ou si
ajaqi jnq 'sa>(Bui pjEpuBjs ajnaojd oj AiqiqBui
jo asnBDaq p[OS uaaq aAEq paziuBSjo Xpuaaaj
saiuBduioa Aq apBui sauiqDEui Xubj/\t -puEUiap
ajjjq ui asiAVjaqjo sjaquinu Xueui jo ajES aqj
pasnBDjojdi^y
SEq Suuinbaj
ji JEqj ui sauiqDEui
joajja pooS
b pEq jo'spjo
-aaj
juajajjip
jaq
-lunu jBajS aqj Aq uo jqSnojq 'aSEjJoqs pjoaaj
aqj, -auiij uoijedea Suijnp pasn aq oj sjapom
jauiuins jo sajBS Xueui aqj joj sjunoaDE ajBjg
siqj ut ajdoad aqj jo uoijipuoa jbidubuu paAOjduii
XjjEjauaS aqx 'iSEj Suiaoui 3JB sjaquinu jBag
psy; psanpaj a^jusosj aqj puE puEUiap ui XjjEajS
ajE UBjndod puE iedissbjd qjoq 'spjoaa^ -apBJj
aqj jo Ajojsiq 3qj ui jssq sqj si jauiiuns siqj
XJOJIJJ3J siqj III SJ3JE3p 3Ulq3BUI Sui>j|Bj Aq suop
ssauisnq

3NIHDVW

Sij& 'aaHnvA\aii/\[

sPI9J-!l I!E*3H FUE SuumoBjnuBiAi
aqi ui sjuauidojaASQ Suijssjsjuj siuos —
jqSijg ajnjnj — sSuijno J°J papueuisQ sauiqo
• bjai nBms— spj°33h sseid ja"3a: i° S3iBs
sajBinuius saopd P-iooa^ I^as P3H UI iioponpag

IVNOSHHd

Q1HOM

aqj — -g jsnSny

ONIN1V1

3H1

03

ojiai

3H8I

j

h

•pdsoS

S9AIJ }12L|} 9|p99U

9Lp 9^I09J[dde

^ *9UO}

XlOlS^

91J4 SuiftdS

•spjOD9ji
911112s

9t|} UI

-pE9Jds?)

JO AVM.

j9ipsoo

91J4 }e PUV

U129

rtOA*

;ng

'SlIOp

A"nq

00

9PBJ1

}S9oioip

jnoX

9IP"N
3M

}l|Su

9L[; UO

J139M

UHO

OM

'}IC|12q 9ip

noA

9UII}

uiojj

Sui

UI JJD ui9tp

§UlAeS-pjOD9J[

9tp

})

3M^SSO
A*E]A]
JDB

9JlSlJ J° ttpdso^

jo A^uofeui

9qi

JB9J jmOJ^

\2 }S9x3x5riS

9SP9J10UI

S9|p99U

mo/L

A"9Lj} }m2ipj[9ui

'SpjO09J

9S.I9} pOOS

'9A9ipC|

9T_p pe9Jidgj}

||IA\ Si9AOJ-0ISnUI

OU

jo S9jes

'S9nlJlA

A*q AjdlUIS

•9ziuoj^d

SSKJ

8

'u1-10}!13!0^ siq} °1 dn

QOA

]_[ 39 g mou^i

•op S9jp93|sj

*

}9§

9S9l|}

9.112 S9Dui2lq

^jOMspop

se

A*[ji\2jn.

-x39I S9]p99JsJ 9JiqiJ JOpJlO
SpjlO09JI p9Dud-Lj§ii| JO sji9A"riq
Biq 9ip — 9p\3J4 ssep Ji9^9q 9q} }\2ip puy 9 ay Xjq^ueAui
JIOJ

pj

'4 UOp

2y

A*9Lj:| JI 9I9t[A\9UIOS

g

Xng

BuOJtM

§UIL|}9UIOS

S 9J91JJ^

sjauiojsn^

jo/ p^!l44y

£9
6161 'SI xsaony

3NIHDVW

DNI5HV1

3H1

aSSEME \\

-bui 3ui>hb; aq; jo jsSeueui 'uBuipjajj

g -3

a>lEg ;b uoi;bdea siq uiojj paujn;aj sEq U11JB3

I

'VHVHO
'IS PAVZI
H9T

03

jsfj
qootg

paid j

3JS0H
no a

II!M 'PooS U33q SBq asn jsuiuins joj SEiquinj
-03 ppora ijeuis aq; joj puEuiap 3qj_ -;uaui
-;jBdsp auiqaBui 3ui>ub; sq; jo jsSbueui 'uos
■J35P!N "V 'D °1 SuipjoooE '-03 oisnj^ uqjE3 aq;
;e [Buoi;daaxa uaaq SBq ssauisnq pjooaj aqj^

V

MVfj

— uof)vzmv§jQ —

•no;iuBj^ 3>iEg; ;b uoi;boba siq Suipuads Xq ubiu
auiqDEUi SupuE; e jo saujoM aq; Sui;;aSjoj
si sja;ag -j ■[ puB 'sa^B^j; aq; ;b uoi;bdea e
uiojj paujn;aj SEq 'aojoj sa[ES aq; jo 'aXEqjio^w
O SSJW 'ssauisnq jauiuins ' aq; ;noqB uiBpd
oadsoj'sdoqg
d aq;
-uioo o; uosE3 j ou si ajaq; s;jodaj"s;'-duj
aq; jo jaSBUBUi 'uosji^w -3 -j^
bjouojejq

uottvvoj

q;iM pasEajd Xpqgiq si 'XuBduioa msu aq; jo jbSb
-ubui 'uosjapuy -g -3 -pa;aidiuoo ;noqs si doqs
aq; jo Suijapouiaj aqj_ -\ ;sn3ny doqg auiqa
-bj^ Sui^jbj, ;jBA\a;g aq; jo aSjBqa pauins
-sb '03 auiqDBj^ SuiJipsj, sqodEUEipuj aqj^

SH31IVI3H
HflO

01

J.S3XSVJ

1€suiSsg

3JS0H

a1t a^HM

JO

03

3HI

aq; Xjjom jatqo siq sb aABq o; sanui;uoD 'doqg
>[DiA\sunjg aq; jo jbSeueui •uoos
'a^puE;g
aSjoaQ
;je;s jjim
;uaui

q;iA\ ssauisnq Siq b joj Siiijjooi bjb 'SJo;nqij;
-sip aq;Bg '-03 pjB^-jananj^-Xauooj^ aqj,
•sauiqaBui Sui;;aS si X;|na
-yjip jaiqa aq; puB auij dn Sui>jDid si ssauisnq
;Bq; piBS ';uaui;jBdap aq; jo jbSbubui 'jnq;jy "j
;saiug[ -Bjouog aq; jo ja;sooq pi;sBisnq;ua ub si
'Disnp^ jo Xjo;baj3Suo3 piiBjSug Majsj aq; ;b
X;ijBnb piiB uoi;onpojd auo; p3ipn;s jajSBauB^j;
'JIM °D ^ J3^ej\[ sajjBq3 jo ;uaui;jBd3p Bjouog
aq; q;iM uoi;isod b uajjB; SBq 'iiEuisa|BS auiip
-bui Sui>j[b; iiA\ou^-[[aA\ b 'j3;sb3iib'j; -j qd[Bg
•jaq;BaA\ ;oq 3q; jo s;ids in jsuiuins siq; SBq ;i
sb i|3A\ sb dn ppoq ssauisnq jauiiuns uaas jaAau
pBq aqs ;Bq; piBS 's^ojAbx jo ;uaui;jBdap bjoj;
-DJA sm jo jsSbueui 'J3§uudg aiuuij^; ssij^;
s;jb;s SuiXnq jpsj aq; ajojsq ssuiqDBui Biquin]
-03 jo >po;s aSjE] b a;B[nuinaoB o; SuuoABap
-ua si 'XiiBduioD aq; jo jaSBUBUi 'BU3;suq3 3
'M '5ls!JCl ^[[Ensnun usaq SBq ssauisnq pjooaj
EiqiunpD3 aq; 03 ouEig xouua^ "j '3 aq; ;y
•no;uiBj^ 3>(E^[ ;b uoi;
-bdea siq ;uads iiEuipjafj uj^ •s;Du;sip [Bjnj
aq; uiojj sjauio;sno q;iA\ sjEap jo jaquinu
aSjB[ b Suisop ui [njssaoons uaaq aABq uaui
-sajES s^iEuipjajj jj^ sajBs qssa aq; uaaq SBq
ssauisnq aq; jo ajn;Baj y Xpnf ;sbj jo pjoosj

-;jEdap aq; jo Suqapouiaj aq^ saSB;;oD jaui
-uins puB saouEO joj sauiqoEui apqB;jod aq; joj
puEuiap Suoj;s e si ajsq; s;jodaj aqg 'X;p
;eij; jo s;uaui;jEdap puB sdoqs auiqoEui Sui
-jjps; aq; pa;isiA 'jjaaAV ;sb| oSEDiq3 ui anqA\
"03 ouBig uosjBag aq; jo ;uaiu;jBdap auiqo
-bui Sui^jb; aq; jo jaSBUBUi 'qsig g "f sjj^;
•jp3j siq; uosBas jEnsnun ub s;o3dx3 ajg X[d
-dns aq; UEq; ja;BajS si sqdBjSouoqd JJE;g joj
puEuiap 3q; pus sssuisnq pjoaaj aq; ui asBajoui
pa^jBui b usaq SBq ajaq; ;Bq; s;jodaj 'ajo;s '03
oiiEig JJB;g aq; jo jaSBUBUi 'ua^oBjg 'ig 'g_
•ssauisnq jauiuins aoiu b
Suiop si -03 oisnjij apXg-jajpng aq; jo ;uaui;jBd
-ap
B[Oj;oia
sqxsi Xjjoav
'IFJ 10ljaiqo
sPooS
-3B uo
SuunSu
aq; SuqBpnuina
puB poo3
uaaq SBq ssauisnq Xpnjf UBaX siq; ssauisnq
IIEj aq; uo ;jb;s XjjBa ub joj sjjooj 'doqg auitp
-bj^[ SuijgEx 3PJ}3 aqi jo 'uBui;iq^\ -g jg
•A\a5{sg -jjai Xq pjos saq;Bg ppoui Xabu pus
Xuijb ;qSia Suisn a\ou si ;u3ui;jEd3p uoi;B3J3aj
X;p aqj, ui Suiuioa SBq aq qaiqM jo ;uauidiqs
e 'aipn;Dy aq; joj ssauisnq Siq b Sui;oadxa
-g
aq; jo jaSBUBUi
si 'doqg aq;Bg
;uauiaAOJduii
;qSqs b 'A\a>isg
uaaq SBq-g ajaq;
;nq 'spjoaaj puB sauiqoBui jo aSB;joqs b jn;s
si sjaqx '1-iodaj SJO;nqu;sip sq; puE sjsjEap
auiqaEui SuijgB; jiB;aj aq; q;oq 'sjBaX snoiAajd
ui uaaq SBq ;i UBq; Ja;;sq si X;p siq; ui sssu
-isnq jauiuing— Q€ ^Inf '"aNI 'snodVNviQNi

aq; papqnop pBq ssauisnq aq; ;Eq; piBS 'ajo;s
•03 oueij uiMpjEg aq; jo ;uaui;jBdap auiqo

saSuEiQ apeax Jsq;o — s^xeqo sajjBj, -03 auigDE^ Supi^BX sgodBUBipuj
-spueuiaa jo 3jbq Supfex ->oj adeqs Ja;;ag o;ui Sui;;ar) XgenpBJO sjaiie;aH PUE sjaiEsajogyw
snoavNviaNi

m

hqvm

nvj

iviinvis^qs

hoj

HHOA M3M
auoqdoiidBJO eiquin|03

b

?.9

ln0»

HSOOH

X[;iI3D3J UA\Ojg "JJ\[
pa;isiA 'XuBduioa aq; jo ;uaiu;jBd3p |buoi;b3
-npa aq; jo jaSBUBUi 'uos[[iy\\ -y ■ j\\ X[ddns
UBq; J3;E3jS [Ji;S SI SpJ033J pUE S3Uiq3EUl
joj puEiuap sq; ;nq 'pooS aq 0} sanui;uoa ssau
-isnq ;Eq; piES '"03 Biquin]03 aq; jo qauBjq
ajBsajoqM
aq; jo jaSBUBUi
'uMojg nag
•>{33av siq; 'spooS
siq saipuEq qaiqAY ' 03 ;jBA\a;g sq; pajisiA 'aa>j
-nEAgij/^; '"03 Suun;3BjnuBj^; ajpaa^ pjoaag
aq; jo juapisaid 'a^ui^ 'H '}i 'SJ3[Bap aq; jo
spuBiusp aqj ;aaui o; ajqB Ja;;aq aq [|im XuEd
-tuoa aq} ajaqAV ;uiod sq; o; q;uoui ipEa Sin
-SBajaui XgEnpBjS 'spooS jojdi/^ jo uoi;3npojd
Siq b joj Sui^ooj si aq ;Eq; piES ;jBA\a;g -j]/\[
saXopduia uauioM aq; joj uiooj ;saj puB qaunj
b 3u;iib;sui si puB ;uB]d aj;;ua s;i SupBJOaap
-aj si -03 ;jBA\a;g aqjL -s;si;je jo;3iy\ ja;js
pauiEu qoE3 aJB sq;ooq aApA\; aqj, 'Xj;uno3
aq; ui s;u3Ui;jEdap auiqDBui Suijjjb; [nji;nBaq
;soui aq; jo auo SBq 'ajo;s aq; Suippoutsj aauis
'•X;g 'sgpsmog jo '-03 ouEig [jiSsnEj;g aq; ;bi[}
s;jodaj ;jBA\a;g aSjosQ "doqs jo;aiy\ aAisnpxa
ub ;onpuoo giA\ puB 'jajBap jo;aiy\ jauuoj ';;as
-SBjg -yi ;no ;qSnoq SBq 'agiASJOuuo3 jo 'doqg
a;;aXEg aq; jo jo;audojd 'Jppg 'D V *EHJ
saounouuB 'auij jo;aii\ aq; jo jo;nqu;sip 3|es
-ajoqAY '-03 auiqaBj^; SupuBg, ;JEA\a;g aqj,
•sjajBap aq; uiojj sauiqoBui aq; joj paAiaoaj uaaq
aABq sjapjo jo jaquinu 3Sjej y 'ssiBjd jpq; in
Di;sBisnq;ua jpB ajaAv Xaq; puB sja[Bap o; auiqo
-bui A\au aq; Sui;Ej;suouiap X[;u33aj ajaq sbm
'Xjo;3Bj ?q;Bg aq; jo 'ssai^j "jj^ -aiian;oy aq;

siq; spjoaaj
puB sqdBjSouoqd uosipg joj •jjej
puEuiap
XAEaq
b Su;;Bdpi;uB si japXug -jj^; ijaj aq uaqM
uEq; pjoaaj ja;;aq b Sui^bui aojoj sapss siq
pug o; 'UESiqaij/j ui uoi;bdea b uiojj paiun;aj
'doqg uosipg aq; jo jaSEUEiu 'japXug 'jg -y
■ui auiOD Xaq; sb ;sbj sb ;no oS ;a3
o; apqE si aq s^3iA\sunjg sqj^ -puEq uo sauiqo
-bui >{DiA\sunjg ;uaiDujns 3ui;;a3 jo uiajqojd

japjo

noX

ssdfiin

iej|saipjo

UBiiBAiBH

QTHOM

3NIHDVW

auif}

/4\v.\\

l^ni^l^H

ONINIVI

m

^)

}joiis

una

*m\\

3H1

n«noA

zu^iu

ui

aqvhh

'3UI
"03

a 1

•••X9X 'SBll'Ba
■ 'o 'Bnqcunio;)

■03 3u;q3
•a -a 'aojauiiisBAi
O 'OP^IOI

■8JJ 3U1>|IEX J3>i30qa3>(3IU3
' 03 S3U0SS333V 5 ;3UiqE3 sqx

3ujij3eM 3uijjiex opa|ox aqx
•03 SMSjpuy -q
"••"inniK
"ii 'asnoBJiSg
'in«j »g
Oja 2J J3AQ •£ M
aSuEqoxjj suiqoEj^ 3ui>(iex' a "S
xnois
•°D =8 sasopi q 'M ' ' ' '*A 'puouitiJiH
•oui ' oo A3[J03 aqx*
•dui '-oja $ S[3nuiEg 'L ■"I• • ■'H-epj'eouapjAOj,!
-(.uwiijoj
•ouj "usuv 9 A3SS3J3 '
•°0 SUIIJDEJt 3Ut5J[EX pJEpUSJg
•pn "03 jo[[3W o -3 •OJ 'qajliqunid
"03
Jpuapajj j -^v •
•3uj 'uog $ uuEinXa^ -y -jj
•3uj "03 qdEJSouoqj uuaj
03 ujsjsujo Q »3j033 3qx ' «a '«im<ii9Pbhu<i
ni '«i-ioaa
3Ui ' 03 aaEjj-uiEuinj ■
•03 -soja i»>i3ipj •

[anuEui
j ••
•03 3Uiq3EJ^jnoja
3UI51[EX
•SBX■>3U<J
3X
asnoj-i sisrij^ spjEuXajj •
■03 auiq3EH 3ui>i|ex jaSpsg '
03 ouei,i jpnon X O '
■03 suuy j3Z[3uiq3S
•03 3isnj^[ suog .sm^usf ■£•■
jo

03 auiqDEM 3ui)jiEX aqi'
03 zt^M 0 AV 03 •sojg
suny EJinia
l3JP!IM ''

— r *n 'n^^-'M
'.>.»|iiu.»|i|v

•xox 'aojsnoH
"A -N 'w-ijaiia
•«I 'B9UIOM 89a
' *0I03 'J4AU9U

•sojg js3ues " '
• 'OO 'ueu
'PHBI9A9I3
apaiO
■03 [E3isnn asdipa 3qx
■•"III 'o3«oiqo
•03 ai^Es 5 -"isnra 3H1 " '
•03 J3Zii[.iriA\ qdjopnfl sqj. - '
'ucK»aa|iJna
•sojg$ uojjo
uoXq
X[E3H
■03 qdejaouoqg uE3i.i3uiy
SMSjpuy N 0 9 'Q M
03 UOS}l<I J3AIJ0
suiqsEm 3ut5)[EX UJ»)SEa »qx

•03 3u;q3Epi 3ui>j[EX' «ry 'ai«q3aiuij|g
•03 suog 5 doojQ -3
saqSriH 5 U3qo3 '

•03 sisnn |[3qdu»E3-}qSiux 3R1 "

0)JI9AU03

03

woaisaNim

T

33Hi

•saoinqu^siQ puB SJ3[B3Q isotuajoj s(Xa;unoo aijj
Xq pajpuBq puB p3;d333B U39q snq ojaaAuo^ sqj^
•ssuiqoBtu 4auiqeo paoud-Avoj
'uMou^un

jo uopipduioo

aq; ;3aui

qDiqAv q;iA\

uodBQM aAipajya ub aa|B3p aqi ssaiS (t7) 'sejoj;
-oiyY I[Buis jo sjasBqoand a\3u o^ Xjisbs sqas u (C)
•spaooaa in ;saaa;ui apq; s9AiA3i ;j (z)

-;u3ui;jBd

-moo pjooaj jooad-;snp '}B3u b sspiAoad puB ssdAj^
}3iqqB;3 o^ui ssuiqaBiu apq; s;j3auoo 'puE}s ijiqs
-3>[BUU 3q^ S3DB[dsq3 }I 3SHB03q 'SBJOjpiyY lp2UlS JO SJ3
-UMO ^U3S3ad O^ pjOS A"[ISB3 i(aOSS333B UB si ;j

QOOO

(I)

°^ PB3l ll13 ^BH^ sssodand p3J3A3S ssajss ;j

z-iei • 1 1 • o 3 a
O-Ld

6T6T 'SI isnony

aaiNaivd

3ANOO

3NIHDVW

ONI5I1V1

"• '•
"A 'N 'oitujna
''
"'

3H1

3 ;

jjjoA MaN 'laajjg puZt, jsaM zex-OSl
au!PI!na S3IHS r»u!uu»X Msnfl fl-iOOZ
•duj 'Aireduio;^ oju^Dpg
aijj^

•sjuSij Xiojujaj pue uoijbijs
-uouiap b joj aouo jb aSusuy

•juaiunjjsm aiqEiUEUiaj siqj ;noqE uon
-eujjojui ajajduioo joj jojnqujsiQ ojuosnQ aqj
qjiM avou ajBDtunurujoa 01 noX Xnd jjim II

•3{BS B SI UOIJBJJSUO
-map XiaAa puB uoijoadsui jnq
jooid ou ajinbaj pus noX ajoj
•JSOH
-aq lHsu aiB JOHH3IAIIAIO
aip jo sajnjBaj jbbiS aip j[y

aP!S M»JON '**S sppspaay 618
OO 9 SSOHO '3 H
q3nojqj XiaAijap gjEipsmuii jo psjns
-sb 3JE /Cjo;uj31 siq} ui sjgjesQ -spjoDaj jo
ss^eui nB }° in° isaq sqi s;aS }j (/pjoosjj
aqi jo Xa^ J3}sej\[„ sqj si oiuosnQ aqj,

'dSIAIIAIOS 3lP U33S SBH
ubui aip oj sadXj jaipo aip
JJ3S OJ piBlf }l
pus juSis
uo jps [[im. }Bip auiuoBiu y
•miojiun

BIUBA|ASUU3J UJ9]S3^

puB ipoouis Xja^njosqB si auoj
jUBjjnsaj sip puB layqduiB sip
jo sauoj aij^ saaiojuiai puB
sPU3iq
30HH3WWOS •: aHl
pajja

U{ Si8|B9(J

ui pijjuSijap pus SuisBsjd si
jBip punos jo uoisiadsip jaaj
-jad ssaiS JOHH3IAIWOS aHl

•asiou Sui^oip jo XjsB[q aip
sajBUimija }Bip Xbay oyquaios
aip :juojj aip uiojj auoj aip
sjojiuoo JOHH3IAIIAIOS 3H1
■samp JJB JB pa[Bao
-uoo si uioq aip puB sjajjnus
jo sjoop Supoafoid ou 'jjjom
jjojds Xjsnp ou 'uibjs jo apBj
oj suaajos ou ajB ajaip puy

•ajBjnODB X|[BDl
-UBUoaui pus usiuy ui ssappBj
'uSisap ui loajjoo — HPq 3Q
p[nous udBjSououd b sb i[mq
si }] 'SudBiSouoyd ui ipoda
ub s^jbui JOHH3IAJWOS 3M1
•auiuoBui jOOHd

NOI1
jubay
oi
sip
B
ueu
"I13dWOD
oipv\ asoip joj auiijajif b jo
Xjiunjioddo aip aq jjim siuj^
HdVUD
-ONOHd JOHd3IAJWOS 9Hi
joj siuSu Supnqujsip pajoaj
-ojd joj aSuBjjB oj Xpsaj aq
jjia\ Xaqj JBqj SJojnqujsip puB
siapap pooS oj 33MHONNV

JUI((U

P(tlU0
J
Jo

JOl/J

PUlUt

Og

■Xijixiej siq qjiM uoubdba jjoqs
E Suipuads si aq ajsq.w ''Ssej\[ 'usaej-J pae.C
joj }j3[ XpjEipaiuui; 3J-^ '^EpjIlJES }SE[
paujnjaa 'uoiSaa }Bqj ui >{oopno EiquirqoQ aq;
XpsojD ajoui Xpnjs oj japjo ui 'jioj^q puB puBj
-3A3J3 Suijisia '>[3aA\ E }I10qE JOJ }S3j\Y U33q SEq
oqAv '-03 suoqdoqdEjQ Biquinjog sqj jo juam
-;jEdap sa[ES [BjauaS aqj jo 'as^ 'jj ajaqo^j

iiBadojng 111 }uads sqiuoiu 0.W4 jo pouad e ja;jE
'qjuoui siq} a}B| Xjjunoa siqj oj ujnjsj |[im -XuBd
-luoa 3AoqE sqj jo iiispissjd 'spnuiEg ■[ -fi
■[ 'J{JEA\a^[ 'jaajjs DiiiEqasj^ m siuoq
M3u sji o}u; sjajjBnb qjoq uiojj paAOiu sbij
' A 'N 'uA'iJjoojg ui auB]d e qjiM 'jaajjs qjuaAas
-Xjjjqx Jsa^Y i\ 1B saaqjo paidnaao Xjjaui
-joj qoiqAl 'Eauaiuy jo '03 auoqdEJAq aqj_
adojng ui sjanuiES ■£
IM — HJBMaj^ ui sja;jEnbpB3H SuiXdnaDQ Avofj

"UJ30UOD siq joj A|3Aisn[3xa pjoaaj oj sjsqjE
iiEsdojng sip qjiA\ sjaEjjuoa Suisop SJSjuao
,,■03 jojai^\ aqj jo siuauiaounouiiE [euoij
-eii 3q} '3Sjno3 jo 'Suiiuauisjddns — Suisujsa
-pE }33Jip puB [bdo[ q§nojqj ssijiunjjoddo S3[BS
M3U SJI JO 3§EJUBApB 3piA\ glIl>[B} SI apBJJ 3qj
puB 'apEiu uaaq SEq jusuijsnfpB stqj 'Xes oj ssaj
-psa^ saaud ppo aqj jb 3jBp uibjjss e jo se
sipojs Jisqj jo anjEA aqj oj juajBAinba 3q jjiav
spuBq .SJSjEap aqj ui spjoaaj asaqj jo 3n[EA
sqj 3jaqA\ juiod b o; dn uoijanpsj 33ud aqj Xq
p3j33jjB spjoaaj aqj jo XjijuEnb jEuoijippE ub
aSjEqa jnoqiiM Suiai333j jo 33ajiAiJd aqj u3aiS
usaq 3 ABq sasjEap JopiyY aqj 4nq 'sssud p33np
-aj aq} jb spjossj [Bag pa^j 3q; ]]3S oj mbj aqj
japun pajisdiuoa sq iiE3 '3Sjno3 jo 'j3[E3p oj^„
'Spj033J lE3g p3^J JO 3[BS Ul 1101}
-E3i[di}inui jBajS Xjba 3qj sq jjim 'spEJj jojaiyY
aqj jo juiodpuBjs aqj uiojj 'jaajja iBaiSoj aqx.,
•sjBaX jo poijad e j3ao sjiaqj 3q Xpjns jsoui
Ujay jBqj siunjsj js3jb[ aqj oj siunjaj sjEipsui
-uii 33tjuaBS oj SuqpAV *ou 3jb Xaqj puB 'SJEaA
A\3J JSBd 3qj UiqjlAV X[3AIJ33JJ3 JSOUI pSJEJJS
-UOUISp 3p3l3UUd Siqj U33S 3ABq sjsijje sssqj,,,
'4S03 Suijnqujsip puB SuunjaBjnuBiu
OJ UOlJJOdOJd JO )tlO SSIJJBXOJ pUB S33J aauBApB
SuijaBxs Xq sajBS jo aiunjOA sqj pajaijjsaj pBq
Xaqj j; paujEa aABq ppnoAV Xsqj uEqj Xem siqj ui
3JOUI JBJ pStUBd 3 ABq IJ3E3 0S'I$ J0 \% UEH1
3JOUI JOU }E Spj033J J[3qj JS^JEUI OJ XuBdlU03
aqj jiuijsd ppnoAV JBqj siSEq XjibXoj 3jBJ3poui
puB jqSiEJjs b qjtM s3A[3Suiaqj pajuajuoa aAEq
oqA\ sjsijjb aqj JBqj uiaqj oj jno pajuiod SEq
JI UIBSB pUB 3UIIJ pUE 'SajBS UI SUIIIJOA JO 3ll[EA
sq} sjsijjb snouiBj uodn sssjdui; oj Suiaijjs
uaaq SBq '03 JOjsi^ sqj auiij Suo[ b joj,,
•s3ij|eXoj jiiEjiqjoxa puB
saaj 33UEApB Apsuud XEd oj psq SBq XuBduios
aqj qaiqAV joj spjossj 3ijBJ3do aqj jo uibjj33

3W0H M3M Ml "00 HNOHdVHAl
UBqj sjsijjb 3qj oj ujnjsj jaSjE[ qsnui E pssnp
-Ojd pUE 3[BS J3JB3JS X[StlOUIJOUa UB pBq SXBA\
-[e aAEq — t jsa^Y aqj ui auiojj XajQ SRl^, 3MJ
pus 'aaiiBjsui joj /aajqsEj^; jaqjoj^ , — sssijd jb[
-ndod jb 3pniQ buiiv puB j(3EUijo33ji{ uqof jo
spjoasj aqj jBqj J3BJ sqj uiojj pssiuuns sq Xbui
Xsqod siqj puB 'uoijsnpsj B Suid33A\s os puiqaq
Xsqod ssauisnq punos si ajsqj Afpsjqnopuj^,,
•p3dO[3Aap SBA\ pj033J 3IJB
-J3do jsjg sqj 33UIS Xjjsnpui 3uiq3BUi 3ui>i[Bj 3qj
ui jusiudojaAsp jsaSSiq sqj X[qBuoijs3nbun si jj
uspjEQ jajuijW aqj jb jiq JsajE] 3qj sssEqa
-jnd 3uo se ajnSq e a\oj se je sjejs aijBjado
jo XxejeS aqj ui sjaqjo puB jejjbj 'iuizzBjja-j_
'Eq[3j\[ 'osruB3 Xq spEUi spjossj Anq A\ou UE3
auo JBqj j3Ej sqj uiojj psuiSBiui 3q Xbui uoij
-snpaj aaud siqj jo J33JJ3 sqj^ -JU33 J3d jbu e
(ajoui jo —
jb SuqiBjaj ssoqj JB[ii3ijJEd ui) spjo
-39J [E3g ps^j JO XjBjqq SIIOUIBJ SJI JO uoijjod
jajBajS aqj jej Aq jo saaud aqj paanpaj X[|Bnj
-de SEq — ji auop puE auoS SEq ^ojaiyY, 'IPtW..
jauou si ajaqj 'sa\oujj auoXjaAa
se 'sXBp asaqj uuaj ja>jaE[g /jsqEapi, ub uiiq
qnp XjuiEjjaa jsoui pjnoM noX uoijanpaj 'juaa
jad OS E aaunouuE uaqj puB saoud juasajd je
sjapjo juasajd siq qjiA\ dn daajf oj ajqBun seav
aq jBqj noX jjaj ppnoqs jajnjaBjnuBui b 'jsab
-A\oq 'jj -apqEAiaauoD si ji saDUBjsuinajp uibj
-jaa japun 'HPS luaa jad Q£ saaud siq saanpaj
jajnjaBjnuBui b jBqj sXsp asaqj uajjo jo^,,:
:sa\oiioj sb sjqauaq sji puE uoijanpaj aqj
puiqaq saAijoux aqj SuiA\oqs 'Xea\ aAijEUiuinn;
Xjsa b ui juaAa aqj passnasqj anssi juaaaj b ui
jjuj ^jajuuj -[BjauaS ui sjajnjaEjnuBui Suouib
puE sajajp apBJj ui juauiuioa jo junouiE snop
-uauiajj b asnBD oj sanuijuoa spjoaaj [Bag pay;
jojdi^y aAisuadxa jo aaud aqj ui uoijanpaj aqj,

apsjj, aqj ut jsajajuj; jo aajSaQ Ijeuis ofj qjiA\ pBaji ag HFM H3!1M
spjoaay; pas psa Jo^3^ SAisuadxg jo aaiJd «T uoijanpaj aqj uo uoijisinbsiQ Supsajajuj uy
3A0IM
19

Q1HOM

3MIHDVW

XN333^
ONINIVI

3H1

S3SSa3SIQ

HNI

.SHSINmd

WL6LU

SINHlVd

ffi^*

xk- ^

vv

^

w

£9frOS

09^0$

38fr0£

6ZfrOS

18M)£ _

8ZK)S

13NI8VD

HdVtfDONOHd

ZZl9fr

HOSdNIM

3H1

JO

*K

X*

jg

y^- gg

^

«96fr

1SI1

^

^.

2S

daiSouovi

AueduicQ

03H

"HAV TIOUHVO

Til 'OOVD1HD
9jniiujnj

^0SPU^

9H1

■JpSmoX 3DUIAUOD
JO S3ldOD 3jn33g
pUB MO|3q p31Sl[ S}U3}Bd
•SUOllBlIUIl lO S3ldOD 3JB S3^BUI iai^O |[B ipT^M.
jo ndBjSouoijj
311}

3[Xig pouaj

•Xpiqua jaqqof 3tp Suijeumiip
O} AlO}DBJ
31J1
UIOJJ 103Jip

lUOHd

S.H31IV13H

Q98f

AIMUM

Q1HOM

'jajsap

3NIHDVW

K

3HOJA1

8

03HSnaV±S3

SlONIllI

6161 '£1 xsnony

3ip pajBUiBuo

'0D¥3IH3
iliJLIffliJ

DNISIVI

3H1

ill

•v s n
iHiasiaiaiaiiiiaiisiiHHiiiiaiiiiHiiiiaH
MlillllHmM

-

~ !

,..^r:r,li;i.:^:jj --^

^B
'OSVDIH3
v SVM
s -n OS Oil
3HN3AV HSV
ABOIDVJ ONV 3D1JJO 3WOH

pa
K

3QVMX

•BpeuB^ '{BajnuojAj ' Spjg puouiuiruQ
NOldlMS^ "X HflHldV
od

HHOLiNranj

3HX

3QVW

bro '^jd BuioHBno <OD onna H3aNVX3iv
oSbo;H3 ' od *s Ddfi3D°W D V
•ojaj -smo-j -jg "jg uojSuiipB^ 6031

£Q£

dnohisimhv

Sd3drUDV3flNVW 3HniINynd CI31VIDOSSV
Bd 'B}HdI3PBI!Hd "^S H»0l 'S SI I
d3HSIMS a W

■puj 'sijodBUBipuj ' Spig 9jn aiBis t^oc

OD HHllM-NIAVaiVa "
's!Aa '^neAqijAj -jg J3jBA^ ^
"OD OJW ONVId d33J330H

•jb^) 'oospuBaj ueg
'AVdO "S
°I°D *3AU3Q
'"4S
NOIlVHOddOD

aiQ 'puepioj '-sis guy puu ip$
'OD 30 H3333S 'W
°IAI 'smoq -;g '-s}g saijq pue ipg
ONI 'ANVdtMOD 'DdW V30"3tf A3

od

■m 'o§boIH3 -ig u3pI?x 9£L
H31HVD 'V '/A
OIHOAV
OD HdVdDONOHd
Ed 'HSjnclsM!d "3AV HW.d i£Z
ANVdlMOD CI33H 3RL

•ojaj 'smo-j ig ' jg 9Ail0 9l£|
OD HdVHDONOHd
NNVWHHW
^ A3HdaOD H 3
SHOxneiHxsia

'Suipjmg apiuoaiQ
d3*nVAV
SOUSIAVB-J Qty£ J
S33VS OldOAV

MDTIAI 'sP'dBd PUBID 'Su;pnna Ha5IO
DNimaidisia adOD3d H3>io 3hi
"HI 'oSboiij3 'Suipjmg 9[TO

'E]5|Q '^1J3 BUIOUJEp^Q
pUB 'OJAJ 'XjJI^ SBSUB^J
OD SdVAVOdVH U3AQNOD ^ SadVHDId

•si^ 'aa^nBMjijAj ' OD SNOS

98S9 'ia03 *T3X
AJ.ID XdOA M3N
AVMavoaa 091
id 3 a luodxa onv N.U31SV3

«,3NOdONIOJL„

'jofnqjujsip jsauDau uno oj uapuo unoX puas t/auojouoj^)f ajpuot{ jou saop Jiaqqot unoX //
<t*XqdBJSoUOqjM UI pJBpUBJS A\3U B
SBl| 5J *P9JJ03 ST X|[E3t|qU9lDS puu Aj[BDI
-UBLJD9LU 'XHBDISnj^ *1S35 UMOU>[ AJ3A9 pOOJS SBL{
— }U3UJU3(JX9 UB JOU ST .^UOIOUOX^
SpjO03^

siuamnjjsui
^[[Bi puB

9ip

Suis

-OJd3-I P9;fJ3d
A\i9A9 jno

P000

Disnui

S3>lBPV — J35J9a

B SuiAlS

s^joid puB

jnq

Jjy S3^BJ^

tjb auiqDBui

Sut^j[BJ aqi sa^jBui uauojouoj[M

•op ubd uoqorujsuoD J9i|io A"ub jo 9|p39U ou i|3ii{M uoqDnp
Aq9J9qi 'S9ABM pUHOS DldODSOJDIUI |njJ9pUOM 3SOl|5 JO 9UO

9aoojS

3ip o^ jps^i sadBqs X|>[Dinb }uiod

*3LUn[OA JO 3>[BS
JOJ AlTJBnb 3UOJ 9qj 33IJIJDBS JOU S90p }J
pjOD3J atjq jo anjBAOuoj 9ij3 [[B }no sSuuq jnq 'a^psau pno[

oqsBp

LpjBJDS
133JJOD

9JOUI

JO OS ^B[d IHM

S<5BHX

jnoqjiM

*S9IP33U

spjoaaj

J9qiO

JOU 3SU qilM U3ptA\' J3l|3l3U JJIM it 9JOJ3J3qi I p3JUIOd-}Unjq pUB J3J3UIBip
jo '{BDupuqAD si ii — oqsBp puB oqsBjd qioq si dp uinDqsBp jnjJspuoM SJJ

j9UI9jdn§

b — qjiM

u3UOJOUOX,,

'oqsB^d aqx

'IJ3JBJ3S 31JJ JUOqilM
b ;ou si ^auojouoj^,,

•Xinfui
pjBpUBJS

JJ

'SpUBq J9JSBIU UI S9ApSUI3l|J
AB[d }i s^blu — sdioa uBuinq
a^jij

[Biuauinjjsai

}i S35JBUJ — uBuinq

SpjOD3^J

paABjd

9jp99|^[

9UiqOB]/\[

^UI^JBJ^

JBSJ9AIUQ

9l|4

SJ

•apBui pjOD9J isaq 3qj jo uiJBqD aqi pods jha\ a^paau jood y -r
si )i 3|p33u aqi ubij} jaqaq uq auo si Disnui qdBjSouoqd Oi^.

S9|p99\[

9UiqOBJ^

;noqy

?Ul>||BX

9qX

IBHSBSSgBHHBBlEBBHBBBHBEBBSHBHHHHEEBHIfflHBEBSBSHHBBHBBBHBBHHSHHISHHBBBI HgjigBIH@BBBBBBHBBBBBBBEBBBBBBBBlSJ
llllllllllllllllllllllllllllllipilllllllllllllllll
SBBBBBBHiaiBBBBBBBHBBBiaiBM
iHgJHaaBHBBBBBBBBBBBBBBBBllllllB®
6S

Q1HOM

3NIHDVW

DNINIVl

3HX

OIHO

d joq £ui}sreQ-eTQ eraay
sionvavne Nii-DMiz-waNiKflTv

'VIHA13

•SONI1SVO-

3I0-3N3V
•93JAJ3SiU3|p3X3
9}ri[osqB

3AtS

s[eu9}Em

pUE

o; pddiuvuvnS

A;ijEnb

■uod

qdEiSouoqd

e si 3

ppojAj

•jEaX ;x3u psssEd aq

UOi:pEJSI}eS

jo

puE

;qS;ui pjoaaj ;uasajd aq; puB SuiaiojS ^C];ub;suo3
sea\ ;uaui;jEdap aq; ;Bq; jaq;jnj pajjjBuiaj ajj

paptujs

spooS Biquinjo^ jo q;jOA\ 000'0£Z$ UBH1 ajoui
pqos XuBduJoa siq jBaX ;sBd aq; ui ;Bq; J3BJ

ssep-qSiq

a^OJ^VO

aq; pauoi;uaui aq ssajppE siq Suijuq -BduiBX ;b
t;lnlD ^Jb;o-jj aq; passajppB X[;uaaaJ ''B^ 'BduiB^
Spj033J
BJOUOJEJQ
BiqUinjO^
JO SJ3IESapDq/A
"03 a jBAvp jb j-j EduiBx aq; jo 'SEiuoqx 3 'M

9MX

sviawaioo

SI

SI

laaow

S}1•

qhojhvd

am

•saqqiqissod ssjes Aiieui
JO 3UO
ii]UO
SI
J
*■
• S}SIUOI}EDEA
•
•

o; [E9ddE

s;j

-ssauisnq

aguituns

ui noA"
9|qE}ijoad e Suido[3A3p
}sisse o; p3uStS3p si qdE-iSouoqj

saws

Hamnuis

ilvmbms

;b AABsq X[Suipaaoxa si sq;ooq odiuq joj puBui
-oj aysu avjj ui sssuisnq sq; jo jonpuoo 'sq; ui
ssSuEqa [EaipBj ou aq ujav. ajaqx ';aaj;s uqg
2021 1B p3;E30[ aq jjiav suioojsjbm. sq; puB '03
qdBjSouoqg aipp'H sq} sb uavou^ aq 3jn;nj sq;
ui jjiM. ''xsx 'sbjjbq 'doqg }piA\sunjg aqx
•ui Suipuas
aaB Asq; qoiqAY sjspjo jo auirqoA pssESJsui
a[;e3j8 sq; Aq paauapiAa aq aeui sb 'ami; auios
joj pa;puBq aABq Asq; qoiqAY 'Eioj;oj\j-ssuof
aq-; q;iM. ssaoons a^qBaapisuoa SuiAaiqoB ajB
'•ssbj\j 'uo;sog jo "03 sBuioqx 'H \J 3HJL
■q;uoui ;sBd aq; Suunp s;anpojd Jpq;
jo 3uqEsa;oqA\ aq; dn ua^E; aABq 'uo;sog puB
usabjj Ava^j; jo ''03 JsSjsqusjjg-sapjBg aq;
puB 'uo;sog jo '-03 auiq3Ej\j Sui}j]BX ujs;sEg;
aq; 'aaJjnBAVjiyj jo ''03 auiq3BTy\[ 3ui>[[Bx jaSpEg
aq; ;Eq;
saounouuB
'-3uj_ 'Bioj)op\[-sauof
syaivsaioHM

vio^iow=s3Nor

M3N

•Xj;unoa aa;;ua aq; aoj puB
;3u;sip siq joj q;oq 'q;uoui pjoosj aq; ';3Bj
ui 'sbay q;uoui ;sbj ;Bq; puB suit; ;u3S3Jd aqi
6161 'ST isaony

-ap aq; ;Bq; pa;E;s 'A13 5lJOA AVSN u! sjs;jBnb
-pBaq siq sa^Eui oqA\ ''OQ uo;;onj;suo3 ;iuj3 sq;
joj jsSeubui sajBS ;au;sip ';u3ius[3 sajjBqj
q;uoui siq; p[io^Y aqj, q;iA\ Sui;;Bq3 uj
■pajIBisui aq jjiav a^is ibiuo[03 atuospuBq
AJ3A jo suioojsaiBS sutqaBiu OAS.} pUB SUIOOJ
-pjooaj xis ajajj 'A13 ^JOA M3N 'snuaAB qijij
igg ''ouj 'suog 25 ajjayVV 'W }° suiooj3jeav jiBjaj
aq; ;b apBui aq
uoi;Bjp3jsui jaqjo aqj_
■suiooj uaa;jg jnoqB 01 ujaouoo XjaajQaj^; aqi jb
sqiooq odiuj3 ib;oi aq; Suiaq \\xm. qaiqAV 'a[X;s
fBiuoio^ ui suioojsajBS autqoBui aaaq; jo ;sis
-uod i\im. puB 'JfJOj^ Avaj^; ';aaj;s qianoj-Apiqj^
puB anuaAB q;j;j; ''03 ^ XjaajQDj^ sauiBf
jo ;uaui;jBdap auiqoBiu Sui^jb; aq; u; apEui
aq jjiav asaq; jo ;sjq aqjQ -sq;ooq joojd-punos
03iuj3 aq; jo suoi;Bip3;su; ;uB;joduii oav; a^Eui
o; ;noqB si -03 uoi;diu;suo3
pa;uij3 aqx
apejx aHJ °* isaj3;uj jo SMajvj jaq;o — 'DUI
'uos ^> aiPM 'W 10i stil°°a lH2!a — ajssjq
-o^; joj aiA4g Ieiuojoo in sq;oog M3fj aajqx
SMOIXVnVlSMI

OOIMQ

M3M

3NIHDVW

ooo'oezs aios

I(-Xj;snpu; aq; jo ajn;nj •auii;
aq; joj ApqEJOABj ^jaA >[joay jjim suoi;ipuo3
asaq; ;Bq; aAaqaq j -qdBjSouoqd aq; qSnojq;
paAuap A[{E3iujouo3a puB X[;ua;sisuo3 ;soui
aisnuj jo suijEqo pnjjapuoAV aq; ajEiaajddE o;
paujEaj 3 ABq puB si qdBj3ouoqd aq; uoisjaAip
[njjapuoAv jC[[E3j b ;BqAV duiB3 ;e sauii; ^jBajp
puB jpnp Jiaq; ui pazijBSj aABq ^aqx 'suiqaEui
2ui>i[b; b o;ui SuioS sjb sjaipjos aq; jo sasnu
-oq JEjjop A;xis uoqjim saij jo jnoj ssoq; jo
aubui Avoq 3;BUii;saJ3A0 o; pjBq osje si ;j„

1*

3

jo hihoav

siq; ;e psspui XpqBJOAEj ajsa SMoqs qaiqAV
puB suoi;qDuoa jEiDUEuq sSpnf o; qaiqAV q;iAv
J3;auiojBq ajqBqaj e sABA\p3 si ;a>(jBUj >i3o;s
sq; ui aausSpnpui aqqnd aqx ^bjjjbuj ^ao;s sq;
ui ;saja;ui sqqnd p3;uapa3ajdun sq; Aq pa;EJO
-qojjOD jaq;jnj si SB 'aijqnd aq; jo uoi;ipuo3 pnj
-jspuoAY sq; o; p3;nqu;;B sq UE3 uosbss Suiuiod
sq; joj ^ooj;no pipuspds 3q; ;Eq; aAaqaq j,,
•uosBas [jnp pa^Ea-os aq; ui ssauisnq ui dn
;aj ou q;iA\. sp:BA3jd uo;;qDU03 SuiSbjuoous puB
Xjo;3bjsi;bs Xjsa e 'spoqAV aq; uq •3uiA0Jduii
ajB suoi;ipuoa joqEj puB inji;u3]d st sssuisng
■pjau auiqaBui Sui^p3; sq; ui ;uauiuiojd a;inb ^;p
Suid33>[
3 JB pUB[3A3]3 jo s J3 jn;3EjnUBUJ
AJOSS333B pUB 3Uiq3BUI Suijjp3; SHOIJEA 3qx,,
•;iqiqx3 qdBjS
-ouoqd e o;ui paujn; uaaq A][B3i;3Bjd SEq A}13
siq; ui AB[dsqD ajn;iujnj jbhuub aq; ;Bq; Sui;ou
Aq pazqEaj aq ubd X;p siq; ui 3DE[d Suijjb; si
uoi;buijojsuej; ;BqAV jo uoi;Bj;sn[[i uy -saajS
-ap snouBA ui ssauisnq siq; ui jps A[pBDi;3Ejd
ajB puB s;uasajd Xj;snpui suiqDEUi Sui^je; sq;
qaiqM sai;iun;joddo pnjjspuOAV aq; SuizqBSj
ajB 'ja;uaa aq; si spidEy; puBjQ Aj;snpui qsiqAv
jo 's3iuBdui03 sjn;iujnj jsSjbj sq; jo jjb a[[eo
-i;3BJd se 'sssuisnq aAijaadsojd joj ppy 3[HJ3j
ifjaA b s;u3S3jd ;usssjd ;e j3;uao siqx 'spjdEg
puBjQ ui Aj;snpui qdEjSouoqd aq; jo •Aj;snput
uoisuBd
-xa aq; si 'Sui3|Bads A[jB3iqdBjSouoqd 'OSes
-iq3 jo ij;avojS sq; UBq; spqEJ[JBUi3J SS3[ )0\;„
suiqoEUi Sui^b; aq; jo ;uauiaauBApE aq; joj aji
-;jEaq Sui;BJ3do-03 sjb oqAv puB 'A;qEnb jo ssuq
Supnpojd ui ps;s3ja;u; 3je oqAi sssnoq sjjij
-ssauisnq puB ajqBipj jo spuBq aq; ui ;jBd ;soui
■ssauisn
aq; joj si sssuisng •Xj;unoo siq; jo sai;p 3uiq
-jn;3BjnuBiu suiqaEiu Sui^je; SuipB3[ 3q; jo suo
SB p3ZluS033J
SI jfjp SiqX
OSB3iq3
Ul JBSif
;sBd sq; Suunp Xj;snput suiqsBiu 2ui>i[e; aq; ui
uoisuBdxa puB q;A\.ojS jnjjspuoAv e punoj j,,
qonui ;o ;dpoaj sq; s;jodaj aj-j ueav aq; Suunp
UBq; uiaiqojd e jo ajoui U3A3 sjb uotpas siq;
ui suoi;;puoo joqEj ;Eq; pa;B;s '-03 Sui
-;sb3 aiQ ^uBipuj, sq; jo 'Asppng -fj aSjoaQ
uoqE[ jo sSB;joqs sq; Aq A\uo ps;iraii si puB
•sj3jn;3BjnuEUj sq; Suouib pooS ajsa si sssu
-isnq '-puj 'sqodBUEipuj puB puoraqor^j ;y„
(^/g 3§D(J utojf ponuijuoj)
viHdiaaviiHd wotfd savsn

3H1

mr&i

fr98l a:>n!B P31S'ISBJ53

viHdiaaviiHd
31V1S

IS 1HN1S3H3

oo

8011

SlN3WnHlSNI IVDISflW
NNVWA.3AV psa^ousj PIjom. aV }o SHSHfllDVjnNVW
SH31VS3TOHM HOIDIA

3N01SA3M

Disnw

svNna

^ hiod

[XjSAipp aiBipaujcuj -sdois Diiemoine
pxre siuauiqaevje Biquinjo^ pire jojdi^
'suinqpj

uo

saoud

jno joj ■S}3npojd Jisq}
'33J0J

jo XBjdsip aqj joj joou puosss aq} uo •j(
Suipjmq
S3p siq
j3}sdiung sq; ui suioojsjbav pausdo SBq ''xsx
'SBHBQ
'-03 qdEjSouoqg
suox-Q-PX 3HX
NOS

NMVWA3AV
jo jpBq (lXauojj jo }ig 3i}}iq V>i 3uun;E3j si
33ii3nbasuo3 ui puB 'apuq b jjssuiiq o; ua^B}
;snf SBq 'suog s^Bjpg ;e iuaiu;aBdap auiqs
-bui Sui>[[B} sq; jo aSjBqs ui 'ssnojg •£ sinoq;

'sn°y 3isn^j sh6 iiB uo Xi9ah3p
jnoq jnoj-Xiu3M.j 3ai3 oj Xpeaj sje
-sjspjo moA. sn puag

3[PUBt{ no^ wou>]
S[[°H S H
oijcjnd sqi }3[ noA" ji sajes ssaqj jo 9jeqs jnoX 3Aeq ubd no^
Suipuads

sajBS auiqaBui Sui>^[B} siq 0} 'anuaAB paBJiQ uo
ajois uBuipooQ aq} q}iA\. pa;aauuo3 sba\ auiu
Suoi b joj oqA\ 'ui;jbj^ >]ubjj[ pappB SBq ppox
•jj^; -siq; pajmbaj SuiABq sauiqsEui Sui^ibj ui
■}33J}S
Suiop uasq SBq aq ssauisnq Siq aq} '}[ japoiu
-3j Xpjqua iijav puB Suipp;nq ;Eqj pssBqajnd
SBq 'jaajjs qajy 90£I 1E souBid q;iA^ uouasuuos
ui S3iiiq3Bui
Sui^je}
sajpiiBq ppox
oqA\ 'ppox
Suip^mg
sasBqsjBj:
g a "g g

•s[[oi iaXejd jo spuesrtoip Suijaspeui si SuisniaApe ui
3je Xueduio^ g y
3ip Xauoui jo }unouie 9§je[ aq X
STTOH

^3JWld

puosss-Xijij; qinog \/£ oj uoiiesoj juasajd
jiaq; uiojj 3AOUI3J \\\.\\ 'Btqd[apE|!qg jss^w 'ajois
;aaj;s puosss-^ijij Jiaqi ;b sauiqsBui Sui>)[B}
JO SJ3]pUBq 3AISU31X3 '"O^ OUEig U35^E3 3qX
•Eg 'auAEjVV IB ajojs Eiqdjap
(8£ <>2b</ no pjiiuijitoj) -uoiiaas siqi
ui psAOJdun sjinb suoqipuoo joq?[ punoj osje
I °D 'SJK SElu0MX dV SB H3ns 'sujaouoo jspjo
sqi Xq AUB[n3i}jBd 'qsiu [|bj aq} ' joj apEiu
Supq sjsa\ suoijBjBdajd aAisii3}x3 Ajlza punoj j
'°!HO 'iJBuupuiQ puB uo}Xeq jyfI :}jEd ui piBS
pus 'p3J3A03 aq ajo}uj3} aq} ui suoi}ipuo3 Sin
-}Sixa aq} jo spodsj SuiSBJiioaus ajsa sabS
aajjqBJ^ uj^ 'PJJOAA sqjL qiiA\ Su;>[B3ds
'33IAJ3Suj UI

}Sjy siq sea\ siqx lss^ 3|PPiK SIU qSnojq}
XuEduios aq} jo }S3J3}ui 3q} 111 du} b iuo.ij
paiunjaj SBq 'A}13 siq} jo '03 B3ij^ p3UOi}BU
-J3;uj sqj jo }u3iuiJBdap ssjbs 3q} jo '33j}qBJ3
puouiuiBj^
q — 'i jsnSnY" 'vj 'vmaiHavuHj

papunoA\ sba\ 3q sjsqAV 'aDuEjg uiojj iuii}3j
siq 33UIS Xjjunoa aq} jo uoi}3as }Eq} ui du}

SMaai3H 33HiaVH0 QMOWWVH '1
(9S a3vd uioi} p9nuiiuo3)_ AlIlVDOl

'Yd

'viHdiaaviiHd

;S3^ ui X^ijsdsojj spuij — dux IEPIUI
SSHE^

"OQ

E3IJ^

p3U0I}BUJ3}UI

-;guipjing ABAi^jBj

joj japABjj^

ahhhhd

-Bpqj sqi jo qsuBjq e pauado jf33A\ }sb[ jo pua
aqj }B ''03 Ejouo'g aqa jo 33JOJ sq; uo U33q SBq
31UIJ 3[qBJ3piSU03 B JOJ OqAV -J3A[Ig -Q JIlEg
•A}}3 3IJUE[JY 1B Hi3ds
uoi}B3EA ^j^ssav omi pnjiqSipp E UIOJJ psujii}
-3j asnf SBq 'doqg aqiBj aq; jo 'abx "S D
•sjaiuojsna Jtsq} SuiaiS se.w auiq3EUi aqiEg aq}
lEq; uoi}3Bjsi}ES 3q; jo XjqSiq 3Jjods \\z Xsqi
puB '-03 7$ HUO.Nt "V d i° sJsS^ubui qaiiBjq
puB sjeoujo aqi jjb Aq usaiS sbav jauuip E
'iqd[apv p;oh aqi
'£Z
'XEpssupa^v "O

QNV

VIHdl3QVHHd

NI 3QVH13H1

avo^a

:3}ijm jo '\Z9\> aorudg auoqj
•UOpiSOdOid

SSB[D-3SJIJ B OJ U9dO

9JB 0\\\\

•Ajojujsj Biqdj3pE{iqj
ajEipauiuji
sxih

3>jbiu 03 pajBdaJd

uosj3oi3

S3AI3D3J

si puB jsjiuobjiiubiu

AuBdiuoo

•sjiq SupsdaioD

siq^

ui AiaAipp
aqj uiojj jD3Jip

'A'HaAnaa

^omb

'£

jo souBApB

ui jjsm sJ3[B3p joj sjyojd dn
Suijioj jjbjs 'sjuj b sb 'SXIH uosjauig -jjbjs Suiips jsaq aip oj Xbmb
J3§ isjy jno 3UI03 jBqj sjiq sqj ^pun^
'SaSVaiH^
A1>IV3

'Z

•Sjiq 33UBp

- 'SJJH in(\ Suiqjou — SJLIH 3JB spjoos-y uosjsuig
puB sjiq Suos — SJ.IH 3JB PI0S SpJODSJ KB JO %08
SXIH

I

:4sbj 3Aoui

SQ^ICOH^

NOS>I3PV3

aiHOM

3NIHDVW

suosbsj

£ 3jb

OMIN1V1

3^3

3H1
6I6I '£1 isaony

oo

oisnw

svNna

^ iioo

Vd 'VIHdlHaVlIHd
uo «3» anSojB^BD

jno

jo.j aiu^
'Jsqui3}d3g

aajLvaod-aoDNi
1

ANVJWOO

IJ

H

NI1MNVHJ

■

in A'Epssnj, puoDas sq} uo sjbavbpq puE ass
-jsf .w^x 'BiuBAjXsuuaj 'EiqdppB|iqj Suipnp
-ui 'auoz s;m u; sja[Esp uosipg sq} |[b jo uoi}
-U3AU03 [BJ3USS E p[Oq JJIM A'sq} pilE '}Stl3ny
•A J^f
in 3ui}3siu X[q}uoiu jejuSsj jpq} q}iA\ AeaveBpiop
O} pappsp }3ij}sip siq} ui sjs[Bap uosipjf 3qj_
Suiiaaj^ auodisod saapjaQ uosipg
}SB[ uo }ioj}3q joj }js[ sj-j 'M3!H 'I'OJiaa "°3
qdBjSouoqj aq} q}iA\ uoi}isod b p3}d333E SBq
PUB p3U3lS3J SBq 'p3}JB}S UIJU 3q} 33UIS }JE>(jng
^ 3>lEia J° IUJ4 aiU lll>AV pspauuob ussq
SEq oqA\ 'uf '3UU3A31 •£ -3 -Xjig 3I}UB[}y 1B
UOI}E3EA Siq UO }USS3jd }E SI '33JOJ S3[BS 3q} JO
>1P!lI 'N 'H
ipiM sssutsnq poo3 a'jsa b op oj
SllloS SI 31] SiJUlq} SJJEjy -JJ^J pilB 3JO}S 3>[E[a
3^ }E 3|X;S A"j3A3 UI p3\p33J U33q SBq XSUSIQ
aqj,
uostpg aq} o} ApAisnpxs jsao usaiS si
SJO}S J31U03 Sq} 3[lqAV 'SJO}S }33J}S JHUJB^ ZOll
sq} }E pssnoq ussq SBq A3usq3 sqx -jaS3}g
sq} pue Biquirqo;} 'A3u3q3 'uosipg; sq} S3|p
-UBq mou puE suoi}E}U3S3Jd3i siq 0} A"3usq3 sqj
psppE 3q JJ33A\ JSE^J
"Spj033J pilB SSUIipBUl UO
sssuisnq A\n[ aq} q}iA\ psysij-BS |pA\ a"jsa si
3q 3[oqM sq} uo jEqj sa"bs s^Bjg -3 }j3qj3j_[
A3uaq3 aq} uo sa^Bj, '3 'H
•BJ 'UMO4UOIU3 JO J3[E3p
iiAvou^-ipM 3q; 'uouiig
-j puE 'EnbEuiEj^ "03
UBUiSipg JO 'UEUlSipg a3U3JMB*J 3J0AV S331J
-jo uuaj sq} 0} sjo}isia }iissaj aq+ Suouiy
•3[qBJ3piSU03 SBA\ ipiqAY pilB
piiEq uo pEq Xsq} qoiqM spjoasj qsns jo >po}s
uo dn pauEap A[3ii}U3 3J3av Xaqj -03 joidi^y 3qj
jiq spjosaj jEag pa^l aq} jo aaud-jjEq oj }na aqj
jajjB sXBp Maj e uiqjiAV jBq} jjodai 3[do3d uusj
3qX 'spooS jo 33E;joqs 3q; jo ajids 111 'jCjojsbj
-sijbs 3}mb uasq SBq 03 uusj sq; jo sssuisnq
sqX 'qanui Xjsa duj sq} psXofus 3q uiiq jsujeSb
}BqA\auios sea\ jsq^ESM aq} 3[iqA\ puB 'S3}B4g
piiB[3ug m3_nj sq} qSnojqj Suuno; ui }ii3ds sq
qaiqM 'uoiie3ea (s>(33a\ o*) e uiojj psiunjsj SBq
"03 qdBjSouoqj uuad 3qj jo -niqiuBa 'X
ssijiaudy -03 qdBjSouoqj unaj ■Spj033J
[BUOIJBUJ3JUJ uosjsujg sqj jo sjuiod suy aqj jo
33p3[A\ou?j b q)iA\ psddinba puE p3[Ooqos A[|Ei3
-sdsa aq uauisaiBS sqj }Eqj spiiBiusp ^joinqu^sip
uosjauig aq} jo }[nssj sq; sbav 3u;j33ui siqx
"paosaj aq} jo juaui
lEuoijdsaxs 3q; dnoj3 3(}}q DijsEisnqjua aq} jo
uoi}3Bjsi}ES aji}U3 sq} o} }no 3ui3uuq 'sSo[E}E3
u3pjoj Aueiu jpq} uo s}si}jb suouba sq} uiojj
SUOI}EJ}SUOUI3p 3AE3 3UII} 3UIBS 3q} }E piIE '"03
IEUOi}Eiu3}uj uosjsuig 3q} jo sspqod puB suB[d
aq} p3itq}no up}sp[OQ
up^ sssjppB siq uj
•uoi}3npojd 3jn}nj joj
pspjooaj uaaq 3\Eq qsiqM ssoq} puB }3>(jbui sq}
UO ApBSJ[B Spj033J
O} pjESSJ UI S|lB}3p J3AO
3uio3 ui ami} a|qBJ3pisuo3 }usds oqM 'ui3}sp|OQ
•JJ^ }SUl ][B pUE UI p3[[B3 3 JSAV pEOJ 3q} UO
3J3AV OqM 33JOJ 3q} JO SSOqX
'33JOJ S3|ES sq}
sssjppB 0} japjo in 'A}ia siq} ui ''03 Eiqdppi:
-[iqj uosjsuig; sq} ps}tsiA X[}us3aj '-auj "03
lBuoi}Biua}uj uosjauig 3q} jo 'ui3}sp|03 -iy[
Sup3aj\[ s^atusapBg p3uoj}Euja}ui uosjaurg
(/pBaqB IUB3}S [|I1J
q}iAV spoo3 ?q}Ec[ qsnd [[iav }Eq} S3J0}S ajoai
jnoj jo aajq} sq}uoui msj }xsu sq} uiq}i^ ;si[
3UOJ ApBSJJB JUO O} ppB 0} }33dX3 SM JOJ '}U31U
-aaunouuB sq} s^buj O} ApB3j 3je sa\ usqM spEi}
aq} asudjns \\ia\ }Bq} X[}US33J suoi}33Uuo3 }ub}
-JOdUII JBJSA3S 3pEUI SAEq 3y\\„ : PIES }pjBq>(37[
•jj^; oSb sXBp msj y -ajnass Ajqissod UB3 sq
}Eq} j[B jo ssodsip O} 3[qB sq [[ia\. sq }Eq} Suqssj
'spooS }a3 0} 3[qE sq jjim sq qaiqM 0} }us}xs sq}
si }U3sajd }B iuiq Sui^jjom si }Bq} 3uiq} jt[uo
aq} }Bq} puB '}uajp3xa }soui uasq SBq sssuisnq
jpq} }Bq} sAbs '}pjBq>[33; ->j ja}[Ey\\ 'Biqd[ap
-Ejiqx ui 3q}Ec[ 3q} jo SAi}E}u3S3jdaj
aqx
•}snSny jo pus
aq}
Kq p3i|E}sui }U3uiqsi[qE}S3 siq} in sq}ooq aq}

•9DUO

IB

OIU-S

31A1S

■

S9|duies J9pjo '[{HS J3H3C| ao ^sij
90ud 12 noA. pu9s iou 9ay Aej/yj

"IS J J9qUJ9}
-d9g 9JOJ9C[ p9DBjd SJ9pjO j[B
UO S9U9AI[9p 991U\2JlPnS |[IAV 9y^

9l|}

JO

SB S}S9}

9 n JB A

Ol

9l|l

04

9AjlBaBdUI09 31IAUI 9y^
'U9AI§ 9JOJ9q

J19A9 UBip
-Ojd9J

9UO]

spioo9i

9^lJ9JIj

SI UT[3|UBJ[J

9ip

jjB jo uoqonp
9JOUI
JO

B

9AI§

UITB

9^|J^

SAEq 0} }3Sdx3 Asq} }nq '}3Sj}S }mi}ssq3 90CI 5B
sjo}s iiiEux Jisq} jo uoi}d33xa aq} q}iM 'saqaiiBjq
U3ASJ3 Jisq} JO |[B ui sauiqsBiu
Sl[}BJ Sl[}
psDE[d XpEajjE a AEq -03 2§ HJJON 'V d SllL
auiq aqiBj SuumEaj -03 x> q;joM
'S}UU03DE M5U XllE UO 3>{B} O} UlSq}
a\o[[B SS3[ qsnui 'sj3[Esp }ii3ssjd jpq} X[ddus
o} }po}S }U3i3ijjns }33 O} sjqBim 3je sjsjpuEq
IB30( sq} }Eq} ui xo3[i^\ jsSeuejy -Cq pssssjdxs
si }U3ui}uioddBSip qsnjAj; 'S}aaj}s }jaq|ij; puB
q}xig }E Suippnq av3u Jisq} 0} jeaouisj Jiaq} jo
3}Bp sq} joj gj }snSuy }3S seq Biqum[03 sqj
aAOp^ o} qouEjg BiquiTi[03
•JO}lSlA BlqdppBUqj B OS[E SEA\ '}USlU}JEd3p
ssiajss sq} jo 'sjnox "~[ 'H 'JaiEap '"Bj 'Xaqs
-J3J-I B 'ApAElig • "y pilB 'JS]B3p SAOJQ 3U!rI
B 'UBUl3p[EfJ "J
'^113 3|UiEi}y JO jajBap B
'jap^isi]^; -g 'uosjspuy j3aje3 i'03 Bjpjqui^ jb3
-a^I sq} jo 'jaq3J32 'yVV d :3J3A^ S33iyo Biqiuii[
-03 sq} 0} sjo}isia }ua33J aq} Suouiy \Cpus3
-aj Xjo}3ej }joda3pug Biquin[03 sq} }E >ja3A\ e
}U3dS '}U3Ul}JBd3p 33IAJ3S Sq} JO pESq 'SpOO ^

'jo}3iyY 'd 'H 3uipn[3ui 'qsuEjq EiqdppEpjqj aq}
}B aj3A\ sjO}ipnE Eiquin[03 sq} A|nf Suijuq
•sssuisnq [jbj sq} 0} SB 3i}SEisnq}U3 puB sdEqs
}U3[p3X3
UI pUtlOJ Sq UlOqAV JO |[B 'SJS(IE}3J
Biqiuui03 A'qjBsu 3q} Suoiub Kjnf 3uunp sdu}
[EJ3Aas apEiu jsuipjE3 fj jaquia}d3g jo
iS\ sq} sjojsq }no auioa }ou [|iav puE ajn3 }saj
aq} 0} jpEq oS 0} uibSb psjpdujoa sbav 'sssiqji jo
}UU033B uo squioiu 9UIU UBq} SJOUI jo asussqB
UE J3}JB S33UJO 3q} O} p3UJU}SJ pEq OqAV 'S[EI3
-ijjo Biquin[03
iesoj}Iaq}
jo auo
SaoBSlIS
3UIB3
AJ3A3'3uiuubj^
X[p33l}3Bjd UI
J 3 II U I AV B SI q3ii[A\ 'Biquill[03 aq} JO' UJE3} IJBq
-3SEq j}3BJ3 aq} 0} p3}Eudo iddE 3J3A\ Su;}no siq}
jo spssaojd sqx '91 ^Inf 110 ajBA\BpQ aq} dn
(uooiu aq} snuiui) 3iu3id }q3ijiiooui ]iij}q3ipp
}soui e pEq -03 Biquin[03 3q} jo ssA0|dui3 aqx
Suuno sa^H s3Xo[dtug Eiquiri]03
•^joy a\3X "03 iiesjbsj 3 SEIlg
sq} jo 'auasjQ •£ SBuioqx puE "ejj; •ai[iAUOS?(JE[
'•03 auiq3Bj,\; Sui^p^x EP!JOIJ 3H1 }° 'spjBA\
"P3 'H 'AV -aJS-^ EJHdppEpjqj u5 usiu suiqs
-BUI Slll>J[B} }U333J }S01U Sq} JO 31U0S SllOUiy

•q "3 -sucqqiSz}^ -j j^j A"q p3}sissB 'sSjBip 111
(Ss aSvd uioi} P3iiupvuo3)— AlIlVDOl QNV

6161 'SI xsnoay

°N

QTHOM

3NIHDVW

ONIN1V.T.

3H1

VIHdlHaVlIHd

NI 3QVH1

3HI
99

viHdiaaviiHd
ANVdwoo

NHaaa

•apiuaip
9ijj p9jiJ9ui seq 'sjeaX Xiu9Mi
B — A*JO}T.LI91

JB9I§0| JTIO

JO

sinoi

9AissajSojd

b jo a^jbaoj pue gougpijuoo

jo poijgd b j9ao 'ipiipw '99rpejd
SJ9JB9p

JO%D]\

91{J SuiAJ9S

SXMaMdlHS
saonxaw
aDMvamo
SMOixsaoons

raojj

inq —

Xjddns

•aoiAias
mo

paquosap

I9JB9Q

9^

miaavD

anaaxaH
Hiva

iinodpiiBis

pjoo9}j

joiot^

9JB

avmvma

saavs

jo

A*JUO

ss9iiisnq

XJWOHd

MOixnaraxsia

aqi

hhx

9t[i

ioioia^

auauiraoid

raoij ;o^[
jo luiod

pne
b

bjoiioi^

Xbaa

9i|j sj

JOOHd-AHHOA\

mataiaragHKiiHKagia^^
(95 sSv4 no pann-iiuoj)
•uoijbdba }ubsb3[<J b iuojj paujnpj }Sllf
SBq jpauia'g -j >fJBj^j '^inf ui ssauisnq paAojd
-mi ue sjjodaj ajojs uqang 3qj_ -}uojj Jooy
puoass sq; oj. psAouisj aq jjim aaujo ajBAUd
s(uqang
jj^; pus p3Aoui3j aq \\ija ssaujo joou

>sjg 3q} jo suoijjoj
-a"ba\ jspun uoijoas aoyjo
aqi ui juauiaAOJduii a[qBjap;suoo osjb si ajaq;
';aajjs qojy 110 ''°D uqsng smo^; aqj jy
ajo^s "°3 uqang smcj }E saSusqQ
•uoisuBdxa Apsajs b SuiA\oqs si uoijniijs
-u; siqj, qiiM ssauisng
•jusuiiJEdsp ainqoEui

xiuo sfS3i°hm— SHOinaiHisia

•bj 'mqdppeimj

' jS w

£l6

SADjnoi}.md jo/ ajJJyfj

hoidia

'™l "03 HdVMONOHd
MiA
311111
! IIII1UI1IIIIIIHIII Ill 1 1 1 111111111111111111^

-J3^0 J3A3 Builf} §iq ;S3^DUiS 31J1 SI }J
<: SuiU3dO-3J }B ABMB 3AI§ noA"
ueo .uu9Anos jajpq jbijm 'juauiiJBdap

UBq; 3JB3S jsSjej b uo sssuisnq auiqoEui Suijjiej
aqj ja;ua \\iaa. uuy siqi XqajaqA\ 'jaquiajdas jo
}sj aqi inoqE paaunouuB aq 0} 'Xbav japun mou
ajE suEjd aAtsuajxa ajsqM '3jo;s jsjjbuieub,^
sq} ujojj Suiujoa si uoi}D3uuo3 siq} ui aauap
-lAa Sui^uis jsoui aqj, sjpuEq 0} sjEnbapB aq
o; adoq Xaqi }Eq} suE[d SuiXej ajE Xaq; puB sja
-psap aqj jo jps 01 ^uapiAa suiaas ajaq ssauisnq
|]Ej aAljoE isoui b aq 0} SutoS si sjaqj }Bqj,
uoi;Da|3S js^iaq b oqqnd sqj puB XBjdsip J3}}^q

jopiy^ jnoA* Buippouiaj sjb noA" jj
•ABjdsip MOpUIM

B SB

'9Sn JO j|9S 'ABMB 9Al6 UBD J9jB9p
AUB BpUB§Bd0jd JOpiy^ pUB JU9UI
-9SI}J9ApB }S9q 9ip SI 6uiJJBUI 9JB
9M Bop J9}SB|d 9JIHBIUIUI 9LjJ^
-|B9p pUB JOinOjUlSip JOpiy^ Xj9A9
p

UB6o|g

9ip 9q ppoijs

|9UIOp{

XjaAg

SIl|J^

ui

3ui>i[B) ja>[EuiBUBy\Y °}u! pa}BJOdjoaui aq
[jia\ qaiqM uBjd A\au aq; jo sjiBjap aq; ;no Sui
->jjoa\ ui paSB3ua A"jisnq avou jsnf si oqA\ 'sa;Bg
'H "V J° sSjEqa ajajduioa aq; ui si }uaui}jEdap
ja>jEuiBUBy\\ [bdo[ aqj, •uoijE^uasajdaj [snba ub
uaAiS aq ]jia\ sauiqoEiu jo sauij aq; jo qoEa puB
'sauo iBuoijippB uaj pappB aq ijiaa. asaq; o; ;hq
'suiooj SuuEaq X}j;q; aABq uijij }Eqj }uasajd }y
•pua siq) 0} paSuBJiBaj Suiaq si ajojs j3>jbui
-bueaa^ SH1 1B }uaui}jEdap auiqoEui Suijjjb} ajpua
aqj, ■aAissajduii si ;Eq} }sq b sjayo 'poddns baij
-BjuoqinB ssaj jo ajoui qjiA\ 'jomn-jj auiBQ jnq
'saSuBqa pa^Biduia^uoa aq; SuipjESaj apBiu }uatu
-aaunouuB jBiayjo ou uaaq SBq ajaqx uoi;b}
-ndaj paqsqqBjsa jo sauiqDEUj jaq;o jo jaquinu b
juasajdaj 'jouinj SuipjoDDB 'u;a\ ji puB sisBq
[iBjaj e uo auij jojoiyY sqi ajpuEq 0} anui;uoa
H;a\ ;nq ;3ejjuod Suiqqof sj; paqsmbuijaj sEq
'SJB3A" Xueuj ;e3j3 e joj ajojs jo^ai^ e XjaAisnp
-xa uaaq SBq qaiqM 'ajo;s jajjEUiEUB^ aqj,
•ajojaq jaAa
sauji Ava^ ppy 01 ajojg jajjBuiEUE^

Soq

JopiyY

V

e 3JJEUJ o; aauBqa b sjapsap aq} SuiaiS 'sq;uoui
Suipsoajd sqj Suunp uBqj sjsquinu jsSje[
XpqBjapisuoa ui ja^jEui aqj uo ind ajaA\ sauiqa
-Eui ;Bq; J3BJ aq; oj pa}nqu;;B sq Xbui }i jnq
'qjuoui aq; jo jaq}B3A\ }UESE3p3un qsnui sqj Sui
-jspisuoo Suisudjns st siqj puB 'Xej^; jo aunf
ui jsqjia sbm uEq} Jau^q sbav Xjnf jo q;uoui
aq; ui EiqdppEpqg ui ssauisnq auiqsBUJ Sui^jej
sqj X[iEJ3U39 —

AinvDoi

aNV

Q1HOM

viHdiaavimj

3NIHDVW

DNI5HVX

mi

3HX

jsnSny

aavHx

'-yj •viHdiaaviiHj

shx

*A *N

'IS

'HHOA

IS3M

neqn3-ne3!X3m-iiS!neds
•D£8

M3N

'XeMpBOjg

Sl>

'?jbao|S-oiP3Z3 •qsiMaf-MajqaH

sauppeui

AHaAnaa

:33LMO

XH0dX3

"IVN0IIVIMH3IM

'OBinaqinH-nBissna

ipui-oi

091

idwoHd

'dbubh 'iishoj : A*pB3J /won s0oib|B3

sdsiq

—

%>££

£eij

uo

ne

N0SH3W3

ipui-6

aioaoa

♦.teSBUBM iBjeuef)

'oo viHariaaviiH<i koshhjm
'A^TUq. A\l8A SJIIOX

•ivMoiivaa&iMi

A*Btu
u3xe.x A*8X{q nv«
u - 81(181(1113 ©tw
oq. ipjxc
Jtrosnayia

•snox qosjux sbm rasBxsnuqus ssoum.
iBUOx^Bujisqui uos-xeuig; stiq oq
A*q
'S8TTS
uo Tqonpoaqux Jjsttq. U8ax3 sbjh- spBjq B.mdtepBima; e^II
•pjfooea hTbss POHii J:°q°TA
exrq. SB poo9 sb st q,f issj pub 'faQ pub g/, joj
pjioosa B quo qsS pT.no o om aiq-fssod q-p eAaxxeq
q.ou pfp A"8utq - A'uBduioo xfdBjSouoqa: nosjeuia ex[q
xoi dn sued? qx A'q.xunq,ioddo pUB piexj xnjjepuoM
euq. puB pjoosj: aqq. q.noqB oxq.sBXsnuqu8 uBxiq.ejotu
ueeq SBq pjoosa TBU0TqBU.i8q.ui uos-isnig; ub jbsv. oq.
jbj os 8q.Bunq.joj useq SBt[ otyi euoA\i8A8 '^i^ubj^
•SJ8IB8P eu.q jo sq.j;B8t[ sxrq. oq.uo piou. ra.IT- J « usitBq
©abtt soxos uttota PUB suoTq.08i8S otqBJsdo
'epBjq. ejxq.u8
jo SuTpjoosj 8q.isTnI)S8 s,q.i
exrq. jo uoxuxdo exrq st 'eox.id sua q.B puxjf. sxu_q.
su.q. pszx
jo pjooei b q.no SuxSuxaq ux ' q.82rxera
'pjoosa tBU0xq.BU.i8qui
-uox^nxoASJ 8ABU. no£. qBqi
uosjsuia exrq. jo aouBJBeddB q.sJTJ exrq. uodn
uoxq.Binq.Bj9uoo qgsxqxBsxt A® pusqxe oq xjsxa 1

:PT9TJuesoa

a*w
•itJojL
Jeep ii8H
•■ill

'•oq lBUOxq.BU.iequi uosjeurg;
'Suxgxq.j:8Apv <% seiBg 'e^ToqjedeH* xSyi
*PX8xju8soh *a sxnoi •.iw

S31033N
3NoiNvmiaa

•6161 4 11 &va-£ Pd'PwaiappuHd
S133«J.S AMM3HO OIMV aVOMS
sNianina AVM>tavd •

3NOHd

jo saoinaiaisia
09 PiqapppiiH
j. uawauij
ano QNOA3S S3Snv3 U3HJ.O MO SAN3QIODV S3MIBXB Oi 133ranS B3HVB QNV SJ.N3W33BOV

SOH033H

6I6I 'SI xsnony

1VN0I1VJMH31M

3NIHDVIAI

DMIMIVI

3H1

N0SH3W3

"TO '0DV3IH3

AireduH

ty

qdBjio

uoiy

•SUdUiOJSHD

pdijsiivs duv
st/cfvj3ouoi/4

uo syjvq-diuoj
quo di/x

•3DUd }9U 0} OO'OI^
p p E 's 3 U I III III I .1 J
*XB; -113 u
P10.§ -IOJ
Smpnpin
3Di j j

'ocr£Zi$
-xoq-punos

pU"E HUB 31101 paAOJd
-nil J) [ .1 0 yVV» PLlB
u.ioi[ jus^Ed ,.p[-i«>A\-.
ij i 1 m p 3 (I d i n b a
: s;.red -o unBuosa -i
III
aaaj

IUO-IJ

pa^unoui

SupB.xqiA-uou

'paads

Iubisuod 'Suuds
-[lUtl

'aOJOUl

z/iZZ qjdap

puE

3[dq

: S3l{DUI
'saipui

yiiz q;piM 'saqotn
oS iqSpq — ssqsiuy
q E O U 3 p [ 0 3 p 11 E
} Ull [ l' A\ 'AlIU.o'oqBlU
n m o a q mEpy
u i
apEiu si Sli ppuj\[
j [I33p pooS 13 .olllABS

SI }T3l[l pUE pEq J3A3
3AEIJ A3ip
SuqpS

..PI-IO \\,,

lS3q 31(1 SI 11

AES SJ3JE3Q "HlSlEd
ILolSSp AC[ p3J3A03 SI
qjlA\3.l3l[ UAVOqS Sli
3 I a i g aqj, -uSisap
3SED III piIE '1 U 3 III
-d I XX b 3 S1K >U( >1U31U
A((EU01

piIE 3Aipiip

-sqp oi p.iE.o3.i in Sux
-1S3.131UI
SABA\.(B 3-lE

S
:s

H

d

VH

O

O

NL

O

H

d

a

T

H

O

A\

•sspissq jsao ;j3[ Suiqpiuos 3ABq puB ';uaj jnoX XBd o; uiSaq jjim
SA\OpUlA\ JnoX 3[iqA\B }l ;E U3aq 3A(noX J3;jB pUE 'aqq noX pjOD3J
Xub o; ,.2uizi;BuiBjp,, jo ajdpuud suibs siq; XjddE ued no^
"3qd sq; jo do; aq; uo suioa puB sqiq JB3J
amos ja;;B3S usq; 'jadBd q;pA qy ubd noX qaiqAY 's>pBS Xauoui X;diua
'3UO a\oj
auios noX puaj ueo jpjBq \voo\ jnoX ,/uf 'ojsu^ aniojAj,, joj;

■pjOA\ auo Suites moA jnoqjiM passaaduii aq qiA\ aqs 'sjbd puB
uoijBjapisuoa qqA\ pajBajj aq o; 'ajnjuunj jo aaaid ajqBnjBA XjaA b si
juaiunjjsui jnoX jbij; uoissaaduii aqj zaiS noA ji puB 'noX uioaj ari3
jaq 3>jbj qiM aqg uauiojsna aq; uo pa jja {BDiSoioipXsd aqj joj sb'
UBap auypBiu aq; daaq oj qanui os ;ou si siqx -ji paqanoj aABq
uoX JajjB qsiuy aqj jjo adiA\ o; XpiiBq q;op B aABq sXBA\py
aiuij b jb Suiqj auo uo uoijuajjB aaq xi^j 'XjaAqap ajn;nj

-joq ueo noX ji J3S§Bp qBius puE saJpjBSp 'spuB;sE3 'sjsddqs psj
jo JU3d 'pweqs qsuiEdg A\oqaX b qqM spjoaaj ^uauuBj,, aq; ui ;nd
ppioa noX umo; JnoX ui uaAi§ 3jsa\ ..usiuje;},, Bjado aq; jj
•sdup A\3j b puB ..puBq jsqod,, b 'a[;;oq paiun;j3A0 uu
'Di;sqB3J Xjsa aq o; ;uba\ noX ji 'puB 'paipE;;E [Bas paj q;iA\ sjadBd
§uiqooiqB§3j amos 'sapspads paiuuiu-ujoq jo jiBd 'pAE§ spSpnf b
qjp\ jjo qsiuy puB pjoaaj jnoX ps siq; ;suiBSy 'MopiuM jnoX
ui jojod ub; jo ssbui b aqBiu o; sqooq avbj pimoq jaq;Ba[ 'iuoA\-qaA\
qSnoua A\ojjoq (i'aSpnf 'Suiujojaj pooQ,, ajn;Eaj o; ;uba\ noA" jj
•spA\ojD aq; do;s qiA\ ;Bq; MopuiM b ssajp ubd noX ^sdojd,, asaq;
q;i_Y\. 'sqBq ssajp Xouej ;e ujoaa si sb qons qsBiu >pEjq ai;;q b puB
'saAop? piq ajiqM Suoi jo jpsd b 'ynd japA\od b 'ubj qsi;pnboa b
'sjaddqs SupuBp paj auios osp3 — ;Bq mbj;s sjauuBj b puB paas ■A"Bq
Xj
3UIOS 'a^EJ B ApprUU pUB pjO 'SJOOq S J3UUEJ JO JIBd B A\OJJOq uaqxojs
'3UIBU SJt Sui^JJBD uStS B q}IAY AVOpiItAV JnoA" JO J31U3D 3q} Ut pJ033i
;Bq; jnd — ^^aaaBj uaag aA.XaqjL aajjy 'uubj aqi uo umoq uiaqjL
daa^; buuoq b^ a\oj^;, 3jnjB3j o^ SuioS 3jb noX ji 'a^duiBxa joj;
uavo s}i qa; jjiav jBq; ^sapjadoad 3Sb}s„ qqAV j; a^B-nsnjp puB paooaa
jiioX jo pafqns aq; a^Bj^ :siqj ubsiu j SutzijBiuBjp
Xg

'S3DUIAUOD ;t ;Bq; os pjooaa ;Bq; azijBuiBjp

uaqj 'pjooai auo oj A\opuiA\ apqAv anoA" dn saiq
•spooS J9q;o anoX ;noqB >qBj ubd noX
jBqj -I3JJV 'apisui ajdoad qnd 01 utaq; ss[\ ->[dojs
ui joS 3A(noA~ Sutq;A"j3A3 A\oqs o; SA\opuiAv moA 3sn
j(uoq -S3p3s SuiqojBO jo 3ABq A"aqj saouBqo aaoiu aqj
SMopuiM apq; o;ut pA\oao A"aq} aaotu aq; ^uiqj sjap^ap amog -qBq
auo jsnf q;iM papBOj uouubo b jjo 3jy '. joqs-pjiq jo qounq b qqA\
3ujbS jnoA" UAVop Suuq o; a"jj ;(uoq 'aiuoq ji 3Aup puB 'aun; b y
}B Suiqi auo si A"B[dsqj MopuiM 3ai;d3jj3 jo ajdpuud jsay 3hJ_
saaoDSH hhoa aivaisnni
•sauiOD ,(Suisop,, aq; qjuooi jxajvj;

'uoqBipqos ssjbs

inoA pajiad puB jno jpioA\ noA" dpq o; 3jb suoijsaSSns asaq^ qy
■3UIIJ B IB 3UO UO 3JBJ4U3DU03
-S3UiqDBUI p3Dud
4U3J3jjip jo s;u3ui 3Ai;Bpa aq; uo uoissnosip paxiui b jjbjs ^uoq
■puauj pjuosjad
b si ;i ji U3A3 jauiojsno juoa q;iA\ JBquuBj odj aq I.uoq
•auiqoBiu aqi uo gSuno| ^uoq
•paA'Bjd §upq si pjooaj b apqM >jp3i j.uoq
-Ap3S3pjB0 piIIKUB S3UiqOBUl 3qj qsnd JjUOQ
•auiqDBui jouajui ub SuiA"nq si
aq jBqj Jauio^sno juoA" Suypuiuiaa A"jiub;suoo 'aoqpduioo juaps b sb
spB u 's[9poui paDijd a^Biapoiu anoX Suouib ajXjs pouad auiospuBq
b 3ABq noX ji 'asiMaqiq; -auo dBaip aqj o; pajBdiuoo sb Sui;bjjs
-uouiap 3jb noX auiqDBui aq; jo jsoo qSp^ sqj jo papuima.! XpuB^suoo
si jauiojsno anoX sppoui paoud-qSiq anoX Suoiub auiqoBiu dB3ip
b jnd noA jj -uSisap puB aoud oj SuqpaoooB 'sq;ooq
aqj ui aooq aqj uo payissBp qoojs JnoX, 3abj-j

aoj Suii{)aiuos jaq qas o; SuiXj) aaB noX ssapm 'uo SuioS si uoij
-BJ}suouiap jnoX apqA\ ajnjBaa^q Xub aauiojsna aqj aAiS jou oq
•sjubav aqs pajBDipu; SBq aqs }uaiutu}siu
aBpnaijiBcI aq; jo Xqjouadns jo sjuiod aq; ;noqB JB[nojp Xjojb
-uB[dxa puB auq a.qjua aqj jo Sop3}Ba aAqduasap b padsojd jnoX
aAi§ 'jooy aqj uo jou si qas oj jueaa uoX auupBui aq; asBD uj
■pjooaj p-iiqj aq; o; Suipaaaojd aaojaq 'ppoiu A\au siq; uo uoi;
-Bj;suouiap jnoX ;jb;s 0; ;saq si ;i japoiu jadBaip b jo paoud jaqSiq
b aaq;p aajajd p[noA\ padsojd aq; ;Bq; si uoi;Bo;pui aq; jj
■a;a 'XjaAqap 'suua; ssnasip o; ami;
jnoX si ;bi[; s;uba\ aqs aaud puB uSisap aq; si siq; ;Bq; paj noX
jI qapoui ;qSu aq; uo §ui>[joay ajB noX ;ou jo jaqpqM uSis auios
noX uaAiS aABq qiM jauio;sna jnoX aun; siq; Xg
•SupuiAuoa os si Suiqp^ jpsjaq o;

auiqaBiu aq; a;Bj;suoiuap jaq ;aj 'pbj uj uaAa^ Sui
-;jb;s aq; aAom jaq ;aq 'SjaSuy jnoX saip;BA\ aqs
sb sajn;Baj anbiun aq; ;no Sui;uiod 'jaanpojdaj puB
lujb auo; aq; ;noqB qp3; jnoX ;Badag "Suuds aq;
jo paj aq; o; uo;;ua;;B jaq SuiMBjp 'jpsjaq auiqoBui aq; pup-^ o;
jaiuo;sna jnoX pS pjoaaj puoaas aq; paABjd aABq noX uaq7\\
■sauiipBiu jpq; Suiquasap ui asn
sjoqpdiuoa anoX qapqAV XSopasBjqd aiuBS aq; Suisn piOAy qapoiu
jnoX jo sajnjBaj anbran aq; ;noqB ;uiod siq; ;b >jp?; [Baiuipa; apiq b
;jasui o; aAipajja si ;i ua;jQ 'pjooaj puooas aq; uo Sui;;nd ajB
noX a[iqA\ p3Aja;ui -aq; Suunp ;saja;ui aq; pjoq qpA siqx 'spjooaj.
Suqy joj aaBds ajdiuB aq; ;no ;uiod puB 'ppoiu puiqBO b st ;i ji
'auypBiu aq; uado pjooaj ;sjy aq; jjo ua>]B; aABq noX uaq,\\
uauiojsna Xub jo uoi;ua;;B aq; spS sXBMpj qaiqA\
'aoaid puBq XjB;qau pno{ b aq auo ;xau siq; p^ pjoaaj ;jos b paXB[d
aABq noX jj 'adX; aqsoddo Xj;dbx3 jo auo o; pjooaj jnoX aSuBqa
paanpojdaj aABq noX auo; jo pui>j aq; a;BpajddB o; uiaas ;ou saop
aqs j 1 puB 'auo; aq; SuipjBSaj uoqsanb SuqDBaj b >jse ajaH
•auo; punoj qnj b 3aiS pX puB Xj;jos Suis o; ;si;jb ub
joj si ;i sb ;sn_f ';u3ui3A3upB p^nsnun puB ;pi3yjip b si siq; ;Bq;
uoisssjduu aq; aAi£) 'Jtyq b ;noq;p\ sauo; ;jos sq; qB saanpojdaj
;uaiunj;sui jnoX ;Bq; ;obj aq; azisBqduia auo ;jos b sba\ uoipaps
jnoX jj ';sB|q jo aauasqB aq; ;no ;iuod pjoaaj pnoy b SuiXBjd uaaq
aABq noX jj -pa;Bj;suouiap ;snf auo; jo X;qBnb pijjapuoAv aq; ;noqB
Suiqpiuos uiBjdxa puB auiqaBiu aq; do;s uiooj aq; ;noqB jo noX
o; jaqqa japuBAV o; uiSaq saXa s^jatuopna jnoX juauioui aqx
•XqnjaJBD jauuBui puB uoissajdxa jaq
qojBy\\ -padsojd aq; uodn papajqp uoi;ua;;B jnoX q;pv\ aauB;sqa b ;b
puB;s 'do; aq; pasop puB auiqaBiu aq; pa;jB;s aABq noX Ja;jy ';noqB
Sui>i[b; 3jb noX ;bi[av spuB;sjapun aqs ;sq; aun; aq; qB pnjajBD 2uiaq

•jJBaq s.padsojd anoA ;s3JB3u

'jaanpojdaj puB uub auo; 'xoq punos aq; aquasap 'pjooaj aq; uo
2ui;;nd ajB noX apqA\ -sajn;Baj pooS jaq;o puB aauaps auyosqB s;i
puB jo;ouj aq; jo J3A\od aq; ;noqB qp3; 'auiqaBiu aq; pup\ noX sy
•;uai;Bduu jaq aqBiu o; spua; noX Xq uoi;Bj;suouiap Suippojd 'avojs
b adX; qainb ';jap3 ub jo puB SunoX si padsojd aq; jj 'Xp\0|_s
XjaA oS uosjad J3p[0 ub q;pvv §uqB3p sjb no a jj U3iuo;sno jnoX

sb pjBSaa noA" ;uiod aqj uodn JBaq }U9iun§JB moA
jo xBiuip aqi 3>ib]aj; l-ioya }noqjiA\ puB^saapun

jo ;u3iuBJ3dui3; puB 3§b aq; o; SuipjoaoE 's;uaiuaAoui
ui pus
•tujBAV ajBjnoX
sq;ooq
>jp3; jnoX ui oduia; up3;jaa b uib;uibui 0; jnj3JBD aq 'jnoqSnojqx aq;

ubo aq suuaj ui >qBj^ -suoissaadxa puB spjOM
3§ubj;s 'Suoi Suisn Xq aSpapwou>{ jnoX jo jua;xa
aqj qjpw ieuiojsna anoX ssajduii oj pa;duiaj aq 4,uoq •aSBtiSuBj
p30iuqaai-uou 'ajduiis asn o; aans aq ajBS anoX ;noqSnojqjL
qiBjap ui uiaqj
uiBjdxa puB 1-aja 'xoq punos 'aopiu a^duiBS b uuq A\oqs o; qaA\ si 41
'pauipui XqBDiuBqaaui si oqM ubui b aq padso.id .moX ppioqg

HOIAHHS
•v.T"\
^" T\^- T\T\^ T\^ TX^- T\T\
^

QIHOAV

T\ "VV^^ ^^ "VS.
^

6i6i 'si xsnony

^^ T\^ ^\

3SB0 ui ubj b aABq jaiuiuns ui puB 'sdBJAv jsq aAoiuaj o; J3q ;aS o;
Xj; ja;up-v uj

'ajqB;jojujoa si padsojd jnoX ;Bq; ajns aq ';sjij
•ajBS jnoX jo ;jsd £iuoi;bj;s

-uouiap puB uoi;BUBidxa;, aq; o; sauioa ;i uaqAv sa>[E;suu Xub aqBiu
;4uoa\ noX 'J3iuo;sna jnoX Xjissbjd 0; noX psdpq sbij snssi ;sbj ^
jno ui psquassp sjsavsub puB suoipsnb jo auiBS pjo aq; 33i\[l^

3NIHDVW
▼V
TV
\A ^\NA NA \A \A \A. ^\
\A. ▼V
\A\A

3NIHDVW

ONIMW1
^\ \ A ^
\A \A \A \A \A \A\A

3H1

Z£

D "S PUB ''3 M "BA u!
•d *n 'oaoesaioo
NIOLLVHOdHOD

"Ill '03VD1H3 "SIS njoqisafl 9 31H "*Pia [tojmibhh)
3DIAH3S CIHOD3H SIONITII
i HO A 3AVH
1VHM
HVVtS OOl XO 3DXV1 OOl
AiiiNvno on sanoosy'sfvuv 3noi
'SXOIOHI
JO SlOl
80f
1NVM(('A'ba\
3M ssa[

8

QOOAVAld

•S}U3UI3JlTnb9Jl
jinoX

uo

9jm8u

sn

49^

*}JOdX9
gjcpiiris S9SBD

-jp^Bj aq^ aAOUi,, 0} sABd ji XqA\ sazisBqduia
'Xbav jBau XjaA b ui 'puB sjajSBD jaj|Oj ssaj
-JinB£ aqj jo sajnjBaj jBDiuBqDam aq; jiBjap ui
suiBpdxa qopqAv ,,'Xq^\ puB— ssappnBj;,, 'pa[ji}
-ua jjooq SuijBpprqa XjaA b panssi Xjjuaaaj sBq
' puj 'ajjiASUBAg jo ' 03 ja}SB3 ssajjpnB^j sq^
•sjiod aqj

ioj

p[inq 9^

•S9SB0

9pBUI

90IAI9S pOOS
pUB
||9A\
Suq}9B noA" 9insui Sui
-jnpejnueui ui 90U9U9d
-X9
pUB
A}lOedBO jnQ

UT

jb uoijdopB sj; Suunaojd ui piB oj puB [BAOJd
-dB sji juarapu3iuB pssodojd aq; saiS oj uoi^
-B130SSB Spqj psSjTl SBq SUOIJBIDOSSy S,U3UIS3[B5
SuipABij, jo
UI UOIJDSp
[BAojddB
sq 01 3ABq

ipunoQ pauoijB^ aqx "JsquiaAONj
JBJ3U3S Suiuiod aq} III uouDsfaj
Jiaqi joj 3pd03d sq; 01 pajjiuiqns
ijiav iuauipu3uiB pssodojd siqj_
■spisaj XjaAijoadsaj Xaq;
qopqiw. ui joujsip uoijDSja aqj ui ssjoa Jisqj
.jo ssbaubd puB ujinaj aq; joj puB 'ajoA Xbui
'sajBig pajiuf][ aqi uiqjiA\ ajaqA\asj3 aq oj
uiaqj sjmbsj ssauisnq jo uoqBdnooo 'ssijnp
jiaqj asnBDaq aouapisaj Jiaqi jo Xjunoo

*uoi}ipuoo P9jj9d
UOn^UqS9p
p9l|0B9Jl

9A131J pUB

S9SB9

pOOM/£]d

UI p9j|9A12.I} 9AT2LJ Sl|dl2.I§
-OUOUd
SJB9X
Q J JOJ
SflOWANONAS

3HV

jo ajBig aqj uiojj luasqB .?iqBpiOABun aq 'uoij
-oaja [BjauaS Xub jo aouajjoooo aq; uo 'Xbui
oqA\ sjajoA paqqBnb 'qoiqAV ib aaBpd puB
amp aqj puB 'qopqA\ ui jauuBui b apiAOjd 'avbj
psjauaS Aq 'Xbui ajnjBp5i§aq aqj, -e-\
:sa\0][0j sb spBaj qoiqA\ 'b-^ uoij
-oag sb uavou>i aq oj uopoas A\au b uoijnjijsuo3

spjODay pue ainipE^ Suijj[bj_ joj
3SVD aHVONVlS 3H1
J33U3A X|d £ panjojuiay
-SSBp

S3SVD

HdVHDONOHd

juBjjoduii siqj pusjjE oqAY asoqj juauaq oj jib;
jouubs jBqj sjdbj sa[BS jo j[nj jpnqo si SuiqoEaj
si aq qoiqM asjnoo aqj uosesj siqj joj puB
'apEjj jiEjaj aqj ui aouauadxs }sba b pEq SBq
'asanoD sqj jo sSjBqD ui si oqA\
•spj'ouEpQ
oosj ]B3guj^pay
jojdi^ Xjjy puB psjpunq oav} jsao jo suoijdejjjb
jEpnaijjEd puB jsijje aqj 'jasodiuoa aqj Xpnjs
\\ija Xaqj spjoaaj no asjnoo aqj nj -spjooaj
jB3g pay puB sajpaau jo asn jadojd aqj 'auiqoBiu

aqj jo ajES aqj ui sjuiod aun aqj jo aubiu lusaj
IjiAV Xaqj suoijanjjsui ,s:>paA\ oa\j aqj Suuiiq
•aAijBjuasajdaj piiBjSug; A\ajsj 'jJBA\a}g 'S 'P3J,i
puB 'aAijBjuasajdaj Xji^ JUOj^ A\3£j 'susmq
sujoj^; fsAij-Ejuasajdaj iiA'jjjoojg 'Xa^s^j "y
•y 3jb Xaqx 'looips diqsuBuisaiEg jojoi/Y aq;
jb asjnoo (s^aaA\ oa\j jBjnSaj aqi Sui^bj '■ [
'uaptiJB^ jo '-03 ainqoBp\[ Suijjjbx >jjo_\ A\a\j aqj
jo uauisajBS aqj jo aajqj 3jb ajaqj juasajd jy
100H0S

S31VS

^OXOIA

DNJIQN3XXV

3n±

30

inoqjiM

sq oj Pjojjb j4ubo noA

•paXofus sAbmjb sduo

pasQ

•auo} 333jJ3d aqj jno s§uuq jj
•ssiq jo qojBJos jou
saop ji ssriBoaq 51 jnoqB DpsBisnqjua 3jb Aaqj^
stuaj q£ JO/ z^HI

SH1A1S

spuooay

3Xm

NO

mm

310A

AVW

3Q

3HV

QIHOM

1VI0M3WWO0

aqj qjiAv XuojqauXs u; juauinjjsui jBqj jo paads
aq} ajBpnSaj oj aupqoEUi Suij^bj aqj uo jojB3ipui
aqj sjojjuoo ujnj ui jojBDipui spqj puB 'sdijeui
-naud ]Epads puB '[poj oisnui aqj ui suoijbjoj
-jad jBpads Xq Xjibdijeuiojue panojjuoo si ouBid
auiqDBjAt Sukijex Pue jaXEj^f SuizruoiuDuXt;
1
1J
1
1
,-j
1

3H1

N3WS31VS

-jaXEjd aqj uo jojBDipui aqx 'auiqDBui Sr.i>[[Bj
aqj uo jaqjo aqj puB ouEid-jaXBpd aq} uo auo
'XpBDijEuiojnB puB jaqjaSoj SuijBjado sjojBDipui
OA\J JO J3S B SI U0IJU3AUI S^pjBpjOJ -JJ^ JO SISEq
aqX -oSBoiq3 'XuBduio3 aiq^O aqx °* pauSissB
uaaq SuiABq juajBd aqj 'uismojqouXs ui autqo
-Bui Sui>ip3j b puB ouEid-jaXEpi b daajf oj pauSis
-ap uoijuaAui A\au b uo juajBd b pajuEjS uaaq
;snf SBq '-\\\ 'U05SUBA3 jo 'pjBp;ox X PJEIHA\
XuEdujo3 aiqE^ aqj 0} uoyiuaAUj
Suiisajajuj uo juajB(j suSissy P^Bnod "7 '/ft
3DIA3Q

IS

S^I313AV^I

Q0£ °* OOl s*v1d U

"3{p33u joaijsd aqj qjTM XddBq Xpoajjsd sjBAsqjMou
}nq — 135JJBUJ aqj uo ajpaau AJ3A3 psi-U 3ABq Aaqj^

3N01

uotjBpossv .siuBxjojaj^ Xq pa^DBg — pnoy
aqi no uatusapsg oj aSajtAU^ saiq pinoyw
uotJU4psuo3
aiEis oj juampuauiy pasodoj^

•ajBjnooB puB pidBJ aq oj piss 3jb pauiBj
-qo sjuauijsnfpE paads aqx 'XjiSBa japjo jo
oj Xja^ij jou puB 'uoijBjado ui apfuiis
jno jaS
ajmb
si 'snoiuaSui qgnoqajB
'aopap ajqua
•ouEid-jaXEpd
aq; jo aqx
paads

MNOD
'VIMOSNV
sajpBBfij auiyovffl Suiifjvj^ jo saauzifODjnuvffl

3X01

ajBjg aq; jo 3P!}-IV u! sjjasui 'sajnjB[siSa^[
omj }sbj aqj Xq paAOJddB sb 'juauipuauiE siqx
■sajoA Jiaqi jsbd oj Xbq uopaajg 110
ajBjS aqi uiojj juasqB 3jb oqAV sjapABJj jBpjaui
-uioD jpouad \\\\\ qopqA\ juarapuauiB ub Suijbdoa
-pB si JjJOj^ Avaj<[ jo uoijbidossv .sjuBqojaj^; aqj,
•uoijnjijsuoQ ajBjg aqj oj juauipuauiB pasod
-ojd aqi ui pajsajaju; aq jjim 'pBOj aqj uo uiaqj
papuBuiap ssauisnq jBq} ;dbj aq; oj anp 'arau
uoijoap jb ajOA oj ajqB Supq jou jb pajuioddB
-sip uaaq uajjo aABq oqA\ sja|3ABjj oubij

3MIHDVW

3H1

ONIZIMOHHOMAS

SIM31Vd

THE

August 15, 1919
PLANNING

FOR

FUTURE

IN DENVER

Retailers Maintaining Their Advertising on a
Liberal Basis in Preparation for the Fall and
Winter Business — Charles E. Wells Music
Co. Incorporated — Other News of Interest
Denver, Colo., August 1. — The talking machine
dealers of this city, although hampered somewhat by a shortage of machines, are maintaining their advertising and are paving the way
to future sales. The outlook for an unusually
large grain harvest this fall is very bright and
a big volume of business is expected by the
music dealers in consequence. L. M. Gjerde,
manager of the Brunswick-Balke-Collender Co.,
of this city, says that there is a decided shortage of Brunswicks and all machines in general,
but finds in this fact one advantage at least.
Since all concerns are behind on deliveries, he
says, dealers have looked up the different distributors in their territory in an effort to get
machines and members of the trade have in
this way become better acquainted.
This will

TALKING

MACHINE

67

WORLD

lead to bigger and better business in the future.
The Charles E. Wells Music Co has been
incorporated for $150,000 by Charles E. Wells,
F H. Hunter and L. C. Fetter. Horace P.
Wells, son of Charles E. Wells, has returned
from France and has joined the staff.
The McKannon Piano Co., Edison dealer, has
completed the remodeling of the store. Several demonstration booths have been installed.
This store is one of the oldest in this part of
the country, having been established by the McKannon brothers in 1889. Previous to this time
they had been in business in Burlington, Vt.
The Baldwin Piano Co., which recently took
on the Columbia line, has been advertising the
Grafonola extensively.
Among the progressive music houses of this
city enjoying the summer trade activity are the
Knight-Campbell Music Co., Wells Music Co.,
Darrow Music Co., Cassell Bros. Music Co.,
Mapel Piano Co., McKannon Piano Co., Baldwin Piano Co., Denver Music Co., Knight-Atmore Co., the Grafonola .Store Co. and the
Robert D. Sharp Music Co.

ALBUMS

TO COST

MORE

President
of Peerless Album
Co. Tells of
Reason for Coming Increase in Prices
Phil A. Ravis, president of the Peerless Album
Co., manufacturers of record albums, in speaking of conditions affecting the album trade
recently stated that with the present prices of
materials it would without doubt be necessary
to raise the prices of albums in the near future.
The demand for albums is constantly increasing
and while the production also has been increased
the added cost of materials exceeds any saving
that is made by quantity production.
DUDLEY

QEDDES

IN THE

Dudley Geddes, the record expert of the Columbia Graphophone Co.'s Detroit branch, is
spending a few days in New York in order to get
in close relationship with the home office. Mr.
Geddes has visited the executive offices and
also the Columbia factory at Bridgeport.

Can be played on any
phonograph using
a steel needle

No Attachment Needed
No Sound Box
to turn

/

Mahogany
Model XA
or Walnut

tSfve MaxKme
tKa.tplatys

tKxt plays
s

^Record

ajvy Record

9jsy Record

The Empire line shows value in every way. Designs, workmanship, finish — every detail
will stand your examination and we are also prepared to make immediate shipments.
Empire records can be played on any phonograph using a steel needle — see
September records in the record bulletin of this paper
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OUTING

Entire Staff of New York Talking Machine Co.
Attend Enjoyable Affair at Rye Beach —
Athletic Events, Dancing and a Bountiful
Shore Dinner Among the Features
The entire force of the New York Talking
Machine Co. held its annual summer outing at

The Winning Team
Rye Beach on Saturday, July 26. The party
went by buses from the offices of the company,
located at 119 West Fortieth street, New York
City, to Rye Beach. On arrival there a luncheon
was enjoyed by all and the afternoon was taken
up by sports of all sorts by those who enjoyed
them, while for others theatre tickets were fur-

H.

G.

nished. At six o'clock a shore dinner was served
at the Beach Hill Inn.
The athletic meet in the afternoon, which was
the main feature of the outing, served to bring
forth many "dark horses," which the managers
of some of the local athletic clubs might find it
well worth their time to look up.
As there seemed to be some discussion between the married and unmarried men the score
was tabulated in order to see which showed
greater skill. In all the events up to the tugof-war the single men seemed to show their
superiority, with Morey Owens shining out as
the star. In the tug-of-war and the fifty-yard
swim the married men seemed to bring forth
their qualities, with A. D. Geissler, commonly
known as A. D. by the boys, showing forth
as their star.
But in the ball game, which was the most
popular contest of the day, the single men
again showed their superior ability over the
married men. A handsome loving cup had been
offered by A. D. Geissler for the first team to
win three games, and as this was the first game
a hot contest ensued as to who should possess
the cup until the ensuing game next year. The
height of interest was reached when Roy Keith
cleverly placed a liner and cleaned the bases,
bringing in three runs. In order not to embarrass the married men it would suffice to say
that the final score was strongly in favor of
those unmarried. The married men, however,
have threatened at the next annual outing to
take the cup away from the single men.
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At the shore dinner which followed a spirit
of good fellowship and gayness reigned, rousing cheers being given for Mr. Geissler and Mr.
Ernst. During and after the dinner there was
dancing.
Later there was some singing by

The Vanquished
several of the guests. Toward 11 o'clock the
buses to take the picnickers home arrived, and,
with much protesting by all that such a rollicking good time should be broken up, they were
brought back to the city.
TO HANDLE

REGINA

CO. ADS

W. A. Schmitt Appointed to the Post of Advertising Manager of the Regina Co.
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W. A. Schmitt, formerly vice-president and
secretary of the Lobo Macaroni Co., has been
appointed advertising manager of the Regina
Co., manufacturers of the Reginaphone, and
who for over twenty-five years have manufactured musical instruments of various sorts.
It is understood that the Regina Co. will
embark on a big publicity campaign in the
early fall, some of it of a national character and
some in conjunction with the local dealers in
territory where the Regina Co. and their products are represented.

CO.
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HOUSE
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The Stewart Talking Machine Co.. wellknown Victor distributors, of Indianapolis, Ind..
recently started issuing a very snappy house
organ newspaper which is published weekly.
Among the recent features of this newspaper
was an article outlining the real significance of
the lowering in price of Red Seal records, an
article on the new array of period style Victrolas and a narrative entitled "Bastile Day
Celebration and the Victrola 25." The paper
is also sprinkled with meaty suggestions on
how to sell machines and records.
Our prices on steel needles and
sapphire points for Edison and Pathe
records will astound you.
COLE & DUNAS MUSIC CO.
54 W. Lake St.
Chicago, 111.
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"Nationalized
and
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discovery that the nationally advertised trademark could be used, has been abused, The nationalized trademark of the Dalion will never be used
to cut out the wholesaler ! It will be used for their
benefit — and yours.
THE

Suppose, Mr. Retailer, that all your stock had to
come by long distance shipment from factories — what
big money you would be compelled to tie up in reserve
stock. Let nearby wholesalers carry the reserve — do
your business on small shipment turnover.
For self-interest, support your wholesalers,
who deserve it because of modern merchandising methods. It's your protection against arservice. bitrary dictation, as we'd as an assurance of

steps out with a new standwholesaler
Dalion
— factory trained men to give you
ard of service
co-operation and show you the Merchandising Methods
which bring success. Your Dalion wholesaler carries
a big reserve stock — maintains a service department —
is practically a factory branch.
THE

Why

Dalion

Sells

Better

THE Auto-File— exclusive with the Dalion. Not only is it the
neatest and most compact of record filing devices, but it makes
it totally impossible to misfile or misplace records no matter how
hurried you may be. By a marvelously simple and ingenious device
every record must go back to its individual compartment before
another can be taken out.
Instrumentized Tone Throat. The triumph of the Dalion, embodying the scientific principles of instrument acoustics, applied
through the deft skill of hand workers. Their careful, individual
shaping of the long-seasoned wood is not factory work but the
prideful touch of the real instrument maker.
Orchestra-Shell Tone Chamber. All-wood sounding chamber,
shaped as scientifically as an orchestra shell, the Dalion gets its
wonderful resonance and clarity.
Motors. Two- and three-spring, according to size of instrubreakage.ment. Long-running, easy-winding and guaranteed against spring

Milwaukee

Midline Mfg.

■— and behind the wholesaler, directly co-operating
with you, is the Dalion factory promotion organization.
We will back our belief in your success dollar for
dollar with you. The details of our retail merchandising plan will prove it. Write for it.
The biggest unit of sale ever possible in almost
every home — the greatest money-profit per
sale — that's the phonograph business!
Are you interested in it on the basis of an extraordinarily attractive, exclusive agency proposition?
Write for details — for figures as to your reasonably
possible profits.

Cb.,

Milwaukee

THE
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Former Member of Victor Traveling Staff Joins
Newark Concern — Has Extensive Acquaintance With Dealers in the Eastern States

MACHINE

STEPHENSON

Stephenson, Inc., manufacturers of the Stephenson "Precision Made Motor," have just forwarded to the trade a new bulletin know.i as
New Bulletin No. 10, which renews the supply
of general descriptive information regarding the
Stephenson Motor. An introduction by Frank
T. Nutze, vice-president of the company, appears as a "foreword," following which are
illustrations and descriptions of the construction, adjustments and the accessories of the
motor. The general specifications and a few
words in regard to the workmanship itself follow and the bulletin closes with the Stephenson guarantee given below:
"Stephenson products are fully guaranteed.
And this guarantee is without time limit. Of
course, we do not make the rid culous claim
that our products will not depreciate under
years of hard usage, neither do we insure them
agai "st abuse, accident or the 1 ke. But we do
hold ourselves responsible indefinitely for any
defect that may manifest itself in material or
workmanship. Stephenson products are strictly
high grade and honestly made, and our guarantee covers everything such a claim implies."
TO STIMULATE

Ben Witlin
an extensive dealer acquaintance in eastern
Pennsylvania, New Jersey and the South, in
all sections of which he traveled extensively in
the business building department of the Victor
Co.
He was more recently resident representative
of the Victor traveling department in Philadelphia, where he established an enviable record
in co-operative work with the dealers and jobbers.
Numerous testimonials of his value to the
industry in the form of personal letters have
been sent to Mr. Witlin from well wishers in
congratulating him over his new connection.
With the Collings^ & Price Co., Mr. Witlin
will work directly under the heads of the company, forming a close contact with dealers in
New Jersey and northeastern Pennsylvania, in
which he expects to give a great deal of his
time to co-operative business with the dealers.

The

BULLETIN

Some New Facts Regarding Stephenson Motor
Construction Offered to Trade

Newark, N. J., August 8. — One of the numerous
changes resulting in the Victor industry, as a
result of recent new distributors' arrangements,
is the severance of Ben Witlin from the Victor
factory, and his connection with the Collings
& Price Co., of this city.
Mr. Witlin has had a wide experience in the
I raveling department of the Victor Co., having

MAIL

ORDERS

The new Service Bureau inaugurated by the
Talk ng Machine Men Incorporated, the organization composed of talking machine dealers of
New York, New Jersey and Connecticut, has
recently obtained some coin cards that can be
used for mailing purposes. These cards have
been used successfully by dealers in kodaks and
photo supplies, and it is thought that talking
machine dealers can also make use of them byenclosing with their monthly circulars and
catalogs. The cards are made to hold a dollar
and seventy cents, and thus can be used for
the purchase of at least one record by mail.
TAX

ON SALESMEN
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IN JAMAICA

The Government of Jamaica has instituted a
tax on commercial travelers representing foreign business houses, which has been effective
from June 1. Commercial travelers are required to register, reports Consul Charles E.
Asbury at Port Antonio, and pay an annual tax
of $48.66. Failure to register and pay the taxinvolves heavy penalties.

"VICSONIA"
The ONLY scund

boxReproducer
for the PERFECT

playing of
Edison

Diamond

on "VICTROLAS"

Disc

Records

and "GRAFONOLAS"

Instantly and easily attached or
detached.
A child can do it.
No alterations necessary.
A fine combination
Always
RETAIL

PRICE:

of beauty and wonderful

satisfies where

XO. 404
[Vertical Interiorl
For Columbia 13 or C

tone.

others fail.

Nickel, $7.50, Cold, $9.00.

Order

NOW.

Send check for $4.50 and we will mail you one N. P. Vicsonia.
Money refunded if not absolutely satisfactory.

Height. 32 in. Width. 17 in. Depth. IT in.
Holds 20S records. Quartered oak front:
mahogany front. Average weight, crated, 75
horizontal shelving is desired, order
No.[If1404.]
404F.]
pounds.
[When felt interior is wanted, order No.
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Columbia

A PROGRESSIVE

and

BAYSIDE

DEALER

Marcy Riesenburger, who recently bought
from Irving Riesenburger, his brother, the Victor shop located in Eayside, L. I., is increasing
his business by means of clever publicity. He
has not only employed signboards to bring the
public's attention to his Victrola shop, but he
has also specialized in publicity in the schools

families in his locality, and the result has been
the increase in both record and Victrola business. The illustration accompanying shows the
interior of Mr. Riesenburger's store. Attention
is called to the display of records and to the
framed portraits of musical stars.
J. L. HALL

No.1287

Continuous
Automatic

Hinges
Stops

Buy Now, Not Bye and
Finished in
GOLD

NAME

HAYDEN

Handsome

SONORA

PERIOD

MODEL

Creation in Sheraton Design Wins
Much Favorable Attention

One of the new Sonora period models which
has just been brought before the public eye is
the Sheraton model. This instrument is extremely graceful in appearance, making it one
of the daintiest of all the Sonora art creations.
As the illustration shows it carries a charm
because of its simplicity of design, the attractive inlay and the gracefully tapered legs

RETURNS

Miss Lillian Kilpatrick, Marianna, Fla., has
been appointed Pathe agent for her county.

SUPPORT

SIMPLE-SUBSTANTIAL
ECONOMICAL

CHANGE

NEW

Co

1'aull Hayden, editor of the Columbia Record,
recently returned from a two weeks' vacation
spent at Nantucket. Mr. Hayden, who is a
tennis enthusiast and a "duck" at aquatic sports,
spent most of his time either on the court or
in the water. He has returned with a more
energetic spirit than ever and expects to turn
out some lively issues of the Columbia Record
in the next few months.

AUTOMATIC
COVER

& SONS

The firm of J. L. Hall & Sons, Milton, W.
Va., manufacturers of talking machine cabinets,
have recently changed their name to the Specialty Manufacturing Co. J. L. Hall is president
of the new company, while Virgil L. Hall becomes secretary and treasurer. They will continue to manufacture talking machine cabinets
in the white as heretofore.
PAULL

The Riesenburger Showrooms in Bayside
by giving concerts. These concerts, which were
absolutely free, and at which programs were
distributed bearing the name of his firm,
proved to have a big pulling power. Through
the programs which the children took home
with them his name became familiar with the

Graphophone
NEW YORK

Sonora Sheraton Model
making it quite a favorite with people who are
critical and exacting in their tastes.
Following the true Sheraton originals, the
construction of this Sonora is based on square
lines, without the defects of light shadows made
by projecting ornaments. The model is thirtyseven inches high, forty inches in width and
twenty-three inches deep. The finish is mahogany with antique gold trimmings. The tone
arm, which is of wood, is appropriately carved
to match the period design. The record compartment within the cabinet has an envelope
filing system with a capacity of sixty records.
The motor and tone modifier, automatic stop
and other exclusive features of the Sonora are
part of this new model.
As the Sonora executive offices described the
machine, "Its beauty lies in its purity of design
and the perfection of craftsmanship which it

SILVER
NICKEL
COPPER
BRASS
Write for New Catalogue
WEBER -KNAPP CO.
JAMESTOWN, N. Y.

J. F. TESH

A VISITOR

J. F. Tesh, treasurer and manager of the Rominger Furniture Co., Winston-Salem, N. C, last
week visited the offices of the Columbia Graphophone Co. Mr. Tesh, who is a progressive Columbia dealer in the South, was accompanied
by his wife on his visit to New York. Besides
visiting the Columbia offices in the Woolworth
Building they also visited the Columbia recording laboratories in the metropolis.
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How

The illustration shown is the store of A.
Furer, Stamford, Conn., and is an example
of our single construction booths. This outfit was installed complete by our own mechanics and was in use a little over two
weeks after time order was given.

DEMAND

L. Van
AHEAD

Veen

OF

&

Send us a plan of your store showing doors, windows, and the position
of other fixtures. Our service department will then lay out the installation
best fitted for your store.

Co.,

INCREASED

Serve the Dealer

Individual service meeting your exact
conditions rather than make your
business fit our plans.

Price on application.
Arthur

We

47

West

SUPPLIES

34th

IN TWIN

Heavier Shipments of Machines and Records From the Factories Quickly Absorbed by Retailers
and the Public— Billboard Advertising for Sonora— Pass Up $20,000 Order
Minneapolis and St. Paul, Minn., August 6. —
The millennium for the talking machine dealers
of the Northwest— the time when they can get
all the machines they need in their business —
has not yet arrived, but otherwise everybody
is happy. Business has increased in great strides
and although shipments are much heavier than
they were a year ago the dealers are worse off
than they were then because the demand has
far outstripped the efforts of the manufacturers
to deliver their products in the northwestern
territory. Distributing houses virtually are
without stocks as far as machines are concerned. The situation with regard to records
is somewhat better, but far from satisfactory.
Jay H. W heeler, manager of the phonograph
department of G. Sommers Co., distributors of
the Pathe, reports that he now has about 135,000 records on hand and expects to have more
than 200.000 before the big rush begins. The
stock of machines is growing but slowly, and

H.

J.

SMITH
Jewel

EXECUTIVE
FINISHING

Mr. Wheeler feels that he will be unable to
accommodate his customers who are becoming
clamorous for their allotment of Pathes. He
has received a sample of the Actuelle, and is
showing it to visiting dealers who are becoming interested in this novel instrument with
its parchment diaphragm.
The Sonora Co. is about to inaugurate a
rather extensive billboard advertising plan in
Minneapolis in connection with Foster & Waldo.
The latter house has been given the exclusive
Sonora rights in that city and will push their
campaign with characteristic energy.
Sewell D. Andrews, who manages the Sonora
department for the Minneapolis Drug Co., which
controls the distribution in the northwestern
territory, while pleased with the public favor
attained by this machine, regrets very much
that the factory cannot make greater deliveries
out this way, as there is a persistent demand
which is gradually extending.

LABORATORIES
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Plant

OFFICES,
and

833

RECORDING
LABORATORY

No.

Broad

1
Street

Telephone 2896 Market
JEWELS

SAWING
GRINDING
ROUGHING
ROLLING and
EXPERIMENTAL
LABORATORY

NEWARK,

Plant
54V2

No.

NEWARK,

Manufacturer

N. J.

2

Franklin

Van Veen Booths, Record Racks and
Counters Ready for Prompt Shipment

Street,
CITIES

St.

N. J.

of

Phonograph Diamond and Sapphire Reproducing Points — Recording Laboratory Jewels — Rough Diamond — Diamond Powder — Experimental Work.
Jewels manufactured for all talking machine records. Consulting Specialist
on all experiments relating to any new recording grooves. Recording
problems satisfactorily worked out.

Veen Booths
Better

No. 1. Built of best kiln-dried lumber.
No. 2. Correctly constructed by skilled
craftsmen.
No. 3. Embody Economy, Simplicity
and Efficiency.
No. 4. Each section is complete in itself, eliminating faulty fitting of
numerous small parts that dry
out and cause open joints and
sound leakage.
No. 5. High grade glass in large sizes
of extra thickness and clearness
is a feature, no booths built with
less than two-thirds length glass.
No. 6. Moderate in price and most
economical in comparison with
any other booths manufactured.
No. 7. Easily erected, no complicated
attachments requiring adjustment.
No. 8. Handsome in design and high
grade cabinet finish.

BootHs

Recotd

Van
Are

Write, wire or phone for our representative
TELEPHONE
GREELEY
4749
New
York
A furniture dealer in one of the thriving towns

of Minnesota walked into Beckwith-O'Neill
Co.'s headquarters last week and gave an order
for $20,000, half for Victor records and half
for Yictrolas — that is, he wanted to give the
order. It could not be accepted, as the firm is
in no position to open new accounts at the
present rate of delivery. The house is receiving heavy shipments of Victor records, more
than ever before, but the stock is the lowest
in the history of the house. Everybody seems
to want Victor records. As for machines, they
never come to the warehouse at all. Whenever
notice is received of the arrival of a carload
of Victrolas, a clerk goes down to the freight
depot with a marking pot and brush and sends
the whole lot to various interior points. In
the meantime, E. F. O'Xeill has gone off to
Lake Vermillion, up on the Canadian border, to
fish for pike and bass and has turned his back
on the tantalizing talking machine business.
The northwestern headquarters of the
Columbia Graphophone Co. removed August
4 to its new location, 18-20-22 North Third street,
which is now the largest establishment of its
kind in this section of the country. The interior arrangements comprise all the modern
devices available and the concern is very nicely
housed. One of the features is a model retail
store, constructed b}' the Unit Construction
Co., for the benefit of the talking machine
dealers of the northwest. It will become a
permanent exhibit and is expected to give the
small retail dealers all the ideas they may need
in equipping and arranging their own stores.
Manager W. L. Sprague reports that he has
doubled the Columbia business in this territory,
and although very large shipments have been
received the orders now on his books and unaggregate
parent filled
house
to $700,000.
get busy. Now

it's up to the

George Mairs, head of the Victrola department of W. J. Dyer & Bro., returned late last
month from New York, where he interviewed
nearly everybody in authority connected with
the Victor Co. He was laden down with promises and assurances when he reached St. Paul
and still was under the spell when interviewed
by Mr. Correspondent, but at the same time was
a little apprehensive that his house would fall far
short of accommodating his numerous customers, extending as they do from western Wisconsin to Montana. The Victor demand, he
says, is beyond all reason and beyond all control.
Orders for thirty carloads of Brunswick goods
are on the desk of E. L. Kern, director of the
Brunswick-Balke-Collender Co., in the northwest. Among the orders are ten for carload
lots. Then there are more than 100 applica-
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tions for permission to open accounts for the
sale of Brunswick machines. They can't even
be considered.
"July made the best record of the year 1919,"
said Mr. Kern, "but simply because we received
more machines that month. We have taken
on only two new accounts in months. The
Duluth Glass Block, a big department store has
opened a Brunswick line and also the Shiner
Furniture Co.. of Butte, Montana. Both are
doing exceptionally well. The Aeolian-Vocalion
is working its way to the front under the able
tutelage of the Stone Piano Co., northwestern
agents. A roadman who has been working
Southern Minnesota is sending in orders continually, while the retail sales in Minneapolis
and St. Paul are proving wholly satisfactory.
Mr. and Mrs. Archie Matheis, of Minneapolis,
are again on their annual motor tour. Their
itinerary includes Oregon and Yellowstone
Park, a tour of something like 5,000 miles.
The Peyer Music Co. has given a contract
for twelve booths, with record racks and tables
for a new store on East Sixth street, St. Paul.
This is a Columbia house. The Capital Music
Co., recently established at 13 East Seventh
street, St. Paul, will be an exclusive Grafonola
shop.
Howard, Farwell & Co., recently have added
six new demonstration booths to their former
battery. A majority of the Minneapolis and
St. Paul talking machine dealers will have
increased facilities by the first of September.
L. S. Donaldson Co., The Golden Rule, Dayton Drygoods Co., and The Emporium, big
department stores, are increasing their talking
machine space considerably.
A SACRAMENTO
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DEPARTMENT

Charles Mayer & Co. Featuring Sonora in Attractive Local Advertising

partment and speaks for itself. Ernest L. Arthur, manager of the Sonora department, has
been conducting a high-class advertising campaign in the interests of this machine, and the
sales campaign is bringing big results.

Indianapolis, Ind., August 8. — Charles Mayer
& Co. have one of the most attractive talking

INTRODUCE

NEW

COVER

SUPPORT

Automatic Cover Support & Manufacturing Co.
Product Proves Popular in Trade
Newark, N. J., July 30. — A new special cover
support is now being produced by the Automatic Cover Support & Mfg. Co., of this city,
which will be designated as "Style No. 2."
"Style No. 1," which they will still continue
to manufacture, and which is proving very pop-

Attractive Sonora Display
machine departments in this city and the accompanying illustration shows their Sonora de-

Lu-Franc

I II

DISPLAY

Wiley B. Allen Store Increases Record Sales
by Effective Window Advertising Displays

ular, may be adjusted at any angle. "Style' No.
2'" must
be bent to fit the required angle. A.
F. Zega, president of the company, announces
that "Style No. 2" can be produced and sold
at a lower price than "Style No. 1," and is
destined to meet the demands of the manufacturer desiring the more economic cover
support.

says

Tell

The

World

that if brains were money I'd still be no awful
rival of Rockefeller; yet from what people tell

Sacramento, Cal., August 5. — Ray Davis, manager of the local branch of the Wiley B. Allen
Co., has been paying special attention to the

me, I really must have thought up somethin'
pretty durn smart in this monthly envelope
service of mine
And

on

for Victor

the other hand,

dealers exclusively.
as the cop says as he

closes up the bracelets, if money
any gink with only enough

were

brains,

kale for the price

of one glass of this almost nearly near-beer
would have gray matter aplenty, to see the
good that comes to Victor Dealers
for a service like mine.

Wiley B. Allen Co.'s "Dressy" Window
art of window dressing and has increased his
sales of records and talking machines greatly
by this form of advertising. The window display reproduced herewith was designed by
Robert P. Raygurt, manager of the talking machine department, who is using all the possibilities for effective display to good advantage.
VISITORS

AT COLUMBIA

contract

I'll cut the slang and write a reg'lar letter to
all those Victor Dealers who write and ask for
information about my proposition. It's well
worth your while to know about it. Stamps

OFFICES

are only two

Out-of-town Dealers Call at Offices of Columbia
Graphophone Co.
Among the many Columbia dealers who visited
the executive offices of the Columbia Graphophone Co. this past month were T. Williams, of
the Williams Music House, Birmingham, Ala.;
Chas. Lonsberg, president of the Lonsberg Book
& Music House, Albany, Ga., and Mrs. Florence
Perrin, of the Guest Music House, Detroit,
Mich.
Mr. Williams was just passing through on his
vacation, while Chas. Lonsberg came up to see
"the works." While visiting the recording laboratory he had the good fortune to meet Al
Jolson.
Mrs. Perrin not only visited the executive
offices and recording laboratories, but also visited the factory at Bridgeport. Mrs. Perrin, as
might be recalled, won the Columbia record-selling contest a short time ago by her active work
in the sales department.
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ing possible the full reproduction of the

in the PATHE

delicate "overtones," also showing the
microscopically jewel-polished surface

You don't have to sell
BALL.
SAPPHIRE
your prospect on comparison of vague, in-

that makes

tangible similarities here. The Pathe is different — unmistakably different — convincingly
and demonstrably different.

There is the point of "'no needles to change," for one
thing", and elimination of a danger of marring records, for another; the smooth gliding of the sapphire

Sapphire Ball, without impairment to the unexcelled beauty
of tone and without showing

and the Pathe guarantee — any one point a

sales-clincher, and together a combination
making Pathe product a future in America

possible the Pathe Guarantee below.

We guarantee every Pathe
Record to play at least one
thousand times with the Pathe

in the sound-grooves ; and the matchless purity of
TONE which that produces; the long life of Pathe
Records

Sapphire

which is
eclipsing

any perceptible wear
record.

even its leadership abroad.

on the

Remember that "Pathe" is THE big proposition
in this country. And whether you are tied up with
Pathe now or not, you will likely have occasion to be
reminded of that prediction with
and frequently from now on !
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Co., exclusive Columbia dealer, is home from
Atlantic City after a vacation outing there.
He and his family made the trip in their
machine.
Dauler & Close, the leading furniture house,
who are handling the Cheney phonograph, report the demand for the Cheney as keeping up
at a good rate. The firm has been using newspaper advertising space very liberally in directing the attention of the public to the merits
of the Cheney and has sold a large number of
machines in the past few months.
H. J. Brennan. manager of the Pittsburgh
Pathephone Co., left for New York last Friday
to confer "with President Widmann, of Pathe
Freres Phonograph Co. Mr. Brennan stated
that the outlook for a big season this fall and
winter in the Pittsburgh territory for the Pathe
phonograph and Pathe records was very bright.
Joseph Hirsch, manager of the Emerson Sales
Co., distributors of the Emerson phonograph,
says that the Emerson records are? attaining a
high degree of popularity in this section, and
thatJiis office- is kept busy filling orders. Mr.

PITTSBURGH

Dealers Cleaning Up as Result of Recent Price Reduction — July Business Generally
Breaks Previous Records — Retailers in Various Lines Preparing for Fall

Pittsburgh, Pa., August 5. — The dominant feature of the local talking machine market the
past month has been the tremendous sales of
the Red Seal records. The price revision announcement made by the Victor Talking Machine Co. is one that has the most cordial and
hearty approval of the Victor dealers here and
they are now enjoying a very brisk business.
The V ctor dealers are unanimous in expressing the r commendation of the movement as
one that will bring into the homes the good
music that so long has been knocking to enter
there — but the prices of the Red Seal records
hitherto were, in some instances, prohibitive.
New this is swept away and there is no excuse
in the opinion of the trade here why the best
that the Victor Co. produces should not be
in the home. A circular letter is being mailed
out to clients by the Standard Talking Machine
Co., Victor distributors, explaining this price
reduction in detail. The circular letter has
ample space for the name and address of the
retail Victor dealer and thousands have been
sent out the past week with excellent tradepulling results.
The C. C. Mellor Co., Victor distributor,
has given wide newspaper publicity the past
few- days to a selected list of forty-four Victor
records that should be in every home. The
Mellor Co. did a very successful business the
past few weeks in the Red Seal record division,
the demand being very pronounced for the
higher-priced records. John Fischer, manager
of the Victrola department, has returned to his
office after a very pleasant month spent in
Canada with his family.
T. T. Evans, assistant manager of the Mellor
Victrola department, spent the past week on a
business trip to eastern Ohio and West Virginia
and found the demand for Victor goods very
keen.
George H. Rewbridge, manager of the wholesale Victor department of the W. F. Frederick
Piano Co., is highly pleased over the tremendous
business that his department has been experiencing in the sale of Red Seal records1. ' He said
that the move to reduce prices was a master
stroke on the part of the Victor Co. and one
that would add to its already powerful prestige
and influence.
S. H. Nichols, manager of the Pittsburgh
wholesale offices and distributing "branch of
the Columbia Graphophone Co., said that July
business in the Columbia Grafonola and Columbia records was far in excess of the sales
made in July, 1918, and pointed out that his
department was considerably . back in makingdeliveries, due to the strong demand for machines and records.
Mr. Nichols stated that the service department had been an important factor in expanding
the business of the house.
H. Milton Miller, manager of the local offices
of the Smith, Kline & French Co., Sonora distributors, stated that the call for Sonora phonographs was far past his ability to satisfy the
demand made upon his office.
Gray & Martin, the well-known Jenkins Arcade talking machine dealers, report a brisk
sale in the Sonora, Cheney and Mandel machines. Mr. Gray also emphasized the fact that
his sales for July were much increased over the
same period a year ago. The firm also deals
in Emerson records and reports sales as very
satisfactory.
J. A. Endres, district sales manager of the
Brunswick phonograph, made a business trip
through his territory the past week and on his
return stated that business was excellent. He
pointed out the fact that the success that has
followed the introduction of the Brunswick in
the Pittsburgh district has been amazing, inasmuch as the demand of the retail trade keeps
up at a high pressure and is only limited by
the ability to supply phonographs.
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H. C. Niles, secretary and treasurer of the
Starr Phonograph Co., of Pennsylvania, distributor of Starr phonographs and Gennett
records, stated that he was highly pleased with
the manner in which the demand for the line
was keeping up during the summer months.
A. N. Ansell, manager of the Victrola department of McCreery & Co., returned from a
pleasant vacation trip via automobile through
some of the garden spots of Pennsylvania and
Maryland. He was accompanied by Mrs. Ansell.
He left last Sunday night on a business trip
to New York and a trip to the Victor plant
at Camden, N. J.
H. C. Hornberger, formerly manager of the
talking machine department of Kaufmann &
Baer Co., is now connected with the World
Phonograph Co. here.
John Henk, manager of the Columbia Music

____
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Hirsch gives personal attention to his business
and is a regular caller on the retail dealers o!
the Emerson family. Mrs. Hirsch, who is an
aisle co-worker with her husband, is spending
several weeks at Atlantic City on a vacation
outing.
Hermann Lechner, manager of the talking
machine department of Lechner & Schoenberger, is spending his vacation in the East. The
firm handles the Victrola, the Edison phonograph and the Columbia Grafonola.
The Buehn Phonograph Co., Edison distributor, is planning a series of tone tests this fall.
The first will be a series of twenty-one dates
by Marie Tiffany, of the Metropolitan Opera
Co., starting September 12. The second will
start October 20 and will be by George Wilton
Ballard, concert tenor. Mr. Buehn stated that
detailed announcements of the local dates and
other arrangements would be made later. When
the date for the tone test is fixed for Pittsburgh the Buehn Co. plans to have the Edison
dealers attend and there may be an informal
conference during the day relative to an Edison
campaign for local dealers during the fall season.
The Standard Talking Machine Co. had a
number of Victor dealers as guests at the St.
Clair Country Club last Friday . afternoon and
evening, when the September list of Victor records was demonstrated. The hosts were J.
C. Roush. president of the Standard Co.,
French Nestor and Wallace Russell. A feature
of the event was a chicken and waffle dinner.
The National Phonograph Co., distributor of
the Ultraphone, under the management of H.
E. Fleishman, reports a marked increase both
in the wholesale and retail sales of the Ultraphone. The new Ultraphone Shop in the
Jenkins Arcade is very attractively fitted up.
BUYS

INTERESTS

OF FIRESTONE

CO.

The Firestone Phonograph Co., 59 East Van
Buren street, Chicago, 111., has been purchased
by Nat Kawin, one of the owners and incorporators of the Eastern Phonograph Co., of
New York.
BUILDING

ADDITION

TO

STORE

Trubin Bros., Red Bank, N. J., are building
an addition to their store to take care of the
increased trade in the music department, especially in the sale of talking machines.
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COLUMBIA

Authority on American Folk Songs Makes Five
Records for Columbia Co. — Has Given Many
Historical Lecture-Recitals at Chautauquas
Say
and

Bentley Ball, well known for his "Song-ALogue of America,'' has recently recorded five
records for the Columbia Co. Mr. Ball, who
is an authority on the history of the American
folk songs, has for many seasons been a member of the Chautauqua Tours. During the last
two years he has been giving historical lecturerecitals in different schools about the country.
Many of Mr. Ball's American folk songs have
not been heard outside their orig.nal locality.

"

Incomparable

The songs include "Primal America," which
deals with the Indians, songs of "The Pioneer,"
songs of "The Plains" and negro songs of the
South.
The Song-A-Logue of America bears a historical significance. Music has always played a
part in the history of America, or as Walt
Whitman puts it, "I see America go singing to
her destiny." The five records which Mr. Ball
has recorded for the Columbia Co. cover his
entire recital. These records are instructive,
unusual and entertaining.
In the near future Mr. Ball will recommence
his recitals in the schools, and it is understood
that in whatever cities the recitals are given
there will be co-operaCon with the Columbia
dealer in that locality.
VICSONIA

CO. INCREASES

Phono -Grand

Dealers

HEverywhere!!

CAPITAL

Capital Stock of Corporation Now $50,000 —
Wm. J. Sess as President — New Type of Reproducer to Be Ready Shortly
For the purpose of carrying out various plans
for the expansion of its business the Vicsonia
Mfg. Co., 313 East 134th street, New York,
manufacturer of the Vicsonia reproducer, has
been reorganized and the capital stock increased
from $5,000 to $50,000. Under the reorganization William J. Sess becomes president of the
company, with David Goldin as vice-president
and George Sauger as secretary and treasurer.
The Vicsonia Co., which is enjoying a most
substantial demand for Vicsonia reproducers,
designed to play Edison records on Victor and
Columbia machines, is at present developing
another reproducer for the purpose of playing
other hill and dale records of what may be
termed the needle cut type upon machines designed for lateral cut records. This new reproducer, which is designed to meet a demand that
has already made itself evident, will be ready
for the market very shortly. The company also
has other production plans that will be ready
for announcement some time during the next
few months.

RECORD

DEALERS AND MANUFACTURERS
Desirous of supplying their customers with the
best possible equipment should

e

PA.

>

'That's Why the Demand Keeps

G-R-O-W-I-N-G
Wise Dealers Know It Is a

GUN PLAY

$$MONEY

California Man Held on Lunacy Charge After
Shooting at Musical Neighbors

Satisfies

TALKING

MACHINE

STARTS

Los Angeles, Cal., August 4. — Because his
neighbors, two discharged soldiers, had a fondness for the songs, "The Rose of No Man's
Land" and "Mary, Mary," or had no other
records available, and therefore repeated those
selections over and over again on a talking
machine for several hours each day, Frank
Jones, of Sierra Madre, fired seven shots from
an automatic pistol into the living room of his
neighbor's house, and brought to the soldiers a
vivid recollection of their experiences in No
Man's Land. After his pistol had been emptied
Jones was overpowered, and detained on a
lunacy charge.

!!

MAKER
that

$$

Customers

Phono-Grand is the one big success for
public musical entertainment. It combines
a Reproducing Piano, Electrically Controlled, with a splendid phonograph.
! ! ALL-IN-ONE
!!
Want Particulars ? Write Today.

J. P. Seeburg
419 W. Erie St.
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Chicago, III.
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CLEVER

CARTOON

ADVERTISING

C. J. Heppe & Sons Use Familiar Cartoon Series
to Advertise Victor Line — The Characters Are
Well Known and Attract General Interest —
Demonstrates New Trend in Advertising
Novelty in advertising is becoming an art
these days and experts are burning midnight oil
in search of new ideas. C. J. Heppe & Son,

Philadelphia, are using somewhat unusual
methods to feature their Victor talking machine
and record department. The familiar cartoon
series, "The Adventures of George and Montmorency," by Ned Steel, is made the basis of
the clever advertising campaign carried on by
Geo. W. Witney, advertising manager. Two of
these novel advertisements are reproduced herewith and give an excellent idea of the possibilities
of humorous sketches to Attract and arouse public

GODFREY
What

More

Can You Ask

All the features that go to make a talking
machine Profitably Salable you will find as
regular equipment of Magnola: "Built by
Tone Specialists."

Wa.tcb;r\j TKe Music Come Out

Complete description of all these
to be found in our handsome
catalog, which we should like to
May we? Ask us to tell you
for your benefit!

features is
illustrated
send you.
our plans

TALKING MACHINE COMPANY
OTTO SCHULZ, President
Southern Wholesale Branch
Offices
General
1530 CANDLER BLDG.
7 1 1 MILWAUKEE AVENUE
ATLANTA, GA.
CHICAGO
MAGNOLA

DISTRIBUTES

VISTA

Large Milwaukee House Enters Phonograph
Field as Exclusive Distributors for the Vista
Line in Wisconsin, Iowa and Michigan
Milwaukee, Wis., August 9,— E. R. Godfrey &
Sons Co., one of the largest wholesale firms in
Wisconsin, are now the exclusive distributors
for the new Vista phonograph for the States
of Wisconsin, Iowa and Michigan, and, though
they only entered the field three months ago,
report a very large business. The name of Godfrey is known in practically every home in Wisconsin, and it is the aim of this firm to make
the Vista as well known. Service has always
been a big factor with the house of Godfrey, and
it is their intention to give Vista dealers not
only perfect service, but co-operation also, and
with this determination an entire floor of their
large warehouse is devoted to carrying stock,
while in their main building a very beautiful
department will shortly be installed.
Competent men of years of successful phonograph experience have been secured and very
soon an extensive advertising campaign will be
begun. Large orders have been placed with the
factory, and, though there is a large demand for

Write for our catalogue "A" on
phonographs, records and accessories.
COLE & DUNAS MUSIC CO.
Chicago, 111.
54 W. Lake St.

interest. The idea originated in the service department of the advertising staff of the Philadelphia Record and the two characters in the cartoons are familiar to every reader of that paper
as well as Philadelphians generally.
The Victor dog brought to life plays a leading
part in the adventures and the interest of the
reader is held from start to finish. In this way
the arguments are brought home in a lasting
and effective way.
Vistas and a much larger one anticipated, the
house of Godfrey intend to see that Vista dealers in their territory will have stock.
Plays any make record
THE NEW

.

NATURE'S
NATURAL TONEPHONOGRAPH

Made by manufacturers of musical
instruments of the highest grade
for over a quarter of a century
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Boston
Book
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With Machine
Folding 180,000 Record Containers Daily
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The Boston Book Co., New York, the wellknown manufacturers of record albums, recently
installed a new machine which automatically

designed and it carries many improvements over
any machine of a .similar character. It has a
capacity of 180,000 record containers per day.
The machine practically feeds itself and automatically folds and glues the cardboard inserts
into an envelope shape preparatory to their
being bound into the record albums.
With the installation of this machine prac-

a

HARPONOLA
dealer
The

dealer

knows

The machine he stocks is either an
asset or a liability to him.
Talking Machine dealers, generally, are
pretty wise old owls.
They are quick to buy and buy big when
they discover a real machine. And they
are generous enough to tell you when your
product is really "there."
Here is what one dealer says of the
Harponola :
"The enormous size of our order shows
conclusively that we expect to do an enormous business with Harponolas."
"They meet with the approval of the most
exacting customer in tone and workmanship."
"Your motors have given us absolutely no
trouble and are finely constructed, smooth
running and noiseless."
Remember, Harponola Cabinets are
made by Mersman-Brandts Brothers.
Take your cue from fltis dealer
who knows and order your supply before we become over-sold.
HARPONOLA
By EDMUND

COMPANY

BRANDTS,

CELINA,

Sales Manager

OHIO

Our OkeH Record proposition is the best in
the business for the independent dealer.

Operation of Folding Machines in Plant of Bo ston Book Co.
tically every operation that goes into the
folds and glues the record holders. The machine,
making of a record album is made in the New
which was ordered many months ago, was deYork plant of the company. Herewith is shown
layed in completion through the war conditions
a reproduction of the machine in operation.
affecting the manufacturer.
It was especially
NEW

MONTANA

MUSIC

CENTER

OPENS

Great Falls Phonograph Co. Opens Unusual
Music Showrooms — Edison Concerts to Be a
Feature — Miniature Theatre Built
Great Falls, Mont., August 5. — A very attractive music center has been established in
this city by the Great Falls Phonograph Co., at
which the Edison phonograph is featured. The
new showrooms were opened a short time ago
at 506 Central avenue and a concert, at which
the celebrated opera star, Marie Rappold, was
present, marked the occasion. In the rear of
the display rooms is a miniature theatre or recital hall, with a seating capacity of ISO persons, and in this hall many concerts will be
held with the advent of cooler weather. This
room has a stage on which is placed a Chippendale model Edison, and attractive furnishings make it a very homelike scene.
Allen E. McLean, manager of the Phonograph Shop, is making plans for an elaborate
series of concerts this fall and winter, with the
purpose of making the people of this city more
familiar with the works "of the great masters
as recorded on the Edison records. These concerts are worked out in detail and one artist
a d his compositions are to be taken up at
each concert. A brief history of the artist and
his works will be given and the best-known
compositions played. This is a worth-while
movement in the cause of the betterment of
music and the Grand Falls Phonograph Co. is
to be congratulated on its progressive methods.

ALLIED

LOYALTY

LEAGUE

FORMED

Mrs. Charles H. Ditson, Vice-president of New
Organization, to Fight Bolshevism
Mrs. Charles H. Ditson is vice-president of
the newly formed Allied Loyalty League, an
association organized to fight all evidences of
Bolshevik tendencies. It is also an aim of this
society to promote good feeling and friendly
relations between the United States and the
Allies. Members are now being enrolled for a
fall campaign, which is planned on a big scale.
The headquarters of the league will be at 18
East Forty-first street, New York.
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W. H. Willson, manager of the educational
department of the Columbia Co., is at present
on a vacation. Mr. Willson expects to spend
most of his time riding about in his new WillisK night automobile.
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The Rosenbaugh-Brown Dry Goods Co., Oklahoma City, Okla., handles talking machines.
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We are contemplating closing a contract for
Thirty Million Needles
Per Month within the near future, and must
arrange to sell them, and can quote prices
as follows: For Immediate Delivery
10 thousand lots . . 45c per thousand
100 thousand lots . . . 43c per thousand
500 thousand lots . . . 42c per thousand
1 million lots ... . . 39c per thousand
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If you are looking for quick service and right
prices, get in touch with us on the following
lines:
Q R S Rolls
Emerson 7 inch Disc Records
Wall Kane

Needles

Complete line always on hand
Write for monthly bulletin, catalog and
prices
Enterprise Music Supply Co.
145 West 45th St., New York City
MAURICE

RICHMOND, Gen I Mgr.

We are the largest jobbers of sheet music and music
books in the U. S.
Save time and money by ordering
all your supplies from one house
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"Your high test motor fuel is Victor Goods—
Quality-merchandise — your motor is your store,
and may be a Twin-Six or a one-lunger of
a vintage nf 1903. But what condition is that
engine in? Lots of carbon? leaky valves? sooty
spark plugs? poor advertising? pardon me, I
intended to say ignition, a grabbing clutch?
growling gear and general sluggishness?
"While there are might}' few 'dead ones'
among the Victor Dealers, there is a cussed tendency in every automobile to slip into a rut,
and right now is a fine time to steer a bit
the other way, as there is no telling how far
you will have to go or what kind of a road
trap that rut will take you to.
"Clean up your store, make your improvements, put in your booths, and put a smile into
your business that will extend all the way from
the consumer to the Factory. Step on it and —
The go!"
foregoing constitutes one of the always
Let's
interesting bulletins recently issued by the Buffalo Talking Machine Co. It is right up to
the minute and full of ideas and suggestions
that must make an impression.

ARRANGE

TO PROTECT

INVENTORS

International Research Convention Now Meeting in Brussels Agree on International Patent
Bureau for the Protection of Inventors
A despatch from Brussels to the New York
papers recently says that the members of the
patents section of the International Research
Convention now meeting there reached an agreement on the establishment of an international
patent bureau for the protection of inventors
who are now handicapped by costly and widely
differing laws of the various countries.
Under the new arrangement none of these
laws would be changed so far as native inventors are concerned, but each country would subscribe to an international arrangement protecting foreign inventors. Thus an American inventor would take out a patent in Washington to
protect him in the United States and then would
apply to the international bureau for protection
in every other country. This would do much to
obviate the many difficulties experienced in the

past.
A GROWL
A

IN THE

DIFFERENTIAL

Timely Story Automobilically Expressed
Which Will Be Read With Interest and
Profit by Talking Machine Dealers

CABINETS

and

TALKING

far WHOLESALERS,

MACHINES

DEALERS,

JOBRERS

"A big Buffalo merchant says, 'My success
dates from the time when one morning I bawled
out a $3.00-a-week office-boy without cause or
proper explanation, and five minutes after a
disgusted, sore office-boy drove my star customer out of one door and he went out another.' If your employes do not like you,
they are going to get your customers into that
habit some day.
"Now about your automobile. Let's name
the two forward wheels of your car 'Speedy
Progress' and 'Certain Profits.' The rear driving wheels are 'Customers' and 'Employes,' and
the name of the differential is 'Management,'
and that of the engine and power is 'Supply' and
'Merchandise-Quality.'
"Funny thing about a differential. It permits
one rear wheel to stand still and the other to
go ahead, but ye old time Gasolene Hound
remembers that you travel in a circle if your
rear wheels don't get together. One rear wheel
may even go backward and the other forward
for a little while, but if they don't get together,
perfectly timed, you will make no progress forward. Ever get in a rut? The big difference between a rut and a grave is that the rut is
longer.
"No matter how good your care is, you have
to travel to the end of that rut, if you don't
employ a little brain power to get out. But lay
a couple of rails (Improvements) across — give
power (Merchandise-Quality) to your vehicle,
and out you go on good roads with Progress,
Profit, Customers and Employes all happy and
going fine, straight ahead, around the corners,
up the hills, down the hills, and through ail
of this never a thought is given to the old
differential (if it is working right) but let it go
wrong, and the flivver or Rolls-Royce comes to
a dead stop or lands you in a ditch.
"It's up to you, Mr. Differential, to keep your
business running sweet and clean. By the way,
did it ever occur to you that you spend a lot
of time growling? A growling differential,
even though it does fairly good work, takes
the joy out of driving. It's even frequently
noticed by the man on the street corner as
you pass him.
DIAMOND

POINTS

and

SAPPHIRES
In Any Quantity
LUCKY 13 PHONOGRAPH
46 East 12th Street. New York
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Kansas City Talking Machine Dealers Feeling the Effect of Farmers' Prosperity — Consignment
Business Drops — C. M. Husser Again on Trail of Misleading Advertising
Kansas City, Mo., August 5.— -During the past
month the talking machine business has shown
quite an unusual summer development in this
immediate territory. Dealers declare that the
demand for machines of the better quality has
been so large that they have had very little
opportunity of building up reserve stock to
care for the fall and the winter business as has
been their custom in past summer seasons.
It is estimated by one dealer-jobber that the
demand this summer is just twice as large as
it was during the summer of 1918.
In the wheat belt of Kansas the business has
shown a great deal of activity, especially about
the centers of Wichita, Topeka and Salina. The
financial condition of the territory directly attributed to the large crops has brought many
visitors to the city to make purchases here.
There are fewer firms following the old system of placing machines in the drug stores and

confectionery storel and so forth in the small
towns on consignment. This phase of the
business has practically passed into oblivion so
far as the larger and better established dealers
are concerned here. The reason, of course, is
obvious. First of all the dealer has not been
so overly stocked with machines that he could
easily enter into this system of trading or
carry it on once he established it. But the
chief reason is that the accounts entered into
in this fashion did not prove as satisfactory
as those handled by more direct business
methods through the local sales offices.
George M. Husser, who is well known to
the talking machine dealers in this city for
his work in past years in cleaning up advertising in this particular field, recently was discharged from the army and has again taken
up his work as secretary of the Kansas City
Advertising Club and chairman of that organ-
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ization's vigilance committee. Mr. Husser was
instrumental in making it hot for the few small
fly-by-night dealers who one time operated here
by stenciling cheap machines with names similar to well-known makes.
Mr. Husser said, "It appears that the advertising has improved since I left for the army,
for I have found but few questionable phases
in the copy that has come before me of late
or that has been called to my attention, and
my visits among the dealers have brought forth
very
complaints."
FredfewGennett,
secretary of the Starr Piano
Co., Richmond, Ind., was a recent visitor to the
local Starr branch. Mr. Gennett declared that
the phonograph business has been extremely
good throughout the summer season and tha*
the demand has shown an extremely large increase over the seasons in 1917 and 1918. He
reported that he was very favorably impressed
with the business done in this territory.
C. V. Bissell, who prior to his entry into the
army was manager of the local branch, recently
returned from' service and immediately took up
his former position.
E. S. Hall, of the Hall Music Co., reports
that the business has been exceedingly good
during the past month. Mr. Hall has been devoting nearly his entire time to the development
of a summer talking machine business and has
practically confined his advertising to the talking machines rather than to the player-pianos.
Eddie McDonnell, who has been connected
with his father, J. C. McDonnell, in the piano
and talking machine business at 1217 Grand
avenue since his return from the army, left
the store for a few weeks to care for the wheat
harvest on a farm nearby. He will take up
lis work again at the store as soon as the
harvest has been completed.
C. Mayer, manager of the music department
of the Jones Store Co., which is operated by
the Werner Industries, Inc., reports that the
business has been exceptionally good during
the past month in the Victrola department.
The Victrola department at the Jones Store
Co. was recently remodeled, giving more room
to the record department. The partition has
been taken away and the record department
s now an open store where the sales force is
never under the necessity of turning its back
on its customers.
O. D. Standke, manager of the Columbia
Grafonola Shop, declares that the past month
has brought an increased trade to his establishment. Mr. Standke says, "This is the best
summer season that I have had in this city;
business is not only exceedingly good but is
increasing in every department and most especially in the sale of higher priced machines.
This has made me exceedingly optimistic in
regard to the prospects for fall and winter business. It is my belief that only unforeseen influences can deter the trade to such an extent
that the coming season will fail to be the best
that the industry has ever had in this terriW. R. Berry, who for some time has been
manager of the J. C. McDonnell Music Co..
recently resigned his position there. Mr. Berry
has not announced his future connections,
stating, however, that he would continue in the
tory."and talking machine business.
piano
W. J. Simonson, manager of the Smith, Barnes
& Strohber Piano Co.'s branch, declares that
the business has been extremely good in the
phonograph and talking machine departments.
Mr. Simonson has given this department of the
business, which is more or less a new one with
the
company at Kansas City', a great deal of his
attention.
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Harry Wunderlich, proprietor of the Wunderlich Music Co., recently returned from a fishing
trip In Minnesota.
M. M. Blackman, manager of the Phonograph Co., Edison jobbers, reports that the trade
has
shown a nice increase during the past two
months.
Will Chesnut, of the Brunswick Shop, declared that for the first time for two years the
summer business at his establishment has kept
him busy during the entire season.
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Every Victor Dealer of That City Represented at Recent Gathering in Atlanta — Remodeling
Operations Under Way in Numerous Establishments in Preparation for Future
Birmingham, Ala., August 4. — All Birmingham Victor dealers were very much gratified
on arriving at the convention of the Southern
Victor dealers in Atlanta on July 16 to find
that every dealer from the Magic City was
represented. Those dealers represented and
their representatives were as follows: CableShelby-Burton Piano Co., Mrs. Myra Treadwell;
Clark & Jones Piano Co., Benj. Hammond;
C. C. Holcombe, J. H. Holcombe; Williams
Music House, Wm. H. Quinn and M. E. Williams; Talking Machine Co., A. R. Boone and
Irvin Bimstein, and Ernest Milburn, local representative of Messrs. Elyea Company, Atlanta.
This large and enthusiastic representation not
only saw to it that one of its number was elected
to one of the more important executive offices in
making Benj. Hammond vice-president of the
Association, but likewise made a successful
effort to bring the Association to Birmingham
in 1920.
Alterations at the C. C. Holcombe store are
now nearing completion. The floors are being
refinished and a new front installed. Everything
will be in splendid condition for the fall season
when it opens up.
The Edison and Vocalion shop of F. W.
Bromberg has been entirely remodeled. The
quarters have been entirely inadequate to the

needs of this growing department. A mezzanine floor has been installed and complete new
shelving for the storage of records. Mr. Bromberg contemplates building an entire new front
and the installation of two new booths.
The Haverty Furniture Co., Columbia and
Pathe dealers, have announced the removal of
their store to 1914 Fourth avenue, where the
floor space will be just trebled as compared with
its present location on First avenue. They
announce that much space on the first floor
will be given over to one of the finest phonograph parlors in this section.
Miss Thelma Huff, of the Clark & Jones
Piano Co. staff, has just returned from a three
weeks' vacation spent in Mobile, Pensacola and
Norfolk.
Oster Bros, are featuring in their advertising
the Vista phonograph. This house handles also
the Aeolian-Vocalion and the Columbia lines.
Miss Irene Jenkins, head saleslady for the
C. C. Holcombe Co., has just returned from a
month's vacation spent mostly in Youngstown,
Ohio. Miss Jenkins also visited New York
City and spent several days at the Victor factory in Camden.
Williams Music House (Wm. H. Quinn,
manager) report a very good business for July.
They report Victrolas arriving in greater quan-
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tities. In addition to the Victor line they
handle the Columbia and Supertone.
Benj. Hammond, manager of the Victrola
department of the Clark & Jones Piano Co..
reports the largest sale in high-priced talking
machines in July over any other month in the
history of the house. Roy Weinberg, who has
charge of the Victor records of this house reports a "landslide" on Red Seal records after
the reduction of prices which went into effect
The E. E. Forbes & Sons Co. is remodeling
July
10.
its entire
store. Heretofore there have been
several floors that the company could not get
the exclusive use of. E. E. Forbes has
now made arrangements whereby his company
will have the entire building to be devoted
exclusively to its own needs. The talking
machine department will occupy the entire first
floor and the' three upper floors will be used
for piano warerooms. This firm handles the
Columbia, Dalion. Stradivara and American.
The Starr Piano Co. (Ira F. Randall, manager) has just completed extensive alterations
to its store at 1920 Third avenue. No expense
has been spared in beautifying the storeroom
and the company can justly boast of having
the most beautiful storeroom in this section.
1'he first floor is given over to the talking
machine department and player rolls and the
upper floors are utilized for the executive offices
and piano warerooms. This is a branch store
of the Starr Piano Co., Richmond. Ind. They
handle the Starr phonographs and Gennett records, both retail and wholesale.
The Birmingham Victor dealers are very
grateful to A. R. Boone, of the Talking
Machine Co., Birmingham, and E. X. Upshaw, of Messrs. Elyea Co., Atlanta, for their
untiring efforts in bringing together the Victor
dealers of seven Southern States to form an
organization which will do so much good for
the individual dealers as the newly-formed
Southern Victor Dealers' Association promises
to do. The Association is proud to have these
two gentlemen among the associate members.
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Fitzgerald Music Co. Opens Branch in Long Beach and Incorporates — Columbia Dealers Meet —
Various Concerns Enlarge Their Departments — Barker Bros, to Open Branch
Los Angeles, Cal., August 4. — July proved a
genuine surprise to the talking machine dealers
of this city, for, considering that it marks the
height of the vacation season, the month produced quite a remarkable volume of business.
In fact, some of the department managers report that it stands as the banner month of the
year to date. The demand, moreover, was good
for both machines and records. Due to the catalog reduction in the price, Victor Red Seal records are piling up a particularly fine lot of business just now, but other record stock is also
making a very good showing. The month has
also been featured by a number of rather notable improvement programs having been either
completed or begun. The telephone strike was
settled during the month, and hence the dealers
have still another reason for feeling good. It
now only remains, in order that the outlook for
the fall be made rosy, for the managers to receive assurance that the shortage of stock is
soon to be overcome.
Big Wholesale Business Reported
Speaking from the wholesale point of view,
Wm. F. Stidham, local manager of the Columbia Graphophone Co., reports that the sales for
the last month from the Los Angeles branch,
for southern California and Arizona, proved
to be the largest in the history of this branch.
Fitzgerald Music Co. Starts Branch
The Fitzgerald Music Co., of this city, has
opened a branch store in Long Beach, Cal., at
409 American avenue. The formal opening was
held on Saturday, July 26. The branch, like the
company's main store, represents the Edison

line of phonographs and records, and also carries a stock of pianos and players, of the regular
Fitzgerald agencies. L. L. Lawson, formerly
connected with the Edison department of the
headquarters store, is manager of the branch.
Store Lease Renewed by Andrews Co.
The Andrews Talking Machine Co., which for
some time had been considering moving into the
Broadway Department Store and taking over
this store's talking machine department to manage on the concession plan, has finally abandoned the idea and decided to remain in its
present location at 350 South Broadway. A
renewal of lease on the quarters was negotiated
during the early part of July for a period of
three years. The company represents the Victor and Columbia lines of machines and records. The talking machine section of the Broadway Department Store, which has the Columbia
agency, will be continued as heretofore, under
the management of Edward R. Darvill.
Talking Machine Space Is Enlarged
The Lyon-McKinney-Smith Co., furniture
dealers. 737-741 South Hill street, completed
during July the adding of two more demonstrating rooms to its talking machine department,
giving it a total of nine. The department was
started less than two years ago, under the management of Howard L. Brown, and has been
making steady and rapid expansion. The company has the Columbia. Pathe and Brunswick
agencies.
Fitzgerald Music Co. Incorporates
Articles of incorporation were filed here the
early part of July by the Fitzgerald Music Co.,
m
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with a capitalization of $100,000. The incorporators are J. T. Fitzgerald, H. C. Braden and
John C. Yuncker. The company has been in
existence for about twenty-eight years and has
grown to be one of the leading music firms in
the city, but it heretofore has been the private
undertaking of Mr. Fitzgerald. The house represents the Edison phonograph and a number of
piano and player lines.
Columbia Dealers Hold Monthly Meeting
The regular monthly meeting of Columbia
dealers took place in the assembly hall of the
Alexandria Hotel on Tuesday, July 22, at 9:30
a. m. The new records for September were
demonstrated and played, and then the attending dealers were entertained by the Zoellner
Quartet, exclusive Columbia artists. The numbers rendered by the quartet included "Hymnus,"
by Hartmann; "Serenade," Haydn; "Indian War
Dance," Skilton, and "Genius Loci," Thern. The
Zoellners have just completed a series of ten
concerts in Los Angeles, and will, in the near
future, commence a tour of the United States.
Interested in Red Seal and Symphony
The talking machine department of Hamburger's Department Store reports increased
sales of both machines and records and is looking forward to a very extensive fall business.
Edward Humphrey, manager of the department,
was formerly well known as a tenor on the
operatic stage and concert hall, and he, therefore, is giving special and most successful attention to Columbia Symphony and Victor Red
Seal record sales.
Biggest Month's Business of the Year
Manager Harold Jackson, of the talking machine department of the Wiley B. Allen Co.,
says July, despite its being vacation time, netted
his department the biggest volume of sales realized for any month this year, and adds that the
increase over the other months- is a very substantial one. In consequence Mr. Jackson is
wearing one of those smiles of the "won't-comeoff" kind. The house represents the Victor,
Edison and Brunswick.
Talking Machine Space To Be Enlarged
The talking machine section of the Broadway
Department Store is to be increased to practically double its present size. Work on the addition to the space will be commenced within
the next few weeks. D. G. Sunderland, of the
department, also reports that he has been
obliged, because of a very busy summer season,
to increase his staff already, and expects to
take on even more help provided the supply of
stock he requires is forthcoming. The department is devoted exclusively to the Columbia
line of machines and records.
Barnes Music Co. Is Incorporated
The Barnes Music Co., of 231 South Broadway, heretofore a partnership concern, was recently incorporated with a capital stock of
$150,000. The stock is divided into $35,000 preferred and $115,000 common, with a par value
of $10 per share. The officers are George H.
Barnes, president: E. W. Elder, vice-president,
and A. S. Barnes, secretary and treasurer, and
other directors are Earle Osborn and Leslie Elliott. Besides carrying several lines of pianos
the company maintains a Columbia and Brunswick talking machine department.
L. V. Felger Given New Territory
L. V. Felger, of the sales department of the
{Continued on page 90)
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CHANGES IN LOS ANGELES
(Continued from page 88)

Columbia wholesale branch here, who until recently was his company's traveling representative in Arizona, has- been appointed, by Manager
Wm. F. Stidham, for the California district included in San Luis Obispo, Kern, Santa Barbara and Ventura counties.
Will Open Branch Store in San Diego
Barker Bros., some time within the next fewweeks, will open a branch store in San Diego,
Cal. John W. Boothe, manager of the music
department, will leave for the Southern city in a
few days to close up on a location and to make
the other necessary arrangements. The branch
will be stocked with talking machines and records of the regular Barker Bros, agencies, including Victors, Sonoras, Edisons and others,
and will also carry a small stock of pianos and
players. The firm's other two branches, in
Long Beach and Pomona, have been proving so
successful that a string of such stores is to be
established.
Extensive Alterations Under Way
Alterations are well under way in the Columbia department of the Piatt Music Co., by which
the entire first or basement floor of the building
will be devoted exclusively to record business,
with the possible exception of one large GrafolTola salesroom. This main salesroom will be
reached by elevator or down a magnificent
marble staircase, and will be known as the
"Sunken Grafonola Salons de Luxe." Manager
Herman Beck anticipates ample room, under
these conditions, to take care of the largely increased sales. The company is also equipping
the store throughout with a most complete ventilation system.
Association Postpones Meeting
The Music Trades Association of this city,
formerly the Retail Talking Machine Dealers'
Association, has postponed the meeting scheduled for July to some fine in August. The
meeting is to take up the question of hiring a
secretary and other matters. The postponement
was made on account of members of the committee appointed to recommend a man for the
secretaryship being absent from the city on
vacations.
Richardson's, Inc., Receives Art Models
Richardson's,
Inc.. of 607 West Seventh
street, has just received its initial stock of the
Columbia Art Models, which includes the Adam,
French Gothic and Early English styles.
Brief Personal Items of Interest
F. B. Travers, general manager of the San
Francisco office of the Sonora Phonograph Co.,
spent a few days in Los Angeles the first of this
month.
C. H. Craigie, of the Edison and Mandel
phonograph department of the Wm. L. Glockner Music Co., spent a week's vacation in July
in the San Bernardino mountains.
Manager J. W. Boothe, R. E. Daynes and
J. H. Montgomery, all of the talking machine
department of Barker Bros., spent a two weeks'
vacation recently in the Yosemite Valley,
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Letters Containing Orders in Answer to Ad
Reach Portland Concern Before July Issue
Is Actually in the Hands of Wax-Wilson Co.
Portland, Ore., August 8. — Does advertising in
the Talking Machine World pay? I'll say it
does, and so will Monte Wax, head of the WaxWilson Co., of this city, manufacturers' agents,
who are putting out "Tone Clear." a liquid preparation which is used for cleaning, reviving and
preserving records. The Wax-Wilson Co.
started advertising in the Talking Machine
World in the July issue, after having placed
their product before the dealers hitherto only
through the medium of local publications. The
result is unique in advertising annals. Before
the July issue reached Portland, two days before, in fact, the Wax-Wilson Co. received
sizable orders from firms in Rhode Island and
Connecticut for their preparation. The orders
were the first intimation that Mr. Wax had that
his advertisement had appeared in Talking Machine World, and it was only because the Eastern dealers had quoted the trade journal in
question that he was sure that it had appeared.
He had been rather late in forwarding his copy
and was afraid that he would have to wait until
the August issue for the first publication. These
two answers from Rhode Island and Connecticut, however, were only a forerunner of the
returns from the initial display in the Talking
Machine World and so great has been the call

The

KENT
MADE

Co.

for "Tone-Clear" in the last month, traceable
directly to the single advertisement, that Mr.
Wax says it will certainly call for an increased
output from the factory.
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Attractive Window Features Talking Books at
Boylston Street Store Warerooms
An unusually attractive window display was
that of the Hallet & Davis Piano Co., 146 Boylston street, featuring the talking books and talk-

Hallet & Davis' Talking Book Window
ing dolls. The Pathe phonograph held the center of the display and around it were many interesting figures and cards illustrating the talking books. The window was arranged in such
a way as to attract the interest and attention of
the children especially, and the dolls and figures
of birds and animals in bright colors made the
display one of the most attractive in the city.

Master
Adapter
UNDER PATENT No. 1,130,298
It is attractive

It is not an attachment nor a

in appearance
and absolutely

makeshift, but
a part of your

fool-proof.

phonograph.
It is correct in

It is simple, neat
and durable.

principle

and

accurate in performance.
It is sturdily
and honestly
built.

It is guaranteed.
PoBition when playing lateral cut record

Makes

any disc record

playable on the NEW
Phonograph

EDISON

DISC

Write us for special literature covering the particulars about
this ingenious device
.

T7" XT r-T1
JVH/rN
1

/~\
KJ.

MULBERRY and CHESTNUT STREETS
NEWARK,
N. J.

THE

August 15, 1919
STOCK

TALKING

MACHINE

WORLD

ACCUMULATION
AIM

OF

ST. LOUISIANS

Despite the Improvements in Shipments From
the Factories the Demand Keeps Ahead of
Supplies — Demonstrate Pathe Actuelle — General Trade Conditions Most Satisfactory
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Soss Hinges are Invisible
They are therefore ideal for beautiful
cabinet work as the preservation of
the beauty of unbroken lines in better grade cabinets is thus insured.
The leading
manufacturers
of the industry use Soss
Hinges.
Soss Hinges are so accurately made
and so easy to install that they save
time and labor, as all mortising can be
.done by machine.
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Actuelle by W. W. Parson at the Hellrung &
Grimm store was a complete success. There
were between ISO and 200 in attendance, according to Manager Charles L. Staffelbach, and every
dealer, he says, ordered machines. All orders are
being accepted subject to the factory promise of
delivery between August 15 and September 1.
Manager Staffelbach has returned from a week's
business trip through southern and central Missouri and declares the outlook for fall trade excel ent. I.S. Kirby, a Pathe .dealer of Unionville,
Tenn., was in St. Louis during the past week.
Recent visitors at the Columbia Graphophone
Co. were W. T. Wallace, Assumption, 111.;
Ernest M. Stuber, of the E. Wetzmann Co.,
Memphis, Tenn.: Lee B. Rucker. of the Columbia
'HarrisLloyd L. ofParker,
Fulton,
Shop, 111.;
burg,
C. C.Ky.;
Mendenhall,
the Hannibal
Music Co., Hannibal, Mo.; C. E. Bevis, Waltonville, 111.; M. C. Ellis, of the Martin Hardware
and Furniture Co., Martin, Tenn., and A. Backer,
of A. Backer & Son, Fulton, Mo.

The four days' demonstration of the Pathe
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EVERY dealer must realize the wide channel for future record business opened by
the sale of a record album of quality such
as the Peerless Album.
An empty album is a constant and
invitation to buy more records.
That is why

urgent

dealers prefer
to sell cabinet
type machines
equipped with
Peerless Albums.
PEERLESS

ALBUMS
ACCELERATE

HEW*—*—-

Fine cabinet work has always dethat hinges be as inconspimanded
cuous as possible.^

customers don't give them a chance to accumulate anything. They have all that they can do
to keep their demonstration machines. They
have assurances, to be sure, that the factories
will do their best to fill their orders, but even
after these assurances have been given proper
credit for good faith there is a disconcertingmargin of uncertainty.
With the cutting in two of the Victor Red
Seal record prices sales of those records leaped
tremendously. The buying has not been confined to the most famous selections or the most
celebrated voices, but there has been a noticeable increase in the demand for the heavier classics on the Red Seal list.
J. F. Ditzell, manager of the Famous & Barr
Co. music salon, thinks the reduction on the
Red Seals is the biggest factor for increased
business in records since the double-faced records came out about eleven years ago.
The new rapid record service at the SmithReis store is doing very well, according to
President Val Reis. Customers are finding out
that it is just as satisfactory to buy by title as
by demonstration. The experiment has been
helped along by the Red Seal reduction. Most
buyers of the Red Seals know what they want
because they have been wanting them a longtime, so demonstration is superfluous. Mr. Reis
thinks that by the time the fall record business
sets in record customers will have been pretty
well cured of the demonstration habit.

JOHNNY

HINGES

mm

St. Louis, Mo., August 8. — Talking machine men
here are worried about their August business.
They are worrying about where the goods are
coming from to meet the demand which the
fall business forecasts. They sold all the machines that they could get in July and had a
rattling good record trade. With the prospect
of the August demand exceeding the July demand and the September demand very greatly
exceeding the August demand, and so on, in
compound ratio to the end of the year, they
have something to worry about.
All the distributors and dealers are bending
their energies to the accumulation of stocks for
the tremendous fall business expected, but the

GIVE
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Patented March 3. 1914

43-49NBE^cYk0rKSlreel
RAVIS, President
ANY
ALBUMPHIL COMP
PEERLESS
Representatives :
Taylor C White, Portland, Ore.
W. H. Carter, Chicago
C. W. Kalder, Grand Rapids
L. W. Hough, Boston

CO.

H. L. Willson, vice-president and general
manager of the Columbia Graphophone Co..
and R. F. Bolton, sales manager of the International Record Department, all of New York,
visited the St. Louis branch recently.
Mr. Tobias, special representative of Arthur
L. Van Veen & Co., manufacturers of booths,
visited St. Louis recently and with the assistance
of C. R. Salmon, city salesman of the Columbia
Graphophone Co., sold -five fine booths to the
Reliable Furniture Co., three to the Kleekamp
Bros. Piano Co., and two to the Raigor Art &
Music Co.
Miss Sadie Rosenblatt, manager of the talking
machine department of the May-Stern Co., is
spending her vacation in Yellowstone Park. F.
F. Stevenson, of the Columbia. Graphophone
Co., is visiting the factory and executive offices
in New York. B. Valle Grossman, of the Victrola department of the Famous & Barr Co., is
to be married August 12 to a Clayton girl.
H. J. Arbuckle, manager of the St. Louis
on a month's valeft recently
Grafonolacation.Shop,
He will spend
most of the time at his
former home, Boston, and will visit the main
office there and the branches at Indianapolis.
Cincinnati and Philadelphia en route. E. D. Follin, Western supervisor, is in St. Louis and w 11
probably remain until Mr. Arbuckle returns.
Mark Silverstone, president of the Silverstone
Music Co., and Myron Goldberg, vice-president,
from the Edison dealers' convenhave tionreturned
at New York and from a stay at Atlantic
City. Mr. Silverstone also went to Quincy. 111..
to attend a subdistrict convention of Edison
dealers, where he spoke on the outlook for the
Edison. Business, he says, is twice as good as
it was at this time last year. He attributes part
of the Edison demand to the fact that returning
soldiers heard it on the transports.
F. Taylor,
ef the Ed'son Co.,
wasW. here
during supervisor
the past. week.
No July get-together dinner was given by the
Columbia Graphophone Co. on account of the
extremely hot weather, but it is planned to have
one later in August at the Statler Hotel.
L. McMahon. of the Victor department of the
Field-Lippman Piano Co., spent his vacation at
St. Joseph. Mo.
We distribute at Wholesale
THE TOURIST PORTABLE PHONOGRAPH
A real high grade Phonograph in a convenient, compact
form. Retail price $35.00. Write for illustrated circular.
COLEMAN MERCANTILE CO.
4421 Manchester Ave.
St. Louis. Mo.
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DEPARTMENT

MOTORS — No. 1, double-spring, 10-inch
turntable, plays 2 10-lnch records, $3.25; No.
6, double-spring 10-inch turntable, plays 3
10-inch records, $4.00, with 12-inch turntable,
$4.25; No. 8, double-spring, 12-inch turntable,
plays 3 10-inch records, castiron frame, $6.85;
9. double-spring,
12-inchframe,
turntable,
3No."10-inch
records, castiron
bevel plays
gear
wind, $T.S5; No. 10, double-spring, 12-inch
turntable, plays 4 10-inch records, castiron
frame, bevel gear wind, $9.85; No. 11, doublespring, 12-lnch turntable, plays 7 10-inch records, castiron frame, bevel gear wind, $10.75.
TONE ARMS AND REPRODUCERS — Play
all records— No. 2. $1.45 per set; No. 3. $1.65
per set; No. 4, $3.75 per set; No. 6, $3.50 per
set; No. 7, $3.25 per set; No. 8, $3.15 per set;
No. 9, $2.95 per set; Sonora tone arm with a
reproducer to lit.
M AIN SPRINGS— No. 00, % in., 9 ft., 29c ;
No. 01A, % in.. 10 ft., 49c; No. 01, % in., 7 ft.,
25c; No. 02, % in., 7 ft., 25c; No. 1, % in., 9
ft., 39c; No. 2, 13/16 in., 10 ft., 39c; No. 3, %
in., 11 ft., 49c; No. 4, 1 in.. 10 ft., 49c; No. 5,
1No.in.,7,111 ft.,
69c-.15No.ft.,6.89c.
1% We
in., 11
99c;
in., heavy,
25 gauge,
alsoft.,carry
other size main springs to fit Victor, Columbia
and all other motors at nominal prices.
Lucky

and

stands

write

SUNDRY

very

RECORDS— POPUIiAR AND GRAM MA VOX,
new 10-inch,strumental
double-disc,
cut, each
all inselections 35c. lateral
each; 32c.
in
100
lots;
Columbia,
10
inch,
double-disc,
new
records, 35c each.
GOVERNOR SPRINGS — To fit VICTOR.
COLUMBIA and all other motors at moderate
prices.
Special prices on large quantities to
Motor Manufacturers.
GENUINE DIAMOND POINTS, for playing
Edison records, $1.95 each.
SAPPHIRE POINTS, for playing Edison
records, 22c each.
Special prices on sapphire points, balls, and
diamonds for quantity buyers.
SAPPHIRE BALLS, for playing Pathe
records, 22c. each.
NEEDLES, steel, 45c. per thousand in 10.000
lot; 42c. per thousand in half million lots.
We also manufacture special macnine parts, such as
worm gears, stampings, or any screw machine parte for
motor: reproducer and part manufacturers.
Special quotations given to quantity buyers In Canada
and other export points.
Write for our 84-page catalog, the only one of its kintl
In America,
33 different
styles of UUdjig
chines and illustrating
orer 500 different
phonographic
parts, maalsn
give! description of our efficient Bepalr Department

Co., 46 East 12th St., New

York

No. 200— $100

price

THE

August 15, 1919

VICTROLA

AND

RECORDS

TALKING

USED

TO

MACHINE

WORLD

ILLUSTRATE

LECTURES
Prove a Feature of Series of Twelve Lectures on "The Teaching of Musical Appreciation"
Just Concluded at Columbia University — Much Interest Displayed in Special Course
A very important series of twelve lectures on
"The Teaching of Musical Appreciation" has
recently been concluded at Teachers' College,
Columbia University, New York under the direction of Miss Edith M. Rhetts. When the
course was started forty students enrolled,
which number later jumped to a class of seventy,
including representations from twenty-six different states, in addition to Canada and Japan.
Practically all of those taking the course were
musical supervisors.
The lectures were given to meet the rapidly
increasing demand for guidance in presenting
music for appreciation, with reference to both
the selection and use of material. The lectures
covered such topics as
A. Rhythm — Imitative and metric.
B. Songs — Rote songs, part songs, folk
scngs, art songs, types of voices, and the larger
forms of opera and oratorio.

of
Manufacturers

PHONOGRAPHS
am

PHONOGRAPH

C. Instruments — Instruments of the orchestra and instrumental music.
D. Instrumental Forms — Song form with
trio, rondo, suite, sonata, symphony.
E. Correlation of music with other subjects
in the curriculum.
Musical facts were presented for the successive school grades relating the work to the
developing child. No previous knowledge of
music was required for admission. The lectures
had a two-fold appeal, first to the musically
uneducated who wish a simple, non-technical
explanation of musical subjects, as a basis for
their own listening, as an avenue leading to
happiness and recreation, and second, to those
who wish practical help in organizing courses
designed to lead others to intelligent appreciation of music.
This series of lectures is of special interest to
the talking machine industry because of the fact
that the lessons were illustrated throughout by
the Victrola and Victor records. Furthermore,
Miss Edith M. Rhetts is, as is well known to
the trade, a representative of the Educational
Department of the Victor Talking Machine Co.
The work she has been doing at Columbia is
evidence both of her own standing as an authority on the study of musical appreciation and
of the exceedingly broad-visioned spirit behind
the educational campaign which the Victor Co.
is fostering. Lectures similar to those delivered
by Miss Rhetts at Columbia have been given
in a great many other universities and institutions of learning throughout the country by
other representatives of the Educational Department of the Victor Co. Miss Rhetts personally has delivered similar lectures at the
College of the City of New York and at New
York University this summer.
EMERSON
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complete and with our increased facilities we are in a
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to give reasonably
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Distinctive Features
The Reproducer pivots on its axis (as illustrated above), taking the correct angle
for all makes of records, and the needle
retains same center in both positions.
Surface noise is less than with any other
reproducer — surface scratchings being
reduced to a minimum through perfect
proportioning of the stylus construction,
and placing the needle in the center of
the groove at the correct angle.
The split construction of the frame and
face ring of the Reproducer, together
unth the method of pivoting the stulus
bar, and perfect insulation— effect a sensitive and free vibration — and prevent a
pinched tone resulting at any time from
natural contraction or expansion of the
metal parts.
The reproduction is the mellou?, natural
quality of tone — absolutely, getting aivay
from the usual sharpness and metallic
effect so noticeable in most reproducers.
Sound waves act upon the same principle
as light waves— they travel in a straight
line until they meet some obstruction,
from which they are deflected at right
angles. The right angle turn at the back
of the Scotf ord Tonearm causes less
breaking up and confusion of the sound
waves than occurs in the curved arm.
The connection between the Reproducer
and Tonearm is perfectly insulated until
a hard rubber bushing. Inside diameter
of the Tonearm is correct to accommodate the volume obtained from the latest
records.
The right-side turn for changing needle is
handier than the old style tum-back, and
when in position for the Hill-and-Dale
records there is no interference with
lowering the cabinet cover.
The lateral movement at the base is simple, free and permanently satisfactory.
Inside there is no obstruction to interfere
ivith passage of the sound reaves. There
are no loose balls in the bearings, therefore no buzzing noise can occur from the
great vibration on high notes.

MOVES

TRIP

IN NAPA, CAL.

B. Aldersley, of Napa, Cal., visited San Frangood."
cisco the last week in July. He is director of
the Aldersley Jazz Orchestra and has recently
associated himself with A. G. Prouty, also of
Napa. Mr. Prouty already has two stores in
Napa and is now taking a third one as an
addition to the two he already occupies. The
extra space will be used for the enlargement of
the talking machine business. Mr. Aldersley
will manage the talking machine department.

Plays Jill JTlakes of Records
as ihey should be played
Price of Sample Prepaid
TUckel, $6.25
Qold, §7.75
.Adjusted
(or
Cabinet
measuring 8% inches from center of Tonearm
base to center of Turntable shaft

Walter S. Gray, the well-known jobber of
phonograph accessories, who makes his headquarters in the Chronicle Building, San Francisco, has just returned from a ten days' trip
to Los Angeles and other points in the southern part of the state. It was a combined
business and pleasure trip on which Mrs. Gray
accompanied him. He indulged in several days
of golf and fishing at the Catalina Islands and
in writing to The World made the following
report about his trip: "Weather hot — business
THIRD

Ideal

Reproducer
Combination

Last week the Emerson International, Inc.,
New York, by means of a neat announcement
card sent to the trade, made known the fact
that they are moving from their old address
at 366 Fifth avenue to new offices at 43-4S
West Thirty-fourth street. As Louis D. Rosenfield expressed it, the removal was made necessary in order to obtain larger quarters, business having expanded by leaps and bounds during the past few months. In their new office
they hope to be able to handle the demand
for Emerson International records which has
caused the factory to be running day and
night.

OPENS
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of Business
Necessitates Larger
Quarters in New York City
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THE CHENEY
ORCHESTRAL CHAMBERS
The Most Revolutionary Improvement in Phonographs Since Tone
Reproduction was Invented. Not
only do the flat surfaces insure perfect balance of tone by elimination
of the old "megaphone" principle,
but every tone is reproduced in its
original purity.

M
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CHEN
method of tone reproduction
used by no other phonograph, and
the fundamental principles are
covered by hasic patents.

This

gives dealers a

tremendous

selling advantage — for they not
only have an instrument superior
in cabinet work and in tone reproduction, but they

have

sales

arguments in the exclmching
clusive features to which they can
point and which are duplicated
by no other instrument.
If you

have

already

heard

the

Cheney play, you know what a
revolutionary improvement these
exclusive Cheney features are in
the reproduction of music. They
set the Cheney in a class apart.
The most discriminating music
dealers are now selling the Cheney
from their floors.
Talking Machine Company
831 Marshall Field Annex Building
24 North Wabash Ave., Chicago, 111.
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CHANGES

IN CINCINNATI

C. C. Coppin Secures Control of Huss Bros.
Phonograph and Piano Mfg. Co. — Columbia
Goods More Plentiful in That Territory — Big
Spurt in Red Seal Record Business

intended."
It will be good news to many Columbia dealers to know that the Columbia products, both
Grafonolas and records, are coming to the local
branch in much larger quantities than for many
months past. July 22 was the . biggest day in
volume of sales the local branch has ever had.
This came about through two large shipments
of Grafonolas being received at the same time,
also a carload of old favorite records which they
had been out of for some time.
Manager F. F. Dawson, Representatives J. D.
Bright and Carl Kraner, together with Mrs. J. D.
Bright, spent a week or ten days visiting the
executive offices in New York and the factories
of the Columbia Graphophone Co. in Bridgeport, Conn. Mr. Dawson made the trip on business matters, while the two representatives
made the trip as a part of their summer vacation. Assistant Manager N. B. Smith, with
his wife and daughter, will also visit the executive offices of the Columbia Co. early in August.
New dealers that have taken on the Columbia
line in this territory are as follows: F. J. Spengler, Lexington, Ky., has opened a large and very
attractive art shop in which he will display and
sell Columbia Grafonolas and Columbia records
exclusively. Frank J. Bader, Newark, Ohio,
who will open Bader's Music Shop August 1,
will carry exclusively Columbia Grafonolas and
records and a line of player-piano rolls, and
A. F. Hibbard, for many years a Columbia representative in Athens, Ohio, is opening a fine
exclusive shop in Huntington, W. Va., about
August 15. Mr. Hibbard has made a wonderful
success for himself and the Columbia line in
Athens, and is moving to Huntington only because the size of the town limited his scope.
Visitors during the past few weeks: J. N.
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Immediate delivery of small quantities can be made
in the following districts: San Francisco, Calif.,
Walter F.Gray. Lakeside Supply Co., Chicago, 111.

FIELD

Cincinnati, O., August 2. — C. C. Coppin has
taken over the interests of Charles W. and
William C. Huss in the Huss Bros. Phonograph
& Piano Manufacturing Co., the two directors
severing their connection with the corporation.
The Huss brothers had charge of the production department, while Mr. Coppin, who is a
practical phonograph and piano man, looked
after the business end of the company. Under
the new arrangement Mr. Coppin, who is the
president, becomes the head of all departments.
"This deal," he said, "will result in the production of better instruments than was originally

MACHINE

"A
Million
A
WHAT'S YOUR SHARE OF

DIAPHRAGMS

OF

Year"

BEAUTY

MICA
— Phonographically Speaking — They Talk for Themselves —
Manufactured for over ten years for the larger consumers by the
INTERNATIONAL
MICA
COMPANY
try and < 37th & Brandy wine Sts.
Mines,
Executive ( 1228 Filbert St.,
Dept. \
W. Philadelphia, Pa.
Amelia Co., Va.
Dept.
\ Philadelphia, Pa.
Send for samples and quotations now and eliminate your diaphragm difficulties
Nixon, of Peebles, Ohio; Mrs. A. M. Katzenmeyer, of the Parlor Drug Store, Blanchester,
Ohio; F. J. Spengler and Miss Lucy Trost, of
the Spengler Art and Gift Shop, Lexington,
Ky. ; D. G. Rice, Aurora, Ind., and Paul Burling,
of the Samuel Horchow Co., Portsmouth, Ohio.
M. L. Fulcher and Paul Lundy, of Winton &
Livingston, booking agents of Columbia artists,
have been visiting the Cincinnati territory in
the interest of concert tours for Oscar Seagle
and Barbara Maurel, Sascha Jacobsen, Charles
Harrison, Amparita Farrar and the Columbia
Stellar Quartet. About twelve towns have
already been booked, and it is probable that
five or six more will be added before the season
is over.
The disastrous fire which occurred in Ashland, Ky., Friday of last week, almost completely destroyed the store of the Field Furniture Co., Columbia dealers. Fortunately Mr.
Field had already formulated plans for a new
building which will now be rapidly pushed to
completion.
E. B. Shiddell has been added to the local
sales force of the Columbia Co. Mr. Shiddell
is just back from service, in which he spent
nearly two years in France. Prior to this time
he was connected with the Columbia Co. in
Dallas and Kansas City, Mo. Chas. L. Byars,
manager of the Vocalion department of the local
Aeolian store, reports a phenomenal business for
July. The sale of the larger machines, particularly the art styles, is especially gratifying. He
makes special mention of the fact that never in
his experience in the music business has he
seen the time when people had so much ready
cash to buy with, and they all seem to be
willing to part with it. The new Vocalion Records are in big demand and are gaining in popularity every day. Mr. Byars predicts the biggest phonograph business in the history of the
business for the fall, providing the stock can
be had.
Manager Sigman, of Victor section of the
Rudolph Wurlitzer Co., yesterday said:

The

Wonderful

PHON
is like the

memory

great player.

"The Victrola business for the month of July,
both wholesale and retail, was very good. This
was due to the fact that most Victrolas and records came through from the factory in somewhat
larger quantities than they have for some time
past. This does not mean, however, that we
are anywhere near caught up in our orders,
for we are still swamped with orders that will
take a long time to be filled.
"The most gratifying event of the month was
the reduction in price of the Red Seal records.
The very fact that the $2.00 to $7.00 Red Seal
records were cut in half, practically, will stimulate the record business to such an extent that
the future sale of these records should be five
or six times greater than in the past. It will
not only be noticed by the dealer who- always
pushed the sale of the Red Seal records, hut
will also open up the way for the small dealer
to handle them who never handled them before."
George E. Kleeman, the Ohio representative
of the Crystola Co., is credited with hav'ng
opened up twenty-five new retail agencies for
the Cincinnati house in the State during July.
Manager Oelman, of the Phonograph Co..
Edison jobbers, said the dealers in the Middle
West district have placed sufficient orders to
gobble up all goods which can be expected for
the next three months, this being an evidence of
the popularity of the Edison machine.
QRAFONOLA

IN PUBLIC

SCHOOLS

Public school authorities are showing an increasing interest in the cause of music in the
schools. At the various sessions of the Ontario Educational Association, held some time
ago in Toronto, Can., the most significant evidence of this interest was shown in the unanimous endorsement of a resolution passed by the
Public School Section that the Minister of Education be urged to list the Columbia Grafonola
as school supplies and make it obligatory for
every school to have a machine and records for
general use.
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Business

Pays

come from its use will place you in a position to
dominate the kind of business that pays.

If your talking machines are giving the satisfaction that is absolutely necessary these days,
us

that

you'll get repeat business, if NOT you're sure
to lose money in more ways than one.

Makers of the highest grade talking
chines are equipping their product with
Dayton Motor. To be Dayton equipped
sign of the best, whether the machine is to
for a high, low or medium price.

Americans are impatient of men and commodities that work well to-day and not quite
so well to-morrow. They admire immensely
a talking machine that is as perfect in performance as in appearance.

mathe
is a
sell

Talking Machine Manufacturers and Dealers
find in Dayton Motors an unusual value of
performance, quality and salability.
If you have not investigated the Dayton
Motor and its advantages, — if you have not
compared it with other motors, we suggest that
you send for a sample from stock and verify
these claims.

The Dayton Motor does more than that. It
will give to your product the reputation and
prestige of the highest grade instrument of its
class, and the satisfaction that is bound to

P
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Dealers who sell Dayton Motor Equipped
machines have learned that they stay sold, and
the sale that stays is the sale that pays.

They DEMAND a motor that makes this
possible — a motor that delivers a smooth, unwavering flow of power invariably throughout the life of the machine. They demand
these things without the annoyance of adjustments and repair.
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Dayton Motors are made in various sizes
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for a Full Line of Cabinets — from the lowest
priced to the Highest Grade Talking Machines.
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Promotions and New Appointments in Various
Departments of Thos. A. Edison, Inc., Announced— Advertising Staff Enlarged
Thos. A. Edison. Inc., recently made a number of important announcements regarding staff

TALKING

MACHINE

ant and will have charge of
rler Mr. Fuller's supervision.
J. A. Shearman, formerly
South of the Edison Co., has
sistant to Thos. J. Leonard,

WORLD

tone-test tours Hua supervisor in the
been appointed asgeneral sales man-

ager.
Lieut. Kenneth A. Mbses has been made assistant to F. C. Pullin, manager of the record
service department.
P. J. Burns, formerly correspondent in the
general offices, has been appointed traveling
supervisor; it is understood that he will be assigned to the Dominion of Canada.
C. H. Miller, R. T. Burke and G. L. Roberts
have been added to the advertising staff. Mr.
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JOHN McCORMACK'S LIFE STORY
Career of Noted Irish Tenor Set Forth Most
Interestingly in New Volume
"John McCormack — His Own Life Story," is
the title of a new volume just published by
Small, Maynard & Co., Boston, the new book
being devoted entirely to the career of the
famous Irish tenor, transcr.bed by Pierre V.
R. Key. The story as presented is distinctly
personal In character, and in a large sense represents what might be termed an autobiography,
much of the material offered being in McCorMr. Key.own words, as set forth by his friend
mack's
The book, in the course of over 400 pages,
tells of McCormack's early days in Ireland, of
the obstacles he was forced to overcome in
order to achieve success, his conquests in the
music fields of Europe and America, and many
interesting facts regarding the personal characteristics of the singer and of those artists
and impresarios with whom he has been associated during his career. In transcribing the
story Mr. Key has preserved in it an intimate
touch that is distinctly interesting and pleasing.
Although there is little reference to McCormack's experiences in making records, the story
of his career should prove of exceeding interest
to those talking machine dealers who have enjoyed such a strong demand in McCormack records during the past few years.
The volume is replete with illustrations,
chiefly portraits of the singer and the members
of his family, and should find many readers
among the thousands who consider McCormack
as one of their favorite artists. The volume is
substantially bound in cloth with decorations
and title stamped in gold and is listed at $3.00
net.

Verdi E. B. Fuller
changes as follows: The duties of Verdi E. B.
Fuller, who for several years has had charge
of Edison tone-test recital work, have been en-

C. H. Miller
Miller, who is a prominent literary man, for
many years with Doubleday, Page & Co., has
become editor-in-chief of Diamond Points,
Along Broadway and the Amberola Monthly.
Mr. Burke, who has had extensive editorial experience in the newspaper field, will do general
literary work for the Edison advertising department.
Mr. Roberts, who has become assistant to Arthur J. Palmer, advertising manager, was formerly with the Churchill-Hall Advertising
Agency and has had extensive practical experience in the advertising game.
G. L. Roberts
larged to include supervision of the various new
forms of dealer co-operation, announced at the
recent convention of dealers in New York.
Arthur L. Walsh will act as Mr. Fuller's assist-

The Elizabeth Phonograph Co., New York,
has been incorporated to deal in cabinets and
furniture. The capital is $60,000 and the incorporators are P. Kanarek, S. Hechler and
R Flambert, 12 East Forty-second street.
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Concerted efforts on the part of French manufacturers in co-operation with the French Government to regain trade lost in this country because of the war began in New York on Thursday with the opening of an exhibition of French
products at the Hotel Pennsylvania. This exhibition includes that class of French goods least
hurt by the war and pianos are among the articles which were listed on the schedule of
manufactures. Maurice Casenave, French High
Commissioner to the United States, opened the
exhibit at noon and Gaston Liebert, French Consul General in New York, and Marcel Knecht,
special representative, were present.
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Chicago, III., August 11. — Every talking machine manufacturer who exhibited at the Furniture Show just closed at Grand Rapids has
learned a valuable lesson which more than
repaid him for the time and trouble he expended
in exhibiting his goods. Many of the bestknown instruments on the" market were there,
as well as many new aspirants for trade favor.
Yet, although so many were shown, the representation was not complete. Some of our bestknown machines were not on view.
Some of the manufacturers of talking machines approached by The World representative before the show and questioned as to
whether they were going to exhibit replied:
"Too much business on hand now. Can't fill
the orders. Why should we show our goods and
bring more inquiries and more trouble upon
ourselves?" There was no reason, of course, if
they regarded the show in this light. But
manufacturers who could see the benefits to
be derived from the show went right to it and
had their models on display. Whether they
were in favor of putting their lines into furniture stores or not made no difference to them,
nor did it make any difference to them whether
or not they were tied up with orders. They
saw the value of prestige and the possibility of
building up their prestige by exhibiting their
goods at the show. They knew that the furniture dealers who were on the j'ob are very
good prestige builders, because the furniture
dealer is the first one who is called on by the
newlyweds when the lease is signed and they
want furniture. He loads them up with furniture and if he has a talking machine he sells it
to them, and if he has not he tells the newlyweds of the good ones he is acquainted with.
For this very reason the talking machine manufacturers who exhibited showed that they are
really "on the job."
There is going to be another Furniture Show,
and it would be well for those who did not
exhibit last time to take the advantages offered
and get busy. There is also going to be a big
music show the first of the year in New York
which should not be overlooked by the talking machine manufacturers. They should get
on the job right away and make preparations
for these big doings if they don't want to be
We

left by the roadside. They must take advantage of all of these shows and build up a reputation for their instruments and not depend
solely upon the amount of business they are
doing at present to carry them on in the future,
because some day things are going to be less
easy, and then the best-known machines only
will be sold.
Exclusively Victor
Macauley & Nevers, retail talking machine
merchants of this city, have become exclusive
Victor retailers. Other lines previously handled
by the concern have been eliminated and a
larger stock of Victor machines and records installed. Extensive alterations have been made
in the store, the record racks being removed
from the side of the building to the center and
additional booths placed where the racks were
formerly located. Officials of the company express great satisfaction with the manner in
which recent shipments have been coming
through. Both the record and talking machine
stocks have been increased materially in anticipation of early fall needs.
Move to Larger Quarters
Cole & Dunas Music Co., located in the Commercial Building at 54 West Lake street, have
removed from their space on the second floor
of this building to the third floor, where they
will occupy the entire west side of the building.
"Larger quarters were required," says Mr.
Dunas, "for our stock and assembling departments. The tone-arm assembling department
was especially in need of larger quarters, our
business in this line having increased greatly

ments are coming through much faster than
they were. I expect to take care of both new
and old accounts in August much better than I
have in the past. By September even more
machines will be coming through. The Aeolian
Co. recently announced their new line of instruments and changes in styles, and I have received many words of approbation from dealers
who have received the goods. The Aeolian Co.
have extended themselves in the design and
marketing of these new cabinets, which is
strongly indicated by the orders coming into
the Western office. The new style 540, which is
selling at $170, seems to be the most popular of
all out here. We are not pushing this model
any more than any of the rest, but it seemed

within the pastVocalion
few months."
Travelers
H. B. Levy, manager of the Western division
of the Aeolian Vocalion Co., announces that
two new travelers have been added to the Western force. They are W. G. Karmann and John
T. Schiplett. Mr. Karmann travels in parts of
Indiana, Ohio, Kentucky and Michigan; Mr.
Schiplett in parts of Michigan, Wisconsin and
Illinois. Both of the gentlemen are out at
present on the road. According to Mr. Levy
both have met with great success in their initial
efforts.

of Lyon & Healy. "Never in the history of the
talking machine business have there been more
improvements and changes in talking machine
stores of the company than in the past few
months. The talking machine business has always been rather feverish, dealers having no
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to continue in prosperity for a number of years
to come. This fact also has convinced them
of the necessity for having suitable departments
from which to sell their instruments. The average talking machine business of today has
doubled or tripled that done a few years ago,
but in spite of this fact the average talking
machine department has undergone very little
improvement."
Production During Strike
The recent tie-up of street car and elevated
lines in Chicago had no effect on the output
of talking machine motors in the Krasberg
factory at Lake Shore Drive and Grand avenue.
During the week of the strike numerous motor
trucks transported the Krasberg workers to and
from their homes, mornings and evenings. Full
production was maintained and shipments dispatched according to schedule.
The Krasberg employes will enjoy a picnic
in August at Schutte's Grove, near Berwyn, 111.
The entire office, sales and factory staffs will
be included and a merry time is predicted for
all. Numerous prizes will be given for events
scheduled at the picnic.
Public More Discriminating
F. D. Hall, president of the B. & H. Fibre
Manufacturing Co., keeps himself closely in
touch with sales of records throughout the country, both of the popular "hit" variety and the
more standard classical types. It is this gentleman's business to keep thus informed, as he almost invariably finds the sale of fibre needles
varying directly with the demand for the better
and more expensive records. Mr. Hall does not
deprecate the "hit"; quite the contrary. He
believes that it has a definite place, but believes
also that a record of this type is not played as
often, or over such an extended period of time
as are the old-established selections for which
the record-purchasing public in most cases pay
more money.
Recent observations by Mr. Hall have led
him to' the belief that classical and standard
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record sales are destined to mount steadily
during the fall and winter. Many prominent
people in musical circles have attributed the increasing appreciation of classical music to the
talking machine, and with this increasing appreciation, of course, go larger classical record
sales and a desire for better and more enduring
means of reproduction. Mr. Hall believes that
when a customer pays more for a record he
naturally wants to keep it longer, and becomes
more discriminating in his selection of needles
and the other means of reproduction, even
carrying his likes and dislikes as far as to the
talking machine itself — perhaps even selling or
trading in an instrument which he at first
thought entirely satisfactory.
Comes to Chicago
The Parlaphone Co., of St. Joseph, Mo., one
of the latest entrants in the talking machine
industry, will on or about September 1 open a
Chicago headquarters at 402-403 McClurg Building, Chicago. This company was recently
formed by E. E. Trower, who for many years
conducted a retail piano store at Wichita, Kan.
J. W. Kelso is secretary. The Chicago office
will be in charge of Francis S. Moore, who for
many years has been connected with the Cable
Piano Co., of Chicago. Mr. Moore is one of
the best-known piano salesmen in the city. He
is also vice-president of the Parlaphone Co.
The Parlaphone will be shown in four models
at the Chicago office, and it is expected that
the large factory which this company recently
built at 1902 South Fourth street, St. Joseph,
Mo., will reach a capacity of one hundred a
day by September 1.
Cremona Man Visits
Among the recent visitors to Chicago was
Frank E. Cronan, secretary and treasurer of
the Cremona Phonograph Co., of Portland, Ore.
Mr. Cronan came to Chicago for the purpose of
purchasing hardware, accessories, etc. While
here he paid a visit to the Chicago headquarters of The World and told some very inter-

Account

(Continued

from page 99)

esting facts concerning the talking machine
business on the Coast. Mr. Cronan said there
is a big demand for talking machines throughout the Northwestern States, and in his opinion
the purchasers of talking machines there were
paying more cash with orders than anywhere
else in the country. The retail trade, especially
in Portland, are insisting upon the best grade
of instruments that they can get their hands on.
In speaking about his company he said the
Cremona Co. is controlled by the Wakefield
Music Co., of Portland, Ore., of which Mr. C.
Guy Wakefield is president. He is also president of the Cremona Co. The Cremona Co. is
building its own cabinets and at present has an
output of close to fifty a day, which will be gradually increased.
Change Firm Name
Announcement was made this week that the
Chicago Recording Scale Co. had changed its
corporate name to Cherington Mfg. Co. This
company has been manufacturing for thirty
years spring motors for all purposes. They
have recently put on the market a new talking
machine motor known as "Ironclad." This is
the first motor to be put on the market embodying enclosed gear running in oil. They
are also about to place on the market a handsome line of sound boxes and tone arms. It
is interesting to note that before this motor
was placed before the public it had been put
to a test equivalent to ten years' use in the average home. It was run by a special machine
continuously for ten weeks twenty-four hours a
day. It was figured that in this length of time
the motor had run about 100,800 minutes. The
average record takes three minutes to play, and
so the running time was equivalent to the playing of 33,600 records.
Quite recently the company has revised its
method of mounting mainsprings.
The new
method of putting them in the barrel is such
that they cannot stick. This eliminates all the
(Continued on page 102)
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kicks on spring trouble. This spring, by the
way, is not lubricated with grease. The manufacturers state that their experience with grease
has been that it congeals at low temperature
and causes lost power. Therefore the lubricant
now being used is dry and will not run from
the barrel and cause lost power in cold weather
as it adheres to the spring and produces an extremely smooth surface. This lubricating
method is not new or untried, as it is the same
as was used by this company while manufacturing springs for the well-known "Apollo"
motor, which was built for and used by the
Melville Clark Piano Co. for many years in
the Apollo player-piano.
New Store Opens
The Chorister Phonograph Co., of this city,
one of the latest entrants in the Chicago trade,
has just opened a beautifully furnished salesroom at 33;> West Sixty-third street, this city,
where it will conduct both a wholesale and a
retail business. This company was recently incorporated and the new store will be in charge
of Stanley R. Fritz. A full line of complete
machines will be on exhibit and they will also
carry a complete stock of records and talking
machine accessories. The new store is fitted
out with the most modern furnishings and demonstration booths and has one of the most attractive talking machine warerooms on the
South Side.
Lakeside Activities
Bill Fricke, secretary of the Lakeside Supply Co., left on Saturday of this week for a
short trip through ( )hio. Before leaving Mr.
Fricke looked over the sales reports for the
month of July and found that the company had
practically doubled the business of June, which
was the biggest month in their history.
They have recently enlarged their shipping
department at their new location, 416 South
Dearborn street, and have taken on more room
for storing purposes.
Mr. Fricke's brother, Gus, president of the
company, is planning a short vacation in Michigan for the purpose of trying out a new motor
launch which they recently purchased. Gus
plans a visit to Camp Roosevelt, near Muskegon, where his son is stationed, and the two
W,ill then go for a cruise along the eastern
shore of Lake Michigan for several days. Before leaving Gus was talking about his boat
and said that there is going to be a baptism
when he gets there, and he is going to christen
it "Lakeside." As a protection he says he
will take one of the powerful three-spring Lakeside motors along with him to use in case
of emergency should the gas engine breakdown.
Business and Pleasure
Samuel S. Schiff, vice-president and general
manager of Vitanola Talking Machine Co.,
left Chicago recently for a tour of the Eastern
States. The past few months have been very
strenuous for the Vitanola Co., and Mr. Schiff
felt it necessarv to take a much-needed vaca-
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attention is that of the Talking Machine Shop,
located across the street from Lyon & Healy.
In this window the background is taken up
with a large painting of the Victor plant. Every
building of the Victor Co. is shown, and leading from each building is a ribbon which runs
out to the foreground of the window and is attached to a placard, bearing words that tell all
about that particular building and what is going
on therein. This is one of the cleverest Victor
advertisements that has been seen in this neck
of tjae woods for some time and is in itself a

tion. He will pass through Philadelphia, Atlantic City, Washington, New York and Boston,
and while his trip is primarily one of pleasure,
he will, nevertheless, give his attention to Vitanola dealers in the above-mentioned cities, as the
company is doing a very large business there.
G. Edward Lind is spending his vacation at
Blue Lake, Fruitvale, Mich.' Mr. Lind will return in about two weeks.
Seasonable Window Suggestions
Window suggestions of the season are great
hobbies with the window dressing departments

Victrola Display in Window of
of Lyon & Healy. The big double window
which faces both Wabash avenue and Jackson
boulevard is an ideal show spot and the window dressing department is, it seems, never
lacking in ideas to decorate this particular place
to suit the occasion. Aswill be seen in the accompanying illustration, the window is suggestive
of outdoors and the Victor talking machine is
conspicuously displayed. It is, so to speak,

Lyon & Healy Store, Chicago
liberal education for those who are desirous of
knowing anything about the Victor plant.
New Emerson Publicity
Warm

weather has seen no let-up in the advertising campaign of the Emerson Phonograph
Co. of Chicago. The campaign inaugurated
some two months ago is still in full swing and
bringing direct results throughout the city and
in adjacent territory. Four advertisements appearing in the papers during the latter part of
July and the early part of August base their
appeal entirely upon the sale of dance selections.
Snappy illustrations under such catchy captions
as "Who Said Dance?", "Take Your Partner,
Lend Your Ear — the Louisiana Five Are Here!",
"Let's Dance," and "When Your Feet Get Results" attract the eye of the newspaper-reading
public. A little prose poetry a la Walt Mason
in the style of the following makes the advertisements highly readable: "Come on, you light
(Continued on page 104)

being operated by the "wax woman" and in
the foreground may be seen a baby playing with
some Victor records. Swinging around the
outer edge of the window is a trickling brook,
wherein are live fish. In the background is a
pergola effect overhung with vines, bowers, etc.
These have a waving motion, which is accomplished by means of a concealed blower or
electric fan, giving the effect of a genuine
breeze. It goes without saying that the window
is having the desired effect upon passersby.
Another big Victor window that is attracting
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fantastic toe — let's go! What'll it be? Let's
see! Why, bless my bloomin' sky blue 'lamp,'
suppose we fox-trot with the 'Vamp'!"
And here's another: "Clear out the chairs —
roll up the rugs — we're going to have some fun!
Adjust the needle, now 'crank up' — the evening's
just begun. Intermissions are taboo — encores
are all the rage; you'll find a lot of inspiration
further down the page." And the interested
reader looking "further down the page" finds
all of the latest Emerson "inspirations" in the
form of the latest "hits."
New Stein-Burn Traveler
A. P. Miller, who formerly traveled Western
Michigan for the Columbia Graphophone Co.,
has joined the sales force of the Stein-Burn
Phonograph Corporation of Chicago and will
take charge of the entire state of Michigan,
with headquarters in this city.
Resume Business
The FlexiFile Mfg. Co., manufacturers of the
FlexiFile filing system for talking machines, has
moved its general offices from 5 North La Salle
street to its plant at 115 East South Water
street, Chicago. During the war period the company was obliged to confine its talking machine
business to its old customers because of the
Government's restrictions on the use of steel.
These restrictions are now abated, and the company has perfected
mechanical attachments
You
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factories formerly producing furniture have
been turned over to phonographs exclusively,
and the Berkey & Gay, Macey, Phoenix, Widdicomb, Lauzon and several other large factories are working part of their capacity. Outside of Grand Rapids the Connersville Furniture
Co. and the Conrey factories at Shelbyville are
working exclusively on phonographs, and many
factories all over the country have contracts of
some sort. It is estimated that between 4.000
and 5,000 furniture workers are employed on
phonographs, taking the country as a whole,
and with this diversion it is no wonder there
is a shortage in the furniture supply. The
phonograph undoubtedly has come to stay and
will continue to be in demand until every home
in the land has its instrument, but at the present rate of production it is only a matter of
time when some easing up will be necessary.
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which enable it to FlexiFile all taking machines. John Hughes, a FlexiFile expert, is in
charge of the department that cares for the
FlexiFile demand emanating from talking machine trade.
In the Furniture Trade
The Furniture Journal, of Chicago, in a recent article about the present great shortage
in furniture lines lays most of the responsibility for the present state of affairs to the talking machine trade. It claims that manufacturers of furniture are diverting their facilities
to the manufacture of talking machine cabinets,
with consequent disastrous results to the former. Evidently the talking machine business
offers greater remuneration all around. The
article in question, which deals with the present
situation in Grand Rapids, the foremost furniture manufacturing city in the world, will be
found of great interest to members of the talking machine trade:
"One of the. very good reasons for the present
shortage in the furniture supply is found in the
tremendous diversion of furniture production
capacity to the manufacture of phonographs.
The Grand Rapids factories alone have phonograph contracts to the amount of between
$1,000,000 and $1,500,000, employing 1,000 or
more hands, and but for these contracts the
capacity would all be on furniture. Two large

"Most

CO.
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Samples
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order

brake shoe

State make
of tone arm used BJ

for 1 inch
offset

Patented An£.
'17 attached.
Simple construction
and28.easily
Made in four styles to fit any make of tone arm.
Write for attractive quantity price
PERFECT AUTOMATIC BRAKE CO.
Room 400, 425 S. Wabash Are., Chicago
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Reproducer

Write

for sample, discounts, delivery dates
and construction details

clear

enunciation

!

life* frvnpC are obtained on any record with
f-/~w 11C
rRTTTT
lX^L""LU"1
LUUC» the Blood Tone Arm and Repros
ducer. Iteliminates entirely the shrill metallic quality, minimize
scratching and surface noises, re-creating a natural clean cut tone.
Manufacturers of highest grade instruments have adopted Blood
equipment as standard because of the added sales value to any phonograph.
This tone arm has the throw back feature ; it may be set in vertical or
lateral position to play any make of record. Built on graceful lines ; it adds
to the appearance of any cabinet. Manufacturers who have tone arm trouble
or those seeking improvements for their product will profit by investigation
of this scientifically conceived and constructed device.
The

Jewel

Photnoparts

Co.,

59 E. VAN BUREN STREET
CHICAGO. ILL.

FROM

This will bring some readjustment to the furniture industry. Manufacturers are also increasing their production capacity to meet the
new needs. In this city the Grand Rapids
Chair, the Imperial, the Sligh, the Macey, the
Johnson, the John Widdicomb and Stow &
Davis are building large additions, and when
these get into action the diversion to phonographs will be further adjusted. It is only in
very recent years that the phonograph has become a work of furniture art. Buyers are now
demanding period styles and woods and finishes that will match up with the other furniture in the house."
Appoint New Distributor
The Emerson Phonograph Co. of Chicago,
111., have recently secured the Carpenter Paper
Co., of Omaha, Neb., as distributors for Emerson records. The announcement is made by
F. W. Clement, who also states that C. J.
Woodard will assist the Omaha concern in the
inauguration of their new line. Mr. Woodard
will spend two or three weeks with the Carpenter Paper Co. and hopes to be of material
assistance in speeding up the initial preparations and getting things under way in the shortest possible space of time. This is in accordance with the policy of the Emerson Co. in
regard to all new distributors. The advice of
an experienced record salesman is always put
at the disposal of the new concerns.
Mr. Clement also announces that J. A. Tidmarsh has been added to the force of city
salesmen. Mr. Tidmarsh will travel the Chicago
trade and assist in the downtown office.
Jobbing Widdicomb Machines
The Baldwin Piano Co. are now jobbing the
Widdicomb line of cabinet and period-style
talking machines. The Baldwin Piano Co. have
for a few months past retailed the Widdicomb
instruments, but now a wholesale service is being extended to the company's dealers about
the country. The Baldwin Piano Co., in the
wholesaling of talking machines, are confining
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man has this to say of Western talking matheir efforts mostly to their own previously
established piano retailers. W. B. Harrison, in
chine customers: "From Colorado west the people want the best and are willing to pay for it.
charge of both wholesale and retail talking maIn that territory I find the better grades going
chine departments of the Baldwin Piano Co.,
states that the upright cabinet models are going strong at the present time and believes the
demand for the "popular types" will increase
to immense proportions in the fall.
Enlarge Department
The Leopold-Kirchman Co., located at 2909
Milwaukee avenue, intend to enlarge their retail talking machine department materially
within the next few weeks. New "Unico" record and instrument demonstration booths will
be added and the stock both of records and
machines increased. The Leopold-Kirchman
Co. retail the Victor line of instruments.
Secure Steger Agency
Roy Hinman, manager of the talking machine department of the Steger Piano Co., announces that the Colorado Bedding Co. has recently been appointed agent for the Steger
line of talking machines. The Colorado Bedding Co. is a large wholesale furniture house
of Colorado and will market the complete
Steger line of upright and period styles in the
Colorado territory. The firm recently received
its first carload shipment, which included
many of the more expensive types. Mr. Hin-

Mr. Hinman, by the way, has been on the
pointbest."
of leaving for his annual vacation for
the
the past four weeks, but has had some business affair to interfere with his plans on each
occasion. He now expects to leave early in
August and will spend the vacation in Colorado.
Market "Medalion" Record
The Baldwin Piano Co., wholesalers and retailers of Columbia and Widdicomb talking machines, announce that they will shortly place
upon the market their own record, which will
be known as the "Medalion." This will be a
lateral-cut record and will come in monthly
catalog lists of the latest hits and standard
selections. W. B. Harrison, in charge of the
talking machine department of the Baldwin
Piano Co., states that the "Medalion" will be
marketed by Baldwin dealers exclusively.
New Steger Catalog
Steger & Sons have issued a new and very
attractive little catalog descriptive of the
Steger line of talking machines. Following
four pages of introductory matter there appear
(Continued on page 107)
We illustrate the

"Handy"

Dome

Clamp

Qyick action for clamping domes and
frames on Talking Machine Cabinets,
Write for Catalogue of clamping machines
for Cases and for all purposes
VENEER PRESSES AND CLAMPS
HANDY
MFG.
CO.
27 E. Madison St., Chicago, 111.
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MODEL C MOTOR
All spiral gear, noiseless 18 ft. spring; brass governor disc and bearings; universal joint on winding
stem; large diameter worm drive, insuring steady
running; balanced governor balls; best trimmings;
micrometer governor adjuster.

TONE

ARM

Universal turn-back tone arm makes changing and
adjusting needles easy. Finished in high-grade trimmings.
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half-tone illustrations artistically set off by
penciled backgrounds. The three latest Steger
models, the "Italian Renaissance," the "Gothic"
and the "Adam," are shown, and, according to
Roy Hinman, manager of the talking machine
department of Steger & Sons, have attracted
considerable attention. The cover of the booklet is designed in three colors and pictures a
home scene with a talking machine as the center of interest.
E. H. Stafford Mfg. Co. in Field
The E. H. Stafford Manufacturing Co., furniture manufacturers of Chicago, have entered the
talking machine field and are producing a line
of instruments known as the "Stafford." For
some time the E. H. Stafford Manufacturing Co.
have been making cabinets for the wholesale
trade and in this work have earned themselves
an enviable reputation for good workmanship.
Now that they have gone into the business of
selling direct to dealers they are producing a
complete machine, extending to dealers the
privilege, however, of purchasing the cabinets
alone if they so desire. O. R. McElroy, who
formerly was connected with the Edison
laboratories, has been placed in charge of the
production of "Stafford" talking machines. In
anticipation of a large fall demand, manufacture has been carried on through the summer
months and this concern is unusually well fixed
in the matter of available stock. The officials
of the E. H. Stafford Manufacturing Co. are:
E. H. Stafford, president; E. G. Bentley, vicepresident, and E. M. Stafford, secretary and
treasurer.
Six Best Sellers
. The six best sellers in Victor records have
been: "Jazz Baby" and "Bring Back Those
Wonderful Days"; "Rainbow Division March"
and "Spirit of Independence March"; "Oh,
Susy, Behave" and "Monte Cristo, Jr."; "Oh,
My Dear" and "Somebody's Sweetheart"; "A
Rose, a Kiss and You" and "Girl of My Heart";
"Mammy O' Mine" and "When You See Another
Sweetie Hangin' Around."
The six best sellers in Columbia records as
follows: "I'll Say She Does" and "Just As We
Used to Do"; "Friends" and "I'm Going to
Climb the Blue Ridge Mountains Back to You";
"Jazz Baby" and "I Ain't Got'en No Time to
Have the Blues"; "Just Another Good Man
Gone Wrong" and "Yelping Hound Blues";
"Chong" and "Waiting"; "How 'Ya Gonna Keep
'Em Down on the Farm" and "Mammy o'
The six best sellers in Pathe records:
Mine."
"Chong" and "The Ozark Trail"; "Sweet Hawaiian Moonlight" and "Lullaby Blues": "Wild
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"ALL-IN-ONE"
Speed INDICATOR
Registering 78 and 80 Revolutions

from page 105)

and

Tester

Original Size
VICTOR records are uniformly recorded at a speed of 78 revolutions per minute.
All other records made are recorded at a speed of 80 revolutions per minute.
To theobtain
the best
results, the instrument upon which the record is played MUST be running at
required
speed.
An ever growing demand for a reliable device which will insure the desired results has been met
by the
"ALL-IN-ONE" SPEED INDICATOR
a reliable instrument, which registers correctly 78 and 80 revolutions of the turntable.
The "ALL IN ONE" is guaranteed in every respect, will never get out of order and is an absolute
necessity for EVERY PHONOGRAPH OWNER.
Retail Price, Nickel Plated, $1.00 each.
KAUMANNS
21 E. Van

Buren

Street

&

-:-

Honey" and "Mammy o' Mine"; "When My
Sweetie Comes Back to Me" and "Sweet Hawaiian Moonlight"; "The Alcoholic Blues" and
"Lassus Trombone"; "He's Had No Lovin1 for
a Long, Long Time" and "Behind Your Silken
Veil"; "I'll Say She Does" and "Fluffy Ruffles."
The six best OkeH sellers: "And That Ain't
All" and "By the Camp Fire"; "I'm Forever
Blowing Bubbles" and "Red Lantern"; "Beautiful Ohio" and "Tears"; "Mary" and "Beautiful Ohio"; "Till We Meet Again" and "Lonesome"; "Sensation" and "The St. Louis Blues."
The six best sellers in Edison records: "Ma
Curly Headed Babby" and "I'se Gwine Back
to Dixie"; "Any Place Is Heaven if You Are
Near Me" and "Your Voice Came Back to Mc";
"Kentucky Dream" and "Someday I'll Make
You Glad"; "Better 'Ole" and "Somebody's
Sweetheart"; "Jazzie Addie" and "St. Louis
Blues"; "All Those in Favor Say Aye" and
"Chong."
The six best Emerson sellers: "Friends" and
"Just a Little Place He Can Call His Home";
"The Red Lantern" and "Eyes That Sav I

-:-

CO.
Chicago,

Illinois

Love

You": "Mammy's Lullaby" and "Hawaiian Moonlight"; "My Cairo Love" and "The
Vamp"; "Everybody Wants a Key to My Cellar" and "Golden Wedding Jubilee"; "Beautiful
Ohio" and "I'm Forever Blowing Bubbles."
The six best Empire sellers: "Eyes That Say
I Love You" and "When I Met You"; "The Alcoholic Blues" and "At the Jazz Band Ball";
"The Irish Regiment" and "General Pershing
March"; "Will You Remember" and /'Spring
Song"; "Kisses" and "My Cairo Love"; "Radetsky" and "High School Cadets."
Foreign Shipments of Needles
Dorchester Mapes, secretary and treasurer of
the R. C. Wade Co., manufacturers of Tonofone talking machine needles, tells of some recent shipments of Tonofone needles to foreign
lands. It would seem from the following list
of countries given by Mr. Mapes that the foreign market is an excellent one. Whether or
not these same countries are getting the instruments themselves from the United States is
rather doubtful. But if they are not. then
(Continued on page 108)
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AND A GREAT FEATURE

CHICAGO

COVER

BALANCE

It needs no catch simply because it catches itself. That
self-controlled — and by a mere touch ! !

No

1

is, it is

Most of the best known Talking Machines on the market today are equipped with this clever little device because it prevents
smashed fingers and broken records. Wise manufacturers know
equipment counts. Remember, a satisfied trade causes the dealer
to repeat his orders.
Samples sent FREE to Manufacturers
We also manufacture EMPIRE TOP HINGES
Send for our new catalogue just off the press

Chicago Hinged Cover Support and Balance Company
2242-44 W. 69th Street
Telephone Prospect 250
CHICAGO, ILLINOIS

Perfect Balance No. 1
(Patent Applied for)
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at 429 South Wabash avenue. This concern
why not? Here is the list of foreign lands
is now located on the fourth floor, which it will
visited by the R. C. Wade Co.'s product:
have in addition to the new space. The fifth
Canada (various provinces), England, France,
Sweden, Denmark, Australia, New Zealand,
floor will be used for assembling talking machines and for storing stock destined for
Manila, Japan, China, Siberia, Cuba, Mexico.
immediate delivery.
No Orders Till the First of the Year
The Empire Talking Machine Co. has seL. G. Golder, Chicago wholesale representative of the Sonora phonograph, announces that
cured the Manufacturers' Western Sales Co.,
so many orders have come in within the last
of Omaha, Neb., to represent the Empire machines in Nebraska, Montana, Nevada and
thirty days that the Western office will be unable
to contract for further deliveries until the first
Colorado. M. H. Levy is president of the
Omaha concern and is very enthusiastic over
of the year, although the Sonora output has
the sale of Empire talking machines. He has
increased considerably within the past few
months. Orders have increased with even
already received sample shipments and has
placed them on display at Omaha.
greater rapidity until the western office finds
itself unable to take any more for the time
A very attractive little flash sign for the adbeing.
vertising of Empire records in retail show
James L. Abbott Around Again
windows is now being made up by this company for the use of their dealers. The familiar
James L. Abbott, president of the Chicago
Hinge Cover Support & Balance Co., has been
"Empire Girl" attracts the eye of passers-by.
Window banners announcing the new Empire
unfortunately confined to his house for some
releases each month are also being prepared
time but is now up and about. Mr. Abbott was
showing a new hand in his factory how to for dealers.
Now Jewel Phonoparts Co.
operate a punch press when the machine crushOne of the recent happenings in the Chicago
ed his right thumb as far as the first joint. He
trade was the changing of the corporate name
was then affected by gastritis and has been conof the Phonoproducts to the Jewel Phonoparts.
fined to his house for the past two weeks with
This company has recently been reorganized
this trouble. Now, however, he is up and able
to get around.
and has increased its capital stock approxiVacationing in Michigan
mately five-fold.
A. F. Vaughan, one of the new officers of
S. A. Ribolla, general manager of the Otto
this company, has been made general manager
Heineman Phonograph Supply Co., of Illinois,
and
is now looking after the production end.
is spending two weeks' vacation at the home of
Mr. and Mrs. Pilgrim, of the New York HeineMr. Vaughan is well known in the manufacturing business in Chicago, and for many years
man forces, at Grand Beach, Michigan.
has looked after the production departments of
Represents Cover Support
Charles A. Lewis has been appointed assisseveral of Chicago's largest manufacturing concerns. In the short time during which Mr.
tant secretary and traveling representative of
Vaughan has been connected with the Jewel
the Chicago Hinge Cover Support & Balance
Co. he has increased prouction very largely,
Co. Mr. Lewis will cover the western territory for this concern.
and now the various departments are so coordinated that there is very little lost motion
Empire T. M. Co. Gets More Space
in getting out the tone arms and reproducers
The Empire Talking Machine Co. has contracted'for the entire fifth floor of the building
that this company manufactures.
The com-

pany's product, the Blood Tone Arm Reproducer, is given mention throughout the talking
machine industries, and, due to Mr. Vaughan's
efforts, quite a number of well-known talking
machine concerns are now using these parts.
Discontinue Model Four
A few months ago the Chicago Hinge Cover
Support & Balance Co. placed on the market
their cover balance No. 4. This new balance
was received with much favor by the trade in
the short space of time that it had been on
the market. When this company introduced
No. 4 they discontinued the old style balance
No. 1, but meanwhile the factory experts had
got busy and improved balance No. 1 to such
an extent that it now does exactly the same
work as No. 4. Now, since balance No. 1
costs less than balance No. 4 and does practically the same work, the company has decided
to reinstate No. 1 and discontinue No. 4.
Beg Your Pardon
The Phoenix Phonograph Co., of this city,
makes the announcement this month that in
their advertisement which appeared in the July
issue of The World a mistake in address was
made. The correct address of this company is
2504 and 2506 West Van Buren street, Chicago,
and not 1504 and 1506, as was printed in the advertisement. When William Cummings, president of the company, noticed the mistake he
notified the Post Office and requested the officials to forward all mail to the correct address. Mr. Cummings says that it was several
days after publication of The World before he
noticed the error, but in the meantime quite
a number of letters in reply to the advertisement had been returned to the senders. Therefore he takes advantage of The World's news
columns to make the mistake known to the
trade and at the same time asks the dealers
who had letters returned to please forward them
to the correct address.
Where Lies Demand?
The question as to just what priced talking
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says: "My mother had a machine in her home
and one day asked me if I could not make a
new cabinet for it so that it would harmonize
with the Louis XVI style furniture in her living
room. I got working on the idea, and, as a
result, we built our first console type, which
was the progenitor of this now popular type."
The Windsor Furniture Co. was granted a
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THE MAN ALWAYS "JUST GOING TO"
He was just going to help a neighbor when
he died.

EOUIPMiENT

U. S. Government, and will not fray or "mush."
Another new thing that the Fulton Bros. Mfg.
Co. has decided upon is to supply each motor
with a large instruction sheet, showing a photo
diagram of the motor. Each part is numbered
and at the bottom of the sheet are printed explanations telling about the part indicated.

150

CO.,
Inc.
CHICAGO, ILL.
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Bros. Mfg. Co. Now
Prepared for
Greatly Increased Output

He was just going to pay a note when it went
to protest.
He meant to insure his house, but it burned
before he got around to it.
He was just going to reduce his debt when his
creditors "shut down" on him.
He was just going to stop drinking and dissipating when his health became wrecked.
He was just going to introduce a better system into his business when it went to smash.
He was just going to quit work awhile and
take a vacation when nervous prostration came.
He was just going to provide proper protection for his wife and family when his fortune
was swept away.
He was just going to call on a customer to
close a deal when he found his competitor got
there first and secured the order. — Philadelphia
Association Bulletin.
OPEN

NEW

STORE

IN MACOMB

The Brunswick Shop, Galesburg, III., located
in the Hill Arcade, has opened a new store in
Macomb under the direction of E. L. Fuller.
A full line of Brunswick machines is carried.
Bernstein Bros., Athens, Ga., have added a
talking machine department to their music store
in that city.

Your
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large or small
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more than 2000 genuine imported
Points and thousands of Sapphires.

PATENTS APPLIED FOR

Diaphragms.

LAKESIDE
DEARBORN
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Waukegan, III., August 5. — There is much
activity around the big plant of the Fulton
Bros. Mfg. Co., of this city, these days. The
long-delayed shipment of punch presses and
other special machinery promised them since
the first of the year has finally arrived and is
now installed in working order. The installation of this new equipment enables the Fulton
Bros. Mfg. Co. to manufacture every piece that
goes into their motor, with the exception of
the castings. Several new features have been
added to the Fulton motor. Among them may
be mentioned the new fibre compound for
making the gears. This compound, it is said,
is the same as was used during the war by the

Fall

All sizes and grades of Mica

SO.

OUR

patent on the console type of machine covering
the location of the record file alongside the
machine itself in September, 1918. Since that
time the demand for console models has greatly
increased, and today this is one of the most
popular types of artistic cabinets.

to Order

can still take on orders

416

money

STERLING
TALKING
MACHINE
NORTON
STREET
Telephone Haymarket 5412

machine is the most popular with the public is
one much discussed by talking machine men the
country over. There are those who believe the
higher-priced types are most in favor and there
are those who believe the more moderate-priced
instruments are the best. J. D. Keating, president of the Usona Talking Machine Co., is an
enthusiastic believer in the latter class. Mr.
Keating believes that the most money lies in a
machine retailing at approximately one hundred
dollars and that many a dealer loses sales of
instruments selling at this price by urging one
customer with small funds too strongly toward a
more expensive purchase.
Originator of the Console Type
The Windsor Furniture Co. has received many
complimentary letters in praise of its console
type of talking machine which has become so
popular of late. H. C. Moyer, president of this
concern, was the originator of the console type
and was the first to see the possibilities of this
improved design in cabinets. As in the case
with so many modern inventions, the first console cabinet was made by Mr. Moyer without
any idea of going into that business in a commercial way. His own words tell the story. He
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Electric Light Concern to Handle Pathe and
Other Phonographs in Chicago
Repair
Parts
For All and Every Motor
That Was Ever Manufactured

Chicago, III., August 5. — That there is every
reason to believe that the electrically driven
talking machine is coming into its own may be
seen from the fact that the big electric light
company of Chicago has just entered the talking machine field. A full line of popular-priced
electrically driven instruments, such as the Fedcial Electric phonograph, the Actuelle Electric

mi

can supply any part. The largest and most
complete assortment of repair parts — in the
United States — on hand, for old, obsolete and
present-day motors. If your order cannot be
filled from stock, we will make it up special.
WE

<4

*>'

Special prices on main springs, governor springs,
micas, repair parts, motors, tone arms, steel
needles, etc., in quantity lots.
Expert repairing on<mm.all makes
and motors.
INCORPORATED UNDER THE
LAWS OF ILLINOIS

SUCCESSOR
S^TOnSsSS
Standard
Talking Machine
Co.
United Talking Machine Co.
HarmonyJamee
TalkingCo. Machine Co.
O'Neill.
Ar.tino Co.

Jerauld S. French
and the Pathe Electric, together with a full line
of Pathe and Emerson records, will be handled.
The Pathe instruments will be supplied by the
W. W. Kimball Co., Pathe jobbers, and the Federal instruments arc to be. supplied by both the
Lakeside Supply Co. and the Lorraine Talking

of phonographs

TRADE MARK
•CONSOLA"

nigli Grade TaJtonq Macnines, Dlsc Records.
Talking Machine Supplies, Etc
227-229 West Washington Street, CHICAGO,

Machine Co., the latter instruments to be equipped with the Johnson electric motor manufactured in this city.
Jerauld S. French will manage the new department. Mr. French is a young man, who. while
a newcomer to the trade of Chicago, has long
been acquainted with the talking machine. During his thirteen months in Paris as a member
of the United States army ambulance service
with the French army he had a splendid oppor-

ILL.

tunity to become familiar with the possibilities
of the talking machine. The designs of the
Federal line are very attractive, and the instruments will be equipped with gold-plated hardware. They will retail at $150.
The Pathe line, which the Commonwealth
Edison Co. will handle, is distributed by the
W. W. Kimball Co., and the deal was handled
by A. J. Cullen, manager of their wholesale department.

99

46

ENCLOSED
MOTORS

IRONCLAD

'Not a kick in
••SILENT AS A SHADOW
a carload "
Th ere are

no

bevel

Enclosed

It has many
features.

attractive

that the

other

and

your

All wearing

MORE
Six

Sizes.

Plays

points operate in oil.

POWER
4- to

14

insist
be in-

machine

of

cus— your it.
choice,''
tomers will appreciate
Catalog on request.

CHERINGTON
MFG.
SALES OFFICE
108 WEST

Records

then

IRONCLAD
stalled in "the

in a cast

in

the IRONCLAD
Motor.

Investigate

All vital parts enclosed
iron case.

gears

LAKE
CHICAGO

STREET

Factory, Waukegan, III.

CO.

THE

August 15, 1919

ONE

TALKING

OF

MACHINE

111

WORLD

THE

FINEST

PHONOGRAPHS

We

Might

We

Say

Say

One

The

of

Finest

the

Finest

Because
. toListen
this tofmssifcmje...
sung of&graW

Our

phenomenal

past

year

success

permits

statement

and

us

in

to make

prove

every

the
I

this

LOMCFI

word

of it.
If we

were

for the

name

would
Our

to

be

Hiawatha

tremendous

are

plant,

proves

our

Mr.

which

our

will

word

in

our

bus-

quality

let Hiawatha

initial

an

—

that

fact

—

this

the

is due

in-

in

output

conclusively
success

present

mean

present

Dealer:

Your

that

to quality.

nowenlarging

note of our
to

word

increase

creased production
double

a

quality.

iness isdue

We

substitute

key-

entirely

phonographs.
You

should

handle

quality

be

your

order

for

one

Our

policy

HIAWATHA

209

one

trade

of

as

finest

fair

will

as

enable

our

PHONOGRAPH
MANUFACTURERS

S. State
FACTORY:

phonographs

and

mark.

Hiawatha

is just

the

Street,
GENEVA,

Chicago,
ILLINOIS

you

to do

claim.

COMPANY

111.

so

112

THE

FROM

OUR

TALKING

MACHINE

August 15, 1919

WORLD

CHICAGO

HEADQUARTERS— (Continued from page 110)
a new agency is established, and the campaign
REAL COOPERATIVE ADVERTISING
which has been carefully developed is one of
very considerable size.
Stein-Burn Corp. Perfect Plan for Carrying on
The advertisements appear in large fourInitial Advertising Campaign in Local Terricolumn size, three-column size and two-column
tory for All New Representatives
size, giving a very practical assortment of sizes
Chicago, III., August 4. — The Stein-Burn Corp., to meet the requirements of each merchant. In
of this city, manufacturers of the Steinburn
every case the local dealer's name and address
STEEL MOTOR BOARD SUPPORT
THESE IN
^

4/

HUNDRED

THOUSAND

LOTS

FOR 7/10's OF ONE CENT EACH
Your Neighbors will
Marvel at Your
Steinburn
■—and it will give you pleasure
to hear their, exclamations of
approval over its rare beauty.
— and then when you play it
you will all agree it is the perfect
phonograph.
Come and see the Steinburn —
hear it play your favorite records
— and let us tell you how very
easy it is for you to have one in
your home, too.
'f

OTHER
TALKING

MACHINE HARDWARE
AT SIMILAR PRICES

LET US QUOTE ON YOUR REQUIREMENTS
geme engineering & iUfg.Co.
1622 FULTON STREET
CHICAGO, ILL.
TELEPHONE WEST 1164

(Dealers
Name and
Address)

Reproduction of Two of the Most Striking Steinburn Newspaper Ads, Reduced in Size
phonograph, have developed through its ad- appears at the bottom of the advertisement and
he is linked with the national advertising movevertising department a local co-operate adverment.
tising plan of unusual interest. Under the plan
Unlike some advertising that has from time
the corporation pays the entire cost of an initial
to time been developed
by manufacturers
advertising campaign in every territory where

the Steinburn phonograph newspaper copy is
entirely written from the viewpoint of the local
merchant. The corporation manufacturing the
Steinburn phonographs is never mentioned and
all of the text is strong merchandising "copy,"
written so as to not only build prestige for the
dealer and the line, but to actually draw into
his store the prospective phonograph buyers
reached by the newspaper.
In addition to the careful attention to the text
the advertisements are illustrated in a very effective manner, with attractive drawings, reproduced in cut form so that they show up
particularly well when printed in newspapers.
By this kind of advertising Steinburn dealers
will undoubtedly benefit greatly.

u
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★

USONA

Hold a conference with yourself! Decide
whether or not you are getting and selling as
many $100.00 machines as you might. Remem-

47 inches
19 by 19 inches
Heineman
No. 33 Motor
Heineman
No. 11 Tone
Arm and No. 2
Sound Box

ber you can't sell them all high priced models.
Here's your chance to install a wonderful BIG
money maker that will show immediate results.

There are four USONA models, the retail prices range from
$100 to $200.
Every USONA is guaranteed.
They play all
records.
A trial order is subject to return if not perfectly satisfactory.
Get your sample now and arrange to handle the USONA exclusively in your town. $41.50 including 5% war tax will bring
you a sample of the USONA model AX; we will talk about the
regular wholesale price on future orders after you are satisfied
with the instrument. Let us get acquainted. We will both
profit by the acquaintance. The above offer is made for prompt
acceptance. We know you will represent our line when you
see sample.

Usona
1977-79
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HEADQUARTERS— (Continued from page 112)
idea of what band or orchestral music does in
creating sound waves. Each stone and each
| THE NEEDLE
QUESTION
| tone from each instrument makes its own series
of waves, crossing and recrossing each other,
By Dorchester Mapes
j
1 Secretary and Treasurer, R. C. Wade Co. | each series a myriad — yet all in perfect
Inn minium u nil mil inn Illll iiiinm mimii imimiiiiiiiiiimiiiiiiii lillliS rhythm.
It is the art of record making to catch and
[While there is no question hut that the importance of
the talking machine needle is generally recognized, there
perpetuate in material form these wondrous
is some question as to whether it is recognized as widely
mystic waves — an art which seems well-nigh
as it should he, not only by those who sell, but those who
use talking machine records. There have, during the perfected. And now we come to the part that
past few years, been placed upon the market a great variety the needle must play in the re-rendition of all
of needles, many of practical design, others somewhat
these stored-up sounds.
freakish, and the success of these new needles has been
The perfect needle — the ideal needle — must
varied. Naturally the members of the trade who have
pick out and transmit to the sound box every
desirthe
to
committed
are
given thought to the subject
ability of one special form of needle or another. The
one of those recorded vibrations — from the bigaccompanying article by Dorchester Mapes sets forth one
gest wave to the tiniest ripple; so that each may
view of the needle question, and is from the pen of a give back its true tone value, neither too loud
man who has had wide experience in needle production. The
World will welcome the views of other members of the nor too soft — each without flaw or blemish, hiss
trade on this same needle question, feeling that the or scratch — and all without clang or confusion.
And here let us pause to reflect, pause to realize
subject is one well worthy of discussion. — Editor.]
that many faults commonly charged against the
It is a vital question— this needle question —
needle are due, primarily, to the faulty construction of some other part.
Yet we must not
because, admittedly, no talking machine or record is or can be one bit better than the needle
with which it is played. In fact, from the very
beginning, one of the great problems has been
EMPIRE
to produce a needle which shall prove to be
tin- right and potent medium between the record
UNIVERSAL
— that infinitely delicate "storage battery" of
sound impulse — and the phonograph proper,
through the sound box, with its magical mechATTACHMENTS
anism and wondrous diaphragm.
Too little study, it would seem, has in the
past been given this really crucial question.
Re that as it may, we must admit that — though
the record be the finest and the phonograph
proper be perfect in every detail — if the needle
be not right, the rendition must be a disappointment.
The solution of any problem is dependent
first, upon a clear understanding of the question itself, and second, upon some one or
more relative axioms and — manifestly — the
greater number of self-evident truths brought
to bear upon the given question the more
direct will be the reckoning and the more
obvious the conclusion.
If we can conceive what the perfect needle
should be and do — and what not — and the why
and wherefore of it all — shall we not have
gone far toward solving the whole question?
Showing the attachment connected to Edison Tone Arm set
in correct
Disclaiming all thought of anything more
cut
record. nosition to play Victor, Columbia, and any lateral
than a very general and superficial description —
the record-groove (the walls of which form
Write for
those wonderful miscroscopic sound-rev.ordmg
waves) is a spiral trench pressed or moulded
Descriptive Folder
into the face of the record. This trench or
and
groove is (if right) an exact counterpart of the
original groove in the pattern or matrix, made
Attractive
therein by the vibrations of the tool or needle
of the recording mechanism — which vibrat.ons,
Quantity Prices
in turn, are caused by the sound waves or impulses set in motion by the original rendition.
In the lateral cut record the tre'ieh is of approximately uniform depth while its walls (in
their spiral course) describe myriads of transverse, lateral waves corresponding with the lateral vibrations of the recording needle. In
making the vertical cut record, however, the
recording needle vibrates up and down, hence
the waves are up and down (''hill and dale")
and the trench or groove correspondingly, shallow or deep.
Throw a stone into a pool of placid water
and watch the surface — first comes the splash
and then the multiplying wave circles, ever
growing wider but fainter, until not a ripple
II i is bhowp the attachment in the proper position for
is left and all again is quiet. In this we sec
playing the Pa the" and any hill and dale cut record.
exactly how a single tone, like the stroke of a
bell, creates a series of sound waves in the
air. Now throw a handful of stones, big and litThe Empire Phono Parts Co.
tle, into the water and we will get a faint
Sales Office
Write
for our catalogue "B"
hardware, motors and tone arms.
COLE

& DUNAS

54 W. Lake St.
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on

CO.

Chicago, 111.
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forget that the inferior needle frequently intensifies such faults, whereas the good needle,
according to its degree of goodness, nullifies
many of them.
But how can a needle be made to do all
this — what must its physical properties be if
it is to approach the degree of perfection aimed
at? Manifestly it must be materially, mechanically and, withal, musically correct. Preferably it should be of two-piece construction,
because the only purpose of the shank or stem
is to act as a holder for the tip or point which
i5 the stylus proper and to carry the vibrations
to the reproducer, the sound-box. so called. If
it does more than that it multiplies the difficulty.
On the other hand, the function of the stylus
proper is so multipotent and so delicate that
it must be made of exactly the right material,
treated in exactly the right way and formed and
measured with the extreme of accuracy possible in mechanics. It will, of course, have a
tone of its own, but that tone must be musically pure and infinitely flexible and responsive,
else it will conflict and discord with the very
tones it seeks to reproduce. Evidently then,
material suited to one of these parts is ill
suited to the other, yet there must be a perfect
union of the two.
The stylus proper must not be hard and harsh,
else it will not shape itself to the groove, but
will injure the record and give forth rasping,
grating sounds. It must not be tapered and
sharp, because, while sharp, it will dig down
into the bottom of the groove (hence the
scratch) and the instant the sharp point is worn
the least bit what is left will be wider than
the groove, and will then ride on top and
straddle two or more grooves at a time. Furthermore, if such a point is a trifle soft it
will not play through even one record, while
if too hard it will continue to scratch and
cut — we have seen needles so sharp and highly
tempered as to cut glass, like a diamond.
Our ideal needle point must be pliable, not
brash and brittle, because a tense, brittle needle
(even if right in other respects) intensifies all
the tones and high notes become veritable
shrieks. Again, the stylus proper must be cylindrical in form, of correct diameter and blunt
pointed. It must be plastic, that is to say, of
such consistency that, on being applied to a
record in motion, it will quickly conform to
the shape of the groove. It must be just hard
enough so that the point will retain that same
shape, as it wears down in length, yet just
soft enough to ensure against cutting the record,
which means that the record (which is made of
abrasive material) should wear the needle — the
needle must not appreciably wear the record.
Last of all and most important, the ideal
stylus must be elastic and resilient, else it
cannot possibly follow the undulations of the
groove and get all the tones. There is exactly
the same difference between such a needle and
a stiff, rigid needle, as between a wheel fitted
with a pneumatic tire and one with a hard steel
rim, traveling at a high rate of speed over a
rough stone pavement. The former travels
softly and smoothly, while the latter does not
even hit all the stones but makes an awful
clatter and injures itself and the roadway.
Since the beginning of time there has been,
perhaps, no greater' force for bringing about a
higher and nobler civilization than music, and
in all that time nothing has done more for
the development of musical taste among all
classes of people than the modern talking machine. We may never have the perfect, the ideal
needle, but it is well worth trying for and
whoever contributes to its development is
surely doing a good work.
Die Cast Tone Arms, Reproducers
and Attachments in any Quantity
PARKER WHITE -METAL & MACHINE CO.
ERIE, PENNSYLVANIA
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Several New Manufacturers Enter the Field in and About Toronto, While Established Concerns
Expand Facilities— Music Industries Interested in Coming Canadian National Exhibition

Toronto, Ont., August 2. — Piano Cases and
Phonographs, Ltd., Brantford, is the name of
the new company incorporated under Dominion
charter resulting from a reorganization of the
Brantford Piano Case Co., Ltd., makers of the
Brant-Ola phonograph. The new concern has
an authorized capital stock of $100,000. Gilbert Brereton is president, and the management
is now in the hands of James A. Scace, for nine
years secretary-treasurer of the P. H. Secord &
Sons Construction Co., Ltd., a prominent contracting firm in Brantford, whose chief worry
is how to produce enough goods to meet the
business offering. His plans, however, include
provision for extending their business.
To permit of the production of cabinets in
larger quantities Canadian Symphonola Co.,
Ltd., of this city, have decided to increase their
capital stock -from $50,000 to $150,000 and have
also made a number of factory alterations and
improvements. The millroom has been enlarged
and the dry kiln, which was formerly in the
main factory, is being removed to a separate
building. Mr. Long, president of the Canadian
Symphonola Co., Ltd., in conversation with our
correspondent, predicted that the coming autumn would see the usual scramble for goods
greatly intensified and his advice is to order
early.
A solid brick addition, forty by one hundred
feet, is being erected at the cabinet plant at
Elmira, Ont., of the Phonola Co., of Canada,
Ltd. President A. B. Pollock expects to
occupy the new building within two months
and a material increase in the output of cabinets will at once be possible.
Harold W. Vetter, formerly manager oi the
Victrola department of Heintzman & Co., Ltd.,
and previous to which he was connected with
that company's Victrola department at Toronto,
has joined W. M. Knapp.
"Going out as fast as they come in," remarked Mr. E. van Gelder, referring to receipts
and deliveries of the Sonora, of which line of
phonographs I. Montagnes & Co., Toronto, are
the exclusive Canadian distributors. The Sonora
semi-permanent needles is a line that the firm
enthuse over, and for which they are receiving
many orders and inquiries.
Curtiss Aeroplanes & Motors, Limited, Toronto, are manufacturing and placing on the market
the Curtiss Aeronola, designed and built complete in one of the largest factories in Canada
devoted to the production of talking machines.
Under the same management and organization
were built Curtiss aeroplanes for the Allied
Governments. A comprehensive advertising'
campaign to place the Curtiss Aeronola before
the public is now under way.
L. L. Merrill, western representative of the
Slarr Co. of Canada, and whose home address
is Regina, visited the firm's headquarters at
London recently. In speaking of trade in the
territory looked after by him, Mr. Merrill commented upon the western people being much
larger purchasers of oak cases than in the east.
The durability of the oak case appeals to the
practical buyer. Gennett lateral cut records
Mr. Merrill considered the greatest development of the present year in the talking machine
trade.
The Geo. McLagan Furniture Co., Ltd..
Stratford, Ont., have been appointed selling
agents for the Fletcher reproducer, manufactured by the Fletcher Wickes Co., of Chicago.
It is used on all McLagan instruments.
The Musical Merchandise Sales Co., Canadian distributors of the Brunswick phonograph,
have secured the sole agency for the new spearpoint Brilliantone
needle, also the regular

Brilliantone needles, in the provinces of Ontario
and Western Canada.
In anticipation of Sousa's Band touring Canada this summer, the distributors of "His
Master's Voice" lines are directing their retailers' attention to the list of "His Master's
Voice" recordings by the band of Lieut. John
Philip Sousa, U. S. N. R. F. The dealers are
offered valuable selling helps in getting public
attention to these records at the psychological
time,
country.that is, when the band is touring the
Brunswick dealers will now identify themselves by a novel new electric sign in their
window which is an attention compeller, because of the colored lights in the background
which are constantly moving behind an attractively colored slide, showing a young couple
looking in at the old folks listening to a Brunswick. The wording on the slide reads: "We
are certainly glad we bought them a BrunsThe employes of the Columbia Graphophone
Co. held their annual picnic recently at Victoria Park, Niagara Falls. The entire plant
wick." for the day and everyone boarded the
closed
early morning boat for the Falls. James P.
Bradt, general manager, was on hand all day
and was an active participant in all the affairs of
his employes. A. E. London, assistant manager,
and J. E. Errock, plant superintendent, aided in
running off the various athletic events which
featured the outing. E. J. Casson, who handles
the firm's transactions with His Majesty's Customs department, was master of ceremonies and
kept things going at top speed. Each member
of the organization was tagged with a pair of
grand opera labels pasted -together, making a
most appropriate badge for the occasion. Many
prizes were distributed to the winners of the
contests and a happy crowd returned in the
evening, making plans for next year.
Music is a necessity on the steamship as
well as in the home. The boats "Kingston,"
"Toronto," "Rochester," "Montreal," "Quebec,"
"Saguenay" and "Syracuse," all boats of the
Canada Steamship fleet, will now have Brunswicks on them. A Brunswick has also been
placed in the Manoir Richelieu Hotel, at
Murray Bay, Que. The Musical Merchandise
Sales Co., sole Canadian distributor of the
Brunswick, is being congratulated on placing
these Brunswicks on all the Canada Steamship
boats.
Frank H. Whetsel, who recently received his
discharge from the army after three years'
service, is now connected with the Victor department of the National Piano Co., Ltd. He
was for several years manager of the Bell Piano
Co.'s Victrola department and is thoroughly
conversant with "His Master's Voice" lines.
Large crowds attended the formal opening
of J. Kellestine's store at Owen Sound recently.
In addition to a number of selections by the

Talking

New Edison phonograph J. C. MacKay, the
Edison representative for Ontario, gave two
solos, which were well rendered.
H. Gittleson, of U. S. Picture & Portrait Co.,
St. John's, N. F., which firm has handled Columbia lines for many years, visited Canadian
headquarters of the Columbia Graphophone Co.
recently. Mr. Gittleson's farm near St. John's
was used by Hawker from which to make his
memorable "hop-off" in his Sopwith plane.
During the period of April 15 to June 20 the
J M. Greene Music Co., of Peterborough, in
conjunction with their branches at Kingston,
Bellevue and Lindsay, launched an Edison sales
contest. The branch manager who secured the
largest amount of net business was given a trip
to the Edison Dealers' Convention at New York.
The various branches joined enthusiastically, in
the competition and Wesley Mason, manager of
the Lindsay branch, won the laurels of victory.
From a music industries standpoint the 1920
Canadian National Exhibition, beginning August 23, will be unusually interesting. As usual,
the Manufacturers' Building will be the rendezvous for piano men, while the phonograph
representation promises to exceed in numbers
and quality the exhibits of previous years. The
exhibition management reports that it has been
impossible to give all applicants space in buildings, but a number have been placed in the
Horticultural Building, the east wing of which
has been given up to them. This space will,
of course, accommodate part of the talking machine firms wishing to exhibit and others will
doubtless be accommodated with tent privileges,
as in previous years. Unusual interest centers
in the expected visit of the Prince of Wales.
Emile Berliner, of Washington, D. C, president of the Berliner Gramophone Co., Ltd.,
Montreal, stopped over in Toronto for a day
on his way West recently. Being the inventor
of the Gramophone and for many years active
in the reproduction of sound industry, in which
he has still extensive financial interests, it is
natural that phonographic development in
Canada should have a keen interest for Mr.
Berliner. While in this city he visited "His
Master's Voice," Ltd.
The employes of the Starr Co., of Canada,
distributors of Starr phonographs and Gennett records, turned out in full force on their
first annual picnic day at Grand Bend.
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Montreal. Que., August 6. — Albert Bienjonetti, manager of B. G. Valiquette's music department, this city, believes there is a big trade
among French-Canadians if properly handled.
Music plays a great part in the life of FrenchCanadians and the Province of Quebec is a good
field for business for the music industries of
Canada and a most excellent one for talking
machines and record selling, provided manufac(Continued on page 117)
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Talking Machine Houses of Quebec Find
Profit in Musical Desires of That Element —
Planning for Big Fair in Montreal
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HAPPENINGS IN CANADIAN TRADE
{Continued from page 115)
turers go about it in the right way. FrenchCanadians are willing to pay the price for a
"talker," but they want quality and service.
They are most particular people and when they
can't get what they want they very seldom accept a substitute. For this reason any firstclass talking machine, backed with a peerless
reputation and a well-organized service, will find
a buyer in the French-Canadian patron. It is
of importance that it be advertised in good
French literature and this seems to be hard to
get from manufacturers.
The French-Canadians who own talking machines are good record buyers. While they will
listen to the amazing melody of a rag-time or
dance record their collection is usually composed of records of a more serious character.
Montreal is at last to have a fair. So says
ex-Mayor Villeneuve. The first effort along
this line will be a Cartier Centenary Fair, which
is an effort to raise $150,000, necessary to complete the beautiful monument that is in place at
the foot of Mount Royal on Park avenue. A
very handsome fairground has been laid out on
Fletchers Field", with beautiful booths erected
for the use of the merchants of Montreal and
vicinity to display their wares.
Mr. Brennand, manager of Layton Bros.' phonograph department, arranged through Mr.
Villeneuve for permission to erect a marquee
on the grounds in which to give Edison and
Columbia concerts. Lawrence Sky, the talented
Russian violinist from Toronto, has been contracted for and will make tone-tests with the
various instruments on exhibit there. This is
the first time that this sort of tone-tests have
been done in a fair in Montreal and Layton
Bros, look forward to a profitable advertising
campaign through their effort. Messrs. Gilbert
and Frank Layton will assist Mr. Brennand in
carrying out the work of giving concerts. It
is expected that the fair will run from August
9 to 25, inclusive.
Frieda Hempel, the Metropolitan star and
Edison artiste, was an interested visitor at the
warerooms of Layton Bros, one afternoon during the last week of July. She was on her way
to the West, where she purposes doing some
mountain climbing in our Canadian Rockies.
She expressed herself as delighted with the
phonograph salon which Layton Bros, have almost ready for their opening.
A particularly gratifying announcement to
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"His Master's Voice" dealers throughout the
country is that carrying to them particulars of
the revision in prices of Red Seal records. The
Berliner Gramophone Co., Ltd., of this city, announced these price reductions in prominent
advertisements in the newspapers, so that the
public was immediately apprised of the changes.
Brown's Talking Machine Shop reports wonderful business for July in the sale of "His Master's Voice" products. S. H. Brown, the congenial proprietor, will shortly take his vacation
and accompanied by a friend will make for the
wilds on a camping expedition.
On August 1 the prices on all Columbia
Grafonola models advanced 10 per cent.
J. T. Lemieux ha.s been made manager of the
phonograph department of H. P. Labelle, Ltd.
The Perfection Phonograph Co. have registered in Montreal.
Henry Hamlet has been placed in charge of
the phonograph department of J. W. Shaw &
Co.
George H. Drennand, manager of the phonograph department of Layton Bros., has returned
from New York, where he acquired first-hand
knowledge of a number of new features, whichhe intends introducing to the public very
shortly.
Messrs. Armitage, Frank, Gilbert and George
Layton, of Layton Bros., were recent visitors
to the Edison factory in Orange, N. J., and the
Columbia plant in Bridgeport, Conn.
A. Ramsperger, for a number of years in
charge of the phonograph section of J. W. Shaw
& Co., is now filling a similar position with
the Brunswick Shop.
THOMAS

MFG.

CO. STILL

EXPANDING

Arrangements Now Under Way Will Increase
Output Practically Fifty Per Cent.
Dayton, O., August 5. — It is intimated through
reliable channels that the Thomas Mfg. Co.,
manufacturers of "Dayton" phonograph motors,
sound boxes and tone arms, is negotiating foradditional factory space in Dayton that will
permit of an increase of almost fifty per cent, of
their capacity. The Thomas company has been
seriously crowded for space for the past six
months. Conditions have made it impossible
to obtain additional space until the present
time, as the requirements of the Thomas Co.
were for space of a very special character
to properly house their skilled workmen and
intricate machinery.
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S. GRAY'S
ER BULLETIN
WALT
JOBBER'S
OF
PHONOGRAPH ACCESSORIES
The best of everything my policy and the
best of service my practice.
Albums ; Attachments for Edison Machines
to play all records; All in One and plays
all attachments to play all Records on Columbia and Victor Machines; Corrugated and
Wooden Packing Boards; Diaphragms-Mica;
Edison Diamond Points; Edison Sapphire
Points; Fibre Needle Cutters; Harmonicas;
Lansing Khaki Covers; Literature Hangers;
Easels and Monthly Supplement Displayers;
Monthly Supplement Envelopes ; Needles,
Steel and Semi-Permanent; Pathe Sapphire
Balls; Ready Files; Record Cleaning
Brushes ,
Printed and Unprinted :
Record-Lites ; Record Stock Envelopes for all
sizes Victor, Columbia, Pathe ; Reproducers ;
Record Delivery Envelopes, ll^xll^ and
l3'/2x.l3y2
; Seals and Stickers for Envelopes
Strings.
and
Packages ; Sticker Moisteners ; Violin
WALTER

S. GRAY

508-529-530 Chronicle Building
SAN FRANCISCO
A member of the Thomas organization in a
chat with The World said: "It was thought
that the extensive additions that were made last
year would take care of the increased demands
on the business for several years to come, but
the phenomenal increase in their business has
made more space immediately necessary. The
additional factory space now contemplated will
place the Thomas Co. among the largest concerns in Dayton, and will give employment to
several hundred more operatives skille^in the
production of fine machinery, for which the
city of Dayton is justly famous. The Thomas
Co.'s principal product is the 'Dayton' phonograph motor, which has met with unprecedented
success in the last eighteen months. The officers of the comipany are extremely optimistic
over the future outlook for their motors and
other phonograph accessories which are now
being used by some of the largest and bestknown manufacturers of talking machines in
the country."
LAUZ0N OLTPL' I TO
Michigan Phonograph Co.
Rapids Factory — Exhibit
Attracted Much Favorable

BE DOUBLED
to Enlarge Grand
at Furniture Show
Attention

Grand Rapids,. Mich., August 8. — The Lauzon
talking machine exhibited at the furniture ex&k

Ramosola

Phonographs

The Talking Machine
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With a Soul

Best on Earth. We
Prove it by Perfectly
Playing All Makes
Of Disc Records.

To The Blind Typewriter
So Will it be with the
One School Machine and
The So-called Universal.

Richmond Made
Perfectly Adjusted
Machine of Universal
Proclivities.

Thirteen Models.
Write for Trade Discounts.
We also Job the Quality
Line of Motors, Tone Arms
and Records

We Have Profited by
The Mistakes of Others.
The Proof of Our ProfitLook What Happened

We mean OkeH Records,
Heineman Motors,
Meisselbach Tone Arms,
Cleartone Needles.

Ramos-Eubank
Phonograph Mfg. Co.
The South's First Phonograph Manufacturers
Richmond, Va.
104 N. 7th Street
P.O.Box 1354

Lauzon Models in Michigan Phon. Co. Store
hibition here last month attracted much favorable attention. The Michigan Phonograph Co.,
which manufactures this machine, had its exhibit on the main floor of the store at Monroe
and Pearl streets, and Geo. M. Cook, president
of the concern, said that the sales even in the
first week of the exhibition broke all previous
records. The Michigan Phonograph Co. has
leased additional space near the present factory
and it is expected that by fall the output will
be doubled.
TO OPEN

BRANCH

STORE

Paul B. Silver, of the Sonora Shop, Philadelphia, Pa., will open a branch of this store at
Wayne, Pa.
The Pathe is now carried in all of the eleven
branch stores of F. A. North & Co., North
Philadelphia, Pa.
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The Only Fear Is That Strike Activities on the Railroads Will Interfere With Shipments of
Stock, Which Are Most Necessary to Meet Demands — Grinnell Expansion — News of the Month
Detroit, Mich., August 8. — We find that most
talking machine dealers are taking regular vacations this summer in view of conditions shaping
themselves back to normal again. In going
the rounds we see many of the old familiar
faces in the selling end now that the 'war is
over. For instance, at the Edison Shop we
find Peter Sweetie}", who served ten months
in France with the American artillery, and
who saw considerable action. George Middleton is back at the Brunswick Shop after being
in service nearly a year and is practically in
full charge.
•The latest strike activities with railroad employes is by no means pleasant news to talking
machine dealers and jobbers. Shipments have
been none too good for the past nine months,
but dealers had hopes that there would be a
great improvement during August and September so that they would be well stocked for the
heavy fall and holiday business. Now, with
strikes among the railroad men, it means further
hampering of shipments and many dealers are
somewhat discouraged. Dealers are confident
that they will see the biggest fall business or.
record if only they can secure the merchandise.
And this applies to every dealer, no matter
whose goods are handled, just as long as they
are nationally advertised.
Wallace Brown, proprietor of the Brunswick
Shop, who has been touring in the East, is
expected back, not later than August 10. He
will then start at once to lay out his fall campaign of advertising. Mr. Brown says business
is more than double what it was last year for
the firs*iseven months, and he expects to more
than triple business in the fall.
R. B. Ailing, of The Phonograph Co. of
Detroit, Edison jobbers, is back from a month's
vacation in the Northwest.
A. A. Grinnell and C. H. Grinnell, of Grin-

Automatic

nell Bros., attended the recent convention of
Victor jobbers at Atlantic City. Incidentally,
they held conferences with Victor officials and
are confident that they will get larger shipments
from now on to take care of their increasing
orders.
In connection with the 100th anniversary of
the Michigan Drug Co.. an exhibition will be
held this month at the Arcadia Auditorium. The
hall is to be divided into booths and in them
will be displays of the various products handled. Every druggist and every person interested will be given invitations. Among the
exhibits will be one devoted tc the Pathe
phonograph and Pathe records, which are jobbed in Michigan through Williams, Davis,
Brooks & Hinchman Sons, a subsidiary of the
Michigan Drug Co.
Ed. Andrew, manager of the J. L. Hudson
talking machine department, will take a two
weeks' vacation in August. He reports very
good summer business, particularly in Sonora
machines.
Grinnell Bros, now have retail stores in
Grand Rapids and Toledo, which increase their
total circuit to twenty-eight — the largest chain
of stores in the country for the territory covered. There have been rumors of additional
stores being opened during the coming year,
but this is very indefinite. Officials of the
company say they have no such plans in mind.
A retail store specializing in OkeH records
has just been established at 97 West Fort street.
Detroit. This is the second Michigan OkeH
store to be opened, the first being opened many
months ago in Grand Rapids.
An exclusive Brunswick Shop has been opened
in Flint, Mich., at 125 East Kearsley street.
The Grosse Pointe Furniture Co., live Edison
dealers, will move early in the fall to new and
larger Quarters on Jefferson avenue.
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1 J SPRING LUBRICANT
II ^1 FV'<i GRAPHITE PHONO
Ilsiey's Lubricant makes the Motor make good
Is prepared in the proper consistency, will not run out, dry up, or
become sticky or rancid. Remains in its original form indefinitely.
Put up in I, 5, 10, 25 and 50- pound cans for dealer*.
This
lubricantthe istrade
also name
put upof in 4-ounce cans to retail at 25 cents
each under
M->KJ M.\.M^M.xn
MACHINE LUBRICANT
FUR FK A NOISELESS TALKING
Write for special proposition to jobbers.
ILSLEY-DOUBLEDAY & CO., 229-231 Front St., New York
POUND

SPEAKS

AT T.M.M.

LUNCHEON

Noted Speaker Outlines Situation in the Resale
and Tax Questions — Sees No Immediate Relief
in Sight — Meeting at the Hotel McAlpin Well
Attended — Many Out-of-Town Dealers Present at Meeting — Want More Red Seal Records
The July meeting of the Talking Machine
Men, Inc., made up of dealers from New York,
Xew Jersey and Connecticut, was held at the
Hotel McAlpin, Xew York City, on Wednesday, July 16, at noon. George W. Pound, counsel and general manager of the Music Industries
Chamber of Commerce, was the guest of honor.
Following the plan inaugurated some time ago
the meeting was preceded by a luncheon, at
which a goodly- number attended in spite of the
bad weather. Music was furnished by the AllStar Trio and several vocal numbers were sung
by Messrs. Field and Devine.
President J. T. Coughlin, following the
luncheon, introduced Mr. Pound in a few wellchosen words, outlining the great work done by
this champion of the cause of music. For more
than an hour Mr. Pound held the interest of
his hearers as he outlined once more the fight
which he waged at Washington to save music
and to establish it in its rightful place as one of
life's necessities. In speaking of the recent Colgate decision he said that this case has been
given more prominence than it really deserves,
for it is by no means a final solution or ruling
on the question of resale price maintenance.
This matter is still in an unsettled condition, he
said, and the Federal Trade Commission has
chosen a middle course.
In discussing the fight against the tax on
musical instruments Mr. Pound declared that
it had now been carried into the enemy's camp
and that bills will soon be introduced in Congress by the very men who once were bitter
opponents of the cause of music to have the
tax removed. He sees no immediate relief in
sight from the present tax. but declared that
Congress is opposed to the tax generally- and
will repeal the luxury tax affecting things outside the music trade. If it is found possible to
include any other items besides those now covered by this luxury tax musical instruments will
be the first to be placed on the free list. In
closing his talk he made an earnest plea for cooperation toraise the music industry^ to its rightful high plane among the other industries of the
world.
The routine business was transacted after Mr.

The Parr Central Universal Tone Arm marks a new departure in tonearm construction and removes the principal objection heretofore existing in
universal arms. The weight to play either vertical or lateral cut records
is automatically and accurately changed. This is a very novel and important improvement in tone-arm construction and should appeal to those
who have wanted a tone arm that would not require the makeshift arrangements for doing what this tone arm does automatically. The
first scientifically constructed universal tone arm, and the only one having
this very important improvement.
Other Important Features
Length of tone arm required should be specified when ordering.
Needle change is facilitated by rotating sound box, which returns to
normal position.
Xeedle always takes same position in playing any type of record,
setting in direct center.
Supplied with either mica or Vibratone diaphragm, but the latter is
recommended if superior tone quality and volume are desired.
OTHER PARR PRODUCTS:
Magnetic
PARR
Main

Reproducer

Vibratone

Diaphragm

MANUFACTURING

Offices:
100-108 West 23rd St., NEW
Factories: New Yor'c City Latrobe, Pa.

CORP.
YORK

Pound's speech and the names of several new
members were brought up and referred to the
membership committee. President Coughlin
said that he had sent a telegram to the Victor
Co. asking that the dealers be supplied with
more Red Seal records, as the reduction in price
caused a depletion of stock among the dealers.
At the meeting- the following resolution was
unanimously adopted:
"Whereas, on July 10, 1919, the Victor Talking Machine Co., through widespread publicity,
announced a tremendous reduction in the price
of Red Seal records, thus giving an added impetus and new stimulus to the talking machine
industry and the cause of music generally,
"Therefore, be it resolved that the Talking Machine Men. Inc., extend to the Victor Talking
Machine Co. its heartiest thanks and congratulations for their far-reaching action and benefit
to the trade at large, and
- "Furthermore, that the secretary- be, and is
hereby, instructed to send a copy of this resolution to the Victor Talking Machine Co. and the
trade press."

THE

August 15, 1919

TALKING

MACHINE

erf&in

Larger
will be placed
the

Profits

in your cash

drawer

by

sale

of the Playerpiano Phonograph. Certainly, you are interested
in this innovation!

THIS instrument brings to the home
a high priced Phonograph, as well
a Playerpiano, for only a few dollars more than the cost of a Player-

as

piano alone. Double
tractive selling point.

value

is an

at-

many possible customers are there in
HOW
your territory who have not purchased
either a Playerpiano or a Phonograph, merely
because they cannot decide which to buy ?
Think of this new field of business open to
your store. If you are not selling Playerpianos, introduce this instrument — it is proving a wonderful seller and bringing a much
larger profit than from the sale of the Phonograph alone.
WE

are using the Meisselbach Phonograph, one
of the best Phonographs manufactured. The
Playerpiano case acts as the sounding board for the
Phonograph and magnifies the full rich tone quality
of the instrument.
The Standard Phonograph can only be secured with
Playerpianos
equipped ivith Standard Player Actions.
Write immediately for further details

Standard

Pneumatic

638-652

West

New

The

Player

Piano

Action

52nd

York

and prices.
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City
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Possibilities

"
»
jMachine
Talking
[Note. — This is the twenty-ninth of a series of articles recognized this fact and has tried in every poson the general subject of the musical possibilities of the
sible way to stimulate the understanding of the
talking machine. The aim of the series is to develop these
possibilities from all angles, thus opening up fields for sales retailers in the' same direction. When there
were only a few machines and consequently only
expansion oftentimes neglected wholly or in part. — Editor.]
a few dealers, relatively speaking, it was much
HOLD UP THE STANDARD
easier than it is now to treat the talking machine on a uniformly high-grade level. Today, however, the situation has altered in every
The man who sells~ the talking machine is
certainly the man who, better than anyone else,
way. The number of available makes of mashould understand the feelings of the people
chines has increased many-fold and the number
from whom he buys. He certainly should
of dealers has increased in proportion. But
along with this great expansion has come a
know what the people are asking for in a talking machine, and if he does not guide aright their
perceptible loosening of the bands of what
ideas and build up the sort of demand amongst
might almost be called discipline, which a few
them which best suits the interests of the whole
years ago was so striking an element in the
trade he has himself specifically to blame.
success of this industry. That feeling of pride
In all the articles I have written on the general
and of confidence, that knowledge that here was
subject of the musical possibilities of the talking
machine, the governing idea has been that the
dealer and his salesmen have in their hands
the future of the trade and that thej' can make
it a permanent industry and a permanent element in the life of the American people if they
choose to handle it intelligently, but not at all
otherwise. I have therefore undertaken to open
up man}- less traveled paths and to explore,
for the dealer's benefit, many hitherto unrecognized facts concerning the present and future

of

the

By William Braid White
a new and splendid thing opened up to humanity, that determination to maintain the splendid
standard of musical bigness and importance, all
these were elements for success of which the
talking machine trade cannot afford to lose one
now.
"Music"
Whatever else we do, let us never forget that
it is the music the talking machine gives that
makes it what it is and that provides the substratum for its popularity and our prosperity.
The moment we begin to neglect this side of
the machine, that moment we are beginning,
though imperceptibly, .to loosen our hold upon
the public mind.
That is why it is so important to insist, and
insist constantly, that the dealer give more and

possibilities of '"'ae talking machine. In so doing,
I have sometimes worked away from ordinary
lines of direction, but the result has never, I
think, begri unfruitful.
4]
Our Point of View
ThirS talking-machine we sell, how do we
regard it? To a good many retailers, I doubt
not. the talking machine is neither more nor
less than a well-demanded, easy-selling article
which need not be understood or cared for in
its internal aspects by anj'body outside the
factory in which it is made. This view of the
talking machine has, of course, encouraged the
building and selling of machines which ought
not to have been sold by anyone to anyone
else. Still, one of the finest characteristics of
this trade is that it was built up on the very
best and on that very best has always flourished.
The machines which did the pioneer work were
the best their makers could turn out; and the
original standard has never been lowered.
Little by little the original conception of the
talking machine has been broadened, until today we find that it is not so much a "speech"
as a "song" reproducer, not so much a "talker"
as a "singer" and a "player." Little by little
the talking machine has become .the great musical instrument of the masses. To-day its position in that respect is pretty nearly unquestioned.
Let the musicians who are too narrow-minded "
to see differently complain as they will! Others
quite as eminent believe in the talking machine
and make use of it. The men and women who
can appreciate what the machine is doing for
the musical education of the masses are for it.
And the masses seem to be decidedly for it too.
Building for Permanency
But one thing is sure. It is impossible to
build up any permanent specialty trade on a
mere fad or on a basis of misunderstanding.
Fads pass one by one and are forgotten. Genuine conviction of the desirability of any article
on the part of the public generally leads always to a permanent foundation for the industry concerned in making and selling it. If we
intend that the talking machine shall be part of
the future life of the American people permanently, ifwe intend to make it not a fly-bynight matter but a solid trade built on a permanent foundation, we must begin from now on
to handle it with a respect commensurate with
its real importance. We must begin selling
"music" and not furniture.
Every one of the great manufacturers has

Japanese Lacquer — Style H

LAUZON

William and Mary Period — Style D

Phonographs

phonographs on the Market that
ARE SO MANY
THERE
conscientious dealers find it difficult to choose the make they
can best depend upon to bring them steady profits and the
lasting good will of their customers.
It is with existing conditions in mind that "LAUZON"
phonographs are manufactured. They afford a secure foundation for the
building of a big profitable business.
"LAUZON"
motors and mechanical equipment
highest class — the most expensive made.

are of the very

"LAUZON"
cabinets are in themselves works of art. The Period
styles harmonize perfectly with the better types of period furniture.
Q Models— $QO

The

to $400

Michigan
Phonograph
Company
Phonograph Division of the Lauzon Furniture Company

705 Ashton Building
Grand

Factory, Monroe
Rapids,

Ave. and Sixth St.
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more attention as time goes on and the number
of machines constantly multiplies, to developing the musical side of his store to the utmost.
1? days of ruinous competition should ever
come, which we all hope may never be so, the
dealer who will survive will be the dealer who
has been able to work up for himself a reputation as a seller of music in talking machines
rather than as a storekeeper from whom talking machines may be bought. The future of
our industry lies in encouraging the sale of
high-priced goods and the best records. It
does emphatically not lie in pushing cheap
machines and jazz records. But how is this
class of trade to be maintained under the growing stress of competition from a multitude of
machines of all sizes and prices sold by a multitude of men who are not unanimous in seeing thai quality trade is the trade to seek?
Obviously it can only be done by refusing from
now onwards to sell anything but "music" to
one's customers, and by declining absolutely to
treat either machines or records as mere articles of temporary popularity.
Maintainers of Standards
In a word, the future of the talking machine
industry, as I see it, will lie in the hands of those
dealers who will insist on maintaining the highest standards, who will look for the best tone
and the finest reproduction, who will work up
for themselves reputations as reliable authorities on everything which pertains to machines
and records. It lies with those who will study
tone and reproduction, who will not sell a
machine unsatisfactory on these points, who
will study the needle question and the sound
box question and the tone arm question and
the motor question, who will come to wellfounded conclusions a*Tid insist upon machines
which satisfy those conclusions, who will train
their clerks to sell machines as musical instruments and records as music, who will be
music merchants and not household goods merchants.
The fundamental elements f '
construction
are probably i?
settled. It is more than probab
tic foundation of the machine v»
to considerable modification as
Certainly we may look for man

* ne

improvements.
Certainly, howe-j
/ade
puts itself on a level of mere gr
'chandising, progress will be slow,
.ted, and
finally will be brought to a sto; / i wi allow
the talking machine to be sold ,o the public
in a manner and on a basis not sufficiently
"interesting." as we may call it, not sufficiently
"estiting," if we cease to demand and secure
and advertise and sell genuine improvement

year by year, we shall knock the trade into a
cocked hat yet. Shall we be so foolish?
This is no time for self-satisfaction or for
the feeling that everything is for the best in
the best of all possible worlds. Far from it.
This is a time for reflection, for thought, for
improvement and for an earnest determination
to sell the talking machine as the greatest of
musical instruments. It is indeed the time for
every dealer to know that the musical secrets
of the talking machine must be explored from
end to end by those who have the job of maintaining and developing our great industry, and
that the manufacturers will devote themselves
to improvement in the proportion wherein the
dealers back them up.
TO SHOW
E.

L'ARTISTE

IN NEW

MILWAUKEE

The seven-story light manufacturing building, at 241-245 East Water street, formerly the
home of the Benj. Young Saddlery Co., was
taken over July 15 and is now undergoing remodeling and re-equipment for talking machine
manufacture. The work is expected to be completed during the latter part of August. The
East Water street factory, then, will become
the main works and offices, the present factory
on Fourth street being retained as a branch
works.
In four years the company has grown to be
one of the largest manufacturers of talking
machines in the world, barring only a few of the
older and larger concerns in the East. Credit
for its rapid and substantial growth is due to
its principal owners, Clem F. Romadka, president, and Stanley Roth, secretary and treasurer. The business now covers not only the entire United States and Canada, but foreign
countries as well.
The Dalion is manufactured in five styles,
which sell at a range from $105 to $325. The
entire machine is built by the company in its

YORK

TO DOUBLE

OUTPUT

The Knittel Showcase Co., Quincy, 111., now
manufacturing talking machines, is planning to
double its output pvd has taken over the output of the W1"'" lg> Jo., which makes cabinets
in that city. The Wolf Co. will also enlarge
its plant to increase the production of cabinets.

Built

for People

own plants.
William H. Shire, special representative of
the Emerson Phonograph Co., has left for a
trip through the Texas territory'.
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ENLARGE

Milwaukee, Wis., August 4. — The remarkable
success of one of the newer but fast-growing
talking machine concerns in the country, namely, the Milwaukee Talking Machine Co., 416-418
Fourth street, is manifested once more by the
announcement that it will increase its manufacturing space by more than 100,000 square feet
by September 1. The factory has twice been
enlarged during the last six months and the
latest expansion will more than double its
capacity.

The L'Artiste line of phonographs is to be
exhibited at the Pennsylvania Hotel, New York
City, from August 15 to September 1. This
exhibit, which will comprise the full line of
attractive models in period designs, will be
under the personal supervision of E. C. Howard,
originator of the L'Artiste phonograph, and
sales manager of the Grand Rapids Phonograph Co., which produces this machine.
Mr. Howard will be assisted by P. Kaufman.
Eastern representative of the Grand Rapids
Phonograph Co. This exhibit will enable the
Eastern dealer to become familiar with this
exceptional line of talking machines which has
recently been produced in Grand Rapids.
PLANT

WJLL

Manufacturing Space of Milwaukee Talking Machine Co. to Be Increased by 100,000 Square
Feet — Plant Ready September 1

C. Howard to Supervise Exhibit at the
Hotel Pennsylvania Beginning August 15
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MOTORS

Are the supreme combination of mechanical engineering
science and the art of true and natural tone reproduction
MODEL

A

Single spring steel plate motor.
MODEL
Model

B

Bl is a single spring, cast iron
frame motor easily wound,
smooth

running and absolutely silent. It is fully

equipped with adjustable
brass bushings and can be
accurately regulated. This
motor is recommended for
medium

priced instruments

and guaranteed to be highclass and satisfactory in
every pailicular. Length
of run approximately 1 4
linutes.
Mod

the same construction
except that it is
?dwith double spring.
of run approxi19 minutes.
DEL

Model

C

auble spring, cast iron
ho. ■ motor w hich is guaranteed to supply all the requirements of the highest
type instruments. This
motor is constructed from
the best materials obtainable and all parts are made
by expert precision tool
makers. It is considered
equally efficient to

any

high-grade motor on the
market. Length of run
approximately 35 minutes.
All motors to fit either
wooden or metal cases.
Large quantities of these
motors can be supplied
promptly at attractive
figures. We can also furnish special motors to fair
specifications.

KtttXt
Chicago
431 South Dearborn St.
Tel. Harrison 8021

Phonograph
Makers of phonograph specialties for the
trade. Anything made to your specification

Corp.
Tel. Bar
New
York
clay 753City
4
46 Murray
St.
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American Red Cross Recognizes Value of Talking Machine as Aid to Medical Work as Well as
for Entertainment Purposes in the Army Hospitals — Keeps Up Campaign for Record Supplies
The quiet of night enveloped an army hospital.
Suddenly from out one of the long low buildings appeared four figures. They moved
cautiously toward a nearby ward. Two remained
outside, sentinels. Two entered. A single
shaft of moonlight fell across the table in the
aisle, between the rows of sleeping men. The
raiders advanced, seized two boxes from the
table, made a hurried exit and the party disappeared into their ward.
The next morning there was much excitement in the ward visited by the strangers. The
talking machine was gone. An excited search
proved fruitless. The whereabouts of the instrument was not discovered until there came
the sound of a melody from the adjoining ward,
and the searchers realized that they had been
victims of a raiding party.
Such an event is not unusual in army hospitals where phonographs and talking machines
are scarce. For these instruments have been
officially adopted as a part of the hospital
equipment and are serving to entertain, to keep
up morale and thus to hasten the recovery of
hundreds of American youths injured on the
battlefields during the world war. And the foregoing anecdote proves the appreciation of the
new hospital instrument by the patients.
Appreciating that even the most inveterate
music lover will tire of the same tunes repeated
day after day and will long for harmonies and
other melodies a Phonograph Record Recruiting Corps was organized by the American Red
Cross. Its purpose is to collect records that
have passed into the disfavor of their owners
either by virtue of age or taste and to secure
as many new discs as possible.
In practically every ward of the great army
hospitals the Red Cross itself or through its
agencies has placed a talking mariv'c ^ phonograph. Not content with givii —..j „™ uring
the instrument the association is ^
leavoring to keep the patients suppliec ITIO' records
by this corps recently mobilized.
Co-operating with the corps are .he directors
in the hospitals. They assemble the records,
as books, in a circulating library, so . that new
discs are taken to each ward two or three
times a week.
At first the machines were placed in the
wards of patients who were far ahead on the
road to recovery. Many of the men who have
been wounded have been in the hospitals for
months, some more than a year. Day by day,
month by month, they have lain in bed, at first
eager for something to do, gradually relapsing
into a don't-care attitude toward life. To these
men the music proved a great boon.
There was one boy suffering from a weak
heart. He was unable to leave his bed for
months. A talking machine was taken to the
ward and he had a violin, so he amused himself
for hours playing the fiddle to the accompaniment of the machine's reproduction.
This boy wa$ but one of hundreds, even
thousands, whose spirits have been brightened
by the talking machine. The boys who suffer
from the amputation of a leg or arm and must
remain in bed for weeks, pass the hours playing these machines. And the thought and fears
of the future that would otherwise come to
torture idle brains are banished by melody.
When a man first learns that he is blind he
experiences a fear of getting about. Because
of this and the fact that his sense of hearing
is daily becoming more acute the music of
the talking machine is of great value during
that period when he is unable to be active.
But it is among the shell-shocked and insane
that the talking machine has worked most surprisingly. At first brain and nerve specialists
in charge of such wards hesitated, fearing that
a tune which would please one patient would
excite another and on the whole be injurious.
The .venture was made and resulted most suc-

cessfully. That abandonment of self, that abnormal indifference to surroundings which is
a general feature of psychiatric patients, has
been decreased through the agency of the talking machine.
Music is generally accredited as a remedy
CONTROL

TWIN

INDUSTRIES

E. A. Heaney and W. H. Schwab Looking After
Affairs of General Manufacturing Corp. and
of Recordeon Phonograph Co. With Success
Milwaukee, Wis., August 5. — The General
Manufacturing Corp., whose plant is located at
Buffum and Keefe avenues, this city, and the
Recordeon Phonograph Co., North Milwaukee,
are twin industries controlled by E. A. Heaney
and W. H. Schwab, who are particularly fitted
for the positions they respectively occupy in

for the "blues" and has again proved its efficiency in this role in the tubercular hospitals.
These are filled with men, otherwise normal,
longing to be near their home and loved ones.
They are restless during the irksome days, resentful of their malady that presses about them
on every side. But a merry tune on a talking
machine and the most gloomy and optimistic
will forget his troubles and join the circle that
surrounds the newest instrument in hospital
equipment.
the industries mentioned. Mr. Heaney was one
of the first men in the West to go in for
talking machine manufacturing. W. H. Schwab
is a practical manufacturer with years of experience, who supervises both plants.
The Recordeon plant has long been devoted
to wood-working, and was bought on June
16 last. . A few days later it was started at
the manufacture of talking machines. This
was made possible b?cause with the plant were
bought nine carloads of fine hard lumber. Mr.
Heaney has entire charge of the marketing of
the product of both plants.
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probability it will be covered from a branch,

CAMPAIGN

office in Chicago. "His Master's Voice, Ltd.," of
Toronto, Canada, has taken over the representation of the Record Needle & Mfg. Co.'s specialties for the entire Dominion.
By the first of October, states Mr. Zinke, his
company will have on the road twenty-five
missionary men visiting the dealers and turning over the orders taken to the nearest jobber.
The Victor jobbers are protected on the Victor
Record-Lite — that model adapted specially to
the Victor machine. The Universal RecordLite, which fits all machines, is sold to any
good, responsible dealer.
The company have established a new system
of distribution on the Record-Lite. They will
practically carry stock for the jobber. That
is. they will see that the jobber's stock is kept
at the minimum, and they will make direct
shipments so that dealers will always be sure
ot getting fresh batteries and so on.
During his Eastern trip Mr. Zinke attended
the convention of the National Association of
Talking Machine Jobbers, at Atlantic City, and
a'so called on jobbers in Eastern points.

Record Needle & Mfg. Co. Establish Agencies
in the East and on Pacific Coast as Well as
Foreign Office — Sales Corps on Road Soon
Milwaukee. Wis., August 7. — The Record
Needle & Mfg. Co., of this city, are preparing
for an extensive campaign on their two principal specialties, the Record-Lite and the Record Xeedle-Cutter. President R. H. Zinke,
who has just returned from the East, announces
that the company have established a foreign
office at 160 Broadway, New York, in charge
of S. Apisell, who will push the Record specialties through twenty-four agencies situated in
as many different world-centres. The company
has also appointed Clement E. Beecroft, 309
West Susquehanna Avenue, Philadelphia, as
general eastern agent. The Pacific Coast territory will be taken care of by Walter S. Gray,
50S Chronicle Building, San Francisco. The
Central States territory is still open, but arrangements for this territory will probably be
made within the next week or two.
In all
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Issued by the Columbia Co. for the Use of Its
Dealers Win High Praise From Critical Members of the Trade — Two Good Examples
The Columbia Co. in its dealers' service department for September is issuing an extremely
attractive art poster of Barbara Maurel. This
exquisite poster is the work of the famous

Barbara

laurel

Mezzo -Soprano
♦ Favorite of ♦
America's Concert
sta^e records
exclusively
for
FAULTLESS

PIVOT

BEARING
The Maurel Poster
portrait artist Verrees and is to be used as a
window display in advertising the records of
Barbara Maurel.
Another window display which the Columbia

CASTERS

Casters

that roll easily across

smoothly.

No

Col u m bia Record s

the floor — and

chatter — no unsteadiness.

Simple construction — no complicated parts to
get out of order, nothing to retard easy
movement.
Strong — plenty
required places to resist strains.

of

metal

in

Silent — neat appearing — a real necessity to
YOUR
talking machine, these FAULTLESS
CASTERS.

Made

with

leather, fibre, felt, steel

and lignum- vitae wheels. A word
from you puts all our caster
experience

at your

service

brings

a

of

you

Catalog

copy

and

Faultless

Columbia Poster on The Dance
Co. is issuing for September is a lively poster
bringing home the adaptability of the Columbia
Grafonola as a reproducer of dance music for
the home.

"G".
FAULTLESS

CASTER

COMPANY

EVANSVILLE,

INDIANA

Name Plates for Talking
Machines, Pianos, etc.

Way"
the FAULTLESS
Eastern Sales Office:
Geo. Mittleman, 487 Broadway, N. Y.

Move
Full Size — C65

High Class Workmanship
Write us for further information
National Decalcomania Co.
220-230 N. 60th St., Philadelphia, Pa.
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Columbia Dealer Occupies Former Joy Water Parlor — Improved Conditions in Machine and Record Supplies — Good Music Shares Favor With Jazz in Louisiana — General News
New Orleans, La., August 6. — Music as a
substitute for the foamy gin fizz and the appetizing cocktail! This is the newest idea that
is buzzing in the New Orleans offices of the
Columbia Graphophone Co. It already has
reached the experimental stage, and evidences
are not lacking that the Grafonola soon will
bloom on a number of corners which were wont
to beckon to the thirsty before July 1.
The gin fizzes, cocktails and frappes of the
Crescent City have gained fame reaching from
coast to coast. The passing of these famous
New Orleans "institutions" has resulted in the
passing too of about 25 per cent, of the local
cafes.
It is on some of the one-time gay corners,
now vacated, that William F. Standke, manager here for the Columbia, has his eye. The
initial experiment is under way at a corner of
Tulane and Claiborne avenues. The new dealer
shop is owned by H. Perloff, furniture merchant. In charge is A. D. Abramson, who resigned as traveling salesman for the Columbia,
covering Louisiana and Southern Arkansas, to
take the position. The new shop is reported
to be proving a profitable dealer location. Mr.
Standke intimates there are "more to come."
A rapidly improving condition as to the record supply and a slower but surely improving
condition in supply of machines, coupled with
an unprecedented demand by dealers and the
public for both machines and records, comprises
the gist of the situation in New Orleans and
tributary territory, as reported this week by
the trade.
J. D. Moore, manager of the talking machine
wholesale department of Philip Werlein, Ltd.,
Victor distributors, emphasized the fact that
dealers have come to understand, through the
advertising of the Victor Co., that the manufacturers are doing their utmost to catch up
with the demand. Under normal conditions in
this territory, he said, the supply would be
nearly keeping pace with the demand. But
conditions have changed.
July and August,

once rated dull months here in the talking
machine field, this year are outranking the liveliest months of other seasons.
The Victor distributors just now are carrying on a special campaign aimed to inculcate
in the dealers the idea of building the business
on a permanent foundation. Mr. Moore said
the campaign, carried on by correspondence
as well as by the traveling salesmen, already
is having a notable effect. He explained the
situation as follows:
"New Orleans is known as the home of
jazz. There is a great demand in this section
of the South for jazz music. Several factors
enter into this demand. The people here know
and understand the negro, so what more natural
than jazz music as a diversion, even among
true music lovers who have cultivated a taste
for the classics? Again, the negroes themselves
are great buyers of the jazz records.
"But when the situation is analyzed, it will
be found there is an inherent, widespread
liking for the best music in New Orleans and
vicinity. We are telling our dealers it will pay
them in the end to take advantage of this liking
and help cultivate it. The new owner of a talking machine who is fed up on jazz at the start
is much more apt to tire of his machine than
the one who buys some of the best selections at
the outset. So, we tell the dealer, never let
the new machine buyer leave the store without
taking with him at least a few Red Seal records. The man who starts out by buying some
selections that he never will ty;e of in the
long run will prove to be your best customer.
Treat good music as your stock in trade — jazz
as merely supplementary."
Mr. M'oore said the reduction on Red Seal
records which went into effect July 10 boosted
the sales instantly and heavily. The wholesale
stock was cleaned out in three days. The
Maison Blanche department store sold $600
worth of Red Seal records in a day.
Otto Wilkin, of the talking machine department of the Maison Blanche, said there has
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Big
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been a big demand for machines, and this
in a season in former years regarded as dull.
He said the big department store is finding its
new plan of long terms is working put well, and
that losses are very small. These terms are
10 per cent, down and 10 per cent, a month.
Under this plan 3 per cent, is added to the
amount due after the initial payment. Mr.
Wilkins said that Brunswick sales are showing
a healthy increase.
E. W. Wilson, Jr., manager of the Collins
Piano Co., dealers in Victor and Brunswick products, spoke enthusiastically of sales and credit
conditions. Money is so plentiful, he said, that
the terms now average six months.
The Diamond Disc Co., Inc., Edison jobbers,
has had no phonographs in stock for the past
four months, reported Adolph Schreiber, secretary-treasurer, the machines being shipped out
to fill orders as rapidly as they arrived from
the factory. They now are about 1,000 phonographs behind in their orders. Mr. Schreiber
said that shipments from the factory are improving, however, and by September 1 or soon
thereafter they hope to be able to fill all orders
without delay. The Diamond Disc has not
favored its retail department in New Orleans;
the latter has had to stand on its own bottom,
with the result that most of its recent orders
have been taken with future delivery stipulations.
Speaking of the enormous demand for ragtime and jazz selections, he said: "One sure way
to create sales in this section is to have the
word 'blues' in the title."
The Diamond Disc Co. will hold a convention
here August 28 of Edison dealers in the territory. About seventy-five dealers are expected
to attend. An Edison factory representative
will make addresses. About September IS, under
the auspices of the Diamond Disc Co., a tonetest recital will be given here by Julia Heinrich, soprano, formerly of the Metropolitan
Grand Opera Co.
D. H. Holmes Co., retailers and wholesale
distributors of the Aeolian-Vocalion, recently
have been pushing sales of records by an extensive use of newspaper space. R. E. Ching.
manager of the music department of D. H.
Holmes Co., reported this advertising has been
markedly successful in pulling power. He said
there is a moderate improvement in the supply
of machines, and that the situation as to records
is almost satisfactory. Since taking the AeolianVocalion agency about two years ago, D. H.
Holmes Co. has established about forty dealers
in Louisiana and Southern Mississippi, and reports that territory sales are flourishing.
The L. Grunewald Co., retailer of the Columbia and Starr, announces it is experiencing an
unprecedented run in Columbia jazz records.
This week it sold .500 records of "Another
Good Man Gone Wrong" in less than four days.
The Grunewald house was fortunate in being
heavily stocked in machines before the shortage
became acute. It reports that the Starr is
constantly gaining in popularity, and that buyers
invariably express warm satisfaction with it.
Edgar Newman, head of the Maison Blanche
talking machine department, is enjoying a four
months' vacation in Alaska and Canada. He
will return about October 1. Miss E. Delery, assistant manager of the
Werlein offices for the wholesale distribution
of Victor, leaves August '9 to spend a vacation
in New York. She will spend some time at
the Victor factory.
L. M. Willis, traveling representative of the
Unit Construction Co. of Philadelphia, builders
of the Unico booths, is scheduled to arrive in
New Orleans August 7.
W. F. Standke, Columbia manager, is planning a trip to Kansas City and other Middle
West cities about August 15. He remarked
that had it not been for the ocean shipping tieup, due to the seamen's strike, the agency would
have been able to fill nearly all July orders from
dealers.

ORDER
TODAY
from your jobber
or write us for
particulars.
NEW YORK.
CHICAGO.
LOS ANGELES,

August 15, 1919

29 West 35lh Street
57 E. Jackaon Blvd.
1967 No. Bronson Ave.
m

A. C. Clapperton, formerly in the United
States aviation service, is an addition to the
Columbia office force, filling the position of
correspondent and credit manager.
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"KNICKERBOCKER
STREET"
A WONDROUS
THOROUGHFARE
One of the Features of the Attractive New Quarters of the Knickerbocker Talking Machine Co.,
New York — Progressive Victor Merchandising Exemplified for Benefit of Dealers
On April first of this year the then existing^
firm of I. Davega, Jr., sold out their retail business, changing their name to the Knickerbocker
Talking Machine Co., for the wholesaling of
Victor merchandise exclusively. This change
enabled them to give their entire attention to
the problems of the Victor dealers whom they
supplied.
They realize that, although Victor merchan-

August 15, 1919

WORLD

act in an advisory capacity in the matter of
advertising, window display, circularizing and
general good merchandising.
The headquarters of the Knickerbocker Talking Machine Co., at '130 to 140 West 124th
street, are most attractive and are an inspiration in themselves towards progressive Victor
merchandising. These headquarters were equipped by the Unit Construction Co., of Philadel-

The
A View of "Knickerbocker Street"
dise at the present time is scarce, the future phia, Pa whose work is to -be seen in the
holds forth the prospects of obtaining plenty of warerooms of hundreds of progressive Victor
dealers throughout the country.
merchandise and therefore formed an organizaTaking the elevator to the first floor, the
tion along big lines in order to give the maximum amount of service to the Victor dealer in
visitor enters "Knickerbocker street," a real
his merchandising problem. An organization
model street patterned after the old English
of men, experts in this field, was formed to
design, with paved walks, brown stone store

front and old English street lamps. Mirrors
are located at the end of the street which.tend
to give one the impression of a long vista.
The show windows are constructed in the very
latest designs with prism glass at the top to
permit the full street lighting benefits. These
windows, five in number, have Victor products
on display, constituting helpful suggestions to
the visiting dealer in the matter of window
display. A billboard has been constructed at
the end of the street, which is illuminated by
electric reflector lights and which billboard is
painted with a Victor ad. Quaint lamps give
all the illumination that is required and the

Reception Room for Dealers
gray and marooned draperies over and around
the show windows add a becoming touch of
brightness and color.
The executive offices are also situated on
this floor and are richly furnished. The Unico
partitions of all glass allow a maximum of
light.
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A handsomely appointed model Victor retail
store is also found on Knickerbocker street
and a Victor retailer visiting these modern
warerooms may carry back with him many
valuable ideas of distinct benefit to him in his
own warerooms. Two Unico demonstrating
rooms are installed, one for demonstrating the
different types of Victrolas and the other for
demonstrating records.
At the rear of this floor is found a concert
hall where it is intended to bring Victor retailers
toeether each month to hear the new releases,
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room, containing printed matter, exterior and
interior signs, Victor dogs of all >izes, and
general display fixtures, in fact, everything
necessary to a Victor retailer in this important
end of the business.
On the next floor is found the model wholesale department wherein are stored Victor records, Victor parts, advertising matter, sundries
and Victrolas. The shipping department and
billing department are also on this floor, which
is equipped throughout with the most modern
steel files, and is efficiently laid out so that
orders may be filled with facility.
In the record filing department provision has
been made to stock a half million records. The
Victor dealer visiting this department is impressed with the facilities at hand to provide
him with the service he desires.
Four delivery trucks are maintained, which
-it the same time advertise the Victor product
as they go through the streets.
Man3<- Victor retailers have already availed
Jiemselves of the cordial invitation extended by
the Knickerbocker Talking Machine Co., to
visit their new headquarters.
PRESIDENTIAL

Partial View of Concert Hall
and to exchange ideas in merchandising. The
Knickerbocker Co. will endeavor to have acknowledged leaders in the Victor industry give
other retailers the benefit of their experience.
The color scheme of the concert hall is old rose,
mahogany and ivory, and there is an attractively set stage. The walls are decorated by
pictures of famous Victor artists.
On this same floor is the Knickerbocker
model Victor repair shop, maintained to instruct retailers or their employes in the repair of the Victrolas, although the Knickerbocker Talking Machine Co. also does repair
work for the retailer.
Adjacent to this room is the Victor advertising

MACHINE

one Republican and the other Democratic. On
the reverse side of the record will be appropriate campaign songs or other selections. The
first release will be records by United States
Attorney General A. Mitchell Palmer for the
Democratic party and Henry Cabot Lodge,
leader in the Senate, for the Republican party.
Unusual publicity, national in scope, will feature these records and dealers will benefit by
the opportunities for unusual window displays
and also by the historical and biographical
literature furnished with each release. Each
dealer will be identified in a bi-partisan way
with the affairs of his community.
The national committees of both parties will
send letters to their .State, Congressional, city,
county, township and ward organizations and
clubs pointing out the political value of the
records and furnishing the names and addresses
of dealers, who handle them. Records will be
featured in the weekly and monthly publications
of both parties, and so far as possible the tone
of campaign literature distributed everywhere
throughout the struggle will call attention to
the records and where they may be obtained.
Dealers will be granted permission to circularize political meetings in the interest of their
sale — something that could not under ordinary
circumstances be secured at any price.
The retail price of these records, which will
carry a gold label with the autographed signature of the speaker, will be $3 each.

RECORDS

Nation's Forum to Feature Speeches by Candidates on New Records — National Campaign
Committees of Both Parties-Plan Nation-wide
Publicity Work — Big Campaign Feature
The talking machine is to play an important
part in the coming Presidential campaign, under the plan arranged by the Nation's Forum
in conjunction with the national committees of
both the Democratic and Republican parties,
and the campaign will be carried into the homes
of the 2,000,000 talking machine owners in every
part of the country. Presidential candidates
a. id noted speakers are to record a series of
addresses on specially made records designed
for volume and clarity of tone.
Beginning September 1 the Columbia Co. will
release these records at the rate of two a month,

WILLIAM

C. GUTHRIE

RETURNS

William C. Guthrie, formerly of the editorial
department of the Columbia Graphophone Co.,
has recently returned from overseas. Mr.
Guthrie, who spent eleven months in the service on the other side in the Evacuation Ambulance Co. No. 9, received his discharge shortly
before leaving France and has been traveling
around France with the Beacon Male Quartet.
This quartet has played in many of the" principal American concentration camps, and at
St. Nazaire, Le Mans, Brest and Paris.
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HE1NEMAN

VISITS NEW

IN CHICAGO

H. L. Coombs Becomes Assistant Sales Manager— Has Had Wide Experience in the
Record Field — Is Popular and Capable
The Otto Heineman Phonograph Supply Co.,
Inc., of Chicago, 111., announces this week the
appointment of H. L. Coombs as assistant sales
manager of the company, with headquarters at
the executive offices in Chicago.
Mr. Coombs is one of the best-known members of the record industry and until recently

YORK

BY AIRPLANE

TALKING

MEN

TO

Luncheon and Business Meeting to Be Held
at Hotel Pennsylvania on August 20

"Going up in the air" was a thriller planned
by A. H. Curry, president of the Texas-Oklahoma Phonograph Co., of Dallas, Tex., as a
feature of his recent personally conducted visit
to the Edison laboratories and New York.
Urgent business at home had forced him to miss
the annual Edison Dealers' Convention in June,
so he made a special trip to the Edison laboratories to confer directly with departmental managers and to obtain first hand the many original business ideas and new plans promulgated at
the convention.
The trip by airplane was arranged by Harrison Durant, of Thomas A. Edison, Inc., and
the flight was made in an army plane from the
Mineola Field, on Long Island.
Mr. Curry is 100 per cent, enthusiastic about
Texas and its business possibilities and opportunities for the highest prosperity during the
coming year.

The Service Bureau of the Talking Machine
Men, Inc., has planned an unusually good program for their next meeting and luncheon,
which will be held at the Hotel Pennsylvania
at 12.30 p. m. on August 20. Edward Lyman
Bill, of The Talking Machine World, will speak
at this meeting on "Co-operation Within the Organization." John Steele, who records exclusively for the Victor Co. and is one of the

TO NEW

QUARTERS

The Recordion Co., Inc., manufacturers of a
home recorder to be attached on talking machines, have moved their executive offices from
110 West Thirty-fourth street to 256 Broadway, New York City.

features of this year's "Follies," will also
speak. The All-Star Trio, composed of Messrs.
Wadsworth, Green and Arden, will furnish
musical entertainment during the luncheon.
Joseph C. Smith, of the J. C. Smith orchestra,
will also be present. The meeting promises to
be of great benefit to the dealers and members
of the organization, and the good work that
the new service bureau is doing and the new
ideas which are carried out from time to time
have done much to help dealers in talking machines to better the standards of their business, both within their own organizations and
in co-operation with others.
The Ramona Trading & Mfg. Co., Wilmington, Del., has been incorporated to manufacture
talking machines and other musical instruments
with a capital stock of $100,000.
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WILLOUGHBY=STILLMAN
Miss Lois Willoughby, a newspaper writer of
this city, formerly of Chicago, was married to
Edwin B. Stillman, son of Mrs. Orville Stillman, of Westerly, R. I., Saturday afternoon,
July 26, in her home, 296 Manhattan avenue,
by the Rev. Dr. Frank Crane. Mr. Stillman
was graduated from the Harvard Law School
in 1909. He and his bride will make their home
in New York. Mr. Stillman is the Edison
dealer in Westerly and his father was one of
the first Edison dealers in this country. Miss
Willoughby is the press representative of Frieda
Hempel.
LATHAM

REJOINS
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RECORD
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MARKET
BRUSH IN OPERATION

CO.

Eugene Latham, who was on the sales staff
of the Brilliantone Steel Needle Co. previous
to his enlistment in the U. S. service, is now
once more with the Brilliantone Steel Needle
Co. Mr. Latham, who has been in the talking
machine field for many years, has a host of
friends throughout the trade and is anxious
to meet them all again at his earliest opportunity. He will give his attention to export and
special work in the interest of the Brilliantone
Steel Needle Co.
GET ORDERS

Julius Burnstine, talking machine and piano
dealer, at 127 North Tenth street, Philadelphia,
desires to announce to salesmen and representatives of manufacturers generally that all the
buying for his branch stores in Beverly and
Riverside, N. J., is done through his headquarters in Philadelphia.

MEET

A. H. Curry, of Texas-Oklahoma Co., Pays Flying Visit to Edison Laboratories

MOVES

H. L. Coombs
was general sales manager of the New York
Recording Laboratories, manufacturers of Paramount records, resigning this position to become associated with the Otto Heineman Phonograph Supply Co., of Illinois. Prior to that he
was branch manager for the Emerson Phonograph Co., Boston, Mass., and he is therefore
thoroughly acquainted with every detail of record merchandising.
According to his present plans Mr. Coombs
will specialize on the development of OkeH
record business throughout the Middle West,
and his intimate familiarity with every phase of
the business will enable him to give invaluable
co-operation and service to the OkeH clientele.
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REMODELING

IN BUFFALO

W. D. & C. N. Andrews Make Some Important
Changes in Their Business Building
Buffalo, N. Y., August 4.— W. D. & C. N.
Andrews, Victor wholesalers, have completed
some very important changes in the appearance
of the large business building which they own
in providing a direct entrance to the upstairs

TALKING

MACHINE

WORLD

very ideally located. It is directly across the
street from Denton, Cottier & Daniels, the oldest and largest music house between New York
and Chicago; it is nearly opposite to Shea's
Theatre and is midway between the Soldiers'
and Sailors' Monument and the McKinley
Monument, two blocks from the leading hotels,
the Iroquois and the Lafayette, and only one
short block off Main street.
All the suburban trolleys north and east start

New Home of W. D. & C. N. Andrews in Buffalo
offices. Previous to the change just effected
nearly in front of the building and the trolleys
there was, in fact, no entrance to the offices in south and west start within two blocks. All of
the front of the building. The tenants all used
this, of course, renders the Andrews headquarto enter through the entrance on the side and
ters particularly accessible to in and out-ofrear. The other changes which are being ef- town Victor dealers.
fected in the building are rapidly going forward, the sum being spent on this work inA meeting of the stockholders of the Columvolving about $40,000.
bia Co. is called for August 19 to act on the
The members of the Andrews Co. are feeling
plan to increase the present stock issue from
very pleased with their new home, which, in 150,000 shares to 1,500,000 shares without par
addition to being spacious and handsome, is value.

VICTOR
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THE CARDINAL

PHONOGRAPH

Reorganization of Newark, O., Concern Opens
Way for Increased Machine Production — New
Catalog Soon Ready for Distribution
Newark, O., August 5. — The Cardinal Phonograph Co., of this city, capitalized at $250,000
and representing the reorganization formerly
known as the Art Cabinet Co., is preparing to
increase materially the production of 'talking machines, under the name "Cardinal." It is stated
that the rearrangement of the factory of the
company in Zanesville, O., has made possible
the production of 500 machines per month.
The president of the Cardinal Phonograph Co.
is George Hayden, Sr., who has large interests
in big business enterprises in Ohio. George
Hayden, Jr., who has had wide experience in the
manufacturing field, is secretary and general
manager of the company, while the treasurer is
R. H. Patter — n. E. A. Querinjean, formerly of
Cincinnati and New York, is manager of the
sales and advertising departments of the company, and is already planning a strong campaign of advertising and sales service for the
benefit of dealers.
The Cardinal Phonograph Co. has ready for
distribution an attractive new catalog illustrating and describing five of the company's machines, ranging in price from $55 for a table
model to $200 for an attractive cabinet model.
Considerable space is given to a description of
the Cardinal phonograph and its various special
features.
WORKING

AT

FULL

CAPACITY

Port Washington, Wis., August 5.— The Vista
Phonograph Co., of this city, which is one of
the companies affiliated with the great Wisconsin Chair Co., is running at full capacity
and turning out a substantial quantity of talking machines weekly, according to reports. Otto
A. Gressing, sales manager of the company,
is now on a Southern trip.
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I'll Say She Does

Today

(From

"Sinbad")
(Baritone)
I Always Think I'm Up in Heaven (From
Monte Cristo, Jr.) (Contralto Duet)

1218

My Barney Lies Over the Ocean (Just
the Way He Lied to Me) (Contralto)
Oh! Lawdy (Tenor)

1219

Jazz Baby (Tenor)
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(Baritone)
(Baritone)

When Ireland Comes Into Her Own
Peg Aroon (Tenor)

Phonograph

(Tenor)

A Wee Bit of Lace (From "The Royal
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all
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The Return (They Are Here)

1220

How She Can Sing (Tenor Duet)
1215 ^ Oh,
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(
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(Baritone)

1214 ^ Lullaby Blues (In the Evening)
(Vocal Quartette)
( O! Death, Where Is Thy Sting? (Baritone)
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When
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BALTIMORE

In Addition to Enjoying Business Discussions Retailers Are Also Entertained by Columbia Artists
— Elmer J. Walz Takes Up New Duties With Cohen & Hughes — General News
Baltimore, Md., August 8. — While business
held its own in the talking machine trade during July this month finds the distributors being
besieged for goods in final preparations for the
big fall and winter business that is bound to
come. While there has been a slight increase
in the receipts of machines by the various companies the arrivals are insufficient to meet the
demand of the trade. There has been a slight
increase in shipments of records by the various manufacturers to this city, which included
many needed numbers for the old stock.
A most interesting and instructive sales meeting was held recently by the Columbia Co. at the
Southern Hotel. Several of the Columbia stars
were on hand and furnished the entertaining feature after the business of the evening was disposed of. Marjorie Pringle, Charles W. Harrison and Louise Lockwood, the latter the piano
accompanist, made a fine impression. Miss
Pringle, especially, captured the dealers and it
is safe to say that when her numbers appear
on the record list she will have a fine hustling
set of men and women to aid in their sale.
In his address to the dealers W. S. Parks,
the local manager, stated that the company had
delivered at least SO per cent, more product than
in the same period of 1918. He recited various
incidents due to the war condition that are now
happily past and then dwelt on the needle situation. He spoke of how the International
records were being handled for the dealers'
benefits. He dwelt at some length on the advertising plans of the company and how the
dealers benefit through these plans, which cover
newspapers and magazines. He made a strong
plea for better-looking stores and more efficient
organizations on the part of Columbia dealers.
Among the out-of-town dealers who attended the
gathering were Henry F. Searle, Winchester,
Va.; R. L. McDowell, H. C. Grove, Inc., Washington, D. C; M. Phillips, Washington, D. C. ;
E. H. Hurwitz, Globe Furniture Co., Annapolis,
Md., and A. Clifton Powell, Urbana, Va.
Elmer J. Walz, who for fifteen years was with
the Victor Co. and who had been appointed general manager of the wholesale business of
Cohen & Hughes, Victor distributors, arrived
in Baltimore on the first of the month and assumed his new duties. This is Mr. Walz's first
visit to Baltimore, but he made a hurried survey of the situation soon after his arrival here
and he feels sure that he is going to be very
much at home in the city of his adoption.
The new headquarters of the National Piano
Co., Pathe distributors, is rapidly getting into
shape. The first floor has been completed with
its many booths and the upper floors will be all
finished before the middle of this month. The
company has just received several models of the
new Actuelle and W. W. Parsons, of the Pathe
Co., dropped into town during the first part of
the month. He has visited numberless cities
and in the West he says the demand for talking machines is simply phenomenal. The farmers are demanding high-priced instruments and
this, he believes, is going to be a wonderful season for business. Jesse Rosenstein, of the National Co., is looking forward to real business
and believes it is gong to be one of the best
seasons.
The Kranz-Fink Talking Machine Co. has
placed new booths on the first floor of its building.
A. B. Creel, who was the Washington, RichNICHOLSON
Talking Machine
RECORD
CABINETS
the kind that talk
VALUES
and
SALES
K. NICHOLSON FURNITURE CO.,
Record Cabinets, Sect. Bookcases and Ladies' Desks

mond and Norfolk representative on the road
for the Columbia headquarters, has been made
manager of the New Orleans branch of the
Columbia Co. A. M. Calis has been appointed
salesman for the Columbia in southern West
Virginia and western North Carolina. Captain
THOMAS

A. EDISON

TAKES

VACATION

In Camp in Adirondacks With Henry Ford and
John Burroughs
"Now I am going camping for a couple of
weeks with those two wild children of nature,
Henry Ford and John Burroughs," said Thomas
A. Edison, as he left the Edison laboratories for
his annual outing trip in the woods, a custom
of several years' standing.
Mr. Edison, Mr. Ford, H. D. Firestone and
the latter's son met John Burroughs, the eminent naturalist, at Albany, N. Y., on August 4,

137
H. B. Haring, who saw service with the A. E.
F., has joined the Columbia forces here and is
looking after Baltimore and Eastern Shore
dealers. He succeeded Lyman Bryan.
The Music Dealers' Association of Baltimore,
Inc., will very likely make their September meeting of especial interest to the talking machine men. To this end there is a movement on
foot to bring some of the leaders of the industry to Baltimore to speak to the members ami
their friends.
and the following day left for the Adirondack
Mountains. Mr. Firestone's Albany representative was host at a dinner given to them in
Albany and at which former Governor Glynn,
Mayor Watt, of Albany, and President Winchester, of the Albany Chamber of Commerce,
also were guests.
W. H. Meadowcroft, private secretary to Mr.
Edison, is spending a month's vacation at his
bungalow at Loveitt's Field, South Portland.
A new talking machine department has been
installed in the McCuneo furniture store in
El Centro, Cal.
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Reduction in Price Stimulates Red Seal Record Sales on Pacific Coast — Liberal Advertising Has
Excellent Effect — What Various Concerns Report Anent Conditions in the Trade
location is not large enough to meet the needs
of the manufacturers.
M. W. Davis, manager of the talking machine
department of Edwards Furniture Co., has made
this department one of the most important sections of the store, and certainly one of the most
attractive in this city.
After being connected with the Columbia
Graphophone Co. for eight years L. P. Older,
one of its most efficient employes, has resigned
and will hereafter be traveling representative
for the M. 1!. Smith Co.. which handles the
Aeolian-Vocalion and the Puritan. Before traveling for the company Mr. Older will spend
several months in the factory studying the business. He left Portland for Omaha on the 16th
of July, where he will remain a week or two
in the executive office. Mr. Older's friends wish
him success in his new venture.
The Columbia Dictaphone offices and the office of L. D. Heater, of the Columbia Graphophone Co., have been moved from the Grafonola
Shop on upper Washington street to the Spaulding Building, where a suite of five rooms gives
ample accommodation for the increased volume
of business.
The big Columbia advertisements, which appear in all the daily papers, are creating an interest in the Grafonola and Columbia records.
Window decorations are becoming more frequent and more elaborate in the Columbia
dealers' establishments. Some of the demonstrations are very striking and in excellent
taste.

Portland, Ore., August 8. — The reduction in
prices of the Red Seal records has created an
immense demand for them. A full-page advertisement of the G. F. Johnson Piano Co.. giving
both numbers and names of the records that
were reduced in price, brought an astonishing
response — crowds of people awaiting the opening of the doors of the store on the following
morning. All the dealers report increases in the
demand for Red Seal records. While this was
not unexpected, very few dealers were prepared for the unusual call which immediately
followed the announcement. A large shipment
of Cheney machines has just been received.
Miss Bertha Serr, manager of the record department of the Wiley B. Allen Co., who has
done much to increase the love of good music
among her regular customers and has always
been well supplied with the very best Victor
records, was very well prepared to serve Wiley
B. Allen's patrons with most of the Red Seal
records called for.
A handsome display of Sonoras is seen in the
windows of the Bush & Lane Piano Co. A new
electric Sonora sign attracts a great deal of attention. James Loder. manager of the department, has returned from the country.
Miss Madeline Larson, manager of the talking machine department of the Meier & Frank
Co., says the sales of Edison machines have
greatly increased. A new saleslady, Miss Madeline Kribs, has been engaged for the record
department. Miss Kribs comes from Tacoma,
where she was in the record department of
Rhodes Bros.
Tone-Clear, the new liquid for restoring and
reviving phonograph records, is meeting with
extraordinary success. The Wax-Wilson Co.,
who are the sole selling and distributing agents
of Tone-Clear, are rushed with orders. Three
hundred gross were sent to San Francisco and
Portland and other dealers are being supplied
with the article as fast as possible. A new
factory site is being looked for, as the present
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YV. A. Hodecker, manager of the Se:berling
& Lucas talking machine department, is well
pleased with the good business done during the
summer. Every day they have sold from one to
five Victrolas and could sell more if they could
get the stock.
Phonographs made of reed or wicker are attracting considerable attention in the phonograph department of Oregon Eilers Music
House.
The instruments of both large and small

HOOD

Advantages of the
Bell Hood Needle
The Sounding Best
Board Re
Plays
50 to 100
Records— Eliminates Scratching— Purifies
and Humanizes the Tone.
Retails one package of 3 Needles for 25c.
Dealers' prices, $15.00 for 100 packages.
New

England

Pat. Sept. 24. 1912
Semi-Permanent
Point Needle
The following are some of the
distributors of the Bell Hood
Semi-Permanent Point Needle:
NEW YORK CITY
Winterroth &. Co.. 141 West 42d
St., and all their seven branches.
Union Talking Machine Co.,
Ave. B and Second St.
Charmaphone Co.. 39 W. 32d St.
European Phonograph Co.. 170
Ave. A.
James Cavalaro. 5 East 14th St.
J. Ave.Klein. 28th St. and Second
Webster
ster AveMusic Store, 2561 WebL. Gendel. 544 W. 207th St.
Wallace Liberty. 25 E. Fordham
C Road.
Rubinoff. 596 8th Ave.
Conrad Schmidt. 44 W. 125th St.
Electric
Brooklyn.Shop,
N. Y.895 Broadway.

Is the Fastest Selling Phonograph
Needle Because —
The hood resonator
clarifies the vibrations,
resulting in best tonal
effects. This is the one
needle that makes the
phonograph human.
Everything bell-shape
causes the best vibrating forces. Vibrations,
when reproduced by
Bell Hood Needles,
travel through the bell
sounding board.
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B. E. Peebles. Adams. Mass.
A. Mussal. East Orange. N. J.
J. Blum. New Brunswick. N. J.
Geo. Cook. Ticonderoga. N . Y.
M. Steinert & Sons (in all their branches).
J.Westchester
Gaynor & Music
Co.. College Point and Flushing. L I
Store. 761 Westchester Ave., Bronx.
Ph.
Pravder,
Inc.,
New
Rochelle,
Newark Music Shop. Newark.
N J.N. Y
Behrend's Music Store. Newark. N. J.

Musical
Instrument
Trading Co.
PHILIP JAC0BS0N.
PROP.
Exclusive World Distributors
Jobbers of a Complete Line of Musical Instruments and NEW YORK
127 East 23rd Street
the Famous NEMITC0 Brand of Violin Strings
Representative for Dominion of Canada
Sole Representative for the State of Pennsylvania
ARTHUR K. KEMPTON
N0N-LEAKABLE
&. NOVELTYPa. CO.,
Abbott Building.PEN Philadelphia.
Suite 205, Drummond Bldg., Montreal. Quebec.

West

Broadway,

New

York

types are equipped with electric motors. They
have attracted a great deal of attention as they
are particularly well adapted to the furnishing
of summer homes.
The Brunswick phonograph is selling particularly well in Clarke County, and the dealers
are very well satisfied with results.
The Pathe talking machine had an attractive
and interesting jazz ad in the Portland papers
on July 16. Jazz music was specially advertised,
a list of popular music of the jazz variety being
published.
A wave of Pathe popularity has struck Montana, Northern Idaho, Eastern Oregon and
Washington. M. Seller & Co., North Pacific
distributors, announce that their business in
this section has grown to such an extent as to
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necessitate their carrying a complete stock of
machines at their Sponkane branch for distribution throughout this territory. All Pathe
business, however, is still transacted at their
Portland house — the Spokane branch simply
carrying a stock and shipping the machines on
instruction from Portland. This will give dealers throughout this territory exceptional service and enable them to replenish their Pathe
stock promptly.
The talking machine department of Powers
Furniture store is selling more Victors and
Brunswicks than ever before. The summer
trade has been excellent. Wheeler Dodds, manager of the department, having put in his order
far ahead, has on hand a good supply of Brunswicks. Red Seal records are selling rapidly and
in large numbers.
In the Meier & Frank talking machine department are found many buyers of portable machines. While small machines have always been
in big demand during vacation time, there has
never been anything approaching the demand of
the present season. The Victrola Outfit for
$33.50 is a style that is very popular and the
Grafonola outfit for $41.00 is another portable
style in big demand.
Miss Genevieve McCormick, daughter of S.
J. McCormick, is assisting her father in the
Columbia Grafonola Shop during part of her
summer vacation.
Miss M. E. Johnson, of the Columbia Grafonola Shop, is spending her vacation at the beach
at Seaside, Oregon.
The sudden death of Genevieve, the nine-yearold daughter of E. B. Hyatt, of the Hyatt Talking Machine Co., was a great shock to the
friends of Mr. Hyatt and family. Genevieve
was an attractive child of unusual promise. She
was injured on Saturday, July 12, and died the
following day. The funeral on Tuesday was
largely attended and the floral offerings many
and exceedingly handsome.
Midsummer musical matinees are being given
in Recital Hall of Oregon Eilers Music House.
Invitations are extended to these informal affairs, which are given on Tuesdays, Wednesdays
and Thursdays. These recitals are proving very
popular with music lovers in this city.
A. R. McKinley, local manager of the Brunswick Phonograph Co., is having trouble in supplying dealers with machines. The local house
are now selling more than they can get. The
new factory which has just been opened in the
East will relieve the situation and the output
will be doubled in the next sixty days.
E. W. Barlow, vice-president and manager
of the Pacific Phonograph Mfg. Co., says that
they have purchased the right to manufacture
the patented features of the Stradivara and also
to use their trade name. They are at present
putting out fifty machines a day and will increase
the output 50 per cent, this fall, perhaps more
than that by January 1, according to plans now
under consideration.
Frank E. Conan, secretary of the Wakefield
Music Co., left for the East for the purpose of
selecting phonograph hardware and to see about
the manufacturing of carved cabinet styles for
the new Cremona phonograph. He will visit
Chicago, Jaynesville, Wis.; Holland, Mich., and
Grand Rapids in an effort to secure the desired
styles.
Mrs. Olga Moreland, who for years has been
prominent in the Columbia Graphophone Co., is
rejoicing over the return of her son, Albert J.
Moreland, from France. He was with the 148th
Field Artillery and was one and a half years in
France and five and a half months in Germany.
Difficulty in obtaining shipments of sheet
music and records from the East apparently is
ended, according to Taylor C. White, of the
Remick Song and Gift Shop.
WHAT HAVE YOU TO SELL ?
We purchase in any quantity, anything you have for
sale in the talking machine industry. The larger the
quantity the better we like it. We can use cabinets,
motors, tone arms, reproducers, springs, tabulators
micas, machine screws, wood screws, etc., etc., in job
lots, or regular merchandise if the price is satisfactory.
Get in touch with us on anything you have to sell.
LUCKY 13 PHONOGRAPH CO.
46 East 12th Street. New York
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The Charging of Exchange on Canadian Money Serves in Measure to Discourage Purchasers
From Across the Border — Trade Interested in "Own Your Home Campaign" — Recent Happenings
picture on them. It is said the lowered buying
Buffalo, N. Y., August 8. — This city is seeing
power of the Canadian dollar will for a time
wonderful developments in the talking machine
keep
customers from that country from stores
trade these days. It is predicted that this adon this side of the border.
vancement will be still greater as soon as stock
conditions improve. Citizens and visitors alike
Foreign workmen and negroes living at Lackawanna, a Buffalo suburb, where the Lackacomment most favorably on the fine facilities
wanna steel plant is located, are drawing big
and artistic interiors of some of this city's remoney these days and, despite the H. C. L., seem
tail talking machine stores. Other improvements along this line are under way and will
to have plenty of money to pay for first-class
talking machines and records. Local merchants
soon be completed. One local jobbing firm has
give a number of instances where these workdeveloped its talking machine trade to such an
extent that a new business block was needed
men tender satisfactory checks to cover the
cost of their purchases at the talking machine
to meet its requirements. When all improvements are made to this building it will take its stores.
Most of the Victor dealers have not been conplace among the finest structures in the heart
tent with merely announcing the reduction of
of Buffalo's business district. These and other
the price of Victor Red Seal records. They
improvements in the trade prove that the leadhave been receiving fine results by giving th s
ers in the business are only keeping pace with
line
extra window display and newspaper adthe public's
demand for high-class talking mavertising.
chines and records.
Kuhn Bros., located at Elmwood avenue and
Canadian customers have always been active
Utica street, Columbia dealers, announce that
purchasers of records in the local talking maHarold E. Kuhn. a member of the concern, rechine stores. Just now, however, a complicacently returned from France. For a time he
tion has arisen in regard to the circulation of
was a prom nent member of a military band at
Canadian money at local business places. The
the front and later was a dispatch bearer. Frank
reason is that the banks of Buffalo have deW. Kuhn is the other active member of the
cided to charge exchange on all Dominion
money.. For many years Canadian coin passed
hrm. For years they played in Kuhn's orchestra, a well-known local organization established
current on the frontier, but the Canadian dollar is now worth only ninety-five cents in by their father.
C. A. Ford, assistant manager of the Robert
American money at local stores. The rate of
discount on Dominion coins less than a dollar
L. Loud Music Co.. has returned from a fishing
is much heavier than on larger sums. This is trip to Canada.
The ma n floor of the store of Victor & Co.,
to enable Buffalo merchants to do their part
who handle the Pathephone, is being extensively
in checking the inflow of fractional Canadian
remodeled. When the improvements are comsilver. At the local talking machine stores cus
pleted they will have some of the handsomest
tomers are demanding American money exand
most
up-to-date display rooms in the State.
clusively and are wary of coins with the King's

WE

ARE

NEW
WE

date.

So

them.

Graphophone
NEW YORK

Co.

The suite of offices will be twice as large as
formerly and this will be accomplished without
curtailing the main floor display space. A big
horseshoe balcony of rich mahogany will be the
most attractive feature of this new arrangement.
The Buffalo Chamber of Commerce is planning an "Own Your Home" campaign. Local
talking machine dealers believe the drive will
considerably increase the talking machine and
record trade in this city.
Portable talking machines and records have
commanded a ready sale among local vacationists. There has been a heavy rush of tourists
to Buffalo on account of peace times. Many of
the visitors, who visit Niagara Falls or nearby
lake and river resorts, buy records at the stores
here. The purchasers also include thousands of
Buffalonians, who missed their vacations during
the war and are flocking to the summer resorts.
It is expected that the tourists' trade will be especially heavy in August.
J. F. Huber, of Denton, Cottier & Daniels, has
returned from an auto trip with his family to
the White Mountains. Vacationists from this
store include George Webb and A. Simonds.
Nearly all the downtown talking machine
stores are closed all day Saturdays in July and
August. Five days of concentrated selling is
therefore the rule during the remainder of the
week.
OkeH record dealers in the Buffalo territory
are appreciating the monthly trade bulletins
which they are receiving through the jobbers.
These bulletins supplement the OkeH catalogs, advance notices and other advertising
matter.
"Ready for Business" is the latest slogan
which W. D. & C. N. Andrews, talking machine
jobbers, are using in their palatial new business
home at Court and Pearl streets. A beautiful
new entrance has been built in the new building. Features of the entrance are marble floors
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C. N.
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are produced by the leading and largest concern of its kind in
the world ; by an organization whose sole and undivided efforts
are devoted to the manufacture of Die-Castings exclusively.
Doehler Die-Castings are produced from virgin metals of
our own alloying, and as a result of formulas especially developed
for their use all talking machine parts of our manufacture are
readily plated in Nickel or Gold in a most satisfactory manner
by the usual electroplating methods.
Our resources and facilities enable us to offer to die-casting
users the advantage of a Quality Product, an unfailing Service
at an attractive Price.

MAIN OFFICE AND EASTERN
BROOKLYN,

SALES

and marble sides and rich woodwork of quartered oak. A new sign carrying the firm's
name as well as the famous Victor advertising
appears on the Court and Pearl street sides
of the building.
INCORPORATED

FOR

$750,000

The Universal Phonograph Co., Seattle, Wash.,
has been incorporated with a capital stock of
$750,000. The incorporators are C. B. McCoy,
H. J. Farrar and D. P. Witherbee.
Time to be thinking about holiday stock.
Don't you think so?

DB-QLSIIMGD
WESTERN PLANT
PLANT
TOLEDO,

N.Y.

OFFICES

IN ALL

L. M. COLE

PRINCIPAL

IN NEW

OHIO.

CITIES
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YORK

Well-known Buffalo Man Visits Metropolis on
Important Business
L. M. Cole, manager of the Hoffman Piano
Co., of Buffalo, was a visitor in New York this
week. Mr. Cole made the trip to the metropolis
on important business and upon his return
stopped off to visit many New York State
dealers. He stated to a representative of The
World that the distribution of OkeH records
has become more widespread than ever, and
that the sales of the dealers who are handling
them are constantly on the increase.

T. ML CO. IN NEW

QUARTERS

The Albus Talking Machine Co., Louisville,
Ky., is now installed in its new quarters in
the Doyle Building, at 514 East Market street.
The new location has double the floor space
available in the former store and a good business is expected the coming year. Plans are
now under construction for a new store on
West Market street which will be under the
direction of L. B. Judd. In addition to Columbia Grafonolas and records, a large stock of
Q R S music rolls is carried by this concern
and the demand for these rolls has grown to
substantial proportions.

Patented March 5, 1918
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by manufacturers
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The wooden tone-arm is a strong selling point in talking
machine sales.
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which can hardly be equaled the entire length
of the sound. There is a view of Portchester,
Greenwich, Stamford and Norwalk on one side,
with a full view of Cold Spring Harbor on the
other, and Oyster Bay on the third, the whole
making a magnificent panorama. Mr. Brightson's home, the illustration of which gives only
a poor idea, is an imposing structure of stone

ESTATE

President of the Sonora Phonograph Sales Co.
Has Magnificent Home, Which Is Ideally
Located at Oyster Bay in Long Island

GREAT

TALKING

MACHINE

Perfection Talking Machine Co. to Market the
"Oranola" Very Shortly
A new entry into the ranks of phonograph
manufacturers is the Perfection Talking Machine Co., Inc., 129 DeGraw street, Brooklyn,
N. Y., who announce their plans to market a
talking machine called the "Oranola." The
manufacturers of the machine are a firm of cabinet makers who have had over thirty years' experience in manufacturing of cabinets for talking machines and other purposes.
According to the officers of the company, in
the new product the horn is constructed first

The Aaron Co., Connellsville, Pa., has purchased the retail Victor shop formerly conducted by C. M. Hyatt and propose developing this
business in a big way.

IN SALESMANSHIP

William Maxwell's Books on Salesmanship —
Edison Co. Offers Bonus to Dealers

and a cabinet built around it on lines that make
for greatest harmony. It is announced the cabinets will be constructed under certain patents
now pending, and which it is thought will prove
of great value to the trade.
The firm at the present time will make but
one model, a floor cabinet machine, but it is
their intention to manufacture several higherpriced models in time for the holiday trade.
They will confime themselves to machines of
the better sort.

FIELD

INTEREST

Half a Million Soldiers and Sailors Have Read

Geo. E. Brightson, president of the Sonora
Phonograph Sales Co., Inc., New York, recently purchased a large
estate adjoining the
property which he has
had for several years at
Oyster Bay. This property, in connection with
his previous holdings,
gives him title to between forty and fifty
acres of land on a peninsula called Central
Island, opposite Sagamore Hill, which comprises between four hundred and five hundred
acres. His estate is most
charmingly private, the
The Home of Geo. E. Brightson at Oyster Bay, L. I.
region being accessible
and is one of the many points of interest in that
by only one road.
The house, which is located on an elevation
Long Island town, famous as the home of the
late ex-President Roosevelt
of several hundred feet, has a commanding view,
ENTER
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That there is a huge interest among soldiers,
sailors and marines in the subject of salesmanship is evidenced by the royalty statements just
received by William Maxwell, vice-president of
Thomas A. Edison, Inc., covering his three
books on salesmanship, viz., "If I Were
Twenty-one," "The Training of a Salesman"
and "Salesmanship." These statements cover the
period beginning with the armistice and extending to August 1. They show greatly increased
sales to the A. L. A. and Y. M. C. A. since the
armistice, indicating that so soon as the soldiers
realized that the war was over they began to ask
for books which would be helpful to them in
civilian life and that the subject of salesmanship is one which has engaged the interest of a
large number. Several thousand copies of these
books have been purchased for the army during the past few months and it is estimated that
the books in question have been read by at
least 500,000 young men — in other words, that
there are 500.000 ex-soldiers who would like to
become salesmen. Out of this huge number it
should certainly be possible to pick some exceptional men.
The Edison Co., still further to promote the
employment of soldier-salesmen, is offering a
bonus to dealers, which enables a dealer to
make the experiment of hiring and training a
man at practically no cost to himself. This
stimulating ofifer should bring about most satisfactory results.
INCORPORATED
The Masterphone Phonograph Co., East Liverpool, O., has been incorporated at a capital of
$15,000 by S. T. Herbert, E. L. Bradford, F. P.
Geiger, J. V. Hughes, John Stamm and R. J.
Thompson.
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advance

September
All

orders
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the
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old
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prices
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advancing

steadily.
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costs

the

old

Now,

however,

standard

times

filled

below.
its initial bow,

materials
even

at

has

been

in spite of rising

been

to keep

maintained.
up that high

the price on all models.

satisfaction

to know

during

that you
of high

trade-mark

are

can

the

the old and

these

uncertain

depend

quality

is your

sterling quality of
never be lowered.

Here

made

has

in order

to advance

maintenance
Wilson

be

of quality which so quickly popularized the new Wilsonian, it has become

necessary
It is a

price

before

shown

Wilsonian

of

1st

upon

standard.

guarantee

new

the
The

that the

Wilsonian

the new
Old

will

prices:
New

Wilsonian

HI

. . $

90.00

$100.00

43 in. high, 18 in. wide, 20% in. deep.
Mahogany, Golden and Fumed Oak.
Wilsonian

IV

. .

110.00

125.00

45 in. high, 20% in. wide, 21% in. deep.
Mahogany, Golden and Fumed Oak.
Wilsonian

V

. . .

135.00

150.00

47 in. high, 21% in. wide, 22% in. deep.
Mahogany, Golden and Fumed Oak.
Wilsonian

VI

. .

160.00

175.00

49 in. high, 22% in. wide, 23% in. deep.
Mahogany, Golden and Fumed Oak.
Remember
the new prices are effective September 1st. Take advantage of the old prices
NOW.
Write or wire vour order at once.

V\
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77

Thos.E.Wilson&Co.

701 North Sacgamon

w
Street

w
Chicago, 111.
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EDISON'S MESSAGE
APPROVED
BY EDITORIAL
WRITERS
Many Newspapers Throughout the Country Comment Approvingly on Views Concerning Labor
and the Square Deal as Expressed by Mr. Edison's Message to Recent Dealers' Convention
The words of optimism and sound common
inventor said, 'and the ultimate result is going
to approach more closely a square deal for
sense contained in Mr. Edison's message to the
labor, for capital, for the merchant, for the
Dealers' Convention recently held in New York
have created a profound impression on the
farmer, for everyone.'
press of the country. He has been quoted
"This is simply saying that all which is
editorially in the great newspapers all across
necessary is a realization that all men have
rights which must be considered and protected,
this broad continent. In speaking of the message the Boston Post said:
to assure harmony in their dealings one with
"Thomas A. Edison has provided a cure for another. The 'magician' is absolutely correct
radicalism. He declares the square deal is in his position, for there is really no room for
fatal to the cult, and reasoning men must agree
any other kind of life here, where right must
that there is real virtue in his conclusion that,
and will triumph. The great electrician is
as our Government is founded on the idea of also consistent in advising others to do in their
giving everybody a fair show, therefore our
dealings with their fellow men what he has
Government is only to adhere to the principles
done."
established by its founders to eliminate the always
The Zanesville,
Ohio, Signal, in an editorial,
makes this comment:
demagogues and stiff-neck reactionaries from
any prominence whatever in our public life.
" 'A square deal is fatal to radicalism.' This
is a good epigram from Thomas A. Edison, who
" 'There is a new order of things,' the famous
turns his ability from U-boat destruction to reconstruction. Doubtless a few fools will not
know when they are well treated. Just as a rule
a square deal embitters nobody. It sounds as
self-evident as the axioms of geometry or the
tirst proposition that the shortest distance between two points is a straight line. But all
great truths are obvious. Edison never discovered the electric lights or the phonograph until
he had traveled a road of thought and came
upon them lying before him plainly across the
road and he just reached out and picked them
up. Perhaps this square deal is the same thing.
Everyone who is fair kills a radical before he
is born. Justice stopped the greatest war in
THE

ELLIS

I Reproducer

' Humanizes'' all standard
makes of talking machines
or phonographs using disc
records.
The trade once thought
the retail price too high but
the same dealers who once
talked this way are pouring
in a steady streamof readers.
The ELLIS not only is
good but it has made good.

The Keene (N. H.) Sentinel said editorially:
history."
"We have come to expect from Thomas A.
Edison a great deal more than wonderful inventions, for, unlike many men of genius in the
| inventive line, he has a wealth of common sense
and an ability to see things as they are in real
life. It is for this reason that much attention
will be paid to remarks he recently made regarding radicalism, in which he declared that
the square deal was fatal to radicalism and that
no social revolution can be expected in this
country because the Government is founded
upon the idea of giving everyone a fair show.
"The veteran inventor sees a new order emerging from the events of the past few years, the
ultimate result of which will be betterment all
around, for labor, for capital, for the merchant,
the farmer and the consumer. In spite of the
possibility that radicalism may master a following and that progress may be opposed by some
who are unable to keep up with the times, Mr.
Edison sees in the end a just basis for relations."
In quoting the message the Middletown,
Ohio, Journal said:
"When we see or hear the name of Thomas
A. Edison at once we think of electric lights,
phonographs and other marvelous inventions.
"In connection with anything the great inventor says or does our minds never would
develop a thought which borders on philosophy,
and yet at a recent banquet in New York Mr.
Edison's statement is a gem, especially just at
this critical period in the world's history."

It's a great revivifier of
machines that have fallen
into disuse. That means
more record sales.
J

We help the dealers sell
the Ellis. Let us send you
a set of the attractive convincing literature we supply
our dealers for distribution

jj

to their trade.
The

E. M. HARVEY

retail price of the

Ellis Reproducer

is $10

(nickel) ; $12 gold plated.

j
J.
H.
I Patentee
and

ELLIS
Manufacturer

410

STREET

|

JEFFERSON

MILWAUKEE

IiiBiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiii

WISCONSIN

MADE

MANAGER

Earl M. Harvey has been appointed to take
charge of the talking machine department of the
Lindsay & Morgan Co., Savannah, Ga., preparatory to an expansion in this department, it was
announced recently. Mr. Harvey is an expert
in this line, having been manager of the Florida
Talking Machine Co., at Jacksonville.
j
THOMAS F. GREEN BUYS ESTATE
I

j
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Thomas F. Green, general manager of the
Silas E. Pearsall Co., New York, Victor distributors, and owner of a handsome estate at
Kensington, L. I., has purchased the property
adjoining his estate in that suburb.

NEW

COMPANY

BUYS

MUSIC

HOUSE

Talking Machine Concern Takes Over Business
of Dahlberg Music Co. and Incorporates
The Montgomery Talking Machine Co., Montgomery, Ala., which has taken over the business of the Dahlberg Music Co., on Dexter
avenue, has filed papers of incorporation with
the probate court. It is capitalized at $12,000.
It is understood that W. I. Dahlberg has gone
with the Federal Government in the Internal
Revenue Department.
The agent of the new company is W. M. Hood,
of Birmingham, Ala. The stockholders are B.
B. Burton, Roy McCullough and W. M. Hood,
all of that city.
B. B. Burton is the president, Roy McCullough is secretary and W. M. Hood is treasurer.
All three are members of the board of directors.
Not by standin' still, my friends,
Not
blind economizin',
—Big business
and dividends
Are made by advertisin'.

What

Sells

a

Phonograph?
We know this much. Simple beauty and
rich finish undoubtedly account for a
big share of Singer popularity. Phonographs are seen first.
Then they are heard. The sound makes
the final impression. Unexpected clearness, great volume and mellowness are
produced from the Singer Tone Chamber.
Your trade is delighted — convinced.
The outward appearance of the Singer
cabinet can be materially changed by
substitutions of various scroll designs
and legs. We have adopted the policy
of making such changes without extra
charge in orders of 100 or more.
Singer cabinets are sold at figures which
make an attractive proposition to jobbers selling under their own trade names.
Let us quote.
SINGER

TALKING

579 MARKET

MACHINE

CO.

STREET

MILWAUKEE

WISCONSIN
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I
QUALITY

LEADERS

IN

THE

CABINET

FIELD

i
i
i
1
i

Style 71. — Mahogany, Golden Oak,
Fumed Oak, Weathered Oak. Height
33 H in. Top 17^4 x 17 J4 in.
Holds 1G8 12-in. Records.
For Victrolas
IV-ANo. and
Columbia
No 25 and
35. VI-A;

Style 24. — Mahogany, Golden Oak,
Fumed Oak,
Weathered front
Oak. door;
Mahogany has Mahogany
Oak has Quartered Oak front door.
Height 33 in. Top 17 x 17 in.
Holds 16S 12-inch Records.
For Victrolas IV-A and VI-A; Columbia No. 15, No. 25, No. 35.

Style 72. — Golden Oak, Fumed
Oak, Weathered Oak. Height 34
in.
16J4 x Made
20 in.specially
Holds 380
12-in.Top
Records.
for
Victrola VIII-A. Top has countersunk holes to accommodate rubber bumpers on machine.

Style
— Mahogany,
Oak, 32.
Weathered
Oak. Golden
Height Oak,
30 in.Fumed
Top
24 x 20 in. Holds 126 12-in. Records.
For Victrolas VIII-A and IX-A; Columbia
No. 50; Pathe chines.
No. 50, and smaller ma%
Style 86. — Mahogany, Golden Oak, Fumed
Oak, Weathered Oak. Height 30 in. Top
19Ji x 22% in. Holds 96 12-in. Records.
For
Pathe Victrola
No. 50. IX-A; Columbia No. 50;
Prompt deliveries on all orders. Write
for Illustrated Catalog of complete line

Style 76. — Mahogany, Golden Oak,
Fumed Oak, Weathered Oak. Mahogany has Mahogany front door; Oak has
Quartered Oak front door. Height 34
in.
Top 9619;^
in. Holds 96 12in. and
14-in.x 2251
Records.
For
Victrola
IX-A;
Columbia
No. 50;
Pathe No. 50.

The

Geo.

Cabinet
Style 79. — Mahogany, Golden Oak, Fumed Oak. 50.
ered Oak. Height 34 in. Top 19^ x 22% in.
96 12-in. and 96 14-in. Records.
For Victrola IX-A; Columbia No. 50; Pathe No. Holds
Weath-

Style 77. — Mahogany, Golden Oak.
Fumed Oak, Weathered Oak. Height
34
in. andTop96 19'4
22% in. Holds 96
12-in.
14-in.x Records.
For
Victrola
IX-A;
Columbia No. 50;
Pathe No. 50.

A. Long

Company

HANOVER,

PA.

Style 77. — Shows cabinet equipped with
top moulding
to be used
nection with Victrola
IX-A. only in con-
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Reduction of Red Seal Records Should Lead to a Greater Demand for Good Numbers Sung
by Artists of Repute — Music Publishers Giving Heed to the Demand in That Field
The recent reduction of the wholesale and
retail prices of Red Seal records by operatic
and concert stars has already added greatly
to the sale of such works, and this demand will
without doubt increase from month to month.
The consequences of this demand will force
these artists and the record companies to record
more and more works, as the sales will justify
enlarging that department
of their catalogs.
This will increase the interest in standard
numbers and will give them such publicity that
the publishers will be encouraged to enlarge
their advertising appropriations and increase
their end of the publicity on such issues.
One of the biggest results of this reduction
in the price of the recordings of concert artists
and standard numbers will be the increased interest in music of the better grade. There is
no doubt that over a period of years it will have
a tremendous effect in elevating the musical
taste of the average sheet music buyer as well
as of the record purchasers themselves.
Already the standard publishers are meeting
this move enthusiastically, and they intend to
capitalize this additional publicity for their
numbers. Their co-operation can only add to
the demand to which the move itself gave impetus.
In addition to the publishers of standard
music, the houses which in the past have confined themselves to strictly popular works have,
during the past season, shown a tendency to
open catalogs, the numbers of which are of
the better grade. The success of a few houses
in this field last season has forced other houses
to see the value of publishing standard numbers, and during the coming season many more
of the popular houses will issue such works.
Several writers during the past season seem
to have felt the public's demand for works
ot the better sort, and both the lyrics and melodies of last season's issues are of a better grade
than formerly. Many of the numbers that are
to receive big publicity during the coming fall
are of this type, mostly ballads, to be sure, but
with lyrics and melodies which should meet
with the approval of the musical critics.
The move then, as a whole, means more than
the reduction of the price of the works of
artists already catalogued. It means that the
publishers of such numbers will take new heart,
and that the whole field of the publishing and
recording of standard works is to undergo a
change which, if it does not make such works
actual competitors of popular numbers in point
of sales, will certainly be greatly felt and will
add to the profits of the live dealer. This is

Everyone
SINGS

not to be confined to this one season alone,
when the reduction of the price itself will be
the bait to increase the sales, but with the
added interest which will be created this season,
and with the publishers and the various recording companies giving more attention to the
popularizing of such works, such catalogs will
have bigger sales each season.
This does not mean that there will not still
be a demand for novelty numbers and the popular jazz; it will be many, many seasons before
the demand for such works will be greatly curtailed. As far as the coming season is concerned,
when popular numbers are taken into consideration, we are to have a lot of jazz and the craze
for this type of song has hardly reached its
height — although it may this season. Certainly
as far as the song-writers and the publishers
are concerned, they intend that we should get
our fill.
| Men

Who Make Popular Songs j
No. 5 — Joseph McCarthy
iiiiiniiiilfl i iiiiiiiiiiiiiiiiiiiiuiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiniiiiiiiiiiiii iiiiiiiiiiiiiiiiniiiiiiiiiiiii minium^

Joe McCarthy probably has written as many
scngs of great popularity and large sales records as any one song-writer of the present
era. For years he confined himself to what
are known as popular numbers, but during the
last two seasons he has branched out and has
written both scores and interpolated numbers
for musical productions, and has demonstrated
that he can do this successfully.
Last season he had much to do with the
musical success "Oh Look" and gave the music
levers of the country that wonderful song, "I'm
Another good
Rainbows."
Chasing
Always

SONGg

"When syncopated
You're Lonely"
— (Won't
you come
back andto
me)
ballad.
prompts
a tear
ticklesa the
toe at the
same Ittime.
Featuring
Ruth
Clifford— Movie Star.
"Clovertime" — A tingling tantalizing tempo.
"The Only Sweetheart I Ever Had" — a sweet and
expressive "mother" song.
"The Busted Blues" — A razzy-jazzy funny no money
blues.
"Just for
Your sort.
Heart" — A popular-priced
waltz
songa ofPlace
the inbetter
C. ARTHUR FIFER MUSIC CO., Inc.
Quincy, 111., U. S. A.

VICTOR
SEPTEMBER

LIST

llllllllllllllllllllllll
The

Big

Song

of

the

Year

This is the Big Song of the year. Nearly 40
of the greatest concert singers will program
"Think, Love, Of Me" all season before hundreds of thousands of music lovers. This
record by so favorite a singer as Werrenrath of
this popular high class ballad success should
be ore of the big sellers on the September list.

SAM

FOX

CLEVELAND,

SELLS

WONDERLOVE
Waltz — Serenade
a high-class waltz song by Harry D. Kerr and H.
Joseph Tandler. of Los Angeles Symphony Orchestra.
"I've Gotlyric
a Little
in the that
Country,"
natural
hit,
and Home
a melody
youngtheand
old
cannota resist.

on

SPECIAL ADVERTISING MATTER BEING
DISTRIBUTED TO VICTOR
DISTRIBUTORS

Everyone
piFER

Released

Joseph McCarthy
number found in that show was "Typical, Topical Tunes." It is understood during the coming season he will be co-author of several musical shows and it is already rumored that at
least one of them has unusually pretty and
catchy music. In this season's "Ziegfeld's Follies" he has a ballad entitled "In My Baby's
Arms." It is understood this number is to be
released to the profession shortly and as it
demonstrated in the production that it is a
number that is destined to have great popu-

PUB.

CO.

O., U. S. A.

larity its success under such conditions is
assured.
Among some of the older songs most easily
remembered of which he is the author are: "I
Want to Go to Tokio," "There's a Little
Spark of Love Still Burning," "If We Can't
Be the Same Old Sweethearts," "Sweet Cider
Time," "That's How I Need You." "I'm On
My Way to Mandalay," and "When You're
Playing the Game of Love." One of the most
successful of all, one that he himself thought
was the greatest work that he ever turned
out, was "Xorway." Shortly after he had written that song he had the following to say:
"Song-writing is surely a gift. Songs are
inspired — not built. Thousands of persons can
rhyme but not one in ten thousand has the
'knack' of writing popular song hits. Of
course I love all my songs — but I love 'Norway' most of all. I really lived this song. I
had just met with a painful accident. Doctors
were at my bedside. The instant the anesthetic
was administered I chanced to look in the doorway. There stood a girl who was very dear
to me. She smilingly waved her handkerchief
{Continued on page 14S)

THE
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(Continued from page 147)
aiid kept repeating- 'Good-bye, Good-bye.' It
seemed as though I had visited a strange country where beautiful lights played brilliantly, I
saw the midnight sun. Then I awoke. I really
thought I had been to Norway."
SHEET

MUSIC

GUIDE

SALE

RECORD

WILL
DEMAND

How

One Victor Wholesaler Provides for Retailers' Estimates Regarding the Probable Salability of the New Record Bulletins — An Important and Valuable Factor

That a study of the sheet music market can
prove of real value to the talking machine
wholesaler and retailer in offering a guide as to
the salability of records bearing popular selections of the day is indicated by the bulletin gotten out each month by the Stewart Talking Machine Co., Indianapolis, Victor wholesalers, in
which retailers are advised regarding the special qualities of the new records. In offering
the information to the dealer the Stewart Co.
relies upon a study of the sheet music trade, as
is indicated by the following comments offered
bj the company and covering the September list
of the Victor Co.

TALKING

MACHINE

Melody" goes perhaps a little bit better than the
other.
18589 — "Anything Is Nice if It Comes From
Dixie Land" is on the same line as "Everything
Is Peaches Down in Georgia," and other fervent Dixieland expressions. It is a ten-cent
piece of music, as is its opposite, "Eyes That
Say I Love You." Both are selling well, but
nothing to equal the songs carried on 18588.
18590— "You're Still an Old Sweetheart of
Mine" is the only one on this record concerning which they could inform us. It was featured last week at the Circle Theatre, Indianapolis, and has been greeted everywhere as a
tine number. "The Gates of Gladness" is not
yet known by the music stores.
18591 — The record is by Henry Burr. On that
fact must rest its chief claim to popularity. In
sheet music form neither number is going exceptionally. "In the Heart of a Fool" is compared musically with "The Curse of an Aching
The manner in which the new songs are comHeart."
WITH STODART PHONOGRAPH CO.
G. H. Beverly Appointed General Manager
With Offices at 119 West Forty-second street,
New York — Well Known and Esteemed
Geo. H. Beverly, who is well known throughout the piano and talking machine industry,

"Coming events cast their shadows before" —
and there's always a certain amount of satisfaction in looking at the shadow and trying to
estimate the size and shape of the object that
makes it.
This is no more than an estimate of what the
September list will be like. We have not yet
heard the records. Following our regular custom, however, we have begun the study of this
list from the sheet music standpoint and have
canvassed our musical friends for opinions as
to how the numbers will go in record form.
Sheet music stores have contributed to this article with their testimony as to how the songs
have sold in sheet music — a consideration that is
of great importance in judging the success of a
record.
The September list embraces practically all
the good-selling numbers in the music stores
to-day. All the sheet music people are extremely enthusiastic over it.
18566 — On the "A" side of this record is
"My Swanee Home." It's a new one on the
sheet music stores; no information could be
obtained regarding it. "The Alabama Lullaby,"
its companion piece, is having a wonderful sale.
It is on the same order as "Beautiful Ohio," appealing to folks who enjoy that kind of music.
It is a ten-cent piece of music.
18588 — This record carries two of the choice
numbers from the 1919 "Follies." The price of
each piece of sheet music is thirty-live cents,
and both are excellent sellers. One store reports that they are the two best-selling pieces
of music they have. "A Pretty Girl Is Like a

August 15, 1919

WORLD

pared with songs of the same type formerly
offered in record form, and therefore familiar to
the dealer, adds much to the value of the Stewart Co.'s estimate of the record's salability.
Moreover, the opinions appear to be frank, and
if the song in sheet music form has not proven
a great success the retailer is so advised.
By following the Stewart Co.'s plan of keeping in touch with sheet music sales retailers can
acquaint themselves with the possibilities of
the new records without waiting for the issuance of any . information or bulletin by the
wholesaler.
It sometimes happens that a certain number,
particularly an instrumental number which
has not proven successful in sheet music form
simply cleans up as a record, due chiefly to the
fact that it may be adapted particularly for
orchestral rather than piano rendition and is
played by artists of recognized standing. The
retailer who is familiar with the popularity of
the recording artist should have little difficulty
in judging these matters.
formed a short time ago to manufacture the
Stodart phonograph. The demand for these
machines has become so pronounced that it
was deemed advisable to move the headquarters of the company to as central a location
as possible in New York City, so that they
would be convenient for members of the industry while visiting the metropolis. Mr. Beverly
has had many years' experience in the merchandising ofmusical instruments and is highly
esteemed in the trade. He comes to the Stodart Phonograph Co. with a very wide knowledge
of
the requirements of dealers throughout the
country.
SINGER

TALKING

MACHINE

CO. GROWS

Milwaukee Cabinet Manufacturer Finds Big Demand for His Products of All Kinds
The thriving condition of the cabinet-making
industry has made it necessary for the Singer
Talking Machine Co., of Milwaukee, to enlarge
its manufacturing facilities. Recently this concern moved into new and much larger quarters
and with the improved manufacturing conditions itis expected that it will be possible to
more than double the output in a short time.
The high quality of the Singer products is assuring acontinued trade and the steady increase
of orders has justified the new expansion.
TO TOUR

George H. Beverly
has been appointed general manager of the
Stodart Phonograph Co., whose headquarters
are now located at 119 West Forty-second street,
New York. The Stodart Phonograph Co. was

EASTERN

CANADA

Carolina Lazzari, a favorite Edison artist and
leading contralto of the Metropolitan Opera
Co.; her manager, Anthony Larney; Verdi E.
B. Fuller, director of sales promotion for
Thomas A. Edison, Inc., and Mrs. Fuller will
tour eastern Canada and Maine during the latter part of August. They expect to make the
entire trip by auto and will visit numerous historic places of old Canada.

August 15, 1919

THE

TALKING

MACHINE

WORLD

149

THE

150

TALKING

R>ur

j[&k!Z^00*'

d' Duin-blc Ikt

buz;

New

Accepted

.. . ■! d bit.

Sh-h-h! B-b-beware of
"The Vamp!" After capturing every song center in
the West, it is spreading its
spell all over the country !
"The Vamp" has been appointed the most wonderful
song ever written for modern American dancing. Its
rhythm is alive! Its melody is bewitching! Its
lyric has a.chuckle in every
line.
A reward is offered to any
one who can frown or keep his
feet still when the band plays
or the singer sings "The
Vamp."
It's a wonderful
dance song — get it before it
gets you.

Song

By Byron Gay
Sand Dunes"

No clouds
©Lu.F<»i,lo<

© Lea.FtUI.lBe.
My ba - by'a
If you could hear New
York audiences applaud
this liessong
Ziegfeld's
Foland callat for
encore after
encore — you would realize
—it's a HIT!
And if you
could travel from New York to
California and stop at all the
theatres, restaurants and other
song centers between — you would
ing.
know how fast this hit is spreadA sweet, wholesome melody,
and cute, lovable words — "My
Baby's Arms" is a song you'll
love — a song that will make
you happier, make the world
itsunnier.
today. Try it out — buy
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lay Everybody

Baby's
Arms"
By "My
Harry Tierney
and Joseph
McCarthy
Staged by Ned Way burn

"The
Vamp"
By Byron
Cay

Do

MACHINE

bhow'rs

io uiis

Somewhere down in everybody's heart is a love
for oriental song— the weird
rum-tum of the tom-tom —
the mysterious luring
chords of far-east music.
That
is why "Sandhit.Dunes"
is
a sensational
With the lights turned
low at the end of the day,
"Sand Dunes" is soothing
comforting, fascinating,
good. With the lights ablaze
and
jazz isbands
jazzing. "Sand
Dunes"
a wonderful
dance
number, a fox-trot that makes
feet step lightly, faces laugh
brightly.
is
a great song"Sand
— get Dunes"
it.

Hits

Everywhere

!

By 41."Lullaby
M.andKendall.
J. Blues"
Russet
Theodore
Morse Robinson

Blocs" la the eve . ning,
© L.o.hui.ln.

tier lit - tie hoa -ey

rr.M
i sal

The only lullaby ever
written to keep folks awake!
— "Lullaby Blues." It's a
dreamy, soothing tune that
makes you feel good, smile
and hum and sing and dance.
It is a waltz melody truly
beautiful that gets right on
to your mind and into your
heart and stays there.
And as to the words, just
recall the songs with which your
Mother rocked you to sleep — j
those are the words, the senti- S
of "Lullaby
Try,"
itment
yourself
— get theBlues."
complete
song wherever good music
is sold.

You 11 Sing, You'llDance, You'llLove
these Hits from Song Headquarters
THEY have thrilled audiences. They have enthused dancers.
They have won the recognition of singers, orchestras and jazz
bands — of record makers and player-roll producers. They are truly
the new song-hits of the day— the songs that folks will sing, whistle,
dance and hum through Fall twilights and Winter nights. You'll
fairly love them — their beautiful melodies — their -wonderful lyrics.
Other Beautiful Feist Songs You'll Enjoy:
"Your Heart is Calling Mine"
"Thank God You're Here. Mother Mine"
"Keep
Your —Love
Me"
"SweetieAllMine"
by Alfor Jolson
"A Girl in Chateau-Thierry"
"Dreaming of a Sweet Tomorrow"
"Star
of
the
East"
"Sweet Love Dreams"
"Give Me All of You"
"Persian
"Bluin'
Blues"
"Sing
Me Love's
" Aloma theMoon"
"Radiance
in YourLullaby"
Eyes"
"In the Land of Lullaby"
INSTRUMENTAL NUMBERS
"Bells of Bagdad"
"Laughing Blues"
"Orange Blossom Rag"
"Syria" •Djer Kiss" "Klondyke Blues"
Take this page to your
Get a Record
piano and try out these four
songs now.
for your
Get them wherever good
music is sold, or we will sup- Talking Machine
ply you direct at 40c a copy,
postpaid.
25c each. Band or orchestra.
Whenever
Ask

wherever

to hear

these

Music
Feist

is played
Songs

Gel These Two Big Song Hits —
"By the You
CampLook
Fire"in and
"When
the

Get a Roll
for your
Player Piano
One of the full page ads that will tell 64,000,000 people to get these four songs for their pianos,
TALKING MACHINES and player pianos.
HeartLEOof aFEIST,
Rose." Inc.
Feist Building New York City

Nothing'
September

-

than
Less
October

Pa^es
full
Kovember
-
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ASIDE
from the big campaign described above — in addition to this big investment — Leo
. Feist is running a special campaign in the Saturday Evening Post for four new popular
songs so good, so instantaneously successful, that they deserve publicity all their own. On
the next page we reproduce a full page ad from this campaign which will appear in the
September
obvious.

13th issue of the Saturday
The

LEO

opportunity

Evening

it offers you

FEIST,

Inc.,

Post.

Its power

is unquestionably

Feist

great.
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is apparent.
Cash
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accesses
Whenever

I Know What It Means To Be Lonesome

you

played
Four

T

know what

it means to be lone - some,

I know how

it feels to be

ask to hear

one,

for

some - one, I've sighed and I've cried since we part - ed, there's
©Leo. Feist, Inc. New York

cas - ties in the

1where,
1
■ ros
' - esy al-ways
y
'bloom\ intr. But 11then
■ iH"
J 1
shad - i*ows £rath-er

1there^
'

air,

"Ragging the Chopsticks"
Know What It Means to Be

your player piano.
Music On Sale Now
at all music and department stores or
at any Woolworth, Kresge, Kress
McCrorv or Kraft Store.

Sun- shine tv-'ry-

Other Big Feist Song Hits :—
"Anything Is Nice If It
"Jazzola" "Ja-Da"
"Good-Bye Wild Women"
Comes
From Lullaby"
Dixieland"
"Alabama
"Johnny's 1.1 Town"
"Friends" "Chong"
"In the Old Sweet Way"
'
'
Moonlight
Down In Dixie'
"At"Daa
The Dee
HighDum"
Brown
"Salvation Lassie of Mine"
"The Rose of No Man's
"Hawaiian LuIIabv"
Babies' Ball"
15c a copy, any 7 for $1.03, postpaid. Band or orchestra,
25c each. Male or mixed voices, 15c each.

/ back and -soon ~the '
the'clouds come

fl all
- ray1 I cas
I - ties
m in* the
\ I air.
I II
Hid - in?
© Leo. Feist, Inc. New York

In the Air"

melody finger. You'll know then that
they're messages of joy 'cause they're
SONGS— great songs — wonderful new hits
just out but already loved and played and
danced from the finest jazz palace on Broadway to the humble piano in Home, Sweet
Home. These four songs are the biggest
instantaneous successes in years — get the
complete sheet music today for your piano,
a record for your phonograph or a roll for

You don't have to be Irish to love this song — though if you are, of
course, you'll love it more. A sweet little love ballad with a rare Captivating Irish tune and frank true-blue Irish words. Try it— buy it — todayMusic by .
I Am Always Building:
Words by
Castles In The Air
A.FRED PHILLIPS
TED.GARTON
CHORUS
build- ins; pret-ty

these

quarters ! Sh— h-h— they're in code — you'll
have to take them to your piano and decipher them on the key-hoard with your

Ter-ry, .wild- as an.- y huc-kle- ber-ry, cheeks as red as an-y o.her-.ry_

am al - ways

is

HELLO, Music lovers! Here are four
messagesLonesome"
for you from Song Head-

Great company for a lonesome piano or a lonesome heart is this 'Lonesome" song There never was a sweeter, prettier melody. Nor a sentiment
more human. You'll love its memory-awakening, heart-warming charm.
Get it today for your piano, phonograph or player-piano.
Music by.
Words by
JERRY
BILLY BASKETTE
DANNIE O'KEIL
f) CHORUS

I

music

Feist Hits : —
"Jerry"

"Castles
"I

go where

II

You ARE building castles in the air if you think your piano is up-to-date
without a copy of this pretty new song-hit — everybody everywhere is iinging and dancing "Castles in the Air."
Music by
Words by
ARCHIE GOTTLER
Ragging The Chopsticks
ARCHIE GOTTLER
and ABE FRANKL

Ask Your Dealer for a - copy of Feist's new
booklet "Songs for Song Lovers" — in it you'll
find a Song for every occasion. If not at your
dealer s, send us his name with a 2c stamp and
we will supply you direct.
Land"
LEO FEIST, Inc., Feist Bldg., New York
CANADA:
195 YONGE ST., TORONTO, QNT.

First you play this strain. Try it once n-gain. And you'll f ind you have 3 sweet re-frain,Thcn it
goes like this, and it goes like that, If you fol-low meyou won't go fl^.Nc^-conies'cbopstir^'nigtijiie''<^rjsticks'
with two fingers just like fiddle-sticks, Tick, tick,tick,tick, Like a clock-tick, Its an eas-y trick,
.© Leo. Feist, Inc. New York

Get a Record
for your
Phonograph

You've heard "Chopsticks" dozens or" times — the way every kid p'.ays
it. But you never heard it ragged and sung and enjoyed until this new
song-hit
spread itself" over the country. "Ragging the Chopsticks" is a hilt
Get it today.
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TO MAKE

New Orleans, La., August 9.— W. F. Standke,
who has been manager of the New Orleans
branch of the Columbia Graphophone Co. since
1912, will give up that position this month to
enter the retail Columbia business in Kansas
City. He expects to leave New Orleans about
August 20.
Early this year his brother, O. D. Standke,
purchased the retail Columbia store in Kansas
City operated as "The Grafonola Shop." This
deal is understood to have been consummated
largely upon the advice and with the assistance of W. F. Standke, and the latter has just
decided to join his brother in the business, both
being convinced of splendid possibilities in the
retail field of Kansas City.
Mr. Standke has been a Columbia branch
manager since 1906, having been stationed in
Memphis and Denver before taking his present
position here. While still a young man he probably can claim to be one of the oldest Columbia
men in point of continuous service, having been
connected with the company since 1903. For
every day since January 1, 1903, he has drawn
pay from the Columbia Co. During the seven
years he has been in New Orleans the branch
has grown to one of considerable importance,
now occupying space of 15,000 square feet at
517-25 Canal street. The branch during the
past three years has been doing a jobbing business, exclusively supplying
Columbia dealers

CUPS,

Graphophone
NEW YORK

in Louisiana, Mississippi and sections of Alabama, Arkansas, Florida and Texas. Mr.
Standke said to-day that leading merchants of
New Orleans and tributary territory are numbered among Columbia dealers, and he foresees
excellent business ahead for the New Orleans
branch and dealers in this section. He attributes his success here to the fact that he has
given constant personal attention to the problems of the Columbia dealers.
Mr. Standke intimated a progressive and experienced Columbia man will be selected from
one of the Southern branches of the Columbia
to succeed him as New Orleans branch manager.

CHANGE

Columbia Co. Branch Manager in New Orleans
Resigns to Join His Brother in Retail Columbia Business in Kansas City

NEEDLE

A-6109

A-6110.

Columbia

W. F. STANDKE

EDISON
Thomas

OFFICIALS

RETURN

J. Leonard and Robert Michie Enjoyed Vacation Period

Thomas Leonard, sales manager, and Robert
Michie, manager of the order and service department of Thomas A. Edison, Inc., have recently returned to the Edison laboratories after
their annual vacation. Mr. Leonard and family
spent the past month at Bradley Beach, N. J.,
where he had an opportunity to enjoy to the
fullest his favorite sports, swimming, motoring
and crabbing. Recently Mr. Leonard was one
of the guests at the annual jollification given by
Governor William X. Runyon, of New Jersey,
at Sea Girt, his summer home, for prominent
State members of both the Republican and
Democratic parties.
Mr. Michie and family toured the East. They
visited Savannah, Ga., Washington, Baltimore
and Bangor, Me.
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Mary V. Coddington, Manager of Victrola Department of L. S. Ayres & Co., Indianapolis,
Offers Best Reasons Why Advertising Men
Should Meet in That City Next Year
Indianapolis, Ind., August 11. — As is generally
known, Indianapolis is making a very strong bid
to secure the 1920 convention of the Associated
Advertising Clubs of the World and a fund
of $50,000 to carry out the plans is now being
raised.
It remained for a member of the talking machine trade, however, and a lady at that, to
win the silver cup offered as prize for the best
reason why the advertising men should select
this city as their next meeting place. The prize
winner was Miss Mary V. Coddington, manager
of the Victrola department of L. S. Ayres &
Co., the big department store, and her reasons
for the selection of Indianapolis as the convention city were as follows:
"Indianapolis should have the 1920 convention
of the Associated Advertising Clubs of the
World because more advertising men can get
here in less time and at less cost and get more
after they come than in any other city on the
Western Hemisphere."
Miss Coddington's sister, Miss Clara B. Coddington, received special mention in the same
contest.
Tom Griffith, sales manager of the Udell
Works, who can claim kinship with the talking
machine trade because his company manufactures cabinets, is the chairman of the program
committee in the convention campaign.

MEISSELBACH

MOTORS
Immediate deliveries
of this universal tone
arm equipped with
extra loud and clear
sound box. Samples
$4.25. Ask for
quantity prices.

Ask for our prices,
lowest prices to
quantity users. Ask
for samples.

MAIN SPRINGS
Following sizes in stock. Any other sizes to order.
1" s 0.20 x 13', for Victor, with oval hole, each
1" x 0.28x10', for Columbia
each 0.50; per 100
%"x 0.23x10', each
%" x 0.22x10', Columbia, oval hole
%" x 0.25x9', oval hole, each
%" x 0.22 x 8', each
MICA DIAPHRAGMS
1-23/32", Victor Ex. Box, with or without center hole
Each
1%", for new Victor No. 2, very best, with or without center hole.. Each
1- 31/32", for Sonora and all standard soundboxes
Each
2- 3/16", for Columbia No. 6, very best
Each
2-9/16", for Pathe or Brunswick
Each
SAPPHIRE NEEDLES
Pathfi, very best, loud tone genuine sapphire
Each
Pathe;, soft tone
Each
Edison, very best, loud tone
Each
Edison, very best, medium tone
Each
FAVORITE
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o.50
45.00
0.38
0.35
0.30
0.27
0.15
0.18
0.20
0.25
0.45
0.27
0.27
0.27
0.27

ACCESSORIES

SUNDRIES
Attachment for Victor Arm
Each
Attachment for Victor Arm, permanent
Each
Kent Attachment for Edison Arm, nickel or gold plated
Each
Kent Attachment for Edison with Sound Box, nickel or gold plated
Attachment for Columbia Arm
Each
Green turntable felt, 10" cut
Each
Green turntable felt, 12"
Each
Governor springs, for Columbia motor
Each 2c; per 100
Governor springs, for Victor motor
Each 2c; per 100
Motor, double spring Meisselbach No. 12, complete
Motor, single spring, with 10" T. T., each
Tone Arms, style P with mica box, each
Soundbox, "M," fit Victor tone arm
Columbia bevel pinion. No. 12333
Each 90c; per doz.
Columbia driving shaft, No. 11778
Each 60c; per doz.
Stvlus
Bar (needle arm) for Victor Exhibition Sound Box, complete,
Each
COMPANY,

1506 DeKalb

Ave,

BROOKLYN,

0.25
1.75
1.15
0.25
2.75
0.10
1.00
0.15
1.00
,

12.50
2.25
4.25
6.60
1.00
0.35
9.00

N. Y.
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One of the Most Enjoyable Reunions of This Organization Held on August 13 at Beach Hill
Inn, Rye Beach, N. Y. — Program Called for Action All the Time
The annual outing of the Talking Machine
Men, Inc., the organization composed of talking
machine dealers of New York, New Jersey and
Connecticut, was held on Wednesday of this
week, August 13, at Beach Hill Inn, Rye Beach,
N. Y. One of the largest gatherings that ever attended an affair of this kind was on hand,

Committee in Charge of the Outing
and the majority of the members and their
guests left Washington square in a number of
sight-seeing buses. In addition there was a
large number of private cars making the trip,
starting shortly after 9 o'clock in the morning.
Every one who attended the outing was given
a cane with a pennant attached, the pennant
carrying the insignia of the association. In
addition larger pennants with the same design
decorated the various autos and buses. Each
individual who attended the affair had a tag
attached to the lapel of his coat carrying his
name and the firm with which he was connected.

Hill
Double

and

your

Record

ment put on
in
IT MAKES

Dale

THE

Without

( )n the large spacious dance floor of the
Beach Hill Inn numerous couples enjoyed dancng throughout the afternoon, music being furlished by an especially peppery jazz band. Each
individual who attended the affair was given a
ticket with eight perforated cards, which entitled
them to the bus ride, the luncheon, the various
rames, bathing, boating, fishing, dinner and the
theatre. The different attractions were efficiently handled and the committee in charge
of the day's activities was roundly congratulated upon the way it conducted the entertainment. Late in the evening a very elaborate
dinner was served, the diner having his choice
of a shore or a chicken dinner. As the menu
of both items was quite inviting many of those
who had taken part in the various sports and
who had substantial appetities were in a quandary as to just which of the offerings they
should choose. However, none were left unsatisfied. Following the dinner there was more
dancing, jazz and more jazz.
In the evening those who desired attended
the theatre, where both vaudeville and moving
picture entertainment was programmed, after
which the gathering, following the effects of
the strenuous activities of the day, welcomed
the announcement of the return of the buses and
cars. The outing was without doubt the most

Record

market
the

There was no price marked on the tags, however. This was to encourage members who were
not acquainted to introduce themselves with
little or no trouble.
Upon the arrival at Beach Hill Inn a light
luncheon was served, after which a five-inning
ball game, between teams of dealers on one
side and employes on the other, was played. A
series of races then followed, including a 100yard dash, fat man's race, a 50-yard dash for the
ladies and a three-legged race for the dealers
only.

by having

VICTOR

your

Home

VICTROLA
removing

Dealers:the A. R. L. Attach-

TALKING

MACHINE

Territory
A

UNIVERSAL

or changing

the Sound

MACHINE
Box

So simple a child can
attach and operate it.

Remains
upon

permanently

the machine.

Mechanically and scientifically correct.
Plays all types of records
intheONENATURAL
position of the Victor
sound box with equsl
beauty of reproduction.

Protected

by patent.

Attachments
Exhibition

for Victor
Box now
ready for delivery.
Retails, $2.00

American Recording Laboratories
Showing the position of the A. R. I., attachment when Victor is playing
Department 7
Hill and Dale record. Note that the sound box is in the regular position, and needle on direct line with center. It is scientifically and 56 West 45th Street, New York
mechanically correct. Either steel or sapphire needles may be used.

zs.
MAKE
Voun OWN

outfit.
COMPLETE
Tf ETA 1 U

Record
s
'PHONOGRAPH
at Hone.

The greatest amusement you have ever
had. Phonograph the voices of your
family and friends, and play them instantly. No process to learn, no failures;
attaches and detaches to your phonograph in an instant — manufactured by
Audion Phonograph Co., Boonton, N. J.
successful ever held in the history of the organization and the attendance was beyond the
expectation of the most optimistic member of
the committee on arrangements. The committee in charge of the affair was J. J. Davin,
A. Galuchie. J. Hunt, Cass Riddle, Sol Lazarus,
J. T. Coughlin and E. Leins.
ADAPTED

TO THE

CHRISTMAS

IDEA

How Talking Books Are Peculiarly Adapted to
Make a Strong Appeal During the Holidays
The Talking Book Corp., publishers of "talking"
"talking" figures
"talking"
mals,books,
have announced
a set and
of new
issues anifor
Christmas.
These attractive "talking" books are peculiarly
adapted to the Christmas idea, as they combine
a semi-flexible phonograph disc on which songs,
recitations, verses, sleigh bells, etc., are reproduced, with pictures in full color and printed
stories for the children to read, all forming a
complete volume, the book, phonograph record,
pictures and all being put on the talking machine.
The corporation is making the most of the
opportunity for Christmas goods which their
unique products afford by adapting the best ot
the time-honored, beloved Christmas stories to
"talking" book form. The illustrations in full
colors for these are setting new standards in
excellence as to design and printing.
One of the most popular numbers issued today is the time-honored "Mother Goose Book,"
with "Peter Pringle," "Old King Cole," "Little
Bo Peep" and real nursery rhymes and songs.
Another is the beautiful bird book, "Twilight
and Dawn in Birdland." This book, illustrated
by the famous artist, Willy Pogany, reproduces
the various types of song-birds.

Let

Us
And

Make
Install

Your
Your

Cabinets
Motors

We know how to build Cabinets,
and to construct the horn that will
produce a loud tone, yet it comes
from the bell of the horn perfectly
soft and mellow. Hook the selling force into our Secret of Cabinet
building and watch both ends
Write us your wants at vnce.
grow.
PARAGON
MFG. CO., Inc.
HICKORY,
N. C.
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Coming of H. J. Shartle Welcomed — Eclipse Activity — Making the Show Window Pay — Records
That Are Most Popular — Fischer Co. Renovations — Interesting News Budget
Cleveland, O., August 8. — With the midsummer monthly gathering of the members of the
Talking Machine Dealers' Association of
Northern Ohio over and dealers settled back
for fall trade, business conditions promise well
in this cit}\ The excessively hot and depressing weather during the latter half of July affected trade, as have the early closing rules
of practically all of the best stores. Most of
the big department stores and retail furniture
emporiums handling talking machines and their
accessories close Saturdays at noon. Some of
the biggest concerns close all of Saturday and
open on Monday. This is true of the May Co.
and others handling large stocks of mus'.cal
instruments. The early closing rule holds good
until September 1.
Just now the city is undergoing a spasm caused
by the high prices of food and almost every business man is adding his mite to the various
movements to try and cut down food prices.
Cleveland's July building record was the banner one in its history, so there is plenty of work
for mechanics. Conditions generally speaking
in this city are good.
The local trade will welcome the coming of
Howard J. Shartle, who is to take service with
the Buescher concern about September 1. It is
reported he will acquire an interest in the recently organized concern and be general manager. His long service with the Victor Talking
Machine Co. will give him prestige with the
Cleveland house, which handles Victors.
Cleveland did not have a failure in the talking machine business during the first half of
the year. This was also true of the piano and
player-piano business. The Caldwell Piano
Co. was the only big concern to retire.
The Brunswick phonograph is making an
enviable record in this territory, probably because of the push behind the local branch store
of the Brunswick-Balke-Collender Co. With
talk of a new record to be put forward by this
firm the future of the Brunswick phonograph
seems doubly assured.
The May Co. has added a fine line of instruments to its musical department, the stock of
talking machines, player-pianos and player rolls
being the largest the firm ever carried at this
season of the year.
The Eclipse Musical Co.'s retail store reports
a splendid business in July. Charles K. Bennett,
manager of the wholesale and distributing department for this section of Ohio, says that indications for August
business
never were

WE

brighter, with the prospects of increased stock
from the Victor factory. Mr. Bennett is nothing
if not optimistic in looking at the talking machine business.
The G. M. Ott Piano Mfg. Co., which recently
announced its intention of increasing its capacity for assembling pianos, player-pianos and
turning out talking machines, will go ahead with
expansion plans this fall. Mr. Ott is well known
to the Cleveland trade and has made a success
of a venture of which several dealers were very
skeptical when he started out on "his own hook,"
after giving up a good job.
The Caldwell Piano Co.'s big retail store at
East Ninth street and Prospect avenue is still
an attractive place for talking machines. The
Wurlitzer Co., when it took over this store several weeks ago, added to the attractiveness of
the ground -floor and window display of talking machines and player-pianos.
The Muehlhauser Bros. Piano Co. is offering
some attractive bargains in Cheney talking machines. This firm also handles the highest type
of Corona machines manufactured.
Cleveland dealers are much interested in the
Kelley bill introduced in Congress. They think
that the measure affords more protection than
the Stephens bill because the new measure provides for the enforcement of the provision regarding resale prices for instruments.
Cleveland dealers were much interested in
the article appearing in The Talking Machine
World for July entitled "Making the Show
Window an Instrument of Profit and Prest ge."
Dealers in this city have gone about the limit
in window space for attractive advertising.
Among the firms which make a specialty of
this class of advertising are the Harmony Music
Shoppe Co., the Wolfe Music Co., Buescher's.
the Eclipse Musical Co., the B. Dreher's Sons
Co., the Robert L. White Music Co.. the Phonograph Record Co., the Starr Piano Co., A. L.
Maresh Piano Co., and many furniture stores
which carry large side lines in talking machines.
These stores are going deeper every month
into the talking machine and record business
and using considerable daily newspaper space
in advertising various makes of machines. Better machines at higher prices are being sold
than were offered a year ago, furniture retailers
realizing that the talking machine is no longer
a mere "catch-penny" instrument for drawing
trade in other lines.
Jerome Kern, composer of "She's a Good
Fellow," the New York musical hit of this title,
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has made a killing with the Cleveland
but with the coming of prohibition he
another big success in a song intended
more particular in a pleasing way, and

popularity in "The First Rose of Summer."
This song, reproduced in a Pathe record, is
making a big hit here. The Fischer Co., 25
Taylor Arcade, dealers in Pathe talking machines and records, are doing wonders with the
record. The Fischer concern has one of the
best retail stores in the city, in a much-sought
locality downtown.
Other Pathe records now selling well are
"Ballyho Bay" and "Take Your Girl to the
Movies," by Patricola; "Oh, Lady, Stop Rolling
Your Eyes," by Arthur Fields; "You're Making a Miser of Me," by Henry Burr.
Other good sellers are:
Vocalion — "I See My Mother," by Marie
Sundelius and Guillo Crimi; "Bells of Bagdad
Fox Trot," by the Aeolian dance orchestra;
"Arabian Knights One Step."
Victor — "Orpheus Ballet," by Philadelphia orchestra; "Any Place Is Heaven, If You Are
Near Me," by Charles Harrison; "When I Found
the Way to Your Heart," by the same author;
and "The Star-Spangled Banner," by John McCormack.
Columbia — "Mary Ann," by Waldorf-Astoria
dance orchestra; "Out of the East," by Fuller's
oichestra; "I'll Think of You," by Jockers
Brothers; "Muslin Rag," by Prince's band.
Starr — "Friends Medley," and "Fluffy
Ruffles." by Green Brothers Xylophone orchestra; "The Two Doctors"" and "My Uncle's
Farm," by Golden and Hughes; "The Little
Whistler," by Sybil Sanderson Fagan.
Edison — "Father O'Flynn," by Arthur Middleton; "My Redeemer and My Lord," by Marie
Tiffany; "I'se Gwine Back to Dixie," by Maggie Teyte and Lyric quartet; "There's a
Wideness in God's Mercy," by May E. Wright.
The Collister & Sayle Co.. Victor dealer,
is making a splendid window attraction out of
records and the Victor trade-mark artificial dogs.
The firm is calling attention in a novel way to
what the end of the war did in cutting the
price of records one-half and scores of the most
popular records are displayed advantageously
in a large window.
The Wurlitzer Co., which recently moved from
Huron road into new six-story quarters in the
Euclid building, near the Hotel Statler, is now
running in fine order, with a greatly increased
stock and much better facilities for displaying
instruments of all kinds.
Since its reorganization and a change of name
Buescher's has done a big business in talking
machines, particularly the Victor make. This
store is one of the most attractive to the eye.
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Harry L. Feiss, a talking machine sales manager, of Cincinnati, was a visitor in Cleveland,
this week.
Charles J. Higgins, of Pittsburgh, was mixing among local dealers a few days during the
first week of August.
"Pittsburgh dealers in talking machines are
very hopeful," he said. "They now have one
of the best organizations in the country in the
Talking Machine Dealers' Association of Pittsburgh, whose closing meeting for the summer
was held, attended by more than 100 dealers,
about the middle of June, at "The Pine," a suburban resort.
W. W. Parsons, Pathe special representative;
Charles J. Womeldorf, manager for the Toledo
Talking Machine Co.; George W. Hunter, of
Dayton, O.; E. G. King, of Williamsburg, O.;
and A. R. Polasky, Georgetown, O., were among
the out-of-town visitors recently in Cleveland.
A. R. Grinnell, of Grinnell Brothers, Detroit,
took a flyer through Cleveland last week.
B. W. Smith, L. N. Bloom and M. R. Kreusch,
Clevelanders who attended the second Edison
Travelers' Convention in New York recently,
say they derived much benefit and got many
good ideas out of the gathering.
The Bing Furniture Co., a big downtown concern, is featuring high-class talking machines
in its ground floor display stock. Cleveland's
talking machine dealers let down somewhat on
their daily newspaper advertising during July,
but are again coming back into print. Schmidt
Brothers, 2063 East Fourth street, report a
big July trade.
The Columbia Graphophone Co. and the
Cheney Phonograph Sales Co. are preparing
for an unusual August and September run of
business. The Cheney concern, which distributes Cheney talking machines, is still holding an
enviable record for a new concern.
The Phonograph Co., 1240 Huron road, reports prospects for splendid fall sales.
The Western Reserve Music Co., 6311 Euclid
avenue, takes its name from Cleveland's big
university and the title has made a hit with
students and other patrons of the institution.
R. J. Jamieson, manager of the Fischer Co.,
has been hard at work on plans whereby this
concern will greatly enlarge its distribution
facilities in Ohio and adjacent territory. The
warehouse equipment at 44-46 Vine street has
been increased and many new dealers have been
lined up for future trade. When the present
plans are put into operation the Fischer Co.
will have the reputation of being one of the
fastest-growing jobbing houses in this section of
the countrj'.
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POPULAR SONGS OF THE DAY
Jt Hearts
I'm Forever
Blowing King)
Bubbles ( Kenbrovin- Kellette) Lewis James &. Charles
Hart
(MacDonaldLewis James
211 18 (A Rose. A Kiss and You (Arthur)
Robert Bruce
\ You're Making a Miser of Me (Dubin-Ball)
Henry Burr
21 1 19 )I Sipping
( Morgan- David )
Collins
&. Harlan
Harlan
Katydid Cider
Is the Thru
Candya Straw
Kid (Freeman)
Byron G.
f Ragging the Chopsticks ( Gottler- Frankl)
Arthur Fields
21 120 j Oh, You Women (Green-Stept)
Arthur Fields
HAWAIIAN SELECTIONS
31 114
j
i Sweet Lei Lehua
Louise &. Ferera Hawaiian Guitars
6II05-|
and Singing byLouise
Irene&. Greenus
| Stephanie Gavotte Whistling
(Czibulka)
Ferera Waikiki Orchestra
STANDARD VOCAL SELECTIONS
(The Dear Little Shamrock (Cherry)
j I'll Sing Thee Songs of Araby (Clay)

Charles Hart
Millie Leon

DANCE SELECTIONS
You Don't Need the Wine to Have a Wonderful Time, from "Ziegfeld Follies
of 1919" ( Rogers- Arst)
One Step, Castleton's Dance Orchestra
Will o' Wisp, from "A Lonely Romeo" (Smith-Franklin-Spencer), Intro.
"Candy
Jag"
Med
ley
Fox Trot, Castleton's Dance Orchestra
311 13
Down by the Meadow Brook (Wendling) Waltz. Castleton's Dance Orchestra
The Red Lantern (Fisher), Intro. "I Found the End of the Rainbow."
Medley Fox Trot
Castleton's Dance Orchestra
/ Missouri Blues (Brown) Fox Trot
Jazzazza Jazz Band
31 1 15 \ Lassus Trombone (Fillmore) One Step
Jazzazza Jazz Band
INSTRUMENTAL SELECTIONS
(Bullets and Bayonets (Sousa) March
Operaphone Military Band
5",3JThe Nightingale and the Frogs (Eilenberg) Characteristic .. Operaphone Concert Band
(Fauns and Wood-nymphs (Onivas) Danse Pastorale .. Operaphone Concert Orchestra
51 "4 \ Starlight (Johnson) A Serenade
Operaphone Concert Orchestra
SACRED SELECTIONS
I Sweet Hour of Prayer (Bradbury)
71101 ; Lead Me. Saviour (Davis)

Maude Gordon
Stanley Mackey

A TRIBUTE

Gomprecht & Benesch, of Baltimore, Write the
Manufacturers of the Harponola

Celixa. O., August 1.— The plant of the
Harponola Co. in this city is very busy these
days with the volume of business received for
their product. Edmund Brandts, sales manager
of the company, has received many complimentary letters from Harponola dealers throughout
the country. Gomprecht & Benesch, Baltimore,
Md., who handle the Harponola in a big way,
have just written Mr. Brandts as follows:
"We have tried out your product and
that it meets with the approval of the most find
exacting customer both in tone and workmanship. Your motors have given us absolutely
no trouble, and are finely constructed, smooth
running and noiseless. Our only desire is that
you will be equipped to make large and prompt
shipments of future orders."
John Spillane, of the Blackman Talking Machine Co., New York, recently visited Atlantic
City, where he attended the national convention
of the Elks.

The Smith-Reis Piano Co., St. Louis, Mo.,
has added a quick service department for talking machines and records.
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ANNOUNCE
REPAIRS
TALKING MACHINE TROUBLES
HOW TO REMEDY THEM

[This department of The Talking Machine World is designed for the service of all classes of our readers, including those who make, and those who sell, talking machines.
Andrew H. Dodin, who conducts this department, has a
wide and enviable reputation as a repairer of talking machines and conducts an exclusive talking machine repair
shop at 176 Sixth avenue. New York. Tell him your troubles through The World and he will help you if possible.
The service is free. — Editor.]
OF STEEL

SPRINGS

Richmond, Va„ July 19, 1919.
Editor Talking Machine World.
As I conduct quite an extensive repair shop
for phonographs, kindly advise me regarding
the name of manufacturers of springs. — Manly
B. Ramos.
Answer — I feel sure that the Schwartz-Hermann Steel Works, Inc., 56 Liberty street, New
York, will be able to supply you with any size
and amount of steel springs you may require
to meet your needs.
Wants Concert Phonograph
85b Cato Road, Clapham,
London, Eng., July 28, 1919.
A. H. Dodin, New York.
I am a buyer of Edison Concert phonographs
and shall be glad to hear from you where you
can obtain them in perfect condition, either
new or second hand. Any job line in Edison
goods interests me, but in records, disc or
cylinder, I only buy grand opera and instrumental and nothing in damaged condition. —
J. de Toro.
Answer — I do not know personally of anyone
who has on hand Edison Concert phonographs,
either new or second hand. I am publishing
your letter in this column with the hope that
some of my readers may be able to be of service to you.

CAPITAL

as
the

one
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absolute

IS $100,000

The Collings & Price Co., Newark, N. J., has
been incorporated with capital stock of $100,000,
to do a' jobbing business in Victrolas. This
company succeeds the Price Talking Machine
Co.
The New York Metal Parts Service Co., of
New York, has been incorporated with capital
stock of $6,000.
The J. Goldsmith & Son Co., Memphis, Tenn.,
Brunswick dealer, is building an addition to its
store and expects to be ready by September 1.

announcement

Company

ROEMER

The DeRivas & Harris Mfg. Co., 135th street
and Willow avenue, New York, announce this
month the "Tablatone," a phonograph which is
built into an artistic library table in such a
manner that the top of the table does not have
to be disturbed in order to play the machine.
The design is of the Queen Anne period and
the cabinet work is of the highest quality, a dull
finish being used. The machine is finished on
all four sides so that it may be used as a
library table in the centre of the room. In
one side of the "Tablatone" are two doors which
open out one containing the tone arm and turn
table and the other a compartment for the
filing of records, The machine is operated by
electricity through the use of batteries which
are furnished with it, or may be wound by
hand if desired.
The DeRivas & Harris Mfg. Co. have been
manufacturing pianos and player-pianos for
many years and have entered into the manufacture of talking machines with the same progressive spirit which has always marked the
success of their piano manufacturing enterprise.

REVOLUTION

The

TABLATONE

DeRivas & Harris Mfg. Co. Making Talking
Machine in Library Table — Superior Workmanship Throughout Is a Feature
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Conducted by Andrew H. Dodin
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VITANOLA

JOBBER

Roemer
Furniture
Co. to Take
Charge of
Vitanola Distribution in New York City
The Roemer Furniture Co., 332-334 Eighth
avenue, New York, has been appointed wholesale distributor and sales representative of the
Vitanola Talking Machine Co. for the Metropolitan district. M. M. Roemer heads the new
organization and is well known in local trade
circles.
VISITED

COLUMBIA

HEADQUARTERS

Recent visitors to the Columbia headquarters
in New York were the members of the sales
force of the Chicago branch and representatives from the Cleveland and Buffalo branches
The purpose was to have an interchange of sales
views with George W.' Hopkins, general manager. Those present were: C. L. Morey, E. O.
Zeckle, A. T. Boland, M. M. Marrin, F. G. Cook,
A J. Tucker, R. M. Walley and F. S. Binger.
William Kennedy, of Cleveland, and F. K.
Peace, of Buffalo.
OFFICERS

OF DULCITONE

tone

CO.

The officers of the Dulcitone Phonograph Co.,
recently organized in South Haven, Mich., are
as follows: President, T. L. Powell; vice-president and treasurer, R. G. Brier; secretary, J. L.
Barron.
INCREASE

CAPITAL

STOCK

The Pierson Co., of Rockford, 111., manufacturers of talking machine accessories, have increased their capital stock from $25,000 to
$100,000.
The Lucky 13 Phonograph Co., 46 East
Twelfth street, New York, report an unusually
active condition of business these days, every
specialty which they handle being in demand.

Copper

received

of talking

!

Process

by the trade

improvements

The new Copper Process used in our manufacture
duces anatural tone, full and mellow.
Our

MADE

OPPORTUNITY

last month

New

159

WORLD

towards

machines.

of tone arms

pro-

perfect centering of needle point with

graceful lints, unbreakable

structure, better

plating.

adoption of our Copper

Process

Tone

Arm

will give strong selling

points for you and your dealers.
Our

new

process of manufacture

can be adapted

to any design which

you care to submit.
Write for particulars.

COPPER
19

West

44th

Street

PROCESS

COMPANY
New

York,

N.

Y.

THE

160
NEW

T0N0F0NE

MUSIC

DISTRIBUTOR

W. L. Weaver, Dallas, Tex., Planning a Strong
Campaign on Tonofones and Needles
Chicago, III., August 12. — The latest addition
to the constantly growing family of Tonofone
and needle distributors is W. L. Weaver, Sumpter Building, Dallas, Tex. Mr. Weaver, who is
regarded as a real live wire in the Lone Star
State, is now making elaborate plans for a vigorous campaign during the coming Texas State
Fair in October. This fair is the biggest annual
affair in the Southwest and is always attended
by thousands of progressive retail merchants of
Texas and surrounding States.
CAPT. KINQWILL
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ILLS

H. I. Phillips, of New York Globe, Offers Interesting List of Selections as Cures for Those
Who Suffer Ills That Human Flesh Is Heir To

CHAS.
H.
311 Laughlin Bldg.

H. I. Phillips, who conducts "The Globe
Trotter" column in the New York Globe, has
his own ideas regarding the curative value of

Manufacturers' Distributors of High Grade
Phonograph Trade Accessories.

BANQUET

NOT

SUBJECT

TO TAX

President James T. Coughlin Secures Ruling in
Favor of the Talking Machine Men, Inc.
Owing to the fact that a number of artists
who make records furnished entertainment at
the recent annual banquet of the Talking Machine Men, Inc., an effort was made by certain
Government officials to impose an amusement
tax of 10 per cent, under the War Revenue act
upon the gross amount realized at the banquet.
James T. Coughlin, president of the Talking
Machine Men, Inc., immediately took up the
question with Washington and was advised by
James M. Baker, Deputy Commissioner of
Internal Revenue, that the sections of the
Revenue act referring to a tax on amusements
did not apply to the association's banquet in
that it was primarily a business organization.
APPOINTED

DISTRIBUTORS

The C. E. Ward Co., of New London, O.,
announce that they have appointed the Reed
Co., 237 Fifth avenue, Pittsburgh, Pa., distributors for the moving covers which they manufacture.
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The Modern Medico-Musico-Psycho Sawbones
music, as the following matter clipped from
his column recently indicates:
DOCTOR, BRING ON YOUR JAZZ BAND
Miss Maud Ilsen, director of hospital music
for the Red Cross and professor of musicotherapy at Columbia, says music is one of the
greatest cures for the ailing. Her prescription
follows:
INSOMNIA
"Spinning Maiden"
Raff
"Ave Maria" (violin)
Schubert
"Mammy's Song"
Ware
"Serenade"
Schubert
"Reverie"
Schutt
HYSTERIA
"Barcarolle" ("Tales of Hoffman")
•
"Moonlight Sonata" (first movement)
Beethoven
"To a Wild Rose"
Macdowell
NEURASTHENIA
"Melody in F"
Rubinstein
"Meditation" from "Thais"
Massenet
"Spinning Song," "Spring Song,"
Mendelssohn
March from "Mignon"
Poldini
"Love's Joy"
Kreisler
"Hungarian Dance"
Brahms
"The Lass With the Delicate Air"
Arne
"Song of the Brook"
Burleigh
"Jocelyn Lullaby"
Godard
"Fairy Lullaby" (op. 37, No. 3)
Mrs. Beach
May we not offer a few of our own suggestions
merely by way of boosting the idea?
SLEEPING SICKNESS
Any jazz music by any jazz orchestra.
Piano practice by the young lady across the way.
Street organs.
Any circus band.
HOUSEMAID'S KNEE
"Father's Old Malacca Cane,"
Larrome
"Oh, How I Hate to Get Up in the Morning" Berlin
"The March on Stilts"
Schultze
2.75 HEADACHES
"The Old Oaken Bucket"
Welles
"Last Night Was the End of the World"
Hoffman
"When the Sands of the Desert Grow Cold"
Smith
"Please Go Way an' Let CHILLS
Me Sleep"
Anonymous
"Jimmy, Do the Shimmy"
Remick
"That Mysterious Rag"
Smathers
FALLING HAIR
"The Coming Out"
Grieg
"Just a Word of Sympathy"
Remick
"Pretty Baby"
Remick
"Silver Threads Among the Gold,"
Anonymous
"Good-by, Forever"
Tosti
FALLEN ARCHES
"Tramp, Tramp, Tramp, the Boys Are Marching."
"Chiropodists'
Barcarolle"
Anonymous
"The Subway Glide"
Anonymous
ALCOHOLISM
"Corning Thru' the Rye"
Anonymous
"Drink to Me Only WithLA Thine
Eyes"
Anonymous
GRIPPE
"That Little Old Red Shawl"
Anonymous
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Host of Prominent Edison Artists to Appear in
Tone-tests This Fall and Winter
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Los Angeles, Cal.

JONES-MOTROLA

Former Member of The World Staff in Chicago
Saw Long Service -in Battle Lines

lieutenant at the Officers' Training Camp at
Fort Sheridan, 111., and was promoted to captain for his good work in France.

Complete Stock

YATES

Exclusive Pacific Coast distributor for the

FRANCE

Captain H. Scott Kingwill, formerly assistant
manager of the Chicago office of The Talking
Machine World and The Music Trade Review,
returned recently from France, where he saw active service for over a year with the Fifty-eighth
Infantry of the Fourth, or Regular, Army Division, and spent over 100 days in the front battle
line. Although he had some hair-breadth
escapes, Captain Kingwill returned without a
scratch. His division for a time formed a part of
the Army of Occupation in Coblenz, Germany.
Captain Kingwill won a commission as first
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of

— who are selling Talking
Books and taking profits.
JOHN WANAMAKER
R. H. MACY & CO.
New York City
Philadelphia, New York
MARSHALL FIELD
SCRUGGS,
VOORT & VANDERBARNEY „
Chicago, 111.
St. Louis, Mo.
J. L. HUDSON CO.
JOSEPH HORNE St CO.
Detroit, Mich.
Pittsburgh, Pa.
LASALLE & KOCH
LORD & TAYLOR
Toledo, Ohio
New York City
H. & Cincinnati,
S. POGUE O.& CO.
HALLET & DAVIS
Boston, Mass.

in the
big

mean
country

re-orders,

are

The 1919 tone-test season will be the greatest
yet projected, according to the predictions of
Verdi E. B. Fuller, director of sales promotion, and Arthur Walsh, manager of the recital department of Thomas A. Edison, Inc.
"More than 1,400 concerts have already been
booked for all sections of the United States and
Canada and the demands of our dealers call
for at least 75 per cent, more bookings for the
season which will start in September and continue until Christmas time," said Mr. Fuller.
"Our recital department is flooded with orders for at least three times as many concerts
as we can fill. Daily we receive many letters
from owners of Edison phonographs requesting that certain artists be sent to their towns
this season. It seems that the ending of the
war has brought an exceedingly great demand
for music and somehow has caused what might
be termed as a revival of the general love of
music in every American home."
"We have ordered more than 40,000 stereotypes for use in part of our publicity for this
concert work," said Mr. Walsh. "We are finding that we could book every artist for at least
three times as long on tone-test tours as we
have contracted for their efforts in that character of service."
Among
those who will appear in Edison tonetest concerts this fall are: Marie Rappold and
Marie Tiffany, of the Metropolitan Opera Co.;
Alice Verlet, of the Paris Opera, Cyrena Van
Gordon, of the Chicago Opera Co., and the following well-known concert artists: Ida Gardner, Marie Morrisey, Amy Ellerman, Julia Heinrich, Betsy Lane Shepherd, Vernon Dalhart,
Leola Lucey, Hardy Williamson, Glen Ellison,
the Sokoloff Trio, the Fleming Sisters Trio,
Lucille Collette, Odette le Fontenay, Claire
Lillian Peteler, Sibyl Sanderson Fagan and
George Wilton Ballard.
Business is booming and there is a great demand for goods in the Ohio district, according
to L. N. Bloom, of the Phonograph Co. of
Cleveland, an Edison jobber, who was at the
Edison laboratories recently.
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LITERATURE

Interesting Folder Bearing Upon the "Actuelle"
Just Sent Out — New Phonograph Catalog
Also Issued — Outing of Pathe Employes
A four-page folder announcing the "Actuelle"
was sent out by the Pathe Freres Phonograph
Co. during the first week of the month. The
radical difference in the reproduction of sound
by the Actuelle has beeir previously published
in The World. This folder photographically
and verbally portrays this revolutionary development in the talking machine field.
Other pieces of interesting and attractive
literature have also recently been issued from
Pathe headquarters. An eight-page folder in
colors entitled "Aloha Pathe Hawaiian Records" is devoted to a classification of the
large number of Pathe Hawaiian records, and
an interesting article on Hawaiian music. Space
is left on the last page of the folder for the
dealer's imprint.
A new sixteen-page catalog has also been
published describing Pathe phonographs. The
volume is handsomely illustrated with reproductions of the various instruments constituting the line, including both Console and upright types, a number of them in period designs. Two table models and one outing model
are also shown. The models are fully described and the catalog also contains an article
on the advantages of a Pathe sapphire ball and
an article on Pathe phonographs in general.
A set of twenty handsome photographic reproductions of Pathe artists, size 11 inches by
14 inches, has also been issued, which has
been enthusiastically received and highly commented upon.
On Saturday, August 9, the Pathe Freres
Welfare Association held a clambake and outing at Wetzel's, College Point, L. I. The large
Pathe plant was closed at that date with full
pay allowed for all employes. The party left
the factory at nine-thirty sharp and journeyed
to College Point, where all entered heartily
into the games
of the day, which included
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The

NO

BCSt

Cranks

on Tone,

perfectly

Success!

99

semi

permanent

Stylus

SCRATCH

Plays

100

who

satisfied with

NO

to

300

Records

have

used

every

The

Best

needle,

HISS

are

now

Stylus.

Write now for free samples, attractive discounts and descriptive circulars which
we furnish for your mailing list.

The

Ansonia

Needle

Co.

Ansonia

Conn.

two baseball games, bowling contests, swimming races, dashes for the ladies and a fat
man's race. An excellent opportunity was provided for one-steppers, fox-trotters and waltzers to dance to the jazziest jazz band that
ever jazzed. Excellence in the various events
was well rewarded by prizes.
The menu of the clambake was one that made
those participating wish that the affair was
weekly rather than annually. A home-made
breakfast was also served immediately upon
arriving at College Point.

OUR
THE

"

Wonderful

No.
BEST

DRIVEN

22

LANDAY

BROS.

STORE

Newark, N,. J., August 12. — Arrangements
have been made by Landay Bros, with the Unit
Construction Co., of Philadelphia, for the installation of a series of Unico demonstration
rooms in the Landay warerooms in this city.
The rooms are to be finished in the Adam period, and when finished will be one of the most
attractive installed by the Unit Construction
Co. Work is now under way on this important
installation.

MOTOR

SMALL,

MQTOR

TO EQUIP

ON

DOUBLE
THE

SPRING,

WORM

MARKET
ECONOMICAL,
EFFICIENT,

READ
And

THE
Send

SPECIFICATIONS
for Sample

DURABLE

at Once

and COMPACT

GUARANTEED UNQUALIFIEDLY
IN EVERY DETAIL

■SPECIFICATIONSDouble Spring, Motor Playing Three 10-inch
Records without Rewinding.
Double Spring.
Worm Drive.
Fibre Gear.
Furnished complete, with graduated or
plain regulator, winding key of desired
size, turntable stop, working either outside or under turntable, fibre-back escutcheon, washers, screws, felts, also
stamped ]0-inch or 12-inch turntable,
covered with all-wool felt. Also with
cast-iron turntables, nickel plated
through and through

BUTTERFLY
243

PHONOGRAPH

MOTOR

WEST

NEW

17th

STREET,

YORK

CORPORATION
CITY

THE

162
NEW

PLYMOUTH

CO. PLANT

Plymouth, Wis.. August 5. — The Western representative ofThe Talking Machine World had
the pleasure this week of calling at the plant
of The Plymouth Phonograph Co. This corporation, which was recently formed with a
capital stock of $500,000, has taken over the
plant of the C. F. Kade Fixture & Showcase
Co., which for some months has been largely
occupied in the manufacture of talking machine
cabinets. The plant has been entirely remodeled
and adapted for the production of complete
machines. It comprises a three-story structure
with 35.000 square feet of space available, exclusive of dry-kiln and power plant. W. H.
Thommen. the president of the Plymouth
Phonograph Co., resigned from the Wisconsin
Chair Co., of Port Washington,
Wis., with
whom he had been connected for thirty years,

&
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READY

Factory in Plymouth, Wis., Recently Taken
Over by That Concern Entirely Remodeled
and Equipped to Produce Phonographs —
Those in Charge of Company's Destinies

Stoffer

TALKING

PERFECTION
TALKING
MACHINE
200 FIFTH AVENUE, NEW YORK CITY
MANUFACTURERS OF

Direct

THE

ORANOLA
PERFECT TALKING MACHINE

We take pleasure in announcing our product will be ready for delivery in September.
We are prepared to make exclusive contracts with dealers
to form the new corporation. He was in charge
of the various talking machine activities of
the great Port Washington concern and has a
list of patents in this line to his credit. Mr.
Thommen is a master of recognized distinction
and a graduate of L'Ecole des Beaux Arts, in
Paris, and of the Munich Polytechnic School.
The vice-president of the company is J. P.
Thierry, the well-known piano and talking machine merchant of Milwaukee.
F. D. Mclntyre

Stackhouse

Co.,

Inc.

IND.

Factory

Inc.

THE

a young man prominent in Plymouth business
circles, is secretary and treasurer, as well as
manager of the purchasing department. The
directors include the above, together with H
W. Bolens, brother of A. D. Bolens, and president of the Gibson Mfg. Co., of Port Washington, a man of great prominence in Wisconsin
affairs, and Herman Wheeler, a Plymouth capitalist.
The company is devoting itself for the present
to the manufacture of complete machines for
jobbers, but about the first of the year will
be ready for the market with a high-grade
machine containing a number of distinctive
features of Mr. Thommen's own invention.
A TIMELY

BOURBON,

CO.,

Distributors

for

RECORDS
The OkeH Record plays perfectly with either the Steel Needle or with the
Sapphire Ball.
The OkeH Record is the only Record on the Market that plays thus — with
either the Steel Needle or the Sapphire Ball.

NOVELTY

Boston, Mass., August 4. — A new talking machine novelty has been presented by the National Co.. of this city, entitled, "Uncle Sam
and the Booze Bottle." Other novelties brought
out in the past by this firm and pertaining distinctly to the affairs of the time were "Uncle
Sam and the Mexican" and "Uncle Sam and

OneBoth
of the
Kaiser Bill."
theseSeason's
former "Hits"
novelties proved
exceedingly popular. "Rag Time Rastus" and
the "Boxing Darkies" continue strong in
popularity, both in the home and the dealer's
show window, where they have attracted crowds.
In the novelty "Uncle Sam and the Booze
Bottle," "Demon Rum," represented by a whiskey bottle, is well punished by our national
character. Both the bottle and the snake, which
issues from it, fight back to the accompaniment
of the record selected, which gives much amusement to the spectator.

The OkeH Record is the hill and dale type, but is the hill and dale type that
plays perfect.
The OkeH Record is guaranteed to play perfectly, guaranteed to play from
beginning to end of any selection without slipping or jumping.
The OkeH

Record is guaranteed against any scratching or squeaking.

The OkeH is guaranteed (if handled with care) to play a thousand times,
and when played a thousand times still be in good shape and play perfectly.
The OkeH Record Library comprises the very latest hits, such as "Beautiful
Ohio,"
We Meet
Again,"
etc., to
both
Songcritical
and Instrumental.
To
hear "Till
the OkeH
Record
means"Ja-Da,"
satisfaction
the inmost
musical ear.
Let us ship you at once on approval a small sample shipment of the very
latest and best numbers.
If satisfactory, retain same and order more if not
satisfied with same return at our expense. If you have not received an OkeH
Record catalog, write us and we will forward you a general catalog and latest
supplements.
OkeH Records are all ten-inch double-faced records;
at 85c.
Very liberal profits for the dealer.

ROTTEN
We

STONE

are the only miners and
facturers in this country of
Stone for use in Phonograph
making. Our product is now

manuRotten
Record
in use

by practically every record manufacturer inthis country. We are also
headquarters for all other minerals
for record making and everything we
handle is made especially for this purpose and absolutely guaranteed. Expert advice given upon any formula.
KEYSTONE MINERALS CO.
41 Union Square, New York City

all retailing

Write us at once for Catalogs, also a small sample order of the Record that is
leading all other* — the OkeH.

GEIER & BLUHM
Manufacturer a of
Mechanical and Scientific Instruments
Establ. 1906
Troy, N. Y.
U. S. A.
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Any member of the trade may forward to this office a "Situation" advertisement
intended for this Department to occupy a space of four lines, agate measure, and it will
be inserted free. Replies will also be forwarded without cost. Additional space will
be at the rate of 25c. per line. If bold faced type is desired the cost of same will be
25c. per line.
SALES
EXECUTIVE
Five years directing sales of Victor line, desires new connection as Manager of Progressive
Victor Store. Able to Organize, Inspire and
Direct a Sales Force; at present managing successful Victor Shop. Thoroughly experienced in
Collection and Advertising detail — only highgrade association desired. Address Progressive,
care The Talking Machine World, 373 Fourth
Ave., New York City.
WANT a live wire to sell an excellent line of
talking machines and records in Western Pennsylvania and West Virginia, a man in Philadelphia, another in New England and another in
Metropolitan district. A. M. Druckman, 16
West 39th St., New York.
YOUNG

man with business ability, several

years' experience in the talking machine line,
wishes to connect with a partner, about two
thousand dollars. Have splendid opportunity to
explain. For full particulars address "Box 676,"
care The Talking Machine World, 373 Fourth
Ave., New York.
SALES MANAGER— Must have had the best
of connections, and wide experience and acquaintance with phonographic trade. To qualify
for executive position handling sales department
of phonograph company now being organized.
Will take the best obtainable.
Address "Box
678, " care The Talking Machine World, 373
Fourth Ave., New York City.
EXECUTIVE — Thoroughly familiar with
manufacturing and selling phonographs. To be
production manager in charge of organization in
New York offices. Extensive executive experience in trade absolutely necessary. Will take
only the highest of qualifications. Address "Box
679, " care The Talking Machine World, 373
Fourth Ave., New York City.
MR. MANUFACTURER— A sales manager
with sufficient energy and initiative to keep your
factory working up to capacity desires a connection with you on September 1. Married man,
thirty-six years old, with fourteen years' successful experience in the phonograph business.
At present connected with one of the leading
phonograph factories. Address "A. U. 7," care
The Talking Machine World, 209 South State
St., Chicago, 111.
SITUATION WANTED— Would like position with reliable concern building, or desiring
to build, a high-grade phonograph. Am thirtysix years old, temperate and had about fourteen years in the construction of the phonograph. Also have several good inventions which
I would gladly turn over to the right parties.
Address "Box 624," care The Talking Machine
World, 373 Fourth Ave., New York.
SALESMEN WANTED— Road men with A-l
references, widely acquainted among Western
piano, music and furniture houses. Have high
grade, well advertised phonograph proposition
on side line basis. Give age, detailed experience
and reference in first letter. Address "Box 648,"
care The Talking Machine World, 373 Fourth
Ave., New York.
I WANT A MAN between 25 and 30 years old with
the ability to produce business as the wholesale sales
representative of a reputable concern making a thoroughly
high grade product. The man I want will write me a
letter (in confidence of course), telling me everything
about his selling experience, etc. Possibly he is not
acarecollege
but Machine
is a hustler.
"Box Ave.,
670,"
The man.
Talking
World,Address
373 Fourth
New York City.
POSITION WANTED— By lady in either Victor,
Columbia, Edison or Brunswick lines. Am capable of
taking charge of department. Can furnish best of references. Address
Machine
World, 373
Fourth"Box
Ave..671,"
New care
York.TheN. Talking
Y.

WILL buy a Victor store and license in any town not
far from New York. Will deal promptly and pay cash.
Address "Box 672," care The Talking Machine World.
373 Fourth Ave., New York.
SITUATION WANTED— Young man (30 years),
desires
manager
for live
machinein
dealer. position
Before as
entering
service,
July,* talking
1917, was
talking machine business for several years and am capable of handling all lines of the business. Address
"Box 673." care The Talking Machine World, 373 Fourth
Ave., New York.
WANTED — Position as superintendent of phonograph
cabinet factory, understand all branches of the business.
Would like to locate in or about Denver, Colo. Address
"Box 674,"
care The Talking Machine World, 373 Fourth
Ave.,
New York.
SALESMAN WANTED who handles a line of furniture,
to carry a side line of popular priced phonographs.
Samples are four photos, with price quotations and descriptions thereon. See our ad in this issue. Charmaphone
Co., 39-41 West 32nd St., New York.
VICTOR TALKING MACHINE SALESMAN DEin New andYork.
Six inyears'
experience SIRES
with POSITION
largest wholesale
retail house
New
England.Machine
Just out
of the373service.
care The
Talking
World.,
Fourth "Box
Ave., 675,"
New York.
SITUATION WANTED— Young man with three years'
experience,
preferably aswholesale
Chicago and'
City supplies.
salesman. Would
AddresslikeJ. position
O. 17,
Talking Machine World, 209 South State St., Chicago, 111.
WANTED — Several young men (married men preferred),
as Edison Phonograph salesmen, on Main Line. Men who
can show results and are active. Mostly outside work.
Best of chances for improvement to the right parties.
State salary expected and experience in first letter. Territory to cover — northwestern part of Ohio. Address "Box
K,"
New care
York. The Talking Machine World, 373 Fourth Ave.,
SITUATION WANTED— Young man 33 years of age
just returned from service wishes position as foreman.
Seven
years'hadexperience
in motor
assembling
department,
also have
charge of
same. andBest
of reference
as to
-haracter
and
mechanical
ability.
Address
"Box
665,"
care
The Talking Machine World, 373 Fourth Ave., New York.
WANTED — Position as foreman or repair man. Twelve
years' experience. Take complete charge. Address "J. U.
30/'
care111.Talking Machine World, 209 South State St.,
Chicago,
EXPERIENCED talking machine salesman with large following, covering Chicago and surrounding territory, is open
for a good line. Address J. N. 20, The Talking Machine
World, 209 South State St., Chicago, 111.
WANTED POSITION— Sales manager, assistant manager, or production supervisor for Western phonograph
company,
preferred.
Eight
Best
references.Chicago
Address
J. U. 16,
careyears'
The experience.
Talking Machine
World, 209 South State St., Chicago, 111.
SITUATION WANTED— An all around talking machine
man with a practical knowledge to take charge of manufacturing plant desires position with a reliable firm in the
MiddleTalking
West.Machine
Best references.
"Box New
669," York.
care
The
World, 373 Address
Fourth Ave.,
POSITION WANTED— Talking machine man, many
years in trade, wide acquaintance, desires to represent line
of talking machines or accessories in the East. Address
"Box 668," care The Talking Machine World, 373 Fourth
Ave., New York.
SITUATION WANTED— Man (thirty-eight), married,
five, years'
Columbia,
Victor machine
and Brunswick, desiresexperience
a position with
as manager
of talking
department. Can furnish best of reference. . Address "Box
651,"
care
The
Talking
Machine
World,
373
Fourth
Ave.,
New York.
POSITION WANTED by ex-Victor traveler, capable of
taking chine
charge
of andMarried,
increasing
of your and
talking
madepartment.
man sales
of character
energy;
only a salary and commission, or straight commission basis
considered.
Machine World, Address
373 Fourth"BoxAve.,652,"
New care
York,TheN. Talking
Y.
SALESMAN WANTED— Phonograph salesman wanted
to take on a complete line of phonograph accessories.
Every dealer
"J. N.St.,4,"
care The
Talking
Machinea customer.
World, 209 Address
South State
Chicago,
111.
POSITION DESIRED by first-class
and polisher, as foreman with concern
Can furnish first-class reference, both
cabinet shops. Understand assembling
motors.
Address
World, 373
Fourth"Box
Ave.,653."
New care
York.The

varnisher. rubber
making cabinets.
from piano and
of all kinds of
Talking Machine
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FOR

SALE

Retail Business
Victor and Columbia
Agencies — Sales $100,000 a
year — Located in one of
the leading cities of the
West.
Stock is well balanced and
in perfect condition.
Fixtures are the best includ_ "Unico"
ing complete demonstrating
battery of
rooms.
Wonderful opportunity for a
live wire to greatly increase the sales of this
successful business.
Stock and Fixtures will inventory approximately
$25,000.
Address inquiries to "Box
S 30," care The Talking
Machine World, 373 Fourth
Ave., New York, N. Y.

PHONOGRAPH

CABINETS

Large cabinet factory is ready to supply manufacturer with 100 to 150 cabinets per week. Will
make them to your design. Address "Phonograph
Cabinets," care The Talking Machine World, 373
Fourth Ave., New York City.
FOR SALE
For immediate sale, complete set of jigs, punches
and dies, fixtures and special tools for a simple
and substantially constructed phonograph motor,
with one, two and three spring barrels, together with
a substantial quantity of finished and partly finished
parts and castings. For particulars, inquire "Box
677," New
care The
Aye.,
York Talking
City. Machine World, 373 Fourth
PATENT

RIGHTS

FOR SALE

A new type talking machine. Would enable any company to put a machine on the
market which would be a radical improvement and which would differ from any
existing type. In execution it surpasses
any known instrument. It is not a "freak"
and to construct would not be more expensive than present popular phonographs.
Write
for particulars.
Address World.
"Box 6S0."
care The
Talking Machine
373
Fourth Ave., New York.

SALESMAN — Experienced live-wire man. One who can
take charge of phonograph department, desires connection
with retail concern either in an executive or sales capacity.
Best references.
care The Talking
Machine
World, 373Address
Fourth "Box
Ave., 656,"
New York.

WANTED — Phonograph accessories salesman to call on
manufacturers. Not less than $5,000 a year to right man.
Gentilechineonly.
"M. A.St.,3,"Chicago,
care The
World, 209Address
South State
111. Talking Ma-

SITUATION WANTED by Victrola salesman for New
York The
CityTalking
vicinity.
References.
Address
care
Machine
World, 373
Fourth "Box
Ave., 657,"
New
York, N. Y.
WE want a man who understands plating and pressing
records and the making of recording wax and mixing of
record material. Write giving references and experience.
Don't waste your time trying to fourflush. Address
"Box 65S," care The Talking Machine World, 373 Fourth
Ave., New York.
WANTED — A retail inside Victrola and Victor record
salesman, who is acquainted with the city of Brooklyn.
Man with experience and high-class reference need only
apply.
Address
World, 373
Fourth"Box
Ave.,659,"
New care
York.The Talking Machine
WANTED — A live wire manager for an exclusive phonograph department, state experience and salary expected
in first letter. A. B. Smith Piano Co., 190 South Main
St.. Akron. O.

WANTED — Five live wire salesmen to handle our phostate experience.
South Mainnographs,St.,
Akron, O. A. B. Smith Piano Co., 190
SITUATION WANTED— An American thoroughly conversant with the export trade wants to represent a reliable
talking machine manufacturer to develop an export business. Address
World, 373
Fourth"Box
Ave.,640,"
New care
York. The Talking Machine
SITUATION
Ten years'
in talking machine line,WANTED—
motor repairer,
wood experience
finisher, polisher,
shipping clerk, etc., desires steady position in New York.
Address
"Box New
641,"York.
care The Talking Machine World, 373
Fourth Ave.,
WANTED — Position in phonograph factory as foreman
in mill and cabinet room. Fifteen years' experience in
Eastern factory.
"A. P.St.,11,"
care 111.
The Talking
Machine
World, 209Address
South State
Chicago,
(Continued on page 164)
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MR. DEALER — Increase your sales

I am

interested in complete new

|

or second-hand

equipment

for

|
|

making lateral cut 10" records,
with a capacity of 500 records

|

daily. Also wish to know of any

|

young man who would be willing

| ' to come to Havana, Cuba, to take
| charge of my record plant. Will
|
|

make him a good proposition providing he is well acquainted with

|

recording, galvanoplating, press-

|
|

ing, mixing, etc. Address "Cuban Manufacturer," care of
TALKING MACHINE WORLD,
373 Fourth

I

Avenue,

New

York

City.

WILL represent firms of East, manufacturing supplies
and accessories suitable to phonograph and piano stores on
the Pacific Coast. Address "N. A " care Columbia
Graphophone Co., 745 South Broadway, Los Angeles, Cal.
SITUATION WANTED— By man (33) expert mechanic
in all branches of manufacturing and repairing of talking
machines. Take complete charge of plant. Twelve years'
experience as working foreman and manager. Understand every point of the business, am at present at liberty
to connect
with some
reliable
firm.373Address
care
The Talking
Machine
World,
Fourth "Box
Ave., 642,
New '
York.
POSITION WANTED— Young married man, with years
of experience, to take charge of phonograph department.
Preferably the Brunswick. Am a live wire and can produce the business. At present located, reason for changing, to better myself. Good references. Address "Box
643,"
care The Talking Machine World, 373 Fourth Ave.,
New York.
SITUATION WANTED— Am open for a good proposition from some reliable piano or talking machine man, either
as traveling salesman or the right proposition in handling
on consignment (latter preferred). Results guaranteed.
Address
"Box New
644,"York.
care The Talking Machine World, 373
Fourth Ave.,
TAG
School

DAY

FOR

An unusual purchase of a Columbia Grafonola
was recently reported at Kensington, Kan., when
a Tag Day was appointed in order to raise sufficient funds with which to purchase it, the
machine to be installed in one of the local
schools.
The school children wanted a Grafonola and
in order to raise the funds necessary for its purchase a Tag Day was designated. On the day
chosen the school children went about selling
tags for ten cents each, which were appropriately marked to show that the person wearing it had donated funds to be used toward
the purchase of the Grafonola for the school.
The
FULTON
We are now offering to dealers our New Improved
Maestola Phonograph, Mahogany, 14x14x7 'A". Motor
plays4 10" Records with one winding. 12" Turn Table,
Dial Regulator. Price $6.00 each and Sample $6.50.
CASH WITH ORDER
Best American Steel Phonograph Needles
TRUETONE
or CLEARTONE
200 to a metal box, or
100 to a package, 55c
Per thousand, 50c in lots of 100,000
Phonograph parts and accessories, as Motors,
Tone Arms, Sound Boxes, Cabinets, and Cabinet
Hardware. Repair parts for all makes.
Records — Standard make, Lateral Cut, at $40.00
per 100.
FULTON TALKING
640 Broadway

100 to 500%. Use Harely's Followup-letters and how to get owners'
names and prospects. Sample letter
heads and envelopes that get the
business. By one who succeeded.
Any Talking Machine or Edison Disc.
Which? $1 set, worth $25. Will
make you hundreds. Address: J. H.
Miskimen, Glendive, Montana.

WANTED— SPOT CASH PAID
Any amount of records in all languages. Talking
Machines, horn or hornless. Parts of all makes,
record cabinets, etc.
VICTORIA RECORD EXCHANGE
2104 Third Avenue
New York
Phone Harlem 7848

BUSINESS OPPORTUNITY
WANTED — Distributors and agents for State territories by manufacturer of latest designed and
most up-to-date phonograph on market. Applicants
must be financially able to handle territory and
push same. A good-paying proposition for live,
active
Address
"M. S.
2," St.,
careChicago,
The Talking
Machinemen.
World,
209 South
State
111.

INTERNATIONAL MOTOR
is the silent running motor, built in Canada, on the
right principles, best of material and correct workmanship. It is not a cheap imitation but a highclass production, manufactured by
INTERNATIONAL MACHINE & MFG. CO., LTD.
Ill Adelaide St. W.
Toronto, Canada

MACHINE CO.
New York, N. Y.

"WHAT ARE YOU SHORT?"
Get in touch with us. We have everything in
the phonograph line. Needles, Tone Arms, Motors,
Cabinets, all kinds of accessories and repair parts.
We specialize on Main Springs, Bettertone phonographs. Let us do your repairs.
PLEASING SOUND PHONOGRAPH CO.,
204-206 East 113th St., New York.
WANTED
CO.,
Any amount of Victor and Co umbia
Foreign Records.
PLAZA MUSIC
Angeles,
424 North Main St. Los
Calif.
WANT TO BUY.
The highest spot cash prices for any quantity,
single or double motors, parts talking machines and
records.
N. Y. PHONOGRAPH
101 Orchard Street

FOR

EXCHANGE.
New York, N. Y.

SALE

Phonograph records, Victor, Columbia,
Emerson (Brand New). A very fine assortment of vocal and instrumental selections. Particulars given upon request.
I. DECKINGER
3064 Albany-Crescent Ave.,
New York, N. Y.

WILL

BUY

PHONOGRAPHS

I am a retail dealer, who is interested in
handling a good, showy phonograph which
State
The

Your

Wants

Talking

World

and

in

Machine

Get

Results

GRAFONOLA

Children in Kensington, Kan., Raise
Funds for Purchase of Machine

August 15, 1919

SELENIUM
CELLS
Made by entirely new process. Highly sensitive
and quick-acting. Suitable for all experiments.
From $5 up. Send for catalogue.
Selenium Laboratories, Good Ground, L. I.
SEEKS

AD

METSTS

CONVENTION

Indianapolis Carrying on a Strong Campaign to
Secure 1920 Convention of the Associated Advertising Clubs of the World
Indianapolis, Ind., August 4. — This city has already started a strong campaign with a view
to securing the 1920 convention of the Associated Advertising Clubs of the World and is
leaving no stone unturned to convince the advertising men, and particularly those in charge
of the convention arrangements, of the desirability of Indianapolis as a convention city,
and a special booklet setting forth some of the
city's facilities for entertaining visitors.
Tom Griffith, sales manager of the Udell
Works, one of the city's leading industries, who,
in his former position as advertising manager of
Patents, Drawings, Patterns, Models.
OF
MULTIPLE

RECORD

table model in this class, please let me
hear from you. Address "X. Y. M.," care
The Talking Machine World, 373 Fourth
Ave., New York.

the concern, took a more than passing interest
in advertising matters generally, and in the
affairs of the Associated Advertising Clubs', is
one of the active workers in the convention
campaign. He has been made chairman of the
program committee.
Indianapolis recently entertained close to
50,000 Shriners in their annual session and is
now starting a campaign to raise $50,000 to see
that the advertising men's convention is handled
properly.

zs.
OUTFIT, ill
COMPLETE
The
DETAIL

MAKE
YouH
OWN
fteeovd. s
©vvATvjquv- ow/"n.
Hont.
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MACHINES

For Sale or License at Reasonable Prices
U. S. Patent No. 1028707. playing 50 double face
disc records
U. S. Patent No. 978014, playing 35 cylinder records
COMMUNICATE WITH
GEORGE
W.
702 Engineers Bldg.

retails from $9.00 to $14.00. If you have a

SAYWELL
Cleveland, Ohio

The greatest amusement you have ever
had. Phonograph the voices of your
family and friends, and play them instantly. No process to learn, no failures;
attaches and detaches to your phonograph in an instant — manufactured by
Audion Phonograph Co., Boonton, N. J.
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BUILDING, BASING HALL

Importations From Germany and Austria Much
Discussed by the Trade — Strong Prejudice
Against Trading With These Countries — An
Analysis of the Situation — Why a Fight
Should Be Made for British Trade— Wm.
Manson Honored by Zonophone Factors —
Presented With Grand Piano — Zonophone and
Gramophone Men Visit Factories — Winner
Record Staff Celebrate — American Methods
Depicted by Louis Sterling — News of Month
London, E. C, Eng., August 1.— In and around
British gramophone trade circles the question
most under discussion and review at the present time concerns the general attitude likely to
be adopted with regard to the probable descent
upon this market of German and Austrian manufacturers. The peace treaty has been signed and
ratified at least by some of the late belligerent powers. The word "enemy" is no longer a
permissible term to use, "friendly" relationship
having been re-established by treaty. That, in
plain language, sums up the legal aspect of the
position, and though the nations will not be
disposed to forgive or forget the Central Powers' terrible crime of 1914 and succeeding years,
with its avalanche of bloodshed and world-ruin,
the fact remains that according to a specific
clause in the Treaty of Peace the principle of
ordinary relationship is now officially recognized. German mentality we must recognize
as still somewhat of a corkscrew type, and we
must accordingly be on our guard against it.
Our quarrel with her has wrought wounds of a
depth that will take a long, long while to
heal. But, having recognized the facts, I do not
feel justified in thrusting down the throats of
my readers any personal opinions that may in
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any way help to fan and develop feelings of
perpetual hatred. Common sense must now
come into the reckoning, and it is perhaps that
spirit which has prompted the subject of this
article, having special connection with the current opinion in trade circles.
Let it be at once admitted that a good deal of
prejudice exists against a revival of trade with
the Central Powers. The British market is now
partially independent of much that Germany
alone provided, and that section of the music
trade known as the small goods branch has
boldly adopted an all-or-nothing policy by
issuing a manifesto declaring their allegiance to
the principle of no trading with Germany. This
is subscribed to by eight leading firms, comprising a good majority of such houses. A campaign
is being conducted among retail and other trades
who are asked to adopt a definite line of action

vent by all legitimate means anything like the
pre-war German monopoly of the British market. We have managed for five years without
German gramophones and records, and a good
many in the trade are of opinion that we can,
mainly at any rate, continue to so manage for
another five years, or for all time. Let us see.
Close upon a year has elapsed since the armistice. Within a few days of November 11, 1918,
the Ministry of Munitions began to suspend
war work. The 6,000 and odd controlled engineering establishments were gradually relieved of their obligations. Capacity for the
manufacture of gramophones, accessories and
parts was abundant. Leading men of the
gramophone trade at once got busy. Notwithstanding the most persistent efforts little success was achieved. In short, the present number of British manufacturers of, for instance,

by signing a declaration that . . . "The scheme
meets with our hearty approval . . . shall have

gramophone motors, can be counted on one's
hand. Of those but two or three have succeeded in producing a motor comparable with
the continental makes. Output, too, is exceedingly low. Take tone arms; manufacture has
been proceeding even during the war. Have
we yet produced a respectable article or at a
reasonable price? Has any effort been made
along the lines of improvement so often represented to the makers? To these questions there
is only one answer — a plain no! Even common
civility is at a discount. Over and over again
have I had to listen to the complaints of those
whose patriotic preference has brought them to
humility. So often have they been told in
brusque terseness — That's the article we sell;
take it or leave it!
I hold no brief for German, Swiss or any
{Continued on page 166)

our strong support," and avowing that "It is
certainly our ' intention not to handle goods of
German or doubtful origin," etc. The "doubtful origin" in the sense of its context would
seem to mean — of doubtful German origin,
which evidently takes account of possible attempts at trading through neutral sources. As
I have previously remarked, German mentality
is, on occasions, of a corkscrew type! However,
let be. Every retailer concerned is free to
take what action he thinks best.
My inquiries lead me to conclude that this
"never again" movement does not altogether
interpret the feelings of the gramophone trade,
albeit a strong disinclination is uppermost
against trading with the Central Powers. It
is felt that every effort should be made to pre-
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other manufactures, far from it, but I do hold
that our manufacturers have had sufficient time
to put their works in order, to revise their demeanor, to relegate to the limbo of the past that
objectionable take-it-or-leave-it attitude, to give
us better goods and to sell those goods as
cheaply as possible consistent with a fair profit,
in contradistinction to the present selling principle of get as much as you can. Look both
ways is a good motto. Let us then face the
facts. If the British market is catered as at
present by British manufacturers, then, and I
say it advisedly. British trade buyers and the
British public will be forced into the old trade
clutches of the continental merchants! One
important difference between their method of
trading and that of the average British merchant is their provision of goods that we want,
not ''That's the article we sell: take it or leave
We all intend heartily to fight for British
it!"
trade, but. again, the British manufacturer must
collaborate. The trade, fortunately, retains
some measure of faith, yet. that he will. It
must be soon, the sands of time are running
low. The signatures on the Peace Treaty are
scarcely dry. but already we hear rumors of
German commercial movements. There are
plenty of trading loopholes, of which they will
not be slow to take advantage. What are we —
what is the British manufacturer — going to do
about it?
Will Carl Lindstrom Reinvade British Market?
With the ratification of the Peace Treaty
Dame Rumor is, of course, busy. That is, perhaps, to be expected. I am not going to chronicle all that is being said, because most of it is
sheer nonsense and nothing else. British firms
who have contracted for large supplies of
motors, tone arms, sound boxes, etc., from
home sources and from Swiss or other foreign centers are natural^ prone to give more
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In celebration of Mr. Manson's acceptance of
the sales managership of the Gramophone Co.,
Ltd. (he retains, by the way. supervision of the
Zonophone interests), Mr. and Mrs. Manson
were "dined" on the evening of July 14 at
Frascati's, London, at the instance of the Brit-
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credence than is deserved to the insidious statements that German manufacturers will again
descend upon our market. One rumor is rather
more persistent than others and it is to the
effect that the Carl Lindstrom people have already appointed an agent for England. At the
time of writing this agent, whoever he may be,
is thought to have reached Holland on his way
to consult with the Lindstrom directorate,
which firm, by the way, is said to be interested
in a big German combination of some eleven
manufacturers.
Xow. what is the position? It is. firstly, that
the British public will not buy German gramophones if others are available at equal values,
or even a little higher. Also, although the Government is taking overmuch time about it
we are promised an anti-dumping bill that
should effectually prevent any great flood of
German gramophones or parts reaching us for
man}' a long day. Again, the economic conditions in Germany are even worse than with us.
Labor and materials are certainly equally costly,
and new goods could not be manufactured and
exported to England, the tariff duty also considered, at anything like competitive prices.
Look. too. at the German financial position. The
mark is worth to-day approximately fourpence,
against the normal exchange rate of one shilling.
It is scarcely likely that the German manufacturer could stand the loss and still less likely
that their Government could carry it, when
around its neck is a floating debt of $18,000,000.000. with an annual bill of more than
$5,000,000,000.
Wm. Manson Honored by Zonophone Factors
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POINTS"!
SET OUT BELOW
)

London,

Keen

from page 165)

ish Zonophone Co.'s London and provincial factors. Mr. Alfred Clarke, managing director of
the Gramophone Co.. occupied the chair. About
nineteen factors attended, some with their
wives (a plural perversion), many having traveled long distances specially for the occasion,
as witness, Thos. Edens Osborne, of Belfast;
J O'Xeill, Dublin; T. Robertson, Glasgow, etc.
As representative of The Talking Machine
World and other trade newspapers, I have attended most trade functions , of a similar kind,
but seldom have I witnessed such a spontaneous feeling of good fellowship among a body
of commercial rivals or such a genuinely — almost affectionate — attitude towards one man,
outwardhr bound by ties of commerce only, as
on this occasion. And the deserved object of it
all was our genial friend. Wm. Manson, an unassuming gentleman of large sympathies, who,
by these virtues, combined with the exercise of
tact and ability throughout the trying period of
the past five years, had won the hearts of his
company's wholesale patrons.
Well over sixty persons sat down to the
usual excellent repast one expects at Frascati's,
and that over the chairman read numerous telegrams and letters of congratulation from factors
and
other friends of Mr. Manson's unavoidably'
absent.
After a few introductory words. Mr. Clarke
then called upon "The Invincible Nineteen," as
the factors were humorously described on the
Zonophone toast list (July 14 supplement), each
in turn to toast "Our Guest" in a three-minutelimit speech. Emphasis was placed by most of
the "Invincibles" upon their trade link with Mr.
Manson, being subversive to the personal element of friendship, though, as Howard Buck
remarked. "Mr. Manson. had been promoted to
the position just simply because he deserved it."
In recounting the various business virtues of
their guest, valuing each to the company, some
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at £1,000. others at £2,000 per annum, H. J. known professionally as Miss Mabel Manson,
Cullum (Lockwood) caused a deal of laughter
made a most charming little speech. She captured the hearts of her audience by addressing
when at £5,000 the chairman's wand of
them as her very dear pals, thanked them from
office was raised ominously. Other factors
the bottom of her heart for their great honor
spoke appreciatively of the good treatment they
to her husband, of whom she was the happy and
had received at the hands of Mr. Manson,
dwelling upon the excellent Zonophone delivery
proud wife.
of records throughout the war period, and, like
Speeches of thanks to and from the chairman and the committee (Messrs. Howard Buck,
Oliver Twist, begged for more!
On behalf of the Zono factors Mr. Cullum
H.J. Cullum and Robert Willis) who so ably ornow asked the chairman to present to Mr.
ganized the whole affair, terminated a very useful
and
happy ceremony. During the evening
Manson a "Mignon" grand piano. This piano,
Miss Mabel Manson, Ernest Pike, Harry Fay
of a beautifully sweet tone, was played upon
and other well-known artistes contributed
during the evening for the first time. It was
choice morceaux from their repertoire.
cased in rosewood and represented a fine exFactories at Hayes Visited
ample of the product of the house of Chappell.
Of the presence in London of so many good
In making the presentation, feeling assured that
it would give Mr. and Mrs. Manson the great- and true Zonophone and Gramophone men advantage was taken by the company to afford
est possible pleasure, the chairman took the opthem a sight of the wonderful Hayes factories,
portunity of saying a few words as managing
which are in full swing, producing enormous
director of the Gramophone Co., Ltd. Mr.
quantities of instruments and records in musicManson had been selected for the position vaally pleasant contrast to the war-time produccated by Mr. Ricketts, because they were satistion of shell cases, fuses, primers, ammunition
fied he was the man for it. This gathering had
confirmed him in that opinion and that meant a cases, aeroplane parts, etc. Among those who
great deal. Paying tribute to the successful
accepted the company's invitation were R. J.
manner in which Mr. Manson had handled the
Appleton (Leeds), Howard Buck (London), H.
J. Cullum (London), A. Hindley (Nottingham),
Zonophone business the chairman mentioned
W. A. Johnson and Mrs. Johnson (Birmingham,
that during the last eight years there had been
no change, except one, in the list of Zonophone
Liverpool and London), B. Newton (Newfactors.
A happy and a united family, truly!
castle), J.O'Neill (Dublin), Thos. Edens Osborne (Belfast), E. C. Paskell (Birmingham),
Cheer upon cheer greeted Mr. Manson as he
J. Richardson and R. Geddes (Manchester and
rose to reply. When it ceased silence reigned
Liverpool), J. Robertson (Glasgow), Mr. and
for a few long seconds. Deeply moved by this
demonstration of sincere regard the lion of Mrs. Lewis (Glasgow), Mr. and Mrs. Swaine
Stoddart (Bradford), G. Wallis (London) and
the evening obviously spoke from his heart —
R. Willis (London and Glasgow). The press
he doubted his ability to express all he felt, and,
was represented by Mr. Alferi (music), R.
in thanking them for the great honor conferred
Poulter (Talking Machine News) and \V. Lionel
upon him and his dear wife the loyalty and
Sturdy (Talking Machine World and Music
good wishes they had expressed he knew that
ali would understand what was in his heart to Trade Review). Altogether, quite a large party
foregathered at Paddington on the morning of
say.
Next called upon, Mrs. Manson, better
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the day following the banquet. Arrived at
Playes the visitors in sections of three parties
were conducted throughout the three huge
works known as machine factory, cabinet factory, record factory. In the first our guide
carefully explained each process of manufacture
of the motors and, indeed, every metal part of
the instrument, as we passed from shop to
shop. Great interest was evinced in the series
of huge machines on the ground floor busily
stamping, punching or pressing, as the case may
be. Turn tables, parts of sound boxes and
motors, tone arms, etc., were here seen taking
recognizable shape from discs or pieces of
metal having no resemblance to the finished article. The automatic shop, next visited, at first
glance presented to the visitors' gaze a forest
of belting. Closer inspection revealed its connection with row upon row of wonderful
human-like machines, accomplishing their work
in the production of motor parts and other instrument essentials without the slightest apparent attention. The mill and drill, assembling,
the foundry and other shops were in turn the
object of keen enthusiasm on the part of all.
The manufacturing side of record production
was next revealed. Through the huge power
house, past the voracious furnaces, where fuel
was simply gobbled without a thought on the
stokers' part of the threatened six-shillings-aton coal increase, we reached the record factory.
A new house for the making of record material
is in course of construction. The sifting of the
foreign elements from shellac by the magnetic
process, the machines devoted to the mixing of
the various ingredients in the composition of
Zonophone records, the rolling mills which
"blanket" and cut the material read}- for the
pressers — five rollers were on the job day and
night — the pressing and finishing touches to
the completed article, caused the visitors to
{Continued on page 168)
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into the company's fine laboratory, where all
materials are tested and analyzed before use,
completed our round of this truly amazing plant.
Next in order came the cabinet factory, where
is produced in big quantities daily the various
models which, outwardly, will carry the quality
symbol of British workmanship from the village of Hayes to the great distributing centers
throughout the Kingdom.
A fine luncheon was spread in the company's
famous oak-paneled boardroom, and speeches
of welcome and of congratulation passed host
and guests. After a few felicitous words from
Alfred Clark, Wm. Manson referred to the probable advent of "the gentle-tongued foreigner
with his wiles" and averred that they had demonstrated "Britain's ability to supply Britain's
needs" in gramophones and records, of course.
Hayes can take care of that, we know as a
result of our visit. It was mentioned by Mr.
Clark that an additional six-story building
would be erected as soon as possible, enabling
them to double the output of records. Mr. CulJ.
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exclaim enthusiastically as process after process
was revealed to them. The system of testing
the records, their careful examination, disclosed
the almost impossibility of a faulty disc leaving the factory. The manufacture of the copper matrix, its backing and various other operations in connection therewith and finally a peep
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lum made an appropriate reply of thanks and
congratulation on behalf of the visitors. It was
a red-letter day for Zonophone factors. All
departed with the knowledge that behind their
business they had the support of the finest organization of its kind in Europe. The return
journey to town gave me an opportunity of
appreciating how vastly impressed and delighted
they were with all they had seen.
The Winner Record Staff Celebrate July 4
Perhaps the above caption should read:
". . . celebrate on July 4." If the choice was
by deliberate intention — there's no telling — it at
least was a happy coincident. Anyway, my
American readers must take it as a compliment
that they did not altogether monopolize the
great day for festival purpose. It was shared
by all the employes of Messrs J. E. Hough, Ltd.,
of Edison-Bell and Winner renown, for a summer outing to Walton-on-Thames. Leaving
Richmond Pier by 9.30 the party, to the number of 500 odd, arrived at their destination after
a delightful "voyage" of about three hours' duration. Two large river steamers were specially
chartered for the occasion. Old Father Thames
reflected a sunlit demeanor, the scenery en passant being much admired by those members of
the party who, be it whispered, were not otherwise engaged. Much to the pleasure of all,
Mr. and Mrs. Hough were of the party.
After a stroll through the pretty riverside
town Mr. Hough's big family began to respond
to wiles of Little Mary. They were accommodated at two centers, the Angler's Hotel and
the Working Man's Club. Very democratic, to
be sure. But the hospitality of mine hosts
rose nobly to the occasion and in each case their
larders proved equal to the great strain put
upon them. A sumptuous meal was followed by a
few words from the "dear guv'nor," who, with
Mrs. Hough, presided over the midday feast.
He took the opportunity of thanking his staff
and the trade generally for their extreme kindness and happy remembrance on two recent oc-

casions, i.e., his marriage and his seventieth
birthday anniversary. What might be thought
a good omen was mentioned by Mr. Hough, that
the day peace was signed marked the close of
the tenth year of the company's existence.
Though legally true, so far as the registration of
J. E. Hough, Ltd., is concerned, readers will, of
course, know that Mr. Hough has been in the
business since its inception. Continuing, Mr.
Hough expressed his great pleasure as he
glanced around to see so many of the old
familiar faces, of many who had loyally stuck
to him through thick and thin. So much loyalty
had been demonstrated between them that there
was no reason whatever to fear the troubles
which affected other industries consequent upon
the disturbing relations between capital and
labor. A spontaneously hearty cheer reflected
the opinion of his employes as Mr. Hough sat
down.
Some enjoyable sports were indulged in after
lunch, and about six o'clock the happy excursionists embarked for home. During the journey Mr. Hough distributed a number of valuable silver prizes, to say nothing of chocolates,
cigarettes, cigars, etc.
The latter part of the day unfortunately went
into liquidation, but . notwithstanding all voted
it the best outing ever. A word of congratulation is due to Mr. Charles Lawreen, who, by
his personal supervision of all the arrangements,
contributed so much to the day's success. The
whole party, too, will not soon forget the generosity of their employer, who, I understand,
made himself responsible for the costs of this
most enjoyable outing — further proof of his
generosity.
Victory and Peace Zonophone Records
Most companies have commemorated the symbol of peace by the issue of appropriate titles,
but special mention should be made of the Zonophone program. Jazz, rags, two-steps and other
examples of the terpsichorean art have been issued in endless variety and number, too pro-
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lific for detailed mention. The enormous Zono
Instrument Manufacturers and Wholesale Dealers has been registered as a limited company.
record output of dancing selections is lamentably short of the demand, which is almost inPressure on space this month compels me to
hold over comment until next issue.
satiable just now. With this class of record
A recent visitor to London was an old
the great peace is being celebrated all over the
Kingdom. The trade — Zonophone and generfriend, Thos. Edens Osborne, the Belfast factor.
He speaks well of Irish trade prospects, the
ally— is in consequence enjoying a remarkable
prosperity. Perhaps the more pertinent Victory
only complaint being inability to get Edison
goods. And he is not the only one, Mr. Edison I
records published on Zonos are No. 1833, "VicThe
"Decca" Aloft— Aerial Trip to New York
tory Overture," parts one and two a rousing
and inspiring morceau; also the grand peace
The manufacturers of the portable "Decca"
record, No. 1896, part one, "Arrival of the gramophone, Messrs. Barnett Samuel & Sons, Ltd.,
this city, have achieved a scoop in getting one of
Troops in London," part two, "The Royal Retheir famous little instruments aboard the R-34.
view," which in a previous issue I described as
the best of its kind ever issued. It is really a
It proved a delightful passenger, and as Lieut.
most remarkable presentation of joyous acclaShotter says in his diary: "Our gramophone
mation by a typical London crowd welcoming
has been a godsend to us. I saw four of the
home the boys. Everything, just as it actually
younger members of the crew dancing a sort
happens, is faithfully produced with a fidelity beof rag just now." In order not to impair his
yond compare. Another appropriate number is chance of accomplishing the great voyage the
captain of the R-34 was forced to consider every
1809, "When the Bells of Peace Are Ringing"
ounce weight, and only at the last moment was
and "All the World Will Be Jealous of Me,"
both exceedingly well sung by Herbert Payne,
room found for the "Decca" — one of the most
with chorus. Though it is true to say that all
compact portable gramophones on the market,
Zonos are good, these records are especially so
by the way. Immediately on receipt of a wire
and should therefore be heavily stocked by all
that it. had been taken aboard, Messrs. B. S.
home and oversea dealers.
& S. conceived a big advertising campaign in
Miscellaneous Notes of Trade Interest
the daily press and other journals. The adThe mails between England and America still
vertisement copy pictured R-34, with the teletake an inordinate length of time, which partly
gram of advice, previously mentioned, announcaccounts for the statement in my June issue reing the fact of the "Decca" being on board, a
port that Mr. A. Balcombe had sailed for New
few choice words including the very appropriate
York. At the last minute his plans were
slogan, "They shall have music wherever they
changed, and I understand it is now his
go," with an illustration of the instruments.
hope, if not his intention, to get away some
The whole, being imposed upon a marine view,
time early in September.
formed a decidedly attractive advertisement,
The Johnson Talking Machine Co. (1919)
which must result in a larger demand than ever
of Liverpool and Birmingham announce the
for the famous "Decca."
opening of a London depot at 244 Tottenham
False Reports About the British Polyphon Co.
Court Rd., where they will carry full stocks of
Reports having been circulated by malicious
Zonophone and Columbia goods, motors, tonepersons that in the above business alien interarms, and other parts and accessories.
ests still exist, a reward of £100 is offered
Another firm for which London has an attracby Robert Willis, the sole proprietor, for intion is G. A. Bryan, Ltd., of Croydon. This firm
formation that will enable him to take legal
has equipped a splendidly commodious wareproceedings. The facts are that the pre-war
house of some 30.000 square feet, located on
German business known as the New Polyphon
Southwark street. While not difficult of access •Co. was wound up by the Board of Trade, from
to north of the Thames dealers it is very cenwhom Mr. Willis purchased it on January 1,
1917. As Mr. Willis further states in a public
trally situated and more easily get-at-able for
dealers on the south side. Complete and prompt
warning: "Before completing the purchase I
service will, however, attract the suffrage of all had to furnish guarantees to the Board of
live dealers, and with that in mind Messrs.
Trade as to my bonafides as a British subject.
Bryan have stocked fully to the last button, as
I am sole proprietor and nobody else is interit were. They specialize Winner records, Coested in this business, either directly or indilumbia goods, and carry a complete range of
rectly. Moreover, the staff is entirely Britmotors, sound boxes, horns, tone-arms, springs,
ish. . .should
."
That
effectually squash any more
needles, and a-hundred-an'-one other necessary
parts and accessories.
statements
to
the
contrary; it is twenty-two
carat.
Mr. E. Somerfeld, I learn, has accepted the
position of manager to Messrs. Luyton & Co.,
"His Master's Voice" Instrument Production
who are giving up the cycle accessories branch
After a long period the issue of His Masof their business with a view to confining their
ter's Voice new instrument catalogue, as refuture trade solely to goods gramophonic.
ported in this section last month, has met with
Good !
a wonderful welcome from the trade. The comThe Association of Gramophone and Musical
pany's new sates manager, Wm. Manson, tells

from page 168)

me that huge orders have been placed for the
various models, which, by the way, are throughout all-British. "Changing over from war
work," said Mr. Manson, "is a more complicated -process than is generally imagined. We
have been at it day and night for the past few
months, and I am happy to say that all our instruments are now equipped with fittings made
in the 'His Master's Voice' factories. The
chief task was the manufacture of the motor.
We are now producing single, double and triple
spring mechanism of first grade quality in conformity with the 'His Master's Voice' standard. Delivery will commence in August." Welcome news, indeed, to "His Master's Voice"
agents ! Topical "Guardsman" Records
A feature of the latest Guardsman list is the
evident care shown in the class of titles offered.
The buyers of this record embrace a variety
of musical tastes, for the items represented offer
a very wide choice. I notice that Jack Charman,
who before the war was a prolific record maker,
is again to the fore, being a contributor of two
comic numbers on record 917. Messrs. Francis
& Farringdon are down for no less than six
duets (three records), and Tom White offers
two well-played concertina solors — "Destiny
Waltz" and "Consolation Waltz." "One Day
Nearer Home" and "That Little White Cottage
of Mine," two popular songs by A. J. Meredith
(tenor); "For You Alone," by W. G. Ellis
(tenor), and "Little Mother of Mine," by Miss
Margaret Eaton (contralto) should all prove
good sellers. The foregoing are all ten-inch
doubles. There are two double twelve-inch records bearing four topical numbers, some from
the Revues, played by the Chevron Dance Orchestra.
British House V/ants American Representation
With the removal of import and export restrictions on gramophone goods a speeding-up
of trade between America and Great Britain is
anticipated. Several American firms have already made arrangements for representation
here. In this regard Messrs. S. & B. Wolff, IS
Paper street, London, E. C. 1., announce elsewhere in this section that they are open to represent first-class wholesale American houses.
With convenient showrooms in the heart of
London and being well acquainted with the
large buyers in English gramophone trade,
Messrs. Wolff are well equipped to take care of
*
(Continued on page 170)
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and other racks arranged in screen fashion display the latest artistic posters. Although the
dealer is quite anxious for you to be comfortable in his store he is clever enough to surround you with little things that will make selling suggestions to you and help you to make up
your mind to buy something or several somethings. Silent salesmen, he calls them. In
N'ew York dealers have spent from £5,000 to
£20,000 to produce these luxurious effects ana
with store rents ranging from £1,000 a year
upwards you will see that the gramophone
business in America is indeed on a very high

FROM OUR LONDON HEADQUARTERS— (Continued from page 169)
American interests this side. Both partners
clusively devote their factories to the construction of these booths. These booths are one of
have been in the trade many years and from my
the most remarkable things about the Ameriknowledge of them I think the}- are in a position satisfactorily to handle any business with
can gramophone store. Xo dealer would think
which they may be entrusted.
of playing over records in the store — you retire to the booth, and so the dealer's assistants
Louis Sterling's Interesting Address
At the ninth British Music Convention held
can be selling records to several customers at
at Birmingham, July 20-23, the greater part of once. The idea is only beginning to be adopted
in this country, but is proving just the same
the time was devoted to a discussion upon the
establishment of a Federated Board of the
success. The right idea is to display the
Musical Industries of Great Britain, somewhat
gramophone and demonstrate the records in a
setting which suggests harmony.
on the lines of the United States Musical Industry Chamber of Commerce. A most useful
"The shops are furnished in luxurious styles.
discussion resulted in the passing of a resolution
They are more like reception rooms or halls
that the Federation should be started in the
than mere places of trade. They are tastefully
autumn. That of most interest to my readers
decorated and comfortably furnished. Everything is conceived with the idea of making the
was a paper entitled, "Gramophone Conditions
visitor
feel welcome. He is, of course, but the
in America." read by Louis Sterling (Columbia) at the sectional meeting of the gramophone
Amer'can dealer does not say so in as many
and small goods manufacturers, over which prewords. He tries to suggest' it. in very subtle
sided M. E. Ricketts. Mr. Sterling sa:d:
ways, but effectively.
"Pictures of artists hang on the walls, a soft
"The gramophone shop in the United States
carpet covers the floor and inviting chairs
has become as fixed an institution as their public buildings. The gramophone store is as
simply ask to be sat in. Small tables bearing
high-grade an establishment as the most expenprinted matter and lists are scattered about, alsive jewelry store or piano store — in choice of
ways within hand}- reach of a seat. Record display racks carry a selection of newest records.
position, in furn'shing and in character. In
Xew York and the larger cities the rents for
exclusive gramophone stores run as high as
STARTS IN THE WHOLESALE FIELD
£10.000 a year, and in New York alone there
Max L. Goldbert. who has been identified with
are at least twenty-five such exclusive stores at
the talking machine industry for several years,
rentals from £3.000 to £10,000 per year. The
gramophone is not a side line as it is here.
has recently started in business, wholesale merchandising talking machines and records on a
Every piano dealer who handles gramophones
either has a separate store or department which
large scale, at 3-5 Waverly Place. New York. He
has acquired a distributing depot of several ,
in itself is as big or bigger than the average
music store here. Every such dealer has at
thousand square- feet where a large number of
machines
and records may be stored at all
least six demonstrat'on booths where records
times, in order that he may give the best
can be tried over, and this number ranges beservice possible to dealers. He states, as usual,
tween that and eighty booths. Lyon and Healy,
of Chicago, have some sixty or seventy booths.
he is open to purchase any size stocks of phonograph product, or factory outputs, for which
And this is such a feature of the gramophone
he will pay cash.
stores that there are manufacturers who ex-
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plane and on a very extensive scale."
Continuing Mr. Sterling told of the demand
for machines of the higher grades in the American market, and of the vast amount of money
spent by manufacturers and dealers in advertising. He also made reference to the development of the period types of machines at prices
ranging from $500 to $5,000. He reviewed in
detail various selling methods with which he
comes in contact, and in the discussion that
followed the reading of his paper offers some
interesting suggestions for the consideration of
British gramophone dealers.
Columbia Secures "Monsieur Beaucaire."
The triumph of Andre Messager's delightful
music in "Monsieur Beaucaire," for the production of which English music lovers owe a debt
of gratitude to Gilbert Miller, is a sure and certain sign that there is as great an appreciation
of light opera to-day as there ever was. It is
for us, too, a matter for general congratulation
that so far as records of the production are concerned the Columbia Co. (who have secured
the exclusive rights) regard this higher type of
musical production as of even greater importance than the most successful revues, and consequently are lavishing upon it the same expedition of issue, the same completeness and an
even greater attention to detail.
"Monsieur Beaucaire" introduces to British
music an established favorite in the person of
Miss Maggie Teyte, fresh from her operatic triumphs in America: Marion Green, possessing a
baritone voice of unexampled brilliance and
power, and such popular British artists as
Robert Parker, John Clarke and Alice Moffat
— in all a cast of vocal excellence far beyond
the average.
Burke's Four New Records
The Columbia Co. announce four new records by Thomas Burke, this making a total of
six now available. The sensation caused by
Burke's Covent Garden debut has resulted in
an enormous demand for his records and the
latest four have been urgently called for by
those who were impressed by the first issues.
They give the great tenor in the principal airs
"La Donna e Mobile" and "Questa o Quella"
from "Rigoletto" (which Burke has sung at
Covent Garden), "M'Appari" from "Martha" and
"Chiudo gli oochi" from "Manon."
NO CONNECTION

WITH

THE

CONCERN

Newark, N. J.. July 30, 1919.
The Talking Machine World. New York.
Gentlemen: Our attention has been called
to the article in your issue of July 15, 1919,
regarding proceedings of the Federal Trade
Commission against the Boston Piano & Music
Co.. of Iowa City, la., regarding practices in the
sale of talking machines and records known as
Masterphone machines and records.
This is the first information we had of the
use of our trade mark MASTERPHONE by any
other concern and we would be obliged if you
would make public the fact that the Boston
Piano & Music Co. has no connection whatever
with the Masterphone Corp.. of New York and
Newark, which makes and sells the attachment
for talking machines known as the Masterphone. Very truly yours.
The Masterphone Corp.,
By W. J. Burckett, President.
W. E. Henry, special representative of the
foreign record department of the Columbia
Co., has returned from a Pacific Coast visit.
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Washington, D. C, August 8. — Phonograph
Attachment — Arthur G. Remhilt, Philadelphia,
Pa. Patent No. 1.304,513.
This invention relates to phonograph attachments, and one object is to provide certain novel
means for guiding a thread across the needle or
stylus in order to secure improved results in
the reproduction of the record. A further object is to provide a device adapted to be carried by the casing retaining the diaphragm, said
device being detachable and serving to mount
a plurality of winding elements adapted to carry
a thread along opposite sides of the needle and
across the edge thereof.
Figure 1 is a view in side elevation showing
means for mounting reels or spools for the
thread so that the latter shall pass across the
needle.
Fig. 2 is a perspective view of the ring member in which the spools are mounted.
Fig. 3 is a perspective view of the device for
guiding the thread across the needle.
Fig. 4 is a perspective view of the needle
or stylus, the shank portion of which passes

through the central portion of the device appearing in Fig. 3.
Phonograph or Talking Machine — John P.
Constable, West Orange, N. J. Patent No.
1,304,158.
In the improved device the sound conveyer
forming a part of the phonograph or talking machine is preferably so mounted at the large or
exit end that the whole conveyer and the reproducer connected thereto move about a substantially horizontal axis to permit disengagement of the reproducer from the record. During
the reproduction of a record the sound conveyer
and the reproducer move laterally of the record, this lateral movement being preferably obtained by mechanical feeding means. The said
means are rendered inoperative by the same
adjustment of the sound conveyer which causes
the reproducer to be moved out of engagement
with the record. One of the objects of the
invention is to provide in a machine of the
class described improved means for mounting
the sound conveyer and for disengaging the
reproducer from the record and rendering the
mechanical feeding means inoperative. Other
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main objects are: First, to provide an improved
phonograph by which all tones are very accurately reproduced. Second, to provide an improved phonograph in which the tones produced
arc of great carrying power and at the same
time without harshness or mechanical sound.
Third, to provide an improved horn for phonographs.
Figure 1 is a vertical central section on a
line corresponding to line 1 — 1 of Fig. 2 of a

structure embodying the features of the invention, the tone arm, record and parts of the
motor being shown in full lines and more or
less conventionally.
Fig. 2 is a horizontal section on a line corresponding to line 2 — 2 of Fig. 1.
Fig. 3 is an enlarged detail vertical section
through the motor board and the end of the
horn on a line corresponding to line 3 — 3 of
Figs. 1 and 2.
Fig. 4 is a detail section on a line corresponding to line 4— 4 of Fig. 2, showing details of
the sounding board.
Fig. 5 is a detail front elevation showing the
sound opening and the relation of the mouth
of the horn thereto.
Fig. 6 is a detail plan view of the horn as
it would appear extended or straight, showing
the arrangement of the top wall parts.
Fig. 7 is a detail bottom view of the horn as
it would appear extended or straight, showing
the arrangement of the bottom wall parts.
Fig. 8 is a detail longitudinal section through
the top wall of the completed horn on a line
corresponding to line 8 — 8 of Fig. 6.
Central Mechanism for Phonographic Apparatus. Frank D. Lewis, West Orange, N. J.,
assignor to Pathe Freres Phonograph Co.,
Brooklyn, N. Y. Patent No. 1,303,927.
This invention relates to control mechanism
for phonographic apparatus and includes repeat mechanism which can be applied to a phonograph alone, or control mechanism in accordance with the invention may be utilized for simultaneously actuating a phonograph so as to
cause reproduction of a portion of the record to
be repeated, and also for controlling the operation, as by starting and stopping the same,
of means adapted to display visible characters
or symbols corresponding to the sound reproduced from a phonograph record.
In the drawings forming part of this specification, Figure 1 is a plan view of a phonograph and display apparatus equipped with one
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view similar to Fig. 1 with parts broken away
and showing the operating parts in another
position from that of Fig. 1.
Stylus Guiding Device. — Harry Horn, Brooklyn, N. Y. Patent No. 1,303,900.
It is well recognized that there is a great deal
of breakage in phonograph records, owing to
carelessness or inexperience in placing the stylus in tracking relation to the record, the breakage being due to the fact, mainly, that the reproducer and tone arm are allowed to drop
on the edge of the record with such force that
the record is either seriously scratched or broken. In either event the loss is a very substantial one. yet, so far as applicant is aware,
no means of the type herein under consideration
has been devised to obviate the breakage or
injury adverted to.
The present invention overcomes the disadvantages specified. Speaking generally, the invention, from a structural standpoint, embodies
a member, preferably mounted on the top of
the phonograph cabinet, adapted to co-operate
with the stylus and record in such manner that
when the stylus is placed thereon it may be
moved laterally into tracking position on the
record in such manner as to preclude all danger
of scratching or breaking the record.
Referring to the drawings, Fig. 1 shows a
phonograph in perspective with the device of
this invention mounted on the cabinet; and
Fig. 2 shows a fragmentary section of a phonograph, with the devices of this invention

shown in co-operative relation with the stylus
and reproducer; and Fig. 3 shows a fragmentary perspective view of the device of this invention.
Tone-Modifier. — Harold Edward White, Putney,
London, Eng., assignor to the Aeolian Co., New
York. Patent No. 1,304,005.
This invention relates to sound reproducing
instruments, the chief object being to enable
the volume of sound emitted by the instrument to be varied and controlled in a more
reliable and effective manner than has heretofore been possible.
According to the invention a pneumatic or
hydraulic sound modifying appliance for the
gramophone or similar sound reproducing instrument is provided and adapted to be controlled so as to vary the volume of sound emitted by the instrument. The sound modifying
appliance preferably comprises a flexible chamber situated at some point between the sound
box and the mouth of the instrument and
adapted to be expanded or contracted at the
will of the operator by pneumatic or hydraulic
means so as to vary the opening for the passage of the sound.
Alternatively the sound modifying appliance
may be of any other suitable type, for example,
it may comprise a valve, plug, disc or other
obturating device, arranged between the sound

3,1

objects of the invention will be more fully described in the following specification and appended claims.
Figure 1 represents a view partly in elevation and partly in section of a phonograph or
talking machine embodying the preferred form
of the invention, and Fig. 2 represents a section taken on the line 2 — 2 of Fig. 1.
Phonograph — Leo J. O'Riley, Grand Rapids,
Mich. Patent No. 1,303,951. This invention relates to improvements in phonographs. The

form of control means in accordance with the
invention. Fig. 2 is a front view thereof.
Fig. 3 is a sectional detail view showing operating parts in one position. Fig. 4 is a view
similar to Fig. 3, but showing the operating
parts in a different postion, and Fig, 5 is a plan

box and the mouth of the instrument and
operatively connected with a flexible bulb, bellows, air container or other pneumatic or hydraulic pressure producing means so as to be
actuated by the air or liquid pressure produced thereby, such flexible bulb or other means
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being controlled by the operator or by the
driving mechanism of the gramophone, phonograph or other sound reproducing instrument.
Figure 1 is a sectional elevation of the recording instrument in the form of a gramophone
showing the improved sound modifying device
applied thereto. Fig. 2 is a sectional elevation
of one form of the improved sound modifying
appliance. Fig. 3 is a cross sectional view
thereof taken on the line 3 — 3 of Fig. 2. Fig.
4 is a sectional elevation of a modified form
of the sound modifying appliance, and Fig. 5
is a cross sectional view thereof. Figs. 6 to
9 inclusive show various forms of pressure
producing means employed with the appliance.
Figs. 10 to 13 inclusive are detail views of valves
adapted to control or sustain the action of the
sound modifying appliance. Fig. 14 is a sectional elevation of a portion of a horn for use
with the reproducing instrument showing a further modification in the improved sound modifying appliance applied thereto.
Self-Operating Talking Machine. — Garrett W.
Woodward, Chicago, 111., assignor to J. Herbert Benjamin, same place. Patent No. 1,306,241.
This invention relates to improvements in
talking machines of the type wherein provision is made for automatically playing in succession aplurality of records without requiring
any action on the part of the operator; and
the primary objects are to provide improvements in machines of this type to the end that
the mechanism may be simplified and rendered
less expensive; that the space occupied by the
mechanism and records may be reduced to the
minimum, particularly with a view to providing a machine of such size that it will be especially desirable for household use; and to provide for the replaying of any record, and by a
simple manipulation so condition the. machinethat it may be played in the usual way; and
other objects as will be understood from the
following description.
Referring to the accompanying drawings.
Figure 1 is a view in side elevation, with certain parts broken away, of a cabinet talking
machine constructed in accordance with the
invention, the parts illustrated being shown in
the positions they assume while playing one of
the records. Fig. 2 is an enlarged elevational
view of the operating mechanism shown in
Fig. 1, certain parts being broken away and
viewing the record-feeding devices at the irregular line 2 — 2 on Fig. 4. Fig. 3 is a section

taken at the line 3 — 3 on Fig. 2 and viewed
in the direction of the arrows. Fig. 4 is a
plan section taken at the line 4— 4 on Fig. 2
and viewed in the direction of the arrows. Fig.
5 is an enlarged broken view taken at the line
5 — 5 on Fig. 4 and viewed in the direction of the
srrows. Fig. 6 is a diagrammatic view of one
of the similar record-feeding disks, showing
4 sinele record thereon, this view illustrating
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one of the intermediate positions of the feeding disks. Fig. 7 is a plan view of the disk
of Fig. 6. Fig. 8 is a view in elevation, partly
sectional, of the feeding-disk of Figs. 6 and 7,
together with its supporting and operating
mechanism, the disk being shown in the position it assumes when in record-feeding position, aportion of a record being shown by dotted lines, in a position preparatory to feeding,
and by full lines in the act of dropping from
the feeding means to the turn-table of the
talking machine mechanism. Fig. 9 is a view
in side elevation of the lower end of the upper
section of the spindle supporting and driving
the record-feed disk. Fig. 10 is a similar view
of the upper end of the other section of this
spindle. Fig. 11 is a view in side elevation of
a portion of the mechanism for raising and
lowering the tone arm and swinging it out of
the pa.th of movement of the records in the
feeding of the same to the turntable. Fig. 12
is a section taken at the line 12 — 12 on Fig. 11
and viewed in the direction of the arrows. Fig.
13 is a view in elevation of a cam device forming a part of the mechanism of Figs. 11 and 12,
and Fig. 14 a modification of the intermittent
driving mechanism of Fig. 4.
Tone Regulator for Phonographs. — Charles H.
Smith, Chicago, 111., assignor to Smith, Barnes
& Strohber Co., same place. Patent No. 1,306,196.
This invention relates to tone regulators for
phonographs and the object of the invention is
to provide efficient means whereby the volume
of sound issuing from the machine may be
regulated in accordance with the wishes of the
user.
Figure 1 is a perspective of the upper portion of a phonograph equipped with the inven-

tion. The regulator is here shown pulled forward approximately to the limit. Fig. 2 is a
vertical section, taken from front to rear, of
the parts shown in Fig. 1. Fig. 3 is an elevation drawn to an increased scale, showing more
particularly the guiding means and the equalizing mechanism by which the two ends of
the regulator are compelled always to move
equal amounts. The view is partly in section but
is chiefly in elevation, looking toward the left
in Fig. 4. Fig. 4 is a sectional elevation of the
tone regulator and a portion of the front of the
phonograph adjacent thereto, the plane of section being from front to rear. Fig. 5 is a plan
section on the line 5— 5, Fig. 3.
Phonograph Arm and Horn Attachment. —
George A. Hoover, Salisaw, Okla. Patent No.
1,306,182.
This invention relates to improvements in
phonograph arm and horn attachments.
It relates particularly to the type of phonograph having a casing in which a horn is
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of Fig. 2. Fig. 4 is an enlarged vertical sectional view on the line 4— 4 of Fig. 2. Fig. 5
is an enlarged view partly in plan, partly in
horizontal section and partly broken away,
showing the reproducer arm, a part of a record
and a part of the casing and parts connected
therewith. Fig. 6 is a vertical section on the
line 6— 6 of Fig. 7. Fig. 7 is a vertical section
on the line 7— 7 of Fig. 6. Fig. 8 is a cross
section on the line 8— 8 of Fig. 7.
Support for Hinged Members. — Jacob F. Larsen.
Chicago, 111., assignor of one-half to James
Dziadaszek, same place. Patent No. 1,306,853.
This invention relates to certain improvements in means for supporting hinged members, especially the lids or covers of phonographs, graphophones, desks, trunks, boxes,
pianos, trap doors and the like, when raised or
turned on their hinges, to any desired elevation
or angle, in such a manner that the supporting
action or operation of the device will be automatic and of such a character as to securely
hold the members in their tilted or raised position without accidental lowering or falling of
the same, yet so that by the proper manipulation
of the cover or member and by applying slight
downward pressure thereto it can be easily
lowered or closed, in which position it will remain until again lifted.
The principal object of the invention is to
provide a support of the above-named general
character, which shall be extremely simple and
inexpensive in construction, strong, durable,
and effective in operation, and has means
whereby the tension of a spring may be adjusted
and regulated so that it may be efficiently used
in connection with hinged members of varying
weights and dimensions.
A further object is to provide a support for
hinged members, the parts of which shall be
so made and arranged that they can be readily
applied or attached to the article and its cover
or hinged member, 'and when in use will be
concealed or protected, when the cover or
member is closed. Numerous other objects
and advantages of the invention will be distion. closed in the subjoined description and explanaFigure 1 is a fragmental vertical sectional view
of a portion of a casing with a support for the
lid thereof embodying the invention applied
thereto, and illustrating the lid or hinged member in its lowered or closed position. Fig 2
is a vertical sectional view taken on line 2 —
2 of Fig. 1, looking in the direction indicated
by the arrows. Fig. 3 is a similar view to that
shown in Fig. 1, but illustrating the lid or

hinged member in a raised position, and also
showing the positions the parts of the support
will occupy under such conditions.
Fig. 4 is an enlarged cross sectional view
of the compound lever of the support, and Fig.
5 is a slightly enlarged face view of a portion
of said lever.

wanted and in which the reproducer arm is
pivoted on the horn so as to swing vertically and
laterally.

The Pleasing Sound Phonograph Co., 204-206
East 113th street. New York, is a new entry into
the talking machine field and will sell talking
machines, cabinets, parts and accessories. The
two members of the firm are I. Pascal and L.
Silverman.

Figure 1 is a view parti}' in vertical section
and partly in side elevation of the improvement
in phonograph arm and horn attachments, shown
mounted in a casing of an ordinary type. Fig. 2
is a vertical sectional view on the line 2 — 2
of Fig. 1, the record table being removed. Fig.
3 is an enlarged cross section on the line 3 — 3
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TALKING MACHINE CO.
POPULAR SONGS
My Swanee Home. Vivian Holt-Lillian Rosedale
Alabama Lullaby Charles Hart-Elliott Shaw
A Pretty Girl Is Like a Melody John Steel
Tulip Time
John Steel
Anything Is Nice If It Conies from Dixieland American Quartet
Eyes That Say "I Love
You."
Irving
and Jack Kaufman
You're Still An Old Sweetheart of Mine.
Elizabeth Spencer-Henry Burr
The Gates of Gladness.
Lewis James and Shannon Four
In the Heart of a Fool
Henry Burr
I Found You
Henry Burr
Take Your Girlie to the Movies. .Billy Murray
Baby
Arthur Fields
I Ain't Got 'en No Time to Have the
Blues
Billy Murray-Ed Smalle
Take Me to the Land of Jazz. .. .Marion Harris
DANCE RECORDS
Peter Gink. One-step Six Brown Brothers
Egyptland.
Fox-trot Six Brown Brothers
Ruspana. One-step
Pietro
Have a Smile. Medley fox-trot Pietro
Fidgety Feet. One-step.
Original Dixieland Jazz Band
Lazy Daddy. Fox-trot.
Original Dixieland Jazz Band
Tell Me. Fox-trot. .Joseph C. Smith's Orchestra
The Vamp. Fox-trot.
C. Smith's Orchestra
VOCAL Joseph
RECORDS
Smilin'Love
Through
Reinald
Think
of Me
Reinald Werrenrath
Werrenrath
Chinese Lullaby
Olive Kline
Baby Jim
Elsie Baker
Mrs. Rastus Johnson's Joy Ride logue)
(Comic
MonoRalph Bingham
Brother Jones' Sermon (Comic Monologue).
Ralph Bingham
RED SEAL RECORDS
Sophie Braslau, Contralto — In Hebrew
Yohrzeit (Kadish) (In Memoriam).
Silberstein-Rhea Silberta
Enrico Caruso. Tenor — In Italian
La Campa di San Giusto (The Chimes of San
Giusto)
Drovetti-Arona
Emilio de Gogorza, Baritone
For You a Rose
Cobb-Edwards
Amelita Galli-Curci, Soprano — In Italian
La I Traviata—
Ah, fors' e lui (The Giuseppe
One of Whom
Dreamed)
Verdi
Fritz Kreisler, Violinist
(Pianoforte by Andre Benoist)
Turkish March (From "Ruins of Athens").
Beethoven
Louise Homer, Contralto
(With Male Chorus)
Hard Times, Come Again No More.
Stephen C. Foster
Fritz Kreisler, Violinist
Beautiful Ohio
Mary Earl
John McCormack, Tenor
The rlrst Rose
of Summer
Philadelphia
Orchestra Caldwell-Kern
(Leopold Stokowski, Conductor)
Scheherazade — Festival at Bagdad.
Rimsky-Korsakow
Ernestine Schumann-Heink, Contralto
Sun of My Soul
Keble-Ritter

COLUMBIA
49559
49590
A6112
A2753

A6109
A6110
E4294

A2748
A2755
A2756
A2757
A2751

A2758
A2759

A2754
A2749

GRAPHOPHONE

TALKING

CO.

II Trovatore.
D'Amor Sull' AH Rosee (Love
on Rosy ofPinions)
Rosa Stracciari
Ponselle*
TheFlySunshine
Your Smile. Riccardo
Kathleen Mavourneen Barbara Maurel
Love'sOldOldPalSweet
Song
Dear
of Mine.
(Violinist)Barbara Maurel
Sascha Jacobsen
Serenade. (Violinist)
Sascha Jacobsen
NEW RECORDING OF COMPLETE
PEER GYNT SUITE
Peer Gynt Suite — Morning, Part I.
Columbia Symphony Orchestra
Peer Gynt Suite — Columbia
Ase's Death,
Part II.Orchestra
Symphony
Peer Gynt Suite— Columbia
Anitra's Dance,
Part Orchestra
III.
Symphony
Peer Gynt Suite — In the Hall of the Mountain
King, Part IV. Columbia Symphony Orchestra
NOVELTY RECORD FOR SEPTEMBER
Kossovo Waltz.
Royal Serbian Tambouritz Orchestra
Waves of the Marne Waltz.
Bibor's Gypsy Orchestra
THE Olga
POPULARS
You're Making a Miser of Me.... Henry Burr
Some
Day You'll Irving
Be _ Sorry
ThatKaufman
You're
Glad
and Jack
My Swanee Home
Sterling Trio
My Sugar-Coated Chocolate Boy.
Campbell and Burr
Take
Your
Girlie
to
the
Movies
(If You
Can't
Make Love at Home)
Irving
Kaufman
Pig Latin Love
Arthur Fields
Oh! How She Can Sing Van and Schenck
And That Ain't All
Billy Murray
THE DANCE RECO'RDS
One and Two and Three and Four, Rock-a-Bye.
Medley one-step. Intro. (1) "For Johnny and
Me." (2) "TheWaldorf-Astoria
Boys Who Won'tDance
ComeOrchestra
Home."
"Monte Cristo, Jr." Medley fox-trot. Intro.
(1) "Flutter on By, My Broadway Butterfly."
(2) "Sahara (We'll Soon Be Dry Like You)."
(3) "Monte Cristo."
Waldorf-Astoria Dance Orchestra
The Vamp. One-step.
Waldorf-Astoria Singing Orchestra
Behind Your Silken Veil. Medley Foxtrot.
Intro. "What Would We Do Without the*
Girls"
The Happy Six
Ting-Ling Toy. (Fox-trot,
Columbia Saxophone Sextet
Where the Lanterns Glow. Medley one-step.
Intro. (1) "My Golden Rose." (2) "Everybody Calls Me Honey."
Columbia Saxophone Sextet
AUGUST MID-MONTH LIST
POPULAR HITS
My Little Sunshine
Charles Harrison
How Can You Say Good-Bye.
Irving and Jack Kaufman
The Music of Wedding Chimes.
Peerless Quartet
Dear Old Sue
..Henry Burr
Giulio Crimi and Rimini Giacomo

10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10

MACHINE

FOR

SEPT.,

WORLD

1919

A2743 Beautiful Ohio. Waltz.
Kalaluki Hawaiian Orchestra 10
Till We Meet Again.
Waltz.Hawaiian Orchestra 10
Kalaluki
A2750 Everybody Wants a Key to My Cellar.
Bert Williams 10
It's Nobody's Business But My Own.
Bert Williams 10
DANCES
A2752 I'll Say She Does. Fox-trot. From "Sinbad."
Intro. "N' Everything."
Sweatman's Original Jazz Band 10
Lucille. Fox-trot.
Sweatman's Original Jazz Band 10
A6111 Kiss Me Again. Waltz .... Columbia Orchestra 12
Life
and
Love
"Come Orchestra
Be My 12
Wife"Waltz. Intro.
Columbia
BENTLEY BALL RECORDINGS FOR EDUCATIONAL
DEPARTMENT
Song-a-Logue of America (American Folk Songs)
Recordings by Bentley Ball
A3083 Tribal Prayer (Omaha Indian Song). Love Call
(Iroquois Indian Song)
Bentley Ball 10
Hiawatha's
Departure.
My
Bark
Canoe
way Indian Songs)
Bentley(OjibBall 10
A3085 Jesse James (Cowboy Song) Bentley Ball 10
The Dying Cowboy (Cowboy Song).
Bentley Ball 10
A3086 Go Down Moses (Negro Spiritual) .Bentley Ball 10
O Graveyard (Old Slave Song) and Peter, Go
Ring Dem Bells (Negro Spiritual) . Bentley Ball 10

EDISON RE-CREATIONS
80419 Air For G String (Bach-Wilhelmj). Violin,
Menuet in G (Beethoven); and Largo — Xerxes
Joel
(Handel).
Violin
Joel Belov
Belov
10
10 80489 Calm As the Night (Bohm). Soprano,
Betsy Lane Shepherd
Home, Sweet Home (Bishop). Soprano,
Betsy Lane Shepherd
50543 Don't
Cry, Frenchy, Don't George
Cry (Donaldson).
Tenor
Wilton Ballard
12
Don't Forget the Salvation Army (My Doughnut
Girl) (Brown-Frisch).
Baritone,
Arthur
Fields and Male Chorus
10
12 50545 Everybody Wants a Key to My Cellar (RoseBaskette-Pollack)
Al Bernard
12 50549 Turkestan (Stern). Male voices. .. .Premier Quartet
Mary (Frey). Fox-trot. .. .Tuxedo Dance Orchestra
(Henry). Fox-trot. . .Tuxedo Dance Orchestra
50555 Tears
Frenchy, Come to Yankee Land (Ehrlich-Conrad). Tenor Billy Murray and Male Chorus
Jazzola (Robinson-Morre) . Male voices,
Premier Quartet
10 50556 Call of the Cosy Little Home— Take It from Me
(Johnstone). Soprano and tenor,
Leola Lucey and Charles Hart
You're Still An Old Sweetheart of Mine (Whit10
ing). Mixed voices Metropolitan Quartet
50558 I Want to Hold You in My Arms (Robinson),
10
Al Bernard and Ernest Hare
Oh!Ebecaneezer
Lawdy (Something's
Done Got Between
and Me) (Creamer-Layton)
. Ada Jones
50567
In
My
Daddy's
Arms
(Owens).
Fox-trot, for
in
dancing
Lenzberg's
Riverside
Orchestra
Razzle-Dazzle
(Lenzberg).
One-step,
for dancing,
12
Lenzberg's Riverside Orchestra
5056S Eyes That Say I Love You (Fisher). Contralto
10
and tenor.. Helen Clark and George Wilton Ballard
When the Bees Make Honey (Down in Sunny
Alabam') (Donaldson). Tenor and baritone,
Irving and Jack Kaufman
12
12
12
12
10
10
12
12
12
12
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10

EDISON

AMBEROL

RECORDS

3802 Egyptland (Casey).SPECIALS
Fox-trot,
for dancing,
Green Bros.
Novelty Orchestra
3804 Kentucky Dream (Henry-Onivas). Soprano and
Leola Lucey and Charles Hart
3806 In tenor
My Daddy's Arms (Owens).
Fox-trot, for
dancing
Lenzberg's Riverside Orchestra
I'm
Not
Jealous
(But
I
Don't
Just
Like It)
3812
(Nelson-Mayo). Soprano
and tenor,
Rachel Grant
and Billy Murray
3814 Wait and See (You'll Want Me Back) (McCarron-Morgan).
Tenor
Charles Hart
I Met You (Klickmann). Contralto and
3815 When
tenor. .. .Helen Clark and George Wilton Ballard
3816 Royal Vagabond (Goetzl-Cohan) (Selection)
Peerless Quartet
ROYAL
PURPLE
RECORDS
29034
Evviva la Francia (France I Salute Thee) —
Daughter
of the Regiment (Donizetti).
Soprano, in Italian
Frieda Hempel
29035
Cortigiani — Rigoletto
(Verdi).
Baritone, in
Italian
Mario Laurenti
REGULAR LIST
3803
3805 Chan Chan Gavotte (Chandler) .Edison Concert Band
(Hall) Conway's
3807 Tenth
By and
the Regiment
Babbling March
Brook (Ring-Hager).
Whistling Band
Singing
Sibyl Sanderson Fagan and Lewis James
3808 Me-Ow (Kaufman).
Tenor
Irving Kaufman
3809
3810 Think, Love, of Me (Gray). Soprano. . .Gladys Rice
Ruspana (Earl). One-step. .Tuxedo Dance Orchestra
3811
— Italian Serenade (Friedmann) .Conway's Band
3813 Lola
In Heavenly Love Abiding (Arranged by HoldMetropolitan Quartet
3817 en). Mixed voices
That Soothing Serenade
(De Costa). Soprano Betty Barrett
3818 How Sandy Proposed (Boone)
Ada Jones and Len Spencer
Golden Rose (Logan). Tenor Lewis James
3820 My
3819
(Tierney). Tenor. .George Wilton Ballard
3821 Witches
Memories of You in Dear Hawaii (MacMeekin
Lyric Male Quartet
You Hold Me in Your Arms (Klickmann).
3822 When
Contralto and tenor,
Helen Clark and George Wilton Ballard
AEOLIAN

CO.

OPERATIC SELECTIONS
50007 II Trovatore — Ah, si ben mio (The vows we fondly plighted)
Tenor, Giulio
in Italian.
Vocalion
orch. (Verdi).
accomp
Crimi
54024 Louise — Dupis le jour (Ever since the day)
(Charpentier). Soprano, in French. Vocalion
orch. accomp
Marie Sundelius
50006 Gioconda — O girdo di quest 'anima (Oh cry of
this
(Ponchelli).
and baritone
duet, soul)
in Italian.
Vocalion Tenor
orch. accomp.,

10
12

17310

STANDARD SELECTIONS
30030
Lomond (Old Scotch Air). Soprano, 10
22029 LochVocalion
orch. accomp
May Peterson 10
When Shadows Gather (Marshall). Tenor, 10
Vocalion
orch.of accomp
Colin O'More
The
Garden
Your Heart (Dorel).
Tenor,
12168
Vocalion
Maria Mariorch,(di accomp
Capua). Baritone,Colin
in O'More
Italian.
Vocalion orch. accomp Fernando Guarneri
Bolero d'Amore (False). Baritone, in Italian.
Vocalion orch. accomp. .. .Fernando Guarneri 10
12169
Day by Day -(Smith). Tenor, orch.Arthur
accomp.,
Burns 10
10
Hearts
(Adapted
to
Drigo's
Serenade).
Tenor,
orch. accomp
Arthur Burns 10
INSTRUMENTAL SELECTIONS
32011 Allegro Appassionata (Rubenstein). 'Cello, piano
accomp
Maurice Dambois
Larghetto (Handel). 'Cello, piano
accomp.,
Maurice
Dambois
22030 Barcarolle — Tales of Hoffman (Offenbach). 10
Violin, piano
Maxmilian
Pilzer 10
Orientale
(Cui). accomp
Violin, pianoMaximilian
accomp., Pilzer
10
10
12170
HAWAIIAN SELECTIONS
Minnehaha Waltz (Waialala) . .Kalani Hawaiians 10
Karwi Waltz (David Kaiwi) . .Kalani Hawaiians
12171
POPULAR SELECTIONS
Yearning (Neil Moret). Orch. accomp..
Sterling Trio
Grany (Gilbert-Belledna) . Orch. accomp.,
Henry Burr 10
12172 I Found You (Gilbert-Friedland). Tenor,
orch.
accomp
Samuel Ash 10
First Rose
Summer
(Fromorch,"She's
a Good Fellow" (J.ofKern)
Tenor,
accomp.,
10
Samuel Ash 10
12173 Hawaiian Smiles (Mary Earl). Orch. accomp., 10
Charles Hart and Shaw Elliot 10
Hawaiian Lullaby (Bridges). Orch. accomp.,
10
Charles Hart and Shaw Elliott 10
12174
The Woman
Thou Gavest Me (Piantadosi). 10
Orch. accomp
Arthur Fields
12175 Ragging
the Chopsticks (Frankl-Gotler)
Two
piano accomip
Arthur . Fields
10
When I'm Gone You'll Soon Forget (Austin
Keith). Orch. accomp Peerless Quartet
Our Yesterdays (Leslie). Orch. accomp.,
12176
Henry Burr 10
Take
the Movies
(If You Orch.
Can't
MakeYourLoveGirlieat toHome)
(Wendling).
accomp
Billy Murray
Gimme
That (Gilbert-Suflivan-Vincent). This,
Orch.Gimme
accomp
Billy Murray 10
12177 Himalaya (Flenry Onivas). Orch. accomp.,
Premier American Quartet
In Cleopatra's Land (Forster).
Orch. accomp.,
Premier American
Quartet 10
DANCE SELECTIONS
12178
Ting Ling Toy — Fox-trot (Mary Earl)
Played (Lee
by Aeolian
Dance Orchestra
Tell Me— Fox-trot
S. Roberts)
Played
by
Aeolian
Orchestra
12179 Frisco's Kitchen Stove Rag (Get Dance
the wood, burn
it up) — Fox-trot (Reisner-Morgan)
Dabney's Band
Squealing Pig Blues — Played
Fox-trjt by(Pinkard)
Played by Dabney's Band
PAT HE FRERES PHONOGRAPH CO.
POPULAR SUPPLEMENT NO. 24
VOCAL RECORDS
22163 You Don't Need the Wine to Have a WonEddie
Cantor 10
derful Time (From "Ziegfeld Follies
of 1919"),
O'h! The Last Rose of Summer (From "Ziegfeld
Follies of 1919":
Eddie Cantor 10
22148 Daddy Long Legs
Henry Burr 10
I Know What It Means to Be Lonesome,
Lewis James 10
22160 Oo-Sole-Mi
Miss Patricola 10
YouLove
Can't Get Lovin' Where There
Any 10
MissAin't
Patricola
22159 Yearning
Sterling Trio 10
Hearts
..Lewis James 10
22161 Tulip
Time
(From
"Ziegfeld
Follies
of 1919")
(Vocal obligato by Sylvia Swan).. Henry
Burr 10
Invincible
Mandy (From "Ziegfeld Follies of 1919"), Four 10
22162 Dreamy Alabama. .Lewis James and Charles Hart 10
Tell Me Why
Lewis James 10
22155 Oh, You Women
Arthur Fields 10
Laughing Water! Ha, Ha, Ha!. .Invincible Four 10
22156 Ragging the Chopsticks (Archie Gottler at the
piano)
Arthur Fields 10
And He'd Say Oo-La-La! Wee, Wee!Billy Murray 10
22157 Gimme This, Gimme This, Gimme That (From
"Oh, What a Girl")
Billy Murray 10
Sipping Kisses
Cider Thru a Straw. Acme
. CollinsMale
and Quartet
Harlan 10
22158 Sweet
10
Hawaiian Lullaby. Lewis James and Charles Hart 10
DANCE RECORDS
NICHOLAS ORLANDO'S O'RCHESTRA
22165 You Don't Need the Wine to Have a Wonderful Time
(Fromby "Ziegfeld
Follies of
1919"), 10
(Vocal
refrain
Arthur Fields.)
One-step..
Hindu Rose. One-step
10
22166 Honeymoon (Vocal refrain by Harry McClaskey). Waltz
10
Will o' Wisp (from "A Lonely Romeo"). Fox- trot 10
22168 Castles in Spain. One-step
10
Jerry. Fox-trot
10
LIEUT.
JIM
EUROPE'S
"HELL
FIGHTER"
BAND
22167 The Dancing Deacon. Fox-trot
10
Clarinet Marmalade. One-step
10
GREEN BROTHERS' XYLOPHONE ORCHESTRA
22164 Shake Your Shoulders. Fox-trot
10
The
Vamp.
One-step
1
10
FASCINATING
HAWAIIAN NOVELTIES
22149 Yearning. .. .Hotel Biltmore Hawaiian Orchestra 10
Sweet Hawaiian Moonlight,
Hotel Biltmore Hawaiian Orchestra 10
Regular September Pathe List
OPERATIC AND STANDARD VOCAL RECORDS
59076 The Two Grenadiers (Les Deux Grenadiers)
(Schumann).
Baritone, inGustave
French, Huberdeau
Elegie (Massenet). Baritone, in French. Violin
obligato
Gustave Huberdeau
27020 At Dawning (Cadman).
Tenor. .Paul Althouse
Where My Caravan Has Rested (Lohr).
Tenor,
Paul Althouse
60076 Cradle Song (Vannah). Contralto.
Kathleen Howard
Kathleen Howard
Happy Days (Strelezki). Contralto,
25030 A Southern Song (Ronald). Soprano,
Grace Hoffman
(Continued on page 175)

THE

174

Some

Leading

TALKING

Jobbers

MACHINE

of

Talking

WORLD

August 15, 1919

Machines

in

America

1916

1856

TEST

VICTOR
DISTRIBUTORS
VICTORS EXCLUSIVELY
We make a specialty of getting the order
out on time — every time.
The

Rudolph Wurlitzer Co.
CINCINNATI AND CHICAGO
Two points of supply; order from the nearer

OUR

IT.

VICTOR

Record

Service

has a reputation for efficiency.
Suppose you try it.

.Sta/vdakdTaikl*g Machine Co
Pittsburgh

E. F. DROOP
& SONS CO.
1300 G. STREET, WASHINGTON, D. C.
231 N. HOWARD STREET. BALTIMORE, MD.

STARR
W.

J. DYER
& BRO.
DYER B'LD'G, ST. PAUL, MINN.
NORTHWESTERN DISTRIBUTORS
OF THE

Records
and GENNETT
Complete Stock and REAL Service
Where

Dealers

May

Secure

VICTOR
Machines, Records and Supplies
Shipped Promptly to all
Points in the Northwest

Mickel

Bros.

Co.

Phonographs

COLUMBIA
Product

Ready, Full Stocks, and Prompt Deliverie*
from Convenient Shipping Centers
all over the United States.

PHONOGRAPH
CO.
Factory Distributors
218-220 NORTH SECOND STREET, RICHMOND, VIRGINIA
Write for Dealers' Proposition"

William Volker & Co.,

?0Tt°D•

Distributors
Omaha,

Nebraska

Des Moines,

Victor

Iowa

Distributors

Atlanta,
Pryor Ga.,
St. Columbia Graphophone Co., 63 N.
Baltimore. Md., Columbia Graphophone Co., 16
South Howard St.
St
Boston, Columbia Graphophone Co. K<7 Federal
Main N.St. Y„ Columbia Graphophone Co., 736
Buffalo,
Chicago,
III., Are.
Columbia Graphophone Co., 14 N.
.Michigan
Cincinnati,
O., Columbia
429 W. Fourth
Ave. Graphophone Co., 427Cleveland,
O.,
Columbia
Graphophone Co., 137t
Euclid Ave.

5herman,|May& Co.
San Francisco. Los Angeles, Portland, Seattle, Spokane
PACIFIC COAST DISTRIBUTORS OF
VICTOR PRODUCTS

The

PERRY B. WHITSIT
Distributors of

CO.

Victrolas and Victor Records
COLUMBUS, OHIO

Have

You

Noted

the Growth

of This Department?
Special Rates for Jobbers'
Directory on Application
During the past six months this Jobbers'
Directory has grown steadily In importance.
It affords progressive jobbers an opportunity
to keep their names before the dealers consistently and regularly, and provides representation in the Jobbers' Directory of the
publication which is the recognized authority
of the industry.
Join the progressive jobbers on this page
next month.

Dallas,
Elm Tex.,
St. Columbia Graphophone Co., 1011
Denver,
arm Colo.,
Place. Columbia Stores Co., 1608 GlenDetroit,
Mich., Ave.
Columbia Graphophone Co., 401
Woodward
Indianapolis. Ind., Columbia Graphophone Co.
207-217 W. Washington St.
Kansas
1017 City,
XIcGee Mo.,
St. Columbia Graphophone Co..
Los 745
Angeles,
Cal., Columbia Graphophone Co..
S. Broadway.
Minneapolis, Minn., Columbia Graphophone Co.,
412-414 Nicollet Are.
New 206Haven,
Conn.,
Meadow
St. Columbia Graphophone Co.,
New Orleans, La„ Columbia Graphophone Co.,
517-525 Canal St.
New Warren
York City,
St. Columbia Graphophone Co., 65
Omaha, Neb., Schmoller & Mueller Piano Co.,
1311 Farnum St.
Philadelphia,
Pa., St.Columbia Graphophone Co.,210 N. Broad
Pittsburgh,
Graphophone Co., 632-640
Duquesne Columbia
Way.
Portland,
Me.,
Columbia
Graphophone Co., 4S
Exchange St.
Lake City, Utah, Columbia Stores Co.,
221 South West Temple.
San Francisco, Cal., Columbia Graphophone Co.,
130-150 Sutter St.
Seattle, Wash., Columbia Graphophone Co., 911
Western Ave.
St. Wash., Columbia Stores Co., 161 South
Spokane,

DISTRIBUTORS
Complete Pathcphor.e tr.d Palhe Record Stocks.
The best proposition for the progressive dealer.

Southern Victor Dealers
Largest Stock VIQTROLAS and RECORDS.
Prompt Shipment and Low Freight Rates.
WALTER
D. MOSES
& CO.
Oldest Music House in Virginia or North Carolina
RICHMOND, VA.

O LIVER
DITSON

Chicago.
Largest VICTOR Talking
Machine Distributors East of

COMPANY

Creators of " The Fastest Victor
Service." Let as tell yon more
aboat oar service.

BOSTON

salt

si. Louis,
Pine St.Mo., Columbia Graphophone Co.. 1127
Tampa, Fla., Tampa Hardware Co.
Columbia

Headquarters for Canada:
Graphophone
Co., 54-66 Wellington
St., West, Toronto, Ont.

"The Quality Phonograph"
PLAYS ALL MAKES OF RECORDS
Dealers in southeastern territory write for full information. Our
representative will be pleased to call without any obligation to you.
THE JOHN A. FUTCH COMPANY, Distributors
Jacksonville, Florida

Victor
Executive Office
COLUMBIA GRAPHOPHONE CO.
Woolworth Building
New York

Exclusively

EASTERN TALKING MACHINE CO.
177 Tremont Street, Boston
VICTOR
DISTRIBUTORS
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ADVANCE RECORD BULLETINS FOR SEPTEMBER- (Continued from page 173)
INSTRUMENTAL SELECTIONS
Flower Rain (Schneider). Soprano,
Daa Dee Dura ( Vincent-Flatau). Vocal Duet,
Grace Hoffman 10 51113 Bullets and Bayonets (Sousa). March.
with Xylophone Orchestra Kaufman Brothers
40172 For All Eternity (Mascheroni) . Baritone,
1233
In the Heart of a Fool (Freedman-Squires) .
12
Empire Military Band
Bernard Stonehill 12
Tenor, with Orchestra
Henry Burr
The
Nightingale
and
the
Frogs
(Eilenberg).
The Woman Thou Gavest Me- (Piantadosi).
Thy Sentinel Am I (Oxenford-Watson). BariCharacteristic
Empire Concert Band
Tenor, with Orchestra
Sam Ash
tone Bernard Stonehill
51114 Fauns and Woodnymphs (Onivas). Danse PasFAMOUS NEAPOLITAN FAVORITES
torale Empire Concert Orchestra
1234 Life ami Love (From "The Velvet Lady";
(Blossom-Herbert).
Tenor, with Orchestra.
22132 Q Sole Mio! (Capurro-Di Capua).
Tenor, in
Starlight (Johnson). A serenade,
Italian. Accompaniment by Sherbos Neapolitan
Empire Concert Orchestra
George(From
Lambert
The Call of the Cosy Little Home
Orchestra
Roberto Rotondo
HAWAIIAN SELECTIONS
"Take It from Me") (Johnstone-Anderson).
Maria Mari! (Russo-Di Capua).
Tenor, in
61105
Sweet
Lei-Lehua
(Whistling
and
singing
by
Irene
Baritone, with Orchestra Joseph Phillips
Italian
Roberto Rotondo
Greenus) Louise and Ferera Hawaiian Guitars
1235 Shake, Rattle and Roll (Bernard). Baritone,
FAVORITE GOSPEL HYMNS FERVENTLY
Stephanie Gavotte
(Czibulka),
10
with Xylophone Orchestra
Al Bernard
Louise and Ferera Waikiki Orchestra
RENDERED
Venus Blues (Bernard-Robinson). Baritone,
22133 I Am Praying for You (Sankey). Tenor, organ
SACRED
SELECTIO'NS
with
Xylophone
Orchestra
Al
Bernard
71101 Sweet Hour of Prayer (Bradbury). Contralto,
accomp
Earle F. Wilde
1236 Western Land (Gay).
Fox-Trot, Xylophone
Lead Me, Saviour (Davis).
Tenor, organ
organ
accomp-.
Maude
Gordon
Orchestra,
Novelty
Effects
Green
Brothers
accomp
Earle F. Wilde 10
Lead Me, Saviour (Davis). Tenor, organ acHave You Seen My Stella? (Costello-Joy-Hays).
comp Stanley Mackey
NEW INSTRUMENTAL RECORDS
One-Step, Xylophone Orchestra, Novelty
Effects
Green Brothers
40175 Scarf Dance (Chaminade),
Great Lakes String Quartet 12
1237
That
Dreamy
Dance
of
Love
(Here's
to the
GENNETT
LATERAL
RECORDS
Spanish Dance (Albeniz),
Waltz) (Hays). Waltz, Instrumental.
Okeh Dance Orchestra
Great Lakes String Quartet 12
14003
22129 Valse Erica (Wiedoeft).
Saxophone solo,
The Rosary (Nevin). Violin with piano acStar of Light (Adrian). Fox-Trot, Xylophone
comp Helen Ware
Rudy Wiedoeft 10
Orchestra
Green Brothers
Silver Threads Among the Gold (RexfordAve Maria (Schubert). Violin with piano ac1209 The Vamp (Gay). One-step, XylophoneGreen
Orch.,Brothers
comp
Helen
Ware
Danks). Saxophone solo Rudy Wiedoeft 10
2501 The Forge in the Forest (Michaelis). Descrip22136 Scotch Hot (Whitlock). Bell solo,
Shake Your Shoulders (Green). Fox-trot, XyloBilly Whitlock 10
tive Vincent's Band
phone
Orchestra Green Brothers
Comical Coons (Grimshaw).
Banjo solo,
In the Clock Store (Orth). Descriptive Fan1210 Fluffy Ruffles (Green).
One-step, Xylophone
Thomas Malin 10
Orchestra
Green Brothers
tasie
Vincent's
Band
2502 The Red Lantern (Fisher). Fox-trot,
NEW BAND AND ORCHESTRAL RECORDS
My
Dreamy
Little
Lotus
Flower
(Olman).
Coney
Island
Jazz
Orchestra
40173 Raymond Overture (Thomas). Part I,
trot, Instrumental Van Eps FoxQuartet
Medley Fox-trot (Hickman-Black),
4538
{Continued on page 176)
Patrick
Conway's
Band
12
Green Bros. Xylophone Orchestra
Raymond Overture (Thomas). Part II,
Daddy Long Legs (Fleeson-Von Tilzer). Tenor,
Conway's Band 12
orch. accomp
Billy DeRex
22134 Kirmanshah (Claypoole).Patrick
Intermezzo,
Pathe Concert Orchestra 10
My Sugar-Coated Chocolate Boy (Mahoney-Loos).
Vocal
Duet
with
orch.
accomp.
..
.Campbell-Burr
Starlight (Johnson). Serenade,
4539 The Vamp (Gay). One-step,
Pathe Concert Orchestra 10
Green Bros. Xylophone Orchestra
Why
WALL-KANE
Just Leave It to Me (Tracey-Pinkard ) . Foxtrot Reisenweber's
Orchestra
Needles
are Superior
EMPIRE TALKING MACHINE CO.
4540 Cohen at the Telephone
Geo. Thompson
Cohen Telephones the Garage Geo. Thompson
The highest grade steel needle of AmeriPOPULAR SONGS
4541 And He'd Say O'o-La-La! Wee-Wee (Ruby-Jescan manufacture, and playing only one
sel). Tenor, orch. accomp
Billy Murray
21117 I'mlette).
Forever
Blowing
Bubbles
(Kenbrovin-KelDixie Is Dixie Once More
(Tracey-Pinkard).
Orch. accomp.,
record, is put through a complicated, scienPremier American Quartet
4542
Lewis James and Charles Hart
tific, chemical process, by which the point
I Ain't Got-en No Time to Have the Blues
Hearts (MacDonald-King) . Tenor, orch. ac(Von Tilzer-Sterling) . Tenor, orch. acof the needle is greatly improved. The
comp Lewis James
comp
Irving
and
Jack
Kaufman
21118 A Rose, a Kiss, and You (Arthur). Tenor,
popular explanation of the method is as
Take Your Girlie to the Movies (Leslie-Kalmerfollows :
orch. accomp
Robert Bruce
Wendling).
Tenor, orch. accomp. .. Billy Murray
You're
a Miser of Me (Dubin-Ball)
An ordinary steel needle is made of wire,
4543 Western Land (Gay). One-step,
Tenor, Making
orch. accomp
Henry .Burr
Reisenweber's Orchestra
which consists of long, parallel running
21119 Sipping Cider Thru a Straw (Morgan-David).
Take
It
From
Me
(Anderson).
Medley,
Orch. accomp
Collins and Harlan
grains on the inside. This wire is inserted
Johnson's Orchestra
Katydid Is the Candy Kid (Freeman). Tenor,
4544 Everybody Wants a Key to My Cellar (Rose-Basin automatic machines, which automatically
accordion accomp
Byron G. Harlan
kette-PolIack). Tenor, orch. accomp.,
cut off the steel needles.
21120 Ragging the Chopsticks (Gottler-Frank). BariAl. Bernard
tone, Archie Gottler at the piano. .. .Arthur Fields
The friction of the revolving record
Bluin' the BluesAl. (Mitchell-Ragas)
Tenor,Jazz Boys
Oh, You Women (Green-Stept). Baritone, orch.
Bernard with .Kansas
grooves will gradually flatten out the point
accomp
Arthur Fields
DANCE SELECTIONS
of the needle, so that more and more grain
of the steel will reach the record grooves.
31113 You Don't Need the Wine to Have a WonderOK EH RECORDS
The WALL-KANE needle will eliminate
ful Time (From
"Ziegfeld
FolliesDance
of 1919")
(Rogers-Arst.
One-step.
Empire
Orchestra
1122 When
I with
Met orch
You
(Armstrong-Klickmann)
. Ash
the
grain of the steel coming into contact
Tenor,
Sam
Will O'Wisp
(From
"A Lonely Romeo")
(Smith-Franklin-Spencer) .
Intro. "Candy
with the grooves by a process which is acYou're
Making
a
Miser
of
Me
(
Ball-Dubin)
.
Tenor, with orch
Henry Burr
complished as follows:
Jag." byMedley
Orchestra
31114 Down
the fox-trot.
Meadow .. Empire
Brook Dance
(Wendling).
1223 Alabama Lullaby (De Voll). Tenor duet, with
The steel needle is first dipped into a
Waltz
Empire Dance Orchestra
orch
James and Hart
chemical solution which will take out most
The Red Lantern (Fisher). Intro. "I Found the
There Are Just Two I's in Dixie (Herscher).
End of the Rainbow." Medley
fox-trot,
One-step,
instrumental,
singing
chorus.
of the charcoal, making a closer unit of the
Empire Dance Orchestra
OkeLI Dance Orchestra
needle.
31115 Missouri Blues (Brown). Fox-trot,
1224 Jazzola (Kendall-Robinson-Morse).
Vocal quarEmpire Jazz Band
tet, with orch
Premier American Quartet
Then the needles are dipped in several soLassus Trombone (Fillmore). One-step,
lutions, which place three different coatings
Katydid
the Candy Tenor,
Kid (She's
Rube, by
Empire Jazz Band
Heck) is(Freeman).
with aorch.,
on the top of the point, so that an entirely
STANDARD VOCAL SELECTIONS
Byron G. Harlan
separate unit is created on the point, very
41105 The Dear Little Shamrock (Cherry). Tenor
1225 Arabian Nights (Reynolds-David-Hewitt). Vocal
trio, with orch
Shamrock Trio
orch. accomp
Charles Hart
much
smoother and 25 to 30 per cent, softer
The Gates of Gladness (On the Road to SunI'llorch.
Sing accomp
Thee Songs of Araby (Clay). Soprano,
Millie Leon
shine Land) (Brennan-Cunningham-Rule).
than
an
ordinary
needle's
point. are
Tenor, with orch
Harvey Hindermyer
More than
three steel
thousand
revolutions
1226 Golden Wedding Jubilee (At My Dad and
required to take off these three coatings by
Mammy's)
(Green-Kaufman-Stept)Kaufman
. Vocal duet
with orch
Brothers
the friction of the point with the record.
Dixie Is Dixie Once More (Tracey-Pinkard).
The
playing surface of more than ten recVocal
Quartet,
with
Orchestra.
'The Music Without the Blur!"
Premier American Quartet
ords do not amount to 3000 revolutions —
This ideal of talking machine manufacture is attained
more nearly than by any other, in the construction
1227 Kentucky Dream (Warren-Henry-Onivas). Tenor
that is why WALL-KANE needles will
Duet,
with
Orchestra.
play at least ten records perfectly, and will
of the
i ' : ■ "i ,j i!
Lewis James and Charles Llart
Western
Land
(Gay).
Baritone,
with
Orchestra.
make
less surface noise, and by the distriMARVELOUS
MAGNOLA
bution of the solution into the grooves of
Joseph Phillips
1228 Frenchy, Come to Yankee Land (Ehrlich-Conthe record, the record itself will be greatly
rad). Tenor, with Orchestra .... Irving Kaufman
"Built by Tone Specialists"
benefited, and its life prolonged.
McCarthy,
He's a Frenchman
Now Orchestra.
(Clarke"Magnola's Tone Deflector eliminates the scratch"
Baskette-GIogau).
Contralto, with
Fannie Watson (of Watson Sisters)
1229 Take Your Girlies to the Movies (If You Can't
Make Love at Home) (Leslie-Kalmar-Wendling). Tenor, With Xylophone Orchestra.
fACttNEEMf
Irving Kaufman
Protkt Your
Take Me to the Land of Jazz (Leslie-KalmarWendling).
Baritone, with Xylophone
Orchestra Bert Harvey
Records
1230 I'mVocal
Aching
for
the
Sight
of
You
(Rose-Meyer).
Trio, with Orchestra Sterling Trio
For-Get-Me-Not (Kendis-Brockman). Tenor, with
Orchestra
Sam Ash
By Using
1231 Somebody's
Waitingwithfor Orchestra
Someone .......
(Sterling-Von
Tilzer). Tenor,
Henry Burr
Friends (Johnson-Meyer-Santly) . Vocal Trio,
with Orchestra
Sterling Trio
1232 I Ain't Got-en No Time to Flave the Blues
(Sterling-Von Tilzer). Vocal Duet,
chestra Collinswith
and OrHarlan

Ws.tcKir^ The /v\usic Con^ Out
We want to show you how to make money with
MAGNOLA; and how MAGNOLA is the best buy
on the Talking Machine Market to-day.
Send us your name and let us send you some real
Talker Tips.
MAGNOLA

TALKING MACHINE COMPANY
OTTO SCHULZ, President
General Offices Southern Wholesale Branch
711 MILWAUKEE AVENUE 1530 CANDLER BLDG.
CHICAGO
ATLANTA, GA.

REPAIRS
All Makes of Talking Machines
Repaired Promptly and Efficiently

ANDREW
H. DODIN
176 Sixth Avenue
New York
TELEPHONE, CHELSEA 8437

BEWARE OF IMITATIONS
This handsome colored metal enameled display stand
holds 60 packages. 24 extra loud, 24 loud and 12
medium packages and costs the dealer $4.60, ($4.90
in the Far West) and retails for $9.
JOBBING TERRITORIES OPEN
Progressive Phonographic Supply Co.,Inc.
145 West 45th Street, New York

THE
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ADVANCE RECORD BULLETINS FOR
1212 Beaux Esprits (Gay Spirits) (Tompkins). Onestep, Xylophone Orchestra
Green Brothers
Sliding Sid (Losch). Fox-trot, Instrumental,
Okeh Dance Band
1213 When the Bees Make Honey Down in Sunny
Alabam (Lewis- Young-Donaldson). Contralto
Duet with Orchestra
Watson Sisters
It'sWalker).
Nobody's Baritone
Business with
But Orchestra
My Own .. (SkidmoreArthur Collins
1214 I.ullaby Blues (In the Evening) (Kendall-Robson)". Vocal Quartet with
Orchestra.
Premier-American
Quartet
O! Death. Where Is Thy Sting? (Stout). Baritone with Orchestra
Arthur Collins
1215 Oh. How She Can SingI (Van and SchenckVellen). Tenor Duet with Orchestra,
Billy Murray and Ed. Smalle
Just
Another
Poor
Man
(SterlingH. Von Tilzer). TenorGone
withWrong
Orchestra.
Billy Murray
1216 I'll Say She Does (From "Sinbad") (De SylvaKahn-Jolson).
Baritone with Orchestra,
Arthur Fields
I Down
Always inThink
I'm
Up
in
Heaven
(When
I'm
Dixie Land) (From "Monte Cristo,
Jr.")
(Lewis-YoungAbrahams).
Contralto
Duet
with Orchestra
Watson Sisters
1217 Then You'll Know You're Home (JohnstoneWinne). Baritone with Orchestra.
Joseph Phillips
The Return (They Are Here) (Price-Bergh) .
Baritone with Orchestra Royal Dadmun
1218 My Barney Lies Over the Ocean (Just the Way
He Lied to Me) (Lewis-Young-Grant). Contralto with Orchestra
Ada Jones
Oh!
Lawdy
(Something's
Done
Got
Between
Ebecaneezer and Me) (Lay ton-Creamer). Tenor
with Orchestra
Billy Murray
1219 Tazz Baby (Merrill-Jerome). Tenor with Orchestra '.. Billy Murray
YouSilver).
Can't Baritone
Blame thewithGirlies
at All
(Gerber-Fields
Orchestra
.. Arthur
1220 When Ireland Comes Into Her Own (BranenStanley). Contra -Tenor with Orchestra.
Will Oakland
PegwithAroon
(Costello-Solman) . Qontra-Tenor
Orchestra
Will Oakland
1221 A Wee Bit of Lace (From "The Royal Vagabond") (Cohan-Tierney).
Contralto
Orchestra
RuthwithLenox
Youwith Don't
Know
(Callahan-Roberts).
Tenor
Orchestra
Sam Ash
1173 That Tumble Down Shack in Athlone (Pascoe,
Carlo, Sanders). Vocal Trio with Orch.,
Sterling Trio
MyTenor,
Old with
Grand-dad's
Flute
(Wilson-Emerson).
Orch
Henry Burr
1174 By the Babbling Brook (Hager). Tenor-Bird
Obligate, Henry
with O'rch.,
Burr and Sybil Sanderson Fagan
The Little Whistler (Ring-Hager). Whistling
Novelty, with Orch
Sybil Sanderson Fagan
1175 Castilian Echoes (Siegel). Mandolin Solo, Ukulele
Accomp
Samuel Siegel and Marie Caveny
Valse Caprice (Siegel). Mandolin Solo, Ukulele
Accomp
Samuel Siegel and Marie Caveny
1176 I'd Love To (from "Listen Lester") (CortStoddard-Orlob).
Vocal Duet, with Orch.,
Helen Clark and Joe Phillips
Waiting
(From
"Listen
Lester")
(Cort-Stod.
dard-Orlob). Baritone, with
Orch....
Joe Phillips
1177 Prelude
(Rachmaninoff). Piano Solo.... Paul Eisler
(a) Albumleaf (Cesar Cui), (b) Papillon (Butterfly) (Ed. Grieg). Piano Solo Paul Eisler
1178 Valse Poudree
(Intermezzo) (Popy-Roberts).
Instrumental Quartet
Park Quartet
Serenade Chaminade (Chaminade). Instrumental
Quartet
Park Quartet
1179 Looking This Way (Sacred Duet) (Van De Venter). Vocal Duet, with Orch.. Miller and Wheeler
One Sweetly Solemn Thought (Sacred Duet)
(Cary-Ambrose) . Vocal Duet, with Orch.,
Meyers and Gillette
1180 Jesus, Savior, Pilot Me (Sacred Duet) (Gould) — ■
Calvary (Hymn) (Rodney).
Vocal Duet, with
Orch
Meyers and Gillette
1181 Love, Here Is My Heart (Ross-Silesu ) . Tenor,
with Orch
George Lambert
Sing. Smile, Slumber (Hugo-Gounod). Soprano.
with
O'rch
Grace Kerns
1182 My Old Kentucky Home (Foster). Contralto,
with Orch
Marie Morrisev
Drink to Me Only With Thine Eyes (Jonson).
Tenor, with Orch
George Lambert
11S3 Mighty Lak' a Rose (Stanton-Nevin). Contralto,
Orch
Marie Morrisey
The Rosary (Rogers-Nevin ). Tenor, with Orch.,
George Lambert
1186 Liberty Bell Ring On (Gillespie-Brown). Baritone, with Orch
Royal Dadmun
Good-bye Shot and Shell (Spero and Peck). Baritone, with Orch
Royal Dadmun
1190 Caliopa (Betancourt).
Cue-step, Instrumental,
Mata's
Blue
and
White
Marimba Band
Carmela Waltz (Valle). Waltz, Instrumental,
Blue and White Marimba Band
1191 The Minstrel Mata's
Boy (Moore). Tenor, with Orch.,
Charles Hart
On the Road to Mandalay (Speaks-Kipling) .
Baritone with Orch
Joe Phillips
LYRAPHONE CO. OF AMERICA
DANCE RECORDS
4156 Peter Gink. One-step
Lyric Dance
Lucille Fox-trot
Lyric Dance
4157 I'm Always Chasing Rainbows. Fox-trot,
Lyric Dance
Pahjamah.
One-step
Lyric Dance

NEEDLES
WE MANUFACTURE
Diamond needles for Edison
Sapphire needles for Edison
Sapphire needles for Pathe
in stock ready for delivery
MERMOD & CO., 874 Broadway, N. Y.

Band
Band
Band
Band
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SEPTEMBER— (Continued from page 175)
4160
Kentucky Dream. Waltz
Lyric Dance Band
Gypsy
(Melville-Clay).
Baritone
solo, 10
orch. John.
accomp
Lane Rogers
4161 Oh, Susie Behave. One-step Lyric Dance Band
1032 Boston Commandery March.
(T. M. Carter,
My Dreamy Little Lotus Flower. Fox-trot,
Lyric Dance Orchestra
March
Band
American
Republic March. Bergh's
(H. Concert
H. Thiele.
4162 Ruspana.
One-step
Lyric Dance Orchestra
March
Bergh's Concert Band 10
Love Is Love. Fox-trot Lyric Dance Orchestra
Lullaby. Waltz .... Lyric Dance Orchestra
4163 Mammy's
Everybody Shimmies Now. One-step,
EMERSON PHONOGRAPH CO.
Lyric Dance Orchestra
How
Ya
Gonna
Keep
'Em
Down
on
the
Farm.
Lyric Dance Orchestra
4164 One-step
THE NEW SEVEN-INCH RECORDS
BAND RECORDS
BIG POPULAR SONG HITS
7520
Boston Commandery March
You're
Making a Miser of Me (Dublin-Ball).
HAWAIIAN
4158
Tenor solo, orch. accomp
William Sloane
Hawaiian Hula Medley. Kalawao
Fox-trot, Hawaiian Orchestra
Just a Little Place He Can Call His Home
(Arthur Fields). Baritone solo, orch. accomp.,
Land. Waltz. .. .Kalawao Hawaiian Orchestra
7521
D. (Bud) Bernie
4159 Aloha
Kamawe.
One-step ...Kalawao Hawaiian Orchestra
Jazzola
(Kendall-Robinson-Morse). Male quarHilena Waltz
Kalawao Hawaiian Orchestra
tet, orch. accomp
Emerson Quartet
4165 Hawaiian Dreams
Kalawao Hawaiian Orchestra
7522 Ze Yankee Boys Have Made a Wild French
Southern Blues
Kalawao Hawaiian Orchestra
Baby
Out
of
Me
(Gold-West).
Character
solo,
HITS
orch. accomp
D. (Bud) Bernie
5140 Dear Old Pal POPULAR
of Mine
Henry Burr
Lonsome — That's All (Hoberts-Bradley). Tenor
The Return
Royal Dadmun
solo, orch. accomp
Robert Rice
The Americans Come.
Royal Dadmun
Sometime
It
Will
Be
Love
Time,
Sometime
—
Madelon
Arthur
Fields
Somewhere (Arthur-Walker). Tenor solo,
5141
7523 piano
and
violin
accomp
William
Robinson
5142 How Ya Gonna Keep 'Em Down on the Farm,
In the Heart of a Fool (Freedman-Squires).
Byron and
G. Harlan
Tenor solo, orch. accomp
George Gordon
I Ain't Gott'n No Time
Collins
Harlan
Monte
Cristo
Irving
Kaufman
7524 My Little Sunshine (Jones-Conrad). Male trio,
5144 Singapore
orch.
accomp
Sterling Trio
Arthur
Fields
5145 By the Camp Fire
Peerless Quartet
Longing (Seymour-Pike). Tenor solo, orch.
accomp
Robert Rice
I'm Forever Blowing Bubbles. .. .Campbell and Burr
When Ireland Comes Into Her Own (StanleyMammv O'Mine
Sterling Trio
5146 When You Look in the Heart of a Rose. Henry Burr
Branen). Baritone solo, orch. accomp.,
Baby
Arthur Fields
5147 Jazz
D. (Bud) Bernie
7526 Some Sunny Day (Jackson-Donaldson).
Breeze
Fields and Kaufman
TenorSloane
solo, orch. accomp
William
Every
Tear Is a Smile. In AnTenor
Irishman's
(Sullivan-Sanders-Carlo).
solo, Heart
orch.
EMERSON PHONOGRAPH CO.
7526 accomp
Robert Rice
NEW GOLD SEAL RECORDS
Some
Day You'll BeBaritone
Sorry That
Glad
(Wells-Conrad).
and You're
tenor duet,
9209 You Didn't Want Me Wheu You Had Me.
orch.'530accomp
Sanford and Sanford
(.Russell-GrossNow orch.
Why Do You Want
man-Bennett). Me
Baritone solo,
accomp.,
You(Ehrlich-Conrad).
Oughta' Go' an' SeeCharacter
the Wimmin'song,
Swimmin'
orch.
So
Song, accomp. by xylophone and piano,
accomp
Jack Tracey
Ragging the Chopsticks (Gottler-Frankl).
Novelty
Call of theTenor
Cosy solo,
Littleorch.
Homeaccomp.,
(JohnstoneArthur Fields
7527 TheAnderson).
9213
Robert Rice
Breeze,
Blow
My
Baby
Back
To
Me
(MacDonald-Goodwin-Hanley). Baritone duet, orch.
Tears
Tell
The
Story
to
Me
(Carl
and
Frank
accomp
The Two Kaufields
Wilson). Tenor solo, orch. accomp. George Gordon
Baritone solo,
Alstyne).
(Kahn-Van
Baby.
LATEST
DANCE
AND
BAND
HITS
orch. accomp
Arthur Fields
7528
9207 Oo-La-La!
Wee! Wee! (Ruby-Jessel). CharBehind
Silken Veil
(Coburn-Rose-Burnett). Your
Fox-trot
Emerson
Dance Orchestra
acter
solo,
orch.
accomp
Billy Murray
9207
Daffodil
Waltz
(Gerald
Arthur).
Waltz.
Thipping
Thraw (Morgan-David)
CharacterThider
duet, Thru
orch. a ace,
Emerson Xylo-Phiends
7529
Arthur Collins and Byron G. Harlan
Chong,
Medley. Intro. "Anything
Is banjo,
Nice"
(Frey-Clarke-Meyer-Ager)
. Fox-trot,
9214 Hawaiian
Lullaby.
(Terrise-Bridges).
Tenor
and baritone duet, orch. accomp.,
piano and saxophone Van Eps Banta Trio
Sabres and Spurs (Lieut John Philip Sousa).
Charles Hart and Elliot Shaw
March
Emerson Military Band
Heart.
Irishman's
An
In
Smile
a
Is
Tear
Every
(Sullivan-Sanders-Carlo).
Tenor solo, orch.
The Alcoholic Blues. Some Blues (Al. Von Tilaccomp
Henry Burr
zer). Fox-trot Emerson Military Band
(Vincent-Flatow) . Male trio,
9206 Daa Dee Dum.
New Trix (Eugene Platzman).Emerson
Fox-trot,Military Band
orch. accomp
The Three Kaufields
Tell Me Why.
(Coburn-Rose) . Baritone solo,
Waiting.
Intro.
"Oh!
You
Sweet
Stuff" (Cort7531
orch. accomp
Arthur Fields
Stoddard-Orlob). Fox-trot,
9208 Lonesome — That's All. (Roberts-Bradley).
Emerson Military Band
Tenor solo, orch. accomp
Henry Burr
Hop-a-Long (John L. Herman).
One-step,
Her Danny.
(Byers-Schonberg).
Tenor solo,
Emerson
Military Band
orch.
accomp
Reed
Miller
You're
the
One
That
I
Want
(Hugh Frey).
9215 The Music of Wedding
7532
Chimes. (LeslieOne-step, banjo, piano and saxophone.
Wendling).
Tenor solo, orch. accomp.,
Van Eps Banta Trio
Charles Hart
Gvpsy Girl (Oliver Wallace). Fox-trot,
When It's Sweet Patootie Time. (Leslie-WendEmerson
Xylo-Phiends
ling). Character song, orch. accomp.,
Irish Jigs. Accordion duet... Phil and Dan Boudoni
Eddie Nelson
Irish
Reels.
Accordion
duet..
Phil
and
Dan Boudini
9216 Oh! The Woman in Room 13.
523
(LewisVoung-Doiialdson). Character song, orch.
accomp
The Two Kaufields
EMERSON INTERNATIONAL, INC.
W hen the Preacher Makes You Mine. (LewisYoung-Donaldson). Baritone solo, orch. accomp Eddie Nelson
NINE-INCH DOUBLE RECORD
9210 You Uughta Go An' See the Wimmin' Swim02004 "Celeste Aida" — Aida (Verdi). Tenor S. Berini
min\ (Ehrlich-Conrad). Character solo, orch.
"Vesti
La Giubba" — Pagliacci (Leoncavallo).
accomp
Billy Murray
9212 Save
Tenor
S. Berini
Your Money, John. (Copeland-Rogers).
Baritone solo, orch. accomp. .Arthur Collins
02003
"Una
Furtive
Lagrima"
—
-Elisir
d'Amore
(Donizetti).
Tenor
S. Berini
Soldiers of Erin. (Kearney-Herbert). Tenor
"M' Appari" — Martha (Flotow). Tenor,
solo, orch. accomp
Shaum McClaskey
S. Berini
When Ireland Comes Into Her Own. (Stanleyliranen). Baritone solo, orch. accomp.,
02008 "Mia Sposa Sara Le Mia Bandiera" (Rotoli)
(My Bride Is Mv Flag). Tenor
S. Berini
LATEST DANCE AND BANDPadric
HITSO'Brien
"Pecche" — (Whv?) (Pennino).
Tenor S. Berini
02009
"La
Serenata"
(The
Serenade)
(Tosti).
Tenor,
9211 Yearning.
(Neil Moret).Emerson
Fox-trot,
Military Band 10
S. Berini
"Vorrei Morire" — (A Desire to Die)) (Tosti).
Dreamy Amazon. (Gilbert-MacBoyle-Vincent).
9
Tenor
S. Beriii
Emerson Dance Orchestra
1034 Waltz
02002 "Vecchia Zimarra" — (Rustic Coat Song). La
Tell Me, Tell Me Why.
(Max Kortlander).
Fox-trot
Emerson Military Band
Boheme (Puccini). Basso-contante. .Enzo Bozano
"Mignon"
• — Berceuse (Thomas). Basso-contante,
Enzo Bozano
Mammy
O' Mine.
Medley Intro. "Idol"
and 10
"Longing."
(Pinkard-Rose-Seymour
and
Pike).
Fox-trot
Emerson
Military
Band
0^010 "Largo Al Factotum" — Barbiere di Siviglia (Ros1037
sini).
Baritone Millo Picco
Tulip
Time,
from
"Ziegfeld's
Follies
of
1919."
"Dio Possente" — Faust (Gounod). Baritone,
10
(Buck-Stamper). Fox-trot.
Millo Picco
Emerson Dance Orchestra
Greased Lightning.
(George Hamilton Green).
Millo Picco
02011 "Prologo" — Pagliacci (Leoncavallo) Baritone,
One-step, xylophone solo, orch. accomp..
George Hamilton Green 10
"Solenne in Quest 'Ora" — Duet from "Forza del
1036 Coo Coo. (Joseph Smith).
Destino" (Verdi). Baritone-Tenor
EmersonFox-trot,
Dance Orchestra
Millo Picco-S. Berini
Castle Valse Classique. (Ford T. Dabney). 10
suo Sorriso" — Travatore (Verdi)
Balen del tone
02012 "IIBari
Waltz, xylophone solo, orch. accomp.,
Millo Picco
George Hamilton Green
in
— Ballo
quell "Anima"
MacchiaviBarito
Chop Sticks.
(Stanley Crawford). 10
"Eri tu che (Verdi)
1038 Chinese
Picco
Millo
ne
Fox-trot. Banjo, piano ana 6axophone,
10 O'OU "DiMaschera
(Verdi)
Traviati
—
suol"
il
mar
il
Provenza
Van Ej>s Banta Trio
Millo Picco
Baritone
Song of Omar.
(Leo Edwards). Fox-trot. 10
— La Boheme
non torni"
tu piuBaritone
Mimi Duet,
"Ah,(Puccini)
Banjo, piano and saxophone,
,
and
Tenor
_
Eps Banta Trio
Millo Picco-S. Berini
1031 Don't Forget the SalvationVan Army.
Medley.
0'093 "Wedding Dance" — March. .Russian-Jewish Orchestra
Intro. "One and Two and Three and Four," 10
Symphon1634 Zion March, "The Hope ofic^ Israel"—
and "Frenchy,
Come
to Yankee Land."
Orchestra
Russian-Jewish
(Brown-Frisch-Creamer
and Layton-Ehrlich- 10
1633 'La Paioma" — Danza, Soprano. .Mme.
Maria Grever
Conrad).
One-step.
.Emerson
Dance
Orchestra
Grever
Maria
In the Shadow of the Desert Palm. (Will. E.
Soprano Mme.
— Danza,— Popular
"Fingida"
"La Golondrina"
Song,Mme.
Soprano,
Dumage). Fox-trot. Emerson Dance Orchestra
Maria
Grever
STANDARD SELECTIONS
"Perjura" — Danza, Soprano Mme. Maria Grever
1035 Mother Machree.
(Young-Olcott-Ball). Tenor
Milan Lusk
Slavic Airs," Violinist
02001*"Medley of10-Inch
solo, orch. accomp... Walter Scanlon
Recor
, .
.Milan Lusk
Violinist. ds
(Drdla),
"Kubelik Serenade"Double
Little Grey Home in the West.
(D. Eardley
Wilmot-Hermann Lohr).
Tenor solo, orch. 10 0">036*"Lakme"— Bell Song, Coloratura Soprano.. Eva Leoni
accomp
Walter Scanlon 10
"Rigoletto" — Caro Nome, Coloratura Soprano, _
10
God toMale
Thee.quartet.
(Sarah
F. Adams1039 Nearer
Eva Leoni
Lowell MyMason).
. Shannon
Four
Lusk
0'005*"Traumerei" (Schumann), Violinist Milin
Onward,
Christian
Soldiers.
(S.
Baring
Gould10
Lusk
Milan
ist
Violin
"Souvenir" (Drdla),
Arthur Sullivan). Male quartet. Shannon Four
Violinist. ... .Milan Lusk
oresque""— (Dvorak)
104 0 Old Black Joe. (Foster). Male quartet
0->006<"'Hum
Violinist,
(Massenet),
"Thais"
"Meditation
Rialto Quartet
Milan Lusk
Mv Old Kentucky Home.
(Stephen Foster). 10
(Sarasate),
Andaluza
Romanza
Dance"—
sh
0-?007*"Spani
Rialto Quartet
1041 Male quartet
Milan Lusk
Violinist
Gypsy
LoveHerbert).
Song. From
"Thesolo,
Fortune
Teller."
(Victor
Baritone
orch. accomp.
"Valse Bluette"— Air de Ballet (Drigo). ViolinLusk
Milan
,
jsj
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17?and Olga Thomas of "Vogue" ; Herman Palmer, a regular contributor
to "Judge" ; Frederick T. Chapman, who illustrates the Franklin Automobile and Arrow Collar advertisements ; Charles Baskerville, Jr., of "Scribner's" ; and other artists of the same class — 207 cuts per year. These cuts
alone are worth more than the Service costs. Your advertising will build
up your prestige. You'll see the difference in SALES.

—

of all this is about Yn the cost of an office boy, because we are selling it to the live dealers all over
the United States, thereby dividing the expense into
small units.
The money
one Service
ad that for
doesn't
pay
would
cover you
the spend
cost ofon this
a whole
year.

MAIL

business

Machine

'advertisements every month are mailed to you, to be put in your
17!newspapers. They are unmistakably YOUR ads, featuring your institution, written by the same men who write some of the .best ads
you see in the national magazines. Experts whose yearly earnings arp
more than $52,000. Get these men to work for you and you can do twice
as much advertising because you get back the money you spend and more
besides.
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for
for

Mail

the Coupon

lots!

Brings

The

Going, Going — Gone!
In one city of over 1,000,000 a big
store with an advertising manager has
taken the Service. A live wire in a
town of less than 5,000 has subscribed
and there are many other subscribers
in between, proving that the Service
is what we claim for it— invaluable to
any progressive merchant, and adapted
to the bis: store as well as the little
one.

community.
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It may

mean

World

material

every

I or more merchandising ideas every month that produce business for you.
Ideas are the seeds of success. These will bear fruit in dollars and cents.
iore form letters eve
2 or more form letters every month written by a specialist who
larly receives
receives $100
:
regularly
$100 for
a single letter — because his letters produce the business Send them out and they'll produce /
business for you !
/
Tell us your troubles
Special advice and personal service by mail to solve
/
individual problems about which you write us.

By

your

TODAY

profits

/

THE TALKING
MACHINE WORLD
CQL PON
/ SERVICE
373 Fourth Are.. New York
Send full information about your
Service with specimens of the cuts,
form letters, advertisements, etc.,
etc. Tell me how much it costs
per month under your syndicate

Send us the coupon and we will mail you a sample of one man's complete service for your inspection.

doubling

month

or more window display plans every month that will stop the crowds
and make them look. P
windows pay your rent.

l
2a
And it is exclusive to you in your territory. We
only sell to one dealer in each locality. But remember, it is first come, first served.

COUPON

Service

/ The population of my territory i:
handle the following make or makes.
plan.
Firm Name

Street and Number.
'
and State.
c
/City
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Aloma — Fox-Trot .... J. C. Beck's Orch. ^
Rainy Day Blues — One-Step,
> 33003
Master Saxophone Sextet )
I'm Always Chasing Rainbows — Med- )
ley
J. C. Beck's Orch. 33002
Egyptland — Fox-Trot, J. C. Beck's Orch. )
Ragging the Scale — Fox-Trot,
)
Van Eps Trio 33004
Havanola — Fox-Trot
Van Eps Trio \
Ja-Da
Arthur Fields
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Chas. Hart and Helen Clark
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Rudy Weidoeft ) 50026

Stars and Stripes Forever. .Rogers Band i
Boston Command ery — March,
- 33001
Rogers Band \
Where Is My Wandering Boy Tonight? Peerless Quartet
Rock of Ages,

33011
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THE NEW
CALIFORNIA
Los Angeles — Edison Phonographs, Ltd.
San Ltd.Francisco— Edison Phonographs,
COLORADO
DenTer — DenTer Dry Goods Co.
CONNECTICUT
New Inc.Haven — Pardee-Ellenberger Co.,
GEORGIA
Atlanta — Phonographs, Inc.
ILLINOIS
Chicago — The Phonograph Co.
James I. Lyons. (Amberola only.)
INDIANA
Indianapolis — Kipp Phonograph Co.
IOWA
Des Moines — Hareer £ Blish.
Sioux City— Harg'er & Blish.
v ggg'g.g/gtg.ggj'g'g a

of

the

Edison

JOBBERS OF THE NEW EDISON, EDISON RE. CREATIONS,
EDISON DIAMOND AMBEROLA AND BLUE AMBEROL RECORDS

LOUISIANA
New Orleans — Diamond Music Co.. Inc.
MASSACHUSETTS
Boston — Pardee-Ellenberger Co.
MICHIGAN
Detroit — Phonograph Co., of Detroit.
MINNESOTA
Minneapolis — Laurence H. Lucker.
MISSOURI
Kansas
City —City.
The Phonograph Co. of
Kansas
St. Louis — Silverstone Music Co.
MONTANA
Helena — Montana Phonograph Co.
NEBRASKA
Omaha — Shulu Bros.
NEW JERSEY
only).— James K_ O'Dea (Amberola
Paterson
NEW YORK
Albany — American Phonograph Co.

New York — The Phonograph Corp. of
UTAH
Manhattan.
only.)— Frank E. Bolway & Son. Inc. Ogden — Proudnt Sporting Goods Co.
Syracuse
W. D. Andrews Co. (Amberola
VIRGINIA
Buffalo — W. D. & C. N. Andrews Co. Richmond— The C B. Haynes Co., Inc.
(Amberola only.)
OHIO
WISCONSIN
Cincinnati — The Phonograph Co.
Milwaukee
—
The
Phonograph Co. of
Milwaukee.
Cleveland — The OREGON
Phonograph Co.
Ltd.
Portland — Edison Phonographs, Ltd.
CANADA
PENNSYLVANIA
Montreal — R. S. Williams & Sons Co.,
Philadelphia — Girard Phonograph Co.
Pittsburgh
Phonograph Co.
Ltd. W. H. Thome & Co., Ltd.
only.) — Buehn
St. Tohn—
Williamsport
— W. A. Myers.
Toronto — R. S. Williams & Sons Co.,
RHODE ISLAND
Providence — J. A. Foster Co. (Amberola Vancouver — Kent Piano Co., Ltd.
Ltd. — R. S. Williams & Sons Co.,
TEXAS
Winnipeg
Dallas — Texas-Oklahoma Phonograph Calgarv — R. S. Williams & Sons Co.,
Co.
Ltd.
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Canadian Dealer Builds Up Business by Taking
Talking Machines Out Into the Country Districts— Seldom Loses a Sale — Reason Why
Winnipeg, Man., September 4. — Many hardware dealers throughout Canada are taking on
talking machines as a side line and making a
success of it. The case of W. E. N. King, of
Neepawa, offers a striking illustration of the
success that awaits the man who goes out after
business. Mr. King does not wait for the customer to come to his store, but goes out and
finds him. A motor car has been fitted with a
platform large enough to hold four cabinet machines, and in this Gar Mr. King sallies out into
the country and seldom comes back with a
machine.
The idea came to him several years ago when
he found it worth while to go out into the adjoining territory to sell oil to farmers using
tractors. When he added musical instruments
to his business he decided to try the same plan
in the selling of talking machines and pianos,
for the only way to meet the mail order competition was to see the farmer before he sent
his order away.
In discussing his business methods with the
World correspondent, Mr. King said:
"I have two methods of going after outside
business. One of these is to take advantage of
every tip we can get of where goods can be
placed, and the other is by literally going out
and taking the business by the throat, that is
to say, by a straight canvass.
"In the former case I find that quick action is
essential. As a case in point, on the Saturday
just before last Christmas a farmer came into
my store to buy a few articles, and I noticed
him examining the cabinet models. I did not
press him to buy, but asked him if he was thinking of making a purchase. 'You know me,' he
said. 'My name is
, I live out by
Arden. If you are out that way sometime I
will look at your machine.'
"On the following Monday morning I was out
at this house about breakfast time, and I hadl
driven about eleven miles. The farmer helped
me to carry in the machine and did not seem
surprised at my visit. I made a sale, and also
disposed of thirty records. When I had made
out a lien note payable after threshing the
farmer surprised me by making a heavy cash
payment on account."
Mr. King made a sale to the farmer's brother
across the road in spite of the latter's objections
to all talking machines in general. Having the
goods right on the spot brought results and
showed the advantages of going after the business instead of waiting for it.
TALKING

MACHINE

EXPORTS

GROW

Exports, Including Records, for Twelve Months
Ending June 30, 1919, Total $4,543,332
Washington, D. C, August 1.— In the summary
of exports and imports of the commerce of the
United States for the month of June, 1919 (the
latest period for which it has been compiled),
which has just been issued, the following figures on talking machines and records are presented:
The dutiable imports of talking machines and
parts during June, 1919, amounted in- value to
$35,921, as compared with $45^,028 worth which
were imported during the same month of 1918.
The twelve months' total, ending June, 1919,
showed importations valued at $318,239, as compared with $355,785 worth of talking machines
and parts imported during the same period
of 1918.
Talking machines to the number of 4,531,
valued at $177,229, were exported in June, 1919,

Machine

York, September

15, 1919

as compared wth 2,978 talking machines, valued
at $104,249, sent abroad in the same period of
1918. The twelve months' total showed that
we exported 49,717 talking machines, valued at
$1,544,870, as against 91,217 talking machines,
valued at $2,610,866, in 1918 and 78,669 talking
machines, valued at $1,987,878, in 1917.
The total exports of records and supplies for
June, 1919, were valued at $345,143, as compared with $216,584, in June, 1918. For the
twelve months ending June, 1919, records and
accessories were exported, valued at $2,998,4o2,
in 1918 and $2,073,463 in 1917.
COAST

GUARD

WANTS

VICTR0LA

Crew of Rockaway Station Want Someone to
Send Them a Machine
The shortage of talking machines is affecting not only the dealers, as the following letter
shows. Willis D. Abrams, a surfman stationed
off Fort Tilden, N. Y., sent out this plea
through the columns of the New York Herald:
"I am writing to you in behalf of the crew of
this station, hoping that through the medium
of your paper we can obtain a Victrola.
"This station is at the lower end of Rockaway
Point and is three miles from the nearest village
where any amusement can be had. Liberty is
granted to the men every eight days. Because of
the fact that only nine men are on duty we have
been more or -less overlooked by the different
charitable organizations.
"Whatever service you may render us in this
line will be greatly appreciated by this crew.
Thanking you in adVance, we remain the crew
of Coast Guard Station No. 92."
TALKING
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World
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OF DEMONSTRATIONS

Danger of Overdoing Always an Unpleasant
Possibility in This Work
The demonstration of talking machines has
been called merely practical advertising of certain facts and making them so clear to the
hearer that the merits of the machine are at
once understood. Some have thought that the
demonstration was such an easy matter that it
was not of any very great importance, but in
this they are wrong. It is easily possible for
the demonstration to defeat its own purpose if
it is done by someone who does not realize the
true worth of what he is doing. The experienced salesman who is thoroughly conversant
with all the pitfalls of his calling is well aware
of this fact and recognizes it as an unpleasant
possibility. The demonstration may be overdone if the salesman overdoes the work of
trying to make the process attractive and pleasing, and the wide-awake dealer or salesman is
the one who has learned to know the proper
time to demonstrate, the right numbers to use
to suit the individual and the right people to
demonstrate to. The successful store manager
is the one who realizes that the value of demonstration plays a very important part in his sales
and sees to it that his men are instructed in
the work they are called upon to do.
Carroll G. Smythe, of the Binghamton Phonograph Co., Binghamton, N. Y., has recently remodeled the Sonora department of the store and
the facilities for handling the large shipment of
Sonoras which has just been received are greatly improved.
WIN FORTUNE

TO

IN

ARCTIC

Progressiveness of Explorer Who Took Talking Machine and Records With Him to the Frozen
North Fails to Impress the Eskimos, Who Were Already Familiar With That Form of Music
The Eskimos, in spite of their rather out-ofthe-way location at the top of the world, have
been able to keep up with the things of the
warmer hemisphere without any difficulty. They
have their talking machines and1 know the popular songs of days gone by. Styles in music do
not reach them as rapidly as is the case with us,
but one traveler who had dreams of winning
a fortune from the seal hunters of the ice fields
was sadly disappointed. Thinking of the happenings of history, when the savages fell down
and worshiped various inventions of civilized
mankind, W. M. Thompson of St. Michael,
Alaska, conceived the idea of taking a talking
machine into the North and bringing home great
wealth. He thought that to the natives this invention would be amazing and they would worship it and him as a god. He chose for his
scene of operations Northern Siberia and the
results of his expedition are both interesting
and illuminating. To a West Coast correspondent he tells the following story of himself:
"It was along in the early spring of 1904 that
my two partners and I were figuring on what we
could do to make some easy money. Things
were rather quiet around St. Michael, the first
boats from the States not yet having come in
as the ice had not broken up sufficiently, and we
thought our wits might turn up a few thousand
dollars of easy money. Finally we hit on the
scheme of separating Siberian natives from their
stores of valuable skins and walrus ivory in
exchange for the inexpensive but gaudy beads
and junk that we could get at the trading companies' stores. So we outfitted a small schooner
with enough supplies to last during the summer

with the 'god-box' on our side, the aboriginal
David Harums could be induced to come down
a few notches in their demands. So we bought
the machine and a few records, which were so
old that I have forgotten the titles of any of
them. But they were the kind that had a preliminary introduction by the company before the
band started to scratch out the tune in question.
This outfit cost us $240, and we figured we
could make it return about $5,000 in dividends.
"So we sailed with our hopes high, and soon
made the north coast of Siberia, on the Bering
Sea, and skirted along the mainland until we
sighted a good-sized village, and then anchored.
As usual, the natives came out in their kyaks,
or skin canoes, and climbed aboard to see what
our business was. The old chief was the first

cruise, and laid in a fine stock of 'trade' to
tempt the village beaux and belles.
"But the piece de resistance we had in mind
was one of those old one-cylinder phonographs
with the horn. This was to be our magic, and
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to greet us, delivering a guttural address of welcome, and after the rest of the ceremonies were
over we decided to spring our big card. So we
hauled out the machine, wound it up and put on
the record showing the least signs of wear.
The first stanza of 'In the Shade of the Old
Apple Tree' came out according to Hoyle, and
the crowd was still standing. There were smiles
on their faces, as if they were waiting for something, and when the chorus began we got the
surprise of our lives. Every one of those
unwashed denizens of the Arctic circle chipped
in with the chorus and sang it to perfection.
"When we recovered enough to ask questions
we found out that a missionary in the interior
had a talking machine and the natives had been
listening to the records for the last year, and
knew them all by heart. But we traded the
machine off to the chief for a couple of blue fox
pelts that brought a neat little profit on the machine anyway. But the next fellow that tells
me of the wild savage tribes burying their faces
in the dirt when a new contraption is shown
them will have to tell a good one."
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it is necessary to use the reflector made for the
This is economical in electric current. The
Successful show window lighting is nothing
size of light used. Make sure the reflectors are
more or less than good theatre stage lighting
floor lights, like the foot lights in the theatre,
right
before installing them and never change
applied to the store. What the stage is to the
light the lower part of the display while the
theatre the show window is to the store. The
the lights in style or size without changing the
upper lights, like the drop lights in a theatre,
reflectors also and the greatest economy and
sort of lighting that is effective on the stage is light the upper part. The economy lies in the
the best results will be the reward.
also effective in the show window. When one
fact that the floor lights are much closer to the
All dealers in reflectors should be able to
goes to the theatre and the curtain rises all parts of the display lighted than they otherwise
recommend
the best one for the purpose, but unlights that might shine into his eyes are turned
would1 be. Hence less brilliant lights are refortunately al of them are not careful to do so.
out. Only those that shine directly upon the
quired to produce the desired effect.
For this reason where there is any doubt it is
stage are left burning. Drops and troughs are
The commonest method is to light the winwell
to test the reflectors. To do so install
used to completely conceal the lights themselves.
dow from lights installed on the ceiling of the
them
temporarily in the window. Turn the light
The talking machine man will do well to bear
window or on top of the window frame. When
on
in
one after another and try reading a newslights
of
the
right
size
are
used
and
they
are
these facts in mind when installing lighting systems in his windows. It does not matter what
fitted with the proper reflectors the results are
paper placed upon the floor of the window.
satisfactory.
The reflector that results in making the type
kind of lights are used. It is the way they are
most easily read is the best one for the purpose.
used that counts. Along the front in France
The third method is especially effective where
WW Lights may be concealed from view either by
the soldiers used' to form stock companies and
hanging a valance across the top of the window
produce really good plays in buildings where
there was no other source of lights than candles.
or by painting a sign across it. Either of these
methods are effective and1 no other method will
The lighting nevertheless conformed to the
serve as well.
The Theatres Provide
principles of good stage lighting and although
Intensity Should Be Regulated
the effect was not a brightly lighted stage the
Different
displays require different amounts of
results were satisfactory.
Excellent Examples
Three General Rules to Follow
light. It requires less light to illuminate a display of white goods than a display of black
There are three general rules that should be
of the Art of Good
goods. For this reason it is well to provide
followed in planning window lighting. The
enough lights so that some of them can be
first and the most important is placing the lights
in such a manner that all the light shines upon
turned
off when a light-colored display is made
Lighting for the Talkand all of them can be used when such a disthe front of the goods displayed. The second
play as talking machine records is made. This
and only slightly less important is to place the
ing Machine Retailer
saves on the cost of light without reducing the
lights in such a manner or to use screens and
effectiveness of any display. It is well to make
shades in such a way that no light can shine
he the lighting installation in such a way that by
directly into the eyes of the people on the sidethe streets are not brilliantly lighted. In this
walk. This is more than ever important where
simply turning switches or valves one-fourth,
one-half or all of the lights can be used.
method a few large gas or electric lights equipelectric lights are used. The glare of a modern
ped with reflectors that direct the light into the
Requirements Vary With Conditions
electric light is so great that if it shines directly
window are installed just outside the windows.
Both
window and store lighting requirements
into one's eyes it blinds one to such an extent
This method has the advantage that it is cheapvary to a certain degree with the brightness of
that he cannot see the display with any degree
est of all to install. The lights cannot shine
the street lighting. Where streets are very
of comfort. The third is one of economy, apinto the eyes oi people looking into the window
preciated inthese days of the high cost of doing
brightly lighted more light will have to be used
and the sidewalk is illuminated. The light used,
in the windows to make them appear brightly
business. It is to install a number of small
however, will probably cost more.
lighted in contrast. Where the street lighting
lights rather than very few large ones. This
is not so brilliant less window lighting may
Purposes of Reflectors
makes it possible to turn out the lights not
answer the purpose satisfactorily. Usually,
Reflectors for window lighting serve two purneeded and save the expense of burning them.
poses. They conceal the light, preventing it however, it is better to have too much light
Lights at the Front of the Window
Rule number one means that the lights will shining into people's eyes, and they direct the rather than too little. Observe that one thing,
light upon the display. It is necessary to make
have to be placed at the front of the window.
however, must never be done if the window dissure that the reflectors are deep enough for the
There are three satisfactory methods of doing
plays are to sell the maximum amount of goods.
size of lights used and that they reflect the light
this. One method is to place a trough of lights
This is to use store lighting in the window. The
in the desired direction. Since electric light reon the floor of the window up close to the glass
best store lighting fixture will prove ineffectual
flectors are made for each different size of light and extravagant.
and another trough of lights near the ceiling.
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"Victrola" '3 'he Registered theTrade
mark ofof this
the Company
Victor Talking
products
only. Machine Company designating
War ing : The use of the word Victrola upon or in the promotion or sale of any other Talking
Machine or Phonograph is misleading and illegal.
Important Notice.
Victor Records and Victor Machines are scientifically co-ordinated and
synchronized in the processes of manufacture, and should be used
together to secure a perfect reproduction.
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FOR

FILING

DISC

RECORDS

The enormous demand for "National" Record Albums keeps apace with the ever increasing demand for machines and records, and our
output capacity has been enlarged to meet the greater needed supply. Record Albums have proven themselves to be the best and most convenient,
as well as economic, method of filing and keeping disc records.

THE

ALBUM

soon pays for itself in timesaving and preserving records.
The initial cost is really an
investment which comes back
fourfold.
MAKING

THEIR

SELECTION

Illustrating the daily actual usage of the
Album, the most convenient and satisfactory
record filing system extant
A

PLACE

FOR

EVERY

THE PERFECT PLAN
The pockets holding the records are substantially
made from strong fibre stock, firmly joined together
and bound in attractive covers.

RECORD

AND

EVERY

RECORD

IN ITS

PLACE

Albums are an Indispensable Requisite in the talking machine business and wherever records are sold. An accessory that is necessary
and worth while. Practical and handy. Save time and records. A profitable adjunct to the business. All owners of machines and records want
Albums to file and preserve their records.
We manufacture disc Record Albums containing 12 pockets to fit cabinets of all sizes and styles. We also make Albums containing
17 pockets. With the indexes they are a complete system for filing all disc records.
For durability, finish and artistic design, our Albums are unsurpassed. We have unexcelled manufacturing facilities, and consideringquality our prices are the lowest.
Write us, giving quantity you may desire, and we will quote prices.
WE MAKE ALBUMS TO CONTAIN VICTOR. COLUMBIA, EDISON, PATHE AND ALL OTHER DISC RECORDS
NATIONAL

PUBLISHING

CO.

:

CHICAGO
CANADIAN'S

VIEW

OF RECORD

VALUE

Toronto Globe on Its Music Page Calls Attention to the Great Possibilities of Records and
the Great Care Taken in Their Manufacture
Toronto, Can., September 6. — E. R. Parkhurst,
who conducts the musical and dramatic page of
the Toronto Globe, recently ran the following
article dealing with the value of talking machine
records :
How few of us ever stop to consider what a
large amount of merit has gone into the making
of a phonograph record. How seldom we stop
to consider what excellent exchange value we
are receiving in return for our $1.00 or $1.50.
At the risk of being accused of having a commercial mind, one might seek to impress this
fact on the public and remind them that there
have been thousands of dollars spent on preparing the little disc that is sent out for the
pleasure of the public. One might even go
further and speak of the million of dollars that

239

OFFICE:

S. American
508

Street

S. Dearborn

They produce the charm of the poet's song
lyric, the musician's interpretation of the great
masters, or a singer's reading; all are so vitally
interwoven that they are a never-ending source
of wonder to all who have vision, there can be
no limit to the possibilities of this wonderful
instrument, for it can be a musical instrument,
not a mere talking machine; there can be no
limit to its possibilities, if the inventive mind
is allowed free scope, as applied to its improvement. True, it is nearly perfect now, but there
are surely undreamt-of possibilities in every invention, and who shall say that the talking machine is an exception to this rule?

STOPS

PHILADELPHIA,

ADVERTISING

simplest

and
They

most efficient Automatic Stop on the market.
give excellent

are easily installed
absolutely

service,
and

are

guaranteed.

Send 50 cents for Sample Stop

KirkmanEngineer

ing Corporation

237 Lafayette St., New York

APPEALS

TO CHILDREN

St. Joseph Store Makes Special Offer of Records
Selected for Children's Use
The Leader Department Store, St. Joseph,
Mo., recently carried large advertising in the
local papers emphasizing the advantages of the
Brunswick phonograph. A special appeal was
made on the basis of the educational features
for the children and at the bottom of the ad
were listed the various classes of records. An
attractive offer to send a machine and any records selected from the classes named was made
and a coupon furnished for that purpose. This
kind of advertising was designed to create in
children a better musical appreciation by means
of keeping them in touch with the best music.
DALY

TO VISIT VIRGINIA

TRADE

John R. Daly has become a member of the
sales force of the Reed Co., Inc., Pittsburgh,
Pa. He will call on the trade in Virginia in
the interests of Regina phonographs, Operaphone records. Universal music rolls and the
Reed line of booths and fixtures.
NOW

The

PA.

Street

have gone into the perfecting of the phonograph, the training of the singer or musician
and into the making of the little disc of black
composition which shows a seemingly meaningless circle of wavy lines. But the lines are not
meaningless, as the mind of the magician has
discovered, and when the tone arm of the phonograph is applied these very wavy lines produce
the volume of sound which so charms us all.

AUTOMATIC

:

THE PLAYERTONE

T. M. CO.

The Goldsmith Furniture Co., 954 Penn avenue, Pittsburgh, Pa., has been changed to the
Player-Tone Talking Machine Co., and the address is now 967 Liberty avenue.
DIE

CASTINGS

In Tin, Zinc,
Aluminum

Lead and
Alloys

LATROBE DIE & CASTING CO.
LATROBE. PENNA.
NEW YORK OFFICE: 50 CHURCH STREET
Phone Cort. 3869
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"Victrola" is the Registered Trade-mark of the Victor Talking Machine Company designating
the products of this Company only.
VictroU upon or in the promotion or sale of any other Talking
word
the
of
Warning : The use
Machine or Phonograph products is misleading and illegal.

Victor Records and Victor Machines are scientifically co-ordinated and
Important Notice.
synchronized in the processes of manufacture, and should be used
together to secure a perfect reproduction.
Victrola X, $110
Mahogany or oak

Victrola XI, $130
Mihogany, oak or walnut

Victrola XIV, $200
Mahogany or oak

Victrola XVI, $250
Mahogany or oak
Walnut,
Victrola
XVI,$312.50
electric, $312.50
Mahogany or oak— Walnut, $375

Victrola XVII, $300
Mahogany
or oak
Walnu»$365
Victrola XVII, electric, $365
Mahogany or oak— Walnut $430
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who sold at retail on time in Great Britain, and particularly inIreland, before the war quite generally referred to

instalment sales as "Kathleen Mavourneens" because "they might
be for years and they might be forever." Although retailers in
the United States did not adopt the same expression, it would have
fitted quite as well into the situation on this side of the water as
it did abroad.
In certain quarters there was so much

anxiety to make

a

sale that the income from the sale was a matter of secondary consideration. Conditions were such that retailers must perforce observe established list prices on machines and records. But there
were no such fixed regulations regarding instalment terms and
the temptation to spread the time of payment over many months
was too strong for a great many retailers to resist.
Just now the average retailer of talking machines is seldom
called upon to talk terms, inasmuch as there are frequently several
customers waiting for each machine as it arrives from the factory,
and at least one of them is pretty sure to offer cash as the main
reason for securing ownership of the machine.
The proper idea would seem to be to preserve this condition
even when the situation changes. Of course, it may not always be
possible to demand cash in the face of competition, but there is
a certain limit on terms that should be observed rigidly. For every
customer who cannot pay for a $100 machine within six or seven
months there can be found, if the dealer really looks for them, a
half dozen prospects who will not only pay his terms, but will
likely be in a position to talk cash.
Terms, be it said, are just what the dealer makes them. The
terms he advertises may be the lowest he will accept, but in the
customer's eyes they represent the maximum amount that is expected. On more than one occasion, where ridiculously low terms
have been advertised on machines, the prospect has come in and
demanded such terms, only to produce the cash when he learned
that the retailer was one of those who charged interest on deferred
payments.

That the customer accepts the dealer's advertised terms as
maximum and is generally willing to do a little better voluntarily
has been proven by the experience of at least one concern who
for several years has advertised, in the case of pianos, to accept
the customer's own terms within reason.
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been well content to meet terms of $25 down and $10 a month on
a $350 instrument hesitated about quoting. any such terms of their
own accord, and the result was that the average of initial and
monthly payments was surprisingly high. Less than one per cent,
of the customers offered terms that were not immediately acceptable by the house, or were not higher than would have been acceptable under ordinary conditions.
The talking machine dealer in the past couple of years has
had a wonderful opportunity to clean up his instalment business.
The public is in the mood, and has the cash to pay not only the
right price, but pay that price on the right terms. It is up to the
retailers whether or not, when the situation changes, they go back
to the old conditions. The man who does so displays poor business
judgment.

Trade Representatives: Wilson D. Bush, C. Chace, Edward Lyman Bill, V. D. Walsh,
E. B. Munch, Chas. A. Leonard, L. E. Bowers, A. J. Nicklin

NEW

WORLD

People who would have

TALKING machine men are quite right generally in their contention that the War Excise Tax on machines and records is really
a tax on education, but just now it seems that Congress is not
interested to any great extent in education except so far as the
efforts of its members may go to convince the public of the power
of one or another political party.
Ever since the signing of the armistice industries whose members have suffered, and are suffering, from excise taxes and luxury
taxes have sought relief in Washington without avail. Congress
has been too busy playing politics to give heed to the cries of the
business men, and the result is that members of the music industry,
as well as those in other lines of business, may expect to pay special
taxes indefinitely.
Congressmen who have been approached declare that there are
so many lines of business seeking relief measures that the legislators hesitate to favor one, on the chance of having a host of
others line up in protest against their not receiving the same consideration. The thought is now that the Senators will meet and
endeavor to formulate some plan for a general legislative measure
that will grant relief all along the line, and prove a substitute for
the many individual bills that are now in committee.
Meanwhile, the talking machine trade should not lie dormant.
It must make its protest loud and prolonged, for the industry
that stops fighting is likely to be overlooked. When the Congressmen come home there is afforded the opportunity to make a personal appeal that cannot be ignored. Letters sent to Washington
come in competition with hundreds of other letters from other
interests, but the spoken word into the ear of the Congressman
at the place where he gets his votes may be assumed to have a
more direct and lasting effect.

'T'HE school of salesmanship that has been established by the
1 Victor Talking Machine Co., at its headquarters in Camden,
N. J., is a trade development the importance of which cannot be
ignored, for it represents the first organized effort along that line
in the industry. Manufacturers, wholesalers and retailers have
in the past given some attention to acquainting salesmen with various details of the business, with a view to increasing their efficiency,
but the Victor plan provides for a course of training designed to
place the ambitious salesman in possession of information that will
enable
fully. him to take care of every detail connected with the conduct of a modern talking machine business efficiently and successIt has been maintained, and rightly, that a salesman's efficiency isin direct ratio to his knowledge of the goods he is
selling, and this new course is designed primarily to give to the
salesman a broader and more detailed knowledge of the best in
music as found on the records. Being thus familiar with many
more Red Seal records, the salesman can place these records before
the clientele of the store so effectively that sales must increase and
any chance of an overstock be eliminated.
Conditions in the talking machine trade for years have been
peculiar in that many retailers always did a very sizable amount
of business without any great selling effort, especially when they
devoted most of their attention to the popular numbers. The condition has usually been that the most desirable record of the popular kind, and the leading types of machines also, have been too few
to meet nominal demands, and in many cases a retail business
has simply developed into a center for order taking. Record
experts in the factories have long held, however, that there was
a wealth of good things to be found in the various record catalogs,
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but that many of these were hidden from the bulk of the trade
and from the public through a lack of knowledge of their value.
The Victor course in salesmanship is planned to overcome this satisfactorily, and it should not only have the effect of making better
salesmen, but should serve directly to develop among the public a
still greater knowledge and appreciation of good music.

TALKING machines and records are constantly gaining new
prestige in educational circles as their value becomes more fully
appreciated. Whereas only a few years ago talking machines were
practically unheard of in schools and colleges and the representatives of the educational departments maintained by manufacturers had difficulty in persuading educators to listen to the special
records and to the arguments that they were prepared to present,

THE general average of talking machine dealers will be able to
sell this fall and winter all the machines of the better grades
they will be able to get, but even the most progressive of them will
find it very difficult to sell to their prospects the promises of manufacturers and their sal esmen. Just now the live retailers, and for
that matter those who are not quite so live, are beginning to cast
about to find out where they may obtain sufficient machines to meet
their requirements, and are most anxious to place orders for such
machines. The big problem in some instances, however, is not that
of placing orders, but of having them filled.
The retailer who makes even a casual study of manufacturing
conditions in the trade must realize that, although earnest efforts
are being made to increase production so that it will measure
up to the demand, the general situation in the industrial field tends
to discount such efforts in a considerable measure. Those who at

we find a condition to-day wherein a convention of educators in any
part of the United States would hardly be considered complete unless there was on hand a representative of some talking machine
company prepared to tell of the part that instrument plays in the
training of the child mind.
In carrying on this educational work the basic idea has
naturally been commercial. There were, of course, a certain
number of machines and records to be sold to the schools, which
meant immediate business and profit for the retailers ready to take
advantage of it. But there was a bigger thought. Every installation of a machine and record library in a school served to acquaint
just that many more children, and through them their families,
with the desirability of the talking machine ndt only for the
school but for the home.

the first of the year were optimistic regarding
enjoying a tremendous output of machines and
or at least an output somewhat larger than the
are in a fair way to be disappointed and realize

the prospects of
records this fall,
pre-war standard,
the fact, and yet

there are manufacturers' representatives going about the country
promising all kinds of service in the matter of delivery. The larger
companies for the most part are conservative, are laying their cards
on the table, and are not making promises which. they know cannot
be kept. The hunger for orders, however, has caused some concerns to make promises regarding deliveries on orders that they
know cannot be kept.
It would be well for the retailer in placing his machine and
record orders, and particularly the former, to investigate with a
view of finding out if the manufacturer can really fill the order
as he says. The retailer can, of course, gamble and place orders
for two or three times as much stock as he actually requires in
the hope of getting enough of the orders filled to serve his purpose.
Such a practice is bad both for the dealer and for the honest
manufacturer. The thing to do is to make sure that the manufacturer can keep his promises on delivery, place an order to cover
actual requirements, and then see that the order is filled according
to specifications. There is enough uncertainty in the trade to-day
regarding the production question without adding to the troubles
of the retailers by booking orders just for sake of placing them
on file. It is a practice to be discouraged in justice to the manufacturer who is honest with his trade and is promising only that
which he knows he can accomplish.

It was essentially a business-building campaign, but in working
for more business the educational departments have done even a
greater service for the public at large. They have, through their
efforts, given not only to the educators and to the students a new
conception of music and what it means, but have been instrumental
in bringing the same message into the homes. This development
of musical appreciation in the child mind will prove the basis
of a musical instrument demand in the future. The effect is going to
be felt in every branch of the industry, and will prove a tremendous
force in impressing the public with the fact that music in some form
or another is not only desirable, but is distinctly essential. It is a
work in which commercialism and idealism meet on an equal plane.
THE story comes of a talking machine dealer, who, like many
others, was selling from sample and promising later deliveries,
but who had the misfortune of having his premises gutted by fire
and his record of sales destroyed. He was at a loss how to trace
all the people who had placed orders for machines for later
delivery and was in quite a quandary. Purely by accident, however,
he left a box in which a large machine had come standing on the
sidewalk. In the course of one morning a half dozen people
dropped in to inquire if that was their particular machine that had
arrived and the case was allowed to remain on the sidewalk until
a large percentage of the list was completed.
It was simply an instance that goes to show just how anxious
the buying public is to secure more talking machines than are
available at the present time and presages great activity for an
indefinite period to come.
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George M. Parker, of the Bush & Lane Piano
Co., of Seattle, Wash., has very definite ideas
on the matter of service and his ideas regarding ways and means for putting over newtalking machine deals are always novel and productive of good results. On a recent visit to
New York he told a story which illustrates
a point of service which should interest every
talking machine dealer who is looking for
ideas which will lead to bigger and better business.
One evening after the store had been closed
and Mr. Parker, who had finished a little overtime work, was ready to leave, the telephone
bell rang insistently and when Mr. Parker
answered it the man at the other end of the
wire said that he lived on the outskirts of the
city, had just arrived home, and had forgotten
to buy phonograph needles. He had purchased several new records elsewhere and was
expecting to entertain a dinner party, which
was to be enlivened by the music of the new
records. He stated frankly that he was up
against it, that he had tried other stores, especially the one he had done business with recently, but they were all closed and he wanted
to know if Bush & Lane, or the man answering the phone for Bush & Lane, would be willing to send the needles out to him. He would
be glad to pay the messenger, he concluded.
"Certainly," replied Mr. Parker. "I will see
that you receive the needles within a halfhour. Good-bye." The fact that the customer
had never traded with their store before did not
make any difference to Mr. Parker. He saw
an opportunity and grasped it.
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He immediately got packages of loud, medium and soft needles, jumped into his car and
broke the speed limit on the way to get the
needles out. He did the three miles in ten
minutes and delivered the needles, as the customer himself stated, in what seemed to be
but a minute or two after he had left the telephone.
When the customer saw that Mr. Parker
(whom he knew) had delivered the needles
himself in his own automobile, instead of sending them out by messenger, he was embarrassed and hardly knew what to say. He felt
that he could not offer to pay Mr. Parker a
messenger boy's fee and a bit awkwardly
asked the price of the needles.
"Oh, that's all right," said Mr. Parker. "I
didn't make out any sales slip for these needles
and so I can't take anything from you now.
Just drop in the next time you are downtown
at any time that's convenient. You can then
pay the regular price of the needles when we
enter the sale in our usual way. We are certainly glad to be of service to you," and with
a smile Mr. Parker departed.
Needless to say, the customer made it a
point to drop in the next day and pay for the
three packages of needles. This was just what
Mr. Parker wanted, as it gave him an opportunity to show him his demonstration rooms,
the large stock of records, and gave him a
chance to explain just what Bush & Lane service is.
"Since that time," said Mr. Parker, "he has
become one of my best record customers and
has practically delivered three fine phonograph

Offers

Emerson

new

the

a customer really enthusiastic all you
on Tomygetpart."
have to do is to see that he gets more than
he thinks he is ordinarily entitled to, in service, courtesy and value, and the little incident
which Mr. Parker relates can be taken to
heart by everyone who has goods to sell.
The above story appeared in the Sonora Bell
and is reproduced as a good example of how a
talking machine dealer can build for the future
by paying attention to small details and opportunities for service that come when least
expected and might be passed by as a waste of
time by those who are not awake to the value
of real service.
SAN ANTONIO
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OPENS

The store in Saco, Me., formerly occupied by
a painting firm is being remodeled and made
into a talking machine and record store. This
new store will be under the management of
William Streeter.

immediate delivery. We refer to the new 10-inch doubledisc Gold Seal Emerson Record in the green envelope.
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handsome assortment of New Ed'.son models
on display around the rooms aroused much favorable comment from those present.
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The A. E. Byers Phonograph Shop, San Antonio, Tex., recently held a formal opening of
the new store at 310 West Commerce street, at
which some interesting tone tests were held.
The duet played with the Edison by Frank
Hernandez, violin soloist with the San Antonio
Symphony Orchestra, proved one of the most
entertaining features of the program, while the
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AEOLIANVbcALIO
The PHONOGRAPH

HEN the Aeolian C ompany
ISf entered the field of phonograph manufacture, it
brought a new influence into the industry.
Up to that time, the development
of the phonograph had been largely
along scientific and mechanical lines.
And the results accomplished, while
truly remarkable, were not of a nature to raise it to a position of dignity and importance as a musical instrument.
The Aeolian Company, better than
any other concern in the world, was in
a position to add what was- needed to
elevate the phonograph. The musical
knowledge, mechanical skill, and artistic experience acquired by this house
in its development of other instruments, peculiarly fitted it to cope with
the problems connected with the manufacture ofthe phonograph.
Serious musical instruments, such as
pipe -organs, grand pianos, playerpianos, reproducing-pianos— all present

OF

DISTINCTION

/ft

different and difficult problems. In its
solution of these the Aeolian Company
has been pre-eminently successful. No
other instrument of these types share
the prestige of popularity — either here
or in Europe — of the Aeolian Residence Organ, the Weber Piano, the
Steinway Pianola, or the famous
Art Pianola Piano.
The

phonograph

and

Duo-

record made

by the Aeolian Company — the celebrated Aeolian-Vocalion and Vocalion
Record —
Together
point yet
of musical

are' typical achievements..
they represent the highest
reached in the reproduction
tones.

Moreover, the Vocation's exclusive
feature — the Graduola — which permits personal and artistic control of
tone, together with the new standard
of beauty and good taste in case design
and finish evident in the instrument,

r

raise the Vocalion to a position of unchallenged distinction and leadership
in its field.

VOCALION PERIOD MODELS — The most beautiful of phonographs.
Exquisite cabinet designs after the masters of the classic periods. Priced
from $265.00. Conventional models of the Vocalion, with Qraduola, from
$140.00; without Qraduola, from $50.00.
THE

AEOLIAN

COMPANY

7 Y

loxdox— paris
AEOLIAN HALL, NEW YORK CITY
Madrid— Melbourne
<%Cakersof the T)ao- Art 'Pianola — Largest tMlanufacturers af 3!Cusical Instruments in theWorld
Canadian 'Distributors: The Nordheimer Piano and Music Company, Ltd.. Toronto
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other mediums as part of the large and impressive advertising
conducted for the Aeolian-Vocalion and Vocalion Record
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Tie-up With National Advertising Commended
in Printers' Ink — H. L. Tuers Outlines Working of Columbia Dealers' Service Department
The thoroughness with which the tie-up by
the dealers with the national advertising has
been worked out is given as one of the most
significant factors in the rapid growth of the
Columbia Co. This forms the basis of a discussion on successful advertising in a recent issue of Printers' Ink. The complete union between the national advertising and the dealer
helps makes the advertising of the company
noticed whether or not the copy itself is read.
One of the most important features of this kind
of advertising is to have plans laid far enough
ahead to make it possible to have all display
material prepared and in the hands of the dealers at the proper time. H. L. Tuers, manager
of the Columbia dealers' service department, explains the workings of his department as follows :

TALKING

MACHINE

PITTSBURGH EMPLOYES' OUTING
Members of Pittsburgh Branch of the Columbia
Graphophone Co. Have Gay Time

getting out our dealers' helps. These include
an artistic cut-out for window display, an elaborate portfolio containing a reproduction of the
month's magazine advertisement and many illustrations in colors, together with dealer advertisments in English and other languages, a
panel hanger, reproducing in colors the magazine advertisement; our monthly house organ,
the Columbia Record; a catalog with a cover
that emphasizes the same idea and occasionally
an artistic poster and now and then some novelty. Every unit that goes into the combination reflects the national advertising motif.
These units may be used separately or in combination at the dealer's convenience.
"There is an additional use for which these
dealer helps are intended. With each set we
furnish a container so that the d'ealer may keep
a file. Frequently our monthly campaign features some singer or other artist. If later that
particular artist is billed for a concert or any
other kind of an engagement in the dealer's
town he has our window cut-outs, the record
stands and other materials with which to make
a special window display."
BIG ORDERS

FOR
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— Needs
'flfeee/s onfy Washing'

TO

PAY
You have 12 months to pay for this beautiful sign. The
first payment brings you the sign.

Only
Occasional
Washing
This beautiful porcelain enameled steel sign with its blue
and white finish baked on cannot rust, rot, fade nor peel.
An occasional washing will keep its smooth surface sparkling like new. It never needs painting nor refinishing. The
only cost of upkeep is a few cents a day for electricity.
This beautiful electric sign acts as a cheerful salesman inviting people to trade with you. Draws business like a
magnet from blocks in each direction as well as from the
cross streets and puts a "center-of-the-block" location on a
par with the comer location. It is the sign you need — Gain
a step on competition — Send the coupon today.

Machine

CABINETS

All Styles

REED

The Naomi Music Co., Jacksonville, Fla., is
now occupying its new home on West Adams
street, where the New Edison is featured in effective window display and advertising. Manager J. D. Flemming is constantly adding new
features and improvements to the store and the
attractive demonstration booths are making a
hit with the music lovers of Jacksonville.
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TO

NEW

MONTHS

Williamsport Man Visiting New York and the
East Reports Exceptional Business

Talking

JOINS

ECMRftL

MOTOR

G. M. Willson, head of the Willson Sales Co.,
Williamsport, Pa., has spent several weeks calling on manufacturers in the talking machine
industry in New York, Philadelphia, etc. In
talking with The World he said that the manufacturers called upon were, without exception,
greatly oversold. He added that he had been
successful in closing some large orders for the
Universal motor, which he represents throughout the Eastern section of the United States.
Mr. Willson is planning to take a trip through
the West the early part of September.

E. WILLIS

Charles E. Willis, formerly assistant manager
of the W. F. Frederick Piano Co.'s wholesale
Victor department, Pittsburgh, Pa., has joined
the forces of the Reed Co., Inc., wholesale distributors of Reginas, Operaphone records, Universal music rolls and accessories. Mr. Willis is well known to the Pittsburgh trade, having been with the C. C. Mellor Co., of that city,
and will cover the territory in western Pennsylvania.

until the strains of "Home Sweet Home" by the
jazzy Ginger Four broke the sad news of departure. All kinds of games featured the program and the entertainment committee, consisting of Grace Vaughn, Alice Repetto and
George Holmstrom, came in for much congratulation for their work, which turned out well in
spite of a few difficulties in starting. Manager
S. H. Nichols decided to umpire the ball game
between the Pirates and the Giants, but disclaims any responsibility for the result. The
committee is working on plans for a corn roast
in September and every one is eager for it.

—

UNIVERSAL

CHARLES

Employes of the Pittsburgh branch of the
Columbia Graphophone Co., including the Dictaphone, held their August outing last month at
Wexford Park, in that city. There was plenty
of fun and excitement every minute from noon

"To begin with, it is necessary, of course, to
have our national advertising prepared far
enough ahead to enable us to conform to it in
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VITANOLA

cannot.

It has a reputation to sustain, and a splendid capital
of

accumulated

which

must

confidence

be passed

on un-

impaired.

Vitanola

Talking

Machine
508 West

Co.

35th St., Chicago, 111.

Metropolitan Sales Representatives
M. M. ROEMER

SALES

CORP.

332-334 Eighth
Avenue
New York
Telephone:
Chelsea 2IS!
We invite the co-operation of live dealers,
everywhere, in meeting the demand for
VITANOLA. Send tor our attractive
proposition. Also ask for your copy of
"Making
a Phonograph
Department
It is brimtul
of business build.
ng helps.Pay."

Exclusive Vitanola Features:
Famous Duplex Tone Arm
Octagonal Reproducer
Perfected Sound Amplifier
Improved Tone Modifier
Plays

ALL
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It is the small town that needs entertainment
more than the big cities. The young, especially,
crave to see and hear the great actors, singers,
musicians, dancers and artists of all kinds. The
movies have helped to solve the problem of
keeping the young people in the home town,
by bringing to them scores of great actors,
dancers and mimics whom they could never
hope otherwise to see. But it is the talking
machine which has been of the greatest educational value, as it enables them to hear all
the wonderful instrumentalists and singers as
truly and naturally as their more fortunate
city cousins. It stands to reason, then, that
there is a big field to work in the small towns
and surrounding country. But, asks the talking machine agent, how am I going to get
people interested? The best way to answer this
is to cite some of the methods pursued by various small town dealers who have really met with
success in following out their specified selling
plans in their territories. .
A One-Horse Store
Tim Sammons, Triumph, Minn., has worked
up a thriving business with his One-Horse
Store. The name was applied in derision when
he opened up his store in the diminutive town
a number of years ago — but, like the man in
the song, when he was handed a lemon he
just "made the lemon-aid." He adopted it as
the name of the store, and had a cut made of
a horse's head, which he uses on all his stationery. Having taken the agency for a line
of talking machines he determined to let everybody within auto distance — most of the farmers
in the progressive Northwest own a flivver at
least — know that he had them, and, what was
more, was going to SELL them. He got out a
little store paper, which he kept on hand for
all who called. In this he told some of the
delights of a talking machine as a relaxation
after the day's work, while to the younger
generation he told how well adapted it was to
playing dance music. To the musically inclined he told how it enabled one to hear
Caruso, and Farrar, and Heifetz; while to the
student he showed how foreign languages, with
the proper pronunciation of every word, could
be learned through its educational records.
He likewise made it a point to become the friend
of everybody — the personal element counting
for much more in rural than in an urban community.
Post Card Plan to Introduce Hits
One of his clever schemes for. working up
an interest in new records was his post card
plan. He took his son with him to the city to
do his semi-annual buying, and while ther.e
stepped into a photo studio and had the picture of himself and boy imprinted on a card. He
had several hundred of these printed, and below the picture was written: "Alden and I are
in the Twin Cities buying our holiday goods,
and we have found many wonderful bargains.
We will have a part of them on display at
THE ONE-HORSE STORE next week, upon
our return. Among them are a score of the
newest records. We are going to have a concert at the store next Saturday evening. Bring
your family and come and enjoy a pleasant
social evening." By making his store a community center he brought out the people for
miles around, and while he did not attempt to
commercialize his concerts it was very natural
that all who came to town would make their
needed purchases at that time. His gospel is
very simple: "Persuade the people they're losing money by not trading with you, and you
can't keep them away from the store. So far
as the talking machine end is concerned, if
one will keep hammering away at sales of raa-

Town
Territory
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chines, keep a well-assorted stock of records,
and advertise freely, he is bound to make a
success of his business."
Selling the Farmer Trade
Ankeny'sr Corning, Iowa, situated in the midst
of a large farming community, makes a specialty of the service rendered by him. Just as
an example, he has established a big stone
drinking fountain, with water free for all. Of
course scores come in who do not purchase, but
they all know Ankeny's, and when in need of
merchandise their feet trip pretty regularly in
IE
that direction. A talking machine is in oper-
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ation the greater part of the time, the records
containing many classic selections, as well as
the latest popular ballads. Mr. Ankeny has
fitted up a runabout, on which he can carry
a talking machine, and whenever he can get
away from the store he is outside soliciting
business for that department. He has found
this branch of business a moneymaker and
limited only by the time he can put in soliciting— in other words, the more time he puts
in the larger the sales. Of his plan he says:
"After-supper calls are very convenient for the
farmers. At that time of the day the farmers
have nothing to do and are glad to have such
a caller to relieve the monotony of the evening.
They can spend plenty of time listening to a
demonstration and are more in the mood to
bu\- than they would be if approached during
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Maher Bros., Jackson, Mich., have just enlarged
their talking machine department, and now have
fourteen record hearing rooms and their large
record stock on the first floor of their store,
which takes the major part of the floor. These
gentlemen are among the oldest Victrola dealers in the State of Michigan.

coupled

Makes

B. Stoddard

the busy hours of the day, thereby greatly
increasing the chances of making a sale.
Children's Interest Worth While
Now that school is about to open the children may be made very active agents for giving
publicity to talking machines. • Lansburgh &
Bros, recently boosted their sales by offering
a handsome Grafonola to the room in the public schools whose purchases for the month
amounted to the greatest sum. Anybody could
have his purchases credited to any room he
desired, and the way those children did pull
for their respective room was good to see. The
plan worked a threefold advantage, it increased
the general sales, it called attention to their
talking machines, and it created a demand for
more records — for with every machine sold there
was a new market for records.
Striking Displays for Records
And speaking of records, in order to get them
before the public they should be displayed in
a striking manner. A trim that could easily
be arranged by any dealer was noticed in one
of the small towns of northern Illinois recently.
In the background was built a bamboo arch
— laths could be substituted if given a coat of
paint — festooned with paper flowers and the
end hung with gay Chinese lanterns. Fastened
to this arch and displayed in wire racks down
in front were a number of huge paper sunflowers, each having one of the black records
for a heart. Set in the archway was a big
black card, lettered in white and gold, with
the name and price of a number of the latest
vocal and instrumental hits. Such a display
is bound to bring results, for it is the getting
away from the stereotyped and the commonplace that counts to-day.
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G. D. Crain, Jr., in Address Before Louisville, Ky., Rotary Club, Presented Some Strong and
Illuminating Facts Regarding the Part Played by the Trade Journal in Business
I believe I am safe in saying that the dominating idea of the present, as far as the commercial world is concerned, is greater efficiency.
The problem of doing the thing better, or more
quickly, or more cheaply, has been studied at
every point, from the factory to the consumer;
and the science of management has been evolved
from a consideration of the details going into
the production of goods or sales in the best possible way.
The trade journal, as I see it, has been more
responsible than any other one thing for the increased efficiency of the modern business man.
This is, of course, a broad statement, and yet
I believe consideration of the facts will demonstrate its truth. In the first place, it has provided amedium for the discussion of new ideas;
and in the second, it has developed a lot of them
of its own initiative.
Whenever a new plan for improving methods
of production or management is evolved, the
best place to get a clear, complete and authoritative statement of it is in the pages of the trade
journals covering the fields affected. It will be
there — you can count on that. And, on the
other hand, whenever anybody discovers that
he has a better system of cost accounting, or a
better method of handling material than has
been used in his line previously, he is pretty
likely to tell the trade journals about it sooner
or later, directly or indirectly.
A Sign of the Live Man
And this leads me to remark upon a peculiar
and interesting coincidence, and that is that the
live wires of every business are invariably the
men who read their trade journals most closely.
I do not say that they are live wires because
they read trade journals; it may be a cause, instead of an effect. But, at any rate, it is certainly significant that the men who are making
the biggest successes are those who are giving
close attention to the business papers in their
respective fields, and are using them in a way
to get out of them all the value they possess.
In the trade journal, when an ideal condition
is realized, as it frequently is, members of the
business pool their experiences, the sum total
being definite and established facts that can be
relied upon to help everybody in the business.
If the trade journal is in the news class, perhaps giving members of the trade in which it is
interested timely information on the movement
of the leading commodities, it has correspondents located in the principal cities, and these
furnish a complete and reliable story of the developments of the industry.
The typical trade journal of to-day is chiefly
educational in character, and smacks more of the
magazine than the newspaper, although in many
lines the market or news feature will always be
predominant.
Whatever its plan of production, the twentieth
century trade journal has a service to perform,
and it performs it. It has something of value
to say to its readers, and it usually says it in an
interesting and convincing manner. It has the
intimate touch, the familiar tone, the vocabulary
and the ideas of the man in the business it
reaches,; it is by, for and of that business, and
consequently it has a value that no merely general publication could ever hope to have.
A necessity to
all talking
machine owners
Adds life and
tone. Should
be used on all
records before playing

"Dustoff" Record Cleaner
Reproducing vocal records natural as the human voice. No
scratching or harshness. A seller for 8 successful years. 3
models. 25c, 35c, 50c each. Packed for counter display.
Name your jobber. Write for samples.
W. I. SCHWAB, Mfr.. 128 No. Main St.. Providence. R. 1.

This, incidentally, makes the trade journal,
reaching a carefully selected class, a remarkably
productive advertising medium. When the
average person thinks of advertising, it is in connection with the newspapers or magazines,
which are what the experts call consumer publications. Consequently, the big national advertising campaigns which are intended to make
the name and characteristics of a product known
to the general public are featured in periodicals
of that character. But it is a fact that some
of the largest and most successful advertising
campaigns on record have been conducted
almost altogether in the trade publications. The
public generally never hears of them, and it is
not intended that it should. But they are getting results of a definite, measurable character.
I believe that the advertising of the future will

Every
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be largely confined to just such carefully
selected mediums. I do not mean to say that
the general magazines will cease to exist; but
that there will be fewer of them, and that they
will carry less advertising, as the manufacturer
finds that he can get' the same results at a
smaller cost by using the trade journal for distribution and the newspaper for local sales work,
with the technical papers forming the link between producer and consumer of products not
distributed generally, such as machinery.
Made to Read
If I were permitted to make one plea on behalf of the trade paper, it is this: Use it. The
journal that is published for a special class
cannot accomplish its purpose unless it numbers
among its readers a fair percentage of those in
that class. And merely subscribing to such a
paper does not end the job. It should be read
carefully, from "kiver to kiver," as the old
darky said, including the advertising. No one
can do this without benefiting; the benefit will
be measured by the interest put into the study.
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When you buy die castings you are buying service and skilled
labor, not a stock commodity. Furthermore, the service of no
two die casting companies is any more alike than the designs of
two architects.
The work of this organization has its own individuality and
character. Its personnel includes many of the most skilled men
in the industry — its equipment is surpassed by none.
Precision Castings are furnished in great quantities within
such limits as ± .001 to ± .004. Think of the time saved in
machining and assembling — the floor space, equipment, and men
released for other duties.
To be SURE of the results you seek, choose an organization
with the necessary qualifications.
Let our engineering department show
you how Precision Castings can serve
you
economically
and efficiently.
PRECISION

CASTINGS
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Die Casting Plant, Syracuse, N. Y.
Brass, Bronze and Aluminum

Foundry, Pontiac, Mich.
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A canvass of the talking machine dealers in
the Metropolitan district has brought out the
fact that far too many dealers do not realize
the importance of their own industry and fail
to take advantage of the great mass of literature put out by the manufacturers. This literature is designed to help the individual dealer and
make it possible for any dealer in whatever locality or circumstances to do a better business.
Americanism has been the slogan for the past
four years and thousands upon thousands of our
present citizens who have come from distant
shores have been given a better understanding
of the aims and ideals of this country. But the
fact that they have become Americans does not
mean that they have banished forever the memories of the past or the recollections of their
early days as children. With most of them,
more than with native-born Americans perhaps,
music has had a more present and vital part in
their mental growth. Those who came to this
country from ten to twenty years ago have
noted the difference in regard to music. This
difference has caused America to be known as a
nation far from musical and it is only comparatively recently that music has been recognized
as a vital human need and has been given its
proper place in the every-day life of every
man, woman and child.
Educational Value of Talking Machine
In this broadening and cultural expansion the
talking machine has played a part which in importance is hard to fully realize. It has made
the industry to-day one of the wonders of modern times and it has grown to proportions which
even the most optimistic enthusiast a decade ago
could never dream of. The talking machine
dealer has played an important, even if at times
unconscious, part in this progress and yet to-day
some of these dealers do not realize the importance of their work. This statement is not
by any means based on sentimental grounds. It
is sound business that the public should be made
to realize the need for music, for that means
greater sales of machines and records. The
great manufacturing companies have carried
on nation-wide campaigns of education, founded
upon sound business principles, and the fact that
it was at the same time a worthy purpose and
a benefit to all Americans was purely incidental.
This does not at all detract from the credit due
these companies for their work, which has at
times been carried beyond the bounds which
plain business would demand. They have come
in for their share of praise, but what of the
dealer?
The Dealer Keeps Up the Contact
The dealer is the one with whom the actual

IF

buying public comes most in contact, and his
success is in a measure due to the work carried
on by the manufacturers. That is to say, the
normal run of business is brought to the dealer
simply through the national advertising of the
manufacturer. Up to a certain point every
dealer is on the same basis. Beyond that point
individual effort marks the difference between
mediocrity and prominence. The great mass of
literature prepared by the manufacturers is designed to help the dealer and the way in which
the dealer uses this literature is responsible for
his success or failure.
As a case in point we cite the foreign record
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To neglect the material furnished by the
manufacturer is to admit a lack of business
judgment on the part of the dealer. Material
enough is furnished to enable each dealer to
change his window display and1 local advertising .at least once each month and keep up with
the changes in the national advertising.
Opportunities Should Be Utilized
It is a regrettable fact that there are dealers
who pay no attention to the foreign supplements placed in their hands. They are content
with enough trade to keep their business going
and are not energetic enough to build for the
future. And it requires so little effort to do
this, with the material offered and at hand. The
betterment of any industry comes easiest and
best from the bottom. To begin at the top is
a laborious and usually unsuccessful process.
The dealer is at the bottom in the sense that he
is the final means of personal contact. He can
do more for the advancement of the industry
by his personal contact with the public than the
national work of the manufacturer, which of
necessity must be indirect because the personal
touch is lacking.
Let the dealers make use of the opportunities
offered them by the manufacturers and the future of the talking machine trade is assured.
And not only will it be assured, but it will be
on a higher plane and there will be an added
sat:sfaction in feeling that you as a dealer are
a part of an industry that is doing great good
for the advancement of musical knowledge in
America.
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display cards and evervthine conceivable to
interest these people. All this material is available to the talking machine dealer and it is
noteworthy that the successful dealer is the one
who has used it to good advantage.
It is but natural that these people should have
a love for the instruments and music of their
native lands and the dealer who can supply this
music and can furnish them literature in their
own language, telling them all about it, is. the
dealer who is making the best of his opportunities for building up trade. This does not
hinder one bit the Americanization of these
people, but in reality is an aid, for once they
have become talking machine users and gradually become more familiar with English they
come to know American music at its best. Native Americans born in the South have a natural liking for the Southern melodies, an Irishman loves the ballads of the Emerald Isle, the
Englishman likes to hear the folk songs of his
native shire, and so it goes. These are the
facts and it is up to the dealer to answer the
demand.

supplements put out by the Victor Co. These
supplements cover sixteen different languages
and are designed to appeal to the people ot
each one of these races. In the Metropolitan
district there are many nationalities, more noticeable than in other parts of the country because of their close proximity to one another.
These, or a large part of them, have become
American citizens through the natural process
of education and assimilation. They are the
best prospects of the talking machine industry
and are steady record buyers. That they are
colonized in certain sections is natural and gives
rise to the "class trade" found in various parts
of New York. This can be applied to the country as a whole, but for purposes of illustration
New York is a good example and what obtains
there can be applied to the whole country as
well. The foreign-born element has brought out
the need for foreign language records and supplements and likewise foreign advertising.
Handling the Foreign Trade
Dealers in these foreign colony sections have
a certain class of trade demanding a certain
type of music. No matter what type this may
be the manufacturers have anticipated the demand and have furn'shed literature, window
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Most Credit Troubles Can Be Cured With the
Right Kind of Treatment — Managers Must
Watch This End of Their Business
A sanitarium of any reputation counts upon
the rehabilitation of at least 90 per cent, of its
patients. Has this statement any suggestion for
credit men whose experience is that a very
small proportion of commercially sick merchants is rehabilitated?
The science of healing as applied to commercial diseases has not reached even its infancy
stage and the picture that presents itself usually
in an insolvency case is similar to the picture of
the heirs who are squabbling over what a decedent relative has left.
When the symptoms of trouble occur the
creditor generally begins to think of what he
may recover of his debt and not whether the
trouble is curable and the debtor saved. Because of this deficiency in our credit practice
nearly all insolvent estates are riddled before
bankruptcy occurs or they are passed over to a
creditors' committee for adjustment after the
estate is nearly depleted. Because of this the
assets of an estate are likely to show a tremendous shrinkage in the process of liquidation.
Let us become alive to this defect. Let us
arise to the opportunity of curing commercial
troubles when they are curable, and by this
process encourage debtors to consult with their
creditors before their condition becomes seri-
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Jewel

EXECUTIVE
FINISHING

ous and beyond hope. If a merchant finds in a
season that his business has made no profit, that
he has overstocked with merchandise, or other
unfavorable things have happened, he should
not be led to secrete these facts, but, on the contrary, encouraged to consult with his creditors
about them and to say with confidence that instead of pushing him over the brink by precipitate and ill-advised action they will sit down
with him and discuss conditions and exert their
best skill for the correction of the trouble and
the bringing of health to the enterprise.
Let the credit manager consider this subject
closely and not criticize when shrinkages are
great or the expenses of adjustment are seemingly large, for probably he has not shown
the skill called for or has failed to encourage his customer to talk with him in a perfectly
open and frank manner about his condition.
UDELL

ENJOY

PICNIC

Factory Staff With Friends Hold First General
Outing in Indianapolis on Saturday
Indianapolis, Ind., August 30. — The factory
employes and office staff of the Udell Works,
manufacturers of the famous Udell cabinets, enjoyed their first big picnic last month, which
proved an unqualified success. Between 450 and
500 Udellites and their families attended the affair and participated in the various contests and
amusement features programmed. There were
races for fat men and fat ladies, for thin men
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and thin girls, three-legged races for both sexes
— not in combination — and a sufficient number
of other contests to give every one a chance
for prizes. There was music and dancing and
plenty to eat.
One of the hits of the picnic was the program bearing the title "Udell Uproar" and representing the work of Tom Griffith, sales manager of the company. In addition to the schedule of events the program carried lists of employes who ha'4 been in the Udell service for
twenty or twent. -five years or more, also who
had answered the call during the war, and the
ladies who had helped keep Udell production up
when the men were in the service of Uncle Sam.
The program made an excellent souvenir.
$100,000 FLORIDA

INCORPORATION

John A. Futch Co., Pathe Distributor, Now
Building Up Large List of Dealers in the
South — Majority of Stock Paid in in Cash
Jacksonville, Fla., September 3. — The John A.
Futch Co., Pathe distributor, of this city, received its charter on July 1 and is now a fullfledged corporation, capitalized at $100,000, the
greater part of its stock having been paid in
in cash. The officers are John A. Futch, president ;J. E. Futch, vice-president, and T. Tyrie
Williams, secretary, treasurer and general
manager. This concern has only been operating since January, serving the trade in Florida,
Georgia, South Carolina and Alabama, and up
to the present time has already established
nearly one hundred and fifty dealers, all of
whom are boosters for the Pathe line. The
Futch Co. reports the fall business outlook as
very bright and with Pathe factory's greatly
increased facilities for supplying machines and
records hopes to be able to take excellent care
of the needs of all dealers.
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Phonograph Diamond and Sapphire Reproducing Points — Recording Laboratory Jewels — Rough Diamond — Diamond Powder — Experimental Work.
Jewels manufactured for all talking machine records. Consulting Specialist
on all experiments relating to any new recording grooves. Recording
problems satisfactorily worked out.

FELIX

HALF

DIES SUDDENLY

Well-known Pittsburgh Talking Machine Man's
Death Follows Return From East
Pittsburgh, Pa., August 30. — Felix Half, a
member of the firm of Felix Half & Bros., died
very suddenly recently, after his return from
a vacation trip to the East. He was fifty-two
years of age and was the senior member of the
firm, which operated a large furniture store at
Homestead and in which was a very extensive
talking machine department. The three surviving brothers are Rudolph, Morris and Leo
Half. His widow and three daughters also survive, as well as his aged mother and one sister.
Mr. Half was well known to the talking machine
trade and his passing caused a general sadness.
SEND FOR ILLUSTRATED PRICE LIST
AND FREE SAMPLE
'GLOBE" TRANSFER NAME PLATES
DEALERS EVERYWHERE APPLY THEM
ON PHONOGRAPHS. PIANOS. ETC.
GLOBE
DE.CAL.COM AN IE. CO.
JERSEY CITY, N. J.
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/^\N Tuesday morning, at 9 o'clock, a fast aeroplane
^-^ owned by International Aerial Transport Limited,
left Toronto f.or Hamilton.
With it .went a unique "cargo' '-Gerhard Heintzman
Phonographs, new from the factory and destined for
the well-known Gerhard Heintzman store in Hamilton.
In charge of this "shipment" was Mrs. Armand
Heintzman, wife of the vice-president and general
manager of Gerhard Heintzman Limited— the first
lady passenger in Canada to fly in an aeroplane
carrying freight.
Thus was- inaugurated
event.

'a sensational

The Phonograph Produced
By Canada's Greatest
Music House

epoch-making

But a few""minuTes~out from Toronto with the aeroplane flying at. an altitude of 500 feet, one of thephonographs became detached.
— and

fell overboard

!

The trip was completed in 42 minutes. Immediately Mrs. Heintzman- 'phoned Toronto
and informed the factor)7 of the accident.
\\ hen the phonograph was located, it was found that the packing case had been darnaged considerably, the cabinet cf the phonograph scratched and the lid loosened.
Brought back to the factory, the" phonograph was placed in the testing room.
Clear as the song of thrush — mellow, sweet and resonant as when it left the inspection
room of the factor)- — the phonograph played without yielding trace of the terrific treatment ithad undergone.

Style 95

It is over half a century ago since Gerhard
Heintzman produced in Toronto the first
piano bearing- his name. To-day over 40,©00 homes in Canada know'fhe merrfthis
name means.
All the experience, all the ability, all the resources, al the genius, that have gone into
the making of "Canada's Greatest Piano,"
havefulbeen
applied to produce this wonderphonograph.
Piano-genius! — think what that means applied to a phonograph — in design and finish, ilu beauty and richness Of tone!
And in a phonograph that was EXPRESSLY DESIGNED to play all makes of records!

Not with one record, or with one make of record — but many records of ever)' make!
The

Phonograph Can Now Be Seen
and Heard at Toronto Exhibitiorv

Through an accident, the piano-craftsmanship that goes into the Gerhard Heintzman
phonograph was thus outstandingly demonstrated.

The camerajias recorded pictures of the
remarkable event — of the start of the- flight
and the arrival, of the findfng of the phonograph, ofthe results of this astounding accident.

The singing throat of the instrument — fashioned from genu:ne piano-sounding-board
spruce — withstood this violent test simply
because of the material used (of a grade
that goes into the making of fine violins),
because of the painstaking care used in
building it, and because of the scientific de-sign on which it is built.

You can see these big, newsy pictures at the
Gerhard Heintzman booth at the Toronto

She
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Exhibition — in the Manufacturers' Building (south side).
You can see and hear, too, the Gerhard
Heintzman phonograph — victim and conqueror ofthis sensational aeroplane flight,
exactly as it was picked up.

GERHARD
Built by Piano

Craftsmen

Gerhard Heintzman Limited
Factories — Sherbourne St., Toronto
Retail Salesrooms
Opposite City Hall, Toronto
Next Postoffice, Hamilton
151 King St. W., Kitchener
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Monthly Meeting Held at Hotel Pennsylvania —
E. L. Bill, of The World, Makes Address on
"Co-operation Within the Organization"
The monthly meeting of the Talking Machine Men, Inc., the organization composed of
talking machine dealers of New York, New Jersey and Connecticut, was held on Wednesday
afternoon, August 20, in the Pennsylvania
Hotel, New York. The meeting proper was
preceded by a luncheon and over forty members responded to the summons.
During the course of the luncheon the AllStar Trio entertained with several jazz selections, including that especially jazzy number,
"I'll Say She Does." These artists, who have
been added to the Victor recording staff, were
roundly applauded for their work and without
doubt the fact that the dealers have met them
personally will only add to the sale of the
records these boys produce.
John Steel, also one of the newer Victor artists, was a guest of the association and rendered several numbers in his full, rich voice
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STOCKINGS,

SAWDUST

AND

RECORDS

Make Your Fortune at the Old Wood Pile
Turning Sawdust Into Money — Stockings for
a Half-dollar and Records for a Dime

The All-Star Trio
Geo. Hamilton Green, F. Wheeler Wadsworth
and J. V. Arden
that brought a hearty response from everyone
present. His singing of "Dear Old Pal" won
him a place in the heart of every dealer present. He was accompanied by Wm. Axt, a wellknown composer and musical director. As an
encore number he sang one of Mr. Axt's recent works, entitled "Erin."The meeting was opened by some laudatory
remarks by President J. T. Coughlin on the
life work of the late E. L. Bill, after which he
introduced the scheduled speaker of the afternoon, Edward Lyman Bill, Jr., a member of The
Talking Machine World staff, who spoke on
"Co-operation Within the Organization." Mr.
Bill, by a series of examples and illustrations,
showed how; various organizations, including
the great Russian Army, had failed despite their
size through lack of co-operation, and, on the
other hand, the wonderful results the Allies
achieved by co-operation. His remarks were
followed by examples of civic and business organizations, which carried his points thoroughly
home. After his talk he was given a rising
vote of thanks.
A committee was appointed for the purpose
of changing the by-laws of the association to
cover several points in taking in new members as well as the initiation fee under those
circumstances.
Over twenty-five new members were taken
into the association and several more applications were received. Other routine matters
were disposed of, after which the body adjourned until the next monthly gathering.
BIG THREE

MFG.

CO. INCORPORATED

The Big Three Mfg. Co., Inc., Manhattan,
is a new incorporation recently organized to
manufacture talking machines and phonographs.
The capital is $75,000 and the incorporators are
G. Janssen, 417 Third avenue, A. P. Marr, 21
Park Row, and H. Schlacht, Elmhurst, L. I.

Back to the wood pile! Get out the old buck
saw and sharpen it up! Get up early in the
morning and saw wood! Save the sawdust as
you would nuggets of gold and make your
fortune! Sounds fine, doesn't it? And what is
more, if we are to believe everything we hear,
which we don't, we can turn our golden piles
of sawdust into records of the world's greatest
singers. If you have finished your day's work
and have a few minutes to waste you can read
on and learn the cause of it all.
Somewhere in America, and more specifically,
somewhere in northern New York, in Syracuse,
to be exact, there are several scientists who are
pondering over the matter of making silk stockings and records from sawdust. Just what connection these silk stockings have with the exper-

Mr.

Phonograph

iment is not clear, but it adds a certain element
of interest without which any story can well
be dull. Suffice it to say that a rival of the
$5 silk stocking can be made from sawdust for
fifty cents.
Of course, by following the same analogy we
may expect a record for a dime, and a full sized
record at that. In the present case full and
complete details of the process are not within
reach, but this should be no hindrance to one's
imagination. The old wood pile takes on an
enhanced glory tinged with the prospects of
stowing away a little golden egg from time to
time as we saw our daily wood. So if you
realize the possibilities of this new discovery,
get out the old saw and work!
NEW

INCORPORATION

The Charming Phonograph Co., Inc., New
ling.
York, has been chartered with capital stock of
$10,000 by W. S. Orton, E. C. and L. E. Mech-'

Manufacturer

and

Dealer

VEECO
Electric phonograph motors are the up to the minute energy source for talking
machines. Just the same as the automobile has replaced the horse.
It is a- step ahead, it is perfection personified. Make your phonograph up to date, do
away with the cumbersome cranking, broken springs and running down in the middle of
selections. You would not think of buying an automobile if it did not have a starter,
would you? Why? Because you want to eliminate the cranking, and this applies absolutely
to the phonograph, eliminates the cranking, makes it complete, ideal, and gives you a
selling point that is 100 per cent, strong.
An agent of ours in the Middle West writes us that a party to whom he furnished a
Veeco motor recently advised him that they "would not take a thousand dollars for it if
they
couldowners
not get
like it." We have similar letters on file at our office from
satisfied
of another
the Veecoone motor.
The motor runs on any 100-125 volt current. Special motors for other voltages.
Furnishedboard.
mounted on 12 or 12^2-inch mahogany board ready to Install. Or unmounted
without

THE

VEECO
COMPANY
2&5tt5£
THE ORIGINAL PRODUCERS OF A COMPLETE ELECTRIC DRIVE
FOR TALKING MACHINE MANUFACTURERS' USE

THE
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J. G. WIDENER

BUYS

TALKING

COLUMBIA

RETAIL

MACHINE

A NEW

HEADQUARTERS

Columbia Co.'s Fifth Avenue Warerooms
has recently been sold to J. G. Widener, of
Boston. Mr. Widener already operates eight
Columbia stores under the name of Grafonola
Shop, Inc., in Boston. Hartford, Philadelphia,
Cincinnati, Kansas City and St. Louis.
MAKE

AEROPLANES

SING SONGS

Someone Suggests Another Improvement
Add to Comforts of Air Travel

to

We all know what the "music" of the aeroplane is, and our ears have become so attuned
to it that the least mechanical of us can tell
instantly if anything is wrong with the engine.
But why not make the "music" of perfect
action real music? Is it past the skill of the
inventor to make the aeroplane, instead of humming like a bee, sing like the talking machine?

The New York retail establishment of the
Columbia Co., which is one of the most palatial
stores of its kind in this country, will probably
be operated under the name of Widener's Columbia Shop, when Mr. Widener takes possession of the establishment this month.
H. E. Speare, the present manager of the
shop, will retain his position with the change
of managership, but the sales force will be
greatly augmented by expert salesmen taken
from other of Mr. Widener's establishments.
The period models of the Columbia Co. will
continue to be the type of machine featured,
although other models produced by the Columbia Co. will be on sale.
It is Mr. Widener's intention to do considerable retail advertising, as he believes that wide
publicity readily pays for itself.
The magnitude of the investment involved
may be judged from the fact that the establishment has considerable frontage on the busiest part of Fifth avenue. It has three floors,
including a main floor of old English design,
a mezzanine, where the clerical staff of the
office is located, and from where all those entering the reception room can be seen and immediately taken care of, and a third floor, which
contains more than twenty demonstrating rooms,
each spacious and fitted up as a private showroom.
There is also a fine concert hall on the second floor which wili seat over 200 people. The
rental alone of the establishment amounts to
over $60,000, and the entire store represents as
fine a retail headquarters as can be found in
any other line of business in this country.
Aerial voyages are uniquely solitary, and the
airman would experience a welcome mitigation
of boredom if he could at will call for a vocal
or an orchestral performance from his engines.
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PREVATT
New

ACTUELLE

CO. OPENS

Concern Organized in Charlotte, N. C,
to Handle Pathe Phonograph

Announcement is just made of the organization of the Prevatt Actuelle Co., of Charlotte,
N. C, exclusive Pathe dealers. The Prevatt
Co. will be located on South Tryon street and
expect to have their establishment ready for
business within a few weeks. They are leaving nothing undone toward making their store
a model phonograph shop in every particular.
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"A Wonderful
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REVENUE

In a new ruling handed down recently the
Internal Revenue Department has reversed a
decision made some time ago to the effect that
musical instruments subject to war revenue
tax were exempt when sold to the United States
or any State or municipal subdivision and paid
for out of the public funds. The ruling was
taken to indicate that talking machines and
pianos sold to Boards of Education for use in
public schools, or sold to public institutions
generally, would be free from the payment of a
war excise tax. In the new ruling made by the
Attorney General it is held that musical instruments and other goods are subject to war
revenue taxes under all conditions of sale, with
no exemptions allowed. It is declared that the
revenue officials realize that the new ruling
is unfair, but that it cannot be helped.
Various trade interests have already filed protests with the authorities in Washington, seeking to have the original ruling sustained, as a
protection to education, but it is given as a
general opinion that the latest ruling will stand
until such time as there is a general overhauling of war revenue matters and their ap-

STANDARD

THE
Why

WAR

Department Holds That Musical Instruments
Sold to Public Institutions Are Liable for
Usual War Excise Taxes — The Latest Ruling

New York Retail Establishment of Columbia Graphophone Co., at 409 Fifth avenue, Purchased by
Prominent Columbia Dealer — H. E. Speare to Continue as Manager, With Increased Staff
The retail establishment of the Columbia
Graphophone Co., at 409 Fifth avenue, New
York, which opened in August, 1917, and which
has been one of the most attractive and talkedof establishments of its kind in the country,
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Musical

Combination."

A Reproducer with a super-sensitive silk
diaphragm that eliminates the thin, rau-

MAGNOLA

effect. cous, ear-straining "Talking

Machine"

The "BLISS" Reproducer plays all records
with greater volume, less scratch, better
tone balance, and a wonderfully human,
natural quality. THE
JECTED INTO THE

MUSIC
ROOM.

IS PRO-

The "BLISS," used on any standard Phonograph, will not only
help sales of instruments, but will increase your record trade
through its extraordinary tone quality.

W&tcKii\j tKe Music Come Out
This is only one feature of many that will command
your interest and attention. Let us send you handsome illustrated catalog and information as to our
plans for helping you to make money with MAGNOLA.

Send sample order and make your own tests with
your favorite demonstration records. Give make
and style of tone arm.

BLISS
MAGNOLA

TALKING MACHINE COMPANY
OTTO SCHULZ. President
General Office! Southern Wholesale Branch
711 MILWAUKEE AVENUE 1530 CANDLER BLOG.
CHICAGO
ATLANTA, GA.

REPRODUCER,
80 FIFTH AVENUE
NEW
YORK
CITY

Inc.
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The picture to the left shows
how the ordinary sharp point
steel needle does not fit in the
record groove.

Enlarged 50 diameters*

Ice Pick

is a very good implement. It is
sharp and has a long taper.
Some manufacturers make them
better than others, but they are
all made with a sharp point and
with a long taper. An ice pick
is an excellent thing to use on
ice. With a little pressure the
sharp point digs into the ice very
nicely. Always use a sharp point
to dig into anything. If you
want to dig deeper, widen the
taper — use a heavier pick — but
by all means keep it sharp !
Mr. J. P. Taylor, of the General
Electric Co., Schenectady, an authority on the subject, says that
the ordinary sharp point steel
needle covers an area on the
record of one-thirty-six-thoualmost sharp
enoughinch.
!
sandth of a square
That's
Needles should not scratch.
Scratch is produced when the
needle does not fit the groove
perfectly ; when it digs in the
record groove instead of reproducing all of the engravings.

The
shows

picture to
how
the

m
JJ nifor
TRADE
MARK REGISTERED

Torrington Uniform Needles are
not finished with a sharp point.
They are made with a ball point
and fit the groove perfectly.
They do not dig into the record
groove — and do not scratch.
Will you let us prove to you that
Torringtons play records best ?

the right
Torrington

needle fits the

groove perfectly.

Enlarged 100 diameters

There's a big demand for Uniform Needles. And big produc •
tion makes a long procession.
But don't wait until the parade's
for
by. Write
gone special
our
plan K.us to-day

Uniform ■—inlength
point
— finish
— and quality of ste-1

Photographs courtesy of Harvard University Laboratory. -X-

Condon

&

Co.,

Inc.,

President

Sole

Uniform

Agents,

Fifth Ave. Bidg., New

York

Needles

city
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CARRIES

COMPLETE

HEINEMAN

LINE

San Francisco Offices of Otto Heineman Phonograph Supply Co. in Good Shape to Supply
Repair Departments of Manufacturers

SALESMEN

The San Francisco offices of the Otto Heineman Phonograph Supply Co. Inc., have become
the meeting place for out-of-town manufacturers
and jobbers, who have come to the conclusion
that if there is anything new in the phonograph
line L. Gruen, Pacific Coast manager of the
Heineman industries, will be sure to be the first
one to have it.
Aside from the fact that the Heineman offices
are kept very busy demonstrating OkeH records
to people who have become interested in the
excellent qualities of this record, the phonograph manufacturers along the Coast who are
interested in the latest tone arm combinations
in the Heineman and Meisselbach products are
co-operating with Mr. Gruen in securing the
tone arms and sound boxes best suited for their
machines.
The Heineman Pacific Coast division now
carries a stock of Heineman and Meisselbach
products, and this has enabled the manufacturers and jobbers along the Coast to place
their repair departments on a profitable basis.
In the past these departments frequently showed
a loss, due to the fact that certain repair work
could not be accepted because deliveries of
repair parts took from two to three months.

AGREE TO PARCEL POST WITH SPAIN
Exchanges
Began
on September
1 Pending
Treaty Ratification
Washington, D. C, September 5. — The new
parcel post convention with Spain, after long
years of exchange of correspondence, has been
agreed to. The exchange of parcels began on
September 1 pending final ratification. The
treaty includes service to the Balearic Islands,
Canary Islands and possessions in Northern
Africa. The weight limit is eleven pounds and
each parcel must be accompanied by three Customs declarations, when destined for Spain, and
two declarations when destined for the Balearic
Islands, Canary Islands or Northern Africa.
The rate is 12 cents a pounds or fraction, but
when the parcels are destined for the Balearic
Islands or the Northern African possessions
each parcel must carry in addition a S-cent
stamp for transit charge, and when destined to
the Canary Islands, 10 cents.
TO DEAL

IN TALKING

MACHINES

; The Continental Producing Corp. has just
filed a certificate of incorporation with the authorites of the State of Delaware, for the purpose of dealing in moving picture and talking
machines, etc. Capital, $100,000. The incorporators are F. R. Hansell, E. M. MacFarland and
I. Vernon Pimm, of Philadelphia.

Give
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CRANKS

ON
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They have tried every needle on the market — but
now they are perfectly happy with the perfect needle.

THE

DE

LUXE

STYLUS
Three

It plays 100 to 300 Records
They

are enthusiastic about it because
not scratch or hiss.

for 30 Cents
it does

It brings out the perfect tone.
Used once always enjoyed.
You

can't afford to be without

The

DE

LUXE

The
Duo
-Tone
Co.
Manufacturers of Talking Machine Needles
ANSONIA,

SEPTEMBER

ADVERTISING

MATERIAL

Latest Issue of Victor Co. Contains Many Useful Helps and Suggestions to Dealers in
Preparing Their September Campaign
The dealer advertising matter for September
sent out to the trade by the Victor Co. contains material for each dealer which will save
him much time and many hours' work in preparing his opening day advertising. This shipment includes two September hangers announcing the new September records, two window
streamers suitable for use at the top or across
the show window, one foreign hanger in colors
featuring the large list of foreign records, and
copies of national advertising carried in various publications. There is also a last opportunity list, giving those records which in the
future will be dropped from the catalog, which
offers a chance for anyone to secure a favorite
selection before it is too late. A sign circular
showing the different types of illuminated signs
is furnished and numerical pasters make it possible for the dealer to keep his files and his
order books up to the minute. It is, altogether, a
valuable budget of material.
The Iroquois Sales Corp. has
rated in Buffalo, N. Y., to deal"
chines. The capital is $10,000 and
tors are Edward A. Eisele, R.
William E. Griffith, Buffalo.
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J. Bry Prevatt, a Live Wire Pathe Enthusiast
of Jacksonville, Moves to Charlotte, N. C.
J. Bry Prevatt, who represents the John A.
Futch Co., Pathe distributors of Jacksonville,
Fla., in North and South Carolina and northern Georgia, has just moved his family from
Florida to Charlotte, N. C, where they expect
to make their future home.
Mr. Prevatt has established nearly seventyfive enthusiastic Pathe dealers in his territory
during the past few months and is still signing 'em up at a happy rate. Mr. Prevatt is
well known among the trade in his section, as he
has covered this territory with other wholesale lines for the past ten to fifteen years. He
is a real live wire and one of the most popular
men in the territory.

ANNA CASE "IN THE AIR"
Anna Case, the popular Edison artist and
Metropolitan Opera star, was the guest of Major
Sydney E. Parker, of the Royal Flying Corps,
on a flight recently to Saratoga in his Curtiss
the "Sea Gull." Major Parker flew
boat, Washington,
flying Port
and took Miss Case
from
aboard at Shore Acres, near her summer home,
"The Case Bungalow," Mamaroneck, N. Y.
Major Parker will make a flight to New Orleans
by way of the Great Lakes and the Mississippi.

He'll Whittle

Give an Owner an Empty Album and He'll Fill it with
dealer must realize the wide channel for fuEVERY
ture record business opened by the sale of a record
album of quality, such as the Peerless Album.

Records

An empty album is a constant and urgent invitation to
buy more records.
That is why dealers prefer to sell cabinet type machines
equipped with Peerless Albums.
PEERLESS ALBUMS ACCELERATE SALES
PEERLESS
L. W. Hough, Boston

ALBUM
COMPANY
PHIL RAVIS, President
Representatives :
Taylor C White, Portland, Ore. W. H. Carter. Chicago

Patented March 3. 1914
43-49 Bleecker Street
NEW YORK
C. W. Kalder, Grand Rapids
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Test Dept.

The
The

Krasberg

Triumph

of Twenty-five
cializing inHigh-Grade

TN

workmanship

Motor
Years of SpeMachinery

Krasberg

motors are necessarily of the very best th;
ily of the very best that precision machinery and rigid inspection can produce.
In the final test, the motor is placed upon a
sounding board reproducing actual working
conditions, and should the slightest sound be
heard that would
returned

mar the effect of the pho-

nographic record, the motor is rejected and
for further test and adjustment.

The reputation of Krasberg depends upon the silence as
well as the even flow of absolutely dependable power of
these motors, and the trademark KRASCO is the symbol
for excellence in phonograph engineering. See that your
machines are KRASCO equipped.
New

Standard

Krasberg

Motor

No. 2 A

Mauu|keiiirhig
536 Lake Share XMve

Corporation
CMc©^> Illinois V.S.A.

THE

24

TALKING

Help

MACHINE

Your

Increase

September 15, 1919

WORLD

Salesmen

Your

Business

A TYPICAL INSTALLATION OF UNICO EQUIPMENT
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These and many other valuable Unico features are fully covered
in our latest booklet, MUSICAL MERCHANDISING— mailed
on request.
Send to-day the dimensions of your available spate. Plans and
estimates for a complete department will reach you promptly.
Address our nearest office
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DESIGN

Los Angeles Concern Responsible for a Most Interesting New Combination That Will Certainly
Arrest the Consideration of Those Seeking a Novelty in the Talking Machine Domain
Los Angeles, Cal., August 31. — Shown in the
accompanying illustration is a new and novel
idea in home talking machines. Built into the
arms of a large davenport, both the complete
machine and a cabinet for records are conve-

customary style, constitute hinged lids, which,
when lowered, fit neatly over the mechanism
and record box, respectively, and at the same
time a cloth or tapestry-covered slide is provided for slipping back over the tone cham-

VICTOR

FOREIGN

SUPPLEMENTS

Attractive September List Prepared in Many
Languages and Showing National Flags
A splendid foreign record supplement for
September has been put out by the Victor Co.,
which is a supplement which should be of interest to every dealer. These are printed in
various foreign languages, such as Arabian, Bohemian, Dutch, Finnish, Greek, Hebrew and

INCORPORATED
The M. M. Roemer Sales Corp., New York,
has been chartered with capital stock of $25,000
to engage in the manufacture of talking machines. The incorporators are A. Singer, B. F.
Endel and M. M. Roemer, all of them of New
York City.

The Lenmar Mfg. Co., Saginaw, Mich., has
increased its capitalization from $25,000 to
$250,000, for the purpose of manufacturing talking machine booths, talking machine cabinets
and music room furniture. The company,
which is operating a sizable plant at present,
is having built a new factory building of greatly
increased capacity, which is expected to be
ready for occupancy on or about January 1, 1920.
M. A. Carpell, formerly with the Herzog Art
Furniture Co., and well-known in the trade, is
the principal stockholder and sales manager of
office's at 47 West Thirtywith York.
the company,
street, New
fourth

DEMONSTRATES

The Rex Talking Machine Co., Rochester, N.
Y., has changed its name to the Rochester
Phonograph Co., Inc.

ACME-DIE
■CASTINGSALUMINUM-ZINC -TIN &LEADALL°YS

Acme Die-Casting Corp.
Boston Bodiester BrooJslyrvN.Y. D^rtrit Chicago

MANAGER

A. B. Creal, formerly of the sales department of the Baltimore branch of the Columbia
Graphophone Co., has been promoted to manager of the Columbia New Orleans branch. Mr.
Creal, who has had considerable experience in
the wholesaling of Grafonolas and Columbia
records, expects to increase the sales of Columbia merchandise in the New Orleans district
greatly. W. F. Standke, formerly manager of
the New Orleans branch, will enter the retail
Columbia store conducted by his brother at
St. Louis, Mo.

INCREASE

LABORATORY

EQUIPMENT

The extraordinary demand for Edison ReCreations has caused a necessary increase of
SO per cent, in the mold-making equipment of
the Edison Re-Creation Manufacturing Laboratories. Half of the required apparatus has already been installed and will be in operation
within the next ten days. The installation will
be completed by September 15.

The Disk-Phone Piano Method Co., Incv,
Manhattan, has changed its name to RenaudPiano Makers, Inc.

NOTICE
This

nee

by

advertisement will be read

over

500,000

ber.
people in SeptemStopped

REC0RDI0N

Vitalis Himmer, Jr., president of the Audion
Phonograph Co., Inc., manufacturers of reproducers, tone arms, etc., Boonton. N. J., was a
recent caller at the Reed Co., Inc., 237 Fifth
avenue, Pittsburgh, Pa., where he explained the
operation of the Recordion and also made several sample records.

COLUMBIA

m

Yiddish, Hungarian, Italian, Lithuan'an, Mexican, Norwegian, Polish, Portuguese, Serbian,
Slovak, Slovene and Swedish. The cover of
each supplement is printed in colors displaying
the flags of each country. An English translation is printed beside each foreign language
description so that no dealer can find any difficulty whatever in text matter and can judge how
best to present each supplement to his trade.
HIMMER

CO. EXPANDS

Saginaw, Mich., Concern Increases Capital
Stock and Arranges for New Plant — M. A.
Carpell the Principal Stockholder

NEW

*Novel Application of the Talking Machine to a Davenport
ber. The davenport may, of course, be had
niently accessible when wanted and at other
in a variety of styles.
times may be entirely hidden from view. The
talking machine itself is complete in one end of
This davenport-talking machine is a product
of the Davis Upholstering & Furniture Co., of
the seat, the usual tone chamber being placed
beneath the disc turntable and in the other
this city, one of which has been placed on exaim is located a cabinet for the records. The
hibition at the music store of Richardson's, Inc.,
on West Seventh street.
tops of the arms, which are upholstered in the

MFG.
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MOTROLA
offers you
Mr.

In other

words,

the Phono-

a

and the music ceases with a dying drawl, exposing
one of the greatest "run
mechanicaldown"
objections to the
instrument.
graph has
Remove the possibility of this annoyance by
installing Throw
the MOTROLA—
electricalhandle
selfwinder.
away your unsightly
and attach this simple, reliable device! A
child can operate it and there is no fear of
overwinding. Will not mar the most expensive machine.
Any phonograph
dealeror ivill
strate the MOTROLA,
write demonus for
the name of our dealer in your city.
JONES-MOTROLA,
INC.
29 W. 35th St.
57 E. Jackson Blvd. 315 So. Broadway
NEW YORK
CHICAGO LOS ANGELES
DEAUfiS — We have a wonderful proposition lo offer
you— write us.

JONES-MOTROLA,

Inc.

Dealer

Big

Profit

ORDER
TODAY

for
write
jobber
your us
frorrr
1^ or'J

NEW YORK.
CHICAGO.
LOS ANGELES.

particulars.
29 West 35th Street
57 E. Jack.on Blvd.
315 So. Broadway
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Actual experiences in the selling game usually
have more weight in bringing home their point
than the theoretical side of the psychology of
salesmanship, for they are the actual applications of these theories and from them can be
drawn conclusions which may offer material for
thought to the average dealer. Just as every
customer presents a different angle or sidelight
on the complexity of human nature and each
victory or defeat — the making of a sale or the
losing of it— presents another problem, so the
stories of experiences of dealers should be of
interest to all, for they show varied methods and
ways all directed toward the accomplishment of
the same thing, which, in the talking machine
trade, as in any other, is making a sale.
A Mistake in First Judgment
The experience of an uptown dealer in New
York City offers a good illustration of a mistake
in first judgment of a customer, a mistake which
was very natural and caused by the customer
herself. A handsome limousine stopped before
the store late one afternoon and an expensively
dressed woman descended and entered the store.
At first glance she was one of those wives of the
leisure class to whom money is no object when
something is desired. She at once asked to see
the most expensive machine in the store and
without more than a passing glance at the
beautiful instrument said she would take it and
gave her address. Then she stated that she
wanted a large number of the best operatic
records. The salesman, seeing the prospect of
a large sale, hastened to play the recognized
standard pieces. As one record after another
was put on the demonstration machine the
woman listened to only a few notes and accepted the record. She evidenced complete indif erence tothe musical qualities of the songs,
much to the mystification of the salesman. To
all appearances the woman cared nothing for
music for its own sake. In his efforts to understand this peculiar attitude the salesman by
his conversation tried to find out something
about the life and home surroundings of his
customer. It developed that the woman was
of the type unfortunately isolated in the midst
of wealth and society, by force of circumstances
compelled to stifle the instincts most natural to
her heart and to do the usual and conventional
thing for the sake of appearances. She wanted
the talking machine and the splendid collection

of records merely to exhibit to her friends, by
whom a thing was judged from the standpoint
of cost only. She was a native of the South
and cared little for her present life.
The Salesman Shows His Ability
At this point the salesman proved himself
an artist in his trade as well as a thorough student of human nature. Without calling attention to the fact, he selected some haunting
Southern melodies and the response of the
woman was immediate and contained a touch of
pathos. She asked for more of the same records
and for an hour the salesman played for her
approval. In the end she bought the machine
and the records she had at first selected, but
in addition carried home many of the songs she
loved in her childhood. These she would play
for her own enjoyment and would keep the
others for her friends. She returned often to
the store to buy records and became a steady
customer. Had the salesman not taken a personal interest in his customer he would never
have made a resale. He would have sold the
original machine and the operatic selections,
but that is all. And what is more, he did a great
deal in that last hour for the advancement of
the cause of music and in so doing proved himself a salesman of the new school.
ORDERS

Otto Heineman, president of the Otto Heineman Phonograph Supply Co., Inc., stated this
week that his company had just received an order from one of the best-known phonograph
manufacturers in the country for 100,000 Heineman motors, a condition of the order being that
all of these motors must be delivered within a
period of two months.
This very large order indicates the phenomenal activity of the phonograph industry at the
present time and constitutes a significant tribute
to the prestige of the Heineman motor. Mr.
Heineman, in addition to expressing his appreciation of this tremendous order, advised the
phonograph manufacturer that deliveries would
positively be made within the time specified,
as the immense Heineman plant at Elyria, O.,
was ready for just such an emergency.

ARM

$8.00

"They buy at a place where prices compete, where Quality must always
Only one of the reasons our business is growing, "We serve all our
customers BRAKES,
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NEEDLE CUPS,
COVER
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Correspondence invited —
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Marie Rappold and Marie Tiffany Sing Leading Roles at Monster Sheepshead Bay Benefit
"Aida," one of the most famous of operatic
spectacles, was presented on August 16 to
more than 45,000 persons at the Sheepshead
Bay Speedway, N. Y., for the benefit of the victims of the recent earthquake disasters in Italy.
The noted Edison artists, Marie Rappold and
Marie Tiffany, of the Metropolitan Opera Co.,
sang leading roles in this stupendous production, staged on a scale of magnitude heretofore
unequaled in this country. Mme. Rappold's
singing of the title role, in which she has
achieved great success with the Metropolitan
Opera Co., brought added fame to that great
American soprano. Miss Tiffany, in wonderful
voice, splendidly interpreted the part of the
Priestess.
The staging of the scene showing the return
of Rhadames from the wars was the most magnificent and impressive ever witnessed by an
American audience. The presentation is said
to have closely approached in magnificence the
world-known production of the same opera
given a few years ago at the foot of the Pyramids in Egypt. The benefit was arranged by
Fortune Gallo, managing director of the San
Carlos Grand Opera Co., and Andreas de Segurola, of the Metropolitan Opera, under the
supervision of Romolo Tritnj, the Italian Consul.
The Pierson Co., of Rockford, 111., manufacturers of talking machine accessories, have increased their capital stock from $25,000 to
$100,000.
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Describing the^Vallorbes
Needle as shown in
corner circles
"A"
Correctly rounded or chamfered Point
corners, most others are sheared off
square, with resultant sharp and burred
corners that damage Record Grooves.
•« B "
Point Length, increased nearly double,
insuring longer playing life, eliminating
buzzy vibrations.
"C"
Vallorbes Semi-Permanent Needles are
made of alloy Metals that are so tough
as to render all attempts to turn the
Metal on Lathes quite futile, the delicate
Points must therefore be ground. This
one-piece type of construction throughout, from Point extending to fillet and
thence into the shank of Needle, provides the required strength and minimizes breakage and bending of Points,
so common to other types.

THHE Vallorbes Semi-Permanent needle is one of the modern
refinements in the talking machine industry.
Five years ago a needle that would play more than one record
was unheard of. Then came the advent of the first semi-permanent needle. The Vallorbes ONE PIECE TYPE Semi-Permanent
needle, in its present high state of perfection, shows as marked
an advance in its evolution over the first semi-permanent needle
as the automobile, aeroplane, or phonograph of the present day
compares with the first models of these inventions.
Through

this one

piece construction

piece insert point type, the Vallorbes

instead of the faulty two
needle cannot

lose vibra-

tion through "leaky55 points.
Dealers—
These superior quality needles retail at 25c for cards of five and are supplied in
three tone grades, Soft, Medium and Loud. Dealers would do well to place
orders now.
Samples will be sent to responsible Dealers.
Jobbers — s hould not miss the opportunity of association with a high-class
popular
and needle
growingaffords.
line such as the Vallorbes SemiPermanent

LANCASTER,

PA.

PACIFIC COAST
Walter S. Gray, 942 Market Street
San Francisco, Cal.
ENGLAND— SCOTLAND— WALES
59 Clerkenwell Road, London, E. C. I.
The Murdoch Trading Co.
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WORKING
ON THE "SOMETHING
FOR NOTHING"
PLAN
The Fact That the Majority of People Will Spend a Dollar to Get a Nickel Souvenir Free
Turned to Advantage On His Collections by a Snappy Dealer
Bill Hanley, the talking machine man, had
once heard somewhere that the average man will
do more for a cigar than he will for a dollar,
but found that in the matter of payment for
tabor the truckman and the porter demanded
the old piece of paper with Uncle Sam's promise on it and wouldn't consider a cigar. Bill
couldn't figure out whether it was because they
preferred Honest Long Cut or had their own
special brands of smokes which they desired
to purchase themselves. The fact remained
that he had to shell out good berries for service.
Bill had a collector who managed to do fairly
well by keeping his salary and expenses down
to an average of twelve per cent, of gross
collections. His carfare bill wasn't long, and
Bill was puzzled thereat, because said collector's shoes were not worn. Bill naturally figured that if he didn't ride he walked, and if he
didn't walk he spent his time sitting some place.
The key was found in the shiny seat of his
trousers. After the collector had mixed baseball score cards, past performance charts, and
race track badges with his collection cards
several times, Bill began to figure that the
collection business was so easy it was a shame
to make a live young fellow spend a day or
two a week working at it, so he turned him
loose to exercise his ambition in other directions.
When Bill started to do his own collecting,
he was up against it until he looked over his

files of the Talking Machine World and read
how a score or more of other retailers did
their collecting without trouble or friction. He
got his form cards in order, sent out his notices
at regular intervals and follow-up notices. In
due course, and by sticking to the job, he got
results. What he wanted to do, however, was
to get his customers to come into the store
and pay up, and then he thought, if some men
will do more for a cigar than they will for
a dollar, why won't a kid do something for a
lollypop. Then the idea was hatched.
Bill's next collection notice carried the line
"Everyone paying instalments to the cashier in
the store in person, whether man, woman or
child, would receive a suitable souvenir." The
result was that when an old man came in he
got a corncob pipe. Little Willie and his sister Maggie got lollypops, and Ma got an oiled
cloth for polishing off the talking machine cabinet. The next month's notice carried the same
offer, and brought out ninety-five per cent, of
the backward ones in the role of souvenir
hunters. This time it was a match case for
papa, a toy for Willie and his sister, and a
ad.
fan for mamma, all the articles bearing Bill's
The next month the souvenir notice was
omitted, but the gang showed up just the same.
Next month there were more souvenirs, and
thereafter on again and off again, without the
fact being announced.
The joke was that those

$U5.00

TONE

Co

who came once without getting a souvenir
couldn't be held away the next month for fear
of missing something because Bill had 'em
guessing.
The big idea back of it all was, of course,
record sales. On collection night the old machines ran overtime with the new records, and
while not everyone bought new music the percentage that did paid for all Bill's trouble for
souvenirs, his light and his help, and left a
little margin besides. Of course, Bill's store
was in the neighborhood where little gifts
looked big, but millionaires have been known
to scramble
for
nothing. for something that could be had
If there is any moral it is that there is no
use forcing a poor collector to suffer from
lassitude when the customers are perfectly willing to bring the money to the store themselves and save him trouble.
BUSINESS

ACTIVE

IN RICHMOND

"The remarkable business activity in our jobbing district has made 1919 our biggest and
most prosperous year," says C. B. Haynes, of
the C. B. Haynes Co., Inc., Edison jobbers at
Richmond; Va. Mr. Haynes was recently at the
Edison laboratories to learn what shipments
of Edison phonographs might be expected during the next thirty days.

The Non-Leakable Pen & Novelty Co.,
Philadelphia, Pa., has been appointed sole representative for Pennsylvania for the Bell Hood
semi-permanent point needles, put out by the
New England Musical Instrument Trading Co.
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The phonograph that really reproduces. Superiority in tone can not be denied.
Highest grade cabinet construction and finish.
Silent motor — runs like a watch.
Quality guaranteed.
We invite comparison.
Jobbers and Dealers Solicited
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Real

to

<<rT"'HE Artist" is the phonograph that will be
sought by people whose greatest life pleasure is music. It reproduces music exactly
as recorded. The listener to records played on
L' Artiste hears only the singer, the virtuoso, the
band — makes him visualize the performers — forgetting, for the moment, that it is a phonograph.
L' Artiste construction practically eliminates all surface noises. The volume of tone delivered is gloriously satisfying to musical enthusiasts. It has
taken fundamental mechanical improvements to
produce these results.

Cabinet

Beauty

Been

Has

Not

Neglected

While developing L' Artiste as a musical instrument,
its appeal as a piece of furniture has not been overlooked. There are many refinements. Each style
is a superb copy of famous period designs, wonderfully wrought and finished in the Grand Rapids way.
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for

Dealers

A phonograph that appeals on its merits to critical lovers of music and, at the same time, stands the closest inspection of
judges of mechanical construction and of superfine cabinet work, is one that dealers can sell.
wish to entrust our selling franchise to only such dealers as can perceive the selling advantages of offering a superior product to their musical customers. Those to whom we give our agency are assured of added prestige as phonoof profit is sufficient to warrant live dealers in pushing L' Artiste and building up a good
The margin
dealers.
businessgraph
with
satisfied
customers.
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Follows:

Upright Styles: $110 to $290.
Console Styles: $175 to $340.
These phonographs cannot be duplicated
at our prices.

Deliveries
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Production is progressing with top speed.
We guarantee to deliver all orders we
accept.
Shipments now being made.
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moved to buy selections of great heaviness, not
because the records had a musical appeal but
simply because it was the thing to do — stylish,
as it were. In presenting the record the salesman has referred to it as an aria or an overture
from this or that opera, or a symphony by soand-so, with the air of conveying to the customer that he must profess knowledge of the
selection and an appreciation of it, or lose caste
in the eyes of the salesman. When it came to
selling popular music the salesman could talk
to the customer on his own level, like a human
being. But when it came to selling operatic
and concert selections of the higher type the
salesman, unless a musician or well-balanced,
felt out of his element and talked big to hide
his lack of accurate knowledge. Nine times
out of ten he talked artist and opera instead
of music. He sought to impress rather than to
please the customer.
Talk Music and Not Names
The best music that was ever written can be
sold to the musically uneducated on its intrinsic merits if the matter is handled properly.
The writer knows of at least one salesman who
did business on that basis and talked plain.
He sold music and not titles and his system was
something like this: In offering the waltz
theme from "La Boheme" he didn't talk of the
attractiveness of the opera or the fame of the
recording artist to the average customer, but
simply stated that he had a mighty fine waltz
selection the customer would probably be interested in. To those who favored waltzes the
appeal was immediate and the sale frequently
followed. People listened to and bought the
record who would have walked out had the
salesman suggested playing an operatic selection. "Anitra's Dance" he did not offer as a
selection from Grieg, but handed it out as a
clever oriental number comparable in attractiveness with the popular oriental pieces of the day.
Dozens of folk and concert songs were offered
and disposed of on the same human basis — as
music of actual charm and pleasing to the ear.
There will be some wise salesmen who will declare that to offer records on a popular basis
will tend to hurt the vanity of those who are
in a position to judge for themselves the musical qualities of the operatic and concert numbers listed. As a matter of fact, however, those

Distinctly

Although figures are not available it is safe to
assume that not one per cent, of talking machine
owners have any proper conception of the host
of musical treasures hidden away in the record
catalogs of the larger companies, due to the fact
that the opportunity has not presented itself
of hearing all the records demonstrated and the
salesmen have not had the time or the inclination to try out records the salability of which
was in doubt when there were other records
which might naturally be expected to appeal
more strongly to the customer.
Dealers Should Study Their Stock
Officers of the various talk'.ng machine companies have for years pleaded with dealers and
their salesmen to make an intensive study of the
music offered in record form, dig .out the gems
hidden away because of their unfamiliar character, and thereby keep their record business
well-balanced and moving smoothly. The record shortage has done much to make some dealers familiar with their stocks, because it was
necessary to sell records that had been neglected and allowed to remain hidden or not sell
any records at all. Having once become acquainted with such records the dealer should
not let the friendship lag but, rather, should
cultivate it still further.
Personal Touch Brings Results
The association of the names of great artists
with the recording of certain selections, the
recent reduction in retail list prices of certain
high-class records, and the advertising of the
manufacturers all tend to put music of the better type into homes where formerly it was not
known 'or appreciated. The live dealer and his
salesmen, however, can, through personal efforts, add materially to the volume of business
that is brought into the Store through the medium of the agencies named. The secret lies in
presenting the high-class records to the prospect
not alone as bearing the name of a great artist,
or lending, through possession, an air of culture, but purely and simply as offering good
music of intrinsic interest and value.
Do Not Discourage Buyers
There is no question but that a goodly number of talking machine owners, without musical
education, have been discouraged from buying
better records because upon attempting to step
into the field of good musx they have been
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good as anybody else's and goes a long way
toward filling up the open spaces in the cash
register drawers. They want popular music — ■
the kind that we hear in the streets — and highclass music, as such, does not appeal to them
regardless of how it is pictured in the advertising. To offer them high-grade music on a
popular basis, pleasing the ear without burdening the mind, means that their record purchases will be diversified and many records
whose titles mean nothing to the musically uneducated will cease to be shelf-warmers.
Now let us make ready for the greatest fall
trade in history.

CHARLES

BASIS

OF

SERVICE
EXCLUSIVELY
DITSON
BOSTON
H. DITSON
NEW YORK

CO.
& CO.

chas.

That the record advertising of the manufacturers has served to inculcate in the minds of
thousands of talking machine owners a new
conception of the treasures that are really to
be found in the realm of better music there is
no doubt, for the proof lies in the results that
have been attained. Many of those whose musical knowledge has been deficient have been
moved to explore the paths of harmony for
self-improvement. They have had placed at
their command, at comparatively small expense,
music which they had not the means or the
facilities for hearing in any other manner. In
taking care of people of this type the salesman's task is in one sense simplified, and in
another sense complicated. The selling process
is easier, but the guiding is harder. The salesman is called upon for authoritative information and' cannot always depend upon the record
to talk for him.
Do Not Scorn Popular Music Lovers
The popular appeal of good music, the direct
appeal to the ear regardless of what the music
is supposed to represent or who wrote it, can
be made most successfully to those who, it
might be said, are simply in search of entertainment and who, so long as the music pleases
them, care nothing about its history. This class
may be debased and grate on the nerves of the
musical enthusiast, but their money is just as
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whose musical knowledge is so broad know
themselves about what they want and rarely
rely upon the salesman to guide them. The
chance for the salesman to make a mistake,
therefore, is remote.
Public Knows More About Music
by

-
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Can a business be dissociated from the social
instincts by which it comes into being and by
the continuance of which it is alone sustained?
The question would seem almost to answer itself. Yet is it not perfectly true that in one
business, at least, of which this newspaper
is an organ, the rank and file of the merchandisers engaged in it have from the first been
proceeding on the opposite principle?
In a word, is it possible for anybody to conduct a business in musical instruments without
taking a definite interest in the musical life of
the community? It is perhaps possible, in a
restricted sense of the term, to do this, but it
certainly is not possible in any broad sense at
all. That is to say, the merchant who is making any real and lasting impression upon the
community in which he lives is the merchant
who is thinking in terms broader and more inclusive than any which may be expressed in
mere figures. The statement savors, no doubt,
of the copybook maxim, but copybook maxims
are none the less true for being trite. The great
trouble with them all is that they are not put
into practice. One fails to find any other fault
with these excellent but neglected aphorisms.
The One Foundation
We repeat that the life of a music business, and especially of a talking machine business, if it is to strike deep into the life of its
community, must be founded upon the musical
needs of that community. The merchant in
things musical who is not putting in a good
part of his time working for the general musical good of the city, town or district in which
h? lives is neglecting one of the most potent
weapons he can find to his hand for the upbuilding of his own business career, and at
the same time is failing in an obvious duty to the
community whose support alone makes that
career possible.
Responsibility
Trite and even canting as some folk may
deem them, the old truths about one's responsibility to one's brother are not obsolete. They
have not been at all superseded, nor is there
any reason to suppose that they ever will be,
despite all the fashionable theories of the day.
Business men who have sneered at them have
been suffering from ignorance and no more
than this. It is not bad-heartedness, but ignorance and lack of vision, which bids men seek
only their own good and forbids them to believe
that it is more blessed to give than to receive.
The Master who said this last was a man who
knew very thoroughly the meaning of every
statement he ever made and who never made a
statement not completely and absolutely true.

of

September 15, 1919

Personal

Inter-

Community
lllllllllllllllllllllllllllllllllllll
community music will lead to the sale of more
pianos, and players and talking machines,
though that is evident enough. It is even more
that the merchant who honestly tries to help his
community does at the same time honestly help
himself. He helps himself to become, and does,
in fact, become, a better citizen, a better business man and a better man in his own family relations besides.
Community Music
At the present time the whole subject of community music is being carefully worked out.
Women's clubs, commercial associations, schools
and societies of all sorts are interested. The
Chamber of Commerce has its own bureau for
this propaganda, with offices both in New York
and Chicago. The public schools are becoming
more and more interested. All sorts of agencies are trying to make the most of the growing
interest throughout America in community life
and the common activity, rightly directed, of
neighborhoods and groups. The talking machine
retailer who does not see big opportunities
here, whether for himself as an individual or
for himself as a citizen, is very narrow-minded
indeed.

the

When he said "It is more blessed to give than
to receive," he certainly did not mean that one
should give away to an unappreciative world on
the theory that somehow good would flow from
the act. He did not ask us to cast pearls before swine. But he did mean quite scientifically
that if a man will enter upon his work with
the thought always first in mind to see how
much good he can do to his community, how
much he can put into it, as it were, the result
will be that his reward will surely come and
he will find himself repaid in full measure,
pressed down and running over.
. The Two Roads
The careers of the most completely successful merchants show how entirely true this is.
For a man to heap up a lot of money without
heaping up a lot of good-will is simply for that
man to take the best and quickest road to a
life of mental and physical misery. The man
who works for his community through his business and who is every day asking himself how
best he ma3' serve that community in the line
of his business is the man who is becoming
wholly indispensable and who is heaping up for
himself a treasure of good-will which no misfortune can overcome. That man's business
career is founded on a rock and the winds and
storms shall not prevail against it.
It may sound strange to say it, but ask yourself if the business man who is always "breaking
having man
"family
is not down"
often and
alsoalways
the business
who troubles"
is most
selfish, narrow and grasping in his business
methods?
Very good, if allApplication
this be true, how may it be
applied to the player-piano business? Simple
enough. We have spoken of one's duty to one's
community, and what greater duty can any
American citizen have than to do his share in
improving and refining the musical taste of the
people? One of the saddest things about
American social life is its narrowness of outlook. What is duller than a life which has been
filled with cheap amusement outside the home
and which when these begin to pall has absolutely no other resource upon which to fall back?
How often this describes the life of the moderately prosperous and moderately rich of American society! It does not give the idea of
anything very nice, does it?
Now every effort is being made by the Music
Industries Chamber of Commerce to bring its
many members to a realization of the place
which community service in the cause of music
ought to occupy in their business lives. It is
not alone that the encouragement of home and

"Selling" the Community
Very much can be done, if only in the way of
expert advice. Take, for instance, the talking
machine. The position of this instrument in the
minds of many members of the community is
not high. There is a tendency to class it down
pretty
low. is absolutely wrong. The merchant
But this
who knows what is good for his business ought
to set himself the task of building up public
estimation of the talking machine and its music.
He will not fail to benefit by this in ways which
need not be worked out in detail here. The
same merchant can surely see that schools,
public libraries, women's clubs and institutions
of all public sorts which now do not buy talking machines will begin to buy them only when
their merits are more publicly understood. He
has a great work to do in "selling" to his community a belief in the wonderful educational
achievements of the talking machine record
and the mission of the talking machine in this
connection, and this he can do best of all
through community activities in community
music.
Among the visitors at the headquarters of
the Columbia Graphophone Co. recently were
M. Rogers, manager of the talking machine department of The Hub, Baltimore, Md., and
George Millimson, a very successful Columbia
dealer of Cumberland, Md.

Castings
/uperiorDie
will Cut Tour Costs and Increase Your Sales
Tonearm and Reproducer Parts, Attachments, Turntable Hubs, Motor
Governor Discs, Knobs, Piano Player Parts— accurately cast in Aluminum, White Brass, White Metal Alloys or Zelco Metal— ready for nickel
or gold plating. € 41 We employ a large force of die makers especially
skilled in this class of work and operate a large battery of die casting
machines of our own design and construction with a capacity of
50,000 to 100,000 castings per day.
Write for
Samples
of Work
are doing
in we
this line

Brothers
Bamhart
»
Nonroe and Throoo Streets

Send us
youror Specifications
Models for
quotations
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it deceives
well

manufacturer

as

the

knows

exactly how much his machines are costing
him to build- -and the dealer knows what he
pays for the machines

he sells.

But you do not know

what

it is going to

cost you to sell them— and that's the part that
is Vital to you, for it affects your Profit. If
your selling expense

is too high, then you are

losing money — you are actually throwing
away.

money

Every machine that comes back — every sale
that is made which is unsatisfactory to the user
is a sale that better never had been made.
It eats into your profit by increasing your selling expense, it undermines your business, and
instead of getting Repeat Orders and helping
you to build for permanency it is tearing down
the reputation that you are striving to achieve.
Because the Buying Public today is demanding more value for its money than ever before.
Higher Standards of living, higher ideals and a
better knowledge of Quality make it absolutely
necessary that a Talking Machine be as perfect
in its operation as it is in its appearance. It
must have a motor that makes this possible.
The machine that is noisy, unsteady and
common in its work, requiring continual tinkering and adjusting, is not the machine on which
to build a reputation and a successful business.
It costs too much to sell them and they will never
give the satisfaction that every man wants his
product to give — they will never bring repeat
business.
They will never stay sold.

The

DAYTON,

DAYTON

Vital

Issue

Dealer

Maker

They fall short of the mark. They are not
up to the standard set by machines using the
Dayton Motor.
Some men overlook the importance of using
the right motor for their talking machines. They
forget that upon the motor depends largely their
reputation as a builder of machines that bring
profitable business, machines that create confidence in the dealer and satisfaction to the user.
They lose sight of the fact that a "bargain"
motor is a poor compromise, and that it will not
stand comparison with a Dayton Motor equipped
machine.
Your machines MUST be the equal — they
MUST
bring the results that Dayton Motor
equipped machines are bringing to their makers,
or you are bound to lose. No matter how
beautiful the cabinet. No matter how low the
price or how great has been your past reputation.
The Dayton Motor sets a new Standard of
Quality. It has created New and Greater Possibilities inthe field of the talking machine. It is
the motor by which all motors have come to be
judged and its introduction as regular equipment
in your machines will at once stamp your product
as among the exclusive— the highest grade.
Dealers who handle Dayton Motor equipped machines are finding a reduced selling expense, increased
sales, absence of complaints and replacements. They
have learned a new meaning of the words "cumulative
profits" as applied to the talking machine business.
The Thomas people are experts in the application
of Spring-Motor Power; they have more to tell you on
this subject than any other organization in the world.
You can ask them to discuss your motor problems
without obligation. It is to your interest and profit
to do so.

MFG.

THOMAS

THE

the

A

OHIO,

COMPANY

U.S.A.

MOTOR

Made in various sizes for full line of Cabinets from the lowest priced to the highest grade Talking Machine.
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Texas People in Oil Districts Appreciate the
Best Kind of Machines and Music

Wiley B. Allen Co. Enlarges Talking Machine
Department in San Francisco on Big Scale

A census of talking machines and other musical instruments in Harris County, the center
of the Texas oil fields, shows that there is a
surprising number of talking machines in that
section, many more than some city dealers
might expect, according to word from Houston,
Texas. It is said that in the residential sections of the oil district, especially at Goose
Creek, one can hardly walk a block without
hearing many talking machines on which the
latest records of song hits are being played.
The educational value of the talking machine
in this State has been tremendous and many
of the highest class records are to be found
in homes in the most remote parts of the State.
It is gratifying that the better class of music
is being appreciated in this region, for as a
rule in the outlying camps and oil fields only
the coarser and cheaper type of music is offered to the people.

San Francisco., Cal., September 4. — Wiley
B. Allen Co. is installing fourteen talking machine demonstration rooms on its first floor and
the changes which are in process of being made
give the store a decidedly changed appearance
Only a few pianos are retained in the side rooms
to the left of the big store and the rest of the
central part of the store will be devoted to
the talking machine business. These rooms,
which will be ready for occupancy very shortly,
are located seven on each side of the central supporting pillars, along the sides of which
will be located a series of cases for records. A
curved counter is built in front of these cases
and here the cashier will be stationed. The
demonstration rooms have plate glass sides and
the view to the rear of the store is but little cut
down by them. It is planned to have a girl
demonstrator to each group of two rooms. The
bulk of the stock of records will be kept in

ANT
LUBRIC
PHONO
GRAPHITE
IT QT FV'Q_ SPRING
Haley's Lubricant makes the Motor make good
Is prepared in the proper consistency, will not run out, dry up, or
become sticky or rancid. Remains in its original form indefinitely.
Put up in 1, 5, 10, 25 and 50-pound cans for dealers.
This under
lubricantthe istrade
also name
put upof in 4-ounce cans to retail at 25 cents
each
G
TALKIN
NOISEL
E LUBRIC
ANT
MACHINESS
FIIRFKA
Write for special proposition to jobbers,
ILSLEY-DOUBLEDAY & CO., 229-231 Front St., New York
the mezzanine, where the music roll department
was previously located. This department is now
located zanine
in andwhat
might beto termed
"sub" stock
mezit is planned
carry aa larger
of rolls as well as records. Two rooms on the
second floor which had not been utilized for this
purpose before are to be added to the other
rooms on. that floor for piano demonstration
rooms. Besides these changes in the local store
the company is fitting up a new store at Fresno,
where previously it had but little more than a
warehouse, with Roy Weldon as manager.
COLUMBIA

STREET

CAR

CARDS

New Series Recently Issued Proves Distinctly
Popular With the Retailers

FAULTLESS

PIVOT

BEARING

CASTERS

Casters that roll easily across the floor — and
smoothly.
No chatter — no unsteadiness.

Simple construction — no complicated parts to
get out of order, nothing to retard easy
movement.
Strong — plenty
required places to resist strains.

of

metal

in

Silent — neat appearing — a real necessity to
YOUR
talking machine, these FAULTLESS
CASTERS.

Made
and

with

leather, fibre, felt, steel

lignum- vitae wheels.

from

you

puts

experience
you

brings
Catalog

all

at your
a

copy

our

A

word

caster

service
of

and

Faultless

"G".
FAULTLESS

CASTER

COMPANY

EVANSVILLE,

INDIANA

,X - ' \
w
Full Size — C-65

"Move

the FAULTLESS
Way"
Eastern Sales Office:
Geo. Mittleman, 487 Broadway, N. Y.

The new series of six street car advertising
cards in colors recently issued by the Columbia
Graphophone Co. for the use of retailers has
made a distinct impression on the trade, and
retailers in all sections of the country have been
quick to file requisitions for sets of the cards
for use in street cars in their respective towns.
The advertising on the six cards is well diversified. One refers to the records of the operas,
another to dance music, a third to the popular
jazz melodies found on Columbia records, and
there are other cards devoted to the exploitation of several types of Grafonolas. Although
the cards are designed primarily for use in street
car advertising, they may also be used most
window or demonappropriately
stration booth.in the show
CHARLES

EDISON

ISSUES

APPEAL

Son of Inventor Asks Support for National Social Unit Organization
Charles Edison, son of the inventor, has issued an appeal to Americans the country over to
support the program of the National Social
Unit Organization in its campaign to "educate
every man, woman and child in America in the
principles of community organization, fair play
Americanism."
and"Our
America," said Mr. Edison, "is facing a
social crisis which must be met by a constructive program which will make life worth living
for the whole people and impart a vigorous
impulse to the progress of civilization.
"In a remarkable experiment in a neighborhood of 15,000 persons in Cincinnati the National Social Unit Organization is demonstrating that it is wholly feasible to develop such
a democracy under the American principle of
representative government."
LORIMER IS CHAMPION

TRAP

SHOT

G. W. Lorimer, of the Lorimer-Hicks Mfg.
Co., Troy, O., was the winner of the Grand
American Handicap which was held in Chicago
during the week of August 11 to 16. He is now
the champion trap shooter of the United States
and won this honor from a field of 798 contestants. Mr. Lorimer is an active figure in
the talking machine trade, but finds time to
devote to his favorite sport of trap shooting
and is as enthusiastic over this sport as he is in
selling talking machines.

The advertising department of the Columbia
Co. now has in preparation some interesting
literature of various sorts designed for the service of the dealer. In the lot is to be included
the September issue of the Columbia Record,
which promises to be a notable number.
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<f Before the war the United States was a debtor nation to the extent
This is now wiped out, but foreign nations owe us $10,000,000,000.
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f Business is good and it's going to be better. And the demand for Talking Machine
Needles is going to be greater than ever. We advise you to anticipate your Fall requirements NOW and get in touch with us. Have You Seen the New

BRILLI
TWO-

ANTON

E

FOUR-RECORD

TONE

STEEL!

COMBINATION

NEEDLES

BRILuanTONE
111 11 11 11 11 11

UNIFORM

Each needle
Will Play

BRIL L IANTON E

Four Records Two

HARDNESS

COMBINATION
Flatto (heSideRecord,
at Right
Angle*
producing
Soft Ton*

UNIFORM
POINTS

Soft Tone
and

Two

Loud

UNIFORM
For Intermedial* Ton**. U*e Intermediate Angle*

Tone

Made

in America

LENGTH

by Americans
OF

BR1LLIANTONE

SJEEL

NEEDLE

Suite 655-659, Marbridge Building, Broadway
Chicago District
WALTER A. CARTER
57 East Jackson Blvd.
Chicago, 111.

QO.

AMERICA

INCORPORATED

at 34th Street, NEW YORK CITY
Metropolitan District: EMERSON RECORD "SALES CO., 366 5th Ave., N. Y. City CANADA
Pacific
New
(
Pacific Coast
Coast District
District '
New England
England District
District
BOURGETTE A WOODS
WALTER S. GRAY
|M,JrRSO,N.
MUSICAL
MERCHANENGLAND, INC.
DISE SALES CO., Ltd.
16 McGill College Ave.
530 Chronicle BIdg.
68 Essex Street
Excelsior Life Bldg.
Montreal, Canada
San Francisco. Cal.
Boston, Mass.
Toronto, Canada
Foreign Export: CHIPMAN LTD.
8-10 Bridge St., New York City '
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Music is Needed to Pass Away the Long Hours
at Sea — War Camp Community Service
Forced to Abandon This Work Through Lack
of Funds — Has Equipped Many Ships
Seamen on the many ships of the new merchant marine flying the American flag are being
neglected as regards their personal comfort and
well-being, as we may judge from the life they
lead at sea. The foreign ships which touch
at New York are provided with athletic equipment, magazines, books and talking machines
and records by foreign societies in charge of this
work. British ships are especially well cared
for by the members of the various BritishAmerican societies, but the men of the American merchant marine, if reports are well founded, are in need of many of the comforts of life
which would do so much to make the long
hours at sea pass more quickly.
The one thing most desired by the sailors
when at sea is a talking machine and a plentiful
supply of records, for on the slow merchant
ships the long nights when the vessel is sluggishly plowing along through the seas seem
interminably long. Music is a great factor in
relieving the tedium of the time when the men
are not working. The War Camp Community
Service, recognizing this need, has equipped
many ships with machines and records in the
past, but now through lack of funds is unable
to continue the good work.
If other organ-

izations would aid in this cause to provide
means of recreation for the men of the American merchant marine by giving them talking
machines or other musical instruments, they
would be doing a great work.
MIDSUMMER

NUMBER

OF TONEARM

August Number of Columbia Graphophone Publication Full of Fun and Activities
The midsummer number of the Tonearm, the
factory magazine of the Columbia Graphophone
Co., has appeared and is unusually full of pep for
the languid season of the year. The active energy manifested in the plant finds its way into
the columns of the paper, which are full of personal items which help make the daily work
pleasant and agreeable. The cover is in blue
and gold and throughout the pages are many
clever cartoons taken from Judge. The various
activities of the employes during the month
just past are told in full with photographs of the
people most in the limelight. In addition to
the lighter articles there is some useful information on the planting and care of trees and many
health hints designed to aid the workers to keep
in the best physical trim.
The Mastertone Phonograph Co., East Liverpool, O., was recently incorporated with capital
stock of $15,000, by S. T. Herbert, E. L. Bradford, F. P. Geiger, J. V. Hughes, John Stamm
and R. J. Thompson.
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BOOSTING

THE

PATHE

Co

IN FLORIDA

In Spite of Alligators 'n Everything, Pathe
Rooster Well Introduced in Peninsula State
C. E. New, of the John A. Futch Co., Jacksonville, Fla., with his Ford coupe and sample
Pathe, is covering the entire State of Florida
and the southern part of Georgia and is meet-

C. E. New and His Pathe Outfit
ing with extraordinary success in establishing
new Pathe dealers in his territory. He is most
enthusiastic over the outlook for a big fall
business and says that he is impressing upon
all of his dealers the importance of anticipating
their needs as far in advance as possible instead
of waiting till the last minute to place their orders for machines, thus avoiding the possibility
of disappointment from their source of supply.
W. 0. PILGRIM

ON VACATION

Assistant General Manager of Otto Heineman
Phonograph Supply Co. Enjoyed Fishing
With S. A. Ribolla, General Manager

To the Trade :
This is to advise that I am

NOT

con-

nected with any business other than the one
I am

conducting at 3 and 5 Waverly

Place,

W. G. Pilgrim, assistant general, manager of
the Otto Heineman Phonograph Supply Co., Inc.,
left New York last month for his annual summer vacation, and, following his 1918 itinerary,
met S. A. Ribolla, general manager of the
Otto Heineman Phonograph Supply Co., of
Illinois, at Grand Beach, Michigan. These two
popular members of the talking machine trade
spent three weeks fishing, golfing and swimming. Last year Mr. Pilgrim won the fishing
honors, while Mr. Ribolla received the golfing

firm

crown, but the rivalry for this year's honors is
unusually keen, and we can, therefore, look
forward to some real "fish" stories and golf
cards of 80 or thereabouts.

NOTICE: — Any firm or individual, not
one of my authorized representatives, soliciting
business on my prestige, is sailing under false
colors.

Public welfare work in Muhlenberg, Ky., is
enlisting the efforts of many people and many
organizations in that city. The J. L. Roark
Estate, county distributors for the Victor products, has offered a Victrola and six records to
the boy and girl making the best showing for
the year.
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MINNESOTA

STATE

WORLD
FAIR

Enormous Crowds Attracted — Exhibits of Edison, Pathe, Starr, Vista Phonographs Attract Much
Attention — Exhibitors Well Repaid
for Their Investment
Minneapolis and St. Paul, September 6. —
Everybody went to the big Minnesota state fair,
August 20 to September 6. It was the biggest
fair ever held either in Minnesota or any other
state. The attendance on Labor Day was 201,619
and with fine weather predicted the turnstile count
for the show should have been in the neighborhood of 600,000.
Music was in the air throughout the eight days
of the fair. Four big military bands, the "Million
Dollar'' Sunset Division band, the 151st Field
Artillery band, the Minnesota State band and
Thaviu's concert band, with a score of smaller
organizations and a hundred or more talking machines, kept music ringing in the ears of every
visitor.
Only a small number of the Twin City dealers
deemed it to their advantage to make displays at
the show, but those who were there were amply
repaid for their efforts. In the first place the
attendance was unprecedentedly large and then
a change has come over the ruralites, for they are
no longer afraid to spend money.
The exhibitors were Laurence H. Lucker and
the Minnesota Phonograph Co., G. Sommers & Co.,
M. L. McGinnis & Co., the Northwestern Music
House and the Vista Talking Machine Co. in connection with Hochman Bros., Minneapolis.
A life-sized photograph of The Wizard himself attracted attention to "the phonograph with
a soul" shown and demonstrated by Laurence H.
Lucker and the Minnesota Phonograph Co. That
the people of the Northwest are familiar with the
Edison products was amply testified by the throngs
about the booth. A very complete line of cabinet
machines was on display together with some period
cases.
The center of attraction in the Sommers booth
was the new Pathe Actuelle. About twenty Pathe
machines were on exhibition. Demonstrators
expatiated upon the advantages of the Pathe Sap-

phire ball and the durability of the Pathe records.
Starr phonographs and Gennett records were
shown by M. L. McGinnis & Co. Mr. McGinnis,
who is a veteran piano man, has now become a
phonograph enthusiast and almost has been weaned
away from his old love. Four fine types of the
$300 models of the Starr machines formed the
most conspicuous feature of the exhibit.
Linderman and Columbia phonographs, together
with Boland band instruments and Mathushek
pianos, completely filled the extensive space obAMERICAN

PLYWOOD

CO. ORGANIZED

Frank L. Zaug, Former Manager of Wisconsin
Cabinet & Panel Co., an Edison Industry,
Heads New Concern — Factory Soon Ready
Milwaukee, Wis., September 5.— The American
Plywood Co. of New London, Wis., has been
organized with a capital stock of $200,000 to
engage in the manufacture of veneers, panels,
cabinets and other fine woodwork. The establishment of this enterprise is of particular interest to the talking machine trade.
At the head of the new interest is Frank L.
Zaug, who resigned August 15 as vice-president
and general manager of the Wisconsin Cabinet
& Panel Co. of New London, a part of the
Thomas A. Edison industries, and one of the
principal sources of supply of cabinets for the
New Edison phonograph. At the time of his
retirement, Mr. Zaug had brought the daily
output of the New London factory to about 225
cabinets a day, which gives an indication of the
vastness of the Edison operation at this point.
The new American Plywood Co. is erecting
the first unit of its factory, which will be ready
about November 1. The main building will be
80x240 feet and will contain a complete veneer
cutting mill, 70x70 feet, which will convert the

tained by the Northwestern Music Co. President Boland was in charge of the show and was
full of enthusiasm for the success of his venture
at the fair. His house, while handling a full line
of Columbia Grafonolas and records, is pushing
the Linderman phonograph, in the manufacture
of which the company is interested.
New in the state fair field was the Vista talking
machine, made at Port Washington, Wis., and
six other places. The concern also makes the
Paramount records. Its display at the fair was
made in conjunction with Hochman Bros., dealers at 416 East Hennepin avenue, Minneapolis.
P. F. Moses, of the Chicago headquarters, is
taking the exhibit about the country and is signing Vista contracts with many merchants.
raw hardwood log into plywood for conversion
into finished panels and cabinets under one roof.
Mr. Zaug will be general manager and have an
initial force of 125 to 150 experts.
The resignation of Mr. Zaug resulted in a
number of promotions in the Edison factory
at New London. J. M. McLaughlin becomes
general manager; O. J. Haarlander, superintendent, and M. R. Matthews, chief inspector.
PRICE

WITH

EMERSON

EMPIRE

Abram Price has resigned his position as
credit manager of the Emerson Phonograph
Co., in New York City, to take up his new
work as general manager of the Emerson Empire State Co. He will reside in Syracuse, N. Y.
TAKES

BRUNSWICK

ACENCY

The Barnard Music Co., 415 West Biddle
street, Jackson, Mich., has taken on the Brunswick agency for that territory in addition to
its present line of Baldwin pianos and players.
The salesrooms and offices of the Cheney
Phonograph Co., Grand Rapids, Mich., have recently been redecorated and repainted and now
make one of the most attractive talking machine
centres in the Furniture City.

CABINETS
FOR

NEW

TYPE

502-2. — G olden Oak. mahogany,
nickel plated trimmings, lock and
key, pin box, rack interior. Height,
33 inches. Top. 13% x 14% inches.
Holds 126 twelve-inch Becords.
Matches Columbia Grafonola A-2.
Top has countersunk holes to acbumperscrated,
on ma-50
chine.commodate
Averagerubberweight,
pounds.
We

637-645

also make

WEST

many

55th

COLUMBIA

507. — Mahogany, golden oak, nickel
plated
trimmings,
key, Top,
rack
interior.
Height, lock
33 and
inches.
16% x 16% inches. Holds 192
twelve-inch Records. Matches Columbia Grafonola
C-2.accommodate
Top has
countersunk
holes to
rubberage weight,
bumpers
on
machine.
crated, 70 pounds. Aver5070.
—
Same
cabinet, with shelves
interior.
Immediate

GRAFONOLAS

800. — eredMahogany,
oak, English,
weathoak, fumed golden
oak. early
nickel plated trimmings, lock and
key, rack interior. Height, 33 inches.
Top, 19 x 23 inches. Holds 192
twelve-inch Records. Matches Columbia Grafonola D-2. Average
weight, crated, 70 pounds.
8000.
—
Same
cabinet, with shelves
interior.

503. — Golden Oak, mahogany, nickel
plated trimmings, lock and bey, pin
box, rack interior. Height. 33
inches. Top, 17 x 17 inches. Holds
164 twelve-inch Records. Columbia
Grafonola A-2 and C-2. Average
weight, crated, 50 pounds.
5030.
— Same cabinet, with shelves
interior.

Delivery

other styles of cabinets and will be glad to send our catalogue No. 20 for the asking
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this is daily proven

the public which chooses the Sonora after
fully examining and hearing all phonographs.

by

To
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to the
beautiful
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to appreciate

lines of the Sonora
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ear

care-
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handsome

styles and
elegance
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the
of

graceful, curved

upright
models.

Jacobean

There is a keen pride of possession in owning a Sonora and there is a Sonora to satisfy
every taste. The prices from $50 to $1000
enable
Louis XVI

the buyer to secure just the instrument best suited to his purse.

Write for information regarding the Sonora

Gibson-Snow Co.
SYRACUSE, N. Y.
State of New York, with the exception
of towns on Hudson River below Poughkeepsie and Greater New York.

Hillman Phonograph Co.
WHEELING, W. VA.
Virginia and West Virginia.

Griffith Piano Co.
605 Broad St.,
NEWARK, N. J.
Northern New Jersey.

Kiefer-Stewart Co.
INDIANAPOLIS, IND.
Entire State of Indiana.

W. B. Glynn
SAXTONS
States of Maine,
mont and part of

Distributing Co.
RIVER, VT.
New Hampshire, VerMassachusetts.

Hessig-Ellis Drug Co.
MEMPHIS, TENN.
Arkansas, Louisiana, Tennessee, Mississippi.

C. L. Marshall & Co.
82-84 Griswold St.,
Butler Bldg.,
DETROIT, MICH.
State of Michigan
Minneapolis Drug Co.
MINNEAPOLIS, MINN.
States of Montana, North Dakota.
South Dakota, Minnesota.

I. Monta ernes & Co.
Ryrie Bldg.,
TORONTO, CANADA.
Dominion of Canada.
Musical Supply & Equipment
Co.
221 Columbus
Ave.,
BOSTON, MASS.
Connecticut, Rhode Island and eastern
Massachusetts.
Ohio Sales Co.
Beckman Bldg.,
409 Superior St.,
CLEVELAND, OHIO
State of Ohio.
Rountree Corporation
RICHMOND, VA.
North Carolina and South Carolina.
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increased
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Sonora
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to

many?"
Not "How
speed output.
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A Sonora agency is now extremely valuable, and, owing to
the great demand for Sonoras, only a limited number of
new agents can be added. It is a mental comfort to handle
a phonograph licensed and operating under the BASIC
PATENTS
of the phonograph industry and thereby protected from possible troublesome litigation.

C. D. Smith Drug Co.
ST. JOSEPH, MO.
Nebraska, Missouri, northern and eastern part of Kansas and five counties of
N. E. Oklahoma.
Smith, Kline & French Co.
PHILADELPHIA, PA.
State of Pennsylvania, Maryland, Delaware, District of Columbia and New Jersey, south of and including Trenton.
Sonora Phonograph Co.
616 Mission St.,
SAN FRANCISCO, CAL.
Washington, California, Oregon, Arizona,
Nevada,
Hawaiian Islands, northern
Idaho.

Sonora Phonograph

Sales

Co., Inc.
279 Broadway,
N. Y.
Distributors for Greater New York
Southern Drug Co.
HOUSTON, TEXAS.
Southeastern part of Texas.
Southern Sonora Phonograph
Co.
SELMA, ALA.
Alabama, Georgia and Florida.
Southwestern
Drug Co.
WICHITA, KANS.
Southern part of Kansas, Oklahoma (exhandle.cept 5 N. E. counties), and Texas Pan-

Grand

Strevell-Paterson Hardware
Co.
SALT LAKE CITY, UTAH.
Entire States of Utah, Colorado, Wyoming, New Mexico, and southern Idaho.
C. J. Van Houten & Zoon
Marquette Bldg.,
CHICAGO, ILL.
Illinois, Kentucky and Iowa
Walthall Music Co.
: V:: .

DALLAS, TEXAS.
Western part of Texas.

Yahr & Lange Drug Co.
MILWAUKEE, WIS.
Wisconsin, Upper Michigan.
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Po'nt, Ohio, and will return home after making
a tour around Lake Erie, stopping at Cleveland, Buffalo, Niagara Falls and Detroit.
Mr. Womeldorff feels that there will be a
good allotment of machines from the factory
for the rest of the year, but feels that he will
not get anywhere near enough to take care of
the demands of his dealers. He has left Warren L. Kellogg in charge during his absence.
Warren L. Kellogg, who is taking charge of
the Toledo Talking Machine Co. while Mr.
Womeldorff is on his vacation, says that he is
now a resident of Toledo, or will be as soon as
his new home is completed, and will then be in
better shape than before to give assistance to
Mr. Womeldorff, and can also make his trips
in the territory to much better advantage.
Mr. Kellogg says that the crops in Ohio,
Michigan and Indiana are certainly looking fine,
and that the dealers all say that the people
have money in plenty, and seem to want to
spend it for Victrolas and records. The dealers
in his territory' are trying hard to get in shape
for the big fall rush that is sure to come.
H. G. Pulfrey, the new manager of the Cable
Co.'s Toledo store, now feels very much at'
home here, as his wife and family have joined
him at their new home in Wildwood Road. He
says business is very good, especially in Red
Seal records that the Victor Co. have recently
reduced in price, and from all indications the
Cable Co. at Toledo will have the largest year
in their twenty-three years of business in
Toledo.
With the purchase of the Whitney & Currier
Co.'s retail department by the Grinnell Bros.,
the Whitney & Currier name, before the public
for many years, passes into history. This establishment is now a Grinnell store.
Mrs. McDonald has resumed charge of the
talking machine department of the People's Outfitting Co., and reports business as very good.
Miss Tuey, manager of the La Salle & Koch
talking machine department, has just returned
from her vacation, and says that the record
business has been exceedingly good, especially
in Red Seal records.
Arthur J. Pete, of the Lion Store, just returned from his vacation in Michigan, and, while

Co.

Red Seal records especially are going to have a
tremendous sale this fall and winter.
The Wm. B. Duck Co. is closing out the stock
of pianos and players to make more room for
the ever-increasing Victrola business.

TOLEDO

Dealers Looking for Larger Allotments — Leading Houses All Optimistic Regarding the Fall Outlook— Crop Conditions Mean a Large Urban Trade — News of Month
Toledo, O., September 3. — The talking machine
business in this city shows increased activity
with the approach of the fall season, and, although some dealers are somewhat hampered
by the shortage of machines and records, intensive efforts are bringing results. With most
of the men back again from their vacations
ready for hard work all stores are making preparations for big campaigns. Red Seal records
especially are selling fast and every dealer is
taxed to supply the demand.
Chas. H. Womeldorff, manager of the Toledo
Talking Machine Co., with his wife and baby, is
spending his vacation at The Breakers, Cedar
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the fishing was nothing much to brag of, he
had a very delightful time. He says the Lion
Store is going to stick loyally to the Victor Co.,
and looks for continuing increase in machines
and records. Mr. Pete reports a wonderful increase in business so far this year, and especially so in records, notwithstanding the shortage, and feels that the change in price of the
better Red Seal records means a great deal to
every Victor dealer.
Out-of-town visitors at the Toledo Talking
Machine Co.: G. L. Lathrop, of North Baltimore, O.; Fred Meier, of Monroe, Mich.; Mr.
and Mrs. Lowell E. Meek, of Hudson, Mich.;
Bruce Carpenter and wife, of Detroit, Mich.;
Dan Baumbaugh and family, of Cleveland, O.;
Carl K. Rowlands, of Lima, O.; Geo. W. Robinson, of Steubenville, O.; Ralph P. Crane, of
Bowling Green, O.; F. H. DeWitt, of Port Clinton, O.; Fred C. Kloepfer, of Bucyrus, O.; E. O.
Little, of Auburn, Ind.; Mr. Wagonlander, of
Sylvania, O.; Ed. Lyons, of Cleveland, O.
Wm. W. Smith, president of the J. W. Greene
Co., is very busy these days arranging his campaign for the wonderful increase in business
that he has a right to expect for his company
in all lines this fall. He is particularly optimistic about the talking machine end of his
business, and believes that the better classes of

A BOSTON

INCORPORATION

The Symphony Talking Machine Shop, Inc.,
has applied for a Massachusetts charter. The
capital is $10,000, divided into one hundred
shares at $100 each. The officers of the incorporation are Charles Soddeck, president;
Robert J. Howell, 31 Topliff street, Dorchester,
treasurer, and William C. Pree.
ENLARGING

VICTOR

DEPARTMENT

E. Clyde Ferguson, of Niles, O., has just purchased the building where he has a Victrola
and drug business and will now go ahead and
1
put both of the departments
in much better
shape to get the increased business that is
coming his way.
L. C. ST0WELL

IN MAINE

Leon C. Stowell, of New York, sales promotion manager of the Dictaphone branch of the
Columbia Graphophone Co., recently spent a
few days in Bangor, Me., visiting E. G. Curtis.
No talking machine store ever closed up because it was too attractive.

Ideally

Equipped

Efficient
the

for

Service
Victor

to

Dealer

Mellor's, whose Victor Wholesale Warerooms are here illustrated, would appreciate
the opportunity of demonstrating to you their prompt and
efficient service.
Victor Wholesalers

OFFICE
Established

604 Wood

1831

St.

PITTSBURGH
604 Wood

St. Pittsburgh
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GREAT

FALL

BUSINESS

Dealers Make Changes in and Enlargements of Store Equipment to Meet Fall Demands — News
Budget That Tells of Activity in All Branches of Talking Machine Trade

?

?

Indianapolis, Ind., August 30. — Anticipating a
record-breaking business this fall, a number of
the local dealers are making expansions and are
adding new demonstrating booths.
The Pearson Piano Co. is completing its remodeling work. The record sales counter has
been moved from the rear to the front of the
first floor, more space has been provided for
records and four new booths have been added.
Mrs. J. Ellison Fish, manager, said that from the
way the August business has come in September should start the fall season in great shape.
The Baldwin Piano Co. is making arrangements to provide three more booths for its talking machine department. The player-piano roll
department is being moved upstairs and three
large demonstrating booths formerly used by
that department will be turned over to the talking machine and record department. C. P. Herdman, manager of the talking machine department, said his only worry about fall business was
the problem of getting sufficient stock.
Miss Minnie Springer, manager of the Victrola
department of Taylor's, said that the big success the sealed system of selling records with
none going out on approval has met with, together with a wonderful growth of the business,
made it necessary to add three additional
demonstrating booths. Under the sealed system, records are tested and sealed as received
and a separate stock is kept for demonstration
so a customer knows he is getting a record in
perfect condition when he buys one. The department now has twelve booths.
The Indianapolis Talking Machine Co., successor to the Stewart Talking Machine Co., has
completed its remodeling of the store. The
store has ten demonstration booths, each different in its decorations and dedicated to a Victor

?

WHY

Mr.

Dealer

Are Your

Com-

petitors Selling
So Many

Phono-Grands
?

?

?

Simply Because
Know

They

That

artist. One booth is devoted to the ^children's
educational records and the ■ furniture of this
room is in white with nursery designs.
C. R. Anderson, manager of the company, reports that the August business was very satisfactory. Miss Carey Hobson, in charge of the
educational record sales, is attending the convention at Camden, N. J. Miss Hobson received aletter from R. Walter Jarvis, city recreation supervisor, thanking her and the company

PHONO-GRAND
Fills a Long Felt Want
This little compact combination of a splendid Phonograph
and an electrically controlled
Reproducing Piano is just the
thing for ice cream parlors,
restaurants, cafes, etc. It fits
in nicely and takes up no more
room than an ordinary talking
machine.
Want particulars ?

Write today

for the co-operation in the children's festival
dance pageant given at Brookside park. In
teaching the children in the recreation work
dancing steps the talking machine has proved
an invaluable aid.
H. E. Whitman, of the Circle Talking Machine
Shop, has announced that he will install extra
booths and make additions to his office rooms
in preparation for the fall business.
George Standke, manager of the Brunswick
Shop, returned from a short visit with his relatives near Kansas City, Mo. R. A. Izor, sales
manager of the shop, has resigned and will go
to Los Angeles, Cal. Mr. Izor has not made
definite plans, but said he would probably go
into business for himself. Charles A. Grossart,
treasurer of the company operating the Brunswick Shop, succeeds Mr. Izor.
W. G. Wilson, manager of the Grafonola
Shops, Inc., is vacationing in Boston, Mass.

MAGNET

419 W. Erie St.

Piano

Co.

Chicago, 111.

pany must
move. manager of the Edison Shop,
A. H.
Snyder,
says he has but one worry about business and
that is getting machines fast enough. He has
been unable to keep up with his sales force in
supplying Edison phonographs.
The Starr Piano Co., T. H. Bracken, manager,
has been doing some effective newspaper advertising on the Starr phonograph and Gennett
records. Mr. Bracken says he is confident the
fall business will be big.
E. R. Eskew, manager of the Pathe Shop, believes he has struck a world beater in the new
Actuelle. Mr. Eskew has demonstrated the new
machine to several leading musicians here and
they were enthusiastic regarding it. Mr. Eskew
had his first machine in the store only a short
time before a customer buying records and who
already had a phonograph insisted on buying it.
The Stewart Talking Machine Co., distributors of the Victor line, has completed its expensive interior decorations of its office rooms.
George Stewart said that there was a slight
shortage in September Victor records and that
orders
fromsupply.
dealers jumped to two and one-half
times the
E. T. Huller, of the Stewart Co., has compiled anumber of statistical maps showing zones
in which the company can ship goods at cheaper
freight, express and parcel post rates than competitors in other towns.
Howard J. Shartle, manager of the Victor
record order department, visited the company
with Gus Wielage, who will succeed him.
Ben Brown, manager of the wholesale branch
of the Columbia Co., reports that the demand
for Columbia machines and records continues
strong. Robert E. Ray, general sales superintendent of the company, was here recently.
The Kiefer-Stewart Co., distributor of the
Sonora, is highly pleased with the showing
being made by the Sonora department of
Charles Mayer & Co., of Indianapolis. Ernest
L. Arthur, manager of the Mayer Sonora department, reports that the demand for the Sonora phonographs is excellent. He is planning
to have an exhibition at the State fa r.
Orders for the new Actuelle are being received by the Mooney-Mueller-Ward Co.,
Pathe distributors, from dealers who have only
read advertisements describing the machine. A
big business is predicted for this phonograph.
F. W. Fromm, manager of the talking machine department of the Baldwin-Miller Co.,
distributors of Dalion phonographs and Paramount records, reports that the summer business has been very satisfactory. H. J. Weir,
o ,e of the oldest talking machine men in Indiana, isthe traveling representative of the company. Ivan C. Dunlap, of Elwood, visited Mr.
Fromm this week and told him he had moved
into a new room with four demonstration booths
and a concert hall.
Frank Buttweiler, manager of the branch of
the Brunswick-Balke-Collender Co., has been
visiting in California.

DECALC0MAN1E
FOR TALKING
1

SOLD BY
HURTEAU
WILLIAMSOTTAWA
& CO.'™
MONTREAL

J. P. Seeburg

Frank Carlin, of the Carlin Music Co., reports that the summer business has been unusually good. Mr. Carlin is looking for a new
location of the store, as next spring the com-
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Leading Concerns Arrange for Space at National Music Festival and Exhibition to Be Held
in New York Next February — Complete Plans for the Show Are Announced
The plans for the National Music Festival
and Exhibition to be held at Grand Central
Palace, New York, during the week of February 2-7, 1920, are progressing very rapidly and
full details regarding the plans of the show, the
arrangement of the various exhibition spaces,
etc., have been prepared and sent out by Charles
H. Green, general manager. Mr. Green, who
maintains offices at 105 West Fortieth street,
New York, states that several talking machine
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WORLD

be demonstrated without interfering one with
the other. Rules are provided to prevent any
one exhibitor from dominating the show
through sensational methods.
Immediately over the booths on the ground
floor will be built a platform large enough to
accommodate a large orchestra, where concerts
will be given each afternoon and evening during
the week. A special apron in front of the platform will provide space where a singer or other

Edison Co., Orange, N. J.; James L. Ryan, Wurlitzer Co., New York; Paul B. Klugh, Autopiano Co., New York.
There are general committees to take care
of the various details of the show, with R. B.
Aldcroftt, president of the Music Industries
Chamber of Commerce, as president ex-ofHcio
of the Festival and Exhibition. Committees
have been appointed to represent each of the
several branches of the music industry, that
for the talking machine trade including Wm.
Maxwell, Edison Co., Orange, N. J.; H. L.
Willson, Columbia Graphophone Co., New
York; E. A. Widmann, Pathe Freres Phonograph Co., Brooklyn;
H. C. Brown, Victor

View in Perspective of Main and Mezzanine Floors, National Music Show and Festival, Grand Central Palace, New York
Talking Machine Co., Camden. N. J.; F. L,.
soloist may stand and be in view of the crowd.
accessory manufacturers as well as piano manuThe affair will be made a musical festival in
facturers have already evidenced their interest
Deutsch, Brunswick-Balke-Collender Co., Chifact as well as in name, and elaborate programs
in the forthcoming affair and that space in the
cago; W. H. Alfring. Aeolian Co., New York.
Exhibitors Who Will Be in Line
show will be allotted in the order in which the
will be arranged in which artists of national
applications are received.
Manager Green announced on September 6,
and international repute will figure prominently,
as this page of The World went to press,
Mr. Green, who has had charge of several
man}' of them artists who have appeared promprevious Music Shows, including that held at
inently in talking machine record catalogs. The
that several leading talking machine companies had been among the first to arrange for
the Grand Central Palace in June, 1918, has
festival committee in entire charge of the music
space for the exposition, among them being the
drawn on his experience liberally in preparing
includes several talking machine men, and the
Victor Talking Machine Co.. with four spaces;
personnel is as follows: Herman Irion. Steinway
plans for the February exhibition, and the arthe Columbia Graphophone Co., with three
rangement of the floor space will be particularly
& Sons, New York; E. Paul Hamilton. Fredspaces; Thomas A. Edison, Inc., with two large
attractive and original. For some distance from
erick Loeser & Co.. Brooklyn; B. B. Neuer,
spaces; Pathe Freres Phonograph Co. three
the entrance there will be arranged open spaces
American Piano Co., New York; C. M. Tremaine. Bureau for Advancement of Music, New
for the display of art styles of talking machines
spaces, and the Aeolian Co., for the Aeolianand pianos, while in the rear, at the sides and
York; C. G. Childs, Victor Talking Machine
Vocalion, three spaces. Other well-known
on the balcony will be built soundproof rooms
talking machine concerns were at that time also
Co., Camden, N. J.; E. N. Burns, Columbia
in which the various lines of instruments may
Graphophone Co., New York; V. E. B. Fuller,
negotiat'ng for space.

Represents

BEAUTY

and

TONE

Combined

="VICSONIA"ter
Designed to PERFECTLY play Edison Disc Records on "Victrolas" or "Crafonolas." Easy to
attach — slips on — a child can do it. The Vicsonia is recognized as the BEST reproducer for its
particular purpose. ORDER NOW.
ATTENTION!!!
Model B Vicsonia now ready. Plays all Kill and dale records — Pathe, Edison, OkeH, Lyric, Aeolian, Vocalion, etc,
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(March)
(March)

Eyes That Say "I Love You" (One Step)
The Music of Wedding Chimes (Fox Trot)
Recessional (Baritone)
Abide With Me (Vocal Duet)
Scherzo (Instrumental Quartet)
Notturno (Instrumental Quartet)
Kohala March (Hawaiian Instrumental)
Hawaiian
Medley Waltz
(Hawaiian Instrumental)

Slim Trombone

Nightingale
Intermezzo (Whistling
Solo)
My Sweet Song-Bird of the California
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1247 / Saint d'Amour (Piano Solo)
I A L.a Bien Aimee (Piano Solo)
Have A Smile (One Step)
Out of the East (Fox Trot)
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Laughing Blues (Fox Trot)
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Soeial Life (One Step)
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Carolina Sunshine
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Lend Me Jim (Contralto Duet)
I'm Just As Spry At 82 (Comic Song)
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Otto Heineman
25 West 45th Street
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I Yearning (Tenor)
1262 I Tell Me (Baritone)
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New York City, N. Y.
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Tito Schipa, Who Will Record for the Pathe,
Is Hailed As One of Italy's Greatest Lyric
Tenors — Enjoys International Fame
The Pathe Freres Phonograph Co. has just
announced a most notable addition to its list
of artists in Tito Schipa, a member of the
Chicago Opera Co., who is hailed as one of
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Symphony Orchestra of Madrid. They proved
such a success and the Spanish press commented on them so highly that King Alphonso requested they be performed at the Royal Palace.
At the conclusion of the concert His Majesty
presented the singer-composer with a gold medal
as a token of his work. On this occasion Schipa
conducted his own works.
The coming of Tito Schipa to the United
States has aroused unusual interest in operatic

theatre in Southern Italy in "Traviata." His
success was immediate and the following year
he came to Milan, where he met the impresario
Borboni, who took him on a tour of Italy.
He was later engaged in the Val Verme Theatre, Milan, where he had the opportunity of
being heard in "Sonnambula" with Galli-Curci.
Later, with success assured, Schipa sang in all
the big opera houses of Italy and made tours
of Spain and South America, being received
with particular enthusiasm in Buenos Aires.
Besides being a great singer and excellent
musician, Schipa is also a composer of the
first rank. No young musician in Italy has been
attracting more attention than he in the world
of symphonic composition. Last season several of his works were given by the Royal
OIL BRINGS

BOOM

circles. His operas include "Rigoletto," "Tosca,"
"Traviata," "Barber of Seville," "Fra Diavolo,"
"La Boheme," "Sonnambula," "Madame Butterfly," "Lucia," and many others. The Pathe
records will give music lovers an opportunity
to hear this famous young singer before the
opera season starts.
whole State of Texas was in for a great and substantial boom.
Another caller was John M. Lee, manager
of the Vocalion department of the Holden &
Stone Co., Pittsfield, Mass.
A recent addition to the salesforce of the
Vocalion department of Aeolian Hall is Bert
Davies, who recently returned from active service in France. Mr. Davies, who before the war
had considerable experience in the talking machine field in the West, will pay particular attention to Vocalion record business.
A. C. Bard, Vocalion traveler, is at present
in Canada, where he is attending the Canadian
Exposition in Toronto, and meeting many of
the dealers served by the Nordheimer Piano
& Music Co., Vocalion distributors for that district, who have come there to attend the Exposition.

TO TEXAS

H. P. Gupton, of Dallas. Vocalion Distributor,
Tells of the Increased Demand for Musical
Instruments That Has Followed Oil Discoveries— Vocalion Travelers on Road

Tito Schipa
the finest lyric tenors that Italy has produced
in a generation. Schipa possesses a purely lyric
quality of voice, which rings true and clear in
the high notes and is even throughout the
registers.
Tito Schipa was born in Lecco, Italy, and
for a short time studied for the priesthood.
It was while he was singing in the Cathedral
choir that it was discovered that he had a
voice of musical beauty and quality, and he
was advised to study singing. He went to
Milan and studied with several well-known
teachers, and then made his debut in a small

An interesting visitor at Aeolian Hall recently was H. P. Gupton, manager of the wholesale Vocalion department of the Fitche-Goettinger Co., Dallas, Tex., who for several years
past has been among the most active distributors of Vocalion products, and has established
some excellent dealer agencies in that State.
Mr. Gupton was enthusiastic regarding present conditions in Texas, and declared that the
oil boom was making itself felt strongly in
the demand for musical instruments of all kinds.
He declared that in the beginning it was no
unusual thing to see a small Texas farmer
going about barefooted, while there is a balance of a million dollars or more in the bank
to his credit as a result of oil finds on his
property. Now the sons of fortune realize
that they can spend a few thousand dollars
without leaving a noticeable dent in their rolls
and are beginning to buy talking machines and
other articles liberally.
He declared that the

ALBERTS

OPENS

IN LONG

BEACH.

CAL.

A. Alberts, for many years connected with
the talking machine business in Boston, has
entered into the same business at Long Beach,
Cat., under the name of "The Grafonola Shop."
Mr. Alberts was well known in Boston, having
been with Shepard Norwell Co.
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Thomas Mfg. Co. Tell of Dayton Motor With
Many New Features of Distinct Interest to
the Trade — Business Continues Very Active

OCTOBER,
1919
LATEST POPULAR SONGS
| Yearning (Moret)
Sterling Trio
I I Know What It Means to be Lonesome (Kendis-Brockman- Vincent) .. Lewis James
[ Tulip Time, from "Ziegfeld Follies of 1919" (Buck-Stamper). Vocal Obbligato
by Marjie Dow
Henry Burr
I Hawaiian Lullaby (Terrls-Brldges) Lewis James and Charles Hart
(Dreamy Alabama (MacDonald-Earl) Lewis James and Charles Hart
) Sweet Kisses (Brown-Von Tilzer)
Acme Male Quartet
(Everybody's Crazy Over Dixie (Jones-Cowan- Donaldson) Arthur Fields
^ Give Me a Smile and a Kiss (Sullivan-Handman) Arthur Fields
(Berlin), from "Ziegfeld Follies of 1919" Invincible Four Male Quartet
21125 /^ Mandy
Some Beautiful Morning (Jolson-Friend), from "Sinbad"
Ernest Hare
HAWAIIAN SELECTIONS
Louise and Ferera Hawaiian Troupe
61106 l Wailana (Drowsy Waters). Waltz
I The Honeysuckle and the Bee (Penn) Louise and Ferera Hawaiian Troupe
SACRED SELECTIONS
(The Holy City (Adams)
Maude Gordon
U»y t« the World (Watts)
Maude Gordon and Billy Edwards
DANCE SELECTIONS
i Hindu Rose (Weslyn- Moret) Fox-trot
Castleton's Dance Orchestra
I When the Rainbow of Lovo Appears (Samuels). Waltz. Castleton's Dance Orchestra
I That's Got 'Em (Sweatman). Fox-trot
Jazzazza Jazz Band
1 Tell Me (Callahan-Kortlander). Fox-trot Castleton's Dance Orchestra
i Little Italy (David-Hewitt). Fox-trot, Accordions by Boudlni Brothers.
Operaphone Band
31118 i
(Castles In Spain (Edwards). One-step
Castleton's Dance Orchestra
INSTRUMENTAL SELECTIONS
SI 1 15 I El Capitan (Sousa). March
Operaphone Military Band
\oid Comrades March (Teike). March
Operaphone Military Band
/ The Glad Girl (Lampe). Idylle
Operaphone Concert Orihestra
I Moonlight (Moret), "A Serenade"
Operaphone Concert Orchestra

O

Dayton, O., September 7.— In keeping with their
policy of making any changes and improvements
that practice has shown are reasonable and worth
while, the Thomas Mfg. Co. announce the completion of a series of tests on their improved Dayton Motor, which includes some advanced and very
progressive ideas in phonograph motor construction, among which are the new bow-spring, nonfloating governor, and an entirely new winding
mechanism.
This new governor, which is electro-copper plated
to prevent any possibility of rusting, is designed
on the principle of positive tension, doing away
with all lost motion between the driving spring
and the turntable shaft, resulting in greatly increased efficiency of the governing action of the
machine. It also shows a notable difference over
the older form of governor when playing, as there
is now instantaneous response to any variation
of the load, keeping the speed absolutely constant under all conditions, and furthermore preventing any possibility of "wobbling" on the
part of the governor balls and spring.
The winding mechanism has been developed to a
high degree of proficiency, in easier winding, and
being also equipped with a ne>w spring pawl
ratchet which locks the handle against reversing
if it should happen to slip out of the hands of the
operator. This is a feature worthy of attention
when it is considered that a great many springs
are broken by the handle slipping out of the hand
and reversing the springs. Considerable significance
is attached to such improvements on a talking machine motor, as it is just such things as these that
help to bring the standard of the phonograph up
to the highest state of perfection.
The Thomas Co. has several highly trained experts constantly at work on experimenting and
working out new developments on their motor in
their determination to keep ahead of the demands
of the trade, and the present Dayton motor is an
excellent example of what such efforts have accomplished.
The Thomas Co. report that they have had a
record business this year so far, and they feel
confident that the coming season will be even better from all standpoints, and they are preparing
to take care of an ever increasing business by constantly adding new equipment and manufacturing
facilities to their plant.
REMODEL
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Music House,
Owosso, Mich., Arrange for Talker Department on First Floor

The Shattuck Music House, of Owosso, Mich.,
have just finished remodeling their whole store.
The sheet music, musical merchandise and player roll departments now have the entire basement. Talking machines and the business
office occupy the entire first floor. They have
ten record demonstrating rooms and a machine
sales parlor. The record stock has a room by
itself with a service counter in front of it. The
balcony, which is over the record and hearing
rooms, is used as a salesroom for sewing machines and bicycles, organs and piano • benches.
The piano department occupies the second floor.
The decorations of this store are certainly a
work of art and this is one of the best-equiped stores in this part of Michigan.
TO HANDLE

PENN

CO. DOGS

Philadelphia, Pa., August 28. — The Penn
Phonograph Co., Victor distributors of this city,
have announced that Walter F. Gray, of San
Francisco, Cal., will act as jobber on the Pacific
Coast for the miniature plaster paris Victor
dogs produced by the Penn Phonograph Co.
Carl Rowlands, of Lima, manager of the
Rowland Co., just finished a very busy week as
head of the committee to entertain the G. A. R.
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MODEL 8
44 in. high, 18 in. wide, 20 in. deep,
Heineman No. 33 motor, Heineman
Universal tone-arm and sound-box,
tone modifier, casters.
Wholesale Price $45.00
Plus war tax
F. O. B. Pulaski, N. Y.
3% 10 days
Net 30 days

MODEL 6
42 in. high, 18 in. wide, 20 in. deep,
Heineman No. 36 motor, Heineman
Universal tone-arm and sound-box.
Wholesale Price $37.50
Plus war tax
F. O. B. Pulaski, N. Y.
3% 10 days
Net 30 days
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DEPARTMENT

MOTORS— No. 1, double-spring, 10-inch
turntable, plays 2 10-inch records, $3.25; No.
6, double-spring 10-inch turntable, plays 3
10-inch records, $4.00, with 12-Inch turntable,
$4.25; No. 8, double-spring, 12-inch turntable,
plays 3 10-inch records, castiron frame, $6.85;
No. 9, double-spring, 12-inch turntable, plays
3 10-inch records, castiron frame, bevel gear
wind, 17.85; No. 10, double-spring, 12-inch
turntable, plays 4 10-inch records, castiron
frame, bevel gear wind, $9.85 ; No. 11, doublespring, 12-inch turntable, plays 7 10-inch records, castiron frame, bevel gear wind, $10.75.
TONE ARMS AND REPRODUCERS — Play
all records— No. 2, $1.45 per set; No. 3, $1.65
per set; No. 4, $3.75 per set; No. 6, $3.50 per
set; No. 7, $3.25 per set; No. 8, $3.15 per set;
No. 9, $2.95 per set; Sonora tone arm with a
reproducer to fit.
MAIN SPRINGS— No. 00, % in., 9 ft., 29c;
No. 01A, % in., 10 ft., 49c; No. 01, % in., 7 ft.,
25c; No. 02, % in., 7 ft., 25c; No. 1, % in., 9
ft., 39c; No. 2, 13/16 in., 10 ft., 39c; No. 3, %
in., 11 ft., 49c; No. 4, 1 in., 10 ft, 49c; No. 5,
1No.in.,7,111 in.,
ft., heavy,
69c-,15No.ft.,6,89c.
1% We
in., 11
99c;
25 gauge,
alsoft.,carry
other size main springe to fit Victor, Columbia
and all other motors at nominal prices.
Lucky

and

stands

write

SUNDRY

very

RECORDS— POPUIiAR AND GRAMMA VOX,
new 10-inch,strumental
double-disc,
cut, each
all inselections 35c. lateral
each: 32c.
in
100
lots;35cColumbia,
10 inch, double-disc, new
records,
each.
GOVERNOR SPRINGS — To fit VICTOR,
COLUMBIA and all other motors at moderate
prices.
Special prices on large quantities to
Motor Manufacturers.
GENUINE DIAMOND POINTS, for playing
Edison records, $1.95 each.
SAPPHIRE
POINTS,
for playing Edison
records,
22c each.
Special prices on sapphire points, balls, and
diamonds for quantity buyers.
SAPPHIRE BALLS, for playing Pathe
records, 22c. each.
NEEDLES, steel, 45c. per thousand In 10,000
lot; 42c. per thousand in half million lots.
We also manufacture special ma. June parts, such as
worm gears, stampings, or any screw machine parts for
motor; reproducer and part manufacturers.
Special quotations given to quantity buyers In Canada
and other export points.
Write for our 84-page catalog, the only one of its kind
In America, illustrating 33 different styles of talking machines and over 500 different phonographic parts, also
gives description of our efficient Repair Department

Co., 46 East 12th St., New

York

the

Quality
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ADVERTISING

St. Joseph, Mo., Dealer Makes Use of the Arrival
of Two Carloads of Machines to Stage an
Effective Publicity Parade
When
The Schneiter Athletic Goods Co., St. Joseph,
Mo., Brunswick dealers, recently put over a bit of
very effective advertising for their talking machine business. On August 19 two carloads of
Brunswick phonographs arrived in the city and
as soon as the company received the news a large
fleet of motor trucks was gathered together and
rushed to the freight yard. The two carloads
of machines were loaded on the trucks and during
the noon hour an impromptu parade was held
through the main streets of the city. Large banners had been prepared advertising the store and
the Brunswick. As a follow-up of this parade all
the daily papers carried large ads wi.h cuts of
the two cars on the tracks and altogether the results of this intensive campaign were even better
than expected. Business men of St. Joseph agreed
that it was one of the most effective advertising
stunts ever staged in that city.
The talking machine department of the
Schneiter Athletic Goods Co. has grown rapidly
during the last few years and at the present
time additional demonstration booths are being
installed at the store, making a total of seven
rooms in all.
THOMAS

A. EDISON

PASSES

THE

The story of how Thomas A. Edison passed
the tambourine and collected contributions for
the Salvation Army from Henry Ford, John
Burroughs and some less prominent folk was
told at Salvation Army headquarters in New
York recently.
It happened on the recent vacation trip of
the famous men. They were spending a few
days in New Hampshire, and happened to be in
the office of a hotel in Tilton, N. H., when a
Salvation Army parade passed. They were attracted by the singing and went out to attend
the meeting.
When they joined the crowd a Salvation lassie
was about to pass the tambourine. Mr. Edison
gently took it from her hand and took up the
collection from the audience. The townspeople
knew to whom they were giving their money
and were more liberal than usual.
The tambourine was full of coins when the
wizard of electricity arrived in front of Ford
and Burroughs.
"Why
Ford.

don't you pass your hat now?" said

"All right, Henry," Edison replied, "if you'll
start me off with a good-sized contribution."
Both Ford and Burroughs emptied their
pockets then into Mr. Edison's hat. So did
Edison himself, and then turned over to the
Salvation Army a tambourine and hat full of
money.
VACATION

DAYS

FOR SCHLOSS

BROS.

Edward Schloss, treasurer of Schloss Bros., the
well-known cabinet manufacturers, recently left
New York for the White Mountains, where he
will spend four weeks.
Myron Schloss, the president of the company,
has just returned from an automobile trip to
Baltimore, where he was the guest of Howard
Hecht, of Hecht Bros., the proprietors of the
Hub department store of that city.
STRONG

DEMAND

FOR UNICO

BOOTHS

Philadelphia, Pa., August 28. — The Unit Construction Co. .of this city reports continued
activity by talking machine dealers in all sections of the country in installations of demonstrating rooms. Since July 15 orders for
seventy-six installations of the Unico system
have been received by this company.
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Various Talking Machine Establishments Being Remodeled to Take Care of Future Business —
New Shops Opened — General Business Continues Excellent
San Francisco, August 30. — August was a
month of reconstruction in the California talking machine trade, as far as the physical features are concerned, for almost every prominent concern has been having some sort of
alterations made. The requirements of the
business on the Coast change so fast that somebody ought to invent a new type of store after
the plan of a sectional bookcase so that added
space could be obtained when needed without
revolutionizing all previous architectural arrangements. Business on Victor records at the
reduced prices was and is "some" business. This
"coup de commerce" on the part of the Victor
Co. has certainly panned out handsomely in
California in spite of the fact that Californians
north of Tehachapi have not the reputation of
being bargain hunters.
Visitors Help Talking Machine Trade
California is welcoming the Pacific Fleet at
present and incidentally the record business is
receiving benefit, both from the strangers who
throng the seaports and from the man-o'warsmen who come ashore craving new records
for the talking machines which are aboard every
vessel.
Most Attractive Establishments
The Sonora Phonograph Shop on Stockton
street hasn't much room to grow, but it has
ambition to make what space there is available
as attractive as possible. The entire second floor
is now fitted up with handsomely appointed
soundproof demonstration rooms decorated in
old ivory and blue to conform with the general
color scheme of the cozy establishment. Comfort in shopping and excellence in service are
deemed essential by E. C. Johnstone, the manager. The Sonora Shop has two new models
on the floor, the Minuet, a $175 machine and
the Nocturn, a $140 art creation. Both are proving acceptable to the discriminating trade.
Mr. Travers, Pacific Coast manager for the
Sonora Co., is about to leave for a trip to New
York on business and E. C. Johnstone is hoping
to get away this week for a much-needed vacation. He will rest up at Emerald Bay, which
is one of the beautiful coves of Lake Tahoe.
Reports Wonderful Month's Business
L. Gruen, Pacific Coast manager of the Otto
Heineman Phonograph Supply Co., reports a

"Does MAGNOLA
It Playdoes;
All»nd Records?"
Certainly
without any extra
attachments, too. This is only one feature, albeit a
most important
one, in the thoroughly
up-to-date equip
ment
of the MARVELOUS
MAGNOLA.
MAGNOLA

"Built by Tone Specialists"

W&IcKirjJ tKe Music Conne Out
May we send you our handsome illustrated catalog
chock full of information concerning the wonderful
construction system of Magnola and the beauties of
its musical results, its artistic appearance and its
moderate price?
Send your name and let us tell you morel
MAGNOLA

TALKING MACHINE COMPANY
OTTO SCHULZ. President
General Offices Southern Wholesale Branch
711 MILWAUKEE AVENUE 1930 CANDLER BLDG.
CHICAGO
ATLANTA. GA.

wonderful month of new business. He says the
ninth bulletin of OkeH records, which have just
arrived, together with the latest folders and
window strips, are being most favorably commented upon by the trade as examples of good
business getters. The sample table phonograph recently made of redwood, after the design of L. Gruen, is being exhibited by the different jobbers of the Coast territory, and it is
pronounced a success. That California redwood is an ideal cabinet material, especially for
talking machines, there is no question and Coast
manufacturers will no doubt take this into serious consideration in their future plans. Mr.
Gruen has just returned from a trip to Portland and Seattle, and he says that in both cities
new concerns have started up which will manufacture phonographs using Heineman and
Meisselbach tone arms.
Lease Quarters in Fresno
The Wiley B. Allen Co. has leased quarters
for a new branch store to be located at Fresno,
Cal. The manager of the talking machine department will be George Goodhue, who comes
from Los Angeles. The company also has
taken larger quarters for the San Jose establishment, a new store having been leased at
South First and San Antonio streets. The talking machine department will have nine demonstration rooms.
Sherman, Clay & Co. Expansion
The talking machine department of Sherman,
Clay & Co., San Francisco, has long needed
more room and now it is getting it. Andrew
McCarthy's private office will be moved to the
fourth floor and other changes made so that the
entire third floor may be devoted exclusively
to the retail talking machine department. New
demonstration rooms and new fittings will be
provided.
Opens Victor Shop in Bakersfield
Don Preston, of the California traveling force
of Sherman, Clay & Co. in the wholesale Victor
department, is opening a Victor Shop at Bakersfield, Cal., on his own hook. He has the training and ability to make his venture a success
and he has the good wishes of the trade. Robert Kane has taken Mr. Preston's former position as Victor salesman on the road.
Establish Office in San Francisco
The Pacific Manufacturing Co. of Portland
has opened up offices at 973 Market street, San
Francisco, and the full line of the company's
machines is shown. These are equipped with
Meisselbach parts. Mr. Soule is the manager.
Columbians Entertain Guido Deiro
Nathan Milnor, manager of the local office
of the Columbia Co., is back from his trip to
the factory and is confident that much-needed
stock will shortly arrive on the Coast. In the
early part of the month Mr. Milnor gave a
pleasing record review at the Hotel St. Francis
for the benefit of the dealers and as an added
attraction he introduced Guido Deiro, the
famous accordion player, now on his annual
Orpheum pilgrimage, who favored the company
with several selections by which it was possible
to compare his playing in person with his playing by record proxy.
Interesting News Budgets
M. Friedman & Co. has sold out its talkingmachine stock to Lackman Bros., the largest
furniture firm in the Mission district, which has
installed an enlarged phonograph department.
A. Cavalli & Co., on Columbus avenue, has
taken a Columbia agency and will handle the
line for the benefit of their Italian and Mexican
trade principally.
Harry P. Rothermel and F. J. Christophe, who
conducted a phonograph shop at 2392 Mission
street, have dissolved partnership. Mr. Christophe continues the business alone.
George T. Hively, formerly manager of the
talking machine department of the Eastern Outfitting Co., has accepted the position as manager
of the talking machine department of Hale Bros.

The

sales

are

TREMENDOUS
That the public has quickly discovered the extraordinary advantages of Sonora Needles is proven
by the orders that are coming in.
Repeat orders are usually 4 to 5
times greater than the original order
and are steadily increasing in size.

I ^»' — THE IMSTBUMENT OF QUALITY

Semi-Permanent

Silvered

NEEDLES
are for use on ALL MAKES of steel
needle records. They increase the life of
the records, play 50 to 100 times, are
more convenient, doing away with constant needle changing and are more
economical ultimately.
Your customers are calling for them
and you need them no matter what make
or makes of phonographs you handle.
These needles bring you a splendid
profit and valuable "repeat" trade.
Send your orders today. We'll ship as
promptly as possible. The enormous demand is taxing our factory capacity to
the limit.
Loud — Medium — Soft Grades
30c per card of 5
40c in Canada

Sonora
Umleg

^fjonograptj

Company,

3m.

George E. Brightson, President
279 Broadway, New York
TORONTO BRANCH : Ryrie Buildine

Caution!

Beware of similarly
constructed needles
of inferior quality
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Druggists in Convention Advocate Music at
Soda Fountains as an Aid to Sales — Idea Can
Be Turned Into Profit by Drug Stores That
Handle Talking Machines on the Side
At the sixty-seventh annual convention of the
American Pharmaceutical Association, held recently at the Hotel Pennsylvania, New York, it
was suggested that music be used in drug stores
as a stimulant to sales. Robert P. Fischelis,
one of the younger members of the association,
suggested that the introduction of music at soda
fountains might do much to boost sales not
only of soda but of all other articles in the
store as well. This idea might be carried out
very easily by drug stores which already handle
talking machines as a side line. The number
of these stores is growing daily, as it has proven
a very profitable adjunct to the regular drug
trade. To offer attractive music at the soda
fountain would naturally increase the number
of customers coming to the store and, what is
more, would make them regular patrons and in
this way the store would reap the benefit of
continued trade, which is always the result of
accumulative advertising.
Nearly every one likes to have music during
luncheon or dinner and the cabarets and orchestras have come into popularity because of
this fact. The soda fountain in any drug store
is one of the most lucrative departments during
the summer months, and by making the counter
more attractive by the use of music the sales
could be made to grow rapidly. The talking
machine is the logical instrument for furnishing

this music, for it fits in best with the atmosphere
of the drug store. An orchestra would be
decidedly out of place and the idea is naturally
impossible on the face of it. But by the use
of the talking machine the orchestral musiccould be furnished with ease and economy. The
cost of a good machine would soon be paid for
by the increased sales.
For those drug stores which already have a
talking machine department, notably the stores
in the Middle West, this idea opens up a new
field. Not only would the profits of the soda
fountain grow, but the sales of machines themselves could be stimulated. People coming into
the store for a cooling dish of ice cream would
OPENS

SPECIAL

DISPLAY

BOOK

CORP. CHANGES

49590.

Graphophone
NEW YORK

W. C. REINHARDT

NAME

The Talking Book Corp., makers of talking
books, talking animals and other novelties, has
changed its name to the Graphite Mfg. Co., New
York.

Co.

be in a receptive mood to hear the latest music
and under the pleasant surroundings would be
impelled to buy that music for themselves. Or,
if they were not talking machine owners they
would be led to appreciate the comforts that
a machine in the home would bring and since
the machines were right there in the store they
would not have the excuse of procrastination,
which has killed so many sales.
The idea of using talking machines seems to
be a good one, for it works with a double effect.
There may be dealers who are already considering the matter or have already put it into practice. If so, their experiences ought to be both
interesting and instructive.

ROOM

Geo. S. McCaw, of Dennison, Ohio, has just
opened a new storeroom, where he will have
nothing but talking machines and pianos. Just
a very few years ago Mr. McCaw took on the
Victrola as a side line in connection with h!s
drug store, but it has developed so fast that
the new- room which adjoins the drug store is
just the same size as the drug store. This new
room is fitted up in fine style, with record
hearing and machine demonstrating rooms. The
move was very favorably received by the people
of Dennison.
TALKING
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A VISITOR

Memphis Music Dealer, Accompanied by Mer
rill Kremer, Visits Trade in New York
Walter C. Reinhardt, formerly president of
the Kershner Piano Co., Memphis, Tenn., accompanied by Merrill Kremer, was a recent visitor to The World office. Mr. Reinhardt has
recently opened a music store in the Peabody
Hotel, Main street, Memphis, handling talking
machines and music rolls exclusively. He
brought most encouraging reports of the business outlook in his section of the country, and
said that the only handicap at present existing was the shortage of talking machines.
Mr. Reinhardt and Mr. Kremer, who are
associated together in the new store, left New
York for Chicago, where they intended to visit
the trade before they returned to Memphis.
Needless to say they placed substantial orders.
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1 he Brunswick Phonograph appeals to dealers because it has super
quality and consumer demand.
Its superior quality remains unchallenged.

by Users

ONE

Subjected to the severest

hypercritical tests it stands alone and above all; — a super product.
Behind each Brunswick Phonograph is The Brunswick-Balke-Collender
Company. Not a factory but an institution — by virtue of age, reputation, financial strength, organization and leadership.

by Critics

From

the standpoint of manufacturing cost it would have been impractical tobuild any phonograph by adding such costly features as
the Brunswick Ultona and Tone Amplifier if a saving had not been
effected in some other part of the institution. This was possible
only with The Brunswick because of its previously established, highly
organized and nation-wide distributive channels.
NoR

ecord

It Plays

Limitations

All

Mak

BRANCH

THE

es

Quality always expresses itself in tremendous consumer demand.
Brunswick advertising is intended as much for prestige building as
for direct results. It makes selling easier and more pleasant. Brunswick sales are made quickest by simple comparisons of performance.
Aside from that, its exquisite case design, substantiality, and beauty
of finish quickly appeal to the discriminating eye of the woman
with taste for interior decoration.

GENERAL
HOUSES :

OFFICES:
Chicago and New York
Principal Cities United States, Mexico and Canada
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The Brunswick Method of Reproduction is not a so-called advertising
slogan. It is a phrase used to identify an exclusive, positive and
scientific "way" of reproducing tones truer, sweeter, richer than they
have ever been before. It means tones restored that were hitherto
lost. It means

the four salient characteristics of all music — rhythm,
pitch, quality, dynamics — perfectly reproduced. This is accomplished bymeans of two exclusive, revolutionary Brunswick features,
described below — the Ultona and the Tone Amplifier.

The

Brunswick

Method

of Reproduction Embodies
Two Scientific Features

The ULTONA— a scientific creation — makes it possible to play
all records on The Brunswick. It is not, as one might suppose, a
combination contrivance. It involves a fundamental principle of
sound reproduction. Nor is it a complex mechanism. Its very simplicity immediately appeals to the purchaser, for by a very slight turn
of the hand it is adapted to any make record; instantly supplying
the proper needle, the correct weight and precise diaphragm.

AMPLIFIER is another improvement of fundamental importance. As its name implies, it amplifies the tone, making it richer,
sweeter, truer. This vibrant tone chamber, constructed entirely of molded
holly wood, free from metal, provides the requisite resiliency that
unfolds and projects true tone. It is like the sound board of a piano
or a fine violin and complies with the approved laws of acoustics.

The TONE

CANADIAN

DISTRIBUTORS:

The

Ultona

the Tone

&

Amplifier

Musical Merchandise Sales Co.

819 Yonge Street, Toronto
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JOHN H. WILSON, MANAGER,
Boston, Mass., September 3. — With Labor Day
already a thing of the past the fall business may
be said to have set in, for this early fall holiday
usually marks the end of the summer season and
by a common consent things businesswise take
on a different aspect once this is over. Factories
have been humming to get out goods and one
of the good signs, a very healthy one as viewed
from sane points of view, is the reluctance of
several companies to take on new agencies. The
experience in the past has been that with too
many agencies not all of them could get the
desired amount of goods and some of the companies, rather than slight old and tried clients,
have decided to go a bit slow in opening up new
accounts. By this means they are able to take
care of the old o.nes with a more reasonable
degree of satisfaction all around. On the other
hand there is the disposition all along the line
for the old dealers to branch out on a larger
scale and one learns of a number of places in
this territory that are making arrangements, if
the work has not already been done, to enlarge
their quarters with an eye to doing bigger business and also to better accommodate their customers. This for one thing will mean far larger
record facilities. Thus before many weeks have
elapsed one will witness increased facilities for
doing business on the part of many concerns.
Manager Mann Visits Columbia Branches
Manager Fred E. Mann, of the Columbia,
lately returned from one of the most thorough
tours of his territory, or rather a part of it, that
he ever has taken and he came back to Boston
deeply imbued with the splendid place that the
Columbia holds throughout the territory, and of
the high type of men who represent the company. With Manager Mann for most of the
trip was D. A. Ingalls, the company's traveling
associate in Vermont, and the two visited thirtyfive cities and towns throughout Vermont and
called on nearly seventy-five dealers, all of whom
were most enthusiastic over the prospects for
Columbia business for the coming fall and winter. Ten days were spent in Vermont, where the
two men traveled many miles by auto. Four
days were spent in western Massachusetts, the
places including Springfield, Pittsfield, North
Adams and Greenfield, the western Massachusetts trip having been taken with R. F. Ott,
who has the five Western counties of the State
and makes his headquarters in Springfield. In
October Manager Mann plans to pay a similar
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visit to southern Massachusetts and Rhode
Island, where he anticipates finding Columbia
conditions as good as in the places lately visited.
Attend Victor Educational Conference
A group of young women back at their respective posts where Victor goods are pushed among
discriminating buyers are loud in praise of
Victor hospitality, for they have just been enjoying aweek at the company's factory at Camden, whither they started from this State August
25. They went to Camden to attend the educational school and the knowledge they derived
from the trip was of a highly valuable character
as viewed from the educational standpoint. In
the party were Miss Thelma Cohen, of the Arch
street Steinert store; Miss Fanny Hair, of the
company's Worcester store, who acted as chaperon; Miss Maud Jackson, of the J. E. Bostock
Co., of Taunton; Miss Charlotte Brown, of the

past
our

the

dealers

trying

months

merchandise.

constant

policy.

A. M. Hume Co., of this city; Miss Eleanor
Murphy, of the Clarkson Furniture Co., of Waltham; Miss Duffy, of the People's House Furniture Co., of Haverhill. Miss Grace Barr, of the
Victor's educational department, was also with
the party. On the way over Sunday was spent
in New York and there was a short visit in
Philadelphia before going on to Camden. While
away everything possible was done for the comfort and pleasure of the young women.
Edison Demand Exceeds Supply
These first two weeks of September VicePresident and Manager Frederick Silliman, of
the Pardee Ellenberger Co., is spending at Narragansett Pier, R. I. Frank S. Boyd, of
Manager Silliman's staff, has just finished his
vacation, which he spent at his summer home
at Duxbury. (Continued
T. E. Dean,on the
Edison
pagecompany's
52)
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representative for Maine, spent his vacation at
one of the lake resorts in the Pine Tree State.
Manager Silliman reports that despite good
shipments of Edison goods the orders through
his New England territory are far in excess of
the receipt of machines.
Camp in the Maine Woods
That was a memorable trip that three local
Victor men had toward the latter part of the
month, but on the way home, once they finally
got started, which was later than they had
planned for, they did not make the record time
they had anticipated. However, that's all another story. The three men were Robert Steinert, head of the Arch street Victor quarters;
Kenneth E. Reed, wholesale manager of the
same house, and Herbert Shoemaker, general
manager of the 'Eastern Talking Machine Co.
Their destination was Little Sebago, Me.,
where Charles B. Snow, manager of the talking machine department for Cressey & Allen at
Portland, has a fine camp, and the party that
eventually found themselves together were
these and George Geary, of the Cressey & Allen store; W. G. Gaston, traveling representative of the Victor; L. L. Spencer, sales manager of Silas E. Pearsall Co., of New York;
Louis Frichett, manager of the Maine Music
Store at Rockland, Me., and Jack Shaughnessy,
the talking machine dealer in Portland. It was
some party and the boys all had a wonderful
time.
Manager Shoemaker Keeps Busy
General Manager Shoemaker, of the Eastern, left Boston August 28 in his machine for
the Victor factory, to be gone over Labor
Day. He planned to be at the factory the 3d
and 4th of the month. Friend Shoemaker a
fortnight earlier went on a very comprehensive business trip up North, visiting Portsmouth, N. H.; Portland, Me.; Dover, N. H.;
Amesbury and Gloucester, Mass., and other
places. Ask Shoemaker these day what makes
him look so brown, healthy and smiling and
he'll tell you it is his athletic activities on the
Charles River, as every pleasant day he tries
to get out in his shell for an hour or more and
in this way he keeps himself in good physical
trim, and it also brings back pleasant memories
of his Varsity days.
Getting New Store in Shape
Billy Fitzgerald has a busy time of it these
days getting ready the new retail store which
is soon to open in the Garden Building, Boylston street. This is the new Barite Talking
Machine Co., which, as was mentioned in last
month's issue, recently purchased the Victor
stock carried by Chickering & Sons. Fitzgerald
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These reproducers and tone arms are the very finest made, mechanically — reproducing as
the records were recorded in the recording room — Clarity of sound with great volume.
IN STOCK

FOR IMMEDIATE

SHIPMENT

— WRITE

Manufactured

FOR QUANTITY

PRICES

by

New
England
Talking Machine
Co.
The Largest Manufacturers of Phonograph Accessories in the World
16-18

BEACH

STREET

BOSTON,

MASS.

Pacific Coast Distributor : WALTER
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will be recalled as for many years associated with the Eastern Co., an experience that
should make him valuable to any concern about
to launch forth. The Barite Co., which operates an establishment in Scranton, Pa., plans
to open about the middle of the present month.
Attends Ohio Convention
R. O. Ainslie, manager of the Pathe, handled
by Hallet & Davis, went to Cleveland this week
for the convention of the Piano Merchants'
Association of Ohio. Mr. Ainslie has lately
added several new dealers in a rather wide
territory and the orders are coming in from
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such scattered sources and in such large numbers as to indicate a tremendous fall business.
Just lately in picking up a batch of orders he
read off 150 from New York State, 110 from
Pennsylvania, eighty-seven from Maine and
thirty-six from Indiana, and so on.
Remodeling Eastern Co. Headquarters
When the workmen get through remodeling
the Fremont street retail store of the Eastern
Talking Machine Co. the passers-by will
hardly recognize the place, for not only are there
to be radical changes in the facade, but the
interior is to be completely done over at con-
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"Vogner, — did you say?"
"No — something
says Skowhegan.

snappy — 'Chong Medley' or 'The Alcoholic Blues',"

There you are. What Skowhegan
hits— EMERSON HITS.
The

wants

is HITS — song hits — dance

hits Skowhegan wants are the hits Boston wants — and Providence and New London and Springfield and Portland.

Moreover, Skowhegan wants the hits of the day while they are hits —
and Emerson Hits fill the bill.
Are you selling Emerson Hits to the people in your town? If not, you
are overlooking a wonderful chance to cash in. We will tell you all
about it, if you drop iis a line.

Fmereon

New

Fnpland

68 Essex Street, Boston, Mass.
Distributors

for Emerson

and *Brilliantone

THE

siderable expense. The windows are to be lowered to the street level and there are to be no
displays against the panes as the windows will
look directly into a handsomely decorated and
furnished salon, which will be done in French
gray. The Unit Construction Co. will install a
number of new booths and it will be the first
of October before the work of remodeling is
completed.
To Take Charge of Department
R. H. Luscomb, head order clerk of the Columbia, has resigned his post here to go with
the talking machine department of the Atherton
Furniture Co., of Taunton, where he will be associated with Mr. and Mrs. H. P. Eaton. Mr.
Luscomb has been succeeded by T. P. Hughes,
who has lately been discharged from service
in the United States army. Mr. Luscomb was a
very popular Columbia employe.
Business Lively With the Emerson
Oscar W. Ray is back home after a ten days'
stay at Belgrade Lakes, Me., where he was accompanied by Mrs. Ray. Mr. Ray reports business as coming along wonderfully well for the
Emerson in New England, and the prospects
look rosy for a big fall and winter business. All
the new type of records put out by the Emerson
are having an especially heavy sale.
Vocalion Men on Vacation
Charles T. Foote, of the Vocalion Co., is taking his vacation some time this month, but as
yet he has not decided just where to go. John
J. Hart, of the retail force, is back from his vacation spent at North Conway. A recent visitor at the Vocalion rooms was Thomas Pritchard, of the Aeolian Co., who came over to New
York on business.
Good Trade at New Columbia Shop
Your correspondent ran into M. C. Perkins a
few days ago and the latter was feeling quite
jubilant over the business that he is doing at his
new retail Columbia shop, which was opened in
Maiden three months or so ago. Mr. Perkins,
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it will be recalled, was formerly the assistant
manager of the Columbia wholesale, where he
made many friends by his easy and affable
manner and a disposition that refused to be
ruffled. His establishment, which he conducts in
conjunction with his brother, is located in the
Auditorium in the central part of the city and
is very easy of access from all directions. This
location has aided in increasing sales.
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G. Hovey Dodge a Benedict
G. Hovey Dodge, son of George Dodge, of the
Eastern, and himself sales manager for the
company, was married on Tuesday afternoon,
August 26, to Miss Marion T. Lawson, of New
York. The ceremony took place in the picturesque St. Stephen's Church, Cohasset, and was
performed by Rev. Howard K. Bartow, the rec(Continued on page 54)
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Dealers

The trade in general is cordially invited to
inspect this establishment, and
every dealer is earnestly urged
to learn just what this_ new
service means to his business.
This institution was created by
Mr. Harry Rosen, who thanks his
many friends fori their splendid
support during his 16 years of
successful activity in the phonoindustry and invites agraphcontinuation
of
that same good spirit.
The Original Rosen
Rosen

Sales Co.
Phonograph
Boston
28 Court Square,
tor. Herbert Shoemaker, general manager of
the Eastern, acted as best man. The wedding
was a rather quiet one and only members of the
two families and a few relatives and friends
were present at the ceremony. Mr. and Mrs.
Dodge went over to New York on their weddingtrip. They plan to spend the fall and winter in
Brookline.
Billy Veale Goes to Providence
Billy Veale, who has been traveling manager
for the Eastern Co. for the past six years, has
gone to Providence, R. I., where he will be the
manager of the talking machine department in
the Kennedy & McKay establishment.
J. E. Dunham Joins Eastern Staff
J. E. Dunham has joined the Eastern's traveling staff and is covering western Massachusetts
and Connecticut. Mr. Dunham formerly was
traveling representative for the Victor Co.
and his territory was Michigan, Indiana and
Illinois.
Works Himself Out of Vacation
Joseph W. Burke, because of the pressure of
work incident to the business of the Musical

Lansing

Khaki

from page 53)

Harry Rosen, whose sixteen years' experience
in the talking machine business has brought
him in close touch with both the trade and the
general public, is also located at this same
address, under the name of the Rosen Phonograph Sales Co., a concern which has lately
been incorporated and to which reference was
made in this department last month. This new
concern is specializing in the Delpheon, which
is made at Bay City, Mich., and which has
many points to commend it. Mr. Rosen has
been able to interest a number of his old patrons in this instrument.
Osgood Department to Be Improved
The talking machine department at the C. E.
Osgood Co.'s large establishment is to be greatly
enlarged, and instead of being housed as it
has been at the rear of this large store it is to be
carried right out to the street front with a
direct entrance of its own. The interior is to be
reconstructed and furnished at considerable expense, making it one of the most attractive
talking machine stores of its kind in the city.
Chester J. Sylvester, manager of this department, which carries Victor, Columbia and the
Burrowes lines, spent his vacation motoring
around through the White Mountains.
Visit Victor Factory on Vacation
Two of the Steinert Victor employes who
have just returned from their vacations are
Herman Fleischman, one of the traveling men
for the house, and Charles Bon Euw, who is in

Moving

Quality of the

No. 3 Carrying
Strap Shown in
Cut

VICTOR

Retail

QUALITY
LANSING cover has given it leadership in the field.
These covers are made of Government Khaki,
interlined with heavy felt in Grade A, or cotton
in Grade B, fleece lined, quilted and properly
manufactured under the personal supervision of
E. H. Lansing, the originator of the Talking
Machine Cover for protection in moving. Made
in two grades.

charge of the wholesale record stock. One
spent most of his time in Woodstock, N. H.,
the other in New York, but before they returned both visited for a few days at the Camden
factory.
Veeco Motors in Belgium
The Veeco Co. is again coming into its own
now that the war Is over. The company has recently made a shipment .of its motors to Ghent,
Belgium, the consignee being one of the largest
dealers on the continent. A good-sized order
was lately received from London for the motors
made by this house.
Miss Samuels Is Promoted
Miss Esther Samuels, a valued employe of the
Arch street Steinert store, has lately been advanced to the post of secretary to Wholesale
Manager Reed. Miss Samuels, during the war,
was the company's outside Victor representative and made good with the trade in the most
positive manner.
J. W. Mahoney Back at Desk
John W. Mahoney, of the retail staff of the
Arch street store of M. Steinert & Sons, is back
from Gloucester, where he had been spending
the summer with his bride, who formerly was
Miss Anna L. Hughes, of Maiden. Mr. and
Mrs. Mahoney spent their honeymoon at Jaffrey, N. H.
Some Recent Visitors
T. W. Barnhill, president of the Penn Phonograph Co., Victor wholesalers in Philadelphia,
lately spent two weeks touring New England in
his motor car.
A Boston caller during the middle of August
was Howard J. Shartle, manager of the record
department at the Victor factory at Camden.
Several of the local boys, including those at the
Steinert house, entertained him while in town.
We
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508 Chronicle Building

Move

We are always "on the move" to serve
phonograph
with repairs.
up-to-the-minute
merchandise dealers
and expert
And now
we move (from our old address, 28 School
,St.) to phonograph headquarters where our
spacious warerooms and increased facilities
enable us to serve the trade better than
ever.
The

Phonograph Supply
Of New England
27-28 Court Square, Boston

Co.

Send for Descriptive Circular
Demonstration Booths
and Record Cases
IN STOCK OR TO ORDER *
FRANK 8. CURRY
72-74 Dedham St.
Boston, Mass.

Write for prices and
descriptive catalogue
K.

Manager

seeks new connection with progressive Victor store. Five years managerial experience
organizing, directing and inspiring productive sales
At present
exclusiveforce.
New England
Victor managing
Shop. Able
to provide proofs of ability to increase sales
materially. Equipped to write advertising and
handle tunityoffice
detail,
if desired.
Your opporto secure
a thorough
American;
year
in France, and an executive who operates
on
"live wire, twentieth century Victor
City.a Basis,"
Sales
aged 30 care
years.
Address
Victor Sales Promoter,
Talking
Machine
World, 373 Fourth Avenue, New York

Covers

Despite the obstacles that have arisen during the
past year have maintained their high standard of
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t Co., who are the New EngEquipmenof
Supplyland& distributors
the Sonora, was unable to
take his water trip as planned for a month ago
and now- he does not know when he is to get
away. Mr. Burke is looking for a big boom in
the Sonora orders this fall.
Harry Spencer, of Kraft, Bates & Spencer, is
longing for the Maine woods just at this time
and in a few weeks he hopes to be able to get up
there for some fishing. Mr. Spencer reports the
Brunswick proposition as finding wide favor in
the talking machine trade.
Phonograph Supply Co. Moves
The Phonograph Supply Co., lately located
at 28 School street, announces its removal to
more commodious quarters at 27-28 Court
Square, directly back of the City Hall, where it
is unusually well equipped to handle all repair work. The two young men running this
concern, George Rosen and Ralph Silverman, are
thoroughly well acquainted with the business
and they certainly are live wires.
Harry Rosen Featuring the Delpheon

INSTITUa DEALER
This isTIONyours—
dealerS'(regardless of
wherein every
his trade affiliations) will find counsel for
his problems as well as an extensive stock
of phonograph merchandise of various
manufacture, embracing the best of the new
makes of machines, records, supplies and
accessories.

The

MACHINE

JAQUITH

MACHINERY BUREAU, Inc.
Designers and Builders of
SPECIAL MACHINERY
Mechanical and Electrical Devices
Designed, Developed and Patented
Correspondence with Talking Machine Industry incited
77-79 North Washington St., Boston. Mass.

September 15, 1919
THE EMPIRE

THE
LINE IN NEW

TALKING

MACHINE

pire styles, which have attracted considerable
attention and admiration. In addition to talking machines, this company will handle a line
of pianos and player-pianos.
The New England Piano & Phonograph Co.
is incorporated under the laws of Massachusetts
for $100,000. Charles G. Faux, who formerly
was associated with the Hallet & Davis Co., is
president and treasurer; Hardy Harrocks, a
well-known player expert, is vice-president, and
Daniel L. Phillips, also a piano man of experience, is secretary of the company.

ENGLAND

New England Piano & Phonograph Co., of Boston, Will Handle This Well-known Phonograph— Headquarters on Boylston Street
Boston, Mass., September 8. — The New England Piano & Phonograph Co., which has had
temporary quarters at 43 Tremont street, is
about making a change to 373 Boylston street,
but they are only to be temporary quarters as
their more permanent location, which is not yet
quite ready for occupancy, is to be at 405 that
same thoroughfare and only a few doors removed from the temporary abode. It is hoped
by the company to get finally located at the
latter number by October 1.
This company has closed arrangements with
the Empire Talking Machine Co., Chicago,
whereby it will have the agency for the Empire
products in Boston and New England. They
are at present making an exhibit of three Em-

NEW

CONCERN

IN REVERE,
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MASS.

Revere, Mass., September 4. — The Revere
Phonograph Co. has opened up a handsome new
shop which is handling the Columbia line exclusively. A. Maletz is the proprietor and he
is having a fine sale in period models of machines and the highest type of records. The
shop is central and is doing a good business.

READY

FOR

Remodeled

OPENING

Quarters of M. Steinert & Sons
Co. Are Most Attractive

Bridgeport, Conn., September 5. — The M.
Steinert & Sons Co.'s remodeled Victor store in
this city promises to be one of the finest places
of its kind locally. Officially the store will be
open about September 10, and Robert Steinert,
the Boston manager, and Kenneth C. Reed, head
of the wholesale department, are expected over
for the opening. The store has a central location in Main street, and as an old business institution dating back many years, it has won a
special place among the music lovers of this
city. F. M. Cunningham, the manager, has been
giving the closest attention to all the details of
remodeling and refurnishing and redecorating.
According to reports talking pictures are interesting talking machine manufacturers.

IP

The

Record

that plays on any
Phonograph

Model B
Mahogany
Walnut

using steel needles

or Oak
Ufve MzucKine
tlvat plays

HReM&cHiftd
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arvdClear
pleasirvq
or\ all

ajvy Record
The Empire line shows
value in every way — designs, workmanship, finish. Every detail will
stand your examination.
Empire machines and records are always identified
with progressive merchants— each a creditable
reflection on the other.
We are prepared to make
i m m e d i ate shipments.
Prices at retail are from
$35.00 to $250.00.
WRITE

fcequire
r\o
extra
attachments

anyftecord
great popularity of
cut recuniversal
Empire
ords is shown
by the fact
that we are selling twice
the amount of these records now than when we
first announced the release of them. See our
list of October records in
the record bulletin of this
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Deal ers
literally "thank their Starrs"
for their popularity with the

public.
The
"Singing Throat" of the
Starr — a truly remarkable
feature — is largely responsible
for the prestige of the STARR.
Let

us

tell you

about

your

opportunity.
The

Starr Piano Co.
Richmond, Ind.
New York
Los Angeles
London, Canada
Birmingham, Ala.
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Take an Active Interest in the Meeting of the Piano Merchants' Association of Ohio — Various
Stores Being Remodeled for Fall — Talking Machines in Political Campaigns
Cleveland, O., September 8. — The talking
machine dealers of this city are taking a
lively interest and a prominent part in the annual convention of the Piano Merchants' Association of Ohio being held here, at the Hotel
Statler, to-day and to-morrow. Not only do
a number of the talking machine men handle
pianos, or vice-versa, but the occasion of the
convention was looked upon as an opportunity
for boosting the project for a State-wide organization of talking machine jobbers and dealers,
which was first launched at a meeting here last
winter.
The Caldwell Piano Co. branch of the Wurlitzer Co., East Ninth street and Prospect avenue, is making extensive alterations in the present store, particularly on the ground floor salesroom, where several expensive booths for talking machine sales use are being installed. The
company is also remodeling the other floors of
the building and making a special drive on pianos,
players and talking machines. Extensive advertising is being done by means of canvas
streamers placed on the building's exterior.
This store, as well as the main store of the Wurlitzer Co., Euclid avenue, is open until nine p. m.
daily in order that day workers may do their
musical instrument buying after business hours.
The Wurlitzer store is still in the hands of
carpenters and other workmen, the ground floor
not yet having been put in condition for business. The company is extensively advertising
musical instruments.
G. Edward Lind, of the Automatic Music Roll
Co., Chicago, was a recent visitor to Cleveland.
The Pathe Shop Co. has been incorporated in
Columbus, O., with a nominal capital of $5,000,
to handle Pathe instruments, the incorporators
being Burt Tullar, C. R. Evans, W. Tullar, B.
Cunningham and O. Evans.
The McMillen Music Co., one of the largest
dealers in stringed and other musical instruments as well as sheet music, relocated in East
Ninth street, a few doors from the firm's old
site, between Euclid and Prospect avenues, on
September 1. The firm, several weeks ago, was
compelled to move temporarily to an upper
story of the Goodman Piano Co.'s building, 510
Huron road, a bank having leased the concern's
old ground floor site. The firm has remodeled
the new location and has one of the most attractive stores in the downtown section.
The Brunswick phonograph is making great
progress locally, due primarily to the pushing
methods of Manager Young, of the Cleveland
branch of the Brunswick-Balke-Collender Co.
Extensive and judicious advertising and a wideawake sales force are putting the Brunswick
machine to the forefront.
The Columbia Graphophone Co., Cleveland
distributor for the Columbia products, reports
an ever-increasing volume of orders for machines. The Columbia is more popular than
ever since the war period, the new records being offered the public being exceptionally popular hits, the one-steps and dance music records
being favorites. Stracciari, who made his bow
in Cleveland last winter as a soloist, is popular
with Columbia record lovers.
Representatives of the Garford Manufacturing Co., Elyria, O., report big increases in the
summer sales of the firm's "Model C" phonograph. This machine is extensively pushed by
Cleveland dealers. Mr. Garford is well and favorably known in this city, where he devoted
more than a year of his time without compensation as a member of the general military draft
and appeal board.
INTERNATIONAL MOTOR
is the silent running motor, built in Canada, on the
right principles, best of material and correct workmanship. It is not a cheap imitation but a highclass production, manufactured by
INTERNATIONAL MACHINE & MFG. CO., LTD
111 Adelaide St. W.
Toronto, Canada
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Rex C. Hyre, attorney for the piano dealers'
association of Cleveland, is pushing his plans
for developing the new phonograph cabinet invented by a Cleveland man. The cabinet does
not open at the top, but has a front panel
which slides up and down, permitting the
use of the closed top for ornamental decorations.
Mr. Hyre proposes a company of dealers to put
the cabinet on the market, ultimately hoping
that business will justify the erection of a factory.
Edmond B. Haserodt, county clerk of this county, is among the political candidates to make use
of the talking machine, player-piano and movie
for campaign purposes. A year ago he featured
this triple arrangement in ward meetings
throughout Cleveland with great success, succeeding in winning a renomination when opposed by the entire strength of the Democratic
organization which he bolted.
"The talking machine and the movie camera
are great aids in campaigning at night, either
in halls or the public streets," said Mr. Haserodt.
"By the use of the movie camera and screen a
candidate' can make facts and other information
speak strongly to auditors, while the talking machine can be used in more ways than one. It
can be turned to account in a musical way to entertain crowds or the candidate can voice his arguments at meetings where he is not present in person, thus greatly increasing his number of hearers.
I believe in the free use of the phonograph for
campaign purposes and predict that before many
years the talking machine at political gatherings
will be as familiar as are the old-line candidates.
"By dense
using
a phonograph
a candidate
his talks
into solid facts.
There cancanconbe
no 'back talk' to the machine by bystanders."
Frank Frazier, representing a Louisville talking
machine distributor, was a visitor last week.

Data show
gathered
furniture
dealers
that by
the Cleveland's
majority of retail
the progressive
firms are now carrying large lines of phonographs
and records and that this class of merchandise,
once considered "side lines," is now a splendid
drawing asset. Some of the biggest retail furniture emporiums use half their show window space
in featuring talking machines and records and
much space is used by these same firms in exploiting phonographs in display advertising in daily
newspapers.
Charles K. Bennett, manager of the Eclipse Musical Co., reports prospects for a big September
and October business in machines and records, the
factory supply now being much better than it
was during midsummer months.
The Cheney Phonograph Sales Co., Euclid avenue, is doing some effective newspaper advertising and its sales manager reports the volume of
sales during August much heavier than during July.
The Collister & Sayle Co. is featuring athletic
goods along with Victor talking machine records
in window displays.
The Hippodrome Music shop has some novel
window displays of sheet music and phonograph
records.
The Bailey Co., one of the. city's large department stores which has an extensive musical
instrument department, is now giving space to
talking machines in the ground floor show windows.
The Fischer Co., Taylor Arcade, distributors of
Pathe phonographs, now have one of the most
select retail shops in all of Cleveland. A new
hardwood ground floor is among the attractions
of this dainty retail mecca for lovers of first-class
music. The volume of business for August is reported to have shown a big increase. The Pathe
machine gets first-class attention from the sales
people of this firm, no opportunity being overlooked to display instruments to the best advantage. The wholesale department has also seen
many improvements recently.
The Vincent-Barstow Co., 725-801 Euclid avenue,
are featuring Brunswick phonographs.

PHONOGRAPH

CASES
and

Reinforced 3 ply veneer
THE STANDARD CASE
for Talking Machine and Records

Plywood
Cases
ARE

SYNONYMOUS

For

1 0 years phonographs have travelled in

plywood
reached
perfect
Our

cases and have
destination in
condition.

capacity

and

ex-

perience in manufacturing insure you getting
good service
made cases.
We

and

well

build cases suitable

for export.
Let
Made by
PLYWOOD

New

us figure

on

your

requirements.
CORPORATION

GOLDSBORO, N. C.
8 Mills in Va., N. C, and S. C
York Office, 103 Park Ave.
Chicago Office, 111 Monroe

St.
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Truth

About

Machine

Needles

O phonograph music is one bit better than the needle it is played
poor needle will spoil the charm of the best record made.

with-

*'^7
O
99
Gfanotona
Is the

Universal

Talking

Machine

Needle

Supreme!

Its wonderful elasticum tip is both plastic and elastic — it is cylindrical, of correct
diameter and blunt-pointed ; therefore it will neither widen with use nor scratch
like other needles. That's
records without injury.
Its

why

each

Tones

are

"Tonofone"

will play 50

Marvelously

or

more

standard

Pure!

"Tonofone" is not a loud needle, but brings out all the tone-value of the record
without the scratch.
It does not sacrifice the tone quality for the sake of volume.
Its
The
one

Articulation

plastic, elastic point quickly

is Amazingly

shapes

Clear!

itself to the groove

and

of those wonderful microscopic sound waves, thereby giving
duction which no needle of any other construction can do.

Others

May

Imitate —

"Tonofone" makes the talking
like the human voice — makes
themselves in master hands.
It Makes
"Tonofone"

All

None

Can

a perfect

every
repro-

machine all but human — makes it sing and talk
it play instrumental music like the instruments

Records

Better — Makes

ically and scientifically it is correct.

Good

It has set a new

If your jobber does not handle "Tonofone,"

S.

out

Duplicate!

Records

is not an experiment — it has stood every known

U.

picks

Great!

test. Musically,

standard

mechan-

in "Phonography."

send your order to our nearest distributor.

"Tonofone"

Distributors

Revised List — to Date
THE REED COMPANY, 237 Fifth Ave., Pittsburgh, Pa.
WORLD PHONOGRAPH CO., 736 Tilden St., Chicago.
W. A. CARTER, Cable Building, Chicago.
OKEH
RECORD
DISTRIBUTING
CO., OkeH Building,
Grand Rapids, Mich.
ARCADIA MUSIC CO., INC., 33 Peachtree Arcade, Atlanta,
Ga.
E. M. BOND FURNITURE CO., Nashville, Tenn.
ROE-BROWN
COMPANY,
662 South Fourth St., Louisville, Ky.
WALTER S. GRAY, 942 Market St., San Francisco, Calif.
M. D. SWISHER, 115 S. Tenth St., Philadelphia, Pa.
ASSOCIATED
FURNITURE
MANUFACTURERS, 1209
Washington St., St. Louis, Mo.
A. C. McCLURG & CO., Chicago.
ALEXANDER DRUG CO., Oklahoma City, Okla.
E. R. GODFREY & SONS CO., Milwaukee, Wis.
MURMANN
PHONOGRAPH CO., 1318 Olive St., St. Louis,
Mo.
EASTERN AND EXPORT DEPT.
160 BROADWAY
NEW YORK CITY
U. S. A.
TEL, CORT. 6586
SiSlSISiSEiSeSOBiB'SiBOaBBB!

MADE
R.

C.

for THE

RICHARDS & CONOVER HARDWARE CO., Kansas City,
Mo., and Oklahoma City, Okla.
LYRE-OLA MFG. COMPANY, INC., 8th & Olive Sts., St.
Louis, Mo.
M. SELLER & CO., 5th & Pine Sts., Portland, Oregon.
HOEFFLER PIANO
kee, Wis.
BALDWIN-MILLER
Ind.

MFG. CO., 304 W. Water St., MilwauCO., 304 State Life Bldg., Indianapolis,

ARMSTRONG
FURNITURE
CO., 59-61 N. Main St.,
Memphis, Tenn.
KRAFT, BATES & SPENCER, 156 Boylston St., Boston, Mass.
W. L. WEAVER, Sumpter Bldg., Dallas, Texas.
SMITH-WOODWARD PIANO CO., Houston, Texas.
PLAZA MUSIC CO., 18 W. 20th St., New York City.
WADE
TALKING MACHINE CO., 18-20 N. Michigan Ave.,
Chicago.
JESSE FRENCH
TRADE

WADE

& SONS

by
C

O.

PIANO

CO., Montgomery, Ala.

HOME OFFICE AND FACTORY
110 SO.CHICAGO.
WABASH ILL.AVENUE
U. S. A.
TEL. RANDOLPH 2045
HI§l[§)iliaial|a||ML*JMfe&MM?$iai |
assises
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Proof

Foreign
Distributors
list to September 1, 1919
ARNALDO
SALGUEIRO,
Rua Dr. Souza Viterbo, 42-20
Oporto, Portugal.
PEDRO SUNER RAFART, Alta San Pedro, 59, Barcelona,

Sydney, Australia (P. O. Box 2318).

QUEVEDO & CABARGA, 5 O'Reilly, Havana, Cuba.
HAVANA TRADING CO, 19 Obrapia, Havana, Cuba.
GENEVA

CUTLERY CO, LTD, Old Sergeant's Inn Chambers, 5 Chancery Lane, London, E. C.
HERBERT F. SOLLY, LTD, 12 Hatton Garden, London,
E. C.

Spain. GOODMAN, 1-2-3 Anglo African Bldgs, JohannesPHILIP
burg, South Africa.
JOSEtina.A. AEDO, Avenida de Mayo 560, Buenos Aires, Argen-

M. I. BENDERSKI, 15 Rue de la Reynie, Paris, France.
GIOVANNI ALBERTINI, 10 Via Carducci, Milan, Italy.
WILLIAM JOEL, Apartado 230, Tampico, Mexico.
ALFREDO KRAUS, Apartado 573, Tampico, Mexico.
NICHOLAS OUDIE, Apartado 2020, Mexico City, Mexico.

JOHN S. de FREITAS & CO, Georgetown, Demerara, British
Guiana.
ANTONIO PUERTO, Bogota, Colombia, S. A. (P. O. Box 331.)
HENRY BETTENCOURT, Rio de Janeiro, Brazil.
ARTHUR
Canada. K. KEMPTON, 205 Drummond Bldg, Montreal,
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EASTERN AND EXPORT DEPT.
160 BROADWAY
NEW YORK CITY
U.S.A.
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HOME OFFICE AND FACTORY
110 SO.CHICAGO.
WABASH ILL.AVENUE
U. S. A.
TEL. RANDOLPH 2045
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The dinner was held at the New Victoria
Hotel in Camden and was attended by Burt
Davis, of F. J. Weigaud, Barberton, Ohio; J. H.
Steinbrecher, Jr., manager of the Victrola department of Corley Co., Richmond, Va.; Leslie
C. Parker, president of the Badger Talking Machine Shop, Milwaukee, Wis.; William M. Lind,
of Charles H. Ditson & Co., New York City;

ENTERTAINS

Host to Number of Prominent Talking Machine
Men in Honor of His Thirty-seventh Anniversary With E. F. Droop & Sons Co.
During the convention of the Victor Educational Department recently held at Camden,
N. J., Charles L. Howser, director of the
Chamber of Commerce of Washington, D. C,
and manager of the Victrola department of E.
F. Droop & Sons Co., of the same city, tendered
a very delightful surprise dinner to a few of his
friends.
The guests all joined the party expecting a
"Dutch" affair, but it was rather an elaborate
banquet. At its close Mr. Howser arose and
made a short talk outlining how he started in
the music business with Droop & Sons some
thirty-seven years ago, as an office boy at a
salary of $2.00 a week and concluded by stating
he took great pleasure in having those present
as his guests for a thirty-seventh anniversary of
his advent to the music industry.

Branson M. DeCou, manager of Landay Bros.'
Newark store; Franklin G. Dunham, director
of Victor educational department of all the
Landay stores; Raymond Bill, of The Talking
Machine World, and Mr. Howser, the host.
AGAIN
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IN BUFFALO

Iroquois Sales Corporation Organized as Distributors of OkeH Records and Vitanola
Phonographs — L. M. Cole Is Sales Manager
Buffalo, N. Y., September 5.— Announcement
was made this week of the formation and incorporation of the Iroquois Sales Corporation
of this city, which will be wholesale distributors in this territory of OkeH records, Vitanola
phonographs and various accessories. The company will have its headquarters at 10-14 North
Division street, Buffalo, and arrangements are

L. M. Cole
being made for an extensive campaign in behalf
of OkeH records and Vitanola phonographs.
The president of the new company is Edward
A. Eisele, who is the head of King & Eisele,
well-known wholesale jewelers in Buffalo, who
have been in business for the past sixty years.
Lionel M. Cole, who is one of the best-known
members of the talking machine industry in this
State, is sales manager of the Iroquois Sales
Corporation, and Franklin D. Clare is resident
manager. Mr. Clare just returned from France
after eighteen months' service with the Motor
Corps of the United States army. Ralph C.
Smith, who is vice-president and general manager, and Wm. E. Griffith, who is secretary
and treasurer of the new concern, are both
executives of King & Eisele.
As OkeH jobbers the Iroquois Sales Corp.
will take over the business formerly conducted
by the Hoffman Piano Co., which latter company will concentrate on the development of
its retail business exclusively.
L. M. Cole, sales manager of the new company, is thoroughly familiar with every phase
of the talking machine industry, having been
connected with the Hoffman Piano Co. and
the Gibson-Snow Co., prominent phonograph
wholesalers. He understands every detail of
the retail merchandising of talking machines
and records, and his many years' experience
enables him to give the dealers practical and
invaluable co-operation.
Mr. Cole numbers among his personal friends
dealers in every section of New York State,
and the extensive OkeH record trade that he
developed with the Hoffman Piano Co. will
undoubtedly be augmented by the Iroquois
Sales Corp. "Service" is one of Mr. Cole's
specialties, and under his guidance OkeH records and Vitanola phonographs will receive
territory.
aggressive representation in this important

?

MFG.
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to

immediately

co-operation

"Record
of Quality"
friends steadily.

Do
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efficient

supply

giving

CONCERN

After a sixteen-month service overseas in the
infantry branch of the American Expeditionary
Forces, J. H. Steinbrecher, Jr., returned last
month to his duties as manager of the Victrola
Department of Corley Co., Richmond, Va. Mr.
Steinbrecher has been with the Corley Co. ever
since the first Victor talking machine was sold
in Richmond.
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CO.

Herbert Gintz, of the Gintz Co., who operate
two Victrola and furniture stores at New Philadelphia and Dover, O., has been doing some
remodeling at both stores, and is strong for
the Victrola and record business, his only complaint being in regard to the shortage of Victor
goods.
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Delight

and

Eye

How
Tone?

The individuality and unmatched beauty of this circular machine at once wins the beholder — the dealer interested from a sales standpoint, or the prospective buyer
who would brighten and cheer the home with one of
them.
And

then the very natural and

logical question,

"Yes, but how about the tone?"
That starts Modernola

enthusiasm

afresh.

In this

wonderful new instrument, appeal to the ear is on a par
with appeal to the eye. The Modernola is 100 per cent.
right.
The Saxophone Horn Chamber is original with the
Modernola. For tone richness and evenness it is unsurpassed.
United

States Government

Patents granted on the

designs and exclusive Lamp Shade feature of the Modernola greatly enhance its value as a selling proposition.
Prospective buyers turn away from popularized instruments of conventional design to admire the more beautiful Modernola. And they buy it. Modernola sales rights
are proving of more and more value — everyzvhere.

It is circular
The Lamp Feature
A real innovation! It
gives life and color to
the dealer's zvindow and
In the
floor displays.
home
it brightens and
cheers — when silent as
well as when entertainable.

ing. The lamp is detach-

Territory is being rapidly taken up. While we are
behind in filling our orders, plant equipment is being
added to for increased production. Write at once and
get information concerning Modernola selling, in your
city, town or territory.

THE

MODERNOLA

JOHNSTOWN,

PA.
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CONTINUALLY?

this Semi-Permanent

Phonograph Needle which
plays from 50 to 200 records without changing and is
more economical and satisfactory than the ordinary
Plays any tone
steel needle.
These

needles

are

fast selling and

will mean

profitable

addition

Write for full information
NEW

YORK

New

The Cabinet and Accessories Co., Inc.
145 East 34th St.
CINCINNATI

TALKING

MACHINE

continuous
to your

repeat

new spacious quarters "and Recall phonographs
are again being produced, the company announcing yesterday its ability to take care of all
orders and also to take on demands for cabinet
work of all kinds.
Decrease in the price of Red Seal records was
a wonderful factor in producing business during
August, according to T. Sigman, manager of the
Victor department of the Rudolph Wurlitzer Co.
In speaking of business Mr. Sigman said:
"If August is a barometer for the coming fall
and winter Victrola business, all records for
sales will surely be broken, for it was one of
the best summer months we have had. The
increase was more noticeable in records, however, as a reduction in price of Red Seal Records
boosted the sales way up.

Th's was especially

offer you

a

to the distributor nearest you

England

Distributors

PHILADELPHIA

Iver Johnson Sporting Goods Co.
Boston, Mass.

CONCERN

They

line.

REORGANIZED

New Interests in Control of Huss Bros. Phonograph & Piano Co. — New Red Seal Record Prices
Boom Sales — Volume of Fall Business Depends Upon Amount of Stock
Cincinnati, O., September 1. — Herbert J.
Dorger, formerly engaged in the banking business in Cincinnati, has been elected vice-president of The Huss Bros. Phonograph & Piano
Co., now located at 6 to 10 West Canal boulevard.
Mr. Dorger takes over the interests of C. W.
and W. C. Huss, whose withdrawal from the
firm was recently announced in The Talking
Machine World. The new official will take an
active interest in the management, aiding C.
Clifford Coppin, president and Arthur Brand,
secretary and treasurer.
The factory is now fairly wel.l^ settled in the

sales.

true in the wholesale department. The dealers
realizing the great shortage of popular-priced
records bought heavily from the Red Seal list.
"The waiting list still contains the names of
many patient customers who purchased large
sized Victrolas. Fortunately there are small
instruments in large enough quantities to loan
to these purchasers until the larger models are
received.
"The hope and wish of every dealer in Victrolas and records is: May the month of September bring forth at least 100 per cent, increase of output from the factory of this wonproduct."manager of the Vocalion departC. L. derful
Byars,
ment of the local Aeolian store, reports a gratifying increase in the August business this year
as compared with previous months of August.
The only disagreeable feature in the business
to-day is the shortage of goods. "We are constantly having calls for machines," said he, "that
we can't get. This is unquestionably the . most
promising year in the history of the music business of the country, and if the factories can
only come across with the production, the music
houses of the country should enjoy the greatest
prosperity
ever for
experienced."
The demand
Vocalion records is growing
daily, and it is interesting to note that users
of other instruments using the hill and dale records are especially buying the Vocalion records.

Interstate Phonograph
1026 Chestnut St.

Co.

The vacation season has struck some of the
members of the trade. F. F. Dawson, manager
of the Columbia Graphophone Co., spent part of
August in the East. His assistant, N. B. Smith,
returned home from a rusticating trip Friday.
W. R. Thomas, of the Crystola Co., is spending
a combined business and pleasure trip in the
neighborhood of Chicago. P. H. Oelman, Cincinnati manager of the Phonograph Co., is due
back the middle of this week. He was resting
in the Miami valley.
TO

HANDLE

THE

REGINA

LINE

L. R. Sherman, head of the Greenpoint Talking Machine Co., 638 Manhattan avenue, Brooklyn, N. Y., recently closed negotiations to carry
the Regina phonographs. The Regina is now
manufactured in a number of new models, and
as it carries a number of exclusive features Mr.
Sherman feels that it will be an excellent addition to his line.
SOME

EXCELLENT

NEEDLE

PUBLICITY

Condon & Co., Inc., New York, sole agents for
the Uniform Needles, are using some reproduced
photographs in their publicity through the courtesy of the Harvard University Laboratory. The
photographs are enlargements of needles and show
the Torrington Uniform needle enlarged one hundred times, as well as a photograph of other needles
enlarged fifty times, the idea being to convey how
perfectly the Uniform Needle fits the record
grooves. In addition they reproduce some other
authority's ideas on the subject of needle points.
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The

Trade

TALKING

In

Philadelphia, Pa., September 9. — There is very
little new to note in the talking machine business in Philadelphia so far as the condition of
the trade is concerned. There is still a great
shortage of instruments and records to be
noted, with little prospects of any immediate
relief. Business has been very good and there
is a growing demand which looks as if it
would increase as the season advanced and very
much the same condition is going to prevail
in this city and locality as last fall.
Will Soon Move to New Home
The Columbia Graphophone Co. report that
their business during the past couple of weeks
has been very brisk, although they have been
considerably short on records. They hope,
however, that the factory will be able to overcome this shortage in the very near future.
They expect to move from their present location at 210 North Broad street to their new
home at Sixth and Filbert streets next week,
at least by the 15th. They are going to have
no immediate opening of their new building,
but they expect shortly to have a big dealers'
meeting soon after they get settled in their new
home. Miss Marion Moffett has resigned as
secretary to Manager Wilcox, to accept another position, and her place has been taken
by Miss Grace Delabar, who has been connected with the Columbia for some time.
Among the recent visitors noted at the Columbia stores was O. F. Benz, of the general
sales department, record division, of the Columbia; Mr. Heller, representing the Metropolitan Phonograph Co., of Reading; Nathan
Belly, of Belly Bros., Trenton, N. J., and Calver Anderson, a Columbia dealer of Wilmington, Del. Miss Mary Walp, of the dealers'
service department, is spending her vacation at
present at her old home in Scranton, Pa. C
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ROLLS

The large amount of money the QRS Company are spending
in advertising is marketing thousands of player rolls.
You can have your share of these sales if you let the public
know you handle QRS Rolls.
Send us your orders. We are ready to give twenty-four
delivery on all QRS Music Rolls.
WEYMANN
Wholesale
For

QRS

KEYSTONE

Established since 1864

R. Dunlop has just returned from a vacation
spent mostly in New York, during which time
he visited the executive offices of the firm.
Dinner of Traveling Staff of Victor Co.
A dinner was given on Saturday evening,
August 30, at the Manufacturers' Club in honor

and

Victor
Wholesalers

of the world renowned WEV MANN
MUSICAL INSTRUMENTS
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Rolls
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of the members of the traveling staff of the
Victor Talking Machine Co. The traveling
staff of this company occupies a unique place
in the commercial world, as the company sells
the dealer exclusively through its jobbers.
(Continued on page 64)
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THE TRADE IN PHILADELPHIA AND
The men in whose honor the dinner was
given cover all parts of the United States in
the interest of the company to maintain a cooperative contact between the dealer and the
factory. Their work is very largely business
building, showing the dealer how to improve
in merchandising and giving him instructive
help in building up his business.
Harry A. Beach, manager of the traveling department, was tostmaster at the dinner, and addresses were made by L. A. Hawkes, general
manager of the C. Howard Hunt Steel Pen
Co.; H. C. Brown and John G. Paine, of the
Victor Talking Machine Co.
Henry F. Miller's Auto Trip
During August Henry F. Miller, of the Penn
Phonograph Co., accompanied by Mrs. Miller
and several friends, took an extended automobile trip, covering most of the New England
States. Miss Bessie Markley, the private secretary of the firm, spent her vacation at Atlantic
City; Frank Osman went to Bar Harbor, T.
Ralph Clarke went to Atlantic City and Victor

The

The

MACHINE

LOCALITY— (Continued

WORLD.

from

page C3)

Moore was at Newport, R. I., but was compelled to return without meeting the Prince of
Wales, although he succeeded in seeing a number of other of the big fish there, including
Mrs. Stuyvesant.
Westervelt's Temporary Territory
J. D. Westervelt, known as "The Columbia
Man," has just returned from a two weeks'
vacation spent in Ocean City. Before going
away he sent his trade the following neatly
printed on a pamphlet:
"From August 16 to September 3 my 'new
territory' will be a big slice of the Atlantic
Ocean, where I expect to enjoy my annual saltwater bath. During that time I hope you will
make a very careful study of the September 10
and 20 selections and forward your order direct
to the company, where it will be listed and
filled in order in which it is received.
"Last month our initial supply 'ran out' and
those who ordered at the last minute were
'cut.' Place your order early for a good supply; don't wait too long. September marks the
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beginning of 'big business,' so watch your orders for records and place them accordingly.
Upon mj' return I will be glad to call on you
to discuss plans for the 'fall drive' and to
be again at your service. — J. D. Westervelt."
A snappy little circular. The firm have been
doing some extensive advertising of the "Red
Lantern" Columbia records by means of a float,
which has been covering the city for a week,
the Nazimova performance having created a lot
of attention here.
H. M. Weymann Discusses Conditions
H. M. Weymann, of H. A. Weymann & Sons,
states: "Business has been very good in Victor goods and it is just a question of supply to
meet the demand. There will be a raise in the
price of Victor records, to go into effect September 5,but this will not affect the trade, as
the demand is far greater than the supply and
will continue so for a long time to come on all
sorts of Victor records, including the Red Seal.
Prospects look better, however, for a great
output in the near future and I believe the increase is going to be felt during the next thirty
days." H. Power Weymann, who assists his
father in the management of the Victor wholesale department, has announced his engagement, the wedding to take place some time in
October, the date not being definitely set.
William J. Elwell, manager of the Heppe
wholesale talking machine department, has just
returned
from a two weeks' vacation spent at
Atlantic City.
Prominent Jobbers Take Penn Line
The Penn Co. have been having extensive
business with their Victor dogs. Among some
of the prominent jobbers who have taken on
these dogs are: Louis Buehn & Co., Robert C.
Rodgers, of Washington; the Talking Machine
Co., of Birmingham, Ala.; Philip Werlein, of
New Orleans; the Reynalds Talking Machine
Co., of Mobile, Ala.; the Stewart Talking Machine Co., of Indianapolis, and the Eclipse Musical Co., of Cleveland, O.
Spending Money on Improvements
The Grier Piano Co., of Wilmington, Del., are
expending more than thirty thousand dollars
in improvements of their warerooms, having
purchased an additional piece of ground and
are erecting a large addition. This addition is required on account of their extensive talking machine department. The Robelin Piano Co., another Wilmington talking machine dealer, is also
making extensive improvements.
Big Increase in Emerson Trade
Since Harry Fox has assumed the representation of the Emerson records in this city he
has built up a large business. His firm, the
Emerson-Philadelphia Co., has offices and warerooms on the eighth floor of the Parkway Building. The warerooms were greatly enlarged recently. Mr. Fox reports that since he has
opened here he has been able to create a big
demand for the Emerson from the buying public, and dealers are taking a keen interest in
the exploiting of these records.
Charles F.
WHAT HAVE YOU TO SELL ?
We purchase in any quantity, anything you have for
sale in the talking machine industry. The larger the
quantity the better we like it. We can use cabinets,
motors, tone arms, reproducers, springs, tabulators,
micas, machine screws, wood screws, etc, etc, in job
lots,
regularwith
merchandise
if tie price
is satisfactory.
Get inor frmch
us on anything
you have
to sell
LUCKY 13 PHONOGRAPH CO.
46 East 12th Street. New York
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TIME!"

WASHINGTON

FOLKS
in Washington, D. C, are not so busy
find time to listen to the new Emerson hits.
At least, Washington

shipments

are getting

but

bigger

that they

and

bigger

right along. Pretty good evidence that Washington time
time with Emerson time in the matter of popular music.
We

carry full stocks

is : Fill orders
Perhaps

you

of current

the same

are not

Fmerson

and

If so

dealer, but

our

Usher, of the Emerson Co., was recently here
assisting Mr. Fox in the exploiting of the records. Mr. Fox was married in New York on
August 24 to Miss Dolly Saunders of that city.
Optimistic Regarding Outlook
Walter Eckhardt, the leading Pathe jobber
and retailer of this city, is very optimistic regarding the future of the Pathe in this territory. He states that in August his business
was wonderfully good and considerably ahead
of last year in a wholesale way. Mr. Eckhardt
has felt a machine shortage, but in consequence
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lantic City and C. W. Flood was at the same

Returns From Enjoyable Vacation
Herbert M. Blake, the big Edison dealer at
Eleventh and Walnut streets, has just returned
from a vacation, part of which he spent with
his brother at Baltimore. Mr. Blake says his
August business was considerably better than
last year. He has been getting in very large
stocks of the Edison, Cheney and Columbia and
is about to begin a heavy advertising campaign
to be continued throughout September.
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DOG

A base ball game between two Victor dog teams, the Red and the
Blue. Red and blue ribbons tied in a neat bow-knot around necks of dogs
on contending teams. Arrange dogs as spectators in grand stand and
bleachers and players in field. Have flag on pole. Use green material
or dyed sawdust to represent grass. Use sand between bases, at home
plate and pitcher's box.
A gross of dogs will make a tip-top display.
We will cast your name in the pedestal on which the dog rests, when
500 or more dogs are ordered, at no extra cost.
Write to our distributors or to us direct for prices. Specify Penn
Victor dogs.
DISTRIBUTORS:
Talking Machine Co., Birmingham, Ala.
Oliver Ditson Co., Boston, Mass.
-The M. Steinert & Sons Co., Boston, Mass.
The Eclipse Musical Co., Cleveland, O.
Wm. H. Reynalds, Mobile, Ala.
Walter S. Gray, Chronicle Bldg.,
San Francisco.
Knight-Campbell Music Co., Denver, Colo.
Philip Werlein, Ltd., New Orleans, La.
Robt. C. Rogers Co., Washington, D. C.
Cressey & Allen, Portland, Me.
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he pulled out big on records and succeeded.
The orders the firm have already booked give
them sufficient business ahead to make the
coming six months phenomenal months in the
talking machine business in this city and
vicinity for the Pathe. They are not looking
for much new business at present, for the dealers they already have on their list will keep
them hustling for stock for some time to come.
H. A. Pope, of the Pathe force, spent his vacation at Manasquan, N. J., and C. S. Tay, the assistant manager, spent his two weeks at At-
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ANNOUNCE to good dealers
and distributors that they will
be ready to arrange for protected distributing rights for
the SOMMERHOF PHONOGRAPH.
This will be the opportunity
of a lifetime for those who
want to handle a COMPETITION PROOF machine.
marks an

epoch in phonographs. It is
built as a phonograph should
be built — correct in design,
faultless in finish and mechanically accurate.
And there are no screens to
fade or stain, no dusty scroll
work, no projecting doors or
shutters and the horn is concealed at all times.
The SOMMERHOF
controls
the tone from the front: the
scientific way that eliminates
the blasty or choking noise.
The SOMMERHOF gives perfect dispersion of sound that
is pleasing and delightful in
effect.

TALKER

A machine that will sell on
sight and make it hard to sell
the other types to the man
who has seen the SOMMERHOF.
All the great features of the
SOMMERHOF are right before you and require no proof
but inspection and every demonstration isa sale.
Arrange at once for a demonstration and territory rights.

AS AN EYE=OPENER

TALKERS

AID ADVERTISING

Public Familiarity With Talking Machines Used

This is a story of eye-openers. Not the
sensational startling events which shock and
drive our subconsciousness into wide-awake
activity, but the honest-to-goodness little bit
of sunshine known to us all as one of life's
necessities on the sunrise following the night
before. All of which is merely to say that
since the matutinal cup is fast becoming a
thing of the past a substitute has, of necessity,
been invented, or rather adapted, to fill in the
alcoholic gap which comes between sunrise and
breakfast. Into this gap the talking machine
has come and is doing its bit in many a home
and bachelor domicile. The alarm clock is
attached by an ingenious device to the talking
machine and when the inevitable hour comes
the tired business man is awakened by the sweet
strains of music. What could be more desirable? And even the most persistent sleeper
will be gently aroused by this process for, as
you will remember, Orpheus awoke even the
very stones themselves by his songs. Business
houses are advocating talking machines for
their tardy workmen, realizing the fact that
music is a great aid to industry. Everywhere
music is taking the place of many things and
is proving its worth daily.

The fact that the talking machine has become
a household instrument with which everyone is
thoroughly familiar has been used by Colgate &
Co. in some of their recent advertising. In advertising their new refill shaving stick Colgate &
Co. explained its simplicity of operation by saying

by Colgate & Co.'s Advertising

that putting a new stick in the holder was "like
putting a new needle in a phonograph." At the
side of the ad was a small illustration showing
the method of inserting a new needle and the
point sought by the advertising text was brought
home at once.
PHONO

CARD

CO. INCORPORATED

The Phono Card Co. has been incorporated in
New York to manufacture phonographs, records
and moving picture films with a capital of $50,000.
The incorporators are J. A. Larkin, L. Cadien and
F. V. Van der Rugle, 681 Fifth avenue.
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Dealers
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WITH
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COLUMBIA

Henry B. Pye & Co. Enjoying an Excellent
Trade in Grafonolas and Records
Henry B. Pye & Co., Inc., 2918 Third avenue,
New York, who conduct a substantial talking
machine department in t connection with their
furniture business, are finding a strong demand
for Columbia Grafonolas and records, which
they feature strongly, as well as for the Pathe
line. Charles M. Dressner, formerly assistant
manager of the Chambers Music Co., New York,
has recently taken charge of the Pye & Co.
department.
APPOINTED

EDUCATIONAL

DIRECTOR

It was recently announced by Landay Bros.,
Inc., Victor jobbers and retailers, that Franklin
G. Dunham, formerly of the educational department of the Victor Talking Machine Co., has
been appointed Educational Director of the
Landay chain of stores. His headquarters are
now at 23 West Forty-second street, New York.
Branson M. DeCou, who was director formerly,
is now the manager of the Landay Bros.
Newark, N. J., store.
ADVISES

The SOMMERHOF
blends
and reinforces the tones of
the amplifier and the resultant
tone is absolutely smooth and
uniform.
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Music Taking the Place of the Proverbial Morning Glass for the Tired Business Man

DOING
The SOMMERHOF

MACHINE

USE OF MAPS

IN ADS

Discussing advertising plans in System,
George Beaty says:
"I would insert a map in all of my advertising
to show my location. I would then show how
much time it took to come to my s^ore from certain corners within a radius of perhaps two miles.
And I'd be scrupulously careful that I didn't
'hunch' by underestimating the time.
"Very often when people were not sure whether
they could get to my place in a required length
of time, such as a noon hour, my map would
be at hand to show exactly how much time it
would take. And with customers coming from
all around — I would of course offer bargain attractions— I feel that my sales would increase
noticeably."
NICHOLSON
Talking Machine
RECORD
CABINETS
the kind that talk
VALUES
and
SALES

This is ihe logical lime to place your
order for such of the F. C. Kent
Company's Products as you will
require for the Fall Rush. Order
now to insure prompt service. Everything guaranteed. Money back if
not satisfied.
See list below.
The Kent Master Adapter (which includes Type S sound box) to play any
make
of disc record on the Edison Disc
Phonograph.
The Kent Attachment No. 1 (arm
only or fitted with either Type S or
Type B sound box) to play lateral cut
records on the Edison Disc Phonograph.
The Kent Universal Attachment No.
1 (arm only or fitted with either Type S
or Type
to play
lateral cut Bandsound
hill box)
and dale
cut both
records
on the Edison Disc Phonograph.
The Kent Attachment No. 3-C (arm
only) to play hill and dale cut records
on the Columbia machine.
The Kent Attachment No. 3-V (arm
only) to play hill and dale cut records
on the Victrola.
The Kent Attachment No. 5-V (arm
only) to play both hill and dale and
lateral cut records on the Victrola.
eter).
Type B sound box (diaphragm of pure
Brazilian mica 1-31/32 inches in diameter).
Type S sound box (diaphragm of pure
Brazilian mica 2-1/16 inches in diamPathe Sapphire Balls — Edison Sapphire
Points — Edison Diamond Points
Price list and special literature upon request.

Registered in U. S. Pat. Office
F. C. KENT

COMPANY

Manufacturers of Phonograph Accessories
Mulberry and Chestnut Sts.

K. NICHOLSON FURNITURE C0.,cv^£!y
Record Cabinets, Sect, Bookcases and Ladies' Desks
Line permanently shown by Eph. Feig, 33 E. 20th St., New York, N.Y*

Newark,

N. J.

U. S. A.
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Des Moines, Iowa, September 6. — Victor dealers
from all parts of the State journeyed to Des
Moines on August 26 to attend the Third Annual Iowa Victor Dealers' Convention. Due
to the fact that no
meeting was held last
year on account of the
war this important
meeting caused an unusually large attendance, well over one
hundred being present.
The dealers convened
for the morning session
in the assembly hall of
Mickel Bros. Co., which
was convention headquarters. A short address by W. H. Stokes,
retiring president, introduced Ralph Faxton,
president of the Des
Moines Chamber of
Commerce. Mr. Faxton
in welcoming the association to Des Moines
told them how the city
itself welcomed the firm
Geo. E. Mickel, of of Mickel Bros., as the
Mickel Bros. Co.
reputation of this concern had been known to Des Moines long before
the company opened its establishment in the
city. He also touched on the fact that he believed that salesmanship should always be discussed and furthered at any convention of business men.
Immediately after Mr. Faxton's address, Edward Lyman Bill, of The Talking Machine
World, was called upon to speak on "The
Future." He expressed his idea that the talking
machine industry would go forward with tremendous strides within the next few years, giving as a reason for his optimism that the talking machine has, in the last two decades, left
stores as a secondary line and has advanced
from the status of a side line to a point where
it can support exclusive retail establishments of
the highest type.
A representative of Mickel Bros, gave a short
but impressive lecture on the repair of talking
machine motors, giving accurate information on
the governor, sound box and the mainspring.
H. R. Meirick, of the Unit Construction Co.,
spoke on the advantage of the Unico booths,
bringing out the fact that if a change in location or an enlargement of installation was necessary it could be easily accomplished, as the
Unico method of manufacture allows for interchanging of parts.
After this discourse, George E. Mickel, general manager of Mickel Bros., gave an address
on "Why Victor Departments Required Specially Trained Sales Persons." He demonstrated
that it is very essential in any special line that
the salesman be trained for that specific line.
He illustrated how the National Cash Register
Co. gave classes in salesmanship before sending
their salesmen on the road, and how at the
present time the Victor Talking Machine Co.
was offering courses in salesmanship to representatives of any Victor dealers. In closing he
said that while realizing that Iowa is a long
distance from Camden, he also realized the
great importance of specially trained Victor
salesmen, and therefore offered free of charge
a course in salesmanship to be conducted by
Miss Mae Jardine, who has not only taken a
course in salesmanship through the Victor Co.,
but has a'^o been employed by that company
in their educational department. The conventioneers expressed most enthusiastically their
appreciation of Mr. Mickel's offer.
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P. W. Simon, of Uniontown, Pa., was then John, advertising manager of the Victor Co.,
who attended the session. R. B. Townsend, of
introduced by Mr. Mickel, and offered to help
the dealers secure the appearance of several of Davison Bros., Des Moines; L. R. Spencer, of
Harmony Hall, Iowa City, and Joe Britt, of
the leading Victor artists in their home towns
the
Crary Hardware Co., Boone, la., all offered
if the dealers would co-operate with him. The
suggestions
for the increasing of business. They
sale of tickets would pay for the artists' exadvanced the theory that showing the motor,
penses, while the artist would bring publicity
to Victor records and thereby increase their
asking the prospective customer to examine the
cabinet work and also showing the prospect
sales. Such artists as Henry Burr, Albert
Campbell, Fred. Van Eps and Billy Murray
the large catalogue of records which were
were among those included.
A revelation to those present was Professor
C. A. Fullerton's talk on the value of the Victrola in public schools. Professor Fullerton,
who is the head of the musical department of
the State Teachers' College of Iowa, through
practical demonstration before his audience,
showed what an important role the talking machine plays in the teaching of music. He began with the simplest form of baby music in
order to teach the pupils rhythm. From this
he taught them to sing a few of the simplest
phrases in lullaby music, and then gradually
allowed them to learn the entire song. Progress to music of a more complicated nature was
only a simple and logical step. Throughout
his lecture he used members of the audience to
The New Officers and Committee
illustrate and prove his theory.
From left to right— T. D. McGregor, H. B. Sixmith,
secretary, I. N. Donahue, Toseph Britt, W. H. Stoaks,
After Professor Fullerton's talk the morning
R. B. Townsend, vice-president; M. H. Boesch and L. R.
session closed and a luncheon, given by Mickel
Spencer, treasurer.
Bros, at the Randolph Hotel followed.
When at one-thirty the afternoon session be- obtainable would tend to increase business. M.
gan the ladies were invited to be the guests of H. Boesch, of John Boesch Co., Burlington;
Mickel Bros, at the new Des Moines million
T. D. McGregor, of McGregor Bros. & Coen,
Creston; Jim Donahue, of Donahue & Donahue,
dollar theatre to see a first run picture. Most
Fort Dodge, and M. L. Soukup, Decorah, also
of the ladies accepted Mr. Mickel's invitation,
advanced very good ideas on the marketing of
and were motored to the theatre, where they
machines; the latter of the three expressing a
enjoyed not only the movies, but also delicious
desire to see the Victor Co. manufacturing more
refreshments. During the intermission the spotlight was thrown on a Victrola which stood to Norwegian and Hungarian records. C. F.
Tucker, of the Tucker Furniture & Carpet Co.,
the left of the screen, which played John McClinton; Axel Nelson, of the Tri City Piano
Cormack's record "When You Look in the
Co., Moline, 111.; Harry Duncan, of the DuncanHeart of a Rose." The orchestra played the
music at the same time and the combined effect
Shell Co., Keokuk; Carl Dahlen. Arnold
was not only novel but unusually effective.
Jewelry & Music Co., Ottumwa; C. D. Wade,
The afternoon session was devoted to talks
Wade & Bonfield, Fairfield, and Glenn Port,
by the dealers. These talks were free and open
Vinton, also gave helpful hints to their brother
discussions
and
were
directed
to Ernest
members.
(Continued on page 69)
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[Made in Our
Watch Oil
DEPARTMENT
which for half a century
has made 80% of all the
watch, clock and chronometer oil used in America.
The Best Oil For Any Talking Machine
In refining, Nyoil is given the same care as our
famous watch oil receives. All gums and impurities are removed, leaving it
Colorless, Odorless and Stainless.
Housekeepers say they would not be without
Nyoil because it is best for phonographs and sewing machines — for polishing furniture and woodwork and is odorless and will not stain. It is free
from acid and will not gum, chill or become
rancid. Sportsmen find it best for guns because it
prevents rust.
NYOIL is put up in 1-oz., 3'4-oz. and 8-oz. Bottles
and in Quart and Gallon Cans.
For Sale by all Talking Machine Supplies Dealers
WILLIAM F. NYE, New Bedford, Mass., U.S.A.
Ernest John, advertising manager of the
Victor Talking Machine Co., was then called
upon, and said that he was greatly impressed
by the talks of the different dealers, and hoped
to be able to show them ways out of their difficulties and ideas to increase their business. He
first helped those dealers who had specific cases
which they wished explained, and he then
touched on Victor production. His statement
that the company was increasing its output
each week was accepted by the dealers most
enthusiastically. He advanced many helpful
hints for the selling of Red Seal Records, and
impressed upon those present the importance
of sending a representative to Camden in order
to enroll in the salesmanship courses. He
spoke of the value of advertising and said:
"Advertising is not a chance proposition, it is
as positive as a chemical equation." The fact
that Mr. John has not only advanced his
theories on advertising and the sale of Red Seal
Records, but he has also practiced them, is a
logical proof of the sound reasoning back of his
arguments.
In closing Mr. John read a telegram which
he received that morning from R. L. Freeman,
secretary of the Victor Talking Machine Co.,
in which he expressed his personal greetings
to the Iowa dealers and his desire to co-operate
with them fully, and further stated that the
future looked bright and prosperous.
A telegram was sent in reply with the unanimous approval of the association to Mr. Freeman expressing the fidelity of the dealers to
the Victor line, and stating that the news concerning the plans for increased production of
Victor goods was a source of encouragement
to every dealer present.
The election of officers was then held with
the following results: President, Joseph Britt,
of the Crary Hardware Co., Boone, la.; vicepresident, R. B. Townsend, of Davison Bros.,
Des Moines; secretary, H. B. Sixsmith, Mickel
Bros. Co., and treasurer, L. R. Spencer, of Harmony Hall, Iowa City. Executive Committee —
I. M. Donahoe, of Donahoe & Donahoe, Ft.
Dodge; W. H Stoaks, of Grinnell; F. H. Walter, of George A. Mullin & Co., Cedar Rapids,
and M. H. Boesch, John Boesch Co., Burlington, and C. D. McGregor, Creston.
Promptly at six-thirty the conventioners reassembled at the new Des Moines Hotel at a
banquet and dance given by Mickel Bros. This
banquet, which was held in the grand ballroom
of the hotel, proved to be a most enjoyable
affair. The table was set in the shape of a
V, and at the base of the V sat the newly elected
president, Joseph Britt, and his wife, Ernest
John and George E. Mickel. While the banquet
progressed the hotel orchestra played many of
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the latest popular airs. After the banquet the
newly elected president, Mr. Mickel and Mr.
John each gave short after-dinner speeches.
When the speaking was finished the floor was
cleared and dancing ensued, and it was not until
the wee hours of the morning that the crowd
finally dispersed with many expressions of appreciation to George E. Mickel for his kindness
and entertainment.
Among those present at the convention were:
C. E. McLeran, Mt. Pleasant; Mr. and Mrs. H.
Cobb and Grace Travis, of Mickel Furniture
Co., Marshalltown; Harry Clarke, Anamosa; M.
J. Soukup, Decorah; Ralph Lohr, Lohr & Bristol, Muscatine; L. R. Spencer, Harmony Hall,
Iowa City; G. E. Lofgren, Mediapolis; O. A.
Lofgren, Winfield; C. A. Lofgren, Wapello;
Mark Duncan, Albia; G. A. and R. S. Port, Vinton; C. B. and G. H. Johnston, of Johnston &
Son, Lisbon; C. R. Indra, of Smallpage & Indra,
Eagle Grove; H. I. Robinson, Fayette; R. L.
Theden, Theden's Pharmacy, Tama; Mr. and
Mrs. P. K. McKee, Indianola; Mr. and Mrs.
G. W. Dudgeon, Ames; Mr. and Mrs. Fred
Nolte, Stuart; A. Bernstein, of Standard Furniture Co., Centerville; J. L. Watters, of Watters
Drug Co., Cedar Falls; Mr. and Mrs. R. S.
Baas, Baas Music Shop, Rock Island, E. C.
Mittvalsky. Cedar Rapids; A. C. Amundson, Radcliffe; L. H. Hockspeier, New Hampton; C. F.
Tucker, Tucker Furniture & Carpet Co., Clinton; W. C. Ladage, Ladage Drug Co., Grundy
Center; R. B. Townsend, Davidson Co., Waterloo; Mrs. Nichol and Ava Wallace, of Fannie A.
Nichol, Mt. Ayr; C. B. Ireland, Ireland Music
Co., Independence; C. E. Cook, Cook & Lindholm, Ogden; Mr. and Mrs. F. S. Stewart, Leon;
J. J. Donnelly, J. C. Baxter Piano Co., Davenport; Miss Hancock, of S. Davidson Bros., Des
Moines; Messrs. Chase & West, of Chase &
West, Des Moines; M. H. Boesch and Walter
Stone, of John Boesch Co., Burlington; R. B.
Berry and Miss Heppe, of Iowa Mercantile,
Newton; Harry Duncan, of Duncan-Schell Co.,
Keokuk; Mr. and Mrs. J. C. Luegering, Ft.
Madison; Mr. and Mrs. J. B. Heinrich, of Heinrich Drug Co., Osceola; Fred. Edgar, Eldora;
E. L. Maffitt, of Maffitt-Graham-Geo. Lofgren,
Ockville; Mr. and Mrs. W. I. Nelson, of W. I.
Nelson & Son, Cherokee; A. E. Glazier, Fort
Madison; W. F. Mason, Hedrick; Mr. and Mrs.
Jay McNamara, of J. J. McNamara & Son,
Washington; Mr. and Mrs. C. D. McGregor and
Ethel Campbell, of McGregor Bros. & Coen,
Creston; Mr. and Mrs. B. F. Osborn. Osborn's
Pharmacy, Knoxville; John and Dorothy Murray, of Murray Co., Davenport; Edw. Luckiesh,
of Staack & Luckiesh, Maquoketa; Mr. and Mrs.
D. W. Jennings, of C. C. Brugmann, Rock
Rapids; Mr. and Mrs. H. Hiltbrunner, Emerson
& Hiltbrunner, Tipton; Mr. and Mrs. Earl
Combes, Combes & Clouse, Chariton; Mr. and
Mrs. C. D. Wade, of Wade & Bonfie'ld, Fairfield; Mrs. Jessie Vance, Vance Music Co.,
Mason City; W. H. Stoakes. Grinnell; M.
Paardekoppi, of F. D. Stubenrauch, Pella; Jim
Donahue, of Donahue & Donahue, Fort Dodge;
C. E. Bomberger, Dallas Center; H. A. Tidrick,
Winterset; Mr. and Mrs. Joseph Britt, of Crary
Hardware Co., and Mrs. Anderson, Boone; Mr.
and Mrs. Chas. Lyon. Corydon; Arvid E. Nelson, Tri-City Piano Co., Davenport; Axel E.
Nelson, Tri-City Piano Co., Moline, III; F. R.
Swan, of Swan Drug, Madrid; F. H. Whitney,
Cumberland; Carl Dahlen, Arnold Jewelry &
Music Co., Ottumwa; F. E. Foster and W. C.
Winans, Foster Furniture Co., Webster City;
Mr. and Mrs. B. A. Guise, Grand Junction; J.
Williams, Etna Drug Co., Roland ; Jack Peacock,
Peacock & Baxter, Atlantic; Ed. Stroebel, of
Stroebel Musx Co., Waterloo; R. A. Anderson.
Anderson Music Co., Charles City; H. S. Jones,
Spencer Phono. Co., Spencer; J. G. Lewis, Manchester; L. A. Holliday and Miss Morgan, of
Haddorff Music Co., Des Moines; The Leader,
St. Joseph, Mo.; O. F. Strombeck, Strombeck
Drug Co., Maxwell, la.; D. J. Short, Greenfield
and E. L. Bill, of The Talking Machine World,
New York City.
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Omaha, Neb., August 28. — The annual convention of the Nebraska Victor Dealers' Association
was held in this city to-day, the delegates, to the
number of two hundred or more, making their
headquarters at the Rome Hotel and holding their
sessions in the auditorium of that hostelry.
Dwell on Value of Associations
A short opening address by Charles L. Gaston, president of the association, introduced
Mayor Smith, of Omaha. Mayor Smith, in his
address of welcome, touched on the value of a
convention to members of an association, in
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of the talking machine. Beginning with simple
children's songs, they are taught rhythm by
clapping and marking on the blackboard the
time of the music played. They are then taught
to sing softly the simple parts of the piece. In
singing softly they keep in tune with the record and also develop a softer and finer note in
their voices. From lullaby music to that of a
more
ment. complex nature is- only a logical developGeorge Beaver, who is an expert repair man,
completed
the morning program by impart-

in

Omaha

1
I

lllllillllllllllllllllllllllllllllim
Rome Hotel the women were asked to be the
guests of the Nebraska jobbers at a theatre
party. Those who accepted were motored to
the Empress Theatre, where they saw a specially arranged vaudeville and moving picture
program. Interesting^ Talks by Dealers
The talks by different dealers of the Association opened the afternoon session with unusual interest.
C. L. Dudley, of the Dudley Music Co.,
Fremont, Neb., gave an interesting talk on the

Some of Those Who Attended the Convention of the Nebraska Victor Dealers' Association, Omaha, Neb., August 28, 1919
popularity of the Victrola in his territory, but
that an exchange of ideas could be enjoyed. He
ing valuable information on the repair of the
bewailed the fact that he did not have more
Victor motor.
then gave an interesting discussion of Omaha
goods. Ed. O. Jones, of the Gaston Music Co.,
Visitors Handsomely Entertained
as one of the leading progressive cities of the
The members of the Association were the
West.
Grand Island; H. S. Thorpe, of the Huse Publishing Co., Norfolk; Page Hilsabeck, of the
guests of the Nebraska Victor jobbers, namely,
The chairman then called on Edward Lyman
Hilsabeck Piano Co., Holdrege; Fred Schamp,
Mickel Bros. Co. and A. Hospe Co., of Omaha,
Bill, of the Talking Machine World, who spoke
of Davidson Bros. Co., Sioux City, la.; and W.
on the benefits of Associations. He touched on
and Ross P. Curtice, of Lincoln, at a luncheon
M. Robinson, of the National Music Supply
at the Commercial Club. The luncheon, being
the exchange of ideas, the better relationship
a most informal affair, gave those a leisure
and the more prosperous and cleaner business,
Co., Omaha; all dwelt upon topics of vital interest to dealers and brought out many new
which are the results attained by such organimoment to chat with one another — an opporzations.
ideas on sales promotion and the value of good
tunity to talk over old times.
(Continued on page 73)
When the afternoon session reopened at the
George E. Mickel's Timely Talk
An extremely interesting address on the value
11111
of having specially trained salespeople and
special equipment in Victor departments was
given by George E. Mickel, of the Mickel Bros.
Co., Omaha. He spoke on the value of such a
sales force, in order that the goods on hand
THE
HOUSE
OF
HOSPE
might be disposed of, as it is only one who
truly knows the Victor line and who is able to
FOR
VICTOR
DEALERS
talk conclusively and correctly on different Red
Seal records who can accomplish this to the
"Out Where the West Begins *'
best advantage. He also stated that he believed
a specially and neatly equipped department had
an excellent psychological effect on anyone who
entered to buy talking machines or records.
c
H. R. Meirick, of the Unit Construction Co.,
TO OUR
followed Mr. Mickel, and gave an interesting
FASTEST
talk on Unico booths. The advantages in having booths made sectionally, in order that they
might permit of rearranging or enlargment, was
the main feature of his remarks. He also im. RETAILERS
O
pressed upon the dealers the advantage gained
in having neat, light, airy booths.
Tells of Value of Victor in the Schools
Professor C. A. Fullerton's address on the
value of the Victrola in public schools was most
instructive and gave a new light on the sale of
talking machines to educational institutions.
Location — Organization — Stock
Professor Fullerton, who is of the Iowa State
Have You Tried Us?
Teachers College, said that for the greater part
of the school months he spends his week-ends
1614 Izard St.
in the rural schools, impressing them with the
A.
HOSPE
CO.
value that the talking machine plays in the eduOMAHA,
NEBR.
cation of the child in music. These children
of the rural districts, who have little or no idea
of rhythm or of tune, are readily taught by means
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felt-padded indexed record
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window displays and proper retail advertising,
and also of interesting customers in Red Seal
records.
Selling Aids From Concerts
The chairman then called on T. W. Simon, of
Uniontown, Pa., who is traveling in behalf of
the "eight famous Victor artists." Mr. Simon
put forth a very interesting' proposition to the
dealers whereby they could obtain the services
of such men as Henry Burr, Albert Campbell,
Billy Murray, Fred Van Eps, Monroe Silver and
others, who are at present recording some of
the most popular Victor records. The list includes those composing the Sterling Trio and
Peerless Quartet. Through the co-operation
of the dealer in securing an auditorium and
promoting sales of the tickets these stars could
be secured for practically any city. While the
actors received their compensation from the

New Officers Nebraska Victor Dealers' Ass'n
Left to Right: W. M. Robinson and C. L. Gaston, Executive Committee; J. E. Gaskill, Vice-President; C. L.
Dudley, President; C. R. Moores, Executive Committee;
Hugo G. Heyn, Secretary; F. C. Jones, Treasurer, and E.
L. Baugh, Executive Committee.
returns from the tickets, the dealers receive an
increased business due to the great interest
which would be aroused for the records recorded
by these artists.
Ernest John's Helpful Address
Ernest John, advertising manager of the
Victor Talking Machine Co., was then called
upon by the chairman. His talk was most informal, as he sought to help individual dealers
in their specific troubles. He advised that the
sales force be well versed in the Red Seal
catalog, in order to be able to supply a record
suitable to the demands of a customer. He
pointed out that if a customer demanded a
record by a certain composer it was not always
most advisable, in the event that the particular
record was not in stock, to offer one by the
same artist; but that it would probably be better
to offer a record of a similar nature by some
other artist. He made known the new school
which the Victor Company is opening at Camden, in order to educate salespeople on Victor
records. This sales course, he said, was not a
theoretical course, as the ideas had been tried
out and found extremely successful in different
music stores throughout the East. He also
mentioned the importance of advertising in the'
newspapers. In closing, Mr. John read the following telegram which he received from Ralph
L. Freeman, secretary of the Victor Co.:
"Will you please convey the company's and
my personal greetings to the Nebraska dealers
now assembled in convention. Tell them that
our policy will be to continue to give their needs
first consideration, that we realize fully the
mutuality of our interests and that we can see
through the rising haze of difficulties created
by the war a long period of wonderful business
under conditions that must make glad the heart
of every merchant
handling
our line."
Election
of Officers
The election of officers was then held, and
the following were unanimously elected: C. L.
Dudley, Dudley Music Co., Fremont, president;
J. E. Gaskill, Gaskill Music House, Nebraska
City, vice-president; F. C. Jones, Jones Music
Co., Wayne, treasurer; and Hugo Heyn, Mickel
Bros. Co., Omaha, secretary. The following
committee was also elected: W. M. Robinson,
National Music Co., Omaha; Page Hilsabeck,
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Hilsabeck Piano Co., Holdrege; Chas. Gaston,
Gaston Music Co., Hastings; C. R. Moores,
Ross P. Curtice Co., Lincoln; and E. L. Baugh,
A. Hospe Co., Omaha.
Telegram Sent to the Victor Co.
One of the members of the Association then
read the following telegram which was sent to
R. L. Freeman with the unanimous approval
of the Association:
"Nebraska Victor Dealers' Association assembled in O'maha to-day unanimously adopt
following resolution: Whereas Victor Co. has
been handicapped in their production during
the great war through which our country has
just passed and as we Victor dealers have suffered a tremendous financial loss in the sales
of Victor machines and Victor records, resolved that we, the Nebraska Victor Dealers,
are still continuing to hold the trenches ready
to take up territory that has been given over
to the enemy as soon as Victrolas and Victor
records are forthcoming, and we wish to express
to you our unwavering loyalty to the Victor
(Signed) Nebraska Victor Dealers' Association.
The convention was then adjourned.
Banquet and Dance in Evening
line."
The evening found the conventioners reassembled at the Rome Hotel for a banquet and
dance given by the Nebraska distributors. The
newly elected president gave a short afterdinner speech, as did one or two others. Well
filled by a royally good banquet, the conventioners were induced by the moans of one of
the jazziest bands in the State to dancing, and it
was not until the clock showed a new day had
arrived that the dancers finally left.
Those who attended the convention were
Page Hilsabeck, Hilsabeck Piano Co., Holdrege,
Neb.; Chas. Gaston, Gaston Music Co., Hastings, Neb.; K. J. Nelson, K. J. Nelson, Cherokee,
Neb.; Louis Bellaire, Louis Bellaire, Le Mars,
la.; John Flynn, John Flynn, Spaulding, Neb.;
Fred Schamp and A. Condron, Davidson Bros.
Co., Sioux City, la.; Mr. Humphreville,
Humphreville & Boman, Clarinda, la.; G. W.
Adams, Tabor Drug Co., Tabor, la.; F. Anshutz,
F. Anshutz, Shenandoah, la.; S. E. Kemp and
Miss Kemp, Bee Hive, Blair, Neb.; H. P. Sutton,
H. P. Sutton, McCook, Neb.; O. T. Thorson and
Mrs. O. T. Thorson, Anderson & Thorson,
Wahoo, Neb.; J. E. Laycock and Edward
Schuett, Orchard & Wilhelm Co., Omaha, Neb.;
Estelle Wallace, Carl Hoffman, Leavenworth,
Kan.; George Tout and Mrs. George Tout, Tout
& Detrick, York, Neb.; George Sheehan,
Burgess Nash Co., Omaha, Neb.; Joseph Pavlik,
Koutsky & Pavlik, Omaha, Neb.; H. S. Thorpe
and Mrs. H. S. Thorpe, Huse Pub. Co., Norfolk, Neb.; H. H. Barth and Norman Walt,
Walt Music Co., Lincoln, Neb.; Miss H. Cook,
P. W. Folsom, Mrs. P. W. Folsom, Gladys
Folsom and Miss Revis, P. W. Folsom, Ashland,
Neb.; Miss M. Nevitte, Hardy Furniture Co.,
Lincoln, Neb.; E. Kidd, Kidd Mercantile Co.,
Riverton, la.; Paul J. Albright, Paul J. Albright,
David City, Neb.; Mr. Sceva, Rhodes Bros.,
Tacoma, Wash.; I. X. Lenocker, I. X. Lenocker,
Oakland, Neb.; G. T. Ray and Mrs. G. T. Ray,
G. T. Ray, Osceola, Neb.; Harry A. Martin,
Harry A. Martin, Lyons, Neb.; Edward O.
Jones, Maybelle Jones, Bertrand Jones and
Claire Roth, Gaston Music Co., Grand Island,
Neb.; Mr. Seaman, Seaman & Lockhard, Broken
Bow, Neb.; Mark G. Howard, Mark G. Howard,
Gordon, Neb.; E. H. Pretz, Grace Cozzins, Mrs.
E. Robinson, Austin Topping, W. H. Griffiths
and Mrs. J. Beams, Brandeis Stores, Omaha,
Neb.; A. L. Mickel, Mrs. A. L. Mickel, Harry
Peters, A. Bengston and Marie Mahoney, A. L.
Mickel Co., Council Bluffs, la.; J. W. Beard,
Beard Music Co., Beatrice, Neb.; Don C. Weber,
Don C. Weber, Arlington, Neb.; G. C. Holman
and Mrs. G. C. Holman, White Piano Co., Fairbury, Neb.; J. F. Gereke, J. G. Gereke, Seward,
Neb.; Victor Anderson, Victor Anderson,
Stromsberg. Neb.; H. Bredthauer, Bredthauer
Department Store, Scotia, Neb.; E. Beechler,
(Continued on page 74)
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Distinctive Features
CThe Reproducer pivots on its axis (as illustrated above), taking the correct angle
for all makes of records, and the needle
retains same center in both positions.
Surface noise is less than with any other
reproducer — surface scratchings being
reduced to a minimum through perfect
proportioning of the stylus construction,
and placing the needle in the center of
the groove at the correct angle.
The split construction of the frame and
face ring of the Reproducer, together
with the method of pivoting the stulus
bar, and perfect insula tion — effect a sensitive and free vibration — and prevent a
pinched tone resulting at any time from
natural contraction or expansion of the
metal parts.
Cfhe reproduction is the mellow, natural
quality of tone— absolutely, getting away
from the usual sharpness and metallic
effect so noticeable in most reproducers.
Sound waves act upon the same principle
as light waves — they travel in a straight
line until they meet some obstruction,
from ivhich they are deflected at right
angles. The right angle turn at the back
of the Scotford Tonearm causes less
breaking up and confusion of the sound
waves than occurs in the curved arm.
CThe connection between the Reproducer
and Tonearm is perfectly insulated with
a hard rubber bushing. Inside diameter
of the Tonearm is correct to accommodate the volume obtained from the latest
records.
Cfhe right-side turn for changing needle is
handier than the old style turn-back, and
when in position for the Hill-and-Dale
records there is no interference with
lowering the cabinet cover.
CThe lateral movement at the base is simple, free and permanently satisfactory.
Inside there is no obstruction to interfere
with passage of the sound waves. There
are no loose balls in the bearings, therefore no buzzing noise can occur from the
great vibration on high notes.
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TTUmroe and CThroop Streets— Chicago
@ini
rm
nnmnnnnin

THE

74
CONVENTION

OF NEBRASKA

VICTOR

Kehrberg-Schneider Co., Le Mars, la.; F. C.
Jones, Jones Book Store, Wayne, Neb.; W. W.
Phar, W. W. Phar, Minden, Neb.; J. G. McKee,
J. G. McKee, Lexington, Neb.; J. J. Motl, J. J.
Motl, Mullen, Neb.; Mrs. H. E. Kimball, Chapman Furniture Co., Aurora, Neb.; C. H. F. Steinmeier, C. H. F. Steinmeier, Ansley, Neb.; H. R.
Tillotson, H. R. Tillotson, Harvard, Neb.; H.
J. Reinhold, Lewis Reinhold Co., Manning, la.;
Miss Giblin, Mrs. Gray, Mary Fillensworth and
W. M. Robinson, National Music Supply Co.,
Omaha, Neb.; C. M. Maloney and Mrs. C. M.
Maloney, Meineman & Maloney, Pender, Neb.;
E. D. Corr, E. D. Corr, Onawa, la.; Fred
Gehring, Fred Gehring, Stanberry, Mo.; Charles
E. Gaskill, Mrs. Charles E. Gaskill, G. F. Kauper
and Mrs. G. F. Kauper, Gaskill Music Co.,
Nebraska City, Neb.; A. C. Moore, Pelletier
Co., Sioux City, la.; J. Fred Robinson, J. Fred
Robinson, Walnut, la.; F. G. Palmquist, F. G.
Palmquist, Oakland, Neb.; T. A. Beans, Gorton
& Beans, Crawford, Neb.; Lillian Petersen,
Boggess Music Co., Fremont, Neb.; W. H. McClelland, W. H. McClelland, Corning, la.;
Charles J. Wilson, Wilson Drug Co., Atkinson,
Neb.; L. S. Robinson, L. S. Robinson, Glenwood, la.; W. W. Barnes, W. W. Barnes, Peru,
Neb.; C. McGrath,
Lindholm
Furniture Co.,
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DEALERS— (Continued from page 73)
Sioux City, la.; E. H. Ridnour, E. H. Ridnour,
Palisade, Neb.; H. L. Raines and Mrs. H. L.
Raines, H. L. Raines, Maryville, Mo.; A. O.
Gordon, A. O. Gordon, Merna, Neb.; Miss Vina
Williams, Williams Piano Co., Sioux Falls, S.
D.; S. H. Avey, S. H. Avey, Auburn, Neb.;
George A. Bates, Bates Music Co., Greeley,
Colo.; C. W. Seymour, Seymour Music Co..
Sterling, Colo.; M. O. Daxon, Daxon Implement
Co., Neligh, Neb.; C. L. Dudley, Mrs. C. L.
Dudley, Gladys Conrad and Benjamin McHenry,
Dudley Music Co., Fremont, Neb.; Ben Dietz,
Fred Dietz, Scribner, Neb.; Ross P. Curtice,
C. R. Moores, Mrs. C. R. Moores, Phillip Haney,
Lewis Gillen, W. Brewster and Mrs. W. Brewster, Ross P. Curtice Co. (wholesale), Lincoln,
Neb.; George E. Mickel, Mrs. George E. Mickel,
Thomas E. Mickel, Grace Mickel, Gladys
Mickel, Will E. Mickel, Hugo G. Heyn, Edward
W. Lundquist, R. G. Kapp, Edward Propst, J.
Heffelfinger, E. N. Bow'erman, Mrs. E. N.
Bowerman, Josephine Cleaver, Florence Charnquist, Lucille Ellis, Honore Yard, Mrs. Edward
Moss, Mrs. E. Farran, Bess Greenberg and
George A. Beaver, Mickel Bros Co. (wholesale),
Omaha, Neb.; W. Zitzmann, Miss Nina Reese,
Vera Jones, G. H. Spencer, E. L. Baugh, B. E.
Lawrence, E. F. Bechtold, George Klein and

ATTENTION
If you are looking for quick service and right
prices, get in touch with us on the following
lines:

Q R S Rolls
Emerson 7 inch Disc Records
Wall Kane

Needles

Complete line always on hand
Write for monthly bulletin, catalog and

prices Supply Co.
Enterprise Music
145 West 45th St., New York City
MAURICE RICHMOND, Gen'l Mgr.
We are the largest jobbers of sheet music and music
books in the U. S.
Save time and money by ordering
all your supplies from one house
Miss M. Over, A. Hospe Co. (wholesale),
Omaha, Neb.
Special representatives in attendance: Ernest
John, advertising manager Victor Talking Machine Co., Camden, N. J.; Edward Lyman Bill,
Talking Machine World, New York; P. W.
Simon, P. W. Simon, Uniontown, Pa.; H. R.
Meirick, Unit Construction Co., Philadelphia;
Professor C. A. Fullerton, Iowa State Teachers'
College, Cedar Falls, la.
HOW

THEY

GOT

THEIR

GRAFONOLA

School Children of Kensington, Kans., Secure
Funds in Short Order
Kensington, Kan., September 7.— Kensington
School recently wanted a Grafonola, E-2. The
children wanted that Grafonola and it was the children who paid for it and had a Saturday afternoon's fun in the bargain. They went to a local
printer who printed up a few hundred brilliantly
colored red circular "tags,"' with the words, "I'm
tagged
for then
Grafonola
The pockets
children full
of
the
school
sallied fund.''
forth, their
of tags and the "light of music'' in their eyes.
Before supper time the citizens of Kensington
had been tagged for the price of the Grafonola.
and Monday morning the children marched into
assembly exercises to the strains of the "High
School Cadets'' march !
HAD

SUCCESSFUL

TRIP

Max L. Goldbert Returns From Extensive Tour
With Optimistic Reports
Max L. Goldbert, well known in the wholesale field for the last eight years and whose newbusiness address is 3 and 5 Waverly Place,
New York, has just returned from an extensive trip. Mr. Goldbert stated to a World representative this week that he has closed a
number of contracts with manufacturers, taking
over their entire outputs. He further stated
that he is in a position to take over the complete outputs of a few more manufacturers.

NEEDLES
WE MANUFACTURE
Diamond needles for Edison
Sapphire needles for Edison
Sapphire needles for Pathe
in stock ready for delivery
MERMOD & CO., 874 Broadway, N. Y.
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New Factories and Retail Stores Steadily
Growing — Dealers Look for Immense Holiday Trade — Kesselman-O'Driscoll Co. in New
Store — Flanner-Hafsoos House Incorporates— Interesting Budget of News
Milwaukee, Wis., September 11.— The important
changes that have developed in the retail talking
machine business in Milwaukee during the last
two or three months, forming as they do a relative
parallel to the prodigious expansion of the manufacturing industry in this territory, present as one
outstanding thought the fact that members of the
industry, from biggest factor to smallest dealer,
have the utmost confidence in the future of the
business and are forming their future plans with
the idea foremost in their minds.
The expansion that has taken place and that
which is now coming into concrete form is of a
most substantial nature. In the case of new factories and new retail stores being established here
and elsewhere in Wisconsin, those behind the
project are solid, clear-eyed and keen business men,
lending no aspect of a "boom," as such is commonly known, to the development which is going
on. There has been a marked absence of inflated
promotion such as has accompanied vast development in many other industries in the past. All
the earmarks of "fly-by-night" participation appear
to be absent. This, in fact, is regarded as one of
the most encouraging features of the present
situation in the Wisconsin trade. ■
Limited only by the ability of manufacturers to
provide jobbers and retailers with merchandise,
the coming three months doubtless will be the
most prosperous sales period that has ever been
known by the local trade. While the factories
have made surprisingly good progress in the readjustment from a war to a peace basis, and in
general have brought production to a higher point
even than in the pre-war period, the demand has
increased so much faster that there still exists
a vast shortage of all merchandise. At this time
in normal years wholesalers have had a large
accumulation of stocks to fortify themselves
against retailers' demands during the fall and holiday period. This year the wholesalers' floors are
relatively bare, the current consumption being so
great that the usual collection of future stocks has
been kept down to a minimum.
Local dealers believe the holiday season this year
will be strictly a hand-to-mouth proposition so far
as getting goods is concerned. They foresee that
trade is going to be excellent, but that it would
probably be of much greater proportions if the
supply were to be mere adequate. However, the
best of spirit prevails and the retail trade is determined to make the best of the situation by
selling everything it can get and keeping it sold
by providing such good service that they will be
remembered for it in the days that may come
when the fight for new business will become as
strenuous as in former days. It may not always
remain a sellers' market, they figure.
Gradual improvement in the situation is noted
by some wholesalers and distributors. So far this
has been very slight, but it nevertheless is encouraging. Harry A. Goldsmith, secretary of the
Badger Talking Machine Co., wholesaler of the
Victor in Wisconsin and Upper Michigan, says
the factories are making excellent headway in
increasing the output, and that it will soon be
possible to supply dealers in more adequate quantities than for the past eight to ten months.
At the Brunswick-Balke-Collender Co.'s Milwaukee branch, 275-279 West Water street, it was
stated that difficulties in supplying dealers are
gradually being overcome. Manager Thomas I.
Kidd believes that Brunswick dealers will be better
able to take care of their customers this fall than
last, although he can see no marked improvement
in the supply, considering the heavy demand for
the Brunswick at this time. The big downtown
Brunswick dealer, the Milwaukee Piano Mfg. Co.,
moved August IS from the Plankinton Arcade to
270 West Water street, which is almost directly
opposite the Brunswick wholesale headquarters.

SERVICE

The members of our Company are always available and
will gladly see you personally or write you at any time we
can possibly serve you.
Why not communicate at once with us?
EXCLUSIVELY WHOLESALE

BADGER

TALKING-MACHINE
VICTOR DISTRIBUTORS

Manager Henry M. Steussy has acquired the servicesof
■ J. E. Hevener, formerly connected with
Manager Kidd's- offices, as head of his Brunswick
department.
Charles J. Orth, 504 Grand avenue, exclusive
distributor of the Puritan in Wisconsin and Upper Michigan, gained a number of excellent retail
outlets by making a big display of Puritans at
the recent annual convention of the Wisconsin
Retail Furniture Dealers' Association in the
Republican House, Milwaukee. The exhibit was
in charge of W. H. Heise, E. R. Sweeney and
Adam C. Schroeter.
A. G. Kunde, 516 Grand avenue, wholesaler and
retailer of the Columbia, is one of the busiest men
in the local trade. The demand for records is oi
exceptionally large proportions. Mr. Kunde, who
participates in the annual trade extension excursions of the Milwaukee Association of Commerce,
jobbers' division, every year, accompanied a party
of 100 local wholesale heads on a special trip of
the same kind on August 26 to 28 to Wausau,
Wis. The Columbia Grafonola was the official
instrument on this trip, as well as on the large
tour which was made in June.
The New Edison is making new records for
popularity in Wisconsin every month, according to
William A. Schmidt, manager of the Phonograph
Co. of Wisconsin, 49-51 Oneida street, Milwaukee.
While the compatny has not been able to get enough
instruments to fill every order from its list of retailers, ithas done remarkably well under the
conditions and not only kept steadfast its retail
representatives, but formed many new connections,
up to the "limit of safety" in furnishing adequate
supplies.
While Aeolian-Vocalion instruments are in far
too small supply, it is the shortage of AeolianVocalion records that is causing the most concern
to Miss Julia Wolf, manager of the talking machine department of the Edmund Gram Music
House, wholesale and retail distributor.
H. L. Woodward, the new manager of the Victor

styles.
The Kesselman-O'Driscoll Co., Victor and
Edison retailer, is moving its main store from 258
West Water street to its new and permanent home
in the Plankinton Arcade. The formal opening
is scheduled for Monday, September 15. In the
Arcade the company will occupy the store unit at
107 Grand avenue, together with six units fronting on 169-173 West Water street, making it one
of the largest all-ground floor talking machine
shops in this part of the country. Pianos are now
being added as a regular part of the stock carried
by the house. Late in August the KesselmanO'Driscoll Co. purchased Warr's Talking Machine Shop at 3414 North avenue, a prominent
Victor store on the northwest side of Milwaukee, which is continued as its North avenue
branch under the management of C. C. Sippel.
The Flanner-Hafsoos Music House, one of the
leading music stores in Milwaukee and dealing
in every phase of vocal and instrumental music,
has incorporated its business without change of
name, with a capital stock of $50,000. The officers
are : President and treasurer, Eric S. Hafsoos ;
vice-president, Florian F. Flanner; secretary and
treasurer, W. G. Hay. The last-named is a new(Continued on page 77)
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RECORD

ALBUMS
10-in. (12 pockets),

ENVELOPES
45-lb.Kraft,2 Buttons, String Fasteners
l-M QUANTITY
10-in. — $ 9.25 per thousand
12-in.— 11.00 "
5-M QUANTITY
10-in. — $ 9.00 per thousand
12-in.— 10.75 "
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10-in. — $ 8.50 per thousand
12-in.— 10.50 "
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These albums
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quality
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YORK
ELVETONE
Phonograph
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section of Gimbel Bros.' big department store in
this city, is completing the organization of a strong
campaign for fall and holiday business. Mr. Woodward took the place vacated last March by Leslie
C. Parker, who purchased the Badger Talking
Machine Shop. Mr. Woodward was for three
years with the Chicago Talking Machine Co. and
is a Victor man through and through.
Leslie C. Parker, president and general manager
of the Badger Shop, one of the iargest retailers
of the Victor in the Northwest, left August 21
for the East to visit the Victor factories. He expected to be away two or three weeks. The principal purpose of Mr. Parker's trip is to procure
distinctive ideas on the equipment of period display rooms in order to make a feature of period

SPECIAL
RECORD

CO.

Needles

CABINET

The Two Best Selling Propositions in
the Talking Machine Trade To-day

The

Cabinet

145 East 34th Street

&

Accessories
Otto Goldsmith, President
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Full page Dalion National
Advertising Campaign starts
in November Magazines.
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comer to the concern on September 1. Mr. Hay
until now has been secretary of the Brinkerhoff
Piano Co., Republic Building, Chicago. Besides
retailing the New Edison and the Columbia, the
Flanner-Hafsoos Co. is State agent for the
Music Master reproducer, designed, patented and
manufactured by J. H. Ellis of this city.
Harry W. Krienitz, one of the oldest Victor
dealers in Milwaukee in point of continuous representation of this line, is about to move from 326
Grove street to a new and much larger location
on Eleventh avenue, near Washington street.
The Jackson Piano Co., at 425 Milwaukee
street, is featuring the Brunswick and Columbia
lines in its talking machine department.
Robert E. Lauer, manager of the music section
of the Boston Store, this city, featured the Victor
in a large display of talking machines and pianos
at the annual Wisconsin State Fair, held at Milwaukee during the week of September 8 to 13.

SERVICE

TO

We

MONTHLY

LIST OF HITS

Western Manager Uses Clever Idea to Increase
Record Sales
Each month the manager of a Middle Western department store compiles a list of the
records which he believes w!ll be the biggest
"hits" for the month.
The list is run off on a duplicating machine —
the numbers only of the records are given — and
it is enclosed with the record manufacturer's
booklet, issued each mpnth, which is mailed to
the store's regular customers.
"This monthly insert is proving very valuable
to us," says the manager. "We do not prepare
it until the last day before mailing out the
booklets. By that time our records have arrived from the jobbers and we can recommend
on the insert the records of which we have a
plentiful supply. We do not, however, recommend any record just to move large stock off
our hands; we recommend those we deem good.
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since we refer to records by number only." —
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POST

The Wisconsin Veneer Co. at Rhinelander,
Wis., is effecting a very material increase in
capacity by the erection of a three-story factory
addition, 70x105 feet in size. F. A. Marshall is
general manager.

IS

of all popular

IN NEW

J. C. Schofield has just returned from overseas, and the Cable Piano Co. has made him
manager of the Victrola department of their
Flint, Mich., store. Mr. Schofield was at Toledo
before he went away, so he is an old hand at
the business, and it goes without saying that
he will make things hum at Flint.
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Records — the best record
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Co

"By advocating that they buy the numbers
that look like 'hits' we keep- the confidence of
our customers. And we're sure they read the
record supplement carefully or they would not
know to what records we refer on our insert,
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Quality is the end to which we have aspired, and it is quality we have
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GUARANTY
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"ALL FULTON products are made by expert workmen in a shop properly equipped. Ail material is
purchased with full knowledge of the requirement of each part. Therefore, the Fulton Bros. Mfg. Co. unhesitatingly guarantee all their products against any defect in material and workmanship and will replace any
part returned to the factory and found by them to be defective.
This guaranty does not cover the wear from long use, accident or abuse which will result inevitably in any
mechanism. This guaranty does not cover spring breakage, although the use of our winding device, if -undisturbed, will prevent the breakage of springs unless the material is defective. Therefore, it is our policy to be
much more liberal in the matter of spring replacement than any other manufacturer can afford to be.

1

Owing to our standard of excellence in equipment, material and personnel and our established superiority in design itis our intention that this guaranty shall cover everything that is implied in our claim as follows :
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Fall Trade Promises to Be of Enormous Volume — Stock for Holidays Badly Needed Without
Possibility of Delay — Record Demand Grows Apace — News of the Month
St. Louis, Mo., September 5. — August is
usually the low-ebb month in talking machines
and records, but during the month just passed
the demand for the best machines held strong
from week to week in spite of the rather marked
indifference of dealers, who were a little more
interested in building up their stocks for the
fall rush than in selling what they had on hand.
There has been an improvement in shipments,
but the wants of dealers, especially in highgrade machines, are far from being satisfied.
Dealers, as September gets under way, are
still employing most of their energy and eloquence in impressing upon the manufacturers
that they must have more generous shipments,
and have not begun to woo the purchasing public through the advertising pages of the newspapers. It is certain that the volume of business between now and Christmas will be limited
only by the supplies which the dealers are able
to obtain. The August record sales were beyond expectations. The first effects of the reduction in the price of Red Seal Victor records
were felt throughout the month. Dealers in the
other records are not willing to admit that the
sales of their high-grade records were materially affected. As a rule, they say, the people
who can afford the highest-priced records are
not the sort to whom price reductions appeal
and they have continued to buy the best of
the different makes. There has been a marked
increase, however, in the sales of Red Seals to
those who had previously felt that they could
not afford them.
The September record sales started off with
an unusual rush on account of the opening day
being Saturday. Record sales are always
heaviest on Saturday and on opening days.
J. F. Ditzell, manager of the Famous & Barr
Co.'s music department, is firm in the conviction he has long held that the opening day
should be on a movable schedule which would
bring it on the first or last Saturday of each
month.
The talking machine and record business at
the Famous & Barr store has gone forward
with such leaps and bounds that more room is
necessary. Five new demonstration booths are
being provided to relieve the pressure to some
extent and more will follow.
Pathephones are away ahead of those of
this period a year ago, according to C. L. Staffelbach, manager of the music department of
the Hellrung & Grimm Co., especially in the
wholesale line. The new Actuelle is away oversold.
City Salesman C. R. Salmon, of the Columbia
Co., expects record sales to be greatly stimulated by a new co-operative plan of street car
advertising which is being carried out. A contract has been made for card space in every
other car of the United Railways Co. They
are all alike except that the names of different

dealers are attached. The idea is to have in
each car a card bearing the name and address
of a dealer whose place of business is on that
car line. The dealers lined up by Mr. Salmon
are the Meyer Piano Co., Tower Talking Machine Shop, Home Phonograph Co., Sam Goldberg Furniture House, Kleekamp Piano Co.,
Hunleth Music Co., Mulvihill Furniture Co.,
Roesch Furniture Co., three stores; Roma
Music Co., Franklin Furniture Co., Ideal Furniture Co., Todd Jewelry Co., Gregson & Co., and
Krite-B'03'ens Piano Co. The card simply announces "Columbia Records, the Best of Popular Music." John McKenna, of the Columbia
Manager
Co., has returned from a trip to Memphis,
Tenn., to visit the Columbia dealers of that city.
Romance and business have been mixing at the
offices of the Columbia Co. C. R. Trampier,
of the dealers' service department, and Miss
Lillian M. Smith, of the order department,
slipped away to Waterloo, 111., quite a while
ago and got married, but they kept it secret
until last week.
The Macky Furniture Co. has installed a
talking machine department on the first floor
of the new building which has been leased,
adjoining the main store, on Olive street. Five'
attractive booths have been erected, with an
arch in the center. Herbert L. Parker, the
manager, is making arrangements for a formal
opening in a few days.
The Grafonola department of the B. Nugent
& Bro. Dry Goods Co. has been moved from
the annex to the fourth floor of the main building, where Manager J. B. Schlute has more
room and is enabled to make a more effective
display.
Benjamin R. Riddle, the new manager of the
talking machine department at the Thiebes
Piano Co. store, under the new Wurlitzer ownership, is getting things in shape for the greatly
increased business this fall. He has had nine
years' experience in the department, having latterly been the assistant of A. J. Robinson, who
resigned when the Wurlitzer Co. took over the
business. LTnder the new management the department will be exclusively Victor. Mr. RobinHuss Brothers
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son has gone to Kansas City to take the management of the talking machine department of
the Starr Piano Co.
Miss Blanche Rosebrough and Miss Rosa
Rosenblatt, of the Victor educational department at the Scruggs, Vandervoort & Barney
store, have returned from a visit to New York
and Philadelphia, where they attended an educational convention.
W. A. Lippman and L. McMahon, of the
Field-Lippman Piano Co., have returned from
Sedalia, Mo., where they went to receive the
first ship-by-truck consignment of Brunswick
phonographs. The machines were shown at the
State fair at Sedalia and most of them were
sold. The display was in conjunction with the
Sedalia branch of the Field-Lippman firm,
which is in charge of C. G. Bloom.
H. J. Arbuckle, manager of the Grafonola
Shop, returned Monday from his trip to New
York, Boston and Philadelphia.
L. L. Sebok, of the International record department, New York, visited the Columbia
branch here last week.
The following Columbia dealers were in St.
Louis recently: C. C. Harrington, Houston,
Miss.; Marlow Howell, Troy, Mo.; L. A.
Mifflin, Herrin, 111.; E. J. Huber, Boonville,
Mo.; W. E. Fox, Weber-Fox Music Co., DuQuoin and Carbondale, 111. Mr. Witherspoon,
Haverty Furniture Co., Memphis, Tenn.; Jay
Vick, Kline-Vick Co., Carterville, 111.
J. M. Dick has taken a position with the Columbia Co. to travel in Kentucky, Tennessee
and northern Mississippi.
Provision is to be made for an enlarged talking machine department at the Grand-Leader
in the new addition which is to be erected. The
department will be adjacent to the elevators and
will be so placed that everybody leaving the
elevators on the floor will have to pass the
talking machines.
Val Reis, president of the Tri-State Victor
Dealers' Association, thinks the reduction in
the price of the Red Seal records is the greatest
thing that has happened in a long time in the
interest of better music in the home. He remarked: "The reduction in the price of the
Red Seals has stimulated business in the entire
catalog. People are buying better records.
It is to our interest to keep good music in the
home and the reduction in price of high-grade
records helps us to do it."
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H. H. Blish, President of Harger & Blish, Tells
Why Sales for Eight Months of This Year
Are Higher Than Entire of Last Year
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"Our orders for Edison phonographs, to be
delivered before the end of this year, are already
three times greater than the entire sales of last

INTERNATIONAL
MICA
COMPANY
Factory and J 37th & Brandywine Sts.
Mines,
Executive ( 1228 Filbert St.,
Sales Dept. (
W. Philadelphia, Pa.
Amelia Co., Va.
Dept.
( Philadelphia, Pa.
Send for samples and quotations now and eliminate your diaphragm difficulties
Immediate delivery of imall quantities can be made in the following districts.
SAN FRANCISCO, CALIF.— WALTER S. GRAY
CHICAGO. ILL.— LAKESIDE SUPPLY COMPANY
MONTREAL. CAN-ARTHUR K. KEMPTON

year," said H. H. Blish, Sr., president of Harger
& Blish, Edison jobbers at Des Moines and
Sioux City, la. Mr. Blish conferred with executives at the Edison Laboratories during a visit
East last week.
"Our big sales this year are due to the prosperity of our farmers and the fact that they
are becoming thoroughly educated to the value
of music and musical instruments. The whole
crop situation in Iowa has never been so encouraging as at the present time. According to
the latest reports, the returns from the corn
crop alone will amount to one hundred and fifty
miU'on dollars more than those of last year.

Million

We find that one of the biggest factors in the
making of successful sales is the tone test. We
have booked 350 tone tests for this year in Iowa
and South Dakota. No better method of proving the especial worth of the New Edison exists
than the tone test. This method certainly has
won many sales for us. The time is past when
one can fool the farmer on the value of musical

instruments and the relative merits of soundreproducing instruments in the reproduction, or
re-creation, of the human voice.
"We jobbers who have been in the phonograph business for many years feel that to-day,
in the estimation of the average man, the Edison
phonograph never stood so high. I am talking
from the viewpoint of one who should know by
decades of experience."
NEW
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Depth— 20 In.
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make deliveries.
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American

Phonograph

Co.

17 N. Ionia Ave., Grand Rapids, Mich.

ADVERTISING

SERVICE

Series of Attractive Newspaper Advertisements
for Use of Retailers Prepared by Empire
Talking Machine Co., Chicago
The Empire Talking Machine Co., Chicago,
has just issued a most interesting and valuable
booklet of specially prepared advertisements for
the use of their dealers in their local advertising. The advertising has been prepared by
experts, is most attractive generally, and is
sufficiently varied to appeal to all classes. The
majority of the advertisements are designed to
occupy the average newspaper column, but there
are also provided special ads for three and four
column spaces, and one for a full page.
This advertising service to dealers is provided
free by the Empire Talking Machine Co., the
Various advertisements being supplied in stereotyped form. . It remains only for the dealer to
have inserted in the space provided for the purpose, his name and address and perhaps some
special slogan. As the introduction to the
booklet says, and with truth, the dealer buys
blank space in the newspaper and it rests with
him what he puts into that space to make it
prove of value. These special advertisements
should be seen in many newspapers throughout
the country during the coming month.
INDIANAPOLIS

STILL AFTER

AD MEN

Fund of $50,000 Raised for Advertising and
Other Expenses — Tom Griffith One of the Active Workers — Enjoys Vacation

Try a sample, then you will
know all about it.

No. 9
Height
45 in.
in.
Width—— 20
Depth— 21 in.

EMPIRE

No. 10
Height — 48 in.
Width— 20'/2 in.
Depth— 22 in.

Indianapolis, Ind., September 8. — As was announced in The World last month this city is
making a strong bid to secure the 1920 convention of the Associated Advertising Clubs
of the World and the campaign to that end
has thus far been most successful, there having been raised a fund of $50,000 to advertise
the convention and to carry on other work in
connection therewith.
Tom Griffith, sales manager of the Udell
Works, and chairman of the program committee,
declares that the campaign, if nothing else, has
succeeded in selling their home town to many
people of Indianapolis. Mr. Griffith is going
to attend the 1919 convention in New Orleans
and put forth the claims of Indianapolis in
Mr. Griffith has just returned from a ten days'
person.
outing and, as he put it, spent twenty-four hours
out of each day in eating fried chicken, knitting
sleeve of care via "Nature's sweet
up the raveled
restorer,"
and playing cow pasture pool.

No. 1 1
Height
51 in.
in.
Width—— 23
Depth — 24 in.

No. 14
Height— 4G'/2 In.
Width— l9'/2 in.
Depth— 20'/2 in.

No. 22
Height—
50 in.
In.
Width— 22
Depth— 23'/2 in.

At Marshfield, Wis., a new factory for making
cabinets for the talking machine industry has
been established by Louis G. Thon and Adolph
Polstein, who comes from Minneapolis.

The Talking Machine World, New
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Business Showing Surprising in Spite of Strikes and Other Troubles — New Barker Managers —
Recital by Prince Lei Lani — Felger's New Post — Wiley B. Allen in Fresno
Los Angeles, Cal., September 3. — August
proved another banner summer month for the
talking machine dealers of this city. In fact, it
seems to have averaged up somewhat ahead of
July, and July made an especially good record.
These two mid-summer months, indeed, have
been genuine surprises, with the result that
several of the houses are already either ahead
of or neck-and-neck with their last year's total.
The strikes on the city and interurban electric
car lines and the steam railways in and around
Los Angeles, which started on the former about
the middle of the month, have naturally been
rather bothersome to the local business houses,
but at the same time their real effect on business,
and the music trade especially, has apparently
been next to nil. Their effect, in other words, was
merely a matter of inconveniences, for all service
on the electric systems has been consistently
discontinued at 8 o'clock each evening, although
it remained almost normal during the day, and
for a full week practically all connection with
the outside world, by railway, was cut off. At
this writing, however, the strike on the steam
lines is closed,- and the one on the electric systems seems very near its end. Hence, while
there is still a handicapping shortage of certain
lines of stock, the outlook for September for the
talking machine business, and the music trade
generally, is regarded as being especially bright.
Managers Named for Barker Branches
In addition to the San Diego branch, announcement of which was made last month,
Barker Bros, have also arranged for the opening of a branch music store in Fresno, Cal. The
former will be located at 1143 Sixth street and
the one in the latter city is to be at 2017 Kern
street. Both are to be opened for business September 15. Manager J. W. Boothe, of the music
department of the headquarters store in this
city, announces the appointment of Earl S.
Dible as manager of the San Diego branch, and
of H. W. Pasley as manager of the one in
Fresno. Both are experienced and capable talking machine men, Mr. Dible having at one time
been in charge of the Edison department of the
Fitzgerald Music Co. here, and Mr. Palsey having for some time been connected with the talking machine department of Barker Bros, in Los
Angeles. The branches are expected to devote
special attention to the phonograph and record
business, with the firm's regular agencies, but
they will also carry a small stock of pianos and
players. Later the company intends establishing
additional branches in Bakersfield, Santa Ana
and Pasadena, which, with the ones already

SOME

OF

OF

maintained at Long Beach and Pomona, will
give it a chain of eight country stores.
Felger Becomes Partner in Country Firm
L. V. Felger, who for some time has been
connected with the Los Angeles wholesale
branch of the Columbia Graphophone Co. as a
traveling representative, has associated himself
with the Saladin Music Store in Santa Maria,
Cal., becoming a partner in the business with
W. H. Saladin, the founder. This partnership
concern has also recently established a branch
in Lompoe, Cal., through having bought the
Hawkins Music Store of that place. The stores
have the Victor agency and carry a small stock
of pianos. Messrs. Saladin and Felger were in
Los Angeles recently to make arrangements for
increasing their stock.
Talking Machine Music for Folk Dances
Instead of the usual band or orchestra, it was
a talking machine that furnished the music at
a recent big play-day festival of school children
held in this city, on the program of which outdoor folk dances were a prominent feature. The
affair occurred on Saturday, August 23, in the
athletic field of Exposition Park, under the auspices of the city playgrounds commission.
Children from thirty-five recreation centres, including the school playgrounds, participated in
the day's frolic. When the instructors announced the folk dances, the children instinctively began looking for the band or orchestra
which they expected would be present to furnish the music, but the bandstand was unoccupied, nor could they discern any source from
which the necessary music would be forthcoming. However, as if out of the clear sky, there
came to their ears, clearly and distinctly, the
opening strains of dance music. The seeming
phenomenon so puzzled them that they forgot
to dance, until the instructors had explained
that an electrically-controlled phonograph with
an amplifier attachment was installed in the
bandstand and was producing the mysterious
music. The instrument used was a Columbia,
and William H. Richardson, of Richardson's,
Inc., was responsible for its installation.
Prince Lei Lani to Give Recitals Here
Prince Lei Lani, known as E. K. Rose in his
Hawaiian productions for Victor records, and
widely known among the lovers of Hawaiian
music, has accepted an engagement with the
Southern California Music Co. of this city for
recital work, for a considerable period. He is to
give his first recital, in the store's large auditorium, next Thursday, noon, and three times
each week thereafter.
His programs will be
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Complete Stock
Prompt Deliveries
Exclusive Pacific Coast distributor for the
JONES-MOTROLA
extensively varied. They, for instance, will include demonstrations in conjunction with the
Victrola and the Chickering Ampico reproducing piano, and demonstrations also of the
Hawaiian steel-string guitar and the ukulele, as
he is both a singer and an instrumentalist. He
comes to the Southern California Music Co.
from Omaha, Neb., where he filled a similar engagement with Mickel Bros, that finally grew
into a period of three years, while previous to
that he had filled appointments with Philip
Werlein, Ltd., New Orleans, La.; Sanger Bros.,
Dallas, Texas, and O'Neal, Indianapolis, Ind.
Wiley B. Allen Co. Opens Fresno Branch
The Wiley B. Allen Co. has taken over the
music business of J. J. Falkenstein in Fresno,
Cal., at 947 J street and converted it into a
company branch, under the supervision of the
San Francisco office. The store was opened for
business under the new management on August
25. George T. Goodhue, who had been connected for some time with the talking machine
department of the Wiley B. Allen Co. store in
this city, has been made the manager of the
phonograph section of the Fresno branch. The
new store handles both talking machines and
Piano Man Becomes Talker Representative
pianos.
Fred Christainer, who has been the Pacific
Coast traveling representative of the J. & C.
Fischer pianos for the past few years, has transferred his interest in the newly created Blue
Bird Talking Machine Co. of this city, becoming
the factory's traveling salesman. Incidentally,
the Blue Bird phonograph made its initial appearance in the retail market here, through
several of the music dealers, on August 26.
Barker Bros. Employes Hold Annual Picnic
The nearly twelve hundred employes of the
big Barker Bros, furniture and music house of
this city held their regular summer picnic this
year at Santa Monica, on August 23, which
brought out the record-breaking attendance, including the employes' families and friends, of
approximately 2,500 persons. There was the
usual program of enjoyable events.
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New Machine Made by the Metro Phonograph
Co., New York — Factory Opened on Vesey
Street Ready for Inspection of Trade
Announcement of the event of a new talking
machine in the trade this month was made by
the Metro Phonograph Co., of 154 Nassau street,
New York City. This new talking machine has
been named the "Metro" and will be produced in
a number of models from table size to the large
forty-eight inch floor model. Most of the models
will be produced in four different finishes —
mahogany, fumed oak, golden oak and old English oak. Particular attention has been given to
the parts used in the new talking machine and
it is announced that all models will be equipped
with the same high quality parts.
A factory has been opened at 55 Vesey street,
in close proximity to the sales office, which will
allow the visiting trade to inspect the factory if
desired, and will also eliminate all unnecessary
delay in the filling of orders. An important
policy of the new firm is the personal supervision
of production, and the most rigid and careful
test of the machine before it is allowed to leave
the factory. This final test is not to be left to
the judgment of an employe, but will be passed
upon in all cases by one of the members of the
firm. Another important policy of the firm,
which will be of interest to the trade, is their
decision to assume the war tax themselves.
Those in charge of the production of the
"Metro" phonograph include Thad M. Parascandola, who will direct the sales activities. This
gentleman is a musician of high repute and since
early childhood has made music his life's study.
He is an accomplished organist and pianist.
The factory will be under the personal supervision of Ernest W. Mevoglioni. Nicholas W.
Rosato has been appointed production manager
and Vitus F. di Lustro will assume the general
management of the affairs of the company. Mr.
di Lustro is well known by the trade and needs
no introduction.
BECOMING

KNOWN

ABROAD

Milwaukee, Wis., September 5.— J. H. Ellis,
of 410 Jefferson street, this city, reports steadily
increasing demand for the Ellis reproducer, of
which he is the manufacturer. This specialty
is becoming known abroad as well as in this
country. Recently he filled an order for one
Ellis reproducer for an Australian firm, and
when he opened his mail the other day was
pleased to find quite a large quantity order from
the same house.
Mr. Ellis is rather proud of the fact that a
small $25 talking machine equipped with the
Ellis reproducer furnished church music and
violin selections at Graystone Chapel at
Wauwatosa three Sundays during the past six
weeks, and the musical effect secured was so
pleasing that arrangements have been made for
use of the same reproducer for special monthly
services for the next two months.
J. S. Weaver, of Orrville, Ohio, has just
returned from his vacation, which he spent on
a tour to Denver, Colo., by auto. Mr. Weaver
has just lately been able to get the complete
room for his store, of which he has formerly
occupied only one-half. He is now better prepared to take care of his ever-increasing talking machine and piano business.
Special

on

STEEL
NEEDLES
We are contemplating closing a contract for
Thirty Million Needles
Per Month within the near future, and must
arrange to sell them, and can quote prices
as follows: For Immediate Delivery
10 thousand lots . . 45c per thousand
100 thousand lots . . . 43c per thousand
500 thousand lots . . . 42c per thousand
1 million lots
39c per thousand
5 million lots
33c per thousand
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Advances Made in Prices of All Models — Fixed
Discount to Dealers Established
There has been announced as effective on
September 5 a new schedule of retail list prices
for Victrolas, which represent increases all
along the line to take care of heavy advances in
production costs. It is also announced that a
fixed discount on all Victor goods has been
established for the benefit of the dealer. The
new list prices of machines are as follows:
Victrola IX-A
$70.00
Victrola X-A
110.00
Victrola XI-A
130.00
Victrola XIV
200.00
Victrola XVI — Mahogany or oak
250.00
Victrola XVI— Walnut
312.50
Victrola XVI — Electric, m'h'g'y or oak 312.50
Victrola XVI— Electric, walnut
375.00
Victrola XVII— Mahogany or oak
300.00
Victrola XVII— Walnut
365.00
Victrola XVII— Electric, m'h'g'y or oak 365.00
Victrola XVII— Electric, walnut
430.00
Victrola XXV
115.00
JAPANESE

UPHOLD

TRADE

MARKS

Supreme Court of Japan Hands Down Decision in Case of Philadelphia Concern Guaranteeing American Registered Trade Marks
George W. Pound, general counsel and manager of the Music Industries Chamber of Commerce, calls the attention of the trade to a
recent trade-mark decision handed down in
Japan which is of interest to all manufacturers
of musical instruments. The Supreme Court of
Japan has given unqualified support to an
American trade-mark registered in Japan in
the suit brought by the Miller Lock Co., of
Philadelphia, to restrain the use by Japanese
of the trade-mark of a padlock which the Japanese concern appropriated. The most noted
Japanese counsel were employed in the case and
the court upheld every essential of trade-mark
rights as guaranteed under Japan's treaty with
the United States. It means absolute prohibition of Japanese infringement of foreign trademark registered in that country. This decision
on trade names is in sympathy with the highly
developed American legal doctrine which
frowns upon unfair business.
BILL FOR LABELING
Measure

HARPONOLA

SPEAKS:
I am a builder of profits
I furnish a year long business
I keep times good that without me would
be lean and even disastrous

GOODS

Embodying
President's Suggestions
Submitted in Senate

Washington, D. C, September 2. — Senator
Jones, Republican, of Washington, has offered
a bill in the Senate to provide that manufacturers stamp articles going into interstate commerce with the manufacturing cost price and
that retailers affix a stamp stating the price at
which they purchase articles sold to consumers. The measure follows the line of legislation
urged by the President in his recent message
to Congress as one means of striking at profiteering. Mr. Jones' bill follows:
"Resolved, That the manufacturer of any article produced after the passage of this act and
intended to be put in interstate commerce shall
plainly mark upon or attach to such article
the cost thereof;
"That every retailer of any manufactured article carried in interstate commerce after the
passage of this act shall put upon or attach to
such article, before sold to his customers, in
plain figures the cost of such article to him
"The Attorney General is authorized and directed to make such rules and regulations as he
may deem necessary to carry out the provisions of this act.
"Any violation of any of the provisions
this act shall be a misdemeanor and shall
punished by a fine of not more than $1,000 or
imprisonment for not more than one year, or

of
be
by
by

both such fine and imprisonment."
The bill was referred to the Interstate Commerce Committee.

I bring many customers to the store who
buy much besides me
I take up little room
I require but small investment
I am

a true friend to the wise merchant

Cabinets built by Mersman Brandts
factory
Brothers in a separate up-to-date
Ask for the HARPONOLA

HARPONOLA
By EDMUND

OkeH

COMPANY

BRANDTS,

CELINA,

Proposition

Sales Manager

OHIO

RECORDS

Furnish the dealer a sure supply of highgrade selections that will sell on a right
profit basis. Ask for the OkeH Record
proposition.
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Harbour-Longmire Phono311 W. Main
graph Co. St.,
Oklahoma City, Okla.

Hallet & Davis Piano Co.
146 Boylston St.,
Boston, Mass.
Bristol & Barber
111 East 14th St.,
New York

DISTRIBUTORS

The Fischer Company
940 Chestnut Ave.,
Cleveland, Ohio

for

Pathe

Freres Phonograph
Company
City Sales Department
18 East 42nd St.,
New York

The Fischer Company
44-46 Vine St.,
Cincinnati, Ohio

National Piano Co.
305-307 N. Howard St.,
Baltimore, Md.

Churchill Drug Co.
Burlington, la.

Interstate Phonograph Co.
1026 Chestnut St.
Philadelphia, Pa.

Churchill Drug Co.
Peoria, 111.
Churchill Drug Co.
Cedar Rapids, la.

Pittsburgh Talking
Machine Co.
963 Liberty Ave.,
Pittsburgh, Pa.

Fuller-Morrison Co.
540 W. Randolph St.,
Chicago, 111.

Rochester Phonograph
Co.,
Inc.,
44 Clinton Ave., North
Rochester, N. Y.

Hellrung & Grimm
904 Washington Ave.;
St. Louis, Mo.

Buffalo Wholesale Hardware Co.
317 Washington St.,
Buffalo, N. Y.

W. W. Kimball Co.
Jackson & Wabash Aves.,
Chicago, 111.

Weaver Piano Company
York, Pa.

Mooney, Company
Muller & Ward
101 S. Meriden St.,
Indianapolis, Ind.

M. Seller & Co.
Fifth and Pine Streets,
Portland, Oregon

Salt Lake Hardware Co.
Salt Lake City, Utah

M. Seller & Co.
Spokane, Washington

G. Park
Sommers
& Co.
Square,

Wm. Volker & Co.
Main, 2d & 3d Sts.,
Kansas City, Mo.

St. Paul, Minn.
THE

Wm. Volker & Co.
Houston, Texas

PATHE

SAPPHIRE

Wm. Volker & Co.
Denver, Colorado

IS ONLY
Armstrong Furniture Co.
59 N. Main St.,
Memphis, Tenn.

MANY
AND

John A. Futch Co.
630 Washington St.,
Jacksonville, Fla.

ONE

PATHE

BALL
OF

Wright & Wilhelmy Co.
Tenth & Jackson Sts.,
Omaha, Neb.

THE

EXCLUSIVE

BEST
OF

Gray & Dudley Co.
Nashville, Tenn.

Williams, Davis, Brooks &
Hinchman Sons
26 Congress St.,
Detroit, Mich.

FEATURES

Western Phonograph Co.
985 Market St.,
San Francisco, Cal.

THE

PHONOGRAPH

NO NEEDLES

Western
820 S.Phonograph
Broadway, Co.

TO CHANGE

Los Angeles, Cal.

Harbour-Longmire Phonograph Co.
1001 Elm St.,
Dallas, Texas

PATHE

Morley Murphy Hardware
Green Bay, Wis.
Company-

FRERES

PHONOGRAPH

E. A. WIDMANN,
10-56

Grand

and London,

Avenue

England

Pres.
Brooklyn,

The

Pathe

CO.

Freres Phonograph

N. Y., U.

Co. of Canada,

S. A.
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POPULAR

SONGS

OPERATIC

You Don't Need the Wine to Have a Wonderful Time (from }
"Ziegfeld Follies of 1919")
Eddie Cantor f
Oh! The Last Rose of Summer (from "Ziegfeld Follies of C 10
1919") (Euby-Cantor-Donce)
Eddie Cantor)
Daddy I.mhc Legs (Bewis-Young-Ruby) Henry Burr)
I Know What Jt Means to Be Lonesome (Kendis-Brockman- > 10
Vincent)
Lewis James I

22163
in. 85c.
22148 85c.
in.

Oo-Sole-Mi (Clark-Monaco)
Miss Patricola)
22160
Yon Can't Get Lovin' Where There Ain't Any Love (Skid- > 10 in.
85c.
more-Baxley )
Miss Patricola I
22159
Yearning (Moret)
Sterling Trio \
Hearts (MacDonald-King) ....... .
Lewis James J 10 in. 85c.
Tulipbllgato
Time by(from
Follies of 1919") (Vocal
Sylvia"Ziegfeld
Swan)
HenryObBurr )t 10
Mandy (from "Ziegfeld Follies of 1919") (Berlin) .Invincible Four "
Dreamy Alabama (MacDonald-Earl) (Tenor Duet).
*
Lewis James and Chas. Hart J- 10
Tell Me Why (Coburn-Rose)
Lewis James)
Oh, Yon Women (Green-Stept)
Laughing Water! Ha, Ha, Ha! (West-Gold)

in.
22156 85c.
22157
in. 85c.
22158
in. 85c.

RECORDS

You Don't Need the Wine to Have a Wonderful Time (from -.
"Ziegfeld Follies of 1919") (One Step) (Vocal refrain by
Arthur Fields)
Nicholas Orlando's Orchestra V „ 22165
10 in- 85cTrot).
Hindu Rose (Weslyn-Moret) (FoxNicholas
Orlando's OrchestraJ
Honeymoon
(Arden) (Waltz) (Vocal
refrainOrlando's
by HarryOrchestra
Mc- ")y
Claskey)
Nicholas
Will O' Wisp (from "A Lonely Romeo") (Fox Trot). I 10
Nicholas Orlando's Orchestra-'
Castles in Spain (Edwards) (One Step).
,
Nicholas Orlando's Orchestra L
Jerry (Baskette) (Fox Trot) Nicholas Orlando's Orchestra i 10
The Dancing Deacon (Bryan) (Fox Trot).... Jim Europe's Band.
Clarinet Marmalade (Sheilds-Ragas) (One Step).
I
Jim Europe's Band \ 10
Shake Your Shoulders (Green) (Fox Trot).
\
Green
Brothers'
Xylophone
Orchestra'
The Vamp (Gay) (One Step).
f 10
Green Brothers' Xylophone Orchestra)

PATHE

22166
In. 85c.
22168
in. 85c.

FRERES

Grand

INSTRUMENTAL

and London,

England

Pathe

27021
in. $1.00
27022
in. $1.00
22150
in. 85c.
52044
in. $1.50
22151
In. 86c.

)
{_ 25032
1 10 in. $1.00
;

Melodie,
Op. 42 (Tschaikowsky ) (Violin Solo with Max
Piano
")
Acc.)
Dolinf
40178
Slavonic
Fantasie
(Songs
My
Mother
Taught
Me)
(Violin
Solo with Piano Acc.)
,
Max DollnJ " 12 in. $1.25
Sousa(2)March
(Sousa)
Liberty
Bell," "I1
"Jack Medley
Tar,"
(3) "TheIntro.:
Stars (1)and"The
Stripes
Forever"
(Accordion
Duet)
Boudlni
Brothers r 10
Neapolitan Tarantella Medley (Boudini Brothers) (Accordion
Duet)
Boudini Brothers-1
El Capitan (Sousa) U.(March),
S. Military Academy Band of West Point ~)I
Manhattan Beach March (Sousa),
f 10
U. S. Military Academy Band of West Point)
La Feria, No. 1 (Laeome) ("Los Toros"),
1
Garde Republicaine Band of France f
La Feria, No. 2 (Lacome) Garde
("La Reja"),
I
Republicaine Band of France J 12
The Glad Girl (Lampe) (Idylle) . .National Symphony Orchestra)
Moonlight (Moret) ("A Serenade"),
National Symphony Orchestra )>■ 12
Lettre de Manon (Gillet) (Novelette) Paris Grand Orchestra 1
Tres Jolle (Waldteufel) (Concert Waltz), Paris Grand Orchestra / 10
HAWAIIAN

22154 g$e
in
22152
in. 85c.
49177
In. $1.25
40176
in. $1.25
22153
1h. 85c.

RECORDS

Y'earningHawaiian
(Moret)..
Biltmore Hawaiian Orchestra)
22149 8Bc.
Sweet
Moonlight Hotel
(Frost-Klickman),
> to in.
Hotel Biltmore Hawaiian Orchestra 1

CO.

Pres.
Brooklyn,

The

)f 60077
f) 12 In. $2.00

RECORDS

Eili, Eill (Orthodox Version) (Violoncello Solo with Piano
Acc.)
Hans Kronold
Kol Nidre (Day of Atonement) (Violoncello Solo with Piano
Acc.)
Hans Kronold

PHONOGRAPH

Avenue

RECORDS

La Tosca
(Puccini)
"Cantabile
di Scarpia" (Venal,
Ene- \
mies Call
Me) (In
Italian)
Luigi MyMontesanto^
Zaza (Leoncavallo) "Zaza, piccola zingara" (Zaza, Little
( 10
Gypsy)
(In Italian)
Luigi MontesantoJ
Christ in Flanders (Stephens)
Paul Althouse \
Waiting (Rigby-Coke)
Paul Althouse / 10
Dear Old Pal of Mine (Robe-Gitz Rice)
Turner Roe )
Bring Back the Sunshine (Deane)
Lewis James / 10
Mavis (Craxton)
Percy Hemus \
Could I (Marzials-Tosti)
Percy Hemns J 12
Sleep Baby, Sleep (Hadley) (Yodling)
Matt Keefe \
The Strolling Yodler (Keefe-Heinsman) (Yodling) . .Matt Keefe/ 10

E. A. WIDMANN,
10-56

VOCAL

Rlgoletto (Verdi) "Caro Nome" (Gilda's Air) (In French).
Yvonne Gall
Herodiade
(Massenet)
"II
est
doux,
il
est
bon"
(He
is Kind, Gall
He Is Good)
Yvonne

28167
in. 85c.
22164 85c.
in.

STANDARD

Carmen
"Je dis que rien ne m'epouvante" Claudia
(Micaela'sMuzio 1
54031$1.50
Air) (Bizet)
(In French)
/ 12 in.

22155
Arthur Fields \ 10 in. 85c.
Invincible Four I

Ragging
the Chopsticks (Gottler-Friml)
Gottler Fields
at ■>v 10
the Piano)
■(Archie Arthur
And He'd Say Oo-La-La! Wee, Wee! (Ruby-Jessel) .Billy Murray )
Gimme This, Gimme This, Gimme That (from "Oh What a \ 10
Girl") (Gilbert-Vincent)
Billy Murray V
Sipping Cider Thru a Straw (Morgan-David) .Collins and Harlan)
Sweet Kisses (Brown-Von Tilzer)
Acme Male Quarteti
Hawaiian Lullaby (Terriss-Bridges)
Lewis(Tenor
JamesDuet).
and Chas. Hart) [ 10
DANCE

in.
22161 85c.
22162
in. 85c.

AND

Freres Phonograph

N. Y., U.

Co. of Canada,

S. A.
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Improvements

in Phonographs
TT

Were

Inevitable

has
Xx udo iong been understood that
the ultimate in phonographs had not

been reached. Needle scratch, imperfect reproduction, distortion of sound
waves and inability to exactly reproduce the tonal timbre of such instruments as the piano have been obstinate
limitations.
Forest Cheney, musician, and inventor, determined that if the funda'
mental

principles

of

the

violin and

pipe organ could be adapted to the
phonograph that it would be a vast
improvement.

He succeeded! The Cheney Phonograph
is the wonderful result of his experiments.
The principles upon which it is based are
covered by basic patents. You have never
heard phonograph tones so marvelously pure
and sweet.
Many of the most discriminating dealers
in the country now sell the Cheney from
their floors. The agency for the Cheney in
a community has become a prized possession.
Cheney

Talking Machine Company
831 Marshall Field Annex Building
24 North Wabash Avenue
Chicago, Illinois
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By J. I. Carroll §
Mgr. of Sales Emerson Phono Co. =

For

"Talkers"
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The rapid development of the talking machine
industry is one of the amazing features in the
world of manufacture. About twenty-five years
ago the first commercial talking machine built
to play disc records was made. By commercial
I mean an instrument that could reproduce a
tune, or give a representation of a singer and
of the singing voice that possessed human tone
characteristics. It was, however, a long way
off from a commercial product, in the sense
that it had reached anything near present-day
reproduction.
Nevertheless, the great thing had been accomplished; the rapidly developing art had
progressed to that point where musical instruments and the human voice could be reproduced.
The only thing necessary was constant and
tireless experimentation for the purpose of endless improvement. The result is that to-day
there are hundreds of manufactures of phonographs which are eminently excellent, and which
answer the requirements of even the critical.
While this improvement has . gone forward
in the manufacture of machines, the advance
in the quality of the record has been even greater, until to-day not only is the human voice
made to record with absolute nicety, but it has
been found possible to produce the recording
of the most delicate instrument, preserving the
finest technique to such a degree that the recordings are almost impossible to detect from
the instruments themselves. There are several
companies manufacturing records of excellence
to-day, and on these records are reproduced,
clearly and exactly, not alone the ordinary band
pieces and the singing of the every-day songs,
but there are exquisite recordings of the greatest artists both instrumental and vocal. The
Metropolitan Opera House has been brought to
the door of the remote farmhouse. Great stars
of the musical comedy stage and the celebrated
comedians of the vaudeville stage are daily
performers in the parlors of the most modest
artisan, in the factory and mining towns. In
other words, the spread of the music of the
masses and the classes has passed beyond its
former limitations and this music is now being
placed in the hands of anyone inclined to desire
it, and at a fixed price that makes it easily
available for rich and poor alike.
At the outset talking machines and records

and
Records
! ihi.iiiiji iii:;i:i i.iiiiMi; iin i.iiiiii.iriiiiii iiiMir: ii,!.Li : n i:i i'MMi
ii.rrii.i !
were considered suitable merchandise for a
piano store or a music store, but as the development proceeded and the public eagerly sought
this inviting form of diversion the department
stores equipped display rooms, some of them
almost palatial, for the reception of buyers.
What formerly were small music stores sprung
up into magnificent structures, giving three
and four stores to the selling of talking machines and records alone. They were fitted up in
a style lavish in costliness and beauty, and so
it continued until various kinds of stores that
never handled music of any sort suddenly
.found themselves deep in the marketing of these
goods, and with great profit to themselves: in

Ever- Flowing
in Drug
Made

Stores

Them

For Talking
and

Trade
Has

a Center
Machine

Record

Sales

fact, to such an extent, in most instances, that
their former business became incidental to the
bigger, broader and more profitable one of
catering to the growing popular demand for
this new form of home entertainment.
One of the last to take up the sale of records
and phonograph merchandise was the drug
store; but no class of merchants in such a comparatively short time has shown such forward
strides in this field as proprietors of drug stores.
Realizing the possibilities in this field they went
into this business actively and reached out in a
progressive way for the trade that was not
only there, but always increasing. At this writing several of the most energetic and successful
phonograph and record'ng jobbing concerns in
this country are organizations long famed in
the jobbing of drugs and drug sundries. These
companies have built up tremendous prestige

The

Wonderful

PHON
is like the

memory

great player.

in the phonograph industry. Naturally they
have gone to that trade which was best known
to them, namely, the local druggist.
Some druggists were slow to see the possibilities in the handling of phonograph merchandise, but, though slow at first, when once
they decided to take up the product they went
into the game with every ounce of energy,
until to-day they are among the most successful outlets for phonographs and records. The
business has developed so enormously with
certain druggists that the drug end of their business to-day is only of minor importance in
comparison with the sales of phonograph products. This industry has brought fortunes to
numberless druggists, who before that time
had been doing only -a comparatively modest
business.
Talking machines, and especially records, find
a most natural outlet through the local druggist, first, because the druggist has such a large
transient and ever-flowing trade — particularly in
a small town, where he is, as a rule, in more
intimate touch with the family life than anyone in town, with the possible exception of
the fam'ly physician. Owing to this ever-flowing tide of prospective purchasers, the wellconducted and properly displayed phonograph
record department in a drug store brings the
public of that town or locality constantly in
touch with the latest and best of the popular
and classic music. The opportunity for the
sale, particularly of the popular record, is especially strong in the case of the druggist. He
has almost every person in town coming to his
store at some time or other during the week
or month, and he also has all classes of trade.
Sales are frequently made to customers who
orginally came for some article other than
music, but having once reached the store become interested in the phonographs and records through the fact that they cannot avoid
noticing them as they enter the store.
In this way the druggist has big opportunities in the handling of this class of merchandise. This is particularly true in practically
all towns outside of the very big cities; and
even in the big cities the chances for profitable sales on phonograph merchandise are particularly large; as a result, many of the best
dealers are among these same druggists.
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plays every record and reproduces them tone true. This tone quality is
obtained by the patented Diaphragm and Amplifier, which features are
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Complaints Still Prevail of Shortage of Machines and Records, but Dealers Are Hopeful That Their Needs Will Be Supplied Before the Holiday Season — News of Changes
Buffalo, N. Y., September 8. — The best August
in their business history is the general verdict
of Buffalo's talking machine merchants in regard to last month's trade. A shortage of goods
is in sharp contrast to the fine trade in sight.
Buffalo's talking machine merchants made
plans at the end of August for a fine rush of
trade early in September, when most of the
vacationists will have returned to their homes.
It is believed that this lively campaign will continue right up to Christmas time. Newspaper
advertising on the part of local stores has been
rather light in July and August. There will be
no lull in publicity, however, during the coming
autumn.
"Buy Now" is the slogan of most of the talking machine men. This warning is likely to
be heeded by the public, now pretty well accustomed to the upward trend of the costs of labor
and materials.
Fifty years with Adam, Meldrum & Anderson
Co., Pathephone dealers, is the fine record of
Thomas Morton Gibson, who is vice-president
and general manager of that firm. In honor
of this long period of faithful service Mr. Gibson was recently the central figure of an interesting celebration at this store. Employes presented him with a beautiful silver loving cup, a
pair of diamond and sapphire cuff links set in
platinum and richly engrossed resolutions on
parchment. The gifts also included fifty American beauty roses. Mr. Gibson, who is seventyfour years old, is energetic and keen-minded.
He began as a salesman for that firm.
A street-car strike in Olean, N. Y., for several weeks has given the talking machine business in that city quite a setback.

Phonograph
Effective

October

Regina Company for over 25 years has
THE
been the largest manufacturer of music boxes in
the United

Prosperity was well reflected in Buffalo's
Labor Day parade this year. Local talking machine merchants who viewed the procession
noted plenty of signs that mechanics employed
here are earning excellent wages and are well
able to buy high-priced talking machines and
records this fall and during the coming winter.
The opening of the Rudolph Wurlitzer Co.'s
new building on the west side of Main street
between Chippewa and Tupper will take place
at an early date. Carpenters, painters and other
artisans are busy converting the structure into
"a veritable palace." It is said that the opening features will be on an elaborate scale and
will cause Buffalonians "to sit up and take
notice."
Many candy and ice cream stores have been
opened in Buffalo and western New York since
prohibition went into effect on July 1. To attract and amuse the patrons of many of these
places talking machines have been installed.
It is predicted that the dance craze will strike
Buffalo with considerable force this fall and
during the winter. In this connection it is said
there will be plenty of home dancing to music
supplied by talking machines.
Judging from the extra record trade which
the talking machine stores here received from
strangers this summer, the downtown dealers
report that 1919 will be the biggest tourist year
in Buffalo's history — with the possible exception of the summer of the Pan-American Exposition.
"The Horseshoe," the new improvements
being made at the store of Victor & Co., Pathephone dealers, is nearly completed. When the
first floor is completely remodeled the firm expects to have one of the finest display floors
and arrangement of offices in the country.
Large automobile and rubber corporations in
this city are advertising for the services of
Dictaphone and Ediphone operators.
The Hoffman Piano Co., which handles the
Pathephone and Brunswick phonographs, is remodeling its store. The talking machine booths
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are produced by the leading and largest concern of its kind in
the world ; by an organization whose sole and undivided efforts
are devoted to the manufacture of Die-Castings exclusively.
Doehler Die-Castings are produced from virgin metals of
our own alloying, and as a result of formulas especially developed
for their use all talking machine parts of our manufacture are
readily plated in Nickel or Gold in a most satisfactory manner
by the usual electroplating methods.
Our resources and facilities enable us to offer to die-casting
users the advantage of a Quality Product, an unfailing Service
at an attractive Price.
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EASTERN

BROOKLYN,

"Many purchasers also bought popular records, so the benefits from this sale were many,"
remarked one dealer.
Gordon Mitchell, of the Mitchell Hardware
Co., Victor dealers of Ashtabula, O., recently
visited Buffalo. Mrs. Mitchell, who accompanied him, became ill on the Cleveland and
Buffalo steamer and was removed to the Buffalo General Hospital, where she underwent an

GOLD

OFFICES

IN ALL

PRINCIPAL

F. E. Russell, manager of J. N. Adam & Co.'s
Victrola department, spent his recent vacation
motoring through the Middle Western States.
He visited several wholesale talking machine
stores on his trip. During his absence his department was in charge of Floyd Barber. Miss
Florence Gress has been appointed record specialist at this store.
L. K. Scott, manager of the William Hengerer Co.'s Victrola department, has returned
from his vacation, during which the department
was in charge of H. J. Childs. D. A. Evans
has joined the sales force there.
The William Hengerer Co. and the J. N.
Adam & Co.'s Victrola departments are no
longer controlled by the Musical Instrument
Sales Co. of New York. Wholesalers will find
the Buffalo firms in the market for merchandise.
Buffalo Victor dealers expect to be displaying shortly the new style of Victrolas in American walnut.
Buffalo dealers in all makes of machines say
that they expect a heavy business in September. The new records this month are real winners, it is said, and are proving popular among
the record buyers of this city.
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operation for appendicitis. At this writing the
patient is showing rapid improvement. Mr.
Mitchell later called at the headquarters of
W. D. & C. N. Andrews.
Columbia records and attractive posters advertising them are featured in the show window
of the Winegar Piano Corp.

f Tone Arms, Sound Boxes and Phonograph
OUR

PLANT

TOLEDO,

N.Y.

SALES

are being enlarged and other improvements
being made, including a new balcony. A shortage of machines is reported by this firm.
The Iroquois Sales Corp., which handles talking machines, records and accessories, has been
organized. The officers are: President, E. A.
Eisele; secretary and treasurer. Ralph E. Smith;
sales manager, L. M. Cole; resident manager,
F. D. Clare. Mr. Clare recently returned from
France, where he served for sixteen months in
the Motor Corps. The new concern will distribute OkeH records.
It is believed that extra trade will be attracted to the talking machine stores in Main
street between Chippewa and Tupper by the
$1,500,000 theatre to be erected in this neighborhood by the Shea theatrical interests. The entrance of this big showhouse will be between
the Koenig Piano's Co.'s store and that of
Charles Kurtzmann.
Buffalo dealers are pleased over the increased
price in Victrolas. The new price list went into
effect September 5. The sale of Red Seal
records at reduced prices has caused an increased demand for this merchandise.

WESTERN

PLANT

MUTUAL

TO OPEN

CHICAGO

OFFICE

Wm. Phillips, of the Mutual Talking Machine
Co., the Manhattan Phono Parts Co. and the
Supreme Phono Parts Co., announces the opening of a Chicago office to represent the abovenamed firms. At the present moment the exact
location of these new offices has not been determined, but it will probably only be a matter
of days before Mr. Phillips will be able to announce the address to those interested. These
Chicago offices will be in charge of H. Engel,
who was formerly with Landay Bros.
A new Pathe dealer in Manteca, Cal., is the
firm of Hogan & Kinucan. These two men were
formerly connected with the trade in Oakland.

LEX/HLE
GH/CAGO.
THE PERFECTU. S.A..
RECORD

FILING SYSTEM
FOR
ALL STYLES OF TALKING MACHINES
MANY THOUSANDS IN USE
DEALERS AND MANUFACTURERS
Desirous of supplying their customers with the
best possible equipment should
FURNISH FLEXIFILE
It is a pleasure to use FlexiFile, because of its
Simplicity, ease
operation,
perfect indexing
and ofgreater
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are always

interest-

ing in regard
to distinctive and tonally
meritorious

equip-

m e n t, and in case
design.
The Style
175covered
shown by
herewith
is
design
patent.
Dealers say
it is the best selling
"World" they have
ever had and that is
saying a good deal !
Model
175 is made
in

Adam

b r o w n

mahogany, walnut
and golden oak
finishes — height 50
inches,

width

21^4

inches,

depth

22^2

inches ; motor, multiple spring, constant
speed, non-vibrating
and
mounted free
from
contact in
resonating parts ;
"World"
equipped
patent with
horn
and "World"
improved tone arm and
sound-box. Price
$175.00, including
war tax.
For gold
trimmings,
add
$10.00 to net price.
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Singers From the Vatican Now on Tour of
the United States Record for Lyraphone Co.
of America — First Releases Next Month
The Lyraphone Co. of America, manufacturers of the well-known Lyric records, announced
recently that they had obtained for recording
purposes the services of the Sistine Chapel Quartet, from the Sistine Choir, Rome, which has
just arrived for a tour of the United States, in
the course of which over 200 concerts will be
given. The tour was arranged by special permission of the Vatican and the Italian Government.
The quartet is particularly interesting in that
it is claimed to contain the only living natural
male soprano and also a male contralto. The
singers are Allesandro Gabrielli, soprano; Luigi

She
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Columbia
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EXECUTIVE

E. G. Brown Has Done Excellent Work as Secretary of Talking Machine Men, Inc.
The Talking Machine Men, Inc., the organization of retail talking machine dealers in New
York and vicinity, have made great progress
during the past two years both in increasing its
membership and in the rating of standards of
business practice in the metropolitan district,
due to the efforts of an energetic staff of executive officers, and the interest displayed by the
rank and file of the membership.

Duringhave the past few months over fifty membeen added to the association roster,
bers
and there has been much done to discourage

STANLEY
EMBOSSED

NAME

METAL

PLATES

Advertise your name on your talking machines,
pianos and musical instrument cases. They
remain year after year, daily impressing your
name on the mind of your customers and prospects so they will come to you when in need
of further supplies. Unlike the ordinary etched
plate or transfer they are made in beautiful
metal finishes to harmonize in richness and distinctiveness with the very highest quality cabinet and enhance rather than detract from
its appearance. Not even the most fastidious
object to them.
The Sistine Quartet
Gentifi, contralto; Ezio Cecchini, tenor, and
Augusto Dos Santos, basso. Albert Commetti
is the accompanist.
The coming of the Italian church singers is
an event of great interest in musical circles,
since it is the first appearance here of singers
from the Sistine Choir. This choir is composed
of thirty-two choral chaplains, whose special
privilege it is to appear at the ecclesiastical
functions at which the Pope appears in person.
Some of the music which will be sung in America was written in the fourth century and is of
exceeding interest to musicians.
The Lyraphone Co. announces that the first
recordings of the quartet on four double-face
records will be released for October and will
be featured strongly by the company. The fact
that the quartet will be on tour while the records are in the hands of the dealers should
in itself serve to stimulate sales if the retailers
take the proper advantage of the opportunity.
The singers have received a great quantity ci
publicity in the newspapers since their arrival
in America and have also been featured in
motion pictures.

Septem.e, is, 1919

Link
manufacturer's
Mark. yourSeename
cut with
above.the We
make them Trade
in a
number of different sizes and shapes
Any style of -lettering or trade mark can be
incorporated in your design.
STANLEY'S EMBOSSED METAL NAME
PLATES ARE MADE IN two weights; a thin
plate with a gummed back or heavier metal
with holes punched to fasten on with brads.
Let

Us

submit samples and suggestions for an artistic,
attractive name plate for you. Our artists,
who have made a special study of name plate
designing are at your service.
Write today for free samples.

E. G. Brown
trade practices that have been considered incompatible with trade ethics.
Among the executive officers of the association none have been more active in the association's behalf than E. G. Brown, the secretary
of the body. His work has been done so well
that it is not only met with appreciation in his
own organization, but it has attracted attention
in association circles in many cities throughout
the country.
As a mark of appreciation of the energy and
efforts, both mental and physical, which he has
put forth in behalf of the Talking Machine Men,
Inc., that organization at a recent meeting raised
the yearly salary of his office to $400 a year.
This action was endorsed unanimously and all
were in favor of the new salary taking effect at
once.
DIAMOND

The Stanley Manufacturing Co.
DAYTON, OHIO

POINTS

and

SAPPHIRES
In Any Qyantity
LUCKY 13 PHONOGRAPH
46 East 12th Street. New York

CO.
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Nightingale
this pagebutis our
not
one of
the regularpictured
standardon models,
"period"
— equipped spring
with
eitherspecial
Johnson
electricmodel
or Stephenson
motor — metal parts finished in gold.
Nightingale Dealers are sending out
the new "consumer booklet" to their
customers with splendid results . . .
The Nightingale

Manufacturing

Company, of 422 N. Armour Street,
Chicago, furnishes these complete
with Dealer's imprint — as one feature
of its free Dealer Service.
. .

Special designs and finishes are available —
built
to order
— to harmonize
and' blend
subtlyof
with the
architecture
and decorative
schemes
the most beautiful homes.
The three standard models, now ready for
yourtheinspection
our store, are briefly described
on
following atpages.
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MERCHANDISING

Latest Principles in Merchandising of Records and Talking Machines to Be Taught in Practical
Way to Selected Groups of Retail Salesmen — A Most Important Development
What is to be considered the most elaborate
plan yet evolved in the trade for expert instruc-

than

A-2749.

Columbia

VICTOR

more

him a list of two, three or four hundred records
the retailer claimed he found it difficult, if not

Co.

salable" records. The benefit of the knowledge
that had been gained through these experiments
will be passed on to these salesmen who elect
or are elected to take the Victor course.
The course itself covers a period of two
weeks and the students must attend from nine
to five each day. At the outset they are instructed in the proper method of taking notes
of the various important points in order that
when they return to their own stores they will
be in a position to pass on intelligently the
knowledge they have gained. Thus one salesman after receiving instruction becomes in turn
the instructor for his associate. The course
itself is free, but the dealer is expected to provide for the transportation and the living expenses of the salesman.
The course, be it said, is a serious undertaking and dealers are advised to send only such
men and women as they feel will measure up
to the demand and are capable of absorbing the
knowledge properly, for those who after arriving at the Victor factory do not take an interest
in the course, or are evidently incapable of absorbing the knowledge offered, are to be dropped from the classes.
As has already been stated, the first class went
into session on September 8 and new classes will
be assembled each two weeks after that date.
In order to make the instruction as practical
as possible there has been fitted up on the
ground floor of the Victor Co.'s administration
building a completely furnished and equipped
(Continued on page 98)

A Class of Students in the Victor Co.'s Salesmanship Course
tion in talking machine merchandising has just impossible, to sell, and then succeeded themselves or through the salesman they had trained
been put into effect by the Victor Talking Machine Co. at its factory in Camden, N. J. The
in disposing of 60 to 75 per cent, of these "uncourse, which began on Monday, September 8, is
announced as covering the subject of salesmanship, but the term does not begin to do full
justice to the complete scope of the plan, for not
only are all the essentials of talking machine
NOTICE
and record selling taught and demonstrated, but
the course also provides for complete instruction in store and window arrangement, retail advertising, stock ordering, stock arrangement,
TO WHOM
IT MAY CONCERN
:
machine and motor construction and the hundred and one other matters with which the
In view of numerous inquiries regarding my consuccessful talking machine dealer as well as
his salesman must be familiar.
nection with Emerson Foreign and International Records.
The course as instituted by the Victor Co. is
under the direct supervision of Ernest John, adI wish to state that I am with the Emerson Internavertising manager of the company, who, with his
tional Inc., and in sole charge of its Repertoire, Sales
assistants, has given much attention to the deand Advertising. Several offers, direct and indirect, have
tails. The section of the course devoted to
reached me from other Record Manufacturers to head
salesmanship is based not on theory but on
practice, for Victor men have gone out into
their Departments.
I have not accepted any.
the retail field and tried out all the ideas offered, accepting only such as proved practical
This statement is made to assure my many friends in
in actual use. The idea primarily is to give to
the trade that I am still with the EMERSON
INTERNAthe salesman, and for that matter to the manTIONAL INC.
ager, a wider working knowledge of Red Seal
records, with a direct view of stimulating the
Louis D. Rosenfield
sales of such records and by that means keeping the stocks of dealers in the proper shape.
Residence :
45 West 34th Street
It is maintained that what Victor Co. repreNew York, N. Y.
562 West 189th Street
sentatives have done in the dealer's store the
New York, N. Y.
dealer himself and the salesman can accomplish, and these Victor men have done plenty.
In more than one instance these representatives have gone to a retailer and secured from
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COURSE IN MERCHANDISING
(Continued from page 97)

store, known as the "Idea Shop." Here are
found records, shelves, demonstration booths, a
reception hall, a counter and even a manager's
office. When any point comes up in the course
of instruction that may be questioned or regarding which a demonstration is desirable the shop
is right at hand to make such a demonstration
possible.
Immediately adjacent to the "Idea Shop" is
provided a room wherein is to be found all kinds
of advertising matter from mailing folders to
electric signs and designed particularly for the
use of retailers. In this room the student salesman can not only study the advertising matter
but can have its use explained in detail. The
instructors in the Victor course will be specialists in the several lines in which the instruction is given, and all of them have made a study
of different problems with the specific idea of
passing on the knowledge to the student salesman.
It is intended that the course will give to the
salesman a first-hand knowledge of Victor merchandising, but that is simply the ground work,
for when he returns to his own city and other
problems arise with which he is not very familiar he is free to communicate with the factory and secure specific and detailed information
regarding the subject in question. The large
amount of preliminary work carried on by Mr.
John and his assistants has had for its object
the collection of such information of a practical nature as will meet all of the usual and
many of the unusual problems of the Victor retailers, but in cases where the information desired is not already available the department is
equipped to gather such information promptly
and pass it on to the dealer or his salesman.
The Victor Co. has already conducted two
Red Seal record salesmanship classes — one for
women and one for men — with entirely satisfactory results. In fact, the remark made by
one of these pupils was, "I don't see how I ever
sold anything at all in my old haphazard way."
All those who attended were intensely interested from start to finish, and left full of enthusiasm and with a keen desire to put all they
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A. BEMISTER, 10 Victoria Street. Montreal, Can.
GRAY, 530 Chronicle Building, San Francisco. Cal.

had learned into practice. One of the saleswomen who attended the first course, by telling different clerks in her department what
record to take in and play for the customer in
addition to the records asked for, hit the nail
on the head fourteen out of fifteen times the
first day she was back in her department. In
other words, those salespeople would never have
thought of playing the records this saleswoman
suggested and which the customers bought four-

teen out of fifteen times — and she worked altogether from the data worked up in the Victor
course.
To dwell at length upon all the features of
this new Victor course in salesmanship would
require a sizable volume. It is a big idea that
is going to be carried out in a big way and the
opportunities that it presents to those retailers
who seek to improve their methods and to get
the most out of business are numberless.

YVONNE

famous conservatory there. From childhood
she had an excellent voice and when she went
to the Paris Opera House as a very young
girl it was predicted that she was the coming
French soprano.
Her success in New York was even more so
than in the Windy City. Her Marguerite in
"Faust" and her Juliet proved her to be an artist
of the first magnitude. In "Le Chemineau" and
"Le Vieil Aigle" she also added to her popularity. As a concert artist Mile. Gall achieved
excellent success, so much so that she has received many concert dates, but her work with
the Chicago Opera Association will take up most
of her time.

GALL

TO RECORD

FOR PATHE

Noted French Singer to be Heard Exclusively
on the Pathe Records — Her Unusual Soprano
Voice Has Made Her the Idol of the French
The Pathe Freres Phonograph Co. have announced that Yvonne Gall, the famous French
lyric soprano, is now an exclusive Pathe artist.
In. making the announcement the Pathe Freres
Phonograph Co. says: "No soprano in years to
be imported from abroad has won more praise,

ALBUM

CO. OPENS

CHICAGO

FACTORY

Western Factory Twice the Size of New York
Plant — Output to Be Materially Increased

Yvonne Gall
both as a singer and artist, than this winsome
and talented little singer from Paris. It might
also be said that Mile. Gall is the only real
French soprano to visit this country in several
years whose voice has really appealed to the
American people. It has all the sweet and
lovely quality of the Italian trained singer, and
it is absolutely free from the nasal sound. Mile.
Gall is a native of Paris and a graduate of the

WORD

TO

THE

JOBBER

Last Christmas you were faced with insistent demands
merchants could only partially meet.
This year, as last, the benefits of the Season

The New York Album & Card Co., Inc., have
opened a Chicago factory at 411-419 South Jefferson street. Their business for the past eight
months of 1919 is reported to be five times the
volume of the same period of the previous year.
The New York Album & Card Co. report that
they are now equipping two-thirds of the Western manufacturers with albums for their cabinets.
Therefore, in order to facilitate delivery and
reduce freight cost this new factory, equipped
with the most improved machinery, and which
is twice the size of the New York factory, has
been opened. The work of both factories will
be co-ordinated to the best interest of the trade.
The facilities and equipment of this new factory
have played an important part in the ability to
reduce the cost of the new album which this
company has just placed on the market.
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Fifty thrifty merchants will shortly buy as many car-loads of SOLOTONES.
They will be
bought at a substantial discount from $110, $120, $135, and $150.
Naturally, these SOLOTONES
will be money-makers.
Adage:
The early bird catches the SOLOTONE.
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[Note. — This is the thirtieth of a series of articles
on the general subject of the musical possibilities of the
talking machine. The aim of the series is to develop these
possibilities from all angles, thus opening up fields for sales
expansion oftentimes neglected wholly or in part. — Editor.]
GIVE US TRAINED

MEN!

That we live in an age of get-rich-quick
schemes and of shallow thought used to be one
of the stock phrases of the morality-monger before the war. Whether human nature is in this
respect worse to-day than it ever has been at
any other time may gravely be doubted, although
we find it always easier to satirize our age than
to think clearly about it. But it is very much of
a question whether in this industrial and commercial age we have as yet outgrown the notion
that business is in some sort of way a legalized
gamble in which the prizes are to the swift or
at least to the sharp. Now the world is gradually coming to see that its future rests on the
recognition that commerce and industry are
national affairs, and that the conduct of business
is as much the concern of the whole community
as of the individual. In other words, the man
who is placed in a position to supply the community with some needed article is a man
charged with a responsibility. His is the responsibility to see that adequate service is rendered to the community from which he draws
his profits. And the more the article he handles
ministers to the finer appetites of lie the more
he is obligated to handle it in the interests of
the community. The statement may, to the
superficial thinker, sound wild, but every business man who has really been a big force in his
community knows that it is simply and perfectly true.

The only sort of business which is worth
while or capable of making a man happy is the
business which produces a profit to both parties
in every transaction. This is the modern conception of "service" which lies at the basis of all
successful retail merchandising and which, in one
form or another, is beginning to dominate American business life.
The Public Instinct
Now the great industry to which the Talking
Machine World is devoted rests uniquely upon
its power to cater to a public instinct for music.
This instinct is very deeply founded, and yet,
curious to say, has begun only quite late to find
a real and lasting place in the affections of the
masses. Those who think of the history of music
as stretching far back into history are quite
right as to their facts but usually quite wrong
as to their deductions therefrom. Music is a
very ancient art, but as to its development into
anything we should now call music it is very
modern indeed. The instrumental side of music
is to-day its dominating side and this, as we all
know or ought to know, is something quite recently developed. The music merchant of to-day
in fact is dealing in a commodity which as yet
is most imperfectly understood by the masses of
the people. His mission is still that of an educator, and he has the enormous satisfaction of
finding that the people respond instantly to
every intelligent attempt made anywhere to
bring the beauties and the cultivation of music
nearer to them, to their homes and to their daily
life.
To-day, if the truth be told, we shall find
that the talking machine has taken up a commanding position in the musical world through
its surpassing ability to bring to the masses the
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beauties of music. But the process of getting
the public to realize this truth and to make the
talking machine the great staple necessity which
it really ought to be considered is not by any
means so simple as on the surface it should
seem to be. The American people are responding very well to the talking machine, but their
demand is yet too sporadic and untrustworthy.
The principal concern of those who have in
their hands the destinies of the talking machine
ought to be so to educate the people that the
desire and demand for talking machines shall
ultimately . . . and soon as possible ... be developed into something regular and calculable.
Every man who even wishes to see his own
Individual interests conserved must desire that
the proposed state of affairs shall come into
existence without delay, but whether all will
agree upon the means is quite another matter.
I have no secret system to offer whereby,
without any trouble at all, any one can perform
the needed transformation. What can be done
is to begin with ourselves; and this means
enthusiasm and hard work.
"Selling Music"
In a word, the future of the talking machine
merchandising will be to those merchants who
will study and perfect methods for bringing
more clearly before the people the musical
possibilities of the talking machine. The
temptation on all sides, when once any sort of
demand has sprung up for any kind of specialized
article, is to act as if the people had already
acquired all the expert knowledge needed to give
them complete discriminatory powers on choos'ng and buying, as well as in judging and using.
Now of course we all know that by most of
(Continued on page 103)
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Unexcelled facilities enable us to manufacture phonographs
on such a scale as to interest the largest jobbers in America.
Our phonographs have quality stamped all over them, our
cabinet work is superfine — the mechanism
the kind our long experience has prompted
tone reproduction.
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RETAILERS:
We have a jobber in your territory Tvho can supply you
with the best phonographs manufactured at the price.
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Columbia
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ESS

Columbia
for

Calendar
1920

The Columbia Calendar is
by 12% inches
■— ■ just the right size to tuck into a package of
records. Printed in eight colors, on good substantial stock, with silk cord, its whole appearance is
artistic and attractive.

s

The principal illustration shows a little tot,
listening to her favorite Columbia Bedtime Story
Record, played on the Columbia Grafonola.
Each monthly page, in addition, has its own
separate and individual pictorial appeal, such as
Easter music on the April page, patriotic music
in July, operatic music in October, Christmas
music in December.
re

0

r.

Your imprint, directly above the monthly pages,
will call attention to your Grafonolas and Records,
whenever the calendar is consulted.
>?20
At the bottom of the calendar ate the words
"New 'Columbia Records on Sale the 10th and
?,02
20th of Every Month." By way of a strong tie-up
and reminder, the figures 10 and 20 in each month
are printed in red. The International Record
'
release date isMlthe first of the month, and that
numeral is printed in green.

S
Strong, well-made

envelopes are pro-

vided, bearing the words, "Season's
Greetings."
Se;;d out these Columbia

Calendars

at Christmas— and the New Year will
bring a big increase in your business!

5 6,

Or

19 3P\
COLUMBIA

GRAPHOPHONE
COMPANY,
London Factory:
192 Clerkenwell Road, E. C.

New

York
£

/ 2

*
16 24130 » it
/5 23
\/4 22
25 tej
U I*
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Calendar

Sells

Your

Grafonolas

And

Throughout

A salesman in the home, for your Grafonolas and RecordsOne who will be on the job for you every
day in the year —
Heartily welcomed

by all the members

at a cost to you of less than a quarter

of a cent per week per home !
That's the opportunity presented to you
by the Columbia Calendar. It is the newest
feature of our Built - to - Order Columbia

often consulted, till the very last day of
the year — the day when a new Columbia
Calendar takes its place, to advertise your
Grafonolas and Records throughout another

For the Columbia Calendar is to be a permanent, established feature of the Columbia
year i
Dealer Service — at your command every
year, sure to be of immense value to you in
making new customers and selling more
To the owner of a phonograph, it will be
agoods.
constant reminder of Columbia Records;

You couldn't buy, for any amount of
money, wall space in the homes of your

to the non-owner, a daily suggestion of the
joys a Grafonola would bring.

Calendar — at once a tasteful ornament

and

an intensely practical convenience — and they
will gladly give you the opportunity.
The Calendar will be equally welcome

Quantity
Total Cost
100 $ 9.75
22.75
250
• 500
750] 44.00
65.50
87.00
1,000
86 50 per M
Over 1,000

Year

Dealer Service — and it can be obtained by
COLUMBIA
DEALERS ONLY!

fellow-townsmen, where you could advertise
your Columbia Grafonolas and Records.
But send them this beautiful Columbia

PRICES

The

of

the household —
And

Records

in

offices of doctors, dentists, lawyers, professional men, where it will be seen by many
visitors, and in business houses.
It will

remain,

carefully

COLUMBIA

preserved and
GRAPH

Below you will find the prices at which
you can obtain these calendars, by sending
your order direct to us. These figures represent a saving of GO per cent to you, as
compared with what you would otherwise pay
for a calendar the equi.l of this one in quality
and attractiveness.
Take advantage
your order to your
today — with legible
you order' as many

OP HONE

London Factory:

COMPANY,

102 Clerkenwell Road, E. C.

of this offer at once ! Get
regular Columbia Distributor
4 line imprint — and be sure
as you need.
New

York
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THE

TALKER'S MUSICAL POSSIBILITIES
(Continued from page 99)
those who buy the talking machine very little
knowledge has been acquired on these subjects.
Not only do the purchasing public fall victims
to smooth-spoken salesmen on the strength of
useless talking-points; but the true use of the
machine in the home, the real facts as to the
pleasures and delights which are in it, and to
be got out of it by any judicious user, are and
remain a closed book to the very great majority
of purchasers. The record of course is the keyelement in the entire matter, and it is notorious
that the buying of records falls off very rapidly
after the first few months in most cases, until
it dwindles into nothingness. Just the same
state of affairs has troubled the makers and
sellers of player-pianos; and the problem may
be expressed virtually in the same terms for
both parties It comes to this: "If interest is
not maintained by the purchaser, and shown by
the steady consumption of new music, general
public interest in the» machines will fall off and
the popularity of the entire idea be undermined." There is no doubting the correctness
of the statement, and fortunately there is no
difficulty in devising the remedy for the evil.
That remedy is to be found in the action of
the merchants who will have to bring themselves
to realize that salesmanship in the talking machine business ought to be built on musical
knowledge and not upon talking-points. Our
merchants and their salesmen have for too long
sold talking machines on the basis of price,
terms, finish and appearance. It is now necessary to sell them on the basis of music.
That does not mean anything very terrible.
At most it only means careful study of the
record catalogs and the acquirement of familiarity with a goodly number of records of the
better kinds. Such familiarity is obtained surprisingly easily and one should think that the
salesman who takes any pride at all in what
he is selling would find this sort of musical selfeducation a positive pleasure. Just as soon as
a salesman can talk intelligently about the
records he has to sell he can also advise and
assist intelligently. The most ignorant customer
instinctively resents "stalling" on the part of
the salesman; and in musical matters the
"staller" fares even worse than is usual. The
art of creating a lasting and prosperous business in the retail field lies in getting the reputation of one to whom the owner of a talking
machine may go when in doubt as to what music
to buy. Such a reputation invariably brings
with it a stream of custom from those whose
interest has been aroused by the "boosting" of
their friends. The talking machine business is
not yet accepted as a staple business. Yet its
merits entitle it to this classification. What then
is the trouble? Simply that public demand is
capricious. Why is this, in face of the wonderful attractions of the talking machine? Simply
because these attractions are not yet being put
up to the public through intelligent, concerted
action. How can the needed action best be
secured? Obviously by educating salesmen till
they are genuinely enthusiastic over the merits

TALKING

MACHINE

WORLD

WALTER S. GRAY'S NEW HOME
San Francisco Talking Machine Jobber Leases
Larger Quarters at 942 Market Street
San Francisco, Cal., September 5. — Walter S.
Gray, of this city, who is the Pacific Coast jobber
for many of the most successful phonograph accessories in the trade, has just leased floor space at
942 Market street. Mr. Gray was located for
three years in the Chronicle Building, but his
business developed so fast during the past year
that he found it necessary to secure additional
floor space in order to adequately handle his
trade.
In his new location at 942 Market street Mr.
Gray will have ideal facilities for taking care of
the dealers' requirements. He has extended an
invitation to dealers to make his office their headquarters while on the Coast, and his plans include
an intensive form of co-operation.
Mr. Gray attributes a considerable measure of
his success to the splendid co-operation afforded
him by the manufacturers, who have left nothing
undone to assist him in developing and expanding
his trade on the Pacific Coast.
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Labor Difficulties at Bridgeport Plant of Columbia Graphophone Co. Ended
The Columbia Graphophone Mfg. Co., whose
employes at its factories in Bridgeport, Conn.,
have been out on strike for the past few weeks,
announced on September 3 that its employes
had returned to work. The company has in
preparation important expansion plans which
will be announced in the near future.
ELIAS

MAKES

RECORDS

The Racine Phonograph Co., Racine, Wis.,
has been incorporated with a capital stock of
$25,000 by F. F. Blandin, S. W. Blandin and
Peter Meyers.

FOLDER
to make

EDISON

BREESKIN

Elias Breeskin, the noted violinist, has been
engaged to make records for the BrunswickBalke-Collender Co. It is said that the first
records came out remarkably well.

UNIVERSAL
FOR

POSTS

AND

PRICES

immediate

deliveries

ATTACHMENTS

PHONOGRAPHS

of the talking "machine in general and of their
own in particular.
More educated salesmanship is what we want
in this our industry; and the way to get it is to
educate our own selves first in the so-littleunderstood musical possibilities of the talker.
R. C. Aimone, of the Aimone Galleries, New
York City, who make phonograph cabinets exclusively for the Edison laboratories, has just
returned from Europe, where he inspected, with
a view to purchasing, several collections of
historic furniture now in the market as a result
of the war.

Makes any disc record playable on the new Edison Disc Phonograph.
and attractive quantity prices.
Address all inquiries to Chicago Office

We distribute at Wholesale
THE TOURIST PORTABLE PHONOGRAPH
A real high grade Phonograph in a convenient, compact
form. Retail price $35.00. Write for illustrated circular.
COLEMAN MERCANTILE CO.
St. Louis, Mo.
4421 Manchester Ave.

Write for folder

EMPIRE

PHONO

PARTS

COMPANY

Sales Office— 429 S. Wabash Ave.— CHICAGO, ILL.
Factory— 1108 W. 9th St.— CLEVELAND, OHIO
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Our twenty- five years' experience as manufacturers of high-grade
musical instruments and music boxes has enabled us to produce a
new

line of Regina

disc record

with

Phonographs,

an unusual

which

clearness,

brings out
richness

the music

and

beauty

in any
in tone.

The

Regina tone is unsurpassed. It is extremely beautiful and pleasing. With the reproducer in the central position on all type records,
it reduces the minimum of wear and friction on the grooves.

onoprap

is equipped with the latest devices, such as start and stop pushbuttons,? automatic stop, and tone modifier.
The cabinets are
quis ite in design and finish.
The motors are of exceptional
quality

of our

own

manufacture.

Regina Phonographs are made, not merely assembled, by skilled
workmen in our own factory. Our watchword is quality. We talk
it.

We

give it.
Send for exceptional dealer s proposition

THE

CO.
No Attachments or Universal Joints Required

47 West 34th Street
NEW YORK, N. Y.
CHICAGO— 209 S. State Street
Factory— RAHWAY,

N.J.

THE REED COMPANY
237 5th Avenue
Pittsburgh, Pa.
Distributors for states of Penn., Ohio, Virginia and West Virginia
BROWN, McMANUS & COMPANY
51 East 42nd Street
New York, N. Y.
Distributors for states of New York and New Jersey
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F. S. Horning — Boston and eastern Massachusetts.

CONVENTION

L. R. Yeager — Western Massachusetts, Connecticut and Hudson River.
Harold Smith — New York State.
T. McCreedy— New York City.
G. L. Richardson — New York City (assisting).
H. A. Brennan — Brooklyn, Long Island, Staten
Island and New Jersey.

Company's Ambassadors Inspect Various Departments of the Factory, Listen to Practical Lectures, Hold Business Discussions and Enjoy Banquet — The Territory Assignments
One of the big events at the factory of the
Victor Talking Machine Co. recently was the
annual convention of the traveling department
of the company, which
opened on Tuesday, August 26, and extended
until Friday evening, under the direction of H.
A. Beach, manager of
the' traveling department. In opening the
convention Mr. Beach
referred to the fact that
Victor travelers confine
themselves largely to
trade promotion and are
H. A. Beach
essentially business
builders. Their work has attracted the attention of business men generally and has been
the subject of substantial articles in the public
press.
The representatives came from all sections of
the country, and while in Camden devoted
themselves particularly to the business at hand,
being in session from 9 a.' m. to 5 p. m. every
day.
On Tuesday, August 26, the men spent the
greater part of the day in the record pressing
and metal working departments, under the
guidance of those expert in the various processes, headed by H. H. Murray, head of the
engineering department of the Victor Co., who
explained the various technical points regarding
motor and sound-board construction, etc.
On Wednesday the travelers spent some time
in the cabinet factory and listened to an address
by E. T. Kieffer, in charge of that plant, who
by way of demonstration assembled and then
took apart a Victor cabinet. On Wednesday
afternoon the shipping department was visited,
where Garrett Schenck, in charge of that de-

—

partment, explained the new packing methods.
Later in the afternoon the representatives met
E. R. Johnson, president, and R. L. Freeman,
secretary, together with the directors of the
company, and listened to some addresses on
Victor policy.
Thursday morning was given over to addresses by Mrs. F. £. Clark, of the educational
department; E. J. Dingley and George A.
Tatum, of the order department; R. M. Bird,
of the record ordering department, and Frank
McGalliard, of the trade service department. H.
C. Brown, sales manager of the company, made
an address in the late afternoon, in which he
called the Victor representatives ambassadors
of the Victor Co., because of the fact that they
are equipped and called upon to discuss with
dealers every phase of the Victor business under
all circumstances.
All of the Friday morning session was given
over to an address by W. L. Marshall, of the
advertising department of the Victor Co., who
took up with the travelers the varied matters
of dealers' helps and the wide business of Victor advertising, ranging from newspaper and
magazine publicity to trade helps, such as signs,
counter displays, etc. On Friday afternoon Mr.
Beach gave an intimate talk to the men, in
which he pointed out the many important moves
under way and in the course of preparation.
He briefly reviewed the work of the department
over the last year and gave it as his impression
that he was sending out the best-informed men
in the talking machine business traveling in
the interest of the industry. On Friday evening a dinner was tendered to the members of
the department at the Manufacturers' Club.
The various members of the travelers' staff
have been assigned to the following territories:
W. G. Gaston — Maine, New Hampshire and
Vermont.
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STORE

Will A. Young, of Fort Wayne, Ind., is now
all nicely fixed :n the new addition that he has
just built to his store. This gives him a number of additional Victrola record rooms on his
first floor and also more room for pianos on
the second floor, and plenty of storage and a
workshop on the third floor. With the increased
facilities Mr. Young is planning an active fall
and winter campaign.

and

Spanish-Mexican,

Operatic-Instrumental

ON

F. L. Koons — Missouri and Arkansas.
Abe Levy — Texas.
W. G. Garlan — California.
W. E. Witham — Oregon, Washington, Montana, Idaho and Utah.

WONDERFUL

READY:— Polish,

Russian-Ruthenian,

PLAY

Songs

H. Royer Smith — Philadelphia and eastern
Pennsylvania.
H. A. Lamor — Western Pennsylvania and
West Virginia.
W. T. Davis — Maryland, Delaware, District
of Columbia and Virginia.
F. W. Schwoebel — North and South Carolinas, Georgia and Florida.
B. F. Bibighaus — Alabama, Mississippi, Tennessee and Louisiana.
Otto May — Eastern Ohio and western Ohio.
W. R. Lewis — Michigan.
C. B. Estabrook — Indiana and Kentucky.
H. S. Grover — Wisconsin and Illinois.
R. S. Cron — Chicago.
H. A. Howison — Minnesota, North and South
Dakota.
R. A. Bartley — Iowa.
M. C. Schoenly — Kansas, Nebraska and Oklahoma.
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Its Filling Will Require Entire Facilities of Great Woodworking Plant — Assembling Plant for
Edison Phonographs Being Established in Pullman, 111.
A most important business announcement was
made last week by Thomas A. Edison, Inc., to
the effect that the Edison Laboratories had
given to the Pullman Palace Car Co., Pullman,
111., ranking as one of the world's largest workers in fine wood, an extremely big contract for
cabinets for Edison phonographs, a contract
which it is said will require all the facilities
of the Pullman woodworking plant to fill. It
is expected that the first deliveries of cabinets
will be made during the latter part of September.
In connection with this cabinet contract the
Edison phonograph works are establishing a
phonograph assembly plant immediately adjacent to the Pullman Palace Car Co.'s factory
operations. The output of the Pullman Co.,
as well as that of the Edison cabinet plant in
Wisconsin and of an Indiana cabinet manufacturing plant, will be delivered to this phonograph assembly plant for assembling, packing
and shipping. This operation is to be an exceedingly large one and the details of it have
been worked out with great care and thought.
All of the parts and mechanisms will be
built at the Edison laboratories in Orange and
will be thoroughly inspected and tested before
being shipped. A second inspection and test
will be made at Pullman, 111., according to the
high standards maintained at Orange.
D. Lawson, who, recently, has been assistant
superintendent and night superintendent of the
Edison factory at Orange, will be superintendent of the new assembly plant. Mr. Lawson,
who is well known to Edison jobbers and
dealers in all parts of the country as one of
the original Edison traveling mechanical instructors, has been identified with the laboratories for many years in various positions of
responsibility and is considered an expert on
the technique of manufacture of the Edison
phonograph.

HAVE

YOU

The necessary layout work at the Pullman
assembly plant is being personally supervised
by Charles Luhr, works manager of the Edison
Phonograph Works, and M. E. Wolf, construction engineer of Thomas A. Edison, Inc.
MAKE

CIGARS

WHILE

TALKER

PLAYS

Milwaukee Cigar Makers Speed Lagging Spirits
With Latest Jazz — Nicotine Shuffle Proves
Popular With Employes During Lunch Hour
Milwaukee, Wis., September 5.— "Music while
we work" is now the slogan of employes of the
M. A. C. Cigar Manufacturing Co., 338 East
Water street, and it is being proved hourly that
music hath charms to soothe the most exhausted
workers that ever made cigars.
It wasn't so bad in the wintertime, for plenty
of pep kept the workers springing jokes and
near-jokes on one another, which made work
fairly pleasant. But it all took time and cigarmakers — well, cigarmakers need every hour in
the day. When summer came and spirits
flagged no more did the sprightly quip enliven
the day — the cigar manufacturing concern became as dull and quiet as Grand avenue on a
Sunday afternoon.
"Oh, gee, I wish we had a talking machine,"
sighed one of the workers one day. It was a
brilliant idea. Next day a collection was taken
up — 25 cents each from every man and woman
who earn their living in the shop. The money
was paid as the first instalment on a large
talking machine equipped with two dozen of
the latest dance and song records. Next day
it was delivered at the shop and during the first
hour, while the machine ground out "Minnie,
Shimmie for Me," and "I'm Forever Blowing
Bubbles," the output of cigars was doubled. The
talking machine won a home instantly.
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Now it is kept constantly on the whirl, grinding out the latest songs while the workers work,
and the cigars accumulate far more rapidly than
of yore. The cigarmakers unconsciously keep
time to the music, and everyone knows there
are not many funeral marches among the popular music of the day.
The machine is especially busy at the noon
hour. Instead of loitering over lunches and
perhaps making a quick excursion to the avenue
for a bit of shopping or a thirst quencher the
twelve girls and an equal number of male employes do a quick change from worker to ballroom-hound, and skip through the Nicotine
Shuffle or other latest tobacco terpsichorean
glides on the polished floor. Charles Fernandez,
manager, heartily approves of the innovation,
and suggests that if anti-tobacco laws should
ever come into effect he and his workers could
start a dancing academy and keep the home
fires burning, all right. It's a great life, say all.
M0TR0LA
C. H.

POPULAR

Yates Tells of the Demand for This
Specialty and Other Products

Los Angeles, Cal., September 4. — Charles H.
Yates, Pacific Coast distributor for the JonesMotrola, with headquarters at 311 Laughlin
Building, this city, states that the demand for
this device is far exceeding expectations. He
has been using large advertisements in the daily
and Sunday newspapers featuring the JonesMotrola, and the local dealers state that they
have closed many sales in all parts of the State
as a direct result of this publicity. In fact,
Motrola business on the Pacific Coast has increased so rapidly that Mr. Yates is finding it
difficult to secure sufficient stock to fill orders.
In addition to the Jones-Motrola, Mr. Yates
is the distributor for a complete line of phonograph accessories, and only recently took over
the distribution of the Sterling reproducer, the
Resurrectone reproducer and Torrington Uniform steel needles.
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Great Preparations Made for Big Fall Demand— L'Artiste Agency With Smith, Kline & French
Co.— Buehn Featuring Edison Tone-Tests— C. C. Mellor Co. Ex pansion — Other News
Pittsburgh, Pa., September 8. — Optimism is
phens Art Store, Barnesville, O., September 15'
the dominant note in talking machine circles in
Baughman & Law, Cambridge, O., September
16; C. P. Yocom, Chester Hill, O., September
Pittsburgh and this is fortified by the fact that
the outlook for the fall trade is most encour17; C. P. Yocom, McConnellsville, O., September 18; Marietta Furniture Co., Marietta, O.,
aging, even though the shortage of talking maSeptember 19; Peoples Furniture & Hardware
chines is still more or less of a disconcerting
Co., New Martinsville, W. Ya., September 20;
factor. However, there is a strong feeling
abroad here that the manufacturers are doing all Carney, Jackson & Enoch, Parkersburg, W. Va.,
September 22; Palace Furniture & Piano Co.,
that is humanly possible to furnish talking machines and phonographs to the trade, and this is Clarksburg, W. Va., September 23; S. A.
further emphasized by the fact that as fast as
Phillips Music Co., Morgantown, W. Va., September 24; Ross Furniture Co., Fairmont, W.
the jobbers receive shipments of phonographs
they are rushed to the various retail dealers,
Va., September 25; C. A. Nessler, Monongahela,
who have a host of clamoring patrons.
Pa., September 26.
As an indication of the trend of the trade in
The Buehn Phonograph Co. is planning for a
rather extensive tone test which will be held
its efforts to supply the demand for talking
on Tuesday evening, September 30, at Carnegie
machines announcement was made here to-day
Music Hall, this city. The artists will be Marie
by H. Milton Miller, manager of the Pittsburgh
offices of Smith, Kline & French Co., Sonora
Rappold and Mario I.aurenti, of the Metropolitan Grand Opera Co. A. A. Buehn, genera!
distributors, that he had made arrangements to
manager of the company, stated that the event
have on display in his showrooms by October
will be one of the musical events of the season,
1 a full line of the L'Artiste phonographs. Mr.
and
that extensive preparations are under way.
Miller stated that owing to the tremendous demand for phonographs, which is now intensified
S. H. Nichols, general manager of the Pittsburgh offices of the Columbia Graphophone Co.,
as the fall orders start flowing in, it had been
decided to secure an additional line of machines
is spending his vacation at the seashore. Mr.
in an endeavor to meet the demands of the
Nichols has been a rather busy man the past few
months and with the aid of his staff of coretail trade. In speaking of this Mr. Miller said
workers has succeeded in making August the
to The World representative: "If I had a thourecord business month. It was stated that the
sand phonographs allotted me weekly for the
next six months I could find a ready market for
past month showed more actual business than
any other similar period in the history of the
every one. The outlook for business is very
bright and there is every indication that this
Pittsburgh offices. A. B. Smith, assistant manager, stated that the outlook for the fall trade
district will see an epoch-making trade this fall
was excellent. He also emphasized the fact
and winter. I am basing this on the fact that
that the service department of the local branch
the iron and steel mills, which are paying high
wages, have orders booked ahead for months to was a potent factor in aiding the sales.
come. The workers are earning good pay and
J. J. Murray, manager of the talking machine
department of Spear & Co., utilized extensive
they are spending it and the talking machine
newspaper space in directing the attention of
trade is bound to get a large share of it."
Mr. Miller stated that sales of OkeH records
the public to the advance in prices of talking
were increasing at a rapid rate.
machines. Mr. Murray's department is one of
Under the auspices of the Buehn Phonograph
the most complete in the city. The lines carCo., Edison distributors, a series of tone tests
ried are the Victrola, Sonora, Vitanola, Aeolianare now under way in the Pittsburgh district
Yocalion and Crescent-Silvertone.
that are attracting large and interested audiJ. C. Roush, president of the Standard Talking Machine Co., and Wallace Russell, also of
ences. The soloist is Marie Tiffany, of Metropolitan grand opera fame, who had her opening
the Standard Co., spent several days the past
engagement on Tuesday, September 2, under
week at the Victor plant at Camden, N. J.
the patronage of A. J. Harter, Edison dealer
H. J. Brennan, manager of the Pittsburgh
of Altoona. Pa. The engagements of Miss
Pathephone Co., anticipates a brisk trade in the
sale of Pathe machines and records this fall.
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is the motor and the nerve controlling it is the governor.
Does your make of phonograph develop heart trouble occasionally? All right, we are qualified to prescribe and have the right
treatment.
DON'T buy a motor unless it is equipped with the WILLSON
SPRING MOTOR GOVERNOR.
The mechanical excellence of
the motor is assured, for this governor cannot be used on any
motor unless it passes a high standard of workmanship.
Write us, we will be glad to send a representative.
WILLSON

SALES

GO.

WALTER
S. GRAY'S
JOBBER'S BULLETIN OF
PHONOGRAPH ACCESSORIES
The best of everything my policy and the
best of service my practice.
Albums; Attachments for Edison Machines
to play all records ; All in One and plays
all attachments to play all Records on Columbia and Victor Machines; Corrugated and
Wooden Packing Boards; Diaphragms-Mica;
Edison Diamond Points; Edison Sapphire
Points; Fibre Needle Cutters; Harmonicas;
Lansing Khaki Covers; Literature Hangers;
Easels and Monthly Supplement Displayers;
Monthly Supplement Envelopes ; Needles,
Steel and Semi-Permanent; Pathe Sapphire
Balls; Ready Files; Record Cleaning
Brushes, Printed and Unprinted :
Record-Lites ; Record Stock Envelopes for all
sizes Victor, Columbia, Pathe; Reproducers;
Record Delivery Envelopes, ll^xll^ and
13l/2xl3l/2
; Seals and Stickers for Envelopes
Strings.
and
Packages; Sticker Moisteners; Violin
WALTER
S. GRAY
942 MARKET STREET
SAN FRANCISCO

He stated that he had made ample plans for
caring for the looked-for rush for goods. L. N.
Stewart, assistant manager, returned from his
vacation trip to the East.
C. W. Baldwin, of Meyersdale. Pa., and Zimmerman & Wild, of Connellsville, Pa., are two
of the new local agents who will sell the Pathephone and Pathe records.
J. C. McGinnity has taken over the Victor
shop of B. J. McGinnity & Co., of Blairsville,
Pa. The new owner and manager has just returned from France, where he served in the
American Expeditionary Forces.
The Victor shop of the Leroy Foster Co., at
Rochester, Pa., has been taken over by the
Ingram Music Co.
Extensive arrangements are being made by
the C. C. Mellor Co., Victor distributors, for the
fall trade. John Fischer, manager of the Victrola department, stated that there was every
indication for a marked increase in the sales
of Victrolas and Victor records. The Mellor
Co. is an enterprising Victor distributing agency
and Manager Fischer has surrounded himself
with an able corps of assistants in both the
wholesale and retail departments. The work
of the educational department is in the capable
hands of Miss Lili an A. Wood, who has just
returned from her vacation.
George H. Rewbridge, of the W. F. Frederick Piano Co.'s wholesale Victrola department, is very optimistic concerning the future
of the Victor trade in this and adjoining distr'cts reached by his salesmen.
TO

MAKE

TALKING

PICTURES

Hal Clements Photo Features, Inc., Bronx,
is a recent New York incorporation which has
been organized with a capital of $150,000 to engage in photographic and motion picture business and the making of talking pictures. The
incorporators are: Hal Clements, 56 North
Fourteenth street. Flushing, L. I.; John E.
Hume, 950 Sherman avenue, and Daniel K.
Mitnick, 976 Tinton avenue, Bronx.
LARGE

EXHIBITION

OF SHEET

MUSIC

The Charles E. Rote Music Co.. Battle Creek,
Mich., Victor and Brunswick dealers, have made
plans for" a large exhibit of their publications at
the Hotel La Salle during the International
Lyceum & Chautauqua Association Convention
beginning on September 14 in Battle Creek.

Phonograph motors and specialties
Williamsport,

Penn.
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Die Cast Tone Arms, Reproducers
and Attachments in any Quantity
PARKER WHITE - METAL & MACHINE CO.
ERIE, PENNSYLVANIA
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pupils now should be taught appreciation from
the intellectual standpoint. Pupils may learn at
that time the difference between the song, the
ballad, the opera aria and the oratorio type.
Pupils may now begin to learn the various
functions of the instruments in the orchestra
as well as the essential difference between the
overture, the sonata, the tone poem and the
symphony. Finally, he may be able to see how
music may help develop his intelligence and
information in geography, history and English,
folk songs and dances, great musical compositions which depict historic events and all the
wealth of music which has literary background
and sources of inspiration can thus be placed at
the disposal of pupils in this work of showing
the unity that pervades all art and form of expres ion. Itis obvious that the Grafonola is the
only means of bringing to the schools the great
music of all time sung and played by artists,
serving not only a definite and ennobling means
by musical culture, but as a very important and
integral factor in the entire life of the school.

CURRICULUM

This Was the Conclusion Arrived at by Those Who Had the Privilege of Hearing J. Milnor
Dorey Discuss the Important Function of the Grafonola in the Domain of Education

At a recent convention of the Ontario Educational Association, held in Toronto, one of
the most interesting addresses was made by J.
Milnor Dore}', of the Columbia Graphophone
Co.'s Educational Dept.
In the course of his address Mr. Dorey gave
some interesting information regarding the
progress of the Grafonola as an indispensable
factor in the school curriculum.
The practical use of the Grafonola was shown
by the interesting drill executed by a class of
boys to a record, the music of which was written to fit into the needs of bodily movement
necessary for proper calisthenics. Another class
of girls executed a folk dance prettily, showing
not only a very concrete and practical use of
the Grafonola in bringing to schools the wealth
of folk dances and games for children, but that
it is of direct aid in fulfilment of the law of the
province, which states that there shall be a
course in physical drill "to provide rational
forms of exercises for the attainment and maintenance of health, the development of a symmetrical body, and the formation of habits
and ease in muscular movements."
of Itgrace
was also shown that it is possible to teach
penmanship with the Grafonola. A class of
pupils at the blackboard went through a set
of penmanship exercises to the direction of a
voice speaking in record form, which not only
gave them instructions for position and posture,
but counted the time rhythmically. This arrangement thus enables the teacher to move
about the room to correct false positions and
incorrect writing, and at the same time relieves
her of voice strain in counting. The same
pupils then wrote some exercises to musical
records in three-four and four-four time, maintaining again the evidence of increased legibility and ease of arm movement when the counting is done rhythmically, that is, musically.

The entire subject of musical appreciation
was then taken up and various records played
to show how to map out a course in musical
appreciation, running from the kindergarten to
the High School, all the music employed graded
in a thoroughly pedagogical and psychological
plan. First were played records for the sensory period, the child period, when concepts
were made through the senses, selections embodying simple rhythms, descriptions of nature, and simple sounds. Then came the associative period, in which pupils now began to
interpret their learning in terms of other knowledge, and selections were played in which the
element of discrimination was pronounced, music
bringing out different types of songs, elements
of time, form, etc.
In the adolescent period it was shown that
ANNOUNCE

NEW

BRUNSWICK

The

The Brunswick-Balke-Collender Co. has announced achange in the list price of Brunswick
machines, owing to the introduction of new
models into the Brunswick line. Some of the
former models will be discontinued and new
models substituted at new prices. In making
this announcement Edward Strauss, of the New
York office, said that the machines now being
made at the factory would be sold at the former price and the new models would be automatically substituted for them when the present
machines were exhausted and the new prices
would only- affect the new machines.
Model No. 7 will remain the same at $100.
Model No. 10, at $125, will be discontinued and
No. 110 substituted at $135. No. 12, at $125,
will be discontinued and No. 112 will be substi-
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The Lewis tone arm (Universal), which was
recently offered to the trade by the Lewis Tone
Arm Co., is reported to be already meeting
with much success in the trade. The sales of
this new tone arm are under the able management of Vitus F. di Lustro, widely known
throughout the talking machine trade and whose
offices at 154 Nassau street are also the sales
offices of the Lewis Tone Arm Co. A feature of the Lewis tone arm is the spring
balance, which accurately determines the weight
of the tone arm upon the records:
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tuted at $150. No. 17, $200, will be replaced by
No. 117 at $225. No. 20, at $225, will be replaced
by No. 120 at $260. No. 22 will be discontinued
and several new models will be substituted,
among them being period models. All the new
models will be equipped with the new Brunswick motor, which is distinctive in design.

PRICES

Many Former Models to Be Discontinued and
New Models Substituted at New Prices

The latest, most intelligently constructed
lateral record in the world
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The CARDINAL Li ne of Phonographs
your store will mean

in

First. — That you will be handling instruments
of exceptional quality.
Second. — That you will be satisfying your trade
with the instrument that stands supreme in reproduction, appearance and performance.
Third.— That the merits of the CARDINAL
Phonograph plus our powerful dealer co-operation will put you squarely on the road to beterritory.
come the biggest phonograph dealer in your

ft

SUPREMACY
The CARDINAL

Tone Expansion feature is

the biggest step ever taken towards the ultimate goal of master reproduction. The wonderful "lips" of this chamber — lips which literally lift the sound from the instrument, are
,a powerful factor in the popularity the CARDINAL enjoys. Add to this the elegant symmetry of CrVRDINAL cabinet design, and you
have supremacy in the phonograph field.
CARDINAL
lliQ^rj)

f

Phonographs offer a most profit-

representation. With big selling points, a
liberal sales policy, generous discounts and a
complete dealer service, there is every reason
in the world why you should take on the
CARDINAL Line and do a big money making
business right' from the start.
A card from you will bring detailed informaT
tion of a bigger, better business proposition.
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for twenty-seven years and was, until his recent
promotion to the position he now occupies, assistant to General Manager Andrew G. McCarthy,

CENTERS

August Business of Notable Volume — Allen's New Record Department — Displays During "Buyers'
Week" — "Tone Clear" in Demand — McCormick's Fine Store — New Sherman-Clay Manager
Portland, Ore., September 6. — While many of
the talking machine dealers say that business was
quiet during August, an inquiry into the facts of
the case does not seem to justify this opinion. A
great many talking machines have been sold this
summer, more in fact than dealers were prepared
to deliver. Last winter's and last spring's business
was of such an unusual volume that the summer
sales appeared small in comparison. Many of the
people who went on vacations, however, took portable machines with them. There was hardly a camp
that was not provided with an instrument of some
kind. Nearly every automobile party had its talking machine along. These visitors have been buying records in large quantities. While some dealers have been fortunate enough to have almost
an adequate supply on hand, many of the record
departments have been quite unable to meet the
extraordinary demand.
No more beautiful record department can be
found on the coast than the one just completed in
the store of the Wiley B. Allen Co. The floor
space is 60 by 100 feet. Record racks are conveniently arranged between the rows of demonstration rooms, leaving wide aisles on each side.
The good taste displayed in the whole arrangement
reflects great credit upon the manager. Frank M.
Case, whose ideas have been carried out in every
particular.
During the "Buyers' Week" the new Stradivara
plant at Thirty-third street and 'East Broadway
was open for the inspection of the visiting merchants. Visiters were most hospitably received
and were shown the many features of the new
Stradivara instrument. The company, which had
been making Stradivara machines for about a
year, was recently reorganized and the new plant
at Thirty-third and East Broadway acquired. The
plant, which was formerly occupied by the Jeffrey Airplane Co., has been completely overhauled
and equipped with machinery for turning out the
instruments. A branch office has been opened in
San Francisco, under the management of Charles
Soule.
Harry L. Marshall, local manager of the Edison
Co., motored over eastern Oregon, Washington
and Idaho. He found conditions exceptionally
good. The farmers are having wonderful crops;
the best wheat belt averaged 50 to 60 bushels an
acre, and the crops throughout the entire section were generally good. One of the traveling
men and a mechanic accompanied Mr. Marshall.
The mechanic gave instructions to the dealers.
The Victor agency in Corvallis, Ore., has been
transferred to the Warren Sharpe Furniture Co.
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of San Francisco. Mr. Hunt's offices are in the
Blake McFal] Building, at 45 Fourth street. Mr.
Hunt's thorough knowledge of the Victrola business makes him a fitting successor to Charles H.
Carder, former manager of the department.
Cass Altschuler, representing Walter S. Gray,
of San Francisco, is selling phonograph accessories to the trade in Portland this week. Mr. Altschuler says that business is growing by leaps and
bounds.
Paul B. Norris, who for several years has been
with the Wiley B. Allen Co., in Portland, and who
has gained for himself the reputation of being one
of the best salesmen on the coast and a famous
"closer," will look after the outside trade for
awhile.

During Buyers' Week in Portland Mr. Hunt was
called upon by C. B. Sampson, Sampson Music
Co., Boise, Idaho; Mr. Reed, Reed Bros., Burns,
Ore.; Mr. Botkin, the Botkin-Joy Drug Co.,
Caldwell, Idaho; Mr. Huntly, Huntly Drug Co.,
Albany, Ore.; Mr. Johnson, Logan Music Co.,
Twin Falls, Idaho, and Mr. Swartz, Roseburg
Furniture Co., Roseburg, Ore.
C. Guy Wakefield, of the Wakefield Music Co.,
is at present visiting the towns of the Willamette
Valley, establishing Cremona agencies.
Edison talking machines are selling fast in the
phonograph department of Eilers Music House.
Columbia Grafonolas are also in great demand and
a good supply is on hand. The wicker phonograph— a novelty in a charming room with its
dainty cretonne hangings, artistic furniture and
picturesque setting — has been very much admired.
The new quarters of L. D. Heater, of the Columbia Graphophone Co., are now located in the
Spaulding building at Third and Washington
streets. The rooms have been newly decorated and
furnished and are handsome and comfortable.
The dictaphone school is a success ; the classes are
large, but J. R. Haight, manager of the department, says that it is not possible even with the
large number of pupils they have to supply the
demand for operators.
C. V. H. Jones, in a new Nash car, accompanied
by his wife, visited Portland the last week in
August. Mr. Jones is the wholesale representative of the Columbia Graphophone Co. in Seattle.
He spent a day with L. D. Heater, local manage.-.
Quite a number of Columbia dealers visited Portland during Buyers' Week. Among them were
M. E. Everett, of North Bend, Ore.; Mrs. W. H.
Bokenkamp, of LaGrande, Ore.; J. S. LaMar, of
Tillamook, Ore., and Mr. Burdick, of Reedsport,
Ore.

A beautiful Art Kraft talking machine is on display in the window of the McCormick Music Co.
A dark finished reed case makes a very attractive
machine. It is furnished with an electric motor.
E. B. Hyatt, of the Hyatt Talking Machine Co.,
has returned from the beach where he has been
during the summer. Business is very good for
this time of the year, said Mr. Hyatt. He has accumulated fine
a
lot of stock and expects a splendid
fall trade.
The Remick Song Shop is making a big success
of its new talking machine department. Columbia Grafonolas are sold, the demand for them continues and the supply on hand is taxed to meet this
demand.
The McCormick Music Co., Inc., is the name
given to the old Columbia Grafonola Shop. S. J.
McCormick is manager and will carry pianos as
well as talking machines. Mr. McCormick has secured agood lease, has a line location, capable assistants and is thoroughly well acquainted wLh the
business of which he is the head and which he will
no doubt make a big success. Tom J. Cooney,
who for sixteen years has been a faithful employe of the Columbia Co., will be in charge of the
stock and repair department of the McCormick Music Co., Inc. The Columbia and Victor machines
are carried by this house.
A fine lot of Brunswick talking machines has
been received by Wheeler Dodds, manager of the
talking machine department of Edwards Furniture
Store. There is a big difficulty, however, in getting enough Victors, and records are slow in coming in. Mr. Dodds has just returned from a trip
Valley.
to Roseburg and other points in the Willamette

H. E. Hurd, of Chicago, has joined the force
of the Wiley B. Allen Co., in the talking machine
department. He has only recently returned from
Rome, Italy, where he was confidential clerk to
the American Military Attache, Colonel Buckey,
during the war.
The Wax-Wilson Co., distributing agents tor
"Tone Clear," are very much gratified with the
result of their advertising campaign in The
World, which has brought orders and inquiries
from all over the United States and Canada.
Mr. Wax says they have made some very fine
connections through the advertisement.
The wholesale Victrola department of Sherman,
Clay & Co. has a new local manager, Elmer B.
Hunt, who has been with the San Francisco house

Very interesting ads of the Brunswick phonograph are published in the local papers by the
Powers Furniture Co.
J. H. Wheeler, of Petersburg, Alas.; P. C. Mc(Continiicd on page 114)
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Cormack, of Wrangle, Alas. ; James Reed, of
Burns, Ore., and 0. E. Ellingson, of Weiser,
Ida., all Edison dealers, called on Mr. Marshall,
manager of the Edison Co. in Portland, during
Buyers' Week.
All reported big business.
The Jennings Furniture Co. are advertising the
Widdicomb phonographs extensively.
Most impressive advertisements of the Sonora
are presented by the local branch of the Bush &
Lane Piano Co.
The G. F. Johnson Piano Co. show a variety
of Cheney phonographs of the most exquisite
period models. This company are exclusive
agents.
During Buyers' Week in Portland the Pathe Co.
gave between 300 and 400 demonstrations of the
new model Actuelle, which created a very favorable
impression among the dealers.
The Brunswick Co. are 2,000 machines behind
orders, according to Manager McKinley.
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(Continued from page 113)

NEW

TALKING

CO.

Diaphragms
SERVICE

109-113

West

Voice

Broadway,

New

York

record as was done in any previous month.
In addition to domestic orders the export
business in International records is assuming
increasingly large orders, new territory being
taken up very rapidly. South America, particularly, is getting into the field very strongly
for all classes of instrumental records and particularly for records of Spanish character.

notably the Hessig-Ellis Drug Co., of Memphis,
Tenn., who are dealing exclusively in Emerson
International records in the southern Mississippi territory; the Strevell-Paterson Co., of Salt
Lake City, cover a large area in the Far West,
west of the Rocky Mountains; the Western
Jobbing & Trading Co., of Los Angeles, who
are distributors for the southern part of California, and the Alexander Drug Co., of Oklahoma City, for the State of Oklahoma.
In addition the Marshall-Wells Co., of Duluth;
C. L. Marshall & Co., of Detroit, and the Ohio
Sales Co., of Cleveland, all report unusually
heavy prospects for fall business in the International line. The Chicago office of the Emerson Phonograph Co. is to-day doing from three
to four times as much business in International

Natural
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Boston, Mass., September 8. — The New England Talking Machine Co. of this city, manufacturers of the "Perfection" phonograph accessories, have announced the opening of Eastern and export offices with the Phoenix Trading
Co., 1265 and 1269 Broadway, New York City.
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L. D. Rosenfield Tells of Progress of Emerson
International, Inc. — Appreciation of Product
— T. J. Porske's Good Trip in the West

N.

Y.

In a recent chat with The World Louis D.
Rosenfield, sales manager of the Emerson International, Inc., and in charge of the company's
repertoire sales and advertising, commented as
follows upon the progress that the company
is making:
"That Emerson Internatior.al records are finding an assured place in the hearts of the musicloving public is proved by the very unusual
increase in orders coming from all parts of the
country, both in the way of new orders from
newly established dealers and distributors and
also from repeat orders from those who have
already handled the Emerson International records. Not only are the catalogs in foreign
languages finding favor with the 'music-loving'
foreign-born population, but the special 'International" catalog" is arousing unusual attention,
largely due to the fact that the American to-day
is rapidly becoming educated to the better class
of music, including operatic and high-class instrumental selections.
"The dealers are finding it increasingly easy
to make a quick turn-over of a product which
is wanted by everybody. This circumstance
can be traced back to the last two or three
years when artists of high-class talents gave
their time to further war interests by giving
concerts in practically every city and town in
this country. America is waking up musically
arid the Emerson International dealer is finding that he has a larger public every month."
Theodore J. Porske, assistant manager of
sale's of Emerson International, Inc., has just
returned from a two months' trip through the
Middle West in the interest of Emerson records.
He reports an unusual demand for Emerson
International product both from foreign and
American dealers. He states that many of the
dealers are waking up to the fact that the
foreign catalogs represent a real investment in
the merchandising of records and that right at
their door lies a field represented by the foreign
population that is only too ready to buy the
best that is put upon the market. Mr. Porske's
itinerary included practically all of the Middle
Western States, including an intensive survey
of conditions in Chicago. In his opinion the
held for phonograph products is more promising than ever before in the history of the industry and will probably continue indefinitely
and to an increasing degree.
In the last few weeks several new distributors have been added to the International list,
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Alessandro Gabrielle, Soprano
Izio Cacchini, tenor

Luigi Gentili, Contralto
Dos Santos, Basso

who gave their opening concert in Carnegie Hall, Sunday
will tour the country, giving over 100 concerts.

evening, September

1 4, and who

1

These singers' arrival in this country was announced by the Associated
ing flashed on the screen of every motion picture house in the country.

Press, as well as be-

I

Their concerts will attract further publicity in both the daily and Sunday
States and Canada.

papers of the United

I

Starting October first four double-sided records will be released each month — all having a tremendous sale. Mr. Dealer, you cannot afford to miss this opportunity.
October
FIRST

RECORDINGS

Releases

BY

THE

SISTINE

QUARTET

No. 6146— A— Alleluia (Jomelli)
$1.25
B— Panis Angelicus (Sannacconi)

SISTINE
SISTINE

QUARTET
QUARTET

No. 6147— A— Ave Maria (Antolisei)
$1 .25
B— O vos Omnes (Vitoria)

SISTINE
SISTINE

QUARTET
QUARTET

SISTINE
SISTINE

QUARTET
QUARTET

No. 6148 — A — O Sacrum
$1.25

Convivium

B— Christmas

(Noel)

(Perosi)

(Kanzler)

No. 6149 — A — La fontana di Caraouet
$1.25

LYRIC

B— The Return

RECORDS

(Letorey)
SISTINE
of the Herd (Muller)
SISTINE

ARE

QUALITY

QUARTET
QUARTET

RECORDS

Our product is not new — We need no introduction to the
trade. For the past few years we have_ manufactured
records which met the severest tests of the musical critics.

Ik

Making constant improvements, and sparing no expense,
we have today what is admittedly the most artistic as
well as the most successful of all hill and dale records.

1

tVER

The above announcement
periority ofour product.

SCRATCH^

is only added

Lyric records have a ready sale. A complete catalog of secular, sacred,
standard, operatic, popular and dance music awaits your order.
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customers ask for wicker cabinets or coverings
in which to encase their machines for use on
porches that they may correspond with either
porch or garden and lawn furniture. Then
there is the demand for cabinets that can be
artistically painted to conform with the new
fad of decorating old and antique furniture by
painting it something after the fashion of the
cubist art. It is my belief that this condition
and situation is being met with throughout the
entire country and is not confined to any one
locality, and it is almost a certainty that the
machines must follow in the paths of the architects and artists
of the
Vernon
Dalhart,
whoday."
is at the Newman

YEARS

Extensive Advertising Campaign Responsible for Increased Business — Manager W. J. Simonson
Enlarging Talking Machine Department — Vernon Dalhart and Edison Phonograph in Test
Kansas City, Mo., September 8. — The month
of August was the best summer month for the
talking machine in this city and territory during the past three years. Business in all its
phases was much heavier, the sales aggregating nearly twice the total of the same month
a year ago. The record business displayed almost the same increase as did the sales of
machines. The collections were much better
than they have been for some time, displaying
that the trade is upon a much better financial
basis.
C. V. Bissell, manager of the local branch of
the Starr Piano Co., declares the advertising
campaign being conducted by the larger houses
of this city is directly responsible for much of
the increased business. He points out that the
"beautiful home" contest which is being conducted by the Kansas City Star, the largest
daily newspaper in this city, has brought a great
deal of influence to bear upon the public, particularly from an artistic standpoint, and musical instruments for the homes were in great
demand.
Kansas City has attracted the attention of
the entire country through an advertising campaign of the assets of the city, which has become
known as the "Do You Know" series. These
ads have been appearing in 172 of the leading
newspapers of the United States and one in
France and one in England. The fund for this
advertising of the city was raised by popular
subscription, the J. W. Jenkins' Sons Music
Co. contributing $500 and the Schmelzer .Arms
Co. $200. These two firms represented the talking machine jobbers and retailers of Kansas
City.
The J. W. Jenkins' Sons Music Co. recently
announced that a new warehouse would soon be
constructed for the company of re-enforced concrete at 2100 and 2110 Wyandotte street. It will
be seven stories high, 150 by 152 feet, and cost
a little more than $300,000. The month of August brought an extremely good business to the
Victrola department of the Jenkins Co. and the
company reports an increase in the demand for
records, which indicates that the business in
the talking machine record department will be
much larger this fall and winter season than it
has ever been before.
W. J. Simonson, manager of the local branch
of the Smith, Barnes & Strohber Piano Co., reports that the business in his talking machine
department has increased tremendously in the
past month. Mr. Simonson has devoted a large
portion of his time in putting the talking machine department of the company, which handles both the Victor and the Columbia, and the
machine made by the Smith, Barnes & Strohber Piano Co., upon a par with that of the piano
business.
M. M. Blackrnan, manager of the Phonograph
Co., Edison jobbers, declares that the business
during the past month has been exceedingly
good. Mr. Blackrnan says: "Business during
the fall and winter season this year will more
than double that of the past year in this city
and territory; it is safe to estimate the increase to that extent, for the demand has proved
that such will be the case. It is a natural business development and not a guess, for the commercial development of the city and territory
has increased in just that proportion. There
is going to be a heavy demand for machines
and records and the demand is going to be
much larger for the higher-priced, higher-grade
instruments than most dealers anticipate."
J. C. McDonnell, of the J. C. McDonnell,
Music Co., reports that the business during the
MAIN
SPRINGS
7-8 x 022 x 10-inch - - 27c
1 3-16 x 022 x 18-inch 67 l-2c
EVERYBODY'S
Philadelphia, CO.
Pa.
38 North 8th Street TALKING MACHINE

past few weeks has been exceedingly good. Mr.
McDonnell declared that next spring he intended to enter the wholesale and jobbing trade with
a talking machine which is known as the
"Donola."
O. D. Standke, proprietor of the Columbia
Grafonola Shop, recently stated that the business has displayed almost an unlooked-for development, especially in the higher-class cabinet machines. "The trade has not only increased and displayed a much better financial

Theatre, sings to his audience and then lets the
Edison machine sing the same song for him.
This has proved especially popular and has
been not only a big advertising feature for the
Edison, but actually has increased the attendance at the theatre.

condition of the territory in general," remarked
Mr. Standke, "but in the retail business there is
being an increased demand for artistic machines, machines that will match and correspond with the furnishings of the homes in
which they are to be used. The public is demanding it and we are receiving requests for
cabinets of period design, and in some instances
this is brought more clearly to the vision when

Staffer

&

BOURBON,

Five demonstration booths have been added
to the equipment of the Redewill Music Store,
talking machine dealers in Phoenix, Ariz.
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Records are the most perfect hill-and-dale records on the market

OkeH Records are played with either a steel or sapphire needle, and are
the only records affording this choice?
The OkeH Library contains a most complete list of popular dance and
vocal hits, and instrumental, sacred, Hawaiian and standard selections?
The country's most popular artists are represented in the OkeH library,
including Henry Burr, Billy Murray, Arthur Fields, All-Star Trio, Van Eps
Quartet, Kaufman Brothers and many others too numerous to mention here?
OkeH Records are all double faced, 10 inch, and retail at 85c.
are issued each month, listing 20 to 25 double-faced records.
Dealers handling OkeH

New lists

Records never have a surplus of any one number.

OkeH Dealers' record shelves are completely cleaned out from month to
month by ever-increasing sales from the demand for this remarkable record.
Drop Us a Line and We
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of the Above.

Do It Now and Fall in Line for the 1919 Fall Profits Which Will
Unquestionably Be the Largest the Trade Has Ever Known.
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Chicago, September 8. — The talking machine
trade of Chicago and vicinity during the past
thirty days, contrary to usual form, has been
decidedly active. A disposition to get the jump
on the fall business commenced to make itself
evident late in August. Large numbers of outof-town merchants have been visiting here with
the sole purpose in view of purchasing talking
machines. Many of our visitors experienced
difficulty in securing sufficient machines to meet
their expected fall demand. Here is the way
one visitor expressed some novel and interesting views on Chicago trade conditions at the
present time.
"The wholesale trade in Chicago is characterized by its spirit of brotherly love truly
marvelous in its application. A large proportion of the wholesale travelers and executives
seem to be unusually altruistic in that they are
agreeing to tell you of some other manufacturer that is able to supply you with machines.
I have been sent from 'So and So' to 'So and
So,' but without result. Talk about your
Golden Rule of the past applied with energy
to the present! It is certainly a case of 'Do
Unto Others as You Would Have Others Do
You'!"
Unto
The above expressions are printed merely to
show what one merchant thinks of the situation
and are indicative of what probably others than
himself are up against and will be up against
later in the fall. 0utPut sold for many days,
weeks, or even months in advance is not an unusual condition of affairs. If, however, ninety
days from date the expected output has been
attained ours will be an exceedingly happy industry, for many monkey wrenches in the form
of labor troubles and the like have been thrown
promiscuously into the business of making talking machines as well as other commodities. The
present outlook regarding labor conditions is
exceedingly hopeful for continued unrest, in
the production end, which points the moral:
Get what you can and get it quick.
However, the fact that a further shortage is
inevitable later on in the fall has had no detrimental effect on retail sales in Chicago during
the past thirty days. Indeed, there is excellent
logic in pushing the sale of the talking machine early in the game.

WORLD

Picking up the newspapers during the first
week in September and glancing over the advertisements, the reader finds quite a substantial representation of the talking machine industry. In most cases, the instruments advertised have been of the better class of upright
and console styles. The console has come in
for more newspaper publicity than ever before
in history. If present indications and the predictions of some Chicago talking machine men
are true, then we are to enjoy an exceedingly
good business in period and console types, during the fall and w.nter. These types are in demand even now to considerable extent and this
is sure to increase right along as the season progresses. It is perfectly logical that the public
should demand the best in talking machines, as
it does in luxuries and necessities. The family
that is satisfied with no less than $18 shoes,
$100 suits, silk socks and stockings is the family that is buying talking machines, which is to
say, so long as business keeps tearing along
"on high," the present abnormal market for
talking machines will continue to exist, and all
classes of workers will continue to be steady
buyers of costly goods.
"Getting the Jump" both in sales efforts and
advertising is evidently the watchword with the
progressive Chicago dealers. This unwillingness to wait upon the season augurs well for the
prospects of business during that season once
it has started in. September advertising is good
advertising if for no other reason than that it
starts a prospect along the mental road which
culminates in the holiday sales.
Our Own Propaganda
This is a much-abused term. There is propaganda good and propaganda bad, but when it
is musical propaganda we are all interested in
it, especially if that particular propaganda results directly in the sale of musical instruments.
This is precisely what the work being carried
on by Mrs. Anne Faulkner Oberndorfer tends
toward. A nation-wide movement for "Americanization Through Music" has been launched
in the Federated Women's Clubs of America by
our own Mrs. O and the particular manner in
which her work is making for the betterment
of the trade (aside from the benefits bound to
result from any musical movement) is told by

the chairman of the Western Division of the
Bureau for the Advancement of Music herself, who has just returned from the biennial
meeting in Peterborough, N. H., of the National
Music Committee of the Federated Women's
Clubs. Mrs. Oberndorfer, by the way, has been
placed in charge of arrangements for a national
study course in music which will be used by
clubs located in every part of the country.
"In planning the course, we have instituted
a series of music memory contests," she said,
"which bear directly upon the need in the homes
of talking machines and player pianos. We
recommend that certain selections be studied
in the homes, and the only music available in
the greater number of homes is mechanical
music. To make good in the memory contests
it is almost a necessity for participants to study
the selections which they are endeavoring to
memorize in their own homes." Arrangements
have been made with the Victor Talking Machine Co. for the placing of the music memory
selections on their record lists. Similar arrangements have also been made with the
Q R S company and the Imperial Player Roll
Co. in regard to player-piano rolls. It might
be mentioned, in passing, that Chicago will have
its own series of musical memory contests this
Fall, with no less an organization than the
Chicago Symphony Orchestra in the leading
role. A series of s'x concerts are to be given
by this organization.
The music memory contests will be sponsored
by the Women's Clubs of many cities and towns.
It is vitally of interest to the talking machine
men of the localities in which these contests
are staged that they be as successful as possible,
and it is to the interest of the latter that they
aid in every possible manner.
Empire Phonoparts Man Here
\Y. J. McNamara. president of the Empire
Phono Parts Co., spent his vacation in Chicago
during August resting up in the Windy City
from the cares attendant upon the Phono Parts
executive in his efforts to keep abreast of the
unusual demand his concern is experiencing.
Mr. McNamara stated that he had installed new
machines to a;d in attaining a maximum output
and said that by September he would be ready
(Continued on page 121)
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to take care of even additional business in tone
arms. The Cleveland factory is going full speed
and will maintain or increase its present output during the Fall and Winter seasons.
Takes Fall Delivery Orders
E. B. Kropp of the Empire Talking Machine
Co., announces that this firm is now tak'.ng
orders for delivery September 1, October 1 and
November 1. A large number of orders have
already been taken for these dates and it is expected that the dates of delivery will advance
progressively from now on through the holidays. Empire records are also finding an excellent demand at the present time. Difficulty
is being experienced in supplying sufficient
records of certain popular numbers. Popular
"hits" and "blues" are selling exceptionally well.
E. B. Kropp left the city late in August for his
annual vacation. He expects to be gone for
three weeks.
Increases Number of Styles
The E. H. Stafford Manufacturing Co., who
a short time ago entered the talking machine
business with three models of "Stafford" make,
known as the "Junior," "Adam" and "Grand,"
added three more styles to the'r catalogue
have
and are now making six models, all of which
are of the console type. The instruments are
all of the "popular" medium-priced variety so
much in demand at the present time. R. H.
Stafford, president of the concern, is bending
every effort to the attainment of a maximum
production. O. R. McElroy, who is in charge
of sales of the talking machine department of
the E. H. Stafford Manufacturing Co., is now
busily occupied with establishing Stafford
agencies. This gentleman will be remembered
by many in the trade as a salesman in charge
of the instruction of salesmen of the Edison Co.
Evening Post Ad Attracts Comment
The advertisement run by the Vitanola Talking Machine Co. in the Saturday Evening Post
of August 23 has elicited much favorable comment both from the trade and from people out-
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FROM OUR CHICAGO HEADQUARTERS—
(Continued from page 119)
Piano Co.'s talking machine department has had
side the talking machine business who have
some excellent window displays during the past
happened to read it. Officials of the company
few weeks in their Jackson boulevard window,
state that inquiries from Canada, Mexico and
which have undoubtedly contributed to their
the Canal Zone have been direct results of the
excellent September business.
advertisement.
Visit Victor Factories
Vitanola Speeds Production
Griffith
P.
Ellis,
sales manager of the Chicago
The strike of the Chicago Building Trades
Talking
Machine
Co.,
recently returned from a
Workers has delayed the completion of the
Vitanola half million dollar plant at Cicero. In visit to the Victor factories and a two weeks'
order to maintain the production schedule of vacation spent with his family in Michigan.
W. C. Griffith, of the Chicago Talking Mathe Vitanola Talking Machine Co., Henry T.
chine Co., visited the Victor factory early in
Schiff, production engineer of the concern, plans
September,
as well as the office of the New
to devote much time to the development of the
York Talking Machine Co., before going on a
personal efficiency and skill of the company's
craftsmen, so that the present equipment will two weeks' vacation.
V. K. Tremblett, traveling representative for
produce the most of which it is capable.
this concern in Illinois, returned recently from
In line with the recommendations made to the
a visit to New York and to the Victor factory
American industry by the Department of Labor
at Camden, N. J.
that steps be taken to train employes to inRichardson & Co. Get Widdicomb Agency
crease production without increase of equipEarly in September an announcement apment, Henry T. Schiff has left for the East to
peared in the Chicago newspapers introducing
speed up production in the Vitanola Talking
the Widdicomb talking machine to the Chicago
Machine Co.'s various plants.
public as handled by O. W. Richardson & Co.
Enjoys Good Business
This concern is a large furniture and home outJ. D. Keating, president of the Usona Talking
fitting establishment enjoying a very large volMachine Co., reports that early September
ume
of business and undoubtedly will succeed
orders are coming in so fast that he finds he is
in
marketing
large numbers of the Widdicomb
obliged to keep the factory going at full speed
product. The first ad announcing the line feato keep up with the demand. The Usona Talktures the Widdicomb Chippendale console,
ing Machine Co. has recently opened agencies in
Queen
Anne Cabinet, early American console,
Omaha, Nebraska; Houston, Texas; Cincinnati.
cabinet styles.
Sheraton
and
Ohio; Waterloo, Iowa; St. Louis, Missouri; and
"It is with the utmost confidence that we
other cities.
added the Widdicomb phonograph to our stock
Shows Large Gains
as worthy of association with the name of
Lionel Thompkins, manager of the Cable
Richardson — which for half a century has been
Piano Co.'s talking machine department, recently left for a visit to Kansas City and St. noted for dependable merchandise." The foregoing is the send off given the Widdicomb
Louis, where he plans to see local dealers. Mr.
phonogr
aph by the Richardson Co
Thompkins states that the average gain during
Use Talking Machine In Court
the month over the corresponding months of
Judge Stelk of the Speeder's
the year previous was 98 per cent, in records and
of this city
has decided that the talking Court
machine has its
48 per cent, in talking machines. This is conplace in the courtroom as a taker of evidence
siderable ofan increase, and it is probably repre(.Continued on page \22)
sentative of other local houses.
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the fall-boards of very fine pianos. Forty-nine years of the best piano
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highly attractive models of NEWMAN
BROS. PHONOGRAPHS,
each standing upon the same basis of sincerity and technical excellence which has
characterized the eminent piano-making of the house.
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FROM OUR CHICAGO HEADQUARTERS— (Continued from page 121)
But the taste of the workingman in shoes and
lends it. He got into the habit some months
and plans to equip his court with one in the
talking
machines
may
be
vastly
different,
ago
when there was a shortage of Gulbransen
near future. Assistant State's Attorney Dooley
especially when he has never possessed one of catalogs, but is continuing it now because it
made the suggestion one day and the Judge
signified quick acceptance of the idea. It is these instruments. While more high-priced and
seems to give better results than the old plan.
said that the testimony of policemen who arrest
In lending it he intimates that the catalog has
better quality talking machines are being sold
automobilists will be taken on the instrument.
this season than in any previous one, it would
a value greater than the prospect might otherwise attach to it. And also gives himself an
Absolute accuracy will be one of the advantages
be erroneous to claim that they are all being
offered by the use of the machine.
purchased by the workingman. The music lover
excuse for calling at the prospect's home some
who has owned a small or inferior instrument
Wage Earner Spends Lavishly
is purchasing as well.
Who's buying your talking machines? A
Plays at Execution
In Moundsville, Ya., on the 8th of August,
Speaks at Educational Meeting
recent article in the "Chicago Tribune" pictures
days later."
Mrs. Anne Faulkner Oberndorfer, chairman
the workingman of today in the midst of one
a negro was executed in the penitentiary while
of the Western Division of the Bureau for the
long orgy of revelry in the matter of luxury
a talking machine played "Lord, I Am Coming
purchases. Shoes, clothes, personal vanities,
Home Today." Three selections were played.
Advancement of Music and author of "What
talking machines, pianos, automobiles, etc., are
W hile the prisoner was marching to the gallows
We Hear In Music," of Chicago, made an address at the recent Victor educational conference
only items in a long list of expenditures of
"Nearer, My God, To Thee" was played, and as
which he will have nothing but the best. Is at Camden, N. J. Her subject was "Americanhe walked up the scaffold steps "On The Mounthis true? If we are to take the word of numerization Through Music." She told of the plans
tain Tops With Jesus" was heard, then as the
ous Chicago talking machine men, the question
of the Women's Clubs throughout the country
trap was sprung came "Lord, I Am Coming
to support this movement in music which will
can be answered most decidedly in the affirmNew Platers in the Field
Home Today."
ative, at least insofar as talking machine pur- emphasize the part played by talking machines
and records.
chases are concerned. The class of persons
Robinson The Plater, a local firm which has
Move Steger Department
responsible for the big Spring and Summer
been plating talking machine hardware for a
business, and the class to be responsible, for an
The wholesale talking machine department of number of years past for some of our largest
undoubted Fall business of unusual proportion,
the Steger & Sons Co. in their building at Jack- talking machine houses, recently completed the
son boulevard and Wabash avenue has been
addition of new equipment at its new factory
is said to be the affluent workingrnen. Howat 420 West VanBuren street. M. J. Decker,
moved
from the fourth to the third floor. Roy
ever, it being granted that the "workers,"
whose wages have steadily increased, form the
Hinnian, manager of the Steger talking machine
manager of the concern, announces that they are
large percentage of talking machine buyers, is business, has his office located on this floor also.
now ready to take over additional accounts.
it still true that he will have nothing but the
The Steger Co. have been doing some aggressive
This house is said to be the largest in the
best? The talking machine merchant wants to retail advertising in Chicago daily newspapers
Middle West doing this kind of work.
of late with excellent results.
know what way said workingman (a term very
Advertising the Bliss Reproducer
"Lends" His Catalog
much abused, by the way, for are we not all
A number of excellent advertisements similar
workingrnen) is going to trend in his tastes. A
to those which have appeared in The Talking
The Gulbransen-Dickinson Co.'s Bulletin
State street retailer (not of talking machines)
prints a very interesting article concerning one
Machine World of the Bliss Reproducer have
says:
appeared in Chicago newspapers recently. Eviof their dealers who "lends" instead of "gives"
his catalog to customers. The idea as applied
dently Bliss Reproducer, Inc., is going after the
"The workingman is having his revel in fancy
toggery, nifty shoes, honest-to-goodness silk was used with pianos, but might be used with
retail business with an unusual degree of "pep."
shirts and the sportiest of cravats. He will
talking machines equally as well. In speaking
The Deferred Payment Plan
about the retail merchant who conceived the
pay $10 to $15 for up-to-date shoes, when he
M. B. Silverman, sales manager of the Mandel
wouldn't pay $2.50 for the same quality in off idea, the article says:
Mfg. Co.. who makes the well-known Mandel line
{Continued on page 124)
"He never gives the catalog away; always
styles."
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MODEL C MOTOR
Spiral gears, noiseless 18 ft. spring; brass governor disc and bearings; universal joint on winding
stem; large diameter worm drive, insuring steady
running; balanced governor balls; best trimmings;
micrometer governor adjuster.

TONE ARM
Universal turn-back tone arm makes easy changing and adjusting of needles. High-grade finish all
over.

DEALERS

ARE

PRAISING
"Certainly, Mr.

"Phoenix: A
paragon of cellence
ex-and
— Webster.
beauty."

Webster: Plus
the finest value
— The Trade.
PHOENIX

1

obta inable."

FOR
Its perfect reproduction,

its profit and

prestige-making

powers,

and

its freedom

from

troubles and come-backs.
1
I

With

PHOENIX

you

get Best Material,

Large

Best Equipment,

Output

Immediate

Join

Best

Finish, Best

Results.

Assures

Delivery

the

PHOENIX

FAMILY

PHOENIX

Lhes "B"
inc
H —MO48DE
W— 1954 inches
D— 22y2 inches

PHONOGRAPH

(SAMPLE
2504-06

West

AND

CO.

SALES DEPT.)

Van Buren Street, Chicago,
Telephone Seely 4320

111.

H — 50i/2 inches
W — 22 inches
D — 24 inches
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FOR THE PERFECT REPRODUCTION OF ALL
DISC RECORDS ON THE SUPERB EDISON

TONE in comparthe ORO
Try with
THK
jljggs, T\C\
* \ llkJ
json
other Edison attachments
and be convinced that it is the one perfect attachment for the Edison.
Ask your jobber or
we send sample on approval ?

May

Retail Price, Nickel Plated, $8.50

Highest Grade Gold Plating $12.50

Mfrs. of highest grade tone arms, reproducers, attachments for phonographs for playing all records. Diamond and Jewel point needles, motors,
supplies, etc.
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HEADQUARTERS — (Continued from page 122)
which this concern is making for the talking
oi talking machines, believes that dealers should
machine market. Mr. Knapp exhibited at the
see to it that instruments handled by them are
of a reliable make, because of the fact that the
Stratford Hotel and was seen there by a representative of The World. Mr. Knapp said that
larger part of talking machines are sold on the
the principal feature of his motor is its noisedeferred payment plan.
lessness. He also said that his motor runs on
"It is a vital necessity," said Mr. Silverman,
either direct or alternating currents without
"that the talking machine give absolute satismaking changes of any sort. Other features
faction to the customer while it is being paid
mentioned are attachments which permit of its
for. About ninety per cent, of talking machines
are sold on the deferred payment plan, and every
operating player-pianos, phonographs and other
similar musical instruments.
dealer must work out his own problem accordTo Launch New Concern
ingly. Only a short time ago the banks were
John Schaffert, who a few years ago was
not very eager to discount talking machine
connected with the Perkins Phonograph Co., of
paper, but the situation now has changed conthis city, is said to be the head of a proposed
siderably. The essential thing in all timenew talking machine business which will be
payment business is to have a first-class machine
launched in this city. The factory will be located
that will stand up under the most severe conditions. The talking machine that cannot give at Sixteenth and Forty-eighth Court, where work
has already started. It is expected that the
satisfaction to the customer while it is being
paid for will inevitably cause friction between
plant will be in operation some-time during the
fall.
the dealer and his customer."
G. P. Bent Manager Weds
Success With Magnola
Chas. M. Bent, manager of the Victrola deHarry K. Hohe. Magnola dealer of South
Haven, Mich., recently placed a large order for
partment of "Bent's Chicago Music Center,"
was married in August to Miss Ida May Burke,
Magnola talking machines at the office of the
of Evanston. The marriage closed a most incompany here. Mr. Hohe enjoys more than
teresting war-time romance. Mrs. Chas. M. Bent
usual prosperous business in South Haven, and
acted as secretary during the war to the medical
is known throughout the city as one interested
unit with which Mr. Bent was connected. The
in municipal and civic affairs.
Here With New Motor
two spent their honeymoon outside of the city.
L. M. Firestone Goes to Coast
Edwin P. Knapp, vice-president of the EffiL. M. Firestone, former president of the Fireciency Electric Corp., was in Chicago during the
stone Phonograph Co., left the city during
month of August, exhibiting a new electric motor
August for Los Angeles, Cal. He will be connected with J. Van Grove, a music merchant of
the southern California metropolis. Before
Phonograph
Hardware
taking up his new work, however. Mr. Firestone will spend a month with relatives at Hollywood, Cal.
New Supply House
The Arrow Supply Co. has been organized in
this city to deal in talking machine accessories.
The firm is said to be backed by a number of

BOULEVARD,

CHICAGO,

ILL.

CHICAGO

prominent Chicago music men and will cater
to the Chicago talking machine trade. H. L.
Burns is manager of the Arrow Supply Co., and
the main office is in the Cable Building.
Canned Sermons
Three thousand of the ten thousand Presbyterian pulpits of the country are vacant. Boy,
enter
an
order for seven thousand talking machines!
"Canned sermons" are a possibility in pastorless Presbyterian churches as a result of action
taken by the Presbyterian New Era Conference
at Lake Geneva on September 3. Dr. W. S.
Marquis, of Chicago, Associate Secretary of the
Conference, gave his O. K. to the recommendation that talking machine records of approved
sermons by ordained ministers be provided for
use in vacant pulpits.
Does anybody doubt that within a few short
years, or perhaps even months, the Deacon will
get out his record catalog on a Sunday morning,
glance over the listed sermons and pick therefrom one for the Sabbath service? The only
possible objection that can be advanced is that
the sermons would necessarily be too short —
or is this an advantage?
Enlarge Department
The talking machine department of the Smith
Piano Co., located at 311 South Wabash avenue,
has been completely remodeled and enlarged. A
number of improvements and conveniences have
been installed and a large counter for the convenience of record customers near the entrance
of the store has been built. The Smith Piano
Co. handles the Columbia line of talking machines and records and has had excellent success
during the present year. R. B. Richmond, manager, expects to do a large volume of fall and
winter business.
Significant
There recently appeared in Chicago newspapers the following advertisement: "Wanted,
Equip

Always
Needle

In

Stock

C ups

Cup Covers
Modifier Rods
Cover Supports
Automatic Stops
Tone Arms
Motors
And

CO.

other accessories.

Write for Descriptive Folders

AMBEROLA

SERVICE

As the Edison Cylinder**
products are not controlled r
by zone system, dealers
anywhere can take ad-

J.
Lake

I. LYONS
St.

Automatic

$1.00 Each
Cash with order
State make
of tone arm used

Contrary to the general
impression, the cylinder
line IS NOT A THING
OF THE PAST. It is absolutely the best value offered the public today.

17 W.

Perfect

Phonographs

Samples

LYONS'
SERVICE,vantage ofwhich
is efficient,
skilled,
and
up-todate.

MIDWEST SPECIALTIES COMPANY
108 WEST LAKE STREET,
CHICAGO

Your

With

Brakes

with made
long
Also
brake shoe
for 1 inch
offset

Patented Au£.
'17 attached.
Simple construction
and28.easily
Made in four styles to fit any make of tone arm.
Write for attractive quantity price
Chicago

PERFECT AUTOMATIC
Room 400, 425 S. Wabash

BRAKE CO.
Are., Chicago
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Furniture factories. Established phonograph
concern will take all or any part of your output
immediately."
Of course it's nothing new to us, but it rather
looks like we're in for a grand old scramble
around the holidays.
New Sachs Catalog
Sachs & Co. have issued a new catalog of the
"Saxola" line of talking machines. The booklet
is attractively prepared with 28 pages of illustrations and descriptive matter. S. G. Sachs,
president of the company, is finding it difficult
to meet present demands of his dealers, so popular has the line proven itself.
Novel Wurlitzer Display
When the cut in the prices of Victor Red Seal,
records was announced the Rudolph Wurlitzer
Co. advertised the fact in a most original manner by placing an electrically driven sawmill in
their Wabash avenue window together with a
few "red seal" records cut through the center
by this same saw. It seemed a shame to spoil
such excellent records, but it proved the old
saying that the morbid attracts the most attention, for the morbidly curious were clustered
about the Wurlitzer window at all times during
the day gazing at the mutilated records.
Six Best Sellers
Record sales have picked up surprisingly
within the last two weeks. The "hits" seem to
get the greater share of the public's attention
and, in fact, most retailers find their stocks
greatly depleted of the most popular numbers.
The six best sellers of the different makes as
reported in Chicago firms are as follows:
Victor: "The Vamp" and "Tell Me"; "Baby"
and "Take Your Girl to the Movies"; "Egypt
Land" and "Peter Gink"; "Take Me to the
Land o' Jazz" and "I Aint'en Got'en No Time
to Have
the Blues"; "Beautiful Ohio," by

MACHINE
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CHICAGO

WORLD

HEADQUARTERS

Kreisler, and "My Swanee Home" and "Alabama Lullaby."
Columbia: "Dear Old Pal of Mine" and
"Serenade"; "Everybody Wants a Key to My
Cellar" and "It's Nobody's Business but My
Own"; "I'll Say She Does" and "Lucille"; "The
Vamp" and "Behind Your Silken Veil"; "Oh,
How She Can Sing" and "And That Ain't All";
"Take Your Girlie to the Movies" and "Pig
Latin
Love." "Oh, Promise Me" and "Sweetest
Edison:
Story Ever Told"; "Wishing That Dreams
Would Come True" and "Won't You Come Back
to Me"; "Rococo" and "Serenade in B Flat
Minor"; "Nigger Blues" and "Satan I'm Here";
"Boy and the Birds" and "Sliding Sid"; "Ma
Curly Headed Baby" and "I'm Gwine Back to
Pathe: "You Don't Need the Wine to Have
a Wonderful Time" and "Oh, That Last Rose
Dixie."
of Summer"; "Daddy Long Legs" and "I Know
What It Is to Be Lonesome"; "Tulip Time"
and "Mandy"; '"Dreamy Alabama" and "Tell
Me Why"; "Castles in Spain" and "Jerry";
"Shake Your Shoulders" and "The Vamp."

(Continued

from page 124)

Emerson: "Mother Machr.ee" and "Little
Grey Home in the Wrest"; "Breeze. Blow My
Baby Back to Me" and "Baby"; "Tell Me Why"
and "Daa Dee Dum"; "Lonesome, That's All"
and "Her Danny"; "Tell Me" and "Mammy O'
Mine"; "Boston Commandery March" and
"American Republic March."
OkeH: "The Red Lantern" and "I'm Forever
Blowing Rubbles"; "Beautiful Ohio" and
"Tears"; "You're Still an Old Sweetheart of
Mine" and "When You Look in the Heart of
a Rose"; "Eye's That Say I Love You" and
"Chong"; "The Vamp" and "Shake Your
Shoulders"; "Beaux Esprits" and "Sliding Sid."
Empire: "I'm Forever Blowing Bubbles" and
"Hearts"; "Sweet Lei Lehua" and "Stephanie
Gavotte"; "Missouri Blues" and "Lassus Trambone"; "Bullets and Bayonets" and "The Nightingale and the Frogs"; "Alcoholic Blues" and
"At the Jazz Band Ball": "The Irish Regiment"
and "General Pershing March."
Sell Many Spanish Records
B. E. Wolfeld, manager of the Chicago office
of the Cortina Academy of Languages, reports
(Continued on page 126)
We illustrate the

"Handy"

Dome

Clamp

Quick action for clamping domes and
frames on Talking Machine Cabinets.
Write for Catalogue of clamping machines
for Cases and for all purposes
VENEER PRESSES AND CLAMPS
HANDY
MFG.
CO.
27 E. Madison St., Chicago, 111.
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(Continued

that with the arrival of September there has
been a noticeable increase in the number of persons studying foreign languages. "Our fall
classes are now opening," he said, "and the prospects are for an excellent season. People are
learning that a knowledge of a foreign language,
especially Spanish, is invaluable. The latter
language is by far the most popular here. The
public in general appreciates the fact that a
knowledge of Spanish will be of great value
during the next few years, due to the influx
of Latin-American trade. The Cortinaphone
method as offered all over the country by talking machine dealers has proved a big success
and is the best method for learning a foreign

The

language in the shortest possible space of time."
Mr. Wolfeld has been in charge of the Chicago
office on\y three weeks.
He succeeds W. G.
Phillips.
Mr. Wolfeld comes direct from the
New York headquarters of the Cortina Co.
New Empire Ad Book
The cleverly prepared book just issued by the
Empire Talking Machine Co. for the use of their
retailers containing numerous advertisements
supplied by the Empire Talking Machine Co. to
its dealers has been received by the trade with
pleasure. There are twelve attractively illustrated Empire advertisements headed by such
interesting titles as "The Impromptu Dance,"
"Old Time Melodies," "Entertaining Guests
With Music" and "The Tie That Binds." A
little note at the front of the book explains that
"You can grow more corn in two acres than one
- — and that holds good with regard to space
occupied by your advertisement in the daily
paper, but again we repeat that you must have
the right sort of copy and cuts, and, above all, a
tasteful, harmonious layout of your scheme or it
will not be fully productive of results." All of
which is certainly very true and backed up by
the advertisements which follow.
Big Jewelers Get Vitanola
C. D. Peacock, one of the largest jewelers in
Chicago, some time ago added the Vitanola line
of talking machines to the long list of products
handled by this house. Their latest catalog
contains a two-page display of Yitanolas. Evidently Peacocks are going after the talking machine business in an energetic manner.
Demand For Tel-O-Tone
Officials of the Western News Co., manufacturers of the Tel-O-Tone line of talking machines, announce that during the month of
August a large number of their jobbers were
supplied in advance for an expected large fall
business and that production at the present time
is going on at full speed to provide sufficient
machines to meet the demand when present supiiillllllUliw
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"ALL-IN-ONE"
Speed INDICATOR
Registering 78 and 80 Revolutions

and

Tester

Original Size
VICTOR records are uniformly recorded at a speed of 78 revolutions per minute.
All other records made are recorded at a speed of 80 revolutions per minute.
To obtain the best results, the instrument upon which the record is played MUST be running at
the required speed.
An ever growing demand for a reliable device which will insure the desired results has been met
by the
"ALL-IN-ONE" SPEED INDICATOR
a reliable instrument, which registers correctly 78 and 80 revolutions of the turntable.
The "ALL-IN-ONE " is guaranteed in every respect, will never get out of order and is an absolute
necessity for EVERY PHONOGRAPH OWNER.
Retail Price, Nickel Plated, $1.00 each.
KAUMANNS
21 E. Van

Buren

Street

&

-:-

plies are exhausted. Jobbing centers of the
Western News Co. have opened up a large number of new accounts in different sections of the
country during the past thirty days and it is
expected that before the holidays the output
of the factories will be taxed to the limit.
Popular With Repairmen
The Acme Speed Indicator, manufactured by
the Acme Engineering Co. of this city, is fast
becoming one of the indispensable parts of the
talking machine repairman's equipment. George
C. Chatfield, of this concern, reports that repairmen are investing in the new invention themselves where employers have neglected to
provide them with it.
B & H Fibre Co. Opens School F. D. Hall, president of the B & H Fibre
Needle Manufacturing Co.. opened downtown
offices in the Kestner Bldg. on September 1,
where he will instruct factory workers in the
manufacture of the B & H Fibre needle. This
work requires an unusual degree of skill and
experience and Mr. Hall has found that when
new and inexperienced hands are placed directl}-

-:-

CO.
Chicago,

Illinois

in his factory beside the experienced workers
the former become quickly discouraged. The
school in the Kestner Bldg. obviates this trouble
and gives the workers, mostly girls, a chance
to perfect themselves before taking their place
alongside their more experienced partners. The
school is equip'ped with several of the devices
perfected by Mr. Hall for the cutting and pointing of the needles and an expert from the
factory has been placed in charge as instructor.
According to Mr. Hall the most difficult of the
various processes is that of assorting and counting the needle. Great speed is required in both
of these occupations and speed is purely a matter of training and practice. Mr. Hall will have
an office in the Kestner Bldg. in addition to the
one at the plant on Kinzie street.
President Sailsted a Visitor
E. H. Sailsted, president of the Multitone
Talking Machine Co., of Eau Claire, Wis., was
a recent visitor. He spent a couple of days at
;!;e Chicago office in the Republic Building, of
which Matt Kennedy is manager. The company
(Continued on page 128)
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ANNOUNCEMENT
A few short months ago we placed Chicago Cover Balance No. 4 on the
market. It was the successor of Balance No. 1 and was so superior to its
predecessor that manufacturers in all parts of the country congratulated us.
Its demand grew steadily. However, in the meantime, we got busy and perfected Balance No. 1 to such an extent that today

CHICAGO

COVER

BALANCE

No.

1

is acknowledged to be "head and shoulders" over anything like it on the
market. Don't take our word for it. Ask any of the 97 manufacturers of
high grade talking machines who are using it.
Samples sent FREE to Manufacturers
We also manufacture EMPIRE TOP HINGES
Send for our new catalogue just off the press
Cover Balance No. 1
(Patent Applied for)
^iis)aiiitiiii[itii:[iiiiiiiiiii)itiii]4i[iii[iiri[iriiiTiiriTiTiT(iiiiiiiiii[]iiiiiiriiiiiiiii|]riiiiiiiiii!iiijiiiiiiiiEiTiTiit]iiiiiiiii[iiiriii]EiiJiiiiiiiciiiiiiiLiiiii3!

Chicago Hinged Cover Support and Balance Company
2242-44 W. 69th Street Telephone Prospect 250
CHICAGO, ILLINOIS
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|\/JAN\ dealers have wondered why they have not seen the Playerphone ad during
the last several months.
The reason was that the Playerphone Talking Machine
Company

has been
We

In addition
delivering

to our

taking

are

now

care of its old customers
ready

three Chicago

our special designed

and

not taking

for the great fall and
factories, we

Playerphone

have

holiday

four other

cabinets

on

new

ones.

trade.

large cabinet

factories

by the thousands.

Live dealers desiring the highest grade and fastest selling phonograph in America are
invited to communicate with us or any of our well-known Playerphone jobbers whose
names are shown as follows :
Clawson & Wilson, Buffalo, N. Y.
Chapman Drug Co., Knoxville, Tenn.
Hornick, More & Porter field, Sioux City, Iowa.
Waco Drug Co., Waco, Texas.
Orchard & Wilhelm Company, Omaha, Neb.
Tootle-Campbell Dry Goods Co., St. Joseph, Mo.
Chas. Leich & Co., Evansville, Ind.
A. C. McClurg & Co., 330 E. Ohio St., Chicago, 111.
Oklahoma Book Company, Oklahoma City, Okla.
Des Moines Drug Co., Des Moines, Iowa.
L. S. DuBois Son & Co., Paducah, Ky.
Reid Lawson, Inc., Birmingham, Ala.
Van Vleet-Mansfield Drug Company, Memphis, Tenn.
Twin City Talking Machine Co., Uhrichsville, Ohio.
John B. Bond, Little Rock, Arkansas
Some

Desirable

Jobbing

Territory

Still Open

Manufactured by

Playerphone
Talking
Machine
D. W. McKENZIE
338-352 North Kedzie Avenue
President
CHICAGO, ILL.

Company
W. D. CALDWELL
Treasurer
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recently bought the factory of the Eau Claire
Trunk Co., one of the best plants in the Wisconsin city, and have made the necessary additions to the equipment and within thirty days
will be on a permanent productive basis with
a new line of machines, embracing a number
of distinctive features of Mr. Sailsted's devising.
The plant is described as a model, furnishing
about 25,000 square feet of surface with abundant
land to provide for future additions. They
have their own millroom, ample dry kilns and
a spacious lumber yard. Mr. Sailsted himself
is a talking machine man of long experience
and formerly traveled for the Columbia Phonograph Co. and previous to organizing the Multitone Co. was a talking machine dealer in Eau
Claire.
World Plant Busy
At the plant of the World Phonograph Co.
Manager E. C. Cook, by the addition of new
equipment, has been able to increase their capacity to a large extent, so that they now expect
to be able to take care of their regular jobbers in fine shape for fall trade. Their plant
is a veritable bee-hive of industry and is
crowded with machines in various stages of
completion. Two of the company's biggest sellers, No. 175 upright and the No. 375 console
type, are illustrated elsewhere in this issue.
Design patents have been secured on the various new models of World phonographs, according to Mr. Cook, and he has received many letters of congratulation from his trade on their
beauty of design and excellent finish.
Playerphone Progress
D. W. McKenzie, president of the Playerphone Co., is proving up as one of the thoroughly energetic men of the Western trade. After
fighting all the year to keep pace with the demand for his product he has at length come. under the wire with new demands made on his
output hitting him in the eye every moment. And
yet with arrangements for additional facilities
and also with new contracts with several plants
that assure him the ability to care for his regComplete

"Colonial"
Phonographs of Quality.

from page 126)

ular jobbers for the fall trade, he is able to announce that he still has some desirable jobbing
territory open. With a view to further development and with a view to centralizing to a
greater extent his activities he has practically
closed a deal for a site 150 feet front and the
same depth on West Lake street, a couple of
blocks west of Crawford, in the 4200 block.
Within a short time plans will be ready for
a fine three-story Playerphone plant to occupy
the entire space and which no doubt will be
used in addition to the present plant on Kedzie
avenue.
Booth Company Locates Here
Nathan B. Bederman, representing Arthur L.
Van Veen & Co. in Chicago as district sales
manager, has taken offices at 105- West Monroe
street in the Standard Trust Bldg. These will
be only temporary, however, as Mr. Bederman
states that he is still looking for permanent
quarters. The Arthur L. Van Veen Co. make
the well-known "Bed Set" demonstration booths
for retail talking machine stores, and heretofore
have not had permanent representation in the
West.
Nightingale Catalog a Good One
The dealer catalog issued by the Nightingale
Manufacturing Co. about a month ago and
mentioned in The Talking Machine World previously has aroused no little favorable comment
on the part of dealers handling this instrument. The catalog is a little bit different from
the usual type, both in illustrations and the
appeal of its copy. The comparison between
the famous songster and the instrument is most
ingeniously effected.
Again Pianos and Phonographs
In this issue of The World, Newman Bros.,
a piano manufacturing concern of nearly half
a century standing, announce that they are
ready for the trade with an attractive line of
Newman Bros, phonographs. The Newman
Bros, pianos and player-pianos, the latter containing the concern's own player action, have a
wide reputation for excellence and durability,
Phonographs

For

Immediate

Made to Win and hold Dealer's business.

E.
-

H.

Tone Control, the "step up" process of simplifying the sound and numerous other distinctive
Cheney features are described in full. "Important Points for Your Service Department"
is another valuable talk on the care machines
should receive upon their arrival at the store.
The Cheney catalog for the use of talking
machine prospects is an artistically prepared
booklet of twenty pages containing a series of
photo-illustrations
which set off the irfstru(Coutinued on page 130;
Shipment

We are in business to stay and to market our product through dealers
Dealers to handle our line are desired. Ask for terms, prices and advise
ns as to your requirements. We have large manufacturing facilities and
will be able to supply all who complete arrangements at once.

Selling Agents and Distributors are wanted in different parts of the country.
are also offering

and the company feel sure that the same renown will accrue to their line of phonographs
which the company's experts have been working
on for a long time.
Cheney Dealer Service
The Cheney Talking Machine Co. have prepared for the use of their dealers in planning
their local advertising campaigns a meritorious
booklet containing layouts and illustrations of
a most appealing and tasteful character. The
advertising service described is for the use of
active Cheney dealers in all parts of the country. Electros of the different illustrations are
provided by the Cheney Co., who in addition
to this issue for their dealers the "Cheney
Electro Book," containing the illustrations available for dealers' use. A feature brought to
the attention of dealers in this booklet is the
advantage to merchants of using Cheney letterheads in their talking machine correspondence.
Such letterheads are also furnished by the
Cheney Talking Machine Co.
The Cheney Sales Manual is another booklet
for instructing retail salesmen in the selling of
Cheney instruments. Many novel and valuable
suggestions are offered and the experience of
Cheney experts is freely drawn upon in making the booklet a real help to retailers. "The
Cheney Idea," "Scientific Salesmanship," "Cheney Acoustical Inventions," "How to Operate,"
"How to Demonstrate," "Piano Records," "Voice
Records," "Violin Records," "Heavy Band Records" are some of the interesting titles to articles within the book. The Cheney system of

'Adam"

We have a warehouse filled with reserve phonographs so as to have ample
stock to take eare of those who depend upon us for supply. We have the
goods. Arrange at once — the demand is unusual.
Don't delay.

We
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merits in a highly artistic style. The copy
throughout is written in a style calculated to
impress the reader with the quality of the
article it advertises. In addition to the above
mentioned illustrations there appear cuts of
the various Cheney parts. Tone and the Cheney
sound control are especially dwelt upon. An
insert gives specifications for both the cabinet
and period styles.
Makes Its Bow to the Trade
One of the latest talking machine companies
to make its bow to the trade is the Strickler
Manufacturing Co. This company has taken
over a factory of about 20,000 square feet
at 434 West Chicago avenue. For some time
they have maintained headquarters at 37 S.
Wabash avenue, where they have carried a full
line of talking machine accessories, as well as a
library of some of the well-known talking machine records.
Henry S. Strickler, the president, has been
for the past twenty-two years in the display
fixtures trade. The wholesale representative of
this company is J. F. Strickler, secretary and
treasurer. Their phonograph will be known
the Strickler.
New Chicago Representative
The Mutual Talking Machine Co. will in the
•future be represented in Chicago by H. Engel.
He has been connected with both the Mutual
and Supreme talking machine companies for
quite a while and is known to the New York
trade for over ten years. He will carry a complete- line devoted to Mutual and Supreme tone
arms and sound boxes. Mr. Engel at present
has established his personal headquarters at
the Illinois Athletic Club, but as yet has been
unable to secure a permanent office for display
purposes.
Another New Company
The American Symphony Talking Machine
Co. is another of the newcomers to the Chicago
trade. This company recently took over the
factory at 2630 W. Chicago avenue, this city,
and expects to be in a position to turn out
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Parts
Repair
For AH and Every Motor
That Was Ever Manufactured
can supply any part. The largest and most
complete assortment of repair parts — in the
United States — on hand, for old, obsolete and
present-day motors. If your order cannot be
filled from stock, we will make it up special.
WE

Special prices on main springs, governor springs,
micas, repair parts, motors, tone arms, steel
needles, etc., in quantity lots.
Expert repairing on all makes
and motors.
/NCORPORA
UNDER THE
LA WS OFTEDILLINOIS

SUCCESSOR
Standard
Talking MachineTO\xsCo.
United Talking Machine Co.
Harmony TalkingCo. Machine Co.
O'NeUt-Jamee
A retina Co.

of phonographs

TRADE MARK
•CONSOLA"

High Gra^TaTEnq
Talking MachineMacliines,
Supplies,DiscEtcRzcords,
227-229 West Washington Street, CHICAGO,

machines about November 1. Mark D. Yellon
is manager of this company, which is a subsidiary of Kaplan Bros. & Miller, carpet manufacturers of this city.
The Electric Show
Plans are now well under way for the holding of the annual electrical exhibition at the
Coliseum the latter part of October. This exhibition is run on the same order as the automobile show and all the big electrical houses,

a

ILL.

etc., have already lined up for exhibition space.
The Commonwealth Edison Co., who recently
took over the representation of the Pathe line,
has made reservation for the purpose of exhibiting their line of electric talking machines. The
Pathe people have prepared for them a beautiful electric Pathe Actuelle in Gothic design and
this will be shown together with one of their
own instruments, the Federal Electric. Whether
(Continued on page 132)
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Boulevard, are having a heavy demand for their
Victor attachment. It is claimed that this attachment is counterbalanced so perfectly as
"Guesswork
to relieve all excess weight on the needle point.
It retains a perfect center either on lateral or
"
vertical
cut records, and the method of attachDo
Won't
The ACME allows a test with the
ing is very simple. The demand for the OroTone Edison attachment is taxing capacity to
drag of the needle throughout the
the utmost, and orders are coming in in such
length of the record.
quantity that they are getting way behind on
delivery. When they moved to their new location afew months ago they thought that they
would have plenty of room for the purpose of
manufacturing and carrying stock, but they are
now cramped for space and are considering takThe
ing over additional floors in the building in
which
they are located. Several new attachtor
Indica
Speed
Acme
ments and sound boxes and one or two new tone
— is precision made.
arms are in the process of construction and the
— clears the tone arm.
Oro-Tone Co. believe that they will be in a
— 1 ocates motor
position to announce them within a short time.
troubles.
Keeping in Close Touch With the Trade
— -registers 78 and 80
"The repairman's
revolutions.
E.
H. Wade, of the R. C. Wade Co., is making
stethoscope."
Made by
an extensive canvass of the trade throughout
the Western, Southwestern and Central States.
He has been on the road for some six weeks and
Acme Engineering & Mfg. Co.
to date is keeping up very well with the motto,
1622 Fulton Street
Chicago
"A Tonofone dealer in every town," which he
adopted when he started on the trip. In a recent letter to the home office he says that people
any other talking machine company will exhibit
everywhere
have asked him what is the secret
electrically driven talking machines is unknown
at the time this is written.
of the Tonofone's universal popularity. The
answer, he tells them, is the simplest thing in
Now With Emerson
the world. There is no secret at all. It is just
J. A. Tidmarsh, formerly associated with the
Pathe division of the Hallet & Davis local a persistent campaign of publicity backed up
branch and also with the Pathe division of the
by absolute sincerity and passed on positive
merit. When one stops to think of it this is
Fuller Morrison Drug Co., has now associated
saying a mouthful. Yet from the orders he is
himself with the Chicago branch of the Emersending in one may guess that the dealers he
son Phonograph Co., and is looking after their
headquarters here. He has taken the place of visits have accepted his statements in all sincerity. As a matter of fact the Tonofone has
C. J. Woodward, who is now traveling the Westreceived a warm welcome wherever Mr. Wade
ern territory for Emerson, calling on jobbers.
Oro-Tone Activities
has given a demonstration. One of the latest
distributors is the Roe-Brown Co., of LouisThe Oro-Tone
Co., 1808-1810 Irving Park

USONA

★

47 inches
19 by 19 inches
Heineman
No. 33 Motor
Heineman
No. 11 Tone
Arm and No. 2
Sound Box

ber you can't sell them all high priced models.
Here's your chance to install a wonderful BIG
money maker that will show immediate results.

There are four USONA models, the retail prices range from
$100 to $200. Every USONA is guaranteed. They play all
records.
A trial order is subject to return if not perfectly satisfactory.
Get your sample now and arrange to handle the USONA exclusively in your town. $41.50 including 5% war tax will bring
you a sample of the USONA model AX; we will talk about the
regular wholesale price on future orders after you are satisfied
with the instrument. Let us get acquainted. We will both
profit by the acquaintance. The above offer is made for prompt
acceptance. We know you will represent our line when you
see sample.

Usona
1977-79

Ogden

Talking

Machine

Avenue
::
Phone Seelev 674

Chicago,

Co.
Illinois

Progressive
A

Machine

Dealers
to

!

retail

at

High grade$22.50
cabinet, full clear tone,
plays two 10-rnch records at one winding. Mahogany, golden oak, fumed
oak, flemish oak.
SIZES U/2 x 15X x 9
Mahogany Sample $11.00
Cash with order.
Write for quantity prices.
Rosenberg Phonograph
1252 South Jefferson Street
CHICAGO, ILL.

Co.

ville, Ky. Mr. Wade is now canvassing Michigan, Ohio and a part of Indiana, and will in
all probability hit Detroit within a week.
Just Like Christmas
Trade observers in Chicago have asked what
will the Christmas rush of 1919 be like. They
have come to ask this question after keeping
an eye for the 'past month or so on the Saturday business of the retail Victor department of
Lyon & Healy.

USONA*

Hold a conference with yourself! Decide
whether or not you are getting and selling as
many $100.00 machines as you might. Remem-
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STERLING
Reproducer
and
Attachment
PLAYS ALL RECORDS -WONDERFULLY
IMPROVES TONE
Not a makeshift— but a marvelous reproducing
device that TAKES THE PLACE of the reproducer on any standard machine. Plays
Edison records with less rasp, bringing out
even more clearly the natural tone. Plays
Victor, Columbia and other lateral records
with greater fullness and richness.

To change from playing records of one kind
to another, means just a quick, easy turn of
the reproducer. No extra elbows. You ought
to see and HEAR the Sterling. It will sell
itself to your customer as it will to you, for
its convenience, its beauty and wonderful improvement of tone.

Order

one to test at dealer's price. Circular and price list on request.
Sterling
Reproducer
turned
for
STERLING
DEVICES
CO.
easy insertion
Dept. 100, 467 East Ontario Street, Chicago
or removal
of
needle.

THE

OF
DULCITONE

A Tale of a Talking Machine Idea That Grew
and Grew, and How a Wise Piano Man Solved
a Problem and Greatly Expanded His Output
South Haven, Mich., September 1. — The recent organization and incorporation, under the
laws of Michigan, of the Dulcitone Phonograph
Co., of this city, assumes importance in these
days of incomings and outgoings in the talking
machine industry, because of the personnel of
the company, the strength of the interests behind it and its unusual facilities, making for

The Sterling is guaranteed not for one
year only, but for all time, against any
defect in materials or workmanship.
FROM

OUR

CHICAGO

HEADQUARTERS— (Continued

L. C. Wiswell, manager of Lyon & Healy's
talking machine department, has himself been
wondering what the business is going to be
like. Asked if he had any prophecy to make
relative to the Christmas trade, Mr. Wiswell
said:
"We are at present doing a larger volume of
business, specially on Saturdays, than we conducted during the holiday season of last year.
As for this year I can only say that the business will be measured by the amount of merchandise we are able to get our hands on. This
not only applies to us, but to all others as well,
so far as I can see.
"There is one thing noticeable and that is the
demand for talking machine accessories, especially fibre needles. It seems that every customer that comes in wants at least one or two
packages of fibre needles, and the reason for
this is easily to be seen. The Red Seal records
are being sold at present in larger quantities
than ever before, and the purchasers of these
records have been educated to the point to
which they believe in the preserving properties
of the fibre needle."
ESTABLISH

PARLEPHONE

OFFICE

Chicago, III., September 9. — Francis S. Moore,
vice-president of the Parlephone Co., St. Joseph,
Mo., manufacturers of talking machines, has

How

Is

Your

opened an office on the fourth floor of the McClurg Building, this city. Mr. Moore was for a
great many years connected with the Cable
Company, of this city, and his many friends will
be interested in knowing of his new work.
President E. E. Trower, of the Parlephone Co.,
was a visitor to the Chicago office early in September and while here purchased several carloads of lumber to be used at the factories. Mr.
Moore stated that the Parlephone Co. is already
producing a few machines, but that the desired
output of the company will not be reached for
a week or so. The secretary of the Parlephone
Co. is J. W. Kelso. Mr. Moore will be in charge
of the Chicago office and the Mid-West territory and his wide trade experience should enable him to win out.
A SUCCESSFUL

PORTLAND

T. L. Powell, President
economy in production and promptness in filling
orders.
South Haven has been for years the seat
of the manufacturing activities of the CableNelson Piano Co., one of the largest makers of

DEALER

Taylor C. White, who established a talking
machine accessories business in Portland, Ore.,
some months ago and who has increased his
lines to a great extent, has been very successful.
In order to enlarge the capital of the rapidly
growing business he has incorporated a company
under the title of the Pacific Accessory & Supply Co. He has made G. C. Cook sales manager
of the new corporation. J. C. Pilkington and
Bert Pease will also devote their entire time to
the sales department.

Supply

Phonograph

from page 132)

R. G. Brier, Vice-president
pianos in the country, whose plant here is known
the country over as a model of arrangement and
equipment.
Several years ago the company com(Continucd on page 134)

of

Hardware?

We manufacture our own Piano Hinges. We have a large
stock of Door Hinges for immediate shipment, nickel plated, ball
tip, solid pin, as follows: \y2" 'X^-A" — 1 £"X1J4"=2"XW=
2"X1M"> also stop hinges WX^A
"
' and 2"X
Write for Full Case Lot Prices
All other hardware for prompt shipment. Allow us to send
you a sample of our No. 55 Motor and No. 66 Tone Arm.

LAKESIDE

SUPPLY

CO.,

Inc.,

416

2 Spring Lakeside, No. 55 Motors, 5 Record
3 Spring Lakeside, No. 56 Motors, 7 Record
W.e Can Make Prompt Deliveries. Large or Small Orders. Write for Particulars.
Telephone Harrison 3840
So. Dearborn St., Chicago, 111.
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largest gold, silver and nickel platers in the Middle West,
satisfactorily handling the work of foremost talking machine
houses, announce
over of additional

DEVELOPMENT OF THE DULCITONE
(Continued from page 133)
menced making cabinets for talking machine
manufacturers, but later discontinued doing this
and began to produce complete machines for
their own trade. The product pleased CableNelson dealers, but the company soon found it
to be impracticable to handle this growing business merely as a side issue — neither could they
afford to allow it to interfere with the produc-

J. L. Barron, Secretary
tion of Cable-Nelson pianos. Their trade, however, in constantly increasing numbers demanded machines backed by a company with whose
methods they were familiar and who were giving special satisfaction on account of the splendid cabinet work for which the big South Haven
plant is famous, especially the superb walnut
cabinets, notable for their beautifully figured
and matched veneers and perfection of workmanship, which had taken the fancy of the
Cable-Nelson family of dealers.

that expanded
accounts.

facilities now

T. L. Powell, vice-president and sales manager of the Cable-Nelson Piano Co., gave a
great deal of thought to the problem and finally
found the solution. They would separate the
two businesses, create a new company, with its
own plant in South Haven devoted exclusively
to phonographs. The new organization would
not have to depend on outside sources for its
cabinets and so would avoid the delays in deliveries and the lack of uniformity in product
which always follow when outside concerns are
relied on. Such an arrangement, if effected on
a sufficiently broad basis, would enable the new
organization to go after the general talking machine business in a way impossible if it were
operated incidentally to another line.
As a result of this line of thought there
comes into existence the Dulcitone Phonograph Co., which takes over the phonograph
business of the Cable-Nelson Co. and simultaneously makes a contract with the latter
company to supply it with cabinets. Coincident with this move the Cable-Nelson Co.
has begun the erection of a large addition to its
great plant, which when completed a few weeks
hence will enable them to meet the immense
demand for Cable-Nelson pianos and will also
provide for the present and future cabinet needs
of the Dulcitone Co.
The factory of the latter company is located
in the heart of South Haven, only a mile from
the Cable-Nelson plant, the permanent source
of their cabinet supply. Certainly here is an
ideal solution of a knotty problem.
The president of the Dulcitone Phonograph
Co. is T. L. Powell, the man who solved the
problem and who will continue, of course, to
make his headquarters at the general offices in
the Republic Building of the Cable-Nelson
Piano Co., of which he is vice-president and
sales manager.
R. G. Brier, vice-president and treasurer of
the. Dulcitone Co., will have the active man-

permit

the

taking

agement of the company and will make his
headquarters at the Dulcitone plant at South
Haven. For years he has been the Cable-Nelson wholesale representative in the Southwest
and possesses an intimate knowledge of the
requirements of the talking machine trade.
Prior to that he occupied responsible positions
with other large concerns in the musical industry and is a man of trained executive ability.
J. L. Barron, secretary of the Dulcitone Co.,
is the chairman of the operating board of the
Cable-Nelson plant. This board is composed of
the principal department heads of the plant.
As an officer of the Dulcitone Co. Mr. Barron
may be depended upon to see that Dulcitone
cabinets are furnished as per contract and that
into them goes the very best work made possible by Cable-Nelson cabinet experts and the
equipment of the woodworking departments.
The Dulcitone is offered the trade in two
attractive models, combining a high-grade
equipment which, after long experience, has
convinced the officers of the company that it
produces the best possible tonal effects with a
minimum of mechanical bother for dealer and
"ultimate consumer."
The photographs of the officers of the company presented herewith constitute their formal introduction to the men of the wider talking machine field, to which they are now turning their attention.
A live, progressive, confidence-inspiring trio,
is it not?
NEW

MEMPHIS

INCORPORATION

The Phonograph Co. of Memphis, Tenn., has
applied for a charter under which to manufacture and sell talking machines and musical instruments. The capital stock is $15,000 and
the incorporators are Daniel Ellis, My-Fan-Wy
Ellis, Chas. L. Wainwright, G. F. Thompson
and Chas. Gold.

CABINETS
Of all Styles

at all prices:

a 46" cabinet,

birch, mahogany

finish, at $17.50;

class cabinet 48" high, genuine mahogany, golden oak and walnut, ranging
$32.50 to $36.00.
Other cabinets at reasonable prices to jobbing trade only.
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A SUCCESS

Chicago, III., September 8. — Americanization
through music has been an important feature of
the Ail-American Exposition now running at
the Coliseum. A number of prominent music
men of the city, also connected with the talking
machine industry, were placed on the music committee of the exposition. Otto Schulz, of the
Magnola Talking Machine Co.; E. H. Uhl, manager of the Wurlitzer Chicago branch; William
Braid White, technical editor of the Talking
Machine World, and Mrs. Anne Faulkner Oberndorfer, chairman of the Western division of the
Bureau for the Advancement of Music, were on
the committee. The object of the exposition is
to display to the public in tangible form the
contributions which have been made by the
American citizens of foreign birth to the pros-

popular

sizes,

to retail at

SUPPLY

$125

IS LIMITED

perity and greatness of the United States. Music
enters largely into this survey and time has been
set apart for performing music which has been
produced or influenced by the various racial
groups which have been or are in process of
being fused into the American mass. The whole
exposition
demonstrates
"all-Americanism";
America
for all
and all for America.
Mrs. Oberndorfer, assistant chairman of the
music committee, pays the following tribute to
the talking machine in its work of making
Americans. "The talking machine has perhaps
reached the largest number of people with the
message of American music. The character of
the instrument makes it one of the most popular
and the scope of the music which it can reproduce has made its service invaluable in this
Robert N. Watkin, secretary of the Will A.
Watkin
work." Co., Dallas, Tex., has returned after
a year's service with the Y. M. C. A. overseas.

and

$175

Write for Further
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DUSONTO

PRODUCTION

Facilities of Belcanto Co. So Arranged as to
Guarantee Better Service to the Trade
The Belcanto Co., Inc., 130-132 West Fortysecond street, New York City, have been making good progress toward a greater production.
Reports from this company show that during
the current month they have been in much better shape than ever to meet the requirements
of their trade. The Dusonto, from its inception, made an impression upon the trade to the
effect that the company not only received a
large number of inquiries when the new machine was announced, but a number of initial
orders, which have brought a greater volume of
business since. The company have therefore
been compelled to work every means possible
so as to meet this demand and are now in a
position to give the distributors and dealers
adequate service.
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MAXWELL

EN ROUTE

TO COAST

Vice-President of Thos. A. Edison, Inc., to Meet
Jobbers and Dealers at Various Points and to
Attend Utah Convention on October 2 and 3
William Maxwell, -vice-president of Thomas A.
Edison, Inc., started on a long-deferred business trip through the West last week. The arrangements recently made, whereby the Pullman
Palace Car Co. will devote the entire woodworking capacity of their plant to the manufacture of Edison cabinets, and provisions completed with other cabinet manufacturers to insure a satisfactory output of Edison instruments
for the holiday trade, have made it possible
for Mr. Maxwell to absent himself from the
Edison laboratories at this time.
He went from Orange direct to Chicago, and
after a few days there and in other Illinois
cities he will leave for Omaha and Denver, at
which jobbing points arrangements have been
made for him to meet a number of the local
Edison trade.
Mr. Maxwell expects to spend the greater
part of his vacation in California and to return
to his duties at the laboratories during the first
week of October.
On his return he will stop at Ogden, Utah, on
October 2 and 3 to attend the Dealers' Convention, which Robert Proudfit, the Ogden jobber, has arranged for Edison dealers from Utah
and parts of Colorado, Wyoming, Nevada and
Idaho. This most novel convention will have
its headquarters high up in the rocky and picturesquely beautiful Ogden canyon. The business meetings will take place at the famous log
cabin hostelry, The Hermitage Hotel, located
seven miles from Ogden.
Mr. Proudfit has arranged some big-time features and a snappy series of business talks that
will make this dealers' convention an ideal one.
Mr. Maxwell is accompanied on his trip by J.
W. Robinson, secretary of Thomas A. Edison,
Inc.
NEW

BRANCHES

FOR

OKEH

RECORDS

TALKING
GIVE

MACHINE

DEMONSTRATION

talking machine accessory" house and which features OkeH records for the territory of Ohio,
Indiana and Michigan, announces that in addition to the headquarters in this city in the
OkeH Building and the branch established a
couple of months ago at 99 Fort street, west,
Detroit, he will shortly establish branches at
Cleveland and Indianapolis.
TAKES

ON THE

BRUNSWICK

AN IMPORTANT

The Knickerbocker Talking Machine Co.,
Victor distributors, held a demonstration recital
of the October Victor records in their new concert hall at their headquarters, 138 to 140 West
124th street, on Friday, August 29, in the morning and afternoon. Invitations had been extended to Victor dealers to attend, which resulted in a large gathering. The dealers attending the morning session were guests of the
Knickerbocker Talking Machine Co. at a
luncheon served at Pabst's Restaurant at 125th
street. During the course of the recital cigars
and refreshments were served.
Several artists appeared in person, among
them being Pinchos Jassinowsky, the popular
Jewish singer, who sang several selections without accompaniment and made a comparison test
with the reproduction of his voice on Victor
records.
BUTTON

RESIGNS

John Button, who has been manager of the
Columbia Graphophone Co.'s Dictaphone
branch in New York for the past few years,
has resigned from this position. Mr. Button
has not announced his plans for the future and
his successor has not yet been appointed.

MERGER

Musical Supply & Equipment Co. Take Over
Business of the Emerson of New England
in That Territory — Details of Arrangement
Boston, Mass., September 6. — With the return
to Boston of Joseph H. Burke, manager of the
Musical Supply & Equipment Co., at 221 Columbus avenue, the announcement is made of the
merger of the Emerson-New England with this
concern, the final conference of the parties in
interest having taken place at Hartford, Conn.
The consolidated companies will operate under
the name of the Musical Supply & Equipment
Co.
The Emerson-New England has been established at the corner of Beach and Essex
streets for several months, having moved down
from the Little Building at the corner of Tremont and Boylston streets. Under the title of
the Emerson-New England the concern has been
in business less than a year, Oscar W. Ray having been its manager and before that more directly associated with the Emerson Co. of New
York.
Under the new arrangement the stock
of the Emerson-New England will be taken over
to the warerooms of the Musical Supply &
Equipment Co., which occupies large quarters
on the fourth floor of the building. Mr. Ray,
it is understood, will go back to the Emerson
Phonograph Co. in an important sales capacity.
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Boston, Mass., September 8.— The C. C. Harvey Co. has taken on the Brunswick line and
already the Boston warerooms are advertising
the various models of which the house is carrying a complete line. With the enlargement and
general improvement of the Harvey talking machine department the company is well prepared
to show this Brunswick line under the very best
of conditions, in addition to its Victor and Edison goods.
TO DISTRIBUTE JTHE MASTER=TONE
Buffalo, N. Y., September 8— Lionel M. Cole,
sales manager of the Iroquois Sales Corp., distributors of OkeH records and various phonograph accessories, announced this week that
arrangements had been completed whereby this
company will be the sole distributors for the
Master-Tone phonograph, manufactured by the
Master-Tone Phonograph Corp., Cohoes, N. Y.
The Iroquois Sales Corp. is now making arrangements to conduct an aggressive campaign
in behalf of this instrument, and will be ready
to announce a list of some of the Master-Tone
dealers within the next few weeks.

IN BOSTON

NEEDED

C. W. Kalder, Manager of the OkeH Record
Distributing Co., Will Open Branches in
Cleveland and Indianapolis Shortly
Grand Rapids, Mich., September 6. — C. W.
Kalder, the energetic manager of the OkeH
Record Distributing Co., the large exclusive

RECITAL

Knickerbocker Talking Machine Co. Entertain
Dealers Who Listen to Notable Artists and
New Victor Records — Jassinowsky Sings
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Mrs. Frances E. Clark Heads Elaborate Five-day Program Arranged for Second Annual Gathering
of Heads of Educational Departments of Victor Wholesalers and Retailers
Camden, N. J., September 2. — There was
held at the headquarters of the Victor Talking Machine Co. here last week the second
annual convention of the heads of the Educational Departments of Victor wholesalers and
retailers, under the auspices of Mrs. Frances
E. Clark, director of the Educational Department of the Victor Company. An indication
of the interest aroused by the announcement
of the convention is found in the fact that over
a hundred Educational Department heads from
all sections of the country attended.
The program prepared for the convention
covered the five days from Monday to Friday
inclusive and was complete in every particular,
taking care of practically every minute during
that time. The program included addresses by
a number of the officials of the Victor Co.
and by musical authorities of national and international renown, together with some musical
features of unusual interest and excellence.
On Monday the delegates were welcomed
officially by Mrs. Clark and then listened to an
address on "The Victor Co. and Its Educational
Child" by Henry C. Brown, sales manager of the
Victor Co. The next, Branson M. DeCou, of
Landay Bros., Newark, N. J., told how to organize an Educational Department; John G.
Paine, copyright attorney of the Victor Co.,
talked on record analysis, and E. Raymond Brite
gave a "Pronouncing Drill in Musical Terms."
Mr. Brite, who is assistant to Mrs. Clark, gave
particular attention to Spanish pronunciation
and later in the week gave similar drills in
French and Italian, ending up with a general
review. Mr. Paine handled the question of
English pronunciation.
The enthusiasm exhibited by the delegates
regarding the progress made in educational
work was particularly gratifying to Mrs. Clark
and the other Victor Co. officials as well as
to the traveling representatives of the Educational Department, who have won such high
standing in the musical circles in the country.
These representatives include Misses Grace Barr,
Ella M. Brownell, Donzella Cross, Elizabeth
O'Connor, Grazella Puliver, Edith M. Rhetts,
Emily Rice, Mabel Rich, Margaret Streeter,
Charlotte Wells, Mrs. Henrietta Heaton and
Messrs. Franklin G. Dunham, S. Dana Townsend and David Walsh.
The victory won by these traveling representatives is given proof in the fact that whereas
a few years ago they were compelled to go
about the country soliciting opportunities to
talk before a gathering of educators and individuals of that class the tables have now been
turned and it is found difficult to meet all the
requests that come to the Victor Co. for the assignment of the Educational force to talk before
Educational conventions in all sections of the
country.
The elaborate character of the convention
and the great variety of subjects discussed are
best indicated by reference to the accompanying
program:
MONDAY, AUGUST 25
Greetings (Victor Auditorium) Mrs. Frances E. Clark
The Victor Company and Its Educational Child,
Henry C. Brown, Sales Mgr., V. T. M. Co.
How to Organize an Educational Department
Branson M. DeCou, of Landay Bros., Newark, N. J.
Record Analysis
John G. Paine, Copyright Atty., V. T. M. Co.
Pronouncing Drill in Musical Terms (Spanish)
E. Raymond Brite
Music Form and Appreciation in Lower and Middle
Grades
Miss Edith M. Rhetts
The Story Hour in the Library, the Store and the
Home
Franklin G. Dunham
Dream Pictures (illustrated with Victrola and Stereopticon)
Branson M. DeCou
Folk Dancing (Various Nations)
F. A. Finkeldey, Director, Camden Playground Com.
TUESDAY, AUGUST 26
Educational Departmental Work Outside the Schools
Miss Caroline Hobson, of Stewart Talking Machine
Co., Indianapolis, Ind.
The Victrola in the Home and Kindergarten
Miss Grazella Puliver

Music Form and Appreciation in Grammar Grades
Miss Edith M. Rhetts
Selling to the Country Schools
H. M. Stillwell,
Victor Dealer, Freehold, N. J.
Analysis of Some Unusual Records.... Branson M. DeCou
"What We Hear in Music"
Mrs. Anne Shaw Faulkner Oberndorfer,
Author of "What We Hear in Music"
Pronouncing Drill in Musical Terms (French)
E. Raymond Brite
Vitalizing English in the Grades
S. Dana Townsend
Memory Contests and Club Work
Mrs. Anne Shaw Faulkner Oberndorfer
Folk Dancing (American)
F. A. Finkeldey
Complimentary
Recital by Victor Artists (Victor Auditorium).
WEDNESDAY, AUGUST 27
Our Educational Work: Its Status, Its Problems and
Its Future
Mrs. Frances E. Clark
Model Lesson in Primary Grades
Miss Grace Barr
Stories for Children About Children in Other Lands
Miss Mabel Rich
Recess.
Record Analysis
Leslie C. Parker,
of Badger Talking Machine Co., Milwaukee, Wis.
Practical Application of Musical Appreciation:
Mrs. Laura Meeker
Special Supervisor of Music Appreciation,
Detroit, Mich.
Round Table: What is Being Done in My Town in
Teaching Music Appreciation, Led by Mrs. Esther
Beaver, of Perry B. Whitsit Co., Columbus, Ohio
Luncheon — Cooper Square Apartments and Victor Lunch
Club.
Pronouncing. Drill in Musical Terms (Italian)
E. Raymond Brite
American Music
David Walsh
Practical Americanization Miss Lillian Wood,
of C. C. Mellor Co., Pittsburgh, Pa.
Model Lesson in Middle Grades.. Miss Margaret Streeter
Folk Dancing (English)
Miss .Grazella Puliver
THURSDAY, AUGUST 28
Why the Victor is Supreme
E. J. Dingley,
Manager, Machine Order Department, V. T. M. Co
Ordering Records
Howard Shartle,
Manager, Record Order Department, V. T. M. Co.
Interrelation of the Traveling and Educational Departments Harry A. Beach,
Manager, Traveling Department, V. T. M. Co.
Record Analysis
Miss Elsa Stein,
of Lyon & Healy, Chicago, 111.
Victor Ideals
William Geppert,
Editor, Musical Courier Extra
Pronouncing
Drill in Musical
Terms (English)
John M.G. Rhetts
Paine
Analysis of the Suite
Miss Edith
Record Analysis
Franklin G. Dunham
Music in Education. .Raymond Bill, Talking Machine World
Folk Dancing (American and French)
Miss Elizabeth Burchenal
America's Foremost Authority on Folk Dancing

Ward's

Khaki

Folk Dancing (Exhibition)

Miss Elizabeth Burchenal

FRIDAY, AUGUST 29
The Instruments of the Orchestra, by Sight, Sound,
and Story
Harold D. Smith,
Traveling Department, V. T. M. Co.
The New Course of Study
Mrs. Frances E. Clark
Closing the Sale
Miss Mayme Jardine,
of Mickel Brothers, Omaha, Neb.
Round Table: Financing Necessary to Equip the Schools
With Victrolas and Victor Records.
Record Analysis
David Walsh
Musical and Literary Instincts in the Child,
Professor T. S. Lowden,
Professor of Psychology, Columbia iNbrmal School,
Columbus, Ohio.
The Symphony
Maestro Josef Pasternack,
Musical Director, V. T. M. Co.
Pronouncing Drill in Musical Terms (Questions and
Review)
E. Raymond Brite
The Analogy Between Poetry and Music ... .John G. Paine
Meeting the Directors of the Victor Talking Machine Co.
Folk Dancing
Miss Grazella Puliver
The official part of the program closed with
a banquet de luxe in the North Garden of the
Bellevue-Stratford Hotel, Philadelphia. By the
close of the convention everyone was so well
acquainted with his fellow conventionites that
formalities were easily dispensed with and the
entire assemblage dined as one great family —
which in fact they were.
On Saturday morning following the convention quite a number of those who had come
East from quite distant cities organized a sightseeing party and in a specially chartered bus
reviewed the feature points of richly historic
Philadelphia.
The Victor wholesalers and retailers were
represented as follows: Anshutz Jewelry Co.,
Shenandoah, Iowa, Mrs. Frank Anshutz; L. S.
Ayres & Co., Indianapolis, Ind., Miss Mary V.
Coddington; Badger Talking Machine Shop,
Milwaukee, Wis., L. C. Parker; Bailey-Edwards
Drug Co., Alexandria, Ind., Miss Leona Hughes;
Bailey's Music Rooms, Burlington, Vermont,
Geo. Harris, Wm. Walker and Mrs. Wm.
Walker; Bairn Bros. & Friedberg Phono. Co.,
Brooklyn, N. Y., Louis Bairn, Mr. Friedberg and
Benjamin Bairn; G. A. Barlow's Son Co., Trenton, N. J, Charles J. Wilkinson; The Barton Co.,
Manchester, N. H, Miss A. V. Quinn; H. V.
Beasley Music Co., Texarkana, Arkansas, Mrs.
Evelyn McClusky; Berliner Gram-o-phone Co.,
Montreal, Can., R. H. Murray and F. W. Ratcliffe; Bodley Music Co., Three Ri vers, Mich.,
G W. Bodley; J. E. Bostock Co., Taunton,
Mass., Miss Maud Jackson; Brockman & Son,
Mt. Sterling, 111., Prof. O. E. Hostettler; Louis
Buehn, Philadelphia, Pa., Wm. H. Nolan; F. R.
Busser, Timpson,
Texas,on I.page
R. Busser;
Bryant's
(Continued
141)
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Music House, Inc., New York City, N. Y.,
Joseph M. Bryant; Chase & West Talking Machine Co., Des Moines, Iowa, Miss Golda Airy;
Chicago Talking Machine Co., Chicago, 111.,
William Griffith; Christine Bros., Bangor, Pa.,
Miss Nellie Parry; Clark & Jones, Birmingham,
Ala., B. Hammond; Clarkson Furniture Co.,
Waltham, Mass., Miss Helena E. Murphy; Collister & Sayle Co., Cleveland, Ohio, Miss Jeanette E. Heisa; Corley Co., Richmond, Va.,
Joseph Steinbrecker; Geo. W. Davy & Son,
Coatesville, Pa., G. C. Davy; C. H. Ditson & Co.,
New York City, N. Y., William Lind; E. F.
Droop & Sons Co., Washington, D. C, C. L.
Howser; H. R. Eisenbrandt Sons, Baltimore,
Md., Miss Eleanor Eisenbrandt and Miss Anna
Diver; Emerson Piano House, Decatur, 111.,
Miss Wilhelmina C. Requarth; Empire Music
Company, New Rochelle, N. Y. ; Franklin Music
Parlors, Englewood, N. J., T. R. Rusch; I. W.
Freeman, Derry, Pa.; Geo. W. Frost & Co.,
Irvington, N. J., N. W. Truesdell; W. B. Fulghum, Richmond, Ind., Miss Leone Buening;
Gaffney Drug Co., Gaffney, S. C, R. E. Peeler;
A. Gressett Music House, Meridian, Miss., Miss
Alva Witt; Grinnell Brothers, Detroit, Mich., H.
W. Porter; Griswold, Richmond & Glock Co.,
Meriden, Conn., Miss L. E. Glock and Miss
Havens; Hadley Drug Company, Miami, Okla.,
Mrs. Fannie Kraper; Hauschildt Music Co., Oakland, Cal., Mrs. Helen P. Howard; Holly Music
Co., Carroll, Iowa, Miss Tobin; Hydeman Co.,
Norristown, Pa., Mr. Hydeman; Jersey City
Talking Machine Co., Jersey City, N. J., E. R.
Perkin; Knickerbocker Talk. Mach. Co., New
York City, N. Y., Richard Veale; Landay Bros.,
Newark, N. J., B. M. DeCou; Lilly Music Store,
Beckley, W. Va., A. Z. Lilly; E. W. Litner Co.,
South Orange, N. J., E. W. Litner; Lyon &
Healy, Chicago, 111, Miss Elsa Stein and Rourke
Corcoran; E. C. Malankey, Girardsville, Pa.,
E. C. Malankey and Chester O'Connor; D. S.
Marsh & Co., New London, Conn., Miss Ruth
K. Pimer; L. Meier & Sons, Cleveland, Ohio,
Miss Lillian Meier, C. C. Mellor, Pittsburgh.
Pa., Miss Lillian Wood; Mickel Bros., Omaha,
Neb., Miss Mayme Jardine; Henry F. Miller &
Sons Piano Co., Portland, Maine, Mr. Hunt;
Munger & Long, Camden, N. J., Thos. K. Henderson; W. P. Newnam, Chestertown, Md., Miss
Susie Vanzant; New York Talk. Mach. Co., New
York City, N. Y., Hugh Ernst; J. B. Odgen,
Inc., Lynchburg, Va., J. D. Allen, Jr.; Geo. J.
Palmer, West Chester, Pa., E. S. Parker; Peoples House Furn. Co., Haverhill, Mass., Miss
Madelyn G. Duffy; The Plant Cadden Co., Norwalk, Conn., Adelard Morin; Punxsutawney
Talk. Mach. Co., Punxsutawney, Pa., E. R.
Sheldon; Quackenbush Co., Paterson, N. J., John
Menton; Reiff & Helt, Lykens, Pa., Miss Bulah
Uhler and C. F. Helt; Rhoads Bros. & Co.,
Hillsboro, Texas, N. C. Rhoads; W. F. Roehr
Music Co., Topeka, Kansas, Miss Gertrude C.
Thompson; Ryder Music Co., Pawhuska, Okla.,
R. Wood Ryder; C. S. Schmidt Piano Co., Tiffin,
Ohio, Chas. J. Schmidt; Scruggs-Vandervoort-
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Co., Barberton, Ohio, Bert Davis; J. C. Welton
Barney Co., St. Louis, Mo., Miss Blanche Rosebrugh and Miss Rosenblatt; P. W. Simon, Un& Co., Lancaster, Ohio, Miss M. E. Welton;
Westerley Furniture Co., Westerly, R. I., Albert
iontown, Pa., Miss Ethel Roden; M. Steinert &
Sons Co., Worcester, Mass., Miss Fannie A.
Pilling; Wheatley's Music Emporium, Easton,
Hair and Miss Thelma Cohen; Stewart, Inc.,
Md, J. W. Wheatley; Perry B. Whitsit Co.,
Columbus, Ohio, Mrs. E. R. Beaver.
Indianapolis, Ind., Miss Carrie Hobson; TalkVictor traveling representatives: Miss Grace
ing Machine Co., Birmingham, Ala., A. R.
Boone; Talking Machine Shop, Chicago, F. H.
Barr, Miss Ella M. Brownell, Miss Donzella
Cross, Franklin G. Dunham, Mrs. Henrietta
Johnson; J. A. V. Thomas Co., Meriden, Conn.,
Miss Indianna M. Thomas; The Wallace Co.,
Heaton, Miss Elizabeth O'Connor, Miss Grazella
Puliver, Miss Edith M. Rhetts, Miss Emily Rice,
Schenectady, N. Y., Edward H. Smith; C. B.
Miss Mabel Rich, Miss Margaret Streeter, S.
Warne, Redfield, S. D, C. B. Warne; Watkins
Dana Townsend, David Walsh, Miss Charlotte
Brothers, Inc., Hartford, Conn., Miss Ethel M.
Warnock and Norman Thrall; F. J. Weigand
Wells.
^iiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiniiiiiiiiiiiiiiiiiiiiiiiniiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiM iiiiiiiiiiiiimning
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Interesting Paper Read by Branson M. DeCou at Victor Educational Convention
BlIllllllMlllllllllllllllllllllM
Obviously, the organization of an Educational
Department depends entirely upon the size of
the community in which it shall operate.
While many of the suggestions here made
have proved of value in the tremendous field of
New York City, still there is no reason why
they should not be applicable in medium-sized
cities.
First, as regards space at the department's
disposal and the equipment required, the usual
thing is to set aside a booth as large as possible, which shall be properly marked "Educational Department" and which shall be entirely
reserved for teachers, or those directly interested in the educational work, except of course
in the Christmas rush, etc.
In addition to the school machine (Victrola
XXV), Victrola VI, pictures on the wall, showing the Victrola in school work .(PreIeratdy
local pictures), special rack for educational literature, etc., there should be a good-sized desk
for the use of the educational director. Of
course, if there is space available for desk room
outside of the booth, such an arrangement
would be preferable, as there could be more
space used for the files, which should include a
correspondence file and a section for large-sized
cards about 5x7, a file for the ordinary small
cards, and a section containing flat drawers for
literature, miscellaneous papers, lists, etc.
The most important feature of the filing is
a card system, which shall be kept up continuously, using the large-size cards, giving the
school name, principal's name, address, and all
the data which can be discovered, as to what
machines and records are in use in that school.
The large-sized card, then, will afford room to
write on from time to time the results of various calls or transactions with the school, and
on the back of the card should be kept a list of
the records sold from time to time to the school.
This is the backbone of the work, especially
in a large city, where there are a great many
schools, and it is absolutely necessary to post
on the cards the additional data which comes
up from time to time.

Records

In

Contest

If it is inconvenient to put same on the cards
at the time it happens, an "unfinished report"
basket should be kept on the desk, where memoranda may be placed and then from time to
time entered on the cards.
In large cities, where the schools are numbered and in districts, it is necessary to file them
numerically. In smaller places it might be better to use the principal's name, since it is desirable to have charge accounts with the schools
in the name of the principal, rather than in the
name of the school.
One of the greatest helps in connection with
the work is to have a large map of the city,
mounted on thin compo-board, and locate every
school in the district by brightly colored pins
or tacks (which come for this purpose). This
map is invaluable where there are many schools,
because one can route out the various calls to
be made on prospects, or map out the preliminary canvass of the schools and there is no lost
motion in going from one school to another.
As soon as the school has been called on by
the educational director, the color of the tack
should be changed, so that the map instantly
shows what schools have not yet been reached.
Then, when a school has been closed for a Victrola, or becomes a regular customer, the color
should again be changed, the third color, therefore, showing at a glance the regular customers
among the schools.
It is quite fascinating to work thoroughly
various sections of the city, and thus change
the color of the map in those sections.
There should also be available for the educational department some sort of recital hall. If
there is no regular recital hall, one can readily
be improvised with camp chairs in almost any
store and regular Saturday morning meetings
should be held for the benefit of teachers, who
are really interested in developing music appreciation among the children. Lecture recitals
may be given, such as those mentioned on page
13 of the Educational Bulletins. Occasionally
a class of children, or part of a class, can be
(Continued on page 143)

For

Presidency

^ A monthly service of lateral cut 12-inch records, especially loud and clear containing five minute
orations in the living voices of famous Americans on one side, and appropriate musical selections on the other.
^ Each record is put up in a permanent
mounted on outside front cover.

folio with photograph

^ Issued in conjunction with and endorsed
for use in Presidential campaign.

by Republican

of the speaker ready for framing

and Democratic

National Committees

^ Two records a month — one by a Republican and one by a Democrat.
Addresses by U. S.
Senator Henry Cabot Lodge for the Republican Party, and U. S. Attorney General A. Mitchell
Palmer for the Democratic Party, noxv ready for delivery.
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Style
— Mahogany,
Oak,
Fumed 71.Oak,
Weathered Golden
Oak. Height
33H in. Top 17 A x 17 A in.
Holds 168 12-in. Records.
For Victrolas IV-A and VI-A;
Columbia No 25 and No. 35,
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CABINET

Style 24.— Mahogany, Golden Oak,
Fumed Oak, Weathered Oak. Mahogany has Mahogany front door;
Oak has Quartered Oak front door.
Height 33 in. Top 17 x 17 in.
Holds 168 12-inch Records.
For Victrolas
and No.
VI-A;
lumbia No. 15, IV-A
No. 25.
35. Co-

FIELD

Style 72.— Golden Oak, Fumed
Oak, Weathered Oak. Height 34
in. Top 16)4 x 20 in. Holds 180
12-in. Records. Made specially for
Victrola VIII-A. Top has countersunk holes to accommodate rubber bumpers on machine.

Style
— Mahogany
Oak, 32.
Weathered
Oak. Golden
Height Oak,
30 in.Fumed
Top
24 x 20 in. Holds 126 12-in. Records.
For Victrolas VIII-A and IX-A; Columbia
No. 50; Pathe chines.
No. 50, and smaller ma-

Style 86. — Mahogany, Golden Oak, Fumed
Oak, Weathered Oak. Height 30 in. Top
19l/s x 22^ in. Holds 96 12-in. Records.
For
Pathe Victrola
No. 50. IX-A; Columbia No. 50;
Prompt deliveries on all orders. Write
for Illustrated Catalog of complete line

Style 76. — Mahogany, Golden Oak,
Fumed Oak, Weathered Oak. Mahogany has Mahogany front door; Oak has
Quartered Oak front door. Height 34
in.
Top 9619^
in. Holds 96 12in. and
14-in.x 22^
Records.
For
Victrola
IX-A;
Columbia
No. 50;
Pathe No. 50.

The

Geo.

A. Long

CabinetCompany
Style ered
i9. Oak.
— Mahogany,
Height 34 Golden
in. TopOak,
19^ Fumed
x 225^Oak,
in. WeathHolds
90 12-in. and 96 14-in. Records.
For Victrola IX-A; Columbia No. 50; Pathe No. 50.

Style
— Mahogany,
Oak,
Fumed 77.
Oak,
Weathered Golden
Oak. Height
34 in. Top 19^ x 22H in. Holds 96
12-in. and 96 14-in. Records.
For
PatheVictrola
No. 50. IX-A; Columbia No. 50;

HANOVER,

PA.

Style 77. — Shows cabinet equipped with
top moulding to be used only^in connection with Victrola IX-A.
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brought in from a friendly school, which would
act as a magnet to draw in teachers from everywhere, who are always more interested in actual
model teaching than in model lecturing.
It should not be forgotten that not only must
the educational director educate the children
in the schools, but also the record sales force
of the store, and valuable talks should be given
on musical lines at intervals.
Before going further into the procedure after
the department has been equipped and made
ready to open, it might be well to review the
sources of profit which are possible to such a
department. In the past the most important
source has been the direct school sales, referring, of course, to the money that was actually raised, with or without the help of the
educational director in the schools, and spent
with the dealer in the individual accounts.
Second, the Board of Education sales are becoming greater every year and there is hardly
a city where the Board of Education sales will
not buy at least part of the material required.
Third, a very important field, which is often
neglected, is the selling of machines and records
to the teachers personally. This may seem a
little outside of the educational field, and yet,
by constantly keeping his eyes open an educational director can pick up enough prospects
through constant contact with the teachers of
the city, that he may materially defray the expenses of the educational work. If, therefore,
the work can be made profitable by this little
extra effort, it is surely worth attention.
Finally, there is a large field among libraries
and other institutions, private schools, parochial
schools and the like, which should be just as
carefully cultivated and mapped out as that of
the public schools, although some special
methods are required.
We will suppose that the details of the equipment of the new department have been worked
out, and we may now consider the procedure
to be followed in actively conducting a school
campaign.
First, last, and at all times, it is vitally necessary to keep in the closest touch and harmony
with the local supervisor of music, who can
be of the greatest assistance to the department
in many ways, more especially in "tipp:ng off"
the educational director when any school is
contemplating the purchase of machines or records, and in carrying ahead the campaign to get
the Board of Education to purchase machines.
Of course, there are many others in the school
system whose acquaintance must be cultivated,
and whose friendship must be gained; the director of physical training, the principals of
the high schools, heads of the high school English departments, the purchasing agent for the
department of supplies of the Board of Education (or, if there is no purchasing department,
the members of the Board of Education individually), and, of course, most important of all,
the superintendent of schools.
All of these people should hear various demonstrations ofthe actual school work, and every
possible effort should be made, through recom-

ROTTEN

STONE

We

are the only miners and manufacturers in this country of Rotten
Stone for use in Phonograph Record
making. Our product is new in use
by practically every record manufacturer inthis country. We are also
headquarters for all other minerals
for record making and everything we
handle is made especially for this purpose and absolutely guaranteed. Expert advice given upon any formula.
KEYSTONE MINERALS CO.
41 Union Square, New York City
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CONVENTION— (Continued from page 141)

mendations of teachers and principals, through
the department's active work, etc., to get the
Board of Education to pass appropriations for
the installation of Victor equipment. Sometimes they will help the schools and make a
ruling whereby every school that raises a certain amount of money can have that sum duplicated by the Board of Education for such a
In any case, it should be only a matter of
purpose.
time before at least the fundamentals of the
necessary Victor equipment shall be purchased
everywhere by the Boards of Education.
A neat and dignified letter of announcement
of the inauguration of your department should
be sent to every school, and teacher, in the city,
or, if there are too many teachers, at least to
every school and department head. These letters should be followed at frequent intervals by
other interesting letters, taking up various features of the department, announcing certain
records, or specific plans for raising money, concerts and recitals to be given by the department.
The school list will contain relatively few
names, say, from 200 to 500 principals and de-

partment heads, and this is unquestionably the
cheapest way to advance the work, and to make
it count among these principals. A well-worded
personal letter can reach all the principals in
one day with your message, which would take
many days of your time, in calling personally.
Supplements should, of course, be mailed to
the same list each month, and the principals
should be trained to look for specially marked
records in these supplements, which you could
indicate in red ink — and which records would
have an educational value.
The "Graded List" should be in the hands
of every interested teacher, and when calling on
the schools, the principals should be induced to
give you the names of those teachers who are
particularly interested in the Victor work, or
who have occasion to use the Victrola, and you
should see that all of the Victor literature is
placed in their hands, and that their names are
added to the mailing list.
It is often a good idea, in a large city, to send
a return post-card, with a letter, giving the
principal a chance to indicate what records he
(Continued on page 145)
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wishes to order, or whether or not he is interested in the subject which you are presenting.
A stamped card of this sort costs very little
in the small quantities needed for the principals'
list, and it can be frequently used to get definite prospects on entertainments, certain classes
of records, or any other thing about which information is desired.
A letter should be sent to all of the teachers,
calling attention to the new Educational Department as the ideal place in which they can
select the instruments and records for their own
homes. You could offer to cash their city paychecks, and in every way possible try to make
them regard your department as a good rendezvous where they might come to discuss
records and music.
The standard demonstration work is the
necessary and most effective part of your campaign. Nothing will more quickly introduce
your work than to get out into the schools and
give demonstrations to as many teachers and
children as possible, always keeping your eyes
open for prospects, both school and personal.
This may not always show immediate results,
but it is the one sure method of getting recognition for your department.
If you can devise some special money-raising
plan, and actually follow it up to a successful
conclusion, such work may prove the real success of your department. For instance, the concerts arranged through certain periods by Miss
Tardine, in Omaha, or in my own case, the
Travelogue Lectures, or perhaps the program
of "Dream Pictures" combining music and
stereopticon slides — are examples of such
methods.
In all cases where Victor records are used in
such entertainments, be sure and have a printed
program prepared, giving the numbers and titles
of the records.
If you can work out an entertainment proposition which will bring the children in the
afternoon and the parents in the evening, the
advertising value of such concerts is even greatMRHIMMHMmMaRMNMMWaWMMMMi
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The "Music Memory Contests" inaugurated
by the National Bureau for the Advancement
of Music give splendid opportunities for the
Educational Departments to carry out something which would arouse universal interest in
the community, and thus give you a chance
to reflect some of its glory. You are already
familiar with the details of these contests, in
which every school is given a certain list of
musical compositions with which to become
familiar, and then after a period of preparation teams are elected, and a final contest held,
the concert being a combination of Victrola
music, piano-rolls and living talent, and the
music entirely selected from the original list.
The dealer himself could stage such a contest
entirely and offer sets of records as prizes to
winning schools. The possibilities are unlimited.

Durable

The

the

best

envelopes

stock.
The

ship

West

The

back

bound

Plaza

at

should always contain copies of "What We
Hear in Music," "The Victor Book of the
Opera," "Pan and His Pipes," and "Listening
Lessons
Music."
There in
should
be no difficulty in eventually
equipping the high schools with a complete
"What We Hear in Music" appreciation course,
and with 40 or 50 copies of the book itself, for
use as text books in the class. The progress of
the idea of teaching music appreciation, just as
English Literature is taught, >has made amazing
headway, and it is indeed a pretty slow high
school that won't start an appreciation course,
(Continued on page 146)
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Another good plan would be to hold a "Children's Week" at the store, especially if a list
of interested parents could be gotten together,
as suggested above, in the entertainment plan.
During such a week frequent concerts should
be arranged for the children, a big Saturday
concert for the parents, in which a class of children could be assembled, in order that the delighted parents might see the actual results of
using the records; and other devices might be
used, such as having a doll contest, in which
the children could enter their favorite dolls, to
be shown in the dealer's show windows, and
prizes awarded. No doubt, the "Children's
Week" at the store could be thoroughly, and
very cheaply advertised through the medium of
the schools, and much interest aroused, which
would react very advantageously on the dealer.
Don't neglect the side lines. Be sure that
the English Department is thoroughly equipped
with a special Victrola and a complete set of
every record valuable in English work. In giving a demonstration to the English Department,
be sure to have the words printed, of the parts
of the records used. Then there is library work
— private schools — parochial schools, etc.
Parochial schools are very much open to the
entertainment plan.
An adequate supply of educational books, in
addition to the free literature, should be carried
in stock at all times, and the educational booth

this card and deposit in box before leaving,"
and with lines for the name and address. These
cards should give the salespeople of your concern a wonderful entree into the homes, and
when Victrolas again become plentiful, it would
pay to have the sales people call personally
with a Victor "Graded List," thus meeting the
parents. If they have a Victrola, get a record
order, and if not, get them interested in a machine. The smaller the city, the better opportunity such a plan offers.
The evening entertainment plan, if successfully worked out, is unquestionably the greatest
advertising medium, however, that you can develop, and is worth while, even if no direct sales
resulted at all.

More
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To go further, small cards should be distributed, bearing the words: "If you are interested in receiving free literature regarding the
musical welfare of your children, please sign

Only

can

HOLDS

er than the actual sales results through the
money raised (especially, if a slide is used at the
beginning and end of the program, stating that
the concert is under the direction of the Educational Department of your concern), and if
tising.
the printed programs carry appropriate adver-
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even if they have to build up their library of statistics, while waiting for the customers (who

son does not present the most attractive part

records gradually, as they go along.
don't always come!).
One final word in closing — never for a min- But just as soon as the schools discover that
ute get the idea that the schools will come to you are sincerely working, not only to sell Vicyou, comfortably seated within your educational trolas and records, but for the betterment of
booth. Plan always to be somewhere in the musical ideals among their children, and as soon
schools, working during school time, and as as they realize that you do know something
soon as school is over return at once to your about music, and about children, and about
booth, where you can make up your notes, and teaching, then your work will succeed.
■piiuiiiiwiuM

of the record first, the melody.
Have your peopie learn the place on the record where the
melody begins and play that first, then go back
and tell the story of the record. We cannot
present rote songs, "Hunt in the Black Forest,"
nor "The Clock Store" to the grown-ups, but
we can present simple attractive compositions
that will retain interest, encourage discrimination, and finally, sell more records, which is

I TEN VICTOR
RECORDS
AS BASIS FOR DISCRIMINATION
\ ^^i^tfa£?S
I
i
power could
suite of
modern however
"11 Jt be Apresented,
y0U couldn>t
1 descriptive
Paper Read by Franklin G. Dunham, at Victor Educational Convention
iiiiiiiuiiiiiiMiiiiiiiiiiiiHiiiiiiiiw
Grieg's Peer Gynt suite is the one we should
I am not as much interested in why records missed the advantage of high school and col- select. (The Tschaikowsky "Nutcracker Suite"
do not sell as I am in knowing why records lege, wants to take up a course of study? You would not do, its first appeal is to children.)
sell. An investigation into the first cause may may lead up to a course, such as Mrs. Obern- The following records comprise a set of ten
result in an answer to the second, but not al- dorfer has given us in "Music in the Home" as a basis for discrimination:
ways.
and perhaps later to "What We Hear in Music," 35470, ) Peer Gynt Suite
The vast majority of the record-buying public but how can we stimulate the interest that will 18042, j
Victor Concert Orchestra
are musically uneducated— the adult population lead to such a course? By seeing that, with the
74570 Dance of the Goblins Jascha Heifetz
—millions of them. They control the purchas- initial record order sent to every purchaser of 64570 Valse Bluette
Jascha Heifetz
ing power. To be sure, they are interested in an instrument in our store, some records of 17691 To a Wild Rose
Felix Arndt
music for their children, and are willing to place intrinsic value in building musical taste are in- 87243 O Sole Mio
Enrico Caruso
these children in our hands for development, but eluded. "How to Get the Most Out of Your 64223 Bergere Legere
what of themselves.
Victrola" was received with rejoicing everyEdmond Clement-L'adieu du Matin
An educational
director has not only the where. The recordings listed are excellent but
64815 The Quilting Party Mabel Garrison
problem of the schools— hardly a problem now pedagogical, they are not arranged to build
64605 Little Boy Blue
John McCormack
— and
the
innumerable
linked-to-the-school upon musical experience. An adult, who knows
64807 Crepuscule
Galli-Curci
activities to handle, but also the greater prob- no music, is like a little child, except that he
.
,
lem of the musically uneducated adult, who is knows a great deal of tawdry music while the Q G. Wiant, a Victor dealer at Marion, Ohio,
the by-product of past school methods.
If we child knows none. We must break down the has just returned from his vacation and is
can get their interest, as well as their present barrier of tawdry music and erect the gateway feeling very much better than he did before he
consent, we are close to accomplishing some- to appreciation, which means making a perma- went away, and now feels that he will be able
thing now. I am one of those people who be- nent customer of an otherwise lost sheep. This to be at his store most of the time for the
lieve in results, and, if possible, immediate ones. is a dollars and cents proposition.
No educa- rest of the year.
Mr. Foster, who has had
The results in school work show us that we tional director is earning his or her maximum charge of the store since Mr. Wiant's illness
are building, building constantly
a child's salary who neglects the adult population. and also during his vacation, says that there
musical experience.
Now, how to build the In presenting records for discrimination, pre- is no end to the amount of Victrola business,
grown-up's?
sent them on the basis of common sense. Do the only trouble is to get enough Victrolas
Manifestly, a course of study is the logical you know why a violin solo, such as Drdla's and records to take care of the trade. They
method.
But what tired business man, weary "Souvenir" sells and a Chopin nocturne has a have been able by hard work and early buying
housewife, or every-day young person, who has limited clientele? Often, because the sales per- to get a very good stock of records ahead.
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DEALERS

MEET

Hold Enthusiastic Session in Syracuse Under
Auspices of F. E. Bolway & Son, Inc. — Delighted Over Edison Production Outlook
"One of the liveliest meetings of phonograph
dealers ever held," remarked F. C. Pullin, manager of the record service department of
Thomas A. Edison, Inc., who had just returned
from Syracuse, N. Y., where he had attended
the Get-Together meeting of the Edison deal-

L F.C.PuuiN. Manager.
RECORD SERVICE DEPT.,
THOMAS A.EDISON INC.
2. E. Trautwein,
mechanical service expert.
3. George Wilton Ballard,
the well known edison artist.
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MACHINE
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WORLD
ris introduced Mr. Carroll, who spoke at length
upon important sales problems, and who, during the course of his talk, outlined the company's
ambitions and future purpose. He was followed
by Mr. Rosenfield, who has been mainly responsible for the remarkable success of Emerson International records, who fully discussed the new
recordings and future policy of his company.
After the business conference a banquet was
held at the Copley Square Hotel and the meeting was voted a decided success.

DISCUSSED

Emerson Representatives Attend Sales Conference on Invitation of Musical Supply &
Equipment Co. in Boston — Notable Men in
Attendance — Interesting Addresses
Boston, Mass., September 9. — The Musical
Supply & Equipment Co., 211 Columbus avenue,
which recently absorbed Emerson-New England, Inc., distributors of Emerson records, invited representatives of the Emerson Phonograph Co., New York, to attend a sales conference in their office on Saturday, September 6.
Among those present were Joseph I. Carroll,
manager of sales of the Emerson Phonograph
Co.; Louis D. Rosenfield, director of repertoire
and sales manager of Emerson International,
Inc., and Theodore J. Porske, of Emerson International, Inc. The managers and sales
force of the Musical Supply & Equipment Co.
attended the conference, headed by their president and general manager, Messrs. Morris and
Page, both of whom came on from New York.
After making the opening address Mr. Mor-

We

Are

Making

TO JOIN CHAMBER

OF COMMERCE

The Victor Talking Machine Co., Camden, N.
J., has filed applicatron for membership in the
Music Industries Chamber of Commerce, the
centralized body organized some time ago to
bring together all the various interests of the
music industry for the common good. The Victor Co. action followed a recent visit paid by
George W. Pound, general counsel of the Chamber of Commerce, to Camden, when he explained
in detail the work that was being done, together
with the object of the organization.

Immediate

Shipment

of All Models

ers in the F. E. Bolway & Son, Inc., zone, held
September 2-5.
"The outstanding feature of the meeting was
enthusiasm with a large E — Enthusiasm for the
period models — enthusiasm for the splendid
re-creation situation. J. G. Brown, sales manager for the Syracuse jobber, said: 'If there is
one family in this zone that does not have a
New Edison in its home by Christmas Day it
will be because we haven't received the goods
from the factory.'
"The Amberola co-operative advertising campaign is making a big hit with the dealers and
when I told them that the Edison board of
directors had made a substantial appropriation
for the purpose of advertising the monthly blue
Amberol record lists, commencing with the
November issue, their enthusiasm was unlimited.
Every dealer and each one of the jobber's local
and outside representatives is on his toes and,
believe me, they are some live bunch!"
Supervisor H. R. Skelton, Mechanical Service
Expert E. Trautwein and the recently appointed
supervisor for Canada, P. J. Burns, also attended the meeting. Mr. Skelton's talk on the
Thos. A. Edison, Inc., sales policies was a feature of the Wednesday morning meeting and
met with attentive interest on the part of the
dealers. Mr. Pullin's talk on the production and
distribution situation in respect of phonographs
and Re-creations was interspersed with production data that commanded the concentrated interest of all present. At the conclusion of h'.s
talk the dealers responded with an ovation.
The Syracuse jobber had a splendid dinner
served to more than one hundred dealers and
guests in the Hiawatha Room, Onondaga Hotel,
Wednesday evening. Supervisor Skelton acted
as toastmaster. The dinner was good, the
speakers were entertaining, and, to cap the climax, George Wilton Ballard, the well-known
Edison artist, gave a tone-test with some of
his Re-creations that was enthusiastically received.
These get-together meetings are a feature
of the progressive and aggressive policy of this
Edison jobber in Syracuse, and the results more
than offset the time and expense of the function.
RECITALS

AT ATLANTIC

Japanese Lacquer — Style H

LAUZON

Phonographs

phonographs on the Market that
ARE SO MANY
THERE
conscientious dealers find it difficult to choose the make they
can best depend upon to bring them steady profits and the
lasting good will of their customers.
It is with existing conditions in mind that "LAUZON"
phonographs are manufactured. They afford a secure foundation for the
building of a big profitable business.

"LAUZON"
motors and mechanical equipment
highest class — the most expensive made.

are of the very

"LAUZON"
cabinets are in themselves works of art. The Period
styles harmonize perfectly with the better types of period furniture.
Q Models — $QO to $400

CITY

Atlantic City, N. J., September 10. — The Perfek'tone Corp. of Philadelphia, manufacturers of
the Perfek'tone phonograph, give daily interesting series of recitals at their Atlantic City
branch showroom, which is located on the
boardwalk. The branch is under the direction
of John C. Donaldson.

Louis XVI— Style K

The

Michigan
Phonograph
Company
Phonograph Division of the Lauzon Furniture Company

National City Bank Building
Factory, Monroe
Grand Rapids, Michigan

Ave. and Sixth St.
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IMPROVEMENT

IN

TASTE

OF

AVERAGE

MUSIC

BUYER

This Is Noticeable Not Only in the Demand for Sheet Music, but Also Records of High Quality
— An Interesting Disquisition on This Tendency Which is Now So Observable
Musical critics everywhere seem to be of the
opinion that there is a big improvement in the
taste of the average music buyer. This is accounted for generally by the greater interest
in community sings, concerts and the programs
of the leading orchestras in the larger motion
picture houses of the country, which without
doubt are offering programs of high standard
works.
This has been followed by a noticeable improvement in the average popular song and with
the recent reduction of the Victor Red Seal
records a further liking for music of the better
sort will result. The question has been asked
in some quarters will this condition affect the
sale of songs of the moment, songs that are
justly termed popular numbers; we think not
and for several reasons.
1'opular numbers are of a rhythm that generally lends itself most readily to dance arrangement and that fact often gives them instant
popularity. It is that rhythmic attraction that
seems to catch the ear and tickle the musical
palate.
Musical numbers which meet the favor of the
average musical critic will hardly lend themselves to a one-step or fox-trot, certainly not
to the jazz or the "shimmie." Songs of the
better class, if they can be arranged for dance,
more often than not lend themselves to waltz
arrangements.
Therefore as long as the one-step and fox-trot
have such great popularity, not to speak of jazz,
and other work of that sort, we must have
popular songs carrying the proper rhythms. The
dance craze is still with us, never was it at a
greater height, and you may be sure that the
writers of the lyrics and melodies are not going
to let it die, if keeping the publisher and the
orchestra supplied with that sort of dance music
w'll keep them alive. While the popular publishers are making great efforts, some of them
with unusual success, to get out of the field of
10c music, it does not by any means follow that
they intend to discontinue publishing popular
songs.
There has been talk in the past of eliminating
the 10-cent music. The reason for this talk to
a g-reat extent has been the increased cost, not
only of printing, but everything that goes into
the publishing of music. The coming fall season finds practically all the popular publishing
houses issuing works which are retailed at from
30 to 35 cents. This move was forced — this
move was a necessity. The publishers themselves would most willingly publish standard
numbers having large sales in preference to the

more popular numbers, but these publications
hardly ever have really large sales, and if so
only after campaigns carried over a period of
years. There is nothing spontaneous about the
sale of standard works.
On the other hand popular numbers are often
instantaneous successes, their popularity being
carried across the country in a few short weeks.
The time to popularize such numbers in the
various cities has been greatly lessened during
the last few years, for all larger publishinghouses have branches in all the big centres of
the country, and these branches have representatives who cover all adjacent territory.
With the elimination of the 10-cent music,
and it would appear that it is only a matter of
time until it is eliminated, the price of all sheet
music and piano copies will be 30 or 40 cents
retail, for after all most of this music is marked
60 cents and in some localities dealers are enabled to get that much, owing to the location
of their shop. All this, then, brings the price
of music to a standard where it is profitable for
practically everybody in the music business to
handle it. Dealers who sell such copies at the
marked price are getting very close to the retail
price of the more popular records. Of course
it never was intended by the publisher that such
number should be retailed at 60 cents as it has
long been the custom in that field to give onethird off to music teachers and public alike.
That it should pay the average dealer who
feels the necessity of carrying an addition to
his line to stock up in the fast-selling popular
numbers there can be no question. These numbers have a ready sale and there is a quickturnover. That sheet music does not hurt record
sales nor records injure the sale of sheet
music has been amply demonstrated to everyone
who cares to make a close analysis of the situation. Therefore carrying a line of sheet music
should be looked upon with favor by the talking
machine dealer who wishes to add to his profits.
Taking everything into consideration, the
probabilities are that popularizing the price of
the higher priced records and adding to the
monthly releases of such works will probably
add to the demand for such numbers and a general elevation of musical taste, but to say that
this move will decrease the sale of popular
songs and dance records would be far from the
real facts.
The move only means that, as far as sales are
concerned from the dealers' standpoint, they
are certain to get a quicker turnover from the

of

Music
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their sales may closely approximate those that
are termed real popular numbers, they will
hardly curtail the sales of such works. As a
rule, during the past two years the talking ma(Continued on page 152)
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Vamp
by Byron Gay

The

THEY
have made good, these star songs —
they are THE melodies of the season. With
her lips America sings them — with her feet she
dances them — loves them with her heart. Her
orchestras, jazz bands, theatres, talking machines
and player-pianos — all delight in their cheering
charm. They are sung from coast to coast, the songs
of the hour whenever, wherever, music is called for.
"The Vamp"
Irresistible ! Vamps your heart, your lips, your feet and everything with its tantalizing, fascinating me' 'dy. It's the star fox-trot of all dance orders, the big number
of jazz bands every a nere. "The Vamp" is the dance-queen of the season. Andit
is not only a danr-^ hit but a fun hit. There's a chuckle in every line of its funny,
zippywords. You'll love it, enjoy it, call for more. Try it— buy it— "TheVamp."

"My Baby's Arms"
The Song and melody hit of Ziegfeld's New York Follies — no wonder "My Baby's
Arms" has stretched out and gathered in the entire song world with its pretty charming melody and delightful words. "My Baby's Arms" will soothe you and hug you
tight once you know its scintillating charm. Waiting for you at your music dealer's
—"My Baby's Arms."
"Lullaby Blues"
Can you imagine a more bewitching waltz than "Lullaby Blues" — with its dreamy
southern melodj' so soothingly good it just makes you want to dance and dance and
sing and feel happy. "Lullaby Blues" is as sweet and wholesome as your mother's
old lullaby tunes — spiced with some real 1919 dance-pep. Get it today.

Sand Dunes
by Byron Gay

"Sand Dunes"
Who said the desert is dry? "Sand Dunes" will saturate all the song-thirst you have.
It's a wonderful new song-hit with a luring oriental tune nobody can help loving. It's a
wonderful dance-hit with a live fox-trot rhythm nobody can help craving. Jazzers — singers —
EVERYBODY — all agree — "It's a HIT." Try it on your piano — buy it at your dealer.
You'll love these other beautiful Feist Songs:
"The Radiance in Your Eyes
"Thank God You're Here, Mother Mine"
"The Land of Lullaby"
"There's a Girl in Chateau Thierry"
"Keep All Your Love for Me
"Dreaming of a Sweet To-morrow"
"Your Heart Is Calling Mine
"Sweet Love Dreams"
"Down Limerick Way"
"One
Loving
Caress"
"When I Am In Siam
"Star of the East"
"Love, Here Is My Heart"
"Persian Moon"
"Give Me All of You"
"Bluin' the Blues"
"Make Him Forget He's Ever Been Away"
"Sing Me Love's Lullaby"
"Golden Gate"
"Erin"
Expectation" "In Siam'
Instrumental

Numbers

"Aloma"
"Syria"
"Bells of Bagdad""Merci Beaucoup"
"Klondyke Blues" "Laughing Blues"
"Church Street Sobbin' Blues"
"Orange Blossom Rag"
"Fidgety Feet"
"Lazy Daddy"
"Sensation"
"At the Jazz Band Ball'
"Star of the Sea"
"Djer-Kiss"
On sale luheremer music is sold, or nxie will supply you direct at 40c a copy, postpaid
Band or Orchestra, 2fjc each.
Ask Your Dealer for a copy of "Feist's Melody Ballads" — a little
booklet that will give you the words and music of the choruses
of many of the beautiful song-hits listed above. Be sure you get
this booklet, so you can try these songs on your piano just as
you can try the four hits illustrated on this page — and see for
yourself why they are wonderful songs. If not at your dealer's,
send us his name with a 2c stamp and we will supply you direct.
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THE

chine dealers have not been able to get as many
of the most popular records as they could have
sold. This condition is being improved upon
from month to month, and of course there will
be in time to come a period when the dealer
will be able to get all of any certain number
in any one month that he can sell. He should
watch closely then the big advertising campaigns of the sheet music publishers. These are
today some of the best planned and most extensive campaigns inaugurated by any industry.
The larger publishing houses today, as already
Who

Make
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SELLS

Just Drifting" — Beautiful Duet. Syncopated ballad.
"Clovertime"
— A tingling tune.
"There's a Time and Place For EveryBeard in
Billy
Sung s.by
Field'sthing"—Minstrel
"The Only Sweetheart I Ever Had"—
The ballad hit of Field's Minstrels.
"I'm a Dancing Fool" — By Al Bern"The Boy From Dixie," and J.
Russelard, Robinson.
"The Busted Blues" — A funny "no
money" blues.
"Just for a Place in Your Heart" —
Waltz.
"Sailing
Down
Manila
Bay" —
Oriental Fpx-trot. You'll be delighted with
these songs in the sheet,
on record
Order
today. or player roll.
C. ARTHUR FIFER
MUSIC CO., Inc.
Quincy, 111.,
U. S. A.
ENTERTAINS

COLUMBIA

EXECUTIVES

Louis Bernstein Acts as Host at Dinner Given
Recently at the Hotel Biltmore, New York
A number of the executives of the Columbia
Graphophone Co., New York, were the guests
of Louis Bernstein, of the well-known music
publishing firm of Shapiro, Bernstein & Co. at a
dinner given recently at the Hotel Biltmore.
This dinner constituted an informal reception
to Art. Hickman's Orchestra, which has been
filling a two week's engagement at the Biltmore. This orchestra, which furnishes the music
and entertainment for the guests of the St.
Francis Hotel in San Francisco, visited New
York for the sole purpose of making a series
of records for the Columbia Graphophone Co.
Art. Hickman's Orchestra is recognized as one
of the greatest exponents of modern dance
music, and the announcement by the Columbia
Co. that the orchestra will record for the Columbia library exclusively has been the subject
of enthusiastic commendation.
Among the Columbia executives who attended
this dinner were Francis S. Whitten, president
of the Columbia Co.; H. L. Willson, vice-president and general manager; E. N. Burns, vicepresident; Geo. W. Hopkins, general sales manager; G. C. Jell, Theodore Bauer, A. E. Donovan and A. R. Harris.
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Leo Feist, Inc., who has led the way in
music advertising on more than one occasion,
has just inaugurated a new campaign along
unique and progressive lines, featuring particularly the Feist songs on talking machine records
and player-piano rolls. The new form of advertising will appear first in a full page in the
magazine "Life," and is devoted entirely to
talking machine and player-piano music. The
records listed are Victor. Columbia, Edison,
Pathe, Emerson, Aeolian-Vocalion, Paramount
and Gennett, together with eleven different
makes of music rolls. For the convenience of
those who desire to purchase Feist songs of
the different makes of records the numbers as
well as the titles are given. This new advertising policy would appear to mark the final
step in the co-operation between music publishers and those who 'feature music in record
or roll form. Throughout the advertisement
there is no mention made of the various selections in sheet music form.

J. S. Zamecnik
country and completed abroad, where he studied
at the famous Prague Conservatory as the student of Anton Dvorak and was a classmate of
Kubelik. Violin was his favorite instrument,
although he is an excellent pianist. He was
later a violinist in the Pittsburgh Symphony
Orchestra under Victor Herbert, and in 1907
was appointed composer-director of the Cleveland Hippodrome, where he collaborated with
William J. Wilson and R. H. Burnside in the
production of spectacular shows and comic
operas.
Zamecnik has always shown a most wonderful talent for composing and arranging and
since affiliating himself with the Sam Fox Publishing Co. several years ago he has had full
opportunity to make the most of his very unusual ability in that direction.
A score of hits have carried his name to fame

MEANS

CO-OPERATIVE

Everyone

Everyone

music store are "Kisses," "My Paradise," "Jealous Moon," "My Cairo Love," "Most Anything,"
"All America," "Spirit of America," "Fox
Trail," and others.
Zamecnik's newest and what promises to be
his greatest hit is "Love Me," a new song written in collaboration with Harry D. Kerr.
Many will remember Zamecnik as the winner
of the $2,000 prize awarded him in 1915 by the
Boosters Club of Southern California for the
composition of a California State Song, which
prize was won in competition with over nine
hundred other contestants. This incident
brought him into national prominence.
REAL
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in the past few years and another score of successful compositions have appeared under
various nom de plumes. Less than a decade
ago one of the most sensational hits and successes ever published was Zemecnik's work,
although it made a nom de plume famous. Today the world is singing a well-known ballad
success that he produced under an imaginative
name, which has since become a byword.
Under his own name a long string of big
sellers and hits in both the semi-classic and the
popular line have been produced. Among these
now to be seen on the music counters of any

§

Although the whole musical world knows
the name of J. S. Zamecnik and thousands of
music lovers have played and sung his highclass compositions, while still other thousands
have sung and danced to his popular melodies,
few but his closest friends know anything of
his personal life or biography.
Mr. Zamecnik was born in Cleveland in 1872.
His musical education was commenced in this

THIS

MACHINE

has been stated, in this article, are directly
represented everywhere, and they cover every
channel of publicity. In their home offices their
band and orchestra departments see that every
orchestra leader in the country has the latest
dance music. Here too, through the professional
departments, songs are placed in the hands of
the leading vaudeville and concert stars. Their
branch offices also assist in this work and in
addition their representatives in various cities
place their numbers in the hands of the local
professional people and see that even the smallest motion picture house that has an orchestra,
photo player or pipe organ has an opportunity
to play their leading numbers.

BUYERS DEMAND BETTER MUSIC
{Continued from page 149)
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"My Gal"
Every chap who has a
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who wishes he had one
— will want to sing "My
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"JazzhV the Blues Away"

with

people

people

like to see them

that

music

the

about
peal to everybody.

catchy

AD.

STOCK UP— DRESS YOUR WINDOWS
DISPLAY THE GOODS— CO-OPERATE

you

sung. There's always something so simple
and touching about the words and so fresh
and

THIS

WORLD

they make

wherever

everyone,

with

READ

MACHINE

Stasny

whenever

SONGS

STASNY
SING
want to make

TALKING

AJ- Stasny Music
56 West 45th Street, New York

@.

"Lullaby Land"
The lovely sentiment in
" Lullaby Land " will
take you right back to
the cuddly days when
you still believed in enchanted castles and languishing princesses and
seven-leagued boots. It
will bring a catch to
your throat to sing it—
but you'll love to, just
the same.

in fancy to the perfumed Orienf.
You think
of silk-clad
darins, of almond
eyes manand
tiny haunting
shoes. You'll
nevermelody.
forget
its
Eastern

Girl Of Mine

i'i: "•! i'ipiiiMi'i

Get them from
your dealer for

"Girl of Mine" is a ballad that
hits everybody just right. It
has just the right amount of
sentiment, just the right amount
of catchiness, just the right
swing. Easy to sing, hard to
today.
forget. Buy it for your piano

your PIANO
PLAYER-

The Above Full-Page Advertisement will appear in The Saturday Evening Post, Sept. 20th
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The contractors who are erecting the new
plant for the Otto Heineman Co. are makingrecord-breaking headway. Ground was broken
; nly a few months ago and the accompanying
photograph that was taken last month will give
some idea of the wonderful progress that has
been made. Otto Heineman, Adolf Heineman
and A. F. Meisselbach have devoted a considerable portion of their time to the construction of the new Newark Works, and under
their direction the work has progressed steadily and without delay.
The new Newark plant, when completed, will
be one of the finest and most up-to-date factories in the talking machine industry. It involves an expenditure of more than $500,000,
foot of available floor space will be
every
and
utilized for the installation of improved machinery that will enhance the efficiency of every
department and enable the Meisselbach division of the Otto Heineman Co. to increase its
output tremendously, thereby satisfying the
insistent demands of manufacturers using Meisselbach motors, tone
arms and sound
boxes.

Large Addition to Newark, N. J., Factory to be
Occupied Very Shortly — New Building and
Equipment of the Most Modern Type
Otto Heineman, president of the Otto Heineman Phonograph Supply Co., Inc., New York, in
a chat this week with
The World, stated
that the new Newark
Works are making
wonderful headway,
and that the company expects to take
possession of the
completed building in
the very near future.
This new factory will
be devoted to the proOtto Heineman duction of Meisselbach motors, tone arms and sound boxes, and
judging from the -fast-growing demand for these

VISITS BOSTON
Edward Strauss, of
the New York office
of the BrunswickBalke-Collender Co.,
25 West Thirty-second street, was in
Boston last week
visiting Kraft, Bates
the Bos& Spencer,
ton representatives of
the Brunswick line.
Harry Elwich, a
Brunswick dealer of
Peekskill, N. Y., called
at the New York office during the week
and reported great
activity in his line in
Peekskill, especially
Progress of New Heineman Plant in Newark, N. J.
in preparing for fall
products, the new factory will be none too large trade, which is expected this year to eclipse all
to take care of the trade's requirements. previous records.

The Bell Hood Semi-permanent Needle
Plays 50 Purifies
to 100 Records---Eliminates
Scratching--and Harmonizes the tone.
Over

500 Dealers

Agents
Why

and

Distributors

for the Bell Hood

not you?

are

Needle

Write at once.

Parts

Motors, Tone-Arms, SoundBoxes, and Accessories
Main Springs

.30

.29
1— %xllx
%xSx.022
Each
2—
020
11— %xllx.023
.39
12— %x9x.023
$0.30
.75
.35
7— %xl0x.O25. H. No. 2. 6. Mark., Sw
"
.41
1417 —— %lxl8xsquare
hole
"
.65
026. Sonora. Meisselbach. Thomas. . "
.60
20 — lxllx.027, Sonora. Meisselbach, Thomas.. "
1.75
26 — 1 3/16xl8x.027, Heineman No. 44
"
41—2x16x 025. Edison, Meisselbach
"
.30
1.55
3— %xllx.020. Edison, Gem
"
.53
30—1".
"
34 — 114",Edison.
Edison,Std
Home
.65
.43
1.15
25—1
1/I6x21x.030.
Edison
.39
35—1%''. Edison-100
.53
36—1 9/16xl6x.024, Edison
1.45
6—
%x9x.022.
Col.
No.
5,
Tr.
Fl.
Melo
23— l"x8. Col. Harm
.58
19 — 1x10x 025. with loop or hole
.63
18—1x11x
025,
Col.,
H.
No.
3.
7
.65
24— lxl lx. 025. Hook Ends
.53
.60
16— lxllx.022— Victor
.27
.48
21— 1". Victor, N. S. with clip, short
22 — 1", Victor. N S. with clip, long
31— IV. Victor. Marine Ends
32 — 114". Victor. New Style with clip, short
33 — Hi", Victor, New Style with clip, long
.65
Governor Springs
For Victor, lhic each: per 100
$100
For
Bendeach;
Ends,per13ic
each; per 100
1.25
For Victor
Col.. —l%c
100
1.00
For Hein. . Meis., Thom.. etc., l%c each; per 100 1.00
Governor Screws, Col., lc each; per 100
75
.39
Governor Screws. Victor, lc each; per 100
75
.49
Sound Boxes
.18
Sound Box. Victor
Each I 00
Needle Arm Exh
" $3275
.1375
Diaphragm
Mica No.
Exh
""
.23
Diaphragm Mica
2 Sound Box
Rubber
Backs
Exh
"
Thumb — Needle Screw, Vic. or Col., l%c each: Per 100
Sound Box, Columbia
Each
.35
.41
.18
Needle Arm for Columbia
"
1.75
.05
Diaphragm
Mica
for
Columbia
"
.13
Diaphragm
Mica for Columbia, \\n
Sound
Each"
Needle Box,
Arm Sonora
for Sonora
Diaphragm. Comp.,
Mica, 11 31/32
Diaphragm.
31/32
V"
1.90
Tone Arms
Baby T. A. & S. B
Each $0.85
32.7575
4.50
:op
No. 1— T. A. & S. B., Universal.
No. 3— T. A. & S. B., Goose Neck and Universal
No. 5— T. A. & S. B.. Universal
No. 6— T. A. & S. B., Goose Neck and Universal

No.
No.
No.
No.
No.
No.
No.
No.
No.
No.
No.
No.
No.
No.
No.
No.
No.
No.
No.
No.

Single
Single
Double
Double

Motors
% Spr. 10" T.T. Top Beg
Cast
Frame,Dial10"Beg
T.T. .
Spr. Iron
12" T.T.
Spr. Sw. Nickel Plated, 12"

6.25
Each $2.25
5.25
3 50

.25
Attachments, Felts, Sapph. Points, Etc.
Attachment to play Edison or Pathe Bee. on Vic, Each .10
.25
.15
Attachment to play Edison or Pathe Bee. on Col.
1.15
Attachment, Permanent for Victor
1.75
.27
Attachment
to play Vic. or Col. Bee. on Edison..
10" T.T. Felts
12" T.T. Felts
.27
Sapphire Points for Pathe Reeord9
Sapphire Points
Points for
for Edison
Edison Records
Records
.60
Diamond
2.25
Needle Cups for IV hole
.03
Needle
cover for IV hole
.04
AutomaticCupsLidwithSupport
.45
Automatic Stop
Records
Columbia 10" Records, 100 selections to pick
Imperial and lectioRex
10" Records,
se- 100 22.00
ns to pickSapphire
from
25c each;200 Per
Terms: Net Cash, F.O.B. N. Y.
Catalogue on request
We also spec alize in high grade repair work.

10
;Per
2ecach

Manhattan Phonograph Co.
75 East Fourth St.
New York, N. Y.

.00
0$35

NEW ENGLAND MUSICAL INSTRUMENT TRADING CO.
127 EAST 23rd ST.
NEW YORK
Jobbers of complete line of Musical Instruments.

Repair

37'/

Retails one package of 3 needles 25 cts.
Dealer's Price, $15.00 for 100 pkgs. Jobber's Special Prices.
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will

create

big general

re-emphasize
make

your

increase

advertising

for your

the pre-eminence

store a real musical

store

of the music
force

you sell

in the town

interest in the better records.

In local VICTOR

CONCERTS

they will do all of this and

more for you. The time has arrived when every dealer
should cash in on the great prestige and profit in Victor
Concerts.

Urge

your local manager

to handle Victor artists

— offer to sell a portion of the house

for him, or if you pre-

fer' handle the concerts yourself. You will find the results
will exceed all your expectation, and — without a penny of
cost to you.

How
to "Tie
Advertise Concerts by
Famous Victor Artists
In the Newspapers

Up"

In your Windows
On Posters and Cards
Connect

up in every
The

to Victor Concerts
In Schools — m Music Clubs
Through your Mailing List
Distribute Circulars door to door
Sell Tickets in your store
Feature Artist's Records

way

possible:

Artist — Victor —

Your

Store

"Standard" finds it worth while to lend every assistance to Victor Concerts. Our dealers find them very profitable. Many are scheduled for
the near future. Begin now your effort to secure at least one Victor
Recital in 1920. Ask us for list of available artists with their booking
agencies or for other Victor Concert information.

STANDARD

TALKING

JOSEPH

MACHINE

C. ROUSH, President

PITTSBURGH

CO.

.1
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RECORDOPHONE

A

Home

Recording

Machine

Trade
Announcement
Since

the introduction

MOTORS,

ACME

of the ACME

TONE

ARMS,

PRODUCTS,

ACME

ACME

REPRODUCERS,

the demand for the same has grown so rapidly that our manufacturing facilities at once became inadequate to cope with the requirements
of our trade.

We

had to find new

manufacturing

capacity and had to find

it at once.
So we decided to buy the entire plant and manufacturing facilities of the Audion Phonograph Co. in Boonton, N. J., one of the most up
to date and

most

efficient phonograph

continue to manufacture the well-known
and will also manufacture the ACME

parts plants in this country.

We

shall

Audion products along with our own
RECORDOPHONE,
that ingenious

little home recording machine that can be attached to absolutely any phonograph, permitting the owner to make his own records right in his home
The
ACME
RECORDOPHONE
is
NOW
READY
FOR
IMMEDIATE
DELIVERY.
Look for the name ACME
-Watch us Grow.

Unite
NEW
46

for anything

Phonograph
YORK

Murray

Street

Telephone
Barclay 7633

Dealers

that goes into a phonograph

Corporation
CHICAGO,

431

and

ILL.

S. Dearborn

Street

Telephone
Harrison 8021

The Acme Recordophone is now ready for immediate delivery in any quantity. It is
the greatest novelty the Phonograph trade has experienced the last 10 years. It will be
a prodigious money maker for you. It will be sold as an attachment to go on any phonograph and also with a complete cabinet. Our plans for marketing this wonderful little
Wire For Your Teiritories Now.
device include a strong advertising cooperation on our part.
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conducted
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Robert

Gordon*

you a "poor closer?"
When you get to a certain point in the sale do you habitually call for help?
Do you sell a cheap machine, when a little more vertebra in

Term" question which has probably been planted in her mind by
the advertising of this type.

your selling talk would have sold a high-priced one?
When Mrs. Smithers comes in and asks for a certain record,
do you let her get away with that lone one, or do you use some

you that they cannot pay cash in full if they want to do so. Therefore if you convey the impression by your manner and in your

genuine mental "elbow grease," and therewith sell her records she
didn't intend to buy?
Do you constantly sign up contracts on poor terms, instead of
good terms or cash in full ?

portance and standing, that she wouldn't think of wanting "easy
terms," you then put her in a dilemma so that she either has to
buy on the cash basis or tacitly admit to you that she falls short
of the social and financial position you have assigned to her.

ARE

If you can answer "not guilty" to these charges then I take
off my hat to you. Your boss is lucky.
Many a salesman is "getting by" at present in the talking
machine business merely because stock is so short in proportion
to demand that a child can sell. Yet that is just the reason why
you should make the utmost out of every customer you get. Here
you have an ideal chance to improve your ability as a "closer," to
try out new methods and experiments, at a time when selling is
easy and you run slight risk of losing any business, since machines
are so scarce.
Then when the holiday time comes along and machines come
through in plentiful quantities, as they surely will, you'll be 100
per cent, ready.
Closing the sale is the kernel of the whole blessed pecan. And
weak closing is not always due to weak knees. Most of the trouble,
like most of all the world's troubles, comes from ignorance.
If you're a poor closer it's because you don't know how.
Then your proper move is to learn how — to go and find out —
to consult the Delphic Oracle, just as the ancient Greeks did when
they wanted to get the tip on anything from choosing a wife to
starting a war.
In those days the infallible oracle was a deep and dark cave,
where rushing, soughing winds did the "answering."
In these days the infallible oracle is entitled The Experience of
Others.
If you are wise enough to know that you don't know it all —
If you have sufficient humility to be able to learn —
Then the way to do it is to consult the Experience of Others,
for by that method you can learn 1,000 things while you are learning one through personal experience.
And there are a thousand little details and tricks about closing
sales that are worth knowing — yet there is one cardinal principle
about closing that is worth more than all the tricks in the bag.
This is known as the Method of Dilemma.
LET us suppose you have brought your customer, Mrs. Smithers,
to the point where you are ready to close the sale. You began
by asking questions to guide you in your demonstration ; then you
demonstrated the instrument to her and also made her handle it
herself.

You have satisfied her as to the quality of your machine.

Next in order comes the familiar closing talk, such as "ready
for immediate delivery," "last one in stock," "send it home in time
for use this evening" — and lastly, the terms.
It is in this question of terms that your selling ability, or lack
of it, shows up. And here is where you can use the Method of
Dilemma to advantage.
The Method of Dilemma is to present your proposition in
such a way that the customer in saying "Yes" also says "Yes" to a
second proposition, to which she is flattered to assent — and also
to put it in such a way that she can't say "No" without at the same
time admitting an awkward circumstance she is unwilling to admit.
That is, you make it doubly easy for her to say "Yes" and twice
as hard for her to say "No."
For example, suppose you know Mrs. Smithers can pay cash
in full for her machine, and you want to get around the "Easy

Most women like Mrs. Smithers have considerable pride in
their social and financial standing. Few of them will admit to

argument that you consider Mrs. Smithers a person of much im-

THE most effective way to assign Mrs. Smithers the role you
want her to play is to take it for granted. There is nothing
so difficult for a woman to do (or a man either) as to escape from
acting a part which has been skilfully and confidently assigned.
You can pave the way for this beforehand by your attitude and
remarks during the demonstration.
Then if you make some such remark as "Of course you, Mrs.
Smithers, will not want to bother with the instalment plan," she
is very apt to assent rather than make the awkward admission that
she falls short of your estimate.
The Method of Dilemma is just as useful in getting a large
first payment. By skilful use of this principle of argument you
can put the customer in a position where she must either assent
to your proposition of good terms or else assent to the other
awkward "horn" of the dilemma.
If you are trying to sell a period model you can prevent your
customer from dropping to a lower priced model in the same way.
Tactfully, and more by your manner than your words, you give
the impression that nothing less than a period model is to be
expected from a person of such importance.
This sounds almost absurd when reduced to black and white,
but experience has proved it to be immensely effective with a large
class of customers.
through.
WHEN
you are selling machines don't play records all the way
The most successful salesmen never do it. They find that
playing the entire record takes attention away from the machine
and puts the customer's mind on the record instead.
Playing the record through also breaks the thread of your
selling talk.
A better way is to play only a part of each record and use it
to bring out a point in favor of your instrument.
Choose six or eight records for demonstration purposes and
use them for all customers. These should be kept together by
themselves so you can get them immediately at an}' time, instead
of collecting them one by one out of the file, while your customer
waits.
You will get to know these records so thoroughly that you can
use them to the best advantage. The order in which you play
them will depend on the type of customer you are handling, but
usually a violin record is best to start with.
After it has been heard part way and you have made your
point, take it off and slip on a vocal record. Start it playing at a
spot where some high notes are sung, 'and make a remark to your
customer: "Now just notice how beautifully this instrument reproduces the high
As soon
as younotes."
have played the part you want take it off and
put on another record, perhaps a loud dance number, to show that
your instrument gives plenty of volume when needed for dancing.
Your other records should be used in the same way — to bring out
some point about your instrument.
By this method you keep the attention on your machine all
the time. Moreover, you'll make your sale in twenty minutes where
it used to take forty.

158

THE

This

Profit

TALKING

is

MACHINE

Extra

September 15, 1919

WORLD

—

and

Easy!

CONVERTO
PATENTED
DEC. II. 1917

Talking

Machine

When

CABINET

you handle the Converto you are not displacing one article with another; you are simply

adding one to another so as to double your profit on
the sale of the other!
You will he surprised to find how

easy it is to sell

a Converto along with a small Victrola, at one selling cost; and how easy it is to sell it to present
.-V

owners of the portable Victrolas — and thereby revive their interest in records.
Ask your distributor for the facts — they surely
will interest you.

THE

C. J. LUNDSTROM

1

LITTLE

FALLS,

MFG.

CO.

N. Y.

Lundstrom "Converto" cabinets are broadly covered by
patents.
Infringements will be promptly prosecuted.

Converto
Distributors
Atlanta, Ga. . .
Baltimore, Md.

.Phillips & Crew Piano Co.
Cohen & Hughes
E. F. Droop & Sons Co.
Birmingham, Ala.. Talking Machine Co
Boston, Mass.
The Co.Eastern Talking Machine
Oliver Ditson Co.
Buffalo, N. Y.. , W. D. & C. N. Andrews
Burlington, Vt. . American Phonograph Co.
Butte, Mont.
, Orton Bros.
Chicago, III.. . . Lyon & Healy
Cincinnati, O.
, The Rudolph Wurlitzer Co.
Cleveland, O.
, The Collister & Sayle Co.
The Eclipse Musical Co.
Columbus, O.
, The Perry B. Whitsit Co.
Dallas, Tex.. .
. Sanger Bros.

Denver, Colo. .
.. The Knight-Campbell Music Co.
Des Moines, la.,
. . Mickel Bros.
Elmira, N. Y... . . Elmira Arms Co.
El Paso, Tex. ..
. . W. G. Walz Co.
Houston, Tex. , . . The Talking Machine Co. of
Texas.
Kansas City, Mo.
. J.
W. Jenkins*
Schmelzer
Arms Sons
Co. Music Co.
Memphis, Tenn,. . O. K. Houck Piano Co.
Milwaukee, Wis.. . Badger Talking Machine Co.
Mobile. Ala
. Reynalds Music House
Newark, N. J. . Collings & Price Co.
New York, N. Y. . Emanuel Blout
C. Bruno & Son, Inc.
The Inc.
Cabinet & Accessories Co.,
Knickerbocker
chine Co.

Talking Ma-

Omaha, Neb. . . . . Mickel Bros. Co.
Peoria, 111
. Putnam-Page Co., Inc.
Philadelphia, Pa, . The George D. Ornstein Co.
Penn Phonograph Co.. Inc.
H. A. Weymann & Son, Inc.
Pittsburgh, Pa. . . W. F. Frederick Piano Co.
C. C. Mellor Co., Ltd.
Standard Talking Machine Co.
Portland, Me . Cressey & Allen, Inc.
Providence, R. I. J. Samuels & Bro., Inc.
Corley Co., Inc.
Richmond, Va. . . . The
W. D. Moses & Co.
Talking Machine Exchange
Sioux Falls, S. D.
J. Dyer & Bro.
St. Paul, Minn W.
W. D. Andrews Co.
Syracuse, N. Y. ... The Toledo Talking Machine
Toledo, O
Cohen
Co. & Hughes.
E. F. Droop & Sons Co.
Washington. D. C.

THE

September IS, 1919
BROWN,

McMANUS

TALKING
TRADE

CO. ORGANIZED

BRISK

MACHINE

159

WORLD

IN NORTHWEST

REGINA

CO.'S EXPANSIVE

PLANS

New Organization Appointed Distributor for
Regina Phonographs in New York and New
Jersey — Will Make Deliveries October 1

Crop Shortage Holds No Fear for Farmers, Who
Are Ordering Machines and Records in
Larger Quantities Than Ever

Increase Line of Phonographs — Appoint New
Distributors — Plan Big Advertising Campaign
— New Trade-mark Adopted by Company

G. J. McManus and E. L. Brown, both of
them having been recently connected with the
sales staff of the
Sonora Co., have
severed their connections with that
firm, and announce
that they have
formed an organization to be known

Minneapolis and St. Paul, September 5. — The
talking machine business in the Northwest continues strong and the expected crop shortage in
some lines does not appear to affect the farmers in their desire to purchase musical instruments. In fact, the trade is rapidly expanding
and at the present time the jobbers find it impossible to accept all the new dealers who are
anxious to take on an agency for this line or
that.
The demand for Victrolas in the Northwest
is growing so fast, according to George A.
Mairs, of W. J. Dyer & Bro., that the Victor
Co. heretofore has been unable to keep pace

The Regina Co., who for over twenty-five
years have manufactured musical instruments
of all kinds, especially
music boxes, and who have
for the past two years
manufactured the Regina
phonograph, have recently
added to their line a number of new models.
The firm will be ready to
make deliveries of these new models shortly
after October 1. They have also appointed distributors for their product, and these include
Brown, McManus & Co., of New York, and the
Reed Co., of Pittsburgh, as well as several
other concerns.

as Brown, McManus & Co., which
will act as distributor for the Regina
phonographs, with
headquarters in
New York. The
Regina Co. has
given this company
New
York
a n d

E. L. Brown

New Jersey as territory.
While both members
of the new firm are
comparatively young,
they have had much
experience in the talking machine field and
their selection of the
Regina as the product
of their future business
success speaks well for
their opinion of this
instrument.
G. J. McManus
Brown, McManus &
Co. announce they will be in a position to make
prompt deliveries of the Regina phonographs,
effective October- 1. The new firm will have
associated with them in an executive capacity
Wm. A. Hanft, Jr.

"All

"A

That

Super-Quality

Regardless
present

manufacturer

The

Name

Machine

of any

source

with the growth of their business. "We are
away behind on orders," he said, "and are compelled to refuse an average of five applications
The advertising department of the company is now preparing material to be used in
a day for permission to open Victor accounts.
the
daily
newspapers of the country in the
We can't take on a single dealer, no matter how
desirable the account may be, because we are
vicinity where they have appointed local dealers. Copy for the same is of a most attractive
unable to even begin to supply old customers."
style, and it has been planned with great care.
G. Sommers & Co., distributors of Pathe
Display material of all kinds, including artistic
phonographs and records, are fairly well supplied for the fall trade, says Jay H. Wheeler,
hangers,
is now
being prepared
dealers'
use
as well
as catalogs
for mailingforpurposes.
manager of the department. He does not beAn attractive transparent sign of unique design
lieve that the reputed crop shortage will prove
serious, as he has opened some very nice acto be is
placed
conspicuously
warerooms
now being
forwarded intodealers'
the trade.
counts in Montana and North Dakota and surrounding territory.
The Regina Co. have adopted as their tradeA. E. Allen, one of the roadmen for the Stone
mark a "Robin," who is depicted in song, and
Piano Co., whose chief duty is to exploit the
this attractive trade-mark is being used in all
the literature and other material for advertising
virtues of the Aeolian-Vocalion, came to base
headquarters during fair week to .meet the
purposes which the company issues. Herewith
country customers. A number came in to place
is shown a cut of the firm's trade-mark.
substantial orders and many new dealers also
The Piatt Music Co., Los Angeles, Cal., has
signed contracts to sell Vocalions.
The new home of the Columbia Graphomoved its Grafonola department to the basement of the store and this department will in
phone Co. is now in possession of Manager
Sprague and his big staff and is being organized
the future be called the "Sunken Grafonola
into an effective selling machine.
>■♦♦♦♦♦ ♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦♦
♦♦♦♦
»»♦♦♦♦♦«♦
Salon de Luxe." »-f
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supply

We
offer the "Supertone"
not only
of relief, but also as a product
of
quality

Prices"

maxi-

Model No. 4
$150.00
Solid mahogany, fumed oak and walnut. Cabinet
inches high, 22 inches wide, 23l/2 inches
deep. Twelve-inch turntable, graduated regulator,
tone modifier. Universal throw-back tone arn.
and sound box. Double-spring, worm-gear motor,
plays five 10-inch records in one winding. All
parts nickel plated.

Machine

Company

Street

New
'♦♦♦♦♦♦♦♦♦♦M

York

♦♦♦♦♦♦♦♦♦♦♦♦♦
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GOMPACTOPHONE—

complete portable gramophone extant — beg to announce
of arrangements for the EXCLUSIVE
SELLING
THE
UNITED
STATES
OF THE

the most

the conclusion
RIGHTS
IN

Manufactured
High

Grade

Motors

WONDERFUL
These
the

Mermod

represent

Mermod

workman-

comprise

motors

acme

of

ship and quality.
part

is made

to the

motors

worm

and

pinion-geared

asthe

drive,

of hard

is

was

decade

or

left
more

Before
orders

of

us

years
experi-

behind
ago.

Within
A

CENTRAL

Meanwhile

THE
19 CITY

near

future

trade

US

placing

to prices

enquiries

your
consult

and

terms

of trading.

We

for

shipments

quick

prompt

direct

from

to

the

buyer.

SPECIAL

TERMS

it is proposed

DISTRIBUTING

STERNO
ROAD

is

assured.

the

and

of con-

elsewhere

as

and

a

Re-

liability and quality
therefore

latest

CONSULT

ence. The experimental
stage

very

an

Back

practical

the

spring

scientific method
struction.

Swiss

are

types —

finest

Freres

their

several
double

Mermod

manufacturer.

motors

and

of a watch —
true.
Messrs.

established

Freres

single

precision
silent and

old

MODELS

Each

and
with

limits
sembled to run

gauge

DIFFERENT

MECHANISM

St. Croix
Switzerland

Freres

DEPOT

IN

should

be

are

out

delivery
the

factory

TO

JOBBERS

to

establish

NEW

YORK

directed

MANUFACTURING
LONDON,

to

CO.

E. C. ENGLAND

September 15, 1919

THE

TALKING

MACHINE

WORLD
161

Happenings
R. W.

BURGESS

HEADS

TRADE

in

PROMOTION

and Ocean Grove. The trip was made by boat
from Toronto to Rochester, then over the main
highway, through Syracuse, Utica to Albany,
then the Albany night line down the Hudson
to New York City. The trip back was made
up the west side of the Hudson through Newburgh, Kingston, thence through the Catskills,
Stamford and Oneonta. Mrs. Trestrail and his
daughter Adah accompanied him. Mr. Trestrail took care of business also when in New
York. While there Fred equipped his car
with Brunswick tires.
F. E. Osborne, who went to England some
months ago to a'rrange for permanent representation in the British Isles of different Canadian lines in the phonograph trade, returned
to Toronto recently. The protracted machinists' strike here made deliveries impossible for
many weeks. Mr. Osborne observed that there
is an immense market in Great Britain for
musical instruments of Canadian manufacture.
The latest enterprise of the H. E. Whimperly Co., Toronto, manufacturers of the Peerless
line of phonographs, is the acquisition of a
cabinet factory. Mr. Whimperly, head of this
firm, like other phonograph manufacturers, has
had reason to appreciate the difficulty of procuring asufficient supply of cabinets. To overcome this and to ensure cabinets when required and of the correct design and quality
he recently purchased a local woodworking
plant adapted to the production of the class of
goods his trade demands.
In addition to the main Yonge street, Toronto, store, the Fauver Music Co., Ltd., has
just opened two city branch phonograph stores,
one on Broadway avenue just a few doors south
of Gerrard street, and the other at St. Clair
avenue and Harvie street. Three other branches
are under consideration, and definite word of
these other locations will be announced later.
L. C. Fauver, who has had a wide experience
in both the wholesale and retail phonograph
field, informed The World correspondent that
he would feature Columbia Grafonolas and
records in all his stores.
The Cecilian Concertphone line of five designs has just had an important addition to

DEPARTMENT

Advanced to Important New Post With Pathe Freres Phonograph Co. in Toronto — New Matrix
Department in Canada Working Out Satisfactorily — Recent Visitors
Toronto, Can., September 1.— Robert W. Burgess, who for the past year and a half has
been manager of the Montreal office of the
Pathe Freres Phonograph Co. of Canada, Ltd.,
has been transferred to the head office in Toronto and placed in charge of the new trade
promotion department. This department will
devote its entire energies to assisting Pathe
dealers to increase their business. The record
which Mr. Burgess has made for himself as a
part of the Pathe sales force augurs well for
the success of his efforts in helping others boost
their sales. Pathe advises that every one is
pleased with the showing made to date by Pathe
Distributers, Ltd., formed last April to distribute Pathe goods throughout the West. New
dealers are coming in every day, and month
by month a most gratifying increase in sales
is shown. Pathe sales are reported 100 per cent,
ahead of last year and every indication points
to available, stock of Pathephones and records
being sold early in the season.
The new matrix department recently added to
the Pathe factory whereby Pathe matrices are
now made right in Toronto, instead of being imported from New York and Paris, is working
most satisfactorily. The arrears on record orTORONTO

PLANS

TO

ders is being rapidly overcome and the company says it will only be a short time before
Pathe record service will be as perfect as the
machine service. Frank Oldfield, popular
Canadian baritone, recently visited the recording laboratories of the Pathe in New York, and
recorded amongst others the following selections: "The Palms," "Nearer, My God, to Thee,"
"Loch Lomond," "The Bandolero," "Roses,"
"Mary," "Eileen." These records will shortly be
issued and following the success of the first
Pathe Oldfield records will prove big sellers.
D. J. McCutcheon, manager of the Heintzman Co.'s branch at Calgary, was a recent visitor to the company's headquarters here. Mr.
McCutcheon, who is one of the numerous Ontario men making good in western Canada, also
visited his old home while East. Notwithstanding unfavorable crop reports of southern Alberta Mr. McCutcheon is confident of an active fall season in pianos, players and "His
Master's Voice" lines, which are featured by
this branch. The percentage of cash buyers
is one of the features of Western trade noticed
by Mr. McCutcheon, in addition to the more
receptive mood of the public toward music and
musical instruments of all kinds.
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Talking Machine Dealers Display Interest in the Show — A. B. Beverly's Successful Trip — New
Companies Formed Recently — Studying the British Market for Machines
Toronto, Can., September 1. — In connection
with the coming annual fair of the Central Canada Exhibition Association, Ottawa, September
6 to 16, the merchants of Ottawa propose to put
on sale and offer bargains to induce the thousands of visitors to make their annual trip here
— buying as well as pleasure-seeking. Advertisements will run in the rural papers for miles
around and the publicity is expected not only
to bring trade to Ottawa stores but to add also
to the number who will decide upon visiting
the fair.
A. B. Beverly, president and proprietor of
the National Cabinet Co., Ltd., manufacturers
of the Canadian phonograph, has just returned
from an extensive motor trip through the
United States. Mr. Beverly combined business
with pleasure and visited woodworking plants
in Buffalo, Rochester, Syracuse, Louisville,
New York and Grand Rapids. Mr. Beverly
had along with him samples of his own productions, and in comparison considered them so
superior to similar grades of United States
manufacture that he could do an extensive export business to the United States.
J. D. O'Donnell, wholesale Eastern representative for the Musical Merchandise Sales
Co., is making a tour of Quebec and the Maritime Provinces, and reports a very active demand for Brunswick phonographs.
C. R. Stillwell and B. A. Trestrail, who recently formed the Mutual Sales Service, Ltd.,
and who have been handling the sales of the
Liberty phonograph, have just completed the
promotion of a new company, called the Talking Book Co., Ltd., with a paid-up capital
stock of $125,000, to manufacture the talking
dolls, birds, animals, figures and books originated by the Talking Book Corporation of New
York.
The Canadian Co. expects to have its plant
in full operation during the next sixty days,
■*nd in the meantime has arranged to get a
quantity of goods from the parent company to
fill the first orders in Canada.
The company held its first meeting at the
King Edward Hotel recently and elected the

following directors: George O'Neil (Canadian
director of the United Hotels Co.), president;
Harry Rooke (manager of the Page-Hersey
Pipe Co.), vice-president; C. R. Stillwell (president of the Mutual Sales Service), secretary;
A. H. Carlisle (vice-president of the Talking
Book Corp., N. Y.), and Charles Morrow (Morrow & Co., cereals), the other directors; Norman Tovell, of Brent-Tovell Co., bankers, was
appointed treasurer, and B. A. Trestrail, man-

it. the latest style being the "Minuet." The
Minuet is forty inches high, seventeen and onehalf inches wide, and nineteen inches deep,
finished in either mahogany or fumed oak and
equipped with double spring motor, tone modifier, Cecilian electric automatic stop, all wood
tone chamber and shelves for records. The
Minuet is to retail at $100.
George W. Hopkins, general sales manager
of the Columbia Graphophone Co., with headquarters at New York, paid the Canadian general manager, James P. Bradt, a flying visit.
"You seldom come to Toronto," observed
your correspondent to Mr. Hopkins, who rarely
visits Canada.

ager.
The company will get out distinctive national pieces for Canada, and is getting out
original window and store displays.
A most lamentable occurrence in connection
with the Canadian delegation to the Edison
convention at New York was the illness of
Miss Frances Ronaldson, which resulted in her
death a week later in New York. Miss Ronaldson was a member of the R. S. Williams & Sons
Co. staff, and up to the time of her demise was
secretary to T. A. Dillon, sales manager of the
firm's wholesale Edison division. She was
very highly esteemed by her associates in
the Williams firm and was a capable and
efficient member of the organization, and always an Edison enthusiast.
F. A. Trestrail, a member of the Musical
Merchandise Sales Co., is back from holidays,
during which he motored to Atlantic Highlands,
N. J., taking in Long Branch, Asbury Park,

Talking

"Well, you see," he replied, "I only need to
go where there is trouble, and as there never
is trouble in the Canadian division I really
have to make my rara visits to Toronto purely
in the nature of a friendly call on Mr. Bradt,
(Continued on page 162)
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who has the business here in such splendid
shape.
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Columbia Grafonolas and Sonora' phonographs
and Columbia records show a heavy increase
in volume over the same month last year.
A new early closing by-law was adopted at
a meeting this week of the Montreal City
Council.
The new by-law decrees that there must be
early closing of all shops now covered by the
civic by-laws four days a week — Monday, Tuesday, Wednesday and Thursday. On Friday
evening the closing will be at 9 and on Saturday evening at 11. Exceptions are made for
certain evenings before holidays.
The Invictus Phonograph Co. have removed
from 204 St. James street to modern quarters
at 4129b St. Catherine street West, where they
are handling the Pathe and Brunswick machines, Pathe, Brunswick and OkeH records
and musical merchandise.
The Montreal Star recently reproduced an
article from their files of thirty years ago, on
August 19, 1889, when Thomas A. Edison was
presented with the insignia of a grand officer
of the Crown of Italy. A special envoy of
King Humbert of Italy made the presentation.
The Corona Phonograph Co., Ltd., has purchased the stock of the seven stores of the
Record Service Library, comprising 14,000 records and 1,100 machines in twenty models.
Dohan's Music Shop, Palace Hill, Que., advertise that they will trade a New Edison Diamond Disc for any make of phonograph turned
in to them, old or new, allowing the customer
full cost for the phonograph and records.
Paul A. Pinard, 949 St. Denis street, has
opened up with the Columbia Grafonola as his
leader and Columbia record sales are good.
One local dealer is authority for the statement that he offered a western Ontario phonograph manufacturer a, bonus of $25 a machine
for immediate delivery of a number of machines
ordered. The offer was refused.
The Paramount Phonograph & Record Co.,
Ltd., are displaying a number of their new
models at the Toronto Fair. The exhibit is in
charge of Messrs. Fowler & Lemieux.
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MONTREAL

Goodly Number of Machines Sold to Visitors by Exhibiting Concerns — Some Elaborate Displays
Made — The Improved Record Sales System of C. W. Lindsay, Ltd.
Montreal, Can., September 1.— The Cartier Fair,
the first exhibition of any nature held in Montreal for the last twenty-five years, attracted
considerable attention, so much so that the
original closing date was extended two weeks.
Dupuis Freres, Mile. A. M. Fortin in charge,
had on exhibition a full and complete range of
Grafonolas and reported the sale of quite a
number of the larger Columbia models. The
Canadian factory of the Brunswick-Balke-Collcnder Co., makers of the Brunswick, had on
view one of the most expensive phonographs
made. It was an art model of the Italian Renaissance period.
Layton Bros, exhibit drew wonderful crowds
every day and in addition to showing a complete range of Edison diamond disc phonographs Percy Sky, the Canadian violinist, gave
several interesting tone tests.
The Pathe Co. were on hand with a most
creditable display of the various designs manufactured by this firm. Concert recitals were
held at stated hours and beautiful souvenir
booklets distributed gratis. One unique feature in connection with the exhibit was Dealers'
Day, in which each local dealer was given complete charge of the Pathe Kiosk for two dif-
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ferent days during the life of the fair. This
gave each dealer a chance to develop new prosThe Phonograph Shop of Montreal, Geo.
pects.
S. Pequegnat, manager, report profitable business in Pathe phonographs and records.
Arthur K. Kempton, phonograph specialist in
supplies, is authority for the statement that
the Repeatograph Co., Inc., Chicago, 111., will
shortly operate a Canadian plant in Montreal
for the assembling of their Repeatograph and
they expect to be in a position to turn out this
specialty so that it can retail at the same price
as in the United States. A Canadian company
will be formed with Mr. Kempton as manager.
The record counter in C. W. Lindsay, Ltd.,
phonograph salons is the last word in systematic arrangement. Persons coming in for certain records that do not require being played
are waited upon and served quickly at the
counter. Thus are the soundproof rooms left
free for the use of all who desire a demonstration of a phonograph or who wish to hear
some records. The record room has been placed
under the care of an expert, whose entire efforts are concentrated in keeping the stock of
Columbia records complete.
August sales of
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grades, with the margin of profit continually
growing less on the standard lines, these nondescripts cannot possibly survive the competition." Columbia business in Canada is particularly gratifying to Mr. Hopkins, who took
a great deal of satisfaction in perusing the figures handed to him by Mr. Bradt, showing that
in seven months of 1919 more Grafonolas had
been delivered to the trade than during the
whole of last year, and last year was the
Canadian Division's record year.

"Music business in general, and the phonograph business in particular, has five good years
ahead of it," predicted Mr. Hopkins, who also
prophesies the early demise of "quite a list
of nondescript makes of phonographs during
the next few months."
"These nondescripts," he said, "depended entirely on the low price for their existence, and
as the cost has continued to advance on all
CARTIER

MACHINE
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FRANK CROXTON
>
Bass
An unrivaled American basso, known for
years as one of the ablest and most gifted
vocal artists that the concert stage of the
country has been able to boast.

HENRY BURR
Second Tenor
Reckoned
among
the foremost ballad
singers
the aage,
a worthy
rivalclear.
of McCormack ofwith
voice
sweet and

Mr.

MACHINE

Harry

H.

BILLY MURRAY
Tenor and Comedian
William,
that asgrin?
Never.
He's
just
Billy with
Murray
known
everywhere.
The audience
does not
get enough
of him.
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Burr
Frank

Billy Murray
Banta

RECORD
Appearing
Frank

Croxton

Sterling Trio

Now Booking Concerts
for Fall and Winter

ARTISTS
in Person
Albert

Campbell

Peerless Quartet

John

Monroe

Meyer

Fred

Van

Eps

Silver, Monologist

With a Repertoire of Old-Time Favorites and
the latest popular comic and sentimental hits,
records of which will be produced by the various talking machine companies this season.
Jobbers

and

Dealers

Make arrangements now to give your record buyers an opportunity to see and hear these famous artists.
There is no second company or connection with any other
troupe of record makers.
Write for Particulars to
P. W. SIMON, Mgr.

JOHN H. MEYER
Basso
His voice is one of the most opulent color.
It fairly glows with warmth, and is altogether delightful.

MONROE SILVER
Monologist
Arecords
versatile
well-known
on
for performer
his cleverandrendition
of the
"Cohen Stories."
-IiiiiiiiniM

1604 Broadway, New York City

What the Newspapers Say of Them:
"The great audience came fully ex"The record makers have come and
pecting to be royally entertained and
gone, leaving pleasing memories in their expectations
fully realized.
the hearts of the large audience at Every number on were
the program was a
the Victoria last night, and they vote
them peerless entertainers."
"It wasgem."
worth a hundred dollars to
popular
my
father to hear Henry Burr sing
'With a chorus composed of 'stars' 'Just a Baby's Prayer at Twilight.' "
it would
be difficult
make one
compari"A high-class concert was expected
sons between
them. to Each
is a
genuine artist and each more than from such artists, but expectations
were more than realized."
sustained his reputation."

A wizard

FRED VAN EPS
Banjoist
at the banjo, without a peer.

ALBERT CAMPBELL
First Tenor
A lyric tenor with a voice that threads
way up above, silvery and clear and true.

FRANK BANTA
Pianist
A solo pianist, an able accompanist and
ensemble player, and an exceptionally
talented
brilliant young player of popular danceandmusic.
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IN CONVENTION

Eastern Jobbers Meet in New York for First
Convention — Practical Talks and Discussions
by Emerson Executives
The first convention of Eastern distributors
of the Emerson Phonograph Co., including the
members of the distributors' sales staffs, was
held on Thursday, September 11, at the Hotel
Claridge, New York. Prior to the opening of
the meetings the distributors and their sales organizations, who were the guests at the Emerson Phonograph Co., spent an hour at the Emerson recording laboratories, discussing general
recording plans with Arthur Bergh, director of
music. At 11 o'clock the business meetings
were opened and the following talks were given:
"Why We Invited You Here," Harry T. Leemihg, vice-president of the Emerson Phonograph
Co.; "The Emerson Co.," by Victor H. Emerson, president; "The Emerson Spirit," by R. D.
Wyckoff, treasurer; "Emerson International,"
by C. Linn Seiler, president Emerson International; "The New Recordings," Arthur Bergh,
director of music; "Emerson Advertising," M.
L. Wilson, vice-president Blackman-Ross Co.
Following the morning addresses a luncheon
was given at the Hotel Claridge, and a sales
meeting convened at 2 o'clock, when the following talks were given: "Selling," Arthur H.
Cushman, director of sales; "Selling International Records," Louis D. Rosenfield, manager of sales, repertoire and advertising, Emerson International; "Developing the Dealer,"
Joseph I. Carroll, manager of sales; "The Distributor," B. D. Colen, secretary.
The convention was such a success that it will
be an annual feature hereafter, and the Eastern
distributors of Emerson products were enthusiastic regarding the practical and helpful value
of the talks and general discussions. During
the course of the convention the distributors
commented upon the fact that Emerson sales
this year were breaking all previous records,
and that the sales totals were limited only
by the available merchandise.
"BETTY" IS A COLUMBIA FAVORITE
H. L. Tuers and Courtland Shaw, of Columbia
Dealer Service, Married to "Bettys" During
Month— Floral Offerings From Their Staff
The members of the dealer service department
of the Columbia Graphophone Co., in the Woolworth Building, New York, gave dual congratulations to their executives last month, who despite the H. C. L. deserted bachelorhood. H.
L. Tuers, manager of the Columbia dealer
service department, and one of the most popu-
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Without removing or turning the sound box. By using the
A.

R.
L. ATTACHMENT
It remains permanently upon the sound box.
Plays all makes of records in the one natural position of the Victor sound box with
equal beauty of reproduction.

Showing the position of the A. R. L. attachment when Victor is playing
Hill and Dale record. Note that the sound box is in the regular position, and needle on direct line with center. It is scientifically and
mechanically correct. Either steel or sapphire needles may be used.
Attachments for the Victor Exhibition sound box are now ready for delivery
in quantities.
Retail price $2,00 each.
AMERICAN
Dept 7

RECORDING
56 West

145th Street

lar members of the local trade, was married
on August 22 to Miss "Betty" Madeline Cody.
Mr. Tuers kept his marriage a secret around the
Columbia executive offices, and the news only
leaked out after the happy bride and bridegroom
were safely on their way to the Adirondack
Mountains for a two weeks' honeymoon.
The name "Betty" seems to be a prime favorite in the Columbia dealer service department,
for Courtland Shaw, assistant manager of the
department, was married on August 11 to Miss
"Betty" Evans, the marriage taking place in the
Little Church Around the Corner. Mr. and
Mrs. Shaw spent their honeymoon at Nantucket and during August the Columbia dealer
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York

City

service department resembled a conservatory,
for the members of the department welcomed
their executives with artistic floral offerings.
EXECUTIVE

COMMITTEE

TO MEET

A meeting of the executive committee of the
National Association of Talking Machine Jobbers will be held in Philadelphia near the end
of September on a date to be announced by
President George E. Mickel, of the association.
The Pearson Piano Co., 128-130 North Pennsylvania street, Indianapolis, Ind., has been featuring the Aeolian-Vocalion in the local papers.

WANT

YOU
SOUND

BOXES

A Large Tone Arm — 8^4 inches
centre to centre — height 4jg inches.
A Small Tone Arm — 8 '4 inches
centre to centre — height 3f6 inches.
Both tone-arms scientifically constructed for perfect sound reproduction and finely finished in our
own plating plant. They play all
makes of records.
In Sound Boxes. We have the
special No. 3 Hub Cushion Sound
Box. A Sound Box of wonderful
tonal quality.
Write us for prices and further
information.
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PARTS

CO.,

Inc.

145 West 45th Street
New York City
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A Proven Opportunity Too Frequently Overlooked for Placing the Talking Machine Dealer and
His Store On a Pedestal In His Own Musical Field — Bringing the Artists to the Town
he naturally gets cold feet. As a matter of fact
the average retailer in a fair-sized town can
himself bring the greatest record artists in the
world to his particular city, put up a substantial
amount as a guarantee, and still come out clean,
without a cent of expense beyond that what
he may choose to spend for his own advertising. This is not a theory, but has actually
been worked out successfully and proven.
As famous artists make tours about the
country talking machine dealers in the cities
in which they appear naturally arrange special
window displays, and carry special advertising
in the local papers, advising the public that at
their particular stores may be found records by
that special artist. The tie-up, no matter how
strong or original it may be, must of necessity be simply incidental to the appearance of
the artist, and its effect upon the public is
not in any sense as emphatic as it should be.
The thought is for the retailer himself to
arrange for the appearance of the artist, and
make that fact very plain in all the announcements concerning the concert, whether preliminary or final. The retailer can readily find
how the artists in whom he is interested are
routed and likewise arrange with each one of
them, or rather with the manager, to book a recital in the dealer's particular city. To do this it
will be necessary for the dealer either by himself or in association with one or more live
contemporaries to- post a guarantee sufficient to
protect the manager and the artist, should
the audience not be as large as contemplated.
Having made the arrangements for the concert and posted his guarantee, the dealer really
starts to work in earnest to arouse interest
in the event and to insure his success. His advertising, whether in the newspapers, in his
j window, or through his mailing lists, must be
liberal and to the point. He must see to it
that the musical clubs, the women's clubs, the
various civic organizations, and the schools, are
duly impressed with the importance of having
the artists visit the city and enthuse to a point
where their support is insured. If the ticket
sale is held in the dealer's store so much the
better. Properly conducted, such a recital will
keep the retailer's name and the fact that he
handles records of the famous Victor artists,
for instance, including those of Caruso, who is
to appear in the city, firmly in the public mind.
The success of the venture will make his store
a recognized musical force in town, and the
effect will be lasting.
That leading artists can be featured successfully in specially arranged concerts by talking
machine dealers has been proven emphatically in
the Pittsburgh district, where the Standard
Talking Machine Co., Victor wholesalers, some
time ago showed the way to the dealers, and
since then have encouraged those dealers, individually and collectively, in the giving of
over seventy-five concerts, everyone of them a
success. In no instance has there ever been any
doubt about covering any guarantee put up,
the main difficulty being to find sufficient tickets
to take care of those who were desirous of
attending.

Although live talking machine dealers generally seek to take full advantage of names
and reputations of noted record artists recording for the companies whose products they
handle, and endeavor to tie up in some measure with the appearances of those artists in concert in their local territories, it appears that
dealers quite generally have failed to realize
or to grasp the opportunity for associating
themselves and their business directly with the
artists, through the medium of specially conducted recitals or concerts.
When the dealer hears this or that artist,
Caruso, McCormack, Galli-Curci, or some other,
demands and receives from two to five thousand dollars for a single appearance, and that
to this amount must be added the rent of the
opera house or concert hall, the cost of the
advertising, and a dozen and one incidentals,
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I Reproducer
"Humanizes" all standard
makes of talking machines
or phonographs using disc
records.
The trade once thought
the retail price too high but
the same dealers who once
talked this way are pouring
in a steady streamof readers.
The ELLIS not only is
good but it has made good.
It's a great revivifier of
machines that have fallen
into disuse. That means
more record sales.
We help the dealers sell
the Ellis. Let us send you
a set of the attractive convincing literature we supply
our dealers for distribution
to their trade.
The

This plan of having the dealer prove the active medium in bringing the music-loving pub-

retail price of the

Ellis Reproducer

is $10

Sole Distributors of the
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lie in personal contact with the artists whose
records they have heard, or at least heard of,
proves a most important step in lifting the talking machine store out of the class of the ordinary salesroom, and making it a recognized
center of music, a reflection of the personality
of great artists, headed by a man who is able
to bring
in
music. to his clientele the best of everything
Having, in association with its dealers, had
so much successful experience in the conduct
of special recitals by noted artists, the Standard
Talking Machine Co. has a fund of experience
and an abundance of accurate data regarding
the holding of such affairs, which is available
to Victor dealers in all sections of the country
who are desirous of taking advantage of the opportunity that is thus presented.
John E. Schweiter, of Cavalier, N. D.,
purchased the post office building in that
and will open a music store where he
handle talking-machines, sheet music and
kinds of musical instruments.
The New Resurrectone
So named because it really RESURRECTS
(Trade Mark,Registered)

to give at will loud or soft volume
of Adjustable
sound.
One model fits Victor, Sonora, Aeolian
Vocalion and attachments for Edison. Other
model fits Columbia machines.
Retails for $10 nickel-plated; $12.50 gold-plated
—either
the
Forkquantity
or the prices.
Single Prong
Kesnrrectone
. Tuning
Send for
THE NEW AIRTIGHT tone-arm— exclusive
equipment
the HOFFAY— the best toned machine on theof market.

In Position to Play Victor Type of
Records.
Weight on Stylus,
5J4 Ounces as Required

In Position to Play Edison Type
Records.
Weight on Stylus,
4 Ounces as Required
Tone arm may be equipt with either Resurrectone model, as desired.
The VALUE of the HOFFAY AGENCY is
becoming more pronounced. The newspaper and
magazine advertising that is being done and which
is growing bigger every day is causing our Dealers
and Jobbers to dispose quickly and easily of all
HOFFAY products,
the Hoffay
sellsofonletting
demonstration and it isforsimply
a matter
the
consumer
get
acquainted
with
it
—
this
we
will
do for you.
If you are a Jobber, better get in touch with
us soon — exclusive territory and advertising are
features of our proposition.
If you are a Dealer in a territory where we
have no Jobber, we will take care of your wants.
. ,VS TRADE MARK

(nickel) ; $12 gold plated.
Hoffay Airtight
— a really wonderj
J.
H.
I Patentee
and

ELLIS
Manufacturer
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ful machine —
for the States of Utah, Idaho,
Nevada, Montana, Wyoming,
and Colorado.
Geo. A.Lowe

Four Beautiful Machine Models

Co.

Ogden, Utah

Hoffay Talking Machine Co. , Inc.
3 West 29th Street New York City
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KNICKERBOCKER CO. "OPENING"
Delightful Affair in Which Victor Jobbers Entertain a Notable Array of Guests — Good
Wishes From All Extended to the Company
The fall opening of the Knickerbocker Talking Machine Co., 138 West 124th street, New
York City, which was held on the afternoon and evening of Friday, September 5,
attracted quite a crowd. In the afternoon a
concert was held in the new concert hall, at
which a number of artists appeared.
Henry C. Brown, of the Victor Co., was present and made an interesting address to the dealers. T. H. McCready, manager of the New
York district for the Victor Co., was also present and added his well wishes.
The attractive new headquarters were well
filled with floral pieces expressing the best
wishes of their many friends in the trade. Cigars
and "refreshments were plenteous and B. R.
Forster, president of the Brilliantone Steel
Needle Co., presided at the punch bowl and
tendered a sort of nectar of which he alone had
the secret.
At five o'clock the entire party motored in
buses that were provided for the occasion
to Sheepshead Bay, where a shore dinner had
been provided for by the Knickerbocker Talking
Machine Co., at Ville Pigue Inn.
During the course of the evening J. T. Coughlin, president of the Talking Machine Men, Inc.,
spoke in the name of the dealers present, thanking the Knickerbocker Talking Machine Co.
for their hospitality. Wm. C. Cripps, of Jerome
H. Remick, entertained by singing "Tell Me"
and "Sahara."
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Sol Lazarus in his speech referred to the address of E. L. Bill, of The Talking Machine
World, before the Talking Machine Men, Inc.,
recently on "Co-operation," and Stated that
this was lived up to in its highest state in
the Knickerbocker Talking Machine organization. Mr. Lazarus then called upon Joe Schwetz
as one of the oldest members of the trade, although a young man, who responded with fitting
remarks. Mr. Schwetz has been connected with
the trade for seventeen years, the greater part
of which he was connected with the Knickerbocker Talking Machine Co., or I. Davega, Jr.,
Inc., as it was formerly known. The entire affair was admirably managed.
One of the youngest attending the affair was
Allan Usoskin, not quite three, and son of
Joseph Usoskin, of Victor sign service fame.
This youngster entered heartily into the spirit
of the affair and seemed to enjoy himself as
much as his elders.
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Value of Effective Window Display Demonstrated by Display Recently Made at 50
Broadway, New York, by Sonora Co.
The accompanying illustration will give
some idea of the human interest appeal of the
new needle display prepared by the Sonora
Phonograph Sales Co., to feature Sonora semipermanent silvered needles. This display was
placed in the show window of the Sonora
Phonograph Sales Co.'s retail store at SO Broadway, New York, and from the moment that it
was installed it attracted the attention of
passersby to an unusual extent.
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The basis of the display is a big three-pane:
screen, each panel being about 4 feet high and
2 feet wide. These panels contain greatly enlarged reproductions of the photomicrographs
of the Sonora semi-permanent silvered needles
and ordinary steel needles which have been used
by the Sonora advertising department in its na-

"Some Crowd" Views Sonora Window
tional advertising newspaper campaign. The
reproductions of the needles are about 2 feet
high and with their explanatory sentences fill
the entire screen.
At one time the crowd in front of the window
was so dense that the police were obliged to
force a passageway for traffic, and this interest
has not been confined to a single hour or day,
but has continued day after day without any
noticeable let up. Although a number of the
visitors who strolled in the store came in only
to ask for sample needles, a large number of
them bought needles and quite a few bought
Sonora phonographs as well.
The new talking machine department of the
White House, San Francisco, Cal., will open
for business about October 1. There will be
eighteen demonstration booths.
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MAIN SPRINGS
Following sizes in stock. Any other sizes to order.
1" x 0.28x10', for Columbia
e:\rh 0.50; per 100 45.00
Vs" x 0.23 x 10', for Meisselbach & Blisk motor, each
o.38
%" x 0.22x 10', Columbia, round hole
0.30
%" x 0.25x9', oval hole, each
.**
0.30
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MICA DIAPHRAGMS
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for new Victor No.
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SAPPHIRE NEEDLES
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0.27
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Columbia driving shaft, No. 11
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Columbia Mica diaphragms. No. 6460
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Each .25
Columbia Governor shaft, No. 3004
Each 40c; per doz. 4^00
Columbia Governor bearing, No. 11923
Each 25c; per doz. 2.50
Columbia Governor springs
Each 2c; per 100. 1.00
Columbia Governor screws
Each lc; per 100 .05
Columbia Mica diaphragm. No. 6460
Each .25
Columbia barrel screws, No. 2621
Eachl%c; per 100 1.00
Columbia soundbox thumb screws, No. 3943
Per 100 1.50
Victor soundbox thumb screw
Each l%c; per 100 1.00
Victor Stylus bar (needle arm)
Each .35
Victor Governor springs
EachlVic; per 100 1.00
Victor Governor screws
Eachlc; per 100 .05
Victor Mica diaphragms for exchange box
Each .15
Victor Mica diaphragms for new No. 2 box
Each .18
Turn-table felts, 10" square
Each .10
Turn-table felts. 12" square
Each .15
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Kent attachments
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T. J. Leonard, general sales manager of
Thomas A. Edison, Inc., was the principal
speaker. He carefully outlined to the convention the completed plans of the company for
the proper provision of Edison instruments and
Re-creations for the trade.
F. S. Hemenway, president of the Diamond
Music Co., Inc., was in Los Angeles on his vacation, but L. T. Donnelly, sales manager, presided and did things up in splendid style.
The banquet fully sustained the reputation of
the well-known "Louisiane," The dealers enjoyed a sightseeing trip of the harbor on the
afternoon of August 28, on which they had
opportunity to see the new canal in process of
construction and which will connect the River
with the Gulf, the huge new dry docks, the
mammoth Government storehouses and other
recent harbor developments — all predicting a
wonderful business future for the quaint old
city of New Orleans.
"The dealers left for their homes with confidence that their business during the coming

ORLEANS

Important Conference of Dealers Addressed by
Sales Manager Leonard — New Models Admired— Enjoy Banquet and Sightseeing Trip
New Orleans, La., September 3. — The information that the famous Pullman Palace Car Co.,
the world's greatest worker in fine wood, had
given over its entire woodworking capacity to
the manufacture of Edison cabinets and that
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Los Angeles, Cal., September 4.— Chas. P.
Mack, the Columbia wholesale traveling representative in Arizona, under the supervision of
the Los Angeles branch, is visiting headquarters
here. He reached town last Friday and will
leave for his territory next Sunday. He says
the Columbia business down there is excellent.
In regard to supply of goods, he looks for improvement in the future.
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Mr. Wolff states that the disappointments in
the shipment of product experienced by distributors and dealers during the early part
of this year due to the fact that the factories
were not prepared to take care of such a
tremendous demand will not be repeated next
year. However, the great advertising campaign now being prepared by the company
for 1920 will undoubtedly increase the demand
far beyond 1919's record-breaking figures.

Columbia Wholesale Traveling Representative
for Arizona Visits Headquarters

T. J. Leonard
the first cabinet deliveries would be made during the first part of September was enthusiastically received by the many dealers attending
the annual New Orleans convention of Edison
Dealers last week.

RAPID

Joseph Wolff, treasurer of the Sonora Phonograph Sales Co., New York, returned recently
from a visit to the company's different factories, and in a chat with The World stated that
wonderful progress was being made in the plans
that were inaugurated some time since for increasing Sonora production. The new buildings
at the Saginaw plant are going along in good
shape, and several have been completed and
are now occupied. Judging from present indications itwould seem that a very substantial increase in the production of Sonora phonographs will take place each month, and there
is every reason to believe that by January 1
the output will be tripled. Sonora dealers
and jobbers can therefore look forward to a
greatly increased supply of Sonora phonographs
for the balance of this year, and even more so
for the coming year.

proved.
P. MACK

MAKING

Jos. Wolff Returns From Trip With Optimistic Reports of Sonora Progress — Factories
Preparing to Triple Output of Machines

year will be the greatest they have ever known,"
said Mr. Leonard. "The New Orlea-ns territory
is experiencing wonderful prosperity and Edison dealers are fairly swamped with orders."
The new models were on display at the meeting and these, too, contributed to the dealers'
enthusiasm. The new types were highly apCHARLES
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IN SMITHVILLE

Robert Paris and Aaron Bain, Smithville,
Tenn., have formed a partnership and will open
a talking machine store at once, where the Victor line will be carried. At the present time the
firm is occupying temporary quarters, but expects to move into permanent location as soon
as it is ready. Both men are well known in
local business circles.
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Send us a plan of your store showing doors, windows, and the position
of other fixtures. Our service department will then lay out the installation
best fitted for your store.

Price on application.
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building will be erected for the Columbia Co.'s
branch in Kansas City, Mo. This building will
be located on Walnut street between Fifteenth
and Sixteenth streets.
The Boston branch will also occupy a new
home at 1000 Washington street, where two
floors have been leased in the United Drug
Co.'s building, which is one of the finest commercial build ngs of its kind in Boston. Additional space in buildings that they are now
occupying has been secured for the Seattle, San
Francisco and New Haven branches, and arrangements have been completed for greatly increased space in Atlanta.
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How Roanoke Cycle Co. Placed Order
paris miniature Victor dog, have received orders
of all sizes, dimensions and shapes for these
dogs. What remains as one of the most original orders they received is the sketch which
is reproduced herewith with»the quantity noted
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The Sonora Phonograph Sales Co., Inc., New
York, has just placed on the market an allrecord needle equipment which has been accorded an enthusiastic reception by the company's dealers everywhere. This novelty was
produced to meet the demand for an equipment of needles which will play all makes of
disc records, and the reports of Sonora distributors and dealers indicate that it will be
a phenomenal success.
In a handsome, neatly arranged jewel case
there is placed a Sonora diamond needle in a
gold-plated holder, and a Sonora sapphire needle
in an ivory holder. In the upper part of the
case is a package of Sonora semi-permanent
silvered needles for playing all .makes of steel
needle records. There are two loud, two medium
and one soft. This all-record needle equipment
can undoubtedly be featured by Sonora dealers to excellent advantage.
The G. A. Eisenhauer store, Lyons, Kan., has
now
ling. the exclusive Columbia agency for that
county with the exception of the town of Ster-

of 138 West

all Victor

grIelpey

thereon. This order was received through the
Wm. C. Rogers Co., Victor distributors of
Washington, D. C, for the Roanoke Cycle Co.
of Roanoke, Va. The latter disclaim credit for
this creation and maintain that it was put in
someone else's hands to order. Mr. Barnhill,
of the Penn Phonograph Co., states that the
dogs delivered were a very great improvement
over the sketch.
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Philadelphia, Pa., September 9. — The Penn
Phonograph Co., Inc., Victor distributors of
this city and also producers of the plaster of

Hn

The

SKETCH

How Penn Phonograph Co. Received Somewhat
Originial Order for Victor Dogs

Geo. W. Hopkins, general sales manager of
the Columbia Graphophone Co., New York, announced this week the consummation of a number of important deals whereby several of the
Columbia wholesale branches in different parts
of the country will either be located in new
buildings or secure additional space in the buildings where they are now established. Columbia
sales have increased so rapidly during the past
year that the wholesale branches in many of
the large cities have found themselves handicapped by a lack of sufficient room, and the
general sales department is providing the
branch managers with additional space in order
that they may give enhanced co-operation and
service to dealers in their respective territories.
A lease has just been closed whereby a new

Van Veen Booths, Record Rack and
Counters Ready for Prompt Shipment
W rite, wire or phone for our reprexntatioe
TELEPHONE
4749

Co., 47 West
34th Street,
Chicago Office, 105 West Monroe Street
SENDS

Several Wholesale Branches of the Columbia
Co. to Be Housed in New Quarters, While
Others Enlarge Present Establishments

Serve the Dealer

Individual service meeting your exact
conditions rather than making your
business fit our plans.

A corner of Hardman, Peck & Co.'s Brooklyn
warerooms — a typical combination of efficiency
and beauty. Your store can be as handsome —
leave it to us.

Arthur

We

Veen Booths
Better

No. 1. Built of best kiln-dried lumber.
No. 2. Correctly constructed by skilled
craftsmen.
Embody
Economy, Simplicity
No. 3. and
Efficiency.
No. 4.
Each section is complete in itself, eliminating
of
numerous
small faulty
parts -fitting
that dry
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and
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open
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and
sound leakage.
No.
High grade glass in large sizes
of extra thickness and clearness
is a feature, no booths built with
than two-thirds length glass.
No. 6. less
Moderate in price and most
economical in comparison with
any other booths manufactured.
erected, no complicated
7. Easily
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No.
Handsome in design and high
grade cabinet finish.
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they are listening to a machine but rather to
the artist or the composer. The Stephenson Precision-Made Motor
was designed and built for the manufacturer who sells to the Elwell class; for the manufacturer who is trying always to build a
better phonograph. The ultimate purchaser of a Stephenson-equipped phonograph, while constantly calling upon the motor to perform
its function, is unconscious^ of its presence because of its smoothrunning qualities. The exclusive features of the Stephenson Motor
are described in Bulletin Number Ten.

STEPHENSON
INCORPORATED
One West Thirty-fourth Street
New York City
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Son of Walter S. Gray Sees Much Active Service with the 23rd Regiment of Engineers

Wholesale
Institution, the Growth
of Which
Resuited from Efficient Service to Victor Dealers

|
I

Robert Gray, son of Walter S. Gray, prominent talking machine accessories man of San
Francisco, stopped off in New York to meet a
number of his father's old friends while en route
home after lengthy service in France. Mr.
Gray enlisted in the Twenty-third Engineers at
the outbreak of the war, and spent well over a
year in France. He had some thrilling experiences while with his command. He was employed in rebuilding roads immediately back of
the fighting lines, and under constant shell fire
from the Germans. After the armistice Mr.
Gray was detailed to service with Herbert
Hoover, of the American Food Commission, and
spent several months in relief work in Fiume
and many other stricken cities.
On his return to the Pacific Coast Mr. Gray
will become associated with his father in the
talking machine accessory business.
PLAN

BIG PUBLICITY

CAMPAIGN

Emerson Phonograph Co. to Advertise in Local
Papers and in The Saturday Evening Post
NEW
The Emerson Phonograph Co., manufacturer
of Emerson records, announced this week that
plans are being completed for a very extensive
advertising campaign in local newspapers which
will cover the entire country. This copy will
be of uniform size and it is intended to have
the designs and illustrations sufficiently distinctive to dominate the pages on which they
appear.
Plans have also been completed for a campaign in the Saturday Evening Post, and this
advertising will start on October 4. The schedule calls for a full-page advertisement once a
month for the next twelve months, with a doublepage spread to appear during the holiday season. Every principal city in the United States
will be covered with the local newspaper advertising, and the outlying districts that are not
reached in this way will be taken care of by the
advertising in the Saturday Evening Post.
In this mammoth campaign the company will
endeavor to acquaint the trade and public with
the new important artists who are being signed
up from day to day with the Emerson record
library. Among recent additions have been the
Six Brown Brothers, Eddie Cantor, Walter
Scanlan, the All Star Trio, and a number of

1 W.D.&
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other well-known popular artists. The Emerson
Phonograph Co. will also aim to impress upon
the public the nature and character of its International and operatic records. The records are
being accorded an enthusiastic reception, and in
the September 6 issue of Judge "Disco," an authority on records, devotes practically his entire review of new phonograph records to a
description of the new Emerson operatic
records.
The sales department of the company states
that the new ten-inch double disc is achieving
phenomenal success, and the company proposes
to issue within a very short while a 12-inch
double disc. The dealers are enthusiastic regarding the future prospects for the sale of Emerson
products, and this is evidenced by the increasing
number of large and well-known department
stores and music houses that have arranged to
handle the Emerson line. It is expected that
the proposed twelve-inch double-disc record will
supply a long-felt want in the dance catalog.
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Wisconsin Convention of Presbyterians Urges
Use of Recordings to Fill Vacant Pulpits
Lake Geneva, Wis., September 5.— "Canned
sermons" are a possibility in pastorless Presbyterian churches as a result of action taken last
week at the Presbyterian New Era conference,
after it was disclosed that 3,000 of the 10,000
Presbyterian pulpits are vacant.
The delegates outlined plans for filling those
pulpits temporarily until ordained ministers
could be obtained. Dr. W. S. Marquis, of Chicago, associate secretary, urged each presbytery
to develop immediately strong laymen as leaders and indorsed the recommendations that
phonograph records of approved sermons by ordained ministers be provided for use in vacant
pulpits.
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Announcement of Unique Machine by DeRivas
& Harris Mfg. Co. Brings Many Orders
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The DeRivas & Harris Mfg. Co., 135th street
and Willow avenue, New York City, report a
splendid call for the Tablatone, which was announced in The World last month. Inquiries
from all over the country were received regarding this unique machine, which has been
manufactured in the form of a library table,
being finished on all four sides. A very attractive folder giving full details regarding this
machine has been mailed to talking machine
dealers throughout the country.
M. B. Bowers, sales manager of the company,
stated to a representative of The World this
week that they had been very well pleased with
the reception which the Tablatone has received,
and that they are making every effort to increase their production with a view to giving
the trade prompt service at all times.
Q. M. COOK

JOINS KRASBERG

FORCES

George M. Cook has recently been added to
the sales force of the Krasberg Engineering &
Mfg. Co. He has been assigned to special
work and will have his headquarters in Chicago.
The Barriet Talking Machine Co., Boston,
Mass., has leased for a long term of years one
of the floors of the Garden Building at the corner of Boylston and Church streets.

September 15, 1919

The
of

"Peer
two

THE

Gynt

Suite"

records— is

double-double
and

TALKING

will

in

MACHINE

iour

Grieg's

double

WORLD

parts— on

greatest

up

your

two

sides

work.

This

profits.

& LANE

A-6109

A-6110.

Columbia

BUSH

171

PLANT

READY

SOON

Ground Broken for New Addition April 5 —
Nearly Doubles Their Capacity — New Building to Be of Most Modern Construction
Holland, Mich., September 10. — The good news
came from the Bush & Lane Piano Co., of this
city, to-day that their new building is practically complete and that some departments have
already been moved into the new addition. This
new addition was made to the north wing of
their old plant and is a four-story affair, 256
feet long by 80 feet wide. The new addition not
only permits an expansion of all departments in
piano making, but in talking machine manufacture as well. The ground for this was broken the latter part of March of this year and
adds some 80,000 square feet to their present
holdings.
The building itself is of concrete mill construction and the plans for it were drawn by
Walter Lane, president of the company, who is
quite an engineer at this kind of work as well
as in the science of piano and talking machine construction, of which he is an acknowledged master. The new addition was made
necessary by the large amount of orders on
hand, not only for Bush & Lane talking machines, but also for Cecilian player-piano actions. During the war period President Walter
Lane and a group of his expert technicians had
ample time to make a thorough study for the
betterment of their products, which were even
at that time in an extraordinarily high state of
development. Much attention was given during
the past winter and summer to the further refinement of the Bush & Lane phonograph, especially inrelation to the proportions and finish
of the tone chamber, the interior finish of the
case, etc.
It is believed by the Bush & Lane officials
that the new additions will be in complete operation in from thirty to sixty days and at that
time much will have been accomplished to
take care of the great demand for Bush &
Lane talking machines.
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Western Jobbing & Trading Co. to Push Sonora
and Emerson on Pacific Coast
San Francisco, Cal., September 6.— The Western Jobbing & Trading Co., of this city, southern California distributor of Sonora phonographs, and Pacific Coast jobber of Emerson
records, has established a branch office in San
Francisco, at 616 Mission street. The northern
branch will handle the Emerson record business for that territory. The office is in charge
of Chas. W. Shumway, an experienced talking
machine and record man.
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Writ, for dealers proposition, booklet and
advertising matter.
THE LANGUAGE PHONE METHOD
992 PutnamX- 2 West 45th Street, - New York

dates available to dealers, individually or collectively, who desire to engage these artists to
appear in their vicinity. It is a noteworthy
fact that whenever record artists have appeared
in public they have been most cordially received, talking machine owners evidently appreciating the privilege of seeing their favorite
artists in person.

Talking machine dealers who are desirous
of having appear in their local territories various groups of noted record artists will have additional opportunities along that line during the
coming season. Clinton Woodward, who has
aided in the conduct of several tours of record
artists, has made arrangements for the coming season with the Shannon Four, consisting
of Louis James, tenor; Charles H. Hart, tenor;
Elliott Shaw, baritone, and Wilfred Glenn, basso,
as well as with Helen Clark, soprano; Ada
Jones, soprano and comedienne; Julius Schendel.
solo pianist, and the popular McKee Trio (violin, 'cello and piano), to appear under the
auspices of individual talking machine dealers
or through co-operation of groups of the same.
Mr. Woodward has already planned an extensive tour for the artists mentioned during the
coming season and has still a number of open
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The Shannon Four and Others to Tour Under
Direction of Clinton Woodward
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Louis Buehn Co., Philadelphia, Doing Enormous
Business in Red Seal Records
Philadelphia, Pa., September 6. — The returned
reports show that the Victor dealers of the
Buehn Co. fully appreciated the service given
them, which aided dealers in featuring the recent change in price of Red Seal records. Effective newspaper advertisements, properly set
up. were mailed to each dealer, attractive and
interest-compelling inserts were prepared for
use in the July Victor Supplements and special
window announcements were also created. As
a result of this sales stimulation Buehn dealers were sold out of the reduced Red Seal records within a few days, leaving them an anxious
group for further shipments.
VISITORS

AT SONORA

OFFICES

The

A recent visitor at the Sonora executive offices was Frank Steers, of the Sonora Phonograph Corp. of San Francisco. He came to New
York for the express purpose of securing shipments of Sonora instruments in order to meet
the tremendous demand for this product on
the Pacific Coast. Although he has not signed
up a single new dealer on the Coast this year
his sales have far outdistanced any previous
year. Another caller at the Sonora offices was I.
Montagnes, Sonora distributor in Canada, who
passed through New York on his way home after spending several months in Europe. Needless to say, Mr. Montagnes was glad to be back
on this side of the ocean, although during his
absence his organization had attained remarkable results in developing Sonora business in
Canada — a surprising volume, in fact.

Weser

Talking

Machine

meets every requirement and is making
rapid headway.
For 40 years the piano trade has
recognized in Weser Instruments exceptional value.
It has always been our pleasure to
invite*comparison of the Weser products
with other makes.
Many of our best dealers have been
acquired by such comparisons.
Send us a sample order for the Weser
Talking Machine. We are content to
abide by your decision after you have
made comparisons.
^
Weser Bros.
Incorporated
520-530 W. 43rd St.
NEW YORK

INCORPORATED

The Mentor Phonograph & Record Corp.,
New York, has been incorporated with a capital of $50,000. The incorporators are J. Stege,
F. A. Lappen and H. P. Fay, 231 Lenox avenue.

To

rP

$225

The
Phonograph
that plays
all records.
This is our
model
No. 125.
Only made
in genuine
mahogany.
Dimensions
height 48"
width 22"
One that
depth
23".
will be
in every
appreciated
home.

Investigate
It is paying
others

Made up
to a Standard
Not down
t o a Price

CULP
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You?not
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BRUNSWICK DEALERS' AD SERVICE
Detroit Dealer, Known for His Advertising, Has
Prepared Series of Ads for Dealers — May Be
Had From Brunswick Publicity Office
Detroit, Mich., September 6.— Wallace Brown,
of the Wallace Brown Co., exclusive Brunswick
dealers of 31 East Grand River avenue, this
city, not only knows how to advertise, but
when the results reach absolutely dramatic figures believes in letting other dealers in the same
product in on the ground floor for a consideration little more than covering the cost of presentation in appropriate form. In little more
than two years since he started his Brunswick
store in Detroit Mr. Brown has built up a business of something like $300,000 a year and this
without the use of outside salesmen or sending
machines out on approval. He is known as one
of the most aggressive talking machine advertisers in the West and in space used and forcefulness of diction his ads in the Detroit
dailies have attracted wide attention. He now
offers Brunswick dealers a portfolio containing

the best of the advertisements he has used to
such excellent advantage — nineteen of them.
The small price asked secures the right to reproduce the ads in the dealers' local papers and
if desired the mats or electros of the originals
can be obtained from Mr. Brown. The attractive cuts used are those prepared for the dealers by the Brunswick dealers' service and can
be obtained from -the publicity department of
the Brunswick-Balke-Collender Co.
Clarence W. Hill, proprietor of the Music
Shop, Dorchester. Mass.. has opened an exclusive
Columbia shop in Meeting House Hill.
TABLE

A line of LOW PRICED
AND FLOOR PHONOGRAPHS
$60 00 PER DOZEN AND UP
We stand good for our products.

We carry in stock Motors, springs, lone arms and
sound-boxes of all kinds. Repair parts for any
machine on the market.
Let us know what you can use.
Wollman Talking Machine Mfg. Co.
560-2 Grand Street, Brooklyn. N. Y.
Established 1889
Telephone Stagg 918
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FRANCE

Machine
Dealer
Sees Much
Fighting with 107th Infantry

Hard

The friends in the trade of Milton J. Isaacs,
Victor dealer at 176 Sixth avenue, New York,
will be pleased to know that after nearly two
years' absence in the service he has returned
from overseas in good health.
Mr. Isaacs enjoys the distinction of being one
of the last of the 27th Division men to return
to this country, as his division returned while
he was still in a hospital in France recovering
from wounds received on September 29, 1918,
in the Hindenburg line engagement.
He was a member of Co. K, 107th Infantry
(old 7th N. Y.), and after training at Spartanburg arrived in France May, 1918. His regiment during the entire time of its fighting in
France was brigaded with the English under

ALL
IN

VICTOR

ARTISTS

CONCERT

SEASON

LEWIS JAMES
Tenor

CHARLES

COMPOSING
THE

HELEN

Management

FROM

SHANNON
ALSO

CLARK

ADA

Phonograph

THE McKEE
TRIO
Violin, cello and piano

to have these artists appear personally
Clinton Woodward

FOREIGN

JONES

Soprano and comedienne

"Disco," who uses space in his paper each week
to discuss the offerings of the leading record
manufacturers.
In his September 6 review Disco, referring
to the Emerson operatic records, states in part:
"The voices are surprisingly good. The orchestral accompaniments, under the direction of
Arthur Bergh, are well up to standard, and
Emerson operatic records bid fair to attain both
popular and artistic success. Considering that
they are double-faced and sold at the price of
jazz and vaudeville records they are quite remarkable."
ILLUSTRATING

FOUR

RECORDS

Springfield Dealer Secures Dancer for Performance Explaining Columbia Foreign Record Supplement — Enthusiastically Received
Springfield, Mass., September 8. — The Franz
Yahn Service, Victor and Columbia dealers of
WMMIIHMinMWMmMMMM«HRHHMM

in your city

P. O. Box 14-Bronxville, N. Y.

this city, had a very interesting feature pro
gram at the store on Court Square, illustrating
the Columbia Foreign Record Supplement. By
arrangement with one of the local theatres La
Pelletreau, the Alsatian danseuse, gave an entertainment inthe Grafonola department of the
store every afternoon for a week, each day
featuring a different dance in the costume of the
nation portrayed. A stage was made in the
center of the department and chairs were arranged around the room to allow the many patrons to witness the performance.
La Pelletreau prefaced each dance with a
short explanatory talk outlining the story and
the significance of the number. The Columbia
Grafonola and records were used and among
the numbers given were Greek, Egyptian, Algerian and Hawaiian. An especially dramatic portrayal was that of Ase's Death from the Peer
Gynt Suite, which proved very popular with the
music lovers of this city. Before each performance anumber was given in the window.

"JUDGE'

In the September 6 issue of
tically an entire page is devoted
of the new Emerson operatic
were recently introduced by
Phonograph
Co.
This page

QCfje perfect

HART

WILFRED
GLENN
Basso

ELLIOTT
SHAW
Baritone

Arrange

HIGH PRAISE

H.

Tenor

Soprano
JULIUS SCHENDEL
Solo pianist

Milton Isaacs
General Haig and within two months after its
arrival got into action at Cambrai and Kemmel
Hill. Through July and August, 1918, his company was in continuous action, but he was fortunate to escape without injury until September
29, when part of his company was trapped.
He was given up for lost, but was rescued by a
regiment of Australians. Practically all the men
were killed or wounded and Mr. Isaacs was removed to a base hospital and remained there
for over six months. During his convalescence
his regiment was ordered home. In March he
was assigned to further duty guarding German
prisoners of war and remained there until August 22, when he returned home.

1919-1920

"Judge" practo a discussion
records which
the Emerson
is written by

®one

Attachment

SOMETHING

NEW

Every Victrola Owner Should Have One
A device improving phonographic tones by the
absorption of mechanical vibrations due to the
mo-tor, etc. Will give the correct intervals of time
between notes without mixing, takes away the
metallic sound, and separates the accompaniment
from vocalist or instrument; clears up the sharp
edges in the records without rebound.
Does not disfigure the machine — being out of
sight.
Dealers and Distributors solicited.
Sample sent $4.00. Retail price $8.00.
A. W. PEVARE
Patentee and Manufacturer
P. O. Box 2233
BOSTON, MASS.

Victor

Wholesalers

Portland,
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What

Those Who

Know

Say

of the Wall-Kane Needle
A Letter Received From
EAKLE
W. JONES,
Recording Laboratories,
662 SIXTH AVE., N. T.
Mr. D. Tauber,
Progressive Phonograph Supply Co.,
145 West 45th St., N. Y.
Dear Mr. Tauber: —
Received your package of Wall Kane needles
for which accept my thanks. I have played
your needles exclusively for the past six
months and find them superior to any other
needles I have ever used. I shall be only
too pleased to recommend the Wall Kane
needles to all my friends.
Yours very truly,
EARLE W. JONES.
Mr. Jones is recognized in the industry as an
authority on tone reproduction and recording.
A Letter Received From
JIUNGEK & LONG,
Department Store,
CAMDEN, N. J.
Progressive Phonograph Supply Co.,
145 West 45th St.,
New York, N. Y.
Dear Sirs: —
I take pleasure in enclosing herewith a letter
which I have received from one of my most
critical customers, himself a musician of considerable ability.
THOS. K. HENDERSON
Manager Phonograph Dept.
Munger & Long,
Camden, N. J.
Gentlemen :—
Some time ago you gave me some needles
with which to experiment at home. I do not,
however, know their trade name. I was so
impressed with their superiority over all other
needles I have used that I could not refrain
from writing my appreciation of them. Their
salient feature is the reproduction of sound
without over-tone. This I believe is the reason for the production of a sweeter, more
melodious tone in the case of orchestrations
and instrumental records. To be more specific
the Solveyg's Song record by Galli-Curci had
a few rasping notes due to the over-tones
produced by a mingling of the brass with some
singing notes. This rasping disappeared entirely when played with the needle you gave
me. Schumann-Heink's "Der Tod und da
Txjchter"because
neverof appealed
to some
my
friends
some of the
grating ofnotes.
When played with a new needle the singing
was polished, smooth and musical. I believe,
however, that the needle is unsurpassable in
reproducing violin music. No other needle
that I have used has ever been able to reproduce the characteristic violin bowing and the
true violin tone like this one. I have not
experimented with piano records but I imagine
that with this needle the over-tones will be
almost entirely eliminated, thereby producing
the true piano tone. The secret of almost
exact tone production I believe is due to the
difference in the tonal waves brought about
by the difference in the metal composition of
the needle and the metal horn. Further exalong that
line might be productive of evenperimentation
better
results.
Here's hoping that this will help stimulate an
appreciation of good music among the hoi
polloi.
Yours truly,
PHILIP WENDKOS.

The Wall Kane needle is the highest grade
phonograph steel needle and is scientifically
prepared so that it is guaranteed to play
ten records with the last record as clear as
the first.
BEWARE OF IMITATIONS
This handsome colored metal enameled display stand
holds 60 packages, 24 extra loud, 24 loud and 12
medium packasres and costs the dealer $4.60, ($4.90
in the Far West) and retails for $9.
JOBBING TERRITORIES OPEN
Progressive Phonographic Supply Conine.
145 West 45th Street, New York
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OF

September 15, 1919

WORLD

SHIPMENTS

HELPS

TRADE

IN

BALTIMORE
•Various

Retailers in Talking Machines and Records See Some Hope of Taking Care of DemandsDepartments Being Remodeled — Many Out-of-Town Dealers in City
Baltimore, Md., September 9. — Business with
the talking machine dealers in this territory
during the past month is all that could be expected. In fact, the majority, reported that there
has been a reawakening of buying, especially of
records, and that in many instances the shipments of machines and records had showed
much better than for some time past.
All of the jobbers here expect to receive better shipments of instruments during the coming
weeks and are in an optimistic frame of mind
over the business for the coming season. Many
firms are either improving their departments or
have just completed improvements which will
make possible a better handling of their business, as well as making their places more attractive.
Business with Cohen & Hughes, Victor distributors, for August was very satisfactory, according to Elmer J. Walz, the new manager of
the wholesale department. This firm is now
out of the retail business entirely, having disposed of its Washington retail business as well
as the retail business of its stores in Baltimore
Mr. Walz predicts big business for the coming
months and says the receipt of machines has
shown a slight increase. He does not think
that the raise in prices will have the slightest
effect on business. The firm is improving its
headquarters by tearing out the rear of the
first floor and providing a reception room and
manager's office for the visiting trade. Mr.
Walz entertained Arthur Wertheim, Thompson
Bosee and Harry Hyman, the three road men
of the firm, at a theatre party and dinner at
the Belvedere as a sort of get-together feast.
Among the visitors to Cohen & Hughes during
the month were Messrs. Davis and Burkham, of
Davis, Burkham & Tyler, Wheeling, W. Va.,
Mr. Parker, of J. T. Morris, Portsmouth, Va.;
Mr. Levy, of Ferguson, Lilienfeld, Lightfoot
Corp., Norfolk, Va.; Mr. Shaeffer, of C. M. Siegler, Harrisburg, Pa.; Mr. Owen, of Hughes-Swan
Furniture Co., Henderson, N. C; Mr. Mendorf,
of the Weaver Piano Co., York, Pa.; Mr. Phillips, of S. A. Phillips, Morgantown, W. Va.; J.
Laupheimer, Annapolis, Md.; Mr. Schreyer,
Milton, Pa.
William S. Parks, manager of the ColumWa
Graphophone Co. branch here, says that business, despite the lack of goods to meet the demand, showed a big increase over August of
last year. He was in receipt of a wire from
the factory, September 2, announcing that the
factory force was now working night and day.
and that increased shipments of both machines
and goods could be expected at almost any time.
Already the receipt of goods is better than
it has been. During August the entire stock
of records of the firm was sold out. This was
due to dealers being furnished a list of available records which could be shipped promptly
and the orders came in quickly. Dealers have
begun to educate their sales forces to sell the
stock they have and not let customers walk
out who seek some particular record which
they have not in stock. Mr. Parks announces
that Z. A. Jones has been added to the sales
force, succeeding A. B. Creel, who recently
was transferred to take charge of the Columbia headquarters at New Orleans.
During the
New Automatic
Cover Su p port
Practical — Inexpensive
Fool Proof
Made in two different styles
1 Fit Cover at any angle
2 Hinge Plate bent to
Fit Corer
Samples on Request
Quantity Discount
AUTOMATIC COVER SUPPORT MFG. CO.
54 JONES STREET
NEWARK. N. J.

month Mr. Parks made a trip through the South
to look over business and finds plenty of business awaiting the Columbia product. Although
the local Columbia headquarters is looking
for larger and more commodious quarters to
handle its ever-increasing business, the record
department has just been rearranged for the
handling of business in a more expeditious way.
A. P. Petit, the manager of the talking machine department of the Brunswick-Balke-Collender Co., has just returned from a trip through
his territory. "All I want is the goods," said
Mr. Petit. "I have orders galore, but cannot
fill them all and I have a waiting list of firms
who desire to take on the Brunswick. Just now
the demand with us is for the high-priced machines and we cannot begin to supply the orders. A carload of machines received and unloaded one afternoon had been reshipped to
piiiiiiiiiiiiiiiiiiiiiffl

I Here's
made

a

iiiiiiiiiiiiiiiiiiDiiiiii|

well-

I

cabinet

Singer
You will specify Singer cabinets for
your phonograph proposition when
you see their simple and graceful lines
and note the high finish and master
workmanship. The pure mellow tone
produced by the Singer tone chamber
leaves nothing to be desired.
Singer cabinets are sold at a price
which admits an attractive sales proposition.
It is our aim to always have a limited
number of the model here shown, and
a few other attractive numbers, in
stock for quick response to our customers' needs.
Illustrations of other stock models
submitted on request.
Write today and we will show you
why we should be your factory.

SINGER TALKING MACHINE CO.
WISCONSIN
MILWAUKEE
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dealers within 48 hours and we were just as bad
off in the way of satisfying our customers as
we were before the shipment was received."
William A. Eisenbrandt, of H. R. Eisenbrandt
Sons, Inc., Victor distributors, says that there
has been just a slight increase in shipments from
the factory, but that even with the goods scheduled it will not be sufficient to handle the
business.
W. C. Roberts, manager of E. F. Droop & Son
Co., Victor distributors, spent several weeks
with Mrs. Roberts and their son on their annual motoring trip to the White Mountains.
Business with the firm was good during the
month and the receipt of goods showed a slight
increase.
Jesse Rosenstein, of the National Piano Co.,
Pathe distributors, announces the appointment
of R. R. Edwards as retail sales manager. Business with the firm was very good and the formal
opening of the new headquarters of the company will take place the week of September 15.
Belle Baker, who is popular in Baltimore and
has made a number of records for Pathe, will
be at the store personally during the week.
Harry E. Pearson, who for a number of years
was the Cable Company representative in northern Wisconsin, is now associated with A.
Burdwise, Victor and small goods dealer. Mr.
Pearson, who has been on the road for Burdwise, is now sales manager for the firm during
the absence of Mr. Budwise, who is in Europe.
Joseph Fink, of the Kranz-Fink Talking Machine Co., has placed an expert repair man in
charge of his service department and is using
newspaper ads featuring the fact with good
results.
Isaac Potts, furniture dealer, 2126 East Monument street, is rebuilding his store and will establish an up-to-date Victor department on the
first floor.
R. Ember, the East Baltimore street furniture dealer, has rearranged his first floor and is
putting in a modernly equipped talking machine
department.
Norman L. Kissling, the Belair, Md., druggist,
has become a Columbia dealer.
Ansell & Moses have moved into their new
downtown quarters on West Lexington street.
The firm has not completed the reconstruction
of the interior as yet, but expects to do so in
about two weeks. During the week Abe Moses
of the firm visited the Victor factory and also
spent some time at the Educational convention
of the Victor Co.
Sol. Friedberg, of the- Columbia Grafonola
Shop, Norfolk, Va., has left the Johns Hopkins
Hospital, where he underwent an operation successfully.
George W. Thomas, Westpoint, Va., who
opened a Columbia department in July with sixteen machines, sold out quickly and his next
order was for 196 machines. He is most enthusiastic over business.
I. Son Cohen, of Cohen & Hughes, visited
Pittsburgh last week and also made a trip to
Philadelphia and Atlantic City.
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Victor Wholesalers in Newark, N. J., Lease
Spacious New Quarters in the Plum Building
The Collings & Price Co., successors to the
Price Talking Machine Co., 475 Washington
street, Newark, N. J., have just leased the third
and fourth floors of the Plum building, Clinton
and Beaver streets, that city. Their new home
gives them over 12,000 square feet of floor space
and alterations are in preparation for the occupancy, and they hope to move into their new
quarters early in October.
The plans call for several new features in
the new home which are quite original and these
include a service room, the forward part arranged as a window display to be frequently
changed, and which it is hoped, will serve as
an ideal for the visiting dealers. In the interior
of the service room the regular models will
be on display, and in addition all the latest
advertising material, including signs, lights,
hangers, banners as well as specialties. Closely
connected to the service room will be an exhibition room used particularly for the showing of
period models. There will be a room set aside
for dealers' convenience where the telephone
and stenographers will be at their call.
The whole interior will be finished in white,
ivory and mahogany. VanVeen is making the
installations.

CO.

CHANGE

NAME

Will Be Known as the General Phonograph
Corporation After October 1 — Jos. W. Harri
man and Chas. E. Merrill on Board of
Directors — Present Officers to Continue
After October 1st the present Otto Heineman
Phonograph Supply Co., Inc., will be known as
the General Phonograph Corporation, with resultant developments of distinct interest to the
entire talking machine trade. The company will
have outstanding $1,500,000 in first mortgage
serial notes and 90,000 shares of common stock
of no par value.
The officers, directorate and executive staff of
the company will remain as at present, with the
addition of Jos. W. Harriman, president of the
Harriman National Bank, and Chas. E. Merrill,
of Merrill, Lynch & Co., the prominent bankers, to the board of directors. Otto Heineman will remain as president and general manager of the company.
It is stated that plans have already been developed for an even more rapid expansion of
the business than has been recorded in the past,
which will give added importance to this concern, recognized as one of the largest manufacturers of phonograph supplies not only in the
United States but in the world.

ATTENTION
MANUFACTURERS
Send sample of your goods to
GEIER
& BLUHM
Established 1906
Manufacturers' and Dealers' Instruments of Precision. Light
Brass, Bronze, Steel and Gray Iron Specialties. Screw Machine
Work. Quantity Production. Rigid Inspection. Accuracy and
Durability are the main features of our products.
Let us figure on your requirements. We are willing to furnish
labor and material or machine work only. Our prompt service,
accurate work and low prices will surprise you. Send sketch
blue print or sample to
JAMES

GEIER

G & B Phonograph Department
TROY, N. Y.

PRATERS
We handle all good quality Phonograph accessories; the prices
are fair and all articles have passed our regular factory inspection. Order all your accessories from us and be assured of
prompt and conscientious service. If we are unable to supply
you we shall refer you to only first-class houses.
Be sure and send us your address for our new and up-to-date
Illustrated Catalog and price list. We have new hints for
you every month without any obligation. Write to
JAMES

GEIER

G & B Phonograph Department
TROY, N. Y.
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Texarkana, Texas, September 15. — A large
audience witnessed last night at the Grand Opera
House the Sterling Trio, the Peerless Quartet,
and several other of the most prominent record
artists in the opening engagement of their season's tour. Henry Burr, tenor; Albert Campbell,
tenor; John H. Meyers, baritone; Frank Croxton, basso; Billy Murray, tenor; Monroe Silver,
monologist; Fred Van Eps, banjoist, and
Frank Banta, pianist, are those who compose
the "famous record artists."
The popularity of these artists seems to be as
great this season as last season, when the houses
were overcrowded wherever they played.
According to their manager, P. W. Simon,
these artists are booked to play every night
for the rest of September, playing one night
each in the following cities: Marshall, Texas;
Shreveport, La.; Port Arthur, Texas; Houston,
Texas; San Antonio, Texas;
Austin, Texas;

Can
The
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progressive
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TONE
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PLEASANT

The Mount Pleasant Co., Mount Pleasant,
Mich., under the management of E. G. Westfall, will open a talking machine store carrying
Columbia Grafonolas and records. The store
will be located at 214 East Broadway.
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INSURED

Company Announces Plan of Insurance for All
Employes — Protects Employes Without Cost
The Emerson Phonograph Co. advised its
employes this week that it had made arrangements with the Travelers' Insurance Co., of
Hartford, Conn., to insure for $1,000 the lives
of Emerson employes who had been associated
with the company for six months or more on
August 1st. A yearly insurance of $300 will be
added automatically on each anniversary of the
date when the employe was insured, until a
maximum of $2,500 is reached. The new employes will be insured when they complete six
months of service and their continued service
will entitle them to the increasing amount of
insurance benefits outlined.
This insurance is provided at the expense of
the Emerson Phonograph Co., and is voluntary
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CO.

Acme Phonograph Corporation of New York
Secure Plant and Manufacturing Facilities of
Audion Co. at Boonton, N. J.

phonograph.

GARFORD

ARM

on the company's part. In a letter to the employes announcing this important arrangement,
the company states that its success may in no
small degree be attributed to the loyalty and
efficiency of its employes and in appreciation of
their earnest and faithful service the arrangements for this insurance were consummated.
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Waco, Texas; Fort Worth, Texas; Dallas, Texas; Tulsa, Okla.; Oklahoma City, Okla.; McAlister, Okla., and Muskogee, Okla.
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Your tone arms — do the castings show
cracks — or perhaps poor nickel plating — Are
they assembled in a hap-hazard fashion ?
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The Acme Phonograph Corporation of New
York City have announced that they have
bought the entire plant and manufacturing facilities of the Audion Phonograph Co. at Boonton,
N. J. This plant is modern in every respect and
will add considerably to their facilities.
They announce that the demand for the Acme
products, motors, tone arms and reproducers
has necessitated these increased facilities. They
further announce that they will continue to manufacture the Audion products along with their
own and will also manufacture the Acme Recordophone, a home recording machine.
NEW
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ELITE

PLEASES

First Shipment of New Model Brings Enthusiastic Praise From the Sonora Dealers
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The new Sonora Elite, the first shipments of
which left the factory last month, has been received most enthusiastically by those dealers
fortunate enough to secure a sample of the
new model. Not only has the grace and refinement of the cabinet design proven particularly pleasing, but the various features of the
standard equipment included in the machine
have come in for much praise. The new model
Sonora Elite retails at $260, and the indications are that it will prove one of the most
popular machines in the Sonora line.
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Otto A. Gressing, of Vista phonograph
fame. Port Washington, Wis., was in New
York during the month and visited the New
York distributor for the Vista, A. M. Druckman, 16 West Thirty-ninth street. He was in
an optimistic mood regarding business generally, particularly the prospects for an enlarged
appreciation of the Vista product in the East.
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EDISON CO. INAUGURATES
Recitals by Amy Ellerman and
the Fleming Sisters Trio, in Enid,
Okla., last Monday night marked
the opening of the 1919 series of
tone-test concerts, the most pretentious ever arranged by Thomas
A. Edison, Inc.
A famous array of talent will
appear in 1,500 of these recitals
in the United States and Canada
before Christmas. The list includes a number of well-known
and most successful American
artists.
Among the new artists to be
presented for the first time in
tone-test recitals are Mario Laurenti, who a few years ago left
Italy as one of the bright stars
in Italian opera
and arrived here
unheralded
in
America. Within
a short time he
had become famous in American
operatic circles
and was adjudged
one of the world's
great baritones.
To-day he holds Amy
Ellerman,
Leola Lucey,
an enviable posiMario Laurenti and the
tion as the youngFleming Sisters Trio
est successful baritone of the Metropolitan
Opera Co.
Leola Lucey, who is known to every New
York critic as a star of the first magnitude in
musical comedy, will also make her first appearance in tone-test concert work during the
coming season.
A certain number of tone-test programs have
been made more interesting by including groups
of songs with piano accompaniment and by the
offering of joint recitals by singers, pianists,
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TONE-TEST
actors and a whistler, thus offering a widely varied program.
This year the Edison laboratories have been overwhelmed with
requests from dealers in all parts
of the American continent for
tone-test concerts, which necessitated the addition of new artists
to the already large and noteworthy group of Edison talent.
This fact evidences the conviction of Edison jobbers and dealers that the tone test is an incomparable medium for proving the
superiority of the New Edison.
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CLEVER

WINDOW

DISPLAY

Designed by R. R. Kelly, Brooklyn Representative of the New York Talking Machine Co.
R. R. Kelly, Brooklyn representative of the
New York Talking Machine Co., recently designed a very clever window display which takes
up the entirety of an eight or ten foot display
window. It consists of "Old King Cole" sitting
in his chair with his two pages in front of him
bearing a Victrola and two pamphlets, one "The
Education of the Child" and the other "Child
and. Music," which are placed in front of the
display. In its entirety the window display is
most attractive because of its originality and
high coloring, and at the same time puts across
a powerful argument on the Victrola as an educator of music to the child.
NEW

CONCERN

IN DES MOINES

Des M.oines, Iowa, September 8. — A new concern, named the National Phonograph & Supply
Co., has just been formed in this city to manufacture a record repeater. The company will
manufacture this product in Des Moines and its
executive offices will also be located in this city.
The executives are local business men who are
planning to give their entire time to producing
this new device.
INSTALL

PHONOGRAPH

DEPARTMENT

A. M. Druckman, wholesale furniture dealer,
formerly located at 16 West 39th street, New
York, has moved into his own building at 13614(> West 23rd street, New York, a six-story
structure, 72 feet wide by 100 feet deep. In
addition to various lines of furniture, Mr. Druckman will install an elaborate wholesale phonograph department, and will give special attention
to distributing the Vista.
Grand Rapids is planning to have another
talking machine show in January and preparations are already under way.

the

Great

Victory

Christmas

STOCK Talking Books for the biggest Christinas demand in years !
The public is going to make up for the heartache of war time
by blowing the lid higher than a kite!

Plenty of money

no
— and Talking' Books
wantwar-time
for the restrictions
kids !
r
1

to spend —

are exactly what

they

n
i

NEW ISSUES EVERY MONTH
Among the big sellers are:
Santa Claus
Raggedy Man
Bear
Choir Boy
Locomotive
Watermelon Coon
Alligator
Talking Parrot
Roaring Lion
Uncle Sam
Mother Goose Games
Fairies Festival
Hollikids
Twilight and Dawn in Birdland..
(And many more)

25c
25c
25c
25c
25c
25c
25c
25c
25c
25c
$1.25
$2.00
$1.50
$2.00

TALKING
A

PHONOGRAPH
record in a
new guise. It is a storybook
brilliantly illustrated to appeal to the
juvenile taste and contains a newly invented "flexible" disc record which
tells the tale ; book, pictures and all
being put on the talking machine.
Order Talking Books now, and you'll
be making the same wise move as
such dealers as
John
Wanamaker,
and New York

Philadelphia

BOOKS
Marshall Field, Chicago
Hallet & Davis, Boston
Macy's, New York
J. L. Hudson Co., Detroit
La Salle & Koch, Toledo
and countless others.
Discount is 1/3 off and over, according to quantity. Attractive display
material goes with your shipment.
Don't lose another day of Talking
Book profits ! Order today !

TALKING
BOOK
CORPORATION
1 West 34th Street (at Fifth Avenue)
NEW YORK CITY
Sole Distributors for the Dominion of Canada.
TALKING BOOK COMPANY, LTD.,
95 King Street, East,
Toronto, Canada.
TALKING(Western
BOOK CORPORATION,
Exclusive Export Distributors.
Division),
EMERSON INTERNATIONAL, INC.,
608 So.
Dearborn
St., '
180 Broadway,
Chicago,
III.
New
York City.
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OF CHARACTER

Some Substantial Reasons Given Why Three
Thousand Dealers Are Selling the Mandel
Phonograph With Success in Their Domain
Chicago, III., September 10. — Some time ago
the Mandel Mfg. Co., Inc., asked in the Talking
Machine World advertisement this question —
Why are 3,000 dealers selling the Mandel?
A man familiar with the workings of the organization answered this question as follows:
"In any line of business 3,000 dealers is considered a great many, and when it is realized
that the unit of sale of the Mandel phonographs
is so large it is a tribute to its value to have
3,000 dealers selling the line.
"Naturally, this accomplishment could not be
achieved in a short time, and it is interesting
to note the Mandel Co. has been making phonographs for quite a few years. The Mandel
carries a guarantee with it of a service that
possesses many excellent features, as the endorsement byits many dealers proves.
"Another feature that is of interest is that the
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Wonderful

Success!

BCStw

semi-permanent

Stylus
SCRATCH

Plays

Cranks
perfectly
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100

who

satisfied with
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to

300

Records

have

used

every

The
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needle,

HISS

are

now

Stylus.

Write now for free samples, attractive discounts and descriptive circulars which
we furnish for your mailing list.

IMMEDIATE
DELIVERIES

The

Ansonia

Ansonia

Needle

-:-

Mandel is manufactured in its entirety in its
own factory. Every part is produced under
specific directions and blue prints of experts,
and there is no division of responsibility. In
other words, the machine carries the Mandel
guarantee because the company knows that it is
made right.
"The dealer is in rather a peculiar position.
Often he is located in small cities and towns,

Co.

-:-

Conn.

their Chicago and Benton Harbor plants, and
by thus keeping in close touch with the manufacturing divisions are enabled to see that the
high standard which marks their product is
maintained throughout.
M. B. Silverman, at the head of the sales
organization, tries at all times to understand
the dealer's viewpoint, and by close co-operation
with his selling force has in a large measure
been responsible for the creation of more than
3.000 active accounts.
TAKES

OVER

KEWANEE

STORE

The Ogle Music Co., Kewanee, 111., has taken
over the entire stock of talking machines of
the Kewanee Music Co. and has moved to
the Ogle store at 219 West Second street. Miss
Grace Van Courten has been appointed manager of the talking machine department.
DELIVERIES at once of these two beautiful models.
Made by master workmen. Equipt with best quality
Heineman Motors and Universal tone-arms.
QUALITY THROUGHOUT
Cabinets of Genuine Mahogany and Quartered Oak

Address
LIPMAN
& MELNIKER
116 W. 39th St.
New York
Sole Selling Jlgenl for
MONROE MFG. CO.
Bloomsburg, Pa.

The Mandel Mfg. Co.'s Plant
and if he sells a machine that is giving satisfaction he will build a business in quick time.
But, if the machine does not give every ounce
of satisfaction necessary, he is so well known
that poor goods are a great handicap. It is
one thing to sell phonographs in large cities,
and another thing to sell and keep them sold
in a small town where many people call the
dealer by the first name.
"The Mandel propaganda has all been based
upon the fact that the machine is a 'first-name
machine.' Dealers and purchasers like it so
well that they become instantly attached to it.
There is no so-called trial period of getting
acquainted. The phonograph speaks for itself,
and it speaks so well that it gets good answers
from all classes of purchasers."
The illustration on Page 72 shows Model
No. 3, which is one of the leaders of the company. This style is made in mahogany, golden
or fumed oak, dimensions being 49J4 inches in
height; depth 24 inches and width 23 inches.
There is a 12-inch velvet-covered turn-table;
double spring, worm-driven motor; tone modifier, three metal removable needle cups in motor
board; felt-padded indexed record compartment
for fifty records; two shelves for record albums
and five ten-inch records may be played with
one winding.
Back of the Mandel phonograph is an organization of character that understands the problems of the merchants of today. Manuel Mandel,
Louis Mandel and Jack Mandel are each actively
supervising the various departments
in both

"The Music Without the Blur!"
This ideal of talking machine manufacture is attained
of
morethe nearly than by any other, in the construction
MARVELOUS

MAGNOLA

"Built by Tone Specialists"
"Magnola's Tone Deflector eliminates the scratch"

Wa.tckir\J tKe Music Come Out
We want to show you how to make money with
MAGNOLA; and how MAGNOLA is the best buy
on the Talking Machine Market to-day.
Talker
Send usTips.
your name and let us send you some real

MAGNOLA

TALKING MACHINE COMPANY
OTTO SCHULZ. President
General Offices Southern Wholesale Branch
711 MILWAUKEE AVENUE 1530 CANDLER BLDG.
CHICAGO
ATLANTA. GA.
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SURVIVES

CRASH

Machine Being Carried by Airplane Crashes to
the Ground but Is Still Able to Play Records
as Well as When it Left Factory
Toronto, Ont., September 1.— On Tuesday
morning at 9 o'clock a fast airplane owned by
International Aerial Transport Limited left
Toronto for Hamilton. With it went a unique
cargo — Gerhard Heintzman phonographs, new
from the factory and destined for the wellknown Gerhard Heintzman store in Hamilton.
In charge of this shipment was Mrs. Armand
Heintzman, wife of the vice-president and general manager of Gerhard Heintzman, Ltd., the
first lady passenger in Canada to fly in an aeroplane carrying freight.
A few minutes out from Toronto, with the
airplane flying at an altitude of 500 feet, one
of the phonographs became detached and fell
overboard.
The trip was completed in 42 minutes. Immediately Mrs. Heintzman telephoned Toronto
and informed the factory of the accident. When
the phonograph was located it was found that
the packing case had been damaged considerably, the cabinet of the phonograph scratched
and the lid loosened. Brought back to the factory the phonograph was placed in the testing
room and played without yielding trace of the
terrific treatment it had undergone.
The camera has recorded pictures of the remarkable event, of the starting of the flight and
the arrival, of the finding of the phonograph,
of the results of this astounding accident. These
pictures were on exhibition at the Gerhard
Heintzman booth at the Toronto Exhibition
and in addition demonstrations were made
on this identical phonograph, victim and conqueror of this sensational airplane flight, exactly
as it was picked up.
J. D. Bright, of the Cleveland Columbia
branch, recently won the contest for the highest
record in the sale of bubble-books.

The

TALKING

MACHINE

A. G. FAROUHARSON

HONORED

Appointed Secretary of the Music Trades Association of Southern California
Los Angeles, Cal., September 3.— The Music
Trades Association of Southern California,
which a few months ago succeeded the Retail
Talking Machine Dealers' Association, met this
afternoon at the Wiley B. Allen Co. store
and named A. G. Farquharson as the Association's business secretary. The members were
called together at the request of the committee previously appointed to recommend a man
for the position and the selection of Mr. Farquharson was speedily confirmed. He has been
connected with the Los Angeles branch of
the Columbia Graphophone Co., in the capacity
of city salesman for several years, and is unanimously regarded as an excellently qualified man
for the work which the Association expects of
the secretary. He is to take up the work
the 1st of October. He is employed on a
salary and is to maintain a business office and
a stenographer.
The other officers of the- Association are John
W. Boothe, president; Edward A. Geissler, vicepresident; Geo. H. Barnes, treasurer, and Harold
Jackson, honorary secretary.
At a special meeting on August 26 the Association adopted a resolution recommending
and requesting that each member write to the
Congressman from this district asking his support in the repeal of the war tax on music.
This action was taken in response to the published recommendation from Geo. W. Pound,
general counsel of the Music Industries Chamber of Commerce.
A new store has been opened in Chicago on
Western avenue by the Greenstone Talking Machine Co. This store will be retail.
The Music Service League, 103 Park avenue,
New York, has delivered up to the present
time 200,000 records to soldiers and sailors.

Phonomotor
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An approved standard electric equipment for the high class
phonograph.
Guaranteed satisfactory in every unit.
Complete in every detail, ready for immediate use ; including
automatic stop.
Universal for 110 a.c. or d.c. currents and may be adapted
for 220-volt circuits.
The only electric equipment provided with a device for eliminating the hum of the motor upon a.c. currents.
Perfect regulation, absolutely silent, dependable always ; indestructible worm gear, of our own design.

VICTOR-STARR

SUIT

HEARD

Court Reserves
Decision on Application for:
Preliminary Injunction for Alleged Infringement of Patent — Briefs to be Filed
The suit of the Victor Talking Machine Co.
against the Starr Piano Co., for alleged infringement of the Johnson Patent Number 896,059, covering certain principles of lateral cut
record production, came up for a hearing before
Judge Mayer in the United States District Court,
Southern District of New York, on September
3rd, on a motion for a preliminary injunction.
The suit was originally entered on June 24th of
this year, and is regarded as a most important
one by the trade generally.
After a preliminary argument by the counsel
on both sides, Judge Mayer reserved decision
and allowed until September 22nd for the filing
of briefs by both plaintiff and defendant.
NO CHANGE

IN CORPORATION

NAME

On another page of this issue of The World
appears a news item announcing the change of
name of the Talking Book Corp. to the Graphite
Mfg. Co. This item appeared in the New York
newspapers in August, but we have just been advised that it was incorrect and that the name of
this well-known company still remains the Talking Book Corp. As the trade knows, this concern manufactures a complete line of talking
books, dolls, animals, etc., and it has achieved;
phenomenal success, placing the line with the
best known talking machine dealers.
TO WHOLESALE

EXCLUSIVELV

It is announced that the Victor Talking Machine department of Charles H. Ditson & Co.,:
New York, has discontinued its retail section,
and in the future will sell only at wholesale. The
department is under the management of P. E.
W. Carlson, who was largely instrumental in
having the retail business discontinued in favor
of the wholesale.

Phonostop
Has become a standard equipment for
high grade phonographs. You cannot
afford to omit this automatic convenience from your instrument. Price —
70c nickeled ; 95c in gold. Your correspondence is earnestly solicited. Cash
should accompany sample orders. Every
stop guaranteed satisfactory.

(Patented, 1918)

Motors
Spring
To the trade requiring the most perfect spring motor, suitable
for the highest class of equipment, we have deTeloped a spring
motor of excellence equaled by none; longest, heaviest and best
made springs obtainable; perfect regulation; fewest parts, and
interchangeable. Guaranteed satisfactory. Your correspondence
earnestly solicited, and samples submitted to reliable companies
upon request. The design of this motor is beyond criticism,
approved by competent engineers, manufactured under our
personal supervision and no expense spared to make this motor
the most perfect, in conception, materials and workmanship.

G.

CLAY

COX

73

State

Street,

Rochester,

N.

Y.
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SOME

NEW

THE
EMERSON

TALKING

ARTISTS

If

We

will undoubtedly receive ahearty reception
from Emerson dealers
everywnere.
Rudy Wiedoeft is a
native of Los Angeles
and after appearing as
a headline act on the
Orpheum Circuit joined
the Marine Corps Band.
His saxophone playing
with this band won for
him an enviable reputation, and he then became a member of the
The Six Brown Brothers
famous Washington
Band, where he made such a record that he was
DES MOINES DISTRIBUTING CENTER
transferred to the President's Marine Band at
Des Moines, la., has been chosen as the
the Capital. During the early part of the war Mr.
Wiedoeft organized a company of Marine BanQ
central distributing point of the National Phonomusicians, and toured the West for the Red
graph & Supply Co. The officers of this concern are Glenn A. Bailey, Lee Lightner, W.
Cross, netting $50,000. He is one of the foreday. most saxophone players before the public toHenry Fink, Rolley R. Bailey, F. A. Simpson
and son and Maurice M. Feldman.
RETAIL

Have

great transportation
the Capital

City.

QUARTERS

PROVE

CADILLAC

POPULAR

it,

it

is

facilities of Albany
If the goods
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Seven
Two
One

form

in stock
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BARTELSTONE

J. M. Banks has opened a music store in
Rensselaer, Ind., to handle talking machines.

Yours

Possible

FOR

D. Bartelstone, head of the Lucky 13 Phonograph Co., recently purchased a seven-passenger
Cadillac. In addition to this new car being for
family use. it is understood that the new automobile may be requisitioned by the executives
of the company to entertain visiting manufacturers and dealers.

Philadelphia, Pa., September 4. — The Solotone
Manufacturing Co., of this city, report that
their retail warerooms in the heart of the shopping district, at 1727 Chestnut street, are proving very popular to Philadelphians. The wholesale department is also reported to be very busy
and the company is rapidly approaching full production at their local plant at Lititz, Pa. Manufacturing facilities are constantly being enlarged
to insure deliveries of instruments.

Least
The
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been playing the saxophone steadily for about
twenty years, and their
new Emerson records

Walter Scanlan
fact written for him. During the past season
Mr. Scanlan appeared in "Somebody's Sweetheart" and this fall he will be featured in a new
production.
The Six Brown Brothers hardly need an introduction, as they have appeared in many of
the most successful musical comedy and spectacle, productions along Broadway in recent
years. They scored a record-breaking hit in the
Hippodrome shows, in "Jack O' Lantern" and

WORLD

in "Chin Chin," and it
is probable that in the
near future they will
have a show of their
own. These artists have

Walter Scanlan, the Six Brown Brothers, Rudy
Wiedoeft and Cal Stewart Among Artists
Who Will Make Emerson Records
To its ever-growing staff of artists the Emerson Phonograph Co. has made additions during the past few weeks of a number of popular
and well-known artists, among whom are Walter Scanlan, Six Brown Brothers, Rudy Wiedoeft and Cal Stewart. Another group of popular artists will be announced by the company
in the very near future.
Walter Scanlan has achieved unusual success
in light opera, having sung the leading role in
Victor Herbert's play "Eileen." which was in
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Phonograph

Spots with

RECORDS

Are

Dealers

OkeH

Records

Unsurpassed

OkeH Records have no rivals. Their purity of tone,
clearness of definition, amplitude of volume and minimum of surface noise distinguish them from any other
record on the market.
OkeH Records are 10-inch double-faced and retail at
85c. Every number an Al seller.
OkeH Records comprise all the latest and most popular hits — hence the great demand and big re-orders.
OkeH Records spell quick sales and a large turnover —
something to interest you, Mr. Dealer.
OkeH Records are O. K., from every possible viewpoint. You'll say so too.

OkeH Records are meeting with extraordinary favor
throughout the entire country.
OkeH Records fill a long-felt want, because they
are in a class by themselves.
OkeH Records are of the famous Hill and Dale cut,
acknowledged by experts to be the best.
OkeH Records can be played on any phonograph
equipped with a universal tone arm.
OkeH Records can be played with either a Steel Needle
or Sapphire Ball.
OkeH Sapphires are best.

You get our Monthly Service, which includes Advertising Material,
such as Hangers, Bulletins, Window Strips, Easels, Catalogs, etc.
Send for sample order and write for particulars

Wade

12-20

ROBERT

R. SOUDERS

Talking
Machine
Wholesale
Distributors

NO.

MICHIGAN

RETURNS

Well-Known Talking-Machine Man In New
York After Making Splendid Record in England, France and Germany
Among the visitors to The World sanctum
last week was Robert R. Souders, the wellknown talking machine manager, who left New
York in June, 1918, for service with the Y. M.
C. A. forces in the war zones. He spent six
months in England and the balance of the time
in France and Germany. Since the close of the
war he has been in charge of the Rhine River
excursion steamers in the capacity of Divisional

Company

AVENUE

Secretary and lecturer. He saw service with
the Fighting Third or Marne Division, and of
course was quite enthusiastic about the magnificent "win or die" spirit of the boys who were
in France. Mr. Souders returned on the transport "Zeppelin" on September 25th, and a few
days later left New York to visit his wife and
children in Spokane, Wash. After a few days'
rest Mr. Souders will journey to the Mexican
front on special service for the Y. M. C. A.
The many friends of Mr. Souders will be
delighted to know he is feeling in splendid
shape and he will doubtless return to the talking machine fold as soon as the needs of his
country lessen.

CHICAGO

EXPLOITS

New

TALKING

MACHINE

Folder Being Distributed by Weser Bros. Tells
Interesting Facts Regarding This Machine
Weser Bros., Inc., 524 West Forty-third
street, New York, have just issued a new
pamphlet on the Weser talking machine, which
is now being distributed, showing four of the attractive Weser models with a description of
each. There is also shown a reproduction of
the tone-arm, demonstrating how it may be used
for Victor, Columbia and Edison records. Another illustration shows the automatic stop
which is found on models 8 and 9.

MOTORS

MOTORS

Our

WESER

No.

10

is

a

Motor

IMMEDIATE
IN

LARGE
Read

AND

of

Superior

Quality

DELIVERIES
SMALL

the Specifications

Beveled gear noiseless winding.
New ratchet device that prevents clicking.

and

QUANTITIES
Order — NOW

Powerful, durable, compact, accessible.

Bakelite intermediate gear — absolutely silent.

Built especially for the highest-grade machines.
Guaranteed in every minutest detail.

Plays five 10-inch or three 12-inch records at one
winding.

The perfection of mechanical genius as applied to
the phonograph motor.

Cast iron nickeled frame.
Ask

Butterfly

for Specifications

Phonograph

Motor

on No. 12 and

Corp.,

22

243 w.

17th

st., New

York
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FOR

OCTOBER

WINDOW

DISPLAY

Dealer Service Department of Columbia Co.
Suggests Attractive Window for October
The dealer service department of the Columbia Graphophone Co ., New York, has just issued a general synopsis of its October window
display. The general theme and tone of this
display is based on Columbia national advertising for the month, constituting a direct tie-up

lined with a spotlight of yellow: Billy Murray,
Harry Fox, Nora Bayes, Wheeler Wadsworth
and Al Jolson. This theatrical atmosphere is
particularly apropos of the October Columbia
list. The centerpiece is so constructed that
its use with a Grafonola is necessary, and it is
suggested that the E 2 or the F 2 will show it
off to best advantage.
Accompanying this synopsis of the October
window display was a photograph of a special
Grainger window, and the Columbia dealer service department suggests that dealers prepare
one of these special windows to feature the
Grainger records. The basis for this display is
an artistic Grainger poster that is one of the
most attractive issued by the Columbia Co. in
recent years.

THERE

IS

A

CERTAINTY
ABOUT

THE

QUALITY
OF
UDELL

APPOINTED

MANDEL

DISTRIBUTOR

F. S. Harmon & Co. Become Pacific Coast
Agents for Mandel Talking Machines
Chicago, III., September 8. — The Mandel Mfg.
Co., Inc., has announced that F. S. Harmon &
Co., Pacific Coast jobbers, with stores and warehouses in Seattle, Spokane, Tacoma and Portand, have been appointed Mandel distributors
for Washington and Oregon. The factory in
this city, which manufactures tone arms, reproducers and motors, has quadrupled its output
during the past year to balance the output of
the cabinet factory at Benton Harbor, Mich.
Within the next month the company expects
to announce a new automatic stop, which is
said to be a decided improvement.
Suggestion for Columbia Window
to magazine and newspaper copy that the company is using, not alone in tho centerpiece but
throughout the entire set.
Columbia national advertising for October
features the slogan, ''Happy Music from Footlight Land," and the following well-known Co
lumbia artists are portrayed in characteristic
poses on individual, dark background cards, out-
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of

Weight

The Parr Central Universal Tone Arm marks a new departure in tonearm construction and removes the principal objection heretofore existing in
universal arms. The weight to play either vertical or lateral cut records
is automatically and accurately changed. This is a very novel and important improvement in tone-arm construction and should appeal to those
who have wanted a tone arm that would not require the makeshift arrangements for doing what this tone arm does automatically. The
first scientifically constructed universal tone arm, and the only one having
this very important improvement.
Other Important Features
Length of tone arm required should be specified when ordering.
Needle change is facilitated by rotating sound box, which returns to
normal position.
Needle always takes same position in playing any type of record,
setting in direct center.
Supplied with either mica or Vibratone diaphragm, but the latter is
recommended if superior tone quality and volume are desired.
OTHER PARR PRODUCTS:

PARR

Cabinets

Philadelphia, Pa., September 10. — The Penn
Phonograph Co., Inc., producers of the miniature plaster of paris Victor dog, announces that
the Badger Talking Machine Co., of Milwaukee,
Wis., and Collings & Price, of Newark, N. J.,
have been added to the number of Victor distributors, also wholesaling this novelty.

Change

Magnetic

Record

Reproducer

Vibratone

MANUFACTURING

Diaphragm

CORP.

Offices:
100-108 West 23rd St., NEW
Factories: New Yorft City — Latrobe, Pa.

YORK

NO. 1403
[Horizontal Shelves]
For New Victrola IX-A
Height, 34H in. Width, 19% in. Depth,
403.]
22% in. Holds 10 Victor albums. Mahogany
or Quartered Oak. Average weight, crated,
95 pounds.
[If vertical interior is desired, order No.
403P.]
[When felt incerior Is desired, ask for No.
IMPORTANT NOTICE
Cabinet 1403 is arranged with a rim, which
is hinged at the back. This back piece drops
down and enables you to slide the new style
Victrola IX-A in. It works very easily and
makes a splendid outfit.
The

Udell

Works

1205 28tk Street
INDIANAPOLIS,

IND
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Lack of Sufficient Homes May Have Some Effect on Talking Machine Sales, Is Belief — Present
Demands for Instruments Breaking Records — What the Leading Dealers Are Doing
nolas and records, in addition to its full line of
player-pianos and uprights. F. M. Ramsdell,
president and general manager of the company,
says the move was an excellent one, as it has
already been proven. The particular section
where he is located is fast becoming the new

Detroit, Mich., September 5.— This city is
building new homes and apartments in every
section and yet at this very time there was
never a greater scarcity of places to live. Landlords are raising rents, and while people are
resenting the increases that range from 20 to
80 per cent, they are helpless to do anything,
as there is "no place to go." Indications are
that the coming fall and winter will see the
greatest home shortage in the history of Detroit, and many families will be .compelled
to either double up or pay the high rents. This
may have some effect on the talking machine
business because many people will have to go
"rooming" and will not be able to conclude
plans for increasing their household furniture,
including a talking machine. Nevertheless, while
this condition will surely prevail, the demand
for talking machines this fall will be so great
that dealers will never notice the business they
are losing as a result of the home shortage.
Dealers say themselves that it is remarkable
the way trade is holding up arid continues to
pile up. Larger down payments than ever are
being demanded, the monthly payments are
also larger, and yet collections were never better. There seems to be plenty of money regardless of the high cost of living.
At the State fair this year there were less exhibitors than ever in the talking machine line,
only two recognized dealers being represented —
Grinnell Bros., who had a large exhibit displaying Victrolas and Victor records, and the Starr
Piano Co., displaying Starr phonograph and
Starr records. Those in charge of both displays said they sold considerable goods and also
landed many excellent prospects.
The Detroit Piano Co., which moved last
month from Broadway to 1005 Woodward avenue, is carrying a full line of Columbia grafo-

The

"gay white way" of the city and within a few
years it will be as congested with shoppers as
the downtown sections.
The Pathe Shop, on Broadway, is having the
greatest business in its history. The store now
ranks with the most attractive in the city.
There are many demonstrating booths and at all
hours of the day there seems to be a good
crowd in the store buying machines and records. The store is owned by the H. N. Ness,
Inc. Pathe goods are jobbed in this territory
by the firm of Williams, Davis, Brooks & Hinchman Sons.
Grinnell Bros, are getting ready for big business on the Red Seal records of Farrar, Kreisler
and Braslau, which artists are coming to Detroit
for recitals on October 13. October 27 and November 24 respectively. In connection with
their appearance Grinnell Bros, plan special advertising and window displays in order to reap
full benefit. Other Victor dealers will no doubt
take full advantage of the personal appearance
of these artists also by special publicity.
The Artonian Piano Co., 50 Grand River
avenue west, this city, is doing a nice business
with the Steger line of phonographs. We might
add that other piano stores handling talking
machines made by piano manufacturers, such
as the P. A. Starck Piano Co. and Bush &
Lane Piano Co., report a brisk sale. They are
handicapped of course by the lack of records,
but other record stores get the benefit.
Burton Collver, who represents the Cheney
talking machine, has returned to New York after

Brooks

is justly

Automatic

termed

Instrument.

The

Wonder

It has all the good

Dealers
There are some communities where the
Brooks is not represented effectively as
yet. Perhaps yours is
one of these. There is
as much profit and
satisfaction in selling
the Brooks as there is
in owning it.

The Repeating Device
The Brooks Automatic Repeating and Stop Device
is an exclusive Brooks feature. It gives this phonograph abroader scope than any other make and
requires no attention beyond setting the needle and
turning a little knob.

NATURAL

TONE ©
NATURE'S
PHONOGRAPH

Made by manufacturers of musical
instruments of the higliest grade
for over a quarter of a century
A GOOD

PROPOSITION!

Write for Territory
THE

REGINA

CO.
209 S. State Street
CHICAGO, ILL.

47 West 34th Street
NEW YORK, N.Y.

spending several weeks in Detroit with his family, combining business and pleasure.
Max Strasburg, who handles the Victor and
Columbia line, is building up a very large business in records. This seems to be a specialty
with the Strasburg shop, which probably carries one of the largest assortments in the city.
The J. L. Hudson Co. has had a big business the past thirty days on the Cheney talking machine, and a large order was placed with
Burton Collver when he was in town a few
weeks ago.
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CLASSIFIED
ADVERTISING
Any member of the trade may forward to this office a "Situation" advertisement
intended for this Department to occupy a space of four lines, agate measure, and it will
be inserted free. Replies will also be forwarded without cost. Additional space will
be at the rate of 25c. per line. If bold faced type is desired the cost of same will be
25c. per line.
AM I THE MAN YOU ARE LOOKING
FOR? Eighteen years actively engaged in the
talking machine business. Wholesale and retail
experience. Manager of three large retail stores.
Conversant with the Victor, Columbia and Edison lines. Twelve years with the present concern. An aggressive, hustling live-wire who can
show results. Well known among the trade.
Address "Box 662," care The Talking Machine
World, 373 Fourth Ave., New York, N. Y.
SITUATION WANTED— Dealer Service and
advertising associate executive of big corporation seeks negotiations for position with manufacturer of phonographs or accessories. Large
calibre man at minimum working wage. Address
"Box 687," care The Talking Machine World,
373 Fourth Ave., New York.
WANTED — A salesman to travel in almost
any part of the country. Will be paid a drawing
account against commission. Prefer a man who,
at present, has a considerable acquaintance with
talking machine dealers in some particular section of the United States. Fine chance for a
live wire that has confidence in his own ability
to produce. Address "Box 689," care The Talking Machine World, 373 Fourth Ave., New York
City.
MY firm can use the services of a good, live
salesman, who is at present calling on talking
machine dealers in the Far West, Northwest,
Middle West, South or New England. We need
one man in each section to handle our proposition on a commission basis. Our proposition
will not conflict with what you are selling at the
present time, and will not add materially to the
time spent in each city you visit. The chance
for you to augment your income is excellent.
Address "Box 690," care The Talking Machine
World, 373 Fourth Ave., New York City.
WANTED— For every State in the Union,
first class salesman, calling only on the retail
trade, to handle high grade line of phonograph
accessories in connection with other lines, on a
commission basis. In first letter give full information regarding present lines and also the territory now being covered. Splendid opportunity
and good territory still open. Address "Record
Needle & Mfg. Co., 418 Manhattan Bldg., Milwaukee, Wis., R. H. Zinke, President."
WANTED — A good phonograph dealer — New
York and vicinity. Complete line. Art models
$60 to $700. Exceptionally well designed and
toned. Very fine piano finish and cabinet work.
High class proposition. Address "Box 685,"
care The Talking Machine World, 373 Fourth
Ave., New York.
EXECUTIVE — Phonograph cabinet expert,
thoroughly familiar with high-grade cabinet construction from log yard to shipping room, including veneers, plywood panels, shop methods,
inspection, finishing, etc., would like position
with reliable firm as manager of cabinet department. New York or vicinity preferred. Address
"Box 691," care The Talking Machine World,
373 Fourth Ave., New York City.

SITUATION WANTED— Would like position with reliable concern building, or desiring
to build, a high-grade phonograph. Am thirtysix years old, temperate and had about fourteen years in the construction of the phonograph. Also have several good inventions which
I would gladly turn over to the right parties.
Address "Box 624," care The Talking Machine
World, 373 Fourth Ave., New York.
HELP WANTED — Draughtsman wanted; a man who
actually understands how to prepare accurate working
drawings fur shop use. To qualify must have actual experience in better grade phonograph motor, and a thorough
understanding of them. In writing state full particulars,
experience, references, etc. N'o other applicants will be
considered.
Address Ave..
"Box New
681," York.
care The Talking Machine
World, 373 Fourth
WANTED^-Position as manager or assistant manager
of a retail talking machine store or department. Thoroughly experienced and familiar with every phase of phonograph
merchandising. Would also consider a wholesale proposition or would be interested in purchasing an established
business.
Send full
details.
"Box No.
Talking Machine
World,
373 Fourth
Ave.,682."
New care
York. The
POSITION WANTED — A competent manager is open
for an opportunity to take charge of retail salesrooms.
In addition to his other qualifications he is an expert
repairman.
Those World,
interested
care The
Talking
Machine
373 address
Fourth "Box
Ave., 683,"
New York.
EXECUTIVE WITH SELLING ABILITY and experience, returning to California to live, desires connectioi:
with high-class manufacturing concern as representative
for the West and Pacific Coast; the past four years
connected with large concern in the East as manager
of production and sales; high-class references. Address
"Box 684," care The Talking Machine World, 373 Fourth
Ave., New York.
HELP WANTED — Want a young lady or young man to
sell Victor records in a very high-class retail store. Must
be neat, obliging, and one who can produce results. In
replying state former experience, with whom and how
long,
also N.ageY.and nationality. Baumer Piano Co., New
Rochelle,
WANTED — Manager for Canadian phonograph and
record plant. Must understand both lines and be capable
of taking full charge. An exceptional opportunity for
the right party. Paramount Phonograph & Record Co.,
of Canada, Limited, 200 Papineau Ave., Montreal, Canada.
WANTED — A record stock mixer, one who can also
take charge
of theCo.,
presses
preferred.
Paramount
Phonograph & Record
of Canada,
Limited,
200 Papineau
Ave., Montreal, Canada.
WANTED — High-class talking-machine salesman to sell
jobbing trade
largeage,retail
dealers.
Salary experience,
and commission basis.and
State
married
or single,
and all with first letter. The Parlephone Co., St. Joseph,
Mo.
EXPERT repairman wanted. One who is acquainted
with all makes of motors, and would like to live in the
best town in the United States. Must be a man capable
of doing a little selling on the side. Send photograph
with first application, stating experience and qualifications.
R. H. Paulin, Santa Barbara, Cal.
I WANT A MAN between 25 and 30 years old with
the ability to produce business as the wholesale sales
representative of a reputable concern making a thoroughly
high grade product. The man I want will write me a
letter (in confidence of course), telling me everything
about his selling experience, etc. Possibly he is not
a college
but Machine
is a hustler.
"Box Ave.,
670,"
care
The man,
Talking
World,Address
373 Fourth
New York City.
POSITION WANTED— By lady in either Victor,
Columbia, Edison or Brunswick lines. Am capable of
taking charge of department. Can furnish best of references. Address
Machine
World, 373
Fourth"Box
Ave.,671,"
New care
York,TheN. Talking
Y.
WILL buy a Victor store and license in any town not
far from New York. Will deal promptly and pay . cash.
Address
"BoxAve.,
672,"
373 Fourth
Newcare
York.The Talking Machine World,
SITUATION WANTED— Young man (30 years),
desires position as manager for live talking machine
dealer. Before entering service, July, 1917, was in
talking machine business for several years and am capable of handling all lines of the business. Address
"Box
care The Talking Machine World, 373 Fourth
Ave., 673,"
New York.
WANTED — Position as superintendent of phonograph
cabinet factory, understand all branches of the business.
Would like to locate in or about Denver, Colo. Address
"Box
care The Talking Machine World, 373 Fourth
Ave . 674,"
New York.

SITUATION WANTED— Executive of long
experience in manufacturing phonographs desires to connect with a reliable concern. Address "Box 692," care The Talking Machine
World, 373 Fourth Ave., New York City.

Cabinets
for Sale
MUST SELL FOR CASH AT ONCE
iooo WELL DESIGNED CABINETS
45% sINCHES HIGH, MAHOGANY
AND OAK FINISH; EOUIPPED
WITH ALL CABINET HARDWARE.

WANTED — Position as sales manager of
phonograph department by one who can produce
the business. Age twenty-five years, married.
Have sold $8,500 in pianos and phonographs in
past two months. Address "Box 693," care The
Talking Machine World, 373 Fourth Ave., New
York.

Ready for Quick Shipment
YOU WILL FIND THESE CABINETS TO BE ONE OF THE BIGGEST VALUES EVER OFFERED.
GET OUR PRICES.
P. O. Box 502, Marion, Ohio

PHONOGRAPH
CABINETS

An old established cabinet-maker
has just completed about 2,000
phonograph cabinets, designed to
sell from $ 1 1 0 to $ 1 50 retail. These
cabinets were to be stored until
October. Delay in finishing factory
additions makes it necessary to dispose of them this month. Your inquiry issolicited.

Addre«s "Box 400
The Talking Machine

World

373 Fourth Ave., New York

WANT

TO

BUY

Table Cabinets, in quantities of 500 to 1,000 per
month, quote lowest price in first letter. Address
P. O. "Box 408," Macon, Ga.

WILL SELL
Talking machines and cabinets to the trade; any
style made to order. Best possible grade at lowest
DELAWARE TALKING MACHINE CO.
Elsmere, Del.
prices.
Main Office, 2616 North lltk St., Philadelphia, Pa.

FOR

SALE

200 small Columbia cylinder talking machines at
a bargain. Address "Box T. P.," care The Talking
Machine World, 373 Fourth Ave., New York.

A new principle
in phonograph construction. A new
invention
that will
revolutionize the phonograph
industries, doing away with the cabinet, greater
speed in production, finished in Gold or Silver.
More expensive, more attractive, greater profit,
are some of the exclusive features. Orders now
on file are a good proof. For American rights
address "Box 688," care The Talking Machine
World, 373 Fourth Ave., New York
City

FOR SALE
Three 9x6 fast white enameled Demonstration
Booths, standard make. Also record cabinet, capac2,000 records.
Low ity,price
to quick
buyer. & CO.,
MEARS
46 Cortlandt Street

New York, N. Y.

WANTED— SPOT CASH PAID
Records in the following languages: Italian, Fren^.
Spanish, German, Jewish, Russian, Polish, Chinese,
Japanese, etc.
VICTORIA RECORD. EXCHANGE
2104 Third Avenue
New York
Phone Harlem 784S

FOR QUICK SALE
At a bargain, a lot of full cabinet phonographs,
handsomely finished and fully equipped, regular
$120.00 models. Address "Box 686," care The
Talking Machine World, 373 Fourth Ave., New
York.

"COLUMBIA
RECORDS"
We have on hand, in first class order, a large
number of records. We would like to dispose of
same to a Columbia dealer. No reasonable offer
refused.
HUNT'S LEADING MUSIC HOUSE,
White Plains, N. Y.

186

THE

2 GRESHAM

TALKING

BUILDING, BASING HALL

British Gramophone Industry Deeply Concerned Over the Possibility of the Revival of
German Competition — Many Members of
Trade Adopt Pledge to Refrain From Buying
Teuton Products — Polyphon Supply Co., Ltd.,
Reorganized With British Backing — Live Advertising in Belfast — Industry's "Victory
Fund" Closed — New Grade Developments —
Association of Gramophone and Musical Instrument Manufacturers and Dealers.
London, E. C, August 30. — Matters of great import to the whole gramophone industry have
been under way this last month or so, and at
the present stage, when German competition
again faces us, it may be useful to take stock
of the situation if only for the purpose of assuring ourselves that the effect of recent propaganda is fully appreciated, particularly by the
retailers. With the removal of restrictions upon
trading it has been a matter of keen consideration among leading men of many British industries as to whether or not a resumption of commercial relations with our late enemies is necessary. Animated by detestation of the action
of the German people in plunging the world
into a sea of blood and slaughter, there is a
very strong disinclination by the British peoples
ever again to encourage the German manufacturer in any of our Empire markets. In no section of industry is this determination more to
the fore than in the musical instrument trade,
one side of which — the small goods merchants —
has already voted almost solidly against handling late-enemy goods for at least a twelvemonth. The "never again" movement, as it is
called, has now spread to the gramophone
trade and has resulted in a very drastic pledge

MACHINE

STREET

E. C, LONDON,

W. LIONEL

to which members of the gramophone section
of the Trade Association have signified their approval. Describing the document as drastic is
but to signify the strength of the case, in that
under such a pledge there can be no backdoor
entry to our markets. Against any attempts to
find a waj' round the leading members of the
trade will, I believe, be prepared for even
stranger action than the pledge indicates. The
last card could be played by the British gramophone industry. Whether or not it would" be
played under the necessity of circumstances I
cannot say, though feeling is very acute on the
subject. For the moment the pledge in its
present form is considered sufficient unto the
day. As one leading wholesaler expressed it:
"The Germans will find it very difficult to reopen here with all the usual channels of trade
and distribution closed to them."
An important fact to consider is that during
the war we have managed to carry on with,
mainly, mechanism of Swiss manufacture. Now
we can import, if necessary, from America all
the motors that can possibly be required. More
welcome, still, several British manufacturers
have come into the field. Why, then, should
we encourage German imports? There can be
no argument for it, even from the sordid commercial view. The essence of the whole thing
is to encourage all British manufacturers of
motors. Our home supplies of other parts and
accessories are rapidly improving in quality and
quantity, and if, therefore, my remarks in this
connection are justified, as I believe probable,
within the very near future the trade should
gradually become more or less independent of
foreign goods. Much more could be said, but
at that the subject had best rest for the moment.
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The Price of German Gramophones
By German talking machine papers which
have reached England via Cologne I learn that
the war-time turnover in gramophones has been
large. Notwithstanding all their troubles a big
trade is still being done. Carl Lindstrom's net
profit for 1918 is said to have totaled close
upon 2,000,000 marks! While prices of machines sold in Germany are not generally below
ruling values in England, we need scarcely fear
the figure at which they could be exported, even
if English buyers were in the market. The
facts are that the cost of materials and of labor
in Germany to-day approximate pretty closely
to our own meteoric figures. The purchasing
power of the pre-war German mark is probably
down over 50 per cent. Therefore, their manufacturing costs for gramophones are up proportionately. On that basis selling values must
be- doubled at least. To export, consideration
would be given to the English equivalent of the
German mark, being at the time of writing 7>y2.
That means three times the already inflated selling value.
On top of that there is the tariff duty of
33 1-3 per cent. Apart from increased freight
rates enough has been said to show that even
though we actually wanted German goods they
could not be dumped on this market under very
high prices. There are no war stocks or prewar supplies to give away, of that we may be
sure. Let's get on with the British business;
we are bound to win under any circumstances.
New Polyphon Supply Co., Ltd.
Under the Trading With the Enemy Amendment act, 1916, observations have been issued
by the official receiver in the case of the above
concern, which, he states, was ordered by the

Master's
trade-mark
that is

throughout

the

HALL-MARK

MANAGER

Voice'
recognized

world
OF

as

the

QUALITY

Branches
DENMARK; Skandlnavlsk Grammophon-Aktleselskab, Frlhavne*i, Copenhagen.
Copyright

FRANCE: Cie. Franchise du Gramophone, 116
Boulevard Richard Lenoir, Place de la Republlque, Paris.

intensely human picture stands for all that is
best in music

SPAIN:
Barcelona. Compafila del Gram&fono, 68-68 Balmes,

"His Mtsttr'i Vo\W
This

— it is the " His Master's Voice "
trade-mark, and it brings to you,
no matter where you are, the
very best music

of every kind,

sung and played by the world's
greatest artists — the greatest
singers, pianists, violinists, orchestras and bands — all enshrined
in the unequalled

" His
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SWEDEN: Skandlnavlska Grammophon-Aktiebolaget, Drottnlng Gatan No. 47, Stockholm.
RUSSIA: The Gramophone Co., Ltd., 45, Nevsky
Prospect, Petrograd (Petersburg) ; No. 1
Solyanka, Solyanol Dvor, Moscow; 9, Golorlnsky
Prospect, Tlfflls; Nowy-Swlat 80, Warsaw; 11
Mlchallovskaya Ulltsa, Baku.
INDIA: The Gramophone Co., Ltd., 139, Balllaghatta
Bombay. Road, Calcutta; 7, Bell Lane, Fort,

Great

The

Britain :

Gramophone

HAYES

AUSTRALIA: S.Agencies
Hoffnung & Co., Ltd., Sole
Concessionaries of The Gramophone Company,
Limited, 163, Pitt Street, Sydney.
NEW ZEALAND : Gramophonlum, Ltd., 118-120
Victoria Street, Wellington.
SOUTH AFRICA: Darter & Sons, Post Box 174,
Capetown; Mackay Bros., Post Box 251, Johannesburg; Mackay Bros. & McMahon, Post Box 419,
Durban ; Ivan H. Haarburger, Post Box 105,
Bloemfontein ; Franz Moeller, Post Box 108, East
London; B. J. Bwlns & Co., Post Box 86, Queenstown; Handel House, Kimberley; Laurence &
Salisbury.
Cope, Post Box 132, Buluwayo; The Argns Co.,
EAST AFRICA: Bay ley & Co., Lonrenso
Marques.
HOLLAND: American Import Co., 22a, Amsterd
Veerkade, The Hague.
ITALY: A. Bossl 4 Co., Via Oreflel 2, Milan.
EGYPT (Also for the Soudan, Greece and the
Ottoman Empire) : K. Fr. Vogel, Post Box 414,
Alexandria.
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DEALERS PREPARED TO DO BUSINESS ARE INVITED TO COMMUNICATE WITH
Proprietors and Manufacturers, J. E.

HOUGH,

Board of Trade to be wound up in November
last. On January 21 a compulsory winding-up
order followed upon the Board's petition. Before the date of that order, however, the liabilities had been discharged by the Controller
and the shareholders received in cash £1 a
share for each £1 share held. There had been
25,000 ordinary shares of £1 each issued, but
22.366 were enemy held and the moneys payable on them were handed over to the Public
Trustee.
No liabilities are now disclosed in the summary of the statement of affairs and assets
consisting of cash at bank, £8,191 19s. 8d.;
cash at Dresden Bank, Dresden, £17,814 16s.
76..; German and Hungarian stocks and shares,
150,518 marks; Hungarian stocks, 5,000 krone,
and bills of exchange or other similar securities,
26,077 francs. With the exception of the firstmentioned item it is impossible to state what
the assets will realize, but the shareholders will
share in a further distribution, which will be
made when they are collected.
This company was purchased by Robert Willis
on January 1, 1917, who now carries it on under
the style of the British Polyphon Co. Mr.
Willis is the sole proprietor, and, in consequence of malicious reports having been circulated to the effect that alien interests still
existed in the business, recently offered a reward of £100 for information that would enable him to trace the source of these reports.
Gramophone Firms Adopt Pledge
At the annual general meeting of the Gramophone Association (see full report elsewhere in
this section), attended by over 90 per cent, of
the total members, a resolution of far-reaching
importance was adopted nem. con. This resolution took the form of a declaration not to
handle goods of the late enemy or doubtful
origin for a period of one year from August
4, the fifth anniversary of the outbreak of
the war. It only remained to define the expres-
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HEADQUARTERS—

sion "late enemy or doubtful origin," and for
this purpose a committee was commissioned.
A draft of the pledge was submitted to a further meeting of the Gramophone Association
on August 13. Wilfred Samuel presided over a
gathering thoroughly representative of the British gramophone industry. The sole object of
the meeting was simply to consider and pass
the final terms of the pledge, to the spirit of
which all very heartily subscribed.
During the discussion that followed the
chairman's opening remarks it was very evident that the pre-war German monopoly of this
market stood little or no chance of being revived. For many of those present the bond,
as drafted, was anything but strong enough and
as one speaker remarked, "We have done without German goods for five years; we can continue to do without them!" From another member came the interesting suggestion that in buying from Swiss manufacturers of, for instance,
motors, we should be assured that every part
was of Swiss origin. Whether practical or
otherwise, it serves to demonstrate the strength
of the trade's antipathy of late-enemy goods.
After speeches in support by other members the
final draft of the pledge was agreed upon.
The interesting and, indeed, momentous
ceremony of signing the soleirm undertaking was
then proceeded with, after which the usual
votes of thanks and the meeting closed.
Enterprising Summer Publicity
A recent advertisement, of the editorial
style, in various Belfast newspapers bespeaks
an example of retail enterprise seldom met
with, at least during the present period of real
hot weather, when the average trader is more
inclined to await business than seek it. The
advertisement is good enough to speak for itself and is (in part) as follows:
The Ulster Pioneer of His Master's Voice

S. E. 15, England

(Continued

from page 186)

gramophone has been conducted within the past
fortnight over the huge factories of the Gramophone Co. at Hayes, Middlesex. He reports
that in a few weeks a good supply of instruments— which he has ordered — may be expected
to arrive at 11 Wellington place, Belfast. Zonophones are also manufactured at these worldfamed works and a large order has been placed
by him for these splendid gramophones.
We, of course, refer to T. Edens Osborne,
who first introduced the "H. M. V." gramophone for sale in Belfast in October, 1898.
Wirelessing Music of Gramophone Records
A unique demonstration of wireless telephony
was given in the House of Commons recently.
A station twenty miles away was called up and
contact having been established M. P.'s were
asked to select gramophone records from a list.
Upon advice thereof the air station officials,
who had ready a gramophone, played over the
records chosen and these were heard quite as
clearly as if the instrument had been in the
room.
Under another wireless demonstration M. P.'s
had the pleasure of conversing with airmen in
flight thirty to forty miles away. Marvelous!
A Patents Amendment Bill
There has been introduced to the House of
Commons a bill to amend the Patents and Designs acts, which gives relief to those patentees
whose rights have been impaired by the operation of the war. An amendment to the Trademarks bill was also brought in.
The Gramophone Industry Victory Fund Closed
A meeting of the committee of the above
fund was held on August 13 at the offices of the
Columbia Graphophone
Co., Ltd., James E.
Hough in the chair, to discuss arrangements for
distributing the amount collected, a total of
£4,326. This money was subscribed for under
{Continued on page 188)
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been marketed by W. H. Reynolds (1915), Ltd.,
two heads, (a) one-half for the purpose of establishing a trade training section for blinded
this city, under the above name. It is a wonderful little model in a mahogany oval-shaped
soldiers at Sir Arthur Pearson's institution, St.
case,
standing
on four moulded feet. At the
Dunstan's Home, and (B) for the establishment of a gramophone industry benevolent
back the tone arm joins up with a» wooden extension about three inches square, which is carfund. To achieve this dual object at least £10,ried down through the case at such an angle
000 was necessary. The chairman expressed his
as brings the mouth almost in the center of
disappointment at the result of the collection.
the bottom of the case, from whence radiates a
Over £4,000 was put up by the committee, conpan-shaped piece of thick glass. This being
sisting of prominent manufacturers and wholecurved thus
leaves sufficient space besalers. Twenty-one thousand circulars were sent
tween it and the bottom of the cabinet to form
out through various channels, over 10,000 dealers
the resonating chamber. The instrument is but
approached, the total result being only £265.
eight or nine inches overall in height. The
In the circumstances it is impossible to carry
tonal quality is decidedly sweet and of full
out the original idea to the extent or form devolume. The Jazzophone is a dandy idea and
sired. On the motion of Mr. Mason (Aeolian
everyone that has seen it is anxious to secure
Co.), seconded by Louis Sterling (Columbia),
the committee decided to forward half of the
supplies.
The "Songster" Gramophone Needle
sum to St. Dunstan's, the other half to be reserved as the nucleus of a benevolent fund for
In man}' respects we are gradually becoming
employes of the talking machine trade, the
independent of continental supplies of gramophone accessories and particularly so in regard
money to remain in the hands of the executo needles. Sheffield has seen to it that we are
tive committee for six months, during which
well supplied with the finest and toughest points.
time negotiations will take place with, the Music
Trade Association, should it within that time adUnder this category may be placed the "Songmit a gramophone section, the object being to
ster" needle. It has won golden opinions from
reserve the money for the use of gramophone
trade and public alike for its outstanding quality of reproduction. Any oversea traders out
workers only. On the other hand, if the proto
handle
a sta-ndard British-made needle of
spective gramophone dealers' association comes
all-round merit should communicate with the
into being within the six months it would be admakers, A. Waite & Co., Ltd., Figtree Lane,
visable for the fund to pass under their jurisdiction. Meantime the executive committee of Sheffield.
the fund were empowered to deal with any case
"His Master's Voice" Records of "Beaucaire"
Among the many special series of operatic
of hardship that might arise.
records issued by the Gramophone Co., Ltd.,
Various members of the committee promised
such additional amounts as were necessary to none have attracted more solid interest than the
set which carries the above romantic production
cover all the expenses of printing, etc.
A full measure of thanks is due to all those
by Andre Messager. The delicate art of recording this musical feast, so faithfully typical
who so generously subscribed to the worthy
of the historical period in which the opera is
objects of the fund and to the organizers thereof.
The Jazzophone
set, has been entrusted to such artists of high
Quite a new idea in machines has recently
international reputation as Miss Rosina Buck-
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MARKETS
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man, Fraser Gange and Ernest Pike, who acquit themselves of their parts as charmingly
as one would expect. Their achievements are
superb in artistic rendition, and, as was only
to be expected, "His Master's Voice" expression of the various vocal gems of the opera is
of a like merit. Most of the items are also given
on a twelve-inch double by the Mayfair Orchestra. The wide pleasure these exquisite
records will provide to the great gramophone
public is indeed beyond compare, and, as may
be imagined, a big demand is expected.
Art in Advertising
Considering the size of the gramophone industry the proportion of manufacturing firms
whose publicity conceptions are of an artistic
nature is particularly good. Post-war impressions confirm this in relation to the ideas of
such houses as Columbia. "His Master's Voice,"
W inner and Zonophone. The latter company's
peace showcard is a strikingly fine production
in color-keeping with its subject. A description appeared in a previous issue. Another recent showcard-hanger depictive of the great
peace is that published by the Winner Record
Co., Ltd.
It is a really magnificent work, and is typical of the above caption more closely than is
usually the case. The subject, too, is as good
as the wonderful manner of its treatment. In
the background the resplendent rays of the rising sun tinge with golden hues the welcome
Angel of Peace, descending to earth through a
fleet of aeroplanes, underneath which the somber outlines of Britain's naval might carry the
message of a splendid never-to-be-forgotten
page of our history. The immediate foreground
presents a Winner disc, on which we read the
appropriate title "The Dawn of Victory," upheld by representatives of the various services
of the chief Allied Nations, backed by their
national standards. The whole, produced in
about twelve colors, makes an artistically imposing appearance, a strikingly effective advei-

in Prance Heard the Scots Guards' and Hon. Artillery Company's

they come home

They will want

Accessories

it will be one of the pleasant memories

Bands

of the "Great Adventure."

to forget the "horrors of war" and recreate those rare occasions of happiness.

they will ask you, Mr. Dealer, for Gramophone

Anticipate their wishes.

Records

of these two famous

Bands.

The pleasure will be mutual.

A large selection by these two world-famed
and Vocal pieces can be obtained on

Bands

and hundreds

of Orchestral, Instrumental

GUARDSMAN
RECORDS
10 AND 12 INCH LATERAL CUT
1 New Inn Yard, London, E. C.

Write for Catalogs and prices tO INVICTA

RECORD

CO.,

Ltd.

Cables: Duarr.b. London

189
THE

TALKING

MACHINE

WORLD
C. Paskell seconded, a resolution which secured
unanimous approval: "That the members of
this Association do not raise their share of
the annual funds required by a stamp tax on
sales, but that at least £2,000 per annum should
be contributed by donation of the members."
There was a spontaneous response to this suggestion from members present, the following
guarantees of annual contributions totaling
£1.000 being promptly announced:
Columbia Graphophone Co., Ltd
£200
H. J. Cullum (Perophone, Ltd.) per annum
125
British Polyphon Co
125
Barnett, Samuel & Sons, Ltd
100
Aeolian Co., Ltd
100
E. C. Paskell, Colmore Depot
75
Scala Record Co
50
Louis Young & Co
50
Lugton & Co
50
Invicta Record Co
50
A. J. Balcombe
50
Long's, Ltd. (Newcastle-on-Tyne)... 25
£1000

FROM
tisement
Winner
pride in

OUR LONDON HEADQUARTERS— (Continued from page 188)
of an ornamental character, which all committee. The report and accounts were unanfactors and dealers will doubtless take
imously adopted on the motion of Mr. Howell
(Scala Record Co.), seconded by Mr. Willis
exhibiting. A replica of this fine hanger
(British Polyphon Co.).
is supplied on postcards with Winner dealer's
A vote of thanks to the officers and general
name and address printed at a small cost.
Miscellaneous Items of News Interest
committee proposed by H. R. Grice (Besson
A. J. Balcombe advises me that he leaves for & Co., Ltd.) and seconded by Frank Crossman
(Messrs. J. Curwen & Sons) was carried with
New York on the "Adriatic," due to sail Sepacclamation, a similar compliment being paid
tember 3. Matters over which he had no control caused the trip to be postponed on several
to the honorary auditors — Messrs. Howard Button, Hamp & Co., who were again asked to
occasions, but this time it seems definite. Mr.
serve.
Balcombe will discuss with the Otto HeineThe following were unanimously elected as
man Co. various important questions of policy
officers for the ensuing year: President, Frank
affecting agency arrangements for the handling
->f their trade interests in Britain.
Samuel (Barnett, Samuel & Sons, Ltd.); vicepresident, W. Manson (The Gramophone Co.,
My congratulations to H. H. Fletcher, of the
Ltd.);
honorary treasurer, W. B. Beare (Beare
Sterno Mfg. Co., upon the occasion of his mar& Son), and the general committee will comriage August 2 at Great Yarmouth to the charming Miss Ruby Lloyd, a popular singer at the
East Coast holiday centers.
Gramophone Section — H. J. Cullum (Peroprise:
phone, Ltd.); J. E. Hough (J. E. Hough, Ltd.);
One of the best-known local traders, W. H.
A. J. Mason (Aeolian Co., Ltd.); Geo. Murdoch
Jeffs, has now become a director of Wm. Cooper
Bros., Ltd., who have three branches in Lon(Murdoch Trading Co.); E. C. Paskell (Colmore Depot, Birmingham); Louis Sterling
don and large depots at several chief provincial centers. In the course of a chat at 45 City
(Columbia).
Road, London, Mr. Jeffs expressed himself as
Musical Instrument Section — D. J. Blaikley,
being in a position to take care of a large ma(Boosey & Co.); M. F. Cooksey (J. Thibourine trade this season. All types of models
ville-Lamy & Co.); H. Dawkins (Thos. Dawkins
ire ready for immediate dispatch and there is & Co.); H. Hinks-Martin (Hawkes & Son); A.
10 lack of orders. Messrs. Cooper handle the
G Houghton (Houghton & Sons, Birmingham).
The splendid service rendered to the associa'Coliseum" record, machine parts and accesories in great variety.
tion by the retiring president, M. E. Ricketts,
was referred to in eulogistic terms by several
A contemporary tells us that there is no
speakers, and on the motion of Louis Sterling,
'ruth in the rumor that the ex-Kaiser, upon his
prospective arrival in England, will repair to seconded by H. J. Cullum, it was unanimously
resolved that Mr. Ricketts be elected as first
Hayes in order to make records! Seriously,
though, it is really surprising, when you come
honorary vice-president of the association, and
to think of it, that he has not yet utilized the also that some memento of his brilliant year of
office be presented to him, the form and date
medium of records for proclaiming to the world
of presentation to be decided later.
his "justification" for launching the war upon
At the conclusion of the formal business a
us. Perhaps he is writing a book!
most interesting discussion ensued on the new
Annual General Meeting of Association
scheme of the Federated Board of Music InThe annual general meeting of the Associadustries of Great Britain and Ireland, a capital
tion of Gramophone and Musical Instrument
Manufacturers and Wholesale Dealers was held
debate being contributed to by H. J. Cullum,
Louis Sterling, D. J. Blaikley, M. E. Ricketts
on Tuesday, July 22, at Midland Grand Hotel,
St. Pancras, M. E. Ricketts presiding over a and Wilfrid Samuel.
A resolution moved by A. J. Balcombe and
good attendance of the members.
Following the presentation of the report and
seconded by Mr. Long (Newcastle-on-Tyne:
accounts, the latter showing a credit balance to
"That this Association gives its whole-hearted
carry forward of £204.19.7., Mr. Ricketts outsupport to the Federated Board," was carried
lined the work of the year and paid a warm
unanimously. On the question of the annual
tribute to the efforts of the secretary, C. E. contribution to the Board from members of
Timms (Besson & Co. Ltd.), and the general
the association, Louis Sterling moved, and E.

The following amounts had previously been
guaranteed towards
the Organizing Fund of
the Federated Board:
Aeolian Co., Ltd
£300
Barnett, Samuel & Sons, Ltd
300
Columbia Graphophone Co., Ltd
300
Perophone, Ltd. (H. J. Cullum)
105
British Polyphon Co
105
E. C. Paskell, Colmore Depot
25
There should be no difficulty in securing from
the other members of the association guarantees
for the remaining £1,000 per annum required,
and a committee comprising Mr. Ricketts, Wilfrid Samuel, Louis Sterling and H. J. Cullum
was formed to approach all the gramophone section on the subject, and a similar committee will
be arranged to deal with the musical instrument
section.
An equally important discussion followed on
the question of protection against German competition, the remarks of the various speakers,
Wilfrid Samuel, H. J. Cullum, Edward Carter,
of British Gramophone Motors, Ltd., and others,
being received with much interest and attention.
The Musical Instrument Wholesale Dealers,
members of the association, have already taken
definite action on the question and the sympathy of the gramophone section towards similar
steps was of a pronounced character. The following resolution, moved by Wilfrid Samuel and
seconded by H. J. Cullum, was adopted nem. con.:
"That the Gramophone Section of this Association pledge themselves for a period of one
year from the 4th August, 1919, not to acquire
and not to offer for sale any gramophones, parts
or accessories therefor of late-enemy or of doubtful origin, and that a special meeting be convened some time during May, 1920, with a view
to renewing this pledge for a further period.
"That the members of the Gramophone Section of the General Committee be charged with
the duty (1) of defining in a wide sense the expression 'late-enemy and doubtful origin'; (2)
of certifying all alleged manufacturers in neutral
countries not generally known to have been
manufacturing gramophone goods prior to 4th
August, 1914, and circulating their names to
the members; (3) of conducting suitable propaWilfrid Samuel, Louis Sterling and
lum were appointed a committee to
suitable bond in these terms to be
all gramophone houses in sympathy
and it is intended that the names of
(Continued on page 190)
ganda."
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tories shall be widely advertised in the trade
press and other channels.
"Sonora" Products on the English Market
As reported in a recent issue, it is known that
a number of American gramophone firms are
out to make a strong bid for trade on the British market. There is the Otto Heineman Co.,
whose representative here, A. J. Balcombe, is
putting up a good showing in the many lines
in which the great New York house specialize.
At the time of writing I learn, too, of an
extensive campaign about to be launched by
The Sonora Sales Phonograph people, whose
plans will take into use prominent spaces in
the press, for which, by the way, orders are expected to go into effect during September. Already one of the largest London city firms,
Messrs. Keith, Prowse & Co., have a full range
of models installed in the showrooms of their
many retail establishments. So far there has
been little time in which to form an opinion
regarding actual sales, though it is said that
the prospects are good, judging by the favorable
views expressed by those who have seen and
heard the Sonora cabinet and table grand models.
The tone quality of the instruments is of a
very high standard, and with their many special
features in the way of an automatic stop, tone
controller, etc., these fine gramophones will
create much interest. Just one little hint. It
would be as well, I think, if the text of the
American literature were in conformity with
British understanding, particularly in regard to
the use of the word "phonograph" for "gramophone" (it has a wide distinctive meaning here)
and price quotations being in dollars instead
of the British equivalent.
A New Company in the Field
Wide publicity is being given here to a new
machine, styled The Englaphone and the Renoplex Home Recorder. Special interest in this
new venture mainly arises from the announcement that these productions are of all-British
manufacture and mass output will ensure something like 10,000 instruments per month. In
view of the high prices and scarcity of materials,
skepticism has been expressed as to whether
the company can live up to their claims. One
hundred and twenty thousand complete machines per year is a really big proposition, calling for extensive productive capacity and a
specialized selling force. In both these respects,
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the company inform me, their factory organization and plans are well advanced towards the
end in view, and though it is stated that "the
gross profits on the first 30,000 machines will
be swallowed up in selling costs alone," they
are banking on an ever-increasing trade, of
which the prospects are certainly favorable. The
policy of the compan}' is to trade exclusively
through the ordinary retail channels.
The Renoplex home recorder will fill a big
void this side of the water. It is the only
attachment of its kind on the market, is quickly and easily attached to any make of machine,
the whole being supplied complete in box with
six double-sided ten-inch blanks.
Columbia's Two Dozen Popular Hits
A new list of Columbia records just announced will fill with joy the hearts of those
who seek the popular songs of the moment.
Here are three -orchestral doubles by Jacob's
Trocaderians, including the new titles "For You
a Rose, for Me a Memory" and "Back From
the Land of Yesterday." Here is G. H. Elliott,
the Chocolate-Colored Coon, with "I'm Going
Back Where I Was Born" and "Old Tennessee
That famous Columbia vocal combination, the
and Me."
Unity Quartet, give us "N'Everything," "Smiles,"
"The Wild Wild Women," "Ja-Da," "Anywhere
in the World With You," "When Love Peeps
in at the Window," "Bells of St. Mary's,"
■lllllllllllllllllllllllllllllill^
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"There's
a Tramp, Tramp, Tramp" and half a
dozen others.
And this nice little list of hot favorites that
come to make holiday sales is neatly rounded
oft with the "Going Up" success, "If You Look
in Her Eyes" and "Till the Clouds Roll By."
Quality and Variety — Zonophone Records
Recent Zono issues comprise many-new and
standard musical items of pleasurable variety.
No finer exponent of band recording can be
found than the Black Diamond organization.
Their art is well exercised in a number of attractive morceaux of a terpsichorean nature — novelty
dances, fox-trots and waltzes. Music of such
contrast as "Under Freedom's Flag" and "Barcarolle" is provided by James Hume, the concertina expert, and Miss Elsie Southgate expounds the technique of the violin with mustel
organ accompaniment in two fine numbers,
"Even Bravest Heart" and "Gentle Flowers in
On the vocal side Peter Dawson's ever-attracthe Dew."
tive voice is heard to good advantage in "A
Rollicking, Rolling Stone" and "Farewell in the
Desert"; Charles Penrose, Harry Fay and G.
H. Elliott share the honors of the humorous
songs, as indeed, in the same category may
equally be placed Florrie Forde and Geo. Formby. The sweet lyric tenor, Sydney Coltham, is
very popular with Zonoists and his two contributions are sure of a big welcome
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Washington, D. C, September 8. — Lid-Supporting Member. — -Francesco Cirelli, Philadelphia, Pa. Patent No. 1,306,846.
This invention relates to improvements in lidsupporting members, the object of the invention
being to provide a device of the character
stated, which securely holds the lid or cover
in an elevated position and which prevents any
possibility of accidentally dropping the lid or
cover when the supporting member is moved.
Heretofore various forms of lid-supporting
members have been used, which if accidentally
moved, either by a blow or by a touch, will allow the lid or cover to fall. This is not only
injurious to the lid or cover, but also is dangerous, and particularly to the hands of children
or adults who may accidentally touch the supporting member.
This improved device is particularly adapted
for use in connection with sound-reproducing
machines and is intended to hold the lid or cover
in an open position and also limit the opening
movement of the lid or cover.
In the accompanying drawing: Figure 1 is
a fragmentary view in vertical section illustrating the improvements.
Fig. 2 is a view of one

end of the supporting member, showing in full
lines one position and in dotted lines another
position. Fig. 3 is an enlarged view of the opposite end of the supporting member and Fig.
4 is an edge view of the supporting member.
Combined Player-Piano and Phonograph. —
Melville Clark, Chicago, 111., assignor to the
Melville Clark Piano Co., same place. Patent
No. 1,306,847.
The purpose of this invention is to effect a
working combination between a player-piano
and a phonograph, whereby the player-piano
under the control of the usual perforated note
sheet may render a piano accompaniment to a
vocal selection simultaneously played by the
phonograph. The invention further involves
the disposition of the entire phonograph mechanism within the usual form of casing of a piano,
so that the phonograph shall occupy no additional space and so that, in fact, the phonograph mechanism is entirely concealed while
in operation. In the drawings: Figure 1 is a
front elevation of the upper portion of a playerpiano conventionally represented and shown
with the front panel removed to reveal the con-

trol mechanism of the player and also the
mechanism of the phonograph. Fig. 2 is a
transverse section through the upper portion of
the piano case and showing in plan the relative
arrangement of the phonograph parts and the
tracker bar housing or support. Fig. 3 is a section at the line, 3 — 3, on Figs. 1 and 2.
Sound Box. — Josef Brandstetter, Rochester,
Minn., assignor to Sears, Roebuck & Co., Chicago, 111. Patent No. 1,307,236.
This invention relates to talking machines and
has for its object the improvement of sound
boxes used therewith.
An object of the invention is to provide a
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Figure 1 is a front elevation of a sound box
having the invention applied thereto. Fig. 1
is a vertical sectional view of the device in ap-

RECORDS

sound box with improved means for tensioning the stylus lever and its bearings, whereby
the bearings may be kept under sufficient tension to prevent chattering, and at the same
time maintain ample flexibility in the tensioning of the said lever to prevent over-damping
of high amplitude. Another object is to provide a symmetrical means for tensioning both
the bearings and the stylus lever, arranged to
automatically maintain a substantially constant
ratio between the tension on the bearings and
the tension on the said stylus lever throughout
various adjustments, and also to act always in
the plane in which the stylus lever vibrates,
and perpendicularly to the axis around which
said lever vibrates.
Figure 1 is a front elevation of improved
sound box. Fig. 2 is a side elevation of the
same partly in transverse section. Fig. 3 is a
bottom plan view with the stylus set screw

removed. Fig. 4 is a bottom plan view of the
bearing yoke carrying the stylus lever. Figs.
5 and 6 are detail views of one of the tensioning springs.
Phonograph. Marshall B. Peal, Brooklyn, N. Y.
Patent No. 1,307,020.
This invention relates to means for automatically causing the phonograph to cease all mechanical motion after the stylus or needle has
completed its course of travel relatively to
the sound -producing surface of the record.
Figure 1 is a top plan view of a phonograph
machine having a record in position thereon,
provided with this invention. Fig. 2 is a diagrammatic view illustrating the arrangement and
shape of the groove of the central, portion of

the disk illustrated in Fig. 1. Fig. 3 is an
enlarged sectional view or development of the
groove constituting one of the essential features
of this invention. Fig. 4 is a fragmentary sectional view taken transverse of the groove; and
Fig. 5 is a view similar to that shown in Fig.
4 but illustrating a modification.
Tone Regulator. — George Arnold Frost, Sound
Beach, Conn.
Patent No. 1,307,664.
This invention relates to talking machines
and as its primary object contemplates the provision of means for regulating or restricting
the vibrations of the reproducing diaphragm,
to modify the volume of the sound reproduced
and to eliminate harsh and discordant notes
therefrom.
A still further object of the invention is to
so construct the vibration regulating or dampening device that the same may be in the form
of an attachment which can be conveniently attached to the sound box of practically any
type of talking machine.
A still further object of the invention resides
in the provision of an adjustable damper which
can be readily moved into engagement with
the reproducing diaphragm during the operation of the talking machine, to modify the
sound being reproduced without danger of causing stoppage of the machine.

plied position, and Fig. 3 is a fragmentary plan
view of the body portion or clamping plate.
Sound Record. — Francis Lincoln Young, New
York, assignor to the Aeolian Co., same place.
Patent No. 1,308,020.
The present invention relates to an improved
sound-record, the features and advantages oi
which will be apparent from an understanding of the following description in connection
with the drawing which illustrates diagrammatically only one form or embodiment which
the invention is adapted to take.
Describing this specific form: — 1 is a disk
record having a record-groove which may be
either of the vertically or laterally undulatory
or other conceivable type and may have the
usual form of a spiral beginning at 2 and ending at 4. As is well known, the first few spirals
of ordinary sound-records are left blank, that
is, have no sound-vibrations impressed upon
them, and these are so minute that it would require minute inspection, for most people with
the aid of a magnifying glass, to determine
which is the first playing groove of the record.
In the same way, the last playing groove comes

wherever the particular selection happens to
end; and again it is only minutely, not plainly,
visible. This invention comprises a plainly or
large visible mark or indication on the record
itself of the first and last playing or sounding
grooves of the record, — this being in distinction from the merely minutely visible conformation of the sound-groove itself. With such a
record it for the first time becomes practicable
to limit the contact between the reproducer and
the record to the actual playing portion only,
thereby cutting out the annoying beginning
and ending blank grooves where there is nothing to be heard except the scratch of the needle.
Furthermore, whereas there have been proposed
in the art a great many automatic starting,
stopping and record-repeating devices, they
have had to be set either without reference at
all to the beginning or ending of the actual
playing portion of the record, or by guesswork or by playing trials of the record. This
haphazardness is eliminated for users of the
records of the invention who dan now instantly adjust with accuracy the automatic stop
and repeat devices to confine the given record
within its playing limits.
In the drawing, the darkened grooves 3 and
5 are supposed to mark the confines of the
playing portion of the record. These may be
the actual first and last playing grooves, or
preferably the grooves outside them. If the
record be black, these specific grooves and
perhaps the adjacent non-playing grooves or
ridges will be given in whole or in part a distinctive coloration such as white or red. The
coloration or marking may be superficial or
incorporated in any way with the record, and
for example may underlie a transparent or
translucent surface or coating of the record.
(Continued on page 192)
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The marking material applied to or incorporated with the record may be self-luminous
or phosphorescent so as to be all the more
certainly visible even in the absence of a fair
light. The distinctive colorations or markings
may be applied to the grooves, or the tops of
the ridges, or both.
This invention further comprises a record having a plainly or largely visible mark thereon
adapted to be aimed at in adjusting the stylus
to the record. For this purpose any one of
the beginning and ending grooves, preferably
not the very first or last, may be marked so as
to be plainly visible. This groove will be aimed
at in adjusting the stylus to the record, either
merely for starting the playing of the record
in the ordinary manner or for adjusting the
automatic stop or record-repeat device; and will
obviate a large!}' prevalent difficulty experienced by persons playing phonographs, which is
the liability to unintentionally place the stylus
on the bare or plain margins 6 of the record,
due to the fact that the demarcation between
said margins and the record-grooves is not
plainly visible especially when the record is in
playing position in the instrument.
Phonograph. — Joseph Hajek, East Pittsburgh,
Pa. Patent No. 1,308,065.
This invention relates generally to sound-reproducing machines or phonographs and has
among its objects the production of a machine
of this character for simultaneously reproduchaving a plurality of independent selections,
upon a single record strip. Another object is to
provide means for varying the intensity of the
simultaneously reproduced sounds.
Still another object resides in the provision
of a phonograph using a flexible record strip
having a plurality of independent selections,
and each selection being so divided that the
vocal parts, and the various instrumental parts
are all separately recorded but all of which
are arranged for synchronous reproduction.
Figure 1 is a front elevation of a phonograph structure embodying the invention. Fig.
2 is a cross section taken on line 2 — 2 of Fig.
1. Fig. 3 is an end elevation of the mechanism showing the driving elements looking at
Fig. 4 in direction of 3 — 3. Fig. 4 is a front
elevation of the mechanism.
Fig. 5 illustrates

a cross section taken on line 5— 5 of Fig. 4.
Fig. 6 shows a longitudinal section through the
record roller. Fig. 7 illustrates a longitudinal
cross section through the receiving roller and
Fig. 8 a cross section taken on line 8— 8 of
Fig. 7. Fig. 9 illustrates a fragment of the
flexible record showing in this instance an eight
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selection record, the selections being lettered
from a to h inclusive and for example, the
piano parts indicated by A, the violin parts
by B and the cornet parts by C. Fig. 10 is a
section taken on line 10 — 10.
Reproducer for Talking Machines. — Albert A
Huseby, Chicago, 111. Patent No. 1,308,358.
This invention relates to improvements in
reproducers for talking machines, and has reference more particularly to that type of reproducers commonly known as universal reproducers or sound-boxes, which are adapted to
play records of both the vertically and laterally
cut types. Such universal reproducers are
themselves distinguished by typical variations
of structure and manner of use. Most of them
involve a change of angular position of the
sound-box relatively to the tone arm when
changing from one type of record to the other.
Of these latter, some employ a single stylussocket with a single stylus therein, others a
single stylus socket with interchangeable styli,
others a pair of stylus sockets with a single
stylus that may be used in either socket, and
still others two stylus sockets with styli individual to each socket. Those reproducers which
do not involve a change of angular position of
the sound-box relatively to the tone arm when
changing from one type of record to the other
employ a pair of stylus sockets with styli individual to each socket, but the socket for the
stylus that plays the vertically cut record is

formed in an attachment member that is detachably secured in the other socket.
The reproducer of the present invention belongs to that class which does not require any
angular change of position of the sound-box,
but employs two permanently attached socket
members or stylus holders, so that all that is
required to adapt the reproducer to play either
type of record is to insert the appropriate stylus
in the proper stylus holder and then lower
the reproducer into playing engagement with the
groove of the record disk.
Furthermore, in playing different types and
makes of records it is desirable, in order to
secure the best results, to weight the soundboxes differently on the records. For instance,
in playing a Pathe record, the grooves of which
are comparatively round and shallow, with a
Pathe stylus it is desirable to place more weight
on the sound-box than when playing an Edison
record with a sharp-pointed Edison needle;
whereas the playing of a Victor or Columbia
record calls for a weighting of the sound-box
intermediate the weights preferably used in
playing the Pathe and the Edison records respectively. The principal feature of the present invention, therefore, resides in the combination with the usual swiveled free end section of
the tone arm of an adjustable weight which may
be set to either side of the axis of the swiveled
section of the tone arm so as to increase or diminish the gravity effect of the sound-box and
swiveled tone-arm section on the record.
Figure 1 is an elevation, broken out, of the
usual swiveled extension of the tone arm and
the sound-box connected to the latter, showing
the present improvements applied thereto. Fig.
2 is a similar view, partly in vertical section,
as seen from the .right of Fig. 1; Fig. 3 is
a face elevation of the sound-box, illustrating
a modification.
Fig. 4 is a view similar to Fig.
3 illustrating another modification.
Driving Mechanism for Phonographs. —
Thomas M. Shank, Bidwell, O., assignor of one-

half enttoNo.Thomas
1,308,556.J. O'Meara, Cincinnati, O. PatThis invention has for an object to produce
an improved phonograph in which the speed of
the record disk with relation to the needle is
maintained uniform from the point of contact
of the needle with the disk at the outermost
end of the second record groove to the point
of contact at the innermost end of the second
record groove, for the purpose of permitting a
greater number of sound vibration impressions
to be placed within the groove than is now
permitted by the uniform speed of rotation of
the record disk while recording and reproducing.
Figure 1 is an elevational sectional view of a
phonograph embodying the invention. Fig. 2
is a plan view of the improved phonograph,
showing the turntable removed, but the position thereof in dotted lines, the sound-reproducing goose neck being shown broken away

J
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for convenience of illustration. Fig. 3 is a
fragmental view upon an enlarged scale of a
detail of the invention. Fig. 4 is a sectional
elevation upon an enlarged scale, taken on the
line 4— 4 of Fig. 1. Fig. 5 is a sectional elevation upon an enlarged scale, taken on the line
5— 5 of Fig. 1. Fig. 6 is a sectional elevation
upon an enlarged scale, taken on the line 6— 6
of Fig. 1. Fig. 7 is an enlarged fragmental
elevation of the table rotating mechanism of the
phonograph embodying the invention, at the
outer edge of the turntable ready to start
upon its travel toward the center of the turntable during the reproduction of the record.
Fig. 8 is an enlarged fragmental elevation or
the table rotating mechanism of the phonograph
embodying the invention, showing the position
of the parts thereof upon arrival at the inner
limit of its travel upon completion of the reproduction of the record.
NEW
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Max Willinger, president of the New York
Album & Card Co. during the past thirteen
years of its existence, . has made good use of
his many years of experience in the building of talking machine albums in the new model
album which his company is offering to the
trade this month and of which he is the inventor. N. J. Potomack, vice-president of the company, has rounded out the eighth month of his
connection with the company. A visible tribute
to his efficiency in the direction of sales may be
found in the record of greatly increased sales.

RNISH
VA
PATCHING
'Sshowing the lap.
LESL
dries in 10 seconds,
flowsEY
without
With it damaged varnish can be repaired invisibly.
New price 1 pt. $1; 1 qt. $1.90. Complete repair outfit
$3.50.
F.O.B. Indianapolis,
Indianapolis, Ind.
Ind. LESLEY'S CHEMICAL
COMPANY,

THE

September 15, 1919

ADVANCE
COLUMBIA

RECORD

GRAPHOPHONE

BULLETINS
CO.

A2762

Can'tOscar
You Seagle
Heah Me
and Callin',
ColumbiaCaroline,
Stellar Quartet 10
Smilin'
Through
Oscar Maurel
Seagle 1010
A2763 Our Yesterdays
Barbara
Think Love of Me
Barbara Maurel 10
A6115 Hungarian Fantasy. Part 1. Orchestra Ace,
piano solo
Percy Grainger 12
Hungarian Fantasy. Part 2. Ochestra Ace,
piano solo
Percy Grainger 12
49630 Hejre
Kati. Scenes from the Csarda
solo
Toscha— -Violin
Seidel 12
A6114 Arlesienne Suite — Farandole,
French Army Band 12
La.French
Feria — Army
Suite "Espagnole"
Los Toros,of
Band, under No.
the 1,direction
Captain Gabriel Pares.
12
A6113 Overture to "La Columbia
Forza Del Symphony
Destine," Orchestra 12
Selections from "La
Forza Symphony
Del Destino,"
Columbia
Orchestra 12
A2723 The Radiance in Your Eyes.
Saxophone solo.
Wheeler Wadsworth 10
Sing Me Love's Lullaby. Wheeler
Saxophone
solo. 10
Wadsworth
E4343 Medley of Neapolitan Songs. Part I,
Paparello'sSongs.
Mandolin
10
Medley of Neapolitan
Part Orchestra
II,
Paparello's Mandolin Orchestra 10
A2772 Tell
Be Is
There
Earle F.
Wilde 10
10
Work Mother
for the I'll
Night
Coming. .Earle
F. Wilde
POPULAR HITS
A2771 You
Can't Get Lovin' Where ThereNora
Ain'tBayes
Any 10
Love
Mammy's Pickaninny Don't You Cry,
Nora Bayes 10
A2770 Carolina Sunshine
Sterling Trio 10
Give Me a Smile and a Kiss. .Charles Harrison 10
A2769 The Hesitating Blues
Adele Rowland 10
I'm Goin' to Break that Mason-Dixon
Harry Line,
Fox 10
DANCE RECORDS
A2760 Wild Honey— Fox-trot,
Waldorf-Astoria Dance Orchestra 10
Hawaiian Smiles — Waltz,
Yerkes' Jazarimba Orchestra 10
A2773 Yearning — Fox-trot,
Prince's Dance Orchestra. Dance Music 10
Kara van — Fox-trot,
The Happy Six. Dance Music 10
A6116 Easy Pickin's — Fox-trot. Yerkes' Novelty Five 12
Intro. "Squealin' Pig Blues."
Sensation — Jazz One-step,
Marimbaphone
SEPTEMBER Yerkes'
MID-MONTH
LIST Band 12
A2765 And He'd Say Oo-La-La! Wee-Wee,
Billy Murray 10
Oh! Oh! Oh! Those Landlords,
Irving Kaufman 10
A2766 Breeze (Blow My Baby Back to Me),
Jack Kaufman and Arthur Fields 10
Take Me to the Land of Jazz ...Billy Murray 10
A2767 In the Heart of a Fool
Henry Burr 10
I've Lived, I've Loved, I'm Satisfied,
Henry
Burr 10
DANCE RECORDS
A2761 Sweet Hawaiian Moonlight
— Waltz, Orchestra 10
Kalaluki Hawaiian
Introducing Halona
Hawaiian Nights — Waltz,
Kalaluki Hawaiian Orchestra 10
A2764 Merci Beaucoup! (Thank You) — One-step,
Waldorf-Astoria Dance Orchestra 10
My Cairo Love — Fox-trot,
Waldorf-Astoria Dance Orchestra 10
A2768 The Alcoholic Blues — Fox-trot, introducing: 1.
Minnie. 2. Oh! Lawdy. 3. Victory Ball,
Louisiana Five Jazz Orchestra 10
Kansas City Blues — Fox-trot,
Wilbur Sweatman's
Jazz Band 10
NEW ANNOUNCEMENTS
FROMOriginal
EDUCATIONAL
DEPARTMENT
Mile. Clement's French Stories.
A7542 La Renard et la Petite Poule (The Fox and the
Little Red Hen). French Story,
Marguerite Clement 12
La Petite Chaperon Rouge (Red Riding Hood).
French Story
Marguerite Clement 12
A7543 La Bonne Femme et son Biquet (The Old
Woman and Her Goat). French Story,
Marguerite Clement 12
Histoire de Cendrillon (Cinderella),
Marguerite Clement 12
A7544 Apres la Bataille (After the Battle), (b) Jeanne
au Pain Sec. French Story,
Marguerite Clement 12
A71544 Le Savetier et le Financier (The Cobbler and
the Banker). French Story,
Marguerite Clement 12
A3088 The Layers, On and Off (Cooke),
Edmund
Vance
Cooke' 10
Plain Private and How Did
He Die?
(Cooke),
Edmund Vance Cooke 10
"UNCLE WTGGILY'S BEDTIME STORIES"
A3082 Jimmie and the Waterfall. From "Lulu, Jimmie
and Alice Wibblewobble" ..Howard R. Garis 10
Uncle Wiggily and the Birds- From "Uncle
Wiggily's Fortune"
Howard R. Garis 10
"SONG-A-LOGUE OFBy AMERICA"
(American Folk Songs)
Bentley Ball
A3087 Old Dan Tucker
Bentley Ball 10
The Little Old Log Cabin in the Lane.
Bentley Ball 10
A3084 Bangum and the Boar
Bentley Ball 10
The Gallows Tree
Bentley Ball 10
VICTOR
18597
18596
18604
18605
18606
18601

TALKING

TALKING MACHINE CO.
POPULAR SONGS
Sweet Hawaiian Moonlight,
Vivian Holt and Lillian Rosedale
Hawaiian Lullaby, Charles Hart and Elliott Shaw
Dreamy Alabama.
Charles Hart and Lewis James
The Music of Wedding Chimes.
Charles Hart and Shannon Four
I've Got My Captain Working forBillyMeMurray
Now.
And That Ain't All
Arthur Fields
Mandy (from "Ziegfeld Follies 1919").
Shannon Four
Breeze (Blow My Baby Back to Me).
American Quartet
Oh! What a Pal Was Mary Henry Burr
Dear Heart
John Steel
DANCE RECORDS.
Coo Coo — Fox-trot.
Joseph C. Smith's Orchestra

10
10
10
10
10
10
10
10
10
10
10

MACHINE

FOR

OCT.,

1919

Who Did It? — One-step.
18602 Ev'rybody Shimmies Joseph
Smith'sFox-trot.
Orchestra
Now — C.
Medley
All Star Trio
My Cairo Love — Fox-trot (Saxophone, Xylophone, Piano) All Star Trio
18603
I'm Forever Blowing Bubbles — Waltz.
Selvin's Novelty Orchestra
Yearning — Medley Fox-trot.
Joseph
C. Smith's
Orchestra
VOCAL
RECORDS
45168 OurMISCELLANEOUS
Yesterdays
Elsie Baker
45169 Ma'
Sunflow'r, Good-night Merle
Olive Alcock
Kline
GentleLittle
Annie
18595 'Tis
All
That
I
Can
Say
Merle
Alcock
Uncle Josh and Aunt Nancy Put Up the Kitchen
Stove (Stewart). Cal Stewart and Ada Jones
Train Time at Pun'kin Center (Stewart).
(With Male Quartet)
Cal Stewart
18599 Wynken,
Blynken and Nod (Field).
Sally Hamlin
The Sugar-Plum
Tree (Field)
Sally Hamlin
INSTRUMENTAL
RECORDS.
18607 General Pershing
— March
Victor Band
18598 Repasz Band — March
Band
(1) Of a Tailor and a BearConway's
(MacDowell)
(2) The Wild Horseman (R. Schumann, Op.
68, (No. 8)
Victor Orchestra
(1) Spinning Song. (2) The Little Hunters
(Th. Kullak) (From "Scenes from Childhood") Victor Orchestra
18600 The Parisian Polka (From "Folk
Dances of
Denmark") (Burchenal).
Victor Military Band
French
Reel (From "Folk Dances
of Denmark")
(Burchenal)
Victor Military
Band
RED SEAL RECORDS
64779 Laddie
O'Mine Johnstone
(Frances andAlda,
ShepardSoprano).
Krams
64819 Seguidilla Gordon
(Alfred Cortot, Pianist).
I. Albeniz
64821 Tango (Mischa Elman, Violinist), (Pianoforte by
I. Albeniz-EIman
64820 Josef Bonime)
La Traviata — Sempre libera (I'll Fulfil the
Round of Pleasure), (Amelita Galli-Curci,
Soprano — In Italian)
87566
Verdi
Swedish
Cradle Song (Alma Gluck, Soprano —
Efrem Zimbalist,
Violinist)
PHILADELPHIA ORCHESTRA
64S22 Carmen — Prelude to Act 1
Bizet
EDISON
82163
82168
80468
80472
80484
80486
50546
50554
50570
50571
50572
50577
50578

10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10

10
10
10

RE-CREATIONS

Believe Me If All Those Endearing Young
Charms (Stevenson).
Soprano Maggie Teyte
My Ain Folk (Lemon). Soprano Maggie Teyte
Romance in A (R. Schumann). Violin,
Albert Spalding
Scherzo-Valse (Chabrier-Loeffler). Violin,
Albert Spalding
In the Secret of His Presence (Stebbins). Tenor
and Baritone Charles Hart and Elliott Shaw
Valley of Peace (Meredith). Mixed Voices,
Elephant and the Fly (Kling).Metropolitan
Piccolo and
„,
Ouartet
Bassoon . .Weyert A. Moor and Benjamin Kohon
Nadine — Waltz Caprice (Henton), Saxophone,
H. Benne Henton
I II Remember You, Love, In My Prayers
(Hays),
Soprano and Chorus. Betsy Lane Shepherd
Little
Old Log
Cabin in the Lane (Hays). Mixed
Voices
Metropolitan Ouartet
Henry VIII Dances — Morris Dance and Torch
Dance (German) . .American Symphony Orchestra
Henry VIII Dances —man)Shepherd's Dance (GerAmerican Symphony Orchestra
Gypsy Girl — Fox-trot (Wallace),
Tuxedo Dance Orchestra
Ruspana — One-step (Earl),
„,
Dance Orchestra
My
Cairo Love — Fox-trot Tuxedo
(An Egyptian
Serenade) (Zamecnik), for Dancing,
Green Brothers Novelty Orchestra
The yamp — Oriental One-step
(Gay), Orchestra
for
Dancing
Green Bros. Noveltv
Characteristic Negro Medley, Male Voices,
.
Premier
Ouartet
Trial
of Josiah Brown (Knight). Rube
Sketch,
Harlan E. Knight and Company
Roses at Twilight (Marple), Tenor,
Arthur S. Bibble
You're Making a Miser of Me (Ball). Rachael
Soprano,Grant
I Amt-en Got-en No Time to Have the Blues
(H. Von Tilzer) .. .Billy Murray and Ed. Smalle
I'm Not Jealous (But I Just Don't Like It)
(Nelson-Mayo). Rachael
Soprano Grant
and Tenor,
and Billy Murray
When I Met You (Klickmann). Contralto and
Tenor ..Helen Clark and George Wilton Ballard
Why Did You Come Into My Life? (Harris).
Tenor
Lewis James
Red Lantern (Shine on Red Lantern) (Fisher.
Mixed Voices
Metropolitan Ouartet
When You Hold Me In Your Arms (Klickmann). Contralto and Tenor.
Helen Clark and George Wilton Ballard
EDISON

AMBEROL
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RECORDS

ROYAL PURPLE RECORDS
29036 Quis est homo (Who could mark, from tears refraining)— Stabat Mater (Rossini). Soprano
and mezzo-soprano, in Latin,
Alice Verlet and Margaret Matzenauer
29037 The Chase — Hunting Song (Mattei). Bass-bariREGULAR LIST tone Arthur Middleton
3823 Beyond the Smiling and the Weeping (Stebbins).
Tenor and baritone. .Charles Hart and Elliott Shaw
3524 Fluffy Ruffles — One-stepGreen
(Green)
Dancing,
Bros. for
Noveltv
Orchestra
3525 Saxophobia — Fox-trot (Wiedoeft),
Yerkes' Saxophone Sextet
3826 Luxembourg Waltz (From "Count of Luxembourg") (Lehar). Whistling,Sibvl Sanderson Fagan
3527
the Scouts
(Boccalari)
Conway's Band
3528 Patrol
Sweet of
Siamese
— Fox-trot
(Earl),
Tuxedo Dance Orchestra
3?29 Why Did You Come Into My Life? (Harris).
Tenor
Lewis James
3830 Opera
at Pun'kin Center (Stewart). CalRural
Story
Stewart
3831 Bunch of Roses — Spanish March (Chapi),
Conway's Band

3832
3833 Lonesome — That's All (Roberts-Bradley). Tenor,
Ambassador Polka (Losey). George
Cornet. Wilton
. BohumirBallard
Kryl
When the Bees Make Honey (Down in Sunny
3234
Tenor and baritone,
3835 Alabam') (Donaldson).
IrvingTalking,
Kaufman and Jack Kaufman
Police
Court
Scene.
3836
Steve Porter and Company
3837 Ragging the Chopsticks
Bari-Fields
tone(Frankl-Gottler).
)
Arthur
Take Me to the Land of Jazz (Wendling),
Bert Harvey
3838
Man (Van Alstyne) Edward Meeker
3839 Raggity
Dixie
Is Dixie Once More (Pinkard).
voices
Premier MaleQuartet
3840 Danny'slectReturn
Sketch, From France. Comic Irish DiaBob Willis, Ada Jones and Edward Meeker
I'm Forever Blowing Bubbles — Medley waltz
3841
(Intro. "Till We Meet Again"),
Tuxedo Dance Orchestra
3842
Sweet Leonore (Eastman). Tenor,
Lewis James and Chorus
AEOLIAN

CO.

OPERATIC SELECTIONS
54025 Otello — Willow Song (Verdi). Soprano, Vocalion 10
orch. accomp
May Peterson
5007 La Boheme — Ah, Mi mi tu piu (Puccini). Vocalion orch. accomp
Crimi and Rimini
STANDARD SELECTIONS
30032 Mattinata (Tosti).
Soprano, Vocalion orch.
accomp
Florence Easton
22031 Believe Me If All Those Endearing Young
Charms (Anon.). Tenor, Vocalion orch. accomp Colin O'More
An Evening Song (Blumenthal). Tenor,
Vocal- 10
ion orch.SACRED
accomp
SELECTIONS Colin O'More
54026 Ave Maria (Gounod). 'Cello andMarie
harp Sundelius
accomp.,
22032 The Lord Is My Light (Allitsen). Vocalion orch.
accomp
John Barnes Wells
Face to Face (Johnson). Vocalion orch. accomp.,
John Barnes Wells
INSTRUMENTAL SELECTIONS
12185 Au Moulin (Gillet) . .Played by Petite Orchestra
Loin du Bal (Gillet) . Played by Petite Orchestra
POPULAR SELECTIONS
12186 Oh, What a Pal Was Mary (Wendling). Orch.
accomp
Henry Burr
While Others Are Building Castles in the Air
(F. Fisher). Orch. accomp Arthur Burns
12187 Carolina Sunshine (E. R. Schmidt). Orch.
accomp
Sterling Trio
Pretty Little Rainbow (Plunkett).
Orch. accomp Sterling Trio
121S8 Baby (Van Alstyne). Orch. accomp.,
Arthur Fields
Mother Darling (Creamer-Layton) . Tenor, orch. 10
accomp
Samuel Ash
12189 Hawaiian Rose (Klickmann). Orch. accomp.,
Charles Hart and Shaw Elliott
Dreamy Alabama (Mary Earl). Orch. accomp.,
Charles Hart and Shaw Elliott
12190 Sippin' Cider Through a Straw (Morgan and
David).
Orch. accomp. .Collins and Harlan
He Used to Be a Farmer (Harry von Tilzer).
Orch. accomp
Byron G. Harlan
12191 Sugar (Bernard). Orch. accomp. .. .Al. Bernard
Big Chief Blues (Bernard). Orch. accomp.,
AL Bernard 10
MUSICAL COMEDY SELECTIONS
12192 Will(Franklin).
o' Wisp Orch.
(From accomp.,
"A Lonesome Romeo")
Nanette Flack and Arthur Burns
I (Friml).
Have ToldSoprano,
My Love (From
In")
accomp. "Tumble
.Nanette Flack
DANCE orch.
RECORDS
12193 A Pretty Girl Is Like a Melody. Intro. "You
Can't Make Your Shimmie Shake on Tea."
(Fox-trot from "Ziegf eld's Follies") (Berlin),
Played
by Salon Dance Sextet
Wild Flowers — Waltz
(Martens).
Played by Salon Dance Sextet
12194 Cairo — One-step (Freed and Weeks).
Played by— Yerke's
Somebody's Sweetheart
Fox-trotJazarimba
(Motzan).Band
Plaved
by
Yerke's
Jazarimba
Band
12195 Beautiful Ohio Blues — One-step (Robert King).
Slow Drag Blues — Fox-trot
Played(Snowdon).
by Dabney's Band
>171
Played by Dabney's Band
PATHE FRERES PHONOGRAPH CO.
POPULAR SUPPLEMENT NO. 25
VOCAL RECORDS
Some Beautiful Morning (I'll Find You in My
Arms)
from
"Sinbad" (Jolson-Friend).
Baritone
Ernest Hare
That(Kahn-Egan-Whiting-De
Lullaby of Long Ago,
fromBaritone,
"Sinbad"
Sylvia).
Ernest Hare
Harry McClaskey
Granny (Gilbert-Belledna) . Tenor,
When You Hold Me in Your Arms (BuchananKlickman).
Tenor Duet,
Lewis James and Charles Hart
22172 The
White
Heather
(SnyJer-Haase-Coots) .
Tenor Duet. .. .Lewis James and Charles Hart
Don't
Cry, Little Girl. Don't Cry Turner
(Pinkard).
Baritone
Roe
22173 Carolina Sunshine (Hirsch-Schmidt) Sterling Trio
Oh!Wendling).
What a Pal
Was Mary (Leslie-KalmarTenor
Henry Burr
22174 Why
Do They Call Them
Wild Women?
(Russell-Grossman-Frisch)
. Tenor.
.. Billy Murray
22170

Everybody's Crazy
Over Baritone
Dixie (Jones-Donaldson-Cowan).
\rthur Fields
22175'2 I'llMine
Be Happy
When
the
Preacher
Makes Trio
You
(Lewis-Young-Donaldson)
.. Sterling
188
Giveman) Me Baritone
a Smile and Kiss (Sullivan-HandArthur Fields
22176 Whe^-e
Is
the
Girl
I
Left
Behind
(Cohan).
Baritone
Turner
Roe
Golden
Gate
(Open
for Me)
(Kendis-Brockman).
Tenor
Duet
Campbell
and
Burr
22177
Breeze
(Blow win-Hani
My Babyey). Back to Me) (MacDonald-Good
Premier American Male Ouartet
You Didn't Want Me When sel -GrosYou
man-Ben et ). Tenor, Had Me (RusIrving Gillette
NOTABLE HAWAIIAN SELECTIONS
Ellis March (Kalani),
Hotel Biltmore Hawaiian Orchestra
Hawaiian Hulas (Hawaiian Medley:.
Hotel Biltmore Hawaiian Orchestra
SNAPPY DANCE RECORDS
TOSEPH SAMUELS' ORCHESTRA
22178 You're the
One (Thaton I page
Want) 195)(Frey) One(Continued

10
10
10
10
13

10
10
10
10

10
10
10
10
10
10
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VICTOR
DISTRIBUTORS
VICTORS EXCLUSIVELY
IV e make a specialty of getting the order
out on time — every time.
The

Rudolph Wurlitzer Co.
CINCINNATI AND CHICAGO
Ttvo points of supply; order from the nearer
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Machines
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Service

has a reputation for efficiency.
Suppose you try it.

S T A R R
Phonographs
arid GENNETT
Records
Complete Stock and REAL
Dealers

May

Omaha,

Des Moines,

Victor

Distributors

PERRY B. WHITSIT
Distributors of

Write for Dealers' Proposition"

Ready, Full Stocks, and Prompt Deliveries
from Convenient Shipping Centers
all over the United States.

Southern Victor Dealers
Largest Stock VICTROLAS and RECORDS.
Prompt Shipment and Lot* Freight Rites.
WALTER
D. MOSES
& CO.
Oldest Music House in Virginia or North Carolina.
RICHMOND, VA.

Main N.St. Y„ Columbia Graphophone Co., 736
Buffalo,
Chicago,
III., Are.
Columbia Graphophone Co., 14 N.
Michigan
Cincinnati, O.. Columbia Graphophone Co., 427429 W. Fourth Are.
Cleveland,
O., Columbia Graphophone Co., 137S
Euclid Ave.
Dallas,
Elm Tex.,
St. Columbia Graphophone Co., 1011

s
San Francisco, Los Angeles , Portland, Seattle, Spokane
PACIFIC COAST DISTRIBUTORS OF
VICTOR PRODUCTS

CO.

Victrolas and Victor Records
COLUMBUS, OHIO

fex., an**il?Denver,
"•»«•»■
M° = r*»1.
William Volker & Co., £nsasC

Denver,
arm Colo.,
Place. Columbia Stores Co., 1608 GlenDetroit,
Mich.,
Columbia Graphophone Co., 401
Woodward Ave.
Indianapolis, Ind., Columbia Graphophone Co..
207-217 W. Washington St.
Kansas
1017 City.
McGee Mo.,
St. Columbia Graphophone Co.,
Los Angeles, Cal., Columbia Graphophone Co.,
745 S. Broadway.
Minneapolis, Minn., Columbia Graphophone Co.,
412-414 Nicollet Are.
New 206
Haven,
Conn.,
Meadow
St. Columbia Graphophone Co.,
New Orleans, L,a., Columbia Graphophone Co.,
517-525 Canal St.
New Warren
York City,
St. Columbia Graphophone Co., 55
Omaha,
& Mueller Piano Co.,
1311 Neb.,
ParnumSchmoller
St.
Philadelphia,
Pa., St.Columbia Graphophone Co.,
210 N. Broad
Pittsburgh, Columbia Graphophone Co., 632-640
Duquesne Way.
Portland,
Me., St.Columbia Graphophone Co., 43
Exchange
Salt Lake City, Utah, Columbia Stores Co.,
221 South West Temple.
San Francisco, Cal., Columbia Graphophone Co.,
130-150 Sutter St.
Seattle, Wash., Columbia Graphophone Co., 911
Western Ave.
St. Wash., Columbia Stores Co., 161 South
Spokane,

DISTRIBUTORS
Complete Pathf phone and Pathe Record Stocks.
The best proposition for the progressive dealer.

St. Louis,
Pine St.Mo., Columbia Graphophone Co., 1127
Tampa, Fla., Tampa Hardware Co.
Columbia

Victor

PHONOGRAPH
CO.
Factory Distributors
218-220 NORTH SECOND STREET. RICHMOND, VIRGINIA

Product

Atlanta,
Pryor Ga.,
St. Columbia Graphophone Co., 63 N.
Baltimore. Md„ Columbia Graphophone Co., 16
South Howard St.
St. Columbia Graphophone Co., 137 Federal
Boston,

Iowa

Sherman,

The

COLUMBIA

Distributors

Nebraska

Service

Secure

VICTOR

Co.

. StawdakbTalki^g Machine Co.
Pittsburgh

E. F. DROOP
& SONS CO.
1300 G. STREET. WASHINGTON, D. C.
231 N. HOWARD STREET, BALTIMORE, MD.

Where

Bros.

America

VICTOR

J. DYER
& BRO.
DYER B'LD'G, ST. PAUL, MINN.
NORTHWESTERN DISTRIBUTORS
OF THE

Mickel

in

IT.

W.

Machines, Records and Supplies
Shipped Promptly to all
Points in the Northwest

September 15, 1919

WORLD

Headquarters for Canada:
Graphophone
Co., 54-56 Wellington
St., West, Toronto, Ont.

O LIVER
D IT S ON
COMPANY
BOSTON

Have

Chicago.
Largest VICTOR Talking
Machine Distributors East of
Creator* of " The Fastest Victor
Service."
Let u tell yoa more
about oar service.

You
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Noted
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the

this

Department?

Special Rates
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During

for Jobbers'
Application

the past six months

this
Jobbers'
Directory has
grown steadily in importance. It
affords progressive jobbers an
opportunity to keep their names
before the dealers consistently
and

regularly, and

provides

in the Jobbers' Direpresentation
rectory of the publication which
is
the recognized authority of the
industry.

Exclusively

EASTERN TALKING MACHINE CO.
177 Tremont Street, Boston
VICTOR
DISTRIBUTORS

Executive Office
COLUMBIA GRAPHOPHONE CO.
Woolworth Building
New York

Join the progressive
on this page next month.
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THE

TALKING

ADVANCE
step. (Vocal refrain by Harry McClaskey,
Tenor.)
When the Rainbow of Love Appears (Samuels).
Waltz
22179 Taxi (Kaufman). One-step,
Joseph
Samuels' Orchestra
Chu-Chu-San (Samuels).
Fox-trot,
Joseph
MASTER SAXOPHONE Samuels'
SEXTETOrchestra
22180 Big Chief Blues (Bernard).
Medley, Fox-trot,
Intro.: "A Good Man Is Hard to Find"
Somebody's Heart Is So Lonelv (Motzan) .FoxNOVELTIES PLAYED BY THE TUXEDO
SYNCOPATERS
22181 My Baby's Arms (McCarthy-Tierney) . Medley,
Fox-trot, "At the High Brown Baby's Ball".
Trousseau Ball, from "Tumble In" (Friml).
One-step
Regular October Pathe List
OPERATIC VOCAL RECORDS
60077 Rigoletto
"Caro Nome" (Gilda's
Soprano, (Verdi)
in French
Yvonne Air)
Gall
Herodiade
(Massenet)
"II
est
doux,
il est bon"in
(He Is Kind, He Is Good), Soprano,
French
Yvonne Gall
27021 La (Venal,
Tosca My(Puccini)
Scarpia"in
Enemies "Oantabile
Call Me). di
Baritone,
Italian
Luigi Montesanto
Zaza
piccola
zingara"
(Zaza,(Leoncavallo)
Little Gypsy). "Zaza,
Baritone
in Italian,
Luigi Montesanto
54031 Carmen (Bizet) "Je dis que rien ne m'epouvante" (Micaela's Air) Soprano,Claudia
in French,
Muzio
STANDARD BALLADS SUNG IN ENGLISH
27022 Christ in Flanders (Stephens). Tenor,
Paul Althouse
Waiting (Rigby-Coke).
Tenor... Paul Althouse
22150 Dear
Old Pal of Mine
(Robe-Gitz
Baritone
Turner Rice).
Roe
Bring Back the Sunshine (Dean). Tenor,
Lewis James
52044 Mavis (Craxton).
Baritone Percy Hemus
Could I (Marzials Tosti). Baritone,
Percy Hemus
NEW BAND AND ORCHESTRA RECORDS
22152 El Capitan (Sousa) March,
U. S. Military Academy Band, West Point, N. Y.
Manhattan Beach March (Sousa),
U. S. Military Academy Band, West Point, N. Y.
40177 La Feria, No.
"LosBand
Toros,"
Garde1 (Lacome)
Republicaine
of France
La Feria, No.Garde
2 (Lacome)
"La
Reja,"
Republicaine Band of France
40176 The Glad Girl (Lampe) Idylle,
National Symphony Orchestra
Moonlight (Moret) National
"A Serenade,"
Symphony Orchestra
22153 Lettre de Manon (Gillet) Novelette,
Paris Grand Orchestra
Tres Jolie (Waldteufel) Concert Waltz,
Paris Grand Orchestra
INSTRUMENTAL NOVELTIES
25032 Eili, Eili (Orthodox Version) Violoncello Solo,
Piano Accomp
Hans Kronold
Kol Nidre (Day of Atonement) Violoncello
Solo, Piano Accomp
Hans Kronold
22154 Sousa March Medley (Sousa) Intro: (1) "The
Liberty Bell" (2) "Jack Tar" (3) "The Stars
and Stripes Forever," Accordion
BoudiniDuet,
Brothers
Neapolitan Tarantella Medley (Boudini Brothers), Accordion Duet
Boudini Brothers
40178 Melodie, Op. 42 (Tschaikowsky), Violin Solo,
Piano Accomp
Max Dolin
Slavonic Fantasie (Songs My Mother Taught
Me), Violin Solo, Piano Accomp
YODLING NUMBERS
22151 Sleep. Baby, Sleep (Hadley) Matt Keefe
The Strolling Yodler (Keefe-Heinsman),
Matt Keefe
GENNETT

LATERAL

21121
21122

TALKING

10
10

MACHINE

21123
21124
21125

10
trot 10
31116
10
10

31117
31 11S

12
12

71102

10
10
12
10
10
10
10
12
12
10
10
12
12
12
12
10
10
10
10
10
10
12
12
10
10

RECORDS

2503 Tell Me Why (Fox Trot).
Coney Island Jazz Orch.
What Could Be Sweeter Medley (Fox-trot).
Coney Island Jazz Orch.
4548 Tell Me (Fox Trot), Duane Sawyer
Can You Imagine (Fox Trot) ....Duane Sawyer
4549 Mandy
.....Fred Hillebrand
Everybody's
Crazy
Over
Dixie.
.Irving& Kaufman
4545 Hilo
March
Louise, Ferera
Greenus
Kili ma Waltz.
Louise & Ferera
4546 Baby
Arthur Fields & Jack Kaufman
Breeze
Arthur Fields & Jack Kaufman
Sam Ash
4547 Broken Blossoms
When You Look in the Heart of Sam
a Rose,
Ash
4550 That Tumble Down Shack in Athlone,
Sterling Trio
Carolina Sunshine
Vernon Dalhart
EMPIRE

10
10

12
12
10
10
10
10
10
10
10
10
10
10
10
10

CO.

POPULAR SONGS
Yearning (Moret) Sterling Trio, Orch. Acc.
I Know What It Means to be Lonesome (Kendis-Brockman-Vincent),
Tenor, Davido's
elty Orch. Acc
LewisNov-James
Tulip Time, from "Ziegfeld Follies of 1919"
(Buck-Stamper).
Orch. Acc. Henry Burr,
Tenor. Vocal Obligato by Marjie Dow, Soprano
Hawaiian Lullaby (Terris-Bridges). Orch. Acc,
Lewis James and Charles Hart

51115
51116

61106

RECORD

MACHINE
BULLETINS

WORLD
FOR

Dreamy Alabama
(MacDonald-Earl) . Orch.
Acc
Lewis James and Charles Hart
Sweet Kisses (Brown-Von Tilzer). Orch. Acc,
Empire Male Quartet
Everybody's Crazy
Over
Dixie
(Jones-Donaldson-Cowan). Baritone, Orch. Acc,
Arthur Fields
Give Me a Smile and a Kiss (Sullivan-Handman). Baritone, Orch. Acc
Arthur Fields
Mandy
(Berlin),
from
"Ziegfeld
Follies
of
1919." Orch. Acc
Empire Male Quartet
Some Beautiful Morning (Jolson-Friend), from
"Sinbad." DANCE
Baritone,SELECTIONS
OTch, Acc. ... Ernest Hare
Hindu Rose (Weslyn-Moret). Fox-trot,
Empire Dance Orchestra
W'hen the Rainbow of Love Appears (Samuels).
Waltz
Empire Dance Orchestra
That's Got 'Em (Sweatman). Fox-trot,
Empire Jazz Band
My Desert Fantasy (Reid).
One-step,
Empire
Dance Orchestra
Little Italy
(Davis-Hewitt).
Fox-trot.Empire
Accor- Band
dion by Boudini
Brothers,
Castles in Spain (Edwards).
One-step,
Empire Dance Orchestra
SACRED SELECTIONS
The Holy City (Adams). Contralto, Orch. Acc,
Maude Gordon
Joy to tone,
the Orch.World
Acc, (Watts). Contralto and BariMaude Gordon and Billy Edwards
INTRUMENTAL SELECTIONS
El Capitan (Sousa)
Empire Military Band
Old Comrades March (Teike), Empire Military Band
The Glad Girl (Lampe) Idyl,
Empire Concert Orchestra
Moonlight (Moret). "A Serenade,"
Empire Concert Orchestra
HAWAIIAN SELECTIONS
Wailana (Drowsy Waters). Waltz,
Louise and Ferera Hawaiian Troupe
The Honeysuckle and the Bee (Penn),
Louise and Ferera Hawaiian Troupe

OCTOBER—

OPERAPHONE
21121
21122
21123
21124
21125
61106

Conway's Band (Capt. Patrick Conway, Conductor)
Eyes That Say "I Love You" (Introducing
"Rip Van Winkle Slept with One Eye Open")
(Fisher). One-step, instrumental,
Conway's
(Capt. Conway,
The Music Band
of Wedding
Chimes Conductor)
(Introducing
"When the Bees Make Honey in Sunny
Alabam") (Wending). Fox-trot, instrumental,
Conway's Band (Patrick Conway, Conductor)
1242 Recessional
(Kipling- DeKoven).
Baritone, with
orch
Joseph Phillips
Abide With Me (Monk-Lyte). Vocal duet, with
orch
Reed
Miller
and
Frederick
Wheeler
1243
Scherzo
(From
"String
Quartet
in
E
fiat")
(Cherubini).
InstrumentalBerkshire
quartet. String Quartet

31118

Notturno
(From quartet
"Second...Berkshire
Quartet") String
(Borodine).
Instrumental
Quartet
1244 Kohala
March
(Palilua.)
Hawaiian,
instrumental ■ Hawaiian
Troupe
Medley Waltz (Mackenzie). Hawaiian,
1245 Hawaiian
instrumental
Hawaiian Troupe
A Nightingale Intermezzo (Hager). Whistling
solo, with orch
Sybil Sanderson Fagan
My Sweet Song-Bird of the California Hills
(Ring-Hager).
Tenor,
with
whistling obligato.
1246
Henry Burr and Sybil Sanderson Fagan
Semper Fidelis (Sousa). March, instrumental.
Conway's Band (Capt. Patrick Conway, Conductor)
Sabre and Spurs (Sousa). March, instrumental.
1247 Salut d'Amour
(Love's Greetings)
(Elgar).' Band
OkeH Military
Piano solo
Paul Eisler
1243 A La Bien Aimee (Schutt) Piano solo... Paul Eisler
Have a Smile (Introducing "I Want to See
My Ida from Idaho")
(Rule). One-step,
instrumental
Conway's Band (Capt. Patrick Conway, Conductor)
Outmental
of the East (Rosey).
Fox-trot, instru1249 Conway's Band (Capt. Patrick Conway, Conductor)
Pickaninny
Dreams (DeRose-Coslow)
. Waltz,
instrumental
OkeH Dance
Orchestra
Laughing
Blues
(Munez-Lada-Cawley)
. Orchestra
Fox1250
trot, instrumental ...Louisiana Five Jazz
Social Life (Green). One-step, xylophone,
with dance orch
Joe Green
Mammy's Lullaby (Lee Roberts).
Waltz,
instrumental OkeH Dance Orchestra
1251
Granny (Gilbert-Belledna).
Tenor, with orch.
Henry Burr
Carolina
(Hirsch-Schmidt)
duet, withSunshine
orch
Burr .andVocal
Meyers
1252 Lend Me Jim (Watson Sisters) Contralto duet
with orch
Watson Sisters
as Spry at 82 (Marley). ComicSamsong,
1253 I'mwithJustorch
Marley
Gypsy
Moonbeams
(Walker-Davidson).
duet, with orch
Burr andVocal
Meyers
Just
We (Brown-Moran-Ingraham)
Used to Do (We'll Stroll
Thro'
the AsPark)
.Billy
Tenor,
with
orch.
Murray
Flower
of My Heart (Brown-Spencer). Red
Tenor,Miller
with orch
(Salmon-DelRiego). Soprano, with
1255 Homing
orch
Marie Tiffany
Irish Washerwoman (Introducing "Wearing of
the Green,"
(Arranged
Violin,etc.)
with and
novelty
orch. byYorkRichard1255
Don son).Richardson
His New
Orchestra
Arkansaw Traveler (Introducing "Swanee
River")
(Arranged
with
novelty
orch. by Richardson). Violin,
Don Richardson and His New York Orchestra
1256 Ave Maria (Schubert). 'Cello, with piano
accomp
Vladimir Dubinsky
("Polonaise") (Moses). Albert
Clarinet,Chiaffarelli
with
1257 Mignon
orch
The Boy and the Birds (Hager). Novelty band
selection
O'keH Concert Band
New Colonial March (Hall). March, instrumental
Band
1258 Ida, Sweet as Apple Cider (EddieOkeH Military
Leonard).
One-step, xylophone orch
Green Brothers

from page 193)

Me-ow
(Kaufman).
One-step, Dance
instrumental
Orchestra
1259 Jazz Waltz (I Wish I Could)OkeH
(Ring). Waltz,
instrumental
OkeH Dance Orchestra
mentalTrombone (Fillmore). One-step, instru1260 Slim
Conway's Band (Patrick Conway, Conductor)
Our Yesterdays
(Lake-Leslie).
Tenor, with
orch
Henry Burr
Love
of Mine (From
"The Royal
Vagabond")
(Duncan-Goetz)
. Contralto,
with
orch.
Marion Evelyn Cox
1261 Robin Adair (Burns-Keppel).
Soprano, with
orch
Marie Tiffany
Kiss Waltz (Arditi).
Soprano, withInez
orch.Barbour
1262 Tell Me (Tell Me Why) (Callahan-Kortlander).
Baritone, with orch
Joseph Phillips
Yearning (Carter-Moret).
Tenor, Carroll
with orch.
Shannon

OKEH RECORDS
1238 Arabian Nights (David-Hewitt). One-step, instrumental Charles J. Schwab Orchestra
One and Two and Three and Four (CreamerLayton).
One-step,
xylophone
orchestra, with
1239 novelty effects
Green Brothers
The Music of Wedding Chimes (Leslie-Wendling). Contralto, with orch.
Kitty Watson (Of Watson Sisters)
Lonesometone,
— with
That's
All (Roberts-Bradley).
orch
JosephBariPhillips
1240 To Victory (Hadley). March, instrumental,
Conway's Band (Capt. Patrick Conway, Conductor)
mental,
Gate
City (March) (Welden). March, instru1241

(Continued

71102
31116
31117

51115
5111ti

CO., INC.

LATEST POPULAR SONGS
Yearning (Moret)
Sterling Trio
I Know What It Means to be Lonesome (Kendis-Brockman-Vincent)
Lewis James
Tulip(Buck-Stamper).
Time, from "Ziegfeld
follies byof Marjie
1919"
Vocal Obligato
Dow
Henry Burr
Hawaiian Lullaby (Terris-Bridges),
Lewis James and Charles Hart
Dreamy Alabama (MacDonald-Earl),
Lewis James and Charles Hart
Sweet Kisses (Brown-Von Tilzer),
Acme Male Quartet
Everybody's
Crazy Over Dixie (Jones-CowanDonaldson)
Arthur Fields
Give Me a Smile and a Kiss (Sullivan-Handman)
Arthur Fields
Mandy
(Berlin),
from
"Ziegfeld
Follies
of
1919"
Invincible Four Male Quartet
Some
Beautiful
Morning
(Jolson-Friend),
from
"Sinbad"
HAWAIIAN SELECTIONS Ernest Hare
Wailana (Drowsy Waters). Waltz,
Louise and Ferera Hawaiian Troupe
The Honeysuckle and the Bee (Penn),
Louise and Ferera Hawaiian Troupe
SACRED SELECTIONS
The Holy City (Adams)
Maude Gordon
Joy to the World (Watts),
Maude Gordon and Billy Edwards
DANCE SELECTIONS
Hindu Rose (Weslyn-Moret). Fox-trot,
Castleton's Dance Orchestra
When the Rainbow of Love Appears (Samuels).
Waltz
Castleton's Dance Orchestra
That's Got 'Em (Sweatman). Fox-trot,
Jazzazza Jazz Band
"Tell Me"
(Callahan-Kortlander).
Castleton's DanceFox-trot
Orchestra
Little Italy
(David-Hewitt).
Fox-trot,
Accordions by Boudini Brothers Operaphone Band
Castles in Spain (Edwards). One-step,
Castleton's Dance Orchestra
INSTRUMENTAL SELECTIONS
El Capitan (Sousa). March,
Operaphone
Old Comrades March (Teike).
March,Military Band
Operaphone
Military Band
The Glad Girl (Lampe). Idylle,
Operaphone Concert Orchestra
Moonlight (Moret), "A
Serenade,"Concert Orchestra
Operaphone
EMERSON

PHONOGRAPH

CO.

NEW GOLD SEAL RECORDS
1042 I've Got
My Berlin).
Captain Working
Me Orch.
Now
(Irving
Character forSong,
Accomp
Billy Murray 10

What

More

Can You Ask

All the features that go to make a talking
machine Profitably Salable you will find as
regular equipment of Magnola: "Built byTone Specialists."

1254

REPAIRS
All Makes of Talking Machines
Repaired Promptly and Efficiently

ANDREW
H. DODIN
176 Sixth Avenue
New York
TELEPHONE, CHELSEA 8437

W^tckir\y Tke Music Come Out
Complete description of all these features is
to be found in our handsome illustrated
catalog, which we should like to send you.
May we? Ask us to tell you our plans
for your benefit!
MAGNOLA

TALKING MACHINE COMPANY
OTTO SCHUL2. President
Southern Wholesale Branch
General Offices
1530ATLANTA.
CANDLER GA.
BLDG.
711 MILWAUKEE AVENUE
CHICAGO
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ADVANCE
9217

921S
9219

9221

9220
1047

1045

1046
1043
1044

9222
9224

9223
9225

9226
9227

1048
1049
1050
1051
1952
1053
1054

RECORD

FOR
They're
Sweeties Duet,
(Sterling-H.
Til- 10
zer). AllCharacter
Orch. Von
Accomp.
Irving & Jack Kaufman
Give Me a Smile and Kiss (Sullivan-Handman).
Character Song, Orch. Accomp.
Watson Sisters
You Can't Get Lovin' Where There Ain't
Any Love (Skidmore-Baxley). Character
Solo, Orch. Accomp Fanny Watson
Oh! What a Pal Was Mary (Wendling-LeslieKalmar).
Tenor Solo, Orch. Accomp.
Sam Ash
Let Me Dream (Gordon-Sherwood). Tenor
Solo, Orch. Accomp
Henry Burr
Carolina Sunshine (Hirch-Schmidt) . Tenor and
Baritone Duet, Orch. Accomp.
Burr & Mvers
The White Heather (Snyder-Haase-Coots).
Tenor Duet, Orch. Accomp.
Burr & Campbell
Oh! Oh! Oh! Those Landlords (Tracey-Mohr) .
Character Song, Orch. Accomp.
Arthur Fields
That's terthe
Feller
(Al.
Bernard).
CharacSong, Orch. Accomp.
Byron G. Harlan
Peggy
(Moret-Williams).
Tenor Solo,
Orch. Accomp
Henry Burr
Mandy
(Irving Berlin).
Male Trio, Orch.
Accomp
Sterling Trio
The Trumpeter (J. Francis Barron-J. Airlie Dix).
Baritone Solo, Orch. Accomp.
Royal Dadmun 10
Oh, Promise Me (Clement Scott-Reginald 10
DeKoven). Baritone Solo, Orch. Accomp.
Royal Dadmun
Beautiful Isle of Somewhere (Mrs. J. B. PoundsFearis). Contralto Solo, Orch. Accomp,
Alice Louise Mertens 10
The Lost Chord (Sir Arthur Sullivan).
Baritone Solo, Orch. Accomp,
Lane Rogers
A Dream (Cory-Bartlett). Tenor Solo, O'rch.
Accomp
Stassio Berini
O, Dry Those Tears (Teresa Del Riego).
Tenor Solo, Orch. Accomp. . Stassio Berini
Saxophobia (Rudy
Wiedoeft).
Saxophone Solo, Orch.
Accomp. One-step,
.Rudy Wiedoeft
Valse Erica (Rudy Wiedoeft). Waltz, Saxo- 10
phone Solo, Orch. Accomp. .Rudy Wiedoeft
Moonlight
on the Nile.
Medley. Intro.
"Baby"
(Lenzberg-Kahn-DeSylva-Van
Alstyne-Kahn) . Fox -trot,
10
Invincible EagleGeorge
(JohnGreen's
Philip Novelty
Sousa).Orchestra
March,
Bergh's Concert Band 10
Dreamy Alabama (Earl-MacDonald) . Tenor and
Baritone Duet, Orch. Accomp. . .Hart-Shaw
Tears Tell the Story to Me (Carl & Frank
Wilson). Tenor Solo, Orch. Accomp.,
Charles Hart
Mending a Heart (Gilbert-Cooper). Tenor Solo,
Orch. Accomp
Sam Ash
If You Don't Stop Making Eyes at Me I'm
Coin' to Make Eyes at You (BrennanCunningham-Rule) . Character Song, Orch.
Accomp
Jack Kaufman
Dear Heart (Polla-Goldsmith-Lefeore) . Tenor
Solo. Orch. Accomp Henry Pinckney
My Sugar Coated Chocolate Boy (E. & W.
Loos-Mahoney).
Tenor
Duet, O'rch.
Accomp
Burr-Campbell
Honeymoon
(Arden-Sherwood) . Tenor Solo,
Orch. Accomp
Charles Hart
Why Should I Build Castles in the Air?
(King-MacDonald). Baritone Solo, Orch.
Accomp
Arthur Fields
My Baby's Arms (McCarthy-Tierney). Baritone
Solo, Orch. Accomp
Arthur Fields
Ey'rybody
Calls
Me
Honey
(Lyons-Straight).
Tenor Solo, Orch. Accomp. Irving Kaufman
Sugar (Al. Bernard). Character Song, Orch.
• Accomp
Al. Bernard
When
Mariutch Shake a Da Shimmie
Sha
Wob (Von Tilzer-Sterling). Italian Character Song, Orch. Accomp.
George L. Thompson
LATEST DANCE AND BAND HITS
10
Taxi (Mel. B. Kaufman). One-step,
Emerson Military Band 10
The Oriental Rube (Gerald Peck). Fox-trot,
Emerson Military Band
Karavan (Rudy Wiedoeft).
Fox-trot,
Emerson
Dance Orchestra 10
Tents of Arabs (Lee David). One-step.
Emerson Military Band 10
Fluffy Ruffles (George Hamilton Green). Onestep.. George Hamilton Green's Nov. Orch. 10
"Llewellyn"
(Rudy Accomp.,
Wiedoeft). Waltz,
Saxophone Waltz
Solo, Orch.
Rudy Wiedoeft 10
Dear Little Boy of Mine (Brennan-Ball) . Tenor
Solo, Orch. Accomp Walter Scanlan 10
There's
Long,
TrailWalter
(Elliot-King)
Tenor aSolo,
Orch.Long
Accomp.
Scanlan.
Uncle Josh Takes the Census. Monologue,
Cal Stewart 10
I he Chautauqua at Pun'kin Centre. Mono- 10
TTUncle. ^gue
Cal Stewart
Josh and the Honey Bees. Monologue,
Cal Stewart 10
Uncle Josh and the Soldier. Monologue,
Cal Stewart 10
French National Defile March (A. Turlet).
Concert
Band 10
March
Bergh's
Marche
Indienne, Hindu
March (A Sellen
ick). March
Bergh's Concert Band

EMERSON

BULLETINS

PHONOGRAPH

CO.

(The new seven-inch records.)
POPULAR SONG HITS
7534 You Didn't Want Me When You Had Me So
Why Do You Want Me Now (Russell-Grossman-Bennett). Baritone Solo, Orch. Accomp.. ...... ...
(Bud) Bernie
Carolina Sunshine (Hirch-Schmidt) D.
. Tenor and
Baritone Duet, Orch. Accomp.
, Me
„,
Rice & Wilbur
/533 Take
to the Land of Jazz (Leslie-KalmarWendling). Jazz Melody, Orch. Accomp.
Sanford & Sanford
, _, _
Oh! Oh! Oh! Those Landlords (Tracey-Mohr).
Character Solo, Orch. Accomp.
D. (Bud) Bernie
7536 Thipping Thider Thru a Thraw (Morgan-David).
Character Song, Orch. Accomp.
_
„
Collins & Harlan
Save Your Money, John (Copeland & Rogers).
Character Song, Orch. Accomp.
7537 Oo-La-La!
Wee!Accomp
Wee! (Ruby-Jessel). Character"'"5
Solo, Orch.
Jack Tracey

TALKING

MACHINE

OCTOBER— (Continued from page 195)
The
White
Heather (Snyder-Haase-Coots).
Tenor Duet, Orch. Accomp
Rice & Rhodes
7538 Tell Me Why (Coburn-Rose).
Baritone Solo,
Orch. Accomp
D. (Bud) Bernie
Let Me Dream (Gordon-Sherwood) . Tenor Solo,
Orch. Accomp
.....Robert Rice
LATEST DANCE AND BAND HITS
7539 Yearning (Neil Moret) (Fox-trot)
Emerson Military Band
Pickaninny Dreams (DeRose-Coslow).
Emerson DanceWaltz
Orchestra
7540 Mammy O' Mine. Medley.
Iritro. "Idol" and
"Longing."
(Pickard-Rose-Seymour
& Pike). Band
Fox-trot
Emerson Military
The Skating Trot (Leonardo Stagliano). Onestep
Emerson Military Band
7541 Tell Me, Tell Me Why (Callahan-Kortlander).
Fox-trot
Enerson Military Band
Oh! Those Days (S. Romberg).
Fox-trot.
Emerson
Military Band
LYRAPHONE
6146
6147
6148
6149
8123
5148
5149
5150
5151
5152
4166
4167
4168
4175
4170
4169-

CO. OF AMERICA

First Recordings by the Sistine Quartet.
Alleluia (Jomelli)
Sistine Quartet
Panis Angelicus (Sannacconi) Sistine Quartet
Ave Maria (Antolisei)
Sistine Quartet
O vos Omnes (Vitoria)
Sistine Quartet
O Sacrum Convivium (Perosi) Sistine Quartet
Christmas (Noel) (Kanzler) Sistine Quartet
La Fontana di Caraouet (Letroey)
Sistine Quartet
The Return of the Herd (Muller)
Sistine Quartet
INSTRUMENTAL
Nocturne in E Flat (Chopin).
ViolinVera
Solo.Bastow
Menuet in G (Beethoven). Violin Solo.Vera Bastow
POPULAR SONG HITS
Tell Me
Henry Burr
Carolina Sunshine
Sterling Trio
My
Baby's
Arms
Irving
Kaufman
Uh,
How She
Can Sing
Kaufman
Bros.
Freckles
Arthur Fields
In Miami
Arthur Fields
Alcoholic Blues
Billy Murray
I've Got My Captain Working for Me Billy
Now. Murray
A Good Man Is Hard to Find
Ernest Hare
St Louis Blues
Al Bernard
DANCE NUMBERS
Chong.
Intro, by the Camp Fire. . (Medley
Fox -trot)
Van Eps-Banta Trio
I'll Say She Does. Intro. Out of the East
(Medley Fox-trot)
Van Eps-Banta Trio
Vamp (Oriental Fox-trot) Van Eps-Banta Trio
I've Been Waiting for You.
From She's a
Good Fellow"
Van Eps-Banta Trio
Honey-Moon Waltz
Lyric Dance Orch.
Castles in Spain. (One-step) Lyric Dance Orch.
A You Don't Need the Wine to Have a Wonderful Time, (Une-step) Lyric Dance Orch.
Jerry. (Fox-trot)
Lyric Dance Orch.
Sweet Hawaiian Moonlight .. Kalawao Hawaiian Orch.
Missouri Blues
Kalawao Hawaiian Orch.
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Obertas.
1135 Czterym Latka. Mazur,
Orkiestra Ludowa
1136 Zbior Krakowiakow Polska
Polska Orkiestra Ludowa
Polka Bielanska
Polska Orkiestra Ludowa
Krew" Polska Orkiestra Ludowa
1128 Mazur "Polska
POLISH— TEN-INCH
Jechal Kuba do Warsegi. Z akomp. klarnetu,
Tadeusz Wronski Naspiewal
Cieszy Konia Obrok. Z akomp. harmonji,
Tadeusz Wronski Naspiewal
1129 Furmanik Wyjechal. Z akomp. klarnetu,
Tadeusz Wronski Naspiewal
1138 Jak sie Kuma Z Kuma Zendzie. Z akomp.
harmonji
Tadeusz Wronski Naspiewal
Manru. Polka mazurka. ... Polska Kapola Wojskowa
Puszczany.
Melodja Polska Kapola Mojskowa
1324 Die Matbeie,
HEBREW-JEWISH— NINE-INCH
Solomon Small (Shmulewitz), Folks
Die Welt Is Awald,
Singer
Solomon Small (Shmulewitz), Folks Singer
Nadan Geld,
Solomon
Small
(Shmulewitz), Folks Singer
1322 Er Hot Gelacht,
Singer
Solomon Small
(Shmulewitz),
FolksContralto
1311
Al
Tashlichenu
Delphine
Marx,
1302 Hatikvah
Delphine Marx, Contralto
Ohn a Heim
Ephraim Duff, Tenor
1325 ADer KindWanderer
Ephraim Duff. Tenor
Colombus Ich Hob Zu Dir Gur Nit.
Gold,
Gus.
Goldstein,
Comedian
Gold,
Prohibition Trinken Tur Men Nit,
Gus.
Goldstein-Clara
Gold,
Comic
Duets
Mendel Weirt Ein Actor,
1319
Gold,
Comic
Duets
Goldstein-Clara
Yente WeirtGus.
a Janitor,
Duets
1323
Gus. a Goldstein-Clara
Mendel Weirt
Sport,
Comic
Comic Duets
Goldstein-Clara Gold.
Yente WeirtGus.
Independent,
Comic EKiets
Gus. Goldstein-Clara
_ Chaim Steifman
Cantor
1327 Kol Nidre
1305 Eil Molei Rach'mim
Cantor Chaim Steifman
der Chuppe
Jewish Orchestra
1306 Fun
Zion March
Jewish Orchestra
Der Supper March
Jewish Orchestra
Rusish Sher Quadril
Jewish Orchestra
HEBREW-JEWISH—
TEN-INCH
1329
Aheim Aheim
Abraham Rosenstein, Tenor
Gemacht,
1330 Vus Die Milchumy Hot Abraham
Rosenstein, Tenor
Oi OiWeltDieIs Weiber
Abraham Rosenstein, Tenor
Die
a Kinder Shpiel,
Abraham Rosenstein, Tenor
Der Pedler
Silberbush-Wachtel
1328
1326 Chaim Aizik Aher Geh
Silberbush-Wachtel
Atenzil Far Der Boben. . .Louis Friedsell Orchestra
Hopet Machetonym Louis Friedsell Orchestra
33014

33015

INC.

ITALIAN— NINE-INCH DOUBLE RECORDS
1224 Tutti al Ballo. Polka brillante Banda Bolognese
11 Pappagallo. Va.zer
Banda Bolognese
1225 Prigionia
Mazurka Banda
Euterpe. D'Amore.
Valzer
Banda Bolognese
Bolognese
1236 Manella Mia. Orch. Accomp. (Baritono
Oreste CoppolaNapoletano)
Carmela Bella. Orch. Accomp.
Oreste Coppola
(Baritono Napoletano)
1233 II Passaggio D'Una Banda. Copia Romano,
Stella Bruno
For' 'O Cunvento. Orch Accomp. Copia Romano,
Stella Bruno
1211 L'Ardito
Accomp.
Aristide Sigismondi
Stornelli Italiano.
del Soldato.Orch.Orch.
Accomp.,
Aristide Sigismondi
1212 'O
Prigioniero
II Ritorno
DailaAustriaco.
Francia. Orch.
Orch. Accomp.
Accomp.
ITALIAN— TEN-INCH
1228 Gruppo Fantastico. Banda Bolognese. Potpourri di
(Carmen-Lucia-Gioconda)
Le Opere
Onde. famosc.
Valzer grandiose
(C. Monzillo). . Solo
di Cornetta con Banda.
1227 Inno dei Lavoraiori
Banda Bolognese
Saluto a Mantova. Marcia (J. Rossini),
Banda Bolognese
1226 Una Festa al Villagio. Scottisc Banda Bolognese
Un Felice Incontro. Scottisc Banda Bolognese
1235 Senz 'Annore. Duetto. Orch. Accomp. (Seguito
aDe Senza
Paolo). Mamma) (Coppia "Mamorino" —
Rerimmo Reri (Duetto comico), O'rch. Acc.
1232 O Scialaccone, esilerante Macchietta. Orch.
Accomp. (Luigi Laudano).
' Orch.
Surdato
Accomp.Sbruffone, comicissima Canzone.
POLISH— NINE-INCH
1112 W Polskiej' wsi. CzescTadeusz
1-a,
Wronski (Baryton)
W
Polskiej'
wsi.
Czesc
2-a,
1113 Od Krakowa (Krakowiak),
Tadeusz Wronski (Baryton)
Tancowal Kuba (Oberek),
Tadeusz Wronski (Baryton)
1114 Pacierz Polskitgo Dziecka,
Tadeusz Wronski (Baryton)
Medyk Marsz
Tadeusz Wronski (Baryton)
1116 Sporki Wojskowe (Od Francyi).
Czesc 1-a, (Baryton)
Tadeusz Wronski
Wojskowe (Pojedz gdzie ja jade). Czesc 2-a.
1115 Sporki
Piesn Dziadowska.
Sporki
Wojskowe
(Bedzie wojna).
Czesc 3-a.
1117 Antek Cwaniak. Monolog
andrusowski.
Kon Przy Telefonie. Zydowski monolog.
1119 Piesn Jontka z op. "Halka." Z akomp. Stanislaw
orkiestry, Berini
Piesn
Stefana,
z
op.
"Straszny
Dwor,"
Z akomp.Berini
orkiestry
Stanislaw
1120 Pozegnanie Spiewaczki. Z akomp. orkiestry,
Stanislaw Berini
Dobranoc moj Drogi. Z akomp. orkiestry,
Stanislaw Berini
1105 Z Dymem Pozarovv. Z akomp. orkiestry,
Stanislaw Berini
Jeszcze Polska nie Zginela. Z akomp.Stanislaw
orkiestry,Berini
1106 Boze cos Polske. Z akomp. orkiestry,
Polonez Kosciuszkowski. Z akomp, Stanislaw
orkiestry, Berini
1134 Koscielne Dzwonki. Mazur.,Polska Orkiestra Ludowa
Moja Kochana. Polka mazurka,
Polska Orkiestra Ludowa

33016
33017
33018
33019
33020
33025
33021
33022
33023
33024

PARAMOUNT RECORDS
LATERAL CUT
Open Up the Golden Gates to Dixie Land.
Intro. "What Could Be Sweeter." Fox-trot.
C. Beck's Orchestra
Monte Crista, Jr. Medley J.fox-trot,
C. Beck's
When You Look In the J.Heart
of aOrchestra
Rose.
Intro. "Lullaby Blues in the Evening." Waltz,
J. C. Beck's
Orchestra
Music
of Wedding
Chimes.
"Jazz
Baby"
and "When
You See
AnotherIntro.
Sweetie Hanging
Around." Fox-trot J. C. Beck's Orchestra
More Candy. One-step. . .Jazamarimba Orchestra
Calicoca. One-step
Jazamarimba Orchestra
Captain Betty.
One-step Marimba
Moonlight
Waltz
Marimba Band
Band
Oh, What a Pal Was Mary. Tenor Henry
solo, Burr
Girl of Mine. Tenor solo Vernon Dalhart
Tell Me. Tenor solo
Charles Hart
Carolina Sunshine
Sterling Trio
I've Got My Captain Working for Billy
Me Now,
Murray
They re All Sweeties. Duet 1. & J. Kaufman
My
The Baby's
White Arms.
Heather.Solo
Solo Vernon
ArthurDalhart
Hall
Oh, Promise Me. Baritone solo Allan Turner
Come Where My Love Lies Dreaming.
IT Hear
You
Calling Me. Tenor solo.Ma'e
Charles Hart
tt Night,
,r
Good
Little Girl, Good Night. Quartet
Tenor
U t>ole Mio. Hawaiian guitars . Louise & Ferrera
r,5c°,
■ guitars,
••••Henry Burr
Honolulu
March. Hawaiian
Washington
Post.
March
Rogers
Band
,„
& Ferrera
Blaze, .
Away. _
March LouiseRogers
Band
A Stitch in Time Saves Nine, Buy
now, save money and make large

profits. machine — 17x19x13
MELOTONE, covered
inches. Sample, $13.75. Crate price (6), $13.00
each. Mahogany finish, single spring motor plays
4 records one winding, 12-inch Turntable, a dial
regulator and Metal Horns. Double spring motor
$2.50 additional. Write for illustrations.
ECLIPSE Phonograph, mahogany cabinet,
Columbia tone arm. 16 inches deep, 16 inches
wide, 10 inches high. Price, $15 wholesale; for
a sample in lots of 6, $14.
True-tone and Cleartone Needles, in metal
boxes or packages at lowest prices.
We are also agents for Universal, double and
triple spring motors, tone arms, auto stops, . etc.
Phonoparts and accessories, as Motors, Tone
Arms, Sound Boxes, Cabinets and Cabinet Hardware. Repair parts for all makes.
Records— Standard make, Lateral cut, at $40
per 100.
CASH

WITH

Fulton
Talking
640
Broadway.

ORDER
Machine Co.
New York, N. Y

10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
10
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WORLD

Dealer: -

Have you seen the new TALKING
SERVICE for retail dealers?

MACHINE

Dealers -who have already subscribed
tell me its the best proposition they've
ever seen .
It's a syndicated advertising service
for retail talking machine dealers, sold
exclusively to one live dealer in each city.
Each dealer

who subscribes

for

the

SERVICE gets 17 complete ads every month.
All you
have to do is insert the name of
your talking machine,
put your store name
and add res 8 at the bottom, and hand the ad
to the newspapers.
We supply 8 comic cuts each month,
like those at the sides of this page, and
9 "straight" cuts like those at the top and
bottom,
together with the reading matter
for the ads, complete.
We also send window
display plens, form letters and merchandising
ideas — a fresh batch on the first of every
month in the year.
The price

is extremely

The quality

.'low .

of the material

is extremely

high.
If you want to know all about this new
advertising service, just drop me a line on
your letterhead saying,
"Please send me your
booklet about the by
T. M. W. SERVICE, with
samples, price and full information.
Address me care of "The Talking Machine
World", 373 Fourth Avenue, New York City.
Yours
THE TALKING

MACHINE

rg/ff

for

success,

WORLD

w

SERVICE,

FHrAC tor
Director

THE

183

INDEX
Acme Die Casting Corp
Acme Engineering & Mfg. Co
Acme Phonograph Corp
Aeolian Co
Insert following page
American Phonograph Co
•••
American Recording Laboratories
Andrews, W D. & C. N
Ansonia Needle Corp
Automatic Cover Support & Mfg. Co
B
B & H Fibre Mfg. Co
Badger Talking Machine Co
Bagshaw Co., W. H
Barnhardt Bros. & Spindler
30,
Belcanto Co., Inc
Blackman Talking Machine Co
Bliss Reproducer, Inc
Boston Book Co., Inc
Brilliantone Steel Needle Co
British Polyphon Co
Brown, McManus & Co
Brooks Mfg. Co
Bruce Co
Brunswick-Balke-Collender Co. ..Insert following page
Buehn Co., Louis
Bush & Lane Piano Co
Butterfly Phonograph Motor Corp
c
Cabinet & Accessories Sales Co
62,
Cardinal Phonograph Co
Chappell's
Charmaphone Co
Cheney Phonograph Co
Cherington Mfg. Co
Chicago Hinged Cover-Support & Balance Co
Chicago Talking Machine Co
Chimonola Co
Classified (Want) Ads
Cliff Manufacturing Works, Inc
Coleman Mercantile Co
Columbia Graphophone Co
18, 27, 34, 39, 50, 77,
81, 94, 97, 100, 101, 154, 166, 171,
Condon & Co, Inc
Consolidated Talking Machine Co
Corley Co
Cox, Geo. Clay
Crafts-Starr Phonograph Co
Craies & Stavridi
Cressey & Allen
Culp Phonograph Co
Curry, Frank B
• 29,
DeRivas & Harris Mfg. Co.
Ditson Co., Oliver
Dodin, Andrew H
Doehler Die-Casting Co....
Droop & Sons Co., E. F. . . .
Dulcitone Co
Duo-Tone Co
Dyer & Bro., W. J
E
Eastern Talking Machine Co
51,
Eclipse Musical Co
Edison, Inc., Thos. A
Back Cover, 14,
Ellis, J. H
Emerson International, Inc
Emerson New England, Inc
Emerson Philadelphia Co
Emerson Phonograph Co
Emerson Record Sales Co
Empire Phono Parts Co
Empire Talking Machine Co
Enterprise Music Supply Co
Ernest, G. D., & Co
Everybody's Talking Machine Co
F
Faultless Caster Co
Favorite Phonograph Accessories Co
Federal Phonograph Supply Co
Federal Sign System
.150,
Feist, Leo, Inc
Fifer, C. Arthur, Music Co., Inc
Fischer Co
Fletcher-Wickes Co
FlexiFile Manufacturing Co
Fox, Sam, Pub. Co
.78,
Franklin Phonograph Co
Fritzsch Co
Fulton Bros Mfg. Co
Fulton Talking Machine Co
.60,
Garford Mfg. Co
Gately-Haire Co., Inc
General Manufacturing Corp
Gibson Snow Co
Geier & Bluhm
Globe Decalcomanie Co
Glynn, W. B., Distributing Co
Goldbert, Max L
Gramophone Co., Ltd
Grand Rapids Brass Co
Grand Rapids Phonograph Co
Gray, Walter S
Great Eastern Manufacturers' Assn.

25
13210
156
164
82
170
178
174
38
75
20
137
73
52
19
136
33
190
90
184
50
77
63
102
182
11145
75
149
88
130
126
118
135
185
103
91
194
130
21
62
179
194
188
173
172
54
194
74
195
194
91
108
22
194
194
115
112
165
10565
53
13810
103
74
190
55
117
32
166
135
151
11
15213
26
149
91
79
89
64
196
176
181
99
18
36
175
36
34
186
170
. 109
28
134
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Gretsch Mfg. Co., Fred.
Grey Gull Records
Griffith Piano Co

36
12598
H
96
Handy Mfg. Co
Harponola Co
85, 107
Heineman Phonograph Supply Co.
Inserts following pages
18, 34, 42, 66, 82,
36
Hessig-Ellis Drug Co
129
Hiawatha Phonograph Co
Hillman & Son Phonograph Co
165
Hoffay Talking Machine Co
Hospe, A., Co
36
Hough, J. E., Ltd
81
Huss Bros. Phonograph & Piano Co
71
18732
Ilsley-Doubleday & Co
57
International Machine & Mfg. Co., Ltd.
82
International Mica Co
62
Interstate Phonograph Co
25
Invicta Record Co., Ltd
84
Iroquois Sales Corp
188
Jaquith Machinery Bureau, Inc
54
Jewel Phonoparts Co
125
Johnson Motor Co
131
Jones-Motrola, Inc.
K
Kaumanns & Co
126
Kent Co., F. C
66
Keystone Minerals Co
143
Kiefer-Stewart Co
36
Kirkman Engineering Corp
6
Knickerbocker Talking Machine Co
168
Kraft, Bates & Spencer, Inc
53
Krasberg Engineering & Manufacturing Corp
23
L
Lakeside Supply Co., Inc
133
Language Phone Method
171
Lansing, E. H
54
Latrobe Die & Casting Co
6
Lawson Piano Co
171
Lesley's
192
Lewis Tone Arm Co
176
Liberty Phonograph Co
110
Lipman & Melniker
178
Long Cabinet Co., Geo
142
Lorentzen, H. K
26
Lowe, Geo. W
165
Lucky 13 Phonograph Co
46, 64, 85, 94
Lundstrom Mfg. Co., C. J
158
Lyon & Healy
120
Lyons, J. 1
124
Lyraphone Co. of America
116
M
Magnola Talking Machine Co
20. 49, 121, 178, 195
Mandel Mfg. Co., Inc
72
Manhattan Phonograph Co
154
Manhattan Phono Parts Co., Inc
113
Manufacturers Sales Co
11
Marshall & Co., C. L
36
Mellor's
39
Mermod & Co
74
"Metro" Phonograph Co
106
Meyercord Co
122
Michigan Phonograph Co
147
Mickel Bros. Co
68, 194
Midwest Specialties Co
124
Milwaukee Talking Machine Mfg. Co
-7636
Minneapolis Drug Co
!
Modernola Co
61
Monroe & Co
178
Montagnes, I., & Co
36
Moses & Co., Walter D
19448
Music Table Co
36
Musical Supply & Equipment Co
83
Mutual Talking Machine Co., Inc
N
National Decalcomania Co
64
National Publishing Co
6
Nation's Forum
141
Natural Voice Phonograph Co
114
New England Musical Instrument Trading Co
154
New England Talking Machine Co
52
Newman Bros. Co
122
New York Album & Card Co
4
New York Recording Laboratories, Inc. ..Inside Back Cover
New York Talking Machine Co
118
Nice, B. D., & Co
148
Nicholson, K., Furniture Co
66
Nightingale Manufacturing Co
95
Nye, William F
69
o
Ogden Sectional Cabinet Co., Inc
43
Ohio Sales Co
.86, 36
Operaphone Co., Inc
44
Oro-Tone Co
~. . . 124
Parker White Metal & Machine Co.
Parr Mfg. Co
,
Pathe Freres Phonograph Co
Peabody, Henry W., & Co
Pearsall Co., Silas E
Peckham Mfg. Co

109
183
87
70
9
34

Peerless Album Co
22
Penn Phonograph Co
65
Perfect Automatic Brake Co
124
Perfection Talking Machine Co., Inc
27
Pevare, A. W
173
Phoenix Phonograph Co
123
Phonograph Appliance Co
114
Phonograph Supply Co. of New England
54
Popular Record Artists
163
Playerphone Talking Machine Co
127
Plaza Music Co
162, 145, 167
Plywood Corporation
57
Precision Castings Co
15
Progressive Phonograph Supply Co
174
R
Recordeon Phonograph Co
99
Regina Co
104, 184
Rene Manufacturing Co
161
Rex Gramophone Co
189
Rishell Phonograph Co
144
Robinson, The Plater
\S4
Rosen Phonograph Sales Co
54
Rosenberg Phonograph Co
132
Rosenfield, Louis D
97
Rountree Corporation
36
Rite Tone Needles
180
S
Schloss Bros
35
Schwab, Wm. 1
15
Seeburg, J. P., Piano Co
40
Sherman, Clay & Co
194
Singer Talking Machine Co
174
Smith Drug Co., C. D
37
Smith, Kline & French Co
37
Smith Laboratories, H. J
18
Smith-SchifHin Co
40
Solotone Mfg. Co
98
Sommerhof Co., Inc
66
Sona-Tone Phonograph, Inc
50
Sonora Phonograph Sales Co., Inc.. 36, 37, 49, Inside cover
Soss Manufacturing Co
175
Sound Recording Co., Ltd
187
Southern Drug Co
37
Southern Sonora Phonograph Co
37
Southwestern Drug Co..
37
Stafford, E. H., Mfg. Co
128
Standard Talking Machine Co
155, 194
Stanley Manufacturing Co
94
Starr Piano Co
56
Stasny, A. J., Music Co
153
Stead, J., & Co., Ltd
190
Stein-Burn Corp
,
47
Steinert, M., & Sons Co
51
Stephenson, Inc
169
Sterling Devices Co
• ■ • • 133
Stem, Jos. W
»
152
Sterno Manufacturing Co
160
Stodart Phonograph Co
146
Stoffer & Stackhouse, Inc
117
Strevell-Paterson Hardware Co
37
Supertone Talking Machine Co
159
Supreme Phono Parts, Inc
164
T
Talking Book Corp
177
Talking Machine World Dealer Service
197
Thomas Mfg. Co
31
u
Udell Works
183
Unit Construction Co
24
Usona Talking Machine Co
132
v
Vallorbes Jewel Co
Insert following page 26
Van Houten, C. J., & Zoon
37
Van Veen & Co., Arthur L
168
Veeco Co
19;
Vicsonia Mfg. Co., Inc
42
Victor Artists
._.
173
Victor Talking Machine Co
Front cover, 5, 7
Vista Talking Machine
41
Vitanola Talking Machine Co
12
Volker & Co.; W
194.
W
Wade,
R."
C
:
58, 119
59=
Wade & Wade
Wade
Machine
Co '
Waite, Talking
A., & Co.,
Ltd
Walthall Music Co
Ward Co., C. E
Wax-Wilson Company
Weber-Knapp Co
Weser Bros
Western News Co
Weymann & Son, H. A
Whitsit Co., Perry B
Widdicomb Furniture Co
Willson Sales Co
Windsor
Co
Wisconsin Furniture
Chair Co
Wolf, Clifford A
Wollmann Talking Machine Co
World Phonograph Co
Wurlitzer Co., Rudolph
Yahr & Lange Drug Co.
Yates, Chas. H

182
189
.*. 37
139;
143
16
172
80
63
194
140
109
' 41
17
67
172
37
92, 93
194
83
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Paramount

Records

Lateral

Cut —

No

Attachments

OCTOBER

Ready

for

Shipment

on

RELEASES

or

about
September
33019 j

You Look In the Heart of a Rose —
Waltz. Int. Lullaby Blues in the Evening J.C. Beck's Orchestra
Music of Wedding Chimes — Fox Trot.
Int. Jazz Baby and When You See Another
Sweetie Hanging Around.
J. C. Beck's Orchestra

33017 j Captain Betty — One Step
10-in. 85c ( Moonlight Waltz

33021
10-in. 85c

Orchestra
Orchestra

Marimba
Marimba

33022
10-in. 85c

records

Laboratories

and

are

Band
Band

recorded

Plants

York

at New

Oh, Promise Me — Baritone Solo.
Come

Where

I Hear You Calling Me — Tenor Solo.
Charles Hart

3302485c
10-in.

and

made

York

exclusively

City

Recording

Washington Post — March
Blaze Away — March

and

New

PORT

WASHINGTON

McKINLEY MUSIC CO., Chicago
Distributors for Chicago and Illinois
.
Quantity

within

Grafton,

The

E. R. GODFREY & SONS CO., Milwaukee
Distributors for Wisconsin, Michigan and Iowa

Allan Turner
My Love Lies Dreaming.
Male Quartette

Good Night, Little Girl, Good Night — Tenor
Solo
Henry Burr
O Sole Mio— Hawaiian Guitars . . Louise & Ferera
10-in.
85c |
33023
(Honolulu March — Hawaiian Guitars.
Louise & Ferera

„ft1 a
C Oh, What a Pal Was Mary — Tenor Solo,
in - ?e
Henry Burr
10-m. 85c ( G|rI of Mine— Tenor Solo
Vernon Dalhart
Paramount

1919

10-in. 85c 'iThey're All Sweeties — Duet . . . . L & J. Kaufman
33025 (
10-in. 85c I My Baby's Arms — Solo
.Vernon Dalhart
The White Heather — Solo
Arthur Hall

' When

33016 f More Candy — One Step . Jazamarimba
10-in. 85c 1 Calicoca — One Step. . . .Jazamarimba

20,

Tell Me — Tenor Solo
Charles Hart
10-in. 85c I Carolina Sunshine
Sterling Trio
33020 j
I've Got My Captain Working for MeBilly
Now.
Murray

Open Up the Golden Gates to Dixie Land.
Int. What Could Be Sweeter — Fox Trot.
33014
J. C. Beck's Orchestra
10-in. 85c ^
Monte Cristo, Jr. Medley — Fox Trot.
J. C. Beck's Orchestra

33015
10-in.
85c

Required

our

Laboratories,

33014
33015

33018

33022

33019

33016

33020

33023
33024

33017

33021

Order No.

own

Wisconsin.

33025

Ship to ..... .
City & State.

inc.

WISCONSIN

ORDER
BLANK
For October Lateral Cut Paramount Records
Quantity Number
Quantity Number ■_
' Record
Record . Record
- . Record
Number
Quantity Number

Date

Rogers Band
Rogers Band

Advertising

. Supplements
. Hangers
.Envelope Circulars
.Window Announcements

The

New

Edison

Substantiated

Claims

Prove

Worth

New

THE NEW
CALIFORNIA
Los Ltd.
Angeles — Edison Phonographs,
San Francisco — Edison Phonographs,
Ltd. • COLORADO
Denver — Denver Dry, Goods Co.
CONNECTICUT
New Haven — - Pardee-Ellenberger
Co., Inc.
GEORGIA
Atlanta — Phonographs, Inc.
ILLINOIS
Chicago — The Phonograph Co.
James I. Lyons. (Amberola
only.)
INDIANA' i
Indianapolis — Kipp Phonograph Co.
IOWA
Des Moines — HaTger & Blish.
Sioux City — Harger & Blish.

the

of

the

Edison

JOBBERS OF THE NEW EDISON, EDISON RE-CREATION'S]
EDISON DIAMOND AMBEROLA AND BLUE AMBEROL R
NEW YORK
LOUISIANA
New Orleans — Diamond Music Co., (New
Albany
—
American
.PhonographCorp.
Co."
York—
The Phonograph
Inc.
of Manhattan.
MASSACHUSETTS
Syracuse — Frank E. Bolway & Son,
Boston— Pardee-Ellenberger Co.
only.) Andrews Co. (AmInc. W.berola D.
troit MICHIGAN
Buffalo—
W.
D.
& C. N. Andrews
Detroit — Phonograph Co. of DeCo. (Amberola only.)
MINNESOTA
Minneapolis — Laurence H. Lucker.
Cincinnati — TheOHIO
Phonograph Co.
MISSOURI
Cleveland — The Phonograph Co.
Kansas
City — The
OREGON
of Kansas
City. Phonograph Co. Portland — Edison
Phonograph, Ltd.
St. Louis — Silverstone Music Co.
PENNSYLVANIA
MONTANA
Philadelphia — Girard Phonograph Co.
Helena — Montana Phonograph Co.
Pittsburgh — Buehn Phonograph Co.
NEBRASKA
Williamsport — W. A. Myers.
Omaha — Schultz Bros.
RHODE ISLAND
NEW JERSEY
Providence —berolaJ.only.)A. Foster Co. (Amberola only.) K. O'Dea. (AmPaterson — James

ECORDS
TEXAS
Dallas — Texas- Oklahoma Phonograph Co. UTAH
Ogden — Proudfit
Sporting Goods Co.
VIRGINIA
Richmond
—
The
C.
B. Haynes Co.,
Inc.
WISCONSIN
Milwaukee
— 'The Phonograph Co. of
Milwaukee.
Montreal — R. CANADA
S. Williams & Sons
Co., Ltd.
St. Tohn— W. H. Thorne & Co., Ltd.
Toronto— R. S. Williams & Sons
Co., Ltd.
Vancouver
— Kent Piano Co., Ltd.
Winnipeg — R. S. Williams & Sons
Co., Ltd.
Calgary— R. S. Williams & Sons
Co., Ltd.
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will
Comparison
phonograph.
of a doubt
a shadow
vince you without

that
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CLEAR

AS

A

BELL

is

The

Highest

Machine

the

Sonora.

has

a matchless

and

charm

Study
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powerful,
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in

Talking

the

World

These
models.
at the Sonora
did instruments are unequalled.

LOOK

Hear

Class

of

tone,

purity,

you

will

richness,

agree,

loveliness,

expression.

Sonora.
silent

Its

splen-

Observe

motor,

the

the

extra-long-running,

all-wooden

tone

passage

(ex-

clusive with Sonora), the motor-meter which tells how
more records can be played before rewinding is

necessary (exclusive
lines of the upright
furniture

and

with Sonora), the "bulge" design
styles, characteristic of the finest

produced

sive with Sonora)

and

by

patented

the perfection

matic stop, tone modifier at
venient filing system, etc., etc.

the

processes

(exclu-

of the fittings, autosound

source,

con-

The Sonora plays ALL MAKES
of disc records perfectly without
extra attachments and the Sonora is invariably the leader in developing and offering notable improvements.
A matchless

line of upright and period styles is available
from $50

TO

at prices

$1000

If you wish to handle these superb fast-selling, easy-selling, cashselling phonographs, write us for information.

onora

$t)onograpf)
is>ale£
GEORGE E. BRIGHTSON, President

Company,

279 Broadway, Dept. Y, New
York
Toronto Branch: I. Montagues & Co., Ryrie Bldg.
Sonora

is licensed and operates under

BASIC

PATENTS

of the phonograph

industry

3m.

The
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New

York, October
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Price Twenty-five Cents

OF MUSIC IN WISCONSIN
FOR THE ADVANCEMENT
WORKING
What the Music Dealers in That State Did During the Recent State Fair to Impress the Trade
and the Public with the Importance of Music and the Industry
Milwaukee, Wis., October 6. — Milwaukee and
Wisconsin dealers combined in a great music
advancement effort during the recent annual Wisconsin State Fair, held at Milwaukee. Besides
introducing real community singing on the fair
grounds and holding a music memory contest
for children, there was a meeting of the Wisconsin
Association of Music Industries, organized in May
of this year, to talk over plans for pushing music
during the fall and holiday season. This was
called the first annual fall convention and is to
be repeated each year during the State Fair,
which event is to be the occasion of highly concentrated music promotion in the future.
The music festival reached directly more than

Standing, left to right: Adam 0. Schroeter,
Puritan; R. H. MacKenzie, Janesville, Brunswick;
E. J. Sweeney, Puritan; 0. B. Lindner, New Holstein, Victor; Paul F. Netzow, Brunswick; Leslie
C. Parker, Victor; Fred D. D. Holmes, Columbia;
L.
E. Meyer, chairman press and publicity committee.
W. G. ABORN

WITH

COLUMBIA

World

CO.

W. G. Aborn, formerly administrator for the
National War Labor Board, has been placed in
full charge of the departmental committee system
of the Columbia Graphophone Co. 's plant in
Bridgeport, Conn. Mr. Aborn has discussed the

BUYS GATELY-HAIRE RETAIL STORE
Albert Edelstein Takes Over Retail Department
of Albany Wholesalers — Will Be Known as
"The Strand Temple of Music, Inc."
Albany, N. Y., October 1.— The Gately-Haire
Co., the prominent Victor wholesalers of this city,
have disposed of their retail department to Albert
Edelstein, of New York, and will in the future
wholesale exclusively.
Mr. Edelstein has been connected with the talking machine trade in and about the metropolitan
district for about fifteen years, mostly as representative of various Victor jobbers. He resigned
his posiiton as representative of the G. T. Williams
Co., Inc., Brooklyn, to come to Albany. His wide
experience should insure his success as a retailer.
Mr. Edelstein is now arranging for the entire
remodeling of the Gately-Haire retail quarters,
which will be known in future as "The Strand
Temple of Music, Inc. ' ' The store, which is 91
feet long by 30 feet wide, has a mezzanine along
one side, and is most attractively laid out and
equipped. When the alterations are completed
there will be a battery of ten demonstrating booths
available for customers.
NEW

FACTORY

FOR

MADISON,

WIS.

Madison, Wis., October 0. — It is reported that
an eastern manufacturer is now carrying on negotiations with the Association of Commerce of this
city with an aim of purchasing or erecting a
plant at Madison for the manufacture of an auto-,
matic motion picture machine and phonograph
combined. It is said that all the features of this
combination machine are entirely new. The factory desired by the manufacturer is one equipped
for the manufacture of talking machine cabinets.
No further details are given.

Round-table Conference on Adver ;ising at Wisconsin Convention
details of the new plan with all of the employes,
250,000 state fair visitors, the attendance at the
and the results of the meetings have won the
exposition this year breaking all records.
commendation
of the factory staffs.
The state convention was graced by the presence of George W. Pound, general counsel and
PRICE MAINTENANCE
LAWS TO CUT HIGH LIVING COSTS
manager of the Music Industries Chamber of
Commerce, who made a stirring address in behalf
Legislation Designed to Maintain Fixed Prices and Prevent Price Cutting Will Also Tend to Prevent
of greater local, state and national organization
Profiteering, Declares Official of American Fair Trade League
activities to take advantage of the wonderful
opportunities for doing business which have been
Washington, D. C, October 9. — Joseph
the large manufacturer from excessive price-cutcreated by the war and the reconstruction period,
E. Davis, the former Commissioner of Corporations
ting. They cannot control the situation by rein which music has received recognition as never
fusing to sell their product.
and later chairman of the Federal Trade Commisbefore in history.
sion,
who
is
now
counsel
for
the
American
Fair
"It
is
unfortunate that any organization should
C. L. Dennis, secretary of the National Assotake the selfish and unfair attitude of opposing
Trade League, in a discussion to-day of the prociation of Music Merchants, who is a Milwaukee
the Stephens Bill which corrects this situation.
posed legislation affecting the problem of the high
man and secretary of both Milwaukee and Wiscost
of
living,
said:
The
Stephens Bill places the small manufacturer
consin in Associations, took a leading part in the
on
an
equal basis with the large manufacturer
convention. There was much rejoicing over the
"The principle of the Stephens Bill is the shortfact that the Victor Talking Machine Co. had
by authorizing any manufacturer of trade-marked
est road to the prevention of profiteering. The
articles to make binding, lawful contracts preStephens Bill is a guarantee against profiteering
just signified its intention to give the Chamber
scribing the uniform price at which his article
of Commerce its thoroughgoing support.
in that it prevents a distributor from charging a
shall be sold.
cent more than the standard uniform price filed
The president of both state and city associ' ' The bill does not relate in any way to the
ations is Richard H Zinke, who is president and ■ with the Federal Trade Commission just as well
exercise
of the right to refuse to sell; it does
general manager of the Record Needle & Mfg.
as it prevents a distributor from using such artinot encroach in the slightest degree upon the
cles as advertising bait.
Co., and the Record-Lite Co., Milwaukee. At a
Colgate decision. It places all manufacturers on
great sacrifice to his own business, President Zinke
"The Stephens- Ashurst Bill is a constructive
an equal competitive basis, enabling them all to
worked almost incessantly for several weeks on
step forward in that it is a recognition by law of
make
price - maintenance contracts, protecting
arrangements for the State Fair Music Festival,
the economic benefits flowing from the maintethemselves from the recognized injury following
the State convention, and other activities of fair
nance of resale price by contract. It is surprising
from unfair price-cutting, and merely preserves
week. Secretary Dennis acted as executive comto me that a few organizations interested in tradeto the Federal Trade Commission the right to
mittee chairman, co-operating with Mr. Zinke in
marked articles are inclined to oppose the measure.
require
the termination or change of a contract
the great work.
The Colgate decision has, of course, gone far to
if its terms are against public interest.
The talking machine trade was practically well
establish the right of the manufacturer to main"There could be no more desirable time for
represented in all the activities, especially at the
tain prices by refusing to sell to dealers who
the
enactment of this legislation than now. To
round-table conference on advertising held during
unfairly cut prices, but in practical effect, that,
give
to the manufacturer the right to maintain
the State convention. The accompanying photodecision operates almost entirely to the benefit
prices
by contract under proper governmental
graph of the group meeting on advertising shows
of the largest manufacturers who by reason of
supervision would aid in the prevention of profitthe following:
their large capital can sell direct" to the retail
eering by enabling the manufacturer to control
Seated, left to right: Charles J. Orth, Puritrade, and by reason of the large consumer demand
the price down to the ultimate consumer. The
tan distributor; Edmund Gram, Aeolian-Vocalion;
for their product can compel the dealer to refrain
Stephens Bill gives the manufacturer this power,
Oscar C. Schefft, Victor; H. M. Hahn, Sonoraj
from unfair price-cutting merely by refusing to
protecting the public and the legitimate merchant
Ralph E. Wilson, Oshkosh, Victor; Adam J.
deal with him. The smaller manufacturers whose
and at the same time protecting the manufacturer
Schneider, Kenosha, Edison; Fred Leithold, Lafrom unjust accusations for the existence of unsize
makes
it
economical
and
necessary
for
them
Crosse, Columbia; Clarence C. Warner, Victor;
reasonable prices for which he may be in no wise
to distribute through the wholesaler and who are
W. R. Winter, Sonora; Mrs. George H. Eiehholz,
responsible
but which react to injure his business
fighting
to
establish
a
good
will
for
their
tradeVictor and Edison; C. L. Dennis, secretary; Richmarked products need protection far more than
ard H. Zinke, president.
.and reputation."
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Manufactu
ters'
National
Campaign
Talking machine manufacturers have for years
The best evidence in the world of the apprethe Loom" as something just a little better —
spent millions of dollars in advertising in all its
ciation of advertised name values among promisomething with a name in which she has confivarious forms not alone to influence immediate
nent merchants is found in the case of the departdence. A man buys a safety razor, and if it is a
business, but to impress upon the public the name
ment stores, for instance, which, although natuGillette, or an Auto-Strop, then he does not hesiof particular machines, making the impression so
tate to mention the name to his friends.
rally putting forth their own name for identification purposes, never fail, where the opportunity
strong that if a purchase was made in the future,
So it is with a talking machine. If the name
the names of those particular makes of machines
offers, to feature strongly the special name of
is generally known, then the new purchaser finds
any product they may have to offer at an attractwould be foremost .in the prospect 's mind.
pride in announcing that the new machine is of
All these millions of dollars spent in general
ive price. This has been particularly true in the
that particular make. Of the fine points of the
advertising, however, would to a large extent have
case of talking machines, as the trade well knows.
mechanical or tonal qualities the new owner may
. The dealer who simply qualifies as a seller of
been wasted had not there been local agencies in
know nothing, but he or she will have that confipractically every city and town in the country
talking machines, who handles machines and recdence in the product bred through familiarity with
where the prospective purchaser could go to see
ords simply as so much merchandise, to be offered
the make.
the advertised machine, the distributing organizaIt is this fact of pride in name that makes it
tion being the factor that made the advertising
worth while for a dealer to keep his own cogprofitable.
nomen in the background for a bit in order that
The majority of the dealers, it is well to say,
the better known and more generally recognized
fully appreciate the name value of the machine
name of the product may have a chance. It is
Pride in Name
is a
and records they are carrying, and trade upon
the logical line of least resistance.
that name value in building business, but there
are still some apparently who prefer to be classed
Powerful Factor in
=
NEW STEIN-BURN REPRESENTATIVES
as plain talking machine dealers rather than the
local agents of one or more particular makes.
Geo. N. Anderson and J. W. Richardson, Formerly
Influencing Sales of
The dealer who takes this point of view has two
with Emerson Record Sales Corp., Made Sales
problems that under- other circumstances he would
Representatives for Iowa and Ohio
not be called upon to face. One is the strong
Many
Talking Macompetition of the other dealer who realizes the
Geo. N. Anderson, formerly with the Emerson
name value of the product, and puts that name
chine Products . . .
Record Sales Corp., has been made sales repreeven before his own in bidding for local business.
sentative of the Stein-Burn Corp. in the State of
The second is the necessity of selling his own
Iowa, where he will look after the interests of the
i
n
reputation in addition to selling the machine.
Stein-Burn phonograph. J. W. Richardson, who
The dealer who hooks up his own advertising
was also with the Emerson Record Sales Corp., in
on a dollars and cents basis solely, is not building
with the national advertising of the manufacthe past, has been made sales representative for
for the future, no matter how hard he works,
turer, who puts forth the name of the product
the State of Ohio. The main office of the SteinHI.
because he is not identifying himself with any
he handles at every opportunity, and representing
Burn Corp. is at 29 East Madison street, Chicago,
one line, or any group of lines. No matter what
himself as the authorized distributor of that prodproduct he may handle, whether it is new or
uct, cashes in on every dollar of the manufacTO MANUFACTURE INSTRUMENTS
old-established, it will pay him to feature the
turer 's advertising that comes into his territory.
name,
to
endeavor
by
every
means
in
his
power
He may perhaps suffer a little in personal pride
The Mortone Corp. has been incorporated in
to impress that name on the people in his territory,
occasionally by keeping his own name in the rear,
Wilmington,
Del., with a capital stock of $50,000,
but the public soon learns to know that his store,
together with any points regarding the machine's
to
manufacture
and deal in musical instruments.
bility.
regardless of who runs it, is the place where
construction, that may prove factors in its salathe advertised machines and records can be obThe incorporators are M. M. Lucey, E. V. "Darlington and M. Bulter.
Pride in name is a powerful factor in influencing
tained, and that is the main idea. He can, if
he so desires, and it is a good plan, link up his
sales of many products. Let a man or woman
The Resonant Phonograph Co., of Manhattan,
come into possession of anything of standard
own name with the name of the product he
was
recently incorporated at Albany, N. Y., with
manufacture with a name, and that article takes
handles, chiefly for identification purposes, but
a
capital
stock of $10,000. The incorporators are
a
distinct
value
unto
itself.
There
are
many
to just such an extent as he permits his name
E. L. Ginsberg, Max B. Goldberg, 86 Williams
to dominate does he lose some of the value of
kinds of muslins, for instance, yet the* average
avenue, Brooklyn, N. Y.
the publicity back of the product.
woman looks upon the brand called ' 'Fruit of
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first quality is apparent

upon

the book- — the pages lie perfectly flat.

Other qualities are, green fibre press board, the best paper for
album pockets. Pockets secured by braces and brackets of one
metal piece, which are in turn fastened securely to solid wooden
back, made firm by latest improved machinery. The solid wooden
back also firmly holds ring puller and back covering.

The one piece hinge opens at angle which precludes ripping when album is full.
Through the installation of machinery, operating three, times as fast as the old model, we arc able to offer this quality album at
the lowest figure on the market.
Samples and prices submitted on request*
New York Album & Card Co., Inc.
New York Factory &
Executive Offices : 23-25 Lispenard St., New York
Chicago Factory : 411-419 S. JetlerSOD St.

Chicago, 111. : CULLEN, MARSH & CO.
21 East Van Buren St., Middle West Rep.
San Francisco, Cal.: WALTER S. GRAY
Chronicle Bldfl/. Pacific Coast Rep
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Victor

Victrola IV, $25
Oak
Supremacy

The

Victor

acy by the

has

great

earned
things

its suprem-

it has

actually
Victrola VIII, $50

accomplished.

Oak
The

large

measure

joyed by Victor
with

Victor

of
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success

en-

is in keeping

supremacy.

Victor

Talking

Camden,

Machine

Co.

N. J., U. S. A.

"Victrola" >s the Registered Trade mark of the Victor Talking Machine Company designating
the products of this Company only. .
Warr.ing : The use of the word Victrola upon or in the promotion or sale of any other Talking
Machine or Phonograph is misleading and illegal.
Important Notice.
Victor Records and Victor Machines are scientifically co-ordinated and
synchronized in the processes of manufacture, and should be used
together to secure a perfect reproduction.

Victor

Wholesalers

Albany, N. Y
Atlanta, Ga

Gately-Haire Co., Inc.
Elyea Company.
Phillips & Crew Piano Co.
Baltimore, JM
Cohen & Hughes.
E. F. Droop & Sons Co.
H. R. Eisenbrandt Sons, Inc.
Bangor, Me
Andrews Music House Co.
Birmingham, Ala.. Talking Machine Co.
Boston, Mass
Oliver Ditson Co.
The Co.
Eastern Talking Machine
The M. Steinert & Sons Co.
Brooklyn, N. Y
American Talking Mach. Co.
G. T. Williams.
Buffalo, N. Y
W. D. & C. N. Andrews.
Buffalo
Inc. Talking Machine Co.,
Burlington, Vt
Butte, Mont
Chicago, 111

American Phonograph Co.
Orton Bros.
Lyon & Healy.
The Rudolph Wurlitzer Co.
Chicago Talking Machine Co.
Cincinnati, O
The Rudolph Wurlitzer Co.
Cleveland, O
The W. H. Buescher & Sons
Co.
The Collister & Sayle Co.
The Eclipse Musical Co.
Columbus, O
The Perry B. Whitsit Co.
Dallas, Tex
Sanger Bros.
Denver, Colo The Co.Knight-Campbell Music
Des Moines, la Mickel Bros. Co.
Detroit, Mich
Grinnell Bros.
Elmira, N. Y
Elmira Arms Co.
El Paso, Tex
W. G. Walz Co.
Honolulu, T. H. . . . .Bergstrom Music Co., Ltd.
Houston, Tex
Thos. Goggan & Bro.
The Texas.
Talking Machine Co., of

Indianapolis, Ind. . .Stewart Talking Machine
Jacksonville, Fla. . .Florida Talking Machine
Kansas City, Mo. . J. W. Jenkins Sons Music
Schmelzer Arms Co.
Lincoln, Nebr Ross P. Curtice Co.
Los Angeles, Cal. .. Sherman, Clay & Co.
Memphis, Tenn O. K. Houck Piano Co.
Milwaukee, Wis Badger Talking Machine
Minneapolis, Minn. .Beckwith, O'Neill Co.

Co.
Co.
Co.

Co.

Mobile, Ala
Wm. H. Reynalds.
Newark, N. J
.Collings & Price Co.
New Haven, Conn .The Horton-Gallo-Creamer
Co.
New Orleans, L,a. .Philip Werlein, Ltd.
New York, N. Y. . .Blackman Talking Mach. Co.
Emanuel Blout.
C. Bruno & Son, Inc.
Charles H. Ditson & Co.
Knickerbocker
Talking Machine Co., Inc.
Landay Bros., Inc.
Musical Instrument Sales Co.
New
Ormes,York
Inc. Talking Mach Co.
Silas
E.
Pearsall Co.
Omaha, Nebr.
.A. Hospe Co.
reoria, 111
Mickel Bros. Co.
Philadelphia, Pa.. .Putnam-Page Co., Inc.
• Louis Buehn Co., Inc.
C. J.George
Heppe D.& Ornstein
Son.
The
Co.
Penn Phonograph Co., Inc.
The Talking Machine Co.
H. A. Weymann & Son, Inc.
Pittsburgh, Pa .W. F. Frederick Piano Co.
C. C. Mellor Co., Ltd.
Standard Talking Mach. Co.
Portland, Me
.Cressey
Allen, Inc.
Portland, Ore.... .Sherman,& Clay
& Co.
Providence, R. I. .J. Samuels & Bro., Inc.
Richmond, Va.... .The Corley Co., Inc.
W. D. Moses & Co.
Rochester, N. Y... . E. J. Chapman.
The Talking Machine Co.
Salt Lake City, U. .Consolidated Music Co.
The John Elliott Clark Co.
San Antonio, Tex. .Thos. Goggan & Bros.
San Francisco, Cal .Sherman, Clay & Co.
.Sherman, Clay & Co.
Seattle, Wash
Sioux Falls, S. D. . .Talking Machine Exchange.
Spokane, Wash.... .Sherman, Clay & Co.
St. I, dims. Mo
. Koerber-Brenner Music Co.
St. Paul, Minn .W.
J. Dyer & Bro.
Syracuse, N. Y.... ,W. D. Andrews Co.
Toledo, O
.The Toledo
chine Co. Talking MaWashington, D. C. .Cohen & Hughes.
E. F. Droop & Sons Co.
Robt. C. Rogers Cu.

)Flr?lr^iBHrSIBBBBBBrS|r=Jra^^

Victrola X, $110
Mahogany or oak

Victrola XVI, $250
Victrola XVI, electric, $312.50
Mahogany or oak
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ALBUMS

FOR

FILING

DISC

RECORDS

The enormous demand for "National" Record Albums keeps apace with the ever increasing demand for machines and records, and our
output capacity has been enlarged to meet the greater needed supply. Record Albums have proven themselves to be the best and most convenient,
as well as economic, method of filing and keeping disc records.

THE

ALBUM

soon pays for itself in timesaving and preserving records.
The initial cost is really an
investment which comes back
fourfold.
MAKING

THEIR

SELECTION

Illustrating the daily actual usage of the
Album, the most convenient and satisfactory
record filing system extant.
A

PLACE

FOR

EVERY

THE PERFECT PLAN
The pockets holding the records are substantially
made from strong fibre stock, firmly joined together
and bound in attractive covers.

RECORD

AND

EVERY

RECORD

IN ITS

PLACE

Albums are an Indispensable Requisite in the talking machine business and wherever records are sold. An accessory that is necessary
and worth while. Practical and handy. Save time and records. A profitable adjunct to the business. All owners of machines and records want
Albums to file and preserve their records.
We manufacture disc Record Albums containing 12 pockets to fit cabinets of all sizes and styles. We also make Albums containing
17 pockets. With the indexes they are a complete system for filing all disc records.
For durability, finish and artistic design, our Albums are unsurpassed. We have unexcelled manufacturing facilities, and considering
quality our prices are the lowest.
Write us, giving quantity you may desire, and we will quote prices.
WE MAKE ALBUMS TO CONTAIN VICTOR, COLUMBIA, EDISON, PATHE' AND ALL OTHER DISC RECORDS
NATIONAL

PUBLISHING

CO.

:

CHICAGO
HIS MASTER'S

VOICE

ON THE

WIRE

Indianapolis Talking Machine Co. Arranges a
Phone Concert Eoom Where Records Are Played
While Customers Listen at Telephone
Indianapolis, Ind., October 4. — The Indianapolis Talking Machine Co., of this city, formerly
the Stewart Talking. Machine Co., has developed
a decidedly novel feature in the advertising of
their Victor machines and records. In a recent
advertisement in the local papers, under the title
of "Over the Wire, but Still His Master's Voice,"
the idea was clearly outlined to the public. It is
now possible for the music lovers of this city to
enjoy a concert over the phone any time they so
desire. By calling the phone concert room of the
Indianapolis Talking Machine Co. and specifying
any record whatsoever they can hear the number
played without stepping outside their own room.
A special soundproof booth with a special dictagraph and telephone has been installed In the

239

OFFICE:

Street

508 S. Dearborn

ADD

NEW

DEMONSTRATION

BOOTHS

Omaha, Neb., September 22. — The Unico Outfitting Co., Pathe dealers of this city, have recently
installed two new demonstration booths in order to
properly handle their increasing business, which is
growing steadily.

simplest

and

most

STOPS

efficient

matic Stop on the
They

absolutely

PHILADELPHIA,

PA.

REED

CO. REPRESENTATIVES

MEET

Exchange of Views on Stock Supplies to Meet
the Demands of Holiday Trade
Pittsburgh, Pa.. October 4. — Bepresentatives of
the sales organization of the Beed Co. in this city,
together with M. A. Carpel and Mr. Chalet, of
the Begina Co., New York; John Fletcher, manager
of the Operaphone Co., Long Island City, and
Messrs. Miller and Coulson, of the Beed Co., met
at an important business session in this city
recently, when the matter of delieveries on the new
Begina phonographs and Operaphone records was
discussed, and full assurance given the salesmen
by representatives of both manufacturing companies that the Beed Co. would be able to meet
the holiday demands.
Among the salesmen present were: Jos. P.
Miller, of Eastern Ohio; O. T. Lytle, West Virginia; P. J. Canavan, So. Western Ohio; Geo. P.
Seamier, Eastern Pennsylvania; James Olds, N.
West Ohio; J. J. Cretic, Western Pennsylvania;
J. A. Bummell, Michigan and Indiana; J. B.
Daly, Virginia; J. B, Hall, New York; H. C.
Hornberger, New York, and W. C. Willis, Pittsburgh district.
Previous to this -meeting President Beed and
Mrs. W. H. Beed, Jr.. entertained those present
at the meeting at their summer home at Lake
Chautauqua over the week end.

market.

give excellent

are easily installed

Auto-

:

Street

talking machine department, thus combining two
of the greatest conveniences of modern life and
making them add another item to the long list of
personal comforts now possible. At one corner
of the newspaper ad there is an attractive paster
which is to be cut out and pasted on the individual
telephone directory. On this paster is the special
number of the concert room, which is entirely
separate from the regular phone system of the
store and so arranged that many people may
hear the same concert at once. This plan offers
many possibilities to those who wish to select new
records, for they may be heard over the phone and
ordered without a trip to the store.

AUTOMATIC

The

S. American

service
and

are

guaranteed.

Send 50 Cents for Sample

Stop

Kirkman Engineering Corporation
237 Lafayette St., New

York

SAPPHIRE
NEEDLES
for Edison and Pathe
DIAMOND
NEEDLES
for Edison
Highest Quality — Best Prices
FAVORITE
MFG.
CO.
1506 DeKalb Ave., Brooklyn, N.Y.
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Victrola IV, $25
Oak

Victor

VIct.ola VI, $35
Mahogany or oak

Supremacy

enormous

The

Victrola VIII, $50
Oak

mand for the

unparalleled
tor retailers

Victrola,

the

of

Vic-

everywhere,

un-

success

mistakably tell of
Victrola IX, $70
Mahogany or oak

de-

public

Victor

supremacy.

Victor

Talking
Camden,

Machine

Co.

N. J., U. S. A.

"Victrola" is the Registered Trade-mark of the Victor Talking Machine Company designating
the products of this Company only.
Victrola upon or in the promotion or sale of any other Talking
of the orwordPhonograph
Warning : The use
Machine
products is misleading and illegal.

Victor Records and Victor Machines are scientifically co-ordinated and
Important Notice.
synchronized in the processes of manufacture, and should be used
together to secure a perfect reproduction.
Victrola X, $110
Mahogany or oak

Victrola XI, $130
Mahogany, oa>c or walnut

Victrola XIV, $200
Mahogany or oak

VictrolaXVI,
XVI,
$250 $312.50
Victrola
electric,
Mahogany or oak

Victrola XVII, $300
Victrola XVII, electric, $365
Mahogany or oak
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couplet : "Little
QOME years ago a bard of Broadway produced a
^ puffs of powder, little dabs of paint, rxiake chorus ladies look
like what they ain't," which, as the saying goes, "was a good joke in
them days."
In an endeavor to develop new ideas in talking machine cabinet
construction, some manufacturers have sought in a measure ■ to
emulate the example of the chorus ladies, and in their efforts to
camouflage the appearance of their machines have brought forth
and placed on the market some weird and wondrous contraptions,
though there is no question but that there is room for development
in talking machine cabinet construction, along artistic lines.
For years there have been established forms— fixed styles—
that in themselves identified the products as talking machines. There
were so many other matters demanding the attention of the manufacturers—matters connected with the improvement of the mechantheir products and the musical qualities of their
of
ion
construct
ical
records that the cabinet was allowed to be sidetracked in a measure.
d diThen came the cry 'for the ornate — the unusual — which resulte
rctly in the creation of period styles in cabinets and, following these
period styles, the creation of freak models.
Period styles for the most part have been accepted, even though
many of them serve to hide completely the fact that the cabinets
contain talking machines. That these styles have been purchased
in goodly quantities indicates that the buyers are content to keep
the instrument hidden until time as they desire to play it. It
may even be that the incorporation of talking machines in tables,
buffets, and even davenports, is to lie condoned as offering novel
ideas. The question at stake is just how this tendency towards
camouflage affects the status of the talking machine itself.
be
The talking machine is a musical instrument, and should
ly,
general
accepted as such. It has been advertised widely, adopted
folding
and requires no apology. We do not see pianos cased as
form
the
in
violins
see
not
do
beds, mantelpieces or chiffoniers. We
of jewel case's or hat-racks, except perhaps on
the humble harmonica is presented in public "as
talking machine should be hidden is a question.
cabinet can, and in cases should, be embellished,

the stage. Even
is." Just why the
It is true that the
for it lends itself

shment
particularly to artistic treatment. But why let this embelli
^In
ment?
hide the fact that it is a talking machine— a musical instru
being
without
ive
short, it is an insrument that can be made attract
hidden.
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attractive store proves a strong factor in building business,
as the live talking machine dealer long ago recognized. He

has found that there is a certain element who, in 'search of a desired record or a particular model of machine, will go into almost
any store for it, but to develop these transients into permanent
customers the environment into which they are first introduced
must be sufficiently attractive to make them desirous of returning
regularly to make their subsequent purchases. In other words, first
impressions count most.
An attractive store is one of the best investments that a retailer can make, aside from the amount of money spent in advertising the store and in rendering further service therein. If the
surroundings are such that customers are impressed, and the furnishings of the booths calculated to make them feel comfortable
and at ease, then much of the selling has already been accomplished.
If the store is so attractive that customers leave it with a pleasant
impression then it is a certainty that that impression will be sufficiently strong to move them to come back to the store again and
again.It is this spirit that makes for business building. The dollars
that are spent in attractive furnishings and pleasant surroundings
not only bring direct dividends in sales, but save many dollars that
otherwise would be spent in the future for the creation of new
transient trade. The customers who must be solicited each time are
a liability rather than an asset. It is those who come back time
and time again without direct solicitation that build up profits for
the business. The store that appeals to them strongly enough to
make them feel at home when buying their machines and records is
the store that is building trade and with it profits.
The majority of the live talking machine dealers recognize this
fact, as the elaborate character of the stores indicates. New 'dealers
are constantly being converted, as is proven by the large number of
stores now being remodeled. Those who are asleep to opportunities
— who feel that records and machines will sell themselves in a barn
as well as in a palace — will progress just so long as the present
condition of supply and demand exists. When real competition for
business again materializes this class of dealer is going to be out
of the running. A comparatively few dollars spent now will save
the situation.
THE fact that Government reports show a substantial increase
in the exports of talking machines and records is to be regarded as significant, not alone as indicating that the talking machine interests are doing their part in the building up of American
foreign trade, but that the products of this country are gaining a
foothold in foreign markets. Talking machine exports to America
in the past have been somewhat of a negligible quantity, and the
question of production alone right now helps to hinder the development of that trade to a considerable extent. The building up of
export trade, however, is a long, tedious process in many instances
and what sacrifices may be made now to enter foreign markets
should bring returns in the future through the medium of an established trade abroad.
Before the war Germany controlled the great volume of foreign trade in talking machines and records, just as she controlled
the markets for many other products. It is this German competition that talking machine men must expect to face in the future. If
there is not sufficient interest taken in the development of the export
business right now to entrench it so strongly that it can resist European competition then it is best to drop the whole matter'. If the
export trade is to be forwarded it must be developed energetically
and perhaps at the expense of the domestic markt.
THAT the talking machine will be strongly represented at the
forthcoming National Music Festival and Exhibition to be
held at the Grand Central Palace, New York, in February, is indicated by the fact that an imposing number of the leading manufacturers of machines and of supplies have already signed up for liberal display spaces, many of them occupying prominent positions
on the ground floor, where the visiting public cannot possibly overlook them. The time was when Music Shows were for the most
part simply piano exhibitions, but some few years ago talking machine men took a direct interest in the matter, and the result has
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chine has attained unusual recognition and prestige. It has brought
a knowledge of the great music of the world into the lives of people
who hitherto had no conception that they could ever enjoy highclass music. It is only necessary to visit the homes of our farming
population to ascertain what a tremendous influence the talking
machine has exercised on the musical culture of the people. It is

Owing to the general strike and "vacation" of
the members of the printing trades in New York,
which came at a time when this issue of The World
was about half completed, coupled with the difficulty in finding a printing establishment with facilities for handling a paper of this size, the October
number has been somewhat delayed in getting into

i
I

all very well to say that the music hall songs and so-called jazz
records are in greatest demand, but the fact remains that there is a
rapid increase in appreciation of good music, thanks to the wonderful achievements of the makers of records. Songs of the
operas, standard ballads and folk songs of the nations of the world

the mails. It is expected and hoped that the November issue will be mailed as per regular schedule and
reach our readers by the fifteenth of the month or
thereabouts as usual.

are steadily growing in favor, and to-day the farmers and their
sons and daughters appreciate even more strongly than city folks
the value of good music. They have the time to listen and to think
— at least a part of the year.
This is a most significant development in connection w ith the
cultural power of the talking machine. It has brought joy and music
into the home of countless millions in all walks of life who have

been an increasing number of talking machine displays on each succeeding occasion.
The 1920 show is going to break all records in this connection.
Not only are the talking machine interests to display on a liberal
basis, but without question the talking machine artists will play a
prominent part in making the concerts successful, and talking machine publicity will play a big part in swelling the attendance at the
exhibition. It all indicates that the talking machine trade can no

been enabled to get a new conception of life, thanks to the wonderful power for good which music weaves over the mind.
ONE of the fundamentals of successful merchandising, whether
in the wholesale or retail field, is that of knowing the field
thoroughly — the class of people to be reached — the quality and type
of products that they are most likely to be interested in — their buying limit from a financial viewpoint — the arguments that will most
likely appeal to them, and other facts of like character. With this
information on hand, the manufacturer or merchant can achieve

longer be considered a thing apart. It is a part and a very important part of the music industry as a whole, and each succeeding
year sees it coming closer to dominating the industry as a whole.
The fact that the Victor Talking Machine Co. and other talking machine companies have become members of the Music Industries Chamber of Commerce emphasizes still further that this branch
of the trade plans to take a more active part in the affairs of the

desired results quicker and more economically by far than were he
to conduct his campaign at random and in the dark.
Talking machine men generally make more or less extensive

music industry as a whole. It is a healthy sign and will be welcomed by those who have looked upon music and music-producing
instruments as one big concentrated force.

study of their respective fields, for the most part locally. Especially in the selling of records has this analyzing of conditions been
necessary. It is rather difficult to sell Chinese records in an Italian
neighborhood, or Italian records in a locality where the Poles have
settled. The attempts to canvass the national market for talking

THE

educational and cultural force exercised by the talking machine becomes more apparent every day. As a factor in school
life it is recognized by the most eminent pedagogues as an absolute
essential, while in the studios of teachers of singing it has assumed
a place that may be termed indispensable by reason of its value in
illustrating the vocal methods of singers of international fame.
' In the church it is being used not only to replace, but augment
the choir, inasmuch as an extensive program of records of solos by
eminent singers is provided. It is also being used to good purpose
in the pulpit, owing to the fact that noted clergymen have made
records of their sermons which, transmitted through the talking
machine, are most influential in bringing people to a better comprehension of their spiritual needs and duty.
There can be no question but that a sermon by an eminent
divine, delivered through the "talker" is far more enjoyable
listening to a mediocre speaker in the flesh — ofttimes a man
possesses narrow conceptions of faith and the questions of the
As a civilizing force in a small town or farm, the talking

than
who
day.
ma-

EXCLUSIVELY

VICTROLAS—
CONVERTO

The

machines, with a view to determining just what the selling conditions are in the various sections of the country, have been very few
and it remained for the Sonora Phonograph Sales Co., Inc.. to go
into this matter thoroughly and to offer the result of its findings for
the benefit of the trade as a whole through the columns of The
World this month.
Studying the questions propounded by the Sonora Co. in the
carrying on of its quest, and then studying the answers thereto,
offer much food for thought. An appreciation of the facts presented in the report will unquestionably save many retailers, particularly, time and money in wasted effort. The situation in every
section of the country is presented clearly and precisely, and the
retailer can gauge his selling arguments and his entire sales campaign with more or less accuracy.
In making the survey of the trade, and the conditions existing
therein, the Sonora Phonograph Sales Co. has rendered a distinct
service to the industry.
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Attention

Essential

Prospective customers, like opportunities, when
they are once passed up, very seldom present
themselves again. Therefore it behooves every
talking machine dealer to see to it that every
single customer or prospective customer who enters
his doors gets the utmost in attention and also
that no such prospective customer be allowed to
leave until the store, as an institution, has offered to the customer in the right way every bit
of merchandise for making .a selection and
everything that the store has in facilities for creating abuying interest.
Now I can hear you saying that this is old
stuff. So it is fundamentally, but I am going to
try to give you some pointers from the angle of
both the man behind the counter and the customer, who very often throws out the silent challenge to ' ' sell me if you can. ' ' I have been in
the shoes of both these parties. I have sold
talking machines at retail, and since then circumstances have worked around so I have had
to buy many of them at retail. But more often
I didn't buy, not until I had shopped around
considerably, for the simple reason that I always
believed I was doing the merchant a favor when
I made a purchase of him, and hence deserved
the utmost in courtesy and attention. In fact,
I have always warmed right up when I found the
salesman was anxious to please me, anxious to
neglect nothing that might convince me of his
sincerity, and that he had the machine — in fact
just a little bit afraid I might go out without
buying. It is human nature to feel this way. You
may not think so, but try it; put the plan to the
test and see if a lot of other people do not think
the way I do about shopping.

to

Needs

By

!

From
Both

Pointers

the

Angle

the Man

the

Counter

Man

who

i

EE

Behind

§

and

Buys

=

of

the

=

Goods

=

Courtney

go over and say ' ' Good morning, will you have
a seat, some one will take care of you in a few
minutes, ; ' or something of the kind. Xever let
a customer ' ' wander around ' ' for an instant. It
distracts him from whatever definite purpose he
may have had in mind when he came in, it gets
him nervous and makes it much more difficult to

r.

your neighboring town across the river, go into
some of the stores in your line, just put yourself
in the place of a regular customer; see how long
it takes to get waited on, how you are handled
and whether or not. the salesman or saleswoman
lets you get out without doing everything possible to make your return certain and without
selling you everything that the opportunity and
leads you might give would justify. I think if
you will do this you will go back to your store
with something to think about. You might even
come down from your office up on the balcony

sell.
If you are in an industrial center — any town
or city that has a foreign population — do you
pay proper attention to catering to these people?
Not long ago I was in a Mid-west industrial city
and a woman came in dowdily dressed and with an
old shawl wrapped around her head.
This store
(Continued on page 11)
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a bit oftener (I knew my man and his store)
and ginger up and advise with the sales-people
— keep in closer personal contact with their
activities to see that they are doing everything
possible to make friends and are losing not even
a small chance of making a sale."
A couple of months after my friendly set-to
with this merchant I had the pleasure of receiving a letter from him saying that he had
taken my advice and followed through in his
own store, and had gotten a great deal of good
out of it.
Of course, we all know or should know the
stock rules about courtesy, but many of these even
are overlooked, and in a surprisingly large number
of up-to-date stores too.
When customers come into your store how long
do they have to wait for attention? Even if
your sales people are all busy some one of them
should excuse himself or herself long enough to

I was speaking to several retail merchants at
a convention recently along the above lines, and
after I had finished one of them got up and said:
' ' Perhaps the merchants you know back East may
be inattentive to customers, but out here (it was in
the West) we know how to treat people."
My reply was : ' ' The next time you are in
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had a ' ' horseshoe ' ' display of machines opposite
the front door and the woman after hesitating
a moment began examining them all, apparently
with child-like interest. Everyone on the main
floor was busy except the salesman I was talking
with, and I said to him: "Isn't there a chance
for a sale up there?" "Oh, no, she's Polish,"
was his answer, ' ' we have lots of them come in
and wander around that way. They can't speak
English very well, and most of them you can't
get anything out of, they go out without buying."
I then asked him to let me have a try. He
grinned and said ' ' Go to it. " I did. At first I
could get little out of this old woman, except a
child-like grin, and some gibberish about ' ' much
pretty music box, ' ' but by patience and serious
attention and attempts to get her interest I finally
conveyed to her the prices, convinced her that the
store was on the level and wanted her business
and I sold her a tpiOQ size Vietrola. She had the
money with her. The foreign element have the
cash, and if you can get their confidence will dig
it up on the spot. Any merchant who is making
a study of this class of business will tell you I am
right. However, you have to have patience with
these people. Often a supercilious smile at some
break they make or lack of tact in stating the
price will kill a sale. Many of them are not yet
entirely conversant with our up-to-date American
way of doing business, they are suspicious of
everything that is going to take a nickel more
Than is necessary of their bank-roll, but they will
spend freely if they want what you have and can
he convinced that they are getting 100 cents worth
for a dollar.
Speaking of callers of all kinds dropping in
' ' just to wait for someone " or " look around a
little, ' ' do your sales people evidence interest in
playing some records for such people, and make
them feel, not just tell them, but convey the feeling
that they are not under obligation. Are the names
of these people secured in a tactful manner, and
are they followed up to see if they can be secured
as machine or record customers?
Another thing. How is your credit man, or if
you haven 't a man employed especially for that
purpose, how tactful and alert to opportunities,
how good at si: ing up human nature, is the man
or woman who does look after your credits ' Here
is what I mean : A couple of months ago I was
visiting in a Massachusetts town, and one day
strolled into a live-looking talking machine and
piano store. . The proprietor was his own credit
man. We were standing near the front door,
when a Swedish girl, about twenty-four I judje,
came in and asked to see a certain record which
had caught her eye as she passed the window.
The dealer pulled it down himself and on learning the price she said, ' ' I take it. ' ' However,
after looking into her purse and scrambling
around in the pockets of her coat, she flushed and
stammered out the fact that she didn 't have
change enough, left her money on her table in
her room at home. The dealer without hesitancy
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He was all smiles: "Say," he told me, "you
know there are lots of those Swedish girls working
as maids around here; she looked honest, and I
presumed she must be a reliable girl working as
maid somewhere and that anyway I could afford
to take a chance for sixty-five cents for the business she might bring or send me later among her
friends. Well, what do you think. This morningshe came in, paid me the sixty-five cents and said
she and her husband, who works in the steel mills
and has a good job, were coming down and buy a
talking machine, a big one, next Saturday. In
fact, she has already picked out the machine, and
paid $20 on it. Ain't that great? But say, suppose I had had a bum credit man on the job ;

the system the man. Nothing can beat the good
old rule of being human; discretion is the better
part of valor, in the trenches of the battlefield or
in the trenches of the fields of business.

THE

TALKING

MACHINE

FORM

ORGANIZED

happen; only you very often don't realize that
they're happening. Perhaps you must run your
credits by a system. Well and good, but see to
it that the man is running the system, and not

CO.

TO MAKE

CABINETS

Pitt

ELECTRIC

—

12

MONTHS

TO

PAY

The first payment brings yon the sign —yon bare the 12 mOBthi
to make the final payments.
Pays for itself many timet oret.
Won't

Rot, Rust
or
Never Needs Painting

Fade

Being made of porcelain enameled steel by a special baking
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The only, expense in operating this sign is a few cents a day for
electricity. The clean white letters stand out plainly and distinctly inthe day time as well as night time. It acts as a cheerful salesman inviting customers to trade with you — it attracts
them to your store from blocks in each direction. It creates the
impression that your store is distinctive. Pays for itself many
times over. Give new customers a chance to find you- — put a beautiful porcelain enameled steel sign in front of your store.
Brighten up for the dark winter days coming. Send for full
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AcmeDie-Cejstin^Corp.
Boston Rochester BrooklynN.Y. Detroit Chicago

PARTS

The Haag & Eessix Co. has been incorporated
under the laws of the State of Delaware to manufacture talking machine cabinets and other parts.
The capital is $50,000 and the incorporators are
A. H. Haag, Narlerth, Pa.; Sydney G. Swain,
Richmond, Va., and George Kessix, of Philadelphia.

TEAR

-CASTINGSALUMINUM- ZINC-TIN ®.LEADALL°YS

PHONO

The Plymouth Phono Parts Co. has been incorporated in Plymouth, Wis., to manufacture
phonographs and parts. The incorporators are
Harry W. Bolens, George C. Trotter and W. H.
Thammen. The new company has a capital stock
of $50,000.

gosh, I hate to think of it. ' '
There you are; that's a true incident. You
may say it is an unusual case, but such things do

said: "Here, that's all right, go ahead with it,
and it will be all right to bring me the 65 cents
in the morning. She took the record and went
out. The next afternoon I was downtown and
dropped in to ask my friend how his Swedish
credit test, for so I called it jokingly, came out.
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One of the particularly interesting papers read
at the recent convention of the Piano Merchants'
Association of Ohio from the viewpoint of the
talking machine man, and there were a number
of members of the trade present, was that presented by Frank Goosman, of the Goosman Piano
Co., Toledo, on the subject of "The Talking Machine Business and Its Relation to the Piano
Business". That Mr. Goosman has found the
relationship to be a most satisfactory one is indicated by his paper which read as follows:
A number of years ago I was employed in one
of Cleveland 's piano houses and our greatest and
most trying question was to get people into our
store. In those days the volume of any store 's
business depended upon the number and quality
of its solicitors or canvassers, as "drop-ins" were
scarce, and no store could live on this business.
We tried special sales and contests with good
results, but there was invariably a lull after the
special sale or contest, so we were again obliged
to resort to the canvassers. Consequently it was
a continued grind to get enough customers in the
store to make any showing whatever.
When the player-piano became a success we
tried concerts, both public and private, with the
same idea that if we could get people into our
store there was always the chance of making a
prospective buyer.
When I moved to Toledo and opened a store
the same problem presented itself and we worked
the same old methods. We were continually canvassed by talking machine salesmen, and I distinctly remember the salesman representing a popular talking machine manufacturer saying after
we had refused to consider his proposition, ' ' You
will think differently in a year and you will want
our line when it is too late to get the agency."
We did and tried repeatedly to get the agency
later without result. We styled ourselves ' ' piano
men ' ' and did not want to be bothered with such
a thing as the talking machine; however, shortly
after we took on a line and after the publicbecame acquainted with the fact we commenced
to have a few more calls and our salesmen had
opportunities of talking with a new class of people
deeply interested in music; and realized that it
was a coming factor in the music business.
At that time we did not think much of the
record business, but after a number of sales we
were forced to put in a complete stock of records
to take care of the increased demand. Since then
there has been no time when we were lonesome
for want of callers; in fact, it has been necessary
for us to treble our sales force, besides adding
extra help to take care of the record business. .
Talking Machines Bring Piano Trade
A piano salesman is always on the floor, and
practically all callers are questioned regarding
their musical needs and requirements, and we can
credit innumerable piano and player-piano sales
to the talking machine business. We have sold
a great many talking machines that have later
been taken in again as part payment on either
a piano or player-piano, and our business in this
regard alone pays for the handling of the talking
machine business.
We get more prospects than our force can take
care of, and as far as we are concerned the day
of the canvasser is past. Our store is visited by
scores of people each day to listen to the latest
records, which, as you know, are widely advertised
by the manufacturers twice each month, and upto-date salesmen take advantage of this to talk
piano.
To me the fact that this talking machine business has created an interest in music and kejeps
one's store force busy is about the most important improvement in the selling end in the music
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industry, though there is still an angle that should
not be overlooked as it pertains to the financial
end of the business.
When we were doing the canvass, contest and
special sale "stunts" there was practically no
limit as to the time allowed a customer in which
to pay for his piano. If he only had $5.00 or
$10.00 in his pocket and a house to put a piano
into he could buy most anything in the store.
During these days I have seen contracts that
extended from five to six vears. This made it
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hard for the dealer to finance, as he was continually borrowing or selling paper, and there is
little wonder there were so many failures aud
arrests of dealers who were charged as embezzlers owing to their being obliged to spend the
money received on accounts that had been sold
either to the piano manufacturer, banker or some
other third person.
Shortening Piano Terms
The talking machine business, in my estimation,
has been largely responsible for the change that
has taken place on this end. After the dealer
put in a few machines and sold them on as short
time as six to eight months, besides many cash
deals, he began to realize that he was turning
his investment twice and sometimes three times
per year, compared with one turn in about two
years on his piano business. He immediately
commenced to use his talking machine profits and
cash to help finance his piano business and in a
short time some of the better dealers who required
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J. A. Rummel, of Saginaw, Mich., has joined
the sales force of the Reed Co., Pittsburgh, Pa.,
distributors of the Regina phonographs and talking machine accessories. He comes to the Reed
Co. from the Herzog Furniture Co., having represented this concern in Michigan and Indiana for
twelve years. He returns to cover the music trade
in this same territory.
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To my mind the retail piano business is healthier
than it vhas been for years, and one of the direct
causes has been the combining of the talking
machine business with it.
The talking machine business has been one of
the means of creating a desire for music in the
home. The prices of the machines and records are
within the reach of all, and by the unlimited
supply of the selections of records of all classes
of music it has supplied all tastes. The education
thus supplied demands more, and usually the next
step is a piano.
To sum up, the talking machine has supplied
our stores with customers, it has provided a way
to cut down our overhead expense, shortened the
time on leases, which means much larger payments
and quicker turnover, and is the source of a larger
cash revenue than most piano dealers dreamed of,
for a well-managed talking machine department
has put many a piano dealer on the path of
success.
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a long time account with the piano manufacturers .
were shortening their time and in many cases
developing into cash buyers.
The piano manufacturers, on the other hand,
were quick to see this change and they commenced to demand shorter time from the dealer.
This, in turn, caused the dealer who was purchasing his stock on time to either sell on shorter
time or be forced out of business on account of
his inability to turn his accounts, and there were
any number of dealers who were not strong enough
to change their habits and were obliged to discontinue business.
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Hallowe'en is a night for mirth and music, for
dancing and singing, and what better for all of
this than the ever-ready phonograph'? Between
the dances and during the refreshment hour the
best kind of entertainment can be had through
the rendition of songs and marches appropriate
to the season. It is well, then, for the dealer in
talking machines to play up his records and
instruments for the night of the witches' revel.
An excellent method of doing this was adopted
by the DeMoll Co., of Washington, D. C. They
encouraged the trade of the school children, and
through them that of their elders, by having
printed a large number of orange cards, adorned
with silhouettes of a witch or a cat, and having
printed on the reverse side:

was perched a big white owl. Above his head
was a card:

Come toSee
DeMOLLS
for the
Hallowe'en
records.
our window
for best
the latest
hits.
Look at the witch and make a wish.

An Effective "After-Supper" Sale
The tendency of the age is towards shortei
rather than longer hours for business, yet in the
small towns, especially those in agricultural districts, it is almost impossible to close the stores
every evening. On Saturday evenings, in particular, the farmers and miners come into town
in great numbers. They are at leisure, they have
time and money both to spend, and the merchant
who makes them the best offer is the one who is

These cards w-ere distributed at recess, and the
way in which they were phrased naturally caused
all the youngsters to make it a point to see those
windows on their way home from school. So
striking were they that all the children mentioned
it at home, and soon the whole city was talking
of the wonderful witch windows — and the talking machine displayed in connection with same
therefore came in for an immense amount of effective publicity. The most prominent display
was the dancing witch. In the center of the
window was a mound strewn with branches of oak
leaves, on which was the life-size figure of a dancing crone, in flame-color skirt, black bodice, broad
orange girdle, flowing cape of yellow and orange
and tall peaked cap of orange and black. She had
a red, pointed nose, and long straggling white
locks, while on her upraised skinny hand was
perched a black bat. From the ceiling were hung
branches of red and yellow autumn leaves, ami
some were banked in the background. At one
side was a Vietrola, and among the autumn leaves
were scattered a number of records, whieh were
listed in a card down front. At the base of the
mound on which the witch stood was an art card:
"Look at the Witch and make a wish."
Another window showed a little, old, bent witch
standing in the center gaudily attired in orange,
red and black, with tall peaked hat and straggling gray locks. There are two Victrolas on
either side of her, and she held in her hand twisted
strands of red and yellow paper which extended
to each of the instruments. A long-stemmed
chrysanthemum and spray of red leaves lay on
each of the talking machines, and on one of them

Represents

—

WHO-O-O! WHO-O-O! WHO-O-O!
WHO IS WISE?
Who ever buys a Blank talking machine and
supply of records for a jolly
Hallowe'en Entertainment.
A third window', with heavy curtains of mousecolored velvet, showed a talker in the center, on
a mound of dead leaves, and by it the crouching
figure of a witch, one hand to her ear, listening to
the music, and the other stretched out towards a
number of records scattered among the leaves
while a card advised:
Music Hath Charms to Soothe the Savage
Breast. The strains of a Vietrola enchant
even the malevolent witch.

going to be patronized. By "the best offer" is
not necessarily meant the lowest price — but the
merchandise which will afford the greatest allaround satisfaction.
In order to corner this valuable trade Lairs.
Charleston, Mo., recently had some hand bill?
printed and put in every vehicle that came to town
during the week:
MEET
ME ATNight,
LAIRS
Saturday
o'clock ATTRACTIONS
SPECIAL AFTER7:00SUPPER
Everybody seems to come to Charleston on
Saturday night, hence we have prepared a
store
for Saturday
-which and
we
know program
will be proflitable
to allevening
who attend,
interesting as well.
The prices named on these musical instruments will hold good for Saturday eveningonly
— from
to 11:00of o'clock.
There
will 7:00
be plenty
GOOD SEATS. ICE
WATER. MUSIC and MERCHANDISE, liom
start to finish.
Meet your friends here after the first show
if not before.
Take vour time to see and hear demonstrated
of our TALKING MACHINESallandgrades
RECORDS.
You
will
not
be
urged
to buy — BUT YOU
WILL BUY.
Don't Forget
the
LAIRS Date.
The concert was held in the main salesroom, an
abundance of camp chairs being in readiness so
that there were seats for all comers. There were
reallv two concerts instead of one. the first lasting
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from 7:33 to 8:30, and the second "from 9:30 to
10:30 (to catch the crowd who streamed out of
the movie theatres at nine o'clock). Each eoncert was divided into two parts, one being devoted
to popular, and the other to classical music, so
as to suit all tastes. Set about the room were
a number of talking machines and between the
formal concerts — for which printed programs were
given — the salesmen demonstrated the different
instruments, and played any of the records the
crowds desired to hear.
They arranged a fascinating window to call
special attention to their evening sale and concert. Cardboard cuts of the leading singers and
instrumentalists are easy to obtain, being sent
by the record manufacturers on request. Placed
on a table, tilted at such an angle that it could
be easily read from the outside, was the program
for the evening concert. From each name on the
program there extended a narrow red ribbon to a
cut-out of that artist fastened to the wall or
placed on an easel, while at the bare of the table
was a card: "Note the galaxy of stars we have
assembled for your evening's entertainment."
FUND
Kentucky

TO

BUY

TALKING

MACHINE

Newspaper
Starts Fund to Furnish
Tuberculosis Patients with Music.

Paducah, Ea\, September 30. — A movement has
been started in this city "by The Sun to aid in
the fight against the white plague which has
stricken returned soldiers, sailors and marines.
In the fight against tuberculosis the mental attitude of the patient is of prime importance and
music has been one of the essential factors in
helping to keep up personal courage. Realizing
this, a fund has been started to purchase talking
machines and records, known as the Ex-Service
Men's Phonograph Fund. One -hundred eitiiens
have been called upon to contribute one dollar
each to make up the fund and give the men a
machine on which they can enjoy the latest music.
This fund is being rapidly subscribed and in a
short time the boys who have become victims of
tuberculosis while in their country's service will
te helped and cheered on their way to health.
CABINET

CONCERN

INCORPORATED

The Badger Cabinet Co., Plymouth, Wis., has
been incorporated to manufacture woodenware,
household furniture and cabinets for musical instruments. The capital of the new concern is
$100,000 and the incorporators are J. E. Curtiss,
G. W. Briekbauer and A. B. Elmer.
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(MODEL A)
Reproducer

Designed to PERFECTLY play Edison Disc Records on "Victrolas" or "Grafonolas." Easy to
attach — slips on — a child can do it. The Vicsonia is recognized as the BEST reproducer for its
particular purpose. ORDER NOW.
ATTENTION!!!
Model B Vicsonia now ready. Plays all hill and dale records — Pathe, Edison, OkeH, Lyric, Aeolian, Vocalion, etc.
A sample reproducer Model A or B will be sent on receipt of $4.50 Retail price $7 . 50.
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the original Console Phonograph.
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Put Forth by Peptimist, Published by the Columbia Co. — Worth Reading and Applying.
I. This Idea Makes Sales. — Here 's a good one.
Give it to your small dealers. The incident comes
from a jeweler who had his Grafonola department
in the rear of his store. A customer entered to
buy a collar-button. Asked if he wished to buy
anything else he replied, ' ' Not to-day, ' ' and
started for the door. At that moment a record
was started on the Grafonola at the rear of the
store. The customer turned back, was interested,
and bought a complete Grafonola and record outfit.
That dealer tells us by keeping records "going"
he has sold any number of people who have only
come in for small articles of jewelry.
II. This Idea Makes 'Em Quick. — One handicap in a small Grafonola shop is the length of
time it sometimes takes for a customer to buy
a record. They often listen to a record two or
three times to "get the words." Overcome this
difficulty by purchasing the sheet music of popular numbers each month and hand a copy to
customer while records are being played. This
helps sales, and helps make them quickly.
III. This Idea Makes More of 'Em. — Keep a
record of the individual selections purchased by
customers. As each new Supplement appears
write a personal letter to customers mentioning
a certain new record which is along- the lines

H.

J.

Jewel
EXECUTIVE
FINISHING

Cleveland, O., October 6. — C. H. Bandolph,
proprietor of Randolph 's House of Good Music,
is building a two-story building, 44 x 110 feet,
adjoining his present location at 1010 St. Claire
avenue, N. E., to which he will move his business
as- soon ' as it is completed. The building is
splendidly designed and will be beautifully decorated. The basement will be used for storage
purposes, the first floor for talking machines and
records and the second floor for pianos. Mr.
Randolph handles the Bush & Lane line of pianos
and players and the Pathe, Columbia and Bush
& Lane phonographs.

KRONOLD

RECORDS

FOR PATHE

Widely Known 'Cellist Signs Three Years' Contract to Make Records for Pathe Freres Phonograph Co. — Announce Four Initial Recordings
An interesting announcement emanates from
Pat lie headquarters, Brooklyn, N. Y., to the effect that Hans Kronold, the celebrated concert
'cellist, has recently signed a three years' contract witli the Pathe Freres Phonograph Co., by.
which lie will record exclusively for them. He
has recently made four excellent records, "Berceuse ' ' from Godard 's Joeelyn, the orthodox
version of Kol Nidrei, the Hebrew song ' ' Eli,
Eli, ' ' and ' ' Irish Airs, ' ' the latter arranged by
Mr. Kronold himself.
Among the recent visitors to Pathe headquarters in Brooklyn was A. B. Stode, manager for
Wm. Volker, Pathe distributors of Houston,
Texas; the general manager of John A. Futch
& Co., Pathe distributors of Jacksonville, Fla.,
and W. O. Ainslee, of Hallet & Davis, Pathe distributors of Boston, Mass.
Charles H. Long has opened a new talking
machine store in the rooms over Balmut 's Shoe
Store on South Main street, Winchester, Ky. It
is attractively arranged and decorated.
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of the ones recently purchased by them, which
you are sure they will enjoy. This idea can also
be applied to moving overstock records.
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Phonograph Diamond and Sapphire Reproducing Points — Recording Laboratory Jewels — Rough Diamond — Diamond Powder — Experimental Work.
Jewels manufactured for all talking machine records. Consulting Specialist
on all .experiments relating to any new recording grooves. Recording
problems satisfactorily worked out.

BUILDING

FOR

C. H. RANDOLPH

Cleveland Bush & Lane Representative Erecting
New Two-story Building

SPECIAL

VICTOR

CO. DIVIDEND

The Victor Talking Machine Co. last month
declared a special dividend of 15 per cent, on
the common stock, in addition to the regular
quarterly dividend of *5 per cent. The usual
quarterly dividend of $1.75 on the preferred
stock was also declared. All are payable October 15 to stockholders of record.
NEW

AUTOMOBILE

TO HELP

TRADE

BENSON, NEB., October 2.— C. 0. Hurd &
Sons, Pathe dealers of this city, have just added
to their Pathe department a new automobile
for use in serving their Pathe patrons, as well
as for soliciting new business in the rural districts. Mr. Hitchcock, well-known in this city,
will take charge of the department and outside
work. C. O. Hurd & Sons anticipate a very
large and substantial fall machine and record
business,
and are well prepared to take care of
all of it.
LUDDEN

& BATES

HANDLE

COLUMBIA

Ludden & Bates, who conduct one of the
largest and most popular music houses in Atlanta, Ga., and who have long represented the
Chickering piano, have now taken on the agency
for the Columbia Grafonola, which will be sold
in a new department on the first floor at 18 North
Prvor street.

The Talking Machine World, New York, October, 1919
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A real Quality Phonograph built up to
a standard— Not down to a price.
In the long run you cannot afford to
sell anything but the Best. It is the only
road to permanent profits and success.
The Stradivara embodies — seven-eighth
inch case stock — selected veneers —
faultless finish— exquisite designs— positive automatic stop — supersensitive
soundbox and tone arm — trouble proof
quality motors— spruce sounding board
— tone that has made the Stradivara
world famous.
Stradivara dealers are
astic family of satisfied
men in the retail trade
long with us if you
something better.

the most enthusiand profit-taking
today. You beare looking for

A complete line — liberal discounts —
advertising service.
Write Today —
The

It Will Pay You
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Coshocton, Ohio
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Most Trouble in Connection With Accurate Reproduction Lies in the Diaphragm, According
to N. A. Kurman — Some Interesting Thoughts
in This Connection Presented
New York City, September 28, 1919.
Editor, Talking Machine "World,
Dear Sir — In your August issue there is an
excellent article by Mr. Mapes upon the relative
value of the needle to the problem of humanizing
the talking machine. I hardly care to take issue
with Mr. Mapes upon the importance of proper
ueedle selection, yet I feel that he throws the
burden of many mechanical sins upon the lowly
stylus, whose sole mission in its short life is but
to humbly follow in the musical tracks that were
made by others.
The .modern talking machine represents the
combined efforts of many brainy men and shares
with the motion picture the glory of being one
of the most powerful factors in adding to the
sum of human happiness. Perfect as it is today,
yet we strive and will continue to strive for even
better reproduction, purer tone and the elimination of those qualities we consider objectionable.
To my mind the seat of most trouble in connection with accurate reproduction lies in the
diaphragm. It is certainly true that at the
present stage of the art there is nothing like
mica. No other material possesses the resonance,
the lightness and the resilience. But mica varies,
it develops inequalities, it is mechanically delicate, it does not readily lend itself to research
upon the correct shape of thickness graduation.
Theoretically, all any diaphragm does is eonvert, by causing a series of compressions and
decompressions, the mechanical vibrations of the
stylus to air waves. Practically, the diaphragm
superimposes upon these air waves its own inherent resonant qualities, with the familiar resultants, tone modifications and false harmonics.
This accounts for the tonal differences between
mica, aluminum, fibre and other materials. Then,
again, like the waves that radiate from the spot
where a stone has hit water, the mechanical vibrations set up at the center of any fiat diaphragm tend to radiate in circles to the edge.
This has been recognized by many inventors who
have endeavored to do away with this objection
able feature by one method or another, mostly
by making rings or fluting., in metal diaphragms
to break the radial passage of these waves.
I have gone to some trouble to determine that
while in themselves these circular radiations are
comparatively unimportant in the transmission of
tones of ordinary magnitude, yet they destroy to
a great extent the more delicate over-tones on
which we depend for musical quality and tonal
recognizability.
The natural periodicity, or point of resonance
of any diaphragh, depends upon its structure,
size and thickness, the usual point being about
900 cycles per second, which is well within the
range of those frequencies used vocally. It is
readily seen, therefore, that when a note that is
approximately of the same resonance j>oint as a
diaphragm is thrown mechanically on that dia
phragm there is undue distortion and our old
enemy, General Blast, shrieks his contempt of
our efforts and spoils another sale.
The ideal diaphragm must be one that has a
point of resonance above that of vocal and instrumental vibrations. It must possess the necessary resilience to transform the delicate overtones without distortion, at the same time stiff
enough to carry the loudest tones without overvibration — one that will never vary, but stand
like Gibraltar, a musical rock upon which we
can base our artistic and financial hopes. Thanking you for your courtesy,
Very truly yours, Nathan A. Kurman.
The May Co., Cleveland, O., has been remodeling its talking machine department in
preparation for expected increased business next
sea son.
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Dealers Lament Inability to Secure More Goods
— Great Demand for Machines and Records —
Dealers Plan Numerous Edison Tone Tests
OWENSBOEO, Ky., October 2— The demand
for talking machines and records in this section of
the South continues stronger than ever and
dealers who could make many sales if they could
receive their shipments from the factories are
hoping for better times in the matter of production. Victor and Edison dealers especially
complain of a shortage of stock and the September records were disposed of almost as soon as
they arrived.
The Geo. H. Cox Co. handles the agency exclusively for the Edison phonograph while the
George Steitler and the R. C. Hardwick jewelry
stores are the agents for the Victor line. The
Samuel Bittel Music Co. sells the Patke and Columbia, R. S. Thomberry the Brunswick, and

/1e.wY°rk

f Jagoe 's Book Store the Wilson and Columbia[This enterprising list of dealers have boomed
the trade of all lines of machines to the point
where they are forced to decrease their efforts
on account of shortage of stock to sell.
Records are in special demand because there are
a number of musical collectors in this city who
pride themselves on their fine library of records.
This has brought about a large demand for the
classical music as well as the popular song hits.
During the holiday season there will be several
Edison tone tests held here if sufficient stock
can be obtained to warrant it. Red Seal records
are selling fast since the recent reduction.
Dealers say that many sales are being made
to farmers, who owing to increased prosperity
are eager to provide their homes with music.
The Phonograph Motors Corp., Chicago, 111.,
has been incorporated with a capital of $200,000.
The incorporators are Jay M. Johnson, A. Poss
and Ernest E. Meyer.
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Mellor's, whose Victor Wholesale Warerooms are here illustrated, would appreciate
the opportunity of demonstrating to you their prompt and
efficient service.
Victor Wholesalers
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PITTSBURGH

Established
1831
604 Wood

St. Pittsburgh
's

shot

20

THE

TALKING

MACHINE

October, 1919

WORLD

i
Profitable
Records

Move
an

A well-known talking machine dealer was observed recently checking up carefully a new shipment of badly needed records and with the assistance of a clerk going carefully over a special
card file and addressing postcards to a selected
group of customers. Upon inquiry the dealer
did not hesitate to tell the reason for his
activity and therein was offered a hint to some
other retailers who may desire to hold trade,
even though they may not be able to meet all
demands.
' ' The record scarcity that has prevailed for a
couple of years has taught me a number of newlessons in merchandising," said the dealer.
' ' When the shortage first began to make itself
felt I was content to explain to prospective customers that I did not have the desired records
in stock, but would endeavor to get them for
them and then proceed to try and sell some other
records that I did not have on the shelves. I felt,
however, that the majority of them were customers who were inclined to shop about in an endeavor to get desired records rather than wait for
me to obtain them and a comparatively small
number of them could be induced to buy other
records for which they had not inquired.
"After thinking the matter over carefully 1
came to the conclusion that the situation afforded
an excellent opportunity for a possible follow-up
and have adopted a system whereby the name
and address of every inquirer for a record which
I cannot supply is recorded. With our regular
customers this is a comparatively simple matter
and it is not difficult in one way or another to
get the name and address of the transients if
only on the appeal that I desire to send them
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"The talking machine business is in a large
sense a matter of service and I find this little
idea of special service proving one of the best
innovations I have ever introduced. "
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' ' I am frank to say that the majority of "those
to whom we had sent postcards had already purchased the desired records somewhere else, but
the service implied by the sending of the card
proved an immediate hit and I was surprised to
see the number of people who took occasion to
drop in and express their appreciation of my

Record

is manufactured

§|

Friends

Service

' ' This inquiry follow-up system is now a regular part of the establishment. It may be that in
the near future the record situation will change
so that all inquiries for records can be answered
with the delivery of the goods, but until such
time I am adding materially to my mailing list
and am building up friends who are going to
prove a distinct asset in the future. In fact,
they have already proved assets in holding the
trade that I have already established. Any buyer
naturally likes to feel that he is considered worthy
of special attention and is always impressed by
such attention. A man or woman may come into
a store for a record, go out without it and forget
the incident. To receive three weeks or a mouth
later a postcard indicating that their request has
been made a matter of record and is still in the
dealer 's mind naturally flatters them whether or
not they may want a record at that time.

for the record received a postcard from us announcing that a supply had been received and
that one was being reserved for them, and that
we also had a number of new records that might
prove interesting, several of the new numbers
being listed on the card.

the best
duce.

PHONOGRAPH

Never

in

courtesy in advising them of the receipt of the
records and reserving one for them. The reservation, of course, was a matter of form. I put half
a dozen or a dozen records to one side for a week
or ten days in case some of the customers called
my bluff and then found no difficulty in disposing
of them to other visitors. The number of those
who came in to thank me for my attention and
who remained to buy records from the new or
old lists more than repaid me for anj' trouble
taken to keep them in mind of my store and to
show them that I had kept thenr in mind.

il!llllllllllllll!lll!llllillMII!!llllllllllllllillllll!lI

Lateral

LIBERTY

Special

pilllll!Silllllllllllllllll!ll!lllllllllllllll!!llllllll|

belief

THE

Shortage

some special literature in the future. I established acard file on the following system: When
the first call came in for a record of a popular
number which we had not yet received, or of
which we were sold out, a card was made out
for that record and on this card was written
the name and address of all subsequent customers who inquired for that record and went out
unsatisfied. Naturally the file became quite well
filled. As each new set of records were received
from the factory the cards were taken from the
file and all those who had previously inquired
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Tracks and indentations, which produce scratch, keep forming so long
as you continue to use the ordinary
sharp point needle.
But while your records are becoming
scratched in your store you are making money on their sale.
Your customer, however, buys records

don't
Torringtons
they
because
scratch
the

fit

groove

per-

solely for pleasure, and your customer takes pleasure out of his talking machine outlay until his records
begin to scratch. Then good-bye
pleasure — and good-bye customer.
Did you ever hear a customer say
he was tired of his machine? Of
course, you did.
But it's a misapplied expression.
Actually he was tired of the scratch.
His musical longing is still just as
pronounced. His desire for music is
by no means satiated.
Keep your customers by keeping
their records free from scratch. And
you keep records free from scratch
when yo'u use a needle that has not
a sharp point. Torringtons are the
only needles made with a nicely
rounded point, and are the only
needles that fit the groove perfectly
and bring out the complete definition
of the record. Anything will wear
out with use — Torringtons prevent
records from scratching out

fectly.
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The above is a photograph
of a Torrington UNIFORM
needle placed in a record
groove (cross section) both
enlarged 100 diameters..
Note how perfectly it fits
the record tyroovc.

ing records.
— k length
in point

UNIFORM
There's bigger profits ,for
you when a superior product
reaches
through

your

happens

The ordinary sharp point needle,
with this weight, the equivalent of
9000 pounds per square inch, must dig
into the groove and wear an indentation, or track, each time it is used.
It cannot fail to do otherwise as the
surface of the groove is but 1/75 of
an inch thick.

until

looks
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when a sharp needle point, only
1/36000 of a square inch, weighing
exactly one-quarter of a pound, bears
down on the record?

the

nothing

and

out,

WORLD

groove

worn

with

wear

MACHINE

does

engravings

the

TALKING

customer

you.

—

finish

The suggestion in Plan K will make
moneyday forfor
you. Will you write toa copy?

—

and quality

—

of steel

Don't put it off until to-morrow, your
record business is- too important

President

Condon

&

Co.,

Fifth Avenue

Inc.,

Building,

orm

New

Sole
York

Agents
City

Needles

22

THE
VITANOLA

POPULARITY

TALKING

The M. M. Eoemer Sales Corp., distributors of
Vitanola talking machines, are now established in
their temporary headquarters at 400 West 23rd
street, New York City. In spite of the fact that
these temporary quarters are somewhat outside
the acknowledged wholesale talking machine district in New York City, their out-of-the-way location does not seem to be a detriment to their doing
business. In discussing the matter with The
World recently, M. M. Eoemer, president of the
company, said in part:
"It would seem that we are more or less in an
out-of-the-way place and that it would be a hard
proposition to have dealers in various sections of
New York call upon us. We have found it, however, the direct opposite. Talking machine merchants from every part of New J ersey, Manhattan,
Bronx and Brooklyn have been coming in.
"Business has never been better than it is right
now and it is only a question of a very short time
when we will have to stop soliciting new accounts.
We have to date opened accounts with some of the
finest class of merchants in this territory and I
can say without exaggeration that the dealers
Lave been pleased with the Vitanola product and
they all predict that it will be a valuable adjunct
to whatever lines they are at present carrying.
"I will say," continued Mr. Eoemer, "that the
extensive advertising now being carried on by
the Vitanola is a big help in doing this large
amount of business, but more than all the other
aids to the selling of the Vitanola talking machine is the fact that the Vitanola itself is distinctive. The dealer wants an instrument that
he can handle and know that when he sells it he
can be sure of the fact that there will be no comeback. He satisfies himself and his customer and
the advertising done in such publications as Literary Digest, Collier's, Saturday Evening Post,
backed up by the campaign also being taken care
of in the New York Times, tends to bring the
customer into the store for a Vitanola. This instrument sells itself and for the time being we
are making prompt deliveries which we trust we
will be able to continue for the balance of the

'
year. '
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A. P. Emerson, purchasing agent of the Pathe
Phonograph Co., recently visited Grand Rapids,
Mich., in the interests of the new cabinets which
it is said the Pathe Co. is planning to bring out.
These cabinets represent an entirely new idea in
construction and a large contract is expected to
be given to a Grand Eapids concern.

The early bird would go breakfastless regularly if it weren't for the earlier worm.
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National Advertising Booms Sales of Vitanola
Line and Inspires Dealers With Confidence —
M. M. Roemer Sales Corp., New York Agents
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TRADE

ACTIVITY

AT PROVIDENCE

Dealers Feeling Fall Kush and Making Preparations for Increased Business — Veale Joins
Kennedy & McKay Furniture Co.
Providence, E. I., October 4. — Tbe fall rush is
already being felt in this city and talking machine dealers are redoubling their efforts to secure
large stocks of machines and records. A general
spirit of optimism prevails and many firms are
expanding and increasing their sales forces. The
Tilden-Thurber Corp. is planning to double the
size of its talking machine department, owing to
the increased business in Victor, Aeolian and
Brunswick lines.
William Veale, who for several years was a
traveler for the Eastern Talking Machine Co.,
and at one time manager of the talking machine
department of the Outlet Co., has been added to
the force of the Kennedy & McKay Furniture
Co., which is entering the trade more actively
than ever before. Additional booths are being
installed and the whole department transferred
to the second floor.
The Edison Club established by the J. A. Foster Co. is proving very popular and the results
have been beyond expectations. This is the first
time an Edison Club has been tried out here and
its success is gratifying. Eepresentatives of the
Meiklejohn Co., Edison and Starr dealers recently
gave an Edison recital at the South Seekank,

album

has

resulted

largest talking machine

CONN.

Mass., Grange, at which many new prospects were
secured. H. W. Pildes, formerly with the Voealion
Co. here and later manager of the Tilden-Thurber
piano department, has joined the sales force of
the Meiklejohn Co.
A SUGGESTION

and

DAYS

at the time yon want it." This is
you want, advice.
seasonable

Hartman's, St. Joseph, Mich., recently put over'
some large sales by taking advantage of race
week in that city. Among the devotees of the
race track were many music lovers who were
by the clever publicity of this progresreached music
sive
house.
During the Blue Grass Fair in Lexington, Ky.,
the E. C. Christian Music Co. made a special drive
among the many visitors to that eity and many
sales were made at the warerooms at 205-207
East Main street.

record
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WINTER

Tiffin, 0., makes the following suggestion to prospects: "Pick out your machine to-day and we
will put it away for you, to be delivered whenever
you are ready. Then when winter winds begin
to blow and you want to be amused in your own
warm home you will not suffer the keen disappointment of not being able to secure the type

manufacturers
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The weather man has predicted a long winter
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Krasberg's New Standard motors operate as noiselessly as it is mechanically possible to make them.
Proper design, accurate workmanship and rigid inspection-— each contributes its share toward the creation of a line of phonograph motors which have made
the trademark KRASCO the synonym for quality
and leadership. Silent power — abundant, efficient,
always under control — is Krasberg's contribution to
the phonographic world.
Quantity production is now in full blast at Krasberg's. With twenty-five years of manufacturing experience behind it and a new plant under construction adding 130,000 additional square feet of floor
space, users of Krasberg motors are assured not only
of quality but quantity production. See that your
machines are KRASCO equipped.
New Standard

Krasberg Motor

No. 2 A
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Manufacturing
556 Late Shore IMve
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Why —
An
Analysis
of
the
Field
stores.)
To men and women together? (Replies from 136
A most complete and thorough investigation of
91% of the stores said ' ' women
(d ) Mechanical improvements?
the retail talking machine trade ,or at least the
most complete ever published for the purpose of
Average percentages for all stores:
94% of the stores said "men"
Sales to men
20.4%
trying out just what practice proves strongest in
6% of the stores said ' ' women
Sales to women
42.5%
the selling of machines and records, what class
Who Makes the Final Decision
Sales to men and women
37.1%
of people do most of the buying, types of machines
7.
Who makes the final decision to buy— the
Sales to men:
most in demand, etc., has just been completed
man or the women when botli are in the store
44
stores
said
10%
or
less
by the Sonora Phonograph Sales Co., and the
together? (Answered by 132 stores.)
55 stores said 10 to 20% find.)
Crowell Publishing Co. The results of the inves102 stores answered "women" (77.3%)
33 stores said 20 to 30%
tigation, which are generously offered to the
30 stores answered "men" (22.7%)
11 stores said 30 to 50%
trade as a whole through the medium of The Talk
3 stores said over 50%
Comments by stores answering:
ing Machine World, are deeply interesting and
Sales to women:
afford an excellent guide for the man who is
"The man buys what the woman likes."
4 stores said 109; or less
about to enter the field, or who, being in the field,
"The man says 'go ahead and get it if you
17 stores said 10 to 20% (inch)
has not been able to gauge conditions sufficiently
29 stores said 20 to 30%
well to win a suitable measure of success.
"The man puts it up to the woman."
55 stores said 30 to 50%
The investigations conducted by the Sonora
"As
it.' "a rule the man considers the woman's
want
31 stores said over 50%
choice — I think the woman dominates."
Co. covered twenty-eight States in practically all
"The man closes the final decision, though,
Sales to men and women together:
sections of the country, with the larger cities,
15 stores said 10% or less
such as New York, Boston, Chicago, Indianapolis,
of course, influenced by woman."
27 stores said 10 to 20% (inch)
Philadelphia, Cleveland, Portland, Ore.; Seattle.
"The man gives final O. K. on account of
25 stores said 20 to 30%
San Prancisco, etc., all being considered. Then,
43 stores said 30 to 50%
too, the situation in the smaller cities, such as
"Money involved makes man give final de26 stores said over 50%
Lowell and Pittsfield, Mass.; New Eocheile and
price feature. ' '
3. Is the first inspection made more often by
Portchester, N. Y.; Paterson, N. J., and Shamokin,
8. What sales arguments are used with greatmen or women?
est effect for men and women?
Pa., also received careful attention. The investigation was conducted along a defiinite line and
7 stores said "Men" (4.7%)
Arguments
Used for Men
cis on. ' '
the questions confined to nine distinct groups,
135 stores said "Women" (91.2%)
(Number of stores mentioning each)
covering practically every phase of the retail
6 stores said "50-50" (4.1%)
business. The questions and answers, which are
4. Do men or women show the greater knowlTone Quality
51
edge of musical instruments?
Mechanism
_
_
39
offered complete herewith, afford a treatise that
Brand
22
should prove of inestimable benefit to talking ma66 stores said "men" (46'.8%)
chine retailers and their salesmen generally for
Price —
„ _11
60 stores said "women" (42.6%)
the information, based upon actual facts, serves
15 stores said "about equal" (10.6%)
Quality
_ _
7 to discount many of the jpet theories.
5. Approximately what per cent, do the followDesign
_
3
ing influence
. the sale of phonographs (men and
The questions and answers thereto, as collated
women)
:
Durability
_
3
by the investigators, were:
Provide music for the home
5
(Average of percentages given)
1. What brands of phonographs does your store
Relaxation from business
2
Well-known brand
41.1%
carry? (Keplies from 148 stores.)
Victrola for Victor records
2
Aeolian
Mandel
Ideal
Quality of tone
31.1%
Guarantee
2
Ampliphone
Meteor
Independent
Exterior design and finish
18.1%
Naturalness of Tone
1
Artiste
Pathe
Kimball
Mechanical improvements
9.7%
Power of Tone
1
Brunswick Peerless Stodart
6. Are men or women more impressed by:
Easy payments
_
2
Cheney
Polliphone Tulotone
(a) Well-known brands?
To please their wives
1
Cleartone Kishell
Victor
Versatility _
50.6% of the stores said "men"
Columbia Sonora
Yitanola
Service _
_
49.4% of the stores said ' ' women ' '
Crescent Steger
Widdecomb
Ability to play all makes of records..
(b) Quality of tone?
Culptone Edison
World
44.5% of the stores said ' ' men ' '
Reputation of store
Lincoln
Humophone
Size
1
:__
55.5% of the stores said "women"
2. What percentage of your total sales of phon{Continued
on
Page 26)
(c) Appearance?
ographs are made to men alone? To women alone?
9% of the stores said "men"

FOR

DITSON

ENGLAND

VICTOR

VICTOR
ALONG

SERVICE

GOODS
FASTER.

IS CATCHING
' —STEADILY

This
in

is the

taking

Ditson

OLIVER

DITSON

NEW

time

ARE
THE

UP

AND

when

has

ORDERS

SURELY.

service

been

DEALERS

FACTORY

WITH

advantage

Service

COMING

of

counts

most

conditions.

tried

CO.

BOSTON

and

proven.

CHAS.

H.

DITSON
NEW

YORK

&

CO.

— *

THE

26
WHO

TALKING

MACHINE

makes of phonograph? Percentages of customers
interested in the following ways:
(Average of all stores)
15.6% by window display
26.1% by advertising of store
20.7% by magazine advertising of man
ufacturer

BUYS TALKERS AND RECORDS
{Continued from Page 25)

Arguments for Women
(Number of stores mentioning each)
Beauty of design
60
Tone quality
_
-..63
Brand
- 15
Mechanical features
—
— 2
Pleasure in the home
_
-. 7
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11.6% by newspaper advertising of manufacturer
26.0% by recommendation of friends
Other ways:

1LJlj'jl

J SPRING LUBRICANT
II QI FV'<1 GRAPHITE PHONO
Haley's Lubricant makes tke Motor make good
Is prepared in the proper consistency, will not run out, dry up. or
become sticky or rancid. Remains in its original ionn indefinitely
Put up in 1, 5, 10, 25 and 50-pound cant for dealers.
This under
lubricantthe istrade
also name
put upof in 4-ounce cans to retail at £5 cents
each
MjlUM^lallAFk
MACHI\E LUBRICANT
NOISELESS TALKING
FI1RFKA
Write for special proposition to jobbers.
ILSLEY-DOUBLEDAY & CO., 229 231 Front St.. New York

Conclusions From Foregoing Facts
Figures showing sales to women, etc., appear to
be about the same for large cities and small cities,
and there is no material difference in various
' ' A great deal to magazine advertising of
sections of the country.
There is no material difference in the reports
manufacturer."
' ' Our experience is that women read national
from department stores and music stores.
advertising — men local advertising."
Women influence sales in music stores in the
•
•
Magazine
advertising
of
manufacturer
a
2
'■
_
same proportion as they do department stores.
ty
Quali
Note.
— Tone demonstration
and playing the
In the department store field it is significant to
ted
l
men
k
era
res
Sev
New
Yor
sto
com
on
the
right record is the important sales argument for
great medium. ' '
note
that a large proportion of the leading stores
both men and women.
value of advertising in women's magazines
do not have phonograph departments. Stern's,
9. How do customers become interested in your
in interesting their customers.
Altman's, Saks' and Hearn's in New York do not
have phonograph departments. The same condi7l
tion prevails in many leading stores in other cities.
A demonstration of tone and the ability of the
salesman to select the right record is the most
productive selling method in the majority of stores.
From 95 to 100 per cent, of the phonographs
sold are for the home. The balance goes to clubs,
institutions, T. M. C. A. 's, etc.
Women buy phonographs not only for their
FAULTL
musical or entertainment value, but for placing
the finishing touch to the furnishings in their
homes. Therefore, the phonograph as an artistic
piece of furniture appeals to them strongly. This
PIVOT
BEARING
point is widely used as a selling argument reaching
the woman.
Education
What their neighbors have
Entertainment of friends
Dancing
Easy payments
Expression of tone— - _
Prestige
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—
_
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•'By personal touch of salesmen."
' ' By outside salesmen. ' '
Comments:
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Casters that roll easily across the floor — and
No chatter — no unsteadiness.
smoothly.

Simple construction — no complicated parts to
get out of order, nothing to retard easy
movement.
Strong — plenty
required places to resist strains.
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Silent — neat appearing — a real necessity to
YOUR
talking machine, these FAULTLESS
CASTERS.

Made
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The Petoskey Housefurnishing Co., Petoskey,
Mich., when advertising its ability to furnish the
home completely, makes the point in its publicity
that, no home is completely furnished without a
talking machine and a good collection of records.
The Jarvis-Estes Co., Lansing, Mich., carries a
large stock of Pathe phonographs and records
and pushes this line by continued advertising.
Service means doing the thing the customer
wants, before he has time to ask you why you
haven 't.

Faultless

FAULTLESS
COMPANY

EVANSVILLE,

Full Size — C-6S

St. Paul, Minn., October 5.— G-. Sommers & Co.,
Pathe distributors of this city, occupied one of the
choicest locations in the big Minnesota State Fair
held recently. Their booth measured 14 feet by
18 feet and was situated in the Varied Industries
Building, which seemed to be one of the most
popular among those attending the fair, which
number is estimated at 600,000. The "Actuelle"
created a great sensation, and through the entire
day hundreds of people crowded around the Sommers booth to see and hear it. G. Sommers & Co.
also made a large and interesting exhibit at the
State Fair in Huron, S. D.

ROTTEN

CASTER

AT FAIR

and

"G".

"Move

SENSATION

INDIANA

the FAULTLESS
Way"
Eastern Sales Office:
Geo. Mittleman, 487 Broadway, N. Y.

STONE

are the only miners and
facturers in this country of
Stone for use in Phonograph
making. Our product is now

We

manuRotten
Record
in use

manuevery record
ly country.
by practical
facturer inthis
We aye also
headquarters for all other minerals
for record making and everything we
handle is made especially for this purpose and absolutely guaranteed. Expert advice given upon any formula.

KEYSTONE MINERALS CO.
41 Union Square, New York City
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GENERAL

PHONO.

CORP.

PURCHASES

POLLOCK

The Kitchener, Ont., plant of the General Phonograph Corp. will manufacture a complete line of
motors, tone arms and sound boxes for the eonsumption of the company's Canadian trade and
for shipment to the British Empire. The motors
that will be manufactured will be partly the
Heineman type and partly a new design made
especially for the Canadian trade. Quantity deliveries will start approximately January 1, 1920.
A new building has already been started and the
plant will be considerably enlarged to take care
of the demands of the Canadian trade.
The tremendous demand for Heineman products
in the Dominion of Canada influenced Mr. Heineman to purchase the Pollock factory so that Canadian manufacturers may receive enhanced service
and co-operation. The Canadian office of the company, which is under the management of C. J.
Pott, has achieved remarkable success, and new
contracts are being signed daily whereby the leading phonograph manufacturers in Canada will be
able to secure^ Heineman motors to meet their requirements.

SWETT

FACTORY

MARDEN

Barber

Qraphophone
NEW YORK

The purchase of the Pollock factory at Kitchener, Ont., gives the General Phonograph Corp.
an imposing chain of manufacturing plants that
includes Elyria, O.; Newark, N. J.; Putnam, Conn.;
Springfield, Mass., and Kitchener. Every factory
is working to capacity and the output is increasing.
ORISON

the

Columbia

Secures Immediate Possession of Large Plant in Canada, Which Will Manufacture Motors, Tone
Arms and Sound Boxes for Canadian and British Trade — A. B. Pollock General Manager
Otto Heineman, president of the General Phonograph Corporation, New York, announced recently
that the company had purchased the factory of
the Pollock Mfg. Co., Kitchener, Ont., Canada.
The factory passed into immediate possession of
the company and Arthur B. Pollock, who was the
head of the Pollock Mfg. Co., will remain as general manager.
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SAYS

Ask Yourself Whether You Are Doing Everything
Possible to Improve Your Ability
Am I hitched up right, or am I a round peg in
a square hole ?
Do I feel every drop of blood and every fiber in
''
tugging
me my
to
work? away at my ambition, saying ' ' Amen
Am I backing up my chance in life in every
possible way, or am I sliding along the lines of
least resistance?
Am I keeping myself fit to do the biggest thing
possible to me every day of my life?
Am I working along the line of my talent, or am
I getting my living by my weakness instead of my
strength?
If you can answer the above questions in the
right way you will bring out a hundred per cent,
of your ability instead of the fifty per cent, that
the majority of young men are content to develop;
you will attain your ambition and be what you
long to be. — New Success.

Co.

HARVESTS

BOOM

DENVER

SALES

Money Coming in and Business Picking Up —
Edison Receiving Much Publicity — Concerts Aid
Dealers in Securing Numerous Prospects
Denver, Colo., October 3. — With the advent of
the harvest season business conditions are decidedly easier in this section and money is coming
in in large measure. The talking machine trade
is feeling the beneficial effects of this condition
and dealers all over the city report increased
business in both machines and records. The Edison
machine is receiving especial publicity through
the Denver Dry Goods Co., which does both wholesale and retail tarde. The McKannon Piano Co.
has also featured the Edison, as have the many
Edison dealers in this section.
The W. A. Hoover Co., which was formerly
wholesale distributor for the Pathe, has given up
this business on account of the growth of its drug
interests and in the future the wholesale end of
the Pathe distribution will be looked after by
William Volker & Co., 1628 Fourteenth street.
The retail agency will remain with the Daniels &
Fisher Stores Co.
The Darrow Music Co. will double its talking
machine department and has secured the store
next to its present quarters and the two will be
connected and made into one large department.
The Columbia -Graf onola and records are carried.
The Home Furnishing Co., Kalamazoo, Mich.,
claims to have the largest stock of talking machines in that city. The Columbia Grafonola and
the Brunswick are carried.

SONA-TONE

NOTICE: A special" model, not catalogued, the surplus supply
of which is limited, will be available to the general trade for
delivery October 27, 1919.
List price, $137.00.

This mode is of SONA-TONE standard construction and
finish, in solid mahogany, and is offered as an exceptionally salable
Holiday instrument.
Not sold in lots of less than ten.
Specifications furnished on request.

MODEL 130
PUy« all Records without Extra
Attachments.

SONA-TONE
Executive Offices
Worlds Tower Building'
1 10.1 12 West 40th Street
NEW YORK

PHONOGRAPH,

Inc.

Demonstration Rooms
Bush Terminal Sales Building
132 West 42d Street
NEW YORK
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RECORDOPHONE

A

Home

Recording

Machine

Trade
Announcement

Since the introduction of the ACME
PRODUCTS,
ACME
MOTORS,
ACME
TONE
ARMS, ACME
REPRODUCERS,
the demand

for the same

has grown

ing facilities at once became
of our trade.

We

so rapidly that our manufactur-

inadequate

had to find new

to cope with

manufacturing

the requirements

capacity and had to find

it at once.
So we decided to buy the entire plant and manufacturing facilities of the Audion Phonograph Co. in Boonton, N. J., one of the most up
to date and most efficient phonograph parts plants in this country.
We shall
continue to manufacture the well-known Audion products along with our own
and

will also manufacture

little home

recording

machine

graph, permitting the owner
ACME
RECORDOPHONE
DELIVERY.

Look for the name ACME
— Watch us Grow.

Scilie
NEW
46

the ACME
that can

be attached

to make his own records
is
NOW
READY

for anything

YORK

Murray

Street

that ingenious

to absolutely

any phono-

right in his home
The
FOR
IMMEDIATE

that goes into a phonograph

Phonograph

Telephone
Barclay 7633

Dealers

RECORDOPHONE,

Corporation
CHICAGO,

431

and

ILL.

S. Dearborn

Street

Telephone
Harrison 8021

The Acme Recordophone is now ready for immediate delivery in any quantity. It is
the greatest novelty the Phonographjxade has experienced the last 10 years. It will be
a prodigious money maker for you. It will be sold as an attachment to go on any phonograph and also with a complete cabinet. Our plans for marketing this wonderful little
device include a strong advertising cooperation on our part.
Wire For Your Territories Now.

October, 1919
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When the Presbyterian New Era Conference
recently proposed to fill the 3,000 vacant Presbyterian pulpits in this country with ''phonograph
pastors ' ' many persons and several editors took
occasion to allude to the absurdity of the thing,
declaring it to be a fantastic idea and not in
keeping with the ideals of the church. If these
same people had taken time to think seriously
about the matter or if they had kept abreast
of the times they would not have scoffed so readily,
for it is apparent to men and women conversant
with the music of to-day that the talking machine
has now reached a stage of perfection where it is
worthy to occupy a place in any walk of life. This
is proven by the tremendous increase in the number
of talking machines used in public schools and
other institutions of learning and even in the
churches themselves. Educators have recognized
the almost unlimited educational possibilities of the
talking machine and in many places it is a necessary part of the elementary and secondary educational system.
The pulpits throughout the country and the
ministers who occupy them are a great force in
educating- and molding public intelligence and
opinion. Good preachers are scarce in spite of the
fact that they are needed as never before. The
announcement that out of the 10,000 Presbyterian
pulpits in the United States some 3,000 were vacant
on account of this shortage shows that somethingought to be done. The action of the conference
in advocating talking machines for these churches
without a pastor shows recognition of the worth
of the talking machine and the present-day records.
Consider for a moment the advantage of having
sermons delivered by a machine, especially in the
small rural communities.
There is nothing so monotonous and lacking in
appeal as a poor sermon by a poor preacher. And
yet so many small pastorates which can not afford
to pay a good man a living wage for his work must
suffer from the lack of good preaching. Would it
not be infinitely better to hear the inspiring sermons of the greatest preachers in the country than
to listen to the halting attempts of a novice? To
secure such sermons by great men is a simple thing,
for all that is needed is a talking machine and a
few records. Half a dozen five-minute records
would make a sermon that would be worth listening
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to. And the advantages of having such a sermon
would be many. In the first place the words would
be clear and distinct and perfectly audible to everyone in the congregation, which would be a decided
improvement over many speakers who do not have
the qualities of good delivery. To those who say
that such records are not to be had, we may cite
the presidential campaign records which are beingused at the present time. These records are fiveminute records and the rendition is remarkably
clear and distinct. Anyone who has had the opportunity of hearing one of these records can have
no further doubts as to the possibilities of using
similar records in church preaching .
The famous English novelist, H. G-. Wells, predicted just such a use for the talking machine in his
book ' ' The Sleeper Awakes, ' ' a story dealing with
conditions which are imagined to be 200 years in
the future. He now has the chance to see his
prophecy fulfilled 200 years ahead of time! The
present move by the Presbyterian Conference is a
measure of economy also, for the best sermons of
a $20,000 preacher could be had in any church for
the cost of a machine and a few records. Can
anyone imagine that a congregation would not prefer to listen to the voice of a great minister, representing the highest intellect and the finest expression of religious thought to be found in the church,
rather than the hackneyed phrases of a man who
struggles along in martyrdom trying to eke out his
$70 salary with preaching ability of the same worth.
The talking machine has brought into the home
better music than can be found on the concert stage
in the large cities and today it is destined to solve
the problem confronting many small congregations
without ministers to preach to them.
Take, for example, the case of the circuit preacher
who makes his rounds of a certain section of the
outlying districts giving sermons at as many
churches as is possible in his limited time. Some communities get a visit only once in two or three weeks
and between visits they are without any means of
providing for some one to fill the plupit. If a talking machine were placed in these churches it would
be possible not only to have first-class sermons every
Sunday, but also as many times as desired during
the week. A library of records could easily be
established and a regular supply system arranged
so that new sermons could be supplied to each com-
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munity at stated intervals.
Prominent men would gladly co-operate in the
making of these records, as is evidenced by the
discussion on the subject at the recent conference.
Their work would take on an added interest for
them, for they would prepare their sermons with
the consciousness that they would be heard all over
the country by thousands of people and not only
by their own pastorate. Within a short time we
may expect to see this proposed plan in full operation and will have an opportunity to see if the expectations are fulfilled. When talking machines in
churches in every part of the country are takiug
the place of ministers and doing their work as ii
ought to be done the doubters will have their doubts
removed, for they will then have to believe the
testimony of their own eyes and ears.

"SEASONS"

IN RECORD
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Salesman Psychologist Tells How Taste for Certain Type of Records Changes
An observant talking machine salesman, who is
psychologically inclined, recently remarked that the
taste for certain talking machine records frequently
changes as styles in clothes do. In winter people
buy mostly grand opera selection, while in summer
they ask for dance records and other popular music.
This salesman believes that he can usually tell in
advance the kind of records his customers are going
to ask for. "The tall man with slender fingers and
a bow tie," he declared, "is nearly certain to ask
for a violin or piano solo by some great artist,
while the young girl in a tight skirt is after popular
dance music. Elderly people generally ask for old
songs like ' Swanee River' and 'Home, Sweet
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SOUTHERN INCORPORATION
"
Southern Supertone Talking Machine Co.,
Ala., has been incorporated under the laws
state to engage in the sale of talking machines and phonographs. The capital stock is
$50,000 and the incorporators are W. H. Plant and
others.

1492

:

1919

In 1492— Columbus Service.
In 1919 — Pearsall Service.
One WAS, an important discovery; the' other WILL BE profitable if you use
Pearsall Service. Up to the minute in ideas, suggestions and help.
To discover P. S. use a letter, order or phone call.

SILAS

E.

PEARSALL

WHOLESALE
Victrolas and Victor Records

We'll do the "shipping:

COMPANY

ONLY
10 East 39th Street, New York
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Evans-Salter Musical Bureau to Conduct Elaborate Series of Recitals During Season Featuring
the Leading Record Artists in the South

C. W. 'Shurnway, of Western Jobbing & Trading
Co., to Develop Emerson Record Business in
That Territory — Big Trade Anticipated

R. E. Meyer Assumes This Important Post With
The Reed Co. of Pittsburgh — Well Qualified to
Give Dealers Efficient Service.

Atlanta. Ga., October -. — Just as the talking
machine, in the course of its rapid development,
has served to attract noted artists into the realms
of commercial art, as it were, influencing them to
make records and thereby send their voices into the
homes of the country, so has come the reaction,
and the attraction into the realms of art of men
who have started their career in the business end
of tie game.
Among those who have gone into the artistic
side is Jack Salter, for fourteen years in the talking
machine business, and for the past eight years
manager of the Victrola department of the Cable
Piano Go. this city. Mr. Salter has become a member of the Evans-Salter Musical Bureau, which has
arranged to bring some of the foremost record
artists to Atlanta for recitals and concerts during
the coming season.
The series of light recitals began on October
20 with the appearance of Amelita Galli-Curci, the
noted soprano. Then at short intervals will come
Carolina Lazsari, contralto; Charles Haekett, tenor;
J ohn McCormack, Mary Garden, Toscha Seidel, the
violinist; Josef Hofmann, pianist: Emmy Destinn,
soprana; Eudolph Gan?, pianist, and Pasquale
Amato. According to present plans the season will
run until March 15.
Atlanta long ago proved itself to be a distinctly
musical city, and as suc-h offers strong support to
concerts and recitals given during past years. The
interest already shown in the coming ' ' All Star
Concert Series ' ' is pronounced, and the expectations
are that the commodious Auditorium- Armory will
be filled to capacity at each concert. The prices
asked for seats at the various recitals are particularly moderate, running from $1 to $2.50, with
liberal reductions when season tickets are purchased.
This new organization will do much for the advancement of music in this city.

Win. II. Shire, who has been visiting Emerson
jobbers in the Far West, has forwarded to the
executive officers excellent reports of the business
situation on the Pacific Coast. He states that C. W.
Shurnway, manager of the Western Jobbing & Trading Co., San Francisco, Cal., has opened up a jobbing office there and will handle a large stock of
Emerson records, including international and foreign
records. He is making plans to give the dealers in
Northern California effective service in handling
Emerson products. The main branch of this company is located at Los Angeles; this branch serving
the Southern California trade.
Mr. Shurnway has already placed the Emerson
line with many of the leading accounts in his territory, and looks forward to an enormous business.
Both branches are carrying complete stocks in anticipation ofa record-breaking trade.

Pittsburgh, Pa., October 6. — R. E. Meyer, who
has been prominent in advertising circles for the
past twelve years, has been appointed advertising
manager of The Beed Co., 237 Fifth avenue, this
city. Mr. Meyer has already assumed his new
duties, and is enthusiastic regarding the possibilities
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$1,000,000 INCORPORATE
The Arto Co., East Orange, N. J., has been incorporated to make phonographs, rolls, etc., with a
capital stock of $1,000,000. The incorporators of
this big concern are Harry H. Picking, Charles O.
Geyer and Stanley L Gedding, all of East Orange.

for developing and expanding the company 's publicity plans. He expects to give the dealers efficient
and intensive co-operation, and has asked the trade
to make any suggestions that will assist him in
carrying out this idea.
The Beed Co. has achieved exceptional success,
and W. H. Beed, Jr., president of the company, is
leaving nothing undone to help the company's dealers attain record-breaking sales totals this year.
The company was recently appointed distributor for
the Begina phonograph in the states of Pennsylvania, West Virginia, Virginia and Ohio, and it has
already established a chain of aggressive dealers
throughout this important territory. The company
also features to excellent advantage Beed record
racks, record demonstrating booths and Universal
player rolls, and is also a distributor of Operaphone
records. In fact, it handles a complete line of talking machine accessories, and is admirably equipped
to give the dealeis in this territory excellent service.
KNICKERBOCKER

NEW

INDUSTRIES

IN OSHKOSH

Oshkosh, Wis., October 6. — The Wilson Music
Co., formerly located at 169 Main street, Victor
dealer, recently moved into its new double store
building at 178-80 Main street, opposite its former
location. The new store has approximately 12,000
feet of floor space. The opening was marked with
a special musical program arranged for the entertainment of its visitors.

RECITAL

ATTRACTS

An invitation was extended to Victor dealers in
New York City and vicinity to attend the regular
monthly record recital held by the Knickerbocker
Talking Machine Co. in their concert hall at the
Knickerbocker headquarters, 138 to 140 West One
Hundred and Twenty-fourth street, on Monday
morning, September 29. A very interesting program was arranged, which started at 9:30 a. m.,
and included a luncheon at the close of the recital.
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Achieved by men who'have made
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M. M. ROEMER SALES CORPORATION
400 West 23rd Street. Suite 508-09
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A great deal of theoretical "bunk" is being
written these days concerning the various essentials
which a salesman must possess in order to be a
success. Many of the theories advanced by these
so-called experts on salesmanship have little practical usefulness outside of filling up pages of otherwise perfectly good white paper. The fact remains,
however, that both theorists and practical men are
agreed that no salesman can achieve lasting success unless he is imbued with confidence — confidence in himself and in the line he is representing.
There is a difference between confidence in one's
self and egotism. The egotistical person is obsessed
with the idea that whatever he does is right, simply
because he is the one who is doing it. He believes
that he excels in all the virtues and graces, and that
like the king he "can do no wrong." This belief
is a dangerous one, and has wrecked many an otherwise promising career. Confidence in one's self, on
the other hand, is an asset of almost incalculable
value, especially to the young salesman who has
his career before him. Confidence consists of the
belief that the job which lies before the individual
is not too great for him to accomplish successfully,
and this, applied to the selling of talking machines,
means that the salesman who has confidence in
himself believes thoroughly that he knows how to
sell, and that he can overcome all of the many difficulties which stand between him and the closing
of a sale.
Not alone is it necessary for the successful talking
machine salesman to have confidence in himself, but
it is equally essential that he have confidence in the
line of instruments he is selling.
A salesman may have every confidence in his
own ability, may believe, and, in fact, may have
proven, that he can sell anything with a motor,
a sound box, and a case, but if he is selling an
instrument concerning the superiority or at least
the fair value of which he is not convinced he
will not be half as successful as will his possibly
less experienced competitor, who nevertheless is enabled to sell the same kind of an instrument because
he absolutely believes that he is giving his customer
a talking machine that is absolute value for every
dollar which the customer pays.
Confidence in the line he is selling enables the
talking machine salesman to overcome successfully
most of the defensive arguments which every talking machine prospect advances. Furthermore, if
the salesman has absolute confidence in his instrument, believes thoroughly that it compares favorably
with any other instrument of similar class on the
market, believes that it will give satisfaction and
pleasure to the customer, he will be able to impart
unconsciously, but nevertheless certainly, some of
this confidence to the customer, who will gradually
find himself becoming more and more favorably
impressed with the instrument he is considering
purchasing.
The enthusiastic salesman, who is able to enthuse
his customer in turn, finds not only that his selling
difficulties diminish to a large extent, but finds also
New Automatic
Cover Sup port
Practical — Inexpensive
Fool Proof
Made in two different styles
No. 1 Fit Cover at any aogle
No. 2 Hinge Plate bent to
Fit Cover
Samples on Request
Quantity Discount
AUTOMATIC COVER SUPPORT MFG. CO.
54 JONES STREET
NEWARK. N. J.
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that the confidence and enthusiasm which the customer has absorbed from him do not die out with
the closing of the contract, but rather continue and
increase as the customer becomes more familiar with
the instrument he has purchased. This in turn
means that the customer becomes a satisfied one,
and is a booster for the salesman, his line and his
house, and, while the statement that a satisfied
customer is a profitable one may be a bit bromidie,
it nevertheless is true.

given the young salesman who is starting out on
his career is that he should acquire confidence
in himself and his ability to achieve success in his
chosen line, and, having done this, gain a similar
confidence concerning his store and especially in the
line he is selling. Confidence is the foundation of
success in selling, and the salesman who learns this
fact at the beginning of his career has made a long
start towards the goal of success.

Many a man has achieved what seemingly was
impossible of accomplishment merely because of
his unbounded confidence in himself and in the
merit of the thing he attempted to achieve. History
is full of incidents which prove this statement irrefutable-. Therefore the best advice that can be

"C & D" tone arms are now ready
for immediate delivery. Write for
catalog and prices.
COLE & DUNAS MUSIC CO.
54 W. Lake St.
Chicago, 111.
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BY DON

HEROLD

Cartoonist Finds Humor in Latest Inventions in
the Talking Machine Field — Suggests New
Ideas Which May Be Developed in the Future
if Civilization Can Be Further Perfected
Don Herold, the well-known cartoonist whose pictures are appearing in the magazine section of
the Indianapolis Star, seems to have an interest in
the latest developments in the talking machine field
and also evidently has some Inside dope on some
innovations which will perhaps be sprung upon
the startled world some time in the near future.
His series of cartoons in a recent issue of the above
paper are interesting and amusing to all who are
familiar with the talking machine industry and on
second thought the ideas are not so impossible as
they may seem at first glance.
He pictures the T. B. M. reclining upon a luxurious davenport at the close of a strenuous day listening to the songs which are played by the machine
which is a part of the bed of repose itself. In
the compartment containing the bos spring a talking machine is installed with everything within easy
access of the hand of the aforesaid T. B. M. so
that he can have the world's greatest artists at his
bedside without an effort.
Another feature is a suggestion for housewives
in the matter of dining room decoration. The stock
of records is displayed on a special plate rail running around the room. With a practical eye

THE

HOUSE

FOR
"Out

VICTOR
Where

(which leads us to suppose that he has children of
his own) this rail is raised to a sufficient height
to insure the records from the prying hand of infancy. Another touch, which also confirms our
opinion as to his matrimonial .status, is a warning
not to allow the children in the room above to cavort
too uproariously about the floor lest some record
be dislodged from its place and meet with an untimely death. In the cartoon the heroine is bemoaning the fact that poor John McCormaek was lost
to them the previous week from just such an
accident.
For the library he suggests a lamp phonograph,
advising light records for dark days, no doubt. A
large stock of records is a decided aid to a quiet
little game and when a neighbor has inconsiderately
borrowed your poker chips you can remedy the lack
by a stack or two of records. In this way the game
takes on an added zest, especially when you have
hooked that full house and your friend declares his
rash intention of raising you a Harry Lauder. Tou
can confidently counter and bump the pot with a
couple of Alma Glucks!
He tells the story of the Stitsenby 's who were
such phonophiends that they have had rubber wheels
attached to their talking machine and have made
it into a trailer which trots obediently along after
their car when they go on picnics and long auto
trips. In case of accidents a spare wheel is thoughtfully provided for the phono-trailer!
Among other things he adds another touch of
delightful domesticity, the phono-cradle. He pic-
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tures the child rocking gently to and fro while
the talking machine in the lower part of the cradle
gives forth its soporific strains, lulling the infant
away from its daily round of care. Strict watch
of the baby's health can be kept by this wonderful
phono-cradle for by tabulating the number of
records required to put the child to sleep each night
you can tell at once if there is anything wrong with
its insides, thus forestalling the bawling outburtsts
by which it tries to explain to you that it would
like a little touch of pepsin after meals.
The war is over but martial styles remain. The
machine gun record-feeding attachment which plays
twenty records without reloading is, according to
Don Herold, the greatest invention since the seedless peanut. Records are placed on an endless band
and are fed into the machine as rapidly as needed.
At the last he advocates a mammoth record which
plays twelve hours and gets its motive power from
a huge electric motor. We might suggest more
things of interest along these lines but will leave
them for Don Herold.
FULLER

LEAVES

THOMAS

A. EDISON

Former Sales Promotion Manager Becomes Director of Ampico Division of American Piano Co.,
in Charge of Comparison Concert Campaign —
Has Had Extensive Experience
Verdi E. B. Fuller, who for the past five years
has been a prominent figure in the industry as the
director of sales promotion of Thomas A. Edison,
Inc., has been appointed director of the Ampico
division of the American Piano Co. In his new position Mr. Fuller will work along the lines to which
he has been accustomed, for he will have charge of
the Comparison Concert Campaign now being carried
on in the interests of the Ampico. During his connection with Thomas A. Edison, Inc., he had charge
of the tone-test recital plan for featuring Edison
"Be-Creations " throughout the country. Mr.
Fuller has had a wide experience in selling and
distributing and his pathway in the music trade
field will be an easy one.

OUR
LANGUAGE
RETAILERS

O

RECORDS
Progressive Dealers sell

*

Location — Organization —
Have You Tried Us?

c

LANGUAGE
Phone Method

Stock

Practical
Linguistry
and
ROSENTHAL'S

1614
A.

HOSPE

CO.

Izard

OMAHA,

St.

NEBR.
iiiiiiinuii

The courses are so simply arranged that the demonstration satisfies the prospect. An excellent line for
high-class dealers. We especially want to hear from
locations. booklet and
store proposition,
withforgood
dealers
Write
dealers
advertising
matter.
METHOD
PHONE
E
LANGUAG
THE
992 Putnam - 2 West 45th Street, - New York

The Talking Machine World, New

—

I
HEI

York.

NEH

Announcing

AN

the

MOTOR

C[We

are

preparing

to offer

industry.

It will

merit

satisfaction.

and

in motor

embody

perfection,

Order

and

Now

GENERAL

the

trade

every

The

prove

for

a revelation

PHONOGRAPH

25 WEST
Elyria, Ohio

BRANCHES:

MOTOR

January

OTTO

FACTORIES:

finest

improvement

OkeH

will

the

Newark,

45th
N. J.

CHICAGO

Fres.

STREET,

NEW

SAN

and

in

the

refinement

will

represent

to phonograph

1st

phonograph

that
the

has

given

last word

manufacturers.

Deliveries

CORPORATION

HEINEMAN,

Putnam,

motor

Conn.

YORK
Springfield, Mass.

FRANCISCO

Kitchener,
TORONTO,

Ont.
CAN.

THE

October, 1919

PLAN

SCHOOL

MACHINE

WORLD

35

Diaphragms
SERVICE
York
New
Broadway,
109-113 West

MICA
Edge
THE STANDARD OF QUALITY AND

Crystal
PHONOGRAPH

TALKING

APPLIANCE

OF FOREIGN

TRADE

Endowment for Training at Georgetown University Backed by Foreign Trade Council — J. A.
Farrell Heads Movement, Which Will Fill a
Long-felt Want in the Trade World.
James A. Farrell, chairman of the National
Foreign- Trade Council and- president of the United
States Steel Corporation, has begun a movement
to endow a great School of Foreign Service at
Georgetown University, Washington, D. C. The
school will be established on a broad, nation-wide
basis of sound, liberal, economic principles and
American ideals. Mr. Farrell has headed the subscription list with a gift of $20,000.
This is in line with the policy in support, of
commercial education for foreign trade pursued
by the Council since its inception in 1914. The
school will be the first of its kind to be endowed
by any 'organization of business men.
In the curriculum special attention will be paid
to teaching foreign languages as a flexible, rather
than as a mechanical, instrument. Japanese and
Russian, as well as French, Spanish and Portuguese,
are to be taught from the outset, and more will be
added as America's world markets unfold.
Besides the language group of studies, there will
be three other groups — the economic and commercial, the law and political science, and the shipping.
A special faculty of twenty men has been secured
from the exceptional commercial personnel now
available at the National Capital. The location of
the school in Washington affords an advantage because of the proximity of dozens of educational and
commercial organizations, such as the Pan-American
Union, the Chamber of Commerce of the United
States, the Congressional Library, the Federal Trade
Commission, and the Department of Commerce.
In a letter, explaining the project, Mr. Farrell
says:
' ' As the first step toward filling the long-felt
want of a specialized form of commercial education, a scientific programme for systematic and sustained training for foreign service has been formulated and, in fact, applied by Georgetown University, working in close co-operation with governmental
bureaus and practical business men.
"A provisional half-year was begun on February
17, 1919, and closed on June 23, 1919. Twelve
members of the first class have already been placed
in the foreign service of the Government and with
private corporations engaged in export trade. For
the next session, which begins October 2, 1919, so
many applicants are already in sight that the chief
difficulty will be that of finding adequate space.
' ' The overhead expenses of the school might
readily be met without a wide appeal, but the ultimate purpose for which it has been established cannot be fulfilled on the broad, nationwide basis desirable unless a large endowment is provided.
"Not less than $500,000 will be required at the
outset as the endowment necessary for the proper
conduct of a school conceived on such broad lines.

CO.

"The secretary of the National Foreign Trade
Council, O. K. Davis, will receive and deposit all
funds donated for the purpose of furthering the
endowment of the School of Foreign Service.
Checks should be made payable to the Georgetown
School of Foreign Service and forwarded to Mr.
Davis at India House, No. 1, Hanover Square, New
York City."
COMPLETE NEW DEPARTMENT
%
Eosentreter & Nimmer, New London, Wis., have
completed a talking machine department on the
ground floor
and have several sound-proof demonstration booths.

WISCONSIN

INCORPORATION

The Racine Phonograph Co., Racine, Wis., has
filed articles of incorporation. The capital stock
is $25,000, and the objects are to manufacture and
deal in phonographs and other musical instruments
and cabinets. The incorporators of the new company are F. F. Blandin, S. W. Blandin and Peter J.
Meyers.
Herbert Thiele is planning to open a Victrola
Shop in Brooklyn at 914 Flatbush avenue. This
store will be one of the handsomest in Brooklyn
and the fixtures will include French ivory lighting,
with woodwork in blue and gold.
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BY TRAIN

Gifted Soprano and Edison Star Victim of Railroad Accident at Hammond, La. — Had Been
Giving Tone-tests in Southern States
The music world mourns the loss of a gifted
young singer of the highest order in the tragicdeath of Miss Julia Heinrich in a railroad accident at Hammond, La., on September 18. While
waiting for the arrival of an Illinois Central train
for New Orleans she was struck by a flying piece
of wreckage from a baggage truck which was hurled
across the station platform by the incoming train.
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Qraphophone
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Heinrich and several newspapers, especially those
of the Southern States through which she was giving a tone-test recital tour for the New Edison,
published the story of her success in the music
world. Olin Downes, music editor of the Boston
Post, said of Miss Heinrich :
"She had a superb voice, a noble organ of exceptional range and power and fresh and beautiful
throughout its registers and capable of all shades
of dramatic and emotional expression. Not only
this; Miss Heinrich, coming honestly by her gift,
was one of the most intelligent and talented of the
younger singers that we have heard. Few singers
who are habitues of opera houses showed such
authority and versatility of style on the concert
UNITED T. M. CO. MAKES ADDITION
''
stage.
The United Talking Machine Co., Brockton, Mass.,
has just completed an addition to its present quarters, two large display rooms being opened in the
basement for the display of Victrolas and Columbia
Grafonolas. The main floor contains the demonstration rooms. The addition was made necessary by
the growing business of this concern, which also
operates stores in Willimantie, Conn., and Plymouth,
Mass.
INCORPORATED
The Royal Phonograph Co., Bronx, has been incorporated under the laws of New York State with
a capital of $7,000.

Co
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Exports, Including Records, for Seven Months
Ending July 31, 1919, Total 83,037,051
Washington, D. C, October 3.— In the summary
of exports and imports of the commerce of the
United States for the month of July, 1919 (the
latest period for which it has been compiled), which
has just been issued, the following figures on talking
machines and records are presented:
The dutiable imports of talking machines and
{arts during July, 1919, amounted in value to
$540,028, as compared with $20,209 worth, which
were imported during the same month of 1918. The
seven months' total, ending July, 1919, showed importations valued at $255,254, as compared with
$216,162 worth of " talkers " and parts imported
during flie same period of 1918.
Talking machines to the number of 4,081, valued
at $177,623, were exported in July, 1919, as compared with 3,257 talking machines, valued at $119,021, sent abroad in the same period of 1918. The
seven months' total showed that we exported 31,311
talking machines, valued at $1,057,218, as against
45,229 talking machines, valued at $1,359,798, in
1918, and 47,163 talking machines valued at
$1,196,637, in 1917.
The total exports of records and supplies for
July, 1919, were valued at $191,329, as compared
with $267,671 in July, 1918. For the seven months
ending July, 1919, records and accessories were exported valued at $1,979,838 in 1919, $1,334,070 in
1918 and $1,074,368 in 1917.

CABINETS
Miss Julia Heinrich
She had just finished giving a tone-test recital under
the auspices of Thomas A. Edison, Inc., and had
but recently returned from Canada, where she had
been the soloist at a reception given to the Prince
of Wales at Prince Edward Island.
Miss Heinrich was born in Philadelphia and inherited her exceptional musical traits from her parents. Her father, Max Heinrich, was a figure of
nation-wide repute as a singer, teacher and composer. Max Heinrich, a musician of broad taste
and decided ability, instructed his daughter in the
thorough knowledge of the requirements of lieder
singing — by far the most exacting branch of vocal
art. Her voice in those days was a contralto of
charming quality. After completing her education
under the direction of her father she appeared in
the principal cities of Europe, attaining great success, and then returned to America to fill a two-year
contract with the Metropolitan Opera Co.
She sang with consummate success such roles as
Fidelio, Elsa, Elizabeth, Seneca, Elvira, Leonora
and Mimi. For a number of years she has been
featured as an Edison artist in concert recitals
throughout America.
Many letters have been sent to the Edison Co.
paying high tribute to the musical abilities of Miss

For

Victrola

VPs

We

have taken over the entire stock of cabinets from a large wholesaler which* enables
us to offer, subject to immediate acceptance,
this high class cabinet for the Victorola VI in
mahogany only and with shelves

Monthly recitals are held at the Knickerbocker Hall, 138 W. 124th St. Dealers in
New York and nearby are invited to attend.

°°

at$ll-

Knickerbocker Talking Machine
138-140 WEST 124th STREET
NEW YORK CITY
Victor

Wholesalers

Co,
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WORLD

WILSON

Sound Magnifying Inventions Used to Carry Chief
Executive's Speech to Thousands in San Diego —
Talker Horn Principle the Basis
The talking machine industry came to the aid of
President Wilson when he spoke in San Diego on
his tour advocating the League of Nations and made
it possible for the thousands of persons gathered
in and around the large stadium to hear every word
he spoke with perfect clearness. The invention,
which has been described in previous stories in The
World, and has been used in the various Liberty
Loan drives in New York, is familiar to members
of the trade and is fast becoming well known to
the general public. The press dispatches from San
Diego tell the story and say:
"The entire stadium, which rises twenty tiers
above the ground, was filled with people, and its
pinnacles, towering above the topmost seats, were
black with the figures of boys and men.
' ' He talked beneath two black funnels, similar
to phonograph horns in appearance, and they, aided
by the magical power of electricity, took us his
words and hurled them to the farthermost points
of the vast arena. The President's voice had a
hollow and somewhat uanatural tone, however, to
those near the platform.
' ' It was uncanny, after he would strike some
patriotic note in his address, to follow the mystical
way of his words and to hear the applause a second
or two later roll up from his hearers, some of whom
were seated five blocks away. ' '
MR, DOOLEY
Confides

HAS A WORD

NOVEMBER,
1919
LATEST POPULAR SONGS
When You Hold Me in Your Arms (Buchanan-Klickman).
Duet. Orch.
Accom"1
James and Hart
IGirl of Mine (Freeman). Tenor, Orch. Accomp
Lewis James
Oh! What a Pal Was Mary (Leslie-Kalmer-Wendling).
Tenor. Orch.
A«omp
Henry Burr
Your Eyes Have Told Me So (Kahn-Van Alystne-Blaufuss). Tenor Orch.
A«omp
Sam Ash
21128
Baritone,
Orch.
/ it
tou
uon
1
If You Don't Stop Making Eyes at Me (Cunningham- Rule).
Arthur Fields
4I In Miami
Accomp.(M itchell-Fields-Gottler). Baritone, Orch. Accomp Arthur Fields
rThat Lull
j-ThatAccomp
Lullaby of Long Ago (Kahn-Egan-Whiting- DeSylva). Baritone,Ernest
Orch. Hare
Be H appy When the Preacher Makes You Mine (Lewis-Young-Donaldson).
9 ]II'll Orch.
Accomp
Sterling Trio
31119
DANCE SELECTIONS
/ Chu-Chu-San
Fox-trot
Royal Society Orchestra
Act0n (Samuels).
< (Kaufman).
1129ITaxi
One-step
Royal Society Orchestra
31120 /I The
Bifl
Show
<Jer<>me
Kern).
Fox-trot
Royal
Society Orchestra
My Desert Fantasy (Reid). One-step
Royal Society Orchestra

TO SAY

His Feelings Regarding the Talking
Machine to His Friend Hennessey

"Afther all, Hinnissey, " observed Mr. Dooley,
"there's wan thing we c'n be thankful fer. Naw
matter how bad things may be comin', we c'n
ol-ways turn to the phona-graph fer comfort."
"Oi haven't wan," remarked Hennessey.
"And fer why, now?"- demanded Mr. Dooley.
' ' Far bitter is it to spind yer money on a phonograph than on booze. That is, sometimes, ' ' he
added hastily. "Win ye c'n hear all the wor'rld's
music whiniver ye take a fancy to, sure- ye c 'n say
the millinyum has come. Sure, there 's naw finer
way uv spindin ' a evenin' than wid music. ' '
"Oi like jazz too," said Hinnissey.
"Will ye be listinin' to him? rasped Mr.
Dooley. "Who heard me say 'jazz?' Whiniver
ye hear me mintin music, Hinnissey, ye c'n remember oi'm spakin' of op'ra. All min who like jazz,
and wimmin, too, for that matter, like murder.
Gimme a good lullaby by this here, now, Eyetalian,
Caruso, an' ye c'n have all yer shimmy -music and
the loikes uv that. Jazz will be the roo-ination oi 'm
tellin ' ye, " said Mr. Dooley, now visibly affected.
' ' Gimme a song by McCorniack, like, ' ' Mr.
Dooley 's eyes assumed a far-away expression, "like
Ah-ee-der, an' ye c'n have all the jazz in the world.
Faith, man, it disgusts me."
"Well, then, enough uv that, " said the mild Hennessey. "Oi-ve got a raffle ticket here, fer a blind
man wid two ehilder. Will ye buy wan fer fifteen
eints?"
■> ^
' ' Oi will, ' ' said the benevolent Mr. Dooley patronizingly, "if ye '11 take wan uv these tickets to the
Dimicratic dance. On'ly a dollar each, and Rafferty's Jazz Band will be there. "
' ' Sure, Oi thought — ' ' began Hennessey.
' ' Ye thought yer gran-mither, ' ' cut in Mr.
Dooley. ' ' Use some discrition. ' '
PATENTS

EQUALIZING

DEVICE

The National Piano Mfg. Co., Grand Rapids,
Mich., has patented an equalizing device for electrically driven talking machine motors and has sold
the rights to a Chicago concern on a royalty basis.
At twenty, our photographs never "do us justice. ' ' At forty, we 're mighty glad if they don 't.

31 121 I(J"1"*
Fox-trot
Cairo (Baskette).
(Freed -Weeks).
One-step
SACRED SELECTIONS

Royal Society
Society Orchestra
Royal
Orchestra

71103 \(Rock
Stand ofU"Ages
,or Jesus
<W«nb). Unaceompan
Tenor, with chimesied
and organ
Mackey
(Hastings).
...ShannonStanley
Four Quartet
INSTRUMENTAL SELECTIONS
5||(7 J Mignonette (Savino). Intermezzo
Operaphone Concert Orchestra
I Hoka-Hama (Savino Thiele). Intermezzo Operaphone Concert Orchestra
51 1 18 I! The
of the(Eilenberg).
Bells- Serenade
Operaphone Military Band
MarchSon°
Turque
March
Operaphone Military Band
51 1 19 * Neapolitan Medley of Tarantellas
Accordion Duet by Delenti Bros.
( Danube Waves Waltz (Ivanovici) Accordion Duet by Delenti Bros.
HAWAIIAN SELECTIONS
61107 \< Kaw
Ellls March <Kalani>
aiha"

OPERAPHONE

24

CQmc,

NEW

LONG

EVERY

Records

Play

Machines

Without

OPERAPHONE

Write

ISLAND

TITLES

Operaphone

New York City
Philadelphia, Po.
Pittsburg, Pa.
Chicago, 111.
Selma, Alabama

on

OPERAPHONE

Your

N.^T.

MONTH
All

Talking

DISTRIBUTERS

Nearest

CO.,

CITY,

Attachments

CRESCENT TALKING MACHINE
LARK TALKING MACHINE CO.
REED CO., Inc.
OPERAPHONE SALES CO.,
SOUTHERN SUPERTONE CO.,

for

Hawaiian Troupe
Troupe
Hawaiian
.

Inc.,

CO.,

109 Reade St.
3560 No. Marshall St.
237 5th Ave.
190 No. State St.

Distributor

Long
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DAYTON
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MOTOR

Triple

Depends

without detracting from its Pres-

will be as good as the best that ever left our

expense that comes
plant.
Adhering to that Policy we feel confident that Dayton Motor Success will continue in the future as a well-

Service is the yardstick by which men and institutions are measured. The talking machine maker,

rounded, well-deserved success — based on the fundamental principle of Permanent and Lasting Service to

first thought is of Service to the Dealer and

the talking machine

User alike, is the man whose farsighted judgment and
vision will lead to the use of the DAYTON
Motor in

Builder, the Dealer and the User.

There is a Dayton

his machines.

THE

the first the policy of this

are soon

from the dissatisfaction of a "bargain" motor.

whose

new and

We never have and never will make more Dayton
motors than we can make and feel sure that each
Motor

lost in the trouble and subsequent

From

on many

Each

for mere quantity is secondary in our plans.

product.
the few cents saved on a compromise

success has been Progressive.

Company has been steady and consistent — never ambitious tomake ALL the motors, but only the BEST,

tige, Reputation and Ultimate Success. With an inferior motor it is impossible to make a superior

And

Motor

Service

high-grade machines.

of worthy Service can be omitted from

any Talking Machine

Type

year finds it as Regular Equipment

cause for permanent success — absolute reliability and
honesty of permanent Service.
No measure

Spring

on

Dayton

In its final analysis, there is one and only one real
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WORLD

Motor

to exactly fit YOUR

re-

quirements.

THOMAS

MFG.

CO.

14 DAYTON,

Double
THE

DAYTON

Spring

OHIO,

Type:

MOTOR

Made in various sizes for full line of Cabinets from the lowest priced to the highest grade Talking Machine

U.S.A.
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VISTA PUBLICITY

VISITS PORTLAND

Portland, Ore., October 8. — William H. Maxwell,
vice-president of the Thomas A. Edison, Inc., and
general manager of the phonograph division of the
Edison laboratories, with his wife and daughter,
and J. W. Robinson, chief accountant, were Portland visitors last week. Mr. Maxwell gave a dinner
at the Multnomah Hotel on September 23 for about
sixty representatives of the Edison Co. who reside
in the Portland territory. At the dinner Mr. Maxwell gave an informal talk and explained the fine
points in regard to selling. He has written a number of books on the subject, which have been published by Lippincotts.
Mr. Maxwell was here to meet the dealers and
to confer with H. L. Marshall, local manager of
the Edison Phonograph Co., Ltd.
A Columbia River highway trip was very much
enjoyed by the visitors. They went up the highway

The Wisconsin Chair Co., Port Washington, 'VWs.,
manufacturer of the Vista line, states that the E. E.
Godfrey & Sons Co., Milwaukee distributor of the
Vista phonograph for the State of Illinois, Wisconsin, Iowa, Michigan and Indiana, has purchased
over twenty carloads of Yista phonographs since
June 1. Deliveries are now being made of the new
style 225. Vista, which attracted considerable attention at the Godfrey Vista display during the Wisconsin retail furniture convention in Milwaukee.
SITE FOR

WORLD

Vice-President of Thos. A. Edison, Inc., Entertains Company's Representatives at Banquet
While in Oregon City — Tone-tests Planned

What will mark the start of a large national
advertising campaign featuring the Vista phonograph made its appearance a few weeks ago in
the shape of two full-page advertisements in the
' ' Wisconsin Farmer ' ' and the ' ' Iowa Homestead. ' '
Full and half-page advertisements will continue to
appear in these publications every other week, and
Yista dealers in these States have already received
direct results from the first advertisements.

OFftRS

MACHINE

W. H. MAXWELL

CAMPAIGN

National Publicity in Behalf of the Vista Phonograph Helps Vista Jobbers and Dealers

ROARK

TALKING

October, 1919
as far as Eagle Creek, where a picnic dinner was
held. From Portland the party went to Seattle,
where a meeting will be held at the Hotel Washington, and from there to Spokane, where they met
the dealers at the Davenport.
Tone tests of the Edison will be given in Portland
this month by Miss Ida Gardner, contralto, and by
Harold Lyman, flutist. A very attractive program
has been prepared.
COMMERCIAL

The first annual commercial fair of the City of
Brussels will be held from April 4 to April 21„ 1920.
Only allied and neutral countries, according to Consul General Henry H. Morgan, will be allowed to
participate. The name " Official forwarding agents
and official travel representatives of the Brussels
Fair 1920 ' ' has been given the American Express
Co. There should be exhibited, the Consul states,
American goods which would interest buyers of
most European countries as well as goods suitable
for Belgian Congo buyers.

HOSPITAL

Victor Dealer in Muhlenberg, Ky., Will Give Land
for War Memorial Hospital

The

Orien L. Eoark, Victor dealer in Muhlenberg,
Ky., has been actively interested in the subject
of war memorials for the soldiers who went from
his city and has offered to donate a site for a hospital building. The following statement sent out
by him outlines his views and says:
"As this country recovers from its activities of
war, among the many features of reconstruction
and recognition work are general plans for suitable
memorials of the nation's support and sacrifices, so
generally and freely given in this great struggle.
Instead of monuments, the American people are
planning community center buildings, libraries, hospitals, vocational schools and like structures. The
hospital is being largely favored, and where there
is no such building this is one of the most practical
and worthy for patriotic and humanitarian expression. Such a structure has long been needed in
Muhlenberg, and could be easily and properly maintained. Our prosperous, progressive, thoughtful
people could build no more enduring and beneficial
monument. To encourage such action I will donate
an adequate site for such a building, on either Hopkinsville or Paradise street, and otherwise aid in
the movement.' '
BILL BOARD
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Milwaukee, Wis., October 6. — Two of the largest
billboards in the country advertising the Sonora
phonograph have recently been erected by the Yahr
& Lange Drug Co., of this city, distributor of the
Sonora in Wisconsin and upper Michigan. The
colossal sign boards, standing twelve feet high and
spreading away to 250 feet along the roadside, are
located at two of the principal entrances and exits
to and from Milwaukee.
One of the signs is located at the southern
entrance, at Cudahy, a suburb of Milwaukee, where
it instantly attracts the attention of the traveler on
the electric lines, steam railways and the Sheridan
Drive Speedway to Chicago. The other billboard
greets traffic from the west and north, standing on
the county loop road near Wauwatosa, also a suburb
of Milwaukee, along the main line of the Chicago,
Milwaukee and St. Paul road to Minneapolis and
St. Paul, and also the interurban electric to Watertown and other points close to Milwaukee.

by

STODART

ATTRACT

Yahr & Lange Drug Co., of Milwaukee, Using
Some Great Sonora Signs in Their Territory

COTTON

FAIR AT BRUSSELS
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'Talent
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A fromS™eCne°wS EMERSON
Menotti Frascona, Tenor
10 inch
[ TOSCA— E lucevan Ie stelle (Puccini)
02034-XP
Si.oo (Double Rec.) GIOCONDA — Cielo e mar (Ponchielli)
Stanislao Berini, Tenor
RIGOLETTO— La Donna e mobile
10 inch
a
(Verdi)
02033-XP
LA BOHEME-Che gelida manina
$1.00 (Doable Rec.)
(Puccini)

Remarkable
Correctly

Selections
Interpreted

PREMIER
CATALOG
Eva Leoni, Coloratura Soprano
DINORAH-Ombra

10 inch
02027-XP
$1.00 (Double Rec.)

10 inch

'O SOLE

MIO

-

leggiera {Meyerbeer)

BARBIERE — Una voce poco fa
(Rossini)

Maximilian

Rose, Violinist

LARGO — (Handel) with Saxophone

9-XP
02
02
MINUET
$1.00
(Double Rec.)
MINUET IN G
G

Obligato
(Beethoven)

Thaviu Band

Carlo Ferretti, Baritone
10 inch

World, New

(Capurro-Capua)

( Wagner)
(Strauss)
WALTZ-Blue Danube
|MARCH — Tannhauser
Q2039>p
zJtCany other Beautiful "Vocal and Instrumental Record's
— Ask for Complete Illustrated Catalog
DEALERS— This is an opportunity for
BIG BUSINESS
EMERSON
PREMIER RECORDS

02028-XP
$1.00 (Double Rec )

FUNICULI-FUNICULA

Emerson
International, Inc.
43-45 West 24th Street
New York
Export Office — 160 Broadway

(Denza)

$1.50 (Double Rec.)
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Dealers

^
Profitably
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Rolls

Player-pianos today furnish 80 per cent, of the
output of all pianos. The output of pianos is estimated for the year of 1919 to be 300,000 instruments. With this large output of player-pianos
there is naturally created a correspondingly large
demand for player-piano rolls. Player music rolls
are sold everywhere. They're in demand everywhere. Music rolls and talking machine records
are kindred lines. They both serve the same purpose, which is to put life into their respective instruments. Without them the instruments are valueless.
It is, of course, a fact that talking machine dealers
have to demonstrate their records, but piano dealers
who handle music rolls have to do the same. On
the other hand the talking machine dealer can sell
music rolls without demonstrating them and handle
them exactly like cigarettes in a cigar store. Music
rolls are a staple. The customer knows what he
wants because he has already been sold on the musicthrough hearing it in a cabaret or other public
place. There is really nothing to demonstrate about
a "popular" music roll, because any standard make
of roll is arranged competently and in good taste.
The appeal is in the music itself. The customer
knows the music, as was said above, through the

43

Can

Secty. & Treas. ^-J™^
United States Music Co_
By sA^r

»

get a player-piano owner, who doesn 't possess a
talking machine, into his shop, more than 50 per
cent, of the task of selling him a phonograph is
accomplished. Player-roll hits are available each
month even earlier than the corresponding titles
can be obtained in talking machine records. There
is real service behind the dealer in his music roll
sources of supply. It is most unusual for a manufacturer of music rolls to be a week behind his orders. Music rolls also provide a pleasing margin of
profit while trade discounts are graduated at a
liberal percentage off retail or list prices.
In conclusion, let me say that I do not propose
that a talking machine dealer should carry anywhere
near a complete line. He can always take orders
for standard sellers, because the numbers are not
whimsical; while the hits, which are few in number,
are the money makers and constitute the volume of
trade.

If

Arthur A. Friestedt
being handled and sold by specialty shops which
have no facilities for demonstrating; as for example,
stores handling postal cards, souvenirs and similar
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play on any phonograph. It's not too soon
1656 if you want hits and want them quick.
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clamoring

the popular
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business

to do

Everybody

You

I

goods. Business men in the metropolitan centers
haven't the time to listen to what they have heard
the night before, and they drop into those places,
because they are handy, ask for what they want,
get it, and get out again. The big thing for the
talking machine dealer to bear in mind is that
' ' popular ' ' music rolls are absolutely standard.
They are not sold on the strength of their arrangement or on the name of the pianist who recorded
them if they are of the hand-played variety. The
talking machine dealer must bear in mind that
most player-piano owners are prospective talking
machine owners. If a talking machine dealer can

houses couldn 't handle them. A talking machine
dealer can take on music rolls as a clean-cut merchandising proposition and handle them as the mail
order houses do — without demonstration.
Talking machine records help to sell music rolls,
because they serve as a medium of demonstration.
At present a great quantity of music rolls is already

efforts of the song boosters, through publishers '
publicity, and so on. The sale is therefore made
in advance. Another proof that music rolls do not
have to be demonstrated is found in their sale by
the mail order houses, who are actually at present
the largest distributors of music rolls. If it were
necessary to demonstrate music rolls mail order

get

Handle

that will

to call Bryant
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Arthur Fields and Irving and Jack Kaufman Contract to Make Ee cords Exclusively for That
Company — All of Them Well-Known Favorites With Vaudeville Audiences

It brings crowds
of customers
!
~ : — ACH month this
S £"1 wonderful needle
~
grows in popularity.
It is now used regularly
by thousands and everyone who tries it, quickly
decides that it is the very
best needle made!

CLEAN

AS A B £ L L

Semi - Permanent Silvered
NEEDLE
replaces steel needles, is
used on ALL MAKES of
steel needle records, plays
many times, increases
record life and is more
convenient and economical. It attracts scores of
new customers to your
store, brings repeat business and splendid profits.
Three
needle grades:
Loud, Medium, Soft.
Write today for counter
display holding 6 needle
cards.
Each needle card retails
for 25c or $1.50 set of 6.
§>nmira p^nnograpi)
J5>alf!3 CUnmpanxj, 3htc.
GEORGElE. BR.IGHTS0N. President
279 Broadway, New York City
Toronto Branch:
I, Montagues & Co., Ryrie Bldg.
interior quality;
UAU 1 1 UN ' of«^5'*d
rdl"

On September 18 the Emerson Phonograph Co.,
New Tork, closed one of the most important recording contracts of recent years, when it made
arrangements whereby Arthur Fields, Irving Kaufman and Jack Kaufman will sing exclusively for
the Emerson record library for a period of three
years. These well-known artists met in the office
of Arthur Bergh, recording manager of the Emerson Phonograph Co., and affixed their signatures
to contracts which run into many thousands of
dollars.
In addition to arranging to sing individually
for the Emerson library exclusively
•
the
agreements also provide for the same exelusive rights to the
services of both Irving
Jack singing
Kaufman inandduet

Jack Kaufman's start was in amateur minstrel
shows as a youngster. Apart from his activities
in singing for well-known talking machine companies, Jack Kaufman attained success on the
vaudeville stage and the records that he has made
in conjunction with his brother Irving have won
the commendation of the dealers and the public.
"The Three Kaufields," composed of the two
Kaufman brothers and Arthur Fields, is a combination that resulted from experiments in the
musical laboratory of the Emerson Phonograph
Co. Their first record was an instantaneous suc-

and also for the Kaufman Brothers to sing
in conjunction with
Arthur Fields in the
popular combination
known as "The Three
Perhaps no group
Kaufields. ' '
of singers is better
known in the popular
phonograph world
than these three
artists. Their effective
rendition of character
and popular songs has
placed them in the
Signing up Kaufman
front ranks of present-day recording artists and
millions of their records have been sold in recent
years. The Emerson Phonograph Co. regards the
accomplishment of signing these "stars" to exelusive Emerson contracts as of great importance
and believes that it will give impetus to the
country wide popularity already accorded Emerson
records.
Arthur Fields is well known from coast to coast,
as he has appeared on every big-town vaudeville
stage in the United States and Canada. He will
soon start an extensive tour which will bring him
into the leading vaudeville houses in the Eastern
States, where he is a prime favorite. While Mr.
Fields first appeared in vaudeville, he always manifested akeen interest in talking machine records.
He studied fathfully and tirelessly and his records
have reflected his many years of study.
Irving Kaufman, who for several seasons was
one of the famous ' ' Avon Comedy Four, ' ' which
toured all over the United States and British
Isles with phenomenal success, started his career
as an entertainer when only eight years of age. He
was then a boy tenor with the '•Jenny Eddy Trio,"
and a few years later was the principal soloist
with Merrick's Band of fifty pieces, which accompanied the celebrated Forepaugh and Sells Circus.
In recent years he appeared as one of the leading
principals in the Winter Garden production, ' ' The
Passing Show of 1919.*' Irving, together with
his brother Jack, has been engaged to appear in
leading roles in the forthcoming "Ziegfeld Follies

Bros. and Arthur Fields for the Emerson
cess and each succeeding record by this trio has
met with a ready sale
BUSINESS

IS STEADILY

EXPANDING

Thomas Kirkman, general manager of the Kirkman Engineering Corporation, reports the steadily
increasing demand for the K.-E. automatic stop.
This stop has been before the trade for many
years. Greatly increased demand for this product
is a strong tribute to its efficiency, and proves it
a recognized success. Mr. Kirkman reports that
in addition to the large numler of dealers on his
list, the Kirkman Engineering Corporation are
selling over two hundred active manufacturers of
phonographs the K.-E. automatic stop. Large
orders are in hand and it is expected that this firm
will equip a half million talking machines with
this device before the summer of 1920.
NEW

MANHATTAN

INCORPORATION

The New York Band Instrument Co., Inc., has
been incorporated with a capital of $50,000 to
manufacture phonographs, band instruments and
orchestra instruments and the like. The incorporators are L. Ortlieb, 55 Cooper square; A. V.
Peterson, 1 Madison avenue, and C. Swanson, 84
Broadway, New York City.
Unless you believe your own selling argument,
why expect others to autograph the dotted line ?

of 1920."
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CHARMAPHONE

39-41

Net 30 days

to be

NOW—

Executive
MODEL 6
42 in. high, 18 in.
wide, 20 in. deep,
Heineman No. 36 motor, Charmaphone
tone-arm and soundbox.
Wholesale Price $37.50
Plus War Tax
F. O. B. Pulaski, N. T.
3% 10 days

MODEL, 8
44 in. high, 18 in. wide, 20 in. deep, Heineman No. 33
motor, Charmaphone Universal tone-arm and sound-box,
tone modifier, casters.
Wholesale Price $45.00
Plus War Tax
F. O. B. Pulaski, N. T.
3% 10 days
Net 30 days
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MANUFACTURE ALL OUR PHONOGRAPHS
AT OUR FACTORY, PULASKI, N. Y.

46

THE

The

most

wonderful

An

TALKING

Talking

Instrument

of

MACHINE

Machine

Supreme

of

October, 1919

WORLD

the

Value,

SPEAKS

present

Tone

FOR

and

age

Quality

ITSELF

No 100 -$75
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The Cleartone has become very popular because of its quality,
splendid value and the advertising and sales campaign that now
stands in back of it. Dealers! Watch us grow — write for our
agency and grow with us.
SUNDRY DEPARTMENT
RECORDS — POPULAR AND GRAMMAMOTOKS — No. 1, double-spring', 10-inch
VOX, new 10-inch double-disc, lateral cut,
turntable, plays 2 10-ineh records, $3.25; No.
all
instrumental Selections 35c, each; 32c
6. double-spring 10-inch turntable, plays 3
each in 100 lots: Columbia, 10 inch, double10-inch records, $4.00. with 12-inch turndisc, new records, 35c each.
table, $4.25: No. 8, double-spring, 12-inch
GOVERNOR SPRINGS — To fit VICTOR.
turntable, plays 3 10-inch records, cast iron
COLUMBIA
and all other motors at moderframe, $6.85: No. 9, double-spring. 12-inch
turntable, plays 3 10-inch records, castiron
ate
prices.
Special
prices on large quantities
to
Motor
Manufacturers.
frame, bevel gear wind, $7.85; No. 10, douGENUINE
DIAMOND
POINTS, for playble-spring.
12-inch turntable,
10ing Edison records, $1.95 each.
inch records,
castiron
frame, plays
bevel 4 gear
SAPPHIRE
POINTS,
for
playing Edison
wind. $9.S5: No. 11, double-spring. 12-inch
records, 22c each.
turntable, plays 7 10-ineh records, castiron
frame, bevel gear wind, $10.75.
Special prices on sapphire points, balls,
and diamonds for quantity buyers.
TONE ARMS AND REPRODUCERS —
SAPPHIRE BALLS, for playing Pathe
Plav all records — No. 2, $1.45 per set; No.
22c, each.
3. $1.65 per set: No. 4, $3.75 per set: No. 6. records,
NEEDLES, steel, 45c per thousand in
$3.50 per set; No. 7, $3.25 per set; No. S.
10,000lion lots.
lot; 42c per thousand in half mil$3.15 per set: No. 9, $2.95 per set; Sonora
tone arm with a reproducer to fit.
We also manufacture special machine
MAIN SPRINGS — No. 00, % in., 9 ft., 29c;
parts, such as worm gears, stampings, or
Xo. 01A, % in., 10 ft., 49c: No. 01, % in., 7 any
screw machine parts for motor: reproft., 25c; No. 02, % in., 7 ft., 25c; No. 1, %
ducer and part manufacturers.
in., 9 ft., 39c; No. 2, 13-16 in., 10 ft., 39c; No.
Special
quotations
given
to quantity
3, % in., 11 ft., 49c; No. 4, 1 in., 10 ft, 49c;
ers in Canada
and other
export
points. buyXo.
5,
1
in.,
11
ft.,
heavy,
69c;
No.
6,
l1,!
in.,
Write
for
our
84-page
catalog,
the only
11 ft., 99c; No. 7, 1 in., 25 gauge, 15 ft.. 8Sc.
one of its kind in America, illustrating 33
We also carry other size main springs to fit different
styles
of
talking
machines
and
Victor, Columbia and all other motors at
over 500 differenet phonographic parts, also
nominal prices.
gives description of our efficient Repair
Department.
Lucky

13 Phonograph

Co., 46 East 12th St., New
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BAILEY'S

EXHIBIT

MAKES

PROSPECTS

Booth at Washington Court House Fair Shows
Grafonolas and Jesse French Pianos
The illustration herewith shows the exhibit of
Fred Bailey, proprietor of the Fred Bailey Music
Store of "Washington" Court House, Tnd., at a fair

Fred Bailey's Booth at Recent Fair
held recently in this town. Mr. Bailey is a Jesse
French & Sons dealer and states that the fair
brought him good prospects, all of which made
purchases. In addition to the Jesse French line
of pianos and players the illustration shows Columbia Grafonolas, which also are handled by the
Fred Bailey Music Store.
RECORDS

FROM

AUSTRIA

RECEIVED

Cleveland Talking Machine Men Puzzled Regarding Status of Products of Late Enemies — Ban
on "Interned" Records Lifted
Cleveland, O., October i. — The first Austrianmade talking machine rcords received in Cleveland
since the United States declared war on Germany
and Austria came through the United States Custom House last week. The records were of comic
songs.
This lot of "canned goods," as Joseph Pelsinski,
in charge of the custom office, put it, was somewhat of a musical curiosity here, inasmuch as
members of the Talking Machine Dealers' Association of Northern Ohio during the war period
interned, as it were, all phonograph records reproducing German language songs. The same rule
was applied to records reproducing selections from
orchestras directed by pro-Germans like Carl Muck,
of Boston. This ban has been lifted. About 1,000
titles were included in the list of records which
came under the ban during the war.

s?'*
AISand Record
It Playdoes;
"Does MAGNOLA
Certainly
without any
extra
attachments, too. This is only one feature, albeit a
most important
one, in the thoroughly
up-to-date equipment of the MARVELOUS
MAGNOLA.
MAGNOLA

"Built by Tone Specialists"

TALKING

A. J. BALCOMB

MAGNOLA

TALKING MACHINE COMPANY
OTTO 8CHULZ. President
General Offices Southern Wholesale Brrnch
711 MILWAUKEE AVENUE 1930 CANDLER BLDG.
CHICAGO
ATLANTA. GA.
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British Representative of General Phonograph
Corp, to Make Plans for Featuring Heineman,
Meisselbach and Dean Products in Great Britain
During the Coming Year
?
A. J. Balcombe, Great Britain representative
for the General Phonograph Corp., manufacturers
of Heineman, Meisselbach and Dean products, arrived in New York recently for an extended visit
to the executive offices.
Mr. Balcombe has been in conference with Otto
Heineman, president of the company, regarding
plans for the coming year and during the course
of his visit has placed large orders for Heineman
and Meisselbach motors to meet the requirements
of phonograph manufacturers in the British EmIn a chat with The World Mr. Balcombe commented enthusiastically upon the remarkable progpire. ress being achieved by the General Phonograph
Corp. 's products in this country and abroad. He
stated that Heineman and Meisselbach motors are
enjoying great popularity in England, and while in
New York Mr. Balcombe placed an order for three
carloads of these motors for shipment to England,
this order constituting one of the largest motor
shipments that ever left the United States for
England.
Mr. Balcombe, who is one of the veterans of
the talking machine industry and has been associated with the trade more than twenty years,
expects to return home some time this month.
In the meantime his organization in London is
sending excellent reports of business activities
in Great Britain.
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petitors Selling

Phono-Grands

ADVERTISING

Full Page in New York Times and National Publications Open Large Campaign
The Vitanola Talking Machine Co., Chicago,
carried in the New York Times of September 21
a full-page advertisement, which appeared also in
several national magazines and which is an attractive bit of advertising. A large picture of the
Vitanola Ten has a prominent place in the ad,
which was designed to put over the selling points
of the machine at a glance. This was a part of a
series of ads in leading publications which the
Vitanola Talking Machine Co. is using to push
the rapidly growing sales of its product.
NEW

FOLDER

ON WARD

COVERS

The C. E. Ward Co., New London, O., wellknown manufacturers of khaki moving covers for
talking machines and pianos, have just issued an
attractive folder illustrating and describing their
various styles of covers, and containing a complete
price list. The Ward covers have proven distinctly
popular, particularly with talking machine dealers,
who find them most valuable for protecting machines from scarring and other damage while in
the course of delivery.
FACTORY

May we send you our handsome illustrated catalog
chock full of information concerning the wonderful
construction system of Magnola and the beauties of
its mucical results, its artistic appearance and its
moderate price?
Send your name and let us tell you morel

MACHINE

WAGES

AT MAXIMUM

j

Albany, N. Y., October 7. — Factory workers'
wages in New York State made a new high record
for August, according to statistics of the Industrial
Commission, made public to-day. The weekly
amount paid to employes averaged $23.85, or 67
cents more than the previous high mark, which
was for December. The August average was 3 per
cent, higher than in July, while the advance in
food prices was said to have been only 1 per cent

PHONO-GRAND
Fills a Long Felt Want
This little compact combination of a splendid Phonograph
and an electrically controlled
Reproducing Piano is. just the
thing for ice cream parlors,
restaurants, cafes, etc. It fits
in nicely and takes up no more
room than an ordinary talking
machine.
Want particulars ?

| Have you heard "The Vamp" on th„
| Gennett lateral cut record?
Write for our record proposition to dealers.
COLE & DUNAS MUSIC CO.
54 W. LAKE STREET
CHICAGO

J. P. Seeburg
419 W. Erie St.

Write today

Piano Co.
Chicago, 111. J
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'Phonogr&pk
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Town

Unlike a
great many
phonographs,
they have an
individuality
Five new
features and
a Secret
The secret is
the wonderful tone produced
List prices
THE MUSIC

Patented

STAND

Staggered
Filing System of

Outside Dimensions:
24 in. long, 32 in. high, 19 in. deep.

THE MUSIC STAND
Ready to Place Record

other phonographs NOT
SO GOOD

Double Capacity

automatically balances
drop-leaf or
shutter

SWISHER
COLLEY502
Or CO.,
ear-Leslie
sas City,
Bldg., KanMo., for
braska,
Kansas, Missouri, NeOklahoma

High grade,
double
spring, cisionprebuilt,
motor

THE MUSIC

CABINET

Outside Dimensions:
48 in. high, 22% in. wide, 22% in. deep.

pure, crystallike clearness

Playing
THEWhen
MUSIC
STAND

State ciesAgenalready
established;
THE

Balanced lid,

Tonearm
and Reproducer produce marvelous depth
and warm
richness of
tone, brought
out with

$50.00many
to
than
$75.00 less

THE MUSIC CABINET
Ready to Place Record

THE
SCOTT
REGISTER
Bern,
CO., N.
New C,
for . North
and South
Carolina
Don't miss
this opportunity to buy
and sell
Waddell
Phonographs

THE When
MUSICPlaying
CABINET

p
■A

l
1
THE MUSIC

TABLE

MANUFACTURED

THEWhen
MUSIC
TABLE
Playing

THE MUSIC TABLE
Ready to Place Record

Outside Dimensions:
36 in. long, 32 in. high, 22 in. deep.
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TABLE

CO.
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Inventor Perfects Device That Enables Ta'king
Machine to Play Lullabies Automatically as
Soon as Baby Starts Crying
For some years now there has been on the market
what is known as the ' ' wireless pup, ' ' an ingenious
contrivance whereby a wooden dog can be caused to
emerge from a wooden house at the whistle of its
owner. The startling result is brought about by
means of a special diaphragm arrangement which
responds to any unusual vibration such as that
caused by whistling or the sudden clapping of hands,
causing the dog to be released from a special catch
and to spring into view.
The success of the wireless pup evidently proved
the source of inspiration for a Western inventor
who claims to have invented an automatic device
for starting talking machines by the sudden crying
of a baby. It is believed that the device will prove
a boon to mothers, and that once placed upon the
market the demand for it wrill be very great.
A series of highly sensitized diaphragms are installed in a special case, the control lever of which,
in turn, is connected in a clever manner with a special brake on the talking machine. When the baby
is placed in its crib for the night, and the room is
quiet, the regular brake is released, and the special
brake placed in position. If the child suddenly
starts the whining the more sensitive of the
diaphragms serves to release the tension on the
mechanism, and as the cries develop into lusty yells
the full force of the special mechanism is exerted,
and the brake is released, thus permiting the talking machine to start playing some suitable lullaby.
As the cries of the child subside and it is lulled to
sleep again the tension of the springs exerted by the
diaphragm is reduced as they have ceased to vibrate,
and stillness again reigns.
The inventor claims for his device not only that
it will serve to keep baby quiet, while the parents
are out of the room, but that it will act as an alarm
when marauders enter the child's room, as heavy
footfalls are likely to start the mechanism and
release the brake, thus giving warning that all is
not well in baby's room. When the parents have
finally retired for the night, and would rather be
interrupted by the child's cries than by a sudden
flood of music, the regular brake can be again
sprung into position against the turntable.
If the new invention is finally put on the market,
the big question will be whether to place it on sale
in the regular baby department of the store, or offer
it in the talking machine department.
MAKING

TOUR

THROUGH

UNDREDS

of lead ing merchants

selling the

MEXICO

The Columbia Graphophone Co., New York, recently received interesting news regarding Sascha
Jacobson, the well-known violinist, who records
exclusively for the Columbia library. Mr. Jacobson
has been making a very successful tour through
Mexico, and his friends were glad to learn that his
tour in that country is giving him keen enjoyment
and satisfaction. In a letter addressed to one of his
New York friends, Mr. Jacobson said:
' ' First of all they have a tremendous advertising campaign, and I've been interviewed and cartooned in every paper. On' Saturday evening we
gave our first concert, and it was a complete triumph.
People cheered and stamped, and what not. After
the concert, the crowd gathered in the lobby of the
theatre and gave us a remarkable reception. We
gave our other concert yesterday with similar success. This morning I am going to be photographed
for 'The Review of Reviews.' "
DIFFERENCE

PRESTIGE!

Steinburn.

They

are now

well

know

the advantages

of handling a quality line,

artistically and

mechanically

superior.

It

is our policy to take care of our existing dealers, giving them every possible co-operation, so that they
will win and ever hold local predominance.
Ask about our local Adv. co-operation.
OPPORTUNITY!
So

rapidly is our dealer - organization

we will soon be obliged to decline new
til after January

1st. If you want

strongly advise you

growing

that

business

un-

the Steinburn

we

to telegraph for particulars, pho-

tographs or a sample order.

IN VIEWPOINTS

The optimist sees a better world through all the
smoke; the pessimist only notes the destruction of
the flames.

STEIN-BURN
General
Heyworth

Tilman Bros., La Crosse, Wis., make a specialty
of caring for the musical wants of the foreign-born
citizens of that city and carry a large stock of
records in Italian, Greek, Polish, Norwegian, Swedish, Assyrian and German.
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Why Dealers Are Optimistic — -Emerald Co. Entertains Vocalion Dealers — Butler in Charge at
Cain's — Seals Co. Takes on Columbia Line —
Southern Phonograph Supply Co. Organized.
Birmingham , Ala., October 2. — Whenever the
fall rush in the talking machine trade makes itself
apparent it will find the retailers in this section
well equipped to handle the business so far as
their quarters are concerned, for many of them
have spent the summer in putting their houses in
order, and have made improvements in their stores
calculated to enable them to handle increased
business expeditiously.
Seals Piano Co., recognized as one of the leading piano houses in this section, has embarked in
the talking machine business with a substantial
Columbia department.
Reid Lawson, a well known local jeweler, has
also opened a talking machine department in his
quarters on the fifth floor of the National Bank

Are
re-

Columbia 78407.
Columbia

ACTIVITY

of

Building. He has taken the agency for the Playerphone, and is also acting as distributor for OkeH
records.
Both N. R. Boone, general manager of the Talking Machine Co., Victor distributors, and Benjamin Hammond, manager of the Victrola Department of the Clark & Jones Piano Co., have recently
visited the Victor factory in Camden, attending
various meetings there. Before returning home
Mr. Hammond visited Grand Rapids and Chicago,
as well as New York.

Graphophone
NEW YORK

Co

recently. The object was to organize the Vocalion
dealers in this territory for the purpose of coerally.
operation and betterment of trade conditions genJohn M. Gandelock has again rejoined the
forces of Clark & Jones Piano Co. after an absence
of several months .
Frank Butler has taken charge of the phonograph
department of
E. Cain. lines.
This house
handles the
Brunswick
andJ. Emeison
Mr. Butler
has been long connected with the phonograph
business, he having been connected with E. E.
Forbes & Co. for vears.

The Cable-Shelby -Burton Piano Co. reports' an
exceptional demand for Victor records, which
they handle exclusively. There is an especially
strong call for the Red Seal records since the
recent price reduction.
The Southern Phonograph Supply Co., under
the management of ' ' King ' ' Doty, has reeently
been formed. The company will do a wholesale
business only and will distribute the Wilsonian

WATCHING

phonographs.
The Emerald Co., Vocalion distributors, entertained the various Vocalion dealers at dinner

The progressive dealer who gets the most out
of the manufacturer's advertising is the one who
studies the character of that advertising, appre-

ADVERTISED

ARGUMENTS

How the Progressive Dealer Can Hook His Publicity Up With National Advertising

Qz)elpheon
la
incomparable

A

lone that

is ineffably

Duncan's Striking Window Display

exquisite — not phonographic

STEADILY

ciates the point made and hooks up his own arguments with those offered in the national publicity.
How this hooking up of national advertising can
be brought about most effectively was brought
about recently in the case of M. W. Duncan, Victor
dealer of Albia, la., who, when the Victor Co. was

INCREASING

PRODUCTION

advertising the fact that to "look inside the lid"
offered assurance of the instrument being a genuine Victrola, made the same point in his local
publicity and especially in his window displays,
as will be seen by the accompanying photograph..

ASSURES

DELIVERIES.

OVERCOMES
Delpheon
Model B $175

THE

DELPHEON

COMPANY

Bay City, Michigan
The Delpheon Sales Co., 25 Church St., New York
Rosen Phono. Sales Co.,
28 Court Square, Boston, Mass.
Walter Verhalen, 703 Bush Building, Dallas, Texas

METALLIC

NOISES

Omaha Inventor Claims New Device Eliminates
Surface Noises in Talking Machine Needles
Omaha, Neb., September 30. — An invention
which he claims will eliminate practically all metallic noises from talking machines using interchangeable needles, has been devised by Geo. A.
Adams, of this city. The attachment is a compositioof
n ' metails, wax, rubber and other ingredients in the shape of an S, and is composed of several different layers. Patents have been applied
for at Washington, Canada and England.

f

The Talking Machine World, New

DEAN

For

a

nearly

century

stood

of

a

this

quarter

name

of

has

for the highest

quality

Phonograph

Steel

Needle.
N0.9
OPERA

One

Needle
LOUD

with

three different

— MEDIUM

Petmecky
Steel

tones
NO.IO
IDEAL

— SOFT

NO. 1 1
HALFTONE

Multitone
Needle

Petmecky
Steel
Ten

West

45th

FACTORIES:

Street

Elyria, Ohio
FFICES:

Newark,

N. J.
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JOHN H. WILSON, MANAGER, 324 WASHINGTON STREET, BOSTON, MASS.
I
* _„_„_.._.„_,,„ ,
.
Bcstox, Mass., October 4. — Retail trade suffered a great deal this past mouth by reason of
the wholesale desertion of the policemen, who
contrary to the orders of Commissioner Curtis
formed a union and joined the American Fed
oration of Labor. The details of the unfortunate
affair are now too well known to everybody to
be repeated here and the talking machine
trade, too, knows full well — quite too well, in
fact — that there was a slump in business, beginning with a riot on the night of September 9,
which was the immediate cause of keeping timid
people at home for a number of days. It was
a situation unparalleled in the history of the
city, but the loss occasioned to the talking
machine business was shared by practically
every branch of business carried on in a retail
way. Today one sees instead of the blue-coated
guardians ( .') of the peace — deserters they were
called by Governor Coolidge — one sees the
khaki-clad soldiers comprising the State Guard
with guns over their shoulders and ready for
action at the least provocation. The city 's
traffic at congested sections is handled by the
Motor Corps, whose members have been admirably trained. Today the city is better protected
than in many years. As it is taking some time
to recruit a new police force the soldiers are
likely to remain on duty in the city at least
until Christmas.
Stores Protected Against Riots.
During the first night of the riots the talking
machine stores — some of them at least — took
great precaution to save their property. A few
stores had a special guard the first night the
policemen were off duty and thereby saved
themselves much broken glass and theft; but
others did not take such precautions until after

that memorable September 9, but the very next
day not only were guards stationed in front of
the stores, but heavy barricades were put up
against the windows.
In many cases it was a
full week before they were taken down.
Steinert Men Attend Victor Sales Course
Robert Steinert, head of the Arch street establishment of the Steinert Co., was over at the
Camden factory of the Victor Co. toward the
latter part of Serjtember, having gone over to
' ' brush up ' ' on the salesmanship course which
the Victor Co. has been making so much of these
days, and very properly, too. Over at Camden
at the same time was Hermann Fleisehman, one
of the Steinert wholesale representatives, and
Francis Doyle, of the Steinert Providence store.
For the women 's class, which is to be held
October 6' at the factory, those in the Steinert
employ who are going over are Miss Estelle
Samuels, of the wholesale department; Miss
Thelma Coheu, of the retail force; Miss Florence
Arnold, of the Portland store; Miss Lena Heid,
of the New Haven store, and Miss Ruth Pimer,
of D. S. Marsh & Co., of New London.
Still another class is being planned for October
20, and those to attend this will include James
Graham, one of the Steinert wholesale representatives; Jerry Spillane, of the Springfield
store', and Ed. Welch, of the New Bedford store.
There is still another class being made up for
November 3 to include Miss Agnes Prince, of
the Arch street retail store; Miss Martha Kay,
of the Boylston street retail store; Miss P. E.
Doucet, of the Fall River store; Miss M. Widgmheimer, of the Bridgeport store, and Miss M. E.
Cuddy, of the Waterbury store. These classes
all continue two weeeks and the Steinert Co.
has been quick to appreciate the advantages

England

of the excellent and thorough training which
they afford.
To Resume Columbia Dealers' Meetings
Manager Fred E. Mann is planning to resume
the Columbia dealers' meetings which were so
popular the last two seasons and which all last
winter were held in the Swiss room at the Copley-Plaza. The tentative date for the first one
was October 8 and Manager Manu has other arrangements pending to be announced later.
The Puritan Making Progress
The Bates-Ellsworth Piano Co., New England
wholesale and retail distributors of the Puritan,
has been able to interest a great many persons
in this talking machine, which is one of the
latest to be introduced to Boston and New England. This concern is located at 68 Chauncy
street, and to dealers who are anxious to handle
this machine exclusive territories are offered.
In featuring this machine the company calls
especial attention to its deep acousticator, which
is a characteristic feature of the Puritan. The
Bates-Ellsworth Co. has placed the Puritan with
a great many dealers throughout this territory,
and the demand is rolling up at a surprising rate. In
its advertisements the company announces that it is
planning to inaugurate an intensive sales campaign
in behalf of the Puritan line and will assist the
dealers wherever possible.
Shoemaker Visits the Dealers
Herbert Shoemaker, manager of the Eastern
Talking Machine Co., spent several days during
September in making a tour of some of the
dealers in western and central Massachusetts,
visiting in particular such centers as Worcester,
Springfield, Holyoke and Greenfield. Early in
October he plans to go to Providence, R. I., and
(Continued on Page 52)
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meet the dealers of that city. In this way Manager Shoemaker hopes ere long to be closely
in touch with the trade which the Eastern
serves.
Introduces New Dealers' Service Ideas
Manager Shoemaker is constantly making
changes in the Essex street headquarters of the
company, always with a view to better serving
the dealers. Lately he has introduced a number
of new ideas which have not only been approved, but which have shown to be thoroughly
practical. It has been his aim to make the
dealers ' service department something worth
while.
Barite Co. Holds Formal Opening
The Barite Talking Machine Co., of which
mention was made in last month 's issue of The
World as one of the new concerns to begin business in Boston, was formally opened for business
about the middle of September. "Billy" Fitzgerald was on hand at the new store in the
Garden Building, Boy?3ton street, near Church
street, to give his" old friends a welcome, but
he was not able to remain there long, as he had
arranged with the owners to give them enough
of his time so that the store might get well
started, for Mr. Fitzgerald has other plans in
view. John Alsen, who has returned to Boston
from Springfield, is now in charge, and as he is
an experienced man in handling both the Victor
and the Edison lines he is sure to prove a valuable man in this post. Associated with him are
several who are familiar with the business, including Byron Dudley, who has been with
George Lincoln Parker and the Eastern Talking
Machine Co.; Thomas E. Taylor, who formerly
was with Chickering & Sons; William Albrecht,
who was with the Rosen Talking Machine Co.,
and Miss Martha T. Held, late of the Eastern's
Tremont street retail shop. The new establishment carries a large line of machines and records,
and a long line of booths gives ample opportunity for patrons to play, over records.
Edison Artists in Recital
Miss Marie Morrisey, contralto, and William
Reddick, pianist, were heard in a concert on the
evening of September 19 at Jordan Hall under
the auspices of the F. H. Thomas Co., which
handles the Edison line for the Back Bay section of the city. An Edison machine was used
for the recreations and a large audience was
present to enjoy the evening.
Walter S. Gray a Visitor
A recent visitor to the Boston trade was Walter S.
Gray, the well-known Pacific Coast jobber of talking
machine accessories. Mr. Gray spent several days
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here, calling on the manufacturers whose products
he handles on the Coast. He spoke very optimistically of business conditions, stating that the 1920 outlook was very satisfactory, with the dealers closing
a banner business.
Occupying Increased Space
Having taken over the lines controlled for the
past six months or more by the Emerson New
England, mention of which was made in last
month's issue of The World, the Musical Supply
& Equipment Co. has had to take on more space
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at its headquarters at 221 Columbus avenue.
Soon after taking over the Emerson's business
here Manager J. H. Burke, of the Musical Supply
Co., called a get-together meeting of his own
people and the Emerson branch staff, including
one or two of the Emerson men from New York.
This conference was to map out a new plan of
procedure, looking to handling the larger line of
products in the most advantageous manner.
New Lines for the Bon Marche
Manager Burke has just placed the Sonora
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(Continued from page 52)
line and other accessories carried by his companay with the Bon Marche, in Lowell, which
is one of the largest department stores in New
England. Other concerns which have taken on
the same lines are John C. Miner & Co., of North
Attleboro, and E. S. Brown, of Lynn.
Attend Emerson Jobbers' Meeting
Manager Burke and eight of his staff went
over to New York about the middle of September to attend a convention of Emerson jobbers. The convention lasted two days and was
held at the Hotel Claridge. Among those who
attended besides Manager Burke were C. D.
McKinnon, A. J. Delauries, F. J. Degunee,
George J. Krumschied, E. V. Keyes, E. G. Powers
and J. E. Burke, Manager Burke's brother.
Wm. R. Fleming Promoted
"William E. Fleming, heretofore assistant bookkeeper for the Columbia, has been advanced to the
post of cashier for the company at its Federal street
headquarters.
Emmet Ryan Back With Steinert
Emmet Evan, in the employ of the Steinert
Co. before the war, was married September 28
to Miss Gertrude Gauham, of Brighton. While
in service Eyan was in France for two years
and earlier he saw two years' service on the
Mexican border. On his return from his honeymoon trip he resumed relations with the Steinert
house, for whom he is now wholesale representative in Greater Boston territory.
Planning Get-together Meetings
Now that Manager Hindley, of the Vocalion,
is back on the job following his enjoyable vacation in the provinces, he is arranging for the
first of his get-together meetings, which on several occasions last winter brought all his sales
force and office staff into pleasant social conference. For the present attention is focused
on the Vocalion recitals, which take place every
afternoon and Saturday evenings and for which
a $3,000 Sheraton machine is used. Manager
Hindley and his retail staff have made some
excellent sales of high-priced instruments lately.
G. F. Blaldelli With Steinert Co.
G. Frank Blaldelli, formerly with Landay
Bros.' Fifth avenue, New York store, has come
over to Boston and has been placed in charge
of the retail warerooms of the Boylston street
store of the Steinert Co.
Two-minute Service a Hit
The C. C. Harvey Co.'s "two-minute service",
lately inaugurated, is proving a great hit with
the public. To give this quick service to the
patrons it was necessary to install a record rack
on the ground floor and this is supplied with all
the latest records.
New Front to Eastern Co. Store
Passers-by on Tremont street would scarcely
recognize the Eastern Talking Machine Co.'s
retail store, for the entire front has been so
charmingly made over. Plate glass windows now
extend down to the street level and inside for a
depth of fifteen feet or so there is a beautiful
salon handsomely furnished, with the actual store
back of this. Manager Batchelder, of this store,
lately entertained his staff at a local hotel and
after a good dinner there was a helpful exchanage
of views as to business methods to be pursued,
along with many helpful hints looking to the
advancement of the Eastern's interests.
Concentrate on Brunswick Line
Now that Kraft, Bates & Spencer have eliminated the piano stock and gone out of that business they are better able than ever before to
concentrate their attention on the Brunswick
line, which Harry Spencer took on a number of
months ago. The house has now a number of
good concerns on its books and they are making
such heavy demands for shipments of Brunswick
instruments that Mr. Spencer has decided to
consider no more propositions, else they could
not be properly taken care of. With the departure of the piano line the large mezzanine
story toward the rear of the store can now be
used for a salon for the better demonstration
of the Brunswick.
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part of their work. In Detroit the platoon system
is being used to great advantage in presenting music
appreciation to great numbers of school children.
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Tremont Talking Machine Co. Organized
The Tremont Talking Machine Co. has been
organized in this city to take over the retail
Victrola business heretofore conducted by the
Eastern Talking Machine Co. The latter concern, as announced, will hereafter conduct an
exclusive wholesale business in Victor products
in the New England territory, with headquarters
at 85 Essex street. Manager Warren Batchelder
will continue to steer the destinies of the Tremont Co.
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President Douglas, of the National Co., Tells
How Dancing Novelties Reach the Parent
Through the Child, Hence Help the Trade
Boston, Mass., October 5. — The National Co.,
manufacturers of "Ragtime Eastus, " "Boxing
Darkies ' ' and other novelties for the talking machine trade, are advising talking machine dealers
to reach the parent through the child during the
coming Christmas season. E. L. Douglas, president of the company, in speaking to The World,
stated: "We have had dealers tell us that on
account of our toys dancing in their windows
children have induced, their parents to come into
the store, which has in most cases resulted in the
sale of a machine or records, as well as the toy.
Certainly children exert a big influence and our
dancing toys are one of the finest novelties a
(Continued on page 54 )
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talking machine dealer can have to attract chil.dren and thereby the parents at Christmas. Dealers in every other line of business think it most
necessary to have something for the children.
We believe the dancing toys fill this want for the
talking machine dealer.''
Visits Old Home In Vermont
John E. White, a member of the Musical Merchandise Sales Co., Toronto, sole Canadian distributors of the Brunswick phonograph and records, has
just returned from spending a vacation in St. Albans, Vt., his home town.
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Bon Marche Department Store Handles Several
Leading Lines
Lowell, Mass., October 4. — The Bon Marche in
this city has lately opened a new and enlarged talking machine department which is one of the finest
of its kind to be found in New England. The
department is on the fourth floor and occupies
nearly all of the space with the exception of what
is used for office purposes. Charles Martin is the
manager. The booths are all of TJnico construction,
and with a good competent staff, business promises
to be rushing this fall. The department carries a
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Boston, Mass., October 5. — Kenneth E. Reed,
wholesale manager of the Victor department of
the M. Steinert & Sons Co., is pronouncedly of
the opinion that every manager should make a
careful study of every dealer with whom he
comes in contact, so that he may know in an
instant his likes and dislikes, for by this knowledge he will be much better prepared to satisfy
his needs at all times.
' ' When dealers begin to complain about not
getting all the goods they want," says Mr. Reed,
' ' they do not take into account the fact that all
the leading companies were engaged in war activities and that it takes some little time to
catch up and that there is an unusual demand
for the goods. What they do need impressed
upon them is that despite the war and all its
demands the Victor Co. has made considerable
progress in meeting the demand. That there has
been a marked improvement in Victor conditions, especially throughout New England, goes
without saying.
"With some of the doubting Thomases it is
nothing short of actual figures that will convince them of the real strides that the Victor has
taken. One reason why it is hard to appreciate
the development is because the goods are so
quickly absorbed, but those who are the closest
to the trade are the first to see the development which in the case of records alone is something phenomenal.
' ' One thing that has done a lot to stimulate
record business is the reduction in the price of
Red Seal records and there has been an entitrely
new field created for these goods since that
reduction, a field that couldn't have been
touched under the old conditions. Loyal Victor
dealers, therefore, will do all they can to educate their special following in Red Seal purchases to the en-d that the greatest success possible may be attained. ' '
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Well-known Talking Machine Man to Handle
Victrolas and Records Exclusively in Handsome Store in Brooklyn, N. Y.
J. J. Cavanangh, formerly in charge of the Victrola department of A I. Namm & Son, Brooklyn,
recently opened an exclusive Vietrola shop at 60
Court street, Brooklyn, which is most modern in
appearance and is tastefully fitted up in Adam
period design. The ceiling and paneling are of
ivory tint, while the walls are covered with a rich
blue and gold Adam design tapestry paper. The
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booths comfortably furnished and decorated in such
a manner thai on entering one feels at home. Within
easy access to all the booths a record filing system
has been installed which will take care of from
15,000 to 20,000 records.
The Cavanaugh establishment occivpies four floors.
A shipping room is located in the basement, which
is accessible by an elevator to the street so that
shipments of machines going in. or out do not have
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J. J. Cavanaugh
furniture is mahogany, which is in keeping with the
period and also blends harmoniously with the "Victrolas on display.
As the photograph shows, the main showroom
is tastefully arranged with tables, lamps and chairs,
so that an atmosphere of dignity and refinement
presents itself as one enters the store.
Toward the rear extends a battery of fourteen

Any

' ' Let me congratulate you heartily upon the opening of your new business and wish you all the success that I am sure will result from such fair dealings as characterized your efforts during the ten
years that you spent in charge of the Vietrola department of our store.
' ' I am more than sorry that our change in policy
prevents the continuance of this department under
your charge, but I am confident that the people of
Brooklyn will get the same satisfaction in purchasing Victrolas and records from you in the
future as they did from us in the past, a satisfaction which was pretty well evidenced by the remarkable success that the department enjoyed. ' '
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Partial View of the Main Showroom
to obstruct the showrooms. On the second floor a
well-equipped repair shop is located, while on the
two upper floors stockrooms are located.
Mr. Cavanaugh has employed as assistant manger Wm. H. Bishop, who has formerly served for
long periods with the Trinity Talking Machine Co.,
of New York, and the Victor Co., of Camden, N. J.
Mr. Cavanaugh, on leaving A. I. Namm & Son, received a very cordial letter from B. H. Namm which
read:
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Successful

Merchandising
Service! Much is said about it everywhere. Business magazines are cluttered with articles dwelling
on its necessity. Manufacturers use it as a watchword. Dealers are ever clamoring for it. No one
denies the truth of its considerable importance.
All profit by its operation, from the ultimate purchaser back to the manufacturer.
Befleeting on the benefits to be derived from
' ' smooth service ' ' one is confronted with the
' ' poser ' '— why is a thing, admittedly good, not universal? Why do manufacturers, distributors and
even dealers fail in perfecting that by which they
can give satisfaction to their trade and thus open
the flood gates for the inrush of largely increased
demand and oil the wheels for greater production!
It is conceded greater production means less ' ' overhead ' ' charges and more profit.
To the above question there seems but one answer
— lack of co-operation among all concerned. If a
distributor desires the highest form of ' ' service, ' ' it
is essential he co-ordinate his effoits toward that end
with those of the manufacturer, and the dealer in
turn necessarily must work with the distributor in
making it possible for the manufacturer to lay out
his production program so that the merchandise can
be produced in quantities sufficient to supply both
of the latter in a way to enable them to extend ihe
much-desired
' ' service' ' with the least probability of
risk.
Co-operation, then, is the very basis of "real
service," and herein is where the dealer can do
most, if he will, to make it feasible for the manufacturer to extend the "service" which means so
much to the dealer. This is particularly true in the
making of talking machine records, and of this
special field I shall speak.
In order that the manufacturer may make goods
at a profit it is essential that he be able to figure
ahead how to keep his presses busy the longest
periods in the pressing of the same numbers; in
other words, to press out, at the one time, all the
records of a certain number that will be required
by all the dealers to supply all their trade for the
entire period the number will be popular. This
method of production will solve the problem — if not
entirely, as nearly as it can be done. While this
idea of pressing all of a number at the one time
is not always practicable, yet the fewer times the
"stampers" (plates from which records are pressed)
are changed in the machines; that is, taken out and
again placed back for further production, the better
service for the dealer will result.
The dealer, most of all, needs service. Then it is
for him to give the manufacturer all the aid he can.
Here is how he can do it. Each dealer knows by
experience, or should know, just about how the
demand for records of each month 's releases average. He is acquainted intimately with his customers
and the music they like, therefore it should be a
comparatively easy matter for him to figure conservatively so as to be able to increase his "standing or preferred order" to an amount sufficient to
cover him on the demand made upon him for all
such releases during the following two or three
months, at least. What would be the result? The
dealer would have a full stock. He would always
have records on hand when called for. He would
never lose sales by being out of certain numbers.

By of J.
Carroll
Mgr.
Sales1.
Emerson
Phono Co.
His trade would be pleased. They would advertise
the service he was giving. They would buy records
from him instead of being driven elsewhere because
of poor service.
The dealer profits considerably. He does a bigger
business. He turns over his stock more frequently.
Having no dead stock on hand there is no need of
making returns. The increase profits from stimulated sales permit him to finance his store to better
advantage and to benefit his general credit.
To sum up, it is far more sensible and commer-
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eially more advisable, to figure out one's requirements in advance so that if a dealer knows by practical experience he can use fifty of a, number to
order the full quantity at once rather than require
ten now, fifteen later, five still later, ten again and
then another ten.
Let the dealer anticipate his requirements in this

way, and the distributor in turn can place bulk
orders in advance. However, if the dealer fail? to
r\o his share and continues to place his orders in an
indifferent, irregular, hand-to-mouth fashion, he is
shutting the door on the "service" which means
doPars and cents to him. There is no way out — the
dealer must co-operate. Service starts and ends
with him.
I submit, the dealer cannot always order at one
time sufficient of a number to take full care of the
demand, but by practical application of this suggestion he can the more nearly approximate it and
thus simplify the earnest effort of the manufacturer
to give him the attention he craves.
On the other hand, the manufacturer must lay
out his work to keep all presses busy. Once a set
of stampers is taken out of a press — and this operation consumes time, and is expensive — it may be
several days, in truth, weeks, before they can be
put back again economically, since there may be —
and it is frequently the case — other numbers for
which there are considerably more orders on the
manufacturer's books. Naturally the greater volume
has to be given preference.
Approaching a conclusion, permit me to impress
upon distributor and dealer alike that a manufacturer has to arrange his production layout according
to "orders on hand." They control the situation.
Therefore, it behooves every dealer to do his part
through proper method of placing orders, toward
simplifying the troubles of the manufacturer. The
distributor will, in turn, place his substantially increased orders, as a matter of course.
' ' Mr. Dealer,' ' you hold the golden key to the
service gates. Why not open them?
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Efforts of Dealers to Build Up Some Stock Keserve For Holiday Season Futile — Some Recent Changes
In the Trade — New Owner For Bradford Co. — Other News
Milwaukee, Wis., October 13. — Business among
retail talking machine dealers in Milwaukee during
the past month has far exceeded the expectations
of even the most optimistic. The same conditions
that have surrounded local dealers for several months
past, namely, the inability to obtain sufficient merchandise to fill the demand, exist to an even more
pronounced extent today. While it is true that some
dealers are gradually accumulating a small reserve
for holiday business, others are less fortunate, and
the situation is regarded by them as particularly
acute, considering the nearness of the holidays and
the unusually depleted conditions of stocks in salesrooms and warehouses. Yet, while this shortage
exists and this hand-to-mouth selling prevails, the
industry was never on a firmer basis, and never
looked more promising.
Manufacturers in Milwaukee and throughout Wisconsin are applying every feasible means to increase
their production for the holiday season. Some wholesalers and distributors declare that similar action
put to play several months ago by their factories has
already brought an appreciable increase in machines
obtainable, which they hope will be swelled within
the next month or two, enabling them to supply
their dealers with less difficulty.
Harry A. Goldsmith, secretary of the Badger
Talking Machine Co., wholesalers of the Victor in

Wisconsin aud Upper Michigau, asserts that business continued at an unprecedented pace, and that
while machines are obtainable in slightly increased
numbers, Victor dealers generally will have to eontent themselves with a comparatively limited supply.
Thomas I. Kidd, manager of the Brunswick-BalkeCollender Co. 's local branch, believes that even
though it w-ill be impossible to furnish dealers with
all the machines they can sell, reasonable shipments
which are coming in continually will enable them to
keep a fair selling stock for the holidays.
Chas. J. Orth, exclusive distributor of the Puritan
in Wisconsin and Upper Michigan, returned recently
from a motor trip through Ephraim, Sturgeon Bay
and other points in Northern Wisconsin, calling on
Puritan dealers. Fortunately Mr. Orth is one of
the local jobbers who has procured an ample supply
of machines for the holiday rush, having at this time
four warerooms stocked with instruments. Adam C.
Schroeter and E. E. Sweeney, representatives of the
Orth house, are on an extended trip, calling on all
Puritan dealers throughout the state.
A. G. Kunde, wholesaler and retailer of the Columbia, reports that instruments are now available
in greatly increased numbers. Mr. Kunde reports
that several shipments have already been received,
and the outlook is that Columbia dealers will be
better able to meet the demand during the holiday
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season than for the several months previous.
William A. Schmidt, manager of the Phonograph
Company of Wisconsin, distributors of the New
Edison, reports that even though instruments are
coming through from the factory in growing quantities, the supply is entirely inadequate to satisfy
the demands from established dealers, to say little
about opening negotiations with new dealers.
The demand for the Aeolian-Vocalion instruments
has been tremendous, which has quickly absorbed
the small shipments that have come through recently, is the report of Miss Julia Wolf, manager
of the talking machine department of the Edmund
Gram Music House, wholesale and retail distributor.
The Plymouth Phonograph Co., Plymouth, Wis.,
manufacturers of the Plymouth phonograph, has
opened Chicago headquarters at 1550 Dayton street
to accommodate its rapidly increasing business.
The Kesselman-0 TJriseoll Co., Victor and Edison
retailers, is experiencing considerable difficulty in
obtaining furnishings and fixtures for its new and
permanent home in the Plankington Arcade, which
it was hoped would be ready for occupancy about
October 1. In view of these difficulties the stoie
will possibly be delayed slightly in moving into its
new home, which will be one of the largest groundfloor music shops in Wisconsin.
Leslie C. Parker, president and general manager
of the Badger Shop, exclusive Victor dealer, on his
return from a recent trip to the Victor factory at
Camden, X. J., stopped at New York, Buffalo and
Detroit, where he called on some friends in the
trade. It is gratifying indeed, says Mr. Parker,
to notice that people are gradually getting away
from the jasz and rag-time music and are again
elevating their desire and taste to the better class
of records.
Henry Roepke, formerly with the Lyric Music Co.,
is now with the Flanner-IIafsoos Music House, Edison and Columbia dealers, and one of the largest
general music stores in Wisconsin. Harold Boone,
returned from over seas, is also employed by the
Flanner-IIafsoos house.

Saves
Records

It does

the

attached

work

automatically

requires

no

further

and

Luray J. Kinnel, manager of the Rudolph Wurlitier Co., featuring the Victor line, reports a very
favorable business, and particularly so of the higher
priced instruments. To handle its rapidly expanding
business and allow greater sales space, the rear left
wing of the store,, formerly used as a wareroom, has
been remodeled and redecorated and is now being
used for display and demonstration.
Felix Baader, manager of the Music Shop, dealer
in the Starr and Columbia lines, recently had, without question, the strangest of strange callers in the
form of a baby alligator, two feet long. The animal
they killed the intruder. All sorts of weapons were
used in the killing, from a piece of tile to a snow
shovel. Mr. Baader is unable to explain the presence of the animal in the basement.
(Continued on Page 60)
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attention

Every Dealer Should Carry Them
Circular and Price List Mailed on Request
Manufactured by

8 1 Reade Street

Ialking Machine Co.
Near Church St.
New York

Victor Distributors

MAN

Phonograph Manufacturers, have you seen
the new Cole & Dunas one-hand cover support ? It's a winner. Write for sample and
COLE & DUNAS MUSIC CO.
prices.
CHICAGO
54 W. LAKE STREET
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Extravagant claims of performance run
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Compare the Brunswick Phonograph
with other makes, and its superiority
is noted immediately.
There are many good reasons underlying and responsible for its worldwide success. Behind it is the House
of Brunswick — established before the
Civil War. Build ing it are a corps of
expert craftsmen excelling in phonograph construction. Made in designs
and woods that captivate artistic eyes,
it enhances surroundings. It plays any
make record. There are no limitations
as to selections. Also, there is the
Brunswick Method of Reproduction
that enriches tone.
These and the nation-wide advertising campaign in the most influential
publications are why dealers everywhere are so enthusiastic about handling The Brunswick.
THE BRUNSWICK-BALKECOLLENDER
COMPANY
General Offices: Chicago and New York
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It plavs all Machines

Universal
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and Records, regardless of name,

OVER, as the NEEDLE
TIGATE.
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QUALITY.
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n
Machine

It is THE

Needle

kind or cost.
MASTER

Supreme!

It is recognized, THE

WORLD

NEEDLE.— If you doubt it, INVES-

ITS TONES ARE MARVELOUSLY
PURE! ITS ARTICULATION
IS AMAZINGLY
CLEAR!
The finest Machines ever made and the most wonderful Records are better when played with a Tonofone
Needle.

It has set a new Standard

in "Phonography'"

STRIKE for vour Rights!! If you are not selling TONOFONE
not getting A SQUARE DEAL.
If your jobber does not handle Tonofone,
service and we are back of them.

NEEDLES

you and vour customers

send your orders to our nearest distributor.

U. S. DISTRIBUTORS
REVISED LIST TO DATE

You

a*re

will get quick

FOREIGN
DISTRIBUTORS
RBVISED LIST TO DATE

THE REED COMPANY, 237 Fifth Ave., Pittsburgh, Pa.
WORLD PHONOGRAPH CO., 736 Tilden St., Chicago.
W. A. CARTER, Cable Building, Chicago.
OKEH
RECORD
DISTRIBUTING
CO., OkeH Building,
Grand Rapids,. Mich.
ARCADIA MUSIC CO., INC., 33 Peachtree Arcade, Atlanta,
Ga.
ROE-BROWN
COMPANY,
662 South Fourth
St., Louisville, Ky.
WALTER S. GRAY, 942 Market St., San Francisco, Calif.

A. TARTIKOVER,

M. D. SWISHER, 115 S. Tenth 'St., Philadelphia, Pa.
ASSOCIATED
FURNITURE
MANUFACTURERS. 1209
Washington St., St. Louis, Mo.
A. C. McCLURG & CO., Chicago.
ALEXANDER DRUG CO., Oklahoma City, Okla.
E. R. GODFREY & SONS CO., Milwaukee, Wis.
MURMANN
PHONOGRAPH CO., 1318 Olive St.; St. Louis,
Mo.

WILLIAM JOEL, Apartado 230, Tampico, Mexico.
ALFREDO KRAUS, Apartado 573, Tampico, Mexico.
NICHOLAS OUDIE, Apartado 2020, Mexico City, Mexico.
ARNALDO
SALGUEIRO,
Rua Dr. Souza Viterbo, 42-20
Oporto, Portugal.
PEDRO SUNER RAFART, Alta San Pedro, 59, Barcelona,

RICHARDS & CONOVER HARDWARE CO., Kansas City,
Mo., and Oklahoma City, Okla.
LYRE-OLA MFG. COMPANY, INC., 2108 Olive St., St. Louis,
Mo.
M. SELLER &CO., 5th & Pine Sts., Portland, Oregon.
HOEFFLER PIANO MFG. CO., 304 W. Water St„ Milwaukee, Wis.
BALDWIN-MILLER
CO., 304 State Life Bldg., Indianapolis,
Ind.

Spain. GOODMAN, 1-2-3 Anglo African Bldgs., JohannesPHILIP
burg, South Africa.
JOSE A. AEDO, Avenida de Mayo 560, Buenos Aires, Argentina.
JOHN S. de FREITAS & CO., Georgetown, Demerara, British
Guiana.
ANTONIO PUERTO, Bogota, Colombia, S. A. (P. O. Box 331.)
HENRY BETTENCOURT, Rio de Janeiro, Brazil.
ARTHUR K. KEMPTON, 205 Drummond Bldg., Montreal.
Canada.
CONNELL
BROS. COMPANY, Shanghai, Hong Kong, Manila
and Singapore.

ARMSTRONG
FURNITURE
CO., 59-61 N. Main St.,
Memphis, Tenn.
KRAFT, BATES & SPENCER, 156 Boylston St., Boston, Mass.
W. L. WEAVER, .Sumpter Bldg., Dallas, Texas.
SMITH-WOODWARD PIANO CO., Houston, Texas.
PLAZA MUSIC CO., 18 W. 20th St., New York City.
WADE
TALKING MACHINE CO., 18-20 N. Michigan Ave.,
Chicago.
JESSE FRENCH & SONS PIANO CO., Montgomery, Ala.
BOND'S GRAPHOPHONE SHOP, 38 Arcade, Nashville, Tenn.
C. C. BAKER, 43 South High St., Columbus, Ohio.
THE L. C. PENN CO., Mt. Vernon, Ohio.
THE Cincinnati,
KRU8E &Ohio.
BAHLMANN HARDWARE CO., Pioneer St.,
THE DAY DRUG CO., 35 South Howard St., Akron, Ohio.
CONSOLIDATED
TALKING
MACHINE
CO., 227 West
Washington St., Chicago.

EASTERN AND EXPORT DEPT.
I60 BROADWAY
NEW YORK CITY
U.S. A.
TEL. CORT. B586

MADE
R.

C.

for THE

Sydney, Australia (P. O. Box 2318).

QUEVEDO & CABARGA, 5 O'Reilly, Havana, Cuba.
HAVANA TRADING CO., 19 Obrapia, Havana, Cuba.
GENEVA bers, CUTLERY
CO., London,
LTD., Old
Sergeant's Inn Cham5 Chancery Lane,
E. C.
HERBERT F. SOLLY, LTD., 12-Hatton Garden, London,
E. C.
M. I. BENDERSKI, 15 Rue de la Reynie, Paris, France.
GIOVANNI ALBERTINI, 10 Via Carducci, Milan, Italy.

COLOMBIA TRADING
COLOMBIA TRADING
HERMAN DAREWSKI,
don, England.
DESOUCHES, 148 Ave.
GARISCH & CO., Via
LOUIS VELAZQUEZ,

CO., Barranquilla, Columbia.
CO., Cartagena, Colombia.
LTD., 148 Charing Cross Road, LonMalakoff, Paris, France.
Lazzaretto No. 3, Milan, Italy.
San Juan, Porto Rico.

Note. — People everywhere ask — what is the secret that
brought Tonofone into such wonderful, universal popularity in so short a time ? No secret at all ! Just a persistent
campaign of publicity, backed up by absolute sincerity,
based on positive merit.

TRADE

WADE

by
C

O.

HOME OFFICE AND FACTORY
HO SO.CHICAGO.
WABASH ILL.AVENUE
U. S. A.
Tel. Randolph 2045
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THE TRADE IN MILWAUKEE
(Continued from Page 58)

The J. B. Bradford Piano Co., 411 Broadway, also
operating a branch store at 596 Mitchell street, is
now owned solely by Hugh W. Bandall, who recently
purchased the interests of the Bradford estate. To
accommodate the rapidly increasing business the
capital stock of the company was also increased
from $90,000 to $200,000, making the Bradford Co.
one of the largest retail piano and talking machine
houses in Wisconsin. The Bradford Co. specializes
in the Victor and Sonora. S. S. Patchin is manager
of the Victor department, and Miss Ruby Knox
manager of the Victor record department.
Hugh W. Randall, president and general manager
of the J. B. Bradford Co.; H. M. Holmes and C. C.
Hayes, also of the Bradford Co.; C. E. Oerding, of
the Boston Store, and F L. Norton have recently
been appointed as the music committee to actively
engage in managing this end of the campaign as
part of the city-wide ' ' Own Your Own Home ' '
movement now being waged in Milwaukee.

PERSONAL

SERVICE

The members of our Company are always available and
will gladly see you personally or write you at any time we
can possibly serve you.
Why not communicate at once with us?
EXCLUSIVELY WHOLESALE
BADGER

TALKING-MACHINE
VICTOR DISTRIBUTORS

Richard H. Zinke, president and general manager
of the Record Needle & Mfg. Co., an active civic
and commercial association worker, recently organized an Elks ' band for Milwaukee Lodge No. 46,
which played at the State convention of the B. P.
O. E. held at Manitowoc this summer and more
recently at a public concert at the Alhambra Theatre, Milwaukee, for the Elks' benefit. Mr. Zinke
had also for many years been active in the Tripoli
Shrine band and previously managed a musical act

Made under U. S.
Patent No. 995,758
which will he strictly
enforced.

Domes

Serve

of

Silence

a

Double

CO.

on big-time vaudeville circuit. He is also president
of the Wisconsin Association of Music Industries
and the Milwaukee Association of Music Industries. .
Mrs. George H. Eiehholz, owner and manager of
the George H. Eiehholz Co., dealer in Victor and
Edison instruments and records, is creating considerable favorable comment in local advertising circles
as her distinctly personal appeal in recent ear card
advertising, is consistently bringing forth the exclusive "Eiehholz Service" idea. Mrs. Eiehholz,
who assumed control of the business upon the death
of her husband over a year ago, is a staunch believer in dignified advertising.
Several local dealers had displays at the Wisconsin State Fair held in Milwaukee the week of
September 8 to 13, and report most favorable returns in the form of lining up prospective customers,
to say nothing of some cash business transacted by
several of the exhibitors. Among those exhibited
at the fair were: Victor department, by the Boston
Store; Aeolian-Vocalion, by the Edmund Gram
Music House; Empire, Rich-Tone and Mandel, by
the Wisconsin Piano & Phonograph Co. ; Victor, by
Ed. Schuster & Co., and the Pathe, by the Gether
Piano Co. In most every instance the exhibitors
have again leased space for next year's fair. It can
be safely said that the public, both in Milwaukee
and throughout the state, never displayed greater
interest in the Wisconsin Fair, which resulted in
the smashing of all records of previous years. Total
attendance this year was 242,554 as compared with
188,522 in 1918, with gate receipts this year of
$88,306 as compared with $64,201 in 1918.
The Albert E. Smith Music Co., Madison, Wis.,
recently, received a carload of Brunswick phonographs. It is acclaimed the largest shipment of
phonographs to enter Madison, the state capital.

Purpose
SIX SIZES

only in the home have these shiny little domes become so useful but in factories as well— where the use
of Domes of Silence on the bottom of furniture legs
from the very first stages of assembling, becomes an important factor toward speed in production.
NOT

7/8 Inch

Equipped with Domes of Silence, these unfinished units
can be moved about quickly, easily, noiselessly — even heaviest
pieces will slide about with ease.

means lighter work for the factory hands and enables them to work more rapidly and smoothly — no
more scratched floors or burred ends on your furniture legs — and most important of all these little Domes of
Silence will add a big selling point to the finished product by
insuring comfort, saving and satisfaction to your customers.
Domes of Silence have become in great demand because of
our advertising in the biggest national magazines.

THAT

See

your

supply

jobber

Henry
W. Peabody
17 STATE STREET

Extra Heavy
Size 1'/8- Inch

This is how you can get full
benefit from our advertising
in the big national magazines.
Labels charge,
like thisready
furnished at no
to paste on furniture equipped with Domes of Silence.
Tell your supply jobber how
many you can use.

today
CS,
NEW

Co.
YORK

E.QU IPPED WITH GENUINE
po»SaEk:£
OF THE CORRECT SIZE

TER
WALJOBBER'S
BUS.
LILTGRA
IN OFY'S
PHONOGRAPH ACCESSORIES
The best of everything my policy and the
best of service my practice.
Albums; Attachments for Edison Machines
to play all records; All in One and plays
all attachments
play all Records
on Columbia and Victorto Machines;
Corrugated
and
Wooden Packing Boards; Diaphragms-Mica;
Edison Diamond Points; Edison Sapphire
Points; Fibre Needle. Cutters ; Harmonicas;
Lansing Khaki Covers; Literature Hangers;
Easels and Monthly Supplement Displayers;
Monthly Supplement Envelopes; Needles,
Steel and Semi-Permanent; Pathe Sapphire
Balls ; Ready Files ; Record Cleaning
Brushes, Printed and Unprinted:
Record-Lites ; Record Stock Envelopes for all
sizes Victor, Columbia, Pathe; Reproducers;
Record Delivery Envelopes, 11^2xlIJ-2 and
13^xl3j2;
Seals and Stickers for Envelopes
Strings.
and
Packages; Sticker Moisteners; Violin
WALTER
S. GRAY
942 MARKET STREET
SAN FRANCISCO

NICHOLSON
Talking Machine
RECORD
CABINETS
the kind that talk
VALUES
and
SALES
Chase City
K. NICHOLSON FURNITURE^).,

Virginia

J Record
Cabinets,
andSt.,Ladies'
Line permanently
shown Sect.
by Eph.Bookcases
Feif , 33 E. 20ih
New York,Desks
N.Y*
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Beauty
It is the combination of both in fullest measure that wins for
the wonderful new Modernola. Its marvelous clearness, evenness, richness, fullness and accuracy of tone is unsurpassed,
while for home beautifying the circular Modernola with its lamp
attachment has no competitor.
Modern ingenuity has almost perfected sound reproduction —
has almost standardized it. But you will find highest achievement along this line in Modernola Tone It has been worked out
in this circular instrument according to the latest established facts
in the science of acoustics. The Saxophone Horn Chamber is
original with The Modernola.

There is joy in hearing The Modernola — a doubled joy when
you see it as it plays old and new songs of sentiment and love
Placed in any home the Modernola adds to the pleasure of the
eye no less surely than it enraptures through the sense of hearing.
The softened lighting from the colorful lamp gives indescribable

The Different, Distinctive,
Circular Machine
The

"atmosphere" to music room,' library or living room.

Lamj

Feature
To

You,

Mr.

Dealer

We emphasize an unmistakable preference on the
buying public for this more beautiful member of the
family Prospective customers turn away from
instruments of conventional design to admire The
And they buy it!

part of the
Phonograph
popularized
Modernola.

Modernola sales rights are proving to be of more and more
value United States Government Patents granted on the designs
and exclusive Lamp Shade feature individualize it as a selling
proposition The Modernola creates its own market— a noncompetitive one Now is the time to acquire territory.
Write

About

It— NOW!

It gives life and color
to the dealer's zvindozu
and floor displays It
makes the salesroom
cheerier In the home
it brightens
when
silent and
as cheers
well —as
when entertaining. The
lamp is detachable-
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A Lesson Worth Noting Derived From the Great
Work Accomplished by Clemenceau
Talking machine men, particularly those interested
in salesmanship, will read with interest the following
tribute which we clip from " Peptimist. " It is
cleverly written, and not only pays a tribute to the
great Premier of Prance, but points a moral that
is as correct as it is timely:
The Greatest Salesman op the Age
Pour men saved Prance — Deleasse, the diplomat;
Joft're and Poch, soldiers; Clemenceau, the creater
of morale.
Clemenceau sold France her spirit!
The greatest sales feat in the world is the selling
of an idea. The simple fundamental human characteristics of the great Premier are the characteristics
which will put any salesman of any line at the top
of his profession. They are very simple. They are
beyond no man 's attainment. They are yours for
the reading.
Clemenceau saw Germany as she was. Earnest,
clear thinking put him in position to know what
should he done and how to do it. You must study
and know your problems before attacking them.
This is the first rule of successful salesmanship.
The German plan was to make men machines;
Clemenceau pitted spirit against mechanics. No
salesman will long succeed who only sells goods. He
must develop and sell the spirit, the ideals, the
future of his goods and his company. You must
sell your organisation as well as your product.
Clemenceau had vision and determination. Prance
turned to her leader because she knew he would
stick by his guns and communicate his energy to
others. The salesman of to-day must communicate
to his prospects a promise of inflexible support.
That way only co-operation lies. Time and again
the old gray cap of the Premier was seen in the
front-line trenches.
He knew it was the trench

holders who would win the war. They needed him
is well as the Council Table. No salesman can spend
his time in conferences or at the office expecting
dealers to win his battles for him. Get out with
your men and stay with them. They will be with
you when you are with them.
And when the great day came when victory was
won Clemenceau stayed on. The guarding of the
Peace and the assurance of its continuance were
problems calling for equal labois to those that won
it. A sale is an incident. Keep it sold. Perfect it,
increase it, double it. The only way to keep success
is to '.'carry on." Stay with it.
We cannot all be the Premier of France, but why
be a lesser salesman?
ARE

YOU

A SUCCESSFUL

community. ' '
OPENS

ANOTHER

STORE

The Sonora Phonograph Sales Co., Inc., has
arranged to supply its dealers with wooden signs,
thirty-six inches- by nineteen inches, which are
ideally adapted for use in public places, on trees
along automobile highways, on fences, sides of buildings and other advantageous places where they are
seen by a large number of people.

and

New Sonora Dealer Signs
These signs are conspicuous and attractive and
give excellent publicity to the dealer who puts them
up. They are proving extremely popular and there
are many" hundreds to be seen all over the country.
Each dealer can have his name and location painted
on these boards.
TALKING

Orchestra

IN PAPER

Instruments

Music

Rolls

Merchandise

Complete

Stocks,

Quick

Shipment,

Right

Prices

Our Store Your Headquarters

The

NEWS

An interesting feature of the Boston Sunday
Advertiser is the section devoted to "News for
the Talking Machine Fans," in which interesting
items regarding noted recording artists, new types
of machines and records, and some trade happenings
are presented. The department occupies about four
full columns, and is well handled.

Musical

Make

MACHINE

Boston Sunday Advertiser Conducts Interesting
Department for "Talking Machine Fans"

Player-Piano

Victor

Dealers

SIGNS

DEALER?

The K. H. Nelson Music Co., of Dowagiac, Mich.,
operating a chain of music stores in Wisconsin and
Michigan, has opened another store at Whitewater, Wis.

ale

Southern

PUBLIC

Sonora Publicity Utilized by Dealers to Good
Purpose Throughout the Country

Talking machine dealers are given a few hints on
how to run their stores by "Si" Poppler, of Grand
Porks, N. D., who says that few dealers are really
successful for the following reasons:
"Firstly, they are unfamiliar with the details of
the business and in consequence are often forced to
handle inferior instruments purchased at long prices.
' ' Secondly, they are in many eases improperly
financed to handle all classes of purchasers .
' ' Thirdly, they do not realize the obligation they
owe the public through the very nature of their
business, for it is the business of every real music
dealer to help along all those activities of a musical
nature for which there is such a demand in every

\tfholes

for

ATTRACTIVE

Grand Forks Man Tells Why Few Men Are a
Success in Managing Their Music Stores

Band

Service
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Philadelphia. Pa., October 9. — The talking inaehiiie business this month showed a most satisfactory condition, running considerably ahead of last
year, and with indications that this condition was
going to be duplicated in November. There is a general feeling of optimism all along the line, in sj)ite
of the fact that there is still a considerable shortage
of goods. Promises from the manufacturers, however, hold out the hope that conditions are going
to be rectified as rapidly as possible.
New Lines at Wanamaker's
The leading event of note in the trade during
this month was the announcement that came from
the John Wanamaker store, that they had taken
the agency of no less than eight different talking
machines — the Victor, which they have had for
many years: the Edison, the Columbia, the Pathe,
the Brunswick, the Cheney, the Sonera and the
Voealion.
Wannamaker 's will give each of these machines
a distinct representation in their department in
their thirty -two demonstrating rooms. Besides
these they will handle five different firms' records, the Victor, the Columbia, the Pathe, the Edison and the Voealion. The record department is
being built in the center of the talking machine
section, and about these record racks are the different hearing rooms of the eight machines. No
special attention will be given to any one machine,
but all will be treated alike, and from time to time
the house will give individual exploitation to the
various machines and records handled. The publicare to be allowed to judge for themselves of the
merits of the various machines.
Columbia Wholesale Branch in New Home
Of equal interest in the talking machine "game"
in Philadelphia is the new Columbia wholesale
branch, which has just been moved from North
Broad street to their new quarters at Sixth and Eil-
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Send for our Special Stock List Order Blank
H. A. WEYMANN
Victor Wholesalers
1108 CHESTNUT STREET,

bert streets. The Columbia branch will occupy the
second story of the building, which has a floor space
of 27,000 square feet. Aside from this new home
being devoted entirely to the Columbia, it will also
be the home of the Dictaphone, which has been

&

SON,
Inc.
Q R S Rolls Distributors
PHILADELPHIA

quartered at 924 Chestnut street. There will be
ample space for both departments. The department is easy of access by means of a large front
elevator, while in the rear there are four large
(Continued on page 64)
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elevators, either one of which is large enough to
hold a touring ear, and adequate for all needs in
handling machines, no matter how large the business
may grow.
The new Columbia warerooms are admirably proportional. As you enter the warerooms you find
yourself in a large reception room which will be
furnished with handsome rugs and comfortable
chairs. To the left, across the reception hall, is
a series of handsomely arranged offices, elaborately
furnished. The first one is the private office of
Manager Wilcox. Next to his office is another large
office which will be occupied by Mr. Gardner, his
assistant, and along this south side of the building
are the other offices, the bookkeeping department
and the space for the secretarial force. In the rear
the stock rooms are quite ample to handle, as it
would appear, sufficient stock to supply a whole city
the siie of Philadelphia, with most attractive rooms
for the records, equipped with fine steel racks of the
most modern construction.

The

The

TALKING

MACHINE

LOCALITY— (Continued

WORLD

from page 63)

The Dictaphone quarters are to the north of the
building, and they will be in charge of Mr. Malliet.
The most attractive feature of all is the room within
a room which is arranged to show to the handlers of
the Columbia line how to decorate their display
windows, whether square or concave, for both windows are shown. Although this room is not yet
completed, it will eventually be furnished as an
up-to-date talking machine parlor, which will be of
great service to the Columbia trade to give them
a good idea as to the decorating of their own warerooms.
E. Paul Henninger, of the Strawbridge & Clothier
talking machine department, has resigned to accept'
a position to take charge of a talking machine store
in Manayunk. He recently returned from active
service over seas.
New Agencies for the Brunswick
The local Brunswick manager, C. P. Chew, notes
that business is unusually good. They have made
several recent connections, including the placing of
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the machine in the piano store of Ludwig & Co. at
Wilkes-Barre. They have a number of applications
for the placing of the machine, but Manager Chew
says he does not feel justified in placing any more
agencies for the present, until he feels that conditions will better warrant him doing so. Already
the shortage of Brunswick machines is felt, and the
demand is greater than the output. The entire
second floor of the Brunswick-Balke Building is to
be given over to the phonograph department, and
the offices will be located on that floor. A number
of new booths are now being erected for that
Sonora Progress Evident
purpose.
There is an evidence that the Sonora output is
speeding up somewhat, says Wholesale Manager
White, of Smith, Kline & French, but it is not yet
reaching the point where he is free to feel that the
machine can be placed with any other dealers, or
that he can give the present, dealers the hope that
they will be fully supplied. Among the recent
visitors to the local offices were Prank J. Coupe,
the Sonora sales manager, and J. Wolfe, the treasurer of the company, of New York.
Big Increase in Edison Trade
Herbert E. Blake, the Edison dealer at Eleventh
and Walnut streets, says that his business in September ran 100 per cent, over the business done
during the same month of last year. During the
month he has completely rearranged his service record racks so as to save time for his salesmen. . Shipments, Mr. Blake reports, have been most satisfactory during the month, and they are getting ull the
machines they need in Edison and Columbia, but do
not have as many Cheney machines as they might
desire. They have been doing a good business with
the Cheney, in spite of the fact they have not advertised these machines thus far.
T. J. Leonard, the sales manager of the Edison,
called on Mr. Blake during the month.
The Edison dealers in Philadelphia were going
to hold a convention at the Bingham House on the
first Tuesdaj' of October, but this has been postponed
until the time of their regular monthly meeting in
November.
Many Victor Men in Town
Leading among the receut visitors to the offices
of the Penn Phonograph Co. were Mr. Alexander,
of the Indiana Talking Machine Co., of Indianapolis; George Mickel, of Miekel Bros. Co., Victor
wholesalers with stores at Omaha, Neb., and Des
Moines, Town ; Arthur Trostler. the general manager
of the Sclimeber Arms Co., Victor wholesalers of
Kansas City, Mo., and Jack Fisher, representing
the C. C. Mellor Co., of Pittsburgh, Pa. The latter
states that the Mellor Co. is making extensive alterations in their wholesale department, and he was in
this section trying to secure ideas. John Eagan, of
the Robelcn Piano Co., of Wilmington, Del., and
Frank Tolan. a dealer of Chester, Pa., also were
visitors.
Mr. T. E. Barnhili, of the Tenii, took his family
this week to Galen Hail. Wernersville, to remain a
week. II. F. Miller, his partner in the Penn, continues his enthusiasm as a golfist, and is spending
six mornings of the six of the week on the new golf
course of the Boxborough Golf Club, a club which
he helped to organize and in which he is deeply
interested. Victor Moore, of the office force of the
Penn, last week was on a trip to New York and
Boston, looking over the trade conditions of the
Penn.
E. E. Hippie, Jr., of the Penn traveling

NEEDLES
WE MANUFACTURE
Diamond needles for Edison
Sapphire needles for Edison
Sapphire needles for Pathe
in stock ready for delivery
MERMOD & CO., 874 Broadway, N. Y.
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force, will bring his family up from Atlantic City
this week, where they have been spending the summer since the early part of May. They will locate
in a new home which Mr. Hippie recently purchased
at Mt. Airy, Philadelphia.
Talking Machine Stores Expanding
W. L. Hurley, the Camden talking machine dealer,
is adding six rooms for demonstrating purposes to
his already extensive talking machine parlors at
Broadway and Pine streets. Howard J. Dudley,
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also of Camden, 1127 Broadway, is tearing out the
talking machine department in his large furniture
establishment and is remodeling it. He is adding
eight hearing rooms.
The J. E. Wilson Co., of 929 North Broad street,
this city, is putting six new hearing rooms in his
talking machine warerooms on the second floor of
the building, including an extensive waiting room
and smoking room for customers. He wants to give
his customers, he says, all the comforts of home.
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LOCALITY— (Continued from page 64)
Becomes Jobber in Montana
The Penn Phonograph Co. has appointed the Orton
Brothers, of Butte, Mont., their representatives in
that section for their miniature Victor dogs.
The increased talking machine business of Geo. B.
Davis & Co., the prominent department store in West
Philadelphia, has necessitated the addition of seven
spacious sound-proof hearing rooms and a large and
beautiful demonstrating salon. The hearing rooms
are all of golden oak and the salon is finished in
French gray.
(Continued on Page 66)
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Victor dealers in every section of the United States have ordered the
Penn- Victor Miniature Plaster Dog.
We want Victor dealers in every city and town to order it and help
distribute it in every home in the United States.
It is to your interest to further this Victor propaganda, whether you
give the dog as a souvenir, use it as: a window feature or sell it.
Your co-operation contributes to your success.
Penn-Victor dog.

Order at once — the

DISTRIBUTORS:
Pacific Coast Representative.
Denver, Colo
The Knight-Campbell Music Co.
Honolulu, T. H Bergstrom Music Co.
San Francisco, Cal
Walter S. Gray
Milwaukee, Wis Badger Talking Machine Co.
Baltimore, Md
Cohen & Hughes
Mobile, Ala
Wm. H. Reynalds
Birmingham, Ala.. ..Talking Machine Co.
Newark, N. J
Collings & Price Co.
Boston, Mass Oliver Ditson Co.
New Orleans, La.. ..Philip Werlein, Ind.
M. Steinert & Sons Co.
Portland, Me
Cressey & Allen, Inc.
Butte, Mont
Orton, Bros.
Washington, D. CRobt. C. Rogers Co.
Cleveland, Ohio The W. H. Buescher & Sons Co.
If you are not located in the district covered by
The Eclipse Musical Co.
the above distributors we will serve you direct.
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Company

913 Arch Street, Philadelphia, Pa.
Victor Distributor
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Pathe With Snellenburg
Walter T. Eekhardt, the proprietor of the Philadelphia Pathe Shoppe, is highly elated over the
business he was able to do in September. Mr.
Eekhardt has just placed the Pathe in the department store of N. Snellenburg & Co. He feels that
this is the last big account he will be justified in
taking for the present, as he is not able to handle
any more.
D. D. O'Neill in Charge at North's
D. D. O'Neill, formerly of the firm of Conner &
O'Neill, has been engaged by A. North & Co. to
take charge of their talking machine department.

NEWS FROM PHILADELPHIA
(Continued from page 65)

Complete models of Victor, Columbia, Sonora and
Widdicomb talking machines are on display, which
places this department in a position to satisfy the
most critical buyer. Their stock of Red Seal records
is one of the most complete in the West Philadelphia
section.
Expansion of Cheney Demand
G. Dunbar Shewell, the local distributor of tbe
Cheney, is well satisfied with the business he was
able to do during the month of September. He
states that he has not been able to get machines
through as rapidly as he would like to receive them,
but that every day conditions are getting better.
Charles S. McCoy, the president of the Cheney Co.,
was recently a Philadelphia visitor.
Reports an Active Business
H. Power Weymann, in charge of the wholesale
Q. R. S. player roll department of H. A. Weymann
& Sons, Inc., of this city, reports brisk activity in
his department and the fact that numerous dealers
have taken on the line in the territory during the
past month. Charles Bahls, in charge of the wholesale Victor department, also reports busy conditions
everywhere.
Handled by Philadelphia Show Case Co
In a recent issue of The World an article appeared
stating that the agency for the L 'Artiste line of
phonographs in this city had been secured by the
Smith, Kline & French Co. This item should have
read that this well-known line of phonographs is
now being handled in Philadelphia by the Philadelphia Show Case Co., not the Smith, Kline & French
Co.
Pleased With Business Month
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DEALERS

The dealers heartily agreed that this meeting was
one of the most profitable and interesting meetings
that they have had.
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Franklin Exhibit at First Regiment Armory
Franklin Phonograph Co.'s initial exhibit at this
year's exhibition proved a valuable addition to Philadelphia 'slist of high grade products. The exhibit
was in charge of J. R. Rose, of the Franklin sales
staff, and H. F. Thornell, general sales manager of
the company, who appear in the accompanying photograph of the exhibit.
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There are some communities where the
Brooks is not represented effectively as
yet. Perhaps yours is
one of these. There is
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the Brooks as there is
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CO. EXHIBIT

Philadelphia, Pa., October 9. — The Franklin
Phonograph Co., manuaeturer of the Franklin line
of phonographs, of this city, had an attractive exhibit at the Philadelphia-Made Goods Exhibition
held at the First Regiment Armory September 8 to
13. The exhibit was well attended, and much interest was manifested in the line. Philadelphians have
always evidenced much civic pride in the various
high-class products of their native city, and the

MEET

Philadelphia, Pa., October 9.— The officers of
the Philadelphia Victor Dealers ' Association, J. R.
Wilson president, B. B. Todd vice-president, W. G.
Linton secretary and G. W. Huver treasurer, directed
a very interesting and worth-while meeting at the
Bellevue-Stratford late last week. This meeting, the
opening one of the season, was attended by a substantial gathering of Victor dealers from this section.
Credit for the interesting program for the occasion
is due to Wm. H. Nolan of The Louis Buelm Co.
During the course of the evening a short recital
was given by Jerry Swinford, who appeared recently
at Keith's Theatre with his IT. S. Navy Glee Club
as a headliner. Mr. Swinford has a rich, resonant
baritone voice, and many of the dealers who heard
him predicted his return to Victor work again as a
possible recording artist.
The speaker of the evening was Anne Shaw Faulkner, who spoke in a broad and convincing way on
the musical opportunity which this country is now
enjoying. This musical authority illustrated in
pointed ways how the Victor dealer could connect
up with these business movements and musical forces,
for the further development of his own business and
to this profitable advantage. It was a business talk
of compelling interest and real value.

PHONOGRAPH

Philadelphia-Made Goods Exhibition Scores Hit
With Music Lovers of That City

Philadelphia Association Listens to Address by
Anne Shaw Faulkner on Connecting Business
Movements and Musical Forces

The PerfekTone, with headquarters in Philadelphia at Heywood Brothers & Wakefield's, 24-4 South
Fifth street, report, through their manager, Mr.
Store, that their business has been going along very
nicely, not only in this city, but in New York, in
the South and in the West. The factory is beingworked at a normal basis, and their business is
pushing ahead considerably more than they had
anticipated.
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Sweet Hawaiian Moonlight (Waltz)
My Swanee Home (Waltz)
j Where The Lanterns Glow (Fox Trot)
Drig-o's Serenade (Waltz)
- Everybody Calls Me Honey (One Step)
My Golden Rose (Pox Trot)
^ Some Party (One Step)
- Tve Been
Waiting- Por You All the Time
(Fox Trot)
Tee-Oodle Urn-Bum Eo (One Step)
Southern Memories (Fox Trot)
Tell Me (Tell Me Why) (Fox Trot)
Peter Gink (One Step)

, Golden Gate (Open For Me) (Vocal
1271' My Sweet
»uet) Allana (Vocal Trio)
\ When A Feller Needs a Friend (Tenor)
1 272 I've Now
Got (Tenor)
My Captain Working For Me

1277

Foreign Folk Dances (Instrumental)
j Romance (Instrumental)

>*i°

Of The
v SongSerenade
De Milenka
("Cello)
Soul ('Cello)

Uncle Josh and Aunt Nancy Put Up The
ologue) Stove (Comic Duet)
127*?
le-'a ' UncleKitchen
Josh and The Soldier (Comic Mon-

1279

i Good-Bye, Sweet Day (Contralto)
r prano)
Tls the Last Rose of Summer (Sotone)
Trio and Finale From "Faust" (Vocal

■\n-jA

Dear Old Daddy Lonst-Legs (Baritone)
Broken Blossoms (Tenor)
When
You Hold Me In Your Arms
(Vocal Duet)
r Sometime It Will Be Love Time (Tenor)

1275

J Toreador Song From "Carmen" (Bari\ tette)
1281
Tri0)My God To Thee (Vocal Quar1280 )Nearer
Inflamatus (Prom
'Staaat Mater")
(Comet)
Almost Persuaded (Vocal Duet)
1282
Face To Face (Baritone)
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SIX
1283

(Ready
I Used To Call Her Bahy (Tenor)
Whoa! January (Tenor)

1284

He'd Say(Blow
Oo La Back
La, Wee,
Ereeze
My Wee
Bahy (Tenor)
To Me)
(Vocal Duet)

General

My Life
(Instrumental
Quartette)
) From
Menuetto
(Instrumental
Quartette)
Espana Waltz (Accordion)
Old Folks At Home (Mandolin Solo)
Eoupee
Valsante
(Xylophone)
(The
Butterfly
(Flute
and Clarinet)
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1287
l Tulip Time (Tenor)
1285 -I
S Mandy (Vocal Quartette)
MiFht !Fe Your 0:ice In a While
I Oh, What A Pal Was Mary (Tenor)
(Tenor)
1288
i Pretty Little Rainbow ( Waltz)
' In Your Arms (Pox Trot)
Oh, What A Girl (Tenor)
1286
First Rose Of Summer (Tenor)
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Talking Machine Trade Starting to Worry Over Conying Holiday Troubles — Vitanola Enters the
Field — Columbia Branch. Employes Hold Pow-Wow — What
Various
Concerns Report
Cincinnati, O., October 9. — General shortage
of goods, mainly due to the incessant buying
power of the people this year, is the story of the
trade in the Middle West just now. None of the
houses appear to be able to accumulate a surplus
and a continuation of existing conditions will certainly bring about a peculiar holiday situation.
The Titanola, one of the new recruits in the
phonograph line, has already found an entrance
into Cincinnati, the agency having been taken on
by Theo. Heck & Co. "Glad to have it" is the
way the officers of the local house greeted the new
arrival, adding, "It is a fine instrument."
L. H. Ahaus, about one of the best known managers in the retail line in Cincinnati, is back in
the field and has charge of the department of
Otto Grau & Son, which includes Victors, Columbia
and Brunswick machines. Mr. Ahaus was but
recently discharged from the army. He was in
the medical corps and was stationed at Camp
Sherman at the time of his release.
Manager F. F. Dawson, of the Columbia Graphophone Co., made a visit recently to Bellefontaine,
Springfield and Urbana, Ohio, calling on the various dealers in the above mentioned towns.
Becently the employers of the local branch enjoyed a pow-wow and luncheon held at the local
office on the fifth floor of the building. Every
member of the branch attended and also assisted
Mr. Dawson in celebrating his birthday. A beautiful birthday cake was presented by the girls
with the proper number of candles.
Among the various visitors to the branch this
past month were H. S. Crossfield, Lawrenceburg,
Ky.; Mr. Van Doren, of the Hamilton Outfitting
Co., Hamilton, O.; Paul Burling, of the Samuel
Horchow Co., Portsmouth, O.; J. J. Davis, Seaman, O.; Mrs. Phoebe Anderson, of the Anderson
Piano Co., Hamilton, 0.; Mr. Threlkeld, of the
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Threlkeld Piano Co., Flemingsburg, Ky.; Mr. Shannon, of the Louisa Furniture Co., Louisa, Ky.;
G. Murphy, of Maysville, Ky.; Mrs. Jeff Thompson, Lebanon, O.; E. P. Schunck, Minster, O.;
A. B. Simpson, Hillsboro, O.; Chester Fisher, Harrison, O.; E. Biker, Beiley, 0.; A. W. Polasky,
N. J. Bowermeister, Bowersville, O.; F. B. Follis,
of the Bike-Kumler Co., Dayton, O.; C. C. Baker,
Columbus, O.; Mr. and Mrs. G. M. Bice, Wilmington, O.; Mr. and Mrs. Stevenson, Circleville, O.;
Elmer Woodhead, Falmouth, Ky.; A. F. Hibbard,
Athens, O., and others.
The Cincinnati, Pittsburgh, Cleveland, Detroit,
Buffalo and Indianapolis branches attended a convention in Indianapolis Thursday, September 25.
George W. Hopkins, general sales manager; B. F.
Bolton, manager of the International record department; H. L. Tuers, manager of the dealers'
service department, and O. F. Benz, of the general
sales department, from the executive office at New
York, attended the convention.
A meeting of the Columbia dealers in the Cincinnati territory was held in the local offices on
the evening of September 29. November samples
of records were played and discussed. This is the
first meeting since the summer season.
The Huss Bros. Phonograph & Piano Co., makers
of the "Be-call" phonograph, as usual, are alive
to the situation. This progressive company is
pushing their new model table phonograph to supply the great demand for these machines throughout the country. Having had numerous inquiries
and requests for this style machine from various
parts of the country, especially Southern States,
they decide dto turn their energies toward supplying the holiday trade with this style phonograph.
Their new model is being sought after by dealers
everywhere.
Manager T. Sigman, of the Budolph Wurlitzer
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Co., said: "With the cool weather setting in the
67
increase in the demand for Victor Victrolas and
records is quite noticeable. The continued demand for Bed Seal records that were recently reduced in price is very gratifying. The shortage
of records in general, however, is very acute and
from all reports record stocks are very much depleted. The demand for records is so great and
allotments of records so small that there is hardly
a chance to stock any records, as they are sold
before they can be put in the bins. This condition
has prevailed for quite some time.
"The $35 mahogany Victrola proved a large
seller in September with the dealers. This attractive little instrument placed in a Converto cabinet
to match was sold with great success by many
dealers. Victor needles, both steel and tungsten,
which have been so scarce for such a long time,
have been coming through from the factory in
greater quantities and incidentally there was a
noticeable increase in the sale of them. Shortage
considered, the past month was excellent."
CLOSED

A BIG MOTROLA

BUSINESS

Los Angeles, Cal., October 10.- Charles H. Yates
of this city, who handles a complete line of acees
sories, featuring the Jones Motrola particularly
has just returned from a trip to the Northwest
bringing with him excellent reports of the busi
ness situation. In Seattle Mr. Yates secured orders from the leading retail stores in that city to
equip all of their demonstrating rooms with Motrolas. In Portland he also received large orders,
and in San Francisco the Wiley B. Allen Co. placed
an order for 180 Motrolas to equip all of their
branches.
The local branch of the Wiley B. Allen Co. is
closing a very active Motrola business, and Mr.
Jackson, manager of the talking machine department, states that the Motrola. is a valuable stimulant to trade. Mr .Yates also succeeded in securing good-sized orders for the Sterling reproducer.
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Various Retailers Make Special Window Displays for the Event — Steel Strike Has Distinct Effect
on All Lines of Business — Some Sales Records Broken During the Month — Other News
Cleveland, O., October 9 — Talking machine dealshared from
in the
gaieties
Safety
"Week,
whichers ran
October
1 to of4. ' 'The
annual
con-' '
vention of the National Safety Council was the
biggest event its promoters have ever staged since
the organization began its activities. Headquarters for the executive officers and many of the
sectional meetings were at the Hotel Statler and
the principal exhibits were in Gray 's Armory, but
sectional gatherings, lectures and demonstrations
and dinners were held in several downtown hotels
•luring the week.
Piano, player-piano and talking machine dealers
took advantage of the week to make some unusually good window and salesroom displays of merchandise. Several of the talking machine dealers
took an active part in the week's program.
Following, as it did, "Style Show Week," when
the city's fashionable shops, including musical instrument retail stores, turned the retail thoroughfares into show places, the "Safety Week" meeting proved a boon to business.
Splendid outlooks for October trade loomed
ahead of dealers until the steel strike started,
September 22. About 25,000 Cleveland workers
were involved, many of them good wage-earners
and good patrons of musical instruments.
The steel strike and attitude of the miners has
temporarily depressed business conditions and the
outlook. To add to the situation chiefs of the
big railway brotherhoods whose headquarters are
in Cleveland have given their support to the
miners in their demands for better wages and
working conditions and shorter hours of work.
Cleveland's Advertising Club is proud of the
distinction accorded Edward L. Greene, secretary
of the Better Business Commission of the club,
because he won the Baltimore silver trophy during
the national convention of the Associated Advertising Clubs of the World, in New Orleans, Sepi
i
I
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tember 25. The award was made for the most
constructive work for the preceding year.
The commission of which he is the secretary
has been of much benefit to members of the Cleveland Music Trades Association and Talking Machine Dealers' Association of Northern Ohio
in eliminating fraudulent advertising of musical
instruments. The commission has co-operated
with "Tony" Maresh, ad censor of the piano
men's organization and will aid Bex C. Hyre, of
Cleveland, recently elected secretary and ad censor of the Piano Merchants' Association of Ohio.
The May Co. announces that its September sales
of talking machines was the best for many months.
The firm is unable to fill orders for machines and
records. The Brunswick is a big seller with this
house.
The Caldwell Piano Co., branch of the Wurlitzer Co., East Ninth street and Prospect avenue,
has more than a dozen talking machines in the
show window displays this week. This firm has
show window space on two streets in addition to
a very large first floor salesroom. New talkingmachine booths were recently installed on the
ground floor to accommodate the increasing number of patrons.
The Glidden Co., varnish manufacturers, has
added another big plant to the firm 's assets, President Adrian D. Joyce recently announcing the
acquisition of the Heath & Milligan Mfg. Co.,
Chicago, the purchase price being $1,700,000. This
plant covers eleven acres of floor space. Along
with the announcement Mr. Joyce said the Glidden
stockholders had voted an increase of $1,000,000
capital stock, making the Glidden 's capital
$4,500,000. During the last eighteen months the
Glidden concern has taken over other plants
valued at more than $2,000,000. The concern supplies large quantities of varnish to talking machine manufacturers.
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The Fischer Co., 25-7 Taylor Arcade, announces
the receipt of another big consignment of Pathe
talking machines, but the sales manager says the
supply on hand will not meet the ever-increasing
demand for machines. The outlook is excellent.
"The demand for Victor machines never has
been as brisk as it is with us at present," said
Charles K. Bennett, general manager of the Eclipse
Musical Co., distributors for the Victor.
Herman Wolfe, president of the Talking Machine Dealers' Association of northern Ohio, was
an interested spectator during the annual convention of the Piano Merchants' Association of Ohio
held in this city recently. Other talking machine
dealers who "looked in" on the meeting included
Charles K. Bennett, Henry Dreher, Harlan H.
Hart, manager of the musical instrument section
of the May Co.; managers and sales managers of
the Bailey Co., the Wurlitzer Co., the Harmony
Music Co. Shoppe, the Caldwell Piano Co., the
Starr Piano Co., W. W. Wirth, G. M. Ott, of the
Ott Piano Mfg. Co., and Walter Logan, manager
of the MeMillen Music Co.
Charles Daniels, a talking machine dealer of
Columbus, O., was a Cleveland visitor last week.
The Collister & Sayles Co., Victor dealers, are
featuring Victor dogs, along with a big window
display of the latest records this week, making
the best of "Safety Week" for displaying merchandise.

The Vineent-Barstow Co., one of the city's largest and most fashionable furniture stores, is making a drive on Brunswick phonographs. i
Manager Young, of the Cleveland branch of
the Brunswick-Balke-Collender Co., reports that
than demand
the supply.
the
for Brunswick machines is greater
Harry Williams, of Cincinnati, was mingling
among Cleveland talking machine dealers last
week.
The National Piano & Talking Machine Co. has
opened a retail store at 2628 Milwaukee avenue,
Chicago, 111.
-„ m, »,
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PHONOMOTOR
Trade Mark Registered U- S. Pat. Office

THE

FIRST

Interchangeable

AND

MOST

PERFECT
For The

ELECTRICAL

PHONOGRAPH

Standard
(Patented ,191)
Simple
!

Universal
110-20 A. C. or D. C. also
Adapted for 220. V.

EQUIPMENT
Spring Motors
Also if you must have them.
To the trade requiring the most perfect spring motor, suitable for the
highest class of equipment, we have
developed a spring motor- of excellence equaled by none; longest, heaviest and best made springs obtainable; perfect regulation: fewest parts,
and interchangeable. Guaranteed satisfactory. Your correspondence earnestly solicited, and samples submitted to reliable companies upon request. The design of this motor is beyond criticism, approved by competent engineers, manufactured under
our personal supervision and no expense shared to make this motor the
most perfect, in conception, materials
and workmanship.

Silent Absolutely
Regulation

Automatic

Stops

supplied on all Phonomotors and
Springable stop.
Motors, an approved, reli-

Perfect

Everlasting
THE

Guaranteed

PHONOSTOP

Supplied
Patented

in U. S. and

WRITE

Canada

Discard your old Spring Motor,

G.
73 State Street

for QUANTITY

PRICES

have our representative install a Phonomotor
CLAY

the Trade
NOW

in your Phonograph

COX
Rochester,

N, Y.
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It has been the experience of many highly successful
dealers that the Converto not only represents a good
profit of itself, but also provides a means of effectively
meeting the competition of low-priced cabinet machines. The well-known Victor IV or VI and a
Standard Converto are more salable and cost the consumer less than the average unknown cabinet machine.
Furthermore, every portable Victor that is in use today, without a Converto. represents a prospective customer for a Converto.

THE

C. J. LUNDST
LITTLE

ROM

FALLS,

MFG.

CO

N. Y.

Lundstrom "Converto" cabinets are broadly covered
by patents. Infringements will be promptly prosecuted

Converto

Wholesale

Phillips & Crew Piano Co.
Atlanta, Ga
Baltimore. Md. . .Cohen & Hughes
E. F. Droop & Sons Co.
Birmingham, Ala.Talking Machine Co.
Boston, Mass.... The Eastern Talking Mach.
Co. Ditson Co.
Oliver
Buffalo, N. Y. . . .W. D. & C. N. Andrews
Burlington, Vt . American Phonograph Co.
Butte, Mont
Orton Bros.
Chicago, 111 Lyon & Healy
Cincinnati, O.. . .The Rudolph Wurlitzer Co.
Cleveland, O
The Collister & Sayle Co.
The Eclipse Musical Co.
Columbus, O.. . The Perry B. Whitsit Co.
Dallas, Tex
Sanger Bros.

Distributors

The Knight-Campbell Music
Denver, Colo.
Des Moines, la. , Mickel
Co. Bros.
Elmira, N. Y. . . . Elmira Arms Co.
El Paso, Tex. . . W. G. Walz Co.
Houston, Tex. . . The Talking Machine Co. of
Texas.
Kansas City, Mo .J. W. Jenkins' Sons Music
Schmelzer
Arms Co.
Co.
Memphis, Tenn O. K. Houck Piano Co.
Milwaukee, Wis Badger Talking Mach. Co.
Mobile, Ala .... Reynalds Music House
Newark, N. J. . . Collins &. Price Co.
New York, N. Y .Emanuel Blout
C. Bruno & Son, Inc.
The Cabinet & Accessories
Co., Inc.
Knickerbocker
chine Co. Talking Ma-

Omaha, HI.
Neb. . . . . Mickel Bros. Co.
Peoria,
Philadelphia, . . .Putnam-Page Co., Inc.
Pa.The Geo. D. Ornstein Co.
Penn Phonograph Co., Inc.
H. A. Weymann & Son, Inc.
Pittsburgh. Pa..W. F. Frederick Piano Co.
C. C. Mellor Co., Ltd.
Portland, Me. . Standard Talking Mach. Co.
Providence, B. ..Cressey & Allen, Inc.
& Bro., Inc.
Richmond, Va. I.J.TheSamuels
Corlev
W. D. MosesCo.,& Inc.
Co.
San Francisco, Cal . Walter S. Gray
Sioux Falls, S. D. Talking Machine Exchange
St. Paul, Minn. . W. J. Dyer & Bro.
Syracuse, N. Y.. . W. D. Andrews Co.
The Toledo Talking Machine
Toledo, O
Co. & Hughes.
Washington, D. CCohen
E. F. Droop & Sons Co.
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Dealers Worried Over Scarcity of Shipments From Factories — Hyatt Go. Gets Generous Order From
India — Changes Among the Various Staffs — General News of the Month
Portland, Ore., October 9. — Business during the
month has been very satisfactory. Many are looking forward to the Christmas trade and wondering
what they are going to do about it. While the
factories are apparently doing their best to fill
orders, dealers are anxious and disappointed when
the very conservative orders they send in are cut
down more than half. The public does not seem
to realize the difficulty dealers are having in filling orders and is impatient. Some of the dealers
have sold instruments that are not to be delivered until Christmas.
During the recent visit of President Wilson
talking machine dealers did a big business, the
visitors from out of town being the most frequent
customers. It is almost a general report from
among the houses that big and expensive machines
are selling faster than the lower priced ones.
The G.- F. Johnson Piano Co. has one of the
most beautiful exhibits ever seen at the Oregon
State Fair, which was held at Salem recently.
J. F. Matthews, of the sales force, designed and
constructed the booth, in which were placed Cheney and Victor machines.
No talking machine has ever been more beautifully displayed than the one on exhibit in a show
window of the Bush & Lane Piano Co. In the center of the window, which has a rich and beautiful
background, is a handsome model in a large gold
frame upon which electric light falls intermittently. Nothing more artistic or a display that
has attracted more attention has ever been seen
in Portland.
The Hyatt Talking Machine Co. had an unusual
order a few days ago. The order came from Bombay, India, and was for a $275 Edison and $100
worth of records. A young man, who had been a
customer of Hyatt's and an enthusiastic admirer
of the Edison, was with the army in France and
made the acquaintance of a gentleman who at one
time lived in Portland, but whose home was in
India. Upon his return to India he corresponded
with his soldier friend, who mentioned the Edison
in his letters, and the result was that the man in
Bombay sent the order to Hyatt's.
Miss Jessie Meighen has resigned as manager
of the record department of the Hyatt Talking
Machine Co., owing to ill health. She has been
with the company five years, and before the war
was with the Columbia Co. for six years.
The McDougal Music Co. has followed the example of other music houses by going into the
talking machine business. They have added four
demonstration rooms, and are featuring Pathe
machines and records.
Bert S. Pease, salesman for the Pacific Accessories Supplies Co., exclusive Northwest jobbers
of the Jones Motrola, has been visiting leadingpoints in Southern Oregon, and had a very successful trip. G. C. Cook, manager of the company,'
is delighted with the success that has attended
their venture. This concern has also taken over
the Sterling line of reproducers.
A. C. Cook, mechanical expert of the Columbia
Co., has been two months in Portland. While here
he spent his time with the dealers instructing
them in everything pertaining to the mechanism
of the Grafonola.
Foley & VanDyke's talking machine department
is doing exceptionally well. The Pathe Actuelle,
which they carry, is very popular. They are also
selling all the Victors and Mandels they can get
hold of.
H. E. Hard, of the Wiley B. Allen talking machine department, says the Brunswick talking machine is a splendid seller.

Get our prices on sapphire points,
needles, Columbia, Victor and Edison
Immediate delivery.
attachments.
COLE & DUNAS MUSIC CO.
54 W. Lake St.
Chicago, 111.

When it comes to real energetic hard work there
are few men who surpass C. Guy Wakefield, manager of the Wakefield Music Co. An instance of
what he can do in fourteen working days: He
interviewed fourteen dealers in fourteen different
towns, established thirteen agencies. He has also
established two agencies in eastern Oregon, one
in Astoria and one in Centralia, Wash.
The Wax- Wilson Co., distributors of "Tone
Clear," are receiving orders from practically
every State where The Talking Machine World is
read. The call for "Tone Clear" is so great that
it can hardly be supplied, but the factory is growing in size and equipment, and the output will in
a short time be sufficient to meet the demand.
The talking machine business at Edwards' Furniture Store is a big asset at that establishment.
M. W. Davis, in charge of the department, and
who, incidentally, is the compounder of "Tone
Clear," which the Wax-Wilson Co. is putting on
the market, sold nine Brunswicks in five hours on
last Monday, and expected to sell more before
the day was over. Jobbers are distributing ' ' Tone
Clear" in seventeen or eighteen States, and the
demand is growing.
J. F. Travers and wife were Portland visitors
last month. Mr. Travers is the Pacific Coast representative ofthe Sonora phonograph, and visited
Portland in order to look after the business in
this city.
CENTRALIZED

CREDIT
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BRUNSWICK

The Kieselhorst Piano Co. and Field-Lippman
Piano Stores Exploit That Instrument Most
Effectively in the St. Louis Territory
The Brunswick line is very effectively represented in St. Louis, Mo., by the Kieselhorst Piano
Co., at 1007 Olive street, and the Field-Lippman
Piano House, at 1122 Olive street. Both these

Kieselhorst Piano Co.'s Window
concerns feature that instrument strongly in connection with their other lines, as the accompanying illustrations show. The upper section of the
Kieselhorst display window is given over entirely

INFORMATION

With the formal launching of the Foreign Credit
Interchange Bureau of the National Association
of Credit Men this week emphasis was made that
it marks a milestone in the safe and systematic
clearance of foreign ledger experiences, thereby
facilitating one of the most important phases of
exporting. There is no intention on the part of
the bureau to compete with the foreign credit
service rendered by the mercantile agencies, but
on the contrary it was pointed out that the new
bureau is intended to supplement the information
compiled by the agencies and do away with the
random foreign inquiries and duplications of effort by centralizing all foreign credit data for
members
of the National Association of Credit
Men.

A Corner of Field-Lippman Store
to the exploitation of the Brunswick, while the
Field-Lippman Co. give that instrument a prominent place in their first floor display.
Through co-operation with the service departbox, ment of the Brunswick-Balke-Collender Co. retailers of Brunswick talking machines throughout
the country are featuring those instruments strongly in window and wareroom display. A particularly effective arrangement shows the "Brunswick Girl" deeply interested in the Ultona sound

Andt'
talk over
motor proposition. The possibilities of this efficient
Le
sthe Veeco
ge
t
together
drive for talking machines are most attractive. A large majority of homes today are equipped for electricity, and the owner of a phonograph in such a home
is an excellent prospect for the dealer. Think of the thousands of owners who
would be interested in having their machines electrically equipped at a small cost
and. in a few moments' time. Any dealer has dozens of prospects on his lists, and
these prospects mean an increase in his bank account.
The Veeco motor is a large asset to the manufacturer as well, being particularly effective in the period models. For both manufacturer and dealer the
Veeco motor is a money-making proposition. The motor runs on any 100-125-volt
current. Special motors for other voltages. Furnished mounted on 12 or \2l/2inch mahogany board, or unmounted without board. Let us hear from you.
Write us now, to-day.

THE

VEECO

COMPANY

THE ORIGINAL PRODUCERS OF A COMPLETE ELECTRIC DRIVE
FOR TALKING MACHINE MANUFACTURERS' USE

October,
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PATHE

Noted Commedienne and Singer Now Becording
for This Company
Pathe dealers generally will welcome the announcement that Belle Baker, famous headliner,
is now recording for Pathe-Freres Phonograph Co.
Miss Baker is without doubt one of the most pop-
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WORLD
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E. E. Godfrey & Sons Co., of Milwaukee, Now
Have Exclusive Distributing Rights for the
Vista Phonograph in Illinois and Indiana, as
Well as Wisconsin, Iowa and Michigan
Milwaukee, Wis., October 6. — The E. E. Godfrey & Sons Co., of Milwaukee, announce that they
have obtained the exclusive distributing rights
for the new Vista phonograph in Illinois and Indiana, which now gives them five States as their
territory, as they previously had Wisconsin, Iowa
and Michigan. This house is also distributor for
the new lateral Paramount record for this same
territory, and reports a tremendous demand for
these products.
D. J. Godfrey, who covers Wisconsin, states that
the 125 Vista and Paramount dealers in this State
are closing an excellent business and are well
pleased with Godfrey service. V. L. Kelly, the
Iowa representative, is also meeting with gratifying success, and the list of dealers in this State
is growing rapidly. Mr. Boehmer, who travels
Michigan for the house of Godfrey, though a newcomer in the field, is attaining splendid results
and is signing new dealers steadily.
EMERSON

PREMIER
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Superior

Universal

One
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Reproducer
Combination
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Price of Sample Prepaid
Tlickel, $6.25
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Qold,
§7.75
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of Tonearm
base to center of Turntable shaft
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RECORDS

First Group Just Ready Includes Numbers by
Many Weil-Known Singers

Belle Baker
ular commediennes on the Keith Circuit, and her
personal following in every city where she appears
always assures a packed house.
As a singer of dialect songs she is said to be
without a rival. A product of New York's lower
East Side, Belle Baker excels ih her characterization of Jewish and Italian types, and many an
audience has rocked with laughter as they hear
her inimitable impersonations.

Louis D. Bosenfield, sales manager of Emerson
International, Inc., announced this week that the
company was placing on the market a series of
Emerson Premier records, comprising operatic and
classical, vocal, band and instrumental selections.
All of these records are double-faced; the 10-inch
size retailing at $1.00 and the 12-inch size at $1.50.
The first group of records in this library is now
ready, including selections by Millo Picco, tenor,
of the Metropolitan Opera Co.; Eva Leoni, wellknown coloratura soprano, and Carlo Perretti, a
new baritone. Rigo, the famous gipsy violinist,
will record exclusively for the Emerson Premier
library, and records by Rigo and his orchestra
appear in the first list. Mr. Bosenfield states that
this library is issued to meet the demands of the
public for the best musical compositions at a
moderate price.
MUCH

NEEDED

CONTRIVANCE

Grand Rapids, Mich., October 8. — The Vanderstel Invisible sound box lock has just been invented
"The Music Without the Blur!"
This ideal of talking machine manufacture is attained
more
of the nearly than by any other, in the construction
MARVELOUS

MAGNOLA

"Built by Tone Specialists"
"Magnola's Tone Deflector eliminates the scratch"

by John Vanderstel, an expert maehanie and talking machine repair man of this city. Mr. Vanderstel worked many months to perfect this device,
which is designed to protect Victor dealers from
the loss of Victor sound boxes through theft or
carelessness. The device consists of a compact
lock which is attached in less than two minutes
to any Victor sound box and can only be removed
by the special tool provided with each lock. When
in place it is invisible, and does not impair the
operation of the sound box. The lock is made in
two styles; one for the exhibition type and the
other for the number two sund box.
RETURNS

TO WORK

Chas. Gilmore, the Victor and Edison dealer at
Kenton, Ohio, is now back on the job at his store
and feeling fairly good again. Mr. Gilmore has
been sick and away from his store for over a year.

Wa.tchir\J the Music Corr\e Out
We want to show you how to make money with
MAGNOLA; and how MAGNOLA is the best buy
on the Talking Machine Market to-day.
Send us your name and let us send you some real
Talker Tips.
MAGNOLA

TALKING MACHINE COMPANY
OTTO SCHULZ. President
General Offices Southern Wholesale Branch
711 MILWAUKEE AVENUE 1530 CANDLER BLDG.
CHICAGO
ATLANTA. GA.

MAIN

SPRINGS

PHONOGRAPH

Distinctive Features
The Reproducer pivots on its axis (as illustrated above), taking the correct angle
for all makes of records, and the needle
retains same center in both positions.
Surface noise is less than with any other
reproducer^ — surface scratchings being
reduced to a minimum through perfect
proportioning of the stylus construction,
and placing the needle in the center of
the groove at the correct angle.
The split construction of the frame and
face ring of the Reproducer, together
with the method of pivoting the stulus
bar, and perfect insulation — effect a sensitive and free vibration — 'and prevent a
pinched tone resulting at anu time from
natural contraction or expansion of the
metal parts.
The reproduction is the mellow, natural
quality of tone — absolutely getting away
from the usual sharpness and metallic
eject so noticeable in most reproducers.
Sound waves act upon the same principle
as light waves — they, travel in a straight
line until they meet some obstruction,
from which they are deflected at right
angles. The right angle turn at the back
of the Scotford Tonearm causes less
breaking up and confusion of the sound
waves than occurs in the curved arm.
The connection between the Reproducer
and Tonearm is perfectly insulated with
a hard rubber bushing. Inside diameter
of the Tonearm is correct to accommodate the volume obtained from the latest
records.
The right-side turn for changing needle is
handier than the old style turn-back, and
when in position for the Hill-and-Dale
records there is no interference with
lowering the cabinet cover.
The lateral movement at the base is simple, free and permanently satisfactory.
Inside there is no obstruction to interfere
with passage of the sound waves. There
are no loose balls in the bearings, therefore no buzzing noise can occur ^rom the
great vibration on high note

MOTORS

Highest Quality — Best Prices
FAVORITE for MFG.

CO.

1506 DeKalb Ave., Brooklyn, N.Y.

Barrthart

Brothers

Itlonroe&and Spindler
Throop Streets— Chicago

THE

74
NEW

SONORA

CALENDARS

CAPTAIN

It has been arranged to supply all Sonora dealers with a beautiful calendar for the New Year.

colors, and mounted on a marbled-effect background. A brown silk cord at the top enables it
to be hung on the wall.
There are few prospects who will not gladly
receive a calendar from the dealer in their vicinity
in December. These calendars will have the dealer's name and advertisement printed thereon, thus
Ms name is kept before the prospect for an entire
year, and the calendars have exceptionally good
advertising value.
WITH

LYRAPHONE

BOYLE'S

HAUNTED

CO.

Major C. P. Dick, son of ex-Senator Dick, of the
State of Ohio, who recently returned from overseas, has been elected treasurer of the Lyraphone
Co. of America and assumed his duties early 1his
month.
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GREATEST
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Suppose you had a talking machine which was
haunted. Suppose this haunted talking machine
talked to itself all night and kept you from your
well-earned sleep. What would you do? Captain
Michael Boyle, of Engine Co. No. 16, Boston, has
such a machine, and its weird and uncanny mutterings at all hours of the night are the subject
of neighborhood gossip and scandal. As for
Michael, he is getting tired of leaving his warm
bed many times at night to silence his unruly
music box. He has threatened to use his fire axe
next time as an aid to moral persuasion and see
how that will work.
Just the other night the Captain had returned
home late and a few moments later was sleeping
the sleep of the just when he was awakened by
a ghostly melody sounding, to use his own words,
like "sweet bells jangled out of tune." The music
stopped after a moment and the talking machine
began to mutter to itself in erratic words as if
under the influence of liquid rather than spectral
spirits. The Captain jumped out of bed, dashed
to the offender and shut the machine off. He was
amazed to find no trace of any record whatsoever.
He went back to bed, but no sooner had he touched
the sheets than the noise began again and would
not stop until Michael had gotten a choice load
of somewhat uncomplimentary remarks off his
chest. It was only after a severe lecture that the
obstreperous machine finally subsided into incoherent murmurings, gradually fading away into silence. For several nights the same thing happened, the uncanny talking continuing until morning. Captain Boyle is not a believer in ghosts
and is inclined to think that the phenomenon was
due to some action of an electrical storm on the
diaphragm.
Knowing Boston as we do, especially since Bos-

This calendar is entitled ' ' Joyful Hours "With a
Sonora," and is handsomely printed in many

DICK

MACHINE

Talking Machine Mutters to Itself and Plays
Weird Music Without Records — Refuses to Be
Silenced by Ordinary Means and Plays On

Will Be Supplied to Sonora Dealers for the New
Year — Will Be Handsomely Produced

MAJOR

TALKING

PHONOGRAPH

r
ATTENTION
If you are looking for quick service and right
prices,
lines: get in touch with us on the following

Q R S Rolls
Emerson 7 inch Disc Records
Wall Kane

Needles

Complete line always on hand
Write for monthly bulletin, catalog and

Enterprise Music
prices Supply Co.
145 West 45th St., New York City
MAURICE RICHMOND, Gen I Mgr.
We are the largest jobbers of sheet music and music
books in the U. S.
Save time and money by ordering
all your supplies from one house

tonians indignantly deny that anything alcoholic
is sold within the city walls, and since the many
friends of Captain Boyle affirm that he is a model
upholder of the law and is neither a movie fan
or otherwise afflicted with these ultramodern fads
and fancies, we find it impossible to offer the solution to the mystery. But even a talking machine
is a sensitive instrument and might well be affected by some of the fire horrors through which
the doughty captain has passed unmoved. So,
as the saying goes, "Quien Sabe?"
Vassar College at Poughkeepsie, >>'. Y., has "recently purchased a Victrola for classroom use in the
study of music and music appreciation.
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Give More Milk When Music Is Played for Them —
Actual Demonstrations at Electrical Show Bring
Forth Some Interesting Facts
When a cow shows her appreciation of the
phonographic music of Beethoven, Mozart and
other masters by giving more precious milk to
her owners she surely is showing her gratitude in
a very concrete way. And the talking machine
has won a place in the dairy barn where it will
do a service as great as any other whether it be
in parlor, bedroom or bath. At the Elcetrical
Show held at Grand Central Palace in New York,
H. M. Harvey, a veteran dairyman of Poughkeep
sie, was in charge of the electrical dairy exhibit
and carried on some interesting tests with thor
oughbred Holstein and Guernsey cows.
Some cows of each breed were milked dry and
then induced to give more milk under the influ
ence of the music. Others with music from an
electrically operated phonograph playing continuously during the milking period gave from 10 to
12 per cent, more than their average volume. Mr.
Harvey selected classical music of a slow, measured cadence, which, he says, he has found to be
most effective, and asserts that music is a regular
feature of the large successful dairies.
One of the Holstein cows at the Electrical Show,
under the influence of the best compositions of
Mozart, Beethoven and Richard Strauss, gave
forty-five quarts of milk in a twenty-four hour
period. She was milked every six hours during
the test.
All of the milking at the dairy exhibit is done
by electrical milking machines and the butter
and cheese made and milk bottled also by electrically operated machinery. Most of these products from the dairy exhibit to go to the model
apartment, where a staff of expert domestic scientists holds forth and demonstrates how variously and helpfully electricity can be used in the
household.

THE

NEW LINES AT WANAMAKER'S
New York Store Announces Seven Lines of
Talking Machines as Represented in the Department— Follows Philadelphia Move
.Following' the announcement made by the John
Wanamaker store of Philadelphia, to the effect that
eight lines of talking machines with several lines of
records were now being carried by that store, the
list including the Victor, Columbia, Edison, Vocalion, Sonora, Pathe, Brunswick and Cheney, the
Wanamaker store in New York on October 1 began
using substantial space in the daily papers to* make
almost the same announcement in Gotham. The
lines now handled in New York are identical with
those featured in the Wanamaker store in Philadelphia, with the exception of the Brunswick phonographs. In the New York Wanamaker Store the
seven lines of machines, and the five lines of records,
are separated for demonstration and sales purposes
in the talking machine department, no one line beinggiven any more prominence than another.
For many years the Wanamaker Store held a
license as Victor wholesalers and confined their efforts to the handling of that line. Following the
recent relinquishing of the jobbing license, there
came the expansion of the department and the adding of the new lines.
OLD

TIME

are features
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Thos. Wardell, of Lowell, Mass., in Retail Field
for Past Twenty-five Years
A recent visitor to the offices of The World
was Thomas Wardell, 110 Merrimack street, Lowell, Mass., who handles the Edison and Victor lines.
He is one of the veterans of the talking machine
industry, having been associated with the trade
for twenty-five years. During this entire period
he has handled the Edison line and for the past
twelve years has also been a Victor dealer. He

UNIVERSAL
There

TALKING

to this new

immediately

TONE
universal

recognized

states that the demand for these products in his
territory is growing steadily, and that it is not so
much a matter of merchandising at the present
time, but a problem of securing sufficient goods
to supply his patrons. Mr. Wardell, speaking reminiscently of the days of the talking machine industry, commented upon the great changes and
improvements that have taken place in the past
quarter of a century, and expressed the opinion
that the phenomenal increase in the demand for
talking machine and records is but the forerunner
of many years of similar prosperity and activity.

WANTED QUART OF "COTTON GIN"
Eight Victor Artists Have Some Interesting Experiences During Texas Trip
Some interesting stories are told of the recent
visit of the eight famous Victor artists to Texas
recently, where between concerts the singers were
elaborately entertained by local talking machine
men on hunting and fishing trips, and in other
ways. Their singing was better apparently than
their fishing ability, for when the entire eight
accompanied Lester Burchfield, of Dallas, on a
fishing trip, the total result was one small fish.
It was the first trip to the Southwest for some of
the singers, which may explain why John Myers,
when asked if he had seen the cotton gin, replied,
' ; No,
me a won
quart.the
' ' hearts of the people of
The get
singers
San Antonio by appearing without charge at a
benefit for the relief of the storm sufferers. They
also appeared in Dallas, Waco, Port Arthur and
several other cities.
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NON-V/BRAT/NG
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BRASS UNIVERSAL
ADAPTER

IN LOCKPORT

Brown, MeManus & Co., distributors of Regina
phonographs in New York and New Jersey, announce that Burtt Bros, will represent them in
the sale of Eeginas in Lockport, N. Y.
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IN NEWARK,

N. J.

Collings & Price Co. to Have a Model Victor
Wholesale Establishment in That City
The recently organized Collings & Price Co.,
which took over the interests of the Price Talking
Machine Co., Victor wholesalers in Newark, N. J.,
will, at a very early date, occupy new quarters at
the corner of Clinton and Beaver streets, Newark.
Careful attention has been given to the arrangement of the new quarters, and it is declared when

TALKING

MACHINE

WORLD
the East. L. W. Collings, of the company, was
77
connected with the Victor Talking Machine Co.
for over twenty years in an official capacity, and
had much experience in the trade service department of that organization. He will act as general
manager of the Collings & Price Co. — a position
for which he is admirably equipped.
., — ,— . — .
,
., —
— .
-+
i
TALKING MACHINE PROSPECTS

much of this fact. A strong campaign of dealers'
service is also being developed. It will include
advertising matter of all kinds, specially prepared,
together with some strong sales helps.
Malcolm G. Price, president of the company, for
many years headed the Price Talking Machine
Co., and is well known to the trade throughout
i
NINE

DISTINCT

TYPES

OF

Some Timely Suggestions by B. J. Munchweiler
,. „_„_. „_. — .
1. The Good-Natured Prospect: Not so easy to
close as the title implies. They smile at your efforts and laugh at your work. Smile with them
along.laugh at your own expense. It helps the sale
and

L. W. Collings
completed it will be among the best equipped of
any Victor wholesale establishment in the country. Both Messrs. Collings & Price have had wide
experience in the trade, and as a result they have
incorporated a number of original ideas that will
revert to the direct benefit of the talking machine
dealer through improving the service.
The officers of the company feel that Newark
is ideally situated for a wholesale Victor business.
The shipping facilities provided in that city are
exceptionally good, and the company will make

—

"the memory of quality lingers long after price is
8.' The Comparative Prospect: Compare, and
compare is the maxim of this type. When you
note
the comparative
prospect at work, use the
''
forgotten.
same tools. Compare tone, finish and other strong
points
the toother
fellow's,
does andwithlikes
be done
by. just as this prospect

2. The Doubting Prospect: The one who questions and doubts every statement you make.
Printed facts and figures go a long ways toward
silencing this skeptic. Arm yourself witli documentary evidence.
3. The Disputive Prospect: Near kin to the
"argumental" type. Welcomes a dispute so he
can prove his cleverness. A mild form of combat
pleases him. Use care not to overstep the mark.
4. The Taciturn Prospect: One of the hardest
types to handle. You have no way of telling by
word of mouth if you have succeeded in arousing
interest. Watch the eye of this person and be
less talkative than with the usual type.
5. The Technical Prospect: Usually a professional man. To "guess" and "think" spell ruination when making your plea. You must KNOW
and be SUEE with this kind.
6. The Impolite Prospect: Barely, if ever, encountered by the polite salesman. To the polite
and gracious all people smile, but with the grouch
every close has to pass through a wrangle.
7. The Price Prospect: The person who buys
price first and a talking machine afterwards. This
type is easily closed with by asking him to recall
some previous purchase where price was the only
factor. Call attention to the well-known fact that

f). The Prospect Who Cannot Say "Yes": A
great many folks are sold, but cannot say "yes."
To this type you must act as both salesman and
buyer. Soon as you observe sufficient interest
aroused hand out the order blank
But before you are capable of all this you must
be able to able to answer this.
Self -Questionnaire
Am I aggressive? Am I optimistic? Am I pessimistic1? Am I enthusiastic about my job?
Do I work hurriedly? Do I know it all? How
can I get closer to my work?
NEW

' VICTOR

DOG"

JOBBERS

Philadelphia, Pa., October 8.— The Penn Phonograph Co. of this city announce that among the
new distributors of the miniature plaster Victor
Dog added to the already large list during the
past week are E. P. Droop & Sons Co., in both
their Baltimore and Washington headquarters;
the Frederick Piano Co., Pittsburgh, Pa.; Lyon &
Healy, Chicago, 111., and Cohen & Hughes, Baltimore, Md., and Washington, D. C.

GUARANTEED
File

Model No. 2150 D.D
2 Unitt Illustrated

LockingventsRoll
PreDust andTopTheft,
also supplied with
tain.
Spanish
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Records on each
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Filed in Sales System
Covers and with Index Guid- s.
350
Records10"on or
this I0y2"
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Soft Flat Supporting
Springs Prevents
Warping (Patented).
records.
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Filed on same shelf.
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So
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Oak. With
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Enamels
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You

This System

Can

Records

Sell Them

pays for itself in six months.
Re-orders
Located

All "Sold Out" Records.

Instantly as Simple asl-2-3.

Prices in Effect Sept. 15th
NEW STYLE MODEL No. 2150 D. D.
Leather Curtain
Locking Wood Roll Cur
With Leather Cur
With Locking Wood Roll Cur
"
"
"
"
"
CWhite, Ivory and Gray)

$70.00
80.00
75.00
85.00
95.00

Sectional Models Fit Any Size Stock
and Help You Grow.

juster.
Prices Models No. 2 and 62
(CAP. 300 10 and 12" RiCORDS)
Sections . Oak $6.75. Mah. $7.00
Base . . Oak 5.50. Mah. 5.75
2150 Thin Records in Each Unit. ^vjj
4300 Records In These 2 Units Illustrated.
2150 Edison's in These 2 Units.
WRITE FOR CATALOGUE

Ogden

Sectional Cabinet
LYNCHBURG,
VA.

Top. . . Oak 3.00, Mah. 3.25
Roll Curtain for complete Unit, 3. 00

Co., Inc.

i

Models No. 1 and 31
The Ogden Sales System Is Equivalent to an Extra Clerk
and Increases Sales. Prices $2.25 to $9.75 a Section.
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the

WORK

programs include.
The "Story Hour for Children," so popular in
libraries, is augmented considerably by our stories"
in word and in tone, not to mention the vast
amount of correlation music available for the most
of the spoken stories. The Educational Department has been fortunate in possessing such famous
story-tellers as Cora Mel Patten, Sara Cone Bryant, Georgene Faulkner and Sally Hamlin — Sally,
the little girl "reciter." Descriptive music, tone
pictures, songs and instrumental gems become
familiar to children through the story hour and
"Pan and His Pipes." No library can afford to
neglect the children.
The filing and classification of records and record analysis material is a big part of the larger
libraries' work, but reduces itself to simplicity
in a small library. Two reference files are maintained, one as an index to the records owned, arranged under the Dewey Decimal plan and crossindexed to the file (Victor) numbers, and another,
a file of record analysis, either for the records
owned or for a greater number. This file is arranged by file or Victor number in a library maintaining amusic department, cross-indexed to the
Dewey Decimal or Score number.
All the Victor publications have a place in the
record analysis library; the monthly supplement,

i

The plan subdivides itself into four separate and
distinct activities First, the equipment of a sound
proof room with Victrola and a reference library
of choice Victrola records; second, the use in the
public concert and the study classes; third, the
use in the story hour for children, and, finally,
the classification and indexing of records and record analysis material.
The equipment of a sound-proof room with Victrola and a reference library of Victor records is
advocated as a direct aid in presenting the real
music as well as the printed score in libraries
maintaining music departments. In no other way
can the world's best music — opera, oratorio, symphony— be actually studied within the walls of a
library. In libraries maintaining no music department at all a more limited equipment is advised,
in instrument and a library of records, sufficient
only unto the needs of the public concert, study
classes and story hour. To be sure, this need may
develop a very large library of records. A type
of equipment recommended to the Newark Free
Library was a XVII Victrola and $225.00 worth
of selected recordings, a total expenditure for the
library of $500.00, they already having a soundproof room and an improvised set of record cabinets. The new prices on the Ked Seal list allow
Mr. Dana, in Newark, to nearly double their reference library of records.
In the public concert and study classes in music,
conducted by so many libraries during the winter

the general catalog, "What We Hear in Music,"
the "Victrola Book of the Opera" particularly.
They are indexed under the Dewey Decimal plan.
To learn the approach to the public library it is
first necessary to learn the plan. Convince the
librarian he or she should have Victrola equipment. This department exhibited at the National
Convention, the A. L. A. meeting at Asbury Park,
this June. I personally met hundreds of librarians
who heartily endorsed the plan. I met just one
who was dubious of its success. She said that we
would have great difficulty convincing library
(ConHnued on Page 82.)

season, programs are suggested in the ' ' New Correlation" and the regular course of study outlined in "What We Hear in Music" have been
used. In giving operatic programs the "Victrola
Book of the Opera" is an invaluable aid. Ingenuity on the part of a librarian has resulted in

PATHE

RECORD

Can

Co.

individual programs of a diversive nature, such
as many of the so-called "popular" symphony

Interesting Paper Read by Branson M. DeCou at the Recent Victor Educational Convention
For a great many years the Victor Co. has been
directing its educational influence along the lines
of work regularly adopted as curricula for schools.
It has sought to dovetail into the daily work of
the classroom the signal efficiency of the Victrola.
In that it has been, as you know, eminently successful. No other method could have succeeded
as well.
The public library, being an integral part of our
educational system, has naturally come in for some
thought and consequently considerable action. The
time has now come when we can offer a public
library an equipment, instantaneous in service and,
moreover, absolutely necessary in the line of development. The great public library systems of
St. Louis, Evanston, 111., Newark, Los Angeles and
Kansas City have already either adopted or are
preparing to adopt our plan. Numerous other
libraries throughout the country have installed
Vietrolas and libraries of records for the purpose
of — and now we must know the plan!
In an article in ' ' Public Libraries, ' ' the official
library magazine, May, 1919, I pointed out to
librarians throughout the United States that one
of the war activities of the camp libraries was
well worth continuing — the practice of using the
Victrola for Sunday afternoon concerts and study
classes, and the direct use of the "Victrola Book
of the Opera" and "What We Hear in Music,"
which, being adopted by the A. L. A., were on the
circulating shelves of all camp libraries. This is
only a meager part of the mission of the Victrola
in library work. At the University of Illinois
Summer Session, 1919, we explained in a series
of lectures in the School of Library Science the
scope of our activities within school and city ,
libraries.
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VICTROLA

IN THE PUBLIC LIBRARY
(Continued from Page 81)
boards. I explained we did not want to convince
library boards now.
The approach is through the librarian to the
public. Get one of your Victor enthusiasts interested in what your local library needs. Give a
concert or series of them at the library as a benefit
for a Victrola, any model the situation demands.
Let the local music club present the program. Get
your advertising out of advertising the librarj^
and music club. Do not conduct the benefit, but
eo-operate in it. The librarian will find a means
of getting the records once the instrument is in.
The record-demonstrating booth of your store will
have been projected into the public library, the
greatest single agency for educating the adult in
this country. You will be rendering the community a service. Many dealers have asked me,
"Won't the Victor Co. let me see that the library
is presented with a Victrola?" and I said, "Why
lose the best part of the game?" The direct advertising that comes from the effort on the part of
the community to get a Victrola and the exultant
joy which comes in possessing something hardearned.
Go out after the library. We are convincing
your librarian in our advertising and through our
department. Co-operate with the Victor Educational Department in everything it does. That is
the only way we can so pool our resources as to
win.
PURCHASE

RETAIL

BUSINESS

Washington, D. C, October 8. — The retail store
of Cohen & Hughes, Inc., has been purchased by
Ansell, Bishop & Turner, who will devote their
efforts exclusively to Victor products and purpose
to give representation of the highest class. Cohen
& Hughes have been actuated in thus disposing
of their interests in this city by the same motives
that prompted a similar action in Baltimore,
namely, that of extending to their dealers the full
measure of service and consideration to which they
were entitled.
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Executive ( 1228 Filbert St
Sales Dept. 1
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Dept.
\ Philadelphia, Pa!
Send for samples and quotations now and eliminate your diaphragm difficulties
Immediate delivery of «mall quantities can be made in the following dUtricts.
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SECURE

C. STEWART

AND

E. CANTOR

Cabinet Manufacturers Take First Step in Plans
for Business Expansion

Weil-Known Favorites
WillLibrary
Make Records for the
Emerson

Schloss Bros., Inc., the well-known talking machine record and music roll cabinet manufacturers, have increased their capital stock from $15,000
to $50,000 for the purpose of carrying out some
ambitious plans for the expansion of their business. The present plant of the company is lo
cated at 637 West Fifty-fifth street, New York.
Myron Schloss is president of the company, and
Edwin G. Schloss treasurer and general manager.

The Emerson Phonograph Co. announced recently that arrangements have been made where-

WADDELL

LINE PROVING

POPULAR

Gkeenfield, O., October 5. — The Music Table Co..
of this city, manufacturers of the Waddell line of
phonographs, report strong demands for their
product. Their policy of "One agency in a town' '
is proving very profitable to the dealer, and res
ervations for agencies are coming in' fast. Announcement ismade from headquarters that they
expect to have ready for November delivery a
new design in an upright cabinet machine to be
known as the Waddell Music Cabinet, Style 2, to
be listed nt a popular price.

Cal Stewart
by Cal Stewart and Eddie Cantor will make records for the Emerson library. Cal Stewart is well
known to music lovers throughout the country,
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Moving
Covers
Distributors

for he created the character of "Uncle Josh,"

BRISTOL & BARBER, INC.
Ill E. 14th St., New York City
YAHR & LANGE DRUG CO.
207-215 E. Water St., Milwaukee, Wis.
COHEN & HUGHES, INC.,
Washington, D. C.
BECKWITH-O'NEILL
Minneapolis, Minn.

CO.
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Salt Lake City, Utah
OHIO
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Grace "D" Cover with No. 3 Straps.
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Co.

(Well-Kuown Lodge Regalia* House)
101 William St. New London, Ohio
Also Manufactur ers of Rubberized Ccvers
and Dust Covers for the Wareroom

Eddie Cantor
and monologues by this kindly entertainer have
provided amusement for many years.
Eddie Cantor, who is the star of ' ' Ziegfield :s
Follies," has won international popularity on the
vaudeville stage, and his Emerson records reflect
his individuality and distinctive art. He will make
Emerson records exclusively.
Phonograph
— Wa have
hardware in stockManufacturers!
ready for immediate
delivery.
"Service" is our motto. Write for catalog
and prices.
COLE & DUNAS MUSIC CO.
54 W. Lake St
Chicago, 111.
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are produced by the leading and largest concern of its kind in
the world ; by an organization whose sole and undivided efforts
are devoted to the manufacture of Die-Castings exclusively.
Doehler Die-Castings are produced from virgin metals of
our own alloying, and as a result of formulas especially developed
for their use all talking machine parts of our manufacture are
readily plated in Nickel or Gold in a most satisfactory manner
by the usual electroplating methods.
Our resources and facilities enable us to offer to die-casting
users the advantage of a Quality Product, an unfailing Service
at an attractive Price.

DOOUft
MAIN OFFICE AND EASTERN
BROOKLYN,

SALES

OCCUPY

NEW

PLANT

OVER

N.Y.

OFFICES

Milwaukee, Wis., October 4. — A remarkable instance of plant expansion has come to light in the
case of the Milwaukee Talking Machine Mfg. Co.,
which has just occupied its new mill at 241 East

IN ALL

PRINCIPAL

CITIES

The employes left the old mill at the completion
of #their work one night and reported at the new
factory in the morning to find the material in place

The completion of this new

TRIMMINGS

AND

GO

TOLEDO,OHIO.

unit of manufacturing facilities of the company was
accomplished on schedule time, and in order that
there might be no lost motion the entire equipment
of the old factory was moved to the new plant and
installed over night, being supplemented by considerable new equipment, sufficient to provide for an
output
working ofday.at least 300 high-grade cabinets every

NIGHT

Milwaukee Talking Machine Mfg. Co. Sets a
Record in Getting New Factory Into Operation— Facilities Greatly Increased

"Water street, this city.

BlE-CSHIK
PLANT
WESTERN PLANT

and ready for operation. The factory force was
increased materially to insure greater output. The
new plant, illustrated herewith, is seven stories high,
and is completely equipped with the most modern
and up-to-date machinery.
The Milwaukee Talking Machine Mfg. Co. was
established in 1915 with C. F. Eomadka as president,
and has met with a full measure of success, its
product, the Dalion, being handled to-day by some
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Phonograph

We
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carry a complete
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Rods,

Manufacturers
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reasonably prompt
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Lid
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Knobs,

Escutcheons,

Supports,

Needle

Write for samples

Cups,

Automatic
Etc., Etc.

Milwaukee T. M. Mfg. Co.'s new factory
of the most important jobbing houses of the country.
According to the Milwaukee Talking Machine Mfg.
Co.'s system, the Dalion jobbers do not handle the
product in a haphazard manner, but install complete
competent phonograph departments in their organizations, and are prepared, with factory trained men,
to render what is practically factory service in their
local field. The company itself maintains a dealers'
service department co-operating with jobbers to give
retailers the utmost supprt.

and prices
We distribute at Wholesale

GRAND

GRAND

RAPIDS

BRASS

RAPIDS,

COMPANY

MICHIGAN

THE TOURIST PORTABLE PHONOGRAPH
A real high grade Phonograph in a convenient, compact
form/Retail price $35.00. Write for illustrated circular.
COLEMAN MERCANTILE CO.
4421 Manchester Ave.
St. Louis, Mo.
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BECOMES

THE
WHELPLEY

& STARR

CO.

On October 1 the talking machine store of E. D.
Whelpley, Oneida, N. Y., changed to Whelpley &
Starr. Mr. Whelpley having taken his son-in-law,
Philip D. Starr, into partnership. Mr. Starr was
formerly an accountant with the Brown-LipeChapin Co., Syracuse, N. Y. The new firm purchased the block in which the store is located and
plan extensive improvements.
CHEAPER

SOUTH

AMERICAN

RATES

Washington, D. (J., Octoher 9. — A reduction of
approximately 30 per cent, in freight rates from
Atlantic and Gulf ports to the East Coast of South
America, effective October 1, was announced by
the Shipping Board.
The new rates include: Rio de Janeiro, $18.50
per ton, landed, or .$17 free freight alongside;
Santos, $17 landed; Pernambuco, $19 landed and
$17 free freight alongside; Montevideo andBuenos Aires, $17 landed.
A proportionate reduction is made in tne rates
on specific commodities in bulk cargoes.

Deliveries

in work,

assuring prompt shipments.
Recently we have increased
our . manufacturing facilities.
This

was

made

necessary

on

account of the growing recognition of Singer cabinet quality.
Be ready for the brisk holiday
business. Write or wire for
illustrations and prices.

Singer Talking
579 Market
MILWAUKEE
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Eldridge E. Johnson Declares That Controlling
Stock of Victor Co. Has Not Been Transferred,
Nor Is Consolidation Planned
Persistent rumors have
for some time past to the
stock in the Victor Talking
transferred to the DuPont
Victor Co. was about to be
Columbia Co.

Co.

Street
WISCONSIN
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RUMORS

Always

permeated the trade
effect that controlling
Machine Co. had been
interests or that the
consolidated with the

Art

W. S. FILE'S SUCCESSFUL

Original

Series

Delivery

Envelopes

-When asked regarding the rumors Eldrige E.
Johnson, president of the Victor Co., denied them
most positively and emphatically. He stated that
there have not been any negotiations for the purchase of the controlling stock of the Victor
tor Co., or any suggestions to that effect, and expressed the opinion that the rumors were circulated by interested parties who have stock for sale.
TRIP

VICTOR

R EC ORDS

Secretary of F. C. Kent Co. Has Some Interesting
Comments to Make on Conditions

The F. C. Kent Co. expects to double its floor
space on November 1. Greatly increased business
port. such addition imperative.
makes

This attractive Singer Cabinet
and a few other models of equal
are always

VICTOR

MACHINE

W. S. File, secretary of the F. C. Kent Co.,
Newark, N. J., has lately returned from a flying,
handshaking business trip through the Middle
West. Although the primary object was to renew old friendships and make new ones several
important business deals were consummated and
many new jobbers and dealers were added to the
ever-growing list of Kent patrons.
In talking to The World Mr. File stated: "I
found many excellent . competitors, but we welcome them all. Competition is the stimulant and
tonic which every business requires in order to
insure a healthy growth and to prevent stagnation. In view of this competition we can take a
just and honest pride in the remarkable success
which has accrued to the Kent products. Not
only are -we selling to the principal Edison dealers and jobbers all over the country, to whom our
goods are peculiarly adapted, but there is also an
ever-increasing and gratifying demand for the
Kent Master Adapter from dealers and jobbers
who are handling Victor, Columbia, Pathe and
OkeH records. This demand proves our contention
that the Kent Master Adapter will increase the
sales of these records. Yes, I had a very pleasant
and profitable time. My interviews gave me a
great deal of valuable data and information which
we shall endeavor to pjut to good use. The dealers
and jobbers' viewpoint is very interesting and
should help us a lot in solving some of our problems. ' ' The cities visited were Cleveland, Detroit,
Chicago, Milwaukee, Kansas City, St. Louis, Indianapolis, Cincinnati, Pittsburgh and Williams-

Prompt

excellence

TALKING
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HELPS

FOR

Well

Selected
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of

Records

Order now for Holiday needs
and be sure and get them on
time.

Special Lists Ready November

VICTOR

First

RECORDS

OCTOBER

Sousa Band
Anniversary
Celebration Made
Feature of Dealer's Advertising Matter
The October list of sales helps sent out by the
Victor Talking Machine Co. to its trade with the
view to helping dealers put their business on a
better foundation by delevolping monthly record
customers contains some valuable display matter
which can be used by the dealer to good advantage. The list includes two October hangers, two
window streamers, one foreign hanger listing new
foreign records, copies of newspaper and magazine advertising advising the dealer of the progress
of the national advertising campaigns, numerical
pasters for the dealer 's books and a Sousa Band
poster to give added publicity during the celebration of the twenty-fifth anniversary of this famous
organization.
Make . your record trade the coming holiday season the greatest ever.

CLEMENT

BEECROFT

309 W. Susquehanna Ave.
Philadelphia
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Hallet & Davis Piano Co.
146 Boylston St.,
Boston, Mass.

Harbour-Longmire Phono311 W. Main St.,
graph Co. Okla.
Oklahoma City,
DISTRIBUTORS

Bristol & Barber
111 East 14th St.,
New York

The Fischer Company
940 Chestnut Ave.,
Cleveland, Ohio
for

Pathe Freres Phonograph

The Fischer Company
44-46 Vine St.,
Cincinnati, Ohio

CompanyCity Sales
Department
18 East 42d St.,
New York
National Piano Co.
305-307 N. Howard St.,
Baltimore, M<1.

Churchill Drug Co.
Burlington, la.

Interstate Phonograph Co.
1026 Chestnut St.,
Philadelphia, Pa.

Churchill Drug Co.
Peoria, 111.
Churchill Drug Co.
Cedar Rapids, la.

Pittsburgh Talking Machine Co.
963 Liberty Ave.,
Pittsburgh, Pa.

Fuller-Morrison. Co.
540 W. Randolph St.,
Chicago, 111.

Bochester Phonograph Co.,
Inc.
44 Clinton Ave. North,
Bochester, N. Y.

Hellrung & Grimm
904 Washington Ave.,
St. Louis, Mo.

Buffalo Wholesale Hardware Co.
317 Washington St.,
Buffalo, N. Y.

W. W. Kimball Co.
Jackson and Wabash Aves.,
Chicago, 111.

Weaver Piano Company
York, Pa.

Company
Mooney, Muller & Ward
101 S. Meridian St.,
Iudianapolis, Ind.

M. Seller & Co.
Fifth and Pine Streets,
Portland, Ore.
M. Seller & Co.
Spokane, Wash.

Salt Lake Hardware Co.

Wm. Volker & Co.
Main, 2d and 3d Sts.,
Kansas City, Mo.

Square,
G. Park
Sommers
& Co.
St. Paul, Minn.

Wm. Volker & Co.
Houston, Texas

THE

Wm. Volker & Co.
Denver, Colo.
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Armstrong Furniture Co.
59 N. Main St.,
Memphis, Tenii.
John A. Futch Co.
630 Washington St.,
Jacksonville, Ela.
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Detroit, Mich.
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Enlargements and Improvements the Order of the Day — Progressive Policy Permeates Talking Machine Business — If Manufacturers Can Meet the Demand Trade Will Be of Enormous Volume
Indianapolis, Ind., October 5. — Fall business is
getting under way with every indication of being
the biggest season in the history of local talkingmachine dealers.
The Indianapolis Talking Machine Co., Victor
dealers, scored a big hit when they inaugurated a
system of selling records by telephone. The company, as referred to elsewhere, has specially
equipped booths in which records are played for
customers over the telephone. Carl Anderson,
manager, says that the new system is producing
a big number of sales and is proving popular.
The Baldwin Piano Co. has enlarged its talking
machine department by adding four- large booths.
C. P. Herdman, manager, feels that the enlarged
department will make it easy to take care of the
ever-increasing business.
The Edison Shop has completed the redecoration
of its entire shop and has added three additional
booths by transforming the recital hall into two
beautiful booths and by installing a booth in the
space on the mezzanine floor f ormerty used for the
office. A. H. Snyder is manager.
The talking machine department of the Pearson Piano Co. featured the record "Tulip Time"
with an extraordinary window display that caused
much favorable comment. A scene in Holland
was depicted with dykes and windmills with gardens of tulips of all colors. Under the direction
of Mrs. J. E. Fish, manager, the A. M. Club of the
department, composed of the saleswomen, has put
in some of the most beautiful display windows in
the city.
The demand for Starr phonographs and Gennett records keeps steadily ahead of the supply,
T. H. Bracken, manager of the Starr Piano Co.,
reports.
Frank Carlin, of the Carlin Music Co.; Edgar
Eskew, manager of the Pathe Shop; The FullerBy de Music Co., Victor dealers; H. E. Whitman,
of the Circle Talking Machine Shop, and The E.
L. Lennox Piano Co. are all anticipating a big
Fall business in machines and records. E. L. Lennox has stocked his basement and warehouse full
of machines to avoid a shortage in the holiday
rush.
Ernest Arthur, manager of the Sonora department of Charles Mayer & Co., is pleased with the
results the extensive billboard and newspaper advertising campaign is bringing. Mr. Arthur has
contracted to handle the Emerson records and he
looks for them to prove big sellers.
George Standke, manager of the Brunswick
Shop, says that business was better this September than last. He has just completed a new office
in his shop-.
C. O. Mueller, of Mooney-Mueller-Ward Co.
Pathe distributors, reports that the national
Pathe advertising, together with the local advertising, is bringing fine results. The D. N. Foster
Furniture Co. of Indiaianapolis has signed a
Pathe contract. Frank S. Butteweiler, manager of
the Brunswiek-Balke-Collender Co., says that the
demand for Brunswick machines is increasing as
fast as the supply increases.
The Kipp Phonograph Co., Walter E. Hipp,
president, is planning a campaign on Edison Amberolas. The company is now featuring tone tests
with Edison artists throughout this zone.
George Stewart, of the Stewart Talking Machine
Co., Victor distributors was one of the eleven delegates of the Indianapolis Advertising Club which
succeeded in landing the 1920 convention of the
Associated Advertising Club of the World for Indianapolis.
Mr. Stewart reports that the sales on Bed Seal
records have been unusually brisk and that numbers which normally have been slow sellers are in
strong demand. The Stewart Co. is installing an
''idea room" for its dealers in which samples and _
suggestions to dealers will be shown. Mr. Stewart, who recently visited the Victor factory, informs his dealers that the outlook for the future
of Victor machines and record shipments is very
encouraging.
— .

Miss Caroline Hobson, who has had a great deal
of experience in educational work, and who is now
director of the educational department of the
Stewart Co., is planning to make the new department a feature of the company 's service to dealers.
The Banner Furniture Co., of Muncie, Ind., a
Columbia dealer, has installed a children's booth,
decorated in white, with Peter Babbit, and other
nursery rhymes, which is making a big hit with
the kiddies. L. E. Wanke, of the Wanke Music
Co., Vincennes, Ind., has put on an additional truck
to sell Columbia machines and records.
F. W. Fromm, manager of the talking machine
department of the Baldwin-Miller Co., distributors
of the Dalion machine and of Paramount records,
reports that the Paramount records are making a
hit with the dealers.
G. B. Loomis, a member of the famous Saxa-

phone Sextet of the Rainbow Division, is back 91
in
the harness as a talking machine salesman at the
Circle Talking Machine Shopj. Before he went to
war he was a talking machine salesman. H. E.
Whitman, manager of the Circle Shop, grabbed
Mr. Loomis when he returned to civilian life. The
Saxaphone Sextet is still playing and many points
in Indiana are being visited on week-ends by the
famous army aggregation.
Ben Brown, manager of the local Columbia
branch, points to the Craycraft Dry Goods Co., of
Noblesville, Ind., as indicative of what a live merchant iu small towns can do with a Columbia
Grafonola department. The Noblesville Co. took
on the Columbia line in March, 1918. It has devoted its main display window to display Columbia machines and records and it has by its progressive methods built up a fine business.
SHIP VOCALiONS

TO OHIO

The Chicago office of the Aeolian-Vocalion Co.
recently made its initial shipment of machines to
the Otto B. Heaton Co., of Columbus, Ohio.
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Dealers Anxious Regarding Stock for Fall and Winder— C. T. Edwards in Charge of Kohler & Chase
Departments — Expansion the Order of the Day — Larger Columbia Quarters — Other Items
Sax Fraxcisco.. Cal., October 1. — ''Busy as a
phonograph shop" is a new phrase which certainly
is apropos to the San Francisco situation. There
was hardly a dull moment in September and the
activity for the Fall season promises to surpass all
previous records. The dealers sigh when you ask
about supplies, but they have not lost hope that
standard goods will be forthcoming in time for the
holiday rush. New makes of machines claim much
attention and are finding ready purchasers, but
even with some of the new goods it is impossible
to obtain adequate supplies. That the people are
becoming educated to the idea of judging talking
machines upon their individual merits is manifest
by the glibness with which they speak of tone arms,
sound boxes, motors and other mechanical parts.
It is a pleasure to do business with discriminating
people, say the dealers, if they are not too all-fired
discriminating.
New Machines in the Offing
Speaking of new makes of machines L. Gruen,
Pacific Coast manager for the Otto Heineman
Phonograph Supply Co., remarks : ' ' There has
been hardly a day recently that some one has not
come to me inquiring about phonograph parts with
the idea of starting in the business of manufacturing
talking machines. Some of the people have sound
ideas and some have ideas which I hesitate to designate. But there is no doubt that there will be
many new machines tried out during the coming
Mr. Gruen reports many large orders placed by
year.' '
Pacific Coast manufacturers and jobbers for goods
to be delivered in 1920. There is a specially strong
demand for the two new tone arms recently put on
the market. One of these is made by the Meisselbach factory and the other by the Heineman factory. The Coast trade receives supplies on short
notice from the San Francisco stock room if the
quantity needed is not large, but otherwise shipments are made direct from the factories.
Wiley B. Allen Co. Store in Fresno
The new store of the Wiley B. Allen Co. at
Fresno was opened for business this week. The
store is one of the most attractive of the whole
chain of Allen establishments and the talking machine department is a model of convenience in arrangement and good taste in decorations. Furthermore an ideal manager in the person of Miss Hazel
Layton has been placed in charge. Miss Layton
is well known to the San Francisco fraternity as
a former manager of the talking machine departments of the Eastern Outfitting Co. and the Hausehildt Music Co.
The remodeled talking machine department of the
San Francisco store of the Wiley B. Allen Co. is
about completed and Manager Corcoran is delighted
with the new arrangements. With fourteen new
soundproof demonstration rooms and a record department conveniently located and equipped with

Beware
The
Hundreds of
Sound Boxes
Are Stolen
from Demonstrating MachinesDuring
the Holidays

the entire second floor of the "Daylight"' Building
on Sutter street and is having extensive alterations
made. More space will te given both to the offices
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Lock

RECORD

Sound

INVISIBLE

Box

TO

and to the stockrooms. September business was
more than brisk, says Nathan Milnor, the San Francisco manager.
Barker Bros. Open in Fresno
Barker Bros., of Los Angeles, are opening a
phonograph store on Kern street, Fresno, and the
manager is H. W. Pasley, who was with the firm
in Los Angeles. The new shop will have three demonstration rooms for a starter.
California Phonograph Co. Expands
The California Phonograph Co., on Market street,
San Francisco, is being remodeled to provide for
greater space and efficiency. When the improvements are completed there will be twenty-four demonstration rooms, sixteen on the main floor and eight
on the second. The show windows will be extended
down to the floor level and there will be no back
to them.
A stag picnic was enjoyed at Half Moon Bay by
the force of the California Phonograph Co. two
weeks ago. The trip was made by automobile and
the party was treated to broiled steak a la Levy
and
mussels captured near at hand from their native
haunts.
Some Live Personals
Miss Dorothy Alcaley has been appointed manager
of the talking machine department of the Eastern
Outfitting Co. to replace Mr. Hively, who recently
resigned.
E. C. Johnstone, manager of the Sonora Phonograph Shop, San Francisco, spent a delightful vacation at Lake Tahoe this month and is now expending
a fund of accumulated energy devising new methods
for
educating the public to the merits of Sonora
machines.
Omer Kruschke, manager of the Western Phonograph Co., San Francisco, and John C. Dorser, of
Sacramento, co-operated with the Kimball-Upson Co.
in making the exhibit of the Pathe line a distinct
success at the California State Fair held in Sacramento early in the month.

EXCLUSIVELY

FOR

EMERSON

country, having won signal honors at the PanamaPacific Exposition in San Francisco, where it appeared at the opening and closing of the Exposition; being the only band that played at two dif-

Sound

Box

Box
Lock

Thieves

for Victrolas

Defies

Theft

This ingenious Lock is for use on Victrolas used as demonstrating
machines by Victor Dealers. The presence of the Lock is never
suspected but it positively defies removal of the Sound Box. Does
not mar the machine in the least, cannot be seen and is easily removed if machine is sold. Special tool to install accompanies each
Lock. State whether for Exhibiton or No. 2 Sound Box when

ordering-.
Price $1.50 Each (Cash with
Order).
Order Sample on Approval.
Money Will Be Refunded on Return of Lock.

If Not Satisfactory
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INTERNATIONAL

Thaviu's Band Conducted by A. F. Thaviu
brary. The band has made several records which ferent periods during this famous event. This orhave already been announced as part of the Emerson ganization has also been heard recently at notable
Premier catalog. It is well known throughout the
expositions and fairs throughout the country.

Victrola

Sound

BAND

Emerson International, Inc., announced a few days
ago that arrangements have been completed whereby
Thaviu's Band, conducted by A. F. Thaviu personally-, will record exclusively for the company 's li-

of

Vanderstel

Sold Only by
the Maker

the handiest racks ever invented it is possible to
give the best service with a minimum of footwork.
McCarthy and Clay in the East
Andrew G. McCarthy and Philip T. Clay, of Sherman, Clay & Co., have gone East on a business trip.
They stopped en route at Seattle and there renewed
the company 's lease on the store which they have
occupied for twenty years. The talking machine and
other departments will be remodeled somewhat.
C. T. Edwards New Kohler & Chase Manager
C. T. Edwards, formerly with the Wiley B. Allen
Co. and the California Phonograph Co., has been
appointed manager of the talking machine departments of the San Francisco, Oakland and Richmond
stores of Kohler & Chase. The company as yet
handles only machines and at present is specializing
on the Symphona, a beautiful machine manufactured
in Los Angeles. A new store will be opened early
in October in. the Mission district of San Francisco
and the talking machine line featured.
The San Francisco Talking Machine Co., Ltd.,_is
a new corporation organhed here. The capital
stock is $10,000 and the directors mentioned are .1.
Disbrow Baker, Baymond Wilcox and E. K. Beck.
The talking machine stock of A. G. Prouty, Napa,
Cal., has been purchased by Williams & Schlieper,
who will conduct a 'business in Napa. Mr. Schlieper
was formerly manager of the talking machine departments of the Jackson Furniture Co. in Oakland.
Miss O. Yoight has been placed in charge of the
Jackson department.
More Space for Columbia Branch
The Columbia Graphophone Co. has taken over
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Columbia

COLUMBIA

BRANCH

MANAGERS

MEET

IN

INDIANAPOLIS

Representatives from Pittsburgh, Buffalo, Detroit, Cleveland and Cincinnati Branches of the Columbia
Co. as Well as Columbia Dealers Discuss Campaign Plans for Fall and Winter
Indianapolis, Ind., October 10. — A general conference of the branch managers and salesmen of
the Pittsburgh, Buffalo, Detroit, Cleveland and
Cincinnati branches of the Columbia Graphophone
Co., as well as a dealers ' convention was held here
at the Hotel Lincoln to discuss the Columbia campaign for the fall and the winter.
George W. Hopkins, general sales manager of
the company; E. F. Bolton, sales manager, international record department; H. L. Tuers, manager
of dealers' service department; O. F. Benz, record
specialist of the general sales department, attended the meeting.
The Branch managers who attended were: S. H.
Nichols, Pittsburgh; F. A. Dennison, Buffalo; J.
L. Du'Breuil, Cleveland, and F. F. Dawson, Cincinnati. The visiting salesmen were as follows: Buffalo branch, A. H. Dankman, D. W. Peace and G.
E. Kuesner; Cleveland branch, William H. Lawton,
Charles P. Kennedy and Samuel Mirkin; Detroit
branch, Wm, H. Oaten and Emil F. Sharp; Pittsburgh branch, Harold L. Ireland, James P. Kelly,
Samuel W. Lukas and Harry L. Fields; Cincinnati

branch, J. D. Bright, Carl Kramer, E. B. Shiddell
and Mrs. Janet M. Furniss; Indianapolis branch,
George L. Schuetz, Robert D. Duffy and J. E. Henderson.
The forenoon was taken up by a conference of
branch managers and salesmen. The dealers' conference occupied the afternoon and evening. Ben
L. Brown, manager of Indianapolis branch, had
charge of the dealers' conference, which was opened
with a short, instructive talk by R. F. Bolton, sales
manager of the international record department, outlining the wonderful possibilities for the sale of
Columbia international- records, even among the
American trade. Mr. Bolton brought out the sales
value of the international flag decalcomania, as the
different nation 's flag would assist the dealer in
locating customers that would be interested in records of the different nationalities, and dwelt at
length on the sales possibilities ' of the novelty
record bearing the green label, which is somethingdifferent from the "A" and " E " series records,
•JO great sales value.
and which is bound to have
O. F. Benz, record specialist of the general sales
department, also gave a very interesting talk, out-
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lining the difference between order taking and selling merchandise. He referred to the making of
classified lists of records, making a drive on band,
dance, sacred records, etc., using the window display,
specially printed lists, and at the same time using
self-service record racks, specially prepared selfservice record tables in promoting this special sales
plan. Another good thought brought out was the
old idea of attaching a coupon to all advertising
a dealer will do to secure out-of-town business.
H. L. Tuers, manager of the dealers' service department, brought out the fact that the Columbia
Graphophone Co. was the only manufacturer of
phonographs and records that goes direct to the
dealer, through its local branches, with product and
dealer service helps to sell the goods. He' further
stated that the heljss brought to the dealer through
branch managers and salesmen were all plans that
have been tried out and proven practicable at other
points. The dealers' service material that is furnished the dealer is bought in quantities to cover the
requirements of the entire organisation, which minimize the cost. On one fixture alone the expense
to the company was $1,500, but the fixture, when
perfected, was bought at a quantiy price.
George W. Hopkins, general sales manager, gave
a very inspiring talk, the main subject of whieh
was retail merchandising, and the manner in which
the dealer should educate his sales force to better
merchandising. The big thought brought out by
Mr. Hopkins was that the company is always working in the interest of the dealer, and the dealer,
by co-operating with the company, can be greatly
benefited. He also brought out the importance of
putting sales effort behind the product the dealer can
get, instead of worrying about what cannot be
obtained. At the banquet William B. Hill, of
Bowling Green, Ky., played the record ' ' Beautiful
Isle of Somewhere,"' made by himself, which was
recorded in the personal record laboratory of the
Columbia Graphophone Co., singing with the record.
He afterward sang with the Hawaiian instrumental
record, "Until We Meet Again.'" The after-dinner
talks were by J. L. DuBieuil, manager of the Cleveland branch, who remarked about the loyalty of
Columbia dealers ; O. F. Benz, who described how
a record was made, and some of the difficulties of
the recording of records; F. F. Dawson, manager of
Cincinnati branch, gave a short talk on the value of
dealers ' service material. George W. Hopkins was
again prevailed upon and gave another talk on retail
merchandising, emphasising the value of placing
reisonality foremost in retail merchandising.
The dealeis attending the convention were as follows: Mr. and Mrs. L. B. Finke, Evansville, Ind.:
Mr. and Mrs. Edward McGinness, Evansville; Miss
Helen Bowman, Evansville; C. W. Damra, Bra:il,
Ind.; H. A. McClure. Litchfield, Ky.; F. M. Baker,
WHAT HAVE YOU TO SELL 1
We purchase in any quantity, anything you have for
sale in the talking machine industry. The larger the
can use cabinets,
quantity the better we like it. Wesprings,
tabulators,
motors, tone arms, reproducers,
etc., etc., in job
screws,
wood
screws,
micas, machine
satisfactory.
is
price
the
if
merchandise
regular
or
lots,
Get In tnurh with us on anything vou hare to sen.
CO.
PHONOGRAPH
13 12th
LUCKY
46 East
Street, New York
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Shoals, Ind. ; Mr. Wilson, of Grafonola Shops, Indianapolis: Mr. Fantal, of Grafonola Shops, Cincinnati, O. ; Harry A. Keaeh, Hopkinsville, Ky. ; M. A.
Hutson, Parker. 1ml.; G. S. Engle, Winchester, Ind. ;
J. C. Wilson, Mooresville, Ind.; 1'. B. Smith, damestown, Ind.; B. Haag, Evansville, Ind.; C. H. Droit,
Evansville, Ind.; Leslie A. Lyons, CrawfoTdsviUe,
Ind.; C. C. LaFollette, Tkorntown, Ind.; Frank
Kaiser, of Crayeraft Dry Goods Co., Noblesville,
Ind.; F. W. Shireman, Croydon, Ind.; George Ellensohn, French Lick, Ind.; Ben L. Loventhal.
of Grafonola Co., Louisville, Ky. ; Wm. B. Hill,
Bowling Green, Ky. ; F. B. Deterling, Bell Bros.
Piano Co., Muncie, Ind. ; L. E. Wanke, Vineennes.
Ind.; Miss Henry, of Kaufman-Strauss Co.. Louisville, Ky.; J. L. Smith, C. F. Vehling, C, D. Herdman, Mrs. Johnson, of D. Sommers & Co, Miss LV
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TRADE

Two evenings each month are set aside by the
executives of the New York Talking Machine Co.
Victor wholesalers, for the study and discussion
of problems vital to the business. These sessions
are attended not only by the salesmen, but also by
the executives of the company and department
heads. Through this interchange of ideas the element of doubt is pretty well eliminated and the
decisions reached have proven themselves to be
exceptionally sound. Snap judgment is taboo.
A. D. Geissler, president of the New York and
Chicago Talking Machine Co., has fostered and

PROBLEMS

EACH

MONTH

the local demand for each record is given consideration; comparisons with other similar numbers are made, and the influence of the artist on
the sales value of each selection — or vice versa —
is argued, so that guess work in ordering is reduced to a negligible quantity.
These meetings, Mr. Geissler contends, qualify
the salesmen to assist their trade by proper advice in deciding upon the proportionate quantities
in which new selections should be purchased. The
same care which is exercised by the wholesaler
must be practised by the retailer, because upon

Ranshaw of Lennox Piano Co., -J. Wade, of Re'sbeck
Pharmacy, all of Indianapolis, Ben L. Brown, manager of the Indianapolis branch was the very efficient toastmaster.
OPEN

NEW

YORK

OFFICES

The Phoenix Trading Co. Opsn Offices in New
York Under tlis Management of J. Staal
The Phoenix Trading Co. has recently been
formed to become representatives for many of the
leading manufacturers in the talking machine industry. Offices have been opened at 1265 Broadway, New York City, and the active management
of the company will be in charge of J. Staal.
Mr. Staal 's former connections with a prominent
Victor dealer in Chicago have given him a very valuable and intimate knowledge of the needs and
problems of the talking machine dealer. In his
new connection Mr. Staal will devote this knowledge in providing the many dealers with whom
he will come in contact with service in the various
lines the Phoenix Trading Co. represents. The
business of this new firm has already begun in
an auspicious manner, and the representation of
many lines in the industry has already been secured. A sales campaign is now completed, and
will be in full swing this month.

WHY,

One of th.3 Regular Mestings of the New

York Talking Machine Co.'s Retail Staff
intelligent ordering • depends the success of all
merchandising.

perfected this idea to a high plane of efficiency
in both his companies. His foresight, experience
and counsel do much toward eliminating the

The second evening in the month is confined to
a round table on new sales and advertising ideas,
accounting methods, stock keeping systems and
all matters intended for the betterment of the
business and of interest to the retailer.
At each of these meetings a complete opera is
discussed — and the records played — under the
leadership of some member of the organization.
These opera discussions are assigned in rotation
among the sales staff so eventually every salesman will have had an opportunity to conduct a
meeting.

"guess" and arriving at the "fact.''
One meeting is devoted entirely to ordering the
new monthly records from the factory. The selections are not only played, but are discussed from
every conceivable standpoint. Several days before the meetings the new records are played for
as many retailers as possible by the salesmen. The
opinions of these dealers are of great value in
deciding upon the sales quality of the new
monthly selections. In addition, reports from
publishers and opinions of music critics are read;

MAN,
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f All the adjectives in the world couldn't prove to you how fine an instrument the VITANOLA really is. We can't explain it to you here
— its marvelous tone, its exquisite cabinet and its powerful silent
motor.
IjBut to hear it and to see it means — that you will sell it.
f[In fact it sells itself.
^The tremendous publicity campaign in such publications as the
Saturday Evening Post, Collier's, Literary Digest and the advertisplaced with
the country's
leading a newspapers',
such as The New
YorkingTimes,
makes
the VITANOLA
rapid fire seller.
fiYou satisfy your customer.
TJAnd yourself.
HA few more dealers can still be
taken care of in this territory.
M.

M.
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Sectioxval
Racks
Record
Record
Sales

Counters

Did you. sell that record, Mr. Dealer? Of
course not. How could Mr. Jones appreciate
a beautiful violin solo with a crashing- band
record going- at the other side of your store?
What is the answer? Booths, the best you can
buy, as many as you can place. We have the
booths, let us help you find the space. No more
lost sales.

Illustration above shows Van Veen standard
record rack, S ft. high, 3 ft. wide. Order as
many sections as required for your present
needs, and add sections as your stock increases.
They are a handsome addition to your store
and match the booth sections. Space for 1350
records, 10-in. and 12-in. size, also contain
drawers for accessories. Will pay for themselves in a short time by saving breakage.
Records well kept are half sold.
Below
we illustrate
Veenof Dealers'
ice Counter,
a handsomeVanpiece
furniture,Servall
wrapping and shipping facilities at one point,
compact arrangement for needles, brushes and
small accessories. Note the rack along the
front edge for folders and catalogues. Wall
keep them neat, clean and orderly; 5 ft. long,
3 ft. wide and 2 ft. deep.

We design and build complete interiors for
musical merchandise shops, and maintain Dealers' Service Department for those who desire
assistance in store planning". Write, wire or
phone.

Wf)

ARTHUR
L. VAN
VEEN
&
COMPANY
47-49 West 34th St., NEW YORK
105 West Monroe St. Chicago
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RED-

WHITETHRIFT

WHY

CHANGE

BLUE

NEEDLE

NEEDLES

CONTINUALLY?

Use this Semi-Permanent Phonograph Needle which
plays from 50 to 200 records without changing and is
more economical and satisfactory than the ordinary
steel needle.

Plays any tone.

These needles are fast selling and will mean continuous repeat sales.
you a profitable addition to your line.

H
H

They

offer

Write for full information to the distributor nearest you
NEW YORK
PHILADELPHIA
New England Distributors
Interstate Phonograph
The Cabinet and Accessories Co., Inc.
Iver Johnson Sporting Goods Co.
1026 Chestnut St.
Boston, Mass.
145 East 34th St.

CHANGES

MADE

IN EDISON

STAFF

Edward E. Davidson Made Sales Promotion Head
and Arthur Walsh Director of Recital Department— Both Well Known
Thomas A. Edison, Inc., recently announced the
appointment of Edward E. Davidson as manager
of the sales promotion department, and Arthur
Walsh as director of the recital department.
For the past twenty-two years Mr. Davidson has
been employed continuously at the Edison labora-

RECORDS

BY SISTINE

Lyraphone Co. of America Announces Eight Records by These Singers From the Vatican

IOWA

H
a
2

tet is receiving everywhere that the total amount
of sales will probably reach as high a point as anything of similar artistic standard has ever before
accomplished.

QUARTET

The world's famous quartet from the Sistinc
Chapel of the Vatican, Rome, which is now touring the country giving over .1 hundred concerts,
is, according to the reports of the daily newspapers throughout the territory visited, playing to
capacity audiences everywhere.
The Lyraphone Co. of America, manufacturers
of Lyric records, who have an exclusive contract
for the recordings of these famous artists, have
already announced eight double faced records of
their work, four of which appear in the list of
October releases and four to be released in November. Considering the position in the musical
world of this quartet, the records are being sold
to the public at a very popular price.
The dealers in Lyric records have placed many
advance orders with the Lyraphone Co. and it is
thought by the executives of the concern that
owing to the unusual publicity the Sistine Quar-

Co.

ARE MAKING

RAPID

PROGRESS

Brown, McManus & Co. Now Acting as
tributors for Some Prominent Lines
Brown, McManus & Co. of 51 East 42nd Street,
New York City, who announced, in our last issue,
their appointment as distributors of Regina phonographs in New York and New Jersey, have not
only made exceptional progress with the Regina,
Disbut have completed arrangements for the distribution of Lyric records in New York, New Jersey,
East Pennsylvania and all of the Eastern States.
Also, territory.
the jobbing of the Globe music rolls in the
same
Many dealers wdio have called at the office of
Brown, McManus & Co. are enthusiastic about
their entire line, and all have pledged hearty cooperation in the sale of these products.

DEALER

LOOK

US

OVER

We are the Iowa Distributors of
E. E. Davidson and Arthur Walsh, -who hold
important Edison posts
fcories. His first position at the Edison Laboratories
was as a stenographer in the sales department of
the former National Phonograph Co. During recent
years he was manager of the agreement department in the musical phonograph division.
Arthur Walsh is one of America's leading younger
violinists and first appeared on the concert platform
for Thomas A. Edison, Inc. He was the first instrumentalist inthe world to give a tone test and
greatly aided in the promotion of the tone test department, which he now manages. He was recently discharged from service. During the war he
was stationed as a drill sergeant at Paris Island,
So. Carolina, training camp of the United States
Marines. Previous to the war he was assistant to
the director of the tone test recital department.
This year he has been instrumental in booking more
concerts for this department than have been given
in any previous year.
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"DEALERS'

THE

HELP"

WORTH

THE PRICE

Manufacturers' Service of the Proper Sort Fully
Appreciated by Live Dealers
Betail merchants of the progressive type are willing to pay a part of the cost of producing ' ' dealer
help" literautre, and other helpful supplemental
advertising matter prepared by the manufacturer to
help the retailer sell his product. Such was the
conclusion of Earl S. Dickens, sales and advertising
manager of the O 'Brien Yarnish Co., of South
Bend, Ind., in addressing the Direct Mail Advertising Association, a branch of the Associated Advertising Clubs at the New Orleans convention recently.
Mr. Dickens quoted a number of persons on the
subject, including both manufacturers and retailers.
"Keep in mind," he said, "that the progressive
dealer is not one who accepts anything and everything that is given to him, but the one who makes
the best use of the assistance and service offered
to him. Surround your advertising and selling helps
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WORLD
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with what I would term an atmosphere which will
place them above the common level, and then make
them -somewhat difficult to secure. I have no doubt
but that it will require tact and judgment to bring
every dealer to a common point of view, but if these
suggestions are carefully considered in planning the
dealer helps of the future, I am convinced in my
own mind that the average dealer will be glad to
respond to our requests to assume a part of the burden of the cost.
' ' One of the first steps is to decide whether or
not your dealer helps are useful to (lie average
dealer, and whether they are used because they are
useful to him. Will they, in his opinion, not ours,
sell the merchandise? He knows his trade — what
they like and dislike — and he knows, too, what arguments for and against the goods will appeal to his
customers.

pared and distributed without first acquiring a reliable knowledge of the actual needs of the dealer.
If we could have gathered together all of the packages of expensive booklets and printed matter thai
were lying around under dealers ' counters, covered
with dust and grime, there would never have been
a time during the period of the war when there
would have been a shortage of paper. And I venture the opinion that if the truth were known, those
same dealer helps were not used, either because of
their inefficiency, or because the manufacturer's
salesmen had not properly 'sold' them to his trade.
If it does one thing, the present increased cost of
materials- used in the manufacture of selling helps
for dealers will not be an evil unmixed with good.
If manufacturers generally can see the necessity of
supplying fewer and better helps to their trade and
succeed in making the dealer see the value in their intelligent use, the present conditions will have aided
materially in increasing the efficiency of an important part of the entire selling plan. This is a
point well worth considering.

"My experience is that the average dealer is alive
to the necessity of using intelligently the selling
helps offered by most manufacturers, but the trouble
has been that too many selling helps have been pre-
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If it were possible to improve the quality of
the Empire we would do it —
The Empire is built on honor, and our dealers testify that they make many sales on the
recommendation of enthusiastic owners of
Empire machines.
The lowest priced Empire phonograph
which sells for $40.00 has the same high grade
tone arm and reproducer as the highest priced
Empire selling for $250.00. The price of an
Empire does not affect its quality.
There are 10 models — prices $40.00 to $250.00
at retail.
The great popularity of Empire universal
cut records is shown by the fact that we are
selling twice the amount of these records now
than when we first announced the release of1
them. See our list of November records in
the record bulletin of this paper. Send us a
trial order for a dozen and get our supplements.
WRITE

FOR

OUR

CATALOG
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States and Canada, and whose arrival as well as their public appearances
attracted universal attention record exclusively for

LYRIC

FIRST

RECORDINGS

October

Releases

RECORDS

BY

THE

SISTINE

QUARTET

November

61-16
$1.25
6147
$1.25
6148
$1.25
6149
$1,25

"Panis Angelicus" (Iannacconi) Sistine Chapel Quartet
"Cor Meum et caro mea" (G. Capocci) ..Sistine Chapel Quartet
"L'ora vespertina" (Antolisei)
Sistine Chapel Quartet
(a) "La Canzone de Follone" (Lasso)
(b) "Rondo Azzurra" (Cordora) Sistine Chapel Quartet
"O vos Omnes (Vittoria)
-Sistine Chapel Quartet
"O Sacrum Convivium" (Perosi) Sistine Chapel Quartet
"La fontana di Caraouet" (Letorey) Sistine Chapel Quartet
"11 ritorno del gregge" (Muller)
Sistine Chapel Quartet

The

above announcement

gives added

have

Releases

6150 — A — "Alleluia" (Jomelli)
Sistine Chapel
$1.25 — B — "Exultate Juste (Viardano) Sistine Chapel
6151 — A — "Specioso Facto Es" (G Capocci) Sistine Chapel
$1.25 — — "6 Sacrum Convivium (G Capocci) Sistine Chapel
6152 "Madrigale (Perosi)
$1.25 — A — "Brindisi Romanesco
Sistine Chapel
B — "Conzone Popolare Tuscana " Sistine Chapel
6153 — A — "Mi levia per S. Giovanni
Sistine Chapel
"Divine occhi sereni" (Verdelot)
..Sistine Chapel

Quartet
Quartet
Quartet
Quartet
Quartet
Quartet
Quartet
Quartet

prestige to a line already recognized

and accepted as the most artistic and one of the most successful of all records.
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When a Chicago newspaper the other day printed
a quite just, truthful and laudatory article on the
talking machine, apropos the death of Adelina
Patti-Nieolini, Baroness Cederstrom, every talking
machine man who read it was surprised. That
the surprise was agreeable is nothing to the point.
That surprise should have been the immediate,
nay, the quite inevitable, feeling, is what gives
one pause.
A Question
Why on earth is it that such an industry as
ours, in which millions of dollars are invested,
which is progressing by leaps and bounds, which
is to-day outstripping every other branch of the
great music trade, should be no better off in the
way of newspaper treatment than the clarinet and
flute repairing trade or any other of which no one
ever hears? Why is it that though scarcely a day
can pass without a newspaper mentioning either
pianos or phonographs impersonally, no newspaper
ever mentions the name of a piano or of a talking
machine? When an automobile is mentioned, its
name is invariably given if it can be ascertained.
Why the discrimination?
Our Newspapers
The inquiry is worth making, for it is the clue
to much which is puzzling in the merchandising
of talking machines. As things stand the modern
newspaper represents, generally speaking, the average tendencies of the masses. The American
newspaper, whatever else it may undertake to
accomplish, certainly never dreams of taking an
attitude of leadership. The race for circulation
which occupies the minds of its proprietors to the
exclusion of all ideal considerations, necessarily
involves, in their opinion, a constant appeal to
the most frivolous elements in the community.
Automobiles, with all their many virtues, lend
themselves readily to this sort of exploitation.
Musical instruments, for some reason, do not.
"Canned Music"
Now, if anyone will think over these matters
carefully, he will plainly see that the expansion
of the talking machine industry is most closely
bound up with the prosperity of music and musical feeling in this country. The more our people
love music, the more they will certainly love the
talking machine. The "canned music" sneer,
piowerful though it still is, nevertheless would
have no power at all in a really musical community. It is only the half-baked who sneer at the
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of the future depends upon a constant cultivation
of musical feeling in the people.
Demanding a Square Deal
Our newspapers mean well. Such work as has
been done so nobly by the National Bureau for
the Advancement of Music, in bringing about a
clearer understanding by newspapers of the need
for treating music and tilings musical with the
respect due them, has already laid foundations
that will endure; but there is much more to be
done. A preliminary to any better musical understanding on the part of the people is, necessarily,
better treatment of musical matters by the local
newspapers. Up to the present time things musical have been presented to the newspaper either
in the guise of dubious advertising of piano bargains, or of still more dubious puffery of artists.
Small wonder that the newspaper man thinks not
much of musical art! But to-day the musical business is hugely bigger. It is so big that it can by
no possibility be laughed at when once its size is
apparent. Whenever the talking machine, piano
and sheet music dealers in any community unitedly
demand decent treatment of the music which is
their stock in trade, they can obtain their desire.
Yet let them remember that they can hardly expect that the newspapers shall do what they wish
without a suggestion from them as to ways and
means. There are many ways in which such suggestions may be made. That objectionable advertising be censored, that the names of musical instruments be given, not hidden; that musical criticism be handled intelligently; that silly jokes
about "canned music" be "canned" in fact;
that occasional editorial mention be intelligently
made of matters musical: These are all practical
points and can all be won if intelligently
urged. Meanwhile the wise dealer will not neglect to associate himself judiciously with all
worthy musical effort in his community, and so
prove that the man who lives by music is not
unwilling to lend her a helping hand.

talking machine, and whenever you hear the sneer
you may be sure that the person who utters it is
not a true broad-minded musician or music lover.
It is not true for a moment that a very highly
cultivated musical community Would not buy
talking machines. On the contrary, nothing is
more certain than that the more highly cultivated
such a community is, the more it will appreciate
the talking machine. Indeed, only a musically
cultivated person can appreciate it as it should
be appreciated.
How important, therefore, it is that for the
sake of our business, we should realize the prime
necessity of obtaining a better public feeling towards the whole question of music? The newspaper represents average public feeling; never
very accurately, but never quite falsely. So if
we are to improve newspaper treatment of our
industry and of music we must improve public
ideas about music in general.
How can we, in a word, feature the musical possibilities of the talking machine so strongly as
to make a definite impression on the public greater
than we have ever yet been able to make?
Our Publicity Problems
Does not this at once bring up the whole question of our newspaper publicity, and of the many
exploitive ideas which the great talking machine
manufacturers are so tirelessly and constantly
producing for our application and use? It is
surely evident to every observer that, whatever
may be the momentary condition of our market,
we are not building for permanent demand until
we have begun to sow in the hearts of the people
a true love for music. It is this feeling for music,
as a food of the affections, as the sweetest thing
of life, which we have to cultivate, and here we
have the best and the most fruitful opportunity
to profit by the labors of those who have studied
the advertising problem of the talking machine
in its every element.
I only wish I could make every dealer realize
that he ought to think of every home where he
sells a talking machine as one home which can
and may be turned into a circle of music lovers.
It is the greatest of mistakes to suppose that the
present high-class record, fine though it be, by
any means measures the limits of musical possibility in the talking machine. The ai t of recording and reproducing sound has not readied perfection; it has indeed hardly reached maturity.
Discoveries are yet to be made and developed into
practical application, grander than any which
have yet been brought to light. The sale of records cannot be measured for the future by any
yard-stick which may span the requirements of
to-day. Yet all the demand, all the prosperity
mmtmtmnumtt
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[Xote. — This is the 31st of a series of articles
on the general subject of the musical possibilities of
the talking machine. The aim of the series is to
develop these possibilities from all angles, thus
opening up fields for sales expansion oftentimes
neglected wholly or in part. — Ed'tor.]
WHAT
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Win. Phillips, general manager of the Mutual
Talking Machine Co., Supreme Phono Parts Co.,
and the Manhattan Phono Parts Co., reports that
all three companies are enjoying exceptionally fine
business. Mr. Phillips believes that 1920 will probably exceed the exceptional business of the present
year in the talking machine trade, basing his prediction upon the exceptionally large contracts now
being placed for tone arms and sound boxes.
The Supreme Phone Parts Co. are working on a
new model of a tone arm which is to be added to
their general lines.
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Every die casting you buy reflects the experience of the organization
that made it. Each requires a special die; one particular alloy; special
knowledge and experience and a desire to serve the customer, to get the
best results.
I
%

I
%
— --x

This Company has made many millions of die castings. Orders have been completed
for 25,000.000 or more pieces. We have made castings for almost every known trade or
profession that uses die castings.

Send blue prints or models and let our engineering department show
you how Precision Castings can serve economically and efficiently.
'
3 PRECISION CASTINGS COMPANY. Inc.
SYRACUSE.
NEW YORK-

Die Casting Plant, Syracuse, N. Y.
*:««::n::r{«tttj«titt}:::m:nuK:::nn«:mnntt:::mn:«n::m^

Brass. Bronze and Aluminum

Foundry. Pontiac, Mich.
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page advertisement issued by the Victor Talking
Machine Co., each month has been devised by the
I
THE
VISION
I educational department of Landay Bros., New York
City. It consists of a narrow black frame with an
1
1
Devoted to the Interests of the Educational fJ
insert slip at the top to admit of the "ad" which
is pasted on the cover of a 12-inch stock record
Work Being Conducted by the Talking '
Machine Dealers and Jobbers
1
box. It is hung in a prominent place and calls immediate attention to the latest thing being done by
+
.
*
the parent company. -X- * *
Mrs. Agnes Moore Fryborger, special supervisor
in the schools in Minneapolis in charge of music
Princess Wahtawaso, daughter of the chief of the
appreciation, has arranged her programs in the
Penobscot
Tribe, Old Town, Maine, who sings the
schools with the Minneapolis Symphony Orchestra
Lieuranee Indian melodies for Victor records, is
so that each pupil is given adequate preparation in
Mrs. Thomas Frances Gorman in real life. Captain
understanding a musical composition before the
Gorman is the son of Senator Gorman, of Illinois.
Children's Concerts are attended. This is only posThe Princess is to give a series of concerts under
sible by means of the full equipment of talking
the
patronage of Victor dealers in all large cities of
machines and records in the Minneapolis schools.
the United States this season.
* * -X-X- -X- -XMiss Grazella Puliver, new educational director
Mrs.
Laura
II.
Meeker,
supervisor of music appreof the Cleveland Talking Machine Co., wholesalers,
ciation in Detroit, has a record library of more than
in Cleveland, Ohio, plans a tour of Ohio cities as part
three thousand numbers, many numbers, however, beof the company's educational service to dealers this
fall.
ing duplicated for use in the various grades.
* * *

Victor jobbers, of Peoria, 111., have taken care of the
equipment for the Leslie Co., Victor dealers, Urbana,
Illinois.
* -X- *

102

THE

Bentley Ball, the exponent of American Folk
Song, who conducts a concert tour throughout the
public school systems of the country each year, has
arranged a " Song-a-logue of America" for the Columbia Graphophone Co. in new recordings of Indian
and cowboy songs and negro spirituals. This is
another new feature of the progressive educational
department being conducted by the Columbia Graphophone Co. as service to its dealers.
University courses in music appreciation were conducted by the educational department of the Victor
Talking Machine Co. in some twenty colleges of
standing during the summer session, 1919. University credit for these courses was given in many
instances. Mrs. Frances E. Clark, director of the
Victor Educational Department, postponed her vacation in order to personally direct this work.
-x- # *
An ingenious device for holding the educational

TALKING

MACHINE

' ' The 5th Bubble Book, ' ' the latest publication of
the Harper-Columbia Children's Books, contains the
story in song of the pie-party, featuring ' ' Little
Jack Horner," "The Queen of Hearts" and "Good
King Arthur." The popularity of these books for
children does not wane by any means as the publications increase. They are used effectively in kindergartens.
Miss Elsa Stein, educational director, Lyon &
Healy, is giving daily recitals in the recital hall of
the Lyon & Healy Building, Jackson Boulevard and
Wabash Avenue, Chicago.
# # #
Professor J. Lawrence Erb, director of the School
of Music, University of Illinois, Champaign-Urbana,
has arranged for complete talking machine equipment
in the history and appreciation courses, as well as in
public school music classes, in the new $500,000
Smith Memorial Hall of Music. Putnam-Paige Co.,

Quality

Plus

Baroda (India) curator of State Libraries, has
written to Public Libraries, an official magazine of
libraries, requesting complete lists of all records
published by the various talking machine companies,
for use in the ' ' Children 's Story Hours, ' ' conducted
by the library system of India. The message passes
around the entire globe.
4f # #
Miss Blanche Roseburg, educational director, the
Scruggs, Vandervoort & Barney Co., Victor dealers,
of St. Louis, Mo., has made arrangements to give a
series of concerts in the St. Louis Public (Central)
Library, beginning in October.
* -X- *
Branson M. DeCou's Dream Pictures appear as
part of the program to be presented at Columbia
University Institute of Arts and Science this season.
Mr. DeCou has a country-wide reputation as lecturer,
traveler and entertainer. For many years he was
connected with the educational department of the
Victor Talking Machine Co. He is now manager of
Landay Bros., Newark, N. J.

"The Lure of Music" (Harper's), by Olin
Downes, listing Columbia records, is being introduced successfully into the home circle by all progressive Columbia dealers.
* * #
The music supervisor at Moberly, Mo., announces
that a complete course of music appreciation given
in conjunction with the Victrola and Victor records
is
installed in every grammar and high school
in being
that city.
* * *
Contributions to this column covering activities
of various educational departments conducted by
wholesalers and dealers and news of what educational institutions are doing for music are solicited and should be addressed, Vision Editor, TalkCity.ing Machine World, 373 Fourth avenue, New York
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and reproducer are
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RETAILERS:
We have a jobber in your territory xvho can supply you
tvith the best phonographs manufactured at the price.
5 Models — Retail Prices $85. to $200. — Liberal Discount.
TWO

LARGE

FACTORIES

Recordeon
Phonograph
Company
NO. MILWAUKEE,
Makers

of Pool
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PHONOGRAPHS
PLAY ALL
RECORDS CORRECTLY

The
At last a perfect automatic
the picture above.
be the strongest
accuracy.
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Ferro-Stop

and
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Ferro-Stop
stop.

See its position

its simplicity.

most

Stops
Where
to Stop

simple

You

automatic

Want

It

It works every time. It performs properly — accurately.
After you have set the stop, you may step out of the room and
rest assured that the motor will stop when the needle reaches
its pre-determined stopping place.
Solves all Automatic

Stop Troubles

Phonographs that are equipped with the Ferro-Stop will
speak well for the instrument. It is made of high grade steel.
No loose fitting joints. No wabbly mechanism. Each bearing
is accurately fitted within a two thousandth part of an inch. Its
accuracy is like a high grade watch, yet it is strong, rigid, and
acts quickly at precisely the right instant. The accuracy with
which each working part is made is a guarantee of insurance against
trouble. The Ferro Stop is the only stop of accurate scientific
design and workmanship. When you adopt the Ferro Stop for
your phonographs, you solve all of your troubles with automatic
stops and brakes.

CHICAGO

Has

FERROTYPE

under

only two

the turntable

working

stop in existence.
To

parts.
Built

as shown

in

Guaranteed

to

with

microscopic

all Manufacturers, Jobbers and
biers of Phonographs

Assem-

The FERRO-STOP is designed to fit all makes of phonographs. Let us send you one for inspection. Send us your
motor, turntable, winding crank, tone arm, and reproducer. We
will mount them on a demonstrating board with the Ferro-Stop
properly installed. You may give it a rigid test. If the FerroStop doesn't work accurately, you may return it.
Your Mechanical Equipment will be mounted on
Demonstrating Board FREE. We will charge for
the Stop only.

Can

Also

be Used

as a Hand-Brake

The FERRO-STOP is a 'combination hand brake and automatic stop — all-in-one. Works positively either way. This
combination feature is another good reason why progressive
phonograph makers will adopt the Ferro-Stop.

CO.

PHONOGRAPH
1455 CONGRESS

PARTS DIVISION
ST., CHICAGO, ILL.

List Price
It Stops
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Canadian Aeroplanes, Ltd., Taken Over by Columbia Co. — Machines and Records to Be Made
in Same Factory anad Output Increased
More than 235,000 feet of factory space iu Toronto is to be devoted to the manufacture of Columbia Grafonolas and records. The Columbia
Graphophone Co. has bought from The Imperial
Munitions Board the plant of Canadian Aeroplanes, Ltd., on Dufferin street. With the single
exception of the Massey-Harris Works, this is the
largest plant under one roof in Toronto. It occupies twelve acres of ground and consists of eight
large permanent buildings and three smaller frame
buildings, together with the railroad sidings, which
run directly into the largest structure.
This extensive purchase was made, according
to officials of the Columbia Graphophone Co., to
take care of the rapidly and consistently expanding demand in Canada for their product. Both
Grafonolas and records are to be made under the
same roof, and the company will take advantage
of the dr}ring kilns installed for the manufacture
of aeroplanes to make their own cabinets for the
Grafonolas. The company officials state that the
support of the trade in Canada has justified this
big development and made it possible.
The construction of this modern plant was
begun in February, 1917. It began operations in
May of that year, and continued under high pressure until the close of 1918. The exterior walls
of the eight large buildings are faced with red
pressed brick, and their frames are of steel. The
windows all have steel sashes and all the build-
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ings except the garage are protected by means
of an automatic sprinkler system.
The largest structure of the plant is that lying
along the south boundary of the property, formerly used as the fusilage building. It is 680
feet long, and has a total floor area of 42,570
square feet. The next largest structure, formerly
the Hill Building, lies along the north boundary
of the property. It is 420 feet long and has an
available floor space of 39,180 square feet. Between these two rises the former wing building,
580 feet long, with a floor area of 35,200 square
feet.
The two-story structure at the east end of the
property has a total available floor space of 44,350
square feet, and the storage building just behind
it 27,600 square feet. The former propeller building between this and the Hill Building, has two
floors and an area of 18,880 square feet. In addition to these buildings, there are the boiler house
and the kilns, the garage with storage space for
twelve cars, and a repair shop large enough to
hold three motor trucks, a lumber shed, an experimental building and a time office.
The time office building in which the employment office is also located, was designed to handle
more than two thousand employes, out and in,
and did so successfully during the war. This factory conducted by the Columbia Graphophone Co.
will offer employment to at least an equal number.
Fred C. Kloepfer, who has just bought the muskstore of Mr. August Boelle, at Bucyrus, Ohio, is
remodeling the whole store. He is using Unit Construction for his hearing rooms. The whole store
is now looking fine and new, and will be known as
Kloepfer 's Music Shop.
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SCHOOL

Training of Salesmen Now a Part of Mickel Bros.
Service to Victor Dealers
Des Moines, Ia., October 12. — Mickel Bros. Co.,
Victor jobbers, will ojien a school for the training
of Victor retail salesmen on October 20. This
school will be under the direction of Miss Mayme
A. Jardine, who is one of the most competent
women in the country to handle work of this kind.
She has not only studied salesmanship under the
tutelage of the Victor Co., but has also been called
upon by that company to give lectures to the
educational department.
In working out this school on a practical plan,
it was decided to cover such subjects as personal
appearance; store deport ment; knowledge of records; how to present records to customers; general sales instructions, etc.
Geo. E. Mickel, general manager of Mickel
Bros., has for a considerable time devoted his
energy to securing suitable sales people for Victor
departments in the stores in his section of the
country. He believes the times demand experienced sales people, hence the formation of this
school. The instructions will be given in the
Mickel Building, corner Fifteenth and Harney
streets, this city. The tuition is free, as Mr.
Mickel wishes his school to be known as only a
part of what he believes constitutes service to the
dealers. That the dealers in his section of the
country are appreciating such an opportunity is
proved by the fact that to date many applications
for the course have been received, although no
official announcement has been made before this
time.
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the following

phonograph

jobbers are acting as Motrola
Distributors.
VICTOR DISTRIBUTORS
Cohen & Hughes, Washington, D. C.
Phonograph Co., Cincinnati, Ohio.
SONORA DISTRIBUTORS
Wester n Jobbing & Trading Co., Los
Phonograph Co., Cleveland, Ohio.
Florida Talking
Machine Co., Jacksonville, Fla.
Girard Phonograph Co., Philadelphia, Pa.
Angeles, Cal.
Buehn Phonograph Co., Pittsburgh, Pa.
Lvon & Healy. Chicago, 111.
Minneapolis Drug Co.. Minneapolis. Minn.
Proudfit Sporting Goods Co., Ogden, Utah.
Cohen & Hughes, Baltimore, Md.
Smith,
Pa. Kline & French Co., Philadelphia,
PATHE DISTRIBUTORS
E. F. Droop & Sons Co., Baltimore, Md.
Eastern Talking Machine
Co., Boston,
John A. Futch Co., Jacksonville, Fla.
Yahr & Lange Drug Co., Milwaukee, Wis.
Mass.
Fuller Morrison Co., Chicago, 111.
Hessig Ellis Drug Co., Memphis, Tenn.
Hallet & Davis Piano Co., Chicago, 111.
Bec^with O'Neil Co., Minneapolis, Minn.
MISCELLANEOUS
W. W. Kimball Co., Chicago, 111.
J. W. Jenkins' Sons Music Co., Kansas
A. C. Becker Co., Chicago, 111.
National Piano Co., Baltimore, Md.
City, Mo.
Empire Talking Machine Co., Chicago, 111.
Hallet & Davis Piano Co., Boston. Mass.
Schmelzer Arms Co., Kansas City, Mo.
A. Burdwise, Baltimore, Md.
W. D. & C. N. Andrews, Buffalo, N. Y.
Wm. Volker Co., Kansas City, Mo.
F. C. Henderson Co., Boston, Mass.
Perry B. Whitsit Co., Columbus, Ohio.
Wright & Wilhelmy Co., Omaha, Nebr.
National
Phonograph Co., Pittsburgh, Pa.
Penn Phonograph Co., Philadelphia. Pa.
PatheCity.
Freres Phonograph Co., New York
Hoeffler Piano Co., Milwaukee, Wis.
Badger Talking Machine Co., Milwaukee,
Harbour Longmire Phonograph Co., OklaWis.
Fischer Co., Cleveland, Ohio.
homa City, Okla.
Stewart Talking Machine Co., IndianapPhiladelphia Pathephone Co., Philadelphia,
Salt Utah.
Lake Hardware Co., Salt Lake City,
Pa.
olis, Ind.
Eclipse Musical Co., Cleveland, Ohio.
Pittsburgh Pathephone
Co., Pittsburgh,
Strevell-Paterson
Hardware
Co., Salt
Pa.
Revnalds Music House, Mobile, Ala.
Lake City, Utah.
Talking Machine Co., Birmingham, Ala.
Buffalo Wholesale Hardware Co., Buffalo.
American Phonograph Co., Burlington, Vt.
N. Y.
H. A. Weymann & Son, Philadelphia, Pa.
E.- R. Godfrey & Sons Co., Milwaukee, Wis.
Geo. D. Ornstein Co., Philadelphia, Pa.
R.
B.
Broyles
Furniture
Co.,
BirmingGilbert Bros. Mfg. Co., Wichita. Kansas
EDISON DISTRIBUTORS
ham, Ala.
B.
J. Sheppard
Co., Savannah,
Ga.
Denver Dry Goods Co., Denver, Colo.
BRUNSWICK DISTRIBUTORS
Associated
Furniture
Manufacturers,
St.
Pardee Ellenberger Co., New Haven, Conn.
Louis, Mo.
Kraft, Bates & Spencer, Inc., Boston,
Mass.
Phonographs, Inc., Atlanta, Ga.
Wiley B. Allen Co., San Francisco, Cal.,
Diamond Music Co., New Orleans, La.
Butler Bros., Chicago, 111.
and branches.
Pardee Ellenberger Co., Boston, Mass.
Brunswick Balke Collender Co., Seattle,
Pacific Accessory & Supply Co., Portland,
Lawrence H. Lucker, Minneapolis, Minn.
Oregon.
Wash.
Silverstone Music Co., St. Louis, Mo.
Starr Piano Company — All Branches and
Brooks Mfg. Company, Saginaw,- Mich.
All Columbia Wholesalers Everywhere
Distributors
CANADIAN DISTRIBUTOR— His Masters Voice, Ltd., Toronto, Canada
315 So. Broadway,
29 W. 35th St.,
New York
Los Angeles
JONES
MOTROLA,
Inc.
57 E. Jackson Blvd., Chicago
PHOENIX TRADING CO., 1265 Broadway, New York City
Jobbers — Write us — We have a wonderful proposition to offer you
6cLlo
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*"PHE holiday rush season almost here will
bring Columbia dealers this year the
biggest

business

in history.

Get ready now to meet
break all records in sales.

the

rush

and

To help you we are offering "Built-todealer's-order" service, with sales as the first
consideration.
Prepared

by a corps

of practical

experts with actual retail experience
this service

is anything

Exclusive
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both 10-inch and 12-inch records.
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You can

by putting sets of $5.00 or $10.00 worth ofselected records in these boxes and suggesting the sets as gifts. Your

using this co-operative
fits all.
Place
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Columbia
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we

problems

small

stantly come back

save
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selling saves

exclusive
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progressive
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Efficient
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selling service scientifically, mechanically, and artistically perfect.

selling

the

but
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business

card can

accompany each package. Orders for Christmas boxes must come at once for early
December delivery.
Cost
F. O. B.
Omaha,
Chicago,
Toronto,

to Dealers

from New York, Denver,
St. Louis, San Francisco,
Philadelphia, Baltimore,
or nearer points:

(In lots of 100 or more)
10-in. Boxes . . $ .10 each, net
12-in. Boxes . .
.12 each, net
(In lots of less than 100)
10-in. Boxes . . $ .11 each, net
12-in. Boxes . .
.13 each, net

for

immediately

distributor.
shipping

Be

instruc-

This Columbia Exterior Record Sign "looks" Columbia
Records up and down the street, and will direct the
holiday rush to your door. Porcelain enameled

in four

bright colors on both sides, on rust-resisting Armco
Iron, it is 28 inches in diameter. The 40-inch T-iron
bracket is galvanized and baked. Price to dealers,
complete with bracket, f.o.b. Coshocton,
each, net.

Columbia

Graphophone

Company

'

New

O., $5.82
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Selling

Sales

for

The varying shades of red in this Columbia Christmas Window Display, contrasting with just sufficient
other colors to give them strength, secure a bright
and rich effect. The layout of the display lends itself
to the inclusion of practically the entire December
list, and makes special appeals to all types of buyers.
Altogether you get twenty pieces, all for 32.00 f. o. b.
your regular distributor — a complete

Christmas

set-

Dealers''

Columbia

These time- and money-saving Columbia Record
Delivery Bags are an absolute necessity during the
Christmas rush. Made of pleasing green quality
paper in four designs. Obtainable only in multiples
of 500 of a size. Price without imprint: 10-inch —
39.50 net per 1000; 12-inch — 31 1.50 net per 1000,
f. o. b. New York City.
Imprinting at cost price.

up that you couldn't duplicate for 3200.00.

A Novel Electric
Window Base Sign

COLUMBIA

mVVSTcoVdi
Individual opalescent
letters; glow illuminated.

Give full selling efficiency to all your Record
Demonstration Rooms by featuring the records that
you have. This silent salesman — Service Fixture No. 7
— displays both sides of six records — twelve titles —
at once. It is suggestive — attractive — efficient —
economical. Packed 2 in a carton with operating
plan and 21 caption-plate inserts, 33.50 each, net,
f. o. b. St. Louis, Mo.
This artistic Columbia Calendar, printed in eight colors on
strong stock, is 9 % by 12 % inches.
It will be a constant salesman in
the homes of your customers, at
a cost to you of less than a quarter
of a cent per week per home!
Price with your imprint, f. o. b.
St. Paul, Minn.:
100— 39.75
750-365.50
250—22.75 1000 — S7.00
500—44.00 - Over 1000 - 85.50 per M

Columbia

Graphophone

Get ready for the holiday rush. Put this Columbia
Electric Window Base Sign in the foreground of your
window. The surging after-supper shoppers cannot
obscure it from the view of those close by. It takes
up no valuable space, and tells all passers-by at
glance that you sell Columbia Grafonolas and Records. 42 inches long, adjustable height, complete
with cord and sockets : $18.75 each, net, f. o. b. New
York City.
This Columbia Record Catalog
Cover, imprinted in gold leaf
with your name, completes the
convenience of a Columbia Grafonola outfit for Christmas. Made
of best quality black imitation
leather. Prices to dealers, with
brief three-line imprints, f. o. b.
Philadelphia, Pa. :
#17.00 per 100
41.25 per 250 .. "... ...
S0.00 per 500
150.00 per 1000

Company

r

New

York
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Trademarks

ihe Republic'

The

Best

Arrangements

The

Best

Hit-Picking

Stock

The

Best

Service

you in the wise merchant's class. Only Republic
dealers are able to offer these arrangements which

The

Best

Ideas

are making Republic
trial shipment today.

The

Best

Player-Rolls

plus
Republic
Originality

REPUBLIC

651

West

51st

These

Republic

rplaye
best
you inthe
bringess
ory.
territ
your
roll busin

hand-played

rolls because

rolls famous.

Wire

they

put

direct for

If more convenient, however, any of these jobbers can introduce
you to Republic supremacy: Plaza Music Co.. 18 West 20th St.,
N. Y. City; Plaza Music Co., Toronto, Can.; A. Burdwise, 11-13
No. Howard St. , Baltimore, Md. ; Yahr & Lange, Milwaukee, Wis.
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J

Paul
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A VISITOR

FROM

NEW

ZEALAND

Thomas Kitchie, of Chas. Begg & Co. Ltd., Receives
a Hearty Welcome From the Trade
Thomas Ritchie, of the prominent firm of Chas.
Begg & Co., Ltd., Dunedin, New Zealand, with
branches in Wellington, Invarcargill, Oaruaru.
Timaru, Ashburton and Nelson, has been spending
some time in the United States, making calls on
prominent members of the trade on the Pacific
Coast, as well as in Chicago and New York.
While in the West he closed arrangements whereby he secured the representation for New Zealand
of the Cheney phonograph and the Jesse French
pianos.
In the course of a chat with The World Mr.
Ritchie stated that business conditions in New
Zealand were excellent and that they were suffering but little, if at all, from labor disturbances
which seem to be a feature of the reconstruction
period following the great war throughout the
world.
Mr. Ritchie was exceedingly interested in the
development and progress of the talking machine
industry in America and was very complimentary
regarding the stores, as well as sales methods in
vogue in this country. In the course of his conversation he commended very highly The Talking
Machine World, and its constructive work for the
industry as a whole. Modesty forbids giving his
opinion of The World in detail — suffice that it
was very flattering, and from his viewpoint thoroughly merited. He feels that if every dealer
and salesman throughout the world could read
The Talking Machine World, the industry would
be on a higher plane everywhere.
The big institution of which Mr. Ritchie is
representative is one of the old-time music houses
of New Zealand, handling pianos, folio and sheet
music, in fact all forms of musical instruments,
as well as talking machines. Apart from his
standing in the music trade field, Mr. Ritchie is
a musician who stands high among his confreres

YOU

DON'T

After

MACHINE

TO

WHOLESALE

FIRE IN TALKING

EXCLUSIVELY

PRICE HAS BEEN

a nicely appointed office for the dealers' exclusive
use — a place where business appointments may
be made and mail directed. Dealers may consider
these offices their Washington headquarters.
Until this new building is completed, which will
probably be about January 1, 1920, Cohen &
Hughes will operate from their present headquarters at 1251 F St., N. W.

to $150, and the price of the "Elite" from $260
to $275. This increase was absolutely necessary
to partially offset the tremendous advances in the
cost of labor and raw materials.

EXPANSION
MURATORE

FOR

Placed

IN SOUTH

AMERICA

A cable from South America brings the news
that Lucien Muratore, the famous lyric tenor and
celebrated Pathe artist, is having a remarkable
operatic season at the Theatre Colon. The cable
states that his appearances are immense personal
triumphs. Muratore has made some wonderful
recordings on Pathe records.

REAL

THE

MONEY

You've

INCREASED

The Sonora Phonograph Sales Co., New York,
announced on October 1st that the price of the
' ' Nocturne ' ' model had been increased from $140

The new building erected in Reno, Nev., for the
J. D. Mariner Music House will be ready Nov. 1,
according to the present plans. This house handles
everything in the musical line and has an extensive
business, both in Nevada and surrounding states.
•J. D. Mariner says that he is not dependent upon
San Francisco for his supplies, as he buys directly
from the factories.

WHAT

PLANT

Milwaukee, Wis., October 15. — Plant No. 1 of
the Milwaukee Talking Machine Mfg. Co., at
416-418 Fourth street, was badly damaged by fire
of unknown origin late Saturday evening, October
11th. The loss is variously estimated at $25,000
to $50,000, and it is believed that the damage
would have been much greater but for the fact
that an engine company is stationed directly
across the street from the plant, and the work of
fighting the flames was started at once. It required an hour to bring the fire under control.
The Milwaukee Co., which manufactures the
''Dalion" phonograph, recently established a No.
2 plant on East Water street in a seven-story
building, and will, therefore, be able to fill its
orders despite the interruption caused by the fire
in the other factory.

Washington, D. C, October 18. — Cohen &
Hughes, Inc., Victor wholesalers of Baltimore and
this city, have announced the sale of their retail
store at 1221 F St., N. W., thus placing all their
factory shipments and entire facilities at the service of the Victor dealers.
To further increase that service a modern threestory building is being erected in the heart of the
business section of tnis city, especially designed
for their particular purposes. The new building
will be equipped with every convenience for efficient wholesale merchandising, and will include

FOR BUSINESS

MACHINE

Factory of Milwaukee Talking Machine Mfg. Co.
Badly Damaged by Blaze on Oct. 11th — To Fill
All Orders From Other Factory

Cohen & Hughes, Inc., Washington, D. C, Disposes of Retail Store and Will Sell Victor Line
Only at Wholesale — To Occupy New Building.

PLANS
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in New Zealand. He is connected actively with
a number of musical organizations, and has played
a rather important part in the development of
try.
musical knowledge and appreciation in that coun-
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Drop a line and leave the rest to us
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inc.
CITY,

MO.

ECLIPSE

SERVICE

AND

ACCESSORIES

Every progressive and successful Victor dealer should carry a complete line of
up-to-date, guaranteed accessories. A well established accessory department not
only creates a substantial profit in itself, but brings new customers to your
store who, in many

instances* become

valuable Victrola and Victor record pros-

pects.
Recognizing

the importance

of the accessory department

in the modern

establishment, we have installed a special department devoted
the best accessories the market affords for Victor dealers.
ECLIPSE

VICTOR

SERVICE

is carried out m

Victor

exclusively to

this accessory department

in

every detail. We bestowed- careful and painstaking attention upon the selection of our accessory lines, and offer you only accepted products guaranteed to
give a high degree of service and satisfaction.
Our sales staff has made

a thorough study of the accessory field, and is in a po-

sition to co-operate with you along practical, efficient lines. Their experience
is at your service, and we are sure that they can assist you in developing a
profitable and permanent
May we
dealers?

accessory business.

not send you further details regarding our ACCESSORIES

SERVICE

THE

for Victor

HEADQUARTERS

ECLIPSE
VICTOR

MUSICAL

WHOLESALERS

CLEVELAND

CO.

1G9
October, 1019
GREAT

WHY

WALL-KANE
NEEDLES

ARE

SUPERIOR

The highest grade steel needle of American manufacture, and playing only one
record, is put through a complicated, scientific, chemical process, by which the
point of needle is greatly improved. The
popular explanation of the method is as
follows:
An ordinary steel needle is made of
wire, which consists of long, parallel running grains on the inside. This wire is
inserted in automatic machines, which
automatic-ally cut off the steel needles.
The friction of the revolving record
grooves will gradually flatten out the
point of the needle, so that more and
more grain of the steel will reach the
record grooves. The WALL-KANE needle
will eliminate the grain of the steel coming into contact with the grooves by a
process which is accomplished as follows:
The steel needle is first dipped into a
chemical solution which will take out
most of the charcoal, making a closer
unit of the needle. While in this process
the needle looks all black like illustration. (Cut 1.)

Then the needles are dipped in several
solutions, which place three different
coatings on the top of the point, so that
an entirely separate unit is created on the
point, which unit is 25 to 30 per cent,
softer than an ordinary steel needle's
point. While in this process the needle
point looks like illustration. (Cut 2.)

More than three thousand revolutions
are required to take off these three coatings by'The
the friction
the point
with than
the
record.
playiug of
surface
of more
ten records do not amount to 3000 revolutions—that is why WALL-KANE
needles will play at least ten records perfectly, and will make less surface noise,
and by the distribution of the solution
into the grooves of the record, the record
itself will be greatly benefited, and its
life prolonged.

PROTECT YOUR
RECORDS
BY USING

BEWARE OF IMITATIONS
This handsome colored metal enameled display
stand
- 60 packages,
extracotts
loud,
loud
and 12hold
medium
packages 24and
the 24dealer
$4. 60, ($4. 90 in the Far West) and retails for $9.
JOBBING TERRITORIES OPEN
Progressive Phonographic Supply Co., Inc.
145 West 45th Street, New York

ACTIVITY

IN BIRMINGHAM

Distributing Organizations Being Expanded —
Mine. Schumann-Heink's Generous Act — New
Stores and Departments Opened
Birmingham, Ala., October 10. — One of the most
important events to Victor dealers in this city
was the recent visit of Madame Sehumaun-Heink
on the occasion of her concert which she gave here
for the benefit of the Dowlings Industrial S.chool
for Girls at Brewton, Alabama, under the auspices
of the Birmingham Civic Association. Several
weeks ago Madame Schumann-Heink was traveling in the East and she met a man who told her
of the destitute condition of the school. Madame
Schumann-Heink immediately suggested that she
give a concert in some Southern city for the benefit of the school. Birmingham was chosen and
the Madame then announced that she would defray
all of her own traveling expenses as well as the
expenses of her accompanist, Frank LaForge, in
order that the entire proceeds might go to the
school. The result of this arrangement was a
packed house for the concert, which was given on
the afternoon of September 26th. While in the
city Madame Schumann-Heink and Mr. LaForge
visited all the Victor shops and very graciously
posed before the Victrolas of the different dealers.
In one of the shops the Madame purchased a
Victrola XI, which she gave to one of her friends.
Birmingham music lovers will long remember her
visit.
Jeffry B. SchifE, secretary of the Vitanola Talking Machine Co., was a visitor in Birmingham for
several days during the past week. Mr. Schiff
related to friends in the talking machine business
that his company was greatly oversold without a
chance to take care of its orders for the holiday
season.
Westerveldt Terhune, district manager Columbia Graphophone Co., was a visitor in the city one
da}' last week. Mr. Terhune 's headquarters are in
Atlanta and he frequently gets over to Birmingham to keep an eye on the company 's interests in
this city.
The Ben M. Jacobs Furniture Co., oldest furniture house in Birmingham, have recently embarked
into the talking machine business. They have
put in the Aeolan Vocalion and Wilsonian. Three
handsome booths have been erected and the prestige of the house is sure to result in success.
It has been reported that Bromberg & Co. have
recently closed a contract with the Columbia
Graphophone Co. to handle its line in this city.
This house already handles the Edison and AeolianVocalion. Victor Wan is in charge of the department and reports a steadily growing business.
A. D. Doty recently organized a company for
handling the Wilsonian in Alabama and Georgia.
The style of the new concern is the Southern
Phonograph Co.
The Ellis Jewelry Co. in Ensley have outgrown
their present quarters and it was recently decided
to conduct the talking machine business separately
and for this reason one of the best locations in
Ensley was secured and now the talking machine
department of this house will have plenty of room
for growth and expansion. The storeroom has
been fitted up beautifully and aside from the Victor line they now handle the Aeolian-Vocalion
and the Wilsonian.
* . Mr. Giles, wholesale representative of the Emerson Co., spent a few days in the city during the
month. Mr. Giles reports a tremendous growth
throughout the entire United States for the products he represents.
A. B. Boone, manager of the Talking Machine
Co., Victor distributors, spent several days in
South Alabama during the past week and during
his trip he visited with dealers in New Orleans.
INCORPORATED

IN RICHMOND,

i

TOYS

For

CHRISTMAS

Something for the
Children at Xmas That
Brings in the Parents
and Makes
You

New

Customers

It will pay you to show these toys
dancing in your windows from
Thanksgiving to Christmas.

RAGTIME RASTUS
PATENTED MARCH 16, 1915.
An Automatic Dancing Darky Doll
for Disc Talking Machine
(except Edison)
Rastus does one hundred different steps
while the music is playing. Delights children and amuses the older people, too.
The funniest dancing toy ever made.
Attractively painted in four colors.
Item 100A $1.50

THE BOXERS
PATENTED MARCH 16, 1912.

An

Amusing Novelty for
Talking Machines
These little Boxers are very realistic
and create lots of fun. They do all the
different blows and steps known. Put on
a good lively record and these little
figures box away in lively fashion.
Item 100B $1.75
COMBINATION RASTUS AND
BOXER
Dancing Rastus and Boxing Darkies, the
two sets of figures combined with one
mechanism. All in one box. Two toys in
one. Very popular.
Item 100AB $2.00
NOTE: These toys fit standard machines
(except Edison) and can be put on or taken
oft in five seconds and do not injure record
or mar
machine. Fit all Columbia and Victor models.

Wholesale
dozen lots
1, 3%.
33
or assorted

and Export discount in
of one kind or assorted
3 doz. lots of one kind
In
40%.

VA.

The Ramos-Eubank Phonograph Mfg. Co., Richmond, Va., was recently incorporated and
the following officers were elected: John S. Ramos, president and treasurer; E. C. Ramos, secretary; Chas. L. Eubank, vice-president.

NATIONAL

COMPANY

Mechanical Specialty Manufacturers
171 Oliver Street, Boston, Mass., U. S. A.
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TO

OUR

VICTOR

vising you that we
Department.

Retail
will

CUSTOMERS:
We take pleasure in adhave discontinued our Victor
From and after this date we

"be exclusive jobbers of
ines, Records and Sundries.
ition to serve the trade far

past and to
of goods we
as received

Victor
We are
better

Talking Machnow in a posthan in the

give the dealer every dollar's worth
receive from the makers as promptly
at our warehouse.

We have sold our demonstrating rooms, furniture and fixtures and everything pertaining to our Retail Department to Mr.
N.

R.

Boice who has established
clusive retail dealer in Victor

Records and Sundries at
Kansas City, Missouri,

himself
Talking

1104-1106

We

feel

Walnut

sure

our

as an exMachines,
Street,

many

friends

among the trade will appreciate the importance of this move, for we can assure you the
benefits will be mutual.
We want to take this
opportunity to again thank you for your
vors and to guarantee you our very best
to merit your continued confidence.

Address

All Communioalione

To The Firm.
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tory and explained the results that could.be obtained through the use of the daily and weekly
papers, as well as through use of circulars and other
forms of retail advertising.
On Saturday, October 4, the sales staff of the
Columbia Co. was called to a meeting at the Baltimore Hotel, at which the policy of the company
was explained to the salesmen by Mr. McMurtry.
He said "It is through these meetings with the
sales staff that I keep right in touch with the
dealers throughout the territory and by such discussions Icome into personal contact with each.
It is a personal way of sending a little message
to the dealer, even though that message may in

TRADE

Demand Is So Insistent That Stocks of Machines a.id Records Are Moving Continuously — Schmelzer
Arms Co. Now Wholesale Exclusively — Interesting News Budget
Kansas City, Mo., October 10. — The past month
has brought a decided increase in demand for
talking machines and records on this market, particularly to the wholesalers and jobbers. It is the
common report that the retailers are demanding
all of the machines and records that it is possible
for the various jobbers and wholesalers to furnish,
but the distributors are loth to declare that a
shortage really exists. As the manager of one
of the larger establishments puts it, it is not a
shortage, but a demand that keeps the stock
moving continuously; for shipments are coining
in well and while a big business is being done in
this territory there is little that is being lost because of inability to supply the dealers. The jobbers and wholesalers, however, are in a position
to discriminate in regard to the sale of machines
and records, and there is no effort to clothe the
fact that they are doing so. The small dealers in
the small towns, which in themselves are not
music, establishments, are no longer a desirable
asset to the trade, and it is these dealers that are
being dropped, not by one or two concerns, but
by all of the companies doing business on this
market.
C. Mayer, manager of the Victrola department
of the Jones Store Co., declares that the business
during the past month has shown almost an unmusic establishments, are no longer a desirable
remodeled the talking machine department, giving
the company a larger space for demonstrating machines and records.
Mrs. Myrtle M Paul, who for several years has
been connected with various music establishments
in Kansas City as a saleslady, recently secured an
exclusive Grafonola agency, and will open one of
the most attractive and unique establishments in
this section of the country at 1112 Main street.
Mrs. Paul has a very small establishment, but
has utilized every inch of floor and wall space

to good advantage. The new establishment will
be known as The Paul Shop and will handle the
Columbia Grafonola and the Columbia records exclusively.
The Schmelzer Arms Co., jobbers of the Victrola
and Victor records, recently announced the closing
of its retail Victrola and record department. The
company, under the direction of Arthur A. Trostler, who for several years was manager of the
talking machine department and who is now general manager of the company, completed the new
arrangement the first of the month. Mr. Trostler
is giving almost his entire attention to the jobbing
of the Victor products.
The Columbia Grafonola Co. held a dealers'
meeting Friday afternoon, October 3, at the Hotel
Baltimore, which brought to the city some one
hundred and twenty-five dealers from Missouri,
Kansas, Arkansas and Oklahoma. The meeting
was called by E. A. McMurtry, manager of the
Columbia Co. here. The afternoon brought with
it a demonstration of the new Columbia records
for November and a complete entertainment by
Cal Stewart of Pumpkin Centre; Henry Burr,
Billy Murray and accompanist Frank Banta, Harry
Coe, local representatives of the Leo Feist Music
Publishing Co., with a group of local singers, gave
a recital of some of the latest Feist songs which
have been made for Columbia records, which ineluded "The Vamp," "Jerry" and "Hawaiian
Lullaby. ' ' Mr. McMurtry gave a short talk on
the policy of the Columbia Co., the co-operation
it is extending to the dealers in this territory,

our business up to 100 per cent, standard."
C. V. Bissell, manager of the Starr Piano Co.,
recently announced that A. J. Robinson, formerly
of the Thiebes Co. of St. Louis, Mo., had succeeded
Fred C. Comer as retail manager of the local
branch of the Starr Piano Co. Mr. Comer resigned
his position to give his entire attention to his new
medical business which he recently enterd.
The J. W. Jenkins Sons ' Music Co. reports that
the business during the past few weeks has brought
an unusual increase in the demand for talking machines and records. The company secured a large
trade when it was announced that the Victor Bed
Seal records would be reduced.
Schumann-Heink will sing in Convention Hall
November 11, giving a Red Seal concert. The
records which this notable singer has produced
during the past years are having an extremely
good sale, which should be greatly augmented by
the concert considering the fact that her song
selections for the concert are almost exclusively
those she has made for the Victor Co.

B. V. Cusack, manager of the Richards & Conover Hardware Co., recently announced that his

the prospects of the coming year's business and
the best methods of securing the very largest
percentage of business obtainable through complete co-operation. Mr. McMurtry 'a address was
succeeded by a talk by C. R. Smith, his assistant,
who spoke on advertising. Mr. Smith directed
his remarks to the smaller dealers in this terri-

carrying a complete line of Vitacompany
nolas
and was
OkeH records. The company does one
of the largest jobbing and wholesaling businesses
in the Southwest territory and is beginning an
extensive advertising campaign in this territory.
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a way be limited almost to sending ' best regards. '
It is the result of these meetings that has brought

unimimiiiiimm!i!iiM!iii[iimniiimHimmrimimiii[iii uiimiiiiimiint

Of course we

mean

IRVING

BERLIN:

His latest song hit, "I've got my
working

for me

now,"

Captain

message, with full pages and double pages
in the Saturday

Evening

Post.

has got the folks
Emerson

hits are out in record time — and

in Beaver and Bradford and Butler fairlyshaking their sides with laughter.

quick

Wherever

representation mighty attractive
dealers in the Pittsburg territory.
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hit is setting a pace.
If you are interested in handling Emerson

It's partly due to the timely advertising
Emerson is putting out. A long list of
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Emerson

Fmeisoft
-

Vales

4018 JENKINS

Cbmv&nv

ARCADE

PITTSBURGH,

PA.

BLDG.

-

THE

I

TALKING

MACHINE

WORLD

October

, instrum*""
«
the demai
to
«>'
ij>, neatest »»

w° f
WO

J

tna*e
other nt.
«We
exte
e no
vi

appreciable

The

lure ot

stitute

other

oliseweknow

eXclusWeW,b^ee

the best.

„kes

makes.

if desiredv«
r,arr
■P
ant
terms
• nt

ScWrmer's for

arl o( V.c
^ *
^ Jc«°
Record^Depart
V
1 cr
. discrimination.
>
.
^
Machines
service
Personal
""""
/
^vlfSlc instrument.
_
_ //f ^
^hOP^T
\ ILk*
Ce
on. Let usntral
r\

s

er

t
et

S

G

d
t 43r

3 E^s

--

et,,

Stre

|

113
October. 1919

cY

NEW

TORK

CHICAGO

TAUtING

TALKING

machine:

machine:

COMPANT

CONPANT

119

West

40-/5trcei

12, Novih

Michidan

Afle.

114
AUGUST

OCTOBEB, 1919
THE

MONTH

OF

RECONSTRUCTION

IN

in charge of the talking machine department of
the Byron Mauzy Piano Co. of San Francisco. Previously he was engaged in the impressario business
and was himself a tenor singer who scored a big
success in opera and concert.

CALIFORNIA

Increases Over Corresponding Period^ of Former Years Tell the Tale — Record Stocks Short — Welcome
For William Maxwell — Some Important Trade Happenings
Los Angeles, October 5. — The remarkable sales
reported by every talking machine department in
Los Angeles is astonishing. Increases over the corresponding month in former years amount to one
hundred to three hundred per cent., and should the
same average of increase be maintained during the
next three months, figures will reach heights undreamed of. These figures, however, are dependant
upon supply of stock: and every effort is being
made to obtain enough machines and records to
meet the big demand anticipated.
Eecord stocks are still sadly in need of ' ' shorts, ; '
these "shorts" generally consisting of the most
popular selections and those most called for. It
has been found, however, that salesmanship can
overcome these difficulties to a much greater extent
than might be supposed, and, when effort is properly
exerted, customers can be induced to buy records
which are in stock, and are replenishable. Self-Service tables and racks are also proving excellent aids,
and their indirect suggestive salesmanship has justified their establishment in practically all up-todate departments.
General Manager Maxwell, of Edison Co., Visits
William Maxwell, vice president and general
manager, and John W. Robinson, secretary of Thos.
A. Edison, Inc., were visitors in Los Angeles during
the latter part of September. After visiting the
Edison dealers here, and expressing satisfaction at
the large increase of sales of Edison phonographs
in this territory, Messrs. Maxwell and Eobinson
were entertained as guests by J. T. Fitzgerald, of
the Fitzgerald Music Co., at the latter *s beautiful
country home, ' ' Seven Hills Farms.
It is rumored that the Edison Co. is seriously
considering the establishment of factories in California, for the manufacture of phonographs and
records, in order to overcome the excessive cost of
freight from the East. Mr. Maxwell was very
favorably impressed by Los Angeles, and the hope is
expressed that a site may be chosen here for an
Edison plant.
E. A. Geissler Goes East
General Manager Geissler, of the Geo. J. Birkel
Co., left Los Angeles for the East on September
30th. He expects to be away about three or four
weeks. Mr. Geissler will visit piano and talking
machine manufacturers iu Chicago, New York and
other points, with the avowed object of obtaining
goods for Birkel company 's depleted sales and
<tock rooms.
Vernon Music Co. Changes Hands
E. M. Ershoff has purchased the Yemon Music
Co. from Mrs. E. Hollands, who has carried on the
business since the death of her husband last Spring.
Mr. Ershoff has already made several improvements
and has commenced an aggressive sales campaign.
In addition to his knowledge of the phonograph
business, Mr. Ershoff is a noted baritone, and has
sung extensively in opera in Russia and other European countries. He recently took part, with marked
success, at a concert at the Hotel Alexandria, where
he sang three songs.
Public Spirited Firm Enjoys Good Trade
"Chandler & Wallace of Santa Ana are certainly doing a wonderfully fine business, ' ' reported
Salesman X. I. Hancock of the Columbia Co. ' ' They
deserve it, too. Frequently when Victory Bonds and
Thrift Stamps needed selling. I found their doors
closed while they and their whole sales force were
away, busy, devoting their entire time to the patriotic duty of serving their country in this way. ' '
Annual "Grape Day" in Escondido
The great event of the year in Escondido is
"Grape Day."
This took place last month and

was celebrated by a big parade. E. D. Young,
Columbia dealer, was awarded first prize for his
float of Grafonolas and records.
Barker Bros. Open in San Diego and Fresno
General Manager Booth, of the music department
of Barker Bros., has just returned from Fresno and
San Diego, where branch phonograph stores were
recently opened. He reports excellent business at
both points. E. S. Dible, well known in San Diego,
has been appointed their manager there.
Hamburger's Will Enlarge Department
The phonograph department at Hamburger 's will
be enlarged considerably in the near future, Manager Humphrey states. The business in this department has shown such a remarkable increase
in the last twelve months that expansion has become necessary. Manager Humphrey was formerly

WHOLESALING

EXCLUSIVELY

Gately-Haire Co., Albany, N. Y., Victor Wholesalers, Make Important Announcement
Albany, X. Y., October 10. — The Gately-Haire
Co., Inc., the prominent Victor wholesalers of this
city who recently sold out the retail department
of their business to the Strand Temple of Music
in the carrying out of the company's plan to
wholesale exclusively. The Gately-Haire Co. announce that their business in future will be conducted from the premises at 356-358 Broadway,
this city, where exceptional facilities are provided
for prompt shipment of machines and records,
either by express or freight.
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"WHAT ARE TOTJ SHORT?"
Get in touch with us. AVe have everything
in the phonograph line. Xeedles, Tone Arms.
Motors, Cabinets, all kinds of accessories and
repair parts. We specialize on Alain Springs.
Bettertone phonographs. Let us do our repairs.
PLEASING SOUND PHONOGRAPH CO.,
204-206 East 113th St., New York.

NOW

or a more extensive arrange-

immediate

deliveries.

REEDW H REED
COMPANY
few»id«nt
C Oen era/ Manager >

237 Fifth Avenue

INC.

PITTSBURGH,

PA.
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Arthur Fields, Irving Kaufman and
Jack Kaufman signing the contracts
which will make them exclusive
Emerson artists and will put "exclusive" money in the pockets of Emerson
dealers. Are you in line for the big
coin?

Congratulations

I

Dealers handling Emerson
Reords are to be congratulated.
The photograph shows why.
Arthur Fields and the two
Kaufmans, Irving and Jack, are
seen putting their signatures to
Emerson contracts.

And

Not mere "part time" contracts,
mind you! These particular
contracts give to Emerson
exclusive right to the services of these popular artists.

If you are handling Emerson
Records, a new cash register or
two should now be in order.

We don't need to remind you
how this will benefit dealers
handling the Emerson line.
EMERSON

hereafter all Fields-Kaufman recordings will be available
only through the medium of
Emerson Records.

If you are not profiting by
Emerson representation, get in
touch at once with our New
York or Chicago office.

PHONOGRAPH

NEW YORK
3 West 35th Street

COMPANY,
INC.
CHICAGO
7 Jackson Boulevard
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HERE

will be more phonographs

sold this season than

during any preceding season in the history of phonograph merchandising.
The

profits are going to those dealers who

sell a phono-

graph of real quality backed by the forceful, hard-hitting
sales promotion that is necessary in a highly competitive
industry.
Consider

the many

are yours as a Dalion
Unique

strong and exclusive advantages

that

dealer.

Merchandising Standards
That Insure Success

The Dalion dealer is closely connected with a responsible near-by
wholesaler — a concern that, in effect, carries his reserve stock of instruments, enabling him to do large business on small shipment turnover;
and backs him with the co-operation of factory-trained phonograph
merchandising men. The strength of this plan is shown by the
fact that from coast to coast the Dalion is handled by the largest
number of great wholesale institutions that have ever adopted a single
'make of phonograph.
A.nd back of the wholesaler stands the manufacturing organization: an organization that is not content to make a superfine instrument with exclusive sales features, but is bending every effort to help
the dealer sell the instruments.
Another

Dalion

National

Sales Campaign

Starts in the November
Here

Is a Real

Exclusive

Selling Feature

T N

ADDITION to the many refinements of the
DAL ION — the instrumentalized tone throat, the
orchestra-shell tone chamber, the adaptability to play
all makes of records — is one feature that stands out as
the strongest exclusive
selling point on any instrument. The Dalion
Auto-Record File is the
most startling innovation of modern phonographic development.
Not only is it the
neatest and most compact of record filing devices, but
it makes it totally impossible to misfile or misplace your
records, no matter how hurried the operation is. By
a marvelously simple and ingenious device, every record
must go back to its correct individual compartment before another can be taken out.
The Auto-File is furnished with every DALION
model. Properly demonstrated by the salesman, the
Auto-File makes the prospect want the Dalion — and
the Dalion alone — for no other instrument is equipped
with it.

Mil

k
wauKee
66

Talking
Machine

Magazines

The first guns of an intensive all-year sales campaign will boom
in the November Cosmopolitan, Literary Digest, Motion Picture
Magazine (all full pages) and a select list of strong farm publications.
Combined with the added increase that this advertising will give
to DALION sales, consider the fact that —
Christmas

Selling Starts Soon;

a Mighty

Sales

Impulse That Will Establish
Continued Success
There is just enough time to make connections with the DALION:
secure a stock and cash in on these sales forces — the intensive DALION
campaign and the buying impetus of the Christmas season. If you
are open for a new line, if you are dissatisfied with the slowness of
your present line — now is the time for action.
Scores of manufacturers make instruments for DEALERS

to

sell — but few put forth any effort to sell them FOR THE
DEALER. If you are interested in our offer of an instrument
of greatest merit backed by the strongest, soundest sales cooperation, write us AT ONCE.

X K £.
LxO.
JVltg.
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and
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CICCOLINI
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NEW

YORK

GIRL

SONORA

JOBBERS

GET

TOGETHER

Celebrated Edison Artist Marries Miss Gladys
Sutphin, of Oyster Bay — Leaves for Canada to
Take Up Concert Work for Coming Season

Hold Informal Discussions During Week — Golf
Tournament at Garden City Proves Pleasant
Affair — Sonora Convention for 1920 Planned

Guido Ciceolini, the celebrated Edison artist and
leading tenor of the Chicago Opera Co., was recently married to Miss Gladys Sutphin of Oyster
Bay, N. Y. The couple were married at the Manhattan License Bureau, New York City, the bride 's

By chance quite a number of Sonora jobbers
were in New York during the week of September
29th to October 6th, and the Sonora Phonograph
Sales Co. took advantage of this opportunity to
hold informal gatherings and entertain their jobbers. Frank J. Coupe, director of sales of the
Sonora Phonograph Sales Co., was in charge of
the details and acquitted himself admirably.
Informal business discussions were held at the
executive offices of the company during the week
and a dinner was given at the Waldorf-Astoria.
Hotel. One of the enjoyable features of the week
was a golf tournament held at the Garden City
Club, of which Mr. Coupe has been an active
member for several years. Handsome prizes were
offered to the Sonora jobbers submitting the best
cards, and after eighteen holes of excellent golf,

the following Sonora jobbers were returned the
winners: Sevvall D. Andrews, Minneapolis Drug
Co., Minneapolis, Minn., first prize; Walter Hani
liu, C. J. Van Houteu & Zoon, Chicago, HI., second
prize; G. B .Moxley, Kiefer & Stewart, Indianapolis, Ind., third prize
Every jobber present during the week stated
that Sonora business for 1919 was establishing
record-breaking totals, and that the outlook for
1920 was equally as pleasing. The business sessions were so interesting that it was decided to
hold a Sonora jobbers' convention in 1920 at
which all the jobbers will be present
In addition to those mentioned above the following Sonora jobbers were present during the
week: Fred E. Yahr, Yahr & Lange Drug Co.,
Milwaukee, Wis.; C. L. Marshall, Detroit, Midi.;
Nelson J. Snow, Gibson-Snow Co., Syracuse, N. Y.;
J. O. Morris, Musical Supply and Equipment Co.,
Boston, Mass.; Chas. Vastine, C. D. Smith Drug
Co., St. Joseph, Mo.; Graham French, Smith, Kline
& French, Philadelphia, Pa.; T. M. Griffith, Griffith Piano Co., Newark, N. J.
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Guido Ciceolini
parents being the witnesses. After the wedding
the bride and groom left for ' Winnipeg, Can.,
where the artist will continue his concert work
for this season.
Ciceolini was born in Rome and early chose
singing as his life work. He has had a long and
distinguished career in Europe and became famous
in America through his singing for Edison records.
EXPANSION

OF NEEDLE

TRADE

B. K. Forster, president of
Steel Needle Co., reports heavy
Brilliantone needles from all
country. Dealers are finding

a
8
a
a
a
8

the Brilliantone
demands for the
sections of the
the Brilliantone
counter display case a valuable "silent' salesman" in the needle end of their business.
Among recent visitors to the Brilliantone head- '
8
quarters were Fred Yahr of the Yahr & Lange
8
Drug Co., Sonora distributors, of Milwaukee,
8
Wis., and C. B. Marshall, of C. L. Marshall &
Co., Sonora distributors, of Detroit, Mich. Both
Mr. Marshall and Mr. Yahr report excellent
conditions existing in their respective territories,
and both have had exceptional success with the
Brilliantone line which they carry.
The Yahr & Lange Drug Co. entered the talking machine field some two years ago, and their
present volume of business has increased 1,200
per cent, over their first year's business. Mr.
Yahr also reports that they are doing a large
business among Wisconsin talking machine manufacturers and in record albums and other equipment.
8
8
a
MOVED INTO NEW QUARTERS
8
8
C. F. Lehman, of Delphos, Ohio, has just moved
8
into a new store at the main corner of town. He
a
8
has an ell-shaped room — this gives him an outside
door entrance for the talking machine department
and also another for his piano, sheet music, player
rolls and small musical merchandise. Both entrances open on business streets. The store and
8
a
talking machine rooms and office are all finished in
oak. Mr. Lehman has both Victor and Edison lines.
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"GLOBE" TRANSFER NAME PLATES
DEALERS EVERYWHERE APPLY THEM
ON PHONOCRAPHS. PIANOS. ETC.
GLOBE
DEC AL.COM AN I EL CO.
JERSEY CITY. N. J.

of All

H
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President Forster, of the Brilliantone Steel Needle
Co., Tells of Developments

SEND FOR ILLUSTRATED PRICE LIST
AND FREE SAMPLE

Shipment

8
8
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Louis XVI— Style K

Japanese Lacquer — Style H

LA

UZON

THERE
ARE
conscientious

Phonographs

SO MANY
phonographs on the Market that
dealers find it difficult to choose the make they

can best depend upon to bring them
ing good will of their customers.

steady profits and the last-

It is with existing conditions in mind that "LAUZON" phonographs
are manufactured. They afford a secure foundation for the building
of a big profitable business.

"LAUZON" motors and mechanical
class — the most expensive made.

equipment

are of the very highest

"LAUZON" cabinets are in themselves works of art. The Period
styles harmonize perfectly with the better types of period furniture.
9 Models— $90 to $400

The

Michigan

Phonograph

Phonograph

Division of the Lauzon

8
a

Company
Furniture Company

National City Bank Building
Factory, Monroe Ave. and Sixth St.
GRAND RAPIDS, MICHIGAN
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Work

of

Art

Scientifically

Constructed
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The

FAIRY

Phonograph

Lamp

"looks" and "speaks" for itself. In appearance, its luxurious refinement is immediately apparent. But
it achieves its greatest triumph in its tone.
A newly patented sound amplifying chamber, radically differing from the conventional designs,
constructed of correctly jointed and suspended WOOD gives a true mellow tone of a volume equalling
that of the best and most expensive instruments.
Electrically operated and equipped with a specially designed invisible switch, regulator and tone
modifier.
Permit us to tell you how
its appearance in 1918.

ENDLESS-GRAPH

sales of the "FAIRY"

have required our maximum

MANUFACTURING
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W.

Adams
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St, Chicago,

111.

::«««»«««»:

"tput ever since

COMPANY

119
THE

October, 1919

FROM

TALKING

MACHINE

WORLD

OUR

HEADQUARTERS
World Office

Edward Van Harlingen
Eugene F. Carey
William Braid Wbite
Aithur E. Nealy
A. Snyder
CHICAGO

Chicago, October 10. — In spite of the fact that
many adverse conditions, such as scarcity of skilled
labor and supplies affect the production of talking
machines, there is a constant increase in the number of new companies coming into the talking machine field each month. It would seem that at least
one member from every other industry in the country now has his finger in the pie. For example, we
hear of railroad companies, clothing companies,
drug companies and others too numerous to mention, who are going into the talking machine business as a side line As a general rule these new
companies are producing high grade goods, but
there are others, we are sorry to say, who believe
in coming out with any kind of talking machine,
regardless of grade, just so long as it will play a
record. We are happy to say that these latter companies, which are coming to be known as ' ' mushrooms, "do indeed justify their nicknames, for they
grow today and disappear tomorrow. The other
companies, however, desire to do business in a
strictly business way and turn out an instrument
that will stand upon its own merits.
This is the condition of the talking machine industry today in Chicago territory, which is in fact
bringing this city to a point where it can be rightly
classed as the center of the talking machine industry. When speaking of the Chicago territory,
we have come to include anything within a radius
of one hundred miles of Chicago. In this locality
we have more cabinet and furniture factories than
in any other place in the country.
Only two things are holding Chicago back today,
and these, as we have said before, axe the supplies
of raw material and of labor. In the raw material,
the main factor is the panel situation, which as
everyone knows, is a bug-bear to the manufacturer. It seems that every wood-working plant
in this section is tied up in some way or other in
the manufacture of panels, working at top speed
to take care of orders; but even at that it is safe
to say that the output is not more than 60% of
the amount required. Another bad thing about
panels is that most of the makers are located far
outside this territory. The shipping situation
therefore tends to keep things from moving on
schedule time.
As for the labor situation, the main difficulty
here lies in the fact that cabinet makers are hard

Republic BIdg., 209 South State St.. "Chicago
Telephone: Wasbash 5774

to get. Polishers are not so scarce. A few months
ago, it was the other way around. Cabinet makers then could be had easily, and for a time it
looked as though the polisher was going to be a
very scarce article. Needless to say this game of
hide-and-go-seek, is getting on the manufacturer 's
nerves, which had already been wrecked by the
clamors of his dealers. Today, in fact, one may
say that his goat is running arouud like a wild
bull.
Orders for talking machines are pouring in to
the manufacturers till they wonder what is the
cause of it all. Are dealers such wonderful salesmen, or has the country gone talking machine
crazy? We don't pretend to be able to answer
this question, but we do know that talking machines are being sold in Chicago today by men
who a month or so ago hardly knew what a talking machine looked like. These men as a^general
rule do not know one motor or one tone arm, or
one sound box from another, but they do know
enough about a talking machine to dwell upon its
cabinet construction and finish. This is what is
bringing about their success.
Construction and finish are the big features
noticed by retail customers here. The women are
the purchasers of the talking machines, and it
seems that very few of them know anything concerning tone, or give it the slightest consideration.
The tone and mechanical parts are left for the
man to judge. Whether he picks out the best
equipped instrument or not, that machine is not
purchased unless it is a handsome piece of furniture; for when the actual selection takes place,
Friend Wife always steps forward and either
closes or rejects the deal. Friend Wife is also
coming to a point where she is not only looking at
the exterior finish of a machine, but is looking at
the interior finish as well, and the machine that
has the best finish and will permit her oil mop to
get in all of its corners is the thing that is selling. Therefore, it would be well for the manufacturer of talking machines to look to it that his
instruments have the best possible finish. At the
same time he is not to neglect his tone or equipment, for Mrs. Housewife will sooner or later get
next to herself and begin to demand both.
Opens Chicago Office.
H. Engel, fomerly with Lauday Bros., but now

Chicago representative of the Mutual Talking
Machine Co., the Manhattan Phono Parts Co.,
and the Supreme Phono Parts Co., has finally
secured office space and is now located at 1432
Kepublic Bldg. Mr. Engel has been in Chicago
for a little over a month now, and in the short
time he has been here, he has succeeded in establishing several nice accounts for the firms he is
representing.
A great deal of time was spent since coming
here in trying to locate a desirable office, and
until about two weeks ago, he had temporary
headquarters. at the Illinois Athletic Club. Now,
that he has established himself, he is losing no
time in letting the trade know that he is on the
Complete Handsome Decorations
Decorations are now complete at the new music
center, known as the Chorister Phonograph Co.,
located at 330 W. 63rd St., Chicago. The new
store is fitted out with the most modern of furnishings and demonstration booths and is one of
job.
the most attractive talking machine ware-rooms
on the south side. Seemingly no expense was
spared in making these warerooms appropriate for
the display of the de-Luxe line of eight models of
cabinet instruments, which retail from $35 to $350.
The warerooms provide for both wholesale and
retail business. ■ The wholesale facilities of this
new company enable them to take anything up to
carload lots.
Stanley Fritz, manager of this new concern, is
well known to the Chicago manufacturing trade.
Lakeside Happenings.
While it was believed by a great many talking
machine manufacturers of this city that the present steel strike would in no way affect the wholesale talking machine business, such was not the
ease. One place in particular that showed reaction as a result of the steel strike was the
Lakeside Supply Co., 416 S. Dearborn St. This
company, as is customary, carries an immense line
of talking machine hardware, and it seems as
though when the Chicago manufacturers took
note of the strike, they began rushing orders
into the Lakeside Co. for metal parts, especially
two and three spring motors.
One thing that will interest the trade is the
(Continued on Page 121)
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FROM OUR CHICAGO HEADQUARTERS — (Continued from page 119)
where they have been located for months, to 178
in a spectacular blaze in the latter part of SepW. Randolph St.
temper in which three firemen nearly lost their
Secure Foreign Representatives.
lives. The building was one used by the NightThe R. C. Wade Co., manufacturers of the wellingale Manufacturing Co., to store cabinets, preknown
"Tonofone" needles have within the past
paratory to assembling, and while the manufacfew weeks secured the following new foreign disturing facilities of the company were not impaired
tributors of their product. The Colombia Tradin the least, great numbers of talking machines
ing Co., of Barranquilla and Cartzena, Colombia,
almost ready for delivery were destroyed.
Herman Darewski, Ltd., 148 Charing Cross Road,
President Harry Wolper of the Nightingale Co.,
London; Bernard Desouehes, 148 Avenue Malakoff,
announces that a new plant at 404 S. Racine St.,
Paris; Garisch Co., Via Lazzertto 3 Milan; Luis
has been obtained and will take the place of the
Velasquez,
San Juan, Porto Rico. Interest in
destroyed building. The plant at 422-426 N. Arthis product grows
throughout
the world.
mour St., used for the manufacture of cabinets
"Tel-o-Tone"
in South.
continues to produce at its full capacity. As a
From the Western News Co., manufacturers of
consequence of the fire, the Nightingale Manuthe "Tel-O-Tone" line of talking machines
facturing Co. will, of course, be handicapped by
comes word of a greatly increased demand for
the loss of so many completed cabinets, but is also
their product in the southern states. Orders from
fortunate in having its principal manufacturing
machinery in a separate building.
their agencies' in this territory have steadily
Ads Please Empire Dealers.
grown during the past two months. According
to officials of the Western News the business here
John H. Steinmetz, president of the Empire
has not been due to unusual activities of southern
Talking Machine Co., announces that the booklet
jobbers, but to spontaneous demand for talking
of retail service issued to Empire dealers last
machines throughout the South.
month, has met with the unqualified approval of
Acme Co. Increases Capital.
the entire Empire ehentele everywhere. The
The
Acme
Engineering Co., manufacturers of
ads were mentioned in a little analysis of the booklet last month in the Talking Machine World as
the well-known "Acme Speed Indicator," announce that they are incorporating for $75,000,
containing merit, both the copy and the illustrain order to permit greater facilities in manufactions being of a snappy, attention-compelling type
turing and taking care of their increasing busi
in accordance with the best principles of retail
advertising.
ness. Joseph Brandstetter, president of the corporation, has had wide experience in the talking
Introducing the ' ' Watrola. ' '
machine field and also is well known as a camera
The Wartell Phonograph Co., manufacturers of
man, being formerly connected with the Commey
the ' ' Watrola ' ' line of talking machines, altho
Camera Co., of Rochester, Minn. Geo. Chatfield,
new to the readers of the Talking Machine World,
in charge of the finance and sales of the Acme
have been producing for some time past. They
Engineering Co., joined the company some four
have lately increased their factory facilities and
months ago and has since that time had his hands
are producing at full capacity in expectations of
full in the discharge of his new duties.
a large Fall and Winter demand. This concern
Stafford Co. Issues New Folder.
manufactures nine cabinet and one period conE. H. Stafford Mfg. Co., manufacturers of the
sole types. Samuel Wartell and Gerald Wartell
Stafford line of talking machines, have mailed
are the owners of the business and recently moved
(Continued on Page 122)
their headquarters from the Auditorium Bldg.,

announcement that will soon be made by the
Lakeside Co. that they have completed the dies
for their new small tone arm as well as their tip
back arm.
New Jewel Tonearm.
In order to meet the steadily growing demand
for tone arms with which to equip minimum
priced cabinets, the Jewel Phonoparts Co., of this
city, announce that within thirty days they will
be ready with their new Jewel tone arm and reproducer, which will be known as Number three.
This tonearm will be an exact duplicate and will
follow the lines of their now well known product.
However, the dimensions will be small in both
the arm, sound box and diaphragm.
Receive Many Letters of Praise
The Windsor Furniture Co., has received many
complimentary letters in praise of its console
type of talking machine which has become so
popular of late. H. C. Moyer, president of this
concern, was an originator of the console type,
and was the first to see the possibilities of this
improved design in cabinets. As in the case with
so many modern inventions, the first console cabinet was made by Mr. Moyer without any idea of
going into that business in a commercial way.
His own words tell the story. He says: "My
mother had a machine in her home and one day
asked me if I could not make a new cabinet for
it so that it would harmonize with the Louis XVI.
style furniture in her living room. I got working
on the idea, and, as a result, we built our first
console type, which was the progenitor of this
now popular type."
Since that time the Windsor Co. has been
granted numerous patents on console types of machine, and one covering the location of the record
file inside the machine itself was granted in September, 1918.
Sustain Fire Loss.
The building of the Nightingale Manufacturing
Co., makers of the well-known "Nightingale"
talking machines, located on Kinzie St., figured
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NEWMAN

BROS,

has been

STANDING
seen

on

the fall-boards of very fine pianos. Forty-nine years of the best piano
making formed a worthy prelude to the entrance of this company into
the manufacture of HIGHEST
GRADE
TALKING
MACHINES
Announcement is now made of FOUR
highly attractive models of NEWMAN
BROS. PHONOGRAPHS,
each standing upon the same basis of sincerity and technical excellence which has
characterized the eminent piano-making of the house.
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FROM OUR CHICAGO HEADQUARTERS— (Continued from page 121)
to their jobbers and dealers a new eight page
Brunswick phonograph plays 'Dixie,' for we still
have the machines with us and the 'Huns' will
folder, describing four of the Stafford instrube compelled to wreck our battery to stop its
ments. Those shown are the "Mozart," "Colotune, for it has stood the salt of the sea and
nial," "Grand," and "Adam." The two Krasmud and dust of France and is still in the runberg motors used in these models are also illustrated in the folder, as well as the tone arm and
ning. Tell Charlie Burgess that it has our endorsement as the best on earth. . We have had
reproducer used by this concern.
Open Retail Department
the bloomin' machine so close to 'Heinie's' front
line trenches that he could possibly in the dead of
The E. H. Stafford Co. have opened a retail
department on the fifth floor of the MeClurg
night, while stealing over no man 's land hear the
Building. Mr. McElroy, in charge of the wholetune of the 'West Virginia Hills' or the 'Star
sale sales, is also acting in capacity of superSpangled
Banner.'
visor of the retail department.
"We hope
to even take it with us when we go
Falls Heir to $30,000
over the top for the final count and if there is a
F. W. Aylesworth, salesman of the Mandel
place close to St. Peter's throne for the machine
we will use it instead of the golden harp, for a
Bros, talking machine department, recently was
fellow does not need to be an angel to play the
the recipient of fortune's favor to the extent of
$30,000 which was left to him by an aunt. Mr.
Aylesworth, however, is too much interested in
Brunswick. ' ' Complete Enlargement.
Plans for the remodeling and enlargement of
the talking machine business to let a little matter
the
Mandel Bros, talking machine department
like $30,000 interfere with the day's work, so he's
as announced in these columns some time ago
going to keep right on telling people about the
have now been completed and this progressive
merits of the Aeolian-Vocalion, which he has
store is now equipped with one of the finest, most
been marketing for quite some time. Mr. Aylescomprehensive departments in the city. Several
worth has been connected with the talkingdemonstration booths have been added for the
machine business for a number of years, being
with the Julius Bauer & Sons Co. as manager
purpose of accommodating the increase in Fall
of their Sonora department.
business which is already making itself evident.
Brunswick Wins With the Doughboys.
O. C. Searles, manager of the department, is to be
From the Burgess Carpet Co. of Wheeling, W.
congratulated for the success he has won in marVa., comes a tale of how a Brunswick talking
keting the Aeolian-Vocalion and Columbia lines
machine in the late war was carried right up to
of talking machines and records.
Establish Many OkeH Agencies.
the German trenches by advancing American
H. L. Coombs, assistant manager of the Otto
doughboys. The following letter, published in
Heineman Supply Co., of Illinois, and in charge
the "Wheeling News," was written at the battle
of the OkeH record department, has opened a
front by Claude Bonar, a local newspaper man
and a member of the 314th Regiment and told
great many new accounts with western concerns
who will hereafter job OkeH records. His latest
how the boys took care of the instrument purchased from the Burgess Carpet Co. He said
trip took him through the Northwestern and
in part:
Southwestern part of the country, and it is in
these sections that the new jobbers are located.
' ' I am writing this as the West Virginia

The names of some of the more prominent jobbers
are as follows: John Hoffman & Sons Co., Milwau
kee, Wis.; Orgill Bros., Memphis, Tenn.; Noyes
Bros. & Cutler, St. Paul, Minn.; J. M. Bennett
Co. Minneapolis, Minn.; Carson, Pirie Scott & Co.,
Chicago; Moore & Evans, Chicago; C. D. Peacock
& Co., Chicago; Oklahoma Book Co., Oklahoma
City, Okla.; Horniek, Moore & Portfield, Sioux
City, la.; Bruce Co., Springfield, 111.
Gets "Cardinal" Agency.
A. W. Bush, formerly piano man of Chicago, will
represent the Cardinal Phonograph Co. in this city
and surrounding territory. A Chicago service station has been established here for the benefit of
' ' Cardinal ' ' dealers and purchasers and it is expected that the company will get their share of
holiday business in middle-western territory, despite the fact that the ' ' Cardinal ' ' has been on
the market but a few months, and is new to Chicago merchants.
Cable Company Visitors.
During the past mouth the Cable Company has received the following noted personages in their
warerooms at Jackson Blvd. and Wabash Ave.:
Constantine Nicolai, of the Chicago Grand Opera
Co.; Edna Dorch, of the Chicago Grand Opera Co.,
and Joe Burman of pugilistic fame.
Moves Downtown.
The Majestic Phonograph & Cabinet Co., formerly located at 2100 W. Van Buren St., have
moved their headquarters to the Loop and have
established offces at 57 E. Jackson Blvd. H. S.
Weil and W. H. Wiekersham are in charge of
the downtown offices. The change of location
was made in order to more centrally locate the
business of the Majestic Phonograph & Cabinet
Co.
Vaudeville Tone-tests.
A very interesting series of tone tests are now
being carried on at three of the local downtown
(Continued on Page 124)
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ments and be convinced that it is the one perfect attachment
for the Edison.
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May we send sample on approval?
Retail Price, Nickel Plated, $8.50
Highest Grade Gold Plating $12.50
Mfrs. of highest grade tone arms, reproducers, attachments for phonographs for playing all records. Diamond and Jewel point needles,
motors, supplies, etc.
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FROM OUR CHICAGO HEADQUARTERS — (Contined from page 122)
vaudeville houses in connection with the Edison
at the end of the ad was attached the following:
' ' Big, bright sunny rooms to work in and a
phonograph. "Frisco," the well-known xylophone
artist, is appearing at the Majestic, the Palace
Vietrola to make Six
things
at ' ' lunch time. ' '
Bestlively
Sellers.
and the State and Lake theatres during the month
Difficulty is still being experienced in securing
and uses the Edison at the very commencement of
his act in demonstrating how perfectly the talksufficient of the more popular "hits." Record
sales have increased to some extent during the
ing machine can reproduce his selections. W. C.
Eckhardt, of the Phonograph Co., local Edison
past thirty days, but within the last week or so
the largest sales have been reported. This promjobbers, attended one of Frisco's performances
ises an excellent business for the remainder of
and had the following to say concerning it:
October
and November. The best sellers in the
"It was one of the most remarkable performvarious makes are as follows:
ances I ever witnessed. While the tests were being carried on one could have heard a piu drop.
Victor: "Sweet Hawaiian Moonlight" and
"Hawaiian Lullaby," "Oh, What a Pal Was
'Frisco,' from time to time, would ask his audience to close their eyes and attempt to distinguish
Mary ' ' and ' ' Dear Heart, " " Coo-Coo ' ' and ' ' Who
between the original music and the reproduced.
Did It," "Everybody Shimmies Now" and "My
The comedian is a past master at holding the close
Cairo Love," "I'm Forever Blowing Bubbles"
attention of the audience in whatever he does and
and "Yearning," "La Traviata, " by Galli-Curci.
Columbia: "Dear Old Pal of Mine" and "Sereas a 'popular' tone-test, nothing I have ever seen
nade," "Everybody Wants a Key to My Cellar"
'
'
it.
equals
Mr. Eckhardt mentioned that with the comand "It's Nobody's Business But My Own,"
ing of October the Edison concert hall would be
"The Vamp" and "Behind Your Silken Veil,"
reopened and the usual fall and winter series of
' ' Ting Ling Toy ' ' and ' ' Where the Lanterns
Edison concerts held.
Glow," "The Music of Wedding Chimes" and
A New Use for Talking Machines.
"Dear Old Sue," "Oh, How She Can Sing" and
A Chicago knitting concern has conceived the
"And That Ain't All."
idea of advertising the fact that talking maPathe: "Carolina Sunshine" and i'Oh, What a
chines are used in their warerooms when using
Pal Was Mary," "I'll Be Happy When the
Preacher Makes You Mine" and "Give Me a
space in the help wanted columns of the newspaper. In an advertisement for girls this comSmile and Kiss," "Taxi" and "Chu-Chu San,"
pany offered eighteen dollars a week with bonuses
"Big Chief Blues" and "Somebody's Heart Is So
for those who would operate sewing machines and
Lonely," "My Baby's Arms" and "Trousseau
Ball," "Granny" and "When You Hold Me in

Hardware

Phonograph

Edison:
Me if All Those Endearing
''
Arms. "Believe
Your
Young Charms ' ' and ' ' My Ain Folk, " " Elephant
and the Fly" and "Nadine," "Henry VIII.
Dances," "My Cairo Love" and "The Vamp,"
"Eyes That Say I Love You' and "When the
Bees Make Honey," "Air for G String" and
"Minuet in G. "
OkeH: "Bubbles" and "Red Lantern," "Beau-

BOULEVARD,

In Stock

Neetlle Cups
Cup Covers
Modifier Rods
Cover Supports
Automatic Stops
Tone Arms
Motors
And

other accessories.

Write for Descriptive Folders
MIDWEST SPECIALTIES COMPANY
108 WEST LAKE STREET,
CHICAGO

AMBEROLA

SERVICE

As the Edison Cylinder
products are not controlled
by zone system, dealers
anywhere can take adLYONS'
SERVICE,vantage ofwhich is efdate.
ficient, skilled, and up-to-

Contrary to the general
impression, the cylinder
line IS NOT A THING
OP THE PAST. It is absolutely the best value offered the public today.
J.
17 W. Lake

I. LYONS
St.

Chicago

CO.

CHICAGO, ILL.

tiful Ohio," "The Vamp" and "Shake Your
Shoulders," "Jazz Baby" and "You Can't Blame
the Girlies at All," "Granny" and "Tears,"
"Eyes That Say I Love You" and "Music of the
Wedding
Emerson:Chimes."
"Blues My Naughty Sweetie Gives
to Me" and "I Ain't en Got en No Time to
Have the Blues," "Chong" and "You're the
One," "Mother Machree" and "Little Grey
Home in the West," "Tell Me, Tell Me Why"
and "Mammy o' Mine." "Mammy's Lullaby"
and "Hawaiian Moonlight," "Beautiful Ohio"
and "I'm Forever Blowing Bubbles."
Gennett: "The Red Lantern" and "Medley
Fox Trot," "The Vamp" and "Just Leave It to
Me," "I'm Forever Blowing Bubbles" and
When You See Another Sweetie Hangin' Around,"
"Daddy Long Legs" and "My Sugar-coated
Chocolate Boy," "And He'd Say Oo-La-La- WeeWee" and "Dixie Is Dixie Once More," "I
Ain't-en Got-en No Time to Have the Blues" and
"Take Your Girlie to the Movies."
Empire: "I'm Forever Blowing Bubbles" and
"Hearts," "Will You Remember" and "Spring
Song, " " Bullets and Bayonets ' ' and ' ' The Nightingale and the Frogs," "Sweet Lei Lehua" and
"Stephanie Gavotte," " Mandy" and "Some
Beautiful
"Tell Me."Morning," "That's Got 'Em" and
Vitanola Advertising.
The Chicago Tribune of Sunday, September 21,
contained a full-page advertisement of the Vitanola Talking Machine Co. in one of the most prominent display pages of the paper. ' ' The phonograph of marvelous tone ' ' was the heading, directly beneath which appeared an illustration of
a retail salesman in the act of demonstrating a
Vitanola "Ten." The ad is one of a large number appearing in different large cities of the
United States and is a part of the Vitanola Talking Machine Co..'s present nationwide publicity
campaign in the behalf of Vitanola dealers. The
Equip
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Sales volume is the ultimate proof of success. We have proved the success of the
Blood Tone Arm and Reproducer. It Sells. Dealers all over the country asking for
machines with the Blood equipment. If your machine is not so equipped it should be.

Won't you write— today— for our proposition? Besides adding selling
quality to your machine, our dealers advertising will prove valuable to you
The

Jewel

Phonoparts

TONE

Co.
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59 East Van Buren St., Chicago, 111.

FROM

ads have attracted a great amount of favorable
criticism and undoubtedly are doing much to build
up Vitanola prestige among prospective talking
machine purchasers.
Noted Retailer Dies.
Solomon Klein, president of the West Side department store of that name, located on Halsted
street, died during the month at the Michael
Eeese Hospital from a hemorrhage of the brain.
The Klein Bros. Department Store, in addition
to selling talking machines in their main stores,
maintain an exclusive music establishment, where
an excellent business has always been done in
talking machines. Mr. Klein is survived by his
widow, Mrs. Etta Klein, one son and two daughters.
Building Recommences.
Chicago 's striking building unions have won
another victory and have gone back to work at
their own figures. One dollar per hour has been
granted the men. The strike had its effect upon
the music industry of the city, as well as on other
industrial lines, but now that it is over a number
of talking machine concerns will be able to carry
out plans for additions to their present plants. In
spite of the long strike, however, one or two of
Chicago 's talking machine concerns have effected
changes and improvements within the past month
or two.
Chas. H. Green Here.
Chas. H. Green, manager of the National Music
Show, which is to be staged in New York next
winter, was in Chicago during the latter part of
September at the Congress Hotel. Mr. Green was
here for the purpose of looking after the Western
music people who are contemplating exhibiting at
the New York show.
Marketing the Federal.
The Commonwealth Edison Co., now marketing the Federal and Pathe talking machines, is

is

OUR

CHICAGO

HEADQUARTERS (Continued from page 124)
going hard after the electric machine business of
Marquis, visited the New York headquarters of
the city. The Commonwealth Edison Co. have
the Emerson Co. and attended the sales conferupon their books the names of some half-million
ence of the assembled Emerson traveling men. The
odd families using electricity in their homes, a
factory was inspected by the four from Chicago,
very small percentage of whom now possess electogether with other members of the Emerson ortrically operated talking machines. They are all
ganization. "Altogether," said Mr. Clement,
prospects therefore and the prestige of the Com"we had a most profitable time of it. Our factory
monwealth Edison name, together with the two
output is larger than it has ever been before and
excellent instruments handled by this company,
is being continually increased."
ought, undoubtedly, to produce many sales. This
The Chicago Emerson office started a fall adfirm advertises nationally, so that Federal and
vertising campaign on Friday, October 3, with
Pathe machines electrically driven will obtain
advertisements in the four large local dailies.
publicity enjoyed by few talking machines.
Other ads will follow right through the fall, winPathe at Exposition.
ter and spring months. The Emerson national
The W. W. Kimball Co. will exhibit a Pathe
advertising campaign in magazines started with
Actuelle model at the Electric Exposition at the
the October 4th issue of the Saturday Evening
Coliseum in October. The instrument is of Gothic
Post and will also continue through the spring.
design and of great beauty. Besides an exhibit
Supply Business Booming.
of electric talking machines the Kimball Co. will
One of the best barometers of the wholesale
show and demonstrate Pathe records.
trade at any time is the condition of the supply
Visit Emerson Factory.
business. No single talking machine manufacDuring the latter part of September F. W.
turer can be taken as reflecting general business
Clement, manager of the Emerson Phonograph
conditions, for the very obvious reason that any
Co. of Chicago, accompanied by the Western sales
particular concern may enjoy prosperity or the
force, J. C. Fraser, C. J. Woodward and G. W.
(Continued on Page 126)
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FROM OUR CHICAGO HEADQUARTERS— (Continued from page 125)
reverse, independent of prevailing conditions.
But the supply house, catering to wholesalers and
retailers both, best expresses the fluctuations of
the talking machine market in their own state of
"A
KAUMANNS
&
CO.
prosperity.
LU
Cole & Dunas, one of Chicago 's principal supply
Manufacturers and Importers
houses, just at present is enjoying a greater degree of prosperity than ever before in its history.
Chicago, 111.
21 E. Van Buren St.
Not one line, but every line handled by the house,
is selling remarkably well. Perhaps the greatest
Attachment for Victor and Columbia, the atdemand is for talking machine hardware, partictachment you don't remove for playing ANY
ularly tone arms. Cole & Dunas are now manuMAKE of Disc Record in one Position.
"A
facturing their own tone arms at their downtown
LL
headquarters and are finding difficulty in meeting
the present demand. The usual September, OctoJf Victor
the tobest
of ANY
all Reproducers for Reproducer,
Victor Machines
PLAY
MAKE
ber and November scramble for every metal part
of Disc Records.
that enters into the manufacture of a talking ma"A
LL
chine is fully under way, if we are to judge from
the orders and activity of this particular supply
Edison Reproducer and Attachment for playhouse. In fact, the indications are that the small
ing any make of Disc Record on the Edison —
"
"A
NE
surplus of stock now on hand will vanish very
O
LL
it's
the big brother of the Victor Reproducer.
N
shortly, and that manufacturers of cabinets and
independent assemblers of talking machines will
Speed Indicator. . Registering 78 and 80 Rev
have to be satisfied with the limited supply reguolutions of the Turn-Table.
lated by the production capacity of manufacturers
making the various metal parts of talking machines.
Genuine Sapphire Balls
Genuine Sapphire Points
To Market the "Virginia."
W. P. Mertens Co., of Charlottesville, Va., who
Genuine Diamond Points
have made a success in the South with their
EVERY ARTICLE IS BACKED BY OUR GUARANTEE
" Operaphone, " have added to their force Walter H. Shirley, formerly of Shirley & Brown,
E",._
.._.._.._.._._„ ,.—
Buena Vista, Va., and will shortly place a new
ON
N
talking machine on the market to be known as the
Jack Grows Curious — The Sequel.
salesmen out in the interests of " Tone-o-graphs. "
['Virginia." While W. P. Mertens will devote
Little Jack Coombs, son of H. L. Coombs, the
M. Florsheim, president of the company, anjtrirnself entirely to the selling end of the businounces that the factories at Rockford, 111., are
well-known OkeH record representative in Westness, Mr. Shirley, who is the vice-president and
now producing full capacity.
ern territory, like George Washington, "couldn't
treasurer of the reorganized W. P. Mertens Co.,
■ Announce Price Reduction
tell a lie." The
will be in charge of the service department and
The United States Music Co. announce that the
picture
showsto
will see that the company's customers are promptJack bringing
list of their popular hand-played (green label)
ly and efficiently served.
rolls have been reduced to 50 cents. Officials of
his father
a broThe W. P. Mertens Co. is incorporated at
ken OkeH record,
the company believe that there is an enormous
$30,000 and now occupy the entire building at 107
market for a hand-played roll at this price and are
together with one
West Main street. Since Mr. Mertens started in
that is still in
making
a reduction accordingly. In an announcebusiness for himself a year ago his company has
ment made to their dealers they say: "These rolls
experienced great prosperity.
good,
condition.
Father Coombs
are not cheaply made to meet competition, but
Feature Records Available for Delivery.
are our green label rolls, with the same musical
has just asked
The Chicago Talking Machine Co., local Victor
Jack who broke
arrangement
as
corresponding
word-roll
titles
—
jobbers, mailed out a folder to their trade early
the record in the
they
are
our
answer
to
a
universal
want."
in the month upon which they listed 550 records
Visitor From Switzerland.
available for immediate delivery.
young man 's right
Mr. Jacobi, of the firm of Burger & Jacobi,
Reorganizes Sales Force.
hand. Jack 'fess- Jack Coombs
one of the big music concerns of Switzerland, was
ed up, declaring
B. G. Oppenheim, Jr., has been appointed sales
a visitor to the Chicago trade on September 23.
Job 'and
'
that he had been making experiments' on inthesound
Mr. Jacobi was here with other members of the
manager of the Tone-o-graph Corp. and is now
had sought to discover the origin of the pretty
Swiss Economic Commission, which is studying
reorganizing the complete sales force. Mr. Opmusic in an operatic record by breaking the same
business conditions in the United States and
penheim is an experienced talking machine man
in a number of pieces. Jackie is still puzzled as
Canada.
and will shortly have a number of additional
to just where the sound comes from.
luiiiiiiiiiii'Mii'iini'iiiiiiiiiiiiniii'iiiiiiiiniiiiiiiii'iiMiiitiiiii^iiiiiiiiiiiiiiiitiiiiiiiiiijiiiiiiiiiiiiiiiiuiiiiNiiiiiMiiiii

ANNOUNCEMENT
A few short months ago we placed Chicago Cover Balance No. 4 on the
market. It was the successor of Balance No. 1 and was so superior to its
predecessor that manufacturers in all parts of the country congratulated us.
Its demand grew steadily. However, in the meantime, we got busy and perfected Balance No. 1 to such an extent that today

CHICAGO

COVER

BALANCE

No.

1

is acknowledged to be "head and shoulders" over anything like it on the
market. Don't take our word for it. Ask any of the 97 manufacturers of
high gTade talking machines who are using it.
Samples

sent FREE

to Manufacturers
Send for our new catalogue just oK the preis

Cover Balance No. 1
j Chicago Hinged Cover Support and Balance Company
§
g
Telephone project 2so
CHICAGO, ILLINOIS
r |. ■- n .i]! ;;;:i: i; i. i,:i, i. ii: i, :■ 11:in
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hangers
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space of

OkeH
Hangers

Complete line of store and window advertising' fixtures.
UNIVERSAL

No. 520. Size 7 Peet High. 11 Feet Wide.
Large variety of window decorations.
backgrounds, artificial flowers and
ATTACHMENT

epeatQgraph

KB
SPECIAL FEATURES
Concealed Stylus Ear;
No Crooks or Turns;
Free Passage of Tone;
Graceful Tones.
Lines; Sweet
Changes any Victor or
Edison toords.
play all rec-

Repeats automatically on Victor, Columbia or World, and never fails.
CHANGEABLE

CHANGED

1

WHITE

TILE SIGNS WITH

NEVER

IN A JIFFY

JANUARY

BLACK

RECORDS
No. 848

Steel Needle (loud tone, 200 in tin boxes)
B. & H. Fibre Needles
Rite-Tone Needles
Tusko Needles (soft tone, play 50 records)
Violaphone Needles (play 10 records)
Wade Tonofone Needle (semi-permanent)
ASK

LETTERS

FADES— ALWAYS
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No. S4S. With lT'5-in. letters S3.75
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With 3_in
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.. 4.75
CLEAN No.
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5.75

SALE

No. 851. With 4-in. letters.. . 8.75
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1 50
12 monthly changes.

DISTRIBUTORS

MICHIGAN

AVE.,

A

IN FRAMES

SUNDRIES
$ .45 per 1000
u ade Fibre Needle Cutters, No. 1
$3.00 per 1000
Wade Fibre Needle Cutters, No. 2
$9.00 per Carton
Wade Talking Machine Oil
$9.00 per Gross
Wade Talking Machine Grease
$3.90 per Carton
Albums, 10-in. — 12 pocket
$4.50 per Carton
Albums, 12-in. — 12 pocket
FOR
OVIt
NEW CATALOGl'E

W2<HKAIE

12-20

NOW

ECORDSJ
COMPLETE STOCK — QUICK SERVICE
DEALER'S ADVERTISING SERVICE WITH
RECORD THAT SELLS

CHICAGO
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Great Gathering of Salesmen at Which Plans For 1920 Were
Discussed Among Other
Topics — Many Interesting Speeches Mads by President Mandel and Others
Chicago, III., October 10. — On Saturday and Sunday, September 27th and 28th, a convention of
phonograph salesmen was held at the local office
of the Mandel Manufacturing Co. Nearly the
entire sales force of salesmen were present, and
this aggregation represented men from every section of the country. The convention was called
for the purpose of discussing matters of importance in connection with Mandel phonographs and
the announcement to the salesmen of the plans
for 1920, and to display the new line of Mandel
phonographs which will shortly be presented to
the trade.
It was originally intended to hold this convention late in December, but since the output of the
factory was practically sold up by September, the
Mandel Manufacturing Co. decided to hold its
convention early in the fall and adopt its plans
and policies for 1920, so that the salesmen might
get an early start for the 1920 campaign.
Saturday morning, the 27th, the men were taken
through the Chicago factory into the various departments and shown the method of construction
of the Mandel motors, tone arms, reproducers,
and all of the other mechanical equipment which
enter into the phonograph. It was universally
conceded that this tour was most instructive, and
the men learned more about the details of the
article they were selling than they knew before.
Luncheon was provided at the College Inn at
the Hotel Sherman, to which place they were
taken at 12:30, returning to the factory at 2:00
P. M., when the convention was formally opened
by an address of welcome by M. B. Silverman, the
sales manager, who proudly proclaimed the aggregation as being the best crew of talking machine
salesmen that ever assembled under one roof, and
expressed his gratification at being privileged to
head a sales organization of that caliber. He

Stafford

Important

thanked the men for the co-operation they had
given him during the year and for their indulgence
during the periods of storm and stress when it
became necessary to change the policies on account of conditions brought about by the unsettled market.
The new 1920 line of Mandel phonographs were
then displayed and the merits of each individual
model discussed pro and con, with suggestions
offered by each man as to its possible improvement. This discussion lasted well into the afternoon and a recess was called for the day. Dinner
had been arranged for at the Winter Garden restaurant, after which the party wended their way
to the Princess Theatre, and after the performance the out-of-town salesmen were escorted to
their respective hotels.
On Sunday morning, the 28th, the meeting was
resumed at the office, and this meeting was given
over principally to the problem of service to the
customers. Many valuable suggestions were made
with a view to giving prompt service to the dealers and looking after those numerous small requests that are made by the dealers from time
to time.
After luncheon the meeting was again resumed
and the final plans for the 1920 campaign were
discussed and adopted. Mr. Hupp, manager of the
credit department, gave a very interesting lecture
on credits and collections and told the salesmen
some things they never knew existed in a credit
man's life. He dwelt upon the need of co-opera
tion between the salesmen and the credit department, and assured the men that he was just as
anxious to approve an order as the salesman was
to take it. He pointed out many methods by
which a salesman can assist the credit manager,
before the order gets to the house.
Louis Mandel, president of the company, and
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Immediate

Manuel Mandel, secretary and treasurer, took the
salesmen into their confidence by telling them
something of the trials of the manufacturer and
reciting
many problems with which he must contend.
Mr. Bell, superintendent of the mechanical parts
division, gave a leetur-e on the construction of the
motor, tone arm, sound box and reproducer, and
from his lecture the salesmen learned a great deal
more than they knew before concerning the mysterious inerds of the phonograph.
Jack Mandel, the Benton Harbor factory superintendent, had much to say concerning the cabinet
division. He told of the tremendous strides that
were made in Benton Harbor in increasing the
production so as to take care of the ever-increasing
business. In mid-afternoon a recess was called
and a trip around the boulevards of Chicago was
then taken and the party wound up for dinner at
the ' ' Chateau Des Plaines, ' ' Riverside.
The final meeting broke up at about 11:00 P. M.,
and every salesman that attended this convention
expressed himself as having been greatly benefited by the valuable information gleaned through
discourse and association with one another.
VICTOR

CO. BRINGING

TWO

SUITS

File Bills of Complaint in U. S. District Court at
Chicago Against the Harmonola Co. and the
Columbia
Phonograph
Cabinet Co.
Chicago, Iill., Octol er 4. — The Victor Talking
Machine Co., on October 2, filed its bill of complaint in the United States District Court here
against the Harmonola Talking Machine Co., Sidney Schrayer & Co., Isadore Kalven and others,
for unfair competition and for infringement of
the two Johnson tone-arm patents Nos. 814,786
and 814,84S and the English amplifier patent No.
947,227, and has made motion for preliminary
injunction, which the court has set for hearing
on October 27, 1919.
(Continued on Page 130)
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Wherever one goes — into the largest city or the smallest hamlet —
Electricity is in evidence. Electricity
is the modern "Slave of The Lamp."
The significance of Electricity's power
is self-evident. Industry, in all of its
branches, is making use of it in innumerable ways.
In this phenomenal

industry

of

ours, in the development of the talking machine, Electricity is gaining an
ever stronger foothold. Progressive
manufacturers are aware of this and
are taking advantage

of it.

So, when you, Mr. Manufacturer,
decide to equip your instrument with
electrically driven motors; remember
that:
The

most

satisfactory

driving

power

ever devised for talking machines is the JOHNSON
MOTOR,

"The

Motor

of Continuous

Effici-

ency." Ask us for significant facts.
Johnson

Motor

Co.

m
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A similar bill of complaint for unfair competition and infringement of these three patents
was filed on the same date in the same court by
the Victor Talking Machine Co. against the Columbia Phonograph Cabinet Co. of Chicago, Alex
Nordlund and others, and motion for preliminary
injunction made, which has also been set for hearing by the court on October 27, 1919.
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Parts
Repair
For All and Every Motor
That Was Ever Manufactured

»^

FOR THE
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MACHINE

can supply any part. The largest and most
complete assortment of repair parts — in the
United States — on hand, for old, obsolete and

WE

INDUSTRY

By R. Krasberg, President Krasberg Engineering
and Manufacturing Corporation.

present-day motors. If your order cannot be filled
from stock, we will make it up special.

There are many things in common between the
talking machine business and the automobile busi-

Special prices on main springs, governor springs,
micas, repair parts, motors, tone arms, steel
needles, etc., in quantity lots.
Expert repairing on all makes of phonographs and
motors.
mcORPORA TED UNDER THE
LAWS OF ILLINOIS

Standard Talking Maehir
Unit€dSUCCESSORS^-1)
Talking Machine <
HarmonyJamc»
TalkingCa. Macttin
O'NeillArmtiao Co.

best production engineers in the country, making
it possible for the man in most moderate circumstances to own one.
In these days of startling inventions and engineering achievements, we are inclined to become
hardened to the wonders that surround us, but I
doubt very much if any invention can compare
with that of the phonograph, which makes it
possible to bring the spoken word or the music of
voice or instrument from the four comers of the

President Krasberg
ness. Like the automobile, the talking machine
has developed from a luxury into a necessity. Like
the automobile, it has called upon the best manufacturing talent, the cleverest designers and the

TPADE MARK

JWgmafiiet'aFers
of"
High GradeTalfcmp Machines.
Disc Vecords,
Talking Machine Supplies, Etc

•CONSOLA"

earth and reproduce them accurately in the
humblest home at a cost that brings it within the
range of all.
Not so many years ago only the wealthy could
own automobiles. Then as manufacturing methods advanced and as advertising created the demand, new and practical uses were found. The
automobile became a necessity and the demand
became greater than quantity production could
(Continued on Tage 132)
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A

Agency

is

a

Franchise

phonograph must sell on its merits. It must perform to the satisfaction of the prospective owner. And it must continue to perform after the sale is

made.

The

MANDEL

has the "stay-sold" qualities. It creates additional sales

right in the owner's home. That is why a MANDEL
Agency is a franchise to
every dealer who is fortunate enough to get the MANDEL
line.
The MANDEL
know phonograph

stands every rigid test. Its quality endures. Men who
values have pronounced it the best machine for the money.

MANDEL
Phonographs are backed by the makers. A real talking machine factory is the first home of the MANDEL.
It is not merely an assembled
instrument, but built from the ground
faction to every ultimate owner.
More

i

up by the makers,

who

guarantee

satis-

than 3500 dealers and agents are selling MANDEL
Phonographs. This fact alone is overwhelming proof that MANDEL
machines satisfy.

Your territory may be open.
Write
a copy of the new MANDEL
Portfolio.

today

for our proposition

and

for

fI
MANDEL
501-511
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CABINET
Of all Styles

at all prices:

a 46" cabinet,

birch, mahogany

finish, at $17.50;

class cabinet 48" high, genuine mahogany, golden oak and walnut, ranging
$32.50 to $36.00.
Other cabinets at reasonable prices to jobbing trade only.
My

factories

are making

will be sent on approval
and

cabinets

to jobbers

of good

commercial

rating.

in the United
Write

EASTERN
316

MANUFACTURERS

So.

Wabash

NAT
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for illustrations
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mediately plans to get it and he will get it at the
very earliest opportunity.
Better phonographs and better phonograph motors aud other accessories will always be warmly
welcomed by the public and the responsibility of
the manufacturer lies in producing the better
things to satisfy the ever-growing need for quality.
NEW

MID-WEST

SUPPLY

HOUSE-Take

cutters, Tonofone needles, Violaphone needles and
a number of other supplies and attachments. The
Simplex line of store fixtures is also handled by
this concern. A catalog listing the specialties
handled by the Wade Talking Machine Co. has
been prepared for distribution to dealers. The
use of the catalog in mail orders, especially during the fall rush season, is of great advantage to
the dealer, believes Mr. Wade, time being the most
important item at just this time of the year.

Wade Talking Machine Co. Enters FieldOver Old Quarters of Columbia Co.
Chicago, III., October 9. — W; H. Wade, president of the Wade Talking Machine Co. and proprietor of the Grafonola Shop on Michigan boulevard, has taken over the space formerly occupied
by the Columbia Co. at 12 North Michigan boulevard, where he is jobbing a complete line of dealers' supplies and talking machines. Mr. Wade is
a well-known figure in the Chicago music trade,
having been connected with the talking machine
industry for a great many years past, and his
entry into the wholesale branch of the industry
will be noted with pleasure by his many trade
acquaintances.
The present excellent business of the Grafonola
Shop has been largely due to Mr. Wade 's own
judicious advertising in Chicago newspapers, and
he now proposes to give other dealers the benefit
of his" accumulated experience along this line. He
has been a stickler for service in its application to
a retail business and this also will doubtless stand
him in good stead in the larger field. One of his
mottos which is particularly pertinent at the present time is "The things we do today must be with
some regard to how well today's action will serve
tomorrow and the days to come. ' '
The Wade Talking Machine Co. job the World
line of talking machines and numerous accessories,
among which are OkeH records, Wade needle

BiNsoN
to

INVENTS

The

long step, but that is precisely what the gentleman in the accompanying photo has done. P. E.
Gonsky, who is the inventor of the "Fairy" phonograph lamp, is known as an authority on motion
picture machines; in fact, it was only a few years
ago that he brought to perfection one of the bestknown makes of these machines. Since 1917,
however, he has been devoting time to his pet
theory of producing an artistic lamp and talking
machine combined. During the latter part of
1918, he placed his first product upon the market
and since that time has continued to make improvements upon the original invention until he
now believes he has attained complete satis
faction in both appearance and sound.
The story of Mr. Gonsky 's development of his
' ' lamp ' ' is highly interesting. Facing the problems of bulkiness on the one hand and a metallic
sound reproduction on the other he found it necessary to evolve entirely new methods of sound
(Continued on Page 134)

Gold

Plater

Our
Specialty

fo ffiQ frac/c •— -~
S/ofd our jSpecio/fj/
500 W. VAN BUR E N STREET
Chicago

r I ^HE

largest gold,

silver and

nickel

LAMP

Chicago, III., October 8— From experimenting
with moving picture machines to experimenting
with talking machines and lamps seems a rather

J)fafers

i

MUSICAL

Perfecter of Movie Machines Brings Out Electrically Operated "Talking" Lamp.

the

Trade

factory prices.
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Platers

I

States.

Motors and tone arms, also hardware supplies of all kinds, furnished at guaranteed
WRITE AT ONCE FOR FULL DETAILS

deliver. The man who at first bought a small cheap
machine, had so cultivated his taste and appreciation that his nest machine was of better grade.
The cheap machine no longer satisfied. There had
been so many improvements in automobiles since
he bought it that his machine was a back number.
The same development is taking place in the talking machine world. A man usually buys according to his means and the initial purchase is usually
of an inexpensive make. As the la-sting qualities
of a cheap machine are usually limited the buyer
is soon up against the problem of replacing it or
of getting something better, and the chances are
he will get something better.
With the changes and improvements that are
continually being brought out, even the better
machines of the present will soon be back numbers.
Hence, between the demand for the improved
machines as they are offered to the public and the
replacements of old machines made necessary
through wear and tear, I look forward to a big
bright future for the talking machine industry.
There is another factor which we must not overlook. The world is going through some big
changes. History is being made rapidly. Men are
doing more thinking and studying than ever before. The public is being educated to know the
reasons why one thing is better than another,
whether that thing is au idea or a commodity.
Advertising and the newspapers, the moving picture and the phonograph are simplifying the
processes of education so that the child of fourteen to-day is better posted on most things than
was the man of mature years twenty years ago.
As these educating forces exercises their power,
the desire for better things, better methods, better conditions becomes a dominant factor in our
lives, and it is in this idea that I see unlimited
future growth for industries of all kinds, where
improvements are possible to make. Convince a
man that you have something better and he im-

I

in price from

best prices.
GREAT

FROM

for the biggest operators

a very high

platers in the

Middle

1

West,

* satisfactorily handling the work of foremost talking machine
houses, announce that expanded
facilities now permit the taking
over of additional accounts.
1
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Sterling- Reproducer and attachment for Edisons in
position for
playingColumbia or
other
lateralVictor,
records.
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Dealers

Hundreds

of

Sterling
Reproducers
Orders are pouring in for Sterling Reproducers for sale to the Christmas
trade. Large numbers are ordering Sterlings with the intention of selling one to every buyer of an Edison Phonograph,
you hear the Sterling play you will order and recommend it to your customers. It
Plays AH Records, Improves All Playing
Asay.wonderful
improvement,
Plays Victor.
Columbiayou'll
and
other lateral records with more
fulness and naturalness of tone.
Plays Edison Records beautifully
with less surface noise. Changes
instantly for playing different records without changing elbows.
Everything complete in the most
handsome and durable reproducer
and attachment ever produced.
Guaranteed for All Time
Sterling reproducers are guaranteed not for one year or any other
limited time, but Guaranteed for
All Time against defects in workmanship or material.
Order one — hear it play — and you'll
recognize that it offers you an additional profit on every sale of a
phonograph you make.
STERLING DEVICES CO.
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amplification and lamp design. Electrically driven
motors went far toward making for compactness
and a specially designed amplifier and sound-con-

from page 132

Since the placing of this product upon the
market early in the year the Endless-Graph Manufacturing Co., manufacturers of the "Fairy"
lamp, have been forced to increase their factory
facilities. Although the rights for the sale of
the lamp have only been given in two States,
these have sufficed to keep the company manufacturing at top speed at all times. Mr.
Gonsky states that his company has recently increased the capitalization from $125,000 to $500,000 in order to permit of necessary expansion.
WESTERN

TRADE

IS VERY

ACTIVE

The Chicago factory of the New York Album &
Card Co., which was recently opened, is now reported
to be in full operation and is already proving of
great value in the matter of prompt delivery and
saving of freight charges to a large number of
Western manufacturers equipping their talking machine cabinets with Nyaceo albums. Max Willinger,
president, and N. J. Potomack, vice-president and
general sales manager, divide their time between
their New York and Chicago headquarters, and
the co-relation of these two factories is a decided
factor in largely increasing their output.
P. B. Gonsky
ducting means solved the difficulty of tonal reproduction.
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Service means doing the thing the customer wants,
before he has time to ask why you haven't.

INTERESTING

STORY
THE

OF

FIBRE

NEEDLE

Some of the Manufacturing Details Involved in
the Search for Quality and Softness of Tone
Told by the Scientific American
The following most interesting description of
the making of the B. & H. Fibre needles, by the
B. & H. Fibre Mfg. Co., Chicago, appeared recently in the "Scientific American," New York,
in the form of a special article. The article and
the illustrations accompanying it are reproduced
herewith through the courtesy of that publica
tion. The article read:
The true inventor is never satisfied with anything that is; he is driven by his every impulse
to seek ways of improving everything with which
he comes in contact. The phonograph, in its infancy some 10 or 15 years ago, might by all good
rights have seemed to the layman a sufficiently
wonderful development of the mechanical arts,
and anyone might well have been excused from
trying to make its reproduction of the human
voice better than it was. But such a point of
view would be quite out of the question on the
part of a person with the inventive instinct.
So when F. D. Hall, of Chicago, became interested in the talking machine to the point of installing one as a feature of his domestic establishment, he immediately asked himself whether he
could not do something to make it work better.
And from his point of view, this query was a just
one. Those of us who remember the phonograph
of 15 years ago, if we are frank with ourselves,
will have to admit that its tone left a good deal
to be desired. It was tinny and harsh; it was
unduly loud. Noises of mechanical origin appeared
unnecessarily audible. And surely there ought
not be such wear on records that were so fragile
and so costly.
Mr. Hall did not concern himself with the intrument. He realized that -radical advances could
and doubtless would be made here; but this- would
take time, and a very large amount of experience
and familiarity with the instrument and its workings. But he asked himself, might not something
be done at once to better the connection between
the soundbox and the record? The tone must
somehow be improved; could it not be done by
substituting, for the metal stylus, "some fibrous
substance of less natural harshness?"
First thoughts, as might be imagined, revolved
entirely around wood. One variety after another,
shaped this way and that, was experimented with,
and each in its turn developed shortcomings that
resulted in its rejection. Finally the inventor
turned to bamboo and with this material he scored
his first success.
Bamboo is not properly speaking a wood. It is
a grass, native to the Orient, and best cultivated
in China, Japan and India. Its tough, cellular
composition and its glassy exterior surface eventually led to its adoption as the best material for
(Continued on Page 135)
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the newly conceived stylus. And the problem of
the rightful shape for the needle was at once
solved by the bamboo's nature.
Only by keeping the enameled Cortical surface
outside at the point of the needle could the requisite degree of hardness be secured. Plainly splitting was the easiest and most effective method of
thus dividing the substance, with its long eveu
fiber. What then could be more logical, more
economical, than triangular splits, each a section
of the naturally cylindrical, section-sawed bamboo? And so, when experiments had demonstrated
the correctness of bamboo as a material, the wisdom of the prism shape and the general soundness
of the fiber needle as a whole, patents were obtained and manufacture begun.
As is so often the ease with small things, the
fitre needle of to-day is deceptively simple in
appearance. There are many details, surprisingly
involved in some eases, that come to light on a
trip through the factory.
To begin with, the

Splitting large bamboo sections into triangular blanks for phonograph needles
selection of the material is a matter of no small
importance. The poles must be 20 feet in length
and from 2% to 3% inches in diameter — about
four times the size of the ordinary fishing pole.
They must be of relatively flawless exterior. Even
the packing is closely supervised, to guard against
mishaps to the delicate surfaces in transit across
an ocean and half a continent.
The first step in the manufacturing process is
the sawing of the poles into sections about an
inch long, which in turn are split in two. These
are placed in specially devised machines and
further split into crude blanks for single needles
at the rate of from 125 to 180 per minute. Each
blank is forced up by the splitting of the succeeding one, and conveyed ultimately through a
gravity chute to a bin below. In this process the
inner or pithy part of the bamboo is eliminated,
only the outer shell going into the manufacture
of the needles.
Bamboo is (Continued
by nature on
a peculiarly
Page 136) '-live" type

±'eeaing the needles, one at a t ue, into tne poiming machine

Our new, modern equipped factory,
now
producing at full capacity,
nermits of
IMMEDIATE
DELIVERIES
of

"Federal'
Phonographs
( Plays all records)
The construction and finish of these, together
with our other popular priced models, are such that
they will stand up successfully in competition against
the highest grade machines made.

Model 95
.Mahogany or Oak, 17x19x19 in.
Retail Price, $95

Their perfect tonal reproduction has invariably
attracted attention in the homes in which they have
been placed with the natural consequence of
COME-BACK

Model 115
Mahogany,
Oak orin.Walnut
4Sxl9x20y>
Retail Price, $115

SALES

Write for Catalog and Full Particulars

Federal

Phonograph
8

S. Dearborn

&

St., Chicago,

Supply
111.

Co.
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of vegetable growth. Its myriad canaliculate
cells are filled with sap, or honey, as the natives
call it. This must be forced out and replaced
with essential oils and waxes, in order to render
the bamboo impervious to the harmful action of
moisture.
Drip-kettles are laden with needles,
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And still the needles are not really needles —
they lack, as yet, their points. Each of the little
bamboo shafts must be pointed by hand. The
prism-shaped pieces are inserted into a triangular
bushing on a cutting machine of original design,
placed so as to insure a perfect point running out

'Guesswork
Do"the
The ACME Won't
allows a test with
drag of the needle throughout the
length of the record.

M
The
E
Acme Speed Indicator
—— clears
is precision
made.
the tone
arm.
— 1 ocates motor
troubles,
Made by—registers 78 and 80
"The repairman's stethoscope." revolutions.
Acme Engineering & Mfg. Co.
1622 Fulton Street
CHICAGO
NEW

EXPRESS

PACKING

RULES

Regulations Authorized by United States Railroad
Administration in Interests of Shippers Go
Into Effect December 10

The seasoning process.

Each dri p-kettle holds 100,000 needles
to the cortex side of the bamboo. Each of these
machines has a capacity of some 30,000 needles
per day. After this final operation, the needles
are inspected, counted (by weight) . and packed
into the envelope containers in which they are

and slowly lowered on block and tackle into vats
of a scientifically prepared oily mixture heated
to some 310 degrees Fahrenheit; .and this bath is
continued intermittently for about 40 minutes.
The blanks are then transferred into tumbling
barrels for the purpose of cooling, absorbing excess oil, and with the further object of polishing.
The barrels contain hardwood sawdust, which has
been carefully screened and sifted to a rather
coarse texture. Were the finely pulverized wood
flour not thus eliminated from this polishing medium, it would adhere to the tiny splits whenever
the cooling process was accelerated a trifle beyond
normal.

sold.
AN ENTERPRISING

HOUSE

S. N. Vincent & Son, of Lapeer, Mich., now have
one of the finest small town Victrola departments
to be found anywhere. They have had Victor for
a number of years, but have found it necessary to
build record and Victrola rooms in order to take
care of their increasing business.

*

USONA
Hold a conference with yourself! Decide
whether or not you are getting and selling as
many $100.00 machines as you might. Remember you can't sell them all high priced models.
Here's your chance to install a wonderful BIG
money maker that will show immediate results.

17 inches
19 by 19 inches
Heineman No. 33
Motor
Heineman No. 11
Tone
Arm
and No 2
Sound Box
Fumed Oak
Waxed Oak and
Birch Mahogany

There are four USONA models, the retail prices range from
They play all
Every USONA is guaranteed.
$100 to $200.
records.

A trial order is subject to return if not perfectly satisfactory.
Get your sample now and arrange to handle the USONA exclusively in your town. $41.50 including 5% war tax will bring
you a sample of the USONA model AX; we will talk about the
regular wholesale price on future orders after you are satisfied
with the instrument. Let us get acquainted. We will both
profit by the acquaintance. The above offer is made for prompt
acceptance. We know you will represent our line when you
see sample.

Co.
Machine
Talking
Usona
1977-79 Ogden Avenue
::
Chicago, Illinois
Phone Seeley 674

Preparations are being made to put the new
express packing rules into effect on December 10,
the date authorized by the United States Railroad Administration, which recently approved the
new requirements. This is regarded by express
traffic officials as one of the most effective steps
taken to safeguard merchandise in transit by express since the unification of the various lines into
the American Railway Express Co., which is agent
of the Government in handling the express business of the entire country.
The new rules were put into effect to induce
shippers to turn their business over to the carrier
so that it can, with reasonable care on the part
of the express company, be handled properly. The
rules will not permit the use of paper wrapping
for packages over twenty-five pounds, nor of ordi-

USONA*
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nary paper boxes, wrapped or unwrapped, when
the weight of the contents is over that limit. For
shipments over twenty-five pounds, wooden containers, or fibreboard, pulpboard or corrugated
strawboard containers of specified test strengths,
are required.
This standardization of express rules will place
the express service on the same basis as freight,
so far as the character of the cartons used is concerned. In fact, the new express rules were
modelled on those of the railroads and require the
same kind of containers, except that in the express service a wider latitude is permitted in the
size of the carton used. The new regulations are
embodied in Supplement No. 5, to Express Classification No. 26, copies of which may be secured at
any express office.
The regulations were authorized by the Railroad Administration to meet present day conditions, when the express traffic has reached abnormal proportions without a substantial increase in
the ear facilities available for handling it. Express traffic supervisors are of the opinion that the
stronger containers required will very perceptibly
help to improve the express service and to protect the miscellaneous commodities shipped by
express from damage or interference enroute. It
is calculated that the time remaining before December 10, will be sufficient to enable express
shippers to adjust themselves to the new packing requirements.
ATTEND

ENTHUSIASTIC

MEETINGS

Messrs. Hopkins, Bolton, Benz and Tuers, of the
Columbia Co., Visit Important Trade Centers
and Get in Touch With Salesmen
George W. Hopkins, general sales manager of
the Columbia Graphophone Co., returned to New
York a few days ago after visiting the company 's
Canadian headquarters and the branches at Chicago, Indianapolis, St. Louis and New Orleans.
At the. last three cities Mr. Hopkins inaugurated
a new plan of salesmen's meetings which met with
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Phonograph
Supremacy
with the "leader of them all"
The

CHORISTER

These instruments, owing to
their excellent equipment, will
enable your trade to enjoy the
music of any record to the
fullest extent.
A De Luxe proposition made
possible by this De Luxe line
is now open to responsible
agents.
Write for particulars
Our

facilities

enable

us to supply

plete machines in large

Chorister
336 West

com-

quantities

Phonograph

63rd Street

Co., Inc.
CHICAGO, ILL.

Phone Englewood 1979
signal success. The managers and members of
the sales organizations of the Columbia branches
in the territories adjacent to Indianapolis, St.
Louis and New Orleans gathered at these three
cities, and district sales conventions were held
under Mr. Hopkins' direction.
Accompanying Mr. Hopkins on this successful
trip were E. F. Bolton, sales manager of the International record department; O. F. Benz, of the
record promotion division, and H. L. Tuers, head
of the dealers ' service department.
The managers and salesmen were so enthusiastic

regarding the practical value of these meetings
that Mr. Hopkins spent two days in Boston, accompanied by Messrs. Bolton, Benz and Tuers,
where the managers and salesmen of the New
Haven and Portland, Me., branches convened at
the Boston headquarters of the company. On
Monday the sales staff of the New York branch
assembled at the Hotel McAlpin, where Mr. Hopkins and Messrs Bolton, Benz and Tuers addressed
the New York salesmen. Lambert Friedl, manager
of the New York branch, presided at this very
interesting meeting.
— „_,„_„„_„„ — „_„ — „_„,_„„_m,_.,_„_1,„_„._„n_,„_4<
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GUARANTEED

PHONOGRAPHS

The beauty of our nine cabinet models, together with their perfect tonal reproductions, style and individuality, containing the highest grade motors and reproducers (playing all records), has always made repeat
orders from Watrola dealers.
Be the first to handle and displaymoney
these extraordinary
"Watrolas"
in your town.
They will make you
because they are
FIRST Sellers.
Get our catalog and price list at once
We are prepared to make immediate deliveries
WARTELL
MAKERS
178 West

Randolph

Street

PHONOGRAPH
CO.
AND
DESIGNERS
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The

PARLEPHONE

CHICAGO

"A

OFFICE

218 SOUTH WABASH
ROOMS 402-403

Perfect

AVE.

MODERN

in Tone — Excellent Workmanship —
Many Novel Features.
IF NO

Francis S. Moore, Vice-Pres. & Mgr.

JOBBER

WRITE

THE

PHONOGRAPH"

IN YOUR

THE

SAINT

JOSEPH

TERRITORY

FACTORY

PARLEPHONE

Embodies

DIRECT

COMPANY

MISSOURI
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MUSICALES

HELP

DEVELOP

TRADE

F. E. Hamicm Co., 'who sell Victors and Edisons
at Lima, 0., have for several years conducted a
music-ale during the winter. Mr. Harman has had
some of the best at Lima. He believes that it is a
big thing for his talking machine department, and
also feels that he is helping the city of Lima
greatly to appreciate the better things in music.
For this Fall and Winter he has already closed
with the following artists: Sousa and His Band,
October; Galli-Curei, January; Detroit Symphony
Orchestra, February; Corolina Lazjari, Rudolph
Ganz, March. This should be a very good idea for
talking machine dealers in towns, as it is profitable
as well as an education in music for the people.
OPEN

MANY

NEW

jHajeSttc
"t£f)e jfeter
We are pleased to announce that we have
completed our factory organization to such
an extent that we are enabled to supply this
beautiful line in any quantity. Remember,
the
Jflajesittc
is an Antidote
That

The MAJESTIC
comes in popular
and is furnished in all woods.

of a

Carpet or Furniture
— the Fixture Maker?"

prove our claims.

century

serving

the public.

Who

of "Strickler

of Keokuk"

Phonographs.

there are three other things, viz:
Our Dealers' Discounts

Futhermore, ask us for a sample machine on five days' approval, that you may Know
See the fininish and Hear the tone.
Try this one, MODEL
CORRECTLY.

XXI,

mahogany,

Other models range $75.00 to $200.00.
It's your move now.

Chicago

list $150.00. PLAYS

ALL

Finish : Mahogany, Golden or Fumed

are most

the workmanship,

DISC

RECORDS

Oak.

Risk a 2c. stamp.

STRICKLER

W.

of you —

Rug Racks, Linoleum Racks, Mattress Racks,
10,000 dealers in the U. S., and our experience

Our List Prices are the lowest, quality considered.
liberal, and we have the stock to deliver now.

434

Style B (Retail price S175)
Height 52 in. Width 22 in.
Depth 22 in.
Factory
Cabinet Companp

1897

as manufacturers puts us right in line for H'igh Grade
None made better than the ''Strickler."
Then

Write for it to-day.

iflajesttc Pfjonograpt) anb
Gen. Offices and Sales Rooms
2100 to 2108 West Van Buren St.
Suite 601 Cable Building
CHICAGO. ILL. Phone Harrison 4182

dealers — have not heard

The Strickler Carpet Racks,
etc., are now being used by over

sizes

Notes For the jobber or the retailer. We
have a mass of interesting evidence that will

ESTABLISHED
quarter

are offering an instrument

er's business, but will also prove a profitable
investment.

practical suggestions for handling their fall business, which promises to be the greatest in history.

a

Uncertainty.

that will not only add prestige to any deal-

ACCOUNTS

Buffalo, X. Y., October 10. — Lionel M. Cole,
sales manager of the Iroquois Sales Corp. of this
city returned a few days ago from a very successful trip up states. He states that he has
opened up a number of new accounts for the
Master Tone phonograph for which the company
is sole distributor, and that judging from all indications this machine will meet with a ready
sale through New York state. He also established several Yitanola agencies, and found that
the demand for OkeH records was increasing
rapidly. Through his long experience in the
trade Mr. Cole was able to offer the dealers

XTEARLY

Ptoncigrapf)

for Business

means---we

$f)onograpf)"

MANUFACTURING

Avenue

CO.

CHICAGO,

ILL.

MODEL

XXI
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Produces a constant flow of profit for Claxtonola
4000 DEALERS
ARE SELLING THIS PHONOGRAPH

Claxtonola Agencies
are established all
over the United States.
Arrang ement of States
in accordance to the
number of agencies
now in evidence.
The largest number
of agencies in one
state is 203, the
smallest 12.
California
Iowa
Indiana
Illinois
Texas
Wisconsin
Georgia
Missouri
Kansas
Minnesota
Kansas
Nebraska
Oregon
Idaho
Alabama

New

Day

When you secure the
Claxtonola you will
graph Department
the following

Dealers.

Ohio
Michigan
Utah
North Dakota
Pennsylvania
Oklahoma
North Carolina
Montana
Colorado
South
Carolina
"Washingt
on
New
York
Tennessee
South Dakota

czezzzz*

The

a

Virginia
West
Virginia
Arkansas
Arizona
Louisiana
Kentucky
Florida
Maryland

Phonograph

Nevada
New
Mexico
Delaware
Wyoming'
Massachusetts
New
Jersey

"Golden-Throated"
make your PhonoPAY.
We offer
advantages:

Five Distinctive Models,
Latest Improvements,

Such

as

— the "Golden Throat"
— a new automatic stop
— perfected silent motors
Superior Tone Quality
Solid Construction
Superior Workmanship
Large Returns in Profit
Popular Prices
A Winner in Competition
A Phonograph that Sells and
Stays Sold
Exclusive

Territory

Generous

Advertising

Co-operation
Por)
STYLE C
The "Golden
Throat" and the
vx-at. Applied
"Golden
Tone'

Throat" and the
For)Tone."
"Golden
(Pat. Applied
THINK
Due

to our long and
AGENCY

PLAN

OVER:

4000 merchants throughout
the United States have taken on

expert

experience we can offer you the
BEST

THIS

the Agency for the "GoldenThroated" Claxtonola and they
are making money.

in

America.
If you want
It is not yet too late to secure
deliveries for Christmas
if you act without

If you nograph—
want to know how to
make a phonograph department

selling

delay.

Write or wire for full particulars, photographs or literature.
Arrange

to handle a pho-

for our representative

If you want expert advice and
help in establishing a profitable
"The
Golden
STYLE
D
For)
Throat" and the
"Golden Tone"
(Pat. Applied

p Ponograph agency —
WRITE
US

to see you.

BRENARD
Established 1892

MANUFACTURING

An inquiry will receive
pay—
prompt attention
COMPANY
IOWA

CITY,

IOWA
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Otto Heineman is President of General Phonograp'i Corporation — Now Completely Organized — Control Vast Manufacturing and Selling Resources — Brief History of Company's Phenomenal Growth
in Talking Machine Industry — Executives Include Well-Known Talking Machine Men
As announced exclusively in the September issue
of The Talking Machine World, the General Phonograph Corp. has been organised to take over the
business of the Otto Heineman Phonograph Supply
Co., Inc. Formal notice of incorporation was filed
on September 29 and on October 1 the new company
came into existence as the largest manufacturer of
phonograph parts in the world. Otto Heineman,
who was president and founder of the company
bearing his name, has been elected president of the
new corporation and the board of directors remains
the same with the addition of Joseph W. Harriman,
president of the Harriman National Bank, and
Charles E. Merrill, of Merrill, Lynch & Co., prominent bankers. The company starts business with
90,000 shares of capital stock of no par value and
$1,500,000 in gold serial notes.
The formation of the General Phonograph Corp.,
which is one of the most important concerns in the
industry to-day, marks another step in the remarkable career of its president, Otto Heineman. In a
short period of five years Mr. Heineman has won
national renown and prestige as an executive, organizer and leader in the talking machine field. He has
devoted tireless energy and :eal to the development
of the industry, and through his thorough familiarity
with every phase of the trade and his willingness to
co-operate with newcomers in the talking machine
field, Mr. Heineman has won the esteem and friendship of manufacturers from coast to coast.
Evolution of the Company
In 191-1 Otto Heineman established offices at 45
Broadway, New York, in company with his brother
Adolf. Possessing a detailed knowledge of conditions in the phonograph industry abroad Mr. Heineman's first efforts in this country were directed
towards the importing of merchandise from European countries. He quickly realized, however, that
there was a tremendous demand for motors in this
country and that if this demand could be adequately handled the phonograph trade would enter
upon a new era of activity. This opinion was influenced by the fact that Mr. Heineman soon after
he arrived here received many inquiries from prominent manufacturing institutions regarding the possibilities of entering the talking machine industry.
During 1915, after making a study of the motor
situation, Mr. Heineman completed manufacturing
arrangements with A. G. Bean, vice-president of
the Garford Mfg. Co., Elyria, O., whereby this company would manufacture motors, according to Mr.
Heineman 's plans and specifications. These motors
attained instantaneous success and "independent"
manufacturers started to place machines on the market which met with a ready sale. Mr. Heineman
then spent the greater part of his time at Elyria
personally supervising the production of his motors.
Kecognizing that his product should have a trademark which would convey to the manufacturers and
to the dealers a definite symbol of his aims and

ideals, Mr. Heineman called his motor the ' ' Motor
of Quality," and this trade-mark during the past
five years has found its way into every corner of
the globe. It is one of the most valuable assets
of the new corporation and has been featured in
every conceivable form of trade publicity.

141
street, New York. The Garford Mfg. Co. had been
obliged to steadily increase the factory facilities
devoted to the production of the "Motor of Quality," and from every part of the civilized world
orders had been received calling for Heineman
equipment. Nineteen hundred and sixteen sales
were far beyond expectations and indicated that
the company was on the threshold of an unprecedented era of prosperity and activity.
Purchases the Meisselbach and Dean Factories
In April, 1917, one of the most important deals
in the motor industry was consummated when the

Otto Heineman, President General Phonograph Corporation
The business grew so rapidly that in December, Otto Heineman Phonograph Supply Co., Inc., be1915, the Otto Heineman Phonograph Supply Co., came the owners of the Meisselbach factory at
Inc., was incorporated and an entire floor was leased Newark, N. J. The latter company had for a numin the Central Building at 25 West Forty-fifth
(Continued on Page 143)
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Superior
Die
Castings
will Cut Tour Costs and Increase Tour Sales
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:
■
Tonearm and Reproducer Parts, Attachments, Turntable Hubs, Motor £
Governor Discs, Knobs, Piano Player Parts— accurately cast in Alum- ■
inum, White Brass, White Metal Alloys or Zelco Metal— ready for nickel ■
or gold plating. 41 41 We employ a large force of die makers especially I
skilled in this class of work and operate a large battery of die casting ■
machines of our own design and construction with a capacity of ■
50,000 to 100,000 castings per day.
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ber of years been manufacturing the Meisselbaeh
motor, which had won a high degree of favor and
popularity among discriminating manufacturers. A
F. Meisselbaeh became a vice-president and a director of the Otto Heineman Co. and the manufacture
of the Meisselbaeh motor proceeded under added
and forceful impetus.
Six months later Mr. Heineman completed negotiations for the purchase of the John M. Dean
factory at Putnam, Conn. Dean steel needles had
for many years been prominent in the talking
machine field and the company had also manufactured a complete line of textile pins. As soon as
the Otto Heineman Phonograph Supply Co., Inc.,
had purchased the plant arrangements were made
for the erection of a new building and the enlargement of factory facilities in every department. Important contracts for textile pins were received from
the United States Government and the output of
steel needles reached tremendous figures.
Introduces the OkeH Record
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MACHINE

WORLD

tion, Mr. Heineman secured as general sales manager of his company John Cromelin, one of the bestknown members of the industry here and abroad.
Mr. Cromelin has been concentrating the greater
part of his activities upon developing OkeH record
business and the results to date have been most
gratifying.
Coincident with the introduction of the OkeH
record the Otto Heineman Co. purchased a plant
at Springfield, Mass., which is not only handling
various phases of record manufacture, but is turning outtricalthousands
of items connected with the elecfield.

"With three factories busily devoted to the production of motors, tone arms, sound boxes and
needles, Mr. Heineman found unlimited opportunities to exercise his signal executive ability and
month by month every division of his organization
attained record-breaking sales totals. At the same
time, however, he was not quite satisfied, for he
felt that there was a link missing in the chain of
products which his company was placing on the
market.
This link was a record line and in 1918 Mr.
Heineman purchased the record laboratory controlled by Messrs. Hibbard and Hager, New York
City. The mechanical equipment was immediately
tripled and shortly afterwards the trade was advised of the birth of the OkeH record. Jobbers

Secures Control of Garford Mfg. Co.
Continuing this steady program of development
and expansion the Otto Heineman Co. in the early
part of 1919 secured control of the majority of
the stock of the Garford Mfg. Co., which had been
manufacturing the Heineman motor continuously
since 1915. Mr. Heineman was elected chairman of
the board of directors and Mr. Bean became president of the company. Every department in the
factory was enlarged materially and new machinery
and equipment was installed throughout the plant.
The daily output at Elyria is averaging 3,500 motors, but notwithstanding this vast production the
supply is far behind the demand and the company
has thousands of unfilled orders on its books.
A few months ago ground was broken in Newark,
N. J., for the erection of a $650,000 factory for
the Meisselbaeh division. The factory is now rapidly nearing completion and when finished promises to be one of the finest manufacturing plants
in the industry. The popularity of Meisselbaeh
motors, tone arms and sound boxes had increased
so rapidly under Heineman direction that the construction of a new plant was absolutely imperative
in order to partially cope with the requirements
of the manufacturers.

were immediately established throughout the country and the record was enthusiastically received
by the dealers everywhere. A firm believer in the
value of an efficient executive and sales organiza-

Buys Plant in Canada
Bounding out his manufacturing organization Mr.
Heineman announced last month that the company
had purchased the factory of the Pollock Mfg. Co.,

Dear

Santa

at Kitchener, Ont., Canada. At this plant there
will be manufactured a complete line of motors,
tone-arms and sound boxes, intended for the Canadian trade and for shipment to the British Empire.
Considering the achievements that he has accomplished in a period of only five years, Otto Heineman can well be regarded as a foremost figure in
this industry. He brings to the General Phonograph Corp. a chain of efficient manufacturing units
in Elyria, O.; Newark, N. J.; Putnam, Conn.;
Springfield, Mass., and Kitchener, Ont. The company has an extensive sales organisation in Chicago
under the able direction of S. A. Ribolla, assisted
by C. W. Neumeister. A San Francisco office is
under the management of L. Gruen, and the Canadian business is being handled to splendid advantage by C. J. Pott and a corps of assistants. B. C.
Aekerman is at the head of a fast growing export
department
Associated with Mr. Heineman in the executive
direction of the General Phonograph Corp. will be
the same able men who have co-operated with him
in his activities the past five years. Among these
are Adolf Heineman, vice-president; W. G. Pilgrim,
assistant general manager; Miss F. Aufriehtig,
manager. and Paul L. Baerwald, eastern sales
cashier,
S. B. DA VEGA

REORGANIZES

The S. B. Davega Co., the well-known New York
Victor dealers, have recently filed a certificate of
reorganization with the Secretary of State of
New York. The active capitalization of the new
concern is placed at $100,000.

An interesting evidence of the very vital part the
talking machine is assuming in the new education
is shown in the County Educational Convention held
during the week of October 6 in Cook County, 111.
Miss Margaret Streeter, of the Victor Co., made
daily lectures on the Convention program. E. J.
Tobin, County Superintendent of Schools, adopts
for the slogan of his campaign "A Victrola in
every school in Cook County. "

Claus:

Please bring me

lots and lots of those won-

derful Talking Books.

Yours

truly,

The Mocking1
aBird—
thrilling
bird-song
that brings
happiness
into the
home.

A FEW OP THE
HITS
The Mocking Bird 25c
The Talk'g Parrot 25c
The Roaring Lion 25c
Uncle Sam
25c
The Dancing Girl 25c
Watermelon Coon 25c
The Tiger Hunt 25c
Mother Goose $1.00

"Every Little Boy and

Girl"

Old Santa's mail will bring you big profits this Christmas — provided
you are ready.
Stock "Talking Books" for the biggest holiday demand
A Merry and Prosperous Christmas — the biggest ever
TALKING

in years.

BOOKS

will come
in for the
lion's share of this increased business because they are
what
the children
want.
Talking Books — Talking Dolls — Talking Animals
A phonograph record in a new guise. A storybook brightly pictured to delight
the little ones. And the new semi-flexible record which tells its own tale is
part of the book itself. Book, picture and all are put right on the TalkingMachine.
Don't miss the great Christmas business in Talking Books! Special dealers'
discounts according to quantity. Attractive display material goes with your
shipment. Send today for catalog. Immediate delivery.

Talking

1 West

Book

Corporation

34th Street

New York
Sole Distributors for the Dominion of Canada: Talking Book Company, Ltd.,
110-112 Church Street, TORONTO, CANADA
Exclusive Export Distributors: Emerson International, Inc.,
160 Broadway, NEW YORK CITY

SOME OF THE
DEALERS
John Wanamaker
Marshall Field
J. L. Hudson Co.
LaSalle & Koch
Hallet & Davis
R. H. Maey & Co.
Lord & Taylor
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FORMAL ANDREWS "OPENING" IN BUFFALO A GREAT SUCCESS
Prominent Dealers and Notable Personalities Extend Congratulations to W. D. & C. N. Andrews,
Exclusive Victor Distributors, on Opening of Handsome New Quarters
Buffalo, N. Y., October 6. — The formal opening
of the handsome new quarters of W. D. & C. N.
Andrews, the prominent Victor wholesalers, who now
occupy the entire building at Court and Pearl
streets, this city, formerly the Builders' Exchange,
was held on Thursday of last week, and proved an
affair notable in Buffalo music and trade circles.
Prom early in the forenoon until late at night Victor dealers and others from Buffalo, and a number of
surrounding cities, called at the Andrews establishment to inspect the new quarters, where special
preparations had been made for their entertaiu-

he said, were of the purest type of the Louis XV
period.
Edward Lyman Bill's Address
Mr. Andrews next called on Edward Lyman Bill,
of The Talking Machine World, who took for his
theme the selling of small models of talking machines. Mr. Bill pointed out that although there
is a distinct shortage of the more expensive models
of machines, the smaller types were to be obtained
more readily, and that by placing them in the homes
of customers, the way was open for the installation
of a larger machine when the stock situation made

145
that had made for Victor success, including workmanship, and the incorporation of new scientific
principles as they were developed. He said in part :
' ' Whether you realize it or not your first attraction to Victor merchandise was because that merchandise was stamped not with commercialism, not
necessarily with an attractive trade mark, but was
stamped with that which you felt intuitively an<l-saw
through your spiritual eyes more than your physical
eyes, — the stamp of a high ideal, an ideal which
seeks not remuneration but perfection as its goal. ' '
The speaker told how President Johnson of the
Victor Co. had left a profitable business to engage
in the manufacture of talking machines and records,
and had devoted himself to the perfection of the
product as more or less idealistic work. Mr. Paine
told interestingly of the early days of the talking

Guests of W. D. & C. N. Andrews at banquet at Lafayette Hotel Buffalo
machine, of the i^roblems met and overcome, of what
such a move possible. The selling of the smaller
ment. They were taken over the building from roof
machine, he said, not only tied up the customer with
to basement, and without exception marveled at
the Victor talking machine had done- and was doing
for the cause of music — better music.
the product, so far as the machine went, but opened
the elaborate character of the furnishings and
Geo. W. Pound on Importance of Music
the way for the building up of more record sales.
equipment. Entering the main floor was like going
Paine
Tells
of
Idealism
in
the
Trade
After Mr. Paine 's address, Mr. Andrews spoke of
into a conservatory, with costly and handsome flothe importance of music in national life and then
The next speaker was John G. Paine, of the Legal
ral pieces from business friends throughout northintroduced George W. Pound, general counsel and
Department of the Victor Talking Machine Co. Mr.
ern New York almost filling the central open space.
manager of the Music Industries Chamber of ComPaine based his talk upon the fact that many dealBanquet at Lafayette Hotel
merce. Mr. Pound, who by the way, is a native
ers had been associated with the Victor product so
After the general inspection of the building durof Buffalo., told how before the war the value of
long
and
so
intimately
that
they
had
in
a
certain
ing the afternoon, the guests, to the number of 150
music was not fully appreciated in America, and
measure lost their full appreciation of the wonderful
or more were escorted to the Lafayette Hotel, nearby,
how it was necessary to conduct a strenuous fight
character of their product, the gains that had been
where an elaborate banquet was served to the accomto prevent the Government from ranking it as a
made,
and
the
opportunities
that
the
handling
of
paniment of the jasziest of ja;z music played by the
Victor machines and Victor records had offered to
non-essential at the outbreak of the war. The high
Franklin Club Ja;z Band. A private dining room
(Continued on Page 149)
them.
Mr. Paine outlined the various qualities
had been provided and the menu was of a length
and character that indicated that C. N. Andrews,
as master of ceremonies, had not in any sense been
influenced by the high cost of living when he placed
the order.
THE
DIRECT
LINE
After the banquet the guests adjourned to the
Andrews Building, in order that they might listen
to the array of speakers who had graced the occasion
PHOENIX
TRADING
COMPANY
by their presence.
1265-69 BROADWAY,
NEW YORK CITY
Harold D. Smith on Andrews' Progress
After a few selections by the orchestra, C. N.
Andrews welcomed the guests officially, with a few
Quality Merchandise
Service the Best
well chosen words, and then called upon Harold
D. Smith, traveling representative of the Victor Co.
Manufacturer's Representatives
Mr. Smith touched on the rapid development of the
Andrews business, and paid a high tribute to the
rompany for the purchase and occupancy of the
Import
Domestic
Export
new building. As to the Victor dealers, Mr. Smith
advised that they make their establishment as atRepresenting
tractive and serviceable as possible through the instal ation ofa sufficient number of booths, the organization of a good sales force, and the installation
Jones Motrola, Brilliantone Steel Needles, RepeatOgraph, Pla-rite Needle, Ever
Ready File for Victrolas. Peerless Record Album, Wall Kane Needle, National
of a system for the rapid handling of records. Advertising bywindow displays, a good sign over the
Toys, Violaphone Needle, Haag Files for Edison Phonographs, Lansing Covers
door, and space in the newspapers, was also possible,
for Piano ft Phonographs, Gilbert Record Brushes, Reincke-Ellis Delivery Bags
he stated.
ft Supplement Envelopes, New England Talking Machine Co., "Perfection ft
Ehlers Talks on Cabinet Construction
Universal"
Arms for Edison Phonographs. Globe Decalcomanie Supplies
and DiamondTone
Points.
The next speaker was H. C. Ehlers, of the H. C.
Ehlers Co., Dunkirk, N. Y., who spoke on the quality
and style of Vietrola cabinet work. He stated that
FRANKLIN
PHONOGRAPHS
having had considerable experience in the furniture
field he felt qualified to say that Victor cabinets
are made of the best wood, properly seasoned, and
America's Newest Talking Machine
admirably put together. The designs of the cabinets,
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motor.
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Furthermore,

the Fulton

is sold under

the following

GUARANTEE

"ALL FULTON products are made by expert workmen in a shop properly equipped. All material is purchased with full knowledge of the requirement of each part. Therefore, the Fulton Bros. Mfg. Co. unhesitatingly guarantee all their products against any defect in material and workmanship and will replace any
part returned to the factory and found by them to ba defective.
This guaranty does not cover the wear from long use, accident or abuse which will result inevitably in any
mechanism. This guaranty does not cover spring breakage, although the use of our winding device, if undisturbed, will prevent the breakage of springs unless the material is defective. Therefore, it is our policy
to be much more liberal in the matter of spring replacement than any other manufacturer can afford to be.
Owing to our standard of excellence in equipment, material and personnel and our established superiority in
design it is our intention that this guaranty shall cover everything that is implied in our claim as follows:
THE FULTON MOTOR IS THE BEST PHONOGRAPH MOTOR MADE."
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THE
EVENT

position now held by music as a result of the benefits that offered during the period of hostilities was
also emphasized by the speaker, who further told
of the value of organizing for the spreading of
music propaganda. He explained how different
musical organizations had brought opera into their
communities and music into the schools, and declared in closing that the value of educating the
people to the part that music plays in life, would
make life more worth living.
After the various speakers had concluded, there
was another concert by the orchestra after which
the various guests departed for their homes fully
impressed with the general progressiveness of the
Andrews organization and with the bright future
before it.
Booklet Sets Forth Andrews' History
Each guest before leaving was presented with
an elaborate and most attractively gotten up booklet,
telling something of the history of the Andrews
establishment, which was founded in Syracuse by
W. D. Andrews in the early 90 's. The Buffalo
house was established by C. N. Andrews in 1906,
and its progress during the intervening years has
made possible the maintenance of the building just
purchased. In the booklet was shown views of the
building itself, and the various departments included therein, the pictures serving to prove more
emphatically than words the effort that had been
put into the laying out of the building to render
the best service possible for Victor dealers. Among
those present were:
C. B. Anderson, Indianapolis
Talking Machine Co., Indianapolis; C. N. Andrews,
C. Wright, G. W. Blanck, F. P. Desser, A. W.
Eiseus, C. M. Logan, J. H. Wills, of W. D. and C.
N. Andrews, Buffalo, N. Y. ; W. D. Andrews and
Eoy Scroxton, W. D. Andrews Co., Syracuse, N. Y.;
C. C. and S. H. Andrus, C. C. Andrus, N. Tonawanda,
N. T.; E. E. and F. A. Armstrong, F. A. Arm- j
strong & Sons, Athens, Pa.; J. A. Bartholomew,!
Ashtabula, O.; C. Bellanca, C. Bellanca & Son, Buffalo, N. T. ; J. A. Bement and H. W. Brooks, Bement
& Brooks, Springfield, N. Y.; J. A. Benjamin, W F.
and J. A. Benjamin, Eushford, N. Y.; C. K. Bennett, Eclipse Musical Co., Cleveland, O.; K. A.
Berlin, Buffalo Music Co., Buffalo, N. Y.; A. V.
Biesenger and E. B. Burley, Burley & Biesenger,
Buffalo, N. Y. ; Edward Lyman Bill, Talking Machine World, New York; H. T. Bramer, Attica, N.
Y.; W. J. Bruehl and B. E. Neal, Neal, Clark &
Neal, Buffalo, N. Y.; C. L. Burkhardt and G. J.
Mitchell, Mitchell Hardware Co., Ashtabula, O.; E.
J. Cannon, Niagara Falls, N. Y. ; A. G. Clark and
H. A. Smith, Jr., Clark Music Co., Buffalo, N". Y.;
H. B. Clark, Buffalo Talking Machine Co., Buffalo,
N. Y. ; J. C. Cottrill, Cottrill & Cottrill, Arcade, N.
Y.; E. W. Crowell, Bradford, Pa.; .J. D. Daniels,
Albion, NY.; W. H. Daniels, C. H. Heinike and -I.
E. Huber, Denton, Cottier & Daniels, Buffalo, N. Y.;
C. Fred Danielson, Danielson Music House, Jamestown, N. Y.; G. W. Deetz, Temple of Music, Seranton, Pa.; H. C. Ehlers, H. C. Ehlers Co., Dunkirk,
N. Y.; A. W. Erion, Erion Piano Co., Buffalo, N.
Y.; W. C. Erion and F. C. Kraft, F. Erion Co.,
Buffalo, N. Y. ; E. C. Emens and A. D. Houek, Houck
& Emens, Buffalo, N. Y.; C. E. Fales. E. T. Bates
Co., Union City, Pa. ; F. C. Faweett, Hammondsport,
N. Y.; J. J. Federman, Clifton Furniture Co., Cleveland, O. ; E. A. Friedlander, Bailey Co., Cleveland,
O.; C. C. and P. Froehley, of J. Froehley & Sons
Angola, N. Y. ; G. A. and T. A. Goold, Goold Bros.,
Inc., Buffalo, N. Y.; W. F. Gould, Buffalo, N. Y.;
G. H. Graf, Geo. H Graf & Co., Dunkirk, N. Y.; J.
Hackenheimer and H. N. Wahl, C. Kurtzmann & Co.,
Buffalo, N. Y. ; W. P. Hall and E. H. Overton,
Overton & Hall, Westfield, N. Y.; C. H. Hammond,
Eichardson & Hammond, Middleport, N. Y. ; Glad
Henderson, New York; W. B. Herbert and C. E.
Siegusmand,
Buffalo, N. Y. ; V. B. Holcombe,
Dushore, Pa.; A. C. Hollenbeck, Akron, N. Y.; H.
W. Hutehens, Hutchens Piano House, Loekport, N.
Y.; A. Jenks, A. H. Jenks & Son, Mt. Morris, N.
Y. ; C. and M. J. Kaeppel, Kaeppel Piano Co., Buffalo, N. Y.; N. Koskie, Koskie Music Co., Hornell,
N. Y.; H. B. Kurtz, Conneaut, 0.; J. C. Langeland,
M. Doyle Marks Co., Elmira, N. Y.; C. Liske, Buf-
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falo, N. Y.; S. D. MacDowell, Addison, N. Y.; A.
Maisel, Buffalo, N. Y.; B. F. Marks, Barker, N. Y.;
D. J. McGuire, Tuttle & Bockwell, Hornell, N. Y.;
I. and L. Melzer, I. Melzer & Co., Inc., Buffalo, N.
Y.; V .W. Moody and O. L. Neal, Buffalo Talking
Machine Co., Buffalo, N. Y.; J. Ohlin, O. Stranburg, Stranburg Music Co., Jamestown, N. Y.; E.
D. Owen, Mansfield, Pa.; J. G. Paine and H. D.
Smith, Victor Talking Machine Co., Camden, N. J.;
G. W. Pound, Music Industries Chamber of Commerce, New York; J. M. Quirk, Batavia, N. Y.;
J. M. Eae, G. & J. M. Eae, Niagara Falls, N. Y.;
C. and H. A. Bernhardt, H A. Bernhardt & Son,
Buffalo, N. Y. ; C. B. Eichardson, Eichardson &
Hammond, Middleport, N. Y. ; L. M. Bumsey and
A. B. Watrous, Watrous & Bumsey, Perry, N. Y. ;
F. E. Eussell, J. N. Adams & Co., Buffalo, N. Y.;
J. W. Eussell, Stranburg Music Co., Oil City, Pa.;
A. F. and S. J. Schwegler, Schwegler Bros., Buffalo, N. Y.; L. K. Scott, Wm. Hengerer Co., Buffalo, N. Y.; C. E. Smith, Tonawanda, N. Y.; G.
Steffen, Steffen's Music Store, Loekport, N. Y. ;
L. W. Steuter, H. Steuber & Son, Leroy, N. Y. ;
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L. F. Stevens, Friendship, N. Y.; H. D. Towne,
Eobert L. Loud Co., Buffalo, N. Y.; G. H. Van
Keuren, East Aurora, N. Y.; George J. Veach, Oil
City, Pa.; C. Willard, Willard Music House, Olean,
N. Y.; G. J. Winter, Winter Piano Co., Erie, Pa.;
and W.
land, O. L. Zinner, Clifton Furniture Co., CleveC. K. WOODBRIDGE

C. K. Woodbridge, sales manager of the Dictaphone division of the Columbia Graphophone Co.,
New York, was elected secretary-treasurer of the
National Office Appliance Manufacturers' Association at the annual meeitng held recently at
Atlantic City. Mr. Woodbridge has been associated with the Columbia Co. for the past year,
and prior to that was for many years with the
Oliver Typewriter Co.
For advertising purposes in street crowds a
Frenchman has mounted a phonograph in a ease
resembling a camera.
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Makes any disc record playable on the new Edison Disc Phonograph.
folder and attractive quantity prices.

Write for

Address All Inquiries to Chicago Office
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COMPANY

Sales Office— 429 S. Wabash Ave. — CHICAGO, ILL.
Factory— 1108 W. 9th St. — CLEVELAND, OHIO
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Sales Grow in Volume Because of Advertising —
Bonus for Famous & Barr Employes — New
Pathephone Distributors — Miss Merritt New
Manager of Scruggs, Vandervoort & Barney
Department — Other News.
Co.'s Victor
St. Louis, Mo., October 10. — After spending all
of August and most of September in building up
their stocks to meet the anticipated big fall and
early winter business, St. Louis talkiug machine
dealers cut loose Sunday before last with a broadside of advertising which threatened to clean out
their accumulated stocks in short order. It looked
like a concerted move, but more likely each one
thought to steal a march on the others and each
of the others had the same thought at the same
time. Or it may be that clever advertising men
played one against another. However it came about,
there was more talking machine advertising in one
issue of the Sunday papers than there had been in
weeks before. And the result was that the sales
made such encroachments on the hoarded stocks
that most of the dealers stayed out of last Sunday 's
papers. The Aeolian Co. came to the front with a
mid-week full page announcement of the Vocalion
and the Vocalion record, in which the record, pictorially at least, overshadowed the machine, a huge
record occupying the greater part of the page.
Whether advertising is to be thanked for it or not
the business in machines and records was heavy in
the latter part of September and October followed
without any diminution of sales. All dealers are faced with the certainty of not having
enough stock to meet the demand between now and
Christmas, notwithstanding that there has been an

Graphophone
NEW YORK

improvement in the volume of the shipments. The
chief lack is going to lie in the finest and most
costly machines.
Miss Lorraine Merritt has been appointed manager
of the Victor department of the Scruggs, Vandervoort & Barney Dry Goods Co. She has been first
assistant for the past stx years. The appointment
follows the resignation of C. S. Hammond, who was
manager of both the piano and talkiug machine departments. The departments are now separate, with
a manager over each. Russell Elam is the new
manager of the piano department.
Mark Silverstone, president of the Silverstone
Music Co., has returned from Mackinac Island,
where he spent several weeks.
Employes of uie talking machine department of
the Famous & Barr Co. participate in a bonus distribution, which the house has announced to take
place January 31. Those who have been there since
1918 will receive a month's extra pay, those who
have been there one year will receive three weeks *
extra pay, those who have been there since July
will receive two weeks' extra pay and those who
have been there from October will receive one
week's extra pay. Most of the employes of the
talking machine department have been there the
maximum period.
M. I. Maier, formerly with the Smith-Reis Piano
Co., has taken a position with the Tri-States Co.,
wholesale talking machines, in the Victoria Building.
R. R. Connor, formerly with the Aeolian Co., has
taken a position with the Silverstone Music Co.
The distributing agency for the- Pathephone has
1 een changed from the Hellruiig & Grimm Co. to
the Rice-Stix Dry Goods Co. The department at
the Rice-Stix store is in charge of William Heiner.
The Hellrung and Grimm Co. will continue as re-

Co

tailers of the Pathe
supervisor of the
New York, effected
J. M. Dick, who

line. O. M. Kiess, general field
Pathe Freres Phonograph Co..
the change.
travels in Kentucky, Tennessee

and Mississippi for the Columbia Co., was married '
a few days ago to Miss Emily Topping of Grand
Rapids, Mich. They will live in Memphis.
W. C. Reinhardt, former president of the Kirehner
Piano Co., Memphis, Tenn., which was sold recently
to the O. K. Houck Piano Co., has opened an exclusive Columbia store in the Peabody Hotel Build
ing, Memphis, under the name of Reinhardt, Inc.
He has been in the music business for eighteen
vears.
ORGANIZE

NEW

COMPANY

Dr. R. E. Faldl, well known in the local talking machine trade, and Albert Gumble, prominent song writer, have organized a new company
which will be known as the Allied Phonograph
& Accessories Corp., with headquarters at 145
West 45th street, New York. The company will
handle the entire output of three eastern manufacturers of machines, motors, tone-arms and
other parts, and Dr. Faldl will be in charge of
sales. Mr. Gumble is the composer of a number
of popular hits, including' '-'There's a Little
Lump of Sugar Down in Dixie ' ' and ' ' Alexander 's Band Is Back in Dixie Land. ' '
The Sawkins Piano Co., of Alma, Mich., have
leased the store adjoining the one they have had
for several years, and joined it with an archway to
their room, giving them a fine double room for
their
ness. talking machine, piano and sheet music busi-

llYOIt,
is the last word in the refining of high-grade oils, for every impurity is taken from it, leaving nothing but what is required to
keep machines in perfect condition, being combined of four oils
perfectly blended.
Will not Gum, Chill or become rancid; is free from acid. It is colorless and has
no sickening smell, being absolutely odorless.
" The finest and most delicate pieces of mechanism do not prove
efficient unless properly lubricated. Skill, Genius, Invention and
Workmanship must have the proper Oil. Stop and consider this
when you have to buy an Oil for household use."
Hundreds of satisfied customers have written us that they would never use anything else for
Talking Machines, Graphophones, Phonographs and Sewing Machines
Q/YOIL will lubricate the machinery and polish all woodwork
NYOIL is put up in the follow^ni *t7<
No. 32 (Can) 1 Quart
No. 123
" 1 Gallon
No. 540
" 5 Gallon
—
«y

and can be obtained of any "Up-to-date" Talking Machine Dealer in the world,
and is manufactured by Wm. F. Nye, who for 50 years has made 80% of all the
Watch, Clock and Chronometer Oil that is used in America.
WM.

F. NYE,

NEW

BEDFORD,

MASS.,

U. S. A.

NYOIL U put up in the following sizei :
No. 1 Bottle I ounce
No. 4 " 3 ounces
No.. 8 " 8 ounces
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The

experience of these dealers covers a wide range in the talking machine field and after having subjected the Metro to exhaustive tests they are enthusiastic over the exquisite reproduction
of voice — the beautiful appearance of the cabinets — the fine workmanship — and last but by no
means least, the reasonable prices and discounts.
The spontaneous success of the Metro has proved that
our product
is the genuine article — the cause of admiration to all who hear it.

Come and hear it now. Do not delay. Our salesrooms are conveniently located to the Hudson
Terminal, all three of the New York subways, all of the elevated railroads and street cars. Perman

haps you would
2277.

prefer to make

an appointment

for a private demonstration.

If so, call Beek-

You know of the shortage of phonographs — and with Christmas time ahead of us, now is the time
to place your orders.
We will guarantee shipment of machines before Christmas on all orders
accepted within the next month.
Variety of styles retailing up to $200.
Write

for exclusive

agency

in your territory

SALES ROOMS
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Early Closing Saturdays Advocated in Twin
Cities — Larger Victor Shipments Reported —
Sommers & Co. Take on Player Rolls — Edison
Goods Arriving — Miss Rhetts a Visitor

"

Cleans
R.EVIVE.T
Preserved

Order

NEEDS

any

of

Jobbers

CALIFORNIA
94£ Market St., San
S. Gray,
WalterI^rEinci
sco
Chas. H. Yates, 311 Laughlin Bldg., Los
Angeles.
IDAHO
Chastain's, Inc., Lewiston.
ILLINOIS
Supply Co., 57 E. Jackson Blvd.,
Arrow Chicago.
MICHIGAN
H. N. Ness Co., Inc., Detroit.
MINNESOTA
Beckwith, O'Neill Co., Minneapolis.
MISSOURI
K. C. Phonograph Service Shop, 1329 E.
Eight St., Kansas City.
MONTANA
Orton Bros., Butte.
NEBRASKA
Mickel Bros, Omaha.
OREGON
Accessories & Supply Co., PortPacific land.
M. Seller & Co., Portland.
Blumauer-Frank Drug Co., Portland.
PENNSYLVANIA
The Reed Co., Pittsburg.
WASHINGTON
Joy Manufacturing Co., Seattle.
WISCONSIN
Gether Piano Co., Milwaukee.

sent anywhere upon rebottle price
Sample
of 50c. Price to
ceipt of retail
dealers: ?4.00 per dozen— less 10% in
gross lots. We pay halg the freight to
all points east of the rocky mountains
from Portland. Special discount to jobbers.

WAX -WILSON COMPANY
204-5-6 Fenton Building
PORTLAND, OREGON
Exclusive distributors for the United
States and Canada.

Minneapolis and St. Paul, Minn., October 8. —
Early closing Saturdays is being agitated among
the music merchants of Minneapolis, and the
movement is likely to spread to St. Paul. Following a suggestion of the Minneapolis Retail Merchants' Association the department stores of Minneapolis have decided to close at 6 p. m. Saturday
all the year around. This means that the Victrola departments of the L. S. Donaldson Co.,
Powers Mercantile Co., and the Dayton Co., will
be closed every evening in the year. The Metropolitan Music Co., and the Minnesota Phonograph
Co., have announced that they will get into the
early Saturday closing without any more ado and
put their intention into effect Sept. 25.
Talking machine distributors are on beds of
thorns these days. The retail dealers from every
part of the Northwest are desperate through their
inability to obtain machines and what they say
to the distributors is not to be repeated in a high
class trade paper.
Victor goods, are coming to the Northwest in
more generous quantities than for some months.
Doubtless the management of this big concern is
well informed as to the conditions in the Northwest and are straining every nerve to afford relief, but if they could hear the wails and lamentations of the talking machine dealers of the twin
cities the}- would strain another nerve or do something else. But it is some satisfaction to know
that the shipments of Victor products are somewhat heavier and George Mairs, talking machine
director for W. J. Dyer & Bro., and the Beckwith
O'Neill Co. Minneapolis .are increasing sales.
A distinguished Victor emissary was in the twin
cities during the week of Sept. 20-26 in the person of Miss Edith Rhetts of the educational department. She was one of the principal speakers
at the session of the Minnesota Federation of
Women 's clubs in Little Falls, giving the members of that organization some ideas of musical
appreciation. Dudley Crafts Watson of Milwaukee, a noted art critic managed to put in some
good words for the world famous Victrolas which
no doubt was appreciated by Miss Ehetts, as she
was not in position to ' ' talk shop. ' '
Manager Jay H. Wheeler of the phonograph
department of G. Sommers & Co., Pathe distributors, recently has added a player roll department
in order to keep more busy. George L. Ames, sales
manager for the United States Music Co., recently
visited the twin city player dealers and spent
considerable time with Mr. Wheeler. He was
followed by George W. Lyle, assistant to the president of the Pathe Co., who stopped in the twin
cities a few days on his way East after making
the grand rounds of the United States, around the
, rim as the aviators say.
Laurence H. Lucker distributor for the Edison
has been somewhat appeased by the receipt of
several heavy shipments of Edison goods. If the
instruments will only come as they did for a little
while, Mr. Lucker believes that he may pull
through to the holidays without losing an irreparable number of friendships. It will be hard
at the best.
Foster & Waldo, who are advertising heavily in
the daily papers never fail to give due prominence to the Sonora lines. These instruments with
the graceful and classy lines of their cases will
continue to grow in popularity in this territory,
in the opinion of F. & W.
W. L. Sprague, of the Columbia, is conducting
n very active Columbia propaganda from his new
headquarters, the largest and most modern phonograph distributing center in the entire Northwest. Like many others in the business he can't
even keep a line of sample machines on his display floors, and must sell by catalogue illustrations. But then the dealers are so eager for
Grafonolas that they are glad to take anything
that the Columbia company is willing to part with.
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forsecond to none. A
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that permits the
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with an almost automatic adjustment.
Look into these and other
strong selling features that make
the Regina the most desirable
Phonograph to handle.
And
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$1,500,000
General

Phonograph

First Mortgage

Corporation

7% Serial Gold

Notes

Interest payable semi-annually, April 1 and October 1. Principal and Interest payable in United States gold
coin at The Harriman National Bank, New York City. Coupon Notes in denominations of $1,000 registerable as to principal only. Due in five equal annual installments, October 1. 1920, to 1924 inclusive.
Interest payable without deduction of any Normal Federal Income Tax not to exceed 2%, and any
State Income Tax not to exceed 2%.
THE HARRIMAN

NATIONAL

BANK, TRUSTEE

Redeemable in whole or in part at 105% and accrued interest at the option of the
Company on not less than thirty days' notice.
The President of the Corporation, Mr. Otto Heineman, has summarized his letter to the bankers
in reference to this note issue as follows:
Corporation: The General Phonograph Corporation will be the largest manufacturer ofphonograph supplies in the United States. The Companies acquired
by the Corporation equip with their motors, tone arms and sound boxes, the
phonographs of not less than 75% of the independent American manufacturers of phonographs, of which there are about 1,200. The output of
phonograph needles comprises more than one-third of the total sale of that
article in the United States.
Security: These notes will be secured by a closed first mortgage on all the real
estate, plants, machinery, and equipment, now owned or hereafter acquired
by the Corporation, and by pledge of the capital stock of all subsidiary
companies.
Net tangible assets as of July 31st, 1919, of the combined Companies
after applying the proceeds from the sale of these Notes, but .exclusive of
patents, trade marks and good will, were $3,426,683.
Earnings:
at an
these
at an

Net profits for the period January 1st, 1916, to July 31st, 1919, were
annual rate of over three and one-third times interest requirements on
Notes; for the seven months ended July 31st, 1919, net profits were
annual rate of ten times interest requirements of this Note issue.

Purpose of Issue: Proceeds from the sale of this issue of Notes will be used to
pay all mortgage indebtedness of the Otto Heineman Phonograph Supply
Company, Inc., to complete the construction of the new factory, and to
provide additional working capital.
MATURITIES
$300,000
300,000
300,000
300,000
300,000

due
due
due
due
due

October
October
October
October
October

1,
1,
1,
1,
1,

1920—100
1921— 99^
1922— 99^
1923— 99M
1924— 99

AND
and
and
and
and
and

PRICES
interest,
interest,
interest,
interest,
interest,

yielding
yielding
yielding
vielding
yielding

about
about
about
about
about

7.00%
7.14%
7.19%
7.22%
7.24%

Legal proceedings
the issue& ofKraus
the abate
NotesBankers
a'e being
by Messrs.
Chadbourne.
& Jaeckel inandconnection
Messrs. with
Wesselman
jor the
and passed
Messrs.uponSchechter
& Lotsch
for the Hunt
Corporation.
Audit by Messrs. Price. Walerhouse & Co.. Certified Public Accountants, of New York. Appraisal of the properties
by Messrs. Ford, Bacon & Davis. Engineers, of New York.
Merrill, Lynch & Co.
Members New York Stock Exchange
m
New York
Chicago
Detroit Los Angeles

Kelley, Drayton & Co.
Members New York Slock Exchange
40 Exchange Place
New York City

Harriman & Company
Members Nsw York Slock Exchange
111 Broadway
New York City
Alt state mcnts herein are based on information which we regard as reliable, and, while we do
not guarantee them, they are the data upon which we hate relied in the purchase of these notes.
All of these notes having been sold, this
advertisement appears as a matter of record.
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Mr.
Balcombe also referred hopefully to the settlecountry)
ment in the near future of the labor troubles in his

ASSOCIATION

Twenty Talking Machine Manufacturers Meet in Toronto and Organize With W. D. Stevenson as President— Great Showing of Talking Machi le Men Present at King Edward Hotel
Legislation and Tariff Committee — Messrs.
Wright, Murray and Stanton.
The firms represented and those present were:
B. G. Teeple, Geo. McLagan Furniture Co., Ltd.,
Stratford; T. Montagnes, I. Montagnes & Co.; E.
H. Van Gelder, Minerva Phonograph Mfg. Co., Ltd. ;
O. C. Dorian, Pathe Freres Phonograph Co., Ltd.;
A. E. Landon, Columbia Graphophone Co.; T. Nash,
Berliner Gramophone Co., Ltd, Montreal; R. H.
Murray, Berliner Gramophone Co., Ltd., Montreal;
Jno. E. Hoare, The Cecelian Co., Ltd. ; W. E. Worth,
The Cecelian Co., Ltd.; J. D. Ford, The R. S. Williams & Sons Co., Ltd.; S. J. Cook, The Geo. McLagan Furniture Co., Ltd., Stratford; E. C. Scythes,
Nordheimer Piano & Music Co., Ltd., Stratford;
Claude A. MeMurtry, Gold Medal Furniture Mfg.
Co., Ltd.; James Pollock, Pollock Co. of Canada,
Ltd., Kitchener; Jno. Robson, Mason & Risch, Ltd.;
W. Coburn, Canadian Symphonola Co., Ltd.; J. C.
Rennie, Curtiss Aeroplanes & Motors, Ltd.; W. H.
Merritt, Imperial Phonograph Corp., Owen Sound;
F. A. Trestrail, Musical Merchandise Sales Co.; W.
D. Stevenson, Starr Co. of Canada, London; John
A. Fullerton.

Toronto, Can., October 5. — Following a dinner
at the King Edward Hotel on September 25, a newindustrial organization to be known as the Canadian
Phonograph Manufacturers ' Association was organized. Representatives of twenty manufacturers met
and elected the following officers: President, W. D.
Stevenson, of the Starr Co. of Canada, London, Out
vice-president, O. C. Dorian, of the Pathe Freres
Phonograph Co. of Canada, Ltd.; secretary, J. A.
Fullerton; treasurer, S. L. Cooke, of the George McLagan Furniture Co., Ltd., Stratford, Ont. One of
the most important committees appointed was that
which will deal with exports, for a wide field is open
to Canadian manufacturers within the empire. The
annual dues have been placed at $25.
The executive committee is to consist of the chairman of the standing committees, which are export
trade, exhibition, nominating, finance, legislation and
tariff committees, as follows:
Export Committee — Messrs. Montagnes, Pollock
and Eobson.
Exhibition Committee — Messrs. Ford, van Gelder
and Teeple.
Finance Committee — Messrs. Hoarde, Merritt and
Puckett.
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Period Designs Growing in Favor Throughout Ontar io — Some Exhibition Aftermath — Prominent Columbia Men in Toronto — James P. Bradt Gets Great Send-Off— News Items of Interest
Toronto, Ont., September 19. — J. E. Jarvis, of
399 Shaw street, and A. Plumstead, of Paris, Ont.,
were the winners of the two $150 scholarships in the
amateur singing contest at the recent Canadian National Exhibition.
In announcing the winners, Dr. A'ogt paid high
tribute to the enterprise of the talking machine
companies which had inaugurated the competition.
Just what proportion of the sales in Canada are
period designs is pretty hard to estimate. But there
is no uneertaininy as to the increasing demand for
these types of instrument Some dealers are enthusiastic over the prospects. They feel that in
approaching a man who has spent several hundred
dollars in furnishing a parlor in Queen Anne, Louis
XVI, William and Mary, Sheraton or some other
period, they have something worthy of his home
from the standpoint of cabinet work as well as a
musical instrument to offer him. Naturally as the
★»n»»t»»8>»»8»»»t»m«t

SOME

OF

OF

in Queen City he was the guest of C. J. Pott, Canadian salemanager of the General Motors Corporation, whose Heineman-Meisselbach motors Mr. Balcombe has the agency in England for. He expressed
himself to your correspondent as being greatly impressed with the spirit and business activity of
Canada. He was also of the opinion that a strong
connection could be established for exporting phonographs and musical instruments to Britain, were
it not for the high tariff and transportation costs.
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TALKING

for Samples,

MUTUAL

WEST

sales of period designs to the more prominet citizens of any town increase, other people in more modest circumstances will desire the same style.
The Record Lite and the Jones Motrola are now
available to the Canadian trade through His Master's Voice, Ltd., Toronto, Ont., who are sole Canadian distributors.
A. J. Balcombe, of City Road, London, England,
was a recent visitor to Toronto and New York. While

Marion Dorian, treasurer of the Columbia Graphophone Co., New York, recently stopped off at Toronto on his return from a holiday trip down the
St. Lawrence with Mrs. Dorian to visit their son,
Otis C. Dorian, general manager of the Pathe Freres
Phonograph Co. Mr. Dorian visited the Fair and
was particularly pleased with the phonograph exhibits, which he considered very creditable to Canada and to the industry over here.
H. J. M. Gloeckler, music dealer of Saskatoon.
Sask., visited this city during the exhibition. The
Gloeckler Store features ' ' His Master 's Voice ' ' records and Gerhard-Heiutzman phonographs. Mr.
Gloeckler is very enthusiastic over the showing made
by the hiking machine branch in the demand for
records of the better music.
When the boys at "His Master's Voice" stand at
the Toronto Fair presented a canary choir they attracted ahuge crowd wdiich thoroughly enjoyed the
startling and mystifying effect of six different Victrolas playing at once, each, with a bird record. The
canaries in cages that formed a part of the decorative scheme of the exhibit joined in. The records
played were the numbers 45117, 45061, and 17735.
Employes and members of the Brunswick-BalkeCollender Co. of Canada, Ltd., makers of the Brunswick phonograph, recently held their first annual
picnic at Grimsby Beach.
Arthur Mandy, formerly manager of the Phonograph Shop in Ottawa, Edison and Columbia dealers, is back again in his old civilian position. He
was absent for the past three and a half years, having served for this period in the Navy, in which
he was an officer.
F. S. Whitten, president of the Columbia -Co.,
New7 York, recently spent a day in Toronto at the
Canadian branch of this firm. This was Mr. Whitten's first visit to Toronto in his present capacity.
He was accompanied by H. L. Wilson, general manT. C. Roberts, chief engineer, and Mr. Moore, head
of the cabinet department.
H. R. Braid, of I. Montagnes & Co., Canadian distributors of the Sonora line, returned to Toronto
from a trip West in time for the Exhibition opening.
Mr. Braid went as far as Winnipeg, in Sonora interests, and was agreeably impressed with this at*
goahead city and the energetic dealers who are making
it so important a musical center.
The staff of the Musical Merchandise Sales Co.,
Canadian distributors of the Brunswick phonograph,
{Continued on Page 159)
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TORONTO A BUSY TRADE CENTER
(Continued from Page 157)
WHY
The RE-CALL?
Manufacturers of highBecause- it recalls with accuracy the. Masterpieces nf all the great artists as well
grade than
cabinetforty
workvears.
for
more
as all the musical and son};' hits of the
season.

are now comfortably settled in their new quarters
at 819 Yonge street. They report a good demand
for Brilliantone needles, for which they have the
agency.
I. Montagues, of I. Montagues & Co., Canadian
distributors of Sonora lines, has returned to Toronto
from a visit to Holland. Mr. Montagues was accompanied byMrs. Montagnes and their little daughter, and paid their first visit in five and one-half
years to their old home in Antwerp.
C. A. Grime, 911 Kent Building, Toronto, Out.,
has been appointed Canadian selling agent for Triangle tone-arms. Magnedo needles, the new Dayton
motor and the Supertone needles. They are also
the Canadian representatives for the Plaza Music Co.
R. H. Murray, manager of the promotion and

It plays airy record made without
changing the soundbox. Furthermore,
the excellence of its finish makes it an
ornament in niiv home.
Tcrriinry behip allot led to active dealers.

some club bag. The presentation was made by Mr.
Grayson. The genial Jimmie was for once completely lost for suitable words to express himself,
but made a very feeling acknowledgement of the
A party of Mr. and Mrs. Bradt 's personal friends
accompanied them to the Union Station to see them
gift.
off. They were supplied with quantities of confetti,
with which they showered the departing couple, and
quite
trip. naturally the other passengers on the train
carried a newly married couple oft on a honeymoon
Mr. Bradt received telegrams and letters from
all sections of Canada expressing regret at the severance of business relations and wishing him all kinds
of joys for the future. One admirer wrote:

J. C. Cornelius, manager of the phonograph department of Mahood Bros., Kingston, Ont., has been
successful in impressing upon the faculty of the
Louise School in Kingston the importance of music
in the school and has sold a Brunswick phonograph
to that educational institution.
Ed Findlay, of I. Montagnes & Co., died recently.
He was a brother-in-law of H. R. Braid of the same
firm. Mr. Findlay was well and favorably known
to a wide circle of friends who deeply deplore
his untimely passing. He is survived by a widow.
Charles S. Croyell, president of the Adams Furniture Co., Columbia dealers in this city, died recently.
It was recently announced that James P. Bradt
had resigned from his position with the Columbia
Co. Mr. Bradt has been with the Columbia Co.
for the past twenty years and numbers a host of
members of the trade among his friends, Mr. Bradt
will remain with the company. in an executive capacity, which will be decided later.

EXPANSION

Thirty Million Needles
Per Month within the near future, and must
arrange to sell them, and can quote prices
as follows: For Immediate Delivery
10 thousand lots . . 45c per thousand
100 thousand lots . . . 43c per thousand
500 thousand lots . . . 42c per thousand
1 million lots
39c per thousand
5 mil'ion lots
33c per thousand
CO.
LUCKY 46 "13"
PHONOGRAPH
East 12th
Street, New York
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A specialwere
reception
markedto visitors.
the "openings, whei
souvenirs
distributed
This now gives this firm two stores devoted b
lecords, the new store being a fully equipped Co
himbia Grafonola salesroom and record department
while Edison products are well rej resented witl
demonstration booths and stock on the Stanley stree
. side.
The MeCaw-Bissell Furniture Co., Sherbrooke
Que., are most enthusiastic Aeolian-Voealion boost
ers and are utilizing every legitimate mode of adver
tising, street car, newspaper, theatre programs, etc.
to promote the interests of this make. To dab
their efforts have been most successful and they an
looking forward to a nice business this winter.

RENE
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Parts

PARTS,

NEEDLES

MANUFACTURING

MONTVALE,

LAYTON

1'. E. Layton, who began the business nine years

Machine

and

OF THE

ago.
in their new wing great care and thought has
been given by the architect to the comfort of the
patrons. S] ecially ventilated tone booths have been
constructed, well-appointed rest-rooms erected, etc.
In addition to the added space, which now makes
twenty sound-proof record demonstration booths on
the ground floor, where more customers may be accommodated, their show windows have been increased
by an additional twenty-five-foot frontage on St.
Catherine street, giving them one of the largest
show windows devoted to musical merchandise in the
Dominion of Canada.

retiring manager and presented him with a hand-

STEEL
NEEDLES
We are contemplating closing a contract for

Write far particulars

"So Long, Jimmie!"
"We have wintered you and summered you.
And we've found you on the square;
When a little boost was needed
We
have always found you there
" There's
a little way about you,
AWhen
way wewe're
miss
havegoing
to dotowithout
you,
And that way is simply this:
"There is nothing of you vellow,
Every inch of you is white;
?ou are nothing but a good fellow.
Every ounce of you
is right.
God bless you by making your future bright."
A recent AVestem trade visitor to Toronto was
T. A. Switser, of Swiber Bros., Ltd., who just recently severed his connection with Fletcher Bros.
Ltd., to open up business in Vancouver with his
brother. They have secured "His Master's Voice"
records and Sonora phonographs, with both lines of
of which Mr. Switzer is quite familiar.

BROS.

BUSINESS

IN

MONTREAL

Now Control Two Stores, One Devoted to Edison G 30ds, the Cther to Columbia Giafonolas N F
Rowell's New Post — Brunswieks for Steam =hips — Souvenir Record for Prince of Wales
A young blind man in Halifax, N. S., is working
Montreal, Can., October 10. — Trade in talking
on a rather novel device that serves to carry the
machines and records continues strong and expanreproduced sound upward instead of downward, as
sion seems to be the keynote of business with all
in
all the present talking machine models. This, todealers. One of the most important moves is the
gether with the removal of all angles in the horn,
addition to the Layton Bros, store, 522 St. Catherine
will,
it
is believed, aid in a more faithful reproducstreet and is a tribute to the energy of Manager
tion of sound.

On the day before his departure from Toronto the
staff of the local Columbia Co. surrounded their

on

designs, our factory being well equipped for
this purpose.

The Hu$s Bros. Phonograph & Piano Co., 6-8-10 West Canal Boulevard, Cincinnati, Ohio

sales department of His Master 's Voice, Ltd., Toronto, returned home in time for the fair from the
second annual convention of the heads of the educational department of the Victor Talking Machine
Co. which was recently held under the leadership
of Mrs. Frances E. Clark, director of the educational
department of the Victor Co. The convention from
beginning to end proved most interesting and helpful to all who were in attendance, said Mr. Murray.
W. V. Ray, formerly of Heintzman & Co., Ltd.,
Brantford branch, has joined the selling staff of
Musical Merchandise Sales Co., Toronto, Brunswick,
distributors.

Special

We make cabinets for
dealers having special

NEW

JERSEY

CO.

Norman F. Rowell, well known to the Montreal
talking machine trade through his long connection
as manager of the phonograph department of C. W.
Lindsay, Ltd., lias associated himself with Brown 's
Talking Machine Shop, his intimate knowledge of
His Master's Voice lines, coupled with his large following, should stand him in good stead in his new
Vernon H. Hooper has resigned from the Brunsposition.
wick Shop to accept the position made vacant by
the resignation of Norman F. Rowell. When interviewed by The World correspondent, Mr. Hopper
said that everything points to a busy and profitable
autumn and winter season in Columbia and Sonora
machines and Columbia records.
"Tommy" Cowan, of the Cowan Piano & Music
Co., of this city, has sold the Canada Steamship
Lines two Brunswieks for their boats "Rapids Princess" and "Rapids King." This makes ten Brunswieks with which this steamship line has now
equipped their boats.
It was fitting that the initial delivery of the
souvenir record issued by Berliner Gramophone Co.,
Ltd., Montreal, commemorating the Prince of Wales '
visit should be by aeroplane. This record, number
120410, was transported from the factory at Montreal to the Ontario Distributing house. "His Master's Voice," Ltd., via the aerial route.
Commenting on some of the conditions observed
in a trip through the Maritime Provinces, S. H.
O'Donnell, traveler for Brunswick, recently said to
The World correspondent: "The small-town business men are waking up to the possibilities of phonographs and are beginning to give the standard lines a
good representation in all towns and villages. One
item which is worthy of mention is the number of
automobile dealers down here who are going into
the talking machine business."
Frieda Hempel, the Metropolitan star and Edison
artist, who was an interested visitor at the warerooms of Layton Bros., Montreal, recently expressed
her delight with the Layton Bros '. phonograph salon.
Among the latest dealers to take on the Columbia
line is R. M. Ross, who has just opened up at New
Westminster, B. C.
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Scores of Sales and Inquiries Result From Appearance of Dalhart in Kansas City

The dealers' service department of the Columbia Graphophone Co., New York, has prepared
for the use of Columbia dealers a very attractive
window display for November. This display,
which is built around Columbia " hisrh-class " rec-

Vernon Dalhart, a popular Edison tone test artist, recently gave seven short tone test recitals at
the Newman Theatre, in Kansas City. According
to Charles R. Lee, manager of the Edison Shop,
of Kansas City, these tone tests resulted in the
sale of twenty-one Laboratory Models during the
week and twenty-five more sure sales were arranged for. Scores of inquiries which were made
at the Edison Shop will result, Mr. Lee believes,
in many sales.
"We believe that the Dalhart recital will be an
important factor in the sale of $75,000 worth of
Edison instruments this year in our territory and
a direct factor in sales in adjacent territory, for,
we referred to other dealers fifty prospective customers who heard the recital, but who live outside
of Kansas City, ' ' said Mr. Lee.
' ' We were greatly surprised by the direct sales
resulting from the New Edison's demonstration,"
said Mr. Lee. ' ' Vernon Dalhart and the New
Edison sang seven nights before more than 75,000
persons. The program was an exceedingly brief
one, Dalhart first singing a solo with orchestral
accompaniment, and then he and the New Edison
in unison and alternation sang 'Can't Yo' Heah
Me Calliu, Caroline?' Many skeptical ones in the
audience were immediately convinced of the worth
of the New Edison by the genuineness of the tone
test demonstration.
' ' To advertise the tone test recital itself we
ran a big newspaper campaign during the week
and carried a double spread ad featuring Dalhart
in the theatre program. The key line of the ad
was 'Put Your Faith in Edison.' "
The Cable Piano Co., of Saginaw, Mich., has
just changed managers. Mr. Pulfrey, who has been
here for years, has gone to Toledo and taken charge
of the Cable Company 's store there, and Mr. Collier has taken the Saginaw store. Mr. Collier was
with
change.the Cable Co. at Detroit before making the

The Bell Hood Semi-permanent Needle
Plays 50 (o 100 Records. --Eliminates Scratching--Purifies and Harmonizes the tone.
Over
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for the Bell Hood

are

Needle

Graphophone
NEW YORK

Co.

Phonograph

Repair

Parts

Motors, Tone-Arms, SoundBoxes, and Accessories
Main Springs
No.
No. 2—
1— %xl
%x8x.022
Each
lx020
No. 11—
12— %xllx.023
%x9x.023
No.
No. 7— %xl0x.025. H. No. 2. 6. Mart, Sw
"
hole
:. ""
No.
No. 1417 —— %1x18xsquare
026,
Sonora.
Melsselbach.
Thomas..
No.
Sonora. Melsselbach, Thomas.. "
No.
No. 2026 —— 1lxllx.027,
3/16xl8x.027. Helneman No. 44
"
No. 41 — 2xl6x.025.
Edison. Melsselbach
"
5— %xllx.020. Edison. Gem
"
No. 30 — 1". Edison. Std.
"
"
No. 34— lYt". Edison. Home
1/I6x21x.030.
Edison
••
No. 3525—1
Edlson-100
"
No. 36—— 1%'',
9/16xl6x.024,
Edison
:
""
No. 6— 15tx9x.022.
Col. No.
5. Tr. FL Melo
No.
No.
Col. with
Harm
No. 23—
19 — l"x8.
1x10x025.
loop or hole
""
No. 18
—
lxllx.025.
Coi,.
H.
No.
3.
7
"
24—
lxllx.025.
Hook
Ends
No. 16— lxllx.022— Victor
No.
No. 21— 1", Victor. N. S. with clip, short
*-'•*
No. 22 — 1". Victor. N S. with clip, long
Ends
No. 31—
32— 1%"..
IV'. Victor.
Victor, Marine
New Style
with clip, short. '•"
33 — 154", Victor, New Style with clip, lone "
Governor Springs
No.
For Victor, l%c each; per 100
For Victor — Bend Ends, l\e each; per 100
For Hela..
Meis..each;
Thorn., 100
etc, 1^4c each; per 100..
Col., Screws.
lHc
Governor
Col., per
lc each; per
100

.29
.30
.39
.60
.73
.35
$0.30
.30
.65
1.75
.41
1.55
.53
.65
1.15
1.45
.27
.43
.39
.53
.53
.60
.48
.65
.58
.63
.65

$| 00
125
1.00
I|'oo
OH
75
.39
'75
.13

Governor Screws. Victor, lc each; per 100
Sound Boxes
Sound Box, Victor
Each
.49
Needle Arm Exh
, «^
$3
75
.41
Diaphragm Mica Exh
'.
"
.18
Thumb— Needle Screw. Vic or Col.,
l%c each;•••••
Per'Each
100
No. 2 Sound Box
Diaphragm
Rubber
BacksMica
Exh.
"tl
Sound
Box,
Columbia
2.75
Needle
Arm
for
Columbia
1.75
Diaphragm Mica for Columbia
. . i ""
.23
.05
Diaphragm
for Columbia,
1%"
"
Sound
.13
Box. Mica
Sonora
,
,
Each
.35
Needle Arm for Sonora
.'
.18
Diaphragm,
Comp.,
1
31/32
••
Diaphragm. Mica. 1 31/32
" '
Tone Arms
5aby,1—T™A-.
Each
No.
T. A.*.S„B^& S. B., • •Universal
••
No. 5—
3— T.
T. A.
A. && S.
S. BB.,. Unive
Goose Neck and
Universal "
No.
rsal
No. 6— T. A. & S. B., Goose Neck and Universal "
Motors
Single
Single
Double
Double

% Spr. 10" T.T. Top Beg
Cast
Frame, _10" T.T.
Spr. Iron
12" T.T.
Dial Reg
Spr. Sw. Nickel Plated. 12" T.T

Each
"
"
•'

Attachments, Felts, Sapph. Points,
Attachment to play Edison or Pathe Rec. on Vic, Each
Attachment to play Edison or Pathe Rec on Col. "
Attachment, Permanent for Victor
"
Attachment to play Vic x>r Col. Rec on Edison.. "
10" TJ. Felts „
,
"
12"
T.T. Points
Feltsfor ,
•••'
Sapphire
Pathe Records
Sapphire Points for Edison Records ;
*.'
Diamond Points for Edison Records
•'
Needle
Cups
for
1%"
hole
""
Needle Cups with cover for 1V4" hole...
Automatic
Lid
Support
•■»«
Automatic Stop
Records

$0.85
190
3.75
275
4.50
$2.25
350
5 25
6.25
.25
1.15
Etc.
1.75
.10
.25
.15
.27
.60
.03
.27
.45
2.25
.04

Columbia 10" Records, 100 selections to pick
Imperial and lectiBex
10" Records,
se- 100 22.00
ons to pickSapphire
from
25c each;200 Per
Terms: Net Cash, F.O.B. N. Y.
Catalogue on request
We alto tpec alize in high grade repair work.
;
jeCach

37'/

Per1

Manhattan Phonograph Co.
75 East Fourth St.
New York, N. Y.
5.00

00$3

Write at once.
not you?
Retails one package of 3 needles 25 els.
Dealer's Price, $15.00 for 100 pkgs. Jobber's Special Prices.
SOLE AGENTS THE WORLD OVER
NEW ENGLAND MUSICAL INSTRUMENT TRADING CO.
-.27 EAST 23rd ST.
NEW YORK
Jobbers of complete line of Musical Instruments.
OHIO REPRESENTATIVE CHESTER A. BADGER
CLEVELAND. OHIO
647 Euclid Ave.
430 Republic Bldg.
Why

will

MACHINES

Arranged by Dealers' Service Department of
Columbia Co. for Use of Dealers

Suggestion for dealers' window display
ords, is designed to sell the recordings of such
artists as Ponselle, Hackett, Barrientos and Stracciari.
All of these artists are recording exclusively
for the Columbia library, and their appearances
this fall and winter on the concert and operatic
stage will be of wide and general interest the
country over. In preparing this display the company is endeavoring to stimulate the public demand for the symphony records of a few particular artists to the end that a continuously renewed
interest in the entire series will be created.
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Royalties Welcome But Increased Demand for Rec jrds Tell of Bigger Opportunities in a Financial
Way — Record Makers and Dealers Should Watch Public Trend Toward Popular Songs

While the royalties of successful songs have increased tremendously during the past few years,
the fact that the more popular numbers are generally oversold at the height of their success,
makes the publisher realize that even with the in-

It

&

BIG
SELLER
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LIST

Grow

WORDS BY
WILLIAM LE BARON
CHAPPELL

CO., Ltd., New

York,

MUSIC BY
VICTOR JACOBI

Toronto

and

Melbourne

Publishers who have beti in the habit of cooperating with manufacture-":?, jobbers and dealers
in records, by supply h?g publicity material have
no intention of discontinuing such co-operation,
but with the more popular records not being man(Contintted on Page 164)
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creased royalties from mechanical reproduction
sources the arnouiitvjs probably small in comparison with the amounts that in the future will be
derived from those sources.
As a matter of fact during the past two years
there has been no time when the more popular
selling records have been manufactured in sufficient quantities to care for the increased demands the talking machine dealer has felt for
numbers of the "hit" variety. The publisher
sees the sale of records constantly increasing ami
at tiro same time the sales of his songs still multiplying.

The publishers of music look with pleasure on
the ever-increasing volume of talking machine
records being manufacture* I. Even the publishers
of standard music who were the last to see any
value to the trade in general from this source, are
now appreciating the royalties accruing therefrom, and showing more and more interest in records.
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TALKING
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SALES PLEASE PUBLISHERS
(Continued from Page 163)

HERE

ufactured in sufficient quantities to meet the demands, the publisher is beginning to feel that it
is a waste of money and material to go to extra
expense where the number is a big success. Of
course they realize that this shortage of certain
types of records will not always continue to the
extent that it is being felt at the present time.
They know that the record companies are alive to
the situation and are meeting the conditions, and
that the situation will constantly improve.
That there will ever be a sufficient quantity of
records to fulfill the demands when a song or instrumental number is at its height is a question,
as the problem connected with the manufacture
of records is much more complicated than that of
producing sheet music. The publishers can turn
out great quantities of music with a rapidity that
probably will at no time be possible in record
making, no matter how many improvements are
made.
A case in point at the present time are such
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roll company they are made.
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A Big Time Saver.

W. STERN
& COMPANY
102-4 W. 38lh Street, New York

will undoubtedly, as in the past, be prepared for
talking machine jobbers 'and dealers ' use, and with
the recognition that the publisher today gives the
records, player rolls, orchestras, etc., as a means
of assisting in the popularization of timely numbers they probably will in the future increase
their co-operation in those fields.

SURE-FIRE

CO-OPERATING

WITH

PUBLISHERS

Talks by Representatives of Music Publishers
Now Feature of Many Gatherings of Talking
Machine Dealers — An Excellent Idea
A new feature is now being introduced at meetings of talking machine dealers in various sections— a feature that means much for the development of closer co-operation between the music
publishing and the talking machine interests —
through the presence at the meetings of representatives of prominent popular music publishing
houses. These representatives have taken occasion to explain to the talking machine men the
methods pursued by the publishers in exploiting
their songs, how best the talking machine men
can co-operate with these- campaigns of exploitation, to their utimate benefit in record sales, and
what numbers are proving most successful at the
moment or promise to develop into hits.
The progressive talking machine dealers have
long ago learned that it pays to keep in touch
with the sheet music trade, and accept sheet music
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A Wonderful One-Step or Fox-Trot By Wheeler Wadsworth and Victor Arden of The All Star Trio.
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"KENTUCKY DREAM"
BEST LITTLE "REPEATER" IN THE WORLD
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BY AL. BERNARD
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SWEET

19 J it

THE

You

of so great a popularity. The publishers ' troubles in case of this kind are mechanical just as
are those of the record manufacturers. The demands of sheet music like the demands of records
have increased so greatly during the war and
after war period that neither industry is able to
cope with rlie situation at times.
The record manufacturers ' problem in such
rases will always be a more complicated one than
that of she publisher. But with the present
methods of popularizing songs and the co-operation the publishers will always offer to the record
manufacturer, this problem will no doubt be lessened.
Meanwhile the jobbers and dealers, by watching
the trend of public taste and the success of the
leading songs of the moment and ordering records
accordingly, will do much to assist the manufacturers in judging the quantities necessary to care
for the demand. After all the manufacturer must
make his decision after a certain minimum of records have been turned out on the advance and
reorders from his jobbers and dealers.
With the popular publishers placing more of
their numbers in their 30c catalogs, and this with
as much success in regard to sales and certainly
with more success in regard to revenue and profit,
the manufacturer, jobber and dealer of records can
look forward to seeing more and more money spent
by publishers in publicity. Some of this publicity

Indian Song and Fox Trot
—BY MILO REGA—
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ARE

generally behind in their shipments of numbers

Manufacturer or Jobber for These Records

"Arizona

HITS
"You

numbers as "The Vamp," "Tell Me" and "I'm
Forever Blowing Bubbles, ' ' all numbers having
big popularity as songs and dance selections. That
it is possible for the record manufacturers to anticipate the demands for numbers of this class
is open to argument for the simple reason that
the publishers of the sheet music themselves are
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ATTENTION!

DEALERS!

Here are a few of the October releases from the catalog of
PACE « HANDY
PUB. CO.
A 2769
'HESITATING

BLUES/'

sung by Adele

Rowland,

Columbia

"ST. LOUIS BLUES," Pathe B 22087
"THE DANCING
DEACON/'
Pathe 22167
"HESITATING
BLUES," Pathe B 22086
Above Pathe records played by Lieut. Jim
U. S. Inf. (Hell Fighters) Band
"BIG

CHIEF

BLUES,"

Europe's

369th

The

Pathe 22180

(Introducing "A Good Man Is Hard To Find), Played by
the "Master Saxophone Sextette
"SLOW DRAG
BLUES," Aeolian 12195
Played by Dabney's Orchestra
"THAT'S THE FELLER," Emerson 9227
Sung by Al Bernard
Write for special rates on sheet music to Dealers.
You will be
interested.
Mention THE TALKING
MACHINE
WORLD.
"A Good Man Is Hard
your sales going up, up, up.

To

PACE
&, HANDY
1547 BROADWAY,
sales as a guide to the popularity, or probable
popularity, of the new talking machine records.
While keeping in touch with the representatives
of the publishers, and there is not a publisher of
any prominence who has not a dozen 01 more representatives scattered throughout the country,
the talking machine men can gain first hand information about the music of the day that should
prove invaluable to them.
The music, after all, is the real basis of the talking machine record, and upon the popularity of
the music depends the salability of the record.
The retailer, therefore, cannot know too much
about the music of the hour, if he wants to meet
with the greatest success.
The Triumph Phonograph Co., Milwaukee, Wis.,
has been dissolved, according to advice from that
citv.

Find"

is going big.

MUSIC

It will keep

CO.,
NEW

Inc.
YORK

CAPT. KINGWILLS

HARPONOLA

Is Always

POST

Former Associate Manager of The World in
Chicago Will Represent E. L. Bill Publications
With Headquarters in Cleveland
Capt. H. Scott Kingwill, former associate manager of the Western office of The Music Trade
Review and The Talking Machine World in Chi:ago. recently received his release from active duty
in the United States army. For nearly two years
he has been serving with the famous Fourth division
and
saw much active fighting at the front with the
infantry.
He has just rejoined the staff of Edward Lyman
Bill, Inc., as manager of the Cleveland office, and
will represent the E. L. Bill publications through
the mid-west territory, including Ohio, Indiana,
etc., making his headquarters in the city of Cleveland.

Happy

This smiling "Harponola Boy" is a
true symbol of the Harponola Talking
Machine — that machine which is winning dealer friendship the country over.
Harponola is the kind of machine that
no catalog can correctly interpret.
A Harponola

NEW

BOY

dealership is the kind of

money-maker that can't be expressed
in cold phrases.
So
we put
"Harponola Boy"
at the
headtheof happy
our announcement
and
let it go at that. If the symbol means
anything to you— WRITE
will not be disappointed.

US.

You

Ask for the Harponola Proposition

HARPONOLA
By EDMUND

COMPANY

BRANDTS, Sales Manager

CELINA,

OHIO

Remember, Harponola Cabinets are made by
Mersman Brandts Brothers.
Our Okeh Record proposition is the best
in the business for the independent dealer.

Watch
Record
WONDERLOVE
Waltz — Serenade
"I've Got A Little Home in the Country"— Double Song. Fox Trot.
"When You're Lonely, So Lonely,
Just Drifting"
copated ballad.— Beautiful Duet. Syn"Clovertime" — A tingling tune.
"There's a Time and Place For EveryBeard in
Billy
by
thing"— Sung
Field's Minstrels.
"The Only Sweetheart I Ever Had"—
The ballad hit of Field's Minstrels.
"I'm a Dancing Fool" — By Al Bern"The Boy From Dixie," and J.
Russelard, Robinson.
"The Busted Blues" — A funny "no
money" blues.
"Just
Waltz for a Place in Your Heart" —
"Sailing Fox-trot.
Down
Oriental

for Talking Machine
and Player Roll of

•Tents

of Arabs"

"Wond

ring"

"Romance"
All by LEE

HERE

ARE
THAT

DAVID

NUMBERS
SELL

Manila Bay"
You'll
be delighted
with
these songs
in the slieet.
on
record
or
player
roll
Order today
C. ARTHUR FIFER
MUSIC CO, Inc.
Quincy, 111.,
U. S. A.

B. D.

NICE

I 544 Broadway

&

CO.

New

York
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DISTRIBUTORS '
THE ROUNTREE CORP., RICHMOND, VA.
Virginia
West Virginia
No. Carolina
SOUTHERN SUPERTONE T. M. CO., SELMA, ALA.
So. Carolina
Alabama
Georgia
Florida
Louisiana
Mississippi
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SUPERTONE T. M. CO., NEW YORK, N. Y.
New York
New Jersey
Pennsylvania
Maryland
District of Columbia
a?a»aaataa:aaaaaaa»m»»naatr>auaaa

MODEL 2
Solid mahugany. fumed oak and walnut. Cabinet
45 inches high. 21 inches wide. 22 inches deep.
Twelve-inch turntable.* graduated regulator, tone
modifier. Universal throw-back tone arm and
sound box. Double-spring worm-gear motor, plays
five 10-inch records ill one winding. All parts
nickel plated.
J
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THE

AMBEROLA

ADVERTISING

DRIVE

K. R. Moses, Eecently Discharged from Service,
to Push Amberola Extensively
To complete all arrangements with jobbers concerning extensive plans for making the coming year
the banner year in Amberola sales, K. E. Moses,
sales manager of the Amberola department of
Thomas A. Edison, Inc., is making a tour of the
United States in the interests of a national Amterola advertising campaign. Mr. Moses was recently discharged from service upon his return from
France. When the United States entered the war
Mr. Moses immediately resigned Ms position and
enlisted as a private. He was discharged from service with the rank of first lieutenant.
Charles H. Long has opened a new talking machine store in the rooms over Balmut's Shoe Store
on South Main street, Winchester, Ky.

P
Hf

Phonograph.

Made by manufacturers of musical
instruments of the highest grade
for over a quarter of a century
A GOOD

PROPOSITION

Write for Territory

TALKING

JOINS THE

MACHINE

CHAMBER

Columbia Graphophone Co. Applies for Membership in Music Industries Chamber of Commerce
— Talking Machine Trade Now Well Represented
in That Organization
The latest and a most important addition to the
membership of the Music Industries Chamber of
Commerce from the ranks of the talking machine
trade is the Columbia Graphophone Co., who sent in
it is application for membership to the Chamber last
week.

Just

File

Marvelous

Chicago, III., October 10. — The MeKinley Music
Co. of this city, well-known music publishers with
a large publishing plant on the South Side, announce that they will hereafter job the OkeH
line of talking machine records. With its great
facilities for distribution ■ and its prominent position in the musical publishing business, this firm
should become one of the largest OkeH distributors
of the middle west.
SALES

STAFF

Records?
Them!

MAGNOLA

GEIER

8

BLUHM

MANUFACTURERS OF SCIENTIFIC
AND MECHANICAL
INSTRUMENTS
We have up-to-date manufacturing Facilities for the accurate quantity production
of all mechanical Phonograph Accessories.
Dies and Die Castings.
Automatic and other Machine Work.
. Nickel Plating and Gold Plating .
Assembling, Up-to-date systematic
production, rigid Inspection.
Accuracy and prompt service since 1906

Wa.tcSir\J the AVjsic Come Out
This is only one feature of many that will command
your interest and attention. Let us send you handsome illustrated catalog and information as to our
plans for helping you to make money with MAGNOLA.
MAGNOLA

the

MANUFACTURED BY
Pi AYERPHONE TAIKING MACHINE CO.
&W.MeKENZiE.
PRESIDENTCHICAGO,
-WWW w.d.caldwui.
TREASURER
ILL*

The talking machine trade is now well represented in the Chamber of Commerce ranks, there
having joined that body recently the Victor Talking Machine Co., the Sonora Phonograph Corp.,
Pathe Freres Phonograph Co., and other concerns.
'
you. '
McKINLEY TO JOB OKEHS

E. H. Woodford, well-known in the Eastern retail
piano trade, has been appointed a member of the
sales staff of the Philadelphia branch of the Columbia, Graphophone Co. Mr. Woodford succeeds
Charles S. Keyes, who recently resigned.

That
is if you
tern which
is a have
featuretheofwonderful Record filing sys
The

Announcing

That such an important company as the Columbia
has seen fit to take an active interest in the affairs
of the Chamber of Commerce is significant as reflecting the growing interest in, and appreciation of
the work of that body that has developed among
talking machine men. In sending in the application of the Columbia Co., H. L. Willson, vice-president and general manager, wrote in part:
"From the literature I have read and from my
general understanding of the organization, it seems
to me you are promoting a general interest in music
on a permanent basis, and in a constructive manner,
and I feel, therefore, that inasmuch as our company
is one of the largest and most active music organisations in the country, we should be associated with

JOINS COLUMBIA

Break

OF COMMERCE

GREATEST PHONOGRAPH IN AMERICA FOR,
TONE.ENT
QUALITY^
BEAUTY.
ELEVEN DIFFERMEDIUM SIZED
MODELS.
PLAYS ALL MAKES OF RECORDS PERFECTLY
Dealers desiring to handle a high

THE REGINA CO.
47 West 34th St.
NewChicago
York
209 5. State St.

Why
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WORLD

TALKING MACHINE COMPANY
OTTO SCHULZ, President
General Offices Southern Wholesale, Brand)
711 MILWAUKEE AVENUE
1530 CANDLER BLDG.
CHICAGO
ATLANTA. G A,

We have a force of skilled Instrument
Makers used to just your kind of work
and we can beat price and quality of your
own production. Let us figure on your
requirements.
Write to
James

Geier

G. & B. PHONOGRAPH
TROY, N. Y.

DEPT.

grade phonograph for the big fall
and holiday trade should communicate with us direct or with any
of our jobbers listed below:
Berry, Demoville & Co.,
Nashville, Tenn.
John B. Bond, Little Rock, Ark.
Chapman Drug Co.,
Knoxville, Tenn.
Clawson 8 Wilson, Buffalo, N. Y.
Day Drug Co., Akron, Ohio
Des Moines Drug Co.,
Des Moines, Iowa
L. Paducah,
S. DuBoisKy.Drug Co.,
Hornick, More Porterfield,
Sioux City, Iowa
Reid Lawson, Inc.,
Birmingham, Ala.
Chas. Leich S3 Co., Evansville, Ind.
A. C. McClurg 8 Co.,
352 E. Ohio St., Chicago, 111.
Oklahoma Book Co.,
Oklahoma City, Okla.
Orchard 8 Wilhelm Co.,
Omaha, Nebr.
Twin City Talking Machine Co.,
Uhricbsville, Ohio
Van Vleet-Mansfield Drug Co.,
Memphis, Tenn.
Waco Drug Co., Waco, Texas
H. W. Williams S Co.,
Fort Worth, Texas
Some Desirable Jobbing
Territory Still Open
Manufactured by
PL AYERPHONE TALKING
COMPANY,

MACHINE

338-352
N. Kedzie
Chicago,
111. Ave.,

THE
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Wire, phone, call or write to our nearest office to-day.
The service and delivery of your requirements will surprise you.
Address our nearest office

CONSTRUCTION

Raybum
NEW YORK
299
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Clark Smith
58«b Street & Grays Avenue
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TWO

VERY

EFFECTIVE

WINDOWS

Victory aand Chinese Motifs Afford Basis for a
Pair of Fine Window Arrangements for the
Central Talking Machine Shop. Inc.
One of the most attractive and artistic talking
machine windows seen in Xew York or vicinity
for months was that recently arranged for the

SCHMELZER

ARMS

Graphophone
NEW YORK

CO. WHOLESALERS

LEINBACH'S

GRIFFITH

APPOINTED

The Spirit of Liberty emphasized
Central Talking Machine Shop, Inc., in the G.
Schirmer store at 3 East 43rd Street. The display
emphasized the spirit of Victory with the Victorious American eagle perched above a grouping
of popular Victor records. The background represented asection of devastated- France. The window was designed and arranged by the Triangle
Studios under the direction of H. W. Hess of the
Central Talking Machine Shop.
Another particularly effective window at the

MILWAUKEE

JOEBEFS

Milwaukee, Wis., October 8. — John Hoffman &
Sons of this city have become jobbers for "Okeh"
records and are going after the record business of

Tom Griffith, sales manager of the Udell Works.
Indianapolis, Indiana, has for some time been serving with the Indiana State Militia in the Gary
strike region.

for People

DISPLAY

played at the Fair.

AS A SOLDIER

Built

BIG PATHE

Lancaster, Pa., October 15. — At the Lancaster
Fair, held at the Fair Grounds in this city from
September 30th to October 3rd inclusive, Leinbach
& Co., Pathe dealers of this city, had a very fine
exhibit of Pathe phonographs. This annual affair
is always well attended not only by the residents of
Lancaster but from a great number of surrounding
towns and cities of Canastota County. The Leinlach booth was one of the centers of attraction at
the Fair and contained the complete line of Pathe
phonographs. The Pathe Model No. 17 was
awarded first prke among all phonographs dis-

Kansas City, Mo., October 10. — The Schmelzer
Arms Co., formerly Victor wholesalers of this city,
announced recently that they had disposed of the
retail talking machine department of the business,
and in future will sell Victor goods at wholesaje
exclusively. The wholesale Victor business of the
company under the capable management of A. A.
Trostler has teen expanding steadily, and the new
move is made, it is said, for the purpose of enabling
the company's staff to concentrate on the wholesale
business.
The equipment of the retail department of the
Schmeker Arms Co. has teen sold to N. B. Boice,
who has opened an exclusive retail Victor store at
1104-1108 Walnut street.
TOM

Co

surrounding territory with decided ' ' pep. ' ' They
are also bringing out their own line of talking machines, which will be known as the ' ' Hoffman. ' '

Who

Want

the Best

LAWSON
UNIVERSAL

PHONOGRAPHS
Play All Disc
Records
BEST
with the
Lawson Wood
Tone Arm
(Patented^
Backed

Oriental window features "Chinese Lullaby"
Central Talking Machine Shop was designed for
the purpose of exploiting the Victor record of "A
Chinese Lullaby" as sung by Fay Bainter in the
very successful production "East is West." The
motif was distinctly Chinese and in addition to the
records some sheet music was attractively displayed.

Up

40 years' experience in manufacturing Musical Instruments. Also a "Gold Bond Guarantee" of satisfaction
or money back.

PHONOGRAPHS
PHONOGRAPHS
PHONOGRAPHS

THAT ARE
THAT SELL
THAT STAY

SOLD DIRECT
Have you heard "The Vamp" on the
Gennett lateral cut record ?
Writ* for our record propocition to dealers.
COLE & DUNAS MUSIC CO.
54 W. LAKE STREET
CHICAGO

By

GOOD
GOOD
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AT JOBBER'S

LAWSON

PIANO
Executive Offices
372 East 140th St.
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PACK*0'
PHONOGRAPH NEEDLES
EACH NEEDLE WILL PLAY 10 RECORDS

COMPLETE

Talking

WORLD

Machine
IN COUNTER
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Needle

on

the

Market

SALESMEN

50 Needles to a box and they retail at 10 cents per box.
60 .boxes to a package, $6.00.
This package costs you $3.90 net.
Your profit is $2.10 and your customer gets a needle that will give satisfaction.
THE
FRED.
GRETSCH
60 Broadway
Manufacturers
Canadian Wholesale Agent. H.
Western Distributor: WALTER S.

EACH NESDLEW1LLPUA.Y IO RECORDS

ARTISTS
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MACHINE

PACKED
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VICTOR

TALKING

TOUR

Company of Eight Stars Gives Series of Concerts
Through South From September 15 to October 1
— Warm Reception Everywhere

MANUFACTURING
COMPANY
of Musical Instrument*
BROOKLYN, N. Y.
A. BEMISTER, 10 Victoria Street. Montreal. Can.
GRAY. 530 Chronicle Building. San Francisco. Cal.

baritone; Frank Croxton, bass; Monroe Silver,
monologist; Frank Banta, pianist, and Fred Van
Eps, banjoist. Their itinerary, beginning on Sep-

Dallas. Tex., October 10. — The tour of eight
celebrated Victor artists which ended in Muskogee, Okla., on October 1, proved a great success
and at every point where concerts were held the
public was loud in its demands for return engagements at some future time. The tour was arranged
by Lester Burchfield, of Sanger Bros, of this city,
and the artists making up the concert company
were Henry Burr, tenor; Billy Murray, tenor comedian; Albert Campbell, lyric tenor; John Meyers,

Rountree organization stated to The World that
they have booked an order from one concern for
more than 5,000 Emerson Gold Seal records. The
members of the Rountree Corporation are especially
pleased with the recognition given by the musical
public in their territory to the Emerson records.
The New Resurrectone
So named because it really RESURRECTS
(Trade Mark Registered)

Victor Artists and Lester Burchfield

RECORD

FILING

tember 15, was as follows: Texarkana, Ark.;
Marshall, Texas; Shreveport, La.; Port Arthur,
Texas; Houston, Texas; San Antonio, Texas; Austin, Texas; Waco, Texas; Fort Worth, Texas;
Dallas, Texas; McKinney, Texas; Tulsa, Okla.;
Oklahoma City; MeAlester, Okla.; Muskogee,
Okla.
Upon the conclusion of the main tour the artists appeared also in Kansas, Nebraska and Iowa,
giving concerts at various centers for a period
of two -weeks. When this tour is ended the company will return East.

SYSTEM

FOB
ALL STYLES OF TALKING MACHINES
MANY THOUSANDS IN USE
DEALERS AND MANUFACTURERS
Desirous of supplying their customers with
the best possible equipment should
FURNISH

PAUL F. WIGGINS'

FLEXIFILE

It is a pleasure to use FlexiFUe, because of
its Simplicity, Ease of Operation, Perfect
Indexing and Greater Capacity,
INFORM YOURSELF
by •writing immediately to
FLEXIFILE MANUFACTURING CO.
115-117 EAST SOUTH WATER STREET
CHICAGO

Hoffay Airtight
—a really wonderful machine —
for the States of Utah, Idaho,
Nevada, Montana, Wyoming
and Colorado.

SOME

BIG ORDERS

The Rountree Corporation, of Richmond, Va., repoils an exceedingly heavy demand for Emerson
records throughout the southern territory in which
they wholesale this product.
An official of the

Geo. A. Lowe Go.

GOLD

The Emerson Phonograph^Co., New York, manufacturers of Emerson records, announced recently
the appointment of Paul F. Wiggin as advertising
manager of the company. Mr. Wiggin is well
known in advertising circles as a man of initiative,
vision and ability, and is well equipped, through
broad experience to measure up to the important
work which will be under his supervision and direction. He will have complete charge of advertising
of every description, including all printed matter
connected with the promotion of the Emerson

BOOK

of

r Tone Arms, Sound Boxes and Phonograph
OUR

PLATING
PRICES
Cliff Manufacturing

ON

Works,

Inc.

In Position to Play Victor Type
Records. Weight on Stylus,
5% Ounces as Required.

In Position to Play Edison Type
Records.
Weight on Stylus,
4 Ounces as Required.
Tone arm may be equipt with either
Resurrectone model, as desired.
The VALUE of the HOFFAY AGENCY is
becoming more pronounced. The newspaper
and magazine advertising that is being
done and which is growing bigger every
day is causing our Dealers and Jobbers to
dispose quickly and easily of all HOFFAY
products,strationfor
Hoffaya matter
sells onof demonand it the
is simply
letting
the will
consumer
we
do for get
you. acquainted with it — this
If you are a Jobber, better get in touch
with us soon — exclusive territory and advertising are features of our proposition.
If you are a Dealer in a territory where
we have no Jobber, we will take care of
your wants.
yS. TRADE MARK

Parts

SPECIALTY

QUOTED

THE NEW AIRTIGHT tone-arm — excluprices.
equipmentonof thethemarket.
HOFFAY — the best
toned sive
machine

POST

product.
One feature of his service right now, is to cooperate with the Blackman-Ross Co., the Emerson
Phonograph Co.'s advertising agents in putting
over the Emerson advertising campaign which is
calculated to bring Emerson records to the attention
of ten million families during the coming year.

Sole Distributors of the

Ogden, Utah

NEW

Adjustable
to give at will loud or soft
volume
of sound.
One model fits Victor, Sonora, Aeolian
Vocalion and attachments for Edison. Other
model fits Columbia machines.
Retails for $10 nickel-plated; $12.50 goldplated — either the Tuning Fork or the Single
Prong Resurrectone. Send for quantity

REQUEST
20-22 JACOB STREET
NEW YORK CITY

L#S^' air-tight
Four Beautiful Machine Models
Hoffay Talking Machine Co. Inc.
3 West 29th Street
New York City
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QUALITY

LEADERS

Style 71. — Mahogany,- Golden
Oak, Fumed Oak, Weathered
Oak. Height 33 % in. Top 17%
xRecords.
17% in. Holds 168 12-in.
For Victrolas IV-A and VI-A;
Columbia No. 25 and No. 35.

IN

THE

CABINET

Style 24. — Mahogany, Golden
Oak, Fumed Oak, Weathered
Oak. Mahogany has Mahogany
front door; Oak has Quartered
Oak front door. Height 33 in.
Top
x 17 in. Holds 168 12inch 17Records.
For Victrolas IV-A and VI-A;
Columbia No. 15, No. 25, No. 35.

FIELD

Style 72. — Golden Oak, Fumed
Oak, Weathered Oak. Height 34
in. Top 16% x 20 in. Holds ISO
12-in. Records. Made specially
for Victrola VIII-A. Top has
countersunk holes to accommochine. date rubber bumpers on ma-

H

B

Style 32. — Mahogany, Golden Oak.
Fumed
Oak, 24Weathered
Oair. 126
rTojo-vit
30
in. Top
x 20 in. Holds
12Inch Records. For Victrolas VIII-A
and IX-A; Columbia No. 50; Pathe
No. 50, and smaller machines.
8
a
Stvle 86.Oak,
— Weathered
Maho?anv, Oak.
GoldenHeight
<">ak.
Fumed
30 in. Top 19% x 22-ys in. Ho.us a6
12-in. Records. For Victrola IX-A;
Columbia No. 50; Pathe No. 50.

The

Cabinet

Prompt deliveries on all orders. Write
for Illustrated Catalog of complete line
Style 79. — Mahoganv, Golden Oak, Fumed Oak.
Weathered Oak. Height 34 in. Top 19% x 22%
in. Holds 96 12-in. and 96 14-in. Records. For
Victrola IX-A; Columbia No. 60; Pathe No. 60.

Style 76 — Mahogany, Golden Oak
Fumed Oak, Weathered Oak. Mahogany has Mahogany front door;
Oak has Quartered Oak front door.
Heighi 34 in. Top 19% x 22% In.
Holds 96 12-in. and 96 14-in. Records. For Victrola IX-A; Columbia
No. 50; Path6 No. 50.
-HStttiiiiiiB

Geo.

Style 7 7. — Mahogany, Golden Oak,
Fumed Oak, Weathered Oak.
Heisrht 34 in. Top 19% x 22% in.
Holds 96 12-in. and 96 14-in. Records. For Victrola IX-A: Columbia
No. 50; Pathe No. 60.

A. Long

Company

HANOVER,

PA.

Style 77. — Shows cabinet equipped
with top moulding to be used only
in connection with Victrola IX-A.
mnmttnnmttffiffln

tirimmiiiim*
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Columbia

COLUMBIA

WORLD

CONVENTION

Members of Educational Staff of Columbia Co.
Meet Under Direction of W. A. Willson — Many
Schools -and Colleges Interested
The members of the Columbia Graphophone
Oo.'s educational department held their first con-

Qraphophone
NEW YORK

manager of the educational department, who was
responsible for the signal success of the gathering.
■ p
At the convention, in addition to H
many practical discussions relative to educational work in
all its phases, interesting addresses were made by
several members of the Columbia executive organisation. Among these were Geo. W. Hopkins,
general sales manager; R. W. Knox, advertising
I

Co

ment gave practical demonstrations for the benefit
of those present, and Mr. Willson 's opening address was enthusiastically received.
In the course of his address Mr. Willson commented upon the splendid results achieved by the
department's summer school efforts. He stated
that it was a matter of keen gratification that
the department was able to reach such a large
number of educational institutions during the
summer. Bequests were received from well-known
universities and schools throughout the country
who were desirous of having representatives of
the department give their summer school program
to their teacher student bodies. Among these
State universities and normal schools were the
following prominent educational institutions: The
University of Kentucky, State University of California, University of Nevada, University of Oregon, University of Washington, University of
Utah, University of Vermont, Valparaiso University, Ohio State University, Cornell University,
Columbia University, Butgers College, University
of Missouri, Iowa State Teachers' College, University of Nebraska, University of Kansas, University of Oklahoma, University of Arkansas,
University of Texas, University of Tennessee,
University of Alabama, Johns Hopkins University,
Indiana University, University of Chicago, Michnology.igan State University, Oberlin College ,University
of Pittsburgh and the Carnegie Institute of Tech-

Delegates to First Convention of Educational
Department
of Columbia Co.
vcntion recently at Widener's Columbia shop, manager, and Theodore E. Bauer, concert and
387 Fifth avenue, New York.
The convention
operatic director.
was held under the direction of W. A. Willson,
All of the members of the educational depart-

A

MOTOR
SILENT

IMMEDIATE

OF

SUPERIOR

QUALITY

RUNNING
DELIVERIES

IN

LARGE

Read

During the business meetings Mr. Willson and
his staff discussed plans and policies for the coming year, there were present at this convention
a number of prominent music supervisors from
leading cities, normal school supervisors and supervisors of city physical instruction.

the

SILENT
AND

SMALL

BUTTERFLY

PHONOGRAPH

MOTOR

Specifications

CORP.,

243

—

NOW

Built especially for the highestgrade machines.
Guarranteed in every minutest
detail.
The perfection of mechanical
genius as applied to the
phonograph motor.

Tlays
10-inch
or three
1 2inch five
records
at one
winding.
Cast iron nickeled frame.
for

Order

Powerful, durable, compact, accessible.

ratchet device that prevents clicking.

Ask

lO

QUANTITIES

and

Specif ciations

Bakelite intermediate gear— absolutely silent.

No. 10

Bio.

WINDING

Beveled gear noisless winding.
New

—

W.

on

No.

17th

12

and

St. New

22

York
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IDEA
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Thomas Manufacturing Co. Organize Plan of
Expert Inspection and Testing That Is Along
Lines of Creative and Manufacturing Efficiency

ARM
LEWIS"
TONE
Universal Feature
— Spiing Balance
Your tone arms — do the castings shows
cracks — or perhaps poor nickel plating— Are they assembled in a hap"Lewis".hazard fashion? If so, then try the

Dayton, O., October 8. — "We're spending a lot
of money on expert inspection and testing at our
plant these days, ' ' said an official of the Thomas
Manufacturing Co., manufacturers of the Dayton
motor, in a recent chat with The World, "but it
pays in money and satisfaction to know that you're
making a motor that 's right from every angle —
let's go down and watch these experts at their work,
I want to show you an inspection and test that
leaves no room for doubt. ' '
*
So we proceeded down through the big plant, past
rows and rows of ' ' automatics, ' ' punch presses,
multiple drills and giant machines that only a technical man could name, finally winding up at a door
on which was a sign reading ' ' Calibrating Laboratory. " In we went, at the invitation of my friend,
who explained.
' ' You see,' ' he said, ' ' here is something that we

Natural

Voice

THE
154 Nassau

LEWIS

TONE

CO

Street

learned while on Government production of tools
with threads and graduations so small that you
couldn't see them with the naked eye. We learned
to know the real meaning and significance of accuracy. Ordinarily a part that was within limits of
a couple of thousandths of an inch used to be O. K.,
we thought, for a phonograph motor. But now,
with the experience and training and the same experts that we had on such exacting Government

Phonograph

ONEIDA,

ARM

Co.

N. Y.

New York City

work, we have kept right on making the parts of
motors by the same principles and practices we used
to make the parts of optical instruments for naval
guns, where a piece that was 'out' a fraction of
a thousandth of an inch wouldn't get past the Government inspectors.
"It's easy to see that a graduation being out
the thickness of a human hair on a long-range gun
would affect the aim of a projectile by possibly
several feet when fired at a target a mile or two
away, and that's why our work during the war had
to be absolutely perfect. We had no 'tolerance' or
'limits'— it had to be perfect, that's all there was
to it.
"So we figured that, with this training and equipment already in hand, we would be dropping our
standards of manufacture by not following the practices which we learned in the trying exactitudes
of war work. And after all we feel that this experience has been of untold value to us in producing
a motor that for accuracy and refinement leaves
nothing to be desired. ' '
' ' And so we learned that a ' ' Calibrating Laboratory" was a place where tool and die experts did
nothing but calibrate, test, constantly inspect and
refine the special and costly tools that are used to
make the different parts of the Dayton motor. Here
were all kinds of machines for measuring distances
with the aid of a magnifying glass, machines for balancing to a hair, machines for measuring the friction of bearings and gears, and a room full of
serious looking experts, whose job is to see that the
tools and machines that make the Dayton motor are
Passing on from the "Calibrating Laboratory"
perfect.
we went through the assembly, the inspection, the
final inspection, and on to the playing test department, where each motor is tried out in sound-proof
booths for any possibility of a "slip" in operation,
capacity, regulation or anything else that might not
be up to the standard. "We don't leave anything
to chance on these motors," said our friend, "we
can't afford to risk the reputation of perfection for
an instant, we've gained this reputation for Dayton
motors and we're willing to pay the price to keep

Style 175

Style 125
ENGAGED
Natural
Talking

Voice

is a splendid line of

Machines

which

will ap-

peal instantly to our patrons. In fact,

IN EXTENSION

WORK

The traveling representatives of the Educational
department of the Victor Talking Machine Co. are
now engaged in extension work throughout the
Middle West, South, and West in state and district
educational conventions.

Natural Voice is as perfect as money
can make

it, and is worthy of its name

and guarantee.

musical

instrument

now

before the

public.

For a full line of machines

and price list, inquire.

Style 85.S,

Voice Phonograph
ONEIDA,

Business

Tremendous Demand - Great Opportanity

Natural Voice is the most remarkable

Natural

it."
Get Into the Phonograph

N. Y.

Co.

Let us be your factory. We have
in
construction
of Phonographs.
longtheexperience
and the
"Know How"
Our special construction of tone
chamber produces a loud tone, clear
and distinct, yet it comes from the
bell
of the horn perfectly soft and
mellow.
Combine your selling ability with
our knowledge of real Phonograph
building and you have a business of
unlimited possibilities.
MODEL D
46 In. High, 18 In. Wide, 20 In. Beep
Wholesale Price — Cash with Order
$64.50 or Part Cash, Balance C. O. Dk
(We pay the war tax.)
Hickor
y,
PARAGON

MFG.

CO.,

Inc.
N. C.

175
October, 1919

THE

AT

TALKING

LAST—

World

Music

The

has

without
The

MACHINE

WORLD

Phonograph

been

Blur,

waiting

Scratch

Greatest Musical Achievement

or

the

for

Twang

of the Twentieth

Century— INVINCIBLE— Plays all Records
including Edison with steel needles.
No attachments.

LtfmtA

Facts
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way

in which
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3000 good dealers are selling the Puritan
is a strong indication of its unusual

tonal

superiority.
This is a skeletonized view showing the Great, Deep Acousticator
(resembling the organ pipe) extending full length of the cabinet.
This is an exclusive patented feature that no other manufacturer
can make or use — a distinctive feature of the Puritan Phonogtahs.

All Puritans have a deep "acousticator"
made of Violin wood, extending full
length of Cabinet.

Here is a fundamental

scientific principle that has to do with
tone waves

and Tonal

Qualities that are

based on facts — this is a strong selling
argument.

100%

true.

The Puritan is not an assembled

machine;

all metal parts in addition to cabinets are
made

in Puritan

factories, the largest

plant of its kind in the world, with over
25 acres of floor area to conduct
ness.

Puritan demand

THE

PURITAN

HAS

a long wooden chamber, "deep
Acousticator", constructed of violin wood. Clarifies the tone, removing foreign vibrations, allowing sound waves to blend harmoniously, giving a mellow effect
remarkably perfect.

its busi-

Wareroom,

68

Boston,

Chauncy

Inc.

St.

Mass.

Write to-day for Territory Arrangements
Don't Delay— Write At Once

Tone Control — Convenient and adjustable.
Tone Arm — Universal — plays all makes
of disc records without the use of additional devices.
Tone Quality — Responds to the faintest and most delicate tones or sounds,
and embodies the refinements of all
the processes of sound reproduction.
Cabinet Work and design-Puritan Cabished. inets are exquisitely designed and fin-

grows bigger every day.

Bates -Ellsworth
Co.,
N. E. Wholesale Distributors

Note tan
These
Special Puritans
Features come
of PuriConstruction.
in
nine models at popular prices.

Sound Box — This assists in the reproduction of the tone qualities in all
their sweetness and clearness.
Automatic Stop — This attachment is
most simple in construction and is unfailing in its service.
Motor — The motor with live moving
parts like every other part of the Puritan is made in the Puritan Factory.
Acousticator — This amplifier is a distinctive Puritan feature. Like an
organ pipe it gives refined expression
to all sound reproductions. The acousticator extends down the entire
length of the cabinet. It opens up like
a big, full-throated trumpet.
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As the accompanying picture shows he brought
back the goods and made a good catch on at least
one occasion. The picture was snapped at Eowan,
Can., where he spent the greater part of his trip.
He was accompanied by H. Hutchens of the
Hutchens Piano Co., Lockport, who felt that it
was necessary to have some one along to help
tarry home the fish or at least arrange for :i
special train to do the work.

AS A FISHERMAN

Buffalo Talking Machine Man Slips Away Into
the Wilds of Canada to Lure the Wiley Fish
From Their Favorite Haunts.
Buffalo, N. Y., October 10. — V. W. Moody, manager of the Buffalo Talking Machine Co., could

C. V. BISSEL BACK

FROM

WAR

Manager of Kansas City (Mo.) Branch of Starr
Piano Co. Had Some Strenuous Experiences at
the Battlefront in France — Back in Harness
Richmond, Ind., October 12. — 0. V. Bissell, for
merly manager of the Kansas City branch of the
Starr Piano Co., and who left his work there to
join the army and do his bit in France, has returned. He enlisted on May 13, 1918, and within
three months was in France as a member of the
Thirty-fourth Infantry, Seventh Division. His regiment saw much stieuuous action in the Puvenelle
Sector, and at other points and aided in the capture
of Hill 310.2, one of the dominating points in the
liindenburg line. Mr. Bissell saw action right up
to the time the armistice went into effect, but with
the exception of a little gassing returned none the
worse for his experience. He brought with him
some graphic descriptions of war conditions and
of the part his particular regiment and division
played in whipping the Germans.
Mr. Bissell, who has been with the Starr Piano
Co. for seven years, acting as wholesale representa
rive before taking charge of the Kansas City
branch, has again taken up his old duties in Kansas City. He is the youngest branch manager in the
Starr organisation, being only twenty-seven years
old. Since his departure the latest Starr achievements— Starr phonographs and records — made their
debut and he is naturally pleased at their great
popularity.
The Tremont Talking Machine Co., Boston n;is
een incorporated with capital stock of $150,000.

V. W. Moody as a Piscatorial Expert
uo longer keep to the straight and narrow way,
selling more talking machines than were ever
made, and disappeared one day into Canada with
his fishing tackle all set for action. Once upon a
time he came back from the woods with a great
mess o' fish and simply had to try his luck again
to show that history really repeats itself.

Automatic

Change

of

Weight

ASSURANCE

OF

QUALITY
may be urged in selling talk, and
the goods perform as promised.
What is to refresh the memory
when new orders are placed? The
safe and certain way is to affix a

STANLEY
Metal

Name

Plates

to the cabinet. That identifies the
talking machine with the store that
sold it, and gives the dealer the
desired assurance that reorders will
go to him. Stanley Name Plates
are made in two types — gummed
thin metal and heavier gauge, to be
tacked or screwed in place.
We send samples free, and
also submit to dealers sketches
of suitable name

i Patent Applied fori
An Exclusive Feature

plates for

approval without obligation.
Write for ideas.

of

Parr
The Stanley Manufacturing Co,

Central

Dept. T. W.

Universal
Tone

Arm

DISTRIBUTE

The Parr Central Universal Tone Arm marks a new departure in tonearm construction and removes the principal objection heretofore existing
in universal arms. The weight to play either vertical or lateral cut
records is automatically and accurately changed. This is a very novel
and important improvement in tone-arm construction and should appeal
to those who have wanted a tone arm that would not require the makeshift arrangements for doing what this tone arm does automatically.
The first scientifically constructed universal tone arm, and the only one
having this very important improvement.
OTHER IMPORTANT FEATURES
Length of tone arm required should be specified when ordering.
Needle change is facilitated by rotating sound box, which returns to
normal position.
Needle always takes same position in playing any type of record,
setting in direct center.
Supplied with either mica or Vibratone diaphragm, but the latter is
lecnnimended if superior tone quality and volume are desired.
OTHER PARR PRODUCTS:
Magnetic

Reproducer

Vibratone

Diaphragm

PARR
MANUFACTURING
Main Offices:
100-108 West 23rd St.,
Factories: New York City — Latrobe, Pa.

CORP.
NEW YORK

Dayton, Ohio

SUFERT0NE

IN SOUTH

$50,000 Corporation Organized in Selma in Interests of Supertone Distribution

Nestor Poos, wholesale representative for the
Supertone Talking Machine Co., reports the for
mation of a $50,000 corporation in Selma, Ala.,
to distribute the Supertone talking machine and
Operaphone records. The incorporators are five
of the leading business men of Selma, as follows:
Ed Kayser, president of Kayser 's Department
Store; Mr. Elebash, of Elebash Jewelry Co.;
Henry Plant, of the Selma Stationery Co.; Mr.
Puller, lawyer, and Mr. Whiteside, of the local
Chera-Cola Co. The style of the corporation is
the Southern Supertone Talking Machine Co.,
Inc. They will represent the Supertone Co. exclusively in Alabama, Georgia, South Carolina,
Mississippi and Louisiana. They have already
placed in the field the following men: Mr. Patterson, who will cover Georgia and South Carolina;
Emmett Hughes, who will cover Florida and Alabama, and Jeffrey Meyer, who will cover Mississippi and Louisiana.

■ 78
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Many Noted Concerns Now Turning out Cabinets — Production Steadily Increasing — New Eetail Houses
Which Have Becently Taken on "Talkers" — Interesting Budget of News from a Busy Center
Grand Eapids, Mich., October 6. — Manufacture
of talking machine cabinets in Grand Bapids has
grown to such an extent that at the present time
talking machine manufacturing companies are
finding a great deal of difficulty in placing more
contracts for cabinets here, in fact, the Grand
Bapids Association of Commerce, to which a number of both eastern and western manufacturers
have appealed recently in an attempt to place
contracts here, has been forced to call a halt, and
these manufacturers have been informed that it
will be practically impossible to make their cabinets in local factories.
The Pathe company recently let a contract here
to the Stickley Brothers' Furniture Co., but no
other big contracts have been let here by outside
manufacturers recently, local cabinetmaking and
woodworking concerns being absolutely unable to
care for them.
As the situation lies the manufacture of cabinets already has seriously cut into the furniture
manufacturing industry of the city, a number of
plants previously engaged in the production of
furniture now turning all their energies to the
making of cabinets, and others giving a part of
their equipment for the same purpose. The big
semi-annual furniture shows here already have
lost practically their largest exhibitor from outside, this exhibitor being E. V. Hawkins of the
Connorsville, Ind. Furniture Co., whose plant now
is given over exclusively to the manufacture of
cabinets. Hawkins was in town recently placing
contracts for the making of Pathe cabinets, and
placed the Stickley Brothers' contract. It is announced that the more expensive grades of Pathe
cabinets, especially the period styles, now will be
made in Grand Eapids.
The latest innovation in the local field is the
leasing by the Aeolian Co., of the four upper
floors of the Nelson-Matter warehouse at the foot

A

Max

L.

of Lyon street, for an assembling plant. The
cabinets for some time have been manufactured by
a local factory and some of the assembling has
been done at the plant, but the Aeolian Co. now
will do the assembling here at least for the middle western trade.
The Foote-Beynolds Co., which is making Columbia cabinets, has established itself in the former Eindel Bed Co. plant, and now is operating
the plant exclusively for the manufacture of
Grafonola cabinets. The Kindel plant manufactured bed davenports and with the change Grand
Bapids loses another of its furniture plants.
The C. S. Paine Co.,. Specialty Furniture Co. and
Standardized Furniture Co. plants, controlled by
Harry Schoenberger of this city, all have engaged
in the making of cabinets for various talking machines manufacturing companies, while the plant
of the Grand Bapids School Equipment Co. now
is turning out L 'Artiste machines for the Grand
Bapids Phonograph Co., organized by business
men interested in the school equipment company.
The Lauzon Furniture Co., and the Flottorp
Manufacturing Co., the latter of which was organized during the war for the manufacture of
airplane propellers, are making cabinets for the
Belcauto Co., although the Flottorf Co. still
turns out propellers for the Curtiss Airplane Co. The Macey Co., manufacturers of
office furniture and filing systems, is turning out
cabinets for the Aeolian Vocalion, while E. K.
Pritchett & Co., are making cabinets for the
Widdicomb machine which is turned out complete
by the Widdicomb Phonograph Co. of this city.
The Cheney phonograph, manufactured by the
Cheney Phonograph Co., with headquarters here,
is being turned out with cabinets manufactured
by the Berkey & Gay Furniture Co., of this city,
and the Cheney company has bought out the Accounting Machine Co., which has been manufac-

Goldbert

Special

i4y4"

High

17K"
1 9 V2" Wide
Deep

The woodwork, finish, construction and assembling of these machines are of
the highest grade.
A scientifically constructed Tone-Chamber, in connection with Universal ToneArm and Sound Box (playing all records) truthfully reproducing all records,
as to tone-quality and volume.
The highest grade nickeled Swiss Motor made. Double spring — worm drive —
exceptionally even and silent running. Plays over three io" records with one
winding; 12" Turn-table.
All metal parts heavily nickel-plated.
Samples in Golden Oak
$22.50
WAR TAX PAID
Fumed Oak
22.50
Mission
22.50
TERMS, NET CASH
Mahogany
25.00
F. O. B. NEW YORK CITY
WRITE
MAX
No. 3

FOR

L. GOLDBERT

SPECIAL

QUANTITY

3 & 5 WAVERLY

QUOTATIONS

PLACE

NEW
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CITY

What

More

Can You Ask

All the features that go to make a talking
machine Profilahl]) Salable you will find as
regular equipment of Magnola: "Built by
Tone Specialists."

We.tckif\J tke Music Come Ouf
Complete description of all these features is
to be found in our handsome illustrated
catalog, which we should like to send you.
May we? Ask us to tell you our plans
for your benefit!
MAGNOLA

TALKING MACHINE COMPANY
OTTO SCH u LZ. President
Southern Wholesale Branch
General Offices
1530ATLANTA.
CANDLER G BLDG.
A.
MILWAUKEE
CHICAGO AVENUE

turing parts and an adding machine in its factory. The Cheney Co. now will manufacture
phonograph parts in this plant.
The Grand Eapids Brass Co., the Grand Eapids
Foundry Co. and the Eathbone Fireplace Manufacturing Co. have gone into the manufacturing
of metal parts for talking machines, and special
shipping cases for complete machines also are being made in Grand Eapids.
The National Piano Manufacturing Co. of this
city has just completed a contract with the Krasberg Engineering & Manufacturing Corp. of
Chicago, whereby the latter corporation gets the
exclusive right to the manufacture of a speed
equalizing device for electrically driven phonographs, this equalizer being an automatic attachment between the motor and the turntable mechanism whereby the turntable is made to run at a
regular rate in spite of increasing or diminishing
of the current flowing into the motor.
The Michigan Phonograph Co., with headquarters in the Ashton building are now displaying a
handsome line of instruments.
There are no phonograph records made in Grand
Eapids at the present time, but the Boston Book
Co. has established a branch here for the manufacture of albums in which to keep records, and
the General Phonograph Corporation, makers of
OkeH records have established a distributing
branch in the Kliugman Eetail furniture building
on the Division Ave., side.
As to the retail trade in talking machines in
this city, it may be said to be on the increase, all
department stores having established such departments and several of the manufacturers having
retail stores here, among these latter being the
Brunswick-Balke-Collender Co., which manufactures the machines in a part of its big billiard and
of
city. factory at Muskegon, 45 miles west
poolthesupplies
Among the latest to establish regular talking
machine parlors is the Friedrich Music House,
which gives daily concerts. Among department
stores now handling machines and records are
I'aul Steketee & Sons, the Wurzburg Dry Goods
Co., and the Boston Store. Eetail furniture establishments handling the machines and records
include the Heyman Co., Winegar 's, Wegner Bros.,
the Gezon Furniture Co., and the Young & Chaffee Furniture Co.

At present reports from the retailers show business to be satisfactory both in machines and records, this being due, in great measure, to the fact
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that machines may be purchased on the installment plan. The cheaper machines seem to be very
little in demand as the sale of these machines has
been comparatively slow, the high grade machines
with their period style cabinets seeming to have
the call.
At present, in spite of the scarcity of hardwood, local factories seem to be able to get
enough supply to keep up with production, and,
in fact it is planned to increase production. Plans
already under way call for an output of 1,000
cabinets a day, and it is expected this output will
be reached within a short time, especially as announcement isexpected soon that one of the big
furniture factories is to be given over exclusively
to the making of cabinets.
Matters have come to such a pass in the local
furniture trade that there has been some talk of
pro-rating the furniture output to take care of
the increased demand which has followed the
world war. Eecently representatives of retail
stores have been in the city in an attempt to
speed up delivery of furniture orders.
Hardwood deliveries are steady at presenf, but
all dealers are stocked up with orders and what
will happen during the winter is merely a matter
of conjecture. Stocks at the northern mills are
low, and according to hardwood men the mills are
shipping in excess of their production. It has
been predicted recently that there would be a
shortage of dry hardwood lumber this winter.
But this seems to make little difference in the
manufacture of cabinets here, as production is
being speeded up to meet the eontstantly increasing demands of talking machine manufacturersSTRADIVARA

OUTPUT

INCREASING

New Additions to Compton-Price Plant in Coshocton, O., Afford Facilities for Meeting Increasing Demand for These Machines
The Compton-Price Co., Coshocton, O., manufacturer of the Stradivara phonograph, took advantage
of the summer months to increase the capacity of
their factory 100%, in order that they may be better able to cope with the ever-increasing demand for
the Stradivara. According to plans which have
also been formulated, it is hoped to have the plant
in such shape that the output can be increased another 50% between now and the holidays. The
additional factory space which has been put in
operation as well as the many improvements and
more efficient methods which have been inaugurated
assure Stradivara dealers that their requirements

TALKING

MACHINE

WORLD

will be well taken care of during the Fall and Winter months. Not only have the factory facilities
leen improved, but several new features are to be
found in the Stradivara itself.
One of the machines which has been very popular
is the "console" model No. 250. This machine
has a very attractive cabinet design as well as the
usual superior tone found in Stradivara machines,
and has been the choice of the most cultured purchasers. Owing to this the company has made special arrangements to take care of a stimulated demand for this model. Within a short time a very
attractive catalog will be distributed to the dealers
handling the Stradivara which will be one of the
most artistic booklets ever published by the company, and another addition to the free eadvertising
service offered to their dealers.
BUFFALO

ASSOCIATION

REPUBLIC
PLAYER
ROLLS
HAND PLAYED
£r SINGING L DANCING

MEETS

New Officers, With Chas. H. Heinike as President, Elected at Annual Meeting
Buffalo, N. Y., October 9.— The Buffalo Talking
Machine Dealers ' Association held their annual
meeting last night at the headquarters of W. D.
& C. N. Andrews, and the event attracted an unusually large number of dealers from this city
and vicinity who are members of that live organization.
After general business matters had been discussed the association elected an entirely new set
of officers as follows : President, Charles H.
Heinike, of Denton, Cottier & Daniels; vice-president, P. E. Russell, of J. N. Adam & Co.; secretary,
C. E. Siegusmund, and treasurer, Isadore Melzer,
of F. Melzer & Co., Inc.
It was decided to have a buffet luncheon at the
next meeting of the association, which is cheduled to be held on November 5th.
STARR

POPULAR

IN SOUTH

Dealers in Starr Phonographs and Gennett Records
Unable to Fill All Their Orders
Jacksonville, Fla., October 6. — The popularity
of the Starr phonograph and Gennett records in
this section of the country is growing steadily and
the Starr factories and laboratories are hard put
to keep up with the demand. Among the Southern
dealers, especially, there is the feeling that they
could carry on some very effective campaigns if it
were possible to get sufficient goods from the
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NUMBER
TITLE
WRITER
27H8 PRETTYRayedLITTLE
RAINBOW
(N„d.»
wjuSo^)
Plunkett
by Adam Cs/toll. assisted by H. C
27518 WHEN THE PREACHER MAKES YOU
MINE (Fo,T,o.)
Donaldson
Plsycd by Marion Seholt
27418 ANDWEE!HE'DWEE!SAY. (On,OO-LA!
LA!
Step)
Ruby
Played by Herbett Claii.ssssisied by A. C
27718 AT THE HIGHBROWN BABIES
BALL Played(OneSteo)
Erdman
by Herbert Oatr
27818 LULLABY
(Ma„mba
- *. - Prival
Played LAND
by Adam Carroll,
aisistedWalt,by H-Sons)
C.
27918 IN SIAM (F«T«0
Cooper
Played by J. Milton De.camp, aisnlcd by A. C
28018 ON THEPlayedTRAIL
TO
SANTE
FE
(Marimba
\,
alt,
Son*.)
Hess
by Nan Foster
281 18 THERE'S A LOT OF BLUE EYED MARYS
DOWNPljyedINby J.MARYLAND
Milton Deleamp (FottTm) . - - Meyer
28218 GOOD Pljyed
NIGHT
Henry
by AdamDEARIE
Curoll. atsi lad(WMd
by M. S.
28318 WONDERFUL
PAL
OF
MINE
(F«Tra)
.
.
Pineard
Plsycd by Vietoi Lane
28418 POOR BUTTERFLY IS A FLY
GAL Played
NOWby Cal Adam*.
(Fo, T.o.)
Jerome
assisted by A. C
28518 FRISCO'S
STOVE
RAG HayedUaaaKITCHEN
Troi) Deleamp.
-----Morgan
by Fo*J Milton
assisted by V. L
28618 WHEN TWO HEARTS DISCOVER
(See-Saw) (One Step)
Hirsch
Played by J Milton Deleamp
28718 A (Roly
BUNGALOW
FOR TWO _
Bolyby Eyes)
Brown
Played
Vktot Line,(FcTra)
assisted by C A.
28818 NOW IPliyed
KNOWby Cal Adams,
<Fo,T.«,
Henry
assisted by N. F.
28918 IN YOURPhyed ARMS
Floyd
by Nan Feme/,(F.,Tro,)
aisled by M. S.
29018 BYELO Played(Fo.TroO
•
■
Perkins
by J. Milion Del-amp. assisted by A C
29118 SOME Played
OTHER
GIRLDeleamp.(Justassisted
A MinutS)
by J. Milton
by N. F. (FoxTtot) . Orlob
29218 I'VEI'MLIVED,
SATISFIEDI'VE LOVED,
(MarinbaWalttSonrJ - - Von Ttlzer
Played by Nan Foster, assisted by V. L
293 18 1 MIGHT BE YOUR ONCE-IN-A-WHILE
(Angel Face) (FoxTtot) .....
Herbert
MANUFACTURED
BY
Played by J Milton Deleamp
REPUBLIC PLAYER ROLL CORPORATION
651 West 51st St.

Raul B. Klugh Pres.

New York City

"The Liberty Bell Trade Marks
Fire

Your

Trouble

Shooters

or put them to work on a profitable job.

You will have no use for them when you begin using phonograph motors equipped with the WILLSON SPRING MOTOR
GOVERNOR.
Wouldn't it be fine for motor maker, phonograph manufacturer, jobber and retailer if he KNEW that there were no knocks,
kicks or complaints coming back on his product ? Sounds

well ?

But it's easy. Proof '? Sure, order a few motors and prove it yourself to yourself.
Write us — glad to show you how it's done.
WILLSON
SALES
GO.
Phonograph motors and specialties
Williamsport,

.

Penn.
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manufacturers. WithThe
the REPUBLIC"
present allotment system dealers receive only a portion of their orders.
A. W. Holdgate, district manager in tnis section, is
hoping for an improvement in the matter of supply
in the near future.
BUSINESS

VOLUME

IS VERY

HEAVY

D. Tauber, of the Progressive Phonograph Supply
Co., Inc., New York City, reports good orders coming
in from all sections of the country for "Wall Kane
needles, which serves to indicate that the good retail
conditions are general, and not confined to any one
locality. A strong tendency has also been manifested on the part of the dealer in seeing that his
stock is well kept up in anticipation of the fall and
holiday busy season. Mr. Tauber reports that the
volume of business thus far this year is far ahead of
the same period of last year.
P. F. Bowman & Son, Edison distributors of
Allentown, Pa., have just completed improvements
to their store and a formal opening was held at
which well known artists appeared. This store also
handles the L 'Artiste, Sonora and Emerson records.
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Conditions in the Farming Community Mean Busy
Times with Talking Machine Trade Throughout
Ohio Territory — Budget of News Brieflets

SINGLE

SPRING

DIRECT

Toledo, O., October 12. — Trade conditions are
continually improving. This, with the immense
crops the farmers around here are harvesting,
means an unusual volume of business for merchants

FROM

RELIABLE

SINGLE-SPRING

in all lines this Pall and "Winter.
A. F. Maag, of the Cable Piano Co. 's talking
machine department, feels that there is plenty of

MANUFACTURER

MOTORS
Fit Any

Mrs. McDonald, of the People 's Outfitting Co.,
has just installed a department to take care of some
of, the Foreign record business of this city,
Arthur Pete, of the Lion Store, expects that his
business will be tetter than ever this year. He is
arranging to feature the Victor artists appearing
here this month, and will give them fine window
displays.
Fred W. Frame, of the Talking Machine Shop,
says that business is very good, and all he neeeds
now is more goods. Jacob Frame, who has made
Victor trade marks for some time, is getting ready
to put a mirth neater and better charm on the
market.

MOTOR

Quantities
LOWEST

109

optimistic as to "the future. His is the universal
complaint — shortage of goods.
"We learn that a newly organised local concern is
about to place on the market a repeater with certain novel features.
Mr. "Womeldorff, of the Toledo Talking Machine
Co., expresses himself as confident that the Victor
Talking Machine Co. will before the year is over
be shipping goods in much greater volume than
now.
Out-of-town visitors at the Toledo Talking Machine Co.: Mr. Phillips, Mt. Gilead, O. ; August
Eoelle, Bueyrus, 0.; Don C. Orwig, Napokon, O.;
Oswald Goldberg, 'Detroit, Mich.; Mr. Shortridge.
Columbus, O.
Warren L. Kellogg, traveler for the Toledo Talking Machine Co., says that all of the dealers on
whom he calls are doing everything possible to get
their stocks in shape for Fall business. Prospects

RIGHT

PRICE

SINGLE-SPRING

Talking

East

Furnished complete with 8
inch turn-table and all accessories.

at

Once

TO DISTRIBUTE

THE

Machine

12 Street, NEW
Telephone; Stuyvesant

are very good all over the territory, but he feels
that there will be nowhere near enough Victor
goods to go around.
HUSTYLUS

Herbert & Huesgen, of New York, well-known
1'athe dealers, have been appointed sole distributors
for the Hustylus, a new device which has recently
been placed on the market that permits of the playing of hill and dale cut records on machines that
are not equipped with a universal tone arm. This
device is distinctive for its extreme simplicity and
practicability. The company has received numerous
letters from Pathe dealers stating that the Hustylus
is meeting with the hearty favor of their patrons,
and that it has helped increase the sales of PathS
records materially. Pathe jobbers throughout the
country are handling the device and are preparing
to institute aggressive sales and publicity cam-

MOTOR

No. WF-i
Pressed steel frame; worm
gear: top regulator; plays any
1 2-inch record.

PRICE
BEST
NEW
IMPROVEMENTS

Wonder

Things at the J. W. Greene Co.'s store are certainly
very busy these days, and everybody is working very
hard to get the store in shape for the big Fall rush.
Robert Elwell, of Grinnell Bros., this city, is very

AT

Base or Cabinet

No. W-i
Cast-iron frame: worm gear;
two adjustments running on
ball-bearings; plays any 12-inch
record; top regulator.
Furnished complete with 8 or
10-inch turn-table and all accessories.

business, and his company -will get their share. With
the Victor artists who are appearing here this month,
he looks for a large business in their records.
Miss Tuey, of La Salle & Koch 's is very busy these
days getting ready for the increased business that
will come with the Fall season.

MOTORS

MATERIALS

Co.

YORK
1666

USING

CARTOON

Inc.

CITY

ADVERTISING

Keller & Son, of Easton, Pa.. Find That Method
Effective in Local Publicity
William H. Keller & Son, prominent talking ma'•hine and music dealers of Easton, Pa., are using
cartoons most effectively in their local advertising

paigns.

YAZOO

RIVER

RED

GUM

For high grade cabinet work. Of soft texture and rich, dark color.
Sawed from mature, thrifty trees. Specially manufactured and air
seasoned.
Adapted to a variety of finishes---Satin Walnut to Dark
Can furnish either in Plain or Quarter Sawed Stock.
SOME

SPECIALS

FOR

IMMEDIATE

Mahogany.

SHIPMENT

10 cars 2
" Ones and Twos. Quarter Sawed Red Gum
10
" i1/*" No. 1 Common ft Better Plain and Quartered Red Gum
10
"3
" No. 1 Common & Better Plain and Quartered Red Gum
5 " 1 y2" Ones and Twos Plain Sawed Red Gum
6 " 1 " No. 1 Common Plain Sawed Red Gum
12
" 1*4" No. 1 Common Plain Sawed Red Gum
10
" 1 " No. 1 Common & Better Quarter Sawed White Oak
Send us your inquiries for all cabinet woods.

THOMAS

&

PR0ETZ

15 Angelrodt

St.,

LUMBER

St. Louis,

Mo.

CO.

Don't borrow— BuyA aWORD
Victrola,
the best
TO THE
WISE gift for your home.
THE OWL TEMPLE OF MUSIC
of Victor machines and records and are getting
excellent results. The cartoons are specially drawn,
to emphasise some special point that the company
desires to drive home to prospects and, is believed,
proved more convincing than straight text. The
sort of cartoons used by Keller & Son is indicated
by the accompanying- reproduction. This particular
cartoons being designed to appeal to the families
and there appear to be a goodly number of them,
who are inclined to enjoy their talking machine
music at the expense of their friends.
The Allied Phonograph and Accessories Corp..
Manhattan, with a capital of $10,000, was incorporated last week by A. Gumble, K. E. Faldl, L.
Morris. 97 Fort. Washington avenue.
DIAMOND

POINTS

and

SAPPHIRES
In Any Quantity
LUCKY 13 PHONOGRAPH
46 East 12th Street. New York

CO.
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B. S. Bussey, Clinton, Ky. ; Kleekamp Piano Co.,
St. Louis, Mo.; The Only McNichols Furniture Co.,
St. Louis, Mo.; Todd Jewelry Co., St. Louis, Mo.;
F. H. Brandt, Aeolian Co., St. Louis, Mo.; Eoesch
Furniture Co., St. Louis, Mo. ; F. C. Homeyer, St
Louis, Mo.; Graf onola Shops, Inc., St. Louis, Mo.;
J. Ermantraut & Sons, St. Louis, Mo.; John M.
Carroll, Boehl Furniture Co., St. Louis, Mo.; F. A.
Behmyer, St. Louis, Mo.; D. S. Gregson, Gregson
Furniture Co., St. Louis, Mo. ; Eoesch Furniture
Co., St. Louis, Mo.; Chas. Kramp, St. Louis, Mo.;
Mulvihill Furniture Co., St. Louis, Mo. ; Eoesch
Furniture Co., St. Louis, Mo.; L. M. Sehlude, National Talking Machine Sales Corp., St. Louis, Mo. ;
Frank Schangle, Jr., Home Phonograph Co., St.
Louis, Mo.; J. Glaser, St. Louis, Mo.; H. A. Hampton, Hampton-Lane Drug Co., Benton, 111.; Bachmann Bros., Salem, 111.; C. W. Klar, Hillsboro, HI.;
W. S. Cluxton, St. Francisville, 111.; Chas. E. Bevis.
Waltonville 111. ; Fred P. Watson, Mt. Vernon, 111. ;
J. O. Kelley, McLeansboro, 111; Eldon P. Fleming,
Fleming Furniture Co., Fairfield, 111.; L. A. Mifflin,
Mifflin's Book Store, Herrin, 111.: L. L. Parker,
Harrisburg, 111.; Lyman Fox, Pana, 111.; Ohlendorf
& Thomas, O 'Fallon, 111.; H. J. Henderson, Bay
mond, 111.; W. I. McMullin, Lovington, 111.; Phil
A. Dallmeyer, Jefferson City, Mo.; I. N. Hamilton,
De Soto, Mo.; Schirmer Bros., Madison, 111.; J. E.
Funk, Funk & Smith, Festus, Mo. ; Childs & Anderson, Granite City, 111.; W. E. Hamm, Andre & Andre, Jacksonville 111.; Long & Sons, Belleville, HI.;
Otto J. Falk, Bowling. Mo.; McCauley & Kerns,
Taylorville, 111.

IN ST. LOUIS

Great Get-Together Gathering of Dealers from M ssouri, Illinois,, Arkansas and Kentucky Listen to
Interesting Business Talks from Columbia Executives and Others
record with a machine and had never failed to
charge interest on deferred payments and had never
been called upon but once to make good his offer
to return the money to a purchaser of a Columbia
who was not satisfied and he had the satisfaction
of having that customer come back later and buy
a higher-priced machine, saying that he had tried
the others and wanted nothing but a Columbia. Mr.
Kelly, of McLeansboro, 111., told about his method
of selling Columbia in connection with the drugbusiness. Manager Hopkins made the dosing talk,
in which he emphasized the possibilities of the period

St. Louis, Mo., October 12. — If get-together meetings of dealers are efficacious in increasing business
Columbia dealers in St. Louis and in Missouri, Illinois, Arkansas and Kentucky ought to have more
business this fall than they will know what to do
with. Among gst-together meetings there has not
been one in a long time to compare with the one
Wednesday afternoon and evening at the Statler
Hotel. There were about 100 dealers present and
most of them were accompanied by feminine members of their households. Forenoon and afternoon
sessions were held at which talks were made by

TIMELY
Some of those who attended Gr eat Columbia Meeting in St. Louis
design instrument, which he said was doing more
George W. Eopkins, general sales manager; O. F.
Benz, record manager; E. F. Bolton, International
to give the talking machine standing as a musical
instrument than anything else. He said that the
Record Sales Manager, H. L. Tuers, manager of the
ending of the war released 2,000,000 boosters for
dealers' service department, and John McKenna,
the phonograph.
manager of the St. Louis branch. Sales Manager
Hopkins made a strong impression by his talks
In honor of the visitors the following Columbia
on the policy of the company. In the evening there
dealers made special window displays: May, Stern
& Co., Mackey Furniture Co., the Graf onola Shop, B.
was a banquet, at which Manager McKenna presided. After a talk by local Manager Fuchs of Leo
Nugent & Bro., the Buettner Furniture Co. and
the Hub Furniture Co.
Feist, Inc., the music publishers, and selections by
Feist singers, who gave numbers that are reproAs a result of Mr. Tuers ' talk on dealers ' service
duced on Columbia records, W. T. Wallace of
materials, C. E. Salmon, city salesman, took orders
Assumption, 111., one of the successful Columbia
from nearly all the dealers for the Columbia calendealers, told how he did it. He had no system, he
dars with record days in red.
said, and followed the rule that the best time to
Those Who Attended the Meeting
make a sale is when you have the opportunity. It
was evident from his talk that when he did not have
The following firms were represented at the banan opportunity he created one. Manager McKenna
said that Wallace had an unbroken record of never
Lentz Furniture Co., Kennett, Mo.; O. D. Mcquet :
Laughlin, Paducah, Ky. ; H. E. Backer, Fulton, Mo.;
bringing back a machine that he took into the counW.
T.
Wallace,
Assumption, 111.; J. H. Frerker,
try on his motor truck. If he can't sell them he
trades them for anything that anybody has to trade.
Jr.; Carlyle, 111.; Wm. J. Bauer, St. Louis, Mo;
Some Interesting Business Talks
A. D. Forburger, Forburger Jewelry Co., Eobinson,
111.; J. Goldberg, Ideal Furniture Co., St. Louis,
L. L. Parker of Harrisburg, HI., another successful dealer, told how he had succeeded by advertising
Mo.; W. S. Geitz, Geitz Furniture Co., St. Louis,
Mo.; T. Ben Turnbaugh, Caruthersville, Mo.; Hugh
and backing up the line. He sold his first consignment of Columbias on a half page advertisement
• E. Johnston and H. T. Moore, Woodward Hardin the local newpaper. He declared that he had
ware Co., Cairo, 111.; Hosea Eich, Walnut Eidge,
Ark.; E. J. Smith, The Music Shop, Alton, 111.;
never cut the price one penny, had never given a

LOOKING
II

PATHE

NEWS

ITEMS

Pathe artists are now appearing at recitals held
at both the Biltmore and Commodore Hotels and as
usual are scoring a big season of success.
Upon the request of several Pathe dealers, an attractive set of lantern slides of Paul Althouse, of
the Metropolitan Opera Co.; Giacomo Eimini, of
the Chicago Grand Opera Co., and Eosa Eaisa, all
Pathe artists, has been prepared. An example of
Pathe service is to be found in the fact that these
slides were prepared within twenty-four hours after
the receipt of the request. An attractive Christmas
slide is now in the course of preparation, which will
be sent to all Pathe dealers making use of lantern
slide advertising.
Ernest Davis, leading tenor of the Boston Grand
Opera Co., and a Pathe artist, is on an extensive
tour of the country.
The recitals of Eudolph Ganz in New York City
on October 20 and 30, were heralded by extensive
advertising in the metropolitan dailies by the Pathe
Freres Phonograph Co.
M. Eapin arrived at Pathe headquarters from
Paris on his way to Shanghai, where he will represent Pathe interests in that city.
A cablegram has recently teen received from
Lucien Muratore, popular Pathe artist, from Colon.
Signor Muratore cables that his entire trip through
South America has been a succession of triumphs.
He will continue his tour through South America
and expects to arrive in Milan, Italy, in April.

AHEAD

Many of our progressive customers have taken Time by the fore-lock, and have begun to store SOLOTONES against the fall demand. They appreciate that reserve stocks of phonographs guarantee that they
will be able to deliver the goods at the time they make the sale. Prospective customers do not believe in
"watchful waiting."
Neither do we.
Freight rates from our Eastern factories are especially favorable to the Eastern dealer. This factor combines with our prompt deliveies and high quality to make an attractive proposition for the dealer. A letter
written to-day will place our facilities at your command.
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1,500 Tone Test Becitals Will Be Given by Fifty
. Prominent
Artists Before
Christmas — Telegrams Tell of Enthusiastic Beception
Music lovers throughout the country are taking
great interest in the tone test recitals given by
Thomas A. Edison, Inc., and before Christmas of
this year many thousands of communities will
avail themselves of the opportunity to have the
New Edison in conjunction with prominent artists
demonstrate the reproducing merits of the machine. At the present time fifty well-known
artists are touring the country in the interests of
the New Edison, and before the holiday season
will appear in 1,500 recitals from the Atlantic to
the Pacific. The popularity of these concerts is
evidenced by the hundreds of telegrams and letters coming in from various centers where recitals
have already been held.
The tone test idea was originated four years ago
by the musical phonograph division of Thomas
A. Edison, Inc., and the success which followed the
first offering has justified a steadily increasing
program of tone test recitals. In speaking of the
new tone test recital plan, Arthur Walsh, director
of the recital department of Thomas A. Edison,
Inc., says:
"Not only dealers but patrons of the recitals
are voluntarily complimenting us on the tone
tests and are urging that more artists and more
recitals be booked for their localities. Primarily,
in evidence, is the tribute paid to the New Edison.
Here are samples of the many telegrams we daily
receive:

"Carleton, Mo.: 'Dalhart's tone test recital
was a great success and the audience was carried
away. Critics said this was the greatest performance they had heard in years and that they could
not tell the difference between the voice of the

" Terrell- Wiedoeft recital at Newton, Iowa,
was a tremendous success. The numbers with the

"So wonderful is the success of this season's
series of recitals," continued Mr. Walsh, "we are
already making extensive preparations to greatly
increase our number of tone tests for next year.
Nothing in the history of the musical world can

living artist and the Be-Creation of his voice.'

compare with these events. ' '
tracted much attention. A particularly effective

phonograph were just great and immensely enjoyed, likewise the community singing.'
"From Muncie, Ind.: ' Ellerman-Fleming tone
test to-night a great success. Full capacity house
with best town and country people attending.
Audience thoroughly Edisonized according to comments.'
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A. W. Loser, manager of the Victor talking machine department of the Miller Music Co., Lebanon,
Pa., is a strong believer in the value of effective
window displays and the arrangement of special
Victor records has on a number of occasions at-
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108 Worth

window display recently featured ' ' Sand Dunes, ' '
the popular one-step on Victor records. In calling
attention to the number a big record measuring a
yard across was suspended in the window, with the
title "Sand Dune" showing prominently on the
labe.l A big arrow suspended at the opposite side
of the window pointed to the record and bore the
legend ' ' a. big dance hit. ' ' The public displayed
much interest in the big record and the sales of the
lent.
regular records of the featured number were excelCLOSED
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BEST MONTH

IN HISTORY

Otto Heineman, President of General Phonograph
Corporation, Gives Excellent Report of September Business — All Divisions Sharing in Unprecedented Activity at Present Time
In a chat this week with The World, Otto Heineman, president of the General Phonograph Corporation, stated that the company had closed in September the best month in its very successful history.
This gratifying report includes every division of the
business, and judging from all indications the next
three months will establish record-breaking figures
for this organization.
Mr. Heineman states that the demand for Heineman and Meisselbach motors, tone-arms and soundboxes is far beyond all expectations, and notwithstanding the increased facilities in every manufacturing department, the factories are far behind
orders. The new Newark plant of the Meisselbach
division is rapidly nearing completion, and will
prove of invaluable assistance in increasing the output of Meisselbach products.
OkeH records and Dean steel needles are steadily
gaining in popularity, and the new record supplements are meeting with the enthuosiastic commendation of the dealers. The Conway Band records
are being featured to excellent advantage by OkeH
dealers everywhere, and have already attained signal
success.
I
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Judge Mayer, in IT. S. District Court, Holds Th it Question of Alleged Infringement of Johnson
Record Patent Is for Trial in Open Cou t — Places Case on November Calendar
A decision which is of great interest to the talking machine trade was handed down on October 14
by Judge Mayer in the United States District Court
in the case of the Victor Talking Machine Co.,
against the Starr Piano Co. for a preliminary injunction to prevent further alleged infringement
of Johnson patent No. 896059, dated Aug. 11, 1908.
The motion for this injunction was denied by
Judge Mayer, whose decision in full is as follows:
' ' This patent has nearly six years to run and yet
this motion is reminiscent of the practice which
prevailed prior to the new equity rules, which require inter alia trials in open court.
' ' It has been demonstrated in this district that
equity trials can be had promptly and that motions
for preliminary injunctions are rarely a short cut
except in those cases where a patent has an expiring
lease of life or where alleged infringers are of a class
likely to disappear or to be incapable of responding
to an accounting. The defendant in this case is a
highly responsible business concern, well able to
respond to any decree should plaintiff be successful.
That other alleged infringers may be irresponsible
is, by itself, no reason why this defendant should
be subjected to summary treatment.
' ' The question which this court is called upon to
decide upon this motion is comparatively simple.
The court is not now required to determine whether
defendant is right. It must, however, be clearly
convinced that plaintiff is right in order to grant
the preliminary relief asked for. In such circumstances, experience has demonstrated that it is desirable not to dedde any more than is necessary for
the purposes of the motion. Expressions of opinion,
at this time, on the ultimate merits may tend only
to embarrass the trial judge and it will be enough
to state, in brief fashion, the main reason why this
court entertains a doubt sufficient to preclude the
granting of this particular motion.
' ' Ordinarily the court would accept the decision
of Victor Co. v. American Graphophone Co., 189
Fed. Rep. 359 as the starting point and would hesitate long before it failed to follow the conclusion
not only of the same court but of so experienced
and able a judge of patent causes.
' ' Vet, I have not been able to escape the doubt
expressed in Emerson Phon. Co. v. American Graphophone Co., 255 Fed. Rep. 574. In the Emerson ease,
supra, the so-called Johnson defense testimony was
read into the record. In this case, there are affidavits by Haddon, Clark, Middleton and Royal.
Johnson, being ill, was unable to furnish an affidavit. Thus, there arises the first question.

"1. Has Johnson's date of invention been carried back prior to the date of Jones; i. e., prior to
November 19, 1897? That fact must be proved beyond a reasonable doubt. Assuming the recollection of the affiants to be accurate, that in the summer of 1896 Johnson had the conception, there is at
least an arguable question as to whether this conception went beyond the experimental stage until
the beginning of 1898, or, in other words, after
Jones had filed his original application.
' ' Some of the features of the fact question as now
presented were not before Judge Ray in the Victor
case, supra. Memory as to dates when dealing with
subject matter of this kind is as susceptible of
error even by honest men, that a safe judgment
ordinarily can be predicated only on seeing and
hearing witnesses who have been subjected to examination and cross examination.
' ' On the record here made, I am not fully convinced that the date of prior invention is established, although that doubt may be completely resolved upon a trial.
"2. It is difficult to see a patentable distinction
FEATURE

PATHE

DURING

STATE

FAIR

Attractive Window Displays by Benway Furniture
Co. Interest Visitors
Lincoln, Neb., October 2. — The Benway Furniture Co., Pathe dealers devoted their window display at their warerooms
in this city to the

between the Jones and Johnson inventions. That
was the view of Johnson in his testimony before
Judge Ray. Whether this view was correct or not,
the question is at least debatable and thus the date
of the Johnson invention is of vital importance.
1 ' 3. The foregoing renders unnecessary upon
this motion an expression of opinion as to whether
the Johnson patent, if first, discloses invention,
in view of the prior art.
"4. As to the contention of the defendant that
the patent is invalid because of illegal expansion
and because of more than two-years public use before Johnson made application for a patent, I think
it best to leave this and similar contentions for disposition at the trial when all of the questions can
be presented and decided in such manner as to shape
the entire controversy for complete review.
"5. I think it but fair, however, that plaintiff
should have an early trial, if it so desires. I recognise that these talking machine records are easy to
make and that a long delay may render difficult the
pursuit of irresponsible infringers, if the plaintiff
ultimately succeeds in its contentions.
"To that end, the order may provide that the
case may go on the calendar for November, 1919.
' ' Submit order in accordance herewith on three
days'arenotice."
Co.,
doing- a large business with the PathS line
in this city, and with steadily increasing figures, they
couraging.
report
that the outlook for the future is very enTALKING

MACHINE

At the regular monthly meeting of The Talking
Machine Men, Inc., the organization of talkingat
machine retailers of New York and surrounding
states, which was held recently in the recital hall
of the Knickerbocker Talking Machine Co., New
York, a number of important subjects were
brought up for consideration, among them being
the question of advertising small initial payments,
and long terms on talking machine sales. The
majority of dealers were strong in their condemnation of the practice, but definite action in
meeting.
the matter was put over until the November
■btnway ditp.ay at Nebraska State Fair
Path6 products during the recent Nebraska
State Fair. The display was very attractively arranged as shown in the accompanying photograph,
and attracted much attention from the passing
crowds. Various Pathe machines were featured,
together with the month 's records, using the Pathe
display cards and easels. The Benway Furniture

WOODEN
HIGH

MEET

Long Terms and Sunday Closing Discussed
Monthly Session of Retail Organization

The question of Sunday closing was also discussed at length, and the Legal and Grievance
Committees of the Association were instructed to
act in conjunction in an effort to find ways and
means for compelling the talking machine retailers, especially in the lower East Side and in the
Sunday.
Bronx, to keep their places of business closed on
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Demand for New Calendar Grows — Wins Favor
From Dealers Everywhere
The Columbia Graphophone Co. dealers ' service
department reports a phenomenal demand for the
Columbia dealers ' 1920 calendar which was introduced a few weeks ago. This calendar has a
human interest appeal that has been an important
factor in its popularity with the dealers.
The principal illustration on the calendar shows
a little child listening to her favorite Columbia
bedtime story record played on the Columbia
Grafonola in such a natural pose that it is difficult
to resist the temptation of hanging it up on the
wall. The Grafonola occupies the central back-

ruary, March and May, when theatre going is
the common entertainment, the calendar going is
vaudeville, musical comedy and concert stage.
At the bottom of the calendar are the words,
' ' New Columbia records on sale every ten days. ' '
By way of a strong tie-up and reminder, the
figures 10 and 20 in each month are printed in red.
The International record release date is the first
of the month, and that, numeral is printed in
green. The dealer's imprint is placed directly above
the monthly pages, thereby calling attention to
his establishment whenever the calendar is consulted.

The New Columbia Calendar
ground and is outlined in a pleasing glow from
the fireside.

WALTER

Appropriate seasonable appeals have been introduced to constantly renew the calendar's appearance and awaken fresh monthly interest in
the dealer's message. The illustrations and the
stories on the twelve calendar pad sheets are fittingly tied up to the season. In July patriotic
music is the subject, in June vacation music is
the theme. April features Easter music and December talks about Christmas music, and in Feb-

S. GRAY

IN NEW

YORK;}

Walter S. Gray, Pacific Coast representative
for some time of the most successful accessories
in the trade, arrived in New- York a few days

IT

only by supplies of merchandise.
DISCUSSES

Prominent Accessory Representative on Pacific
Coast Visits Manufacturers Whose Lines He
Handles — Enthusiastic Over Conditions

HERE

ago for a week's visit. Mr. Gray, whose headquarters are in San Francisco, made this trip
primarily to become acquainted with the eastern
manufacturers, whose products he is giving such
able representation on the coast.
While in New York, Mr. Gray placed large orders for accessories and through his personal interviews with the manufacturers, arranged for
excellent service for the dealers in the Far West.
Mr. Gray spoke enthusiastically of conditions on
the coast, stating that the dealers are closing
a remarkable business; their sales being limited

MUSIC

IN EDUCATION

Baltimore, Md., October 12. — On October 1st
Mrs. Frances E. Clark, director of the educational
department of the Victor Co., was the guest of
honor at a ladies' day luncheon of the Advertising
Club of this city. She addressed the Club on the
subject ' ' Music in Education. ' '
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Association Officers Elected — Conference of Edison Dealers — Mellor Launches Educational Campaign
— Pre-Holiday Activity Already in Evidense — Eosenbaum Co.'s "Opening" — Interesting News
Pittsburgh, Pa.. October 10. — With the resumption of the monthly meetings of the Talking Machine Men's Association of Pittsburgh the members are planning to hold a series of meetings in
the future that will be a source of benefit to the
talking machine men and be the means of inspiring in them the high sense of loyalty that should
dominate the trade at all times.
At the latest meeting the annual election of officers was held. The election resulted in the choice
of the following: President, J. H. Phillips, Victor
dealer, Northside; vice-president, Herman Lechner of the Lechner & " Sehoenberger Co., Victor,
Columbia and Edison; secretary, A. B. Meyer of
the Joseph Home Co., Victor and Columbia ; treasurer, HenryThe
"Woodboard
of Boggs
& Buhl, consists
Victor and
Columbia.
of directors
of:
Joseph C. Eoush, Charles L. Hamilton, George S.
Hards, William J. Mullen, George H. Bewbridge,
Leo Half, Clark Wright, F. C. Wampler; and the
officers.
Under the auspices of the Buehn Phonograph
Co., Edison distributors, a general conference of
the Edison dealers in the Pittsburgh district was
held at the Hotel Schenley on Tuesday, September 30. The meeting was largely attended and
was enlivened by the presence of Thomas J. Leonard, general sales manager of the Edison Co.,
Edward Trautwein, mechanical engineer and A.
J. Palmer, advertising manager. Addresses were
made by Messrs. Leonard and Trautwein. After
the conference those present were guests at dinner. There was no speechmaking there, but
everybody had a good time. A. A. Buehn, president and general manager of the Buehn Co. and
his staff of assistants made everyone feel at home.
In the evening a "Miracle Concert" was held in
Carnegie Music Hall with the principals beingMarie Bappold and Mario Laurenti of the Metropolitan Grand Opera Co., as well as a new
Edison phonograph.
The formal opening of the new talking machine
department of the Eosenbaum Co., was held on
Monday and attracted a large crowd. Manager P.
W. Kline and his staff of able assistants were kept
busy receiving congratulations and attending to
the wants of the hundreds of patrons who called to
view the new quarters of the Victrolas and Columbia Grafonolas.
Extensive alterations are being made to the
retail Victrola department of the C. C. Mellor Co.
The first floor and basement floor booths have
been moved and a general rearrangement made
that will be of much benefit to patrons. John
Fischer, manager of the Victrola department is

anticipating an extensive business this fall and
winter in both the retail and wholesale branches.
Miss Lillian A. Wood, of the educational department of the Mellor Victrola department has
launched her campaign for the coming season and
it is expected that her work will be demonstrated
to many public schools and school teachers. Miss
Wood gave a practical demonstration of the use
of the Victrola and Victor records in the school
room at the high school at McClellantown, Pa.,
and also at the teachers' institute which was held
at the same place last Friday and Saturday.
George S. Hards, the well known Victor dealer
of Dormont, is rejoicing over the advent of a little daughter to his family circle. The little newcomer will be known as Nancy Jane Hards and
both she and Mrs. Hards are doing finely.
' ' Our business for September showed a marked
increase over the same month a year ago and, in
fact, was one of the best months in the history of
the company here," was the statement made by
S. H. Nichols, manager of the Pittsburgh offices
of the Columbia Graphaphone Co.
C. E. Willis, has joined the staff of roadmen of
the Standard Talking Machine Co., Victor distributors. Mr. Willis was formerly with the W.
F.
Frederick
Piano Co.'s wholesale Victor department.
The Dauler-Close Furniture Co. has started a
boom for the Christmas trade and is advertising
very extensively in the daily newspapers concerning the Cheney line, giving especial mention to
the Sheraton and Hepplewhite styles. The Cheney
phonograph is also sold by Gray & Martin, in the
Jenkins Arcade.
H. Milton Miller, manager of the local offices
of Smith, Kline, French Co., Sonora distributors,
reports an unprecedented demand for Sonora phonographs, especially the high priced lines and so
insistent have the demand become that he was
compelled to secure a shipment of the L 'Artiste
phonographs made by the Grand Eapids Phonograph Co. M. Jones, a well known tonor of the
Anthony
Brookline distirct of Pittsburgh has recorded several selections in Welsh, which are being advertised in the October list of Columbia records.
J. A. Endres, sales manager for the Brunswick,
who recently returned from a tour of the Brunswick dealers in his territory finds the demand for
his line so strong that the local office is making
every effort to get more machines at once.
Jacob Hirsch, manager of the Emerson Sales
Co., with headquarters in the Jenkins Arcade, is
jubilant over the tremendous sales of Emerson

Send for my new catalogue and price list. It
will interest you.
TELL ME WHAT YOU WANT
"If I haven't got it, I'll get it for you."
This is part of my service.
Exclusive Pacific Coast distributor (or the
JONES-MOTROLA
records in the Pittsburgh district. He stated that
the question now was to be able to supply an adequate number of Emerson records to dealers owing to the increased demand.
H. C. Niles, of the Starr Phonograph Co., of
Pennsylvania stated that the Starr line of phonographs as well as the Gennett records were having
a very satisfactory sale.
Wallace Eussell of the Standard Talking Machine Co. and E. H. Sayre, advertising manager of
the S. Hamilton Co., dealers in Victrolas and Columbia Grafonolas attended the special course in
"Salesmanship" given at the Victor plant at
Camden, N. J.
H. C. Hornberger, one time manager of the talking machine department of Kaufman & Baer Co.
is now connected with the Pittsburgh offices of
the Brooks Automatic Eepeating Phonograph, of
which Newton B. Helms is manager. The offices
of the company are on the third floor of the Jenkins Arcade.
O. M. Kiess of the Pathe Freres Phonograph Co.,
of Brooklyn spent several days at the offices of
the Pittsburgh Talking Machine Co., Pathe distributors.
Jacob Sehoenberger and A. 0. Lechner, of
Lechner & Sehoenberger, the well known music
house, who handle the Victor, Edison and Columbia lines, were recent visitors to the East. Herman Lechner, who is in charge of the talking machine department reports a very brisk trade. The
firm have two floors partially devoted to the talking machine display and demonstration.
Talking machine trade in the large department
stores is showing signs of pre-holiday activity and
already some neat and attractive displays of talking machines and records are being made. This
is especially true of the MeCreery Co., A. N. Ansell, manager; the Joseph Home Co., A. E. Meyer,
manager; Kaufman & Baer Co., Hartley J. Pierce,
manager; Kaufmann's, Mrs. C. H. Walrath, manager; Boggs & Buhl, Henry Wood, manager;
Campbell's, B. C. B. Hewitt, manager; Spear &
Co., J. J. Murray, manager and May, Stern & Co.,
J. J. Barry, manager.

tin»»»»nmt»:»»»»m»»»»»»»»;»mt»»»»»mm»»»»:»»»»:»8{t»8:»»»««

mstmxmtttttt&xi

Supreme
A Large Tone

CHAS.
H. YATES
311 Laughlin BIdg. Los Angeles, Cal.
Manufacturers' Distributors of High
Grade Phonograph Accessories and Supplies.

Tone

Arms

and

Sound

Boxes

Arm — 8^4 inches centre to

center — height 4'/8 inches.
A Small Tone

Arm — 8'/4 inches center to

center — 35^8 inches.
Both

tone-arms

scientifically constructed

for perfect sound reproduction and finely
finished in our own
play all makes
In Sound

plating plant. They

of records.

Boxes. We

have the special No. 3

Hub.

SUPREME

PHONO

PARTS

Chicago Offices — Republic
8mmmt»t>m»mMn»mmmnmmmm»»mmm»nm

CO.,

Inc.

Building — H. Engle, Manager

145 West 45th Street
New York City

riwi

THE

186
TRADE

MOST

ACTIVE

TALKING

MACHINE

OCTOBEE, 1919

WORLD

IN BUFFALO

Prosperity Which Generally Prevails Has Had
Beneficial Effect on All Branches of the Talking
Machine Industry in Northern New York.

WANTED
More

Buffalo, N. Y., October 10. — The demand for
talking machines in Buffalo continues at high
speed. All classes of citizens are enjoying prosperity and are calling for the best machines obtainable. The strike at the Lackawanna Steel
Co. 's plant — a part of the national steel tie-up —
at first threatened to demoralize trade in this city,
but at this writing seems to be losing its serious
aspect. Thousands of men and women are. drawing good money at the other local plants and
many are freely indulging their taste for good
music.
"William Turner, 1401 Main Street, is making a
successful feature of the new Pathe Actuelle.
John Schuler, Sonora dealer, recently returned
from a three-weeks' vacation at the Berkshire
hills. Henry Marsh of Mr. Schuler 's sales force,
is campaigning in the country.
Work is progressing rapidly at the Rudolph
Wurlitzer Co. 'a new building on the west side of
Main Street, between Chippewa and Tupper. The
formal opening of the store will be one of the
big merchandising events of Buffalo.
There is plenty of work for live talking machine
salesmen in Buffalo. It is said that a number of
young men who made good in the business took
advantage of their training and entered the automobile and other fields. One local firm recently
hired a man and wife, who had sold sewing machines. Their salesmanship proved to be of the
persistent kind and they are now making good at
selling talking machines.
"The railroad men are among our best customers," remarked a local retailer of talking machines.
' ' They are all drawing top-notch wages and are
spending it freely for musical instruments. They
like amusement and seem to class music among
the essential things of life.
A typical theatrical style of advertising was
recently used by Bricka & Enos, who said recently,
"Matinee today and every day if you have a Columbia Grafonola. "
Talking machine dealers who visit the county
fairs of Western New York to meet old friends
and make new ones and incidentally perhaps ' ' talk
talking machines" have been able to dig up some
profitable sales in this field. Some of these dealers never fail to operate at the fairs. They say
that this fall their sales from this source and the
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Margaret Matzenauer, mezzo-soprano, recently
sang at Elmwood Music Hall, here. The fact that
this vocalist is a New Edison artist was not overlooked in the advertising of Edison dealers. The
following firms united in special newspaper advertising in connection with her appearance in
Buffalo: Bricka & Enos, Charles J. Nereth, TJtley
Piano Co. and Zittel-Kreinheder Co.
The J. N. Adam & Co., Victor dealers, are celebrating their 38th anniversary. Victrolas and
records are getting a good share of window displays and other methods of powerful boosting
during the celebration.
Another event, similar to that of J. N. Adams &
Co., was recently celebrated by the William Hengerer Co., Victor dealers. The latter firm, however, has been in business eighty-three years.
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A. E. LANDON

APPOINTED

MANAGER

Succeeds James P. Bradt as Manager of Canadian
Branch of Columbia Co. — Output of Plant to
Be Increased More Than 500 Per Cent
A. E. Landon, formerly assistant Canadian
branch manager of the Columbia Graphophone
Co., has been made Canadian branch manager,
succeeding James P. Bradt, resigned. Mr. Landon
was formerly general sales manager of a big business operating in the United States and Canada.
His experience with the Columbia Graphophone
Co. covers selling in country and city territory,

TONE

assistant manager of the Philadelphia branch and
assistant Canadian branch manager, Toronto.
His qualifications are such that the Columbia
Graphophone Co. feels safe in entrusting to him
the direction of selling the output of the new big
factory just bought by the company from the
Imperial Munitions Board. This plant was formerly the Canadian Aeroplanes, Ltd., on Dufferin
street, north of Lappin avenue. With the single
exception of the Massey-Harris Works this is the
largest giant under one roof in Toronto. It occupies twelve acres of ground and consists of eight
large permanent buildings and three smaller frame
buildings, together with the railroad sidings, which

SOUND

TELLS

run directly into the company's largest structure.
This plant will give Columbia increased yearly
capacity of 500% in records and 400% in Grafonolas. This will not take care of the increase
in Grafonola business and will necessitate an increased output from their present Canadian cabinet manufacturers.
Mr. Landon has made his permanent home in
Toronto, moving his family over a year ago. Plans
for future development of the sale of Columbia
Grafonolas and records in Canada have been warranted by past performances and the outgrowing
of the present factory of the company at 54 Wellington street, west, in Toronto.

TELLS

PATENTS -PEN DING
/
THE
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Plays

All

Records—

Perfectly

The phonograph that really reproduces. Superiority in tone can not be denied.
Highest grade cabinet construction and finish.
Silent motor — runs like a watch.
Quality guaranteed.
We invite comparison.
Jobbers and Dealers Solicited

Size 42 X x 19 }i x 21}i

PERFECTION
OFFICE:
200 Fifth Ave., N. Y. City

TALKING

MACHINE

CO., Inc.
FACTORY
Brooklyn, N. Y.
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WORLD'S
CLASSIFIED
ADVERTISING
Any member of the trade may forward to this office a "Situation" advertisement intended for this
Department 10 occupy a space of four lines, agate measure, and it will be inserted free. Ktpnes will
also be forwarded witnout cost. Additional space will be at the rate of 25c. per line. If bold laced type
is desired the cost of same wiJ be 25c per line.

Phonograph

Cabinets
WANTED — A strong retail talking machine salesman to travel at wholesale and
co-operate with our Pathe Dealers in developing their retail business; state age, references and salary desired. Weaver Piano Co.,
Inc., York, Pa.
WANTED — Two phonograph salesmen
to travel in the State of Iowa; we have a
good proposition for the right man. E. H.
Jones Piano Co., 418 Shops Bldg., Des
Moines, Iowa.
WANTED — A first class talking machine salesman on a salary and commission
basis; we have a city and surrounding territory with a population of 250,000 people
within a radius of 15 miles, surrounded by
rich farming and oil production districts;
exceptional opportunity for a bright young
man who can furnish gilt edge references.
Address "Box 695", c/o The T diking Machine World, 373 Fourth Ave., New
York, N. Y.
POSITION

WANTED — Married man,

capable and reliable; ten years' experience in
Victor line; first class repairman; knows the
latest methods of keeping stocks of records,
machines and accessories; qualified to act as
assistant to wholesale manager or as service
man; willing to travel; can also take charge
of retail department; knows the latest ideas
of selling the Victor line; can handle men
and produce results; will go anywhere; references; prefer contract with salary and
bonus or salary and commission. Write
"Victor Man", c/o The Talking Machine
World, 373 Fourth Ave., New York, N. Y.
SITUATION WANTED — A No. 1,
high class, high price manager and salesman
for piano or phonograph department or
store; twelve years' experience; I must reject
or accept a contract for another year with
present employers before November 1st, so
answer at once if you have a big, difficult
position to fill. Address "Box 701", c/o
The Talking Machine World, 373 Fourth
Ave., New York, N. Y.
SITUATION WANTED— Would like
position with reliable concern building, or
desiring to build, a high-grade phonograph;
am thirty-six years old, temperate and had
about fourteen years in the construction of
the phonograph; also have several good inventions which I would gladly turn over
to the right parties. Address "Box 624",
c/o The Talking Machine World, 373
Fourth Ave., New York, N. Y.
WANTED — Position as manager or assistant manager of a retail talking machine store or department.
Thoroughly experienced and familiar with every
phase of phonograph merchandising. Would also
consider a wholesale proposition or would be interested in purchasing an established business. Send
full details.
No. 682."
Talking Machine World, "Box
373 Fourth
Ave.,care
New TheYork.
POSITION WANTED — A competent manager , is
open for an opportunity to take charge of retail
salesrooms. In addition to his other qualifications
he is an expert repairman. Those interested address "BoxAve.,
683," New
care York.
The alking Machine World,
373 Fourth
EXECUTIVE WITH SELLING ABILITY and experience, returning to California to live, desires connection with high-class manufacturing concern as
representative
the Westwithandlarge
Pacific
Coast;in the
the
past
four years for
connected
concern
East as manager of production and sales; high-class
references.
Address
"Box Ave.,
684," New
care York.
The Tailing
Machine
World,
373 Fourth
EXPERT repairman wanted. One who is acquainted with all makes of motors, and would like
to live in the best town in the United States. Must
be a man capable of doing a little selling on the
side. Send photograph with first application, stating
experience and qualifications. R. H. Paulin, Santa
Barbara, Cal.

HELP WANTED — Want a young lady or young
man to sell Victor recoras in a very high-class retail store. Must be neat, obliging, and one who can
produce results. In replying state former experience, with whom and how long, also age and nationality. Baumer Piano Co., New Rochelle, N. Y.
WANTED — Manager for Canadian phonograph
and recoid plant. Must understand both lines and be
capable of taxing iuil cnarge. An exceptional opportunity lor tne right party. Paramount Phonograph & Record Co., of Canada, Limited, 200 Papiueau Ave., Montreal, Canada.
WANTED — A record stock mixer, one who can
also take charge 01 the presses preierred. Paramountjrhonogiapn & Record Co., of Canada, Limited,
20U Papmeau Ave., Montieal, Canada.
WANTED — High-class 'talking-machine sales
man to seii jobbing trade and large retail dealers.
Saiary and commission basis. State age, married or.
singie, experience and all with nrst letter. The Parlepnone co., at. Joseph, Mo.

I have 1,000 complete phonographs ready
for Immediate Delivery: One small size,
cabinet of Gum; finished in Mahogany and
Fumed Oak; will retail for $125. One
larger size in Genuine Panels, Mahogany
and Fumed Oak; will retail for $150. Tone
chambers made of genuine White Pine
from 75-year-old stock. All machines
equipped with complete hardware. Heineman Kb. 77 Motors and Heineman Tone
Arms. Twelve-inch Turntable.
First Come, First Served!
A. L. BEDEL,

WANTED — Position as superintendent of phonograph caoinet lactory, understand an brancnes of
tne business. Wouid liKe to locate in or about Denver,<-o..o.
Address
TaiKing Machine world,
3i3 i "Box
ourth 6i4,"
Ave.,care
NewTheYork.

1 136 Syndicate Trust Bldg.
St. Louis, Mo.

SITUATION WANTED — By phonograph sales
manager now employed by very iarse manufacturers, j^-now Miauie W e^t trade. Pieter Chicago. Address "aox.State
o. C. St.,
2, care
Tne 111.
Mu^ic Traoe iteview,
2>j» Soucn
Chicago,

BUSINESS OPPORTUNITY
WANTED — Distributors and agents for
State territories by manufacturers of latest
designed and most up-to-date phonograph on
market. Applicants must be financially able
to handle territory and push same. A goodpaying proposition for live, active men. Ad2," care
Talking Machine
World, dress209"M. S.South
State The
St., Chicago,
111.

POSITION WANTED — By lady in Victor or Columbia .department. Six years' experience. New
1'orK
or New
Jersey
preierred.
"Box Ave.,
696."
care the
Talking
juaenme
world,Address
3i3 fourcn
New York, N. Y.
POSITION DESIRED — Manager and salesman
wants position With live deaier, where results will
be rewarued with proper remuneiation. Address
fc>. P. ou, care The laiKing Machine Yvorld, 2UM S.
btate bt., Chicago, 111.
SITUATION WANTED — Manager, with thorough
retail Victor, Columbia, Edison and ad\ertising experience, will consider a change with privilege of
inveoting later in business, btate salary, yearly
business
and Machine
all particulars.
The Talking
World, 373Address
b ourth "Box
Ave., 6b7,"
New
York, N. Y.
WANTED — Salesman wanted to sell best popular
priced phonograph on the mariiet as a side line, on
commission basis only. See our advertisement in
this issue for description of line of machines and
prices. Charmaphone Company, 39 W. 32nd St.,
New Tork.
SITUATION WANTEDMan, 35 years old, married,
four years office and ten years suceesslul sales record; pianos and phonographs. Education, personality and experience at your disposal. Preter association with manufacturer's sales rooms. Address "Box Ave.,
6i)S," New
care The
Machine # World,
37 3 Fourth
York Talking
City.
POSITIONas WANTED
— Man,
34, withinspector
eight years'
experience
repair man,
assembler,
and
salesman, seeks connection with live concern. Address "Box 6y9,"
373 Fourth
Ave., care
New The
York Talking
City. Machine World.
WANTED — Salesman on commission to sell exceptional values in phonographs. Address "Phonographs," care
TheYork,
Talking
1- ourth Ave.,
New
N. Y. Machine World, 373
SITUATION WANTED — Man who is thoroughly
experienced in the manufacture of pianos, furniture and talking machine cabinets desires to connect
with a talking machine manufacturing concern as
superintendent. At present superintending the production of the highest grade talking machines in
the country and can produce maximum quantity and
highest grade work at a minimum cost. Address:
George W. Thomas, Brooklyn Post Office, Brooklyn,
N. Y.
WANTED— SPOT CASH PAID
Records in the following languages: Italian.
French, Spanish, German, Jewish, Russian,
Polish, Chinese, Japanese, etc.
VICTORIA RECORD EXCHANGE
2104 Third Avenue
New York
Phone Harlem 7848
FOR SALE
Phonograph records, lateral cut, 1 o and
1 2 inch standard make, a fine assortment of vocal and instrumental selections. Steel phonograph needles,
finest quality, 100 to envelope, 60
cents per thousand.
I. DECKINGER
3064 Albany-Crescent Ave. New York

FOR SALE
About 4,000 new Vocalstyle piano word rolls,
all released within the last year. Discontinuthis ing
lot.jobbership. Make offer whole or part of
MUSICAL SUPPLY & EQUIPMENT CO.
221 Columbus Ave.
Boston, Mass.

PATENT FOR SALE
A valuable accessory to any make of talking machine. Is light on sound box that adds
2 to 8 points. Will bring large profits.
2204 Bitter St.

G. IVINS Philadelphia, Pa.

FOR SALE
Phonographs direct from factory. Attractive
proposition for dealers. Write for prices.
SCHMIDT MFG. CO.
225 West 69th St.
Chicago, 111.

An old established house in New Tork City
desires Manager (male or female) for Talking' Machine
An unusual
oppor-a
tunity for a Department.
high grade person
to make
desirable connection. Give full details as to
qualifications, experience, salary, etc. AU replies World.
confidential. Address BM, care Talking'
Machine

FOR SALE
10,000,000 best American Steel Needles, Cleartone, in packages of 100, to dispose at a low
price.
694," care
Machine Address
World, "Box
373 Fourth
Ave.,The
NewTalking
York.
N. Y.

WANT

TO

BUY

The highest spot cash prices for any quantity, single or double motors, parts talking
machines and records.
K. ST. PHONOGRAPH EXCHANGE
131 Orchard St.
New York, N. T.

CABINETS
All sizes and styles in stock. Send for
circular.
EVEBETT HUNTER MPG.
CO. Illinois
McHenry
-
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THE

Heineman
and Meisselbach
Motors and Tone-Arms
at Factory
Prices
IMMEDIATE DELIVERY
No Order Too Large or Too Small
"Everybody's" T. M .Co., 38 No. 8th St.
Phila. Pa. (Authorized Distributors.)
CABINETS
One of the biggest lumber interests in the
West (Cabinet makers, sash, door and interior
finishers) is contemplating entering the talking machine cabinet business. In order to
find out whether or not this step is warranted
we should be pleased to hear from the trade
regarding its wants. Whether you can use
two or two thousand cabinets per week let us
hear from you. All replies treated with the
strictest confidence. Address A. U. 12, The
alking Machine World, 209 So. State St., Chicago, 111.

IMMEDIATE

DELIVERY

We have a quantity of popular priced
cabinet phonographs which we will
sell to dealers at less than our regular
wholesale price. Must make room for
our higher priced models.
ILLINOIS RECORD SERVICE
Commercial Bldg.

Chicago, 111.

WILL SELL
Talking machines and cabinets to the trade;
style made to order. Best possible grade
any
at lowest prices.
DELAWARE TALKING MACHINE CO.
Elsmere, Del.
Main Office, 2616 N. 11th St., Philadelphia, Pa.

WANTED
Stroh Violins and Stroh Violas, new or
second hand. Address "Box 702," care The
Talking Machine World, 373 Fourth Ave.,
New York City.

WANTED

VICTOR

TALKING

BILL REPEALS

MACHINE
WAR

EXCESS

WORLD
TAXES

Talking Machines Are Prominently Featured in
the Very Complete Musical Section Conducted
by the Fort Wayne (Ind.) Journal-Gazette
The latest attempt to overcome what is declared
to be discrimination in the assessment of war
excise and luxury taxes, and to grant relief to
the several industries now suffering under such
taxes is embodied in a bill recently introduced
in the House of Representatives by Representative
Jefferis, of Nebraska, to repeal section 628, 629;
sections 700 to 704, inclusive; sections 800 to 802,
inclusive; sections 900 to 907, inclusive, and section 1,002 of the Revenue Act of 1918, and substituting atax in lieu thereof.
The idea presented by Representative Jefferis
is to assess a general tax of one-half of one per
cent, on all manufactured products, the tax to
be paid by the manufacturer. At the time the
War Revenue Bill was enacted, a strong but unsuccessful effort was made to have a one per cent,
tax on the selling price of all manufactured
commodities written into the bill as a substitute
for the war excise and luxury taxes. The new
bill cuts the amount of tax to one-half of one per
cent., and by assessing it on the manufacturer
overcomes the strong obection of business men
and internal revenue officials to a tax on the
sale price, and the consequent trouble and expense of collection.
It is urged that the representatives of all industries now coming under the war excise tax
or luxury tax division of the War Revenue bill
combine in supporting Mr. Jefferis' measure, and
George W. Pound, general counsel of the Music
Industries Chamber of Commerce, has called the
attention of the piano and talking machine trades
to the importance of getting behind the measure.
It is pointed out that only by supporting legislation such as that proposed by Mr. Jefferis can
the trade expect to obtain relief from taxes for
many months, inasmuch as the national legislators
do not seem inclined to consider seriously any
of the many protests against present excessive
taxation that have been filed.

SALE

WANTED
Shaving Machine for recording laboratory,
new or second hand. Address "Box 703,"
care The Talking Machine World, 373 Fourth
Ave., New York, N. Y.

FOB SALE
Two record filing cabinets, ivory finish, capacity 2000 records. Also six mahogany phonograph cabinets, Columbia catalog racks,
hanger holders, record delivery envelopes,
record cleaners, etc. Low price to quick buyer.
MEABS & CO.
46 Cortlandt St.
New York, N. Y.

Wanted — Men, travel in the South, Coast and
Western States, handling- jobbing trade only.
Only high class men need apply. Address E.
O. Cook, World Phonograph Co., 736 Tilden
St., Chicago, HI.

$225
Phonograph
The
that plays

$85

all records.
This is our

CU/

model
No.
125.
Only made
mahogany.
in genuine
Dimensions

One that
will be
in every
height 48"
22"
depth
width
home.23".
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is paying
others
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PHONOGRAPH

Broadway
N OT E NEW

"TALKS"

ARE

CO.

New
ADDRESS

York

FEATURED

Talking machines are prominently featured in the
very complete Musical Section conducted by the Fort
Wayne, Ind., Journal-Gazette. Two pages are devoted to this department.

Main
Springs
VA in. x 0.22 x 17 ft., regular Victor, each
1 in. x 0.28 x 10 ft., for Columbia, each
% in. x 0.23 x 10 ft., for Click motor, each
% in. x 0.25 x 9 ft., oval hole, each
% in x 0.22 x 8 ft., each
?s in. x 0.25 x 11 ft., for Edison.

AGENCY

100 genuine Mahogany Phonographs complete
ready atto $100.
ship. First
A dandy
ment toandretail
come,instrufirst
served. All quotations subject to prior sale.
AUBURN MFCS-. CO.
Auburn
....
Indiana

From

Spiegel 's Sonora Shop in Fort Wayne, Ind., is
making an attractive display of machines.

Will buy and pay cash for small or medium
size proposition. Address "Box 000," care The
Talking Machine World, 373 Fourth Ave.,
New York.

FOR

To

ECLIPSE — Mahogany, Columbia Tonearm, 16 x 16 x 10 in., with double spring
motor; $35.00 model, sample $15.00.
MELOTONE — Covered, 17 x 19 x 13 in.
Sample $13.75 with single spring motor,
$16.00 with double spring.
True-Tone and Cleartone Needles, in
metal boxes or packages at lowest prices.
Universal .double and triple spring motors,
tone-arms, auto stops, etc.
Phono parts and accessories, as Motors,
Tone-arms, Sound Boxes, Cabinets and Cabinet Hardware. Repair parts for all makes.
Records — Standard make, lateral cut, at
$40.00 per 100.
CASH WITH ORDER
FULTON TALKING MACHINE CO.,
640 Broadway,
New York, N. Y.

A line of LOW PRICED
AND FLOOR PHONOGRAPHS
$60.00 Per Dozen and up
We stand good for our products.
We carry in stock Motors, springs, tone
arms and sound-boxes of all kinds. Repair
parts for any machine on the market.
Let us know what you can use.
TABLE

Wollman Talking Nachine Nfg. Co.
560-2 Grand Street, Brooklyn, N. Y.
Established 1S89 Telephone Stagg 918

0.75
0.50
0.38
0.35
27

MSCA DIAPHRAGMS
1-23/32 in., Victor Ex. Box, with or without center
hole
;
Each "0.-45Ha in., for new Victor No. 2, rery best, with or without center hole
Each 0.18
1- 31/32 in., for Sonora and all standard soundboxes Each 0.20
2- 3/16 in., for Columbia No. 6. very best Each 0.25
2-9/16 in., for Pathe: or Brunswick
Each 0.45
SAPPHIRES
Pathe, very best, loud tone, genuine sapphire Ka.rU 0.27
Pathe. soft tone
Each 0.27
Eclison, very best, medium tone
Eurh 0.27
Edison, very best, loud tone
Each 0.27
Edison, genuine diamond
.Each 2.50
Kent
Kent
Kent
Kent

ATTACHMENTS
attachments for Victor Arm
attachments for Columbia Arm
attachments for Edison, with C Soundbox.
attachments for Edison, without Soundbox

Each
Earn
.Each
Each

0.25
0.25
2.50
'-60

REPAIR
PARTS
Columbia driving shaft, No. 1178
Each
Columbia cranks short
....Each
Columbia Governor shaft. No. 3004.. Each 40c: per doz.
Columbia Governor bearing, No. 11923. Each 25c; per dor.
Columbia Governor springs
Each 2c; per 100
Columbia Governor screws
Each Ic: per 100
Columbia barrel screws, No. 2621 Each l'/2c; per 100
Columbia soundbox thumb screws; No. 3943 Per 100
Victor soundbox thumb screw Each I 'Ac; per 100
Victor Stylus bar (needle arm)
Each
Victor Governor springs Each l.'Ac ; per 1«0
Victor Governor screws
Each Ic; per H'U
Turn-table felts, 10 in. square
Euch
Turn-table felts. 12 in. square
Each
Victor Governor balls, new style
Each

0.60
0-25
4.00
2.50
1.00
0.05
1.00
1.50
I.0O
0.3;.
F."*'
0.75
0 13
0.20
0.10

FAVORITE

MFG.

CO.

1506 DeKalb Ave., Brooklyn, N. Y,
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TALKING

VICTOR
DISTRIBUTORS
VICTORS EXCLUSIVELY
We make a specialty of getting the order
out on time — every time.
The

Rudolph Wurlitzer Co.
CINCINNATI AND CHICAGO
Tieo points of supply; order from the nearer

MACHINE

of

Talking

TEST
OUR

October, 1919

WORLD

Machines

in

America

IT.

VICTOR

Record

Service

has a reputation for efficiency.
Suppose you try it
E. F. DROOP
& SONS CO.
1300 G. STREET. WASHINGTON, D. C.
231 N. HOWARD STREET. BALTIMORE, MD.

STARR

Phonographs
Records
and GENNETT
Complete Stock and REAL Service

W.

J. DYER
& BRO.
DYER B'LD'G, ST. PAUL. MINN.
NORTHWESTERN DISTRIBUTORSOF THE
Where

Dealers

May

Secure

VICTOR
Machines, Records and Supplies
Shipped Promptly to all
Points in the Northwest

Mickel

Bros.

Omaha,

Iowa

Distributors

Sherman,

Pay & Go.
San Francisco, Los Angeles, Portland, Seattle, Spokane
PACIFIC COAST DISTRIBUTORS OF
VICTOR PRODUCTS

The

PERRY B. WHITSIT
Distributors of

CO.

Victrolas and Victor Records
COLUMBUS, OHIO

William Volker & Co., $;r^±icTt0

DISTRIBUTORS
Complete Path* phone and Pathe Record Stocks.
The best proposition for the progressive dealer.

Victor

Exclusively

EASTERN TALKING MACHINE CO.
177 Tremont Street, Boston
VICTOR
DISTRIBUTORS

PHONOGRAPH
CO.
Factory Distributors
218-220 NORTH SECOND STREET, RICHMOND, VIRGINIA

Product

Write for Dealers' Proposition*

Ready, Full Stocks, and Prompt Deliveries
from Convenient Shipping Center,
all over the United States.

Southern Victor Dealers
Largest Stock VICTROLAS and RECORDS.
Prempt Shipment and Lot* Freight Rates.
WALTER
D. MOSES
& CO.
Oldest Music House in Virginia or North Carolina.
RICHMOND. VA.

Distributors

Nebraska

Des Moines,

Victor

Co.

COLUMBIA

Atlanta, Ga , Columbia u.apnuphone Co., 63 N.
Pryor St.
Baltimore, Md., Columbia Graphophone Co., 16
South Howard St.
Boston, Columbia
Graphophone Co., 137 Federal St.
Buffalo, N. Y., Columbia Graphophone Co.,
733-35-37 Main St.
Chicago, 111., Columbia Graphophone Co., 325
\\ est Jackson Boulevard.
Cincinnati, O., Columbia Graphophone Co.,
427-429 W. Fourth Axe.
Cleveland, O , Columbia Graphophone Co., 1375
Euclid Ave.
Dallas, Tex., Columbia Graphophone Co., 1011
Elm St.
Denver,
arm Colo.,
Place. Columbia Stores Co., 160S GlenDetroit, Mich., Columbia Graphophone Co., 401
Woodward Ave.
Indianapolis, Ind., Columbia Graphophone Co.,
207-217 W. Washington St.
Kansas City, Mo., Columbia Graphophone Co.,
1017 McGee St.
Los Angeles, Cal , Columbia Graphophone Co.,
745 S. Broadway.
Minneapolis, Minn., Columbia Graphophone
Co.. 1820-22 North Third St.
New Haven, Conn., Columbia Graphophone
Co., 206 Meadow St.
New Orleans, La., Columbia Graphophone Co.,
517-525 Canal St.
New York City, Columbia Graphophone Co.,
65 Warren St.
Omaha, Neb., Schmoller & Mueller Piano Co.,
1311 Farnum St.
Philadelphia, Fa., Columbia Graphophone Co.,
40 isorth Sixth St.
Pittsburgh,
Columbia
640 Duquesne
Way.Graphophone Co., 632Portland, Me., Columbia Graphophone Co., 43
Exchange St.
Salt lake City, Utah, Columbia Stores Co.,
221 South West Temple.
Co.,
San Francisco, Cal., Columbia Graphophone
Co., 130-150 Sutter St.
Seattle, Wash., Columbia Graphophone
911 Western Ave.
Spokane, Wash., Columbia Stores Co., 161
South St.
St. Louis, Mo., Columbia Graphophone Co.,
1127 Pine St.
Tampa, Fla., Tampa Hardware Co.
Headquarters for Canada:
Columbia Graphophone Co., 54-56 Wellington
St., West, Toronto, Out.
Executive Office
» COLUMBIA GKAPHOPHONE CO. n
Woolworth Building
New York

OLIVER
DITSON
COMPANY
BOSTON

Have

Chicago. ____
Largest
Machine VICTOR
Distributors Talking
East of
Creator,
Fattest
Serrice."ofLet"The
oj tell
too Victor
more
about our serrice.

You

Growth

Noted
of

the

this

Department?

Special Rates for J obbers'
Directory on Application

During

the past six months

this
Jobbers'
Directory has
grown steadily in importance. It
affords progressive jobbers an
opportunity to keep their names
before the dealers consistently
and

regularly, and

provides

representation in the Jobbers' Directory of the publication which
is the recognized authority of the
industry.

Join the progressive jobbers
on this page next month.
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the first meeting of the dealers in order to show
the progress which the co-operative spirit of the
dealers had brought about. He then spoke of the
results from neglect, pointing out the fact that in
many cases the dealer neglected the salesmanship
of records. In many intances, where a customer
came in and demanded a certain record, he was
allowed to depart without the salesman trying to
demonstrate other records to him. Such practice
is sales neglect; the company, through its national
advertising, having caused the sale of the record,
there being no salesmanship on the part of the salesman. Any customer coming in and demanding a
certain record should have other records demonstrated to him so that a sale of two records instead
of one is made.
He then brought out the fact that the Columbia
Co. appropriates a large sum every year in order
to co-operate with the dealer, thereby making the
dealer a part of the Columbia Co., enabling the
Columbia Co. to have a financial and sincere interest
in the Columbia dealer. The powerful sales helps
which the Columbia Co. have developed, he said, are
an example. The self service silent salesman record
rack is an example of such help. The national advertising, the house organs issued by the Columbia Co., retail advertising suggestions, window displays, and other ideas, were services which the Columbia Co. extended in order to co-operate to the
fullest extent with its dealers.
In closing, Mr. Hopkins mentioned the fact that
sales ideas offered by the Columbia Co. could not
always be adapted in their original forms, but
with slight changes practically all the ideas could
be adapted by any particular store with very noticeable sales increase as a result.
Mr. Friedl then introduce Messrs. Van and

He -announced that the Columbia Co. .was the
twelfth largest advertiser in the world. The Service
Department of the Columbia Co., he stated, was
second to none, and that such co-operation between
the parent company and the dealers had brought
tetter business is proven by the fact that it was
necessary to enlarge the production to over two
hundred per cent, more than the previous year.

THE

COLUMBIA

DEALERS

MEETING

Splendid Representation at Gathering Held at the
McAlpin Hotel on October 17 — Addresses hy
President Whitten, H. L. Willson and G. W.
Hopkins — Lambert Fried! in Charge
On Friday afternoon, October 17th, at 2:30, about
two hundred Columbia dealers of New York City
assembled in the Blue Room of the McAlpin Hotel.
This meeting was called by Lambert Friedl, manager of the New York branch of the Columbia
Graphophone Co. After the opening of the meetip-r Mr. "FViVdl r>re=entpd to each one present an

H. ii. Willson
announcement sheet of new dance records which are
to be issued by the Columbia Co.
He then played several of these new selections
on a Grafonola which was brought in for the occasion. The piece ' ' My Baby 's Arms ' ' caused a
stampede of applause by all those present, and to
the surprise of all when the applause died down
Sam Fox appeared in the rear of the room, and to
the accompaniment of the piano sang the same song.
The Columbia Saxophone Orchestra was then
ushered in and played a couple of the most catchy
pieces of the season.
Mr. Friedl then introduced George W. Hopkins,
general sales manager of the Columbia Co. In
addressing the dealers he recalled to those present

TALKING

MACHINE

Schenck, Columbia artists, who sang, ' ' Sweet
Kisses," "Mandy, " and other songs which were
very catchy, and which caused the feet of all who
were present to shuffle to the time of the music-.
H. L. Willson, vice-president and general manager of the Columbia Co., was then called upon by
Mr. Friedl. Mr. Willson in a short address gave
some very interesting facts on the commercial side
of the Columbia business and the talking machine
industry as a whole. He stated he believed that
the talking machine manufacturers advertised more
than any other specific industry, and he believed
that a better commercial proposition was allowed
the dealer on talking machines than on any other
advertised line of merchandise. His announcement,
that Al Jolson had just signed up again on a new
exclusive contract, was greeted with the approval
of those present.

A pleasant surprise to all was Mr. Friedl 's announcement that Francis S. Whitten, president of
the Columbia Co., was present, lie then called on
Mr. Whitten, who dwelt on the future of our trade.
By contrasting present day conditions in the talking
machine industry with those of a few years ago
Mr. Whitten showed that there- was every reason
to expect the manufacturers of talking machines
would expand into one of the greatest industries
of the country. He expressed this belief that the
Columbia Co., because of its foresight, would enjoy
a large share of this future expansion.
Mr. Whitten 's address closed the afternoon's program, although the representative of the American
Patriotic Society was allowed a few moments in
which to make known the principles and policies of
that organi2ation.
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Promising Outlook in the Gramophone Trade- —
Flood of German Goods Does Not Materialize
— Mechanical Music Courses for Teachers — Multiplying Gramophone Ready Soon — Columbia Co.
Signs up Prominent Artists for Records — Some
New Products Offered to the Trade — British
Motor Output on the Increase — What the Latest
Record Lists Have to Offer — Recorders Very
Busy — General News Items of Interest
London, E. C, England, October 6. — Business
throughout the domain of the gramophone continues to make a remarkable showing. During the
real hot weather the sale of records has been good,
perhaps to a large extent due to the prolific issues
of revue, jazz and other short-period-selling items
of a light character. Within the next few months
dance records will be much in demand and it
looks as though jazzy discs may continue to hold
the field for some time yet. Tor real good music
of the standard class, operatic and concert, we look
to the "His Master's Voice" and Columbia companies, who so consistently maintain the balance
between the higher forms of music and that of the
so-called ' ' popular ' ' taste. But, sad to relate, most
firms find the latter class the more profitable, art
being subservient to sordid commerce, and there
it ends, unfortunately. They cannot be reproached
for the shortcomings of the public taste. It's simply a fashion — jasz one day, something equally
awful the next. The public can be influenced and
educated to an appreciation of soul-satisfying musical works and in this direction much is expected
from the recently established Federated Board of
Music.
The season's prospects for machine sales are
excellent. The demand is likely to overwhelm sup-

plies, there being still a great shortage of motors,
in addition to which exceptional difficulty in obtaining cabinets is the experience of most firms.
Cabinet makers will not touch gramophone cases
while they can make huge profits on furniture, etc.
Xo easement of the situation may be expected for
some time to come.
German Firms Unable to Supply the Goods
The British trade movement for the exclusion
of German goods, musical and otherwise, has yet
to reach a successful culmination. The Government
is loath to encourage it on the ground that to recover the indemnities agreed upon between the. Allied and German governments it is necessary not
to close our markets against German goods. Wo are .
reminded, too, that the British Government is
pledged to the principles of free trade, if not its
practice. The tariff remains. This would provide
a sufficient margin of protection to our manufacturers were it not for the low value of German
money in this market. It is this fear that animates
British firms to renewed effort in their determination to secure by legislation or agreement among
themselves additional protection against . German
and Austrian competition. It should be noted that
the leading London newspapers are strong- in support of the official policy, denouncing all movements
to keep out foreign goods as the action of profiteers.
Tn which there is sound logic, when applied to the
boot, clothing, toy and many other industries. Exception must be taken to such a line of argument
as regards the manufacturers of reeords and gramophones. Ten-inch double-sided records at thirty
pence is the pre-war standard price and its margin
of profit today is considerably less than five years
ago, every ingredient and labor being so much more
expensive. Indeed, it is no very great surprise that

'His
— the

an increase in price has been rendered necessary.
Neither can it be said that prices of gramophones
are exorbitant, though in some quarters there is
certainly a suspicion that prices are ruling overHigh, notwithstanding the very heavy costs of wood,
cabinet making, motors, etc. If this be so a little
healthy competition would be welcomed by the retail
trade. More than one dealer has expressed himself
as being anxious to sell only British goods, at the
same time pointing out that our manufacturers
themselves must take the lead in discouraging German competition by ever striving after better quality and lower selling prices.
But, according to various reports, this talk about
German goods flooding our markets is all bogy.
Some circulars received here offer German gramophone parts and accessories at prices comparing
not unfavorably with British and Swiss, while, as a
fact, the German manufacturer is scarcely in a
position to encourage any very large export trade
for many months to come. Their home demand for
gramophones and other musical instruments can
swallow the main part of their output, to say nothing of the many difficulties attendant upon export
trading owing to the lack of railway and ocean
transport. This condition of things is reflected in
many letters received from German makers by a
prominent talking machine man and in not one case
was any prospect offered of immediate or nearfuture consignments. S. Sheinman, a London merchant, told The Star that he recently returned from
a business tour in Germany, where he sold quantities of British goods, but "tried in vain at Hamburg, Berlin and Stuttgart to purchase gramophones .. . and found.it impossible to secure any."
Enough has been said to show that there is little
or no foundation at the moment for the high state

Master's
Voice'
trade-mark
that is recognized

throughout

the

HALL-MARK

world
OF

as

the

QUALITY

Branches
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'Hit Utsltr t Vo\n

FRANCE: Cle. Franco! Be da Gramophone, 116
Boulevard Richard Lenoir. Place de la Republlque, Paris.

This

SPAIN:
Barcelona. Compafila del Gram6fono, 56-68 Baimes.
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SWEDEN: Skandloavtska Grammophon-Aktiebolaget, Drottnlng Gatan No. 47, Stockholm.
RUSSIA: The Gramophone Co., Ltd., 46, Nevsky
Prospect. Petrograd (Petorsbnrg) ; No. 1
Solyanka, Solyanol Dvor, Moscow; 8, GoloTlnsky
Prospect, Tlfflls; Nowy-Swlat 80, Warsaw; 11
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AUSTRALIA: S. Hoffnung A Co., Ltd., Sole
Concessionaries of The Gramophone Company,
Limited. 163, Pitt Street, Sydney.
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VictoriaZEALAND:
Street, Wellington.
SOUTH AFRICA: Darter A Sons, Post Box 174,
Capetown; Mackay Bros., Post Box 261, Johannesburg; Mackay Bros. & McMahoo, Post Box 41ft,
Durban; Ivan H. Haarbnrger, Post Box 105,
Bloemfontein ; Franz Moeller, Post Box 108, Bast
London; B. J. Ewlns & Co., Post Box 86, Queenstown; Handel House, Klmberley; Laurence A
Cope, Post Box 132, Buluwayo; The Argus Co.,
Salisbury.
EAST AFRICA: Bay ley A Co., Lonrenao
Marques.
HOLLAND: American Import Co., 22a, Amsterd
Veerkade, The Hague.
ITALY: A. Bossl A Co., Via Crenel 2. Milan.
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Ottoman Empire) : K. Fr. Vogel, Post Box 414.
Alexandria.
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DEALERS PREPARED TO DO BUSINESS ARE INVITED TO COMMUNICATE WITH
Proprietors and Manufacturers, J. E. HOUGH,
of alarm manifested in some branches of the British
musical instrument trade.
It is interesting to note from a perusal of the
German trade journals, at least if the large number of advertisements they carry is any criterion,
that home business is pretty brisk. Typical of their
prosperity during the war is the remarkably big
turnover of the Carl Lindstrom firm, as reported in
my last notes from this side. Any and everything
in the musical line is advertised and whatever their
difficulties we may at least bank on the thoroughness of our late enemies to put their houses in order
as quickly as the present unsettled state of the whole
country permits. It is interesting to observe, by
the way, that the Bechstein people give prominence
in their advertisement to the one-time Paris and
London addresses. They must know that these
branches have been duly dealt with in the case of
London under the Trading With the Enemy Acts
and to all intents and purposes are no more. It is
just an example of the general attitude of Germans that take no cognizance of five solid years
of war, a sort of ' ' as you were ' ' policy, which
assumes a convenient forgetfulness that the Allied
peoples will find it difficult to accept. However,
there it is. Sooner or later it is recognized that
a resumption of commercial relations must come
about, but if from no other standpoint than sentiment the process is likely to be a gradual one.
Meantime the British manufacturer enjoys an opportunity of extreme value. From it we all hope he
will secure the utmost advantage in the establishment of new trade on equitable lines.
Mechanical Music Courses for Teachers
Under the auspices of the Board of Education
a number of music teachers from the secondary
schools and students from the training colleges
recently spent a useful time at the Royal College
of Music, the object being a series of musical
courses which would fit them to instruct their young
scholars. Full advantage was taken of the available
mechanical aids.
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Co., would play, say, Tschaikovsky 's Fourth Symphony upon the Pianola, with a brief discourse from
Forbes Milne, or would accompany a violinist in
the Mendelssohn Concerto, while, in another room,
Walter Yeomans, associated with the Gramophone
Co., gave demonstrations of the new special educational course which that firm is preparing, or would
play through some of the music that was to be heard
at the evening's promenade concert.
An Eight-record Gramophone
This company, by the way, is shortly producing
a new educational instrument, with a special sound
box, to which an invention made in connection with
wireless telegraphy during the war has been adapted.
It is also introducing a new octagonal drum by
means of which it will be possible to play eight
records consecutively, the needle being shifted automatically from one to the other, so that with the
aid of the new tungsten needle, which can be used
over 300 times, it will be possible to play whole
overtures and symphonic poems without changing
the disc. The value of mechanical instruments in
imparting a thorough knowledge of what is best
in music was so conclusively proved that it is confidently anticipated that they will soon be used in
schools throughout the length and breadth of the
land.
Undoutedly the course was an unqualified success, not only on account of the knowledge that
was gained at it, but also because it brought teachers into closer touch with one another.
The above interesting disclosures formed (in
part) the gist of a report in the London Daily Telegraph. Upon being approached in the matter the
Gramophone Co. stated that "We are not able at
present to answer any inquiries regarding the inno-
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There were frequent demonstrations ou the gramophone and the Pianola, both of which mechanical
instruments proved of the greatest educational value.
Between the lectures Mr. Beynolds, of the Aeolian
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vation referred to. ' ' Informative details will be
awaited by the whole trade with special interest.
A Great Columbia Deal
What is probably the biggest deal ever arranged
in the world of records is that just consummated
by the Columbia Co., by which that house will enjoy
exclusive rights of records by the original theatrical
artistes in all the musical productions that matter.
The gramophone industry is still young and within
the past few years has probably made greater progress than at any time in its history. This may be
attributed in great measure to the policy of the
Columbia directorate and was first shown when that
company, with an enterprise all the more remarkable
because it came in the middle of a great war, announced exclusive contracts with a host of celebrated
artistes, with Clara Butt, Sir Henry J. Wood, Sir
Thomas Beeeham and many others*
Now we have reached another phase of progress.
For a year or two past there has been an increasing tendency for the public to demand records of
theatrical musical productions by the artistes whose
names are identified with the theatres themselves.
The popularity of "revue" intensified this and as
the Columbia Co. recognised that to adequately fill
the need of the puolic the gramophone must provide
the best in popular music as well as in high-class
repertories they determined to give the public what
it demanded. As a result we have had some twelve
or fourteen musical plays and revues from Columbia
during the same number of months, all by the original artistes, these including ' ' The Maid of the
Mountains," "Monsieur Beaucaire, " "Kissing
Time," "Joy-Bells," "As You Were," "BuzzBuzz" and "The Lilac Domino," to say nothing
ot previous successes like ' 1 Business as Usual, ' '
"Push and Go," "Soldier Boy," "Joy -land,"
• ' Tails-up, " " Oh, Joy, ' ' and others.
(Continued on Page 194)

RECORDS

LEADING
VALUE!!!
from SCANDINAVIA to PATAGONIA
Overseas Bouses ^ ^S^SSSl
world
POINTS

REMEMBER

STS* You Can Have CLOSE QUOTATIONS
For 5,000 Lots and up "Your Selection" or a Sample 1,000,
made up with "One Example" of Every Catalogued Pairing.

CABLES
CO., Ltd.
Address: SOUND RECORDING
EXPORT DEPT., 18-19 Swallow Street
Piccadilly, London, England
"QUOTATIONS

"Grammavox"
London
CABLED FREE"

Repertoire Approx 2,000 Titles — Covering
m-*- Superb Selection, Bands and Orchestrate
m-*- Lightning Shipment;
»— * Packing hy Experts
wt-*"Always"
m-> Rock
F. O. B.Quotations
London
m-t- to
We Buyers
attend A/c
to all Insurances "if Requested"
■»->- Our Shipping Services, this Side FREE

October, 1918

APOLLO
Apollo
Portable
with
Sound
Reflector

GRAMOPHONES
Every

type

of instrument

less, Table Grand,

FINEST

AGENCIES

Pedestal

BRITISH

Motors,

Tone

Arms,

OPEN

FOR

with

and

FROM

OUR

LONDON

&

STAVRID1,

Sound

Boxes

CERTAIN

HEADQUARTERS — (Continued

Under the new contract arrangements the Columbia Co. will have exclusive rights to record the
original artistes in the musical plays or revues of
the following: Sir Alfred Butt, George Grossmith,
Edward Laurillard, Albert de Courville, Eobert
Evett, C. B. Cochran, J. L. Sacks, Andre Chariot,
Oscar Asche, Gilbert Miller and many others.
Besides being, as suggested, probably the biggest
deal in the history of the industry, this far-reaching
proposal has many attractive features. What, for
example, would not some of us give for a set of
records by the original artistes in such old favorites
as the Savoy opera, "The Geisha," and the like?
That is what the Columbia is doing for the lighter
music of to-day — making recording history.
New Price for Clara Butt Records
An announcement of special interest to record
lovers is made by the Columbia Co., who intimate
that their repertoire of grand opera records sung
by Madame Clara Butt, and hitherto sold at twelve
shilling six pence, are now reduced to seven shillings and will be included in the popular Purple
Label series at that price.
The Renoplex Home Recording Apparatus
The above is au ingenious though simple contrivance recently marketed here. Undoubtedly a
long-felt want, it has achieved quick popularity
owing to the fact that, unlike previous attempts to
produce a satisfactory home recording device, the
Renoplex is easily attachable to any make of instrument and efficiently performs its highly entertaining service. The complete outfit, including six
recording blanks, retails at two guineas.
The Vernon Lockwood Sound Box
In this trade newspaper are advertised many
sound boxes of confusing variety and in connection
with which some wonderfully diverse claims are
made. In one other respect each is different. The
poor reader is torn between such a confliction of
ideas that one almost hesitates to introduce to his
notice yet another medium of sound reproduction.
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company promise a definite output from now onward. In the course of a chat with Edward Carter
I learned that extra facilities of manufacture will
result from the acquisition of an additional factory
adjacent to the present one at Putney. "This will
be used," said Mr. Carter, "mainly for assembling
and testing. We have fitted up a special test room
away from the noise and vibration of running machinery, so as to enable a careful test being made
of each motor before it leaves our works. Yes,
we have now quite overcome all difficulties and you
may assure your readers that the output will increase week by week, working up to at leasj; a delivery of 1,000 per week by the end of the year."
As the result of further improvements upon the
first models I am glad to say that the British Gramophone Motor Co.'s mechanism is both silent and
reliable.
Persistent effort triumphs over all setbacks!
T. C. Hallett Busy Recording New PathS Records
During the course of a recent meeeting with Mr.
Hallett, the "recording angel" of Messrs. Pathe
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No. 1, hornless, with single spring, £8 8s.; No. 2,
hornless with double spring, 10 guineas; No. 3, horn
model, double spring, 9 guineas; No. 4, horn model,
double spring, 10 guineas. The cases are of waxed
oak, the tone arm — of the famous goose-neck type
— and the mechanism, made in the company 's own
factory, is one of the finest pieces of motor workmanship ever turned out in a British or foreign
factory. All the machines are throughout Britishmade — workmanship, labor and capital. That 's
something of which the whole trade should be proud
these days. For the present only model No. 1 can
be supplied, but delivery of the other three models
will follow as soon as possible, we hope, in time
for the season's rush trade at any rate.
The British Gramophone Motor Co.'s Output
With the removal of import restrictions gramophone traders who are averse to handling foreign
articles naturally look forward to the time when
all British supplies of motors become available. To
such it will therefore be good news that the above
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For so doing my only apology — if one be needed —
is the fact that a really good sound box of British
manufacture, at the right price, too (a big consideration these days), has been marketed by the
Vernon Lockwood Mfg. Co., Ltd., this city. It is a
pleasure to record the fact, especially having regard
to our almost total dependence up to quite recently
on foreign goods. This particular sound box is
beautifully plated and finished and though made
in four different grades in point of quality there
is little to choose between each. I have tested one
of the cheapest models with all classes of vocal
and instrumental records and have no hesitation in
stating that it takes without fault a bass or soprano, while reproducing with equal fidelity the
light and shade of orchestral or band tone pictures
as impressed on various records. The price, too,
is tempting. It is a figure that will interest keen
buyers in all parts of the world and demonstrates
that at least one British house is enterprisingly
awake to the need for stabilizing the exchange rate
by cultivating a larger export trade. A fine British
line for all out to strengthen the trading link with
good old England!
On Trip to Switzerland
As agents for the Swiss motor manufacturers
Messrs. Mermod Freres of St. Croix, the Sterno
Mfg. Co. report an ever -increasing demand for this
firm 's mechanism, especially the new model, No. 6,
which has achieved a big success. Supplies are
good, but not good enough, and in order to stimulate consignments in larger quantities David Sternberg has planned a trip to Switzerland. He will
visit the St. Croix factories and be away about six
weeks. This period of time will afford Mr. Sternberg a long-delayed holiday, the state of his health
demanding a rest after four years or more in harness without a vacation.
List of New Zonophone Instruments
The British Zonophone Co. announce the issue
of a new instrumental catalog of four models —
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The great shortage of piano actions, keys and
other essential parts is holding up the output of
pianos to such an extent that some piano firms
are turning their attention to the manufacture, or
rather assembly, of gramophones. The only part
they will make is the cabinet, but we are promised
something good, anyway.
Death of Prof. F. W. Moorman
The death is announced of Professor F. W. Moorman, a member of the academic staff of the Leeds
University. He was a reeogniied authority on
dialects and the thoroughness of his researches is
indicated by the use he made of th'e gramophone
for recording the words as sung or spoken of natives of different countries, thus gaining an extensive knowledge of the shades of intonation and
variety of pronunciation.
Night Work at Factories
■ A glass needle of Japanese make has been introduced to this market by Messrs. Crajes & Stavridi.
Glass as a reproducing medium will certainly receive asympathetic- trial by the trade, especially as,
in this particular case, it is reported upon favorably.
Night work at the record factories may be expected at this period, but it is a little surprising
to learn that a twenty-four-hour shift has been a
daily experience at the great Peckham factory of
the Winner Record Co. And I learn that the demand for Winners is up to such an extent as to
make absolutely necessary additional facilities of
manufacture. These facilities are well under way
in the shape of alterations and additions to the pres
ent enormous building. So much for Winner value
— still half a crown, by the way!
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Freres, Ltd., I learned that some attractive new
records calculated to create a special interest in
retail trade circles are under way. There is no
keener enthusiast in recording experience than our
old friend, whose business life has been nothing
but gramophonie, and is likely to remain.
The Great Army Hit on "Popular" Records
The Sound Recording Co. have achieved a great
success with the first issue of the very latest hit,
entitled "Abe, My Boy." This great army favorite, which is becoming equally popular with the
general public, is coupled on record No. 970 with
"What the Colonel Told the Adjutant," and on
No. 971 with "I Want to Go Down the Dear Old
Strand." Special window streamers have been
issued with these big-demand numbers. The company tell me that "Abe, My Boy" is under heavy
orders and nearly every press at the factory is at
work on it. ' ' Generally speaking, there is every
prospect of an unprecedented demand for records
from all quarters, ' ' states Mr. Chapman, the general manager of the company. ' ' Our factors are
looking well in advance for deliveries as fast as
we can give them. Some over-sea customers have
agreed to accept January shipments if we cannot
dispatch earlier. Freightages and insurances are
much more favorable to buyers, but there is room
for great improvement in home rail traffic; appparently it is more disorganized than at any period
during the war, and, combined with shellac at
£485 per ton, it is giving us much trouble."
Complaints are general regarding the goods service of the railways. There is much delay in collecting, in transit and in delivery. Goods are not delivered under three or four times the normal rate.
The main bulk of the company's servants have been
demobiliied, steel, wood and other supplies of material are getting easier. It takes time, but the comJ.
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mercial public is getting impatient. There is room
for a greater speeding-up of the goods service and
we hope it will soon come about.
General Trade News Items of Interest
An amusing story of the wiles of a pseudo officer
was disclosed in the courts recently, who drove up
iu a motor car to a London gramophone shop and
' ' bought ' ' an instrument and records ' ' for the
mess," as he explained. A cheque tendered in
payment proved to have been a forged one. The
manager explained to the magistrate why he accepted a cheque for £16 19s. from a man he had
never seen before: "He took me off my guard
somewhat when he selected two records — 'Abide
With Me ' and ' Best in the Lord '. " It is recorded
that the prisoner 's humor did not save him from
prison, nor save the salesman from kicking himself.
CHANGES

MADE

IN RECORD

Wonderful War Work of "His Master's Voice"
In the course of a speech at Hayes, H. L. Buckle,
factory manager of the Gramophone Co's works,
said the war record of their output had been 4,000,000 fuses, 5,500,000 cartridge cases, 19,000,000
primers 127,000,000 rifle cartridge clips, 1,500,000
riflle pull-through weights, sufficient parts for 2,000
complete aeroplanes, 500,000 ammunition boxes, and
other things, in addition to making the largest aeroplane in the world. By the way, war material made
by
the
amazing! "His Master's Voice " suffered rejection
to the small extent of 0.33 per cent. only. Truly
He Needed a Grammarphone
Extract from a schoolboy 's letter to his father :
' ' Well, to continue, Dad, I 'm sorry to say that I
have failed rottenly in grammar, as I told you I
should, so now perhaps you'll send me that 'grammar-phone' along." — From The Voice.
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The Gramophone Co., Ltd., and Other Concerns Announce Reductions on Some Records and Increases
on Others — Cost of Production Has Made the Advances Necessary
London, Eng., October 2. — News of great importance to the trade has just reached me from
the Graphophone Co., Ltd. It refers to (A) big
reductions in the price of their famous celebrity
records, (B) an increased price for other labels.
In the case of A, opinion inclines to regard it as a
wise, if somewhat surprising, policy, the very heavy
present-day cost of labor and materials considered,
and B is looked upon as a step rendered more or
less necessary because of the consideration as to
cost of labor and materials. Weighed in the balance
a comparison of the two moves really serves to
demonstrate the company 's one and only policy to
give the best possible quality at the absolute minimum price. That is the spirit which animates
mainly throughout gramophone trade circles to-day,
though in some anticipated cases we might find it
difficult to justify any increase in the price of
records. However that may be, the fact remains
that "His Master's Voice" has set the standard of
equity by keeping price and quality at a level
balance.
We are not told by what arrangement the company were enabled to so substantially reduce the
price of their Celebrity discs. It could not have
been an easy matter when to a good many of the
"Celebrities" heavy royalties had to be paid, and
for that reason it is all the more satisfactory. A
tremendous extra demand for these grand records

must follow and there is good compensation in the
knowledge that double sales mean double royalties
for the artists concerned.
As to the small increase in the price of other
records there can be no reasonable objection, having
regard to a fairly general recognition by trade
ture.
and public alike of the meteoric costs of manufacWith the exeeption of records by Chaliapin, Gatti,
Tamagno, Smirnov, Battistini, Ruffo and Clara Butt,
all Red, Pink, Buff, Mauve, Light Green, Light
Blue and White, Celebrity discs have been reduced
in price at figures varying from 6 pence in the
case of the ten-inch Red Label, to 15 shillings on the
twelve-inch White Label.
The increase is by six pence per record on all
present prices of Plum, Black and Violet Labels.
{Continued on Page 196)
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increased price is the same as the "His Master's
Voice." that of heavy advances in the cost of labor
and materials. Here are the details:
Zonophone — Ten-inch, from thirty pence to three
shillings; Celebrity, from three shillings six pence
to four shillings; twelve-inch, from four shillings to
five shillings.
Eegal Records— Ten-inch, from two shillings six
pense to three shillings each.
Columbia — Dark Blue Label, ten-inch, from three
shillings to three shillings six pence; twelve-inch,
from five shillings to five shillings six pence; Light
Blue, ten-inch, from four shillings to five shillings;
twelve-inch, from six shillings to seven shillings' six
pence; Star Light Blue (Revue records), ten-inch,
from four shillings to four shillings six pence ;
twelve-inch from six shillings to six shillings six
pence; Purple Label, ten-inch, five shillings (no
change) ; twelve-inch, from seven shillings to seven
shillings six pence; Red Label, ten-inch, five shillings six pence, twelve-inch, eight shillings (no
change); Pink Label, no change; Brown Label, no
change.
Reduction in Price of Bonci Records
A list has been published comprising three twelveinch double-sided and five ten-inch double-sided Co' lumbia records by Alessandro Bonci, the renowned
tenor, which have been transferred from the Pink
Latel (twelve-inch, twelve shillings six pence; teninch, 8 shillings) double-sided series to the Red
Label (twelve-inch, eight shillings; ten-inch, five
shillings six pence) double sided series. Under this
price reduction the Columbia Co. generously arranged afree exchange scheme, by which their dealers were enabled to replace stocks of Bonci Pink
Label records to equal value of the new Red.
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FROM OUR LONDON HEADQUARTERS— ^Continued fjom page 195)
ords stand out in the matter of artistic merit as
No Increase in the Price of Winner Records
a class by themselves, without disparagement of
Following upon the alteration in the price of
the value of such good records as, for instance,
Zonophone and Regal records, speculation is naturthe Scala and the Coliseum. It is, perhaps, for this
ally rife in trade circles anent the possibility of
reason that other makes of records will stand
other companies co-operating along similiar lines.
at their present selling price of thirty pence for
Inquiry discloses that independent policies will operthe time being, though, to be sure, they are equally
ate, as even the price increases referred to came
affected
in the matter of constantly increasing manin the nature of a surprise to competitive manuufacturing costs.
facturers. Percy Willis, sales manager of the WinThe
Probable Effect Upon Sales
ner disc, one of the most popular half-crown records
This
is
a
matter
which will be keenly debated by
this side, does not support any immediate price
the
retail
trade
section.
A traveler for one of the
increase. "At the moment we have no intention of
records advanced in price averred that ' 1 it would
revising the price of Winner records, ' ' said Mr.
have a bad effect upon sales, because the public
Willis, "owing to our forethought in buying ahead,
were already up in arms against the exorbitant
but if in the future the price of materials mainprices of everything in general and would keenly
tains its present high standard we shall have no
resent an additional charge for what, after all, was
option in the matter. ' ' This will be read as welcome news by Winner traders, who cannot fail to
nothing but a luxury. ' ' Much the same thing was
said upon a previous occasion when record prices
appreciate the company's abstention from raising
were slightly advanced, and as then, so in the presprices at a time when they have every encourageent instance, we shall doubtless find that the public
ment— if not actual necessity — so to do. The mainfight shy for a week or so, afterward buying as
tenance of the present retail price of thirty pence
merrily as ever. It is mainly a mater of explanaobviously depends to a great extent upon the future
tion and that may safely be left to our retail
cost of materials. If the company finds itself unfriends,
who have really to bear the brunt of the
able to purchase at a lower rate than the present
when stocks of material in hand are exhausted a
conflict, in which they are assured the hearty assistance and sympathetic co-oepration by all the manurise in the price of Winner records may then become
facturers concerned.
imperative. And, unfortunately, any very early reduction in the price of, for instance, shellac, the
chief ingredient ot records, which is costing over
600 per cent, more than the normal figure, is not
contemplated. The market is a little easier at the
REPAIRS
moment of writing, but is against us with so many
American, French, Dutch, Japanese and other forAll Makes of Talking Machines
eign buyers in the field.
Repaired Promptly and Efficiently
Other Makes Not Advanced in Price
Inquiry in manufacturing circles fails to reveal
any present intention of passing beyond the thirty
ANDREW
H. DODIN
pence mark by other manufacturers of ten-inch
176
Sixth
Avenue
New York
double discs, or four shillings for the twelve-inch
records. Apart from the Winner, the Columbia,
TELEPHONE, CHELSEA 8437
the "His Master's Voice" and the Zonophone recmm
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Glasgow, Scotland
27 Jamaica St.
In conformity with the foregoing price reductions and advances which operate as from September 15 a suitable adjustment is to be decided upon
in regard to stocks held by dealers as at the close
of business September 13.
Columbia, Regal and Zonophone Prices Up
In each of the above cases the justification for an

Repair
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up month
Watch
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the New

Models

we are introducing to the gramophone

public during the present season.

They will be found to be incompar-

able for quality, value, beautiful design and finish.
Agent.

-
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Cable Address — Perowood, London.
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— you received from us each month a
complete merchandising and advertising
service —
If you received 17 live, wid^-awake ads
for your store, all ready to hand to the
newspapers, complete with 17 cuts that
would cost you at least $25 apiece ii you
bought the original drawings exclusively
for yourself
If you received each month two Form
Letters such as any expert would charge
you fully $25 to write, also two or more
window display plans, and two or more
merchandising ideas that will bring you
more business —

"ante it it ,,",„„16c ■ ,ht ro«do»i, or rt,
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If you could get all this exclusively in
your city for just a few dollars per
month —
Wouldn't it be a wonderful time
saver and money maker for you?
THE TALKING MACHINE WORLD
SERVICE, prepared by talking machine
advertising and merchandising experts,
is already being used by retail dealers in
towns as small as 1,800 and cities as large
as New York and Philadelphia.
Investigate it foi YOUR town! Find
out what it would cost in YOUR town!
This service will help you be a big merchant instead of a small storekeeper !

$$0

Mail the coupon at once, and get full information !
Address ROBERT

GORDON,

Director,

The Talking Mac hine World Service
373 Fourth Avenue
New York City
,„.o '\.V»',w5i •
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MR. ROBERT GORDON
The Talking1* Machine World Service,
373 Fourth Avenue, New York City.
Dear Sir: — If you've got something
really good, I want to know all about it.
Send me your prospectus — send me samples of ads, cuts, letters, etc. — tell me the
cost — let's hear everything you have to say
about your service.
i
The population of my city is
I handle the following make
or makes of machines
Firm Name

Surely, if 5 dealers in cities of more than
500,000 — 9 dealers in towns from 1,800 to
5,000 — and any number of others in between,
are using this Service right now and making
it pay, YOU AT LEAST WANT TO INVESTIGATE! Mail the coupon!

stock your
is shortcustomers
— that's the
time
to When
pick anayourchoose
through
ADVERTISING' When you can't get
machines, sell mnre records, through ADVERTISING ' If you want to -be ready to
beat your competition when stock becomes
plentiful,
right
ADVERTISING! now is the time to start

By
Street and Number
City and State
10/15/19
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Allied Phono. & Accessories Corp.
Allen Mica Co
American Phonograph Co.
Andrews, C. N
Andrews, W. D. & C. N
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Hough, J. E., Ltd
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International Mica Co
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97
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110
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54
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Seeburg, J. P., Piano Co
47
Johnson Motor Co
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54
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Sherman, Clay & Co
194
Jones-Motrola, Inc
Singer Talking Machine Co
187
Jones Piano Co., E. H
97
Smith Drug Co., C. D
37
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Smith, Kline & French Co
37
191
Kaumans & Co
126
Smith Laboratories, H. J
18
Kent Co., F. C
23
Smith-Schifflin Co
44
Keystone Minerals Co
26
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_
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Kiefer-Stewart Co
36
Sona-Tone Phonograph, Inc
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Kirkman Engineering Corp
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39
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53
Soss Manufacturing Co
184
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Sound Recording Co., Ltd
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34
134
Southern Drug Co
37
Southern Sonora Phonograph Co
37
Lakeside Supply Co., Inc
_
133,
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Southern T. M., Distrs
142
Language Phone Method
Lansing, E. H
Southwestern Drug Co
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_
_
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Stanley Manufacturing
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56
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Corp
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Stephenson, Inc
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Sterling Devices Co
134
Lundstrom Mfg. Co., C. J
70
180
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Lyon & Healy
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Sterno Manufacturing
Lyons, J. I
124
.-. 158
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Stewart T. M. Co
Lyraphone Co. of America
100
Co.
Stodart
Phono.
Co.
...
178
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37
Magnola Talking Machine Co 47, 73, 121, 167, 138
Majestic Phono. & Cabinet Co
Strickler
Co
.'. 138
Supertone Mfg.
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166
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131
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160
Manhattan Phono Parts Co., Inc
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Talking Book Corp
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Marshall & Co., C. L
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Talking Machine World Dealer Service
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Thomas Mfg. Co
41
Mermod & Co
64
Thomas & Proetz Lumber Co
180
165
Merrill, Lynch & Co
"Metro" Phonograph Co
152
Toledo Talking
Machine
Co '.
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Music Pub.
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122
Meyercord Co
_
._
117
Michigan Phonograph Co
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124
Mickel Bros. Co
190
Udell Works
55
Midwest Specialties Co
Unit Construction Co
168
Milwaukee Talking Machine Mfg. Co
United States Music Co
78, 79
36
Minneapolis Drug Co
_. 116
Universal Cabinet Co
57
Modernola Co
61
Usona T. M. Co.
Montagnes, I., & Co
V
Moses & Co., Walter D
190
136
Vandersteel, John
93
Music Table Co
_
48
Van Houten, C. J., & Zoon
37
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Musical Supply & Equipment Co
Van Veen & Co., Arthur L
96
Mutual Talking Machine Co., Inc
Veeco Co
71
157
N
Vicsonia Mfg. Co., Inc
16
National Co
109
Victor Talking Machine Co
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National Decalcomania Co
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Vista Talking Machine
171
National Publishing Co
6
Vitanola Talking Machine Co
31
Natural Voice Phonograph Co
124
Volker & Co., W
190
Neu & Co., H. G
182
w
New England Musical Instrument Trading Co
160
Wade Co., R. C
59
New England Talking Machine Co
52
Wade & Wade
119
Newman Bros. Co
122
Wade Talking Machine Co
127
New York Album & Card Co
4
Waite, A., & Co., Ltd
195
New York Recording Laboratories. Inc
Walthall Music Co
37
Inside Back Cover
Ward Co., C. E
82
New York Talking Machine Co
112, 113
Wartell Phono. Co
137
Nice, B. D., & Co
165
151
Nicholson, K., Furniture Co..
Wax-Wilson Company
153
60
F
Weber-Knapp
Co
94
Nye, William
Western News Co
76
Weymann & Son, H. A
63
77
Ogden Sectional Cabinet Co., Inc.
Whitsit
Co.,
Perry
B
190
Ohio Sales Co
36
Wlddicomb Furniture Co
80
40
Operaphone Co., Inc.
Willson Sales Co
179
Oro-T6ne Co. .
Windsor Furniture Co
_
17
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Wolf, Clifford A
_
191
Parlephone Co
_
_
138
Pace & Handy
165
Wollmann Talking Machine Co
189
Wonder,
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Co
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„
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World Phonograph Co
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Co
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Pathe Freres Phonograph Co
,...88, 89
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60
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Yahr & Dange Drug
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or

33027
10-in. 85c

33029
10-in. 85c

October

Orchestra

Wait Till We Get Them Up In The Air Boys
— Baritone Solo
Arthur Fields

33032
10-in. 85c

Bubbles — Waltz

Nobody

Laboratories

and

recorded

Plants

York

at

New

and

made

York

exclusively

City

Recording

and

New

PORT

WASHINGTON

McKINLEY MUSIC CO., Chicago
Distributors for Chicago and Illinois

Record
Quantity No.
33026
33027
33028

Quantity

Order No.

Frazier

our

own

Wisconsin.

Record
Record
No.
Quantity No.

Inc.

WISCONSIN

BLANK

Lateral Cut Paramount
|
Record
| Quantity No.

33030

Records
Advertising
. Supplements
Hangers

33031
33032
33033

.Envelope Circulars
.Window Announcements

33029

Date

Solo
Sutwaith

Laboratories,

ORDER
For November

within

Grafton,

The

E. R. GODFREY & SONS CO.. Milwaukee
Distributors for Wisconsin, Michigan and Iowa

Knows — Tenor

i Dear Old Pal of Mine — Instrumental
Gondolier Trio
Woodland Echoes — Instrumental
Gondolier Trio

33033
10-in. 85c

Freckles — Tenor Solo
Billy Murray
When The Preacher Makes You Mine —
Kaufman Bros.
Vocal Duet
are

Sterling Trio

Willow Lane — Vocal Duet
Marion Evelyn Cox and Henry Burr
The Hand That Rocked My Cradle Rules My
Heart — Tenor Solo
Henry Burr

O'Mine — One-Step
J. C. Beck's Orchestra

records

Land — Tenor Solo
Charles Hart

Weeping

33031
10-in. 85c

J. C. Beck's Orchestra
|
Cuban Dreams — Fox Trot
J. C. Beck's Orchestra

Paramount

1919

Meet Me In Bubble

J. C. Beck's Orchestra
Mammy

20,

Pretty Rainbows

The Vamp — Fox Trot

f I'm Forever Blowing
33028
10-in. 85c

about

33030
10-in. 85c

{My Baby's Arms — Medley Fox Trot
33026
Green's Xylophone Orchestra
10-in. 85c 1 Jerry — Medley — Fox Trot
Green's Xylophone

REQUIRED

Ship to.
City & State.
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EFFORTS

RE-CREATED
JOBBERS OF THE NEW
EDISON, EDISON RECREATIONS, THE NEW
EDISON DIAMOND
AMBEROLA AND BLUE
AMBEROL RECORDS

CALIFORNIA
Los Angeles — Edison Phonographs, Ltd.— Edison PhonoSan Francisco
graphs, Ltd.
COLORADO
Denver — Denver Dry G'-ods >.'•.
CONNECTICUT
New Haven — Pardee-EHenberger Co., GEORGIA
Inc.
Atlanta — Phonographs. Inc.
ILLINOIS
Chicago
onlv.) — The Phonograph Co.
James I. Lyons 'Amberola
INDIANA
Indianapolis — Kipp Phonograph
IOWA
DesCo. Moines — Harger & Blish. .
Sioux City — Harger & Blish
LOUISIANA
New "MAS
Orleans
— Diamond
SACH
USETTS Music
Co.. Inc.
Boston — Pardee-Ellenbergei C*
MICHIGAN
Detroit — Phonograph Co. erf
Detroit. MINNESOTA
Minneapolis
Lucker. — Laurence H
MISSOURI
Kansas
— TheCity.
Phonogiapii
Co. of City
Kansas
St. Louis — Silvprstone Musiv
MONTANA
Co. — Montana Phonograph
Helena
Co.
NEBRASKA
Omaha — Schultz Bros.
NEW JERSEY
Paterson
— James
(Amberola
only.)K. O'Dea.
NEW YORK
Co.
Albanv — American Phonograph'
New York — The Phonograph
Corp. of Manhattan.
Syracuse — Frank E. Bolway &
Son,
Inc. W.only.)
D. Andrews Co.
(Amberola
OHIOPhonograph Co.
Cincinnati — The
Cleveland — The Phonograph Co.
OREGON
Ltd.
Portland—
Edison Phonograph
PENNSYLVANIA
Philadelphia
— Girard PhonoCo.
Pittsburghgraph —Co. Buehn Phonograph
Williamsport — W. A Myers.
RHODE ISLAND
Providence— J. A. Foster Co.
(Amberola only.)
TEXAS
Dallas — Texas-Oklahoma
Phonograph Co. UTAH
Ogden — Proudfit Sporting Goods
VIRGINIA
Richmond
— The C. B. Haynes
Co.
Co.. Inc.WISCONSIN
Milwaukee
— The Phonograph
Co. of Milwaukee.
CANADA
Montreal — R. S. Williams &
Sons Co.. Ltd.
St. John — W. H. Thome & Co.,
Toronto
Ltd. — R S. Williams &
Sons Co.. Ltd.
Ltd.
Vancouver — Kent Piano Co.,
Winnipeg — R. S. Williams &
Sons Co., Ltd.
Calgary
R. Ltd.
S. Williams <fc
Sons —Co..
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BIG MtJSlC

SHOW

FOR

MILWAUKEE

Elaborate ■ Display of Musical Instruments to Be
Held in Connection With Food, Household and
Music Show in That City, November 20-25
"Wis., November
11. —Industries
Members are
of
theMilwaukee,
Milwaukee Association
of Music
enthusiastic about the mammoth joint Milwaukee
Food, Household and Music Show, which will be
staged at the Milwaukee Auditorium, November
20 to 25. It is the first time in civic history that
an exposition which will be vitally interesting to
everyone and embraces every local activity pertaining to music, household and cookery are to be
presented, in such joint form, and on such an immense scale.
According to Paul Netzow, chairman of the advertising committee of the Music Industries Association an elaborate calendar of general musical
education will be presented. Kilbourn, Juneau,
Plankinton halls and the foyer of the Auditorium
will be utilized for this portion of the show.
Practically every firm attached to the music industry will participate. Juneau and Kilbourn hall will
be given over to pianos, player-pianos, and the
•various typet of talking machines and phonographs. The foyer and Kilbourn hall will be devoted to sheet music, accessories, and booths for
the various misical conservatories.
Throughout the exposition, material, literature
and informat on of educational and instructional
value in musi|:al lines will be disseminated. Plankinton hall v'jll be given over to recitals, musicales, and tails of an educational nature. The
concerts will l.e in charge of a committee to be appointed by '^•e Music Industries' Association.
Tickets for c erts in Plankinton hall will be distributed in t halls provided for the music exhibits by th(
"various musical organizations and
firms connected with the show.
Sunday, November 23, is Music Industries' day,
and an especally fine program of singing is
planned. Choii and sacred music will be a part of
the concert a*d arrangements are being made to
secure MilwE ikee 's best talent for the recitals
and concerts ilanned by the Music Industries' orarious other unique and interesting
ganization.
features will be discussed and decided upon at a
meeting of t e organization Saturday, and plans
will be perf( ted shortly for the carrying on of
the extensiv campaign to interest the general
public in mm
Officials in harge of the show are planning to
have the adi ssion ticket permit the bearer to
take in every department and division of the entire expositi<j "so that the special music features
may be enjoy't , by all. Admittance to Plankinton hall, where he concerts will be given, is to be
by tickets dist buted in the music exhibits' section. The ever will be an important one.
REC01D

BUYERS'

FANCIES

Feminine Likeslnd Dislikes Sometimes Feature in
Chooshg Machines or Records
Not very oft does a record buyer allow his
or her opinion r an artist's private life to influence record pur lases. But occasionally it does.
Our Canadian c< respondent tells of an experience
of his. A man nd his wife entered the store to
buy half a dozei records. The salesman suggested
a certain select! a by a leading star. Both listeners enjoyed thqpi umber to an extraordinary extent, and the -j^n said, "Well, we'll take that
one," when lie wife interjected, "No, let's
choose some ol.er. The music is splendid, but I
positively havl no use for that artist. I see by
the papers that ;he is getting a divorce from her
husband, or he | getting one from her, I don't
know which. Al I've no use for that kind of
people. ' ' It tal all kinds to make a world.

Machine

York, NovcmberMS,

COLUMBIA

CO. MAY

1919

World
Price Twenty-five Cents

ESTABLISH

LARGE

FACTORY

IN BALTIMORE
-Important
Proposed Plant Will Contain 500,000 Square Feet of Floor Space — To Employ 6,000 PeopleStatement by J. S. Wilson & Co. on This Move — Will Be an Additional Piant
Baltimore, Md., November 5. — The talking machine trade in the Baltimore territory received

the' biggest piece of news, probably in its existtence, when the announcement was made to-day
that the Columbia Graphophone Co. would establish a, factory here for the manufacture of its
product. While there j.ave been several hints recently that the Columbia Co. would have a plant
in this territory, today 's announcement, nevertheless, came as a big surprise when J. S. Wilson &
Co., bankers, issued a statement that the Columbia
Co. had selected Baltimore as a place for the location of additional factories.
Francis S. Whitten, president of the Columbia
Co. came to Baltimore in his private yacht and
while he was entertained by some of his close
friends he made no public statement covering the
project. He will be the guest at a dinner of financiers, which will be given at the Hotel Belvedere,
Monday evening, November 10. At this gathering
Mr. Whitten will meet the leading Baltimoreans
interested in the financial, commercial and manufacturing industry of the city.
Mr. Whitten is a former Baltimorean and previous to 1913 was associated with the Wilson firm.
He left this city that year and became a partner
in the banking firm of Laird & Co., Wilmington.
The latter firm handles the interests of the DuPonts, who are in a measure responsible for the
Columbia expansion. In its statement the Wilson
firm says:
' ' The business of the Columbia Graphophone Co.
in recent years has grown to immense proportions,

and after a very careful investigation, it was
found that freight rates, labor conditions, transportation facilities, cheap coal and electric power
were all in favor of Baltimore as the site of a
large industrial development.
"The decision of the company to come to Baltimore is now dependent only upon the finding of a
suitable location. The officials of the company
have been inspecting a number of sites, and their
ultimate decision will be determined largely by
the attitude of the property owners, for it is
known that very great inducements have been of
fered to the Columbia Graphophone Co. by other
communities who have been most anxious to attract the industry to their cities.
' ' The plant as proposed will contain not less
than 500,000 square feet of floor space, and will
employ in the neighborhood of 6,000 persons,
largely women. Ultimately this development may
grow to considerably larger proportions.
' ' In point of size and the number of people employed, the Columbia Co. will be next to the Bethlehem Steel Corporation, the largest industry that
has come to Baltimore. The phenomenal growth
of the Graphophone Co. business is attributable to
the fact that the graphophone, starting as a toy,
has passed beyond the stage of pure luxury, and
besides supplying inexpensive pleasure to many
thousands of people, it fills a continually growing
business need. As an educational medium the
possibilities of the graphophone are only just beginning to be realized. ' '

H0SPE

COMPANY

CELEBRATE

THEIR

FORTY-FIFTH

ANNIVERSARY

Elaborate Banquet, Attended by Employes and Trade Friends, Serves to Mark Notable Event in
History of Prominent Omaha Victor Jobbers — Flood of Congratulatory Messages
Omaha, Neb., November 6. — The A. Hospe
Co., one of the largest and most prominent musical
instrument houses in this city, and also widely
known as Victor jobbers, recently celebrated the
forty-fifth anniversary of the establishment of
their business by Anton Hospe, and the occasion
was duly recognized by members of the trade,
both manufacturers and retailers, from all sections
of the country. The celebration took the form
of a dinner in honor of Mr. Hospe which was
attended by nearly seventy-five employes of the
house, together with representatives in the trade
from other cities.
J. P. Kepler, secretary of the company, acted
as toastmaster and opened the proceedings by
reading a number of telegrams of congratulation
from manufacturers and other personal friends in
the trade including Sohmer & Co., New York;
James F. Bowers, president of Lyon & Healy,
Chicago; E. H. Uhl, the Kudolph Wurlitzer Co.,
Chicago; W. W. Kimball Co., Chicago; A. M.
Wright, president of the Mason & Hamlin Co.,
Boston; E. B. Bartlett, W. W. Kimball Co., Chicago; E. C. Smith, Cable-Nelson Piano Co., Chicago; Mark P. Campbell, president of the Brambach Piano Co., New York; Percy A. Tonk, Tonk
Bros. Co., Chicago; F. S. Cable, head of the CableNelson Piano Co.; R. A. Robertson, Gulbransen-

Dickinson Co., Chicago; Bush & Lane Piano Co.,
Kranieh & Bach; Vose & Sons Piano Co.; R. L.
Freeman, secretary of the Victor Talking Machine
Co., and George W. Pound, general counsel of the
Music Industries Chamber of Commerce.

REFUSE

to protect local music dealers. Inasmuch as the
competition of mail order houses appears to be
a factor with which the talking machine merchants must reckon more seriously in the future,
the attitude of the Louisville papers is interesting
as well as commendable. The main question is
just how great an influence this move will have
upon newspapers in other sections of the country
in giving them a proper regard for the rights and
interests of their local merehcants. The Louisville case should not go unheralded.

MAIL

ORDER

ADVERTISING

Louisville (Ky.) Papers Reported to Have Taken
Firm Stand in Support of Local Music Merchants— An Interesting Case
According to reports from Louisville, Ky., the
newspapers of that city have declined to run
full page advertisements of talking machines offered by a prominent mail order house in order

Mr. Hospe, in the course of his remarks in reference to the enthusiastic greetings of his guests,
briefly sketched the history of his career from
the time of his arrival in Omaha in 1874 with a
cash capital of $65 to the present day. He dwelt
appreciatively on the loyalty of his employes, who
with varying periods of service, some eighteen,
twenty, twenty-eight, thirty-two and thirty-nine
years, had made possible the growth of the business. Alex. McDonald, of Sohmer & Co., was one
of the special guests . of the occasion, and dwelt
on the value of loyalty to God, to country and to
home and the business institution with which one
is associated.
A feature of the affair was a testimonial signed
by all the employes which conveyed their congratulations, loyalty and best wishes to Mr. Hospe
and stated that guided by him the business was an
inspiration and an incentive to each and all of
them to further achievements. Beautiful floral
pieces were presented to Mr. Hospe by the employes of the house and by A. M. Wright, Harry
J. Sohmer, and Mark P. Campbell.
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What would the theatre be without lights? It
certainly would require far superior acting to
that in many theatres to draw the crowds, if we
had to depend upon the acting rather than upon
the scenic effects. Every builder of a theatre
gives a great deal of thought and spends a great
deal of money in effects that will make the acting
more effective. To a far greater extent than the
average person realizes light is used to make the
plays successful.
In the same way that the success of the theatre
is enhanced by the use of light so can the success
of the retailer be made greater than it is by the
use of light. To a very great extent the present
use to which the dealer puts light is to make it
possible for people to patronize him after dark or
to make it possible to use floor spaces that are
not lighted by sunlight. Except in the windows
light is not yet used to a very marked degree to
aid in selling goods or to attract people to a
certain section of the store.
After the Statue of Liberty was illuminated at
night it attracted far more attention than it had
ever attracted before. It did this because at nigh* '
there were not as many other things to detract
attention from it. Exactly the same principle
can be used in the store or in the window.
If the dealer desires to display a certain talking
machine and make this machine stand out more
than any other machine displayed in the community, he can use light to make it do so. Place
the machine in the center of the window and
instead of using the regular window lights use
two powerful lights similar to those used in flood
lighting. Have one of these installed in each
upper front corner of the window and focus each
of them on the machine. The machine and nothing else in the window should be illuminated.
The light thrown upon the machine should lie so
powerful that it will be noticeable even in the
daytime. The fact the rest of the window is dark
will make the machine stand out still more prominently. Placing a few records or other merchandise around the machine in the semi-darkness may
still further serve to make it stand out.
We have here the same effect that is secured
when the other lights are turned out and the spotlights are turned upon the actor or actress upon
the stage. The attention is concentrated upon
the single individual or objects and is held there
as it could not be if there were other things to
attract attention.
Light never fails to attract attention, and it
can be used to direct attention to a far greater
extent than is ordinarily supposed. When the
searchlight of a boat sweeps the horizon, the

Public

approval

completed

of the

selling

:

:

passengers involuntarily follow the sweep of the
light. Throw a beam of light upon the sidewalk
and move that beam back and forth and into the
window and people are going to stop and look into
that window whether there is anything of interest
in it or not. The beam of light will not fail to
direct their attention.
The rear of stores, especially long narrow stores,
do not have the same sales value that the fronts
of those stores have. This fact can be changed
to a very considerable degree by the proper use
of light. Usually the rear of such a store is not
as brightly lighted as the front. In lighting a
store it is wise to use more light in the rear than
in the front. It is not necessary to use more
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units, but it is well to use lights a size larger for
about a third of the distance from the back to the
front of the store.
If this is done, it will be noted that more people
go to the rear of the store than usual. Uncon
sciously they are attracted by the light.
The window display idea also suggested can be
used in the rear of the store. Place a machine in
the center of the rear of the store or for that
matter in any other spot in the store where it is
desired to attract people. Then throw upon it
the light from a couple of spotlights. These lights
should be completely concealed. If the ceiling is
beamed place them behind the beams. If the ceiling is plain, it will be necessary to use some sort
of decoration which will conceal them. The machine may even be placed in a small booth and
the lights themselves concealed by the upper construction of the booth.
The shades used on the lamps should focus the
light directly upon the machine and though lighting the whole of the machine not light anything
else. By using two lights the front and the two
sides of the machine can be brilliantly lighted.
This is usually all that it is desired to light. It is
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equipping their most expensive
of them using the Peerless.

and

TALKING

MACHINE

EXPOITS

Washixgton", D. C, November . — In the summary of exports and imports of the ommeree of the
United States for the month of A gust, 1919, the
latest period for which it has been ?ompiled, which
has just been issued, the following inures on talking
machines and records are piesentei.j
The dutiable imports of talkin machines and
parts during August, 1919, amouted in value to
$37,501 as compared with $33,2" worth which
were imported during the same moth of 1918. The
eight months' total ending Augi:, 1919, showed
importations valued at $292,755 " compared with
$249,389 worth of talking machirs and parts imported during the same period of!91S.
Talking machines to the numbepf 7,041 valued at
$198,702 were exported in Augus 1919, as compared with 3.796 talking machines/alued at $117,424, sent abroad in the same peric of 1918. The
eight months' total showed that wexported 38,352
talking machines, valued at $1,25920 as against
49,025 talking machines, valued $1,477,222 in
191S, and 57,222 talking maches, valued at
n,415,398
1917. of records id supplies for
The totalin exports
August, 1919, were valued at $25:10 as compared
with $152,121 in August, 1918. For the eight
months ending August, 1919, rerds and accessories were exported, valued at $.2.'2.743; in 1918.
$1,486,191, and in 1917 $l,180,2f
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Have you ever stopped to think what a beautiful and elusive
Peerless Album would do towards putting your machinein the
supremacy class?
Let us furnish samples and quote you prices — today.

Peerless

C. W. Kalder. Grand Raoida

W. A. Carter, Chicago

GROW

Exports, Including Kecords, For Eight Months
Ending August 31, 1919, Tota S3,448,663

record

models

church

almost always all that it is desirable to light. If
the rear is to be light, of course one or two more
lights will be needed.
The lights should be so placed thjat each will
shine upon the front and one side of the machine.
It will be a mistake to place the two lights too
close together because by so doing too much light
will be thrown upon the front of the machine
and not enough on the sides.
By using light in the manner suggested, it is
possible to attract the attention of the people to
any part of the store, to the window or to any
object. Even the pessimist will have his attention
drawn to the brightest spots. It is the nature of
all living things with eyes which enable them to
see in the daytime to be attracted to light. Human
beings are no exception. People will hurry through
dark streets and stroll along the brilliantly lighted
thoroughfares. They are always attracted to
bright spots of light.
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Company
PHIL RAVIS, President
43-49 Bleecker Street
NEW YORK
Taylor C. White. Portland, Ore.

L. V;JiBh, Boston
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Victor

Victrola VI, $35
Mahogany or oak

Supremacy

The

supremacy
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supremacy

Victrola IX, $70
Mahogany or oak
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success
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Victor

ers goes "hand
in hand"
Victor
supremacy.
Victor

Talking

Camden,

Machine

retail-

with

Co.

N. J., U. S. A.

"Victrola" is the Registered theTrade-mark
the Company
Victor Talking
products ofofthis
only. Machine'Company designating
Warr_ing : The use of the word Victrola upon or in the promotion or sale ofjany other Talking
Machine or Phonograph is misleading and illegal.
Important Notice.
Victor Records and Victor Machines are scientifically co-ordinated and
synchronized in the processes of manufacture, and should be used
together to secure a perfect reproduction.
Victrola XI, $130
Victor
Albany, N. Y
Atlanta, Ga

Wholesalers

Gately-Haire Co., Inc.
Elyea Company.
Phillips & Crew Piano Co.
Baltimore, Md
Cohen & Hughes.
E. F. Droop & Sons Co.
H. R. Eisenbrandt Sons, Inc.
Bangor, Me
Andrews Music House Co.
Birmingham,
Ala. . Talking Machine Co.
Boston, Mass
O'liver Ditson Co.
The Co.
Eastern Talking Machine
The M. Steinert & Sons Co.
Brooklyn, N. Y
American Talking Mach. Co.
G. T. Williams.
Buffalo, N. Y
W. D. & C. N. Andrews.
Buffalo
Inc. Talking Machine Co.,
Burlington, Vt American Phonograph Co.
Butte, Mont
Orton Bros.
Chicago, III
Lyon & Healy.
The Rudolph Wurlitzer Co.
Chicago Talking Machine Co
Cincinnati, O
The Rudolph Wurlitzer Co.
Cleveland, O
The Co.
W. H. Buescher & Sons
The Collister & Sayle Co.
The Eclipse Musical Co.
Columbus, O
The Perry B. Whitsit Co.
Dallas, Tex
Sanger Bros.
Denver, Colo The Co.Knight-Campbell Music
Des Moines, la Mickel Bros. Co.
Detroit, Mich
Grinnell Bros.
Elmira, N. Y
Elmira Arms Co.
El Paso, Tex
W. G. Walz Co.
Honolulu, T. H
Bergstrom Music Co., Ltd.
Houston, Tex
Thos. Goggan & Bro.
The Talking Machine Co., of
Texas.
Indianapolis, Ind. . .Stewart Talking Machine Co.
Jacksonville, Fla. . .Florida Talking Machine Co.
W. Jenkins
Kansas City, Mo. . J.Schmelzer
ArmsSonsCo.Music Co.
Lincoln, Nebr Ross P. Curtice Co.
Eos Angeles, Cal. .. Sherman, Clay & Co.
Memphis, Tenn O. K. Houck Piano Co.
Milwaukee, Wis Badger Talking Machine Co.
Minneapolis, Minn . . Beckwith, O'Neill Co.
BBBEBBBBBBBBEEBBBBBEWEfflBB

Mobile, Ala
,.Wm. H. Reynalds.
Newark, N. J. . . . . Collings & Price Co.
New Haven, Conn .The Horton-Gallo-Creamer
Co.
New Orleans, Ea. .Philip Werlein, Ltd.
New York, N. Y.. .Blackman Talking Mach. Co.
Emanuel Blout.
C. Bruno & Son, Inc.
Charles H. Ditson & Co.
Knickerbocker
Talking Machine Co., Inc.
landay Bros., Tnc.
Musical Instrument Sales Co.
New York
Ormes.
Inc. Talking Mach Co.
Silas
E.
Pearsall Co.
Omaha, Nebr.
• A. Hospe Co.
Mickel
Bros.
Co.
Peoria, III
.Putnam-Page
Inc.
Philadelphia, Pa.. .Louis Buehn Co.,
Co., Inc.
C. J. Heppe & Son.
The George D. Ornstein Co
Penn Phonograph Co., Inc.
The Talking Machine Co.
Pittsburgh, Pa. . . H. A. Weymann & Son, Inc.
.W. F. Frederick Piano Co.
C. C. Mellor Co., Ltd.
Portland, Me
Standard Talking Mach. Co.
Portland, Ore .Cressey & Allen, Inc.
Providence, B. I.. .Sherman, Clay & Co.
Richmond, Va
.J. Samuels & Bro., Inc.
.The Corley Co., Inc.
Rochester, N. Y. . . W. D. Moses & Co.
• E. J. Chapman.
Salt Eake City, U. The Talking Machine Co.
• Consolidated Music Co.
The John Elliott Clark Co.
San Antonio, Tex. .Thos.
Goggan & Bros.
San Francisco, Cal • Sherman, Clay & Co.
Seattle, Wash . Sherman, Clay & Co.
Sioux Falls, S. D. . • Talking Machine Exchange.
Spokane, Wash.... • Sherman, Clay & Co.
St. Eouls, Mo
• Koerber-Brenner Music Co.
St. Paul, Minn • W. J. Dyer & Bro.
Syracuse, O
N. Y.... .W. D. Andrews Co.
Toledo,
.The Toledo
chine Co. Talking MaWashington, D. C. • Cohen & Hughes.
E.
F. C.
Droop
& Sons
Robt.
Rogers
Co. Co.

Mahogany, oak or walnut

Victrola XVI, $250
Victrola XVI, electric, $312.50
Mahogany or oak
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ALBUMS

FOR

FILING

DISC

RECORDS

The enormous demand for "National" Record Albums keeps apace with the ever increasing demand for machines and records, and our
output capacity has been enlarged to meet the greater needed supply. Record Albums have proven themselves to be the best and most convenient,
as well as economic, method of filing and keeping disc records.

THE

ALBUM

soon pays for itself in timesaving and preserving records.
The initial cost is really an
investment which comes back
fourfold.
MAKING

THEIR

SELECTION

Illustrating the daily actual usage of the
Album, the most convenient and satisfactory
record filing system extant.
A

PLACE

FOR

EVERY

THE PERFECT PLAN
The pockets holding the records are substantially
made from strong fibre stock, firmly joined together
and bound in attractive covers.

RECORD

AND

EVERY

RECORD

IN ITS

PLACE

Albums are an Indispensable Requisite in the talking machine business and wherever records are sold. An accessory that is necessary
and worth while. Practical and handy. Save time and records. A profitable adjunct to the business. All owners of machines and records want
Albums to file and preserve their records.
We manufacture disc Record Albums containing 12 pockets to fit cabinets of all sizes and styles. We also make Albums containing
17 pockets. With the indexes they are a complete system for filing all disc records.
For durability, finish and artistic design, our Albums are unsurpassed. We have unexcelled manufacturing facilities, and considering
quality our prices are the lowest.
Write us, giving quantity you may desire, and we will quote prices.
WE MAKE ALBUMS TO CONTAIN VICTOR, COLUMBIA, EDISON, PATHE' AND ALL OTHER DISC RECORDS
NATIONAL

PUBLISHING

CO.
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S. American

Street

508 S. Dearborn

OCTOBER

WAS|LATEJ?

equipment large enough to turn out a volume
that would be in keeping with the high character
of the work for which The World has always been
noted.
The appearance of The World for October was
convincing evidence of the skill and ability of
the printers who put in type, printed and bound,
precisely within eight days a volume that typographically must be considered most praiseworthy.
It is true it reached our subscribers a little later
than we would like, but it came out in October
despite the short time available for action.
We deem this explanation is due our subscribers
and advertisers, because this is the first time
in the history of The World that there has been
any delay in its appearance from the stated publication date. We do not care to enter into any
detailed analvsis of the whv and wherefore of

AUTOMATIC

The

simplest

and

most

STOPS

efficient

matic Stop on the
They

absolutely

PA.

the strike, suffice it that the publishing industry
of New York has been seriously upset, and in
many instances demoralized, by a body of men
who, by the way, are absolutely dependent upon
the publishers for their subsistence.
For November we expect The World will be
issued on or near its usual publishing date:
meanwhile we thank our advertisers and readers
for the many letters received during the past
month in which they offered their encouragement
and co-operation, thus manifesting their sympathy and understanding of a really annoying and
irritating situation in which we were placed
through no fault of ours.

| TIPHANY

MOTOR

CO. ORGANIZED

The Tiphany Motor Co. has recently been incorporated in New York to manufacture talking machine motors, machines, motors, etc., with a capital
of $400,000. The incorporators are L. M. Grumbaeher, 1452 Broadway; W. C. Dodge, 149 Broadway, and F. XL Hurwitz, 176 Hopkins street,
Brooklvn.
Fred Meier, of Monroe, Mich., has moved his
Yictrola department to the first floor, and now feels
that he is much better fixed to care for his everincreasing' business.

market.

give excellent

are easily installed

Auto-

PHILADELPHIA,

Street

Many Complimentary Words Received From Advertisers and Subscribers on the Appearance of the
October Issue Despite Serious Delays Owing to the Printers' Strike in New York City
The production of the October Talking Machine
World was rather an unusual feat journalistically
and typographically. When the pressmen of New
York went on strike and the compositors decided
to take a "vacation," more than half of The
World was made up read}' for press and about
eighty per cent, of the entire advertising was in
type. We waited patiently hoping that the differences between the printers and their employes
would be adjudicated, but after the 15th of the
month, when the Printers ' League decided to aid
the publishers in getting their work done out of
town, we made arrangements to print The World
and print it in as brief a time as possible.
The size of the October World — over 228 pages
including supplements — necessitated a printing organization that could not only print, but print
efficiently, and which would possess a staff and

:

service
and

are

SAPPHIRE
NEEDLES
for Edison and Pa the

guaranteed.

Send 50 Cents for Sample

Stop

Kirkman Engineering Corporation
237 Lafayette St., New

York

DIAMOND
NEEDLES
for Edison
Highest Quality ■— Best Prices
FAVORITE
MFG.
CO.
1506 DeKalb Ave., Brooklyn, N.Y.
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Victrola IV, $25
Oak

Victor

Victiola VI, $35
^Mahogany or oak

Supremacy

all the
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Victrola VIII, $50
Oak

Viewed
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musical

time
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handle
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Victrola IX, $70
Mahogany or oak
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that
for
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is supreme.

Victor

Talking
Camden,

Machine

Co.

N. J., U. S. A.

"Victrola" is the Registered Trade-mark of the Victor Talking Machine Company designating
the products of this Company only.
of the word Victrola upon or in the promotion or sale of any other Talking
Warning : The use
Machine or Phonograph products is misleading and illegal.

Records and Victor Machines are scientifically co-ordinated and
Important Notice.
synchronizedVictor
in the processes of manufacture, and should be used
together to secure a perfect reproduction.
Victrola X, $110
Mahogany or oak

Victrola XI, $130
Mahogany, oaK or walnut

Victrola XIV, $200
"Mahogany or oak

1

VictrolaXVI,
XVI,electric,
$250 $312.50
Victrola
Mahogany
or oakj
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tN THESE DAYS of "reconstruction" it is practically impos1 sible to read a newspaper or to listen to the talk of a group
of business men without having impressed upon one, time and again,
the fact that while manufacturing costs are increasing rapidly, as
a result largely of the growing demands of labor, production is
decreasing in almost direct ratio. It means that whereas labor and
material costs not only serve to increase the production cost of a
certain article fifty per cent, the lowering of production serves to
make a further increase of twenty-five or fifty per cent in the cost
of a specified article. Increased production cost has in a certain
measure made itself evident in the talking machine trade. The
retailer has the fact impressed upon him more by the increasing
overhead of his business, and the larger sum he is called upon to
pay for the necessities of life, his store rent and other equipment,
than by the higher prices he is called upon to pay for his machines
and records.
Various talking machine companies have, in most instances, been
distinctly generous in absorbing increased production costs, rather
than passing the whole burden on to the dealer, and through him
to the public. This absorbing of production expenses has affected
the trade in a certain measure, but not in any sense as severely as
though the whole load had been passed along, as has been the case
in some other lines of business. The manufacturers cannot continue
this attitude indefinitely, and unless there is some radical change
in the situation as it exists and as it promises to continue, both the
dealers and the public must expect to pay much higher prices for
machines and records they handle and buy.
The business has to be stabilized if it is to exist, and the retailers
must be prepared to lend their assistance in this work. Higher
prices, plus decreased production, offer a complicated problem, and
the retailer should see to it that he is more circumspect than ever
in handling his own business affairs, in the granting of retail credits
— in the watching of his general interests — to get value for money
expended, in order that profits will be there.

UNLESS all signs fail, and previous experiences count for
naught, it is very probable that talking machine dealers in
various sections of the country, particularly in the smaller towns
and cities, will be called upon to meet mail order competition on
a more or less extensive scale in the near future. It is very true
that talking machines and phonographs of various sorts, and partic-
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ularly the smaller models, have been offered to the public on a mail
order basis in the past, but this branch of the business had not at
that time developed into sufficient proportions to cause any distress
to the local retailers. We now find big Chicago mail order houses
carrying full page ads not only in rural and small town papers, but
in newspapers in New York, Chicago and other cities, offering
machines at substantial prices, but on easy terms. In this advertising the mail order houses are competing with local dealers on
practically an even basis, inasmuch as the cheapest machines offered
run something over $40. with certain models priced at close to $200.
The terms, as far as can be seen, are considered lower than those
offered by the average established retailer today.
Th retailers in sections where these advertisements have appeared, and are appearing, should bestir themselves to meet this
new competition, legal in every sense and backed by houses of reputation. The local merchant must be prepared to convince his customers that buying in one's
mighty good business. In
talking machine merchant
retailers in other lines, who
order house.

home town is not only good ethics, but
carrying on this propaganda work the
can profit much by the experience of
have been called upon to meet the mail

The local talking machine dealer is expected to, and in most
cases does, prove a distinct factor in the musical life of the town.
If he is carrying on his business in the proper way, he lends his
active support to the cause of music and helps more or less generously in time and effort to the forwarding of such work. Then,
too, by conducting his business within the town limits he contributes
his share in taxes to the support of local interests. The local merchant does not draw money from the town public and spend it in
other localities. He is also able to offer to his customers quickadjustment of any difficulties and is on the ground to meet complaints and to "make good" in cases where machines do not prove
satisfactory.
It may be, too, that the mail order house likewise offers to "make
good" for unsatisfactory goods, but it takes time and trouble in
correspondence and considerable waiting to secure such an adjustment. IS!ail order competition may not necessarily be a bugbear
if proper precautions are taken to see that the local public is educated
to judge that competition at its real value and to give the local merchant the support he deserves. This support, however, hinges upon
the ability of the local dealer to meet the demands made upon him
and to render satisfactory service. He cannot expect to "lay down"
and have the public carry on his fight for him.

TALKING MACHINES bearing fanciful names and totally
devoid of any clew as to who has been responsible for manufacturing or assembling them have been in evidence in the stores of
various talking machine dealers. These machines have been sold
in fair quantities as a matter of course, for there is a goodly proportion of the public who measure up to the late Mr. Barnum's idea
and are impressed more by the style of the machine and the salesman's talk than they are by the real quality of the product.
Any manufacturer who feels that he is capable of doing so is
privileged to manufacture or assemble talking machines and sell
them under any trade name that does not conflict with registered
trade-marks, or with names already in use, but to ship an instrument
from a factory without placing thereon in some place the name of
the maker has the appearance of dodging responsibility. The customer who buys a machine of an old established make feels confident
that should anything be wrong with the machine, or anything happen
to its mechanism, he can go back to the manufacturer, or his representative, and have the damage repaired or the broken parts replaced. If there is no key to the manufacturer, then the customer
must depend upon his own ingenuity in having the necessary repairs
made.
There is nothing to be ashamed of in a product that is well made,
and if it is worthy of being produced it is worthy of the maker's
name. It will be well for the retail trade generally to consider this
fact. The salesman is not violating ethics when he calls the attention
of the customer to the fact that the particular machine he is selling
bears the name of the maker, while the machine of a competitor is
an illegitimate product of which the maker may, or may not, be
ashamed, but with which he has failed to identify himself.
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Other lines of trade have been called upon to meet this problem
of nameless products and have met it with more or less success.
The piano trade in the past particularly has been obsessed with the
"stencil" proposition, and while the evil has not been entirely overcome, the fact remains that today the piano that does not bear on its
case or on its plate the name of the manufacturer is not held in high
regard by either the trade or the public. If talking machine buyers
can be persuaded to look for the name of the maker on machines
thev buv, the better element in the trade will be benefited thereby.

has happened to the various associations in the talking
WHAT
machine trade? Why are they not as active as they were a
year or more ago ? What has occurred apparently to put the damper
on the association spirit? There are, it must be admitted, two or
three local associations in various sections of the country that are
really active — that are carrying on work that is bringing results.
These active associations include the Tri-State Association with
headquarters in St. Louis and The Talking Machine Men, Inc.,
New York. But of the score or more other organizations of retailers
there is heard little or nothing. Some of these associations were
organized amid great enthusiasm, and started functioning in a manner that proved most encouraging. In many instances, however,
initial interest soon wore off, and the activities of the association
practically stopped.
Certain talking machine dealers may feel that under existing
circumstances there is no necessity for association action, inasmuch
as the situation today concerns almost entirely the matter of supply
and demand and therefore a great many abuses that would occur in
a keen competitive era are non-existent. This is the wrong idea.
A live association can be productive of good for all its members
at all times, provided it is interested in reforms and the elimination of trade abuses.
The pendulum of business is bound to swing back, and there will
be trade problems developed that cannot always be settled by individual action. At such a time there will be a demand for associated
effort, and valuable time will be lost in bringing together retailers
in this or that section of the country, to consider and act on various
matters. Prices and terms, interest, the organization of selling
forces, advertising — all in fact are just as important now as they
were when supplies of machines and records approximated the
demand.
If retailers through their associations can discuss and map out
campaigns for the future, then these campaigns will be ready for
launching when the proper moment arrives, and time will be saved
when it is most needed. If through association influence retailers
in one or another section of the country can be moved to subscribe
to certain good business principles, then all hands will benefit when
real competition again becomes a factor in the trade. The ground
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work of trade associations has been well laid in this industry. There
are organizations of retailers existent, although apparently dormant
in many sections. Failure to put forth any effort to revive these
associations — to make them again active — is to waste the effort
that has already been put forth in their development, and to make
necessary at some future time the going over of the same ground
to meet some business emergency. Associations in other industries,
including those of the piano merchants, are going ahead. Why
should the talking machine men rest on their oars ?
r I * HE remarkable development of the talking machine industry
can be no better indicated than by reference to the reports
from the furniture manufacturing centers to the effect that the
making of talking machine cabinets has so far taken up the facilities
of the various prominent furniture manufacturing factories that the
output of furniture is suffering materially as a result. In considering this phase of the question it must be understood that there are
scores of talking machine factories built complete in themselves
and devoted entirely to the manufacture of cabinets for various
makes of machines, and that contracts for other cabinets have been
let in many cases simply to take care of requirements beyond the
facilities of the talking machine factories themselves.
To the furniture manufacturer the prospect of closing a contract
for cabinets amounting to several hundreds of thousands of dollars,
and to be assured of a market for these cabinets, has proven so
attractive that he is forced to consider temporarily the question of
increasing his production and going to the expense and trouble of
marketing that production. It would seem roughly that from forty
to fifty per cent of the furniture factories are engaged, to a greater
or less extent, in talking machine cabinet making, and yet reports
come of contracts for cabinets going begging through the lack of
facilities in the factories to turn them out. Certainly the talking
machine industry has grown to be a sizable infant, and its growth
is not yet ended.
DESPITE the spirit of unrest which prevails in labor circles in
many parts of the country, there is ample evidence throughout
the industry of a spirit of confidence in the future. Talking machine
manufacturers are expanding their enterprises to meet trade demands, while dealers everywhere are enlarging and beautifying their
stores — preparing for the greater business to come. General industrial conditions naturally cause worry, but the apex of unrest has
apparently been reached, and we can now look for better and saner
viewpoints on the part of labor. Justice, right and fair play for
capital as well as labor is an American axiom and it must prevail.
Our constitution affords an opportunity to all faultfinders to right
their wrongs — real or imaginary — but they must act within the law
which all Americans must recognize is supreme.
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With the war out of the way, but with a
reawakened interest in music as a result of the
war, there is every reason to believe that the
musical season just inaugurated will be one of the
greatest and most successful that it has been the
privilege of Americans to enjoy. In making plans
for routing their artists during the season, various managers have had brought strongly to their
attention the tremendous interest in music generally, not only in the larger cities of the country,
but in the smaller towns and hamlets. Many of
these smaller places, which before did not enter
into the calculations of managers, have taken
upon themselves to seek to secure the appearance
of noted artists, orchestras, etc, to gratify the
demands of local music lovers. This demand is
unquestionably due to the increased appreciation
of music, thanks to the talking machine. So far as
the larger communities are concerned, managers
have found little or no difficulty in arranging
suitable bookings. In fact, it has been a ease of
selecting a limited number of places at which an
artist could appear during his tour of the country.
It is interesting to note just what effect the
activities of the musical season will have upon
conditions in general. We have heard much and
have had much proven regarding the important
part played by music during the war, so far as
it served to cheer up the fighting men and preserve morale at home. It now remains to be
seen just what the influence of music will be in
meeting and overcoming the unrest that is apparent on every hand right now. The period of reconstruction has brought its own problems —
problems in their way just as serious as those of
wartime. We find industry upset — various factors
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seeking to reduce the cost of living by increased
production and other means, and other factors
reducing production in an effort to secure sufficient extra, remuneration to meet higher living
costs. These two factors are pulling in exactly
opposite directions in an effort to achieve a common end, and the futility of the whole s^'stem is
plainly apparent. Will or will not music in one
form or another tend to soothe these discordant
factors — tend to bring back harmony where it
seems to have disappeared?
If music serves to
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bring contentment and peace of mind, it is now
offered an exceptional opportunity to function.
Certainly the trade organizations have been
well developed to encourage and take advantage
of this increased musical interest. Newspapers
have been encouraged to feature music in a way
to appeal to the public mind. Movements calculated to make more general the interest in music
and things musical are being inaugurated systematically, and retail music dealers throughout

Conducted

Be

Supported

the country have been urged to co-operate locally
with these recognized movements, and have been
shown the way to co-operate to the best advantage. Musical activities are assured, and the
question remains how these activities are to be
directed into proper channels and be made to
prove most resultful to the trade and to the public.
If music is to prove a force for good, then it
must be directed in the proper channels to accomplish the most good. The public must not be
allowed to forget what music is accomplishing.
It must be recognized not simply as something
pleasant to listen to, but something with a definite purpose. Members of the trade in their respective localities can do much to inculcate in
the public mind this point of view. There are
many ways to do this, but first the retail music
dealer must identify himself prominently and indelibly with local music organizations and local
musical activities. He must not appear in the
role of a purveyor or merchandise, but rather
as an advocate of one of the things that makes
life worth living. He must hook up with the
great artists and great musical organizations. He
must aid in the advertising of music in the newspapers, and lend financial as well as moral support
to the cause in other directions.
On the surface it may appear to some retailers
that this work is idealistic and far removed from
plain musical instrument selling. As a matter of
fact, it has a sound commercial basis, for the
market for musical instruments depends primarily
upon the interest of the public in music. Should
the public not be interested in music, it certaiuly
would
music. not seek to purchase instruments to produce
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4028

Sorry You'll Be (Wait '11 You See)
Male Quartet
Peerless Quartet
Pretty Little Butterfly (Is a Fly Gal Now)
(Tenor)
Billy Murray

and Nobody
{Nobody Knows tone
Bari
Goodnight

4029

4030

Hindu

Rose — Baritone

Quartet
Peerless Quartet

Not in a Thousand Years — (Tenor) Henry Burr
Bye Lo — Tenor
Reed Miller
A Pal Was
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OkeH Dance Orchestra
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{
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OkeH Dance Orchestra
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Marilyn — (Fox-trot Instrumental) All Star Trio
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REPAIRS
TALKING MACHINE TROUBLES
AND HOW TO REMEDY THEM
Conducted by Andrew H. Dodin
[This department of The Talking Machine World
is'
designed
for thethose
service
all classes
our
readers,
including
who of
make,
and thoseof who
sell, talking machines.
Andrew H. Dodin, who conducts this department,
has a wide and enviable reputation as a repairer of
talking machines at 176 Sixth avenue, New York.
Tell him your troubles through The World and he
will
help you if possible. The service is free. —
Editor.]
The approach of the Christmas season always
brings up the question of "what does the salesman
know of the article he is selling?"
In the talking machine there is any number of
important little facts that a salesman should make
himself thoroughly conversant with, so that when
a ';-ustomer wants to know this or that about the
construction of the machine he is demonstrating
he will be able to answer accurately and promptly.
The placing on the market of so many different
machines in the last year or so has put the salesman in a different position than he held formerly
when he sold his goods by name only, the customer
never asking or, for that matter, caring what was
on the inside or under the lid of the machine.
Today one must show what merit the motor has
in comparison to another, what the good points of
the sound box and tone arm are, and how the cabinet is made and finished to be equal to or better
than another make.
A salesman should first get all the information he
can from the manufacturer of his paiticular ma
chine, particularly in relation to the motor eon
struction, and then he should make his own comparisons with the machines of the same type and
price in other makes.
He should acquaint himself with the diffeient
parts of the motor, the width and length of the
main springs, the number of springs in the motor
and the number of records it will play with one
winding. He should be able to point out to the customer the proper places to oil and grease the motor
and should make it very plain that it is to their
benefit, to oil the motor every few weeks, to preven'
wear of parts and to insure perfect running.
He should be able to point out the construction
of the governor and explain the action of the governor regulator, how moving the special or screw
in turn moves the governor lever and friction pad,
allowing the governor to go faster or slower, which
raises or lowers the pitch of the music or voice, as
the case may be.
The sound box is most important and a customer
is always very much interested in how the voice is
obtained from it.
Get acquainted with its construction. Ia the
diaphragm of mica, paper, aluminum, or some special composition. Are the gaskets solid rubber or
tubing? Be able to answer the question of why
one is used in preference to another. Has the tone
arm a universal joint enabling you to play any
make of record; can .you regulate the volume of
sound other than by changing to a softer-toned
needle?
Are the panels of the cabinet made of three or
five-ply materia], what parts are solid wood and
which veneer; has the case been given two coats of
varnish or three; how many records can be placed
in the record compartment, are all questions which
the average customer asks and for which you should
have ready answers.

TALKING

TRADE

WITH

MACHINE

AUSTRALIA

Antipodes Enjoying Greatest Era of Prosperity in
History— Will Get Equal Share of Trade With
Other Nations of the World
"American-Australian trade will grow quickly
and greatly," said Mark Sheldon, in the course of
a recent chat. ' ' A large number of American
financiers and business men are in Australia laying foundations for extensive financial and commercial intercourse between the two countries.
Australia is now taking 15 per cent. of. her imports from the United States and is sending 20

—12

steadily appreciating the value of the talking machine, and Miss Elsa Stein, director of the educational section of the talking machine department
of Lyon & Healy, Chicago, has figures which
prove the increasing popularity of the talking
machine in the school. She reports a growinginterest in the talking machine as an educator.

MONTHS

TO

PAY

The first payment brings you the sign— and you have the 12 months to
complete the payments- Pays for itself many times over.
— Gives Your
-Brightens up

Store a Prosperous

Appearance
It makes your store front cheerful and inviting. It

Y»ur Store

seems to say, " Here is a prosperous merchant— he is
up-to-date''. And people like to trade at prosperous
stores. Day and night it works for you, drawing prospective customers past less attractive stores to your
place of business. While your competitors are lost in
darkness, this beautiful electric sign attracts trade from
blocks in each direction. Made of porcelain enameled
steel — bright white letters on a blue background. Will
not rust, rot or fade— never needs refinishing. Costs
only a few cents a day for electricity; no other maintenance expense. Let us send full information— just
mail the coupon. No obligation.
TEAR

OFF

ELECTRIC
representing
and

AND

MAIL

COUPON

••

Desplaines

..Business

NOW

COMPANY
Sts., Chicago,

Please send me full information on Porcelain-enameled Steel Sign for my business
12-months-to-pay l'lan.
Name
City
State
Street and No

Acme Die-Castini Corp.
Boston Rochester BrooklynN.Y. Detroit Chicago

BIG EDUCATIONAL FACTOR
tuions.' '
Public libraries throughout the country are

perMr.cent,
of heris exports
to America.
'
Sheldon
Commissioner
from 'Australia
to
the United States. With his wife and five children, he arrived in New York recently by way
of Canada, and will transact the business of his
office at 61 Broadway. A typical Australian, he
is vice-president of the Sydney Chamber of Commerce, president of Dalton Bros., a great commercial house, and chairman of the Australian

Federal Sign System (Electric), Lake

-CASTINGSALTJMINUM- ZINC-TIN ©.LEAD ALL°YS

Board of Repatriation, which is returning the
fighting "Anzacs" to their homes. He is a man,
of ideas — a man of action.
"Australia is enjoying the greatest prosperity
in her history, and she will share it with tinworld," Mr. Sheldon continued. "Her success is
built on her labor, which puts the country's interest before its own; on her vast and accessible
natural resources; on her nearly uniform Englishspeaking population, with plenty of room for
10,000,000 more, and on her very democratic, insti-
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Disc

ALL
Records

Phonograph
of

Character

In design these cabinets are more than beautiful —
they are TRUE.
Nothing extraneous has been
worked into the period designs, nothing too much.
In the fullness of expression marked by Just the
Proper Restraint, the eye finds the satisfaction that
one finds in the classics as compared to ragtime.

Wonderful

Reproduction
Mechanically

Right

The tones are true and rich always ; from the celestial notes of the harp to the thunderous tones of the
military band. Whatever the instrument reproduced— or the voice — it is All There in Its Original
Tone. QUALITY and nothing more — no surface
noises, no mechanical sounds. The quiet, smooth
running motor is the best that money can buy, and
the workmanship the best of the city famed
throughout the world for Master Craftsmanship.

Nine

Supremely

Beautiful

Period

Models

There are nine eye-pleasing period
models — five uprights and four consoles— listed as follows:
Upright
Console
These

Styles $110 to $290
Styles $175 to $340

phonographs cannot be duplicated at prices quoted.

Liberal Discounts

to Dealers

Some territory is still available for
first class phonograph merchants.
Deliveries guaranteed.
Shipments

now

being made.

Send for Illustrated Catalogue
and Dealer Discounts

GRAND

RAPIDS
GRAND

PHONOGRAPH

RAPIDS,

MICHIGAN

CO.
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you doing to make the idea more than "visionary?
We all can plan and picture dollars in our mind,
but they will never become more than this if we
do not make a particular effort to increase sales.
We need publicity and this must be continuous.
If we depend solely upon the customers coming
to our stores we are going to be deprived of a
good many sales that will drift to the other man.
How to keep this trade and to increase it deserves
the dealer's attention continually.
The store that gives the best service, you might
argue, will be the store that attains the best
results. Ordinarily this would be true, but what
must we understand by service? This is one term
that is being done to death and why? Because
there are instances of its being a subterfuge to
hide some otherwise glaring defects. So with the
plea that he is giving so-called service, a dealer
may offer a makeshift service plan that will not
bear close inspection. So be careful of) your socalled service and see that it is really something
of which you can feel really proud.
Increased output, however, is vital and every
effort should be made toward making the sales
of machines and accessories larger. So in order
to make a name for himself in the matter of
record sales, the dealer can with profit adopt any
and every idea that will mean live publicity for
him.
How much consideration or value do we place
on the latest popular musical compositions, or on
the stars that are in the limelight ? There are
some songs that make what we term a "hit",
and there are others that have more merit that
are passed by as of no value or very little at
least. This is often due to the lack or volume
of publicity that is indulged in by the publishers.
They often make a piece popular by giving it the
right kind of introduction. The more a song is
sung, if it has any real merit, the more will be its
popularity. That is why so many of the present
day selections are "hits".
The talking machine record follows the song
very quickly in popularity, but the sale of the
record is not likely to go with the vim that is
possible unless there is a determination to make
it popular. The store that is going to make its
record department a much more popular one is
the one that advertises it in a way that will draw
the public's attention.
Here is the plan that was adopted with notable
success by a progressive manager of a talking
machine store, and he finds that the idea has met
with gratifying returns, the sales being large
enough to insure the continuation of the plan.
When a popular song comes out and is sung at
some of the moving picture theatres as an illustrated or regular song between the pictures, advantage is taken of the fact to introduce the name
of the store and its owner. During the latter
part of the song there is a talking machine in
the theatre which plays tKe record, thus making
a direct apeal to the audience and bringing forcibly to mind the idea that its purchase is obligatory.
Of course if the record was merely played and
there was nothing to indicate that the record
could be purchased at a given store there would
not be much to recommend it. But just after
the record has been played there is flashed on
the screen the announcement that this record can
be purchased at a certain store, the two ideas
become as one — a desire and a determination to

WORLD
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Records

purchase this record at this particular store. Of
course everyone in the theatre is not going to
buy this record, but a sufficient number will do
so to insure sales of surprising volume.
This store has now arranged with more than a
dozen theatres to have the records played at "the
closing end of the song, with the name of the
firm noted on the screen. Having heard the song
and then the record, there is sure to be a desire
awakened that means much in a business way.
mini nim.nmtim mi ■'.
Utilizing
as
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the

Pushing
Sales.
Plan

Movie

Means

has

By
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of

Record
How

the

been

Suc-

cessfully Developed
Other stores where records can be purchased may
be nearer, but one is impressed with the name of
the store flashed on the screen, and you are likely
to make a mental or written note of both the
song and the store where the record is on sale.
I This manager is highly pleased with the results
so far obtained and feels that the plan is one
that has more than commonplace merit. The idea
is to make the public come to your store. They
might be induced to go elsewhere, but the very
fact that your name has been given such a prominent place emphasizes that it represents a "live"
house and makes your name a favorite one with
the public. You are there to give service that is
real.
Any practical plan adopted, particularly along
original lines, that will help toward increasing

Warfieid

JOINS

EMERSON

APPEAR

TONE

TEST

Under the auspices of the J. A. Poster Co., Providence, R. I., Edison dealers, Claire Lillian Petler,
Sibyl Sanderson Fagan and Harry E. Humphrey
appeared in an Edison tone test recital at the
Elks' Auditorium.
MAKING

EXTENSIVE

IMPROVEMENTS

The extensive improvements to be made to the
property of the Collings & Price Co., Clinton and
Beaver streets, Newark, N. J., will cost in the
neighborhood of $15,000. When completed this
establishment will be one. of the most attractive
Victor wholesale houses in the country.
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Repesters
Rotometers
«v_it-Kane &Needles
_ «_le»ners
--; & Moving Covers

THE

Webb

Duluth, Minn., November 7. — The Marshall-Wells
Co., of this city, which was recently appointed
distributors of Emerson records, manufactured by
the Emerson Phonograph Co., of New York, has
secured the services of A. A. Grimard, formerly
connected with the Dwyer Bros. Music Co., of St.
Paul. Mr. Grimard will travel in the interests of
Emerson records for the Marshall-Wells Co.
through Minnesota and Wisconsin. He is personally acquainted with the trade in these sections
and his many friends will undoubtedly be glad to
learn of his association with Emerson records.

LUNDSTROM
CONVERTO
CABINETS
Record Albums
Phonograph Cabinets
Record Delivery Envelopes Table Cabinets, All Ki
Motrolas
Talking Machine Toys
Record-Lites
Brilliantone Needles
Fibre Needle Cutters Velvetone Needles
Red,
White
& Blus Needles
-i.ohes
<&. Oils

IN

ii

Marshall-Weils Co. of Duluth, Minn., Secures
Services of A. A. Grimard

C°MPANT

ALL FROM

of

your sales of records will be found profitable. It
will make customers come again and again, and
will be helpful in bringing others with them. The
plan in this store is to give the best that the
term service .does insure. The manager has hit
upon a method here that is well worth consideration and emulation.
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How

Machine

The sale of records, provided there are enough
of such sales, is always a big help both in the
matter of publicity and profits, altogether apart
from your sales of machines. If you are selling
a fair number of records it is certain that you
want to increase the number. Now, what are
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His first are:

II Barbiere di Siviglia— Ecco Ridente in 1 4f6n°4
La Boheme — Che Gelida Manina (Yourl 4f£45
Cielo (Lo, Smiling in the Eastern Sky) J $l'.°50 Tiny Hand is Frozen)
j $l'.50
L'Africaine—
(O Paradise on) 49623
_Earth)
, . O Paradiso v
12-inch
\ $1.50
COLUMBIA

GRAPHOPHONE COMPANY,
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Store

some repairs on a machine in a customer 's home, the
actual repair work is only a part of his mission.
Of course it is essential to put the machine in good
order so that the customer may not be d'ssatisfied
with the purchase of the machine, and it is obvious
that this is in every dealer's mind, for if his customers are not entirely satisfied, then his work has
been poorly done. It is his task to sell service as
well as instruments. When the repair man visits a
house he can find out many things which will be of
value to the dealer to know. He learns the model
mi type of the machine and from the hoir.e surroundings and contact with the people he can determine
their status as prospects. If the machine they have
is not as good as they could well afford he has a
splendid opportunity to practice a little salesmanship and show them how they could have better
music in their homes. He can ereaate in them the
desire to buy a more expensive machine and his talk
may result in their visiting the store for that purpose or to exchange their present model for a better
one. Here it can be seen that the repair man should
;e a salesman at the same time, and the two are really

MACHINE

Profit
IIIIIllItillMIIIIIIIIIHIII

a

Pay

linked together very closely. This brings up another
point in regard to the dealer 's business : that every
salesman should be a repair man and viea versa.
It is trite to say that every salesman should have
a thorough knowledge of the machine he is selling;
every dealer knows that this is true. It is likewise
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evident that this knowledge can be obtained best by
actually working on machines and making repairs.
By doing the work with his own hands the salesman
acquires an intimate knowledge of all things entering into the construction of a machine and he
can explain why one particular model is better for
GIVES

ENTIRE

TIME
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Department

Repair

The repair department of any talking machine
store is one which can well be made immensely
profitable to the dealer and will bring in funds not
only directly from the repairing of machines themselves, but also indirectly in increased sale3 due to
lining up new prospects from the information gained
by visits to the homes of talking machine owners.
The repair department in many stores is neglected
and its possibilities not utilized because the dealer
is not cognisant of the facts in the case. That lepairing is very profitable has been shown by the
experience of numerous dealers, and one in Salt
Lake City says that in one year the receipts in his
repair department w-ere $18,000, of which $3,000
represented clear profit. You w-ould hardly call
this a poor investment!
And the amount of profit in proportion to the
time expended is very great. It takes but a very
few minutes for an experienced repair man to put
in a new spring, oil the motor or make some minor
change, and the price which it is customary to
charge for this labor gives a large margin of profit.
Since these repairs consume so little time it is possible to make many calls in one day and thus bringin to the dealer a considerable sum which will make
a decided showing on his books. Of eouise much
of the repair work is done at the store in the special
department, but this work is just as profitable as
that done at the customer's home. The actual store
work does not need so much consideration here, for
it is of the work done at the home3 that offers the
greatest opportunities for real constructive woik in
building up the general trade of the dealer.
When the man is sent out from the store to ma! e
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certain purposes than another. He should also have
some knowledge of the different kinds of woods, so
that he can tell his customer just why a $100 machine is better than one costing $50. But to return
to the repair man more particularly.
We have said that the dealer sells seivice as well
as instruments. Many dealers have a regular system
of visiting their customers to see that the machines
sold are giving the maximum of satisfaction. The
repair man visits not only the regular patrons of
his particular store, but a!so goes anywhere where
wTork is to be done. In visiting the new house? he
becomes more of a salesman than a repair man.
while in calling upon his regular customers the repair end is first, although salesmanship still exists
in the opportunities to sell a better or higher priced
machine. Both salesmanship and repair knowiedge
go hand in hand.
Many talking machine dealers have the machines
in their customers ' homes looked after just as regularly as a piano man would care for his pianos and
keeps in close touch with all those to whom he has
made sales. The repair end makes it possible to
be in closer touch with his clientele than if they
merely came to the store now and then. There is a
personal touch which can be used in the home which
is not possible in the store.
FOREIGN

TO BUSINESS

TRADE

IS GROWING

W. H. Griffin Resigns as Postal Employe to Devote
More Time to Music Selling

Vicsonia Mfg. Co. Reports Big Foreign DemandDomestic Trade Is Also Active

Norwich, N. Y., November 3. — After twenty
years in the United States mail service, W. H.
Griffin has resigned his position and will devote
his entire time to his music business. His store
now occupies three floors of the building in which
the display rooms are located and new warerooms
are being contemplated. Both the Columbia and
the Sonora have been added to the Pathe line with
which the business started and a large assortment
of machines and Columbia and Pathe records are
in stock. In addition to the talking machine department afull line of musical instruments, sheet
music and all kinds of musical accessories is also
handled.

The Vicsonia Mfg. Co., Inc., 313 East 134th
street, New York, are receiving big orders these
days for their reproducer, which plays Edison
disc records on Victrolas and Grafonolas, from
all parts of the world. Since the business was
established five years ago they have more than
tripled the floor space of their factories. Not only
is domestic business tremendously large and steadily growing, but their foreign trade is now a big
factor. Their export trade is handled through
James W. Green, 25 Church street, New York.
M. J. Sess, president of the company, reports
having recently placed their product with the
largest talking machine dealers in New Zealand
and Melbourne, Australia. He is well pleased
with the general trade outlook.

LEVIOLA

SALES

CORP.

ORGANIZED

The Leviola Talking Machine Corp., Norfolk,
Va., has recently been incorporated with a capital
stock of $2,500,000 to deal in talking machines,
musical instruments, pianos, organs and supplies.
The officers of the new corporation are: Harry
Levy, president, and Tazewell Taylor, secretary.

V
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and

BEAUTY

A"

An interesting picture has been received of Cal
Stewart, better known as Uncle Josh, and E. A.
Parks, president of the Parks Music House Co.,
Hannibal, Mo. The photograph was taken at the
bovhood home of Mark Twain at Hannibal.

Combined

(MODEL
A) r
roduce
Rep

Designed to PERFECTLY play Edison Disc Records on "Victrolas" or "Grafonolas." Easy to
attach — slips on — a child can do it. The Vicsonia is recognized as the BEST reproducer for its
particular purpose. ORDER NOW.
ATTENTION

!!!

Model B Vicsonia now ready. Plays all hill and dale records — Pathe, Edison, OkeH, Lyric, Aeolian. Vocation, etc.
A sample reproducer Model A or B will be sent on receipt of $4.50 Retail price $7.50.
»•
VICSONIA

MFG.

CO.,

Inc.,

313

E.

134th

St., New

York,

N.

Y.
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I There are only two phonographs that the other
I makers try to copy. ONE IS THE WINDSOR.
they select the phonographs they consider
worth copying they all decide on the same two
ONE IS THE WINDSOR.
makes.

When

Only two makes

of phonographs
ONE

all competitors.
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by
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Catalogue of the "Original" on request to dealers
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HONORS

EDISON

at Luncheon. ' '
His Eminence, Cardinal Mercier, said: "They
have said that the victory of the Allies was a vic-
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Jewel
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Plant
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2

Franklin

NEWARK,

The Tribuue continued: "Cardinal Mercier fulfilled a dream of his youth when he met Thomas
A. Edison at the luncheon of the Pennsylvania
Society held at the Waldorf-Astoria in honor
tory.' "
of the Belgian prelate. ' To-day I have a new
joy, one of which I had hardly dared to dream. I
have met Thomas A. Edison,' said the aged
Cardinal, feelingly, bowing to the inventor, who
was seated near him on the dias in the grand ballroom of the hotel. ' '
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of the Cathedral ring out for our common vic-

OFFICES,

LABORATORY

popu=

ships. There is a great deal of truth in this.
But the genius to apply all those was one of the
main factors in the success of the war."
American genius, he said was supplied in
great measure by Thomas A. Edison and Charles
M. Schwab.

Manufacturer

and

most

" 'When you come to Belgium,' Cardinal Mereief said, 'come to Maliues and hear the chimes

LABORATORIES

SMITH

broken

tory of chemistry, physics and metallurgy, that
it was a victory of iron, steel, submarines and

Belgian Prelate Pays Tribute to Genius of American Inventor in Helping This Country to Win
the War — Fulfills Lifelong Dream to Meet the
Wizard of Menlo Park
Cardinal Mercier, one of the most heroic figures
of the war, paid a great tribute to the work done
by Thomas A. Edison and declared that American
genius in winning the war was supplied in great
measure by Thomas A. Edison and Charles M.
Schwab. During the war Mr. Edison was hard at
work on various devices which would aid the
United States and the world in its cause but because of the nature of this work it was imperative that it be conducted under the utmost secrecy.
Consequently many people wondered what the
great inventor was doing but even his closest
associates were forced to answer "I do not know"
to all inquiries. When Cardinal Mercier met Mr.
Edison at the luncheon of the Pennsylvania Society at the Waldorf-Astoria he said, ' ' Today I
have a new joy, one which I hardly dared to dream.
I have met Thomas A. Edison. ' '
The New York Tribune, in a recent interestingarticle, paid tribute to the work of Mr. Edison.
The story was headed "Cardinal Pays Tribute to
War Work of Edison — Belgian Primate 's Dream
of His Youth Is Fulfilled as He Meets Inventor

first
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Phonograph Diamond and Sapphire Reproducing Points — Recording Laboratory Jewels— Rough Diamond— Diamond Powder— Experimental Work.
Jewels manufactured for all talking machine records. Consulting Specialist
on all experiments relating to any new recording grooves. Recording
problems satisfactorily worked out.

POPULARITY

EXPANDING

The Vista line of talking machines made by
the phonograph division of the Wisconsin Chair
Co., Port Washington, has one of the busiest plants
in Wisconsin. The enormous factory which they
control is taxed to capacity to take care of the
demands for Vista machines which are coming
from all parts of the country. The distributors
controlling this line throughout the country, are
steadily increasing thus demonstrating the popularity of this line.
HUSTYLUS

CORP.

ORGANIZED

The Hustylus Corp. has been formed in Wilmington, Del., to manufacture talking machine stylii of
all kinds, phonographs and talking machines. The
capital is $100,000.
No need to be short of stock. Wire us and
get the sales. Finest cases — finest equipment.
STODART PHONOGRAPH CO. Inc.
119 West 42d St.
New York City
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VERY
Put
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own

sales for you

Brunswick

Phonograph

is its

It speaks for itself

best salesman.

in a language that everyone understands. It does not bargain, argue or finesse.
It makes no concessions. It knows none of
the fundamentals of salesmanship.

As a salesman
temperament

The

Brunswick

or habit.

has no moods,

It does

not

try to

capitalize friendship. With it, the attitude of
the customer counts not one jot or tittle. Let
him be happy or sorrowful, dull or keen, rich
or pi K >r, American or foreign, The Brunswick
will charm him.

It needs no special introduction or prearranged coaching. All that it requires is an
opportunity to demonstrate. Certainly that
is simple !
What's more, selling Brunswicks by recital
is a business refinement. It is merchandising
of the highest order. It makes friends of customers and customers of friends.

the dealer point of view it is about
the biggest business bonanza, ever.
Put it to work making sales for you!
From

t

B
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N

S WICKGeneral Offices: BALKE
623-633 South

Branch Houses in Principal Cities of United States,
Mexico and Canada
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Method

Interesting

most

of

Sales

Reproduction

Story

interesting sales story you can

tell the music lover is that of the Brunswick Method of Reproduction. Because

T

it is the story of better, finer, truer music, exquisitely reproduced. When you sell the Brunswick Phonograph you are in reality selling
better music- — the finest music.
Method
The

for

Music

£73

Restores

Lovers

•

tones hitherto lost

of Reproduction

Brunswick's
graph world began

advent into the phonoa new era in music. It

played all records and played them better. It
also restored tones that were hitherto lost.
This was accomplished by two exclusive patented features that make the Method of Reproduction. They are the Ultona and the Tone
Amplifier.
The

Ultona

The Ultona — a new-day creation — is a modern reproducer, adaptable to any make record.
With but a slight turn of the hand it presents the correct weight, precise diaphragm
and proper needle.
The

Tone

Amplifier

The Tone Amplifier is the vibrant all-wood
throat of The Brunswick. It is oval in shape
and made entirely of rare moulded
No metal touches it.

By

it sound

hollywood.

are projected into full
tones that -are richer and

waves

rounded tones —
more natural.

COLLENDER
Wabash

Avenue,

CHICAGO
Canadian Distributors: Musical Merchandise
Sales Co., 819 Yonge St., Toronto
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P. E. Conroy Hard at Work on Plans to Boom
Interest of Music — Whole City Covered by
Effective Publicity of Music Association
ST. LOUIS, Mo., November 7.— St. Louis is
giving a thought to music this week. It has to,
whether it wants to or not. ' ' Give a thought to
music " is pelting the populace from every angle.
It is stickered on every parcel that comes from
music stores and all other retail stores. It is on
the street car fender signs. It is on every printed
program and on all the. menus. It flashes on the
screens at_ the movie, houses. All the preachers
are saying something about it in their sermons.
As a result of all this concentration of thought on
music, it is expected that next week a permanent
association of musicians and musical interests and
persons interested in music will be formed, to be
known as the Civic Music Association of St. Louis.
P. E. Conroy, president of the Conroy Piano Co.
and president of the National Music Merchants'
Association, is chairman of the committee which
is working out the plans. He is assisted by W. A.
Lippman, secretary and manager of the FieldLippman Piano Co., and Park Commissioner Cunliff.
The object of the association is to make St.
Louis the music center of America. The steps
proposed to be taken are these: (1) To educate
the people to appreciate music, (2) To give gifted
but poor students a musical education, (3) To
encourage St. Louis composers and musicians, (4)
To hold competitive concerts, (5) To bring good
music to the people by giving people's concerts
at a nominal fee, (6) To hold large municipal
affairs, such as operas, etc., (7) To work toward
the establishment of a municipal musical commission, (8) To act as a clearing house for all musical
matters, including concert calendars, etc., (9) To
induce the Government to establish national musical conservatories, one of which shall be in St.
Louis, (10) To erect a large auditorium for music
in St. Louis. The program for the week includes
afternoon "at-homes" at the music houses and
three large evening receptions by music teachers
at the Musical Art Building, the Studio Building
and the Odeon, and a big community' sing on
Armistice Day at the Municipal Theatre.
WILL FORM

NEW

ASSOCIATION

Talking machine men in Providence, B. I., are
taking active steps toward forming some sort of
permanent organization for the betterment of the
trade. One of the men prominent in this movement is Robert L. Anthony, of the Anthonj^ Furniture Co., Victor dealers.
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Judge Mayer's Ruling Denying Preliminary Injunction Sought by Victor Co. in Suit Against
Starr Co. Taken to Higher Court — Johnson Cut
Record Patent at Issue
The Victor Talking Machine Co. has appealed
to the U. S. Circuit Court of Appeals in New York
City from the ruling of Judge Mayer, of the U. S.
District Court, denying its motion for preliminary
injunction in its suit against the Starr Piano Co.
for infringement of the Johnson Cut Record Patent. In taking this course, the Victor Co. makes
vigorous contention, upon advice of counsel, that
it is entitled to relief by injunction pending trial
of the case, in view of the fact that the patent
pending in suit has been previously adjudicated
in the same court and held to be valid. Effort is
being made to advance the hearing on the appeal
so that an early decision may be obtained.
It is the intention of the Victor Co. to bring
the suit to trial in the District Court for full determination on the merits as promptly as is possible in view of the magnitude of the ease, and

riE.wY°i?K

the diffeulty of bringing on its witnesses, some of
whom are widely scattered. Owing to these circumstances, aswell as the demands of other litigation in which the Victor Co. is involved in its
active campaign for the enforcement of its rights
against infringers, and also the conflicting engagements ofits counsel, it will be impossible to
take advantage of a trial at as early a date as
indicated by Judge Mayer, although trial in the
near future is expected.
NEW

QUARTERS

IN RICHMOND,

IND.

The Weisbrod Music Co., of Richmond, Ind.,
will open their new store about November 10th,
which will be one of the best equipped music and
phonograph shops in the state. Mr. Weisbrod has
booked all of the concerts of the Columbia artists
for the coming season, and was very much pleased
with the first Oscar Seagle and Barbara Maurel
concert on October 27th, which was a great success.
Claypool-Lacey Music Co., Frankfort, Ind., has
enlarged and remodeled their quarters.
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first attraction upon opening the book
pockets lying flat.
envelopes are of the highest grade,
fibre paper.
metal bracers and brackets are made
one piece.

The bracers are reinforced by brass nails,
fastened securely in the solid wooden back
which is guaranteed to uphold the reinforcing
of the pockets. The brackets are held firm
by means of our latest improved machineiy.
Kindly Mail All Correspondence to
New York Office
(Samples and Quotations upon request.)
New
Simplified Index System
Album is constructed under our own patents for durability and style
San Francisco Calif.
Chicago III.
Milwaukee, Wis.
Walter S. Gray
Cullen Marsh Co.
Yahr and Lang Drug Co.
21 East Van Buren St.
942 Market St.
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Talking machine dealers who at the present time
are hampered by the shortage of machines and who
have a large line of accessories to offer their customers have found that this end of their business
is very profitable. When the few machines they are
able to obtain from the manufacturers are sold
they do not have to mark time until more machines
can be secured, but can devote their energies to
the sale of their accessories. There are specialties
now on the market for talking machines which make
a ready appeal to the owner, and these accessories
not only make for more satisfied customers, but help
to build up the future trade of the dealer by accustoming his patrons to come to his store.
The repeat device is one of the most popular inventions and is in great demand among all talking
machine owners. Its many advantages are apparent
once it has been demonstrated. It enables the owneito get more enjoyment out of the machine and helps
to keep the interest from dying down. Among
dance enthusiasts especially is this recent device
popular for as many encores as desired may be
played. The electric motor has made it unnecessary to run to the machine every few minutes to
rewind, and this, coupled with a repeat device,
makes a most attractive proposition. Albums are
another source of revenue. With owners of smaller
talking machines without cabinets, albums are really
essential to keep records in order and in good condition. Oils and graphites are being demanded
more and more by people who are taking more interest in their machines.
Sheet music is an excellent side line for a talkingmachine dealer to handle, for besides bringing in
considerable profit itself, it greatly helps the sale
of records. Some dealers have inaugurated the practice of demonstrating new songs by playing the

List

Dealers
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booth, as every dealer knows, is to make the setting
for the demonstration as homelike as possible in
order that the customer may see the maehine in
practically the same light as if it were in the home.
But to have handsome furnishings is not enough in
itself. Unless these are chosen with good taste, the
effect will be entirely lost and the money as good as
wasted. For example, a handsome machine of the
most expensive type should not be placed upon a
cheap, gaudy rug, but a piece of tapestry worthy
of the general character of the instrument should
be used.

number over on the talking machine, giving the customer in the meantime a copy of the song so that
the words may be followed easily. Since there aTe
two songs on each record the chance for selling two
pieces of sheet music are very good and both lines
work for each other. Music rolls also should come
in for considerable attention, for they form a side
line which is very similar to the sheet music section.
Popular song hits are promptly recorded on the
rolls and the sale of both a record and a music roll
can be effected at the same time. In the experience
: /l|lllllllll[lllllllllllllllllllllllllMMIIIIIIIIIIIIIIIIIMIlllllllllUIIIIIMIII1llllllll1lllllllltltllllllllllllinil
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The telephone is one of the dealer 's best helps
when it comes to getting in touch with his customers
when the new records arrive. The use of letters,
cards, and mere announcements lacks the personal
touch which a call over the phone conveys. To call
a customer up and personally advise him or her of
the newest records in a pleasant way brings better
results than the printed circulars which too often
find their way into the waste basket unopened. It
is the policy of some dealers to paste small stickers
or tags on every record or piece of merchandise
sold by them, believing that to have their name
always before the customer is a good thing.
In general the handling of accessories helps to
build up a larger mailing list which will be of use
later on when a campaign is to be carried out on any
particular line. Names of people dropping in to
the store to purchase some small attachment or other
accessory are valuable, for they are machine owners and are record buyers. They may also be prospects for future sales of machines. Everything
works in together toward the same end and the
handling of accessories is one of the best ways for
the dealer to increase his profits and put his business on a sound foundation.
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of one well known dealer this method increased his
sales of records over 20 per cent. Needles, of course,
are an essential, so are numerous specialties, all
part and parcel of the industry that could be handled
with profit.
Care in furnishing the demonstration booths is
absolutely necessary and dealers are increasingly
aware of this fact, to judge from the number of
handsome up-to-date booths which are being installed in many stores daily. The purpose of the

GUARANTEED
File

Model No. 2150 D.D
2 Units Illustrated.

Locking
Prevents DustRollandTopTheft,
also supplied with
tain.
Spanish Leather Cur350
or 10j4"
Records10"on each
shelf.
Filed in Sales System
Covers and with Index Guid' s.
350 10"on or
Records
this 10>4"
shelf,
also 3 shelves above.
Soft Flat Supporting
Springs Prevents
Warping (Patented).
Holds 350 10" or 12"
records.
10 afd 12" Records
Filed on same shelf.
Htld Flush at the
front by Patented Ad-

So

You

This System
Automatically
E very Record

Oak With
Oak. With
Bir. Mahg.
Bir. Mahg.
Enamels

Your

Can

Records

Sell Them

pays for itself in six months.
Re-orders
Located

All "Sold Out" Records.

Instantly as Simple asl-2-3.

Prices in Effect Sept. 15th
NEW STYLE MODEL No. 2150 D. D.
Leather Curtain
Locking Wood Roll Cur
With Leather Cur
With Locking Wool Roll Cur. . . .
"
"
"
"
"
. . .
("White, Ivory and Gray)

80.00
75.00
$70.00
85.00
95.00

Sectional Models Fit Any Size Stock
and Help You Grow.

juster.
Prices Models No. 2 and 62
(CAP. 300 10 and 12" R£CORDS)
Sections . Oak $6. 75. Mah. $7.00
Base . . Oak 5.50. Mah. 5.75
2150 Thin Records in Each Unit. -vjj
4300 Records in These 2 Units Illustrated.
2150 Edison's in These 2 Units.
WRITE FOR CATALOGUE

Ogden

Sectional Cabinet
LYNCHBURG,
VA.

Top. . . Oak 3.00, Mah. 3.25
Roll Curtain for complete Umt, 3.00

Co., Inc.

Models No. 1 and 31
The Ogden Sales System Is Equivalent to an Extra Clerk
and Increases Sales. Prices $2.25 to $9.75 a Section.
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CITY DEALERS

Demands Compels Taking on New Stock — Associated Dealers Meet — Crotty Opens Pathe Shop —
Sonora Publicity — New Concerns — Brunswick
Sales Increasing Rapidly — Live News of Trade

THE

J. P. Crotty, for many years a manufacturers'
agent in Minneapolis, recently has opened an exclusive Pathe shop at 8 South Eighth street, which
has come to be the musical highway of the city
with eight musical establishments between Hennepin and Marquette avenues. He reports that these
instruments and records find a ready market in
Minneapolis. The new Actuelle is attracting much
interest, partly on account of the novelty of its
construction, but also for its musical possibilities.
With seven factories now turning out Brunswick phonographs Director E. L. Kern, of the
Brunswick-Balke-Collender Co., hopes soon to be
able to satisfy his impatient customers throughout the Northwest. Prospective, or rather wouldbe dealers, are writing in constantly for a chance
to serve as Brunswick agents, but to all comes the
inexorable refusal. There are no instruments to
be had and under the circumstances Mr. Kern is
unable to open any new accounts. He recently
was able to obtain a factory shipment of a carload of Brunswicks to the Shine Furniture Co.
at Butte, Mont., and is trying every way possible
to obtain an equitable distribution of the instruments alloted to his territory.
"W. L. Sprague, Northwestern manager for the
Columbia Graphophone Co., spent two weeks in
the East at the end of October and the beginning
of November to convince the management that
the Northwestern cry for Columbia goods should
receive more attention from headquarters.
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In spite of the fact that he is unable to even
partially satisfy his customers' needs for Sonora
phonographs Sewell D. Andrews, head of the Sonora department of the Minneapolis Drug Co., is preparing some ornate bill board advertising. How
it is going to help the situation is not clear,
only that Mr. Andrews must hope that some day,
after the war is over, the Sonora Co. will be in
position to make enough machines to enable him
to keep on friendly terms with the majority of
his customers. The Sonora, however, retains its
prominence in the talking machine field.
The Victor distributors, W. J. Dyer & Bro., and
the Beekwith-0 'Neill Co. are having a most serious time. Shipments are larger and more frequent but not enough to supply the demand.
Just double the amount of business handled by
the Minnesota Phonograph Co., retail handlers of
Edison machines and records in Minneapolis is
reported by the management. The October business was away above this proportion, but the total
for 1919 at present indications will more than
equal twice the volume for 1918. In common with
the other distributors, Laurence A. Lucker is having his share of worry and stress in trying to corral

1:1

& SOUND

Catalogue,

sufficient machines to give his numerous local dealers a modicum of goods. Fortunately the records
are coming along rather well and this fact helps
to modify an aggravating situation.
Foster & "Waldo Co. are expecting every day
the arrival of the first shipment of Cheney phonographs. Although carrying four of the finest lines
of talking machines obtainable in the world, B. O.
Foster, with a keen eye to the possibilities of the
biggest holiday rush in the history of the music
trade in the Northwest, has deemed it expedient to
add a fifth line and has selected the Cheney to
supplement his rapidly revolving stock.
The Cosmopolitan Music Co., specializing in
talking machines is the newest arrival in the trade
in Minneapolis. It has headquarters at 23 South
Eighth street, and is owned by Jean Koch, for ten
years a member of the Minneapolis Symphony Orchestra. The house handles the Puritan, made in
Wisconsin, and the Oriola, made in Minneapolis.
Leo Hennessy, a repair man in the Victor and
Columbia department of the Shepherd Co., Providence, E. I., was recently married to Miss Beulah
Dexter, also of the Shepherd Co.
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Minneapolis and St. Paul, November 4. — Two
prominent talking machine houses in the Twin
Cities have taken on additional lines. The Golden
Rule, one of the largest department stores here,
has recently added the Cheney phonograph to its
Victor talking machine department. The Dayton
Co., Minneapolis, this week also carried full page
ads in the daily papers, featuring the Brunswick
phonographs. This company also handles the Victor.
The New England Furniture Co., which has
been carrying the Victor, Columbia and Edison
machines for some years, resently has added a
line called the Kenwood.
The Associated Talking Machine Dealers of
Minneapolis had one of its social gatherings, Tuesday evening, October 28, at the Leamington Hotel,
under the direction of President Culp. The members and their ladies had a pleasant time at the
dinner table and later on danced to their hearts'
content.
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the record, but the heart and soul of the
machine itself is in the motor. No phonograph
can be better than its motor. In the New Standard which Krasberg is now building by the
thousands

to supply the heavy demand, quality is the watchword, — quality maintained by
an organization to which manufacturing is a
fine art.
Quantity production assures uniformity in
every detail, and relentless inspection costing
thousands

of dollars per week,
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which have made the name Krasberg famous
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niture Co., 1104-1106 Olive street, has the agency.
A complete line has been received. This firm has
not heretofore handled talking machines.
In spite of the difficulty in getting machines,
H. J. Arbuckle, manager of the Grafonola Shop,
says his October business was bigger than that
of any one month since the store has been in
existence.

TERMS

Tri-State Victor Dealers' Association Announces Minimum Sales Terms — Silverstone Behind on Edison Goods — Another Association — Mail Order Advertising Interests Trade — How Columbia Artists
Help Sales — Wholesalers and Dealers Eeport a Banner Business — News Budget
St. Louis, Mo., November 7. — Business is as good
as it can be with all the dealers in the standard
makes of talking machines short of goods. How
much better it might be if everybody had plenty
of goods may be guessed from the fact, as stated
by Mark Silverstone, president of the Silverstone
Music Co., Edison distributors, that his firm is
300 behind orders on the $285 model Edison.
Other dealers, distributors and retailers, are in the
same fix. The higher priced machines are sold
faster than they arrive. Frequent sales are made
from catalog. Orders are being received from
Christmas deliveries. Record sales are booming.
The dealers can come nearer meeting the demand
for these than the demand for machines, but
there is a prospect that Christmas buyers will
find depleted lists.
On account of the continued scarcity of machines and the expectation that the condition will
continue, the Victor dealers have tightened up
their terms. At a meeting of the Tri-State Victor
Dealers' Association on October 23, the minimum
terms upon which talking machines shall be sold
were revised, as follows, to take effect November 1:
Machines to ? 35 — $ 5 down and $ i a month.
Machines to
75 — 10 down and 6 a month.
Machines to 100 — 12 down and 7 a month.
Machines to 125 — 15 down and 8 a month.
Machines to 150 — 20 down and 10 a month.
Machines to 175 — 25 down and 12 a month.
Machines to 200 — 30 down and .14 a month.
Machines to 225 — 35 down and 15 a month.
Machines to 250 — 40 down and 16 a month.
Machines to 300 — 50 down and 18 a month.
Machines to 350 — 60 down and 20 a month.
Machines to 400 — • 75 down and 25 a month.
All contracts to bear interest at the rate of six
per cent per annum from date of purchase unless
paid in full within ninety days from date of purchase. These terms apply on all makes of talking
machines sold by the dealer. The schedule on allowances and exchanges to remain the same as
was adopted April 2, 1919.
The Tri-Staters have read somewhere that all
work and no play makes a talking machine dealer
a dull boy. They do not want to be dull boys,
so one night this month they are going to play at
the Century Boat Club. It is to be for the associate members as well as the actives. The date
has not been selected and the program has not
been prepared but, for one thing, there will be
plenty of grape juice.
The Tri-State association is no longer the only
music trade association in this city. Music merchants of all kinds have at last, after all these

years, joined together in an association. It has
named itself the St. Louis Music Merchants' Association and has a strong membership of piano
and talking machine dealers. It was the strike
of the tuners, polishers and repairmen that
brought it about. The officers are O. A. Field,
Eield-Lippman Piano Co., president; W. P. Crisler, Aeolian Co., vice-president; Val Reis, SmithEeis Piano Co., secretary, and E. A. Kieselhorst,
Kieselhorst Piano Co., treasurer.
The association won its fight with the union.
The strikers are back at work. In most eases
they have been given increased compensation as
they would have been if they had not struck,
but there has been no recognition of the union, and
the other demands of the union have not been
granted. The principal demand affecting the
talking machine dealers was that talking machine
men and piano men were not to be used interchangeably. The dealers would not agree to this
because there is seldom enough work to keep
the talking machine men busy all the time.
With that fight out of the way the association
tackled another at a special meeting Thursday
night, October 30, at the American Hotel. It is
grappling with St. Louis newspapers over mail
order advertising. The past two Sundays Sears,
Roebuck & Co., of Chicago, has had full page advertisements in St. Louis newspapers offering
thirty days' trial of the Silvertone phonograph.
The result, it is said, is that orders have gone from
St. Louis to Chicago for 1700 talking machines.
The St. Louis dealers do not want their people
to buy their talking machines in Chicago and at
the meeting plans were laid for trying to induce
St. Louis newspapers to refuse such advertising
in the future. It is also planned to enlist the
aid of the Associated Retailers.
This is "Music Week" in St. Louis. Music
dealers are co-operating with musicians and civic
organizations in its observance. In addition to
a week of special musical programs in churches
and other places of assemblage, the music stores
are having recitals, with soloists, and a committee of which P. E. Conroy, president of the Conroy
Piano Co., is chairman, is working on plans for
the organization of a Civic Music Association.
The store recitals include special talking machine
demonstrations. Talking machine dealers are all
doing special advertising.
There's a new talking machine on Olive street.
Or let's say another new cne. It is the Carmenola, made in Chicago. The Goldman Bros. Fur-

It's the same kind of a story at the Columbia
Co.'s wholesale department. Sales have been particularly good on records. Supplies are comingthrough pretty well, according to City Salesman
C. R. Salmon. The strongest demand is for the
highest priced models. Mr. Salmon is winding up
a successful campaign on Columbia calendars,
the kind with the issue days for new records indicated in red. There has been a good sale, too,
of the Columbia Christmas boxes of $5 and $10
assortments of records. And there is a good run
on the Bubble Book story and record combination
for children. Record sales were stimulated during the month by the visits of three Columbia
artists, Rosa Ponselle, singer; Saseha .J acobson, violinist, and Percy Grainger, pianist. The Columbia
delivery trucks are being repainted and when they
get back at work they will be rolling Columbia
advertisements. On each side will be space for
semi-monthly announcements of Columbia special
Mark Silverstone, president of the Silverstone
Music Co., doesn't know whether to be mad or
records'.
glad about that Sears, Roebuck & Co. "Silvertone ' ' advertisement. A good many readers get
the idea that it is a Silverstone advertisement.
It is not simply that Silverstone and Silvertone
are so munch alike, but they have been made
more alike by Silverstone printing the " s " small
in all his advertising, so that it looks like Silvertone to him who runs. The Silverstone firm has
been getting some results from the Silvertone advertising. One woman read the advertisement
and told her husband to send for a machine. He
couldn't see the use of sending to Chicago for it,
with Silverstone right down there on Olive street,
so he dropped in on his way down town and ordered a machine sent out. Another woman sent
to Chicago for a machine in the supposition that
she would get an Edison. When the Silvertone
came she sent her husband down to Silverstone 'a
to order an Edison. And that's the way it goes.
It is not just the kind of an advertisement that
Silverstone would write, but Silvertone on a full
page seems to be doing very well in keeping the
Silverstone
name before the public. And it isn't
costing anything.
L. B. Shaw has come here from Springfield,
Mass., to take charge of the talking machine department of the B. Nugent & Bro. Dry Goods Co.
(Continued on Page 26)
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DEALERS

TIGHTEN ON SALES
(Continued from page 25.)

TALKING

MACHINE

Manager L. F. Ditzel, of the Famous Barr Co.
music department, now has five more parlors for
the demonstration of Victors and other machines.
They relieve the pressure somewhat, but still
more are needed, so great is the demand for talking machines and records.
A number of talking machine booths have been
erected at the Grand-Leader talking machine de-

TERMS

He succeeds L. M. Schlude, who resigned recently
to take a position with an Edison dealer at Hannibal, Mo. Mr. Shaw was with the National Talking Machine Sales Corp. at Springfield, Mass.,
which conducts the Nugent department.
M. I. Maier, traveling representative of the
Tri-Sales Co., distributors of the Portophone, returned recently from an automobile trip through
Northern Missouri, Illinois, Iowa and Nebraska
and has started on a trip through Oklahoma.
John McKenna, manager of the Columbia
Graphophone Co., has been on a trip through the
Illinois territory.
The Fairy phonograph lamp is now displayed
at the St. Louis Exposition of Industrial Arts and
Crafts, in progress in the Southern Hotel Building. This artistic creation is attracting universal
attention and praise.
The Victor dog, which knows its master 's voice,
has a show window full of pups at the Kieselhorst store. They litter the place.

partment.
The Artophone Co. has been doing some heavy
full page advertising in the Sunday newspapers.
M. L. GOLDBERT

TAKES

MORE
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SPACE

Acquires Additional Floor Space in New York
of Over 5,000 Square Feet
The business of Max L. Goldbert, 3 and 5 Waverly place, New York, has progressed with such
rapidity that he has been forced to enlarge his
headquarters, having taken on more warehouse
space. The new space comprises the entire fourth
floor of the building where he is located and adds
to his storage facilities 5,500 square feet.

*_^jjjJLjj^j_A
J SPRING LUBRICANT
GRAPHITE PHONO
II ^il FV'Q
NG
llsiey'a Lubricant makes the Motor make good
Is prepared in the proper consistency, wilI_not run out, dry up, or
become sticky or rancid. Remains in its .original iorm indefinitely
Put up in I. 5, 10,25 and 50-pound cans (or dealers.
This
lubricantthe istrade
also name
put upof in 4-ounce cans to retail at 25 cents
each under
MACHINE
LUBRICAI
talkit
lessLUBRICANT
noise
FITRFKA
Write for special proposition to jobbers.
ILSLEY-DOUBLEDAY & CO., 229-231 Front St.. New York
HARRY

C. GROVE,

INC., CELEBRATES

Third Anniversary of Washington Columbia
Dealer Made Gala Affair — Store Now Occupies
Entire Building at 1210 G Street
Washington, D. C, November 6— The firm of
Harry C. Grove, Inc., located at 1210 G street,
recently celebrated their third anniversary. Showing that their firm is most progressive in type, the
celebration also marked the taking over of the
entire three floors and basement of the building,
which has over a hundred feet frontage.
The store is most modern in appearance and appointment, and filled with models of the complete
line of Columbia
Grafonolas.
It is stocked

FAULTLESS

PIVOT

BEARING

Partial View of H. C. Grove Store
CASTERS

Casters that roll easily across the floor — and
smoothly.
No chatter — no unsteadiness.

Simple construction — no complicated parts to
get out of order, nothing to retard easy
movement.
Strong — plenty
required places to resist strains.

of

metal

in

Silent — neat appearing — a real necessity to
YOUR
talking machine, these FAULTLESS
CASTERS.

Made
and
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leather, fibre, felt, steel

lignum-vitae

from

you

wheels.

puts

all

our
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at your

service

brings

a

of

copy

evening. They were entertained by music rendered by the Ramsey 's orchestra and with several
splendid soprano solos sung by Mrs. Alma Eeifenberg, whose voice of rare beauty charmed the audience. Many of the finest orchestral and vocal
selections from the Columbia record catalog were
also played.

caster

experience
you

word

with one of the largest record selections shown
anywhere south of New York.
The first floor opens into a handsome reception
hall, beyond which is the office of the cashier,
placed where it is of best service to the convenience of record buyers in the "Self Service" plan
conducted by this, house. To the rear of this is
a double row of record booths, a dozen in all, finished in mahogany with furniture to match. In
back of this is the shipping department.
The second floor, which is reached by an electric
elevator, is a thing of beauty. A huge show-room
occupies the entire floor, with three booths to one
side in which are period model Grafonolas elegantly set off by appropriate furnishings. The
third floor is devoted mainly to a recital room
occupying more than half its length.
During the entire anniversary guests came and
went in a constant stream until a late hour in the

and

Faultless
ROTTEN

Catalog

FAULTLESS
CASTER

COMPANY

EVANSVILLE,

"Move
Full Size-C-65

STONE

"G".

INDIANA

the FAULTLESS
Way"
Eastern Sales Office:
Geo. Mittleman, 487 Broadway, N. Y.

We

are the only miners and
facturers inthis country of
Stone for use in Phonograph
making. Our product is now

manuRotten
Record
in use

manuevery record
by practically
facturer inthis country.
We are
also
headquarters for all other minerals
for record making and everything we
handle is made especially for this purpose and absolutely guaranteed. Expert advice given upon any formula.
KEYSTONE MINERALS CO.
41 Union Square, New York City
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INTERESTING

EDISON

WINDOW

DISPLAY

FOR

Graphophone
NEW YORK

Thos. A. Edison, Inc., of Orange, N. J., has recently put out a new window display for the Edison dealers to use. It consists of eight separate

MANY

DECEMBER

Description of New Window Display Service Which
Will Appeal to Edison Dealers
The Country — Well Calculated to Increase Machine and Record Sales

Co

DISTRIBUTORS

APPOINTED

Extension of Emerson Record Distributors
Throughout Far West and Pacific Coast — Some
Important Appointments Announced.

Throughout

They come packed and shipped in corrugated container ready for use. The type of the display is
well illustrated in the picture accompanying this

During the past fortnight the Emerson Phonograph Co., New York, has received splendid reports from its district field representative, Win.
H. Shire, who has been visiting Emerson jobbers
and dealers in the West. Mr. Shire has established
a large number of Emerson distributors, particularly west of the Mississippi, and has put in some
very effective work in getting all these distributors started and developing a demand for Emerson records. In fact his work to date has proved
so productive of results that J. I. Carroll, manager
of sales of the Emerson Phonograph Co., has called
the attention of the Emerson sales staff to the

Specially Prepared Window for Use
units made up as follows: Centerpiece, 28x44;
copy card, 14^x27%; 6 record holder cards, size,
13%x9i4. They are all lithographed in nine colors
on substantial stock, die cut, easeled, with Instruction sheet illustrating best method of display.

of

Edison Dealers

story, which is the one for the month of December.
The new window display service has already
•been taken up eagerly by a great many Edison
dealers located in all sections of the country who
are planning to use it to advantage.

EXCLUSIVELY

VICTROLAS—
CONVERTO

The

methods and policies adopted by Mr. Shire in developing Emerson business.
In a recent letter Mr. Shire stated that industrial
conditions on the Pacific Coast are most satisfactory, and that Emerson distributors report the
closing of a phenomenal business. Among the new
Emerson distributors on the Pacific Coast established recently by Mr. Shire are the following:
Western Jobbing & Trading Co., Los Angeles, Cal.,
with a branch at San Francisco and another
branch to be opened shortly at Seattle, Wash.; the
Pacific Accessory & Supply Co., Portland, Oregon;
Emerson Record Sales Co., Spokane, Wash.; Strevell-Paterson Hardware Co., Salt Lake City, Utah.
In the Middle-West Mr. Shire established the following Emerson jobbers during the past few
months: Alexander Drug Co., Oklahoma City,
Okla.; Southern Drug Co., Houston, Texas; HessigEllis Drug Co., Memphis, Tenn.; Marshall Wells
Co., Duluth, Minn., and Carpenter Paper Co., Omaha, Neb.
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OHIFT your stock around now and then. The eye demands novelty.
^ If your customers get used to seeing the same things forever in the
same places, they eventually fail to see them at all. The eye passes
over them without sending any message to the mind. Your store looks
somnolent;
asleep; the dust settles down upon "the old pep"
and
smothersyouit seem
to death.
You woudn't leave the same display in your windows month in
and month out. Make an equal effort to keep the inside of your store
interesting. Shift your pictures to different places; move your machines into new locations; take down old signs and hangers, and put
up fresh ones. Take records out of your files and display them on
counters or tables with colored cutouts or signs. Avoid that stale, dead
look.
Chase the hookworm through the back door and you'll bring customers through the front door.

SERVICE

RETAIL

idea

SALES

can

move

the goods in your

store

"Fools need advice most, but only wise men
are the better for it." — Benjamin Franklin.
A NOVEL

window card can be made up in the form of a bill, imitating the rulings and arrangement of a billhead, as follows :
Date : Right Now

YOU
owe

to
Yourself,

'"PHOSE

'A worker without genius is better
than a genius who won't work." — Leopold Auer.
T_TAVE you got several branch stores in nearby towns? And do
they phone the main store four or five different times every day ?
And does the bill for telephone tolls at the end of the month take all
the joy out of your life?
Then insist upon your branch employes making memorandums of
these matters on 3x5 cards and handing them to the branch manager,
with any necessary papers attached. Let the branch manager phone
the home office toward the end of each day and take up these various
matters all at the same time.
Of course, additional calls will sometimes be necessary in emergencies, but judging by the experience of companies who have already
tried out this plan, you should reduce the amount of your tolls by 50
per cent at least.
'Swelled heads have no ears." — Sid.

world"

Here is the wording for a form letter soliciting charge accounts
from your good customers.
Send it out on your letterhead:
Dear Mrs. Blank: —
Wouldn't you like to open a charge account with us?
should consider it a favor if you would allow us1 to add your name
to ourWe list.
It is so much more convenient to purchase your records by the charge
method, and make a single payment for your records at the end of the month,
than it is to pay in cash every time, with the bother of waiting for change.
Just put this letter in your handbag, and give it to the record salesman
next time you come in. We will open your charge account at once, and feel
sure you will find this arrangement convenient and satisfactory.
Very respectfully,
(YOUR STORE NAME.)

'The greatest of all faults
is the belief that you have none."

colored cutouts which many dealers get each month to display the new records are decidedly attractive; but if you aren't
able to get them in your town, don't overlook the possibilities of sheet
music to help your displays of records.
For a few cents you can buy the sheet music of your new popular
records. The title pages are usually of striking design, printed in
colors. Paste this cover page on a piece of heavy card board, attach
the record of the same song to the lower part of the board, and you've
got an effective display for your windows or counters.
Many of these sheet music covers are shown in the national magazine advertising of the music publishers, and by showing this same
cover, you tie up the national advertising to your records. The result
is— SALES.

the
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1 Talking

365
Happy Days
1,000,000

Smiles

Machine
and
.... Records

Anything
from $00.00

OVERDUE — Please step inside and remit at once

$00.00

Instead of "Talking Machine," insert the name of your leading
make, and your brand of records. Add the correct prices.
"More good ideas in business perish than ever
see the light of day; and they do it simply for
want of ACTION."— Walter H. Cottingham.

Hp HE element of "news interest" in your window displays always
J- appeals to the public. The latter also has a keen appetite for historical information, if administered in small, sugar-coated pellets.
Take advantage of this in planning your window displays. Send
one of your men to the public library with a notebook some dull morning. Let him look through the "Encyclopedia Brittanica" or the "Encyclopedia ofMusical Biography" and note down the birthdays of
about twenty-five of the great musicians, choosing those of whose compositions ydU have records, such as Mendelssohn, Beethoven, Verdi,
Puccini, Handel, Chopin, etc., also noting down some interestingfacts about their lives.
As these birthday anniversaries come along, put a card in your
window along this line :

ID E on the watch for ancient musical instruments, or strange contrapJ-> tions from foreign lands, such as Chinese two-stringed fiddles,
African tom-toms, Hindoo cobra flutes, etc. Perhaps the director of
your local museum will lend you some if you give the museum credit
in your display.
Such instruments give a striking effect in your windows, when contrasted with the talking machine. Your descriptive sign may be
headed, "Here is one instrument the (Name of Talking Machine) does
not play !" — then follow with a few words about how the instrument is
played, and where it comes from.

"Today, October 10th, is the birthday
VERDI of
the great Italian composer, born in 1813, the son of a poor innkeeper of Roncole. Wrote his first grand opera at 26 and his last at 80, including
such
classics as "Aida," "Rigoletto," "Traviata" and "The Masked Ball."
"Among the
beautiful
compositions
are
and prices.)
titles, artists
numbers,of Verdi's
with records
(Follow
Come in today on Verdi's anniversary and hear his beautiful compositions on (Blank) Records — or any others you wish!"

'A dead fish can float with the stream,
but it takes a live one to swim against it."

If you have a large picture or plaster bust to go with this sign, so
much the better. Display also the records listed in your sign, and
you'll have an interesting, timely window that will stir up business in
your higher priced records.

IS? u^? 7T^r- Gordon> who writes this monthly page, is also director of "The Talking Machine World Service." Mr.
mSS ZZ 1V;publlsh on-thls Page an>: S°od "leas submitted by you for the benefit of the trade, and also answer any questions vou
may wnte hlm concerning merchandising problems.
Use this department as much as you like. It is intended to serve you
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Unico installation makes buying easier for your customer, by providing seclusion in which to hear and select instruments and records. It releases your clerks
for proper attention to all. It creates an atmosphere
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All the vital Unico advantages ate fully set forth in out latest booklet, Musical
Merchandising — mailed on request.
Send—today — dimensions of your floor space, and plans and estimates will be
submitted, without cost to you.
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Trade
in
Boston
and
New
England
JOHN H. W ILSON, MANAGER, 324 WASHINGTON STREET, BOSTON. MASS.
, , ,
nitiiimntii tiimii ti

Boston, Mass., November 7. — The Tremont street
problem, whether it shall be made a one-way
thoroughfare or whether it shall be widened bytaking a slice off Boston Common, is the great
question of the hour; and it is deeply interesting
the talking machine trade since many of the
retail stores are located either on this street or
adjacent to it. Boston Common, in the minds
of many of the older citizens, is historic ground
that must not be touched; in fact efforts have
been made in previous years to take a stretch of
land off of it in order to widen Tremont street,
now perhaps the most important street in the
downtown section of the city, but the plan failed.
Now the street commissioners are in favor of it
and the need of doing something definite is more
pressing than ever before. In a few days there
is to be a hearing, on the matter and it is certain
to provoke some right-from-the-shoulder talk by
the proponents and the opponents of the widening
plan.
In the meantime work on the . Arlington street
station of the Boylston street subway goes on
apace. A portion of Boylston street adjacent to
Arlington is now boarded over, which means that
cavernous excavations are now going on underneath. This station will accommodate the trade
considerably for there are several talking machine
shops in the neighborhood.
Business Big Everywhere
Business is big everywhere. Someone will rise
up to say this is the very season that it ought
to be large, that it would be strange if it wasn't.
From what one learns at the shops and from the
jobbers the factories everywhere are rushed to the
very limit, and then some more, to get goods out,
and this particularly applies to the cabinet makers
who just now are doing business on an enormous
scale.
Released from Guard Duty
Arthur W. Chamberlain, following a month's
duty with the Massachusetts State Guard in connection with the police strike, is again on his job
as manager of the talking machine department of
the Iver Johnson Sporting Goods Co., Boston,
Mass. While he was patrolling the streets he was
able to keep in touch with his talking machine
duties.
Voealion Men Enjoy Theatre Party
The Aeolian Employes ' Association, whose members handle the Voealion, all attended a performance of "Look, "Who's Here!" at the Colonial
Theatre the latter part of October. T. W. Hindley, head of the Voealion department, was in
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Manager Fitepatrick of the talking machine department had no sooner placed his initial order
than there were two successive calls for more
goods. The Outlet Furniture Co. of Everett, also has
been signed up for Pathe goods and a second order
of machines was asked for right after the first one.
Manager Ainslie, who is about putting through a bigHartford (Conn.) deal, says that goods are coming
from the factory in pretty satisfactory quantities,
although considerably more is badly needed.
Spencer Music Shop Opens
To read the sign of the Spencer Music Shop
in Boylston street one would think that another
store had been opened but as a matter of fact
this is the new name of the retail department
operated by Kraft, Bates & Spencer, who as wholesale distributors of the Brunswick are making
great headway. On the mezzanine floor a number
of booths are being installed in addition to what
(Continued on Page 32)
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charge of the party, which was the first one given
this season by the employees. Manager Hindley
reports a fine volume of business, but a scarcity
of goods. One of the latest acquisitions to the
Voealion staff is W. P. Dockendorft, who lately
was sales manager of the talking machine department at Chiekering & Sons.
Wholesale Representative Barg a Visitor
A. C. Barg, wholesale representative of the Aeolian Co., passed through town the latter part of
October, making his headquarters for the time with
Local Manager Hindley. Mr. Barg has been
spending some time in Massachusetts territory,
and speaks enthusiastically of the volume of business that is being done in the state, stating that
the dealers are preparing for a banner season.
Important House Takes on the Pathe
Manager R. O. Ainslie of the Pathe has just
signed up for a large order of goods with Boyle
Bros., a large Washington street department store.
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are on the ground floor so the store is now in a
position to meet the demands of a large number of
customers. An accessory department has been
added to the business and this line has been
placed in charge of L. W. Coles.
Apollo Music Co. Buys Whitham Store
W. Harold Whitham, a Victor dealer at 1781
Washington street, has sold out his business to
the Apollo Music Co., Inc., and the place is now
conducted by Mr. Heiland.
Leaves on Business Trip
Wholesale Manager Kenneth Eeed, of the Steinert Co., had made all arrangements to leave Boston
on November 2 for a Southern trip when he suddenly realized that he would be derelict in his
duty if he did not wait a few days so as to east
his vote on Tuesday at the State election, which
because of the issues involved is one of the most
momentous elections that Massachusetts has had
in a long time. Mr. Eeed, therefore, made his
start on the day after the election, leaving for

John Alsen, manager of the Barite Talking Machine Co., was married a fortnight ago to Miss
Ethel E. Ekmark, of Arlington. Mr. Alsen and his
bride, who will eventually make their home in
Wollaston, are receiving the congratulations of
their hosts of friends.
Death of Wm. B. Forrest
Jobbers in Boston and vicinity learned with regret of the death of William B. Forrest, manager
of the John J. Forrest Co., Lawrence, Mass., Victor
dealers. Mr. Forrest, who was well known to the
trade here, died after a short illness. He is survived by his widow and one child.
Harvey's Hallowe'en Window
The handsomest Hallowe'en window seen in a
long time was that of C. C. Harvey Co. in Boylston street. Two gruesome sable-garbed witches
occupied the centre of the window while all in

from page 33)
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Washington, Baltimore, Philadelphia and* New
York with a clear conscience. While away he
will of course make a stop at the factory.
C. L. Egner a Visitor
C. Lloyd Egner, assistant manager of the traveling department of the Victor Co. spent a few days
in Boston the latter part of October, and was
pleasantly entertained by some of the Victor distributors.
Return From Honeymoon Trip
Emmet Ryan, one of the wholesale representatives of the Victor department of the Steinert
house, and his wife are back from their honeymoon which he and his bride spent in the White
Mountains. Mrs. Ryan before her marriage was
Miss Gertrude C. Gauhan, of Brighton.
John Alsen Married

H.
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the foreground were pumpkins and squashes made
to represent fantastic shapes dancing about over
the leaf-strewn floor. The products of the harvest
season were used plentifully in the window and
at one side was a handsome Victrola with a pumpkin figure perched on top.
An Educational "Eat"
All the employes of the Tremont Talking Machine Co. dined at Louis 's a week or so ago and
the pleasant party was presided over by Manager
Warren Batchelder, who it will be recalled, filled
a similar post on a similar occasion at one of the
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down-town hotels a month before. Ralph W. Longfellow, who had lately spent two weeks at the Victor factory, made an interesting address on the
system of manufacture and output of the Victor
product. It is Manager Batchelder 's purpose
to hold these gatherings at intervals throughout
the winter.
Held Meeting in Hartford
Joseph Burke, of the Musical Supply & Equipment Co., took his entire organization down to
Hartford, Conn., the last Saturday in October to
attend a conference of the parent organization,
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the Electrical Supply & Equipment Co. The joint
conference proved very profitable to all concerned.
Meeting Needs of Expanding Business
Manager Burke, who is constantly expanding
his quarters at 221 Columbus avenue, has now
associated with him his brother, James E. Burke,
who is assistant sales manager. He was formerly
with the Emerson New England.
J. O. Morris, president of the Musical Supply
Equipment Co., was a visitor to Boston a short
time ago making his headquarters with Manager
Burke.
To Attend Course at Victor Plant
Miss Agnes Prince, of the Arch street store of
the Steinert Co.; Miss Martha Kay, of the Boylston street store, and Miss Doucet, of the Steinert
Fall Eiver store, are leaving early in November
for the Victor plant for a course of instruction,
similar to the courses that have been enjoyed
by many of the Victor distributing employees
within the past few months.
Attractive Cheney Display Eooms
The Cheney phonograph is now being carried
retail by the Schervee Studios at 356 Boylston
street, which is one of the most recent and most
beautiful establishments opened in the retail section of the city. There are several booths of
unusually artistic design wherein to demonstrate,
and this department is in charge of Marion
Cheney, lately of Philadelphia, who is himself
a member of the Cheney Sales Corp., of that city,
and a relative of the inventor of this talking
machine. Mr. Cheney, who is only lately out of
service, was with the famous 28th Division, better known perhaps as the Keystone Division of
the Pennsylvania National Guard.
Open New Store on Washington Street
A new retail store to be opened up is at 39
Washington street, near the North station. It is
operated by Sam Katz, proprietor of the Conclave
Phonograph Co. There is a full line of Columbia
and Victor goods carried. As it is adjacent to a
foreign neighborhood, records that might appeal
to these music lovers are being featured to
very good purposes.
To Install Demonstration Booths
Arthur L. Van Veen & Co., New York, have been
given a contract to install nine demonstration
booths in the Columbia department of the G Fox
department store, Hartford, Conn.
Plan Columbia Meetings
Manager Fred E. Mann is planning a fine series
of Columbia dealers ' meetings this winter. As
several have already been held in the Swiss room
of the Copley-Plaza that has been found an altogether advantageous place for them. There are
always good artists and an informing talk on
matters pertaining to the business and how to
develop it.
Blind Eoxbury Dealer Dies
W. A. Coles, a blind talking machine dealer of
Eoxbury, Mass., died recently at his home in that
city. He was sixty-seven years of age and had
for many years specialized in talking machines,
being a representative of the Cleartone line of the
Lucky 13 Phonograph Co., New York.
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were the pitching abilities of Mrs. Slingman, secretary to"the assistant manager and Miss Helen
Francis, the head billing clerk. The baseball
game between the salesmen and the office force
was won by the salesmen, the eeore being eight
to two.
Prizes for each event were distributed at the
conclusion of the athletic events by Manager
Mann and a picnic supper brought the happy event
to a conclusion.
The wives of several Columbia Graphophone
Associates graced the occasion with their presence
and General Sales Manager George W. Hopkins,
International Record Sales Manager Robert F.
Bolton, Dealer Service Department Manager H. L.
Tuers and O. F. Benz, executive manager of the
Columbia record business, all of whom came down
from New York, added much by their presence
to the success of the occasion. Messrs. Hopkins
and Bolton were the official judges and H. A.
Schmeideke,
assistant auditor, was the official announcer.

the record department. The fifty-yard dash for
girls was won by Miss Mary Hanlon, of the accounting department. The hundred-yard dash for
men was won by William R. Fleming, cashier.
The fifty-yard special handicap was won by T. M.
Hayes, head bookkeeper.
The departmental relay race between the dictaphone department, sales department, shipping and
stock department and the accounting department
was won by the accounting department team consisting of T. M. Hayes, F. W. Swett, George Hemmer and W. R. Fleming. The egg race for girls
was won by Miss Mary Hanlon, of the accounting
department. The three legged race for girls was
won by Miss Beardon, secretary to the manager,
and Miss Cahill, of the accounting department.
The sack race was won by Miss Mary Hanlon, who
is a star athlete, and who was congratulated upon
her many victories.
There was a special half-hour baseball game
between two teams of ladies, the features of which
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First Annual Affair of Members of Boston Organization Arouses Great Diterest — Those Who
Won Honors in the Various Sporting Events.
Boston, Mass.. November 3. — The first annual
outing of the Columbia Graphophone Associates,
composed of the personnel of the Columbia Graphophone Co. 's wholesale and Dictaphone departments was held at Riverside on a recent Saturday
afternoon. The committee in charge of the outing
consisted of T. M. Hayes, chairman; F. W. Swett,
William E. Fleming and Harold Kirahen. A
special car took the eighty or more out to the
recreation grounds from the South Station. There
was an extended programme of sports. The fifty ya rd dash for hoys was won hy Joseph Havos, of
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Mr. Wheadon, of the factory executive staff; then
the trip by the limousines to the East Plant where
Works Manager Brown and Charles Morrison personally conducted the visitors to the wonderful
new record plant, the production of which has increased so tremendously. The party boarded the
special Pullman at 6:29 that evening for Springfield.
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Over Two Score Dealers and Their Assistants Travel to Bridgeport By Special Train and Are Taken on
Tour of Inspection of Great Plant — Those Who Made Up the Party

The members of the party included Fred E. .
Mann, manager of the Boston branch, who was ae.companied by Mrs: Mann, and the following dealers and sales associates: Mrs. Bachel Galbraith,
manager, Grafonola department, C. T. Sherer Co.,
Worcester; Miss Elsie Eussell, manager grafonola
department, Meekins, Packard & Wheat, Springfield, and her assistants. Miss Grace Cook and C. A.
Bobinson; J. G. Heidner, proprietor of J. G. Heidner & Son Co., with his assistants, Bay Heidner,
Albert Pay and Prank Kulpinsky, of Holyoke;
John Gardner, service department of the Halford
Associates, Ludlow; J. P. Geehern, Westfield; J.
Edwin Fletcher, manager of the Pranz Yahn Service, Springfield, and his assistant, William E. Vail;
Mr. and Mrs. Prank Fay, Chester; Edward Adaskin,
store manager of the Adaskin Furniture Co.,
Springfield, and E. T. Sholes, manager of the
Grafonola department; Frank Andrusczkiewics,
Easthampton; H. L. Paradis and Gaston Levasseur, Millbury; B. H. Stowell, Florence; John B.
Hitchcock, store manager, C. Hitchcock & Co.,
Ware; E. J. Lyons, Monson; A. B. Kenney, manager, grafonola department, A. Steiger, Holyoke;
A. Winograd, manager Holyoke Phonograph Store,
Holyoke; John J. Szemela, manager J. J. Szemela
& Brothers, Ludlow; George J. Carroll, Gardner;
Miss Marion E. McLean, manager grafonola department, McLean Brothers, Inc., Holyoke, and
Matthew F. McLean; William Mirkin, Springfield;
Mr. and Mrs. A. H. Stanton, Huntington; George
H. Sharp, president, George H. Sharp Co., Inc.,
Westfield; M. Lamoureux, Jr., manager grafonola
department, M. Lamoureux & Co., Spencer; F. B.

assistant to the president, whose headquarters are
at Bridgeport. G. W. Hopkins, general sales manager of the Columbia Co., who had come down
from New York to greet the Western MassachusKent, manager grafonola department, Summeretts dealers, then made a brief address in which
field's, Worcester; John C. Burns, Webster; P. N.
he summed up in a very comprehensive way the
Cuccaro, manager grafonola department, Italo
program of the general sales department and the
American Emporium, Worcester; Louis M. Schiff,
dealer service department which has been co-oper- — . +manager grafonola department, and August Louison, of M. Schiff & Son, Adams; Harry Wernick,
ating so effectively in the development of the dealers' business success.
party, and sixty-five per cent, of all the Columbia
manager, Kaplan Brothers, Chicopee Falls.
dealers in Western Massachusetts were represented.
B. L. Trench, traffic manager of the Columbia
An early luncheon in Bridgeport was served at
NEW EARL SHEPHERD STORE
Co., then took the party in charge and the members
the Hotel Stratfield through the courtesy of the
were driven to the West Plant in twelve limouCoast Dealer Has One of the Largest Eecord
factory executives. The Columbia dealers were then
sines. A tour of inspection of the plant was made
Stocks Between Portland and Sacramento.
under the guidance of Mr. Crudgington, works
given a brief but concise outline of the development of the production program by T. C. Boberts,
manager; Mr. Dean, assistant works manager, and
Klamath Palls, Ore., November 3. — The new
store of the Earl Shepherd Co. is a credit to a town
-an^— Dii_[in__ 11^— on— no— — ub_nu_un— nn— .im— nn— — mi™ mi— uu^— un— mi— .nu^im— 111]^— [in— nn^— nn^— soi
of but six thousand people and the location at 507
I
Main street is fitted up in the most modern way.
Three Unieo booths have been installed and a mezzanine floor for the exclusive display of talking
Lansing
Khaki
Moving
Covers
machines has been constructed. Because of the
smallness of the town and county the Shepherd
Despite the obstacles that have arisen during the
Co. has added several outlying counties to its terpast year have maintained their high standard of
ritory and this is covered by a fleet of specially
constructed trucks. The lines carried are Victor,
Columbia and Sonora machines and Victor and Columbia records.
QUALITY
Boston, Mass., November 3. — The first annual trip
of the Western Massachusetts dealers to the Columbia plant at Bridgeport, Conn., took place last
Thursday. The arrangements were carried out by
Bay Ott, the Columbia traveling associate in Western Massachusetts, who makes his headquarters at
Springfield. When the special Pullman pulled out
of that city that morning there were forty-three
Columbia dealers and their sales associates in the
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The Talking Machine W odd, New York, November igig

Fig. A — This shows a new record and a new steel needle.
Fig. B — The steel needle wears rapidly, and being tapered, it can no longer fit the record groove
perfectly and tends to wear the groove sides. This shortens the life of the record and
makes accurate sound reproduction impossible.

Fig. C — As the Sonora Semi-Permanent Silvered Needle wears, having parallel sides, it always
fits the record groove perfectly.
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INCORPORATED

Grand Rapids Company to Have $100,000 Capital
Stock — Will Represent Varied Interests Hitherto
Controlled by President of Company

Ideally

Efficient

Chas. W. Kalder, Inc., has been organized with
headquarters in Grand Rapids, Mich., with a capital stock of $100,000, of which $60,000 has been
paid in. This company will own and operate the
OheH Record Distributing Co., of Grand Rapids,
Detroit, Fort Wayne, Cleveland and Indianapolis,
jobbing the records made by the General Phonograph Corp. They will also handle the Heineman,
ileisselbach, OkeH motors, and other talking machine supplies. The United States Music Rolls
will be also handled by this house, as well as other
specialties, including the Kalder record demonstration booth, automatic cover support, automatic
stop and other specialties designed by Chas. W.
Kalder, president and founder of the company.
H. ROYER

SMITH
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Equipped

the

for

Service
Victor

Dealer

Mellor's, whose Victor Wholesale Warerooms are here illustrated, would appreciate
the opportunity of demonstrating to you their prompt and
efficient service.
Victor Wholesalers

STORE

Buys Business of Drew Music House, Philadelphia,
and Will Conduct Retail Business
Philadelphia, Pa., November 4. — H. Royer Smith,
for the past six years connected with the whole-

to
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604 Wood

Established
1831

St.
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EDISON

INTERLOCKING

St. Pittsburgh

ADS

PROVING

A GREAT

SUCCESS

Publicity Department of Edison's Putting Out a Ssries of Newspaper Ads to Link Up With National
Campaign — Dealers Are Furnished Each Mo ith with Details of Advertising Campaign

H. Royer Smith

sale Victor department of Lyon & Healy, Chicago,
and since May, the Pennsylvania representative
for the Victor Talking Machine Co., recently
formed the H. Royer Smith Co. and assumed
ownership of the Drew Music House on Walnut
at 10th street. With such experience as Mr.
Smith brings, after six years of intensive study
of Victor merchandising, it is safe to assume that
Victor representation in Philadelphia will be
further strengthened by such an exclusive down
town Victor store, as Mr. Smith is planning.
STERLING

ENTERPRISES

The advertising department of Thos. A. Edison,
Inc., under the able direction of Arthur J. Palmer,
advertising manager, is putting out a series of
newspaper advertisements for the use of Edison
dealers, which is known as the Interlocking Series.
Each month, in its advertising in the national
magazines, the Edison Company adopts a new and
distinctive theme. The Edison dealers are informed previously of just what this theme will be
through advance proofs of the copy to be used
in the magazines. They are also given a list of
the publication in which the "ad" is to appear.
Along with this, goes proofs of twelve or more
complete advertisements especially designed for
the dealer to use in his local newspapers.
These advertisements, of course, offer a great
variety of appeal but are, in every case, so con-
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opinions of the "old-timers."

Quality
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Makes

SNAKE

Charmed by the music of a phonograph a copperhead snake three feet long squirmed into the music
store of C. C. Keys, Salem, 111., recently. The
snake was coiled up near the phonograph when it
was discovered. It was killed before it had a
chance to strike. It was one of the largest copperheads ever seen in this section, according to the

Superior

ORGANIZED

Sterling Enterprises, New York, has been incorporated with a capital of $10,000 to manufacture
talking machines. The incorporators are A. Sondheimer, E. S. Becker and M. Michelson, 182 St.
Nicholas avenue.

structed as to definitely link up with the national
advertising campaign for each specific month.
Hence, the term ' ' Edison Interlocking Advertisements" for retail Edison merchants, the great
value of which is common talk throughout the
Edison trade.
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for

Service

Dealers

The Robelen Piano Co., Victor dealers in Wilmington, Del., has converted almost the entire first
floor into a talking machine display room.
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City Rapidly Growing in Population and Talking Machine Sales Are on High Level — Transportation Difficulties Felt — Pathe Sales Steadily Increase — Record Demand Big
Detroit. Mich., November 5. — The best news that
retail merchants here have heard in a long while
is that Detroit is now a city of nearly 1,250,000
population and that by another five years it will
be not less than two million. This prediction is
based on the number of people coming to Detroit
every month at the present time and the fact that
local factories are building additions that will require increased workers to more than bring the
population up to the two million mark. In cooperation with leading financial institutions and
the Board of Commerce, arrangements are being
made for the building of thousands of new homes
during the coming winter and spring. Even at
the present time new homes are being erected in
every direction of the city, but of course not sufficient to even begin to supply the demand.
One would think that the scarcity of hornet
would react on the talking machine business, but
the demand is so brisk for machines that dealers
do not notice the number of sales that are lost to
them through the home shortage. Which further
goes to prove that if conditions were back to normal-so far as the housing situation was concerned,
dealers would be doing at least three times their
present business.
Up. to a few weeks ago there was a steady flow
of talking machines into this city, and jobbers
wrere very well pleased with the way shipments
were coming along, which enabled them to take
better care of their customers. But ten days ago
the railroad administration ordered an embargo
on all less-than-carload shipments, and for a while
there was an express embargo which temporarily
disarranged distribution. "With the coal strike on
at the present time, jobbers and dealers are a little
worried as it is bound to have a bad effect on
goods in transit should it continue for any length
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of time. However," the strike is near an end.
Dealers report that never have they had such
big down payments, and so many cash sales. Furthermore, they report that collections are holding
up better than ever before, and repossessions are
becoming more rare every day. This not only reflects the prosperity of Detroit but the fact that
people themselves are becoming more businesslike
in their dealings.
The Pathe line of talking machines and records
has made great progress here within the past six
months. The jobbing is done by Williams, Davis,
Brooks & Hinchman Sons Co. Among the live
wire dealers are the Pathe Shop on Broadway, and
some of our leading furniture dealers. The Pathe
Shop, owned by the H. X. Ness Co. has taken its
place among the wide-awake dealers and is now
one of our best local advertisers. The results
speak for themselves, as, the store is doing a tremendous business. A new Pathe dealers in Detroit
is the Cunningham Drug store at 155 Woodward
avenue, which is in the best retail section of the
city. The Pathe department is on the mezzanine
floor overlooking the main floor and is in charge
of W. R. Fife. Young ladies are in charge of the
selling and demonstrating and the department is a
very complete one. The Reliable Furniture Co.
and the Brushaber furniture stores have complete
Pathe departments and are pushing them to the
limit.
Frank Bayley, Edison dealer at 114 Broadway,
says his Edison business this year will show nearly
a 400 per cent, increase over 1918. Some of the
very wealthiest people in Detroit have recently
placed orders for Edisons with Mr. Bayley.
Despite the scarcity, the J. L. Hudson talking
machine department is well stocked with Vietrolas,
Sonora and Cheney talking machines. Manager

Ed Andrew has been preparing for a shortage for
more than a year, and while he is still in need
of machines, he says he is in excellent shape to
take care of a big holiday trade.
The new period designs at The Edison Shop, on
Woodward avenue, have been attracting considerable attention. Peter C. Sweeney in charge of retail sales there, reports excellent business.
The store at 84 Broadway, conducted by the
Clough & Warren Co., who manufacture the Manaphone talking machine, has added the Pathephone
and Pathe records.
The Bush & Lane Co., with an upstairs store on
Woodward avenue, is pushing its own make of
phonograph even stronger than its lines of pianos
and
players,
which speaks well for the talking
machine
industry.
All of the local piano stores, operated by the
factories, such as P. A. Starck Co., Smith &
Barnes and Steger, are carrying their own makes
of talking machines to the exclusion of outside
lines.
The C. L. Marshall Co., Michigan jobbers for the
Sonora, report that their business is limited only
by their capacity to get the goods.
Charles H. Grinnell, manager of the wholesale
Victrola department of Grinnell Bros., says there
isn't a single thing new to report. "Its the same
all ' story
' he —declared.
old
give us more goods and we can sell them
Record business throughout the entire territory
is exceptionally good — such is the report of jobbers and dealers and it applies to every make of
record.
Wallace Brown, Brunswick dealer at 31-33 East
Grand River avenue, has a new way to get around
the interest charge. He makes his price to include
interest and if the customer pays cash this interest
is discounted. If the payment is made within
sixty days the customer is allowed to discount his
interest. Mr. Brown says this system has worked
out very well and he predicts it will become a general
practice in the future.
Seven
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Lundsttom "Converto" cabinets ate broadly covered
by patents. Infringements will be promptly prosecuted

Converto

Wholesale

Atlanta, G-a. . . .Phillips & Crew Piano Co.
Baltimore, Md . .Cohen & Hughes
E. P. Droop & Sons Co.
Birmingham, Ala.Talking Machine Co.
Eoston, Mass... .The Eastern Talking Mach.
Co.
Oliver Ditson Co.
Buffalo, N. Y.. . . W. D. & C. N. Andrews
Burlington, Vt. . American Phonograph Co.
Eutte, Mont
Orton Bros.
Chicago, 111 Lyon & Healy
Cincinnati, O. ...The Rudolph Wurlitzer Co.
Cleveland, O
The Collister & Sayle Co.
The Eclipse Musical Co.
Columbus, O. . . . . The Perry B. Whitsit Co.
Dallas, Ten
Sanger Bros.

Distributors

Denver, Colo.
.The Knight-Campbell Music
Co.
Des Moines, la. . Mickel Bros.
Elmira, N. Y. . . .Elmira Arms Co.
El Paso, Tex.. . .W. G. Walz Co.
Houston, Tex. . ..The Talking Machine Co. of
Texas.
Kansas City, Mo. J. W. Jenkins' Sons Music
Schmelzer
Arms Co.
Co.
Memphis, Tenn. O. K.
Houck Piano Co.
Milwaukee, Wis . Badger Talking Mach. Co.
Mobile, Ala. . . . Reynalds Music House
Newark, N. J. . . Collings & Price Co.
New York, N. Y....Emanuel Blout
C. Bruno & Son, Inc.
The Cabinet & Accessories
Co., Inc.
Knickerbocker
chine Co. Talking MaOmaha, Neb
Mickel Bros. Co.

Peoria, HI.
Putnam-Page Co., Inc.
Philadelphia, Pa.The Geo. D. Ornstein Co.
Penn Phonograph Co., Inc.
H. A. Weymann & Son, Inc.
Pittsburgh, Pa..W. P. Frederick Piano Co.
C. C. Mellor Co.. Ltd.
Standard Talking Mach. Co.
Portland, Me
Cressey & Allen, Inc.
Providence, R. I.J. Samuels & Bro., Inc.
Richmond, Va. . .The Corley Co., Inc.
W. D. Moses & Co.
San Prancisco,
Cal
Walter S. Gray
Sioux Palls, S. D. Talking Machine Exchange
St. Paul, Minn . . W. J. Dyer & Bro.
Syracuse, N. Y. . . W. D. Andrews Co.
Toledo, O
The Toledo Talking Machine
"Washington.D.C. Cohen
Co. & Hughes.
E. F. Droop & Sons Co.
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in the department and the Mandel phonograph
and Emerson records will be featured.
Adds the Pathe Line
The Barnes Music Co. has installed the complete
line of Pathephones and Pathe records. Extensive
alterations and improvements are planned throughout the department in the near future but the big
Fall and Holiday rush compels a postponement
of same until January.
Blue Bird Phonograph Winner
General Manager Fybush, of the Blue Bird Talking Machine Co., whose offices are at 312 H. W.
Hellman Building, Los Angeles, announces that a
first prize and gold medal have been awarded to
the Blue Beard Phonograph at the California Industrial Exposition recently held in San Francisco.
The Blue Bird phonograph is handled in Los
Angeles by Geo. J. Birkel Co., Piatt Music Co.,
Broadway
Dept.
Zellner Piano
Co. Store, Bartlett Music Co., and

DINES

San Diego Men Attend Great Gathering of Music Trade Association in Los Angeles — Officers ElectedImportant Business Transacted — Pathe Line With Barnes Co. — Other News of Interest
Los Angeles, November 4. — The Music Trades
Association of Southern California held its first
general meeting at the Hotel Clark recently.
Thirty-nine sat down to dinner at G:30 P. M. They
included Chairman Boothe, general manager music
department Barker Brothers; Manager La Motte,
Thearle Music Co., San Diego; Manager Morse,
Southern California Music Co., San Diego; N. F.
Maw, of Gray-Maw Music Co., president San Diego
Music Dealers' Association; Manager Dible, Barker
Brothers, San Diego; Manager Gillette, Covina
Furniture Co. Also the following Los Angeles

Interesting speeches were made by Messrs. La
Motte, Fybush, Boothe, Morse, Garland, Sunderland and others. A general discussion took place
with regard to the advisability of limiting the
length of talking machine contracts from fifteen
to twelve months.
The San Diego Music Dealers' Association was
unanimously invited to join the Music Tiades
Association as a unit and President Maw, with
the support of those members present, accepted.
Unique Window Display
A very original and attractive window display

Emerson Sales Increase
The Western Jobbing & Trading Co., jobbers of
Emerson records and Mandel phonographs, report
wonderful business for October and excellent prospects for the next two months. Emerson records
are being strongly featured by most of the big
music houses in Los Angeles. The saxophone records by Wiedoeft are special favorites, due to the
locally.
fact that the accomplished soloist is well known
Uinner of the Southern California
dealers: George Barnes, president Barnes Music
Co., Manager Humphrey, music department, A.
Hamburger & Sons; Messrs. Faulkner and Frank
Salyer, Bartlett Music Co.; D. G. Sunderland and
A. Darvill, music department, Broadway Department Store; Nat Schireson, Schireson Bros.; J. D.
Scouller, Fitzgerald Music Co.; E. E. Smith, Smith
Piano Co.; W. H. Bichardson, Bichardson 's, Inc.;
J. B. Patten, Zellner Piano Co.; J. Hathaway and
A. Westphal, Southern California Music Co.; J.
Schireson, Schireson Bros.; H. Jackson, Wiley B.
Allen Co.; G. and H. Glockner, Wm. F. Glockner
Music Co.; Howard Brown, phonograph department, Lyon-McKinney-Smith Co.; B. Piatt, president Piatt Music Co.; A. Barnes, Barnes Music
Co.; H. Beck, Piatt Music Co.; F. Ahern, Ahern's
Song Shop; W. B. Miller, Barnes Music Co.; H.
Baxter, Baxter-Northrup Co.; also J A. Voorhies,
Brunswick-Balke-Collender Co.; C. H. Yates, phonograph accessory jobber; F. Fybush, Blue Bird
Talking Machine Co.; C. E. McCartney, representing W. S. Gray, San Francisco; Representative
Garland, Victor Talking Machine Co., and Secretary Farquharson.
An election of officers took place after dinner
resulting as follows: President G. S. Marygold;
vice-president, B. Piatt; treasurer, E. E. Smith.
CHAS.
H.
311 Laughlin Bldg.

Association at the Hotel Clark
has been featured lately at Barker Brothers.
What might be described as a very over-grown
Victrola IX, with a monster Red Seal record four
feet in diameter revolving on its turntable, surrounded by flashing electric bulbs is shown. The
raised lid, fitted with mirror back, reflects the big
record as well as the giant tone arm and sound
box, while the spacious horn or tone chamber, depicting the "Nile Scene" from "Aida," forms
an ideal stage peopled with exquisitely modelled
actors in miniature.
Representative Bonnell in Los Angeles
E. M. Bonnell Western travelling representative
for the Sonora Phonograph Co., returned to Los
Angeles after an extended trip in the Northwest.
He reports excellent business all over, especially
in Seattle and Spokane. Mr. Bonnell expects to
remain here about four weeks.
Sells Talking Machine Department
W. B. Miller, who has conducted a talking machine department for some months in Ahern's
Song Shop on Hill street, has sold out his interests to R. A. Brainger. Additions will be made

The 'Latest
"Talker"
' ' Diamond Dick
' Jackson,
second son of Harold
Jackson, manager of the talking machine deparment of the Wiley B. Allen Co., Los Angeles, arrived on October 29th — weight seven pounds.
LARGER

QUARTERS

MUTUAL

CO.

The constantly increasing orders for their
products has necessitated the Mutual Talking Machine Co. taking a larger loft for their factory at
151 Lafayette street, New York. This new move
will enable them to greatly increase their product
in accordance with the heavy demands. . The executive offices at 145 West 45th street will not be
moved. Wm. Phillips, president of the company,
reports that orders already in hand for the coming
year indicate a continuance of big business
throughout 1920.

First Business Man — "How are things with you
Second Business Man — "Oh, simply splendid. The
have been
—menPassing
Show.on strike only three times this week."

now?"

YATES
Los Angeles, Cal.

90%

t

Profi

Manufacturers' Distributors of High
Grade Phonograph Accessories and Supplies.

rs'

Deale

Send for my new catalogue and price list. It
will interest you.
TELL ME WHAT YOU WANT

'Dancing Darkey'"
Phono-Movie Sells on Sight
season.
Get in on the best novelty proposition of the

"If I haven't got it, I'll get it for you."
This is part of my service.
Exclusive Pacific Coast distributor for the

Easily Operated on any Disc Phonograph.
Does not interfere with the record. A small,
highly colored, artistically designed figure
placed (not fastened) directly- in front of the
turntable, mechanically devised so that it dances
as the record is played. Most entertaining to
watch because of its ever-changing action. Adds
records.
a novelty
by placing
greatly toAsthe
"pep" itofsells
theitself,
present
"jazz"
it on the machines when playing dance records
to customers.
Complete attachment, with actors,
retails for
$1.50

JONES-MOTROLA

Don't get left without stock — i', —ill pay you
to read our advertisement — see
Directory, last page
STODART PHONOGRAPH CO. Inc.
119 West 42d St.
•
New York City
Send for Our Wholesale
HOLIDAY BARGAIN BULLETIN
Replete with money-making opportunities.
Something new in the trade — that will augment your Holiday business.
COLE & DUNAS MUSIC CO.,
54 W. lake St.
::
::
CHICAGO, J3L

FOR

Cost to ' dealers, $10.50 per dozen. Send one
dollar for sample outfit. Extra figures, $2.00
HOLIDAY ORDERS
36 East 23rd Street

MUST

BE

per dozen.[TWO
RECEIVED

PHONO-MOVIE

& SUPPLY

WEEKS
CO.

IN ADVANCE
NEV/ YORK
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To substantiate this statement
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big VITAL
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Agency!
we could well afford to.

content ourselves with presenting a plain, straight-forward business argument.
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BECAUSE its uniform cabinet design is simple and
clean-cut.

and

Pleasing and
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SUCCESS.

All wooden
Motor, quiet running, laboratory tested —
The Famous
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Tone-arm
course.
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Enough Said!
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The New
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$95.00

$125.00

$110.00
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The fact that we can make IMMEDIATE DELIVERIES of four popular priced sizes entitles this line to its
accomplished establishment in the better-class stores where, in critical comparison
with other standard lines, it is proving equally successful.
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REQUEST
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CELEBRATES

FIFTH ANNIVERSARY
Five Thousand People Attend Tone Test Held to Mark Event — Demands Still Keeping Ahead of Machine and Record Supplies — Indiana Columbia Dealers Meet — Co-Operative Advertising for Victor
Indianapolis, Ind., November 7. — The Edison Shop
celebrated its fifth anniversary with one of the
largest and most successful Edison tone-test eoncerts that has ever been given when nearly 5,000
persons were entertained at the Murat Theatre,
Sunday, October 19. The artists in the concerts
were Miss Amy Ellerman, Calvin Coxe and the
Fleming Sisters' Trio. The audience was enthusiastic over the wonderful tone-tests which proved
the ability of the Edison to recreate music.

nora, reports a remarkable business. The extensive advertising being done by Charles Mayer &
Co. here is fast placing the Sonora among the top
notchers as the merits of the instrument are being
brought before the attention of the public.
Frank Butteweiler, manager of the BrunswickBalke-Collender Co. 's branch here, says that his
Brunswick business continues to be limited by the
number of machines he can get from the factory.
The Indiana Columbia dealers attended the usual

"Walter Kipp, president of the Kipp Phonograph
Co., Edison distributors, was highly pleased at the
success of the concerts. Page advertisements were
used in the local newspapers before and after the
concerts and much favorable publicity was
obtained.
Mr. Kipp said that while there is a shortage of
Edisons now and some people cannot understand
the reason for carrying on advertising under such
circumstances, he believes that the wisest plan to
be followed is to keep up the advertising so that
when conditions begin to readjust themselves to
normal they will be more easily met.
All of the wholesale houses report an unusually
heavy demand for machines and records. Many
prospective new dealers are being put on the waiting list because there is no chance of handling
their business now.

dealers' meeting at the Lincoln Hotel, on October
27th. The gathering was addressed by Ben L.
Brown, manager of the Indianapolis branch, who
spoke on the dealers' co-operation with the company 's plans. Bentley Ball sang a number of selections, which he will use in connection with his
recitals in the schools — The Song-A-Logue Of
America — and the December records were played
on a Grafonola. J. E. Henderson, Evansville representative of the Columbia Graphophone Co.,
spoke on Columbia Advertising, especially the
new 1920 Columbia Calendar.

The Mooney-Mueller-Ward Co. reports that the
demand for Pathe machines and records was never
heavier.
George Stewart, manager of the Stewart Talking
Machine Co., Victor distributors, has started a cooperative advertising campaign of the seven Victor dealers in the city and beginning November 1,
a large number of painted and illuminated billboards will keep the Victor message before the
eyes of the public, the smallest sign being 12x15
feet and the largest, 20x50 feet.
Mr. Stewart points with interest to a case of
where a Vietrola took the place of a minister in"
Alexandria, Ind., where Mr. Bailey, of the Edwards Co., pressed into service a Vietrola when
he found the pastor was unable to hold services.
A number of sacred anthems, readings and patriotic songs were played and the congregation was
.eported enthusiastic over the novel services.
The Kiefer-Stewart Co., distributors of the So-

"The Music Without the Blur!
This ideal of talking machine manufacture is attained
morethe nearly than by any other, in the construction
of
MARVELOUS

MAG

NO LA

"Built by Tone Specialists"
"Magnola's Tone Deflector eliminates the scratch"

Carl Anderson, of the Indianapolis Talking Machine Co., says that many inquiries are being received from dealers regarding the telephone concert method of selling records. All a customer
has to do is to telephone the store and ask to hear
a record which is played in a booth with special
mechanical attachments.
The Pathe Shop, E. E. Eskew, manager, has been
carrying on an aggressive newspaper advertising
campaign. He says that the business is to be had
and he believes in going after it.
The talking machine department of the Pearson
Piano Co. continues to put across clever window
displays in featuring machines and records. Busi
ness has been fine, Mrs. J. E. Fish, manager, reT. H. Bracken, manager of the Starr Piano Co.,
looks for a heavy demand for the Starr machine
ports.
this fall from the way business is starting out.
W. G. Wilson, manager of the Grafonola Shops,
reports a fine record business. Frank Sims, who
recently returned from the army, has teen employed by Mr. Wilson as an assistant and B. L.
Mann, who worked under Mr. Wilson at Dayton,
O., before he went into the marines, is on the job
' at the store as a general utility man.
H. E. Whitman, of the Circle Talking Machine
Shop, designed a clever Hallowe'en window, showing the yellow corn stalks, the pumpkins and the
hunting hounds with the little Victor dogs in the
background.
STORE

IN LA GRANGE

R. D. Hosaek, formerly in the music business
in Angola, Ind., has leased a store in LaGrange and
will open a music store there.

MAGNOLA

TALKING MACHINE COMPANY
OTTO 8CHULZ. President
General Office! Southern Wholesale Branch
711 MILWAUKEE AVENUE 1530 CANDLER BLDG.
CHICAGO
ATLANTA. GA.
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Scotford

CTonearm
and

Superior

Universal

One

Ideal

Reproducer
Combination
Plays Jill IJlcikes of Records
as they should be played
Price of Sample Prepaid
Tlickel, §6.25
Qold, $7.75
}ov Cabinet
measuring 8%Jldjusted
inches from
center of Tonearm
base to center of Turntable shaft

T. B. Niles, formerly with the general sales department of the Columbia Co., has been appointed
assistant manager of the Indianapolis branch, succeeding J. A. Kirkpatrick.
George Standke, manager of the Brunswick
Shop, was visited by Mr. Shank, the manager of
the Brunswick factories, and the report he gave
on production was encouraging, Mr. Standke said,
The Brunswick Shop scored a hit when it featured
in
doll.a window display an electrical "shimmying"

LE4SES

Wa.tcKir\J tKe Music Come Out
We want to show you how to make money with
MAGNOLA; and how MAGNOLA is the best buy
on the Talking Machine Market to-day.
Send us your name and let us send you some real
Talker Tips.
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Distinctive Features
The Reproducer pivots on its axis (as illustrated above), taking the correct angle
for all makes of records, and the needle
retains same center in both positions.
Surface noise is less than with anrj other
reproducer — surface scratchings being
reduced to a minimum through perfect
proportioning of the stylus construction,
and placing the needle in the center of
the groove at the correct angle.
cThe split construction of the frame and
face ring of the Reproducer, together
with the method of pivoting the stylus
bar, and perfect insulation — eject a sensitive and free vibration— and prevent a
pinched tone resulting at any, time from
natural contraction or expansion of the
metal parts.
<The reproduction is the mellow, natural
quality of tone— absolutely getting away
from the usual sharpness and metallic
effect so noticeable in most reproducers.
Sound waves act upon the same principle
as light waves— they travel in a straight
line until they meet some obstruction,
from which they are deflected at right
angles, cThe right angle turn at the back
of the Scotford Tonearm causes less
breaking up and confusion of the sound
waves than occurs in the curved arm.
<The connection between the Reproducer
and Tonearm is perfectly insulated with
a hard rubber bushing. Inside diameter
of the Tonearm is correct to accommodate the volume obtained from the latest
records.
The right-side turn for changing needle is
handier than the old style turn-back, and
when in position for the Hill-and-Dale
records there is no interference with
lowering the cabinet cover.
The lateral movement at the base is simple, free and permanently satisfactory.
Inside there is no obstruction to interfere
with passage of the sound waves. There
are no loose balls in the bearings, therefore no buzzing noise can occur ^rom the
great vibration on high note

MOTORS

Highest Quality — Best Prices
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Columbia Dealers Meetings — Waterson, Berlin & Snyder to Open Eecord Department — Byars Tells of
Aeolian Activity — Wurlitzer Reports Big Victor Demand — Review of Trade Situation
Cincinnati, O., November 4. — Based on existing
conditions the retail trade of the Middle West
will enter the real Christmas season with almost
barren storerooms, for there continues to be a
general shortage of goods, and manufacturers in
the Middle "West report their maximum capacity
to be sold up to January 1. Jobbers of the better
known lines are not receiving encouraging news
from their factory connections, and the retailers
are clamoring for goods, claiming the little being
sent them is sold as soon as the merchandise
reaches the storeroom. "Without exception there
has been a general tendency on the part of the
trade late in the year to pay better attention to
their record department, and this section of the
trade will enter the holiday field in better shape
than the machine market.
Waterson, Berlin & Snyder, Inc., New York,
will enter the Cincinnati field in 1920 with a
phonograph record department, according to an
announcement made this month. A ten-year lease
has been taken on the three-story building, 28
East Fifth street, effective February 1, at $9,600
a year. There may be some trouble about opening
at that time, for the owners of the property do not
seem to be inclined to deliver a lease, according
to attorneys for the New York house who have
filed suit in the Superior Court. The site is
midway on Fountain Square, in the heart of the
shopping district.
Nothing can be learned of the Phono Grand Co.,
which leased the property at the southwest corner
of Court and Vogt streets, in the western part of
this city, early in October. John Fern's name is
mentioned in connection with the lease. Apparently the concern has not taken active possession
of the property nor does Fern's name appear in
the directory.
Dealers' meetings have been held by the local
Columbia branch in three cities in their territorv

A

Max

L.

during the present month. Two meetings were
held in Dayton, one in Columbus, and two in
Cincinnati. At each meeting sample records were
played and discussed. At the last Cincinnati
meeting Manager Ben L. Brown, of the Indianapolis branch, was present and made the principal
address of the evening, his subject being "Dealers' Service." Columbia dealers are attending
these meetings, coming from a radius of fifty miles,
and all of them think that the time spent is well
worth while. An average attendance of forty is
being secured at each meeting.
Orders of Grafonolas and records are not worrying the local Columbia dealers to the extent that
they were a few months ago. Columbia production
seems to be increasing in rapid bounds, and the
local dealers are smiling at the thought of the
wonderful business in store for them during the
Xmas season.
Manager F. F. Dawson, of the local Columbia
branch, announces the addition to his force of
Joseph G. Witte, formerly with the Cincinnati
Enquirer and the Proctor & Collier advertising
agency. Mr. Witte will take over the sales of
the record department, and will be of much help
to local dealers in promoting record sales.
Mills & Blankenship, New Straitsville, Ohio,
have recently added a Columbia department to
their place of business.
Evan Davies, the Columbia interpreter of Scotch
pieces, was a visitor to the local Columbia branch
this week.
Oscar Seagle, Miss Barbara Maurel, Columbia
artists, and Frederick Bristol, their accompanist,
visited the local Columbia branch last week while
en route to Maysville, Ky., where they gave a
joint concert before a packed house. The Maysville concert was under the direction of J. G. &
William Murphy, Columbia dealers in that town.
This pair of popular Columbia artists is giving

Goldbert
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ATTENTION
If you are looking for quick service and right
prices,
lines : get in touch with us on the following

Q
R S Rolls
Emerson
7 inch Disc Records
Wall Kane

Needles

Complete line always on hand
Write for monthly bulletin, catalog and
prices Supply Co.
Enterprise Music
145 West 45th St., New York City
MAURICE RICHMOND, Gen' I Mgr.
We are the largest jobbers of sheet music and music
books in the U. S.
Save time and money by ordering
all your supplies from one house
a series of concerts throughout the country in
co-operation with local Columbia dealers.
The recent visit of the King and Queen of
Belgium made possible the exploitation of "La
Barbaeonne, " which the Columbia Co. has recorded on one of its records. Mabley & Carew
were leaders in tying up to this event. H. L.
Chubb, the manager of the Grafonola department,
reported a lively interest and many purchasers
for this record.
Baldwin & Penhorwood, Marysville (O.) hustling young Columbia dealers, were in Cincinnati
last week taking up with the local branch their
order for Xmas business. These young men have
been in business but a short time, although their
sales to date would make some of the old timers
in the business sit up and take notice. This firm
has a very attractive store in Marysville, but most
of their time is spent on the outside, soliciting
the country trade in automobiles.
Hassmer Bros., Lawrenceburg and Aurora, Ind.,
are adding a Columbia department to their music
stores in those two towns. Their Aurora store .
will be an exclusive Columbia Grafonola store.
F. B. Follin, district manager of Widener's
Grafonola Shops, is back in Cincinnati after several weeks in New York City, where he assisted
nue.
in opening the new Widener's Shop on Fifth ave-

Deep

i4J4" High
17%"

Wide

The woodwork, finish, construction and assembling of these machines are of
the highest grade.
A scientifically constructed Tone-Chamber, in connection with Universal ToneArm and Sound Box (playing all records) truthfully reproducing all records,
as to tone-quality and volume.
The highest grade nickeled Swiss Motor made. Double spring — worm drive —
exceptionally even and silent running. Plays over three 1 o" records with one
winding; 12" Turn-table.
All metal parts heavily nickel-plated.
Samples in Golden Oak
$22.50 WAR TAX PAID
Fumed Oak
22.50
Mission
22.50 TERMS, NET
. Mahogany
25.00 F. O. B. NEW YORK CITY
WRITE FOR SPECIAL QUANTITY QUOTATIONS
MAX
No. 3

L. GOLDBERT

3 & 5 WAVERLY

PLACE

NEW

YORK

CITY

Following is the partial list of out-of-town visitors to the Columbia branch the past week or two:
S. McLemore, London, Ky.; Mrs. Jeff Thompson,
Lebanon, O.; Mrs. Elmer Woodhead, Falmouth,
Ky.; TV. E. Summers, Washington; E. Eiker,
Eeiley, O.; Patton, Hazard, Ky.; George Bauman,
Wilmington; E. G. King, Williamsburg; J. A.
Bagby, Grayson, Ky.; A. F. Hibbard, Athens;
Walter Kleeman, of the People's Outfitting Co.,
Springfield.
Manager P. H. Oelman, of the Phonograph Co.,
distributers of the New Edison, is putting the
finishing touches "to two tone test recitals, both
to take place in his district this month, but neither
artist will touch Cincinnati. Helen Clark, commencing November 10, and starting at Columbus,
(Continued on Page 43)
Send for Our Wholesale
HOLIDAY
BARGAIN BULLETIN
Replete with money-making opportunities.
Something new in the trade — that will augment your Holiday business.
COLE & DUNAS MUSIC CO..
54 W, lake St.
::
::
CHICAGO, HI.

V\ ire us for phonographs
trade.

for the holiday

STODART PHONOGRAPH CO. Inc.
119 West 42d St.
New York City
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will travel through Mr. Oelman's territory ten
days. Another itinerary is being mapped out for
Glen Ellison, who will reach Ohio November 24.
Chas. L. Byars, manager of the Vocalion department of the local Aeolian store, reports the
biggest October business in the history of the
j>tore, with an increase of over fifty per cent.
' ' When we can do this volume of business ' he
said, "in the face of the present shortage, it sets
one to thinking of what might be done if we had
the goods coming through as we did in the days
of yore. There has been an unprecedented demand
for the art styles, and we are practically sold out
of these instruments. The new Vocalion records
that are coming in are making a big hit, and the
demand for these records is phenomenal.
"We have every reason to look forward to a
sensational business in the next two months. The
increased prices are not affecting business materially. This is due, of course, to the fact that
there is a shortage of goods, and as is usually
the case when there is a shortage of goods, advanced prices do not interfere with the sale of
them."
The Huss Bros. Phonograph & Piano Co. states
that the demand for ''Recall" phonographs is
continually on the increase, and while they have
been adding to their production from time to
time, to meet the demand, they are compelled to
continue enlarging the output of their plant to
meet this increase in the demand.
They will not stop, however, but make every
effort to fill their orders as fast as they are received. They have been turning out recently a
large number of their No. 11 cabinets, which is
the $110.00 model, and these are being absorbed
by the trade as fast as the factory can turn them
out. This is also true of their other two models.
They are convinced that there will be no let up
in the demand for phonographs for some time to
come.
T. Sigman, manager of the Victor department of
the Rudolph Wurlitier Co., remarked that the continued demand for Victrolas and records was far
in excess of the factory output for the month of
October. He added:
"While the sale of operatic and Red Seal records showed an exceptional gain during the month
due to the fine shipments of these records from
the factory, the popular and light opera music
fell way below the standard sales, due to the fact
that very small shipments of this class of records
were received.
"Inability to get double-faced records is causing losses each day to dealers and the situation
is becoming somewhat critical. If an increase in
the shipments of these numbers is not in evidence
in November and December there will be quite a
large decrease in sales."

A

MOTOR
SILENT

IMMEDIATE

OF

MACHINE

WORLD

130 Fulton Street

Pvoom No. 321
ipiiiitiiiB
I

Clifford

A.

Wolf

MANUFACTURER
I

Diamond

OF

and Sapphire

Phonograph

Points
5nlllll!lUIIIIII!llllllllllll
Phone. 26 12 Cortland!

Muiwiimiuiiuiiiiiiiiuiiiiiiiiiis
New York City

LANDAU

BROS.

IN HAZLETON,

PA.

Conduct One of the Best Equipped Victor Stores
in City — Van Veen Installs Booths in This and
Other Well-Known Establishments
Wilkes Baere, Pa., November 12. — Landau Bros.,
of this city, who conduct one of the largest Victor
and musical instrument warerooms in this section
of the State, have opened a store at Hazleton, Pa.,
in the Palace Theatre Building. The store is one
of the largest and best appointed in the city, and
is centrally located. Extensive alterations and
improvements have been completed. The Landau
firm, composed of Harry Michlosky and Hyman
Landau, has been established for many years and
enjoys a tremendous patronage.
Arthur L. Van Veen & Co., of New York City,
manufacturers of "Bed Set" demonstration
booths, were commissioned by the Landau concern
to install all the necessary equipment for their
new quarters, which consists of nine demonstration booths, all of double sound-proof construction,
a complete record department sufficient to carry

SUPERIOR

DELIVERIES

IN

15,000 mentrecords,
and two plate glass musical instrucases.
Among other contracts received by Arthur L.
Van Veen & Co. for installations are the following: Collings & Price Co., Newark, N. J.; Phillip
Levy & Co., Norfolk, Va.; Pommer Furniture Department Store, Albany, N. Y. ; A. B. Clinton Co.,
Hartford, Conn.; C. C. Church Publishing Co.,
Hartford, Conn.; Morgan & Beers, Hartford,
Conn.; Kleekamp Bros. Co., St. Louis, Mo.; Raigor
Art & Music Co., St. Louis, Mo.; Reliable Furniture Co., St. Louis, Mo.; Jesse French Piano Co.,
Raleigh, N. C; Fred C. Koehler, Baltimore, Md.';
Lyman Payne, Middletown, Conn., and Peabody
Piano Co., Baltimore, Md.
Ralph L. Freeman, secretary of the Victor Talking Machine Co., while in Chicago recently expressed himself as well pleased with conditions in
that section and said that the production of the
Victory factory is steadily increasing.
The Repeatatune Co. has been organized in Detroit to manufacture talking machines and repeat
devices.
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Filling of Large Cabinet Contracts Results in Shortage of Furniture — Talkers at Forthcoming Furniture Exposition — New Products Being Offered — Lauzon Retail Quarters — Latest News Budget
Grand Rapids, Mich., November 10. — As a result
of factory enlargement and construction in Grand
Rapids, caused by the entrance of the Furniture
City into the talking machine and talking machine cabinet manufacturing game, the capacity of
Grand Rapids furniture factories, both as regards
floor space and production, has practically been
doubled since 1914, or, rather, will have been when
additions and new factories already decided upon
have been completed.
And yet, despite the increase of production in
local factories, there is a shortage of high grade
furniture, due to the factories turning part of
their capacity over to the talking machine business, that at the present time is causing some
alarm, and which, it is predicted, will result in
some of the local factories going out of the talking machine business when present contracts are
terminated.
The New Resurrectone
So named because it really RESURRECTS
(Trade Mark Registered)

Adjustable to give at will loud or soft
volume of sound.
One model fits Victor, Sonora, Aeolian
Vocalion and attachments for Edison. Other
model fits Columbia machines.
Retails for $10 nickel-plated; $12.50 goldplated — either the Tuning Fork or the Single
Prong Resurrectone. Send for quantity
prices.
THE NEW AIRTIGHT tone-arm — exclusive equipment of the HOFFAY — the best
toned machine on the market.

In Position to Play Victor Type
Records. Weight on Stylus,
5% Ounces as Required.

In Position to Play Edison Type
Records.
Weight on Stylus,
4 Ounces as Required.
Tone arm may be equipt with either
Resurrectone model, as desired.
The VALUE of the HOFFAY AGENCY is
becoming more pronounced. The newspaper
and magazine advertising that is being
done and which is growing bigger every
day is causing our Dealers and Jobbers to
dispose quickly and easily of all HOFFAY
products, for the Hoffay sells on demonstration and it is simply a matter of letting
the consumer get acquainted with it — this
we will do for you.
If you are a Jobber, better get in touch
with us soon — exclusive territory and advertising are features of our proposition.
If you are a Dealer in a territory where
we have no Jobber, we will take care of
your wants.

At first the cabinet making industry looked like
a good game. Contracts were easy to get, and
most of the local factories had machinery and men
capable and sufficient for turning out this product
in large quantities.
The furniture industry suffered seriously, both
in the manufacturing and in the retail stores, the
latter being true through the fact that retail dealers began putting in the machines as side lines,
and then, in some cases, making a side line out of
furniture, until to-day statistics available here
show that practically one-third of the retail dealers in furniture in the United States are handling
talking machines, records and accessories.
As a result of the decrease in furniture production prices have soared and yet the market is
better than before the war. And these facts have
set local furniture men to thinking. As a result
some of them have come to the conclusion that
the making of high grade furniture offers a bigger
promise of profit than the making of "Talker"
cabinets, and, therefore, it is believed some of the
contracts now in force here will not be renewed.
As a further result of the decreased furniture
production and the increase in talking machine
and cabinet manufacture the big semi-annual furniture show to be held here January 1 to 24 promises to be nearly as much of a phonograph show
as of a furniture exposition.
Talkers at Furniture Exposition
A large number of talking machine manufacturers have signified their intention of entering the
exhibition lists at the January show to display
the new models and book orders for the ensuing
six months or year, the entrance to the exposition
being especially desirable through the fact that
the semi-annual furniture expositions attract retail
dealers from all over the United States, and many
of these dealers now are handling talking machines, with the possibility that those furniture
retailers who do not handle them can be induced to
do so.

Thus it is promised that the January show will
be a wonderful exhibition of the very latest in
machines, and- that this part of the exposition will
not be forced to take a back seat for the furniture
models. Among those companies already having
signified an intention of making exhibits are the
Victor, Columbia and Steinburn. The probability,
however, is that all the larger manufacturers of
phonographs will be represented.
Despite the intention of some Grand Rapids
manufacturers to go out of talking machine cabinet making at the conclusion of present contracts,
there is declared to be no possibility of this city
entirely going out of the game, the only possibility
being that the production of such cabinets, so far
as it applies locally, will be greatly decreased.
Addition to Berkey & Gay Plant
Latest in the line of increasing capacity in the
line of talking machine manufacturing is the announcement ofthe Berkey & Gay Furniture Co. of
the contemplated erection of additional buildings,
together with improvements to present buildings,
at a total cost of about $400,000. These new
buildings and improvements will greatly increase
the production of furniture and of talking machine
cabinets which the company is turning out for the
(Continued on Page 47)

— a really wonderful machine —
for the States of Utah, Idaho,
Nevada, Montana, Wyoming
and Colorado.
Hoffay Talking Machine Co. Inc.
3 West 29th Street
New York City

WALL-KANE
NEEDLES

ARE

SUPERIOR

The highest grade steel needle of American manufacture, and playing only one
record, is put through a complicated, scientific, chemical process, by which the
point of needle is greatly improved. The
popular
follows: explanation of the method is as
An ordinary steel needle is made of
wire, which consists of long, parallel running grains on the inside. This wire is
inserted in automatic machines, which
automatically cut off the steel needles.
The friction of the revolving record
grooves will gradually flatten out the
point of the needle, so that more and
more grain of the steel will reach the
record grooves. The WALL-KANE needle
will eliminate the grain of the steel coming into contact with the grooves by a
process which is accomplished as follows:
The steel needle is first dipped into a
chemical solution which will take out
most of the charcoal, making a closer
tion. of the needle. While in this process
unit
the needle looks all black like illustra-

Then the needles are dipped in several
solutions, which place three different
coatings on the top of the point, so that
an entirely separate unit is created on the
point, which unit is 25 to 30 per cent,
softer than
steeltheneedle's
point.
While anin ordinary
this process
needle
point looks like illustration.

More than three thousand revolutions
are required to take off these three coatings by the friction of the point with the
record. The playing surface of more than
ten records do not amount to 3000 revolutions— that is why WALL-KANE
needles will play at least ten records perfectly, and will make less surface noise,
and by the distribution of the solution
into the grooves of the record, the record
itself will be greatly benefited, and its
life prolonged.

PROTECT YMJft

EachNekhe

Records
By using

Sole Distributors of the
Hoffay Airtight

Four Beautiful Machine Models

WHY

Geo. A. Lowe Co.

BEWARE OF IMITATIONS
This handsome colored metal enameled display
stand hold 60 packages, 24 extra loud, 24 loud
ard 12 medium packages and costs the dealer
$4.6O,($4.90 in the Far West) and retails for $9.
Each package of 50 WALL-KANE Needles costs
the
dealer 7'2c (8c in the far West) and retails
for 15c.
JOBBING TERRITORIES OPEN
Progressive Phonographic Supply Co , Inc.
145 West 45th Street, New York
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(Continued from Page 45)
Cheney Talking Machine Co., of this city. To
finance the undertaking and retire $200,000 worth
of preferred stock now outstanding the company
shortly will place upon the market $650,000 in 7
per cent, cumulative preferred stock.
The plans of the company include the construction of a new five-story building in the form of a
hollow square, with all shafting eliminated and all
machines being driven by motors. New dry kilns
and a new power house also are part of the plans.
The entrance of the talking machine into Grand
Rapids industry and the need of fortyfying Grand
Rapids as a center for interior home equipment
are the reasons given by William H. Gay, president
of the company, for the expansion.
Tet, on the other hand, the Luce Furniture Co.,
one of the largest manufacturers of furniture in
the world, recently turned down a big contract
for the manufacture of talking machine cabinets,
preferring to give as much of its capacity as possible to the making of furniture.
Enter Manufacturing Field
One of the latest local entrants into the talking
machine manufacturing field is the OkeH Record
Distributing Co., with a retail store in the New
Klingman building. This company, which also has
offices in Detroit, has been doing a large business
in records, needles, machines and accessories, and
now has engaged in the manufacture of the Elite,
a popular priced machine with a Universal tone
arm.
A New Record Cabinet
This proposition is an assembling one, with various style cabinets being manufactured by the
Barry Furniture Co., of Grand Rapids. Already
the company is doing a good business in this line,
and now has brought out a record cabinet for retail dealers, this device also being manufactured
locally.
The cabinet really is a double affair, being di-
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Quick Response to Appeal For a Talking Machine
For Coast Guard Crew
It certainly pays to advertise in this day and
age as the members of the United*States Coast
Guard, Station 177, Manteo, N. C, testify. In the
last issue of The World was the story of the appeal
made by the coast guardsmen for a talking machine to cheer them in their lonely tasks and many
people at once took it upon themselves to supply
these men with a machine. Through the efforts
of Mrs. Pride Jones, chairman of the North Carolina Commission, Hall of States, 27 West Twentyfifth street, New York, and her daughter a Vietrola was obtained and sent at once to the members of the coast guard station who are profoundly
grateful for the gift.
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Here is the most practical and the
device ever introduced to Pathe Dealers.

simplest

It is designed for playing the beautiful PATHE
records on Talking Machines and phonographs
that now play lateral cut records only.
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The Hustylus instantly
Universal Tone-arm.

Order Direct From
Your Pathe Dealer

HERBERT

Can

reported as satisfactory
dealers, especially retail
and department stores,
window displays of ma-

Knickerbocker advertising representative, who
spoke forcefully on the subject of advertising.
At the close o.f the recital all adjourned to the
Hotel Theresa where luncheon was served.

RECITAL

The fourth monthly record recital held at the
Knickerbocker Talking Machine Co.'s concert hall
in New York on Friday, October 31st, drew a large
number of metropolitan Victor dealers. The recital began at 9:45 A. M., and the full list of December Victor record releases were played. During the course of the recital a number of popular
song artists appeared in person, and sang some of
the songs that will be released on Victor records
in December. Among the songs featured were
"Jerry." "I Love You Just The Same, Sweet Adeline," "Granny," "Tell Me," "Just a Smile
and a Kiss," "Pretty Little Rainbow" and many
others.
Abram Davega, vice-president of the company,
gave a short talk regarding the pushing of merchandise available, the proper method of ordering,
and also the advantage of pushing Red Seal records in preference to those with the black label.
Mr. Davega then introduced Mr. Weingarten, the

PAT NTS.

BIG

Business conditions are
by practically all retail
paign.
furniture establishments
most of which are making
chines and records.

Monthly Recital at the Knickerbocker Co.'s Concert Hall Attracts Large Audience

PATHE

Co.

established a retail salesroom in the National City
Bank Building at 156 Monroe Ave., N. W., showing the Lauzon phonograph, which plays all records, also the Emerson records, pianos, player
pianos and Q R S rolls. The retail establishment
is in charge of George M. Cook and H. W. Knobloch.
Chaffee Bros., retail furniture dealers, have gone
into the phonograph game, and are handling the
Steinburn machine, selling on the partial payment
plan. Business is reported as very good, the firm
having carried on an extensive advertising cam-

MARKET

vided into the middle so as to give two sets of
shelves to contain records. At the side of each
shelf is a place for a number, so that it is easy
for a dealer to find the record wanted. These
cabinets are being placed on the market for retail
record dealers. The company also has established
demonstrating booths in its quarters, and reports
business in both machines and records as excellent.
Retail Warerooms for the Lauzon
A newcomer in local retail circles is the Michigan Phonograph Co., which really is the phonograph division of the Lauzon Furniture Co., of
this city. The Michigan Phono Co., which has been
handling the wholesale sales end for some time,
will continue in that work, but in addition has
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77ie Finest Reproducing Phonograph in the World
The world's greatest artists, singers
and musicians are at their best when
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a Steger

[EE 605

Phonograph. It plays all disc records
correctly, with no change of parts.
Steger Phonographs are sold at universal
prices. The Steger Phonograph factories
make every part of the Steger Phonograph
complete— and are in a position to ship all
styles in the various woods immediately.
PHONOGRAPH
PIANO

DIVISION

STEGER
& SONS
MANUFACTURING
COMPANY
Distributors

EMERSON RECORD SALES CO., INC.
6 W. 48th St., New York, N. Y .
IVER JOHNSON SPORTING GOODS CO.
155 Washington St.,
Boston, Mass.

MODEL
604
SI75

4

SMITH & NIXON COMPANY
306 W. Walnut St.
Louisville, Ky.
STEGER & SONS
Steger Bldg., 867 Broad St., Newark, N. J.
COLORADO BEDDING CO.
Pueblo, Colo.
HALL MUSIC COMPANY
246 Pine St.
Abilene, Texas
JONES BROS. COMPANY
317 Main St.
Jacksonville, Fla.
WARFIELD PRATT HOWELL CO.
Des Moines, Iowa
MODEL
602
$125

STEGER & SONS PIANO MFG. CO.
Steger Building, Chicago, III.

MODEL
601
$100

60s

mm

S39Q

MODEL
600
S80

49
THE

November .15, 1919

Featuring
Talking

the

POINTS

VS. ENVIRONMENT

When you have something to sell, which has
cost you money and for which you must, more or
less, create a demand, you have a problem in front
of you which comprises more than one element of
complexity. When the thing you have to sell is
one of many similar things of the same kind, depending for its success upon the sort of sellingarguments which you can put in its favor, your
problem is highly complex.
Now the art of selling goods at a profit, as it
seems to me, may be divided into two parts; one
being referable to the great staples of life and
the other to its luxuries. When we try to sell a
staple or necessary, we depend only upon the
simple facts of the case. Sugar, for instance, is
known to everybody. Granulated, powdered or
brown are household words and their qualities are
fixed. They cost so much a pound and that is all
there is to it. But a talking machine, an automobile or a piano, is something entirely different.
No matter how much one may desire to possess
such an article, its possible purchase is approached
with feelings in which reason has only a subordinate
part to play. By far the greater part of the complex is pure emotion. The remarkable analysis
published in the Talking Machine World last
month shows in the clearest manner that in the
cases of both men and women the most potent
argument of salesmen is on tone-quality. Now, by
the very nature of the case, judgment of tonequality is necessarily a purely personal matter.
Consequently, one enters here upon a highly debatable field. The salesman must use a line of
argument based upon these personal factors. And
it is here that the great and much disputed question of ''talking-points'' comes in.
"Standards of Criticism"
As I remarked above, judgment of tone-quality
is not a matter of exact measurement. There are
scarcely any standards of critical survey. The
musician can say that, in such and such terms,
this is or is not a specimen of good tone-quality.
The critic can. or it is .supposed that he can, distinguish between the work of the two or more

MACHINE

Musical

Machine

[Note: — This is the 32d of a series of articles on
the general subject of the musical possibilities of
the talking machine. The aim of the series is to
develop these possibilities from all angles, thus
opening up fields for sales expansion oftentimes
neglected wholly or in part. — Editor.]
TALKING
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singers, or players, so as to render a more or less
accurate judgment as to their relative excellence.
But the purchaser of a talking machine has a far
harder task to perform, without being, in the vast
majority of cases, gifted with any special talents
therefor. It is far. harder to judge the talking
machine reproductions than the direct sounds of
voice, violin or band. So when the salesman has
to sell his machine on the basis of tone-quality,
it is plain that he must pursue one of two courses.
Either he must complicate the issue by introducing extraneous consideration, or he must find ways
to develop and refine the conditions under which
the demonstration is made.
The Extraneous Consideration
The first of these alternatives involves, of course,
the consideration of talking points. I am aware
that this is a delicate question. The talking machine market shows many machines built upon
special acoustic and mechanical principles by men
who have studied the problems of reproduction
and amplification. The extraordinary variety of
design, and of the claims made accordingly, shows
both that the field of operations is wide and that
the amount of exact knowledge is small. Therefore, it is clear that the judgment exercised by
the purchaser must be exercised upon a very limited foundation and as between differences relatively small. The natural temptation on the part
of the salesman is to stress the external consideration of the features which are alleged to make
his talking machine distinctively excellent; and
thus to try to sell the machine on the basis of
descriptions of technical facts, trusting that these
will enable the hearer to detect the improvements
they are supposed to effect.
Technical Talk
Now the experience of piano sellers and automobile sellers is that, in general, technical features
do not clinch sales. Even in a field of operation
relatively well understood, such as the automobile,
technical features are far less important, save in
the catalog, than the general reputation of the
maker. In the player-piano field, again, technical
points are of relatively small importance compared
with the consideration of reputation. In the talking machine field, it should seem, the very difficulty and delicacy of the problem of tonal judgment compels the assertion that no description of
technical features, or judgments based on them
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alone, can be relied on to convey a message of
distinct superiority.
That talking points have their uses is of course
not being denied. It is not the acoustic or musical
value of them which we arc discussing, but their
effect on their prospect. In a word, it is their
sales-value at the time of sale-making which is
now under consideration. Let this be remembered
in considering the arguments set forth here. I am
trying to say, as clearly as possible, "have as
many and as perfect acoustic improvements, refinements and features on your machine as you
can have; but don't imagine that any description
of these alone will sell your machines. Your prospects don't linow enough about the matter in the
first place, and in the second place the conditions
in which they must attempt to frame judgments
are highly unfavorable. Therefore, don 't frame
your sales-talk on the verbal descriptions of talkEnvironment
'
'
alone.
Buting points
there is yet another side to the question.
The essential beauty of talking machine selling
lies in the provision or methods whereby the prospect can be enabled to frame judgments which will
be satisfactory to him. Now the one best method
for helping the prospect lies in the provision of a
suitable medium. It is not the question of forcing
the prospect to believe in the special set of acoustic or musical judgments which appeal to the seller.
The latter 's opinion may be better than the prospect 's. But that is not the point. The point is
that we want to satisfy the prospect; and to do
this we must enable him to satisfy himself. "He
must
himself.
We sell
come
back, ' ' then, to the environment. To
my mind, half and more than half the secret of a
successful selling of talking machines lies in the
provision of suitable hearing media. This means
the provision of suitable booths for demonstration, booths of the right size, with the right sort
of sound reflecting construction, with the right
sort of hangings and decorations; in short, with
every feature adapted to promoting a reproduction, soft, clear and soothing. The prospect does
not usually want to hear noise and fury in the
talking machine. Women are the great buyers,
after all, and their desires are on the whole gentle
and charming. The secret of selling talking machines is far more in the direction of environment
than in that of technology.
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Midwinter Meeting and Banquet to Be an Event —
Starr Co. Open Another Store — New Building
for Dreher — Furniture Houses Take on Talkers
Wurlitzer's Hallowe'en Display — Other News

Cleveland, O., November 7.— The announcement
of District Manager E. E. Taylor, of the StanPiano Co., that his firm had opened a general store
in this city under the management of George E.
Miller, came as a surprise to the trade. The new
store at 1229 Prospect avenue, directly across
a narrow alley -way from the Starr's Huron road
musical instrument store, was opened October 26,
and large display advertisements in the local
daily newspapers featured the new departure.
The firm will adhere in this department to its
one-price rule in the sale of pianos, player pianos
and talking machines. The Starr Piano Co. now
operates four musical instrument retail stores in
Cleveland and has a chain of thirty-two stores
and agencies in northern Ohio, Western Pennsylvania and a section of West Virginia. The firm
took over the Wamelink piano concern several
months ago, and reports a big expansion of business since the Richmond, Ind., factory ceased making war material for the government.
The biggest musical instrument house deal of
recent weeks was the announcement by Henry
Dreher, head of the B. Dreher 's Sons Co., that
the firm had bought the building and unexpired
leasehold occupied by the Winton Motor Carriage
Co., 1228 Winton road. The building is a six-story
structure and the ground floor front will be remodeled. It is built of steel and concrete and is
fire proof. The price paid for the building and
leasehold was about $250,000. The Dreher concern proposes to install a department for the
general repair and rebuilding of musical instruments,
including pianos, player pianos and talking machines, in the building bought, but will not be able
to get possession until a year from about January 1,
1920.

Ward's

Khaki

"A

Million

Year"

GMS

A

PHR

TY
BEAU
*
hically peaking
— They Talks for Themtelve —
S
— Phonograp
d
e
r
u
t
r
c
e
a
m
by the
for over ten years for the larger consu
Manuf
F
O
E
R
A
H
S
URCOMPANY
O
Y
INTERNATIONAL
MICA
S
'
T
WHA
Factory and ( 37th & Brandywine St*.
Mines,
Executive ( 1228 Filbert St.,
Sales Dept. (
W. Philadelphia, Pa.
Amelia Co., Va.
Dept.
{ Philadelphia, Pa.
m
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Huron road already has the Starr Piano Co.,
the Edison Phonograph Co., the Goodman Piano
Co., the Brunswick-Balke-Collender Co., and the
Phonograph Co, and was the site of the Wamelink establishment until it was absorbed by the
Starr Piano Co.
Among the furniture emporiums which are featuring talking machines and other musical instruments and accessories is the Akron Furniture Co.,
which announces the organization of ' ' The Mandel Phonograph Club." The campaign started November 1.
The Caldwell Piano Co., braneh of the Eudolph
Wurlitzer Co., featured a Hallowe 'en display of
several makes of Victor talking machines in the
big show windows, at East Ninth and Prospect
streets. Long, dainty ribbons were stretched
from the tops of the machines to the show window floor. A talking machine just outside of the
main entrance, in good weather, furnished band
and other instrumental and solo music for the
enjoyment of large crowds of people. As a crowd
attraction the outside musical performance of the
Victrola proved a big hit.
Frank Wilson, representing a St Louis talking
machine firm, was a Cleveland caller last week.
While plans have not been announced by President Herman Wolfe, of the Talking Machine
Dealers' Association of Northern Ohio, for the
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annual mid-winter meeting and banquet, it has
been stated that the affair will be the biggest
ever given by the organization. Mr. Wolfe accepted the presidency last winter with the determination to increase the membership and efficiency of the organization and launched a movement for a state-wide association of dealers and
distributors of phonographs. A spicy program
and some big speakers will be featured during
the annual banquet.
"Business with the Victor is booming so far
as sales are concerned," said Charles K. Bennett,
general manager of the Eclipse Musical Co., Victor
distributors. ' ' We can sell Victors as fast as
the factory sends them to us and retailers report
an ever increasing demand for machines and
The Collister & Sayle Co., dealers in Victor
machines, featured an interesting window display
records."
during Hallowe 'en. Victor dogs were arranged
window.
in
a unique way in the firm's Superior street show
The Fischer Co., Pathe jobbers, report an increased business during October with big bookings of machines for holiday season. Conditions
were never better.
The talking machine section of the May Co. is
selling more instruments than ever, the calls for
them and player pianos being beyond the demand.
The Brunswick-Balke-Collender Co. 's Huron
road branch is doing a bigger business than ever
in Brunswicks, the demand of retailers ever being
on the jump. Furniture concerns, like the Barstow-Vineent Co., being among the dealers in
Brunswick machines.
The steel strike affected retail sales of talking
machines to some extent, as more than 20,000
wage earners in Cleveland have been idle for
several weeks. These workers are good patrons
of musical instrument stores and many of the
workers paid top prices for instruments. This
falling off in patronages has not been felt so
keenly in Akron, O., 30 miles from Cleveland,
where more than 55,000 good wage earners in rubber making concerns have continued their work
as usual. Akron has thus fared better than most
other northern Ohio manufacturing cities, like Toledo, Canton, Massillon, Toungstown, Cleveland,
Elyria, and elsewhere. Elyria is the home of the
Garford factory which turns out talking machines.
As yet no arrangements have been made for
a talking machine display during the annual Cleveland Automobile Show, iu January.
The Oster Bros. Furniture Co., Terre Haute, Ind.,
has rearranged their talking machine department,
making it the most attractive department in Terre
Haute.
Don't get left without stock — it will pay you
to read our advertisement — see
Directory, last page
STODART PHONOGRAPH CO. Inc.
119 West 42d St.
New York City
Send for Our Wholesale
HOLIDAY BARGAIN BULLETIN
Replete with money-making opportunities.
Something new in the trade — that will augment your Holiday business.
COLE & DUNAS MUSIC CO.,
54 W. lake St.
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PITTSBURGH

PATHE

DEALERS

service department, also spoke on pertinent subjects. Lewis James and Charles Hart, Pathe
record artists, famous for their excellent, renditions of the most pleasing songs of the day, demonstrated the quality of voices necessary to Pathe
recording.

MEET

First Annual Convention of Pathe Dealers Held
at Fort Pitt Hotel — Dealers Piesent From
Ohio, West Virginia and Pennsylvania.

During the evening E. Setzler, Joseph Morris
and Leonard Eisenbeis, of Leo Feist, Inc., music
publishers, entertained the guests with some of
the popular Feist hits. A Knabe piano was used.
Carl Bernthaler, the well-known Pittsburgh accompanist, assisted Messrs. James and Hart in
their songs. Another feature was the rendering
of the Pathe selections on a Pathe art model. It is
planned to hold another meeting of the Pathe
dealers in 1920.

Pittsburgh, Pa., November 8. — The first annual
convention of Pathe dealers, which was composed
of some sixty men from all sections of Western
Pennsylvania, Ohio and West Virginia, was held
at the Pittsburgh Talking Machine Co.'s office
last Wednesday. Among the officials of the Pathe
Freres Co. of Brooklyn, N. Y., present were Eugene A. Widmann, president, and J. I. Bernat, of
the Pathe service department. As a result of the
gathering an organization was formed and V. B.
Snyder of Latrobe, Pa., was elected secretary.
The greater part of the day was spent in the company's distributing offices, where a number of
Pathe machines were used in playing the latest
Pathe records. Many of the dealers were pleased
with the demonstrations of the Actuelle. H. J.
Brennan, general manager; Albert Frank, L. S.
Stewart and the remainder of the local staff were
a reception committee who entertained the
visitors. In the evening a banquet was held at
the Fort Pitt Hotel. The table was elaborately
decorated and in the center was the famed Pathe
red rooster. Mr. Bernat acted as toastmaster.
The principal address was made by Mr. Widmann,
who spoke entertainingly and instructively of the
remarkable success and splendid future of the
Pathe phonograph and Pathe records. From a
baby concern in swaddling clothes four years ago
to one of the giants of the talking machine business today, was the theme of Mr. Widmann 's address. The reasons for this unprecedented success, one of the greatest achieved in the phonograph business, and the reasons why Pathe is preparing for a 300 per cent, increase during the coming year, were forcefully expressed by him in the
course of his talk.
Alexander P. Moore, editor and publisher of the
Pittsburgh Leader; Charles Yost, of the GazetteTimes, and Mr. Bernat, of the Pathe dealers'
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IT PAYS TO BRIGHTEN

THE

STORE

A Little Touch of Fresh Paint Will Serve to
Attract Most Desirable Attention From Customers— A Case in Point Worth Noting.
There has been much said and written about
making talking machine stores attractive and
keeping them that way, for the purpose of impressing customers and making them feel as
though they should come again to the store.
What a little paint, properly applied, will do to
enhance the appearance of a store, is convincingly
set forth in a recent bulletin sent to its dealers by
the Buffalo Talking Machine Co., Victor wholesalers. The bulletin says:
' ' Today one of our salesmen — an out-of-town
man — came to us and said "Gee, have you noticed
what Blank Co. is doing?" We asked just what
enterprise it was that caused this outburst of enthusiasm, and were informed that the Blank Co.
was putting in a whole battery of booths — eight
or ten of them. We asked what part of the store
these new booths were being erected in, and were
informed that it was on the side of the building
' this way. '
' ' Now the truth of the matter was, as we informed our salesman, this installation of booths

Brooks

is justly

Automatic

termed

Instrument

The

Wonder

It has all the good

Dealers
There are some communities where the
Brooks is not represented effectively as
yet. Perhaps yours is
one of these. There is
as much profit and
satisfaction in selling
the Brooks as there is
in owning it.

was not new at all. The booths had been in 51
the
store for the past five years, but just had been
given a coat of light ivory enamel — and could now
be seen.
"We criticised our salesman for being so unobserving, for it is his duty to carefully size up
each store he goes into, and he had actually been
in this one twice before — though it was not in his
territory. But following up our criticism we were
generous enough to say that the reason why he
had never noticed these booths before was because
of the dead appearance of the store. It was positively morgue-like — not a bit of color anywhere —
and done in the fartherest-north 'arctic-green'
that you ever saw in your life. It had been so
dark that you could not see ten feet into it from
the street. It had been done over in light colors,
and, Oh! What a difference!
"If your store is not done in good, bright, clean,
colors with an abundance of light, day and night,
the store is hot as good as it might be, and not
nearly as productive of profits as you would like
to see it. Stick to bright colors and cheerfulness.
"We have no idea of trying to write you a letter that is any more interesting than the truth,
or trying to tell you where your store needs improvement* but the facts are just as we have
related them to you. If they interest you, alright
— if they do not; alright again.
' ' We are sure that the man who owns the
gloomy old store that we have written you about
won't mind a bit, because we have already told
him the story before writing it to you, and he
states that he fully realizes now what a tremendous handicap he has been working under for the
past eight or ten years. Don't forget — bright
colors, bright prospects. Dull color — dull prospect.
Take your choice; it's your store and your profits
— not ours. ' '
Dover & Halverson, Quincy street, Hancock,
Mich., have announced that they are planning to
take over the building next to them and will use
it for their Victor department.
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is sold under

the following

GUARANTEE

"ALL FULTON products are made by expert workmen in a shop properly equipped. All material is purchased with full knowledge of the requirement of each part. Therefore, the Pulton Bros. Mfg. Co. unhesitatingly guarantee all their products against any defect in material and workmanship and will replace any
part returned to the factory and found by them to b3 defective.
This guaranty does not cover the wear from long use, accident or abuse which will result inevitably in any
mechanism. This guaranty does not cover spring breakage, although the use of our winding device, if undisturbed, will prevent the breakage of springs unless the material is defective. Therefore, it is our policy
to be much more liberal in the matter of spring replacement than any other manufacturer can afford to be.
Owing to our standard of excellence in equipment, material and personnel and our established superiority in
design it is on? intention that this guaranty shall cover everything that is implied in our claim as follows:
THE FULTON MOTOR IS THE BEST PHONOGRAPH MOTOR MADE."
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FOR HOME

Australian Sonora Representative Starts on Long
Return Journey — Has Been Here Nine Months
Studying American Business Methods
George C. Allen, of Allen & Co., Sonora dealers,
Sydney, Australia, started on his return journey
on October 31. Mr. Allen has been in this country
for the past nine months studying' American methods
in talking machine manufacture and d'stiibution.
In a chat with The World on the eve of his departure
for San Francisco Mr. Allen said that the talkingmachine industry in Australia has teen goingthrough the same processes of evolution as in the
United States, and the demand for the Sonora, for
which his house is the sole agent, is growing steadily.
Prejudices against the talking machine, like the
prejudices found in this country not so many years
ago, are dying out with the better education of the
people along musical lines and he expie:sei the
view that in the near future the Australian market
would be as large, comparatively, as it is here. Mr.
Allen had a hard time getting to the United Slates
last spring, being held up in many places by various
mishaps, and spent nearly two months on the journey
across the Pacific from Sydney.
REAL

AFRICAN

JAZZ ONE-STEP

The "B-Hap-e-One-Step" as played by the Louisiana Five for the Edison records has been cited
as an example of real jazz, the kind which had its
origin in the wierd, blending harmonies of the
West African Coast. In this type of music the
various instruments used in jazz music each have
a particular part to play and the ensemble is what
we know today as jazz, but is in reality not very
different from the primitive music of the West
Africans.
ST. LOUIS FIRM

BUYS

BUILDING

The American Fixture & Showcase Mfg. Co., St.
Louis, Mo., has purchased the building at the corner of Tenth street and Franklin avenire and is
making improvements on this property. This plant
will be used largely in the manufacture of talking
machines of which more news anon.
INCORPORATED
The Plymouth Phono-Parts Co., Madison, Wis.,
has been incorporated with a capital of $50,000 by
George C. Trotter, H. W. Bolens and W. H. Thom-
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Des Moines Jobber Has Scheme to Popularize
Name of Vitanola and Link the Dealer With the
Product — Cards Dropped From Plane Help Plan
Des Moines, Ia., November 1. — An advertising
campaign for popularizing the name of a talking
machine was recently begun by E. H. Jones Piano
Co., 408 Shops Building, this city, which has made
several deliveries of Vitanola machines by airplane. DeWitt Jones outlines the plan as follows:
1 ' In every town where this airplane stunt is to
be pulled off the dealer works in conjunction with
it by having a little advertising and a special
sales conference. He begins by advertising that
he is going to open a club of twenty-five machines.
Twenty-five people come in and purchase a machine. They buy it outright, sign a note ■ for it,
paying ten dollars down and ten dollars a month.
When they have signed up the contract and made
the first payment of ten dollars the dealer presents
them with a card sixty-five inches long by three
inches wide.
*j
' ' For instance, in the ease of Mr. Pickard in
Marshalltown, la., the individual who writes on
one side the words, 'Pickard sells Vitanola phonographs,' the most number of times in the neatest
hand writing gets his Vitanola free with the exception of the ten dollars he paid on it. This is
the first prize. The second prize gets a discount
of $20 on the machine, the third gets a discount of
ten dollars. The judges in this ease were the mayor of the town, the Catholic priest, the superintendent of schools and the Protestant minister.
Tou can readily imagine that this works for great
Vitanola publicity. Everybody who goes into the
contest has to write the word Vitanola and has
to write it in conjunction with the dealer who
sells them. This is good publicity and publicity
which we think is bound eventually to pay."
A phonograph received shows the first advertising stunt of this kind pulled off. The first trip
was made to Indianola, Ia. The next trip of this
kind will be made to Winterset, Ia., following
which there will be others to Rippey, Nevada,
Marshalltown, Hampton, Newton, Chariton and a
number of others in which the E. H. Jones Piano
Co. has dealers located. Besides delivering the
machine by air from the jobber to the dealer, the
aviator while flying over the town in which the instrument is to be delivered drops from 15,000 to
20,000 cards advertising the Vitanola upon the
town and surrounding country.
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?

25 to 40 per cent, of your

customers are prospects for Record
(cabinets. They can be turned
into Cabinet Buyers
if you

without fail

can offer them
UDELL

CABINETS
instead of " just cabinets.
And

the ultimate profit and satisfaction are positive.

One

of our popular styles :

together

And talk over the Veeco motor proposition. The possibilities of this efficient
drive for talking machines are most attractive. A large majority of homes today are equipped for electricity, and the owner of a phonograph in such a home
is an excellent prospect for the dealer. Think of the thousands of owners who
would be interested in having their machines electrically equipped at a small cost
and.in a few moments' time. Any dealer has dozens of prospects on his lists, and
these prospects mean an increase in his bank account.
The Veeco motor is a large asset to the manufacturer as well, being particularly effective in the period models. For both manufacturer and dealer the
■ Veeco motor is a money-making proposition. The motor runs on any 100-125-volt
current. Special motors for other voltages. Furnished mounted on 12 or \2y2inch mahogany board, or unmounted without board. Let us hear from, you.
Write us now, to-day.
&• i
•
"...
n :v
248 Boylstora St.
THE
VEECO
COMPANY
BOSTON, MASS.
THE ORIGINAL PRODUCERS OF A COMPLETE ELECTRIC DRIVE
FOR TALKING MACHINE MANUFACTURERS' USE

(Horizontal Shelves)
Tor New Victrola IX-A
Height. 36% in. Width. 10 in. Depth, 22V4
in. Holds 10 Victor albums. Mahogany Front
or Quartered Oak Front. Average weight,
crated, 00 .pounds.
40:..l
[If vertical interior is desired, order No.
405F.1
[If felt interior is wanted, ask for No..
Catalog on Request
THE

UDELL

1205 West

WORKS
28th Street

INDIANAPOLIS,

IND.
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The General News Columns of The Daily Papers Contain Many Items Which Will Serve to Furnish
the Live Talking Machine Salesman With Leads For Future Customers
Talking machine dealers and salesmen are ever
on the watch for new ideas which may be used
as sales arguments to induce prospective buyers
to become owners of talking machines. They are
constantly searching for new prospects, scanning
the marriage and obituary notices in the daily
papers, working on the theory that a newly married couple will want an instrument when they
come to furnish their home. In looking over the
death notices to see if money has been left they
think that the widow will want a good investment
in her home to help lessen the cares and sorrows
of life after the loss of her husband. To be sure
this practice may be justified and sometimes produces results, but it is too limited in its scope.
Better arguments are needed.
The daily papers in their news columns have
many points of interest which salesmen can turn
into good sales arguments. The lives of prominent
men of wealth and social position almost invariably offer excellent examples of the place of music
in the daily life of every individual. Andrew
Carnegie has given millions to the cause of music,
he has founded schools and fostered innumerable
organizations all directed to the same end, that
of advancing the cause of music throughout the
country. Upon the death of Frank Woolworth it
was found that he was devoted to the use of the
great organ he had installed in his home. Almost
his sole recreation from the strain of business was
in music. Otto H. Kahn is not only the moving
spirit in the grand opera of this country, but he
is an accomplished player of several instruments
himself. A. D. Juilliard, the great textile commission merchant, left a bequest of $5,000,000 for the
teaching of music. Eastman made provision for
the founding of a music school. In all these gifts
brought to light by the wills of various men there
is food for thought for the music salesman.
But gifts by living men have more effect on the
public than posthumous bequests, for the donors
are continually in the public eye. When such
donations occur salesmen have a splendid opportunity to use effective publicity on their prospects.
To show that the most successful men and women
in this country are interested in music and have
music rooms and instruments of the finest quality
in their homes makes an impression on the average

What

More

citizen. Salesmen can develop many arguments,
using as their basis the facts which can be obtained from the daily papers.
By watching the news as it comes and intelligently analyzing it the salesman can change and
improve his ideas constantly. He can get away
from the old stock arguments which have been
used so long that they have become bywords
known to every layman. With the rapid growth
of the talking machine industry and the general
educational campaigns carried on by manufacturers and other organizations new ideas are needed.
Intelligent arguments must be used to convince
the public, for the public is becoming better informed on all matters relating to talking machines,
both technically and artistically. New ideas and
new arguments which are up to date and in conformity with the developments are necessary.
More and more music news is getting into the
daily newspapers. Special music pages are
spreading the facts of the music industry broadcast. The growth of the industry in the commercial world makes its news important and the
business pages of the papers publish talking machine news as never before. Everyone is becoming
better acquainted with such matters and with this
better information comes a demand for facts.
These facts must be furnished by the salesman
or dealer, and it is to him that the buyer comes
when looking for facts concerning this machine
or that.
Realizing this, the live salesman should form
the habit of looking over the daily papers not
only for the general news, but its application to
his particular industry. Examples of fine music
studios or rooms in some of the best-known homes
in the country should be brought to the attention
of his customers. By so doing he will arouse in
them the desire to have in their own homes musical instruments in keeping with their means and
positions. As his customers increase in prosperity
he should see to it that they have impressed upon
them their own need for better musical facilities.
By citing examples where this has already been
done he can add weight to his arguments. In
order to have these examples the salesman must
be abreast of the times in regard to what is being
done in musical circles. This can only be done
by keeping up with the news through the medium
of the daily papers and the magazines of the
country.

Can You Ask

All the features that go to make a talking
machine Profitably Salable you will find as
regular equipment of Magnola: "Built by
Tone Specialists."

NEW

STORE

FOR

SOUTHERN

DEALER

The Cavdioto Piano Co., Lexington, Ky., Columbia, Starr and Hiawatha dealers in that city, will
move into a new location on or about November
15. The business of selling talking machines and
records has grown with the expansion of the town
and two new motor trucks have been added to the
store equipment. The new store will be located at
120 South Limestone street.
Among the many beautiful gifts to be received
by Miss Virginia Hylan, daughter of Mayor Hylan,
of New York, on the occasion of her marriage a
couple of weeks ago, was a handsome Adam Period
Grafonola, the gift of her uncle.

W&tcKii>J tKe Music Come Out
Complete description of all these
to be found in our handsome
catalog, which we should like to
May we? Ask us to tell you
for your benefit!

features is
illustrated
send you.
our plans

MAGNOLA TALKING MACHINE COMPANY
OTTO SCHUL2. President
General Offices Southern Wholesale Branch
711 MILWAUKEE AVENUE 1530 CANDLER BLDG.
CHICAGO
ATLANTA. GA.

New Automatic
Cover Sup port
Practical — Inexpensive
Fool Proof
Made in two different styles
No. 1 Fit Cover at any angle
No. 2 Hinge Plate bent to
Fit Cover
Samples on Request
Quantity Discount
AUTOMATIC COVER SUPPORT MFG. CO.
54 JONES STREET
NEWARK. N. J.

Announcing
»ew 1910 ,/%<;/>the

MANUFACTURED BY
Pi AYERPHONE TALKING MACHINE CO.
O.W.MeKEMZ1E. CHICAGO. W.D.CALDWEIL.
PRESIDENT TT T
TREASURER
Hilt*

J/Te
GREATEST PHONOGRAPH IN AMERICA FOR,
TONE.QUALITYWBEAWY.ELEVEN
ENT MEDIUM SIZED MODELS. DIFFERPLAYS ALL MAKES OF RECORDS PERFECTLY
Dealers desiring to handle a high
grade phonograph for the big fall
and holiday trade should communicate with us direct or with any
of our jobbers listed below:
Berry, Demoville ti Co.,
Nashville, Tenn.
John B. Bond, Little Rock, Ark.
Chapman Drug Co.,
Knoxville, Tenn.
Clawson 8 Wilson, Buffalo, N. Y.
Day Moines
Drug Co.,
Des
DrugAkron,
Co., Ohio
Des Moines, Iowa
L. Paducah,
S. DuBoisKy.Drug Co.,
Hornick, More 8 Porterfield,
Sioux City, Iowa
Reid Lawson, Inc.,
Birmingham, Ala.
Chas. Leich 8 Co., Evansville, Ind.
A. C. McClurg 8 Co.,
352 E. Ohio St., Chicago, 111.
Oklahoma Book Co.,
Oklahoma City, Okla.
Orchard S Wilhelm Co.,
Omaha, Nebr.
Twin City Talking Machine Co.,
Uhrichsville, Ohio
Van Vleet-Mansfield Drug Co..
Memphis, Tenn.
Waco Drug Co.. Waco, Texas
H. W. Williams 8 Co.,
Fort Worth, Texas
Some Desirable Jobbing
Territory Still Open
Manufactured by
PLAYERPHONE TALKING
COMPANY,

MACHINE

338-352
N. Kedzie
Chicago,
111. Ave.,
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Christmas Rush Expected to Be Bigger than Ever —Denton, Cottier & Daniels Celebrate First Anni- Other News
versary of Vocalion Agency — Tra ie Shows Activity Buffalo, N. Y., November 8. — Despite strikes and
other industrial unrest in Buffalo the talking machine
trade during the coming holidays promises to be a
record-breaker. Thousands of citizens, who last
Christmas put off the purchase of talking mac-hires,
are pretty sure to buy these YuletiJe gifts th s year.

constantly advancing costs of labor and supplies,
was only a scare, so that the manufacturers could
sell more goods, are now mentally perturbed. They

Even with a number of persons he:e — princ.'p_l"y
steel workers — unemployed, there remains a great
army of men and women who aie still earning good
money. The erase for spending almost their last dollar has seized Buffalonians, the same as residents of
every other city or hamlet in the United States. If
their great amount of cash has to be extended, why
not use it to worth-while advantage? The logical merchandise to buy — something that will bring
lasting joy and satisfaction in the home and knit together its members — is talking machines, sd argue
local dealers. This appeal seldom goes wide of the
mark, if present heavy sales are any criterion. Early
orders for holiday goods were placed by most of the
live talking machine dealers in this city. It is expected that when the Christmas rush is in full saing
they will not have a sufficient supply to fill the
demand, but nearly all will likely have a fair amount
of goods to make a profitable showing at the end of
the year. The short-sighted ones who erroneously
figured that the authentic information given out in
advance as to the shortage of materials and the

"Good talking machines are an economy" and
"Service and satisfaction" are slogans being played
up by most of the talking machine stores in this
city. These poLts are emphas led: that just now
cheap machines mean inferior materials and inefficient labor; that the purpose of superior machines
is "not to catch the eye with a low price tag" and
that the talking machine standards of firms eairying
on these quality campaigns are not being lowered by
the increased cost of everything that goes into this
merchandise.
Denton, Cottier & Daniels recently celebrated the
first anniversary of their representation of the
Aeolian-Vcealion in Buffalo. In honor of the great
popularity of this line in this territory the Aeolian
Co. has just reprinted in this city's newspapers a
page ad. which appeared here a year ago. The advertisement inquestion announced that Denton, Cottier & Daniels had then taken over the agency of the
Aeolian-Vocal ion and the new Vocalion record. One
feature of this fine publicity was drawings, showing
Aeolian Hall, New York, and Denton, Cottier & Dan-

are spending real money on te'egrams and rail oad
fares in their efforts to scour the markets for sufficient goods.
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FOR VICTOR
PRICE 35c
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Every Dealer Should Carry Them
Circular and Price List Mailed on Request
Manufactured by

8 1 Reade Street

Talking Mach ine Co.
Near Church St. New York

Victor Distributors
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Specialized Manufacturing Production for
the Phonograph Trade

"They buy at a place where prices compete, where Quality must always
Only one o! the reasons our business is growing, "We serve all our
customers weLL"
NEEDLE CUPS, BRAKES, COVER
SUPPORTS, REGULATOR DIALS, etc.
excel." Need ?
What Is Your
Correspondence invited —
Orders promptly attended to
60 Grand

Street

New

York City

iels ' palatial store. A glowing tribute was then paid
to the last-named concern.
Manager Scott, of the William Hengerer Co.'s
Victrola department, reports that four new booths
have been added to that section of the store. The
department occupies a delightful place on the eighth
floor, overlooking a part of Lake Erie.
The Utley Piano Co., Inc., Edison and Brunswick
dealers, is already reaching out for holiday trade in
talking machines.
The Teck theatre building, in which the Winegar
Piano Corp. is located, has been sold to Jacob J.
Schubert. It is said that the change in ownership
will not affect the piano firm "s lease.
The Buffalo Orpheus, a Leal singing and social
organization, recently celebrated its fiftieth anniversary. George H. Moessinger, of C. Kuitzmann
& Co., is treasurer of the Orpheus, and Char'es F.
Bricka, of Brieka & Enos, New Edison dealers, is
vice-president.
Frieda Hempel, New Edison artist, recently sang
at Elmwood Music hall. In connection with her appearance the following firms advertised ' ' that they
would be glad to re-create her voice by means cf the
New Edison," Bricka & Enos, Frank Ehieufried.
Charles J. Hereth, Utley Piano Co., Inc., and ZittelKreinheder Co.
The Buffalo Wholesale Hardware Co. is advei rising the Pathe phonograph extensively in the local
newspapers. The concern is w-holesale distributor
for the Pathe-Freres Phonograph Co. in New York
State and Northern Pennsylvania.
The Rudolph Wurlitser Co. is holding a successful
removal sale prior to going into its palatial new
home in Main street, near Tupper.
Maj. Hal H. Noyes, who formerly traveled for
W. D. & C. N. Andrews, recently related some of his
interesting experiences in the Motorcycle Corps in
Europe before the Masonic Club at Auburn, N. Y.
What specially pleased the large body of men present was a description of his activities in Italy, of
which few Auburn men knew by direct experience.
E. M. Statler, president of the Hotel Statler Co.,
which has hotels in many of the big cities of the
United States, is planning to erect a large hostelry
on Niagara Square. Expensive talking machires,
pipe organs, etc., are seldom omitted in the equipment of the Statler hotels.
Three new entrances to J. N. Adam & Co.'s Victrola department have been built. The department
is being enlarged and various other improvements
are being made. F. E. Russell, manager of this department ,ispreparing for a lively holiday rush.
Albert Schuler. of the Albert Schuler Piano Co.,
is building a new home on his farm at East Concord, N. Y.
King Albert of Belgium and his royal entourage
recently visited the Larkin plant, which handles
ing machines and records. Buffalo 's talking machine stores were appropriately decorated in his
honor.

COTTON
FLOCKS
. . FOR..
Record Manufacturing
THE PECKEAM MFG. CO., [gf^SSS.^S!
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Confession

Significance

to You

and

Me

I am in good standing and popular all over the world.
I am esteemed and
respected by all who really know me. I am looking for work — -more work. I
just love to work long hours — evenings, holidays and Sundays.
I am a good "mixer"
wonderful imitator —
in every language and
strument with the skill
I

in all classes of society and a charming entertainer — a
in very truth, a magician. I sing and speak, like a native,
every dialect under the sun and I play every musical inof a master.
AM

A

MIGHTY

CLEVER

SALESMAN

YOU need me in yiur business and I am ready to go to work — write or wire — I will take the first train and bring all
my Auxiliary Forces with me.
We will co-operate and harmonize with your regular sales force. Our service is
free. We reduce your expense and increase your profit.
WE

will go out into the highways and byways and fetch people into your store for Phonographs
and Records.
Then we will follow them right into their own homes and make them come back for more — again and again —

that's the secret of our success. We are doing it for others — WE CAN DO IT FOR YOU.
By permission I refer to any of the representative progressive business houses listed below.
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And

I Am

Supreme!

I make all
PLAY all Records — any machine. I play 50 Records without a change. I get all the tones but not the scratch.
Records better — make old Records like new.
I come 4 in a package, to retail for 10c and a carton of 100 packages (400 guaranteed Tonofones) sells to the
retail dealer anywhere in the U. S. A. for $6.00 net — sample needles, advertising leaflets and BEAUTIFUL
EASEL-BACK WINDOW POSTER FREE.
-musical critics say
HAVE set a new standard in phonography — the oldest, the biggest and the best people in the trade say soso — everybody says so and what everybody says must be so.
Winter Time is Your Harvest Time!
Come On!
Let's Get Busy!
Not Tomorrow — Today.
Send Your Order to Any Address Below.
ROANOKE CYCLE CO., 103 Campbell Ave., Roanoke, Va.
U. S. TONOFONE DISTRIBUTORS
SOUTHERN FURNITURE CO., 212-214 King St., Charleston, S. C
HAVERTYRUSTIN FURN. CO., Columbia, S. C.
REVISED LIST TO DATE
HAVERTY FURNITURE CO., Savannah,
Ga.
REED PHONOGRAPH CO., Inc., 237 Fifth Ave., Pittsburgh, Pa.
STARR PIANO CO., 15 N. Ocean St., Jacksonville, Fla.
STARR PIANO CO., Richmond, Ind., (and branches).
WORLD PHONOGRAPH CO., 736 .Tilden St., Chicago.
ARROW SUPPLY CO., Cable Building, Chicago.
ARCADIA MUSIC CO., INC., 33 Peachtree Arcade, Atlanta, Ga.
ROE-BROWN COMPANY, 662 South Fourth St., Louisville, Ky.
FOREIGN TONOFONE DISTRIBUTORS
WALTER S. GRAY, 942 Market St., San Francisco, Calif.
M. D. SWISHER, 115 S. Tenth St., Philadelphia, Pa.
revised;list to date
ASSOCIATED
FURNITURE
MANUFACTURERS,
1209 Washington St., St. Louis, Mo.
A. TARTIKOVER, Sydney, Australia (P. O. Box 2318).
A. C. McCLURG & CO., Chicago.
QUEVEDO TRADING
& CABARGA,
Cuba.
HAVANA
ALEXANDER DRUG CO., Oklahoma City, Okla.
CO., 5 19O'Reilly,
Obrapia,Havana,
Havana, Cuba.
E. R. GODFREY & SONS CO., Milwaukee, Wis.
GENEVA
CUTLERY
CO.,
LTD.,
Old
Sergeant's
Inn Chambers, 5
Chancery Lane, London, E. C.
MURMANN PHONOGRAPH CO., 1318 Olive St., St. Louis, Mo.
HERBERT F. SOLLY, LTD., 12 Hatton Garden, London, E. C.
RICHARDS & CONOVER HARDWARE CO., Kansas Citv, Mo., and
Oklahoma City, Okla.
M. I. BENDERSKI, 15 Rue de la Reynie, Paris, France.
GIOVANNI ALBERTINI, 10 Via Carducci, Milan, Italy.
LYRE-OLA MFG. COMPANY, INC., 2108 Olive St., St. Louis, Mo.
WILLIAM JOEL, Apartado 230, Tampico, Mexico.
M. SELLER & CO., 5th and Pine Sts., Portland, Oregon.
ALFREDO KRAUS, Apartado 573, Tampico, Mexico.
HOEFFLER PIANO MFG. CO., 304 W. Water St., Milwaukee, Wis.
NICHOLAS OUDIE, Apartado 2020, Mexico City, Mexico
BALDWIN-MILLER CO., 304 State Life Bldg., Indianapolis Ind.
ARNALDO
ARMSTRONG FURNITURE CO., 59-61 N. Main St., Memphis, Tenn.
Rua Dr. Souza Viterbo, 42-20 Oporto,
Portugal. SALGUEIRO,
KRAFT, BATES & SPENCER, 156 Boylston St.; Boston, Mass.
W. L. WEAVER, Sumpter Bldg., Dallas, Texas.
PEDRO SUNER RAF ART, Alta San Pedro, 59, Barcelona, Spain
SMITH- WOOD WARD PIANO CO., Houston, Texas.
PHILIP
1-2-3 Anglo African Bldgs., JohannesburgSouth GOODMAN,
Africa.
PLAZA MUSIC CO., 18 W. 20th St., New York City.
WADE TALKING MACHINE CO., 18-20 N. Michigan Ave., Chicago
JOSE A. AEDO, Avenida de Mayo 560, Buenos Aires, Argentina
JESSE FRENCH & SONS Piano Co., Montgomery, Ala
JOHN S. de FREITAS & CO., Georgetown, Demerara, British
ANTONIO PUERTO, Bogota, Colombia, S. A. (P. O. Box 331 Guiana
BOND'S
GRAPHOPHONE
)
SHOP,
38
Arcade,
Nashville,
Tenn.
C. C. BAKER, 43 South High St., Columbus, Ohio.
HENRY PETTENCOURT, Rio de Janeiro, Brazil.
THE L. C. PENN CO., Mt. Vernon, Ohio.
ARTHUR K. KEMPTON, 205 Drummond Bldg., Montreal, Canada.
CONNELL
THE KRUSE cinnati,&Ohio. BAHLMANN HARDWARE CO., Pioneer St., CinBROS. COMPANY, Shanghai, Hong Kong, Manila and
Singapore.
THE DAY DRUG CO., 35 South Howard St., Akron, Ohio
COLOMBIA TRADING CO., Barranquilla, Colombia.
COLOMBIA TRADING CO., Cartagena, Colombia.
CONSOLIDATED
ton St., Chicago.TALKING MACHINE CO., 227 West WashingHERMAN
DAREWSKI, LTD., 148 Charing Cross Road, London.
McKINLEY MUSIC CO., 1507 E. 55th St., Chicago.
England.
JAMES I. LYONS, 17 W. Lake St., Chicago.
DESOUCHES, 148 Ave. Malakoff, Paris, France.
GOLDBERG PHONOGRAPH STORE, 167 Gratiot Ave., Detroit Mich
GARISCH & CO., Via Lazzaretto No. 3, Milan, Italy.
THE BRUNSWICK SHOP, 125 E. Kearsley St., Flint, Mich
LOUIS VELAZQUEZ, San Juan, Porto Rico.
MORLEY BROS., Saginaw, Mich.
CASA EFRAIN BAND, Casilla 1344, Santiago, Chile.
LANSING
Mich. PHONOGRAPH CO., 207 S. Washington Ave., Lansing
MICHIGAN PHONOGRAPH CO., 156 Monroe Ave., Grand Rapids
Note. — People everywhere ask — what is the secret that brought
Mich.
Tonofone into such wonderful,
universal popularity in so short a
time? No secret at all Just a persistent campaign of publicity,
RAE & MAXWELL, 711 Jefferson Ave., Toledo, Ohio
J. W. POOL MUSIC CO., Huntington, W. Va.
backed up by absolute sincerity, based on positive merit.

eastern and Export dept.
160 BROADWAY
NEW YORK CITY
U. S. A.
TEL. COPT. 8S86
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C. WADE
CO.
HOME OFFICE and factory
110 SO. WABASH AVENUE, CHICAGO, ILL. , U. S. A.
TEL. RANDOLPH 2045

LONDON OFFICE
12, HATTON GARDEN.
E. C. I.
TELEPHONE
HOLB. 2413
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DEALERS

MEET

IN UTAH

Proudflt Sporting Goods Co. Host to Dealers in Its
Territory — Many Topics Discussed toy Various
Speakers — Edison Officials Present
Ogden, Utah, November 4. — The recent two-day
convention of Edison dealers in the territory
served by the Proudflt Sporting Goods Co., Edison
jobber at Ogden, Utah, probably had the most
unique and picturesque setting of any Edison convention on record. It was held at "The Hermitage," a remarkable hotel with city appointments
that nestles way up in the gorgeous Ogden canyon. The hotel was decorated for this occasion
with a profusion of Utah foliage and flowers. The
opening session started off with a bang, when Bob
Proudflt delivered a speech of welcome in his
characteristic, wholehearted Western manner.
Following Mr. Proudflt 's opening talk, a telegram was read from William Maxwell, vice-president of Thomas A. Edison, Inc., regretting his inability to be present, which was received with expres ions ofregret.
J. J. Callahan, the Edison supervisor, then delivered the ' ' Greetings from the Edison Laboratories. " All through the balance of the program
the open forum, which is always a part of Edison
conventions, in order to give the dealers a chance
to "speak right out in meeting," was an instructive and valuable feature of the convention.
The regular addresses on the program began
with a talk by George N. Scott, of Idaho Falls, on
the subject, "Why I Chose the Edison as a Merchandising Proposition," and Ezra Foss, of Preston, Idaho, gave an interesting discussion on the
topic, ' 1 How I Meet Competition. ' ' This was
followed by a whirlwind talk on "Enthusiasm,"
by Joseph Hanson, of Brigham City, Utah. ' ' Tone
Tests and How I Make Them Pay, ' ' a well handled
subject by R. B. Davis, of Malad, Idaho, concluded
the program for the first day. After a dinner at
' ' The Hermitage, ' ' which was a tremendous success, the dealers attended a theatre party in
Ogden.
The second day 's program was opened with a
message from T. J. Leonard, general sales manager of Thomas A. Edison, Inc. The Question
Box was then opened and many subjects thoroughly discussed.
Elmer F. Madsen, of Manti, and F. E. Drake,
of Filer, Idaho, both gave interesting talks on
"How We Sell the Amberola. " James F. Burton,
Cashier of the First National Bank of Ogden,
gave an optimistic talk on the business outlook,
which was followed by a discussion by George
Glen, of Ogden, Utah, on "Advertising as a Business Getter. ' ' The regular program was concluded
by J. A. Kipp, of Salt Lake City, who explained
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"How I Make My Store a Musical Center." Another banquet and a dance, followed the second
day 's convention. One of the most enjoyable features of the dinner-show was the performance of
Miss Winnie Hutchison, daughter of T. S. Hutchison, traveler for Mr. Proudflt. Miss Hutchison, an
accomplished violinist, played in unison with the
Re-creation of Beethoven 's ' ' Minuet in G. "
The dealers expressed greatest enthusiasm for
the hospitality of Mr. Proudfit and for the efficiency of Lawrence Taylor, secretary of the Proudflt Co., who was the chairman of the convention.
MADE

ADVERTISING

MANAGER

Glenn H. Morris in Charge of Advertising For
Thos. E. Wilson & Co., Chicago

charge from the service. He was at one time manager of the retail store of Wright & Ditson in Chicago and has gained considerable prominence as a
writer on athletics.
EDISON

PRAI5 ES ROOSEVELT

Inventor of the Phonograph Issues an Appeal for
Support of Memorial Fund
The following appeal has been issued by Thomas
A.
Edison for support of the Roosevelt Memorial
Fund:
"Our country has never produced a greater
American than Theodore Roosevelt. In every
phase of life, in all of his utterances and in his
official acts he typified the very spirit of America.
A virile manhood from first to last, eouragious
in his convictions and fearless in action, he stood

Glenn H. Morris, formerly of Los Angeles, Cal.,
has been made advertising manager of Thos. E.
as a sturdy representative of the essence of AmerWilson & Co., makers of the Wilsonian phonograph.
icanism. His memory should and will be perpetChicago, HI. Mr. Morris has been with the Thos.
uated to all time as a shining example to the
E. Wilson retail store in Chicago since his dispeople of the country he loved so well."
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Cheney is not only a beautiful
THE
furniture, but has remark'
quality.
tonal of
able piece
Cheney
Revolutionary acoustic principles developed and perfected in the Cheney
enable it to play all records with a
purity and loveliness of tone that is
altogether unrivalled.
These

new

principles are protected by

basic patents — are duplicated in no
other phonograph.
The

Cheney

thus stands in a class

apart, superb as a musical instrument
manship.
and a masterpiece of furniture crafts-

The
An X-Ray view of the Cheney showing the series
of inventions which adapt to tone reproduction,
those principles of the pipe organ and violin
which give fullness and richness of tone. So revolutionary are Cheney improvements that in
serene purity and fidelity of tone it is unrivalled.

Cheney Talking Machine
831 Marshall Field Annex Building
28 North Wabash Avenue
CHICAGO

Co.
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Material Offered to Dealers for Window Dressing
Makes Attractive Advertising Possible — Christmas Spirit the Theme of the Display.

Layton Bros. Furnished Diamond Disc Machine for
Use in Royal Visitor's Apartment at RitzCarleton Hotel During Stay in Montreal

Wm. H. Shire, Special Field Manager For the
Emerson Phonograph Co., Finds California Trade
Active and Growing Fast — Business Brisk.

The December list of Columbia display material
for Christmas advertising contains some excellent
suggestions for dealers in the matter of window
dressing. The Christmas theme is naturally the
center of the display and for this purpose a

Montreal, Can., November 3. — A beautiful Edison
phonograph of the English 18th Century period
design was ordered from Layton Bros '. warerooms
to be supplied to H. R. H., the Prince of Wales,
during his stay at the Eitz-Carleton Hotel in this
city. This instrument was especially brought up
from New York and harmonized with the other appointments of the Prince 's drawing-room. Cabinet experts agree that the artistic hand decorations are the finest ever exhibited in Montreal.
The metal finishings of this instrument are heavily
gold plated. As the New Edison Diamond Disc
phonograph is practically unknown in England,
His Royal Highness undoubtedly enjoyed hearing Thos. A. Edison 's latest achievement in reere- '
ating music.

The Emerson Phonograph Co. is making rapid
strides in the West and in a chat with The World,
Joseph I. Carroll, manager of sales, spoke of a
letter he had just received from Wm. H. Shire,
the special field manager, in which he outlined
the trade conditions on the Coast. Mr. Shire was
enthusiastic over the reception he had received
from California dealers and predicted that this
would be the banner State in the sale of Emerson
Gold Seal records. The business of the Western

FEDERAL
Window Display for Columbia Dealers.
Christmas tree has been furnished which is an
adaptation of the magazine advertisement. The
customary Christmas colors of red and green predominate the display material and the effect is
pleasing as well as effective. Special list of Yuletide dance numbers are furnished and an assortment of cut outs and posters. The "Lure of
Music" is suggested as a book every music lover
should possess and a large card is furnished featuring the book. On the whole the display as offered
by the Columbia Co. is designed to make every
dealer 's window distinctive as the accompanying
picture shows.
Too many men who have good ideas are unable
to make good — or good use of them.

SIGN PUBLICITY

The Federal Sign Co., Chicago, New York and
San Francisco, representatives of the Federal Sign
System, makers of electric signs for all purposes,
recently sent a very attractive folder to the trade
explaining the advantages of these electric signs
for talking machine dealers and general display
work. This folder was illustrated in colors showing actual signs already in use. At the Electrical
Show in New York the Federal Signs were featured
effectively at the Federal booth where every kind
of illuminated sign was demonstrated to the interested crowds thronging the exhibition.
Braydon & Chapman, Glens Falls, N. Y., dealers
in Columbia, Victor, Edison and Pathe lines, will
move into new quarters in the Miller Building in
that city as soon as alterations now under way
are completed.

Band
sale

and

Jobbing & Trading Co., under the direction of General Manager Boothe has been beyond the expectations and their offices at Los Angeles and San
Francisco have been more than busy.
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SUGGESTION!

Someone has made the suggestion that the instal ation of a talking machine in the President 's
sickroom has its advantages over the talking machines in the United States Senate. Mr. Wilson
can shut it off at any time.

Orchestra

Musical

Victo

MAKES

Governor Smith, of New York, finds the talking
machine a great aid in imparting his sentiments
to the masses. He recently made a speech before
the movie camera in the Universal studios and
also had his words recorded at the laboratories of
the Victor Talking Machine Co. His subject was
"Reconstruction" and it is his plan to use the
film and the records in a statewide campaign.
With the aid of the records and the films the
people of the Empire State will be able to see and
hear the Governor even if he is not able to be
with them in person.
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Philadelphia, Pa., November 7. — The month of
October, in the local talking machine business,
was most gratifying. It was productive of much
business, and the pleasing feature of it is that both
machines and records are coming through with
very much greater uniformity, and with the promise that the trade is going to be amply supplied
during the holidays, and that the worst trouble
regarding stock scarcity is now over.
Victor Production Improves
There is no doubt that increased Victor facilities
are now beginning to be felt for machines and
records are coming through in better quantities.
All of the local jobbers report larger Victor shipments, and they have not been in as good shape
as at present for more than a year. In fact, during October the Victor jobbers received more than
double the amount of merchandise from the Camden factories than they did during the corresponding month a year ago. As an illustration of this,
the Penn Co. said that their business for the first
two weeks of October was as good as it was during
the entire month of last year. Naturally with the
volume of business growing so rapidly, they still
find a very great shortage.
Perm Victor Dogs Popular
The Penn Co. have been doing a very fine business on their Penn Victor dogs in October. They
have found it necessary to greatly increase their
output, and have now three factories at work
making these dogs for them. One of the most recent firms to take on the jobbing of the Victor
miniature dog in their section was the firm of
Lyon & Healy, Chicago, L. C. Wiswell having come
here to make arrangements. Cressey & Allen, of
Portland, Me., and E. F. Droop & Sons Co., of
Baltimore, have also taken on Victor dogs. Mr.
Barnhill, of the Penn firm, has spent several weekends in October at Galen Hall, Wernersville, to
+„_,,„_„ .._» — _„_„_„_. — ,_„_„_,
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which he motored with Mrs. Barnhill. Mr. Barnhill had a unique experience about ten days ago.
Shortly after reaching his office his phone bell
began ringing, and his acquaintances started to
congratulate him on the wonderful golf scores that

Victrolas

and

he had been making. Embarrassed by the honor,
he tried to turn over the phone calls to his partner, Mr. Miller, who is recognized as a champion
Philadelphia golfer, but Miller declined the honor.
(Continued on Page 64)
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five, reports that his firm have been most prompt
in their shipments, and that he has been getting
in ear load after car load of machines, and yet
he is unable to accept any more business at the
present time. His list of local representatives already includes all the important firms here, such
as John Wanamaker, Strawbridge & Clothier,
Theodore Presser, Lit Bros., Blake & Burkhart, the
Philadelphia Talking Machine Co., Forster Bros.,
and the Eakins Piano Co.

dealers more prompt and efficient service than in
the past.
"In the future, as the factory increases the ship
m.ent of general stock records, the necessity of a
proper back order system will become more appav
ent, and, therefore, we urge you to take advantage
of the earefullly worked out system in bojk form,
which is to be supplied without any cost whatsiever to our dealers. By carefully carrying out the
instructions that accompany this new Back Order
System for dealers, we have no doubt that you will

Finally it was discovered that in the paper there
was an announcement to the effect that ' ' the
feature of the day was a 78 shot by Barnhill,"
and upon investigation it was discovered that Boy
Barnhill, of the New York Golf team, had been
here playing his team against a local team.
Back Order System Book
Something entirely new in the form of a Back
Order System book, has been issued by the Penn
Co., which they believe will be very useful to their
dealers. The following circular letter, which they
have sent to all the firms who purchase through
them, is self-explanatory:
"The necessity of a more efficient co-operation
between the dealer and jobber in the placing of
back orders for records has led us to undertake a
plan which we have been contemplating for some
time. We are now having printed a Back Order
System which will allow the dealer or ourselves to
readily and accurately determine at any time the
quantity of records placed on back order with us.
By adopting this system, we believe, we can more
easily schedule records, thereby extending to our
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Back Order System Book

considerably enhance your record business. ' '
Good Sonora Business
The business with the local Sonora jobber has
been most satisfactory in October. J. Graham
French made a trip to New York in order to help
speed up the shipments. Goods are coming in a

Harry Fox and his Emerson Philadelphia Co., is
a hive of industry these days. He has just had
as a visitor Oscar Willard Bay, the district manager of the Emerson records, who says that Emerson Co. is most gratified at the way Mr. Fox is
little
better, but
not Sonora
nearly here.
to the Mr.
sat'sfMiller,
action the
of
handling the business in this territory. Mr. Fox
the handlers
of the
says
that his Emerson business has been wonderPittsburgh manager of the company was a visitor
ful
in this section and that he is adding new
in Philadelphia for several days during the month.
dealers
all the time. He is able to get the records
Prompt Cheney Shipments
promptly
and in large quantities,
and among his»
G. Dunbar Shewell, the local Cheney representa~ nrmninnmnnititriniiitniiniiriuitiitinnruititinniiitn
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Many of our progressive customers have taken Time by the fore-lock, and have begun to store SOLOTONES against the fall demand. They appreciate that reserve stocks of phonographs guarantee that they
will be able to deliver the goods at the time they make the sale. Prospective customers do not believe in
"watchful

waiting."

Neither do we.

Freight rates from our Eastern factories are especially favorable to the Eastern dealer. This factor combines with our prompt deliveies and high quality to make an attractive proposition for the dealer. A letter
written to-day will place our facilities at your command.
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in this section held a large "get-together" meeting and banquet at the Bingham House on Tuesday
evening, October 14th. It was an invitation affair,
compliments of B. B. Cope, the Edison distributor
in this section, who is the head of the Girard
Phonograph Co. There were more than fifty dealers present. T. J. Leonard, of the Edison factory,
was one of the guests, and gave the men a most
encouraging talk on the Edison factory situation.
Another guest was Charles Gardiner, the eastern
supervisor of the company.
Mr. Sherman, the
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assistant sales manager of the Edison, was one of
Mr. Blake 's visitors during the month. Mr. Blake
has added a new department to his business, that
is the handling of the Haag Record File, for which
he has taken the exclusive agency. He has already
tied up with a New York firm, and has placed five
men on the road to sell the file, and he expects to
establish agencies all over the country.
No New Brunswick Dealers
The Brunswick local jobbers have a large pile of
"desires" on their desk for the handling of the
Brunswick, but they are unable to accept any
more orders. In spite of that fact they are getting
through large shipments, according to Manager C.
P. Chew. He says that the shortage is exceedingly
bad but he did manage to give a solid carload to
Ludwig & Co., at Wilkes Barre, who are using
much space in advertising the Brunswick. One
week in October, on a certain day, Mr. Chew states
that he received an invoice of three carloads from
three of their factories on the way, and when these
reached the city they never were brought to the
warerooms but were distributed among the local
dealers.
Several Stores Remodeling
The Widener Grafonola Shop has been given a
general overhauling this Fall and it is to-day the
handsomest retail establishment in this city, with
fourteen sound-proof booths, with ventilators; and
a most attractive electric lighting system. R. L.
Perrett is very well satisfied with his firm 's business in October, both at the store in Piano Row
and at the West Philadelphia branch, 19 South
Fifty-second street.
B. B. Todd, 1306 Arch street, is having all of
his talking machine booths removed to the rear
of his store. He says he is well satisfied with the
way stock is coming in from the Victor and Sonora
companies.
Columbia Headquarters Open
On Saturday morning, October 25, there was an
informal opening of the new Columbia headquar-

recent visitors was Arthur Bergh, the head of
the recording department. Among his newest representatives in his territory, in the handling of
Emerson records, are: Walter A. Neinitsh, the
largest furniture house in Lancaster; E. C. Malarky, who has a chain of stores in this section;
the Wright Music House, of Easton, Pa., and
William H. Keller, who advertises himself as "the
man with eleven stores handling music." Mr.
Eay accompanied Mr. Fox on a trip to Washington
to look over the situation in that city.
Edison Dealers Get Together
Herbert E. Blake, of Blake & Burkhart, the
Eleventh and Walnut Street Edison dealer, says
that his October business this year was very much
better than that of 1918. All the Edison dealers
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LOCALITY— (Continued

ters here, at Sixth and Filbert streets, including the
Model Shop. After several days of very hard hustling, Manager Wilcox was able to get everything
into a shipshape condition. Among the visitors in
attendance at this opening were Mr. Fulcher, of the
firm of Winton & Livingston, New York; O. F. Benz,
from the executive offices, who gave the men a sales
talk, and H. L. Tuers, the head of the Columbia
dealers' service department. Miss Mary Walp, one
of the most active of the Columbia clerical force
here, is very much gratified to find that she is at
present in the lead in the selling of the largest number of Columbia calendars in the dealers' service
men 's classification. The winner will be presented
with a large framed painting of the picture that
adorns the calendar, and Miss Walp is sure she is
going to bring the picture to the local Columbia
offices.
Gimbel Bros. Take on Columbia
The latest firm in this section to take up the
handling of the Columbia is Gimbel Bros., who are
showing a full line of the machines. Miss Helen F.
Lindstrom, who was formerly a supervisor of the
music in the public schools of Westfield, N. J., has
been placed in charge of the school work of the
Columbia here, upon which the firm will make a
special feature.
Make Improvements in Store
Richard Ertelt, who handles the Victor exclusively at 2135 North Front street, has been thoroughly renovating his store and making a number
of improvements. Mr. Ertelt has been in the business for many years, and it has grown to such an
extent that he has been compelled to employ five
salesmen -and also has the assistance of his daughter in the conducting of the business.
New Pathe Representation
Some time ago it was announced that Walter Eckhardt had succeeded in placing the Pathe in the
main and all the branch stores of F. A. North &
Co., and in October he succeeded in establishing the
(Continued on Page 66)
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Distributors
Baltimore, Md

Cohen & Hughes.
E. F. Droop & Sons
Co., Inc.
Birmingham, Ala . Talking Machine
Co.
Boston, Mass
Oliver Ditson Co.
The M. Steinert &
Sons Co.
Bntte, Mont
Orton Bros.
Chicago, HI
Lyon & Healy
Cleveland, O
The W. H. Buescher & Sons Co.
The Eclipse
al Co. MusicThe Knight-Campbell Music Co.
Honolulu, T. H
Bergstrom Music
Co., Ltd.
Milwaukee, Wis. . . Badger Talking
Machine Co.
Mobile, Ala
Wm. H. Reynalds.
Newark, N. J
Collings & Price
Co.
New York City. . . .Knickerbocker
Talkingchine Co. MaNew Orleans, La.. . Phillip Werlein.
Ltd.
Pittsburgh, Fa
W. F. Frederick
Piano Co.
Portland, Me
Cressey
Inc. & Allen.
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Dealers not located in the territories covered by these distributors
will be served direct or we will
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You can't do this in a more effective manner than by
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Pathe in N. Snellenburg 's big store. Both of these
firms have been advertising the Pathe most extensively. Mr. Eekhardt says he cannot see how he is
going to take any more business, for he expects the
firms he has now booked to take up everything he
can possibly secure, and he has been spending one
and two days a week in New York trying to hurry
up shipments.
CARBONDALE

DEALER

ADVERTISES

The Fulkerson Music House, Carbondale, Pa.,
which handles the Victor, Columbia and Edison
machines and records, is advertising that fact extensively in the local press. In addition to the
above lines this house also carries a large line of
accessories and several makes of pianos.
Old Man Doodle says that the lesser of two evils
is always puffed up with the delusion of its own
virtues and popularity.
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H. W. WEYMANN

IS OPTIMISTIC

Demand For Musical Instruments Never So Great
— Large Earnings of Wage Workers Means
Activity — Higher Priced Products in Demand
Philadelphia, Pa., November 9. — H. W. Weymann, president of H. A. Weymann & Sons, Inc.,
stated to The World that in the fifty-five years
that his firm has been established they have never
before experienced the great demand for music in
the home that has been manifested during the
entire year of 1919. Mr. Weymann continued, "In
spite of the prevailing and threatening labor troubles throughout the country we are optimistic over
the outcome of the labor problem. The large
amount of money now being received by wage
earners has stimulated the demand for high priced
goods. Amond our Victor dealers we find that
the larger type of Victrolas are far out-selling the
smaller types, and Bed Seal Records are in greater
demand than black labels.
i«nmm»:i:mttttt;»:t»:*t«tt
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FIFTY PER CENT

Unit Construction Co. Tells of Exceptional Demand
For Their Demonstration Booths and Fixtures
Philadelphia, Pa., November 7. — The Unit Construction Co., manufacturers of the Unico system
of demonstration rooms and fixtures, report that
1919 has evidenced an exceptional demand for
their products. It has been an unusual year, not
only in the volume of business, but in the fact that
there has been no dull period. The records for
September and October show that the volume of
business has increased fifty per cent, over the
same period of last year, and the months of November and December, which have usually witnessed aslow down of business, give no such signs
for this year. Almost fifty orders are now at
hand for installation during the month of December.
Kayburn Clark Smith, president, commenting on
the great growth of business during the past year,
said it was necessary to open a number of branch
offices and predicted a continuance of this fine
business during 1920.
CONCERT

PA.

AT OPENING

The W. W. Staylor Music Co., Huntingdon, Pa.,
recently held a formal opening of its new store in
that city. A feature of the musical program of
the occasion was a Victrola concert both morning
and evening. This growing music house carries a
large stock of talking machines and records,
among them being the Victor, Edison, Aeolian
Voealion and Victor records.
TO THOS.

A. EDISON

As the giant Handley-Page biplane "Atlantic"
circled over the Edison plant at West Orange,
N. J., recently, M. E. Hutchinson, formerly with
Thomas A. Edison, Inc., dropped a note to his one
time boss which read: "Mr. Edison — Salutations
from the air, Handley-Page machine Atlantic, the
largest land machine in the world. Hutch."
BETTERING

is

PI

on

test.

accepted by us.

Franklin

BUSINESS

SALUTATION

do you want?

You will never be ashamed

before

loss of sales sustained during the great "shortage of
Victrolas and Victor records."

VICTROLA

excessive

cheaper

"Also the higher priced Keystone State instruments are in much greater demand than the
cheaper styles. Every indication points toward
a large holiday trade in all lines. Our wholesale
Q. E. S. player roll department, in charge of H.
Power Weymann, has met with far greater success than we anticipated, in spite of the fact that
when we installed this department our hopes ran
high. Nearly all of our Victor dealers have now
installed a player roll department featuring Q.
B. S. rolls. This we have advocated among our
dealers from the very beginning in preference to
their putting in another line of talking machines,
as the increased sales made in musical instruments
and player rolls will more than take care of the

for

what you get.
An
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RURAL

LIFE CONDITIONS

Miss Margaret Streeter, educational representative of the Victor Co., has just completed a drive
of one week in each of the normal schools in the
State of Oklahoma in connection with a campaign for
the betterment of rural life conditions.

NEEDLES
WE MANUFACTURE
Diamond needles for Edison
Sapphire needles for Edison
Sapphire needles for Pathe
in stock ready for delivery
MERMOD & CO., 874 Broadway, N. Y.
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4007
4008
4009
6001
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4011
4012

and

Second

READY
The Vamp. Fox-trot Instrumental. Rega Dance Orchestra
My Cairo Love. Fox-trot Instrumental.
Green Bros.' Xylophone Orchestra
Patches. Fox-trot Instrumental. Rega Dance Orchestra
Peggy. Fox-trot Instrumental. Rega Dance Orchestra
Peter Gink. One-step Instrumental. OkeH Dance Band
Russian Rag. Fox-trot Instrumental. OkeH Dance Band
Flutter on By My Broadway Butterfly
(From "Monte
Cristo, Jr.") Fox-trot Instrumental. Van Eps Quartet
Mummy Mine. Fox-trot Instrumental.
Green Bros.' Xylophone Orchestra
Sliding Sid. Fox-trot Instrumental. OkeH Concert Band
Chu Chu San. Fox-trot Instrumental.
Green Bros.' Xylophone Orchestra
Chong (He Comes from Hong Kong). Tenor. Irving Kaufman
Oh, Death, Where Is Thy Sting? Baritone. Arthur Collins
You Don't Know.
Tenor.
Sam Ash
Carolina Sunshine. Vocal Duet.
Burr and Meyers
Tulip Time (From "Ziegf eld's Follies 1919")
Tenor.
Lewis James
Yearning. Vocal Trio.
Sterling Trio
I'or All Eternity. Baritone. .
Joseph Phillips
Sweet and Low. Male Quartet.
Shannon Four
Stein Song. Baritone.
Royal Dadmun
Hunting Song. Vocal Duet.
Dadmun and Miller
E Lucevan le Stelle (from "Tosca"). Tenor. Forest Lamont
Di Quella Pira (from "II Trovatore"). Tenor. Forest Lamont
Coronation March. March Instrumental.
Conway's Band (Capt. Patrick Conway, Conductor)
Entry of the Boyards. March Instrumental.
Conway's Band (Capt. Patrick Conway, Conductor)
Forgotten. Baritone.
Joseph Phillips
Old Black Joe. Male Quartet.
Shannon Four
Mary of Argyle. Tenor.
Charles Hart
The Sweetest Story Ever Told. Contralto. Evelyn Cox
Order
GENERAL

from

your

FACTORIES;

BRANCHES:

NOW
In Flanders' Fields the Poppies Grow.
4013
Good-bye (Tosti). Tenor.

ELYRIA,

4015
4016
4017
4018

Herd Girl's Dream. Instrumental Trio. Philharmonic Trio
Fantasie (From "Faust").
Violin Solo.
Fred H. Landau
Semiramide Overture (Part One).
Conway's Band
Semiramide Overture (Part Two).
Conway's Band
Z^isses (Valse d'Amour).
Waltz Instrumental.
Conway's Band
By the Swanee River. Instrumental.
Conway's Band
Coppelia Ballet No. 2.
Conway's Band
Coppelia Ballet No. 7.
Conway's Band
Tlie Picador March. March Instrumental.
Conway's Band
The Thunderer (Sousa). March Instrumental.
Conway's Band
The Little Whistler. Whistling Solo. Sybil Sanderson Fagan
A Spring Morning.
Whistling Solo. Sybil Sanderson Fagan

4019
4020
4021
4022
4023

My Baby's Arms. Fox- trot Instrumental. All Star Trio
Same One-step. One-step Instrumental.
Conway's Band
A Pretty Girl Is Like a Melody (from "Ziegf eld's Follies
1919"). Tenor.
Sam Ash
Smiiin' Thru. Tenor.
Carroll Shannon
H?arts and Flowers. Instrumental. OkeH Concert Orchestra
Morning, Noon and Night in Vienna. Overture.
OkeH Concert Orchestra,

4024
4025
4026

nearest

OkeH

CHICAGO

SAN

Jobber

CORPORATION

President

OHIO, NEWARK,
MASS.,

Baritone.
Joseph
Lewis Phillips
James

Sam Ash
Carroll Shannon
At Dawning.
of Yesterday. Tenor.
?\ Tn
Garden Tenor.
Thaddeus Rich
Cavatina. Violin Solo.
Thaddeus Rich
Berceuse. Violin Solo.
Thaddeus
Rich
Perpetuum Mobile. Violin Solo.
Thaddeus Rich
A:r for G String. Violin Solo.
Philharmonic Trio
Mamories of Home.
Instrumental Trio.
Mslodie in F. Instrumental Quartet.
Park Instrumental Quartet

4014

HEINEMAN,

SPRINGFIELD,
'^MfflSW

Supplements

PHONOGRAPH
OTTO

'I

Cut

N. J., PUTNAM,

KITCHENER,
FRANCISCO

CONN.

ONT.
TORONTO,

CAN.
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TRADE

ACTIVITY

IN ATLANTA

GA.

Leading Dealers in This City Tell "The World"
of Continued Growth in the Demand for Talking
Machines and Records — This Covers All Makes
of Instruments — Other News of Interest
Atlanta, Ga., November 7. — Business with
all talking machine dealers in this city during the
past month has been very brisk, and the outlook
for the balance of the year is good.
Ludden & Bates, for many years one of the
largest and leading piano houses in the South,
announce that they have opened recently an exclusive Columbia department, completely arranged
and equipped in the most modern way, and that
they have been enjoying an excellent business.
The Cable Piano Co., Victor dealer, reports that
its volume of sales is very large, that the public
is in a buying humor, and that stock is moved as
fast as it comes in. This company has recently
considerably enlarged its Victor department, in
order to care for its constantly growing business.
The Chamberlain-Johnson-DuBose Co., Victor
and Sonora dealer, states that their business is
running far in excess of 1918 and that with the
near possibility of supplies coming through more
freely it hopes to continue to increase and expand.
The superior equipment and larger space which
they have been able to give to the talking machine
department in their new store has had great influence in increasing their business.
The Delpheon Shop, Columbia dealer, has been
selling large quantities of records, and has adopted
the plan of featuring each week one of the Columbia opera or symphony stars, with the result that

THE

its sale of the bet'ter class of records has grown
wonderfully. They report that their business as
a whole is ahead of any previous period.
The Haverty Furniture Co., Columbia and Pathe
dealer, is understood to have been for some mouths
past booking its best business. Their phonograph
department has recently . been greatly improved
and enlarged, thus enabling them to give their
patrons better service.
Phonographs, Inc., Edison jobber and retailer,
continues to do an excellent business. Their local
retail business is progressing nicely, and they are
constantly adding to their list of dealers in the
territory covered by them. This company is making preparations to feature Madame Lazzari, Edison artiste, who appears here shortly in concert
under the auspices of the Evans- Salter All- Star
Concert Series.
The Columbia Graphophone Co., local branch,
reports that October was the largest month in the
history of its business, and the outlook for further
record breaking is good.
Elyea Co., Victor distributor, is understood to be
selling a very large volume of Victor product, and
with the possibility of larger stock to work with
its sales will greatly increase in the near future.
AGAIN

A VICTOR
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VOICE
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Six of the Famous Soprano's Best-Liked Songs to
Be Found in the Victor Catalog, Newspaper
Writers to the Contrary, Notwithstanding
The recent death of Mme. Adelina Patti, the
celebrated soprano, at her home in Wales, has
been the subject of extended mention in the
musical sections of the leading papers in the
country, and it is rather interesting to note that
a great many of the writers have been lamenting
the fact that "there were no talking machine
records made by Mme. Patti, ' ' thus paying tribute
to the value of the record as a perpetuator of the
artistry of the deceased.
This statement that there were no talking machine records made by Mme. Patti is, of course,
an error, for had they consulted the standard
catalog of the Victor Co. they would find out
that Patti is represented therein by six of the
most popular songs which she had sung repeatedly
in concert in America and Europe.
It is a tremendous consolation to the admirers
of Mme. Patti to be able to have these records
at their disposal so they can hear the famous
cantatrice whenever they feel inclined. Meanwhile the importance of the record as a means
of perpetuating the ability and memory of a great
artist has been emphasized at such length in these
notices of Patti 's death that this recognition is
a distinct tribute to the value of the talking
machine and record of to-day in the domain - of
music.
The merchant who "doesn't believe in advertising " doesn't believe in big sales, either.

PROVEN
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VICTOR

CLEVELAND

EC

DEALER

Sofus Kjeldsen, formerly a Victor dealer in
Brooklyn, N. Y., who some time ago sold his business to C. A. Hansen & Bros., who operate two
large Victor stores, is back in the talking machine
business again, having bought the store of Frank
Bardonnex, Fifty-fourth street and Fifth avenue,
Brooklyn. He will handle the Victor line.
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Motor Zi. This, the supreme motor of
the phonograph industry, runs approximately 45 minutes with one winding,
playing nearly 15 ten-inch records. It is
installed in the "Supreme" and "Invincible" models, and also in Period styles.
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C. D. Smith Drug Co.
ST. JOSEPH, MO.
Nebraska, Missouri, northern and
eastern part of Kansas and five
counties of N. E. Oklahoma.
Smith, Kline £J French Co.
PHILADELPHIA, PA.
State of Pennsylvania, Maryland,
Delaware, District of Columbia and
New Jersey, south of and including
Trenton.

Magna
vox Co.
616 Mission
St.
SAN FRANCISCO, CAL.
Washington, California, Oregon, Arizona, Nevada, Hawaiian Islands,
northern Idaho.

Sonora Phonograph Sales
Inc. N. Y.
279 Co.,
Broadway,
Distributors for Greater New York
Southern Drug Co.
HOUSTON, TEXAS
Southeastern part of Texas
Southern Sonora Phonograph
SELMA,
Co. ADA.
Alabama, Georgia and Florida
Southwestern Drug Co.
WICHITA, KANS.
Southern part of Kansas, Oklahoma
(except 5 N. E. counties), and Texas
Panhandle.

Strevell-Paterson Hardware
SALT LAKE CITY, UTAH
Entire States Co.
of Utah, Colorado,
Wyoming,
ern Idaho. New Mexico, and southC. J. Van Houten 8 Zoon
Marquette Bldg.,
CHICAGO, ILL.
Illi»ois, Kentucky and low*
Walthall Music Co.
DALLAS, TEXAS
Western part of Texas
Yahr £J Lange Drug Co.
MILWAUKEE, WIS.
Wisconsin, Upper Michigan

the
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Gibson-Snow Co.
SYRACUSE, N. Y.
State of New York, with the exception of towns onandHudson
RiverGreater
b'elow
Poughkeepsie
excepting
New York.
Griffith Piano Co
606 Broad St.,
NEWARK, N. J.
Northern New Jersey

Hillman Phonograph Co.
WHEELING, W. VA.
Virginia and West Virginia
Kiefer-Stewart Co.
INDIANAPOLIS, IND.
Entire State of Indiana

W. B. Glynn Distributing Co.
SAXTONS RIVER, VT.
States of Maine, New Hampshire,
Vermont and part of Massachusetts

C. L. Marshall 8 Co.
82-84
Griswold
Butler
Bldg., St.,
DETROIT, MICH.
State of Michigan

Hessig-Ellis Drug Co.
MEMPHIS, TENN.
Arkansas,
Louisiana, Tennessee,
Mississippi.

Minneapolis Drug Co.
MINNEAPOLIS, MINN.
States of Montana, North Dakota,
South Dakota, Minnesota.

I. Montagnes £J Co.
Ryrie Bldg.,
TORONTO, CANADA
Canada

M. S. 8.E.
221 Columbus Ave.,
BOSTON, MASS.
Connecticut, Rhode Island and eastern Massachusetts.
Ohio Sales Co.
Beckman Bldg.,
409 Superior St.,
CLEVELAND, OHIO
State of Ohio
Rountree Corporation
RICHMOND, VA
North Carolina and South Carolina
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Interested

Dealers

By

Exploitation

A display that typifies the holiday spirit and
causes everybody to pause, was arranged for the
Christmas holidays by O. J. DeMoll & Co.,. Washington, D. C. The floor was covered with a deep
pile, moss colored rug, and backed with velvet curtains of the same hue, against which were hung
garlands of evergreen, caught up with red ribbons.
In a high backed chair in the centre was a figure
of Old King Cole, with trousers of red, coat of
green, white ruffled waistcoat, long robe of red and
white with border of ermine, silver slippers,
and silver tinted crown set with red and blue
stones. He had a long white beard and was smoking a long stemmed clay pipe. In his hand he
grasped a sheaf of red ribbons, which extended to
three Victrolas at the opposite end of the room.
At his feet was a rustic sign, lettered:
Old King Cole was a merry old soul, a merry
old soul was he,
He called for his pipe, he called for his bowl,
and called for Victrolas three.

The Darrow Music Co., Denver, Col., offered a
novel scheme that attracted unusual attention. It
was conceived by Manager W. C. Speer, and was
designed to accomplish just the results attained —
the arousing of the curiosity of the passers by.
First he placed a Columbia library table in a corner
of the display window, with a beautiful silk cover
over the top. He then ran a number of wires, insulated, from beneath this cover down the table
legs, across the narrow floor space and on up along
the inside of the plate glass window, all within
plain view of the sidewalk. These wires ended in
a bunch so arranged that they appeared to feed mto
an acousticon, which was attached to the glass by
a rubber vacuum holder. Immediately opposite and
on the outside of the window he attached a Grafonola horn. His next step was to place a Grafonola
in the areaway beneath the sidewalk. There is in
the sidewalk a small grated manhole, just a few
feet from the display window and opposite the
horn. As surprising as it may seem, when the
Grafonola is started it is almost impossible, even
for those " in " on the secret to tell but what the
music comes through the horn, so perfect is the illusion.
The May-Stern Co., Pittsburgh, Pa., who are offering agood selection of talking machines and records, each with a sign giving the price for the holiday trade, hit on an excellent scheme for attracting
the attention of the passing crowds — particularly

the feminine portion of it. They took advantage of
the fact that no woman can pass a mirror without
stopping to powder her nose or see if her hat is on
straight. Fastened to each of the windows in which
the phonographs were displayed was a glass panel
a foot wide and three feet long. The mirror portion
was oval in shape and the balance of the glass was
coated with green paint, on which were painted in
black :
LOOK INTO THIS, NOW
Reflect, before you go further
Our lower prices and easier terms have won
us our leadership.
STOP
LOOK ENTER
Tes, this is May-Stern Co.
This mirror is very good. So is your credit
LOOK INTO OUR TERMS
Come in and look around
This mirror clearly shows whose credit is

Bliss Stoddard
mill ) i minimi n i i

DON'T BE AN IMPROVIDENT
GRASSHOPPER
The grasshopper,
who wasted
golden
hours in singing
instead the
of summer's
laying in
store for the winter, is like the householder
who lets day after day go by without taking
advantage of our wonder phonographic offer
on the time payment plan.

PARISIAN

When all is said, however, it is the window that
makes the widest appeal and at the holiday season,
especially, it is the object of the talking machine
merchant to get his line before the largest possible
audience. A display arranged by one of our Canadian cousins, Simpsons, Toronto, is one that could
well be emulated by some of the dealeis in our own
United States. At one side of the window was an

Word
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and fixings.
Pearsall Service

SILAS

E.

FASHIONS

A battered, war-worn cottage piano is on view
in a dealer's window- in Paris, labeled: "Reseape
— retour du Front." Its case is splintered beyond
all possibility of repair; the keyboard barely" holds
together; the candle-holders, wrenched and twisted,
hang from the sockets.
It tells an eloquent and forlorn tale of a devastated home in some modest street of a northern
town and no doubt there are thousands of instruments in a similar condition. But it does not follow that piano dealers are inundated with orders
for new ones. On the contrary, it appears that
many people will this year suppress the piano they
formerly hired for the winter season and will use
the phonograph in its place for their impromptu
dances.
The Americans set the fashion in Paris of dancing to a talking machine, an unheard-of proceeding before the war, says the London "Mail," and
already in the sociable Latin Quarter there have
been some impromptu tangos to the wail of the
talking machine.
The dancers supplement its feebler notes by
stamping on the parquet, like the peasants who
mark the rhythm of their bourrees with the clank
of their sabots.

Put

turkey

DANCING

American Custom of Dancing to Talking Machine
Music Taken Up by French — An Unheard-of
Thing Before the War in French Capital

FOR THE HOLIDAY BRIDE
"O. dear " sighed the little December
bride-to-be. "in all the list of highly useful
presents that I will receive, I wonder if any
one will remember my love for music and
send me a phonograpli. I do want one so
much, but I've so many things to buy for the
house I can't buy it myself. I know somebody will give me a present costing twice as
much and I do wish I could suggest that they
make it a
PHONOGRAPH

your

Wm.

immense grasshopper, nearly four feet in length,
made of crepe paper, with bent wire for legs. At
the opposite end was an ant, proportionately large,
carrying off in its antennae a gramophone. A large
card advised:

NEW

How many dealers have thought of making an
especial appeal to the December bride and her
friends? One enterprising firm, Mitchells, Cincinnati, has done it advantageously. Their ad is
adorned with the cut of a young woman gazing enthusiastical y at one of the period design talking
machines, and is captioned:

on

Holiday

Thus brought to face with the fact that bargains
wer.e actually being offered in talking machines,
many who had not before considered it, took occasion to look over the stock, and many additional
sales were recorded.

YOU CERTAINLY LOOK GOOD TO US
We will give you good.
all the credit you want
Don't look any further. We have what you
want at the price you want to pay.
LET US SHOW YOU

One

in

Means

Perfect
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WHOLESALE
Victrolas and Victor Records

Turkey

by increasing

"asked for" numthat supply both
Satisfaction
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CUSTOMERS

Element in Salesmanship So Essential — It
Means Winning Eeal Success.

The success of a retail talking machine store
depends primarily upon the calibre of the sales
organization even when it may not be found possible to secure a sufficient number of instruments
of the desired types to meet the natural demand
of the public. A knowledge of the art of business
building is the best key to permanent success, and it
requires a competent, diplomatic salesman to carry
on that business building in a manner to secure
permanent results. Whether the customer comes
into the store unsolicited in search of a particular
instrument, or whether the customer is brought
into the store as a result of persistent canvassing,
the fact remains that the sale is not made properly
unless the buyer feels a maximum amount of satisfaction in his purchase.
The salesman, as a result of his knowledge and
experience, can contribute most materially to the
work of placing the customer in the proper frame
of mind. No man likes to think that the purchase
by him of a musical instrument costing a hundred
dollars or more is a matter of little or no importance to the store from which he makes the purchase. He likes to be sold to a certain extent at
least. He likes to feel that he is getting his
money's worth, and to be convinced by the sales
man of the fact. It is this satisfaction that means

DECEMBER,
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LATEST POPULAR SONGS

business for the future from the purchaser's
family and his friends, and the result can be best
obtained by the trained salesman who has had to
sell against competition, and knows how. The
future must be considered, and satisfied customers of
today will prove most desirable assets.
MAIL

ORDER

ADS IN NEW

YORK]

Sears, Eoebuck & Co. Carry Page Ads in Local
Papers Featuring Silvertone Phonograph
Talking machine dealers in New York and vicinity have been following with some interest the
advertisements of Sears, Eoebuck & Co., Chicago,
which have been appearing in the local papers.
In these announcements they are featuring the
sale of the Silvertone talking machine in various
styles and prices which they offer to sell on instalments, no money down and thirty-day trial.
This we understand is part of the national campaign which is being carried on by Sears, Eoebuck
& Co., and talking machine dealers are somewhat
aroused at this new competition which is facing
them. Meanwhile the campaign will be watched.
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Why Frisch
Do They Call Them Wild Women (Russell-GrossmanBilly Murray
I Used to Call Her Baby ( Johnson-Ross-Hess) Billy Burraj
There's a Lot of Blue Eyed Marys Down in Maryland
(Yellen-Ager-Meyer)
Arthur Fields
The White Heather (Snyder-Haase-Coots) James & Hart
You Didn't Want Me When You Had Me (So Why Do You
Want Me Now) (Russell-Grossman-Bennett) Irving Gillette
Open Up the Golden Gates to Dixieland (Yellen-VanSchenck)
_
Acme Male Quartet
Sometime It Will Be Lovetime (Walker-Arthur) ..Henry Burr
Golden Gate (Open for Me) (Kendis-Brockman)
_
Campbell & Burr
Mending a Heart (Gilbert-Cooper)
Sam Ash
The (Caldwell-Kern)
First Rose of Summer, From "She's a Good : Fellow"
Sam Ash
HAWAIIAN SELECTIONS
Dreamy Alabama (Earl) Hawaiian OrchestraHawaiian Hulas, Medley, Hawaiian Orchestra.
SACRED SELECTIONS
The Hymns of the Old Church Choir (Lamb-Solman)
Shannon Four Male Quartet
^
The Child of a King (Sumer)
John Manning
DANCE SELECTIONS
Karavan (Wiedoeft) Fox trot
Roval Society Orchestra
Just for To-day (Wiedoeft) One Step
- Unique Novelty Dance Orchestra
La Guapa Muchacha (Speciale) One Step
Royal Society Orchestra
Toreador Humoresque (Lake) Fox Trot
Jazzazza Band
■(
Waltz (Arden)
Royal Society Orchestra
j Honeymoon
Frivolity (Green) One Step—.Unique Novelty Dance Orchestra
J
INSTRUMENTAL SELECTIONS
Kilauea (Stewart) Hawaiian Patrol
Operaphone Band
Manhattan Brach March, (Sousa)
Operaphone Band
Sousa March Medley (Sousa) 1 The Liberty Bell, 2 Jack Tar,
3 The Stars and Stripes Forever, Accordian Duet
Delenti Bros.
Little Girl (Phillips-Raymond) Saxophone Solo, Orchestra
Accom
_
:
Walter Graber

AD PUBLICITY

Monnig Bros. List Buyers of Brunswick Phonographs in Their Territory
Monnig Bros., Brunswick dealers of Sapulpa,
Okla., recently conducted some very effective and
striking publicity in the form of a full-page newspaper advertisement. The contents of the copy were
unique, as fully half of the page was devoted to
listing the owners of Brunswick talking machines
at prices from $200.00 to $260.00, located in the
territory catered to by the Monnig concern. This
lists contained the full name of the owner, his address, and the number of the model. The rest of
the advertisement was devoted to illustrations of
the Brunswick machines and illustrated treatises
of the Brunswick Amplifier and ' ' Ultona ' ' reproducer.
ISSUE AN INTERESTING

CATALOG

The first catalog of the Cabinet & Accessories
Co. made its appearance in the trade during the
past month. The design appearing in all the advertising of the Cabinet & Accessories Co., "In
the Heart of New York," is reproduced upon the
cover of the catalog. The large and varied line
of accessories which is handled by the company
is well described in this catalog, and the booklet
as a whole is destined to be of decided value
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Operaphone

Records

EVERY
Play

on

MONTH
All

Talking

Machines
Without
Attachments
OPERAPHONE DISTRIBUTORS
New York City
CRESCENT TALKING MACHINE CO.,
109 Reade St.
Philadelphia, Pa.
LARK TALKING MACHINE CO.
3560 No. Marshall St.
Pittsburg, Pa.
REED CO., Inc.
237 5th Ave.
OPERAPHONE SALES CO.,
190 No. State St.
Chicago, 111.
SOUTHERN SUPERTONE CO.,
Selma, Alabama

Write

for

OPERAPHONE

Your

Nearest

CO.,

Inc.,

Distributor

Long

Island

City, N. Y
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Dealer Service.
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the Phonograph
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the VITANOLA,

and have us play it for you.
The VITANOLA'S
wonderfully life like productions will prove a revelation,
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VITANOLA
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Boston Distributors
S. W. Sharmat & Sons.
5 Bromfield St.,
Boston, Mass.
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Metropolitan Sales Representatives
M. M. Roemer Sales Corp.,
400 West 23rd St.,
New York, N. Y.
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Co-Operation Needed to Settle Many Important Matters — City of Paris Department Store Holds Opening— Have Handsome "Talker" Departmjnt — General Phonograph Corp. Progress— Hauschildt's
New Location — Popularity of Jazz Records — Other News of Trade Interest
Sherman, Clay & Co., San Francisco, recently and
the project of a state association was one of the
subjects for discussion. With this idea launched
and some definite propaganda outlined it will perhaps be only a matter of time before California
has a strong state association. The need of such
an organization, in this day of business and labor
combinations, is evident. Another matter which

San Francisco, November 4. — Due largely to
the fact that thousands of workers are out on
strike in the vicinity of San Francisco, the talking machine business, while still averaging
heavy in volume, is not what it would be under
normal industrial conditions. Special difficulty is
being experienced in the collection departments
as so great a proportion of the sales have been on
the instalment plan. An effort is being made
to arrange some equitable plan whereby the customers who cannot keep up their payments may
be secured in the possession of their machines and
at the same time the dealer will be protected in
his rights in this important situation.
State Association Urged
An important meeting of the Talking Machine
Dealers ' Association was held in the building of

"Precision
Same

Cast"
as

on

was brought up at the meeting was" the necessity
of maintaining standard prices on cabinets and
repair work. The meeting was presided over by
F. L. Valentine, vice-president of the association
and
city. manager of the Hausehildt Music Co., this
City of Paris Department Store Opens
The grand opening of the enlarged City of
Paris department store in San Francisco took

a Die

"Sterling"

Casting

on

is the

Jewelry

The reason is easy to find.
The PRECISION Organization is composed of men of long
experience and great skill in the art of die casting. These men
have equipment at their command
dustry.

that is not equalled in the in-

They are Masters, producing a master product. They work
as close to your engineering staff as a department of your own plant.
Send blue prints or models,
and let our engineering department show how Precision Castings can serve you economically
and efficiently.
PRECISION CASTINGS
SYRACUSE.
Die Casting Plant

COMPANY.
NEW YORK.
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place October 27 and incidentally there was
thrown open to the public one of the most beautifully appointed talking machine departments in
the city. The department is located on the second
floor of the big annex and occupies a space fifty
feet wide and 150 feet long. In the center section
are two large display rooms, one for Edison machines and the other for Columbias, luxuriously
furnished and decorated with tapestry wall coverings. Conveniently at hand are eight cozy demonstration rooms four for Ediscn and four for Columbia demonstrations. Punning the full length of the
department is a varied display of phonographs of
all types made by the Edison and Columbia companies. The department represents an investment
approximately of $100,000, says H. Murphy, the
manager. Mr. Murphy was formerly the manager
of the talking machine department of H. C. Capwell's in Oakland, and is specially qualified to
handle a high class trade. The most interesting
feature of this department' is the new phonograph,
"City of Paris." It is not intended to compete
with the standard machines, but is designed exclusively for the ultra-wealthy trade. The cost of
the machines runs as high as $2,500, and they will
be made in individual designs to match the furnishings of individual rooms. The cabinets will
be largely modeled after Gothic French patterns,
though other periods, as well as Japanese lacquer
work, will be employed for the cabinets. Also
real antique cabinets will be remodeled into talking machines and special machines will be built
in a room if desired.
Many Orders for Heineman Products
The General Phonograph Corp. is the new name
on the door of L. Gruen's office in San Francisco,
but the display inside shows the same full line of
Otto Heineman and Meisselbach products. Mr.
Gruen says the trade has taken kindly to the new
trade name and that he has experienced but little
inconvenience by the change. Orders are coming
in pretty lively for next year 's requirements, the
jobbers realizing that under present industrial
conditions it is imperative to look well ahead.
Mr. Gruen says the prospects for 1920 are very
rosy, as the added manufacturing facilities made
possible by the new factory at Xewark, which is
the sixth plant of the company, will assure a
steady and sure supply of products for the trade.
Xext month there will be exhibited at the San
Francisco office the best models of talking machines manufactured on the Coast which employ
parts supplied by the General Phonograph Corp.
This will be a valuable display to study, as the
Coast manufacturers have been turning out some
of the most wonderful machines in the country.
New Hickman Records Ready
Art Hickman records promise to inject a new
jazz spirit into thousands of terpsichorial experimentalists on the Pacific Coast, judging by the
effect a private seance, held by Chief Milnor, of
the Columbia San Francisco office, had on the
seasoned members of the leading talking machine
departments. These records are unique in that
they embody (Continued
all the peponofpage
the most
75) sensational
Don't get left without stock — it will pay you
to read our advertisement — see
Directory, last page

Inc.

Brass. Bronze
and Aluminum
Foundry

Syracuse, N. Y.
Pontiac, Mich

STODART PHONOGRAPH CO. Inc.
119 West 42d St.
New York City
Send for Our Wholesale
HOLIDAY
BARGAIN BULLETIN
Replete with money-making opportunities.
Something new in the trade — that will augment your Holiday business.
COLE & DUNAS MUSIC CO.,
54 W. Lake St.
::
::
CHICAGO, HI.

iiHiiiiiiiiiiiii
We distribute at Wholesale
PRECISION

THE TOURIST PORTABLE PHONOGRAPH
A real high grade Phonograph in a convenient, compact
form. Retail price $35.00. Write for illustrated circular.
COLEMAN MERCANTILE CO.
4421 Manchester Ave.
St. Louis, Mo.
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ventures in syncopated music, but at the same
time are lacking; in roughness. It is jazz with
the Art Hickman flavor, which is so well known
and loved by the pleasure seeking classes of 'San
Francisco. The first lot of Hickman records will
be placed on the Coast market early in November.
Another lot will be available later, as some new
records have just been made in San Francisco by
a representative of the Columbia company who
came out here specially for that purpose. The
same operator also made some catchy Chinese
records while in the city.
Service with a Smile
Ben Adkins, manager of the Remick Song Shop
on Market street, the trade slogan of which is
"Service with a Smile," reports most favorable
progress in his new phonograph department. The
sale of both Columbia machines and records grows
steadily and the sheet music department acts as
a valuable feeder to the record department. Many
customers demand a phonograph record of a song
when they buy sheet music, presumably for the
purpose of study.
Hauschildt Music Co. Takes Lease
The Hauschildt Music Co., whose lease on their
Kearney street store expires on January 1st, have
been fortunate in acquiring a long-term lease on
a most desirable location at 134 O'Farrell street,
directly opposite the Orpheum Theatre and adjoining the Hippodr ome. About $15,000 will be spent
in remodeling the store for the requirements of
the different departments. The talking machine
department will be enlarged and occupy convenient space on the main floor.
Talking Machine Department Completed
Andrew H. McCarthy, manager of the wholesale
Victor business on the Pacific Coast, was greeted
by a pleasant surprise upon his return from an
extended Eastern trip last week. He found the
talking machine department of Sherman, Clay &
Co. completed after weeks of remodeling.
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Dealers Should Keep in Touch with the Advertising of the Instrument They Handle and Carry
Their Own Ads in Same Issue
Dealers who represent nationally advertised
talking machines or phonographs make a great
mistake in not "tying up" with the announcements made by the companies in the daily papers
and using their own advertisements so that readers may know where to purchase the instruments
advertised. It would be better, of course, were
the talking machine companies to include in their
ads the names of the dealers and jobbers, but in
many instances this is impossible. Dealers should,
however, keep in touch with the publicity plans
of the manufacturers whom they represent, and
secure space in their local papers in which this
advertising appears.
At this office we have had several inquiries
recently from people who read a talking machine
advertisement in the New York papers, and want-

75
ed to know where they may examine the machine,
with a view to purchase. Now this should be
unnecessary. There is neglect somewhere. This
could be avoided if the dealer tied up his publicity with that of the manufacturer and thus
enlighten the public where the machines advertised can be seen.
BUILDING

A NEW

PLANT

IN JERSEY

The Automatic Cover Support and Manufacturing Co. have found it necessary to have greatly
increased facilities. They are now building a new
factory in Bloomfield, N. J., which they will occupy in its entirety. This new factory will be
equipped throughout with the most modern machinery, and nickel plating equipment will be installed, thus doing away with delays experienced
in sending work out. A. F. Zega, president of the
company, reports that the demands for their cover
supports are very heavy, and entirely equalized
between the two styles of cover supports which
they manufacture.

Made under U. S.
Patent No. 995,758
whichwill be strictlyenforced.

To
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OUT

STRONG

FOR

VICTOR

James McCreery & Co. Use Full Page in NeTv
York Times to Explain Their Victor Service
James McCreery & Co., New York, used a full:
page advertisement in the New York Times recently, explaining why they have handled and continue to handle Victrolas and Victor records exclusively, in spite of the present difficulties due to
shortage of machines and records. A very clear
statement was made of just why James McCreery
& Co. refused to substitute other makes of machines during the war time, believing that, in accordance with the recognized policy of the store,
only goods of an established standard should be
carried.
INSTALL

RECORD

Furniture

Dealers
SIX SIZES

RACKS

The Butler Music Co., Marion, Ind., has installed
a complete set of Columbia record racks, which
greatly facilitates the handling of their record
stock.

GOLD

Mica

MEDAL

HUNDREDS of pieces of furniture annually go into
your salesrooms already equipped with Domes of
Silence.
The remainder are either equipped by
you or are left to go to the ultimate consumer without
any slides at all.
Our extensive national advertising has shown people
the ad vantage of Domes of Silence — and if you can give
them furniture equipped with these slides, you will be
giving them extra satisfaction — and extra saving, thereby winning permanent customers.
Manufacturers will equip all their furniture legs with
Domes of Silence. They are waiting for you to specify
slides when you order furniture from them. It is a
mutual benefit.
Make a note of it so that you will remember to ask manufacturers to put slides — Domes of Silence — on your furniture
the next time you place an order.

BRAND

Domes of Silence are highest in quality and greatest in utility,
the best and cheapest slides that can be produced.
Carried in stock by leading1 jobbers.

Diaphragms

Any Size and Thickness
Highest Qitality — Best Prices
FAVORITE
MFG.
CO.
1506 DeKalb Ave., Brooklyn, N. Y,

Phonographs for immediate shipment — Mahogany cases — Universal tone-arms —
Best Equipment

STODART PHONOGRAPH CO. Inc.
119 West 42d St.
new York City

f
% Inch

Extra Heavy
Size 1|/8 Inch

Henry
W. Peabody
17 STATE STREET
NEW
This is how you can get full
benefit from our advertising
in the big national magazines.
Labels charge,
like thisready
furnished at no
to paste on furniture equipped with Domes of Silence.
Tell your supply jobber how
many you can use.
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^
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MUSIC

DEMONSTRATED

Mrs. Isa Maud Ilsen, Professor of Music-Therapy of Columbia University, Tells of Her Efforts in Usinf
Talking Machine Music For Patients Suffering from Nervous Troubles
A new and effective use of the talking machine
has been found in prescribing record music for
patients suffering from the various nervous diseases. It seems that many physicians have suggested the use of music in hospitals, but it remained for Mrs. Isa Maud Ilsen, professor of
Music-Therapy in Columbia University, and formerly a director in hospital music in reconstruction hospitals, to work out a definite scheme of
application to specific ailments.
With the slogan ' ' Co-ordinate music with living
and make it the greatest possible instrument for
Americanization", she has been working for a
number of years in prisons, asylums, homes for
the feeble minded, industrial plants and hospitals.
On ascertaining the exact ailment of the patient
she has played for them a particular type of
music, which from its character and rhythm
seemed best adapted to relieving nervous tension.
In all eases she declares that the results have been
more beneficial than medical treatment. Her policy, however, -has been to co-operate with the
physicians and nurses, to follow established rules,
but to make the musical treatment fit the condition needed. She maintains that if physicians
and hospital attendants would undertake this work
seriously, make a scientific study of music in light
of therapeutic needs, and employ it systematically,
great benefits would result.
"Music," she declares, "produces its emotional
reactions by way of the nervous system. ' ' These
reactions not only relieve nervous tension, but
react on the mind, especially if music of gay and
lively character is chosen, tending to lift the
patient to a higher plane of optimism. She has
compiled the following list of records from the
Columbia catalog which is suggested for specific
diseases: For Insomnia — "Ave Maria", Schubert; "Serenade", Schubert. For Hysteria —
"Barcarolle",
Offenbach.
For Neurasthenia —

"Melody in F", Rubenstein; "Meditation from
Thais", Massenet; "Spring Song", Mendelssohn;
"Hungarian Dance", Brahms, and "Jocelyn Lullaby", Godard. For Incurable Diseases — "Fantasie", Bach; "La Paloma", Yradier; "Coming
Through the Bye". For Bheumatism — "Minuet
in G, No. 2", Beethoven. For Dyspepsia — "Tambourin Chinois", Kreisler; "Prelude", Rachmaninoff; "Invitation to the "Waltz", Weber.
This work already has the hearty support of
leading physicians. It is worthy of serious consideration. As Doctor Burette, of Paris, says,
' ' Music acts as a stimulant, giving play to nervous
irritation and causing physiological action. ' '
FOUND

RECORDS
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WORLD

IN "MITE-BOX"^

Chase After Prayer Meeting Fails to Find Collection Money — Box Contains Records
John Lightsinger, 27, who says he lives in Roanoke, Va., was arrested in New York for having
attended prayer meeting in the Rutgers Presbyterian Church, Broadway and Seventy-third street,
and walking off with a tin box which he is suspected of believing was a mite box. Lee Lawrence, the sexton, said he had suspected Lightsinger and when the strong box disappeared he
chased the stranger until he ran into the arms of
Detective Maloney at West End avenue and Seventy-third street. In West Side court, where
Lightsinger was held on a charge of larceny, it
was found the tin box contained talking machine
records.
The Cassell Bros. Music Co., 1518 California
street, Denver, Colo., has been made western distributor for the Pandeon phonographs made by
the Pandeon Phonograph Co.

TALKERS

FOR

CALIFORNIA

SCHOOLS

State Board of Education Plans General Use of
Talking Machines for Teaching Music
Of nation-wide importance is the plan of the
California State Board of Education to employ
talking machines in all the schools, for the purpose
of teaching music.
According to Dr. Margaret S. McNaught, State
Commissioner of Elementary Schools, it is the hope
of the authorities to have installed before long a
talking machine in every school in California, no
matter how remote its location.
"In no other way, ' ' says Dr. McNaught,
' ' would it be possible to make the study of music
so universal — even democratic — as can be accomplished by the use of the talking machine, for
with this invention even the latest in grand opera
can be brought to the door of the most distant
schoolroom.
"We believe, too, that the talking machine will
be an agency for breaking down the barriers in
music which exist today between the city boys
and girls and their country cousins."
In connection with the installation of the instruments in the Golden State schools, it is planned
to make careful selection of the records to be
used, and distribute them by a method similar to
the movie exchange. This will make it easy for
even the smallest and poorest equipped school to
keep abreast of the growth of the musical art.
Doctor McNaught believes the time may come
when it will be necessary to create a board of
censorship for the purpose of passing on records:
that is, if the tendency in selection should be too
much toward ' ' jazz ' ' and other light music. For the
present, however, the choice of proper material
will be left largely to the judgment of the teachers
and the county libraries which will assist in putting the plan into effect.
The new store of Ansell & Moses, Victor dealers,
who recently bought out the Victrola department
of Cohan & Hughes, Baltimore, Md., is now completed.

THE
IN

LAST

TONE

WORD

REPRODUCTION

Achieved by men who have made
a Life Study ofJVlusical Sound

BUSH

&

LANE
HOLLAND,

PIANO
MICH.

CO.

November 15, 1919

THE

TALKING

MACHINE

WORLD

77

Wilsonian IV-S125
45 inches high, 20V4 inches wide, 2V/4 inches
deep. Mahogany, Golden and Fumed Oak.
Shelves for records, self-releasing lid. Silent,
heavily constructed bevel gear motor, fully
guaranteed.

Wilsonian V -$150
47 inches high, 2V/4 inches wide, 22% inches
deep. Mahogany, Golden and Fumed Oak.
Motor of latest type with noiseless bevel
gear, fully guaranteed. Self-releasing lid.

Wilsonian III— $100
43 inches high, 18 inches wide, 20% inches
deep.
Mahogany,
Fumedof latest
Oak.
Shelves for records.Golden
Silentandmotor
type, fully guaranteed.
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Wilsonian VI- $175
49 inches high, 22y4 inches wide, 23% inches
deep. Mahogany, Golden and Fumed Oak.
Equipped with heavy bevel gear, silent
motor, fully guaranteed. Self- releasing lid.

Those

who recognize good music and careful craftsmanship find in the Wilsonian a phonograph far in
advance of the field.

Long research work and experiment in methods of
tone reproduction have produced an instrument truly
worthy of tho Wilson name. Each phonograph is
equipped with convertable tone arm — without
ing reproducers it plays all records.

chang-

A modulator gives perfect control of tonal volume.
Records may be played soft for parlor concerts, or
loud enough to fill a large dance hall.
Thus in tone, in desirable features and in cabinet
work, the Wilsonian has attracted widespread notice
of dealers and the public. It is fully protected by the
Wilson guarantee.
Wire or write immediately to
W

/A
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THOS.E.W11.SON&C0.
\y
w
701 North Sangamon Street, CHICAGO
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What a Uniformed Messenger Did For Brown's Business — Ninety-nine Per Cent, of the Public Impressed or Scared by a Blue Suit With Brass Buttons — Profiting by the Idea
The talking machine dealer, during a moment
of leisure, leaned against the doorway and gazed
abstractedly at the traffic policeman at the crossing. He had seen him there every day for years,
but it had meant nothing particularly in his young
life except at such times as he desired to cross
the . street, and felt he needed police protection
to accomplish the feat successfully. As he stood
at the door he saw the minion of the law raise
his arm majestically and halt triple lines of automobiles— the Packards of the aristocracy and the
Fords of the prolatariat — proceeding on the avenue, while with the other arm he put into motion
another line of cars in the cross street. The next
moment a lone cop meandered up to a crowd that
was blocking the sidewalk while it watched with
deep earnestness the work of a terrior worrying a
rat. The cop uttered a gruff "Move on!" and
two hundred people obeyed promptly.
IMMEDIATE
DELIVERIES

.(|jMh*i>»!iawWt«tt>^<iirtiiiiijgxiijti

mem

DELIVERIES at once of these two beautiful models.
Made by master workmen. Equipt with best
quality Heineman Motors and Universal tone-arms.
QUALITY THROUGHOUT
Cabinets of Genuine Mahogany and Quartered Oak

Address
LIPMAN & MELNIKER
116 W. 39th St.
New York
Sole Selling Agents for
MONROE MFG. CO.
Bloomsburg, Pa.
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Suddenly there came to the talking machine
man the true significance of a uniform. He thought
of the dignity of the carriage caller at the opera,
of the hall boy in his apartment house, of the messenger who brought his telegrams. ' ' There 's no
use talking," he soliloquized, "uniforms and brass
buttons have the public bulled and there ought to
be some way for me to work that idea into this
The result was that a week or two later
business. ' '
youth blossomed out in a bright uniform
with many brass buttons, and insignia on
and arm conveying the information that

a husky
of blue,
his cap
he was

the special messenger for Brown 's Talking Machine Store. Then Brown started to make that
messenger pay for his keep, and it was funny
how the plan worked.
One old lady couldn 't get around to the store
very often, but she got the monthly supplements
by mail and then yelled over the 'phone for quick
service. The former messenger, not in uniform,
had to spend about two hours working his way
up through the servants ' entrance to the woman 's
apartment to make a delivery. In this ease the
uniform worked like a charm. The messenger
busted right in at the front entrance, awed the
hallboy by his brilliance and importance, hypnotized the haughty elevator runner to shoot him
right up to the proper floor and saved thereby
about three-quarters of an hour, while at the same
time advertising the store he represented.
An occasional customer of the Brown shop was
a young fellow who had fallen for the Cupid stuff
and was all excited over a girl on the North Side.
His specialty was records of light love ditties
that meant little to human beings, but in his case
was serving to weave a matrimonial halter for his
neck. In the past this boy had paid his money
and taken his records. On his next visit Brown
remarked, ' ' Why not let our messenger deliver
the records for you?" The lad took a look at
the uniform and fell for the stuff at once. The
same night he got a bawling out from the girl
for spending his money on special messenger service, that being the usual female way of letting
it be known that she was impressed with the idea
and liked it.
One of the casual customers whom Brown had
tried to land as a regular patron was of the newly
rich class who liked show and would have eaten
gold food off gold dishes if the idea had proven
practicable. The woman had been coming in only
for such records as she couldn't get elsewhere, but
when Brown suggested delivering her purchases
and flashed the blue uniform and brass buttons
on her, she almost fell on his neck and wept.
Her demands grew so numerous, especially when
she had afternoon teas and other small social
functions at the house, that Brown really believed,
although he didn 't publish it, that she bought half
the records simply to have the messenger call
regularly and impress her neighbors and friends.
Where the ordinary delivery boy had simply been
an incident, the messenger in the uniform with
the brass buttons was a distinct event. So far
as Brown was concerned he had the traffic cop
stopped in the matter of service, for he directed
the traffic the right way — into Brown 's store.
If you don 't think a uniform with brass buttons
gets recognition that it is not always entitled
to, cheek up the number of times you have been
bulled by a fellow who kept his regular clothes
at home, a street car conductor, for instance.
NICHOLSON
Talking Machine
RECORD
CABINETS
the kind that talk
VALUES
and
SALES
FURNlTURE^O.,cv-^y
K. NICHOLSON
Record
Cabinets, Sect*
Bookcases and Ladies' Desks
Line permanently shown by Eph. Feig,33E. 20th St., New York, N.Y*
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For

CHRISTMAS

Something for the
Children at Xmas That
Brings in the Parents
and Makes
You New Customers
It will pay you to show these toys
dancing in your windows from
Thanksgiving to Christmas.

RAGTIM E R ASTUS
PATENTED MARCH 16, 1915.
An Automatic Dancing Darky Doll
for Disc Talking Machine
(except Edison)
Rastus does one hundred different steps
while the music is playing. Delights children and amuses the older people, too.
The funniest dancing toy ever made.
Attractively painted in four colors.
Ragtime Rastus. Item 100A $1.50

THE BOXERS
PATENTED MARCH 16. 1913.
An

Amusing Novelty for
Talking Machines
These little Boxers are very realistic
and create lots of fun. They do all the
different blows and steps known. Put on
a good lively record and these little
figures box away in lively fashion.
Boxing Darkies, Item 100B $1.75
COMBINATION RASTUS AND
BOXER
Dancing Rastus and Boxing Darkies, the
two sets of figures combined with one
mechanism. All in one box. Two toys in
one. Very popular.
Combination Rastus and Boxers
Item 100AB $2.00
NOTE: These toys fit standard machines
(except Edison) and can be put on or taken
off in five seconds and do not injure record
or mar machine. Fit all Columbia and Victor models.
Wholesale
dozen lots
33
1/3%.
or assorted

and Export discount in
of one kind or assorted
In
3 doz. lots of one kind
40%.

NATIONAL

COMPANY

Mechanical Specialty Manufacturers
171 Oliver Street, Boston, Mass., U. S. A.
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Despite Shortage of Goods Retailers Are Not Permitting Salesmanship to Grow Stagnant — Many
New Concerns Enter Field — Bradford Piano Co.
Reorganized — General News of the Trade
Milwaukee, Wis., November 11.- — With a much
appreciated cold snap in the weather already here
and the holiday season approaching, the talking
machine trade in Milwaukee is set for the biggest
holiday business in the history of the industry.
There is no absence of the olden-time, elaborate
preparations for the season; in fact greater sales
promotion effort than ever before is being undertaken. It is true that there is a constant and
unprecedented demand for instruments and also a
general shortage of stocks and the inability to obtain sufficient stocks from manufacturers, but local
dealers do not mean to allow this to discourage
promotion effort.
Jobbers are" exceptionally active and pressing
producers at every point, while manufacturers are
lending their support to increase production for
the remaining few weeks of the year. Splendid
progress is being made, yet the various jobbers and
manufacturers in this district are of the opinion
that only 70 to 80 per cent, of the necessary machines will be available by the end of the year.
In spite of all the obstacles confronting the
talking machine business, there never prevailed a
more optimistic spirit among the trade generally,
and never has the industry assumed a more stable
and sound aspect. While the prosperity enjoyed
by the talking machine industry has brought many
newcomers, including dealers, jobbers and manufacturers, there is no aspect of "fly-by-night"
participation which usually accompanies similar
booms. Quite to the contrary, all new entries are
merchandising on a legitimate basis, with the aim ■
of establishing a permanent business.
In speaking of the situation in this territory,
Harry A. Goldsmith, secretary of the Badger Talking Machine Co., wholesalers of the Victor in Wisconsin and upper Michigan, said, "While most of
our dealers have fair stocks for the holiday rush,
the supply is far inadequate, and much business
will naturally have to be turned away, yet the
condition is beyond our hands as machines are not
obtainable from the factory. It is true that instruments have been coming through in slightly
increased numbers, yet the demands from dealers
have increased in still greater proportion. ' '
Charles J. Orth, exclusive distributor of the
Puritan in Wisconsin and Upper Michigan, wisely
bought very heavily early in the year and at this
crucial time, is possibly better able to supply deal-

BADGER

SERVICE

The members of our Company are always available and
will gladly see you personally or write you at any time we
can possibly serve you.
Why not communicate at once with us?
EXCLUSIVELY WHOLESALE
WIS.
135 Second Street
TALKING-MACHINE
CO. S&K
VICTOR DISTRIBUTORS

ers throughout his territory than many other local
jobbers. The Puritan is rapidly gaining recognition and favor which has resulted in the opening
of numerous additional retail outlets during the
past months.
Business for the New Edison is only limited by
the supply obtainable, according to William A.
Schmidt, manager of the Phonograph Co., of Wisconsin, distributors of the Edison in this state and
Upper Michigan.
Thomas I. Kidd, manager of the local branch of
the Brunswick -Balke-Collender Co., states that
Brunswick dealers will be in fair shape to meet the
holiday demands. Instruments have been arriving
in greatly increased numbers and all indications
bid fair to better conditions this year than last.
With the factory production of the Columbia
again resuming its normal impetus, A. G. Kunde,
wholesaler and retailer, reports that sufficient instruments are arriving to keep all dealers comfortably supplied.
Little relief has come to alleviate the shortage
of Aeolian-Vocalion instruments or records, according to Miss Julia Wolff, manager of the talkingmachine department of the Edmund Gram Music
House, wholesale and retail distributors. Throughout the holiday period it will be a matter of close
selling, Miss Wolff says.
H. M. Hahn, manager of the talking machine
department of the Tahr & Lange Drug Co., distributors of the Sonora in Wisconsin and Upper
Michigan, reports business of exceptional proportions, which up to this time has kept the floors of
dealers comparatively bare, allowing for practically no preparation for December business.
The J. B. Bradford Piano Co., operating two
stores, 411 Broadway and 596 Mitchell street, being one of the largest and most progressive Victor
and Sonora local dealers, has increased its capital
stock from $90,000 to $200,000. Under recent reorganization, S.S. Patchin has been appointed manager of the talking machine department and Miss
Ruby Knox, manager of the Victor record department. The sales employes of both stores were entertained at a banquet at the Milwaukee Athletic

Club. Hugh W. Randall, president and owner of
the company acted as toastmaster. An address on
better salesmanship was made by Thomas Atkinson, Wisconsin manager of the Alexander Hamilton Institute of New York.
Leslie C. Parker, president of the Badger Talking Machine Shop, exclusive Victor dealers, has
returned from a business trip through Chicago,
Omaha, Lincoln, Neb., and Des Moines, la. He
said that dealers in the cities he visited are no
better prepared to meet holiday demands than
the local dealers, and that generally everyone is
clamoring for goods. As a special incentive to
create rivalry among the salespeople in his own
organization with an aim to surpass any previous
sales record established, Mr. Parker offered the
award of a chicken dinner to all of the 25 employes at one of the fashionable nearby summer
resorts, if the sum stipulated by him was exceeded
for the month of October. It is needless to say
Mr. Parker, agreeably, was the host of an expensive
and sumptuous dinner, an' everything!
The Badger Shop has also installed an additional
booth on the main floor of the store and an additional machine booth on its second floor. The shop
: now has a total of 14 record booths on the main
floor
floor. and five instrument booths on the second
F. D. D. Holmes, secretary and manager of The
Smith Piano Co., recently introduced the new Elbertone, the product of the Smith, Barnes & Strohber Piano Co.
C. Niss & Sons, Inc., in a full page ad appearing
in the local daily newspapers, announced the opening of its new phonograph studio. The advertisement was wonderfully well phrased and considered
a valuable contribution to the literature of talking machine advertising. ' ' Why a phonograph
' studio ' instead of a phonograph ' store ' ' was
the caption that appeared across the top of the
page advertisement, and through its editorial explained the appointments of the studio and its
specific purpose in being so called. The Niss company is dealer in Edison, Sonora, L Artiste instruments and Edison records. Herman Niss is in
charge of the new department.
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IN BALTIMORE

Leading Institutions in the Talking Machine Trade
Tell of Great Activity and a Particularly Enormous Holiday Business — News of the Month
Baltimore, Md., November 5.— October proved to
be a good month with the Columbia Co., which
showed a large increase over October of 1918.
This increase despite the fact that the shipments
of machines and records failed to fill all of the
orders on fde. The latter part of this month Mr.
Parks will probably hold a dealers' meeting at
which will be many Columbia dealers and the announcement will be made of the date as soon as the
names of the Columbia artists who will attend are
received here. While there have been increased
shipments of records and machines the demand
continues to exceed the supply and Mr. Parks
finds himself hard put to keep all of his customers
satisfied.
William S. Parks, Jr., manager of the local Columbia headquarters, which covers besides Maryland, District of Columbia. Virginia, West Virginia and parts of the Carolinas, beamed with satisfaction when asked for a statement regarding
the location of the Columbia plant in this city,
referred to elsewhere. He said, ' ' This means more
than our dealers realize at this time for it gives
us a plant right at our doors and will make possible a constant stream of Columbia products for
our customers. Of course I am proud to be the
Columbia territory manager. ' ' Mr. Parks asked
to be excused from discussing any details connected with the new enterprise.
Elmer Welz, manager of Cohen & Hughes, Victor
distributors, reported a good month for October
and says the indications are that the shipments
of both machines and records will be better during
the coming month. Mr. Welz has made a number
of trips through the territory and is right at home
in Baltimore after his few months here. I. Son
Cohen, of the firm, has been very busy during the
month and made several visits to the Victor wholesale trade as well as to the Victor factory in Camden, N. J.
For E. F. Droop & Son Co., Victor distributors.
Manager Roberts reports that business is abso-

CO.

Diaphragms
SERVICE

109-113

West

lutely dependent on the supply of machines and
records and that it is impossible to gain very much
of an idea how well the trade can be taken care
of. Machines and record shipments show slight
improvement, but most of the standard records are
out and the new list shipments are insufficient to
handle the trade.
The National Piano Co., Pathe distributors, reports aphenomenal business with the entire allotment of both machines and records sold out. Jesse
Eosenstein, of the firm, says record shipments are
showing steady improvement.
Sanders & Stayman, Voealion distributors, report fine business with goods being moved as rapidly as they arrive.
Hamman-Levin Co. have added both the Sonora

Broadway,

New

York

and the Brunswick to their Victor talking machine
department.
The Clark Music Co., Emerson record distributors,, are now receiving large shipments of records
and report heavy sales.
APPOINTED

DEPARTMENT

MANAGER

Gustav Xennsteil, formerly manager of the Victrola
Ky. department of the -Stewart Dry Goods Co.,
Louisville, has taken charge of the Grafonola department ofHerman Straus & Sons Co., Louisville.
There are men in the world who would not cheat
another man — unless they could.
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Depth — 23 in.
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are produced by the leading and largest concern of its kind in
the world; by an organization whose sole and undivided efforts
are devoted to the manufacture of Die-Castings exclusively.
Doehler Die-Castings are produced from virgin metals of
our own alloying, and as a result of formulas especially developed
for their use all talking machine parts of our manufacture are
readily plated in Nickel or Gold in a most satisfactory manner
by the usual electroplating methods.
Our resources and facilities enable us to offer to die-casting
users the advantage of a Quality Product, an unfailing Service
at an attractive Price.
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Goldberg Bros., of Baltimore, to Distribute for
Independent Talking Machine Co. — New Company Organized for That Purpose With H. LeB,oy Goldberg as President — Important Move.
L. B. Williams, general manager of the Independent Talking Machine Co., who has just returned
from a trip South, spent some time in Baltimore,
Md. He brought back the announcement that
Goldberg Bros., one of the biggest factors in the
southern merchandise field, with headquarters in
BaHimore, and who have had many years connection with important dealers all through Southern
territory, have .closed negotiations with his firm
to act as distributors for Independent talking machines and supplies.
A new company for this purpose is to be organized on an exclusively wholesale basis and will be
known as the Independent Talking Machine Co., of
Maryland, headquarters Baltimore. The following
officers have been elected for the new firm: H.
LeEoy Goldberg, president; Herman M. Solomon,
vice-president, and H. B. Goldberg, secretary and
treasurer, and Harry B. Goldberg, general manager of the organization with the home office in
Baltimore. While the Goldberg interests have an
impregnable position in the business fields of the
South, they have also for many years conducted
one of the largest wholesale carpet, linoleum and
general floor covering houses in New York. Their
New York quarters are at 46 East 14th street.
It is understood the new firm will show activity
around January the first. A prominent site in the
heart of Baltimore 's wholesale district is now being negotiated for, and it is planned to equip these
quarters for the efficient demonstration and sale
of the Independent products and OkeH records.
The Independent Talking Machine Co., while
now controlling a number of large cabinet plants,
also have connections with many of the manufacturers oftalking machine supplies from some of
which firms they take the entire output. The re-

WESTERN

PLANT

TOLEDO,

N.Y.

OFFICES

PLANT

IN ALL

PRINCIPAL

OHIO.

CITIES

cent acquisitions made by the Independent Talking
Machine Co. mark a new era in the progress of
that organization. In recent months they have
placed before the trade a line of exceptionally
fine quality machines both in regards to cabinets
and equipment. In the coming months they will
without doubt through the connections they are
making, place their products in competition with
the better class talking machines throughout the
country.
Involved in the Southern deal just closed, it is

stated that Goldberg Bros, have contracted for
approximately one million dollars worth of the
Independent goods.
Territory assigned to this new organization
comprises Maryland, Virginia, North Carolina,
South Carolina, Georgia and Florida.
H. Kanarek, president of the Independent Talking Machine Co., is highly gratified over the closing of the new arrangement, fealing that this firm
will be efficiently represented in the important
territory named during the coming year.
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Despite Labor Troubles Holiday Trade is Progressing — New Building For Mellor Co. — Strndard Co.
Explains Value of Recitals — Edison Tone Test at Buenn's — Emerson Activity — Hards Co. Incorporated— Standard T. M. Co. Issues Effective Publicity — Other News of Trade Interest
Pittsburgh, Pa.. November 6. — There is a marked
feeling of optimism pervading the talking machine
dealers in the Pittsburgh district and the expectation is quite pronounced that the winter of 191920 will be one of the best seasons that the trade
here has ever experienced. In view of this there
is a general move on the part of every talking
machine dealer to "put his best foot forward,"
as the saying is.
While there have been labor disputes and disturbances in the local district for the past six
weeks, there has not been any feeling of pessimism
among the talking machine trade, the impression
being that the industrial situation will ultimately
work itself out and then there will be a resumption of normal activity.
Meanwhile the signs of Christmas trade are becoming apparent. The live dealer in talking
machines and records is drawing the attention of
the public to the advisability of doing their
Christmas shopping early.
The Victor, Columbia Grafonola, Starr, Edison,
Brunswick, Pathe, Cheney, Sonora, Vitanola,
Brooks, Empire and other lines of talking machines and phonographs are being well advertised
in the daily newspapers here and there is every
indication that the dealers are preparing for a
big rush of holiday orders.
The C. C. Mellor Co. have taken title to the
large five-story brick building at the corner of
Penn avenue and Twelfth street and within a
short time it will be ready for use as a modern
wholesale Victor distributing center. W. C. Dierks,
general manager of the Mellor Co., stated that the
move was made necessary due to the increasingimportance of the Mellor wholesale Victor service, which is under the direct supervision of
John Fischer, one of the best-known talking machine experts in the tri-state territory. It is
planned to use the first floor of the new building
for the general offices and also for the installation
of a " New Idea Shop ' ' where the Victor dealer
can come and see the latest developments in the
Victor line and ascertain the various modern
methods for selling Vietrolas and Victor records.
There will also be a number of show and demonstration rooms and the Mellor Victor Service will
also be a feature which Victor dealers can utilize
to their own advantage. The basement and other
remaining floors of the building will be used for
storage purposes. The new wholesale headquarters is within a few minutes ' walk of the Union

depot and the leading hotels. With the wholesale
department removed from the present location at
604 Wood street, the retail Victor Victrola department is being_ enlarged aud a number of
changes made that will make it one of the most
attractive and convenient Victor shops in the
city. Modern appliances are being installed and
the sales force increased.
The new Victor shop of the Aaron Furniture
Co. at Connellsville, Pa., was formally opened
during the past month. Five sound-proof booths
have been installed. The opening days were
marked with a series of Victor concerts that attracted large crowds. French Nestor and Wallace
Russell, of the Standard Talking Machine Co.,
aud John Fischer, of the C. C. Mellor Co., attended
the opening and extended their congratulations
to the management.
The Standard Talking Machine Co., Victor distributors, have issued a four page circular for
the purpose of explaining to Victor dealers the
advantages of having a recital by some Victor
artist next season. The Standard Co. offers its
services to all Victor dealers in the work of arranging for a concert and in the circular is a list
of available artists with their addresses and other
information which is of interest to the dealer.
George Wilton Ballard, the noted singer, is giving a series of tone tests under the auspices of
the Buelm Phonograph Co.. Edison distributors in
western Pennsylvania, eastern Ohio and West Virginia. The opening tone tests proved to be very
successful and the concert rooms at the various
cities and towns were packed. Mr. Ballard was
well received, and the work of the New Edison
also came in for a generous share of the commendation of the audience. The dates and towns for
Mr. Ballard follow: October 20, Templeton Co.,
Tyrone, Pa.; October 21, G. W. Williams, Hollidaysburg, Pa.; October 22,~H. F. Gucz & Son,
Everett, Pa.; October 23, R. Reich & Son, Meyersdale, Pa.; October 24, H. C. Grunslof, Keyser,
W. Va.; October 27, H. W. Tobias, Grafton, W.
Va.; October 28, C. B. Smith, Phillippi, W. Va.;
October 30, C. C. Keyes, Salem, W. Va.; October
31, H. P. Rodewig & Co., Bellaire, 0.; November
1, Batchelor Bros. Co., Monaca, Pa.; November 3,
J. K. Lovett, Ambridge, Pa.; November 4, Furnee
& Kennerdell, Kittaning, Pa.; November 5, Chas.
H. Hutson, New Bethlehem, Pa.; November 6,
Curt Brosius, Reynoldsville, Pa.; November 7, W.
F. Rossman, Franklin, Pa.
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DEPARTMENT
which for half a century
has made 80% of all the
watch, clock and chronometer oil used in America.
The Best Oil For Any Talking Machine
In refining, Nyoil is given the same care as our
famous watch oil receives. All gums and impurities are removed leaving it
Colorless, Odorless and Stainless.
Housekeepers say they would not be without
Nyoil because it is best for phonographs and sewingworkmachines
— for polishing
and is odorless
and will furniture
not stain. and
It iswoodfree
from acid and will not gum. chill or become
rancid. Sportsmen find it best for guns because it
prevents rust.
NYOIL isand
put in
up Quart
in 1-oz.,
8-oz. Bottle*
and3'/i-oz.
GallonandCans.
For Sale by all Talking Machine Supplies Dealers
WILLIAM F. NYE, New Bedford, Mass., U.S.A.
A. R. Meyer, the well-known secretary of the
Pittsburgh Talking Machine Dealers' Association,
took a trip around the circle the past week and
visited Baltimore, Philadelphia and other cities.
Mr. Meyer is anticipating a brisk holiday season
in the Joseph Home Co. 's talking machine department, which he directs. The Victrola and
Columbia Grafonola are handled.
Miss Lillian A. Wood, who is the efficient
director of the Victor educational department of
the C. C. Mellor Co., gave a very successful series
of demonstrations of educational work before a
number of the teachers attending the Greene
county institute at Waynesburg, Pa. The Victor
dealer, E. E. Schellhase, sent invitations to the
teachers to visit his shop on the days of the recitals and many responded and keenly enjoyed the
program rendered by Miss Wood. She also gave
a similar demonstration in the Waynesburg College before the students in the chapel and also in
the commercial department.
H. Milton Miller, manager of the Pittsburgh
offices of Smith, Kline & French Co., Sonora distributors report a brisk trade in the Sonora.
Herman Lechner, in charge of the talking machine department of the Lechner & Schoenberg^r
Co., dealers in the Victor, Edison and Columbia
Grafonola, stated that there was every reason to
(Continued on Page 87)
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The wooden tone-arm is a strong selling
point in talking machine sales. The wood in
Manhattan tone-arms is especially treated
for bringing out the tonal values in the
record.
Made in all finishes.
Quantity

Prices

on

Application

Exclusive territory — address
MANHATTAN
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45th
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PITTSBURGH TRADE IS OPTIMISTIC
(Continued from Page 85)
believe that the coming holiday season would be
a banner one in the talking machine department.
' ' The Cheney phonograph has demonstrated its
hold on the Pittsburgh music loving populace by
the heavy demand that is being made for it," was
the statement, made at the Dauler-Close Co., who,
with Gray & Martin, are Cheney sales agents in
this city.
H. F. Andre, assistant manager of the W. F.
Frederick Piano Co., stated that prospects were
very encouraging in the retail Victrola department
for the holiday season. The wholesale Victor department of the Frederick Co. is in charge of
George H. Rewbridge, one of the best -known talking machine men in western Pennsylvania.
Jacob Hirsh, manager of the Emerson Sales Co.,
distributors of the Emerson records, reports a
marked increase in the sale of the Emerson line
during October, and he is predicting one of the
best holiday seasons the company has ever experienced. Mr. Hirsh stated that the demand for the

TALKING

MACHINE

WORLD

Emerson records was so pronounced that it was
difficult to keep on hand any stock for any length
of time. Among the recent visitors to the Emerson offices here were T. J. Poerske, of the international record department, and C. F. Usher, of
the sales department.
Mort Green, well known in sheet music circles
of Gotham, is the new manager of the Fifth avenue shop of Waterson, Berlin & Snyder. In addition to the sheet music trade the shop has a very
attractive Columbia Grafonola department, which
is in charge of Miss Mae Harnette.
T. E. Shortell, manager of the talking machine
department of the S. Hamilton Co., which handles
the Victrola and Columbia Grafonola, reports a
marked increase in business during October. The
Hamilton talking machine department has been
renovated and enlarged and new space has been
made for the display of records. Two of the
Hamilton staff, Miss Kuth Gordon and'R. H. Sayre,
have returned from Camden, N. J., where they
took the special course in Victor salesmanship as
provided by the Victor Co.
H. C. Niles, of the Starr Phonograph Co. of
Pennsylvania, just returned from a trip to the
factory at Eichmond, Ind. He stated that he was
assured of an ample supply of Starr phonographs
and Gennett records for the holiday season.
J. A. Endres, salesmanager of the Brunswick
phonographs in the Pittsburgh district, states that
every indication points to a record breaking list
of sales this winter. He has just returned from a
trip over the territory and mingled with the various Brunswick dealers. He stated that every
phonograph sent to his warehouse for the next
sixty days would find a ready sale.
Ralph C. Freeman and Charles Haddon, of the
Victor Talking Machine Co., directorate ; F. S. Oliver, of the Blackman Talking Machine Co., New
York, and Gus Hellman, of Tahrling & Earner,
Toungstown, 0., were recent visitors to the Standard Talking Machine Co. 's offices.
The George S. Hards Co. has been granted a
charter of incorporation in Pennsylvania. Mr.
Hards, who is well known to the talking machine
trade of Pittsburgh and vicinity, is president of
the new company.
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G. W. P. Jones, the music dealer and Victor
agent at Washington, Pa., is planning to have a
new music house and Victor shop within a few
months, having secured property immediately opposite his present location.
CONTRACTS

FOR

10,000 CABINETS

David Bartelstone, of Lucky 13 Phonograph Co.,
Places Large Order for Talking Machine Cabinets With Prominent Western Concern

Prompt
Deliveries

This attractive Singer Cabinet
and a few other models of equal
excellence are always

in work,

assuring prompt shipments.
Recently we have increased
our. manufacturing facilities.
This

was

made

necessary

on

account of the growing recognition of Singer cabinet quality.
Be ready for the brisk holiday
business. Write or wire for
illustrations and prices.

Singer Talking
579 Market
MILWAUKEE

Machine

David B. Bartelstone, proprietor of the Lucky 13
Phonograph Co., recently closed negotiations for
immediate delivery to his firm of over ten thousand talking machine cabinets. The products are
the output of a big middle western furniture manufacturer, and it is believed this order represents
the largest amount of high quality cases placed on
the market in some time. The cabinets are good
sized, full length uprights in golden and fumed
oak, as well as mahogany finish, and in addition
there are some models of walnut for which there
is a big demand at the present time.
While a large part of this order is being shipped
East immediately, it is understood that arrangements are also being made to handle some of these
goods through Chicago.
With the demands for talking machines as heavy
as they are at present and with the increasing
pressure which is bound to be felt between now
and the holiday season the acquisition of such a
large number of cabinets of good quality is indeed
most fortunate.
TAKES

Co.

Street
WISCONSIN

OVER

VICTROLA

STOCK

The Gressett Music House, Jackson, Miss., has
bought out the Victor talking machine business,
together with the stock of M. E. Taylor, of that
city. The stock of Victrolas and records has been
moved to the Gressett store.

PHONO-GRAND
Fills a Long Felt Want
This

little compact combination of a splendid Phonograph
and an electrically controlled
Reproducing Piano is, just the
thing for ice cream parlors,
restaurants, cafes, etc. It fits
in nicely and takes up no more
room than an ordinary talking
machine.
Want particulars?

J. P. Seeburg
419 W. Erie St.

Write today

Piano

Co.

Chicago, 111.
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Excellent Facilities Provided in That City For Installing Mechanical Equipment in Cabinets- -Will
Relieve Pressure on New York Plant and Prove of Benefit to Western Dealers
The Aeolian Co. now has in operation in Grand
Rapids, Mich., a commodious and well equipped
assemblirig plant for Aeolian-Vocalions, which not
only supplements the hard pressed facilities of the
New York factory," but provides the means for
more convenient and rapid service for Vocalion
representatives in the West. The Aeolian Co. has
for some time past been having Vocalion cabinets
made in the Grand Rapids market, the cabinets
being shipped East to have the mechanical equipment installed. Many of the completed machines
were later reshipped to the West for sale. By
opening the assembling plant in Grand Rapids
there is being realized a considerable saving both
in time and money.
The new assembling plant, opened and equipped
under the direction of C. L. Emmons, production
PEERLESS

ALBUM

CO. TO

EXPAND

Larger Equipment Needed to Meet Requirements
of Trade — Walter S. Gray a Visitor to Peerless
Factory and Places Good Sized Album Order.
Phil Ravis, president of the Peerless Album Co.,
in a recent chat with The World representative,
reviewed the progress that his concern has made in
the ten months of its existence, attaching much of
the success achieved to the company's many
friends in the trade as well as to the quality
product- which is being manufactured.
Walter S. Gray, one of the most progressive
phonograph accessories jobbers on the Pacific
Coast, who makes his headquarters in San Francisco, recently was a visitor at the Peerless factory. After looking over the plant which has. some
"i run. i. mm. mm
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manager, is located in the former Nelson-Matter
furniture factory and occupies a large portion of
the modern seven story building, with a space of
about 36,000 square feet.
The plant is in charge of Charles Votey, son of
E. S. Votey, vice-president of the Aeolian Co., and
it is reported that the facilities will be extended
as necessity and conditions warrant. Mr. Emmons
is particularly gratified by the new move inasmuch as the facilities of the New York factory of
the Vocalion have long been overtaxed to meet
demands. The new assembling plant will provide
a most welcome relief.
The Voealions completed at the Grand Rapids
plant will be subjected to the same rigid inspection as is in vogue at the main factory in New
York and will then be shipped direct to distributors and dealers from that city.
very efficient machinery for the manufacture of
record albums, he placed a substantial order to be
filled during the coming months of the present
season.
The Peerless Album Co. 's plant is considered
one of the most up-to-date in the country for the
purposes for which it is used, and Mr. Ravis states
that the demand for Peerless albums has increased
so tremendously that he has been forced to contract for additional equipment. This will be installed very shortly and with additional floor space
just acquired the firm will be in a position to entertain contracts from the larger users of albums with
a promise of exceptionally prompt delieveries.

HELPS

MOVE

DEALERS

RECORDS

w' D- & C. N. Andrews Offer to Aid Victor Dealers in Disposing of Dormant Records
Buffalo, N. Y., November 8.— W. D. & C. N.
Andrews have sent out the following timely notice
to their Victor dealers:
" We have -found many dealers who have certain
records on which they are overstocked, while there
is a shortage of these same selections in other
localities.
"To be of service in helping you dispose of any
surplus you may have, we are 'asking you to mail
us a list giving quantity of each you want to move.
By having each one of our dealers do this, we are
in hopes of transferring dormant stocks to locali
ties where there is a demand. Kindly give this
your attention at once as this is an opportune time
to elean up your slow moving records. Only good,
clean, perfect records with the latest labels will
be considered. ' ' MEN
BRUNSWICK

VISIT

NEW

P. L. Deutsch, assistant secretary, and S. J.
Turnes, advertising manager of the BrunswickBalke-Collender Co., made a trip to New York the
early part of November, during which a number of
matters bearing on the talking machine division of
the Brunswick Co. were given attention. During
part of their stay in New York, they were joined
by M. W. Loesch, manager of the Baltimore whole
sale branch of the Brunswick Company.
INCORPORATED

IN DELAWARE

The Player Phone Mfg. Co., has been incorporated under the laws of Delaware to manufacThe United Mfg. & Distributing Co., Chicago,
ture, deal in and sell talking machines and records
111., is now making a special talking machine moof all kinds with a capital of $150,000. The intor. L. D. Rudolph is president of the concern and
corporators are Samuel C. Wood, Chicago, 111.; L.
R. E. Watrous is sales manager.
B. Phillips and M. S. Anderson, Dover, Del.
nil i i nun i Mm i i :
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The New Boice Victor Shop and Paul Shop Are Important Additions to Trade — Business Outlook is
Good With Houses Handling All Lines of Machines and Records — News Budget of Trade.
Arms Co., which concern recently announced that
its retail department would be closed and that it
would devote its entire attention to jobbing and
wholesaling. The new concern is headed by N. B.
Boice and the company was recently incorporated.
Thos. W. Hendricks, who for many years was assistant to Burton J. Pierce, manager of the Victrola department of the J. W. Jenkins' Sons Music
Co. and lately manager of the Victrola department
at the Geo. B. Peek Dry Goods Co., is the manager of the Boice Voice Shop. The company has
ten sound-proof demonstration booths of double
plate glass. Its real feature, however, is a service
counter fitted with stools for the customers, which
is the only one of its kind that has appeared in
this city. Every purchase must go through the
service counter and the office is not congested with
standing customers and the inconvenience that is
often exceedingly noticeable in many establishments. The company has one of the largest stocks
of records in the city since taking over the stock*
of the retail department of the Schmelzer Arms
Co. Another feature of the new exclusive shop is
the educational department which is in charge of
Miss Leah Ullom, who recently completed the
course in this work at the Victor factory. The

Kansas City, Mo., November 8. — Business at
this point has been exceptionally good during the
past month. The sales in both machines and records have been running exceedingly high and while
a great deal of preparations are being made by
nearly every concern in the city for handling of
the expected increase in the holiday trade, they
have not interrupted business to any great extent.
The opening of the Paul Shop, Columbia dealers,
at 1112 Main street, was one of the features of the
trade in the middle of the month. The shop
though comparatively small is one of the most artistic and best decorated and arranged establishments that has yet been seen in this territory.
With four small booths for the demonstration or
machines and records the shop is well equipped and
from the start has met with an exceedingly large
trade. Its advertising has been of a modest
character, yet the clientele is the equal of any
talking machine establishment or department in
the city.
The opening of the Boice Voice Shop, ths new
exclusive Victrola and Victor record shop on the
second floor at 1104-1106 Walnut street was another feature of the week. The new company purchased the Victor franchise from the Schmelzer

;nt:n»mt:»tnww:»tmm
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company is furnishing a place for the meeting of
such school organizations as the Parent-Teachers'
Association. It is being made a real advertising
feature and many school teachers have been induced to visit this deparment for the purpose of
securing the best for the instruction of children.
Miss Ullom also has been conducting story-telling
hours for the teachers in which many suggestions
and hints are given that the children with the
aid of the talking machine may receive a more
pleasant and profitable instruction than the old
system of teaching was able to produce.
C. V. Bissell, manager of the Starr Piano Co.,
reports that the company has been exceptionally
busy during the past month and said that the outlook for the coming season is much brighter than
it has ever been before.
Harry Wunderlich, proprietor of the Wunderlich
Music Co., declared that the business has been
much heavier this fall than it seemed possible for
it to be a few months ago. The company recently placed a line of the Brunswick machines in
stock and is now carrying both the Victrola and
the Brunswick.
Charles A. Eenie recently combined his musical
instrument business with the Smith, Barnes &
Strohber Piano Co. Mr. Eenie has long been in
the musical instrument business in Kansas ^ity
and after the local branch of the Smith, Barnes &
Strohber Co. had decided to annex a line of musical instruments, arrangements were made with
Mr. Eenie to move his business there. The Smith,
Barnes & Strohber Co. handles three makes of machines, the Victrola, the Columbia and the Elbertone, the latter being its own product. Business,
according to W. J. Simmonson, manager of the
local branch, has been exceptionally good during
the past month.
The Architects & Engineers ' Supply Co. recently
began the advertising of a large stock of Emerson
records which it placed here. The company has
been handling talking machines and records for
several years and has developed a business in what
was once merely a side line that outrivals in every
respect the original business for which the company was organized.
The Eudolph Wurlitzer Co. has moved its business from its -second and third floor location at
1010 Walnut street to the main floor at 1112-1114
McGee street. J. E. Eitzsimmons, who fifteen
months ago came from the Chicago office of the
company to take the managership at the Kansas
City branch was responsible for the move.
The Huss Bros. Phonograph & Piano Co., with
a manufacturing plant on Canal street, Cincinnati,
O., and a local retail store on Vine street, is rapidly growing in output and importance.
SEND FOR ILLUSTRATED PRICE LIST
AND FREE SAMPLE
'GLOBE" TRANSFER NAME PLATES
DEALERS EVERYWHERE APPLY THEM
ON PHONOCRAPHS. PIANOS. ETC.
GLOBE
DECALCOMANIE
CO.
JERSEY CITY. N. J.
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Inter-State Music Corp. Organized to Succeed
Record Needle & Mfg. Co. — Secures Distributing
Rights For Rythmodik Rolls — Important Move.
Milwaukee, Wis., November 5. — The Inter-State
Music Corp. has been organized in this city as an
outgrowth of the Record Needle & Mfg. Co., for
the purpose of engaging more widely in the distribution of musical goods. Among other things
the new company has just been granted by the
Rythmodik Music Corp. of New York exclusive distributing rights for Rythmodik music rolls for the
States of Michigan, Wisconsin, Minnesota, Iowa,
North and South Dakota and the northern tier of
counties in Illinois. Although entering into a
broader field the newly organized company will
continue the national distribution of talking machine accessories.
The reorganization of the company has brought
about no changes among the officers or in the control of the business. G. F. Ruez is president of the
company; S. W. Goldsmith, vice-president; H. A.
Goldsmith, treasurer and R. H. Zinke, secretary
and general manager. .
Mr. Zinke has been prominent for several years
in Wisconsin musical activities and is now buildingup an extensive sales force to handle the new business which this company has undertaken in becoming distributors for Rythmodik music rolls for this
valuable territory, which will give service to approximately twelve million people.
It is the intention of the new organization to
develop the player roll business in an aggressive
manner. The experience in handling talking machine accessories and marketing of records will
be applied to the distribution of the Rythmodik
records for which a very large business in this field
through the efforts of the Inter-State Music Corp.
is anticipated.
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Bristol & Barber Co., Inc., Pathe jobbers of New
York City, make the important announcement that
4the Pathe line is now being carried by BloomingIdale Bros.' department store of New York City.
JThis is the third large New York City department
store that has recently acquired the Pathe line, following Gimbel Bros, and the John Wannamaker
store.
Manager Ennis, of the talking machine department of Bloomingdale Bros., reports that the Pathe
way. is already proving very popular in his departline
ment, and extensive merchandising plans are under
Announcement is also made by Bristol & Barber
that a deal has been consummated with Sol Birns,
a well-known talking machine dealer of New York
City, adding the Pathe line to the lines already
carried. Mr. Birns will include the Pathe in his extensive merchandising and advertising campaign.
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for
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Bloomingdale Bros. Department Store and Sol
Birns Now Handling the Pathe — Machines and
Records Now Enjoying Great Popularity.

New Factory Building to Be Completed Within 21
Days — Adjoins Present Plant of Company
Boonton, N. J., November 8. — A modern miracle
is being performed in the erection of the new factory building of the Acme Phonograph Corporation
in this city. Contract for this new two-story building stipulates that it is to be completed within
twenty-one days. There is a bonus of $100 a day to
the contractor for each day that he can detract from
this stipulated period; accordingly a large force of
men are at work and although ground was only
broken two weeks ago the roof is being put in place
at the present date. The new building directly
adjoins the present factory building of the Acme
Phonograph Corporation, which will be maintained
in addition to the new building. This plant was
formerly owned by the Audion Phonograph Co., and
was purchased by the Acme Phonograph Co., several
months ago. With the addition of the new building
now in the course of erection the manufacturing
facilities of the Acme Phonograph Corporation
will be doubled.
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Representative of Krasberg Engineering & Mfg.
Corp. Visits Eastern Manufacturers
George M. Cook, representing Krasberg Engineering &Mfg. Corp., Chicago, 111., has been spending several weeks in eastern centers where talking
machines are manufactured and will probably pass
a week or ten days more in the same territory.
He called on the principal manufacturers of New
York, Philadelphia, and other cities, and closed a
number of important deals for the Krasberg house.
In talking with The World, Mr. Cook stated that
the chief obstacle in the way of increasing the
output of complete instruments at present lies in
the cabinet end. The output of practically every
manufacturer he called upon is being limited by
inability to get sufficient cabinets.

Lateral

I!

Garino's Music Shop, Framingham, Mass., which
for four years was located on the second floor in the
Nobscot block, has moved to larger quarters at 8
Howard street. Sonora, Mandel and Charmaphone
machines and Emerson records are carried.

RECORDS

Our
Get Into the Phonograph

MFG.

CO.,

Hickory,

Dealer

plan

is unusually

attractive

Business

Tremendous Demand - Great Opportanity
Let us be your factory. We have
long
and the
"Know How"
in theexperience
construction
of Phonographs.
Our special construction of tone
chamber produces a loud tone, clear
and distinct, yet it comes from the
bell of the horn perfectly soft and
mellow.
Combine your selling ability with
our knowledge of real Phonograph
building and you have a business of
unlimited possibilities.
MODEL D
46
In. Hig-h, Price
18 In.— Wide,
20 In, Order
Deep
Wholesale
Cash with
$64.50 or Part Cash, Balance C. O. D\
(We pay the war tax.)
PARAGON

Cut

Inc.
N. C.

Write

today

small

for

sample

records
all

that

catalogs,
order

of

also

a

the

is leading

others —

OkeH

the

?!

A

Mandel
A

Agency

November 15, 1919

WORLD

MACHINE

TALKING

THE

92

is

a

Franchise

phonograph must sell on its merits. It must perform to the satisfaction of the prospective owner. And it must continue to perform after the sale is

made.

The

MANDEL

has the "stay-sold" qualities. It creates additional sales

right in the owner's home. That is why a MANDEL
Agency is a franchise to
every dealer who is fortunate enough to get the MANDEL
line.
The
know

MANDEL
phonograph
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every rigid test. Its quality endures.
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whereby responsible and well known firms have
been appointed distributors for the new lateral
cut Okeh records. In addition, the company has
a most efficient chain of OkeH record distributors
from coast to coast, and new dealers* are being
established daily. The field for the new lateral
Okeh record is unlimited, and an intensive national
advertising campaign is now in process of preparation, details of which will be announced in the
very near future.
Otto Heineman, president of the General Phonograph Corporation, has devoted a considerable portion of his time to the perfection of the new
lateral cut OkeH record. He has been ably
assisted by John Cromelin, general sales manager
of the company, who is internationally recognized
as one of the best posted members of the record
industry. W. C. Fuhri, well known in the talking
machine field, who was recently appointed general
sales manager of the OkeH record division has
already achieved remarkable results, and every
member of his sales organization is most enthusiastic regarding the exceptional opportunities
offered the company's latest product.
OFFERING

SERVICE

Boston, Mass., November 7. — A. F. Carter. New
England manager of The Talking Machine World
Service, blew into this busy town a few days
ago and immediately proceeded to come in touch
with leading talking machine dealers. Mr. Carter,
who certainly is a hustler, proposes ere many
weeks have elapsed to meet all the dealers in his
territory. Mr. Carter is no stranger to the trade
as he was in the retail business here in New England for ten years before entering service. He was
overseas eighteen months where he was a first lieutenant in the intelligence department.
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General Phonograph Corp. Making Shipments of Njw Lateral Cut OkeH Records — Well Received by
Dealers — Lists Include Popular and Standard
Selections by Well-known Artists
As announced exclusively in the October issue
of The Talking Machine World, the General Phonograph Corporation, of New York, is now ready to
place on the market its new lateral cut OkeH record. The company made its first announcement a
few weeks ago, and dealers and jobbers in all parts
parts of the country have already written to thejobbers inquiring as to merchandising plans in
connection with the new record.
Before placing its lateral cut record on the
market, the General Phonograph Corporation attended to every detail incidental to the compilation of record lists which the dealers could merchandise profitably. Accordingly, when the lateral
cut OkeH record was formally announced, the company was in a position to offer OkeH dealers up-tothe-minute supplements of the latest popular selections and the fastest selling standard numbers.
The first lateral cut OkeH record lists are now
being shipped to the trade, and from all parts of
the country, letters of commendation have been
received anent the tone quality of the records, and
their unlimited sales possibilities. It is the intention of the company to issue new lists of lateral cut
records monthly and to leave nothing undone
that may add to the service and co-operation afforded dealers in selling this quality product.
In the lateral cut OkeH record library there are
records by all of the most popular artists. The
vocal and dance hits were selected with especial
regard as to their musical quality and sales value,
and as a result of this minute attention to every requirement, the General Phonograph Corporation
feels that its dealers will have every opportunity
to develop a permanent and profitable demand for
lateral cut OkeH records.
During the past few weeks the OkeH record
sales division of the General Phonograph Corporation has closed a number of important deals
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Cleveland Talking Machine Co. Takes Over Wholesale Victor Business of Collister & Sayle Co.
Cleveland, Ohio, November 3. — The Cleveland
Talking Machine Co., successor to the W. H.
Buescher & Sons Co., prominent Victor wholesalers
of this city, has purchased the- Victor wholesale
department of the Collister & Sayle Co. This new
acquisition is in line with the policy of expansion
being pursued by the Cleveland Talking Machine
Co. under the general management of Howard J.
Shartle, who recently became associated with that
company after a long connection with the Victor
Talking Machine Co., as credit manager and in
other capacities. Associated with Mr. Shartle in the
direction of the Cleveland Co. business is A. H.
Buescher, who needs no introduction to the trade,
and George H. Deacon, formerly with the New
York Talking Machine Co.
The Collister & Sayle Co. will still continue their
retail department at 252 Superior avenue, under
the management of Phil H. Dorn.
S. B. DAVEGA

CO. EXPANDS

The S. B. Davega Co.. Victor dealers of 125 West
125th street, New York, have found their business
developed to such a point that a number of
changes in the company 'a store have been necessary in order to take care of the demand. The
changes include the installation of seven new record booths, bringing the total up to twenty.
ARISON

BUYS

BUILDING

Theodore Arison, the well-known music and talking machine dealer of 52 West 116th street, New
York, has purchased the building opposite his
present quarters to which he will move his business when remodeling operations are completed.
One of the features of the building will be an elaborate Victor department.
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builds

larger

sales

There are only the same old words, "exquisite" and
"wonderful," to describe the tonal qualities of the Dalion;
but with the Dalion these overworked words retain their
full meaning.

The Dalion dealer never worries about a

wandering prospect being sold some

other phonograph,

because of that phonograph's superiority as a musical instrument. The Dalion has a soft, mellow tone-grace all its own.

Its

Many

Refinements

build

larger

sales

No freakish lines mar the harmonious, well-balanced
beauty of Dalion cabinets. Skilled design, honest workmanship,
and flawless finishes produce cabinets of irresistible appeal.
The Dalion plays all records and is equipped with every
attachment that can add to the purchaser's satisfaction.

Its

Exclusive

Feature

builds

larger

sales

With the average instrument, the biggest problem the
salesman faces, is one big exclusive feature to put the sale across —
to convince the undecided prospect.
No other instrument is equipped with the "Auto File" —
the compact, large-capacity record filing device, whose "automatic
brain" solves every inconvenience of record handling— and prevents the misfiling of records by refusing to give up a second
record until the used record is put back in its proper compartment.
Every Dalion dealer knows what this feature means to him.

Its
u&rantee

builds

larger

sales

Accompanying every Dalion is the broadest, most sweeping
guarantee ever placed back of a phonograph. Not only is the
instrument warranted unreservedly, but the owner is further protected from repair cost for one year on all main spring breakage,
Show this guarantee to a prospect — the manufacturer's
sincerity in backing the Dalion quality increases the instrument's desirability.

Its
ertising

builds

larger

sales

We are not waiting for phonograph buyers to learn these
things for themselves. More than five million of the best class of
American families are being taught the Dalion's superiority in a
broad, strongly individual, advertising campaign. Its force starts the
new dealer with interested prospects the day he displays the Dalion.

The

Phonograph

Instrumentized

ere
awaiting
your
inquiry.
™£
™
table — show you exactly what benefits are yours as a Dalion dealer. Then
neither cost nor obligation in getting full particulars. Write today.
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NOW

MANAGER

Succeeds W. C. Fuhri as Head of the Chicago
Headquarters of the Columbia Co. — Other Important Appointments Just Announced
George W. Hopkins, general sales manager of
the Columbia Graphophone Co., of New York, announced this week the appointment of Kenneth
Mills as manager of the company's branch in Chicago, succeeding W. C. Fuhri, who resigned a short
while ago. C. F. Baer remains as assistant manager of the Chicago branch.
H. L. Moorey, manager of the New Haven branch,
has been advanced to the post of assistant manager of the New York branch, and H. E. Gardiner,
assistant manager of the Philadelphia branch, has
been appointed manager of the New Haven branch.
B. W. Jennings, manager of the Little Wonder
record department of the Columbia Co., has been
appointed assistant manager of the Philadelphia
branch.
In his letter to the Columbia sales organization
announcing these important changes and promo-

Jobbers

and

Dealers

ATTENTION
This is the logical time to place
your order for such of the F. C. Kent
Company's Products as you will require for the Fall Rush. Order now
to insure prompt service. Everything
guaranteed. Money back if not satisfied. See list below.
The Kent Master Adapter (which includes Type S sound box) to play any make
of disc record on the Edison Disc Phonograph.
The Kent Attachment No. 1 (arm only
or fitted with either Type S or Type B
sound box) to play lateral cut records on
the Edison Disc Phonograph.
The Kent Universal Attachment No. 1
(arm only or fitted with either Type S or
Type B sound box) to play both lateral
cut and hill and dale cut records on the
Edison Disc Phonograph.
The Kent Attachment No. 3-C (arm
only) to play hill and dale cut records on
the Columbia machine.
The Kent Attachment No. 3-V (arm
only) to play hill and dale cut records on
the Victrola.
The Kent Attachment No. 5-V (arm
only) to play both hill and dale and lateral
cut records on the Victrola.
Type B sound box (diaphragm of pure
Brazilian mica 1 31-32 inches in diameter).
Type S sound box (diaphragm of pure
Brazilian mica 2 1-1© inches in diameter).
Pathe Sapphire Balls, Edison Sapphire Points, Edison Diamond Points
Price list and special literature upon
request
<MENf>
Registered in U S Pal Office

F. C. KENT

MACHINE

WORLD
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tions, Mr. Hopkins stated that it gave him unusual
pleasure to make these announcements, as every
man represented in the changes is exceptionally
well fitted for the post to which he has been promoted.
During the past few years Kenneth Mills has
been assistant manager of the Columbia Graphophone' Co. 's wholesale branch in New York, working in close co-operation with Lambert Friedl,
manager of this branch. He has handled the many
problems incidental to his important work with
consummate ability, and has been a material factor
in the phenomenal success achieved by the New
York branch. Mr. Mills has been a member of
the Columbia organization for many years, occupying executive posts that have given him an opportunity to study the talking machine field from
every angle. He is thoroughly conversant with
every detail of Columbia merchandising and his
many years of experience well qualify him to fill
his new post, which is one of the most important
in the entire Columbia service.
HEATH

& GORHAM

A Better

Phonograph

Manufactured

by the Daven-

port Cabinet Works,

Inc., Dav-

enport, la.
The Davenola is manufactured in our own factory.

ORGANIZE

New Concern Will Represent the Dusonto Talking
Machine in Southern New Jersey, Eastern Pennsylvania, Delaware, Maryland, Virginia — Will
Also Be Distributors of OkeH Records
Philadelphia, Pa., November 8. — Announcement
was made this week of the formation of the firm
of Heath & Gorham, which will represent the Dusonto talking machine in the territory covering
Southern New Jersey, Eastern Pennsylvania, Delaware, Maryland, Virginia, and the District of Columbia. The firm will have the exclusive distributing agency for this machine in this important
territory, and offices and sample rooms have been
opened in the Transportation Building at 24-28
S. Fifteenth street.
Heath & Gorham have also been appointed distributors for the new lateral cut OkeH records,
manufactured by the General Phonograph Corporation, New York, and an extensive merchandising
and sales campaign featuring this record is now
in course of completion.
The Dusonto talking machine is manufactured
by the Belcanto Co., of New York, and is handled
by representative dealers in all sections of the
country. Heath & Gorham have completed arrangements whereby they will be in a position to
make immediate delieveries of Dusonto machines
and OkeH lateral cut records, and judging from
the orders already received, the new firm will meet
with gratifying success.
The members of Heath & Gorham consist of A. J.
Heath and Charles E. Gorham, both of whom are
well known in the eastern talking machine field.
Mr. Heath was formerly manager of the Columbia
Graphophone Co.'s branch in this city, and was
associated with the Columbia organization for
many years, having also been manager of that company 's Baltimore and Washington, D. C, branches.
Mr. Gorham was previously a member of the Columbia Co. 's sales organization, and both of the
members of this new firm are thoroughly familiar
with every phase of the merchandising and distribution of talking machines and records. Charles
S. Keyes, who for five years was connected with
the Columbia Co., is now associated with Heath &
Gorham, and is at present visiting the trade in
Eastern Pennsylvania.
NEW

EDISON

DEALER

IN MEMPHIS

The Phonograph Co., of Memphis, Inc., has
opened for business in tnat southern city as an
Edison onop at 103 South Court street, with C. L.
Wainwright, formerly with the Armstrong Furniture Co., as general manager.
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and Re-

producer, plays all records. Has
strong
double
spring motor, plays
ing.
nine ten-inch records with one wind-

We have recently enlarged our factory and can supply a few more live
dealers.
We manufacture two models. One
48x24x22 inches, retails at $150.00.
One 44x2 1 x 1 9 inches retails at $ 1 1 o.
Prompt shipments guaranteed on any
contract entered by us. Finished in
Oak, Walnut and Mahogany.
Write for catalog and terms.

COMPANY

Manufacturers of Phonograph Accessories
Mulberry and Chestnut Sts.
Newark,

TALKING

N. J.

U. S. A.

Don't get left without stock — it will pay you
to read our advertisement — see
Directory, last page
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Arthur J. Pete, Manager of the Victrola Department of the Lion Store, Toledo, Ohio., Tells of His
Plans and the Success of His Sealed Record Campaign in That City and Locality
Toledo, Ohio, November 10. — In these days of
stock shortages the question of sending out records
on approval and the advantages of sealing records
before the sales are not much discussed. People
are glad to get what records they can and dealers
no longer have to push their sales by using the
•'approval" system. Neither do they have records
returned because of some actual or fancied defect.
Looking forward, however, to the happy day
when stocks will be complete in records as well as
machines, it behooves us to listen to a few remarks
on the sealed record and the "record on approval"
question as discussed by Arthur J. Pete, manager
of the Victrola department of the Lion Store, of
this city.
Mr. Pete has a talking machine section that is
noticeable because everything seems to run on
ball bearing's and pneumatic tires, noiselessly —

very little friction — and this too, in spite of sales
extending into many thousands of dollars.
"I do believe most emphatically in the sale of
sealed records, ' ' said Mr. Pete. ' ' Sealed record
selling has been successful, first and principally
because customers do want new, clean, fresh merchandise. This is applicable to records just as
much as to any other merchandise, but where an
approval record business has become a fixed thing
in a store it will be first necessary for it to be done
away with, for sealed records and the value of
selling sealed records is impossible when a store
is doing an ''approval" business.
' ' The first thing to do is to educate one 's trade
to the advantages of buying records that are new
and perfect. This education must be through advertising first, then backed up by giving your customers hew records and letting them know by
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educating them through your sales people the disadvantages of trying to build a library of records
from an approval stock, many records of which
have been in circulation six months.
"Use the simile of the circulating library. Ask
the customer if he would build a library of valuable books from some circulating library, when it
would be possible to get the same books new and
perfect at the same price. We decided to stop
sending records on approval nearly five years ago,
but before we finally gave it up we made a very
extensive study of the results of an approval system and found that the average record that has
been in an approval stock for six months is out
seventeen
times on approval before it is finally
sold.
"Ask you customer, 'Do you ever loan your
records to your neighbors or friends'?' Their answer is generally a very decisive no. 'Well, then,'
you answer, ' why buy records and pay full prices
for them when some store has loaned them to
everybody irrespective
they98)are, what busi(Continued ofonwho
Page

38
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ADVOCATES SEALED RECORD
(Continued from Page 97)

SALES

ness they are engaged in or the conditions of the
homes or other places in which they have been —
places perhaps that you yourself would not go into.
Why buy these records?'
' ' If the wear of a record and the cleanliness of
it, or lack of cleanliness, which is positive after a
few weeks of its approval life, were able to be
seen, the customer would surely never buy it. For
example, send out a new dollar bill on a few days'
route, and note its condition upon return to you.
The same degree, of dirt is on a record, but is not
quite as noticeable.
' ' While we were doing an approval business we
had people, and most dealers have had them also,
who would order numbers that they have had in
their possession for years and then return the old
records, substituting them for the new ones they
have received. Of eourse if you check up each
record as it is returned and note the condition of
it, these people can be caught but it is quite surprising to see how many customers who are otherwise quite respectable will descend to this sort of
thing. We had one woman only a short while ago
who attempted to return records of a class that
we had never sold. She had been in our department and purchased records and had replaced
those she wanted to exchange in our envelopes and
had taken them to one of the girls in the department and told her that after she had them home
she only played them once and decided she wanted
to exchange them. We positively do not exchange
any records after the seal is broken so the saleslady referred her to me and upon examination I
found these other numbers and when we showed
her our stock book showing these records had not
been in stock for over a year, she confessed that
possibly the children had exchanged the records
in the envelopes before she started for the store.
' ' Consider the advantages of the sealed record.
"Eecords are received usually in a perfect condition. If any are found defective, the distributor

TALKING

MACHINE

will replace them. So you start off with your
record shelves full of perfect stock, at least it is
assumed so. The customer comes in and asks to
hear a certain selection. The sales person brings
it in and plays it. The record is thus 'tested.'
The sales person hears it and knows it is perfect.
So does the customer. If any defect is present it
will show up in the presence of both. If the customer would rather have one other than that
which was played for her have the salesman get
a new record off the shelf and give it to her, but
let him never fail to explain that the first record
was a new record and that he had played it and
had kept in mind while it was playing that it was
being tested.
"In doing this sealed record business everything
must be in keeping. The record room and demonstration booths must be kept in a neat, clean condition. No records should be allowed to lie
around. Every record should be filed immediately
after using, and not filed without being put back
into its envelope, and allow no records to lie
around in demonstration rooms. A piling up of
records on some table results in no good, but often
lots of damage.
"Seal each record at the time of the sale and
do not allow exchanges, for there should be no
reason for exchange. The record has been tested,
has been played and purchased. Why should it
be exchanged? This policy is easier to follow
as time goes on and as the customer 's education increases.
"We seal our records into the envelope with
a label that reads, ' The Lion Store records are
sealed — perfect. '
' ' The psychological possibilties of the sealed
record are simply limitless. It stamps the shop
as one which sells goods of the very highest grade
and subconsciously classifies your store in the
minds of your customers as one which does business upon the most modern and successful basis
and is therefore to be patronized.
"At the sales people's meetings show and explain to them the advantages of buying new sealed

Quality
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records and the disadvantages of buying used,
loaned, unsanitary records and have them thoroughly understand the system, for so doing they
can very easily shape the customer's mind to these
advantages and answer intelligently some of the
objections that customers unused to the system
might raise to it.
' ' Use the psychological possibilities of the
sealed record in advertising. It cannot be much
overplayed. We started a very heavy and definite
advertising policy to get started on this plan and
and while we do not dwell as extensively on these
points as we used to, we still continue to use them
in every ad, for although everyone now elearly
understands our policy and our ideas, we do not
fail to keep our system identified with modern
merchandise and so ' Lion Store Eecords are sealed
— perfect, ' is an advertising phrase we continue
to use with our publicity.
"And last and perhaps above all, I do not believe that an approval business is in keeping with
the high standard set by the class of merchandise
we are handling — the highest quality merchandise in the world — the world 's greatest artists —
are surely far above the undignified approval
business standard."
INITIAL

METRO

CATALOG

The first catalog of the Metro line of
produced by the Metro Phonograph Co.
City has made its appearance in the
models are illustrated and described

on such
Our

facilities enable

us

a scale as to interest

phonographs

have

to manufacture

the largest jobbers

quality

stamped

Vitis F. de Lustro, president and general manager
of the company, reports that although several orders
have been received from reliable export houses for
foreign trade, they will continue to maintain the
policy of supplying domestic needs first and thereby co-operate with their dealers.
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Model No. 1 to a large cabinet Model No. 5. Although only introduced to the trade three months
ago this new line has secured distribution of considerable size. ' A new grill, which is attracting
much favorable comment, is now appearing on all
models.
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CONTINUALLY?

Use this Semi-Permanent Phonograph Needle which
plays from 50 to 200 records without changing and is
more economical and satisfactory than
steel needle.
Plays any tone.
These needles are fast selling and will mean continuous repeat sales.
you a profitable addition to your line.
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a
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offer

Write for full information to the distributor nearest you
NEW YORK
The Cabinet and Accessories Co., Inc.
145 East 34th St.

I DEVELOPING

CENTRAL

WEST

Compton-Price Co., Manufacturers of the Stradivara, Have Placed Several Agencies in This
Territory — Issue Attractive New Catalog
The Compton-Price Co., Coshocton, O., manufacturers of the Stradivara phonograph, recently inaugurated acampaign to develop interest in this
machine throughout the central west. For several
years they have devoted their particular efforts in
cultivating the eastern territory. According to
last reports, their campaign in the central west
has been progressing with rapidity and steady
growth. Illinois and Wisconsin have during the
last few months furnished a splendid quota of
dealers who are handling the Stradivara with
much success. The company is, however, continuing its endeavors in these two states as there is
valuable territory yet to be covered by dealers
who are not as yet handling the popular Stradivara line.
A very attractive catalog is now being mailed
to the trade and one of the features of the Compton-Price Co. campaign has been the advertising
service to its dealers, which include various kinds
of publicity, window displays, wall hangers, motion picture slides, with complete advertisements
of copy and electros of all the machines. An
added feature incorporated in the Stradivara is
a green velvet covered turn-table, which according
to officials of the company has been received
with great enthusiasm by all Stradivara dealers
on account of its attractive appearance. Plans
are now being made for a greater increase in
output.
CO-OPERATING

WITH

THEIR

New England Distributors
Iver Johnson Sporting Goods Co.
Boston, Mass.

FINE QUARTERS

Muscatine, la., November 5. — Lohr & Bristol,
the talking machine dealers of this city, are reporting a most satisfying volume of business in

TO PLACE

NEW

MACHINE

ON MARKET

A. M. Druckman, a jobber of talking machines,
who is connected with several large cabinet concerns, will shortly place a machine, carrying his
own trade name, on the market. The concern was
formerly located at 16 West 39th street, New
York City, but has recently moved into much
larger quarters at 140 West 23rd street. The new
quarters have over 50,000 feet of floor spae3.

Lohr & Bristol Warerooms

Reinhardt 's, Memphis, Tenn., a new music store
at 25 South Main street, will soon have all present
alterations completed.

their handsome quarters where Victrolas and Victor records are handled exclusively. The Lohr &
Bristol store is one of the most attractive in town

IOWA

DEALERS

LOOK

US

OVER

We are the Iowa Distributors of
Vitanola
Phonographs
"THE PHONOGRAPH OF MARVELOUS TONE"

C. Bruno, of C. Bruno & Son, Inc., Victor wholesalers, reports that the demand for Victor merchandise iscontinuing strong, and anticipates that
it will continue for a long period ahead. The
supplies of Victor merchandise are in no way sufficient to meet the demand, although they are increasing gradually. Mr. Bruno reports that C.
Bruno & Son, Inc., are following to the best of
their ability their time honored policy of co-operation with their Victor dealers in supplying them
with available merchandise as will best fit their
needs.

STODART PHONOGRAPH CO. Inc.
119 West 42d St.
New York City

Co.

and provides a most artistic setting for the
Victor instruments. The interior is finished
throughout in gray and white, with gray rugs
and overstuffed tapestry furniture. The equipment includes three sound-proof demonstrating
booths, finished in blue, gray and white, and also
handsomely furnished. The firm consist of Miles
E. Bristol and Ralph G. Lohr, both of them talking machine men of successful experience.

IN MUSCATINE

Lohr & Bristol Featuring Victor Line Most Attractively in That City — Are Achieving Success

DEALERS

Don't rely on promises and be disappointed
— See our advertisement in this issue

PHILADELPHIA
Interstate Phonograph
1 026 Chestnut St.

AND
Story
&
Clark
Pianos
"MANUFACTURED SINCE 1857 "
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Model No. 90
A Music Marvel 45 V2 inches Hifjh; 19 Y2 inches wide; 20^ inches Deep. GENUINE MAHOGANY.
Unexcelled Motor, Patented. Independent Universal Tone Arm and Sound Box.
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DISTRIBUTORS

New Company Organized to Act as Distributors for the New Lateral Cut OkeH Records in New York
Metropolitan Territory — Members of Firm Veterans in the Talking Machine Trade
W. C. Fuhri, general sales manager of the OkeH
record division of the General Phonograph Corporation of New York, announced this week the appointment ofZiegler, Baker & Johnson as distribu-

All of the members of this new firm are exceptionally well fitted to attain unlimited success as
distributors for the new OkeH record line, as they
have spent practically their entire business careers
in the talking machine field. Moreover, each one
of them has made a special study of the record
business,
and can assist the dealer along practical
lines.
Louis Ziegler is considered one of the most successful talking machine salesmen in the wholesale
field in New York. For many years he has been
in close touch with dealers who have made a signal
success of their establishments out of small beginnings, and in several instances his advice and
suggestions have been important factors in this
success.
George A. Baker has not only spent a number
of years as a wholesale salesman, but has occupied important executive posts where he has had
A CIVILIZER, NOT

A MACHINE

Tribute to the Efficiency of the Talking Machine
as an Educator and Stimulator of Musical
Knowledge and Appreciation
Louis Ziegler
tors for the new lateral cut OkeH records in the
metropolitan territory.
The members of this firm consist of Louis Ziegler, George A. Baker and John Johnson. They
ivere formerly associated with the New York whole-

John Johnson

Geo. A. Baker,

sale branch of the Columbia Graphophone Co. for
upwards of ten years, and are among the most popular and best, known members of the New York
trade. They have opened offices at 98 Park
Place, New York, and are now making plans to
offer thedealers in the metropolitan district efficient service and co-operation in handling the new
lateral cut OkeH record line.
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Some very instructive facts pertaining to the
advantages of the modern day talking machine as
a real musical instrument apepared in an article
in the New York American. This article was both
an inspiration for talking machine salesmen and
a strong recommendation for music in the home.
It said: "In recent times a man named Kudyard
Kipling wrote some ballads that will be famous as long as the English language is spoken,
and that will be a long time. One of these ballads
is called 'On the Boad to Mandalay. ' Another is
'Danny Deever. ' Now, a ballad is a poem-story
that is meant to be sung. "When you read these
ballads you wish you could hear the right voice
singing them. A man with a voice like a Summer
wind in the pine trees -sings these songs as if he
were born for no other purpose but to sing them.
They go on a talking machine record, one on each
side and any family in the country with a machine can hear them whenever they want to hear
them.
"Who is the singer or what is the song, if either
singer or song are worth while, that you can't hear
on your machine at any hour you want if you have
the record? You pay two dollars and a war tax
to get into a theatre to hear a song once. For
half that price you can get a record that will render the same music on a minute 's notice, for you
and your children and their children — years after
the singer's voice is stilled.
"About the only criticism you ever hear of the
falking machine is that it is 'mechanical' music.
Vou' never hear that from the owner of a talking

an opportunity to become familiar with the most
vital problems that confront the talking machine
dealer. He has devoted considerable attention to
the financial end of the business, and his lengthy
experience will enable him to work in close touch
with the dealers that his firm establishes.
John Johnson has won considerable renown in
local talking machine circles through his keen sales
ability and intimate knowledge of all details of the
talking machine and record fields. He was a prize
winner in a number of contests that were introduced in his sales organization, and his pleasing
personality has been one of the factors contributing to his success.
These three "veterans" number among their
friends a host of dealers throughout the East, and
there is every reason to believe that the firm of
Ziegler, Baker & Johnson will soon become an important figure in the local wholesale talking machine circles. They are entering their new field of
endeavor with the hearty good wishes of every
member of the trade, and lateral cut OkeH records
will undoubtedly receive excellent representation
in the most important territory in the country.
machine. 'Mechanical music,' indeed! What do
the few who still say that know about music? Can
they whistle or hum the first five bars of the tuneful 'La donna e mobile," known to every true
music lover in the world? Music is supposed to
be a compound of the stuff that dreams are made
of — hazy, misty, dim, intangible feelings set to
sounds. Music is born of moonshine and fragrant
memories and hopes too great for earth and loves
unrealized, yet its expression is as mathematical
as mechanism. A composer of music is a mathematician who dreams — a poet, cold as steel with a
genius for tempo.
"Music is a perfection of mechanics, and talking machine music is infinitely nearer perfect than
that produced in other years on parlor pianos. Do
you remember the beautiful springtime afternoon
when little exercise-starved bodies perched on a
hard stool 'practiced' for hours — practiced until
the back ached and the tongue wearied of the
eternal ' one-and-two-and-three-and-f our-and? ' How
wonderful is the talking machine compared to
that.
' ' With a talking machine you can listen, or you
can dance, or you can get over beside it and sing
with it in real close harmony — that last is tip-top
fun. Even shy folks who never lifted their voices
in song before become vocal when alone with a
talking machine. Any time you see a thing like
a talking machine selling right and left on a few
dollars down and a few dollars a month proposition you can be sure it is something completely
worth having. Don't get the idea that your family is different and doesn't want this music. "Why,
their souls are hungry for it."
Charles F. Ten Eyck, Master Tone dealer in Gloversville, N. Y., is remodeling his store and adding
demonstration booths.
■■■■■■■■■■■■■■■■iiiaBasosBiaiiiiB

/uperiorDie
Castings
will Cut Your Costs and Increase Your Sales

■a

Tonearm and Reproducer Parts, Attachments, Turntable Hubs, Motor
Governor Discs, Knobs, Piano Player Parts— accurately cast in Aluminum, White Brass, White Metal Alloys or Zelco Metal— ready for nickel
or gold plating. 41 «J We employ a large force of die makers especially
skilled in this class of work and operate a large battery of die casting
machines of our own design and construction with a capacity of
50,000 to 100,000 castings per day.
Write for
Samples
of Work
are doing
in we
this line
Barnhart
Brothers
Monroe and Thraoo Streets
»
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ATTACHMENTS

In addition to the voluminous catalog (Hill and Dale) of Lyric Records, the following
list of 120 titles constitute our Bulletin No. 16. Beginning with our No. 16 Bulletin
all Lyric Records
DANCE

will be

RECORDS

All the Quakers They're Shoul1201- 85c der
Shakers (Introducing "When the
Preacher Makes You Mine" and "Take
Me
to the Land of Jazz"Jazzarimba
(Medley Fox
Trot)
Orch.
And He'd Say Oo-La-La Jazzarimba
(One Step).—
Orch.
4202 — Sac Poor Butterfly Is a Fly Girl Now
(Introducing "Worth While Waiting
For" and "God Bless My Swanee
Home") (Medley Fox Trot)
Jazzarimba Orch.
"Cairo" (One Step) Jazzarimba Orch.
4203 — S5c Everybody's
CrazyJazzarimba
over Dixie....
_
Orch.
"Good Night, Dearie" (Waltz)
Jazzarimba Orch.
4204 — 85c Buddha (Fox Trot)
Jazzarimba Orch.
"Caravan" (Fox Trot). .Jazzarimba Orch.
4205— 85c Tents of Arabs (One Step)
.Waldorf-Astoria Dance Orchestra
"Romance" (Waltz)
.Waldorf-Astoria Dance Orchestra
4200 — 85c My Cairo Love (Fox Trot)
.'. Waldorf-Astoria Dance Orchestra
"Just Another Kiss" (Waltz)
Waldorf-Astoria Dance Orchestra
4207 — S5c Big Chief Blues (Medley One
Step)
The Novelty Five
"Old Joe Blues" (Fox Trot)
The Novelty Five
4 20S — S5c That
Shanghai
Melody (Fox
Trot)
The Three Star Trio
"Oriental Eyes" (FoxTheTrot)
Three Star Trio
4200 — 85c Alexander's Band is Back in Dixie(One Step) Jos. Samuels' Dance Orch.
"Dreamy Alabama". (Waltz)
Jos. Samuels' Dance Orch.

Lyric
quality

Records
and

lateral Cut,

Order

Now —

4603— S5c Fifth Nocturne (Leybach) (Harp,
Violin, Cello, Flute)
Narcissus
(Harp, Violin,
'Cello, Flute) (Nevin)

15th

Popular Song Hits
5201 — S5c Oh, What a Pal Was Mary (Tenor
Solo)
Henry Burr
Tulip Time (from Ziegfeld's Follies
1919) (Soprano Obligato by Reba Dalridge
Henry Burr
5202 — S5c I Love You Just the Same, Sweet
Adeline
Peerless Quartet
"Since First I Smiled on You"
_
Henry Burr
5203 — S5c Just Like the Rose Sterling Trio
"Nobody Knows and Nobody Seems to
Care"
Campbell and Burr

4604 — Solo)
S5c Serenade (Schubert) (Cornet
O Sole Mio (Di Capua) (Cornet Solo)
Band Records
4S01 — 85c March — El Capitan (Sousa)
Lyric Military Band
Washington Post March (Sousa)
Lyric Military Band
4S0 2 — 85c Stars and Stripes Forever
Lyric Military Band
Semper Fidelis Lyric Military Band

because of their wonderful
there is no surface scratch.

December

Whistling: and. Novelty Records
-S5c Bird Voices (Whistling Solo with
Orch.)
Sybil Sanderson Fagin
Listen to the Mocking Bird (Whistling
Solo with Orch.). .Sybil Sanderson Fagin
-85c The Radiance of Your Eyes (Saxophone Solo) Benny Krieger
4902
4901Saxopation (A Saxophone Riot)
Bennv Krieger
4903 — S5c Stephanie Gavotte (Bell Solo)
Chapman
Southern Melodies (Xylophone Solo)..
Green
Hawaiian Records
4701 — Sweet Hawaiian Moonlight
Kalawao Hawaiian Orch.
Hawaiian Smiles
Kalawao Hawaiian Orch.
4702 — Aloha Oe
Kalawao Hawaiian Orch.
Hawaiian Hula Medley
_
Kalawao Hawaiian Orch.
4 703 — Hawaiian Lullaby
•
Kalawao Hawaiian Orch.
Hawaiian Nights
Kalawao Hawaiian Orch.

4210 — S5c You'd Be Surprised (Fox Trot)..
Jos. Samuels' Dance Orch.
"My Baby's Arms" (Fox Trot)
Jos. Samuels' Dance Orch.
4211 — S5c "Beale Street - Blues"
Handy's Memphis Blues Band
"Joe Turner Blues"
Handy's Memphis Blues Band
4212 — S5c Hesitating Blues
Handy's Memphis Blues Band
"Y'ellow Dog Blues"
Handy's Memphis Blues Band
Popular Instrumental (Cornet Solos, etc.)
4601 — 85c When You and I Were Young,
Maggie (Piano,
Violin. 'Cello)
_
Taylor Trio
Sweet
Genevieve
(Piano. Violin,
'Cello)
Taylor Trio
Flute)
4602 — S5c Herd Girl's Dream (Harp, Violin,
Serenade (Moszkowski) (Harp, Violin,
Flute)

appeal

because

Deliveries

natural

tone and

musical

The Lyric Catalog includes all that is best in the world's musical literature of
standard songs, operatic arias, instrumental solos, band and orchestra records
as well as all the latest popular songs.
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December

5204 — 85o There's a Lot of Blue Eyed Marys
Down in Maryland The Shannon Four
"You Didn't Want Me When You Had
Me"
Charles Hart
5205 — 85c It's a Small World After All
Henry Burr
"My Sugar Coated Chocolate
Campbell Boy"
and Burr
5206 — 85c Ting Ling Toy Peerless Quartet
"Nesting Place of the Bluebird"
Sterling Trio
5207 — 85c I Never Knew
Charles Hart
"Floatin' Down to Cotton Town"
The Shannon Four
5208 — 85c Golden Gates Hart and Shaw
"Lullaby Land"
Hart and Shaw
5209 — 85c In Your Arms
Sam Ash
Girl of Mine
Sam Ash
5210 — 85c Now I Know
Arthur Hall
I'm in Love with a Beautiful Baby
Hall and Kaufman
5211 — 85c Wonderful Pal. ...Hall and Kaufman
I Left My Door Open Jack Kaufman
5212 — 85c My Gal
Arthur Hall
Hippity Hop
Arthur Hall
5213 — Away?
85c Why Don't You Drive Julia
My Blues
Gerity
Who Wants a Baby?
Julia Gerity
5214 — That
85c They're
All Kid
Sweeties.
Murray
Wonderful
from .Billy
Madrid
Billy Murray
5215 — 85c Landlord Blues
Ernest Hare
You Ain't Heard Nothing Yet?
Ernest Hare
5601 — 85c Back Home on the Farm
(Comic)
Golden and Hughes
The Two Bellboys Golden and Hughes
5602 — 85c Cohen on His Honeymoon
Monroe Silver
Cohen on Prohibition Monroe Silver

Ready

to Serve

Records—
15th

Current High Class (Popular Price)
5701 — 85c Think, Love, of Me (Tenor
JamesSolo)
Price
A Rose, A Kiss, and You (Tenor Solo)
James Price
5702 — 85c Dear Heart (Tenor Solo)
William Shaw
When the Evening Bells Are Ringing
(Tenor Solo)
William Shaw
Standard Songs
5801 — 85c Rocked in the Cradle of the Deep
(Bass Solo)
Frank Croxton
The Road to Mandalay (Bass Solo)
Frank Croxton
5802 — 85c Somewhere a Voice Is Calling
(Tenor Solo)
George Howes
A Little Bit of Heaven (Tenor Solo)
George Howes
5803 — 85c Home, Sweet Home (Soprano
Solo)
Grace Kerns
Whispering Hope (Sop. and Alto)
Grace Kerns and New VanderVeer
5804 — 85c The Sunshine of Your Smile
(Tenor)
James Price
Macushla (Tenor)
George Howes
5805 — 85c A Perfect Day (Sop. Solo)
Grace Kerns
The Rosary (Contralto Solo)
Nevada VanderVeer
Hymns
5901 — 85c The Ninety and Nine (Tenor
Solo)
Harry McClaskey
He Leadeth Me (Duet)
Harry McClaskey and Frank Croxton
5902— 85c I Need Thee Every Hour (Duet)
Harry McClaskey and Frank Croxton
Safe in the Arms of Jesus
(Tenor Solo)
Harry McClaskey
Standard Songs
6201 — $1.00 Good Bye (Fosti) (Sop. Solo)
Louise Mitchell
Where My Caravan (Tenor Solo)
Judson House

Order

You.
Now

6202— $1.00 Mighty Lak a Rose (Sop. Solo)
(With Violin Obligato) Neira Reigger
Comin'
Thro' the Rye (Sop. Solo)
Neira Reigger
6203— $1.00 Tommy Lad (Baritone Solo)....
Fred Pat ton
Invictus (Baritone Solo) Fred Patton
Sistine Quartet Recording's
6601 — $1.25 Alloluia (Jomelli)
Sistine Chapel Quartet
Exultate Juste (Viardano)
Sistine Chapel Quartet
6602 — $1.25 Specioso facto es (G. Capocci)..
Sistine Chapel Quartet
O Sacrum Convivium (G. Capocci)
Sistine Chapel Quartet
6603 — $1.25 Madrigale (Perosi)
Sistine Chapel Quartet
Brindisi Romanesco
Canzone Popolare Tuscana
Sistine Chapel Quartet
6604 — $1.25 Mi levai per S. Giovanni
Sistine Chapel Quartet
Divini occhi sereni
Sistine Chapel Quartet
Operatic Records
7201— $1.25 Celeste Aida (Aida) (Tenor
Solo)
Ernest Davis
Chorus and Grand March (Aida)
Lyric Opera Chorus and Orchestra
7202 — $1.25 La Donna e Mobile (Rigoletto)
(Tenor Solo)
Theodore Kittany
Questa o quella (Rigoletto) (Tenor
Solo)
Theodore Kittany
Standard lastrumental Records
8 201 — $1.00 Intermezzo
(Cavalleria Rusticana) (Violin Solo) Vera Barstow
Garden Scene (Faust (Vio'in Solo)....
Vera Barstow

The above announcement, combined with the organization behind it, gives the
Lyric Dealer an impregnable position to withstand the assaults of the stiffest
competition.
Be the Lyric Dealer in your locality.
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EMERSON

INTERNATIONAL

THE
CHANGES

Robert Clifford Succeeds L. D. Rosenfleld in Charge
of Sales— Other Staff Changes— T. J. Porske
Discusses Business Conditions — General Manager Seiler Tells of Important Export Prospects
In a recent chat with The World, Theodore J.
Porske, sales representative of Emerson International, Inc., gave some interesting data incidental
to a recent trip which he made through the
country.
' ' The rank and file of the foreign born in this
eountry are 100 per cent. American," said Mr.
Porske, "but they still prefer their native songs,
stories and dances. They buy American records in
large numbers, but prefer their own favorite artists and their own beloved national melodies and
folk dances. Their incomes have increased very
materially, and they can and do buy the best."
Mr. Porske found the Emerson International
distributors very enthusiastic over the prospects
for a banner holiday trade. The reception accorded the new brown label ' ' Premier ' ' record has
been most favorable, and these high class operatic
and instrumental numbers, which are offered by
the company at a special price for this type of
music, are meeting with pleasing success.
Several important changes in the organization
of Emerson International, Inc., were announced
this week by C. Linn Seiler, general manager of
the company. Louis D. Rosenfleld has resigned and
Robert Clifford, secretary of the company, has been
placed in charge of sales. Theodore J. Porske, in
addition to being field sales representative, will
have general supervising direction of the recording
and catalog departments, with Paul Bolognese and
Gus Goldstein in charge of the repertoire and recording arrangements. Paul A. Dahmer and Jo-
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MACHINE
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seph M. Collinj have been added lately to the office
force, the former being attached to the sales department and the latter being connected with the
accounting and credit department.
Commenting on the export situation, Mr. Seiler
prophesied an early resumption of normal trade
through the buying of foreign credits in this country, the rapid improvements in shipping conditions and the proper financing of foreign orders
by American firms. He also said: "We have
already placed several large contracts in Europe
and expect to fill the orders within a very short
time. In the meanwhile our South American field
is rapidly expanding and we are doing, what every
far-sighted manufacturer must do to compete in
the foreign fields, and that is — we are giving the
foreign market what it can sell — not what we
think it ought to buy."
G. L. FUNNELL

WITH

BERLINER

MUSIC

Beakdstown, 111., November 8. — The third annual
Music Show conducted by Arthur C. Germer, the
music man of this city, which ended the last week
in October, was one of the most pleasing musical
features given in this city for a long time. Arthur
Germer is the pioneer music man in this section
to profit by the example of the national music
shows and have a local music week for the people
of his community. Each day of the week was
given a special significance and designed to appeal
to special classes of patrons and the musical programs of the day were arranged in a way to delight both young and old. The Columbia Grafonola
is carried as a leader. An interesting part of the
display were several working models of musical
instruments showing interior construction and
methods of operation.

CO.

George L. Funnell, formerly manager of the
record matrix department of the General Phonograph Corporation, New York, has joined the staff
of the Berliner Gramophone Co., of Montreal, Canada. Mr. Funnell is assisting in the development

EFFECTIVE

PROGRAM

PUBLICITY

Minneapolis, Minn., November 7.-— Gilbert's
Music & Novelty Shop, 30 S, Seventh street, has
been using effective advertising in the Orpheum
Theatre program featuring Emerson records, for
which it is a representative. In a recent program

of this company's rapidly increasing manufacturing business.
For many years George L. Funnell has been
recognized here and abroad as one of the leaders
in the technical end of the record industry. He
has devoted practically his entire career to the
innumerable problems incidental to record manufacture, and the Berliner Gramophone Co. is to be
congratulated
upon adding him to its executive
staff.

Sheer

IN BEARDSTOWN

Arthur C. Germer Holds Third Annual Affair During Special Local Music Week — Demonstrations
Aroused Considerable Interest in Music

Joins Executive Staff of Montreal Corporation —
Specialist in Record Manufacturing

By

SHOWS

alisted
"full page
was used
which were
six ofadvertisement
the latest Emerson
dancein records
and
vocal hits, some of which were played by the Six
Brown Brothers, who joined the Emerson record
library a short while ago. This advertising produced splendid results and Gilbert's Music Shop
will continue to use this page regularly.

Force
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SlRADIVARA
" KNOWN

FOR

TONE

"

has been universally recognized as one of America's Standard makes
of Phonographs. Absolute superiority of Tone Reproduction, quick
selling and profitable models, exquisite finish, and perfect motors
responsible for the enviable position it has attained.
Every week

dealers are inquiring of fellow dealers as to where

are
they

can find a really dependable Quality Phonograph to substitute for a
line on which they cannot receive deliveries, or which has disappointed
them in quality.

Invariably such dealers will be told to try and get the Stradivara agency.
The result is a constant flood of inquiries in this office.
Have

you overlooked

investigating the Stradivara?

If you are searching for something better — a standard line of superquality, it will pay you to write us today.
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ord business, and he is generally recognized as one
of the foremost authorities on this branch of the
industry. He brings to the Collings & Price Co. an

MANAGER

Takes Charge of the Kecord Department of Collings & Price Co., Newark, N. J. — Widely Experienced and Popular in the Victor Trade

SWISS

The Collings & Price Co., Newark, N. J., Victor
wholesalers, announced to their trade last week
the appointment of John L. Spillane, as manager
of their record department. Mr. Spillane assumed
his new duties the first of November.
In making this announcement, L. W. Collings, general manager of the company, stated that he was
confident that his company could do no more to
insure the growth of its dealers ' Victor record
business than to acquire the services of a metropolitan trained man in the important capacity of
manager of its record department.
John L. Spillane is one of the best known members of the local Victor trade. For many years
he was associated with the Blackman Talking Machine Co., New York, Victor wholesaler, and in
recent years occupied the post of assistant secretary of that company. Mr. Spillane has specialized •
on the development, and growth of the Victor rec^,_u,—
nn—m,— nn— hd^— 1111^— nn^— m

MOTORS

We have ready for delivery
17,000 double main spring
worm gear motors.
Sample
including a cast iron
12"
turn table
$6.50
Write for Quantity Price
John L. Spillane
invaluable experience that will undoubtedly be
used to advantage by this company's clientele.

MERMOD&CO.
874 Broadway, New

:

York
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Don't

Be

Short

Holiday

EMPLOYE

DIES IN BROOKLYN

Charles H. White, sixty-eight years
Lafayette avenue, Brooklyn, X. Y., and
inet maker employed in the plant of
Freres Phonograph Co., died recently at
Brooklyn. He is survived by his wife,
and four grandchildren.
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HOLIDAY
BARGAIN BULLETIN
Replete with money-making opportunities.
Something; new in the trade — that will augment your Holiday business.
COLE & DUNAS MUSIC CO.,
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CHICAGO. HI.
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THE BANK

A. G. Farquharson, Secretary of the Music Trade
Association of Southern California — The Right
Man in the Eight Place — Knows the Trade

Interest Charges of Prime Importance Says Canadian Dealer at Trade Convention

Los Angeles, Cal., November 1.— Wlieu the Retail Talking Machine Men's Association of Southern California decided last June to amalgamate
with the piano men and to include all dealers in
musical merchandise, the Music Trades Association

the following remarks on dealers ' experiences in
borrowing from the bank: "Should you want to
become a borrower from the bank it is necessary

At a trade convention. a successful retailer made

that you stop selling talking machines on the ridiculous terms of five dollars down and five dollars
per month, and see that every lease that you do
make that goes over a period of sixty days draws
interest'from the date of sale.
"Before coming here I consulted the manager of
one of the large banks, of whom I borrow, in reference to his attitude on straight talking machine
leases. He seemed rather inclined to view them
more favorably than piano leases. Our method of
borrowing is to make a note for whatever amount
we need, listing all the leases that we desire to
place against this loan, the names of the customers
and the amount of the payments to be paid

monthly, as well as the balance due us on the
lease. Against this amount we pay a stated sum
monthly, which, to our minds, saves a great deal
of book-keeping, and is much more satisfactory to
the bank, as they do not wish to be- bothered with
making collections. You will find this to be the
attitude of the average large bank."
Hf LTHE VITANOLA IN BOSTON
S. W. Sharmat & Son, of 5 Bromfield street, Boston, Mass., are now the wholesale distributors of
the Vitanola, and they state they are prepared to
make some advantageous offers to dealers throughout this territory. Both father and son have given
deep study to the merits of various talking machines, and such is their confidence in the Vitanola
that they have been able to interest a great many
dealers who are finding this instrument a most
profitable one to push.
Running may or may not be healthful exercise;
it may depend on what is chasing you.

UNIVERSAL
A. G. Farquharson
of Southern California was formed and it became
necessary to engage the services of a permanent,
paid secretary. A. G. Farquharson was selected by
unanimous vote and assumed his new duties on October first. Many important matters have already
come up for the attention of the Association and
it is confidently predicted that vital questions will
arise inside and outside of the Association from
time to time. These questions and problems can
now be handled properly with a capable man devoting all of his time as secretary and manager
and in addition manifold services will be rendered,
making the organization more and more valuable
and indispensable to its members.
1920 FOREIGN

TRADE

One of the important features of the Seventh
National Foreign Trade Convention, to be held at
San Francisco, Cal., May 15-20, 1920, will be the
world conference of American foreign traders, according to preliminary announcements just mailed
to American firms represented at previous conventions, who are requested to have their representatives, living or traveling abroad, time their visits
to this country so as to take advantage of the
valuable opportunities afforded by this convention.
Three special steamers, chartered for the accommodation of delegates from abroad, will be provided for the ports on the Pacific Ocean. Another
steamer starting from New York, will go by way
of the Panama Canal.
IS SALES

ARM

Patented May 13th, 1919
Talking machine manufacturers should anticipate their tone arm needs early to insure
prompt delivery. The demand for phonograph this Fall will be very large, and it is
the manufacturer who places his order early
that will be given the benefit of Empire
service. Get in touch with us at once and
secure our quantity prices on this splendid
equipment.

CONVENTION

World Conference to Be Held in San Francisco in
May — Special Steamers Chartered
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MANAGER

In a recent issue of The World an announcement
was made regarding the personnel of the executives of Emerson Empire State, Syracuse, N. Y.,
distributors of Emerson records. In this announcement Abram Price was mentioned as general manager of the company, whereas Mr. Price 's position
is that of office manager. Jerome S. Sullivan, well
known to Emerson dealers throughout the East, is
manager of sales of Emerson Empire State, and
is giving his personal attention to developing Emerson business in his territory.
We can supply you with machines
Hold your trade by wiring us to ship machines to-day
STODART PHONOGRAPH CO. Inc.
119 West 42d St.
New York City

Makes any disc record playable on the new Edison Disc Phonograph.
folder and attractive quantity prices.

Write for

Address All Inquiries to Chicago Office

EMPIRE

PHONO

PARTS

COMPANY

Sales Office— 429 S. Wabash Ave. — CHICAGO, ILL.
Factory— 1108 W. 9th St.— CLEVELAND, OHIO
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A. EDISON

Popular Artists with Their Recital Conductor, Wm. Reed, Entertained by Mrs. Wadsworth at Edison's Old Home in Milan, Ohio — Some Reminders of Edison's Early Days
Collins and Harlan, the Edison artists and their
recital conductor, William Reed, while on a tone
test tour in Ohio, recently visited the birthplace of
Thomas A. Edison at Milan, Ohio.
It was in this little brick home, perched on a
hillside, high up over the surrounding beautiful Ohio

teaching inspired him with a taste for literature
that has lasted throughout his life.
Edison is by nature an adventurer and while he
lived at Milan had many accidents that nearly cost
him his life and the world the benefits of his great
genius. He was nearly drowned in the Milan Canal

idly and, although he escaped injury, the barn was
destroyed. For this act he was publicly whipped in
the village square as a warning to other boys. In
the picture herewith, reading from left to right,
are William Reed, Arthur Collins, Mrs. Eluabeth
Wadsworth and Byron Harlan,
Mrs. Wadsworth, an aunt of Mr. Edison, lives in
the house and is cared for by Mr. Edison, "Aunt
Lizzie" carried Mr. Edison in her arms when he
was a baby. The house stands today as it was
origially,
attic floor. one storied, with rooms unfinished on the

ROCHESTER

HOUSE

CELEBRATES

Rochester, N. Y., November 10. — E. W. Edwards
& Son, one of the oldest music houses in this
State, being established in 1832, has been celebrating its fourteenth anniversary in this city. Dailyconcerts were held during the week featuring the
Vietrola
records. and Brunswick machines and Victor

HOTEL

TO BE "TALKER"

FACTORY

Miller's Hotel, Long Island City, which in the
past was one of the most noted hostelries on
Long Island, was recently sold to Peter G. Toss,
of 119 West Twenty-third street, New York, a
musical instrument maker. Mr. Foss intends to
turn the building into a talking machine factory
and alterations will begin at once.
WILL CEASE

Collins and Harlan at the Birthplace of Thomas A. Edison at Milan, Ohio
country, that the genius who gave the world the
phonograph, spent his early days. It was here that
Edison — then a delicate child — received his primary
education, from his mother, a former school teacher.
The studious habits developed under her systematic

THE

and almost smothered to death iu a grain elevator.
Holding the end of a skate strap for another lad to
shorten with an ax, he lost the top of a finger. Another accident was exceedingly painful for him.
He built a fire in a barn. The flames spread rap-

WHOLESALING

Richmond, Va., November 7.— It is announced
that Walter D. Moses & Co., of this city, will
cease acting as Victor wholesalers on December
1st, but will continue to handle the Victor line of
machines and records at retail in connection with
their piano and musical merchandise business.

David said that all men are liars. He might have
added that some men work it overtime.

PHONOMOTOR
Trade Mark Registered U- S. Pat. Office
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ELECTRICAL

EQUIPMENT

For The
Interchangeable

PHONOGRAPH

Standard
(Patented, 1918)
Simple
Universal
110-20 A. C. or D. C. also
Adapted for 220. V.

Spring Motors
Also if you must have them.
To the trade requiring the most per=
feet spring motor, suitable
for the
highest class of equipment, we
have
developed a spring motor of excellence equaled by none; longest, heaviest and best made springs obtainable; perfect regulation: fewest parts,
and interchangeable. Guaranteed satisfactory. Your correspondence earnestly solicited, and samples submitted to reliable companies upon request. The design of this motor is beyond criticism, approved by competent engineers, manufactured under
our personal supervision and no expense spared to make this motor the
most workman
perfect,ship.
in conception, materials
and

Silent Absolutely
Regulation

Automatic

Stops

supplied on all Phonomotors and
able stop.
Spring
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Perfect

Everlasting
THE

Guaranteed

PHONOSTOP

Supplied the Trade
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Some conspicuous successes have been won in a short time, in the
distribution of player piano rolls, by wholesalers of phonographs and
supplies. Last week a new department of this character showed for
its Eastern owner several hundred retail accounts exclusively granted
to his line and he said he would be asleep if he did not push it over a
thousand before the new year. A Middle Western supply house that
employs a man to call upen many dealers in the rural district with
records alone added music rolls to his stock in trade with a gain of
over §900 weekly to the business from that source, without a cent additional investment to get it. For some months a single brand of
rolls has sold phenomenally in all the Eastern wholesale houses of a
record line.
The jobber's margin in player rolls is very substantial, particularly in view of the fact that he is almost certain to be subjected to no
missionary expense in the bargain. A definite consumer demand has
been created both by the national sale of player pianos and the national advertising and the store-display services of the music roll
houses. Player rolls are universal; any player piano plays all the
parchment on the market.
The staple character that these influences have given to the
music roll sells it by name on demand, without demonstration. This
is the reason why talking machine dealers, who are daily getting
farther and farther away from even unnecessary record demonstra'ms, buy and sell player piano music.
Reprint of Editorial in Oct. 8th issue of Talking Machine

a
8

8
a
I
H
H
1
8
tt
Weekly.

November 15, 1919

THE

TALKING

MACHINE

WORLD
IlllllllililittW

;ua?naaa«aaaaaaaaaaaua»aaaaaaaaatataaaa
3

H
H
a
2
T.

M.

JOBBERS

Merchandising

AND

U. S. Rolls through

idea, but a fact—it's
a
a

already

DEALERS

your

being done

trade is not an
on

a big scale.

WHY?
1.

No

Selling

Expense

2.

Established

3.
4.

Big Volume
Small Variety

5.

Quick

Market

Turn-Over

3
H
a

H
H
H

ARE

1. ' Intensive

a

BACKED

BY

Advertising

2.

Service— -48 hour
ordered

3.

Intelligent

4-

More

shipments

of everything

a
3
a
I

co-operation

than fifteen
facturing

years experience

in manu-

a
a
H
a
a
a

The

only difference

that you actually

between

sell and

U. S. Rolls and

T. M.

Records

deliver the U. S. Rolls ordered

is

of you.

a
a
a
a
a
a
a
a

United
CHICAGO

States

Music

Company
U. S.

j12

THE

TALKING

MACHINE

MffiiimiimrannimiraBiiiuHiinim^

t.-^iiiFTniiunamimnniniDinninDinniiiiiiniiiiinnininnf!!:!::

DULCITONE

|

The

!

Phonograph

In Matched

Here

waiting

for!

Not

only

is

and

and

Not

Dulcitone Figured Walnut, Rich
Mahogany, red or brown

you

in addition

want

ities that

it.
we

can

expert

to this, you

ship

at any
and

sales, profits
of

are

cabinet

our

these
time,

in

construction
an

unusual

thoroughquality

that

excellence

it be obtained
finishes,

in sev-

including

is at once

evdeery
so

from

sales, profits.
get

machines
thus

the

Dulcitone

manufacturing
in reasonable

protect

you

tired-of -waiting

matched
and

a

customers.

which

increased

and

been

Dulcitone

proposition

can

disgruntled,

specializing

the Dulcitone

veneers,

modern

phonograph.

facil-

1

quanti-

1

against

lost

j

customers.
coupled

equipment,
And

when

the

with
make

price

is

too!

|

unusual,

|

Dulcitone

Phonograph
SOUTH

Chicago
^ laiimuiiiiiiijmtmmnraa w

can

figured walnut
to obtain.

performance,

Such

ties anywhere

Years

only

is it a DISTINCTIVE

angle— appearance,
But

the

phonograph

eral wonderful

beautiful matched
sirable and so difficult

only

for

for satisfied

Finish

have

you

bred—replete inevery
makes

While

Dulcitone— the

through

Style A

1

Walnut

it is— the

through

Not

Worth

phonograph

very

the

November 15, 1919

WORLD

Office:

HAVEN,
404

Company

MICH.

Republic

Building

.

J
|
|

113
THE

November 15, 1919
EXCEPTIONAL

SALES

ACTIVITY

TALKING

IS NOTED

MACHINE

IN PORTLAND

WORLD
TRADE

Talking Machine Dealers All Note Active Buying —Furniture Houses Find Talking Machine Departments Pay— Hyatt's Ship Columbia Eecords to India — Talkers in the Schools — Other News
Portland, Ore., November 7. — Every dealer in
talking machines in Portland reports unusual sales.
The month -of October in the Wiley B. Allen's
department was without an equal in the history of
the store. The beautiful new rooms, which are so
well adapted to the purpose of showing goods and
playing records, are always filled with customers.
The eleven record rooms are in constant requisition. Miss Bertha Serr, in charge, says they have
been receiving big shipments of records, which
are being sold as fast as they are coming in. When
The World's correspondent called the demonstration rooms were all filled and many customers were
waiting their turn. This is not an exceptional
case, as all the talking machine houses are having
the same encouraging and similar experiences.
The McDougal Music Store is another place
where the talking machine department is assuming
an important part in the conduct of the store.
This small goods music store, which is one of the
best of its kind in the Northwest, has only recently
gone into the talking machine game, and in fact,
the company went into the business rather reluctantly, being well satisfied with the excellent business being done in their regular line, but since the
installation of the Pathe, the business is increasing all around and that the new department has
been a great benefit is conceded by all connected
with the McDougal Music Co. One of the first
things Mr. McDougal did after the opening of
the new department was to subscribe to The
World.

displayed in one of the handsome Bush & Lane
show windows and attracted more than the usual
amount of attention.
The phonograph department of Lipman, Wolfe
& Co. has added the Pathe to their stock. The
Victor, Stradivara, Widdicomb and Pathe are now
carried by the house. L. A. Willard, who is in
charge, says the Stradivara is specially popular.
The G. F. Johnson Piano Co., which exhibited
Cheney phonographs at the great State Fair at
Salem, Oregon, recently received a diploma of
honor and a blue ribbon for having the handsomest
booth at the fair. The Cheney goods were displayed to splendid advantage in the artistically
decorated booth and gained many new admirers.
The Kohler & Chase Co. have embarked in the
talking machine business. The wholesale house on
Hoyt street under the management of F. W.
Grosser have added the Symphona phonograph to
their stock. It is a Pacific Coast product for
which he expects a large market.
L. D. Heater, of the Columbia Graphophone Co.,
A. C. BENTZEN'S

SUCCESSFUL

TRIP

Representative of Iroquois Sales Corporation
Closes Many Deals — Other Representatives
Make Good Reports Anent Business Prospects
Buffalo, N. Y., November 8. — A. C. Bentzen,
who was recently appointed eastern representative
for the Iroquois Sales Corporation of this city, has

M. W. Davis, of the Edward's Furniture Co.,
who is manager of their talking machine department, is selling more Brunswicks than he can get.
The Powers Furniture Co. is another store that
finds its talking machine department an important
factor in the big business done. Business during
October has about doubled.
The new cleaning fluid, "Tone Clear," which
has recently been put upon the market by the
Wax-Wilson Co., and which has been advertised
in The World, is going like hot cakes. It is giving
general satisfaction and repeat orders from dealers
everywhere is a testimony to its efficiency.
The Hyatt Talking Machine Co. recently made
a large shipment of Columbia records to India.
A big shipment of Sonoras is on the way to the
talking machine department of the Bush & Lane
Co., and James L. Loder, manager of the department, is encouraged at the good news as the demand for Sonoras far exceeds the supply of stock
on hand. The advertisements of the Sonora, which
appear in the daily papers, are of an unusually
interesting and attractive character. Full page
announcements are made and the results of these
advertisements fully justify the management for
the expense. A thousand dollar art model was
recently sold to a prominent citizen of Oregon
City. The beautiful instrument was effectively

The

M.

M.

his dignity or his position" in the least when he
goes out selling dictaphones himself in order to
help win the contest.
The commercial department of the Chehalis,
(Wash.) high school is now using the talking machine for class work. Miss Emily Babeock, one
of the most efficient teachers in her department,
took special work at Berkeley, Cal., and upon her
return installed the machine in her class rooms.
That the talking machine is a big factor in presenting different and difficult subjects to pupils
in an interesting and instructive manner is becoming more and more evident to the best educators in the country, and a school without a talking
machine and a good educational library of records
will soon be as out of date as the old fashioned
little red schoolhouse of the past.
Louis Older, who was with the Columbia Graphophone Co., of Portland before going to the United
Phonograph Corp., which has its headquarters in
Omaha, was in Portland recently demonstrating
the Puritan talking machine. He has closed many
agencies in two months in Oregon territory.
good" far beyond his expectations, and feels confident that his territory will produce a very active
demand for the Master-Tone phonograph. Mr.
Bentzen returned recently from France where he
spent ten months with the 29th Engineers, in the
ranging and intelligence service. He is a graduate
of Rensselaer Polytechnic Institute, with a thorough engineering training.
In addition to Mr. Bentzen, the Iroquois Sales
Corporation has a metropolitan representative in
New York City, H. V. Monahan, who also covers
a part of New Jersey. Lionel M. Cole, general
sales manager of the company is covering western
New York, western Pennsylvania and Ohio at the
present time, and several salesmen will be added
to the staff in the near future in order to permit
of further expansion.
EXPRESSES

A. C. Bentzen
just returned from a trip through his territory,
which includes the eastern half of New York State,
the eastern part of Pennsylvania and all of New
England. He closed a number of important deals
on this trip, whereby responsible dealers in his
territory will handle the Master-Tone line, for
which the Iroquois Sales Corporation is distributor.
Although he has had no previous experience in
the talking machine field, Mr. Bentzen is ' ' making

ROEMER
400

is very much interested in the airplane contest
of the dictaphone department, which the company
is waging throughout the entire United States.
Mr. Heater does not feel that he is compromising

West

Metropolitan
VITANOLA

23rd

Sales

Graves & Graves, furniture dealers in Memphis,
Tenn., have taken on the Victor line of machines
and records.
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TALKING
Announce

Joseph I. Carroll, manager of sales of the Emerson Phonograph Co., recently received an interesting letter from F. W. Clement, of the company 's
Chicago branch, expressing his appreciation of the
new ' ' Premier ' ' records which were introduced by
the company a short while since. Mr. Clement
states that these records are meeting with a ready
sale in his territory and that they are not only
winning the approval of the public as a whole, but
have been commended by a number of well known
musicians in Chicago. The Emerson organization
in Chicago is planning to inaugurate an aggressive
campaign in behalf of this record line.
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New York Sunday Newspapers Carrying Some
Striking Advertisements of Leading Talking
Machine Concerns — Pull Pages Predominate

sale

carrying some very well arranged advertisements
in the New York papers.
The Columbia Co. have been making a special
play on their newest records, and their advertising
is distinctive and noteworthy. The Widener Columbia Shop, as well as John Wanamaker and the
Edison Fifth Avenue Shop in New York and
Loeser & Co. in Brooklyn have been represented
by some very admirably arranged announcements.
In fact the retail end of the talking machine
business is well in evidence these davs.

Drigo's
of

this

A=277°.

Qraphophone
NEW YORK

LATEST

Co

CARDINAL

LITERATURE

Artistic Booklet Featuring the Creations Made by
the Cardinal Phonograph Co.
Newark, Ohio, November 4. — An attractive descriptive booklet of the Cardinal line of phonographs
has been issued by the Cardinal Phonograph Co. of
this city. The various models of the line have been
handsomely reproduced in their natural colors. The
booklet is well written and visualises the many fine
points of the line in an interesting manner. Attention is called to the various features of the Cardinal
phonograph, such as, the Cardinal tone modifier,
automatic top support and automatic stop. The following Cardinal models are illustrated and described
— the Cardinal Hearth Model, a table model, and
the Cardinal Pierre, Stratford. Sherwood and Manor
models, all of the floor cabinet style. The booklet
is in direct keeping with the excellence of the line.

Talking machines and records are well represented in the New York Sunday papers these
days. Ginibel Bios, have been carrying on a tremendous campaign in which they have been featuring the Victor, Columbia, Brunswick and a
more recent acquisition, the Pat he, in full page
TO OPEN IN BAGLEY. MINN.
advertisements, all of which have been forcefully
and convincingly written.
George T. Baker has opened a music store in
The Aeolian Co. have been represented by their
Bagley, Minn., and will handle the Columbia. Pathe,
usually striking announcements bearing upon the
Sonora, Wilsonian. Brunswick and other machines
Aeolian-Yocalion, while the Victor Co. 's adveras soon as shipments from the factories can be
tisements in the daily papers are along educaarranged. Columbia and Pathe records will also
be in stock.
tional lines, in which they impress upon the public
the importance of the great array of artists who
People who used to rave over ragtime now lament
The Yale Talking Machine Co., New Haven, Conn.,
are recording for them.
its
surrender to jaiz.
has
increased
its
capital
stock
from
$5,000
to
$50,000.
The Vitanola Co., of Chicago, have also been
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CleartoneOpera
in Japan to our own
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are
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specifications.

They are highly-polished, nickel-plated needles.
A glance at a sample will convince you that
they are the finest finished needle on the market.

We

We

10,000

lots

45c

per

M

1,000,000

lots

39c

per

M

are

the

Original
ported Cleartone

Sapphire

Balls

Dozen Lots, 1 8 Cents Each.
Hundred Lots, 1 7 Cents Each.
Thousand Lots, 1 5 Cents Each.
SPECIAL

Lucky

13
46

the

and
We

Sapphires

know

in the world.

Needles;

we

surely

what we are doing.

If our needles do not prove to be as represented we will refund your money.
as follows:
100,000

lots

43c

per

M

5,000,000

lots

35c

per

M

headquarters
Sapphires

ON

of Needles

have just placed a contract for Six Hun-

and

Sapphire Points
Dozen Lots, 20 Cents Each.
Hundred Lots, 1 8 Cents Each.
Thousand Lots, 1 6 Cents Each.
PRICES

largest jobbers

dred Million Cleartone-Opera

You can be assured of the quality by sending
for free samples.
Prices

are
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for

genuine

0 — II— !•£«

im-

Diamonds
Genuine

Diamonds

Dozen Lots, $1.95 Each
Hundred Lots, 1.75 Each
Thousand Lots, $1.50 Each.
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new

for Lucky

manufacturing

never
make

dreamed

our

we

it this season

13!

own

would

We
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motor.

We

have

but by good

time
luck

This

we

Half Dozen,
Dozen,
100
1000

on the motor

$9.75

$9.00

market

to-day.

records

FOR

MOTOR,

MOTORS — No. 1, double-spring, 10-inch
turn-table, plays 2 10-inch records, $3.25;
No. 6, double-spring-, 10-inch turn-table,
plays 3 10-inch records, $4.00, with 12-inch
turntable, $4.25; No. 8, double-spring, 12inch turntable, plays 3 10-inch records, cast
iron frame, $6.85; No. 9, double spring, 12inch turntable, plays 3 10-inch records, cast
iron frame, bevel gear wind, $7.85; No. 10,
double-spring, 12-inch turntable, plays 4 10inch records, castiron frame, bevel gear
wind, $9.85; No. 11, double-spring, 12-inch
turntable, plays 7 10-inch records, castiron
frame, bevel gear wind, $10.75.
TONE ARMS AND REPRODUCERS —
Play all records — No. 2, $1.75 per set; No. 3,
$1.75 per set; No. 4, $4.00 per set; No. 6,
$3.75 per set; No. 7, $3.75 per set; No, 8,
$3.15 per set; No. 9, $2.95 per set; Sonora
tone arm with a reproducer to fit.

Lucky
46

13
EAST

without

plays

re-winding.
12-inch

seven

10-inch

Complete

with

turn-table.

MANUFACTURERS

Main springs and governor springs in any quantity right
from stock.
Continuous hinges, 16 cents per foot.
Your inquiries will have our best attention.

SUNDRY DEPARTMENT
MAIN SPRINGS — No. 00, % in., 9 ft, 29c;
No. 01, % in., 9 ft., 25c; No. 02, % in., 7 ft.,
25c; No. 1, % in., 10 ft., 39c; No. 01A, % in.,
10 ft., 49c; No. 2, 13-16 in., 10 ft., 39c; No. 3,
% in., 11 ft., 49c; No. 4, 1 in., 10 ft, 49c;
No. 5, 1 in., 11 ft., heavy, 69c; No. 6, 1% in.,
11 ft., 99c; No. 7, 1 in., 25 gauge, 15 ft, 89c.
We also carry other size main springs to fit
Victor, Columbia and all other motors at
nominal prices.
Special prices on springs in quantity.
RECORDS— COLUMBIA, 10-inch double
disc records, 35c each; 12-in., 60c each.
GOVERNOR SPRINGS— To fit VICTOR,
COLUMBIA and all other motors at moderate
prices on large quantities toprices.
MotorSpecial
Manufacturers.
GENUINE DIAMOND POINTS, for playing Edison records, $1.95 each.

SAPPHIRE POINTS, for playing Edison
16c.
records, 22c each; hundred, 18c; thousand,
SAPPHIRE BALLS, for playing Pathe
records. 18c each; hundred, 17c; thousand.
15c.
NEEDLES, steel, 45c per thousand in
10,000 lots; hundred thousand lots, 43c;
million lots, 39c; five million lots, 36c.
We also manufacture special machine
parts, such as worm gears, stampings, or
any screw machine parts for motor; reproducer and part manufacturers.
Special quotations given to quantity buyers in Canada and other export points.
Write for our 84-page catalog, the only
one of its kind in America, illustrating 33
different styles of talking machines and
over 500 different phonographic parts; also
gives description of our efficient Repair
Department.

Phonograph
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TONEARM, REPRODUCER AND CABINET
We have ready for prompt delivery:

Cast-iron Turn Tables in any quantity at the right price.
Felts in Discs or Squares, 10 and 12-inch, all-wool, at reasonable prices according to quantity.
Mica, first and second quality, clear, in any size and quality.
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all parts including

SPECIALS

Each.

Each.

Lots, $8.50

Bevel-gear

for samples— you can't go wrong.
is the best buy

READ!

to

are able to deliver.
Send

SUPPLIES

LOOK!

STOP!
Something

AND

ITSELF

STREET

NEW

Company
YORK,

N.

Y.

119
November 15, 1919
NEW

PLAN

OF VOICE

THE
TRANSMISSION

A London Scientist Harnesses the Sun's Bays So
That We May Talk Along a Sunbeam
How would you like to talk along a sunbeam?
Seems like one of those perfectly useless questions
and yet if we are to believe the story of one of
the most recent inventions of an English scientist
we may one day enjoy this remarkable sensation.
The following story from the London Daily News
is interesting to everyone connected with the
talking machine trade.
' ' Dr. A. O. Rankine, of University College,
London, has succeeded in harnessing the sun 's
rays and using them as a means of voice transmission. He has completed a remarkable invention
which makes it possible to talk along a beam of
light, natural or artificial, using it as a substitute
for the telephone wire, with a transmitter at one
end and a receiver at the other.
' ' The invention has been approved by the Admiralty, and has the advantage over wireless
telegraphy or telephony in rendering a conversation absolutely secret. Before the cessation of
hostilities the Admiralty were in great need of a
means of secret signaling. Dr. Rankine set to
work in his laboratory, and after a long series
of experiments succeeded in perfecting this invention, which would have been actually in use
had not hostilities ceased.

TALKING

MACHINE

WORLD

over a distance of seven or eight miles, that, of
course, being about the extent to which a beam
of light can be thrown to the horizon. By increasing the size of the mirrors and the electrical
power, greater distances could be traversed, were
it possible to throw a beam of light further.
' ' ' The invention would prove highly useful in
the case of ships coming to anchor outside a port
and anxious to get into communication with the
shore authorities immediately. As a rule, the laying of telegraphic or telephonic cables from the
shore has resulted in great delay. But this invention would enable a ship to start verbal communication immediately with the shore simply by focussing the sun's rays or using the searchlight.
And it would be absolutely impossible for any
one to tap the conversation. Nothing but the
destruction or the partial destruction of the beam
of light would stop the conversation.'
"Endless possibilities are opened up by this
invention. Secret verbal communication with aircraft is not impossible, although it would require
a skilful manipulator to keep the beam of light

fixed on the receiving mirror. With a slowly
moving airship it would be comparatively easy
to talk to the pilot, so long as the airship remained in sight. There are a thousand uses to
which it could be put in the army and navy and
mercantile marine, and it would entirely displace
the use of the heliograph and other devices for
signalling in Morse code.
' ' In sunny climates it would be of great service
to observers. Dr. Rankine has not lost sight of
these possibilities, and has been in communication
with the authorities on the subject with the view
of further submitting his invention to government
or private enterprise." Further developments
will be awaited with interest.
WILL

OCCUPY

NEW

BUILDING

The Buekley-Newhall Co., at present located at
Fifth avenue and 125th street, will move to Sixth
avenue and Forty-first street, New York, when a
new twelve story building now being erected on
that site is completed. An elaborate Victor department will be a feature of the new quarters.
1

We

Are

Making

Immediate

Shipment

of All

Models

' ' In one of the laboratories at University College yesterday Dr. Rankine gave a demonstration
of this new method of voice transmission to a
Daily News representative. Two electrical in
struments were placed some distance apart and
a beam of electric light was projected from one.
' ' Dr. Rankine spoke into the voice receiver,
which resembles a small phonographic sound box.
The beam of light was first of all reflected on
to a small mirror about the size of a pea, the
mirror taking the place of the needle of a phonograph. By means of an electrical apparatus and
the application of the wonderful selenium the
vibrations of the voice caused corresponding vibrations of the beam of light which were reproduced at the receiving end. Dr. Rankine 's voice
was reproduced as clearly and as loudly as if
he were standing at the receiving end of the beam.
" ' I have already had several talks with friends
over a distance of a mile and a half, using the
sun's rays as the means of transmission,' explained Dr. Rankine, 'and there would be not
the slightest difficulty in holding a conversation

S. GRAY'S
WALTER
JOBBER'S BULL IT IN OF
PHONOGRAPH ACCESSORIES
The best of everything my policy and the
best of service my practice.
Albums; Attachments for Edison Machines
to play all records; All in One and plays
all attachments to play all Records on Columbia and Victor Machines; Corrugated and
Wooden Packing Boards; Diaphragms-Mica;
Edison Diamond Points; Edison Sapphire
Points; Fibre Needle. Cutters ; Harmonicas;
Lansing Khaki Covers ; Literature Hangers ;
Easels and Monthly Supplement Displayers;
Monthly Supplement Envelopes; Needles,
Steel and Semi-Permanent; Pathe Sapphire
Balls; Ready Files; Record Cleaning
Brushes, Printed and Unprinted :
Record-Lites ; Record Stock Envelopes for all
sizes Victor, Columbia, Pathe ; Reproducers ;
Record Delivery Envelopes, llj/jxll^ and
1354x13^2 ; Seals and Stickers for Envelopes
and Packages; Sticker Moisteners; Violin
Strings.

LA

UZON

THERE
ARE
conscientious

Phonographs

SO MANY
phonographs on the Market that
dealers find it difficult to choose the make they

can best depend upon to bring them
ing good will of their customers.

steady profits and the last-

It is with existing conditions in mind that "LAUZON" phonographs
are manufactured. They afford a secure foundation for the building
of a big profitable business.

"LAUZON" motors and mechanical
class — the most expensive made.

equipment

are of the very highest

"LAUZON" cabinets are in themselves works of art. The Period
styles harmonize perfectly with the better types of period furniture.

WALTER
S. GRAY
942 MARKET STREET
SAN FRANCISCO

Wire us for phonographs for the holiday
!
Trade
1
j STODART PHONOGRAPH CO. Inc.
j 119 West 42d St.
MTew York City
*
_
.

Louis XVI— Style K

Japanese Lacquer— Style H

9 Models — $90 to $400

J
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Michigan

Phonograph

Phonograph

Division of the Lauzon

Company
Furniture Company

National City Bank Building
Factory, Monroe
GRAND RAPIDS, MICHIGAN
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CHICAGO

Chicago, November 8. — Eetail dealers in a city
as enormously active as Chicago in respect of the
retail talking machine business, always figure on
their Christmas possibilities a good many week?
ahead of time. It is therefore not surprising tc
learn from inquiry on the street that the Chicago
dealers are working their heads off in the attempt
to find enough stock to carry through their anticipated requirements. So far as one can judge at
the present time, the public of Chicago and of the
surrounding territories is looking for high grade
machines at high grade prices. There is little ii
any reason to believe that the tendency will
change its direction.
It is of course a fact well known to all good
retail men that the public by no means exert any
particular skill or critical judgment in the choice
of talking machines, as far as concerns the strictly
musical side of them. A good many men who have
read the admirable analysis of retail demand published in the Talking Machine World of last month
are quite willing to agree that tone quality makes
the best argument, but very few of them, when
pressed, would for a moment undertake to argue
that any real discrimination is exercised in this
respect by buyers. The fact of the matter is that
every good talking machine today is capable of
giving a good reproduction. At the same time it is
one of the most obscure and delicate branches of
practical acoustics which is concerned with sound
reproduction through the talking machine. The
radically different machines are extremely few.
The development of the talking machines has been
much more along the lines of general improvement.
To-day, even though the buyers are not capable of
any particularly delicate discrimination, they have
become accustomed to a very high standard. If
this standard were ever lowered there would at
once be a change in the public attitude toward
the talking machine, and it is therefore obviously
the duty of all concerned to do nothing whatever
which will tend to cheapen talking machine prices
or talking machine quality.
Such is the general feeling of most retail men,
who in the intervals of worrying where they are
going to get goods to satisfy their customer's demand, are able to find time to philosophize a little
bit about the future of the business. That this

121

Republic Bldg., 209 South State St./'Chicago
Telephone: Wasbash 5774

future will be marvelous everybody is agreeing.
That we have simply not more than scratched its
surface is generally understood. That its high
standard should be maintained strictly is of course
axiomatic.
Manufacturers meanwhile are decidedly concerned over the difficulty of producing a sufficient
number of cabinets; but strenuous efforts are being made to bring this condition of affairs into
something better. There is hope that production
tvill pretty soon hove slowly within sight of
demand.
New Hiawatha Addition
Notwithstanding that an additional story was recently built to the plant of the Hiawatha Phonograph Co. at Geneva, 111., the demand for the company 's product and their inability to keep pace
with it, have alike been so great that they are now
just completing a three-story addition which will
give them an additional floor space of twenty-four
thousand feet. The first flocr will permit an extension to the mill room and the two upper floors
tvill be devoted to various finishing processes. As
soon as the additional output becomes available, the
company expect not only to be able to take care
promptly of the wants of present customers, the
first consideration, of course, but also to accommodate some of the new accounts which are clamoring
for attention.
Recover From Fire
Newman Bros. Co., whose extensive piano and
talking machine plant at Chicago avenue and Dix
street was damaged by fire a few weeks ago, report
that all the damage has been repaired and that they
are again operating at full force and while they of
course have been hampered considerably in making
deliveries and have had to ask the forebearanee of
their customers, they are now again in good operating condition and will be able to take care of the
orders for Newman Bros, phonograph, pianos and
player pianos.
Issue New Empire Catalog

While in St. Louis he spent some time with J. F.
Ditzell, manager of the music salon of the FamousBarr Co., in making arrangements for the introduction of the Cheney phonograph. The Famous-Barr
Co. at present have twenty-three sound proof booths,
wherein Cheney as well as several other well known
instruments are demonstrated, but this number will
be increased to forty by the first of January.
Other Cheney accounts that have just been opened
is the Golden Rule Department Store, of St. Paul,
Minn. J. L. Pofahl is manager of the music department. Just across the river at Minneapolis the
Foster & Waldo Co. have also opened a Cheney de-

A new eighteen-page catalog for the use of Empire dealers in the retailing of Empire talking machines has just been made up by this company. The
booklet is profusely illustrated throughout and the
text matter covers everything supplied by the Empire Co. to their dealers. On the whole the ,book

Change Company Name
partment.
The Meek Music Co., at 1020 Wilson avenue, has
changed its name and will now be known as the
Symphony Music Co. This is one of the best known
(Continued on page 123)

will be found a valuable adjunct to the salesman
selling these instruments.
Music Rolls "Going Big"
From Arthur A. Friestedt, of the United States
Music Co., manufacturers of U. S. music rolls, comes
word that talking machine dealers all over the
country are setting out in the music-roll business
xith an interest second only to their record selling
branch. Large numbers of talking machine dealers
are already handling music rolls and the number is
growing daily. The idea of merchandising rolls,
without piano demonstrations, has been considered
out of the question by many retailers, but the phenomenal success of large numbers of merchants not
in the piano business has forced a reconsideration
of the matter.
New Handy Mfg. Plant
A one-story factory addition is to be erected in
Chicago by the Handy Manufacturing Co., manufacturers of talking machine supplies. The building
will be 100 by 100 feet, located at 4434 to 4445
W. Kinzie street.
Cheney Chattings
Earl C. May, of the general sales department of
the Cheney Talking Machine Co., has been lately
devoting over half of his time in calling upon the
trade in Illinois, Wisconsin, Minnesota, and MisHe has just returned from a trip throughout thissouri.
territory.
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retail music stores on the north side and is under
the management of Carter B. Cordner.
They have added a balcony to their musie department and this nearly doubles their demonstration
space.
On Saturday of last week they had their formal
opening as the Symphony Co. The place was beautifully decorated and souvenirs were given to all
who attended. This company handles the Cheney,
Edison and Columbia lines.
New Store Opens
It seems that every one in Chicago is either carrying or thinking of carrying a line of talking machines. The latest one is the big north side Peterson Furniture Co., at 1046-1056 Belmont avenue.
This company is just celebrating its twelfth anniversary and is heralding the fact throughout the
local newspapers in that part of the town that they
now have installed a talking machine department
and are handling the well known Cheney phonograph. This department is under the management
of Mr. Kleinish.
Starts Advertising Campaign
Plans have been laid whereby the Cheney Talking
Machine Co. will begin on their national advertising
campaign. The first broadside in this campaign
will begin the week of October 27 to November 1,
and will appear in Chicago papers. The Post,
News and Tribune will start the ball a rolling and
after Chicago is thoroughly covered the territory
will gradually be enlarged.
Kennedy Handles Puritan
M. J. Kennedy has become wholesale distributor
for the Puritan talking machine. The Chicago
Tribune of Sunday, the 26th, gave an announcement to this effect great publicity and on Monday
1 ' Mat ' ' found his busy office even busier than
usual.
A Record Shipment
The week of October IS to 18 was the biggest
shipping week in the history of the B. C. Wade Co.
A total of thirty-one cases containing 347,200 nee-
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dles was shipped. Fourteen of these cases went direct to London, Eng., six to San Francisco, two to
Boston, five to Pittsburgh and four to Huntington,
W. Va. This needle was first introduced to the
talking machine trade in November, 1918, and
since that time it has traveled around the world.
Agencies have been established in every large city
throughout the world.
Krasberg's New Enclosed Motor
With all preliminary work completed, Krasberg 's new enclosed motor is now in production
and will soon make its presence felt. All the
working parts of this motor are enclosed in an
aluminum housing, affording protection from damage and abuse and making the motor at once dustand dirt-proof, tinker-proof and sound-proof. It
will also require less frequent lubrication, for with
the working parts entirely enclosed, more copious
lubrication can be administered when the motor
is installed.
Lectures Before Musicians
William Braid White, technical editor of the
Talking Machine World, lectured before the American Society of Musicians on Thursday, November
6, on "The Mechanics of Tone Production." The
American Society of Musicians meets in Chicago
and is headed by Professor Osborne McConathy,
of the Northeastern University.
The Chicago Piano Club
There seems to be quite a number of talking
machine men joining the Chicago Piano Club. In
fact the sitting president of this organization is
connected with a talking machine concern of the
Middle West. Previous to Thursday, October 30,
members of the Piano Club met for the daily
luncheons in the Stratford Hotel, but upon this
date, it was decided to go over to the States Restaurant. October 30, was the occasion of the
Club 's first 1919-1920 bi-monthly gatherings at
which speakers of prominence address the members. The Hon. Charles Ailing addressed the meeting and spoke upon the need of the city for

Account
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greater development of its artistic interests, urging all present to aid in putting over the city's big
municipal bond issue, then before the voters. P.
Ilenrici,
manager of the States, addressed the
tory.
members briefly, stating that he would endeavor
to do all possible to make the luncheons satisfacKenneth Curtis, western representative of the
Kohler & Campbell interests made a motion that
post cards be mailed to all members of the Piano
Club informing them of the new meeting place.
Brooks Agency Placed with M. C. Norris
M. C. Norris, located in the Republic Building,
has become Mid-West wholesale representative for
the Brooks automatic repeating phonograph and
has already received his first sample models of the
Brooks line. Inasmuch as the repeating feature
is comparatively new to Chicago, the Brooks line
should be of great interest to the local trade.
H. L. Coombs Off Again
Our sprightly young OkeH record
L. Coombs, member of the Chicago
General Phonograph Corp., left the
day, November 3rd, for an extended
the Southwest. Alia i Fritzehe, of
become OkeH repress at ative in the
nois, Iowa and Wisconsin.
Conditions in Cuba

salesman, H.
office of the
city on Montrip through
Chicago, has
states of Ili-

A. Bless, in charge of the export department
of the Gulbransen-Dickinson Co., returned to Chicago in October, after a five weeks' visit to Cuba,
where he found a shortage of musical instruments
even greater than that existing in this country.
' ' Conditions are very promising, ' ' he said, ' ' and
if it were not for the Cuban merchants' difficulty
in getting musical instruments, he would not have
a complaint in the world. The unusual prosperity
at the present time in Cuba is due to the large
sugar crop. There seems to be lots of money in
circulation and musical instruments like other commodities are in great demand.
(Continued on page 124)
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' ' But the musical instrument selling problem in
Cuba is vastly different from our own and a number one salesman in this country would make a
poor retail salesman there. The Cuban merchant
has to watch his step more closely in order to
avoid insulting his prospects. There is to be held
more lengthy exchanges of courtesies than here,
the salesman must talk about social affairs and
beat about the bush generally. He cannot attempt
to pin the prospect down to no or yes, after he has
finished with a flowery sales talk, but must allow
the prospect to leave the store without bringing
up this important question. When the Cuban prospect decides to buy he will come in and give the
order, all in good time, but an attempt to ' close '
might lose the sale."
Meet "Bobbie" Kropp
Has anybody noticed the unusual broad grin
that overspreads the countenance of E. B. Kropp,
of the Empire Talking Machine Co. The reason
is something more than an unusually augmented
business, in fact it is the arrival of little Kobert
George Kropp, who at the age of some few weeks,
already gives indications of winning baby show
prizes for robustness and general health. Just a
tip! If some bright Empire dealer wants to get
more Empire talking machines than this concern is
now shipping him, a good way to mount to the
good graces of E. B. Kropp is to bring up the subject of "Bobbie."
To Make Tone Arm
A. B. Cornell Co., of Chicago, is a new concern
which will start the manufacture of talking machine tone arms.
Issue New Catalog
An attractive twelve page catalog of their
latest talking machines is now being sent to the
trade by the World Phonograph Co. The catalog
is profusely illustrated with the fac-simile color
illustrations originated by Mr. Cook, the president
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of the World Co. These fac simile reproductions
of cabinet woods make most attractive illustrations for talking machine catalogs and put the
machines before the prospective purchaser in
almost their original beauty.
New Vitanola Tone Arm
All the 1920 models of the Vitanola are to be

submitted to Judge Crowe, as chief justice of the
criminal court." The recommendation for the instal ation of phonographs in the County Jail was
inserted in the grand jury 's report on the suggestion of George E. Meyercord, who incidentally is
industry.
himself connected with the talking machine

equipped with a new tone-arm which this concern
has recently brought to perfection. For a number of months the experimental department of the
Vitanola Talking Machine Co. has been working,
on this particular part of the talking machine,
and now believe that a tone arm of remarkable
merit has been reached. Not until the first of
the year, however, will they commence to equip
their instruments with the new device.
The Vitanola advertising department has this
month issued two little booklets, each of which
will be of much interest to the trade. They
have received a number of compliments from their
dealers on the artistic copy and color-work on a
little twenty-page catalog for the use of prospective Vitanola customers. Their famous slogan

The recommendation reads: "Make ur» a large
number, say one thousand records. Each record
of five hundred to one thousand words, describe
in considerable detail, dwell particularly on the
humorous stupidity of the case. Place the phonographs on each floor of the County Jail and other
institutions for criminals, particularly reformatory for young criminals, start the phonographs
going at breakfast time and keep up the convincing argument enough hours each day. It is our belief that few criminals will want to go back to

"The Phonograph of Marvelous Tone" is featured throughout. The other booklet is one of retail
newspaper advertisements for the use of Vitanola
dealers in localized advertising. It contains
eighteen well-written ads together with advice
regarding their use.
Open Belmont Avenue Store
A. Henrich, for thirty-five years a jewelry
dealer on Belmont Ave., has decided that his talking machine business warrants the opening of a
new store next door to his present jewelry business at 2138 Belmont Ave. He will have an exclusive talking machine store at this location and
will retail the Stafford phonograph.
Phonographs for County Jail
Says the Chicago Tribune, ' ' The use of the phonograph as a corrective instrument for young criminals is advocated in the report of the grand jury.

Schiffs Visit East
the County Jail. ' '
M. C. and S. S. Schiff, of the Vitanola Talking
Machine Co., returned late in October from a
short business trip to the East. The purpose of
the trip was to acquire a factory for the manufacture of Vitanola instruments, and while neither
of the gentlemen would state definitely that success had attended their mission, if one was to
judge by the broad smiles on both their faces,
they certainly had not met with failure. While
in the East they visited a number of their larger
jobbers and opened new accounts for the distribution of their product with the S. W. Sharmat &
Sons Co., of Boston, and M. M. Boemer Sales
Corporation, of New York City. Both of these
concerns are well known in the East and doubtless will have great success with their new line.
In addition to these there have been a few
accounts opened in the West with concerns who
will job the Vitanola. Chief among these is the
(Continued on page 126)
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Abernathy Furniture Co., of Kansas City, Mo
This is one of the largest houses in the territory
and boasts a high-class trade. It will cover all
of the Kansas City territory for the Vitanola.
Cardinal Manager Here
A. E. Queringen, of the Cardinal Phonograph
Co., was a visitor to Chicago during the month.
He announced that A. W. Bush, Chicago representative, had established a number of local agencies for the retailing of the Cardinal talking machine, among which are Thomas Philpott, 601 E.
63rd St.; Boiler Piano Co., 2375 Milwaukee Ave.,
and Redner & Niederman Furniture Co., 1482 Milwaukee Ave.
Window Suggestions of Value
W. H. Wade, of the Wade Talking Machine Co.,
has designed a number of small items of window
display which have loomed big in view of the

from

The Wade Talking Machine Co. window on Michigan Blvd. has never failed to attract great attention at every season of the year. The reason has
been numerous small refinements of window display which have appealed to the passers by. One
of the most important aids to a good window, he
believes to be a good-made-to-order back-ground,
harmonizing with the principal subjects making
up the display. For years the Wade Talking Machine Co. has had these back-grounds made to order
for their windows, and now they are incorporating
the service in their wholesale department.

★

47 inches
19 by 19 inches
Heineman
No. 33
Motor
Heineman No. 11
Tone
Arm and No 2
Sound Box
Fumed Oak
Waxed Mahogany
Oak and
Birch
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A trial order is subject to return if not perfectly satisfactory.
Get your sample now and arrange to handle the USONA exclusively in your town. $45.00 including 5% war tax will bring
you a sample of the USONA model AX; we will talk about the
regular wholesale price on future orders after you are satisfied
with the instrument. Let us get acquainted. We will both
profit by the acquaintance. The above offer is made for prompt
acceptance. We know you will represent our line when you
see sample.
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USONA
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Samples

of Sales

5;erhly successful retail business enjoyed by this
concern in Chicago. Like the old saw, ' ' Take
care of the pennies and the dollars will take care
of themselves," Mr. Wade believes that if a retail
manager takes care of the small things, the large
things (in the way of profits) will take care of
themselves.

Hold a conference with yourself I Decide
whether or not you are getting and selling as
many $100.00 machines as you might. Remember you can't sell them all high priced models.
Here's your chance to install a wonderful BIG
money maker that will show immediate results.

States.

ASSOCIATION

Motors and tone arms, also hardware supplies of all kinds, furnished at guaranteed
WRITE AT ONCE FOR FULL DETAILS

CHICAGO

1977-79

rating.

MANUFACTURERS

NAT
NOTE:

for the biggest operators

Co.
Illinois

Another small important item in window display
and for general use about the store, used extensively by the Wade Talking Machine Co., is the
white-tile signs, the letters of which are changeable. A good window with a poorly printed sign
loses much, whereas a good sign calls attention
to a window equally as good. Mr. Wade has found
the white-tile signs valuable business accelerators, by placing them in every record demonstration room and advertising the latest records.
Francis H. Evans Weds
Francis H. Evans, sales manager of the Evans
& Davis Piano Co. and Chicago representative of
the Crystola talking machine, was recently married and left the city on a honeymoon which was
spent in the East. Mr. Evans, by the way, is the
sale manager for the new varnish amalga-motor,
(Continued on page 128)
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manufactured by the Artrola Player Co., which is
being used by piano and talking machine men for
revarnishing old pianos and talking machines.
McKinley to Job OkeH
The McKinley Music Co., of this city, who recently became jobbers for the OkeH line of talking machine records, are doing well with this line.
This music publishing house has over six thousand
agencies in the United States and unusual facili-

is

from page 126)

ties for the distribution of musical merchandise
of every kind.
Strike Danger Averted
During the last two or three weeks in October,
Chicago faced the peril of a strike of its musical
instrument workers. The unions considered the
question of a general walk out at their weekly
Friday night meetings, but ended in deciding
against such a proceeding. The strike, however,

did become effective in the case of five local piano
concerns, where the men ' ' walked out. ' ' Conditions were settled amicably and at the present
time all five are working full blast. There have
been efforts made to organize union workers
among the talking machine factories, but this
movement has met with scant success, the men
in most cases being satisfied with present wages.
(Continued on page 130)
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ANNOUNCEMENT
A few short months ago we placed Chicago Cover Balance No. 4 on the
market. It was the successor of Balance No. 1 and was so superior to its
predecessor that manufacturers in all parts of the country congratulated us.
Its demand grew steadily. However, in the meantime, we got busy and perfected Balance No. I to such an extent that today

CHICAGO

COVER

BALANCE

No.

1

is acknowledged to be "head and shoulders" over anything like it on the
market Don't take our word for it. Ask any of the 97 manufacturers of
high grade talking machines who are using it.
Samples

Cover

Balance

No.

1

|
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Market Recording Device
The Cole & Dimas Music Co. announce in their
latest bulletin of talking machine supplies and
parts, a new home recording device which permits
talking machine owners to make their own records
in the home. The device is called the "Mak-AEecord" and will doubtless find a ready market
during the holidays, as there are no end of people
who have often thought they would like to "hear
their voice in print. ' ' The item is one of many
listed by the Lake street firm in a new catalog
which is decidedly an innovation in the marketing
of talking machine accessories and novelties.
Booklet on Fulton Motor
The Fulton Bros. Mfg. Co., of Waukegan, have
issued an eighteen page booklet, describing their
new Fulton motor. Illustrations of their two
standard styles appear together with exhaustive
text matter explaining the why and wherefore of
their numerous radical improvements upon the eon
ventional Swiss make of talking machine motor.
Wade Handles Motrola
The Wade Talking Machine Co., located at 14
N. Michigan Ave., announces that it has added
to its line of dealers ' supplies the Jones Motrola.
W. A. Carter, district manager for the Motrola,
is enjoying marked success with this motor in the
mid- western territory.
Mandel Advertising Helps
The Mandel Manufacturing Co. has prepared a
series of advertisements for its dealers to use in
local newspapers. These ads range in size from
seven inches to thirty inches and comprise one
column, two column and three column ads. Some
are suitable for use in featuring time payment,
free trial, and "no-money-down" selling plans,
these being the three most popular methods of
talking machine advertising now in vogue.
They have also prepared some attractive ads for
use during the Christmas shopping season, and
which are being supplied without cost to the
dealer. They are completely set up and ready for
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Attachment for Victor and Columbia, the attachment you don't remove for playing ANY
MAKE of Disc Record in one Position.
Victor Reproducer, the best of all Reproducers for Victor Machines to PLAY ANY MAKE
of Disc Records.
Edison Reproducer and Attachment for playing any make of Disc Record on the Edison —
it's the big brother of the Victor Reproducer.
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use in the dealers' publicity and sales campaigns.
The advertising department of the Mandel Mfg.
Co. have prepared many other dealer helps. They
furnish a beautiful colored booklet in which the
various instruments are illustrated in colors. The
booklets give a description of the motor, tonearm and reproducer, besides a detailed description
of the phonographs. They also illustrate in four
colors their walnut and gold model styles. On

the front page of the booklet is a home picture in
four colors with the talking machine prominently
displayed in the foreground.
Another dealer help is an electric sign suitable
for day and night advertising. By night, when
the sign is lit up, the message is illuminated as
though by thousands of little electric bulbs. They
also supply dealers with attractive metal road
(Continued on page 132)
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UNIVERSAL

ATTACHMENT

.J
No. 520. Size 7 Feet High, 11 Feet Wide.
Large variety of window backgrounds, artificial flowers and
decorations. .
TIE
NEW

epeatQgraph

SPECIAL FEATURES
Concealed Stylus Bar;
No Crooks or Turns;
Free Passage of Tone;
Graceful Lines; Sweet
Tones.
Changes any Victor or
Edison toords.
play all rec-

Repeats automatically on Victor, Columbia or World, and never falls.
CHANGEABLE
CHANGED

1

WHITE

TILE SIGNS WITH

IN A JIFFY

JANUARY

RECORDS
NO. 848

NOW

BLACK

LATERAL

ECORDS
COMPLETE

STOCK — QUICK SERVICE

WRITE

LETTERS

FOR

NORTH

LIST

IN FRAMES

No. 848. With 1^-in. letters $3.75
No. 850. With 2-in. letters.... 4.75
NEVER FADES — ALWAYS CLEAN No. 852. With 3- in. letters.... 5.75
No. 854. With 4- in. letters.... 8.75
Prices include frame and font of
50 letters and spaces enough for
ON
SALE
I 12 monthly changes.

SUNDRIES
Steel Needle (medium tone, 200 in tin boxes)
$ .45 per 1000
Wade Fibre Needle Cutters, No. 1
Wade Fibre Needle Cutters, No. 2
B. & H. Fibre Needles
$3.00 per 1000
Wade Talking Machine Oil
Rite-Tone Needles
$9.00 per Carton
Tusko Needles (soft tone, play 50 records)
$9.00 per Gross
Wade Talking Machine Grease
Violaphone Needles (play 10 records)
$3.90 per Carton
Albums, 10-in. — 12 pocket
Wade Tonofone Needle (semi-permanent)
$6.00 per Carton
Albums, 12-in. — 12 pocket
ASK
FOR OUR NEW CATALOGUE

12-20

CUT

MICHIGAN

AVE.,

CHICAGO

;

$ 9.72
12.96
1.08
1.08
7.50
8.70

per
per
per
per
per
per

Doz.
Doz.
Doz.
Doz.
Doz.
Doz.
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MOTORS
(Standard
for Prompt Shipment

No.

77

LAKESIDE

-

No.

55—2

Spring

LAKESIDE

-

No.

56—3

Spring

-

HEINEMAN
Our new No. 7-L tone arm. Eight inch Centers;
finest small tone arm on the market; adjustable for
weight. High grade mica, highly nickel plated. We
can take on quantity orders for immediate delivery.
Write for our Bulletins on Cabinets, Motors, ToneArms and Accessories.

Prices)

No.

33

HEINEMAN
SAAL

No.

EE

SAAL

No.

DD

SAAL

No.

AA

SAAL

No.

CC

Telephone
Harrison 3840

LAKESIDE
FROM
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CO.,

Inc., 416

HEADQUARTERS— Continued

from

So. Dearborn

St., Chicago,

111

Page 130

modern machinery has been contracted for, and it
is expected that before many months the demands
being made upon the Krasberg Co. will be more
than equalled by the
supply.
Receive Many Letters from Musicians

signs, and a lithographed metal window sign, as
well as a full line of newspaper cuts of every
machine, and slides for motion picture theatre advertising. The advertising department is constantly preparing new dealer helps and these will
be announced from time to time.
Resume Work on Krasberg Plant
Following the end of the building strike, work
was resumed on the new addition to the Krasberg
Engineering plant, adjoining their old building on
Lake Shore Drive. The new Krasberg plant when
complete with machinery and equipment will represent an investment of about one million five
hundred thousand dollars. Practically every part
of the Krasberg motor will be made by the Krasberg Co. in this new addition. The facilities for
manufacture will be greatly increased, as the most

Francis S. Moore, vice-president of the Parlephone Co., whose offices are in the McClurg building, is receiving quite a number of testimonials
from musicians. Mr. Moore has long been associated with music and the musical fraternity of
Chicago, and had been for many years connected
with the Mason & Hamlin piano department of
the Cable Company in this city. During his many
years' service with this company he had the
opportunity of meeting the best musicians of the
country, who never failed to pay him a visit
{Continued on Page 134)

Progress being made on New Krasberg plant

REPAIR

For

All

Motor

PARTS

and

That

Every
I

Ever

Was

Manufactured
TJ

7° e can supply any part.

V V sortment

The largest and most complete

as-

of repair parts — in the United States — on hand, for

old, obsolete and present-day motors.
from stock, we will make

If your order cannot be filled
I

it up special.

Special prices on main springs, governor springs, micas, repair parts,
motors, tone arms, steel needles, etc., in quantity lots.
Expert repairing on all makes

of phonographs

and motors.

INCORPORATED UNDER THE
LA WS OF ILLINOIS

SUCCESSOR
Standard
TalkingMachine
M 'achinaCo.Co*
Untied Tatting
Harmony
TalkingCo. Machine Co.
O-NaUl.Jamg,
AMLeo Co.
227-229

- High GradeTallemo Kfuefime.^ Disc Records.
Talking Machine Supplies, Etc
West

Washington

TRADE MARK
■CONS OLA."

Street, Chicago,

111.
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No

matter
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ments you handle
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the FAIRY

GRAPH LAMP in tonal
in artistry
the best.

the

of design

Instru-

Absolute

ly

PHONO-

production —

equals
New

l
■

An

o

A

f

Object

Perfect
Musical

A

Instrument

r

t

Scientific

Construction

Absolute

Guarantees

Satisfaction
99

The

FAIRY

Phonograph

Lamp

"looks" and "speaks" for itself. In appearance, its luxurious refinement is immediately apparent. But
it achieves its greatest triumph in its tone.
A newly patented sound amplifying chamber, radically differing from the conventional designs,
constructed of correctly jointed and suspended WOOD gives a true mellow tone of a volume equalling
that of the best and most expensive instruments.

Electrically operated and equipped with a specially designed invisible switch, regulator and tone
modifier.

Permit us to tell you how sales of the "FAIRY"
its appearance in i g 1 8.

ENDLESS-GRAPH

have required our maximum

MANUFACTURING

4200-02

W.

Adams

St, Chicago,

output ever since

COMPANY

111.
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FIRST

FOR THE PERFECT REPRODUCTION
DISC RECORDS
ON THE SUPERB

OF ALL
EDISON

Try the ORO TONE in compar^DO
TH
S
ison with other Edison attachments and be convinced that it is the one perfect attachment
for the Edison.
Ask your jobber or
May we send sample on approval?
Retail Price, Nicke Plated, $8.50
Highest Grade Gold Plating $12.50
Mfrs. of highest grade tone arms, reproducers, attachments for phonographs for playing all records.
D'amondetc.and Jewel point needles,
motors, supplies,
FROM

OUR

CHICAGO

HEADQUARTERS

whenever they came to Chicago. These tributes
the Pailephone Co. prizes very highly as a true
expression of the value of its product.
A Busy Wholesale Office
Room 1432 of the Republic building is getting
to be one of the busiest wholesale places in the

— ( Continued

Successors to COMBINATION
1808-10 IRVING
from page 132 )

not only takes care of the Chicago trade, but his
territory reaches all the central Western states.
By the first of the year he expects to be making
trips to these various talking machine centers for
the purpose of establishing more trade for the
companies he represents. At present there is but
a small stock of Mutual, Supreme and Manhattan
tone arms and sound boxes carried by the Chicago
headquarters, but it is expected that by Jan. 1,
1920, an adequate supply will be available to take
care of the great demand for these products
throughout western territory.
VITANOLA

CO. TAKES

OVER

PARK

ATTACHMENT

BOULEVARD,

CO.

CHICAGO, ILL.

ization has been watched with interest by the
trade and the taking over of the Saginaw concern
is another step in the policy of expansion to take
care of the steadily increasing business. Some
time ago contracts were let for a half milliondollar addition to the plant acquired in Cicero, 111.
AN ARTISTIC

STEGER

TRADE-MARK

The new medallion trade-mark issued by the Phonograph division of Steger & Sons Piano Mfg. Co.,

PL4NT

Acquires Factories of Saginaw Table & Cabinet
Co.— M. C. Schiff Made President
Chicago, 111., November 5.— The Vitanola Talking Machine Co. has recently taken over the plant
of the Saginaw Table & Cabinet Co., Saginaw,
Mich. M. C. Schiff, president of the Vitanola Co.,
becomes president of the Saginaw Table & Cabinet
Co. and Messrs. B. J. and Samuel S. Schiff, who
are directors of the Vitanola, have also become
members of the directorate of the Saginaw corporation. The rapid growth of the Vitanola organ-

New Steger Medallion Trade-Mark
of Chicago, HI., is a beautiful work of art. It is
thoroughly artistic in every detail, exhibiting a
I

We Illustrate the
Harry Engel

"Handy"

loop. It seems as though every talking machine
manufacturer on a buying trip in Chicago is heading up this way. A few short weeks ago this
place was unknown to the trade, but since it has
been occupied in part by a certain newcomer, one
Harry Engel by name, the place is very well
known. Harry, by the way, who, as may be seen
by the accompanying portrait, is one of those
happy fellows whose disposition makes quick
friends. He represents the Mutual, Supreme and
Manhattan Phono Parts Co. 's of New York. He

HI

FT

A PATENTED SIMPLE DEVICE WHICH WILL
ON OPENING THE UD AT THE END OF THE SELECTION
AUTOMATICALLY LIFT THE REPRODUCER FROM THE
RECORD AND SHIFT THE TONE ARM TO THE RIGHT.
ON CLOSING THE LID THE REPRODUCER DROPS
INTO THE FIRST GROOVES
OF THE RECORD
PRICE PREPAID 30 CENTS
5^43 FLOURNOY ST. RICHARD KUENSTLER CHICAGO, ILL.

Clamp

I

Quick action for clamping domes and I
frames on Talking Machine Cabinets, j
Write for Catalogue of clamping' ma- |
chines for Cases and for all purposes. j
VENEER PRESSES AND CLAMPS j
HANDY
MFG.
CO.
27 E. Madison St., Chicago, 111.

Equip

UNIVERSAL
TONE
ARM

Dome

Your

Phonographs

WlCE
AMBEROLA
" As the Edison Cylinder
products are not controlled
by zone system, dealers
anywhere can take ad-

Perfect

Samples

with long
Also made

LYONS'
SERVICE,vantage ofwhich
is efficient,
skilled,
and
up-todate.

$1.00 Each
Cash with order

brake shoe

State make
oi tone arm Died

Contrary to the general
impression, the cylinder
line IS NOT A THING
OP THE PAST. It is absolutely the best value offered the public today.
J.
17 W.

Lake

I. LYONS
St.

Chicago

Automatic

With

Brakes

for 1 inch
offset

Patented Auj.
'17 attached.
Simple construction
and28.easily
Made in four styles teffif any make of tone arm.
Write for attractioc quantity prtct
PERFECT AUTOMATIC BRAKE CO.
Room 400, 425 S. Wabash Are., Chicago

j
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(Continued
PURCHASE

beauty of design that should make it very effective
in attracting favorable attention to the Steger line
of reproducing phonographs. This trade-mark tells
the story of Steger quality concisely and impressively. It is embossed in gold on the back cover of
the neiv Steger phonograph style brochure and, in
the future, will be employed extensively in Steger
magazine, newspaper and booklet advertising, as
well as on the phonograph division letterheads.
NEW

TALKING

MACHINE

WORLD

from page 134;

NEW

WORLD

FACTORY

Chicago Concern Buys Factory Building on South
Side — Increased Production of 200 Machines a
Day Expected by Next Year
Chicago, 111., November 6. — Ernest C. Cook, general manager of the World Phonograph Co., announces that a large additional factory has been
purchased on the South Side for the manufacture
of World talking machines. The new plant comprises over 150,000 square feet of floor space in a
building of four stories. It is not expected that
they can move until early spring, on account of
necessary remodelling. However, when the addition is ready an increased output of World instruments of at least 200 per day is expected.
The growth of the World Phonograph Co. since
its entry into the talking machine business a few
years ago has convinced Mr. Cook of the necessity
of the present move. Mr. Cook, like most of the
manufacturers, feels that the business will continue at the pace of the past two years and that

CO.

Offices Opened in San Francisco and Seattle —
To Look After Foreign Trade
Chicago, 111., November 8. — Thomas E. Wilson
& Co., makers of the Wilsonian phonograph, 701
N. Sangamon street, have recently opened a branch
office in San Francisco to take care of the South
American and Oriental trade. An agency has also
been established in Seattle to look after the interests of the trade in Washington, British Columbia
and Alaska.

next Fall will be a repetition of this Fall. He
sees shortage ahead, and has made answer with
the purchase of a new factory. After the first
few months of the new year, however, this concern expects not only to be able to take care of
all their present dealers in the best of shape, but
will also put new men out upon the road with the
end in view of establishing additional agencies.
The following aTe stockholders of the World
Phonograph Co.: Frank Baaekes, vice-president

THE

FERRO-STOP
IT

STOPS

WHERE

YOU

WANT

IT

TO

STOP

iiineat C. Cook
and general manager of sales; American Steel &
Wire Co.; Paul Dillon, secretary, Northwestern
Barbed Wire Co.; A. J. Harris, president, Janesville Barbed Wire Co.; J. P. Sherlock, president,
Illinois Nail Co.; James Brown, president, Brown
Wire Fence Co.; A. H. Lance, treasurer, Simmons
Bed Co.; Z. G. Simmons, president, Simmons Bed
Co.; W. W. Cook, president, Adrian Wire Fence
Co.; P. L. Carter, president, Jackson Fence Co.;
W. P. Herron, treasurer, Crawfordsville Wire &
Nail Co.; Frank E. Morton, manager acoustic department, American Steel & Wire Co.; Ernest C.
Cook, secretary and general manager, The World
Phonograph Co., and Karl Baaekes, treasurer, The
World Phonograph Co.
MANUFACTURING

EDISON

CABINETS

The Pullman Co. Plant Working at Top Speed —
Vice-President Maxwell Enthusiastic Over
Progress Made on Edison Work — Timely Chat
A
[
Chicago, 111., November 2.— The Pullman Palace
Car Co. 's wood working plant at Pullman, 111., is
humming along at top speed, turning out cabinets
for Thomas A. Edison, Inc^ according to William
{Continued on Page 136)

"Guesswork
Won
t Do'
The ACME allows a test with the
drag of the needle throughout the
length of the record.
At Last— a Perfect Automatic Stop!
The simplest automatic stop made. Has but two working parts. Designed to fit all makes of phonographs. Works every time. It performs properly— accurately.
Solves All Automatic

Stop Troubles

Brake

The Fetto-Stop is a combination hand brake and automatic stop. Works
positively either way.
Manufacturers, Jobbers and Assemblers of phonographs should write today for full details and quantity prices.
CHICAGO

FERROTYPE

PHONOGRAPH

piif

1455 Congress

PARTS

St.,

M

*:

E

Phonographs that are equipped with the "Ferto-Stop" will speak well for
the instrument. Made of high-grade steel. No loose fitting joints. No wabbly
mechanism.
Can Also be Used as Hand

C

CO.

DIVISION
Chicago,

Illinois

Acme Speed Indicator
——clears
is precision
made,
~~
the tone
arm.
— 1 ocates motor
^
IMade by
troubles.
gSitf§S5'
"The repairman's
stethoscope." revolutions.
i.,.-

Acme Engineering & Mfg. Co.
1622 Fulton Street
CHICAGO

Don't lose December sales for want of machines— Call on us NOW
STODART PHONOGRAPH CO. Inc.
119 West 42d St.
New Tork City
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distributors

for

the

TRIANGLEPHONES
The
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machine
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Office.)

ing exclusive territory

We
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are

now

to Jobbers
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Proposition

L
THE

¥ MODEL 100
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FROM OUR CHICAGO HEADQUARTERS— (Continued fVom pasje 135)
Maxwell, vice-president of Thomas A. Edison, Inc.,
T0N0F0NE
NEEDLES ARE INVADING OLD WORLD
COUNTRIES
who on his return trip from an extensive business
tour of the West, stopped off at Chicago on his way
Herman Darewski, Ltd., of London, Eng., to Dis ribute Tonofone Needles Throughout the British
Isles and Co itinental Europe
back from the coast to learn the actual progress, at
the Pullman plant.
Chicago, November 10. — Herman Darewski,
Ltd., gave their initial order which amounted to
Mr. Maxwell is enthusiastic over the progress
Ltd., of No. 148 Charing Cross Eoad, London, Eng.,
one hundred fifty-six thousand eight hundred
at the Pullman plant. He says that cutting and
Tonofone needles which, by the way, is said to
is now a wholesale distributor of Tonofone neeassembly have reached even a higher point than
dles.
This
firm
is
one
of
the
biggest
and
best
be
equivalent to eight million steel needles. The
he expected and that these departments are daily
increasing their output and maintaining the highest character of workmanship demanded by Thomas A. Edison, Inc.
Mr. Maxwell met many hundred dealers, as well
as jobbers in the territories of Chicago, Omaha,
Minneapolis, Denver, Ogden, Los Angeles, San
Francisco and Portland and was able to discuss
various phases of the Edison business with them.
In a number of instances, special meetings were
arranged. The more notable of these meetings
were held at Denver, Los Angeles, Portland, Seattle and Spokane. Mr. Maxwell 's trip included
a motor tour from Portland to Takima, Wash.
TO REPRESENT

THE

PARLEPHONE

A M. Druckman has been appointed Eastern
distributor for the Parlephone Co., of St. Louis,
Mo. Mr. Druckman will represent Parlephone in
New York and other Eastern territory. He has
received a shipment containing a number of Parlephones of all styles.
STARR

CO. HANDLING

TONOFONE

The Starr Piano Co., manufacturers of Starr
phonographs and Gennett records, announce that
they are now handling the "Tonofone" needle,
manufactured by the R. C. Wade Co. The first
order included eight cases which were to go to
eight different distributors of the Starr Piano Co.

■amp^em oi approximately 8,000,000 Tonofone oieei iNt-tcues .Being Made to London, Eng.
known musical merchandise houses in the British
accompanying illustration shows the shipment
Empire and continental Europe.
packed in fourteen cases being placed aboard the
This is a happy alliance inasmuch as Darewski,
express wagon. Just one year ago, on November
Ltd., are fortunate in being the medium through
15, 1918, to be exact, Tonofone made its first
which Tonofone is to be introduced to Great
public appearance through the columns of "The
Britain and continental Europe in a big way.
World ' '. In that short time, Tonofone has
The manufacturers of Tonofone are likewise forachieved worldwide popularity which could scarcetunate in securing such able representation.
ly have been obtained on any basis save that of
merit.
When this deal was consummated Darewski,

rSTABLlSHED 1879
TEL. HARRISON
1
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A satisfactorily handling the work of foremost talking machine
houses, announce that expanded facilities now permit the taking
over of additional accounts.
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Sterling1 Reproducer and attachment for Edisons in
position for playing- Victor, Columbia or
other lateral records.

Large

Edison

Selling

Dealers

Hundreds

of

fj

Sterling
Reproducers
Orders are pouring in for Sterling Reproducers for sale to the Christmas
trade.ing oneLarge
numbers
ordering
with the intention of sellto every
buyer are
of an
Edison Sterlings
Phonograph.
£ When you hear the Sterling play you will order and recommend it to your customers. It
Plays All Records, Improves All Playing
Asay.
wonderful
improvement,
Plays Victor,
Columbiayou'll
and
other lateral records with more
fulness and naturalness of tone.
Plays Edison Records beautifully
with less surface noi-e. Changes
instantly for playing different records without changing elbows.
Everything complete in the most
handsome and durable reproducer
and attachment ever produced.
Guaranteed for All Time
Sterling reproducers are guaranteed not for one year or any other
limited time, but Guaranteed for
All Time against defects in workmanship or material.
Order
one —thathearit itoffers
play —youandan you'll
recognize
additional profit on every sale of a
phonograph you make.
STERLING DEVICES CO.
469 E. Ontario St.
CHICAGO
FROM

OUR

CHICAGO

EXHIBITS

JUST

Sterling attachment
for Victors. Permits
Victor users to enjoy
the gems among Edison and Pathe records.
Plays Victor or Coitely. lumbia records exquis-

Sterling Reproducers
for Victors

HEADQUARTERS — (Continued

AT ELECTRIC

ing, where in addition to demonstration of machines there was a life-sized reproduction of a
model show window lighted by electricity in which
the Federal talking machine was shown.
The W. W. Kimball Co. exhibited models of the
Pathe Actuelle under the direction of Art Cullen,
manager of the Kimball wholesale talking machine department. The Actuelle attracted large
groups of people at all times and Mr. Cullen was
kept one of the busiest persons at the show.
The Endless-Graph Co., headed by P. E.

Just send for one at
dealer's price and
hear the

SHOW

Five Talking Machine Concerns Make Displays
At Chicago Show — Large Attendance
Chicago, November 5. — The annual Chicago
Electrical Show, recently closed, was a success
in every way and particularly so far as it effects
the exhibitors of talking machines.
There were

"Does MAGNOLA
It Playdoes;
Alland Records?'
Certainly
without any extra
attachments, too. This is only one feature, albeit a
most important
one,
in
the
thoroughly
up-to-date equipment of the MARVELOUS MAGNOLA.
MAGNOLA

OUT

"Built by Tone Specialists"

from pa?e 136)

only five of these present, but from the sizes of
the crowds and the optimistic stories of the booth
managers, there ought to have been at least double
this number in evidence.
The most interesting feature of the show was
a wireless demonstration of a Pathe record, staged
under the auspices of the Commonwealth Edison
Co., manufacturers of the "Federal Electric"
talking machine, the Western Electric Co. and
the U. S. Army Signal Corps. Wireless apparatus
located at the Transportation Building, over a
mile distant from the Show, recorded the playing
of Pathe records and transmitted the music by
wireless to receiving apparatus located at the
Show. Although in the evenings the reproduction
was somewhat marred by that bugaboo of the
wireless operator, "static," the playing was faithfully reproduced and in sufficient volume to be
heard in all parts of the particular building in

Phonograph

With

MAGNOLA

TALKING MACHINE COMPANY
OTTO 8CHULZ. President
General Ofhcei Southern Wholesale Drench
711 MILWAUKEE AVENUE 1330 CANDLER BLDG.
CHICAGO
ATLANTA. GA.

PHONOGRAPH

119 West 42d St.

-

-

The Ech-O-Nola Co., a Chicago concern, recently formed for the manufacture of talking machines, exhibited one of their electric models. E.
Christianson was in charge.

Supremacy

of them

All"

These instruments, owing to

A De Luxe proposition made

their excellent equipment, will
enable your trade to enjoy the

possible by this De Luxe line
is now open to responsible

music of any record to the
fullest extent.

Write for particulars
agents.

Our facilities enable us to supply complete machines

ORDERS

Phonograph

in large quantities

Co.

(INCORPORATED)

We can ship quick
STODART

Shelton Electric Co. exhibited their talking machine motor under the direction of W. G. Shelton
and J. M. Peacock, who explained the mysteries
of the little motor which plays electrically any
spring-equipped instrument by merely placing it
against the turntable. From the standpoint of
sales accomplished the Shelton exhibit was also
much of a success, many of those visiting the
show being unaware that such a motor ever
existed.

CHORISTER

Chorister
HOLIDAY

Gonsky, president, exhibited the "Fairy Phonograph Lamp." The musical lamp was a big attraction and the two in charge of demonstration,
E. Sweeney and Miss E. Bernhardt, were occupied
at all times. P. E. Gonsky found it necessary to
leave the city upon a trip East during the latter
half
charge.of the show and Mr. Sweeney was left in

the " Leader

The

WfcteKiijJ tKe Music Come Out
May we send you our handsome, illustrated catalog
chock full of information concerning the wonderful
construction system of Magnola and the beauties of
its musical results, its artistic appearance and it;
moderate price?
Send your name and let us tell you morel

which the receiving apparatus was located.137A
list of the latest Path6 records was posted on the
wall and all that was necessary was a request
for any one of the selections to hear it played
via wireless. Of course, any amateur or professional wireless stations could "pick up" the
music, and did so, as the many letters and telegrams from out-of-town stations attested. Sergeant W. A. Miller, U. S. Signal Corps, in charge
of the station, received letters from amateurs in
Milwaukee and even farther away, telling of their
delight in the music. Quite an original method
of popularizing a. talking machine record, this.
Every wireless telephone operator in the surrounding country is thoroughly familiar with the Pathe
best sellers.
The Commonwealth Edison Co. exhibited their
Federal Electric machine, with H. L. Elentye
in charge. Throughout the show this gentleman
was busy almost every moment demonstrating his
instrument to prospective purchasers. The Federal exhibition was at the north end of the build-

336 West
CO. Inc.

New York City

63rd Street

CHICAGO,

Phone Englewood 1979

ILL.
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Increased Prosperity Causing Big Sales of Machines and Records— Depopulation of Rural Districts a
Problem — Growing Knowledge of Machine Construction Shown
Toronto, Can., November 5. — Depopulation of the
rural districts in the older parts of Canada is discussed by talking machine dealers from country
towns in a serious vein. Already in some Ontario
towns, dealers report that retiied people who find
themselves unable to live in the cities on what was
formerly an ample income are looking for homes in
small towns. On the other hand, farmers ' business,
as far as the talking machine trade is concerned, has
greatly improved. One retailer, discussing his territory with The World correspondent, said : ' ' Our
town is alive wTith farmers' autos on Saturday
nights. You know as soon as a farmer buys a car,
has a few tire and repair bills to pay, and becomes
a regular customer for gasoline, he loosens his purse
strings and becomes a better spender. To apply
this to our business we find that after a farmer gets
an auto it is easier to sell him a phonograph. Then,
when he gets accustomed to filling up the gas tank
with juice at thirty-five cents a gallon, he falls into
the regular purchase of records for the phonograph
as readily as a duck takes to water. Then, too, he
has teen getting good prices for everything he can
produce, so we have little worry over his financial
standing. ' '
Retailers of talking machines have adopted many
of the selling plans that have been successful in
increasing the volume of piano sales. But with a
few exceptions the retail trade does not appear to
have featured the renting of machines in order to
secure access to the homes of possible purchaseis.
Many a piano sent out on rental has sold itself or
a better instrument, consequently some piano dealers have encouraged renters, always featuring the
inducement that the amount paid in rental up to a
couple of years would be applied on the price in
the event of a purchase.
It may be that the talking machine dealer can
get all the business he requires without renting machines, or it may be that he does not appre iate
record sales to the extent that he would rent a
machine in order to create a regular record buyer.
Whether renting repossessed or "trade-in" machines
in order to create customers is good business the
dealer can decide for himself, but in relation to the
selling price of an instrument the talking machine
will command a greater rental than the piano, in
addition to the advantage of making an opening
for records which will only be sold on a cash basis.
All Toronto Victor dealers shared alike in the
extra large demand created for Galli Curci records
due to the appearance locally of this world-famed
artiste.
1 ' When it comes to planking down the cash or
signing the agreement for the purchase of a talking
machine the average buyer is a different person
now from what he was a few years ago, ' ' remarked
a dealer the other day.
"Just in what way do you mean?" he was asked.
"Well, a short time ago the typical buyer looked
upon a talking machine as one of the seven wonders
of the world. He did not know anything about the
mechanism. He never discussed it for fear of showing his ignorance. Now he has read the advertising
and sales literature of the various firms to such an
extent that before buying he asks questions about
the tone arm and sound box on the machine you are
recommending to him. He often inquires what make
of motor our particular machine is equipped with.
He will frequently ask about automatic stops, record
cleaners, the relative merit of steel needles, and
other such accessories.
' ' My experience is that a man not well up in the
latest phonograph parts and accessories is at a decided disadvantage in selling to-day. If he is poorly
posted on these matters he will often be face to face
with a customer who knows more that he himself
does. ' '
The College Book Store, Kingston, is an example

of how a music department may be most successfully
conducted. The Saturday night sales of sheet music,
records, needles, etc., are especially large, this being
largely accounted for by the drawing attraction of
a seven-piece orchestra which holds forth there each
Saturday night.
The St. Thomas Cabinets, Ltd., have been incorporated at St. Thomas and will manufacture cabinets. They are capitalized at $100,000.
NEW

TALKING

MACHINE

Canada

The Musicphone Co., Hamilton, have opened new
retail showrooms at 164 King Street West, where
they are selling direct from the factory to the consumer their line of electric phonographs.
Miss Marie Morrisey, the popular Edison
artist and concert contralto, recently appeared
in person in an invitation concert held in
the ballroom of the Chateau Laurier, Ottawa.
She was assisted by William Reddick, pianist. This
Edison tone test was held under the auspices of the
Phonograph Shop, Ltd., of Ottawa.
Ottawa phonograph dealers recently ran a full
page featuring "Mickey" records in conjunction
with the appearance of this photo play at one of the
leading motion picture theatres of that city.

IN MONTREAL
Convention
Increased Trade Activity Causes Many Dealers to Enter Talking Machine Field — Teachers'
Advocates Talking Machines for Schools — Interesting News Items
Furnishings Co., Ltd. Halifax, N
Montreal, Can., November 3. — The use of a talkfew days . S., large Pathe
cently.
distributors, spent, a
ing machine to teach music in the pubUc schools
in Montreal rewas advocated before the Protestant Teachers '
Arthur K. Kempton, talking machine specialist,
Convention recently by Duncan Mackenzie, instructor in the McGill Conservatory of Music and
has added the Canadian representation of the
music master in the Montreal High School. Mr.
Bell Hood Semi-Permanent Needle to his already
extensive list of specialties.
Mackenzie pointed out that teaching of class
The Clariola Phonograph Co. have opened up
singing ought to be part of the musical instruction
at 1152 St. Denis street, where they are carrying
given in the schools. As the teaching of English
a line of phonographs and records, and also doing
included the inculcating of an appreciation of the
best literature, so the teaching of music should
an Ideal
exchange
records.
. '■
Regd. business
and the inPhonograph
Specialty Co.,
bring the pupil into familiarity with the best
music. Pupils should become familiar with great
have registered in Montreal as dealers in phonomusic by use of the talking machine. They could
etc.
also have before them examples of voices of a
R. R. graphs,
Leslie,
of the General Phonograph Corporation of Toronto, Ont., has just returned from
quality and rhythm which the ordinary class
a trip to Montreal and points East. Mr. Leslie
teacher could not approach. Using talking mareports that he found the trade everywhere doing
chine music to illustrate his points, Mr. Mackenzie
excellent business.
showed the method by which a music lesson might
The Phonograph Sales Co., Pathe and Columbia
be given to a class of children.
Through the efforts of N. H. Phinney, Ltd.,
dealers, have changed the name of their firm to
the Phonograph & Supply Co.
Halifax, N S., Alice Verlet, the famous Belgian
New Montreal dealers handling the Brunswick
singer, has been secured for a single evening and
include Phaneuf & Lauzon, 610 Mount Royal aveinvitations have beeen issued by this firm to local
nue, East, and Gareeau & Fils, Quebec.
musical lovers, and throughout the Province she
will ajjpear shortly in connection with an Edison
Gingras, Ltd., Montreal, are now handling ' ' His
Master's Voice" lines in Victrolas and records.
tone test recital, put on by this firm.
Charles Culross, controlling the exclusive agency
TRADE NOTES FROM WINNIPEG
in Montreal for the Aeolian-Voealion, is receiving
considerable benefit from the large copy now apVarious Doings of Canadian
Dealers — Several
pearing in the local dailies featuring Vocalion recPrize Contests Held by Local Men
ords of such artists as Florence Easton and Marie
Sundelius. The Sonora, a line of which Mr. CulWinnipeg, Man., November 5. — The Imperial
ross is justly proud of, is coming in for more than
Phonograph Co., Calgary, Alta., will hereafter: be
usual attention, on account of the practical and
known as the " Reeorderia, " The House of Receducational newspaper copy now running in the
ords. It is their intention to make a specialty of
Montreal newspapers.
records, featuring Columbia and British Penn recV.' Sgroi, the energetic Edison and Columbia
ords, and Grafonolas. They have installed a m.ost
dealer, has placed a handsome electric sign in
up-to-date
and easy method of record selecting,
front of his store featuring these two makes.
the self-serving system, all records being placed
The sign can be seen a long distance and this
in classified order. They have a stock of 15,000
mode of publicity is already being felt in inrecords to select from. To advertise their new
creased sales.
premises and method of selling they have orThe Phonograph Shop of Montreal, Regd., (Geo.
ganized a guessing competition and are giving
S. Pequegnat, Manager) has taken on the repreaway gratis three phonographs the value of $245
sentation of "His Master's Voice" Records.
to the three persons guessing nearest to the numE. A. Wilson, manager of The Nova Scotia
{Contiimed on Page 141)

Talking

OPENING

Machine

and
SPRINGS.

THE

STORES

RENE

Repair
SOUND

BOX

Supplies
Parts

PARTS.

NEEDLES

MANUFACTURING

MONTVALE,

NEW

JERSEY

CO.

140

THE

John

TALKING

MACHINE

Hoffmann

MILWAUKEE,

HOME

We

are

OF THE

JOHN

HOFFMANN

Distributors

November 15, 1919

WORLD

&

Sons

WIS.

8s SONS

of

LATERAL

CO.

the

New

CUT

RECORDS

Investigate

Oar

Dealer

Co.

Proposition

!

NoVEHBEB 15, 1919
TRADE

THE

HAPPENINGS IN WINNIPEG
(Continued from page 139)

ber of needles in the bottle which, is now on exhibition in their show windows.
Geo. H. Suckling has been appointed sole representative in Calgary, Alta., for the Aeolian-Vocalion phonograph.
C. B. Clarke, Calgary, Alta., has opened new
ground-floor record parlors with a number of
sound-proof demonstration booths. He is featuring "His Master's Voice" machines and records.
The Lodge Piano House, Edmonton, Alta., have
added the Brunswick line of phonographs to their
list of agencies.
Among the capital prizes offered in the Winnipeg Telegram's circulation campaign is a Sherlock-Manning Baby Grand phonograph as second
prize.
The Phonograph Shop, Ltd., have greatly enlarged their store and will have it they say more
than ever "Your musical home."
Babson's have started their fall advertising
campaign and in all the leading dailies of Western
Canada are carrying full pages exploiting the
Edison Amberola and Diamond Amberol records
to excellent advantage.
CANADIAN

DISCUSSES

SHORTAGE

Dominion Market Bare of Solid Woods and Veneers for Cabinet Work — Diteresting Talk on
Important Trade Subjects.
Winnipeg, Man., November 6. — That little mo e
than fifty per cent, of deliveries will be made to
Western hardware dealers who placed orders fcr
talking machines for Fall delivery is the opinion cf
J. W. Poisson, manager of the Canadian Phonograph
& Sapphire Disc Co., Ltd., of this city. Mr. Poisson stated to The Woild correspondent that all raw
materials entering into the construction of talking
machines, apart from mechanical apparatus, have
been taken up since last June, and that the mar.et
is practically bare of the various solid woods a^d
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November Service Aids Emerson Dealers To Turn
Window Displays into Profit Producers
With the aid of the Emerson co-operative window display service, Emerson dealers are turning
their windows into profit producers. The accompanying illustration shows the November Service.

ACCOUNTS

The Phoenix Trading Co. announce many new
accounts opened for manufacturers of the various
talking machine accessories which they represent.
The R. H. Macy department store of New York
is now handling the Jones-Motrola, John Wanamaker, in both the New York and Philedalphia
stores, have taken on the New England Perfection
tone arm, and the Knickerbocker Talking Machine
Co. have taken on the Jones-Motrola and the
repeatograph. The Phoenix Trading Co. report
that a number of new agencies have been secured
for Kaumann's all-in-one attachments, as well as
Record Lites and Fibre Needle Cutters.
Paul Hayden, editor of the Columbia Record,
returned recently from a trip to Chicago. Mr.
Hayden makes the announcement that despite the
printing difficulties which are encountered in New
York at this time, he has been able to issue his
dealer publicity on time.

Our
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veneejs which are required by manufactuiers of
phonographs. There has been a marked scarcity of
solid oak owing to the fact that there have practically been no lumbermen in the bush for the past
two years. An indication of the heights to which
the price of oak has risen is found in the fact that
while oak is a Canadian grown wood, it is much
higher in price to-day than mahogany, which is
imported,
The present market quotation on undressed oak is
$337 per M. This quotation is more than doable
the price of two years ago, and is considerably
higher than the ruling quotation per M. on mahogany. Mr. Poisson states that two and a half
years ago he paid only $165 per M. for select white
oak.
While a marked scarcity of solid woods and veneers exists, it is significant that the meihanical
apparatus used in phonographs is in good supply.
Practically all such apparatus is manufactured in
the United States.

November

Just

MACHINE

A bit of "November Service"
The large card of this issue features the Six
Brown Brothers, and other big hits of the month
are featured on the smaller cards. The entire set
is attractively constructed, yet in so simple a
manner as to enable the dealer to trim his window
with little trouble.
NOW

SOLE

OWNER

OF BUSINESS

William A. Ritt is now the sole owner of the
talking machine, automobile accessories and sporting goods business formerly connected by and
under the name of Julius Ritt, at 500 S->uth Minnesota avenue, St. Peter, Minn. Julius Ritt will devote his entire time in future to the electrical business exclusively.
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Inventor
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as much of "sound reproduction as a horse knows
of the Jugo Slavs. He had bored a few holes
in the tone arm;'and stretched coil springs therein,
across the diameter. I listened to the reproduce
tion, and really it yvas very good compared to
another one' he had"" that" "was "untouched. The"
inventon.bubbled as inventoxs- do^oiritil I changed...
soundbaxeS"'"arrd- instruments." "Hypnotism. 'The"
tone arm was almost as good '-as -"if it had notbeen touched. Th_e springs were as. useful in that
tone arm as' wings to a' Submarine".
"
There's an dig -tale.- -of the. '.backwoods -farmer '
who went to, the ^ounty seat in the early days to

INI I

How

Hypnotize
':' '

Consider the tone arm. It toils not, neither
does it spin; yet, situated as it is, between the
devil of the soundbox and the deep blue sea of
the resonator, it has long been regarded as the
abiding place of tonal evil, judging by the number
and variety of patents that have been granted
upon it.
The other day I looked through a few of the
tone arm patents in my files and plowed through
many a weary page of claims which, in one regard,
were exactly alike. They damned everything heretofore conceived, and conclusively proved that the
particular tone arm therein described was possessed of all the necessary virtues to proper reproduction. Some were instructive, others merely
amusing. Some seemed to range between the
depths of despair and the heights of imagination;
others, like the peace of God, in that they passed
all human understanding.
Even these were instructive. They show how
successfully some men can hypnotise themselves.
If you have ever been buttonholed by some wild
eyed inventor whose enthusiasm is perhaps the
most commendable thing about him, you will
understand what I mean.
There seems to be a widespread belief that the
patent office is a bureau of appraisals, and that
because an idea has been officially regarded as
new, it is therefore valuable. I have endeavored
to combat this belief at every opportunity. A
patent is nothing but a record of originality, and
a license to fight upon stated grounds.
What a romantic and fascinating volume is the
Patent Gazette, this living record of the scientific
progress of our day It sounds the gamut of
emotions, from comedy to tragedy. Its humor is
none the less potent because of its dryness. What
has become of the 1,500 trolley wheel patents?
Of the 1,800 rat and mouse trap patents? Echo
answers what. How interesting to a lay observer
would be a session of mouse trap inventors, each
fired with a fine devotion to the cause of his brainchild. Imagination runs riot.
I have done a good deal of development work
in vocal and musical reproduction, and have found
that the hardest thing to do on earth is to give
an impartial opinion of my own tests. The tendency to give oneself a shade the best of it is wellnigh impossible to overcome. I am so afraid of
my judgment when making comparative tests that
I always allow others to guide me whenever trying
out any of my own apparatus.
To come back to the tone arm, which is, or
should be, a comparatively simple thing. The requisites,-from an acoustic standpoint, are few. Sufficient taper -to avoid the chamber echoes of an
ordinary tube, sufficient body to give it so Iow a
resonance -period that its own inherent harmonics
will not cause foreign and disturbing vibrations,
a straight passage with as few bends as possible.
To illustrate how easy it is for an inventor to
hypnotize himself: I was called upon some time
ago to valuate a tone arm for a client who considered its purchase. The inventor in this case
was a tailor -who had been badly bitten by the
fonobug. He had done his experimental work on
his own machine, talking, not sewing, and knew

WORLD
Ill

Easy

Illlll I I

It

Himself

by

see the circus. It was his first circus, and many
of the animals were new and strange to him. At
last he came to the giraffe. Long he looked and
long he pondered. At length he walked away, and
as he did, taking a last lingering look at the long
necked animal, he was heard to say, ' ' There ain 't
no such goldurned animile ' '. Hypnotism.
The point I wish to make clear in this regard
is simple. When you get an idea, think it over.
Don't rush into the patent office right away.
Test it well and impartially. Don 't hypnotise
yourself. Treat it rough. Then stop, look and
listen. Is it commercially practicable? What
have you got when you get it? Then above all,
go to a good patent attorney, one who is compe-
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Enterprise Music Supply Co.
145 W. 45th St.,
New York, N. Y.
New York
Metropolitan
District

an

Kurman

tent to advise you as to the extent of your protection. He can only do this after a careful
search. Keep away from the grinder who guarantees you a patent the first time he sees you on
anything you want patented. A good patent is
a valuable thing, and a good defensive weapon is
needed against the infringer who, cuckoo like,
lays his financial eggs in the nest of your brain.
The talking machine field is a great one. We
are endeavoring, by means of metal, wood and
mica, to approximate the tones of God's own
mechanisms, the mouth, the larynx, the nose. The
art offers great inducements to inventors. And
the nearer you can come to God 's own tones, the
sooner will men rise up and call you blessed.

We are prepared to deliver "hurry-up"
orders for the famous Dusonto Phono-

Albert J. Heath and
Chas. E. Gorham
24-28 S. 15th St.,
Philadelphia, Pa.
East Perm., So. New Jersey,
Delaware,
Maryland, Virginia and Dist. of Columbia
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Bruner Greenup Piano Co.
325 Louisville,
West Walnut
Ky. St.,
Western Kentucky
Stoffer & Stackhouse Co.,
Bourbon, Indiana
Southern Michigan and
Northern Indiana
Smith-Woodward Piano Co.,
1017 Capitol Ave.,
Houston, Tex.
Southern Texas
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BELCANTO
CO.
132 West 42nd Street
New York, N. Y.

'

THE

144

TALKING

MACHINE

Schenck

sing

Van

and

and

"Sweet

You'll
the

need

Kisses"

another

demand,

"They're

by

van

November 15, 1919

WORLD

H.

to

and

get

All
Al

DISCUSS

WINDOW

Tilzer.

to

supply

f A=2792.
Graphophone
NEW YORK

Co.

most interesting and educational. In the securing
of such a firm as the Binger Co., and such an authority on window display work as L. 8. Crone, the
Service Bureau headed by J. Davin is certainly
to be most highly complimented.

DISPLAYS

Binger Co., Advertising Specialists, to Entertain
Talking Machine Men, Inc., at Next Meeting—
To Listen to Interesting Lecture
An extremely interesting program is promised
for the Talking Machine Men, Inc., at their November meeting. The meeting will be held at
the Binger Advertising Co. 's offices at 43 West
13th street, New York, where L. S. Crone, president of the company, who is recognized as one
of the best authorities and experts on window
display arrangement and dressings, will address
those assembled on the necessity of proper window
display. After the address Mr. Crone will conduct
the talking machine men through every department and show them how window displays are
worked out by the Binger Co. from the first suggestive idea to the completed window display
material. As the Binger Co. occupies eleven floors
and as all production is done in the building, not
only the lecture, but also the tour, promises to be

Any
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enough
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JOBBERS

EXECUTIVES

TO MEET

A meeting of the Executive Committee of the
National Association of Talking Machine Jobbers
will be held at the Bitz Carlton Hotel, Philadelphia on November 17th and 18th. There will be
a number of important matters brought up before
the meeting, chief among them being a discussion
of the Stephens Bill in its present form, following the recommendations made by the Federal
Trade Commission regarding price - maintenance
legislation.

Talking
for ike -

Vi clot"
J\ ackme
G

H. D. Orwig is now in charge of the talking
machine department of the Bissell-Weisert Piano
Co., Chicago, 111., which handles the AeolianVocalion line.

Standard

Phonograph

and
T. AMSBURY
The

Bliss

Reproducer

"A Wonderful Musical Combination."
A

Reproducer

with

a

super-sensitive silk

diaphragm that eliminates the thin, raucous, earstraining "Talking Machine" effect.
The "BLISS" Reproducer plays all records with
greater volume, less scratch, better tone balance,

GOOLD

TO MARRY

The announcement of the engagement of T.
Amsbury Goold, of the firm of Goold Bros., Buffalo, N. T.j who is also president of the Talking
Machine Dealers' Association of Buffalo, has been
made recently. The lady in the case is Miss Hazel
Smith, who belongs to the fashionable set of
Buffalo. Bumor has it that they will be married
shortly after the first of the year, and that Mr.
Goold is much in favor of spending his honeymoon
at Cambridge Springs, Pa.

and a wonderfully human, natural quality.
THE MUSIC IS PROJECTED INTO THE

ATTENTION

ROOM.
Kent

The "BLISS," used on any standard Phonograph, will not only help sales
of instruments, but will increase your record trade through its extraordinary tone quality.
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CO.
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Send sample order and make your own tests with
your favorite demonstration records. Give make
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Don't wait for old orders to be shipped and
lose sales— call, on us—we can snip quick
STODART PHONOGRAPH: CO. Inc.
119 West 42a St.
Wew York City
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Heineman No. 36 motor, Charmaphone
tone-arm and soundbox.
Wholesale Price $37.60
Plus War Tax
F. O. B. Pulaski, N. Y,
3% 10 days

MODEL, 8
44 in. high, 18 in. wide. 20 in. deep, Heineman No. 33
motor, Charmaphone Universal tone-arm and sound-box,
tone modifier, casters.
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Plus War Tax
F. O. B. Pulaski, N. Y.
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Net 30 days
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Haag & Bissex, the Manufacturers, Tell of Increasing Appreciation of This Product on the
Part of the Talking Machine Trade
Philadelphia, Pa., November 8. — Haag &
Bissex, of this city, although comparatively newly
organized, are experiencing a tremendous demand
for the Haag record file which they produce. The
file, which consists of a number of models, is
automatic in its mechanism, the mere touch of a
key handing out the desired record. The company 's factory is efficiently laid out and equipped
with modern machinery and labor saving devices,
which materially aid in keeping down the cost
of production and in increasing production.
Those in charge of the affairs of the company
have a wealth of experience behind them which
is particularly valuable in the positions they now
occupy. Alfred H. Haag, president and general
manager of the company, is chief constructor of
the United States Shipping Board Emergency
*W/.^VAVVAV.V.V.V.V.V.V.V.'.V.
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Qraphophone
NEW YORK

speaking to The" World said in part : ' ' The
talking machine has long been a source of pleasure
to me, and about four years ago, on the accumulation of a large variety of records, I was impressed with the desirability of more adequate
protection for the discs and greated facility of
locating a desired record than that afforded by
the record album then in vogue. Because of my
professional duties I was not able at first to
devote much attention to the development of the
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This all-brass tone arm
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PEARL

For advertising purposes in street crowds a
Frenchman has mounted a phonograph in a case
resembling a camera.

ARM

UNOBSTRUCTED

I

Blake & Burkart, Herbert E. Blake successor,
of this city, have been appointed sole distributors
of the Haag record files and intend instituting
anowners.
active' ' business campaign.

SUPREME

NON- VIBRATING
MOUNT

PHONO

UNIVERSAL

TONE

ARM

must be seen and

PARTS

STREET

Co.

tone arm and reproducer
enthusiastically endorsed.

BRASS UNIVERSAL
ADAPTER

"PRESTO"

a

file, but gradually, by applying principles of engineering and eliminating superfluities which so
often find their way into the construction of a
simple mechanism, I evolved a system whereby
each record may be filed individually, protected
against abrasion, and so indexed and arranged
as to protrude from the cabinet upon the mera
impression of the index key.
"Though simple in construction, our files will
accommodate all makes of records and machines.
The protection afforded and the facility of locating and refiling a record are the main features,
and the success with which our files have already
met denote their commendation by phonograph

Fleet Corp.; president of the American Society of
Marine Draftsmen; member of the Naval Architects and Marine Engineers and consulting editor
of "Shipbuilding Cyclopedia".
Geo. E. Bissex, vice-president and general superintendent, was connected for nearly twenty-nine
years with Stephen Greene & Co., publishers and
book-binders of this city; during which time he
was for over eleven years superintendent of the
book-binding department. He is employing much
of his experience in this line in the production
of Haag record files.
Alfred Haag, president of the company, in
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Home

Delight

to Ear

and

Eye

A new, a more beautiful musical instrument — The Modernola. It harmonizes with art 's highest -conception —
this wonderful circular instrument of exclusive designing. And its attractiveness is added to an hundred fold by
its colorful lamp attachment.
The Modernola marks an advance step — a step ahead — in phonograph building. It 's away from the commonplace —
a happy innovation that wins the prospective buyer on sight. Prospective phonograph purchasers turn away from
popularized instruments of conventional design to admire the more beautiful Modernola. And they buy it! The Modernola in Solid Mahogany, Solid Oak, Solid Walnut, Solid Chestnut — in finishes of wonderful richness.
Write

The

Us

About

Modernola

Modernola
JOHNSTOWN,

Sales

Rights

Company
PA.
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Handsome Folder in Colors Prepared for Prospective Customers by Victor Co. — Presents Best
Arguments Pictorially and Interestingly

"THE

HARP

STRINGS"

THOUSAND

A

—

OF

HARPONOLA

—

"The world's sweetest music nestles in
its heart — its silent, sure-acting motor
is a reflection of modern mechanical
precision — its beauty of line and finish
are akin to pure art."
— Says the Harponola

Boy.

In truth the Harponola is a
great stroke of business for
the dealer because it combines
all those qualities that culminate in profitable sales.
Ask for the Harponola Proposition
HARPONOLA
By EDMUND

BRANDTS,

CELINA,
Remember,
made

by

COMPANY
Sales Manager

OHIO

Harponola

Cabinets

Mersman-Brandts

are

The Victor Talking Machine Co. have prepared
a special Christmas folder for Victor dealers which
is beautifully designed and printed in colors. On
the front cover is an attractive home scene bringing into view of the prospect all the delights of
a Vietrola in the home at a glance. On the inside
fold is shown a group of famous Victor artists
entertaining your guests in your own home and
on the back is a Christmas message from these
same artists. When the folder is opened entirely
the complete line of machines showing the various
models in their natural colors is presented.
Believing that a prospective customer, one who
has been hanging fire for several months, develops automatically into a prospect nine-tenths sold
during the holiday season, the Victor Co. have
prepared this folder especially for them and not
for those who are already owners of machines.
There is ample room for the dealer's imprint on
the back so that he may tie up his store with the
product effectively. A white envelope with an
appropriate Christmas design in green and red
is furnished in which to mail the folder to prospects.
BLISS REPRODUCER,

BEECROFT

Art

Series

Delivery

Envelopes

Always

Original

Very Good Victor Records

INC., ENLARGES

Makers of Bliss Reproducer Increase Output — New
Attachment for Edison Machine Heady
The Bliss Reproducer, Inc., the well known manufacturers of the Bliss reproducer, have doubled
their production in the past three months. The
heavy increase in the demand for their product
has necessitated their speeding up in production.
This has been done by- enlarging the quarters.
Despite the increased output the quality of the
Bliss products is being kept at the same high
standard which has made the Bliss reproducer so
popular. The Bliss Co. are now showing samples
and taking orders of a new straight bore attachment made of drawn brass. In its design and
finish it is specially made for attachment to the
Edison machines, making them universal.

Ever

y

Brothers.

Our OkeH Record proposition is the
best in the business for the independent
dealer.

DEVILN

HEADS

DEALERS'

SERVICE

R. T. Deviln, formerly of the Dealers' Service
of the Columbia Co. executive office, has become
manager of the Dealers ' Service Department of
the Columbia New York branch. A. Neubauer,
who was Mr. Deviln 's predecessor, now expects to
cover the Bronx and "Westchester County for the
New York branch.
On assuming his new position Mr. Deviln made
known the fact that in the future more effort
and importance will be placed upon the Dealers '
Service. He believes that the Dealers' Service
Department is as much an essential part of a
wholesale talking machine establishment as any
other department in it.
INDIANAPOLIS

SHOP

EXPANDS

The Circle Talking Machine Shop, 35 East Circle,
Indianapolis, is making some additions to its already very complete equipment and has added two
new booths among other things. Although the
Shop has been opened only about six months it has
already won a distinct place for itself in the talking machine field in that city. The Shop is located
right in the middle of the distribution center and
handles Victrolas.

60
Days

Art series system

records you have in stock. Order
through your jobber. If your jobber does not handle Art Series —
write me for samples and prices.

Get
the
Best

CLEMENT
Don't lose holiday sales — WE can ship immediately— No better phonographs made

STODART PHONOGRAPH CO. Inc.
New York City
119 West 42d St.

helps to sell

BEECROFT

309 W. Susquehanna Ave.
Philadelphia
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DEATH

OF JAMES

T. COUGHLIN

President of Talking Machine Men, Inc., Succumbs
to Pneumonia in Saventy-fourth Year — Held in
High Esteem Throughout the Trade
Deep regret was caused in the talking machine
trade in New York and vicinity last week by the
news of the death of James T. Coughlin, president
of the Talking Machine Men, Inc., and a successful dealer at 487 Eighth avenue, New York, which

TALKING
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MACHINE

CO.
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WORLD

ANNOUNCE

THEIR

OUTPUT

James T. Coughlin
occurred on November 2d, following an attack of
pneumonia.
Mr. Coughlin, who was 74 years old, was one
of the veterans of the talking machine business,
having entered the field in 1900 as an Edison
cylinder dealer. During recent years he had confined his efforts to handling the Victor line. Mr.
Coughlin had been educated for the bar and was
recognized as a man of sound business judgment.
His counsel was often relied upon by the talking
machine men in solving the problems of their
organization, and his ready wit and keen mind
were always welcomed in any discussion. His
popularity in trade circles was best indicated by
the fact that he was twice elected president of
the Talking Machine Men, Inc., and was in office
at the time of his death.

soon to be realized."
MONTALVO

340 SUPERIOR

Is

Your

QUARTERS

R. Montalvo, the well-known talking machine,
piano and music dealer of New Brunswick, N. J.,
has just occupied a large new building equipped to
meet the particular needs of his business. The
building is in the form of an ell, and among the
features is a big recital hall, 40 x 80 feet. The
extent of Mr. Montalvo 's business is gauged from
the fact that he now has eleven automobiles in
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"The announcement of a tripled output (or
better) for the coming year should be encouraging
news to Sonora dealers who, without exception, have
remained faithful and loyal to the Sonora line
in expectation of the increase in output now so

Of paramount importance to Sonora dealers
everywhere is the announcement just made by
Joseph Wolff, secretary of the Sonora Phonograph
Sales Co., that arrangements have been perfected
for a tripled output, with shipments on this production basis to become effective early in 1920.
In an interview with The World Mr. Wolff said:
' ' On account of the tremendous demand for the
Sonora product, it has become necessary to inirease our output considerably. Plans have been
effected to increase the output during 1920 to a
point three times as great as that of 1919, the
new scale of production to commence January 1.
' ' Even this great increase will not be sufficient
to take care of the enormous demand for Sonoras

Lateral

J.

BE

Joseph Wolff, Secretary of the Company, Tells of P erfection of Plans to Meet Increased Demand for
Their Product; — Encouraging News fo: Sonora Dealers Throughout Country

and we, therefore, have every intention of increasing the supply still further, just as soon as
the necessary plans can be consummated.

The funeral services over Mr. Coughlin 's remains were held at St. Michael 's Church, 34th
street and Ninth avenue, and were attended by
over thirty members of the Talking Machine Men,
Inc. The interment was in Calvary Cemetery,
and a committee of that organization, consisting
of John E. Hunt, Sol Lazarus, E. Leins and J. J.
Davin accompanied the body to the grave.
Mr. Coughlin 's business will be continued under
the direction of his daughter Anna, who has long
been in close touch with the details. The deceased
is also survived by two sons, George and James
Coughlin, and another daughter, Mrs. Nora Ehodes.
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TOLEDO, OHIO.
ART JEWELER AND
VIC i OR DEALER
A SOLID GOLD WATCH CHARM OR
LADY'S BROOCH. $4.00 EACH POSTPIAD. AN EXCELLENT XMAS PRESENT FOR EMPLOYES. ORDER
QUICKLY FOR HOLIDAY DELIVERY.
"WHAT ARE YOU SHORT?"
Get in touch with us. We have everything
In the phonograph line — Needles, Tone Arms,
Motors, Cabinet', all kinds of accessories and
repair parts. We specialize on Main Springs,
Bettertone Phonographs. Let us do your repairs.
PLEASING SOUND PHONOGRAPH CO.,
204-106 East 113th St., New York.
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Style 24. — Mahogany, Golden
Oak, Mahogany
Fumed Oak,
Oak.
has "Weathered
Mahogany
front door; Oak has Quartered
Oak front door. Height 33 in.
Top
x 17 in. Holds 168 12inch 17Records.
For "Victrolas IV- A and VI-A;
Columbia No. 15, No. 25, No. 35.

Style 71. — Mahogany, Golden
Oak, Height
Fumed 33%
Oak,in."Weathered
Oak.
Top 17 %
xRecords.
17% in. Holds 168 12-in.
For Victrolas rV-A and VI- A;
Columbia No. 25 and No. 35.

October, 1919

WORLD

FIELD

Style 72. — Golden Oak, Fumed
Oak, Weathered Oak. Height 34
in.
TopRecords.
16% x 20Made
in. Holds
180
12-in.
specially
for Victrola VIII-A Top has
countersunk holes to accommochine. date rubber bumpers on ma-

Style 32. — Mahogany, Golden Oak,
Fumed Oak, Weathered Oak. Height
30 in. Top 24 x 20 in. Holds 126 11inch Records. For Victrolas VIII-A
and IX-A; Columbia No. 50; Path.6
No. 50, and smaller machines.

Style 86. — Mahogany, Golden Oak,
Fumed Oak, Weathered Oak. Height
30 in. Top 19 % x 22% in. Holds 96
12-in. Records. For Victrola IX-A;
Columbia No. 50; Pathe No. 50.

The

Prompt deliveries on all orders. Write
for Illustrated Catalog of complete line

Cabinet
Style 79. — Mahogany, Golden Oak, Fumed Oak,
Weathered Oak. Height 34 in. Top 19% x 22%
in. Holds 96 12-in. and 96 14-in. Records. For
Victrola IX-A; Columbia No. 50; Pathe No. 50.

Style 76 — Mahogany, Golden Oak
Fumed Oak, Weathered Oak. Mahogany has Mahogany front door;
Oak has Quartered Oak front door.
Height 34 in. Top 19% x 22% In.
Holds 96 12-in. and 96 14-in. Records. For Victrola IX-A; Columbia
No. 50; Pathe No. 60.
frrttrmtrrt

Geo.

Style 77. — Mahogany, Golden Oak,
Fumed Oak, Weathered Oak.
Height 34 in. Top 19% x 22% in.
Holds 96 12-in. and 96 14-in. Records. For Victrola IX-A; Columbia
No. 50; Pathe No. 50.
»»>»»8i>»»»8»»;:»8t8mttnr

A. Long

Company

HANOVER,

PA.

Style 77. — Shows cabinet equipped
with top moulding, to be used only
in connection with Victrola IX-A

^U«U8i88888tt88»>MI8l»t<m8iii8888i8;8;t
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Absence of Printed Scale Makes Talking Machine a Necessity — New Methods Required to Record
Oriental Music — Higher Prices Than in America — Interesting Resume of Conditions
' ' Conditions in the. talking machine industry in
the Far East are very different from the conditions in this country and the peculiar status of
Oriental music has made necessary many new and
unusual methods in record manufacture and selling," said F. M. Prescott, of Riverdale, N. J.,
in a chat with The World. Mr. Prescott has had

inhabitants of Asia as it transmitted the music
with absolute accuracy. While the music of the
East is weird and not to the liking of Americans
or Europeans, it nevertheless is tremendously
popular with the natives of Eastern countries
and is in fact almost their only means of amusement.

India and none in China and none in the East
153
Indies or anywhere else over there.
"There is quite a knack in making Oriental
records as the musical instruments are very different from our own, the voices and languages
are very different and it takes a recording expert

"You would probably be surprised to learn that
there are high class artists in those countries
so that many Red Seal records are possible. There
are plenty of topical songs in all the Oriental
languages, some of them live for a season and

Ready to Start to Record Plant
twenty years ' experience in the export business
in the Orient and has long been connected with
the talking machine trade there. He established
branch concerns in many principal countries and
the branch of the Odeon Co. in Batavia, Dutch
East Indies, is illustrated in this article. This
branch is under the management of M. Stibbe, of
Amsterdam, who has associated with him M.
Xagel, of France, as recording engineer. Mr.
Prescott outlined his experiences and the conditions in the Far East as follows:
' ' With the perfection of the lateral cut disk

Sample Room at Odeon Palace
record in 1900 and the simplicity with which it
could be made anywhere in the world I decided
that the thing to do was to put up factories
abroad and make the records in the various languages right on the spot so as to have the latest
hits and be able to deliver them as soon as they
were out.
"Trying to sell American records in Europe,
Asia, or Africa doesn't go, and to send a recording outfit and expert to any of those countries
and ship the wax plates to America and manufacture the records here and then export them doesn't
go either, too much time lost, anywhere from six
months to a year before the records are on sale
after they were recorded.
"I looked over the principal countries and
decided that Germany offered the best advantages
for a manufacturing plant and located in Berlin.
With the increase of the business I found it advantageous to have permanent recording laboratories in other countries and soon had recordingexperts located the year round in London, Paris,
Barcelona, Milan, Vienna, Constantinople, St.
Petersburg, Rio de Janeiro and the Far East.
These recording laboratories were soon augmented
by complete pressing plants so that the records
were manufactured in their entirety right on the
spot where they were to be sold.
, "The talking machine business offers limitless
possibilities all through the Far East for the
simple reason that there is no printed scale of
music and consequently no sheet music or any way
at all of selling music except through the medium
of talking machine records. For centuries it has
been the custom all through the East to compose
music in the head and then transmit it orally
from person to person, the composer teaching it
to some one and that person to someone else and
so on. Consequently the talking machine record
of Oriental music came as a godsend to all the

xue v^aeon Paiace
some little time to adjust all these differences
so as to get perfect results. In the matter of
machines every country has its own style and
they only wish to buy the motors, tone arms and
sound boxes and fit them to their own cabinets.
The Japanese use bamboo to quite some extent
in the manufacture of their cabinets while other
countries have different styles and use their own
native woods in the manufacture of the cabinets.

Mr. Stibbe and Native Staff
some for a year. Big business can be done in all
of them, but a plant must be right there to make
the records as soon as the song appears, so as to
fill the demand while the song is popular. On
the other hand, there is almost no demand for
American or European records, except in a few
instrumental selections. So far as the Far East
is concerned, it is almost still -a virgin field for
the talking machine business. So far as I know
there is but one factory in Japan and two in

Automatic

"Strange as it may seem the prices to be obtained in the Orient are about double the present
ruling prices for records in America, because the
demand greatly exceeds the supply. In fact record
prices have always been better abroad than here
at home; all the time when I was on the other
side the retail price for ten-inch records in America was sixty cents for single and seventy-five
cents for double sided records, whereas the price
for double sided ten-inch records abroad was five
marks and I have recently heard from friends
abroad since the war was over that records are
now selling in Germany at six marks for ten-inch
double sided, which is equal to about $1.44 at
pre-war rate of exchange."

Change

of

Weight

The Parr Central Universal Tone Arm marks a new departure in tonearm construction and removes the principal objection heretofore existing
in universal arms. The weight to play either vertical or lateral cut
records is automatically and accurately changed. This is a very novel
and important improvement in tone-arm construction and should appeal
to those who have wanted a tone arm that would not require the makeshift arrangements for doing what this tone arm does automatically.
The first scientifically constructed universal tone arm, and the only one
having this very important improvement.
OTHER IMPORTANT FEATURES
Needle change is facilitated by rotating sound box, which returns to
normal position.
Needle always takes same position in playing any type of record
setting in direct center. |
Supplied with either mica or Vibratone diaphragm, but the latter is
recommended if superior tone quality and volume are desired.
Length of tone arm required should be specified when ordering.
OTHER PARR PRODUCTS:
Magnetic

Reproducer

Vibratone

Diaphragm

PARR
MANUFACTURING
Main Offices:
100-108 West 23rd St.,
Factories: New York City — Latrobe, Pa.
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The inventor of the Rite-tone Diaphragm has spent seven
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A. M. Druckman Appointed Eastern Distributor of
Stein-Burn Products — Places Order for 10,000
Machines in Various Models
A. M. Druckman, 140 West Twenty-third street,
New York, has been appointed Eastern distributor
for the products of the Stein-Burn Corp. Mr.
Druckman placed an order for over 10,000 talking
machines, four carloads of which will be ready
for immediate delivery. The styles include two
table models, ten upright models and three console
table models.
The Stein-Burn Corp. has sent through the mails
over 70,000 "broadsides" covering their present
publicity campaign to the trade. Many of these
have been forwarded to the district in which the
A. M. Druckman Co. are the distributors. In addition, Mr. Druckman, head of the above concern,
is forwarding a general letter to the trade announcing the acquisition of the Stein-Burn line
and telling of his plans.

Natural

WORLD

Voice

WHY
The RE-CALL?
Manufacturers of highBecause* it recalls with accuracy the Masgrade
cabinet
workyears.
for
terpieces of all the great artists as well
more than
forty
as all the musical and sonjr hits of the
season.
We make cabinets for
It plays any record made without
dealers having special
changing the soundbox. Furthermore,
the excellence of its finish makes it an
designs,
ourequipped
factory being -well
for
ornament in anv home.
this purpose.
Territory being allotted to active dealers. Write for particulars
The Huss Bros. Phonograph & Piano Co., 6-8-10 West Canal Boulevard, Cincinnati, Ohio
SOME

LIVE EMERSON

ADVERTISING

Turner Music Co. Conducting Effective Outdoor
Campaign Using Large Signboards

The Turner Music
enterprising dealer
town several large
12% to 30 feet in

Co., of Wichita, Kas. This
has scattered throughout his
signs ranging in size from
length and 6 to 12 feet in

The Emerson Phonograph Co., makers of the
Gold Seal Emerson records, have received an interesting letter and photograph from their dealer,

Phonograph

ONEIDA,

Co

.

I— - —

.

N. Y.
One of the Turner Co.'s Attractive Signs
height, featuring Emerson records, similar to the
accompanying illustration.
Since beginning this outdoor advertising Mr.
Turner writes, he has doubled his business on
Emerson records. He is getting equally good results through large newspaper advertisements.
NEW

COLUMBIA

BOSTON

BRANCH

Fred E. Mann, manager of the Columbia Co.'s
branch in Boston, was a recent visitor to the
executive offices. Mr. Mann conferred with the
general sales department regarding details incidental to the new home that will be occupied
by the Columbia Co. at 1000 Washington street.

GEIER

BLUHM

MANUFACTURERS OF SCIENTIFIC
AND MECHANICAL
INSTRUMENTS
We have up-to-date manufacturing Facilities for the accurate quantity production
of all mechanical Phonograph Accessories.

Style 175

Natural Voice
Talking

is a splendid line of

Machines

which

will ap-

peal instantly to your patrons. In fact,
Natural Voice is as perfect as money
can make it, and is worthy of its name
and guarantee.
Natural Voice is the most remarkable
musical

instrument

public.

For a full line of machines

now

before the

Dies and Die Castings.
Automatic and other Machine Work.
Nickel Plating and Gold Plating .
Assembling, Up-to-date systematic
production, rigid Inspection.
Accuracy and prompt service since 1906
We have a force of skilled Instrument
Makers used to just your kind of work
and we can beat price and quality of your
own production. Let us figure on your
requirements. Write to
James

Geier

G. & B. PHONOGRAPH
TROY, N. Y.

DEPT.

and price list, inquire.
MAIN

Natural
Style 83.S,

Voice Phonograph
ONEIDA,

N. Y.

Co.

SPRINGS

%-in. Main Springs, suitable for Heineman
No. 2, Markel, Columbia, etc, 37c each.
Authorized distributors for all Heineman &
Meisselbach Products.
EVERYBODY'S,

38 N. 8th St., Philadelphia, Pa.
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Herewith

is

Reproduced
the

Full - Page

Ad

Appearing
in the

November
Issues

of

Cosmopolitan,

Red Book,
McClure's,
Photoplay,

SING Stasny Songs because everybody
likes to hear them. Wherever a dozen
jolly young people are gathered about a
piano for a "sing," you may be sure the
new Stasny Song, "I'm Forever Thinking
of You" is on the music rack. It's such a
likable, friendly sort of song that everyone takes to it at once. Like all Stasny
Songs it is clean and bright, equally good
on the stage or in the home, just the sort
you would like to sing to your sweetheart, or in the presence of your mother
or sister.
On the stage, Blossom Seeley is making
a big hit with the jazzy rag, "My Gal."
Her audiences go wild over it at every
performance. She wires: "Accept my congratulations on your wonderful number,
OTHER
*Girl of Mine"
'It's Never Too Late to be Sorry"
'In China*'
'Tears Tell"
'Rose Dreams"
'Just You"

touch every heart, try " Lullaby Land,"
for it has made a big popular hit every
time it has been sung. It should be on
YOUR pi ano with the rest of your favorite Stasny Songs. They strike an answering chord in every heart, they are so
simple and appealing, the melodies are
touching, the words fresh and catchy.
They are on the pianos of the nation.
You are always safe in buying Stasny
Music, every piece is popular, every piece
is worth singing. You will see Stasny
Music on pianos wherever you go. Ask
your dealer to show you Stasny Song Hits

STASNY

HITS

"Evening Brings Love Dreams of You"
"Just Like the Will o' the Wisp"
"Somebody Misses Somebody's Kisses"
"I'm Not Jealous But I Just Don't

"Some Day"
"Beautiful Dixieland"
"Can You Imagine"
"Jazzin* the Blues Away"
"Dance
of the Moon Birds"
(Instrumental)

"Sweetheart Land"
Like It"
Onoc"c at
anV Musi<"Kresge,
or Department
Store and
any
Woolworth,
Kress, McCrory,
Metrothese
yourto dealer'Ts
Store.
or Kraft
politan, GrantHits,
15c ofa copy,
you for out
send Ifthem
we will
Stasny Song
seven for $1 postpaid; orchestra 25c each.

Get them\from your dealer
for your TALKING MACHINE

Stock

A.

and

J. STASNY

56 West 45th Street, New York

Display

Motion

'My Gal.' It is a winner. No one can
resist her. Everybody loves 'My Gal.'
It is the biggest hit I have had in years."
If you want a simple ballad that will

the

MUSIC

Music,

CO.

and

Every chap knows a girl
he'd like to sing this song
to, every girl knows some
chap she would like to have
sing it to her. Get it for
your piano today.

the

Records

56

W.

Weekly

Collier's

Co-operate
in this Big

Campaign
FKAVE DJIVTS

Lullaby Land -

Sentimental, languorous
and fullof melody. "Lullaby
Land" will carry you back
in
mind to your
childhood.
You care-free
will be
Get them from your dealer
for your PLAYER - PIANO

Picture

and

Reap

the

Profits

happy while you are singing it.

and

45th

the

St.,

Player

Rolls.

New

York

City
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state that the music could be obtained in either
CO-OPERATION OF PUBLISHERS WITH RECORD MAKERS HELPS
talking machine record or player roll form. This
led to the insertion of such material, often with
Music Publishers Carrying on a Great Campaign, Nationally and Locally, All Tending to an Increased
an attractive cut illustrating the idea, on the title
Recognition of Both Music and Records — Analysis of Situation
page itself. Practically all of the publishers are
doing this to-day, and as far as the use of the
lisher in which he does not in some way mention
A number of years ago the co-operation of sheet
sheet
music itself is concerned it apparently is tinmusic publishers with mechanical reproduction
talking machine records and player piano rolls.
best
means
of showing their co-operation.
companies was practically an unknown quantity.
Originally the back page of a song sheet was used
With
the
inaugauration of national advertising
for the purpose of accpiainting the buyer of the
By degrees, however, as the publishers have recogcampaigns the publishers have used the same idea,
music with the fact that the number was recorded
nized the value of talking machine records and
in a somewhat different form, in all such publicity.
in record and roll form, and often the numbers
player piano rolls as a factor in giving additional
This was followed by the insertion of the same
publicity to their hits and song successes, and
of the rolls or records were given. This idea, howstatement in practically all circulars connected
have learned, with the increasing popularity of
ever, did not prove a big success inasmuch as it
with such campaigns.
these two products, that the royalties from those
was hardly possible that all the leading record
The above does not mean that the publishers do
sources are not small items, they have shown a
and roll companies would record the number at the
same
time,
and
the
majority
of
the
publishers
then
not show even greater co-operation on individual
spirit of ever increasing interest and co-operation
decided that it would be much better not to be
until at the present time there is hardly a channel
songs, for as a matter of fact it is quite customary with some publishers to still specify the name
specific. They found it better to generalize and
of publicity used by the progressive music puband number of the records, especially in getting
out circulars. Then, too, the publishers often reproduce artistic title pages for specific records.
Watch
It Grow
These are generaly in the form of hangers or are
made with easel backs so that the same may be
placed in conspicuous places.
Some of the publishers have spent thousands of
dollars in this manner, but probably the most feasible and certainly the most economical way, anil
the one that covers the situation thoroughly and

MUSIC BY
VICTOR JACOBI

WORDS BY
WILLIAM LE BARON
CHAPPELL

efficiently, is the method of getting out ha'ngers
and cut-outs, etc., so that the reading material is
applicable to any roll or record as well as to the
sheet music itself.
This is the form of co-operation and publicity
that the publisher should really be encouraged to
contribute to jobbers and dealers, inasmuch as it
is the most economical and covers so many angles
(Continued on page 160)
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announces
the incomparable
MISS

"SAY
A MUSICAL
SUCCESS

Singing
GRACE

LaRUE

IT
WITH
FLOWERS
SUCCESS by Albert Von Tilzer and Neville Fleeson

IS DETERMINED

BY RESULTS — Watch the Demand

Retails for thirty cents

H

ART

MUSIC,

Inc.
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145 West 45th St., New
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Will
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in the

DECEMBER
American

THE

of

Magazines,

LADIES'

WOMAN'S

issues

practically

such

HOME

HOME

all the

leading

as

JOURNAL
□

COMPANION

"American

Magazine"

Cosmopolitan

Magazine"

Review'

Pictorial

"McClure's"
"Red

Book"

"Photoplay"

The

above

Magazines

35,000,000

Just

Get

think

what

that

means

to you,

more

than

readers

Mr.

Record

Dealer,

and

tunity itgives you to "cash in" on this colossal
ing the titles featured in this campaign.

campaign,

your

shape

stock

of records

of these

"Go
Remember
"Feist

these

are

all Feist

titles in good

to

songs

and

the opporby display-

and

it"
"you

can't

go wrong

with

any

Song."

LEO

235

have

West

40th

FEIST,

Street

Inc.

NEW

YORK

Get

these

Feist

new

son£-hits

for your

piano,

phonograph

or

player-piano
Wonderful

NewSontHits

from

Song

Headquarters

nights ! How we love those nights at home !— with the friendly
WINTER
piano, the talking machine and player-piano that are always ready to lead
the fun. Welcome, then, the wonderful new "Feist" song-hits listed on this
page ! They mean new delights for winter nights. They mean you can sing in
your own home the new song-hits the stars are singing in theatres everywhere —
you can dance in your own home the pet-numbers of jazz bands and orchestras.
They are truly wonderful hits — famous at all song centers — the pride of Song
Headquarters, Take this page to your piano and try them out.
"The

Vamp'

'Great! The most sensational dance-and-song hit in the memory of the oldest musician or
singer. "The Vamp" is a fox-trot full of original pep-and-go that baffles description.
"The Vamp" is a melody alluringly wonderful. "The Vamp" is full of fun, a laugh in
every line of its lyric, a delight in every note of its music. Get a copy ot this big hit now.
'Golden Gate"
Beautiful ! " Golden Gate" by the writers of "Bubbles" is a golden song from start to finish.
There's golden sunshine in its sweet waltz melody. There are golden dreams and golden
memories in its simple, beautiful sentiment. There's no secret about "Golden Gate's"
remarkable success — it's a wonderful song, alike for singing and dancing. Try it.
"In Siam"
It's a Hit l"Luring — mysterious — truly oriental is the spirit of this new song hit.
But it is polished with real live melody, sprinkled with real dance pep. And the
mixture makes a supreme fox-trot — a wonderful song that you'll love to play on
your piano, phonograph or player-piano, to sing, whistle and hum. Try it.
"On

the Trail to Santa Fe"

iLYou'll Love It Pit Had to be a hit. That dreamy waltz melody, that beautiful
homely sentiment of " On the Trail to Santa Fe " are a combination nobody
with an ear for music, a heart for beauty and feet for dancing can get away
from. "On the Trail to Santa Fe" is sweeping the country — a fascinating
song-hit everybody is singing and dancing. Get it today.
Other

"TheVamp"
"Persian Moon"
"Lullaby Blues"
"Erin"
"Starof the East'

Beautiful

Thank God You're Here, Mother Mine
There's a Girl in Chateau-Thierry"
Dreaming of a Sweet To-morrow"
Sweet Love Dreams"
Arms"
My Baby's
Sand
Dunes"
Just Like the Rose"
Bluin' the Blues"

'Aloma"
"Lazy Daddy"
'Merci Beaucoup" (Thank You) "Syria"
'Church Street Sobbin' Blues"
"Klondyke Blues"
'Starof the Sea"
"Heart of a Rose"— Waltz
On sale 'wherever music is sold, or
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and fields arid a much larger appropriation can be
expended in that direction. More elaborate material can be devised, and, as advertising that is
worth doing at all is worth doing well, the encouragement of the use of such material is a move in
the right direction — a move for permanence.
The publishers, especially the smaller publishers, are likely to get over-optimistic on a song
which they believe has tremendous possibilities.
Often they get over enthusiastic in regard to the
amount of royalties they will probably receive.
Sometimes they are justified and sometimes they
are not. This leads them to get out expensive
material where it is wholly uncalled for. This is
not good co-operation, and this does not make for
permanence. The publishers and the recording
companies should only encourage co-operation in
the form of publicity material that is an investment, material that will bring returns both to the
record manufacturer and to the publisher.

Ordinarily hangers or material reading ' ' Hear
This Song," "Get This Song," "Have You Heard
This Wonderful "Waltz Number!" covers the individual dealer's wants thoroughly, and at the same
time it is applicable to the sheet music, to the
talking machine record, no matter of what name,
and the player roll in the same manner.
Of course where the record is sung by a star,
there is no doubt that the publisher may be justified in getting out special material. If it is played
in piano form in a novel way, or by certain artists,
they probably are again justified. But for the ordinary song this sort of publicity is too expensive
and it is probably unnecessary.
Linking up with the publisher's campaign and
encouraging his co-operation where a number is
featured by the mechanical manufacturer without
doubt brings substantial returns. But to induce a
publisher to get out an elaborate hanger on a poor
selling record is not encouragement in the long
run. He is not justified in the expenditure and if

For

Holiday

"STERN"

READY!

Business

and

RECORDS— PLAYER
"You

Can

Sell More

a Big

Demand

ROLLS— SHEET

Than

You

for

MUSIC

Order"

I KNOW"
WILL"NOW
SELL LIKE
WILDFIRE

T
H

"KENTUCKY
BEST LITTLE
"REPEATER"DREAM"
IN THE WORLD
"YOU

E

DIDN'T WANT
ME WHEN
YOU HAD ME"
(SO WHY DO YOU WANT ME NOW) "YOtJ KNO' ME AL"

I

"HONEYMOON
WALTZ"
THE MORE YOU PLAY IT — THE MORE YOU'LL SELL
BLUES"— MY NAUGHTY
SWEETIE GIVES
IT'S IRRESISTIBLE — "A JAZZ FEET-SURE"

TO

G
ME

"GOODLIKENIGHT
DEARIE"
YOU'LL
THIS ONE,
ALWAYS
FREE — Send your name and address to Dept. R. R. and we will mail
you at once — Postage Paid — a complete handy reference chart of all the
latest hits, giving their numbers and showing by which record and roll company they are made. A Big Time Saver.
JOS.

W.

STERN

&

COMPANY

102-4 W. 38th Street, New York

he knows his costs he will probably discontinue
co-operation in such eases. Having the concert
and vaudeville star, the orchestra, moving picture
theatres, the record and roll people behind a number is what makes a good melody or song popular.
All these features contribute towards its success.
It is hard to analyze and say just how much value
any one of them has been in assisting the song
or instrumental selection in gathering momentum
that leads to its acceptance as a hit. But the

larger publishers are watching these mediums more
closely than ever before and each and every one
must justify the expenditure placed in these channels. This means, tnen, that the sales organizations of the various talking machine and player
roll companies should only eneourage co-operation
on a large scale on campaigns or songs where they
feel the return to the publisher will be substantial.
This makes for permanent co-operation and produces satisfactory results for all concerned.

HEART

THE

BALLAD

SENSATION

—

YEAR

THE

OF

YOU

MELODY

THE

CANT

FORGET

This song has created a sensation, but best of all it will live many months. BE
SURE to have the phonograph records and word rolls of this number in stock.
VICTOR
PATHE

RECORD
RECORD

EMERSON

RECORD
IMPERIAL
REPUBLIC

Q. R. S. ROLL
ROLL
CONNORIZED

UNIVERSAL
AND

ALL

OTHER

NEW

YORK

C.

CHURCH
HARTFORD

ROLL

ROLL

VOCALSTYLE

ROLL
RECORDS

PUBLISHED

C.

B

AND

ROLL

ROLLS

BY

AND
LONDON

COMPANY
PARIS

SYDNEY
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No. 7 — Robert A. King
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One of the real veterans among the composers
of the day is Robert A. Bang, who has been writing popular songs successfully for over thirty
years, and who has contributed many numbers of
the better class to the standard catalogs of various
publishing houses, numbers that have proven good
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Composer of "Think

CALLAHAN

of "Smiles" and "Tell me" and
FRANK H. GREY
Love of Me" and other successes, have collaborated
in the exquisite ballad

"IN
THE
AFTER
GLOW"
PublishedForemost
by
Programmed by America's
Concert Artists
Hinds,
Hayden
& Eldredge,
r 1 1 UNION SQUARE, lllllllltllilllllllllllllliil
NEW YORK CITY
iiiiumim i
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WALDORF

ASTORIA

ORCHESTRA

One of the most popular dance orchestras now
recording for the various talking machine companies is the Waldorf Astoria orchestra conducted
by Jos. Kneeht. With the gTeat popularity of
dance music at the present time and with the demands for records from dance enthuiasts constantly
increasing, the Waldorf Astoria orchestra has proven
one of the most popular of any of the orchestras
making a specialty of dance music.
Herewith is

Robert A. King
sellers over long periods. After three decades of
effort, Jlr. King is still contributing musical works
of undoubted merit for the approval of the public.
That his name is not more generally known is
due to the faet that some of his most successful
numbers have appeared under a nom de plume.
Listed among Mr. King's best known works are
such numbers as "Anona," '-Karoma," "Golden
Rod," "Venetian Moonlight Waltz," and "Star
of Hope." He has also written a particularly
meritorious sacred song in "Beyond the Gates of
Paradise." "Fashion Caprice" is probably the
best known of any of his standard compositions.
Victor Herbert included this number in the book
he compiled some years ago on the world's best
music. Among Mr. King's more recent compositions are "Apple Blossoms," "Hearts," "Beautiful Ohio Blues," and "Castles in the Air."
After three decades of successful song writing,
Mr. King is still a young man, and so far as his
popular songs are concerned, they are sellers.

Waldorf-Astoria is the successful
Arabs," which they made for
Graphophone Co. and the General
manufacturers of OkeH records.

The

FOR

Fox

Music,

Trot

MUSIC

of

following for itself in exclusive
Recent dance recordings by' the
photograph of this orchestra in
musical critics, and certainly has

the

You're

Inc., 145

DANCE

action. The men comprising this orchestra are
specially selected, and it is considered one of the
best organizations in the country. While it is true
that they have made a specialty of dance music they
have also won laurels in orchestra endeavors.
Jos. Knecht whose picture appears in the left
hand corner of the reproduced photograph is recognized as a leader of rare ability, and the dance
rhythm rendered by his organization has met the

Knecht's Waldorf-Astoria Orchestra
created a large
number ' ' Tents of
both the Columbia
dancing circles.
Phonograph Corp.,
shown a recent
approval of many

"When

Art

POPULAR

Inc.

W.

45th

Season

Alone"

St.

New

York
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| | "MIAMI" CAMPAIGN INDER WAY
Great Waltz Success Is Making the Florida Town
Famous — Philpitt a Booster

MUSIC

(Continued

from page 161)

Novelty

of their

silver.

Columbia

GLEANINGS

the

Gypsy
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Qraphophone
NEW YORK

Co.

are featuring on their present trip is an Indian
love song entitled "Arizona Mona." Frank Crox-

the Victor dealer, who operates music stores in
Washington, Jacksonville, Tampa and Miami and
who recently reported that the sales in his territory have created a record for waltz numbers;
of course, with the exception of ' ' Missouri. ' '

''On Miami Shore," the waltz song success, has
become so popular that the title has been shortened by many orchestra leaders and others interested in that sort of music into "Miami Waltz."
One of the leaders, in describing the number,
stated that it had sky-rocketed its way into
public favor.
This number, by the way, has had a lyric written for it by Wm. Le Baron. It was published
just before the opening of this year's "Ziegfeld
Follies ' ' and was introduced in that production at
the Atlantic City opening. This was followed by
a tremendous interest in the number everywhere.
The publishers are now starting on a big campaign covering every channel of publicity, and
everything is being done to encourage the momentum it has already shown and make it one of the
biggest waltz hits in years.
The municipal authorities of Miami, Fla., who
evidently are right up to date, consider the coming popularity of this waltz will prove desirable
publicity for Miami and naturally are doing everything they can to boost the number.
One of the chief boosters is Ernest Philpitt,

Everyone
SINGS

TEACHING

CROXTON

TO SING

How Peerless Eecord Makers Co-operate with
Dealers in the Territory in Which They Travel
The Peerless Eecord Makers, who are now touring the Southern part of the country, have among
their members Frank Croxton and Johnny Meyers.
Meyers, by the way, is one of the most popular
members of the team and he is personally acquainted with hundreds of dealers in various parts
of the country. The Record Makers work in close
co-operation with the dealers in the various cities
and their method of meeting the song-loving public does much to add to the sales of their records
in the territory visited. The photograph reproduced herewith was taken when the boys had
some leisure moments and we get from very good
authority that it represents Johnny Meyers teaching Frank Croxton to sing baritone. From all
indications it does not appear that he is having
a hard task.
One of the songs the Peerless Record Makers

Everyone
flFER

S0NGJ

SELLS

WONDERLOVE
Walt* — Serenade
"I've Got A Little Home in the Country"— Double Song. Fox Trot.
"When You're Lonely, So Lonely,
Just Driftin
g"— Beautiful Duet. Syncopated ballad.

"Clovertime" — A tingling tune.
"There's a Time and Place For Everything"—Sung by
Billy
Beard in
Field's Minstrels.
"The Only Sweetheart I Ever Had" —
The ballad hit of Field's Minstrels.
"I'm a Dancing Fool" — By Al Bern"The Boy From Dixie," and J.
Russelard, Robinson.
"The Busted Blues" — A funny "no
money" blues.
"Just
Waltz. for a Place in Your Heart" —
"Sailing Down
Bay" —
Oriental Fox-trot. Manila
You'll songs
be delighted
with
these
Id the elieet.
on
Orderrecord
today. or player roll
C. ARTHUR FlFER
MUSIC CO., Inc.
Quincy, 111.,
U. S. A.

Frank Croxton and Johnny Meyers
ing.
ton recently stated that it was one of the best
numbers which he ever had the pleasure of singTalking machines in period designs are attracting much attention in the Baltimore trade.

Watch
Ask Your

Manufacturer or Jobber for These Records

"Arizona

Mona"

Record

for Talking Machine
and Player Roll of

'Tents

of Arabs"

Indian Song and Fox Trot
—BY MILO REGA—
"Wond'ring"
"Here's

to the

(That Dreamy

Waltz"
omance

Dance of Love)

Instrumental
By Lew Hays
All by LEE

DAVID

Also on the Leading Player Rolls
HERE

Published by

ARE
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Gabriel
GILBERT

Music
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Co.

DODGE, Mgr.

154 West 45ti Street, New York
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DISPLAY

SIGN

IS ONE

The Mandel Mfg. Co., Chicago, are always on
the lookout for any new and novel feature that

OF THE

LATEST

the

duet with
universal

stars.

Order

78557.
Columbia

THE

sings

DEALER

HELPS

a metal window display sign, beautifully lithographed in ten colors. The size of the sign is

Graphophone
NEW YORK

Co.

drawing and gives a fair conception of the homelike atmosphere surrounding the Mandel phonograph which is shown in the foreground of the picture. The machine itself is finished iu mahogany,
and the blue background sets off ■the instrument
very prominently. The sign is given free to every
Mandel dealer.
ROYAL

PHONOGRAPH

INTRODUCED

The Royal phonograph, made by the Royal Phonograph Co., 606 Courtlandt avenue. Bronx, N. Y.,
has made its initial appearance in the trade in
time for the dealer to take on the line in anticipation of his holiday ami 1920 needs. The Royal
phonograph was originally produced four years
ago and in that time has been tested and improved
upon, bringing it to its present perfect state.
Clemente Liscio, president of the company, reports
that the dealers who have taken on the line so
far are well pleased with their choice. He is
opening agencies throughout the country at the
present time that will assure national distribution
during 1920.
FEATURING

will act as a dealer's help in bringing the Mandel
phonographs to the attention of prospective purchasers. Their latest dealer help is in the form of

14x20 inches and makes an attractive display for
the counter or window.
The picture is a photograph of the original

a

THE
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FOR
"Out

VICTOR
Where

OF

SONORA

FOR XMAS

The Binghamton Phonograph Co, Inc., Binghamton, N. Y., Sonora dealers, are making a strong
drive on that instrument for holiday trade. Carroll G. Smythe, vice-president and general manager of the concern, has been in the music business for the past forty-five years and has built
up a large trade in the Sonora during the last
seven years. A line of records is also carried by
the Binghan.ton Phonograph Co., Inc. Artistic
displays are a specialty of this house.

HOSPE
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Location — Organization —
Have You Tried Us?

Stock
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MEX.OTONE (Model 50)
With Cover
Mahogany. 17 x 19 x 13-iri., double spring
motor, Universal Tone-aim.
Sample Price $16.00.
True-tone and Cleartone Needles, in metal
boxes or packages at lowest prices.
Universal double and triple spring Motors.
Tone-arms, Auto Stops, etc.
Phono parts and accessories, as Motor, Tonearms, Sound Boxe?. Cabinets and- Cabinet
hardware.
Repair parts for all makes.
Records — Standard make, lateral cut, at
S40.CO per 100.
CASH WITH ORDER
FULTON TALKING MACHINE CO.,
640 Broadway,
New York, N. T.
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THE

TO OPEN

BOSTON

STORE

Former Victor Co. Representative to Enter Retail
Field in a Big Way
Bostox, Mass., November 10. — Frank S. Horning,
traveling representative of the Victor Co. throughout Boston and New England, has decided to go
into business for himself, and has selected this
city as his center of interest. Mr. Horning, who
has many friends here, has taken over the talking
machine accounts of the Navin & Kelly Co. on
Washington street and the Brookline Talking Machine Co. and has amalgamated these in the store
that he is to open on Boylston street early in
December.
Mr. Horning in his New England territory for
the Victor will be succeeded by James A. Frye,
who is pleasantly remembered by the New England trade, as he was in this territory in a similar
capacity three years ago. Mr. Frye lately had
been covering California for the Victor Co.
PLA-RITE

MFG.

WORKS

SOLD

Nathan Nelson Disposes of His Business to Geo.
Hummer — May Re-enter Trade Soon
Galesbubg. 111., November 10. — Nathan Nelson,
head of the Pla-Rite Mfg. Works, has sold his
business to Geo. Hummer of this city. Although
at the present time Mr. Nelson has no definite
plans concerning his future connection with the
talking machine trade, he expects to be back in
the field before long. The Pla-Rite Mfg. Works
are makers of the Rite-Tone needles for talking
machines, and also makers of electric stops and
novelties.
Howard J. Dudley has established a new Victrola store in the downtown district of Camden,
N. J., at 1125 Broadway. The store has been
improved and now has eight soundproof demonstration booths.

TALKING

REFLEX

MACHINE

PRODUCTS

WORLD

CO. ORGANIZED

Sol Young, New York Photographer, Heads New
Organization to Distribute Polishes, Motor Oil
and Other Accessories to Trade
The Reflexo Products Co., New York, N. Y., has
been recently organized and at a meeting held
at the offices of the Brilliantone Steel Needle Co.,
Marbridge building, New York, several of the
Brilliantone officials were identified with the new
company. The Reflexo Products Co., will supply
cabinet polishes, motor oil and similar commodities
to the trade. The Reflexo 's executive staff and
directors include a number of men well known
in the talking machine line.
Sol Young, well-known photographer of New
York City, has been elected president, Stephen
Dennis vice-president, Harry W. Acton, secretary
and Byron R. Forster treasurer. In addition to
the foregoing officers the directors are: Fred
•Houseman, Frank Russek, Irving Isaacs, W. H.
Bagshaw and B. S. Duclos. It is announced that
several important merchandising connections have
already been secured for the new company.
R. W. KNOX

LEAVES

COLUMBIA

Immediate

Delivery

Peerless
Talking

Machines
Four Models Ranging in Price from
$110.00

to

$195.00

Cabinets of best Woods and Finest Workmanship, Quality Motors, Universal Tone Arms,
Sound Boxes and Metal Parts.

CO.

R. W. Knox, who for a considerable time has
occupied the position of advertising manager for
the Columbia Graphophone Co., has severed his
connection with that house. Mr. Knox will in a
short time become the advertising manager of the
Hudson Motor Car Corp.
ORLEMANN

COMES

TO NEW

YORK

Harry J. Orlemann has resigned as manager of
the piano department of Frank E. Bolway & Son,
Inc., of Rochester, N. Y., in order to come to New
York and assume charge of the piano and talking
machine department to be opened in the store of
the Adams-Flanigan Co., the prominent merchants
of the Brbnx section of the metropolis.

PHONOGRAPH

CASES
and

Reinforced 3 ply veneer
THE STANDARD CASE
for Talking Machine and Records

Plywood
Model
Cases
ARE

SYNONYMOUS

For

10 years phonographs have travelled in

plywood
reached
perfect

C $150.00

Mahogany: Antique brown or red, dull
finish. Oak: Golden wax or fumed. Height, 46
inches;
depth, Nickel
20% inches;
19 \'o inches.
Trimmings:
plated.width,
Universal
tone
arm and reproducer. Double spring silent
motor. Patented suspended tone chamber.
The tone of these instruments is one of
rare beauty; the sound bos, tone arm and
amplifier
reproducing every detail of the
record.

cases and have
destination in
condition.

Our

capacity and experience in manufacturing insure you getting

good service
made cases.
We

and

well

build cases suitable

for export.
Let
Made by
PLYWOOD

New

us figure

on

your

requirements.

Call, Write or Wire at once and protect
yourself for holiday sales

CORPORATION

• GOLDSBORO, N« C.
8 Mills in Va„ N. C, and S. C.
York Office, 103 Park Ave.
Chicago Office, 111 Monroe

A Complete Line of
LYRIC
RECORDS
(Lateral Cut)

it-

A. M. DRUCKMAN
140 W. 23rd St
New York City
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M. M. Koemer, Head of the Roemer Sales Corp..
Predicts Great Season Ahead of the Talking
Machine Trade — National Advertising of Vitanola Steadily Increasing Sales
M. M. Eoemer, president and general manager
of the M. M. Eoemer Sales Corp., New York City,
expressed himself as being very optimistic over
the prospects for the talking machine trade in
general, and particularly as it affects the Vitanote dealers for the coming year.
"I believe that in 1920 there will be nearly
500,000 more families which can be considered
as prospects than in the yeaT just passed," remarked Mr. Eoemer. "The losses due to the
influenza epidemic and the war eliminated many
people as prospects. These families will now
realize their need for music more than ever and
a large percentage of them will naturally consider
the talking machine and it is my belief- that each
and every talking machine dealer throughout the
country is going to receive the benefit from this
new and heretofore unknown prospects.
"Any dealer can assure you of the fact that
the business during the summer of 1919 was just
as large as the business done during the last
Christmas season, and it is becoming a case of
less season and more business all the year round
than ever before.
"The Vitanola Talking Machine Co. is working
to the very limit of its output, and my organization now numbers as its dealers 168 of the finest
accounts in the metropolitan district. The list
is headed by two of the largest department stores
in the country and their advertising will begin
immediately. We have so far been able to bring
6,000 machines into New York during the months
of September and October, and expect to more
than double this amount before the end of 1919.
Our salesmen are continually on the go to take
care of our present accounts, and we have found
it necessary to take on two new men in this
territory. J. Josephsburg, who heretofore covered a section of the Brooklyn territory, is now

THE

DIRECT

LINE

PHOENIX
TRADING
COMPANY
1265-69 BROADWAY,
NEW YORK CITY
Quality Merchandise
Manufacturer's
Import

Service the Best

Representatives

Domestic

Export

Representing
Jones Motrola, Brilliantone Steel Needles.
Ready File for Victrolas. Peerless Record
Toys, Violaphone Needle, Haag Files for
for Piano & Phonographs. Gilbert Record

RepeatOgraph. Pla-rite Needle, Ever
Album, Wall Kane Needle, National
Edison Phonographs, Lansing Covers
Brushes, Reincke-Ellis Delivery Bags

ft Supplement Envelopes, New England Talking Machine Co., "Perfection
Universal" Tone Arms for Edison Phonographs. Globe Decalcomanie Supplies
and Diamond Points.
NEW
PERFECTION

manager
another
post of
Roemer

TONE

ENGLAND
ARMS

of that borough, and we have appointed
one of our salesmen, B. F. Endel, to the
assistant sales manager for the M. M.
Sales Corp.

"We

are getting all the business we can conveniently handle and except in certain sections of
the metropolitan district where we are not properly represented, we are not taking on any more
new accounts for the present, but trust with the
increased Vitanola production for the next year,
that we will be able to add fifty more accounts
to our already large list.
,
"The advertising now so successfully carried on
by the Vitanola Talking Machine Co. in the Sat-

AND

REPRODUCERS

urday Evening Post, Collier 's and Literary Digest,
coupled with local advertising in all of the largest
cities of this country, will undoubtedly bring the
Vitanola talking machine to the place it deserves.
The success that has come to the Vitanola dealers
in the past will be multiplied many times under
the sales stimulus of this far-reaching appeal.
The merchant who has a Vitanola agency now will
benefit by the extensive advertising campaign now
being instituted.
1 ' We only ask our dealers, ' ' continued Mr.
Roemer, "to bear with us should we not be able
to take care of their demands as quickly as they
may hope for, but we know that 1920 will be a
banner Vitanola year, with shipments coming
along so steadily that each and every Vitanola
dealer will get 100 per cent of the orders placed."
EMERSON

RECORDS

IN MICHIGAN

F. W. Wyatt, Who Travels That Territory, Makes
a Most Interesting Report
MIL

F. W. Wyatt, who covers the State of Michigan
for C. L. Marshall & Co., Detroit, distributors for
Emerson records, has forwarded to the !Xew York
offices of the Emerson Phonograph Co. a most
interesting report regarding conditions in his territory. He states that he has opened a number
of fine accounts during the month and has placed
Emerson records with some of the leading music,
talking machine and department stores in the
state. In the course of his letter Mr. Wyatt says:
"I find the dealers are waiting for us and want
our goods. There is only one thing I find against
me, and that is that the days are not long enough.
Each day I find it more of a pleasure to approach
high grade dealers with the Emerson records, because they all- seem to know them so well, and are
all so anxious to have them. It is no longer a
matter of selling, but a matter of service. The
record has stamped itself securely with the best
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PRODUCTION
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trade in the state."

Delpheon
MwM'B $175
THE

DELPHEON

COMPANY

Bay City, Michigan
The Delpheon Sales Co.. 25 Church St., New York
Rosen Phono. Sales Co.,
28 Court Square, Boston, Mass.
Walter Verhalen, 703 Bush Building, Dallas, Texas

Among the visitors to the Vocalion department
of the Aeolian Co., New York, last week was L. S.
McCarthy, manager of the talking machine department of Gimbel Bros., Philadelphia, who decdared that the Vocalion was showing up very
strongly among the eight lines of machines now
handled bv the Gimbel store.
V\ ire us fgr phonographs
trade.

■■" "
for the holiday

STODART PHONOGRAPH CO. Inc.
119 "West 42d St.
Kew Topk City
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the motor is thoroughly run in.
Rigid inspection keeps
Precision-Made Motor.
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SALESMEN

50 Needles to a box and they retail at 10 cents per box.
60 boxes to a package, $6.00.
This package costs you $3.90 net.
Your profit is $2.10 and your customer gets a needle that will give satisfaction.
THE
FRED.
GRETSCH
60 Broadway
Manufacturers
Canadian Wholesale Agent, H.
Western Distributor: WALTER S.
DEBUT

OF THE

CRAFTS

PHONOGRAPH

New Product of the A. J. Crafts Co. of Richmond
Wins Praise — Capital Increased from $15,000 to
$100,000 — Extensive Plans to Be Pursued.
Richmond, Va., November 8. — The new line
of phonographs produced by the A. J. Crafts

Tone Committee Approves Crafts Phonograph.
Piano Co. of this city made its initial appearance
at the North Carolina State Fair held at Raleigh,
N. C, during the last week of October. Model
"C" was exhibited and enthusiastically received.
The three styles which constitute the line, known

MANUFACTURING
COMPANY
of Musical Instrument*
BROOKLYN, N. Y.
A. BEMISTER, 10 Victoria Street. Montreal, Can.
GRAY. 530 Chronicle Building. San Francisco. Cal.

as Models "A", "B" and "C", give the talking
machine dealer a wide range of prices and styles.
The A. J. Crafts Piano Co. are going into this
business in a large way. Announcement has been
made of an increase of the capital of the company
from $15,000 to $100,000, the officers of which
are: A. J. Crafts, president; Theodore H. Bower,
vice-president and district manager for North
Carolina; H. N. Barriger, vice-president and sales
manager of the wholesale department; A. E. Roeber, treasurer; Richard Riley, secretary; F. M.
Wilson, assistant secretary, and Money Davis, assistant treasurer. All the officers of the company
are men of exceptional executive ability, and they
have perfected extensive plans for merchandising
this new line of talking machines. Deliveries of
instruments are. to commence on December 1st.
The manufacturing facilities for production are
extensive and a large output is planned. An idea
of the 'extent of the facilities may be seen in the
accompanying photograph of a corner of the cabinet department. Through the foresight of the
company a large stock of lumber and other supplies are on hand. The factory is already running
on schedule and production is being speeded up.
The production of the Crafts phonograph from
beginning to end is under personal supervision, and
every instrument is carefully tested before leaving
the factory, as may be seen from the accompany-

THE
ARM
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TONE
Universal Feature
— Spring Balance
Your tone arms— do the castings shows
cracks — or perhaps poor nickel plating— Are they assembled in a haphazard fashion? If so, then try the
"Lewis".
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New York City

, Tone Arms, Sound Boies and Phonograph

GOLD

OUR
G

PLATIN

"

PRICES

Cliff Manufacturing

MAGNET

QUOTED
Works,
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REQUEST

Inc.

DECALC0MANIE

20-22 JACOB STREET
NEW YORK CITY

NAMEPLATE

FOR TALKING
CABINETS MACHINE
Etc.
SOLD SY
HURTEAU.W1LIIAMS&C0>«

Parts

Pamphlets with fac-simile illustrations and prices mailed
on request.
SMITH-SCHIFFLIN
CO.
126 Liberty Street New York City
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ing photograph.
"The Tone Committee" from
left to right are Superintendent Andrews, A. J.
Crafts, president of the company, A. E. Roeber,
treasurer, and H. N. Barriger, vice-president.
The A. J. Crafts Piano Co. also produce the

Mill Room of the Crafts Co.
Ludlow phonograph in their large plant, which is
also announced to the trade this month. They
are making immediate deliveries. They will produce pianos in a large way next year.

Main
Springs
2 in. x 0.22 x 16 ft. for Meisselbach Motor
Each $1.25
1% in. x 0.22 x 17 ft., regular Victor, Each 0.75
1 in. x 0.2S x 10 ft., for Columbia„..Each 0.50
% in. xO. 23x10 ft., for Blick motor Each 0.38
% in. x 0.23 x 10 ft., oval hole Each 0.35
% in. xO. 22x8 ft., for Swiss motor Each 0.27
% in. x 0.25 x 11 ft., for Edison Each 0.27
MICA DIAPHRAGMS
1 13 in.center
Victor hole
Ex. Box, with or without
Each 0.15
1% in., for new Victor No. 2, very best.
with or without center hole....Each 0.18
1 H in.,sound-boxes
for Sonora and all standard Each 0.20
2,3,t in., for Columbia No. 6. very best
Each 0.25
2Tce in., for Pathe or Brunswick Each 0.45
SAPPHIRES
Pathe, very best, loud tone, genuine
sapphire
Each 0.27
Pathe, soft tone
Each 0.27
Edison, very best, medium tone Each 0.27
Edivon, very best, loud tone
Each 0.27
Edison, genuine diamond
Each 2.50
ATTACHMENTS
■ Kent attachments for Victor Arm. ...Each 0.25
[Kent attachments
Arm Each
0.25
•Xent
attachments for
for Columbia
Edison, with
C
Soundbox
Each 2.50
Kent attachments for Edison, without
Soundbox
Each 1.60
REPAIR PARTS
Columbia driving shaft. No. 11778....Each 0.70
Columbia cranks (short)
Each 0.25
Columbia governor shaft, No. 300-L.Each 0.40
Per Doz. 4.00
Columbia gov'r bearing, No. 11923.
25
Per...Each
Doz. 20 50
Columbia governor springs PerEach
0.02
100 1.00
Columbia
governor screws PerEach
100 0.01
0.75
Columbia barrel screws. No. 2621....Each 114c
Columbia soundbox thumb screw-;Per 100 1.00
No. 3943
Per 100 1.50
Victor soundbox thumb screw Each lV&c
Per 100 1 00
Victor Stylus bar (needle arm) Each 0.35
Victor governor springs
Each l^c
Per 100 1.00
Victor governor screws
Each 0 01
Per 100 0.75
Turn-tab'e felts, 10 in. square
and round
Each 0.15
Turn-table felts, 12 in. square
and round
Each 0.20
Victor governor ball?, new style Each 0.10
FAVORITE
MFG. CO.
1506 DeKalb Ave., Brooklin, N. Y.
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Wizard of Crgan-Accordeon Makes Novel Jazz
Records for Emerson Phonograph Co.
Phil Baker, supreme in jazz and the art of syncopated harmony, is now recording his melodic
gymnastics on Emerson records. His playing is

Phil Baker; Vaudeville Star
both novel and distinctive and contains some real
harmony along with snappy syncopation. With
his first two numbers on Emerson records, "St.
Swithin Blue-", foxtrot, and "Just for Today",
one-step, Piiil Baker brings with him the atmosphere of the famous "Century Midnight Whirl,"
and the rare individuality which has made him a
prime favorite with vaudeville goers everywhere.

TALKING
DEFINITION

MACHINE
OF TERMS

WORLD

NEEDED

Australian Merchants Want Explanation of American Shipping Terms — Meaning of "F. O. B.
New York" Not Clear in All Cases
The Trade Commissioner of the Bureau of Foreign and Domestic Commerce at Melbourne, Australia, has recently called to the attention of
the bureau several cases which indicate an element of uncertainty in quotations made by exporters. Several Australian importers have requested his interpretation of "f. o. b. New York."
In every case the American exporter has held that
"f. o. b. New York" meant only prepayment of
freight to the City of New York; that is, cartage, warehouse and other incidental charges are
for the account of the importer. Where goods
have been shipped promptly, the question has not
been important, but with the long delays due to
unsettled shipping conditions, the securing of export licenses and other causes of delay the question as to who was to bear these charges has
become serious..
It would seem from the investigations that have
been made by the bureau from its New York
office that there is an element of uncertainty and
a varying practice among American firms as to
their method of quoting "f. o. b. New York."
With inland firms it appears to be the general
practice to quote in this way, while with professional exporters in New York quotations are usually made " f . o. b. vessel New York. ' ' The latter
quotation is, of course, preferable from the stand-

to

wind
Hence

VICTOR DISTRIBUTORS
Cohen &. Hughes, Washington, D. C.
Florida
Machine Co., Jackson\ille.Talking
Fla.
T.vnn & Fealv. Chicago. 111.
Cohen & Hughes, Baltimore, Md.
E. F. Droop & Sons Co., Baltimore, Md.
Eastern
Mass. Talking Machine Co., Boston,
Bpc
i i "v^'eil Co., Minneapolis, Minn.
J. W. Jenkins' Sons Music Co., Kansas
City, Mo.
Schmelzer Arms Co., Kansas City, Mo.
W. D. & C. N. Andrews, Buffalo, N. Y.
TVrrv B. Whitsit Co., Columbus, Ohio.
Penn Phonograph Co., Philade.phia. Pa.
bau=er 'laiKing Machine Co., Milwaukee,
Stewart Talking Machine Co., Indianapolis, Ind.
Eclipse Musical Co., Cleveland, Ohio,
ut utuds jius.c House, Mobile, Ala.
Tqji'j-" Machine Co., Birmingham, Ala.
H. A. Weymann & Son, Philadelphia, Pa.
Geo. D. Ornstein Co., Philadelphia, Pa.
Cleve'and
Ohio. Talking Machine Co., Cleveland,
Rudolph Wurlitzer Co., Chicago, 111
W. J. Dyer & Bro., St. Paul, Minn.
Knickerbocker Talking Machine Co., New
York City.
W. D. Andrews Co., Syracuse, N. Y.
J. Samuels & Bro., Inc.. Providence, R. I.
EDISON DISTRIBUTORS
Denver Dry Goods Co., Denver, Colo.
Pardee Ellenberger Co., New Haven, Conn.
Phonographs. Inc., Atlanta, Ga.
Diamond Music Co., New Orleans, La.
Pardee Ellenbereer Co.. Bo-ton. Mass.
Columbia
WHOLESALERS Everywhere

your

the reason

point of the foreign importer, and also because
standing.
of its eliminating any possibility of misunderIt is suggested that firms quoting " f . o. b. New
York" should take pains to explain that all
charges after arrival in New York City, or other
ports, are for the account of the importer.
OPENS

BRUNSWICK

DEPARTMENT

Fitchburg, Mass., November 2. — Nichols & Fiost
of this city, who have an exclusive Brunswick
department in their large establishment, have

Nichols and Frost Warerooms
been doing one big business ever since the department was opened a few weeks ago. F. E.
Warren is the manager and in announcing his
opening he used liberal space in the local newspapers. From the start there has been a big call
for high priced machines. The interior of the store
is handsomely arranged with an eye to comfort
and convenience and the music lovers of the city
are visiting the warerooms regularly.

phonograph
why

the following

phonograph

Distributors
jobbers are acting a s Motrola
Lawrence H. Lucker, Minneapolis, Minn.
BRUNSWICK
DISTRIBUTORS
Silverstone Music Co., St. Louis, Mo.
Kraft,
Phonograph Co., Cincinnati, Ohio.
Mass. Bates & Spencer, Inc., Boston,
Phonograph Co., Cleveland, Ohio.
Butler
Bros., Chicago, 111.
Girard Phonograph Co., Philadelphia, Pa.
Brunswick Balke Collender Co., Seattle,
Buehn Phonograph Co., Pittsburgh, Pa.
Proudrit Sporting Goods Co., Ogden, Utah.
Wallace
Wash.Brown, Inc.. Detroit, Mich.
Kipp Phonograph Co., Indianapolis, Ind.
SONORA DISTRIBUTORS
Harger & Blish, Ees Moines, Iowa.
Western
Jobbing & Trading Co., Los
American
N. Y. Phonograph Co., Gloversville,
Angeles, Cal.
Phonograph Co. of Milwaukee, Milwaukee,
Minneapolis
Co., Minneapolis,
'Minn.
Smith,
& French
Co., Philadelphia,
Wise.
Pa. Kline Drug
FATHE DISTRIBUTORS
Yahr & Lange Drug Co., Milwaukee, Wis.
John A. Futch Co., Jacksonville, Fla.
Hessig Ellis Drug Co., Memphis, Tenn.
Fuller Morrison Co., Chicago, 111.
Streveil-Pater=on Hardware Co.. Salt Lake
Hallet & Davis Piano Co., Chicago, 111.
W. W. Kimball Co., Chicago, 111.
MISCELLANEOUS
National Piano Co., Baltimore, Md.
Utah.
A. C.City,
Becker
Co., Chicago, 111.
Hallet & Davis Piano Co., Boston, Mass.
Wm. Volker Co., Kansas City, Mo.
Empire Talking Machine Co., Chicago, 111.
Wright & Wilhelmy Co., Omaha, Nebr.
A. Burdwise, Baltimore, Md.
PatheCity.
Freres Phonograph Co., New York
F. C. Henderson Co., Boston, Mass.
National Phonograph Co., Pittsburgh, Pa.
Fischer
Ohio.
Hoeffler Piano Co., Milwaukee, Wis.
Pa. Co., Cleveland,
Philadelphia
Pathephone Co., Philadelphia,
American Phonograph Co., Burlington, Vt.
E. R. Godfrey & Sons Co., Milwaukee, Wis.
Pittsburgh Pathephone Co., Pittsburgh,
Gilbert Bros. Mfg. Co., Wichita, Kansas
B. J. Sheppard Co., Savannah, Ga.
Buffalo
Associated Furniture Manufacturers, St.
N.
Pa. Y.Wholesale Hardware Co., Buffalo,
Louis, Mo.
Harbour Longmire Phonograph Co., OkWiley B. Allen Co., San Francisco, Cal.,
lahoma City, Okla.
and Accessory
branches. &• Supply Co., Portland,
Salt Lake Hardware Co., Salt Lake City,
Pacific
Utah.
Oregon.
R. B. Broyles Furniture Co., BirmingCabinet & Accessaries Co., New York City.
ham. Ala.
!
Plaza Music Company, New York City.
STARR PIANO COMPANY — AM Branches
BROOKS MI" Or, CO., Saginaw, Mich.
and Distributors
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TO CLEAR

FIFTH

Plans for keeping Fifth avenue clean and for
upholding its reputation as the greatest retail
thoroughfare in the world were made last week
at a luncheon and special meeting of the Fifth
Avenue Association, held in the Holland House,
at which Eobert Grier Cooke presided. It was
decided that a committee would take steps to
provide music in the parks below Thirty-fourth
street during the lunch hours, as a means of
attracting the factory workers from the avenue
where they are accustomed to congregate and
block the sidewalks.

FOREIGN

This

is

from

of

Samson

Crafts

CREDIT

RATINGS

READY

Co.

the New York offices of these banks and advised
the Chinese firm to request their bankers to place
a report on them with their branches here.
When the matter was called to the attention of
the Bureau of Foreign and Domestic Commerce, it
was immediately taken up with an American bank
that maintains a branch in Singapore and the
information was given that, if the manufacturer
had called on his own bank or written to the
Bureau for the names of American banks specializing in the financing of foreign trade, not only
the necessary credit data would have been obtained, but also the details of how shipments of the
kind should be handled.
In this case the American bank's New York
office had a complete report on the Chinese importer in the Straits Settlements and would have
been willing to purchase the manufacturer's draft
on the merchant.
W. B. Bass, of Oklahoma City, has arranged to
liandle Puritan talking machines and Paramount
records.

C

line of

Phonographs

Ready

for

Delivery

December
Crafts

Qraphophone
NEW YORK

The Far Eastern Division of the Bureau of Foreign and Domestic Commerce recently had called
to its attention a case which showed that manufacturers outside of New York are not familiar
with the methods of obtaining credit information
concerning foreign customers. A firm in Penang
gave as their reference two British banks and
advised the manufacturer to refer to these banks
for their financial standing. The manufacturer
was unable to get a credit rating from either of

Style

of the new

which

abandon

These Ratings Can Be Obtained by Merchants if
Proper Methods Are Followed

The committee will seek the co-operation of the
mayor, aldermen and police commissioner in its
efforts to rid Fifth avenue of these assemblages.
Mr. Cooke, who is president of the association,

A, B and

Orchestra

announced that the fight would be renewed for
the amendment of the zoning ordinance limiting
the height of buildings on the avenue. The association decided to conduct a drive for new members beginning early this month, with the slogan:
"Whatever helps Fifth avenue helps New York."

AVENUE

Plan to Have Band Concerts in Parks to Draw
Crowds Away from Thoroughfare at Noon Hour
— But Why Not Talking Machines?
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North

-- everything

is of exceptional

your

to write

discounts

Today

for

Made by

CRAFTS
Second

while

about

quality.

of the line plus the attractive

it worth

J.

Finish

Street

PIANO

Crafts Phonographs

CO.

RICHMOND,

unlimited
VA.

carry the Crafts

guaranty— a big

selling argument!

November 15. 1919

THE

For

Santa
AND THE

Your

TALKING

MACHINE

171

WORLD

Christmas

Trade

Claus
holukids

Put this wonderful seller in your windows and on your counters. It opens

ATalkinc Book"

to you an additional market — the Children. And just think what an enormous buying power their fathers and
mothers, aunts and uncles, represent.
If you order at once the goods will be in
your hands in time for your Christmas
trade. . Don't
stock.

miss the opportunity

to

PRICE 25 CENTS

TALKING

A phonograph

record

in a new

guise.

BOOKS

It is a story book

brilliantly illustrated to appeal to the juvenile taste and

conNew

tains a newly invented "semi-flexible" disc record which
tells the tale; book, pictures and all being put on the talking
machine.

Issues Every
Month

This is a partial
Order Talking Books
wise move as so many

now, and you'll be making the same
of the leading dealers throughout the

county.

Attractive

discounts

according

quantity.

Window

and

display

material

goes

to

your

shipment.

Send

in

Christmas

list of
.25 cents

.25
.25
.25
The Dancing Girl. . . .25
The Tired Baby. . . . 25
The Little Hieland
25
Mon i.':
Watermelon Coon. . .25
.25
The Tiger Hunt ....
The Battle of the
Marne
. 50
The Submarine
Attack
50
Mother Goose ....
The Victory Book

counter

with

heavy sellers :
The Mocking Bird. .
The Talking Parrot.
The Roaring Lion. .
Uncle Sam

your

cents
cents
cents
cents
cents
cents
cents
cents
cents
cents
1.50
2.00

Twilight and Dawn
in Birdland ....

Orders

catalog. i lustrated
Send for complete
$1.0Q

Today
THE
HOLLIKID

TALKING

Ohio Talking- Machine Co.
27 Taylor Arcade,
CLEVELAND, Ohio

PRICE
25 CENTS

BOOK
CORPORATION
One West 34th Street, at Fifth Ave., New York CitySole Distributors for the Dominion of Canada
TALKING BOOK COMPANY, Ltd., 95 King- St., East, Toronto, Canada
Talking' Book Corp.
(Exclusive Export Distrib.)
Emerson180 International,
Inc.
-.
(Western
Division)
Broadway.
608
S. Dearborn
St.,
CHICAGO, m.
NEW YORK CITY
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SOME

NEW

EDISON

ARTISTS

^WHO

TALKING

ARE

MACHINE

GREAT

FAVORITES

WITH

Among the new Edison artists who are becoming Louisiana Pive, Ernest Hare, Al Bernard, Julius
more popular every day with Edison audiences are Leniherg and Fred Hillebrand.
Leola Lucey, Patrick Conway, Lewis James, Sibyl Leola Lucey is now appearing in tone test recitals
Sanderson Pagan, All Star Trio, Charles Hart, for Thomas A. Edison, Inc., and is as great a favor-

SPECIAL

OFFER

L Table
FUMED

Phonographs
AND

GOLDEN

OAK

Nickel Plated Double
Spring Swiss Motor
Universal Tone Arm
and Reproducer
PLAYS

WONDROLA
14 INCHES
Our

We

No. 28

ALL

RECORDS

Marvelous Power of Reproducing the Original Record as
Faithfully as When Recorded
3

HIGH
17 INCHES WIDE
19y2 INCHES
SINGLE SPRING MOTORS

Model No. WEI — Pressed Steel, worm
ity, complete with turnable — $2.25.

DEEP

gear, 2 1 0-inch record capac-

FOUR OTHER
MODELS
have two other single spring and two double spring models, all ready
for immediate delivery.
Write for quantity prices. Manufactured
complete in our own factory.

WONDER
109 East

12th

TALKING

MACHINE

St.,

New

CO.,
York

NOVEHBEK 15, 1919

WORLD

Inc.
City

AMERICA'S

MUSIC

LOVING

PUBLIC

ite with tone test audiences as she was when a
featured star in Broadway musical comedy. Captain Patrick Conway is the director of the excellent band organisation which hears his name and
which was featured last season at the Atlantic City
Steel Pier. Lewis James is a sweet voiced ballad
singer, who had the novel experience of not knowing that he had a singing voice until he was 18
years old. Sibyl Sanderson Pagan, the girl whistler,
is pleasing thousands with her remarkable whistlingexhibitions. She also is engaged in tone test recitals.
The All Star Trio, since their first Re-Creation
was issued by Thomas A. Edison, Inc., have be:ome
a popular instrumental trio with lovers of the dance.
Charles Hart has an excellent voice of the ballad
type. He and Miss Lucey have sung several admirably harmoniied numbers for the New Edison.
The Louisiana Piye, born in the Picayune State, the
original American home of jai7, are premier in interpreting the weird jungle jazz music. Ernest
Hare, of Winter Garden fame, and Al Bernard, as
creators of laughter, are popular. Julius Lenzberg and his Riverside Orchestra, are featured at
Keith's Theatre, New York.
INTERNATIONAL MOTOR
is the silent running motor, built in Canada,
on
the right
principles, Itbest
of matei'ial
and
correct
workmanship.
is not
a cheap imituied bytation
but a highclass production, manufacInternational Machine & Mlg\ Co., Ltd.
Ill Adelaide St. W.
Toronto, Canada

Why lose Holiday sales wh n we can ship
you machines
STODART PHONOGRAPH CO. Inc.
119 West 42d St.
New York City
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VISION

Devoted to the Interests of the Educational
Work Being onducted by the Talking
Machine Dealers and Jobbers
- n milium :iu in u mm u mini
Minimi iiiiiiiiiiiiiiniii
"Word is received from every portion of the
country that in the adoption of music appreciation
courses by the public and private schools of the
nation the necessity for trained specialists in
presenting recorded music is making itself more
and more felt. Training schools, such as musicconservatories and normal institutions, realizing
this need, are now interesting themselves in seeing that every graduate they send forth has a
thorough knowledge of the recorded music avail
able for educational uses.
The broad acceptance of the supreme educational value of the talking machine is evidenced
by a statement recently issued by the California
State Board of Education to the effect that they
intend to - employ the talking machine for the
purpose of teaching music to a very great extent.
According to Doctor Margaret S. MeNaught, State
Commissioner of Elementary Schools, it is the
hope of the authorities to have installed before
long a talking machine iu every school in California, no matter how remote the district. Thus
the talking machine will be a great agency for
breaking down the barriers in music as exists
today between the boys and girls of the city and
the boys and girls of the country. In no other
way will it be possible to make the study of
music so universal, even democratic, as can be
accomplished by using the talking machine, for
with this invention the very finest in music can
be brought to the door of the remotest schoolroom.
The staff of the educational department of the
Victor Talking Machine Co., Camden, N. J., now
traveling over the entire country, includes Miss
Grace Barr, Miss Ella M. Brownell, Miss Donzella
m

jvery session of this conference, demonstrating the
educational and community possibilities of the
talking machine in rural life.

Cross, Mrs. Henrietta Heaton, Miss Elizabeth
O 'Connor, Miss Edith M. Rhetts, Miss Emily Rice,
Miss Matel Eich, Miss Margaret Streeter,
S. Dana Townsend, David Waleh and Miss
Charlotte Wells, all trained supervisors of music
and specialists in teaching music appreciation.

A publication the Landay (New York City;
educational department is issuing is the monthly
"Newest Recordings for Schools," which not only
lists all new "Victor records for school uses, but
also suggests the presentation method and grade
each record is adapted to.

Pathe Ereres Phonograph Cov Brooklyn, N. Y.,
have introduced an inexpensive type of talking
machine for use in the public schools. This is an
initial step toward recognizing the vast field
opened up to reproducing instruments and records
for educational uses.

Two type XXV Victrolas (school design; were
recently sold to the music and English departments of the University of Kobe — "Kwansei Gakium," Kobe, Japan, with a complete teaching

Mrs. Frances E. Clark, educational director of
the Victor Talking Machine Co., Camden, N. J.,
has just completed a tour of state and national
conventions.

equipment of records by the Landay Bros. ("New
York City) educational department.
The success of the ' ' Orchestra by Light, Sound
and Story," a set of accurately designed instrument charts, with Victor records 35670 and 35671,
has been so remarkable that they are now standard equipment in practically all high schools maintaining orchestras.

Princess Watahwaso, a Victor artist of ■ exceptionally wide acquaintance, has successfully given
concerts in Indian song and tribal lore in the
public schools of New York City, and is solidly
booked for the entire fall season. The Princess
is under the management of the educational department of Landay Bros.

Detroit (Mich.) public schools have now adopted the Minneapolis method of co-operating with
the local symphony orchestra in producing children's programs of symphonic music. Mrs. Laura
H. Meeker, supervisor of music appreciation, has
arranged with the Detroit Symphony Orchestra to
-prepare the programs presented at the concerts
in the work of the classroom appreciation lessons.

New Columbia recordings by the educational
forces of the company include American Country
Dances, made under the direction of Miss Emily
0 'Keef e, an instructor in physical education in
the New York City school system.
Mrs. Anne Shaw Faulkner-Obemdorfer, author
of "What We Hear in Music," published by the
educational department of the Victor Talking Machine Co., has contributed a leading article to the
November issue of the Ladies ' Home Journal on
' ' Community Music. "

Miss Indiana M. Thomas, educational director
for the J. A. V. Thomas Co., of Meriden, Conn.,
writes of an interesting use of the Vietrola as
follows: "The teacher of the Fresh Air School,
where all the poor, ill-nourished children are fed
and taught, telephoned me today in great glee:
The Department of the Interior at Washington
'For the first time (two years) since the school
recently conducted a National Conference on rural
opened, every child slept at the rest period as
education and country life at Sioux Falls, S. D.
a result of playing the "Lullaby" (Bredt-Verne.
Miss Margaret Streeter and S. Dana Townsend
Victor record 17844).' She deemed it a real con(Ccntinued on Page 174)
of the Victor educational department appeared at
iiiiiijiijiimiiiiimtuiiiiiinuiiui ;
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OF

NORMANDIE
THE
Model 14
$170.00
I. 50", W. 2iy2",
Mali, or Oak
D. 24"

REASONS WHY
country over:

CHIMONOLAS

win in competition

the

CHIMONOLA
is a high-grade musical instrument, clear and
resonant in reproduction.
CHIMONOLA

phonographs have stood the test. The mechanical outfit (Heineman-Meisselhach ) guarantees absolute satisfaction to every owner.

CHIMONOLA
CHIMONOLA

values offer not only favorable, but very remarkable OPPORTUNITIES.
makers

Model 12
4714", W. 19%",
$125.00
or Oak
Man.

D. 2214"

are furniture builders for nearly a

quarter of a century and have gained fame in the furniture world.
A

FINISHED

PRODUCT

which

assures the dealer

steady flow of sales.
LIBERAL DISCOUNTS. Send in SAMPLE
assure immediate
Model 11%
$110.00
H. 46%", W. 19%'
Man. or Oak
D. 22"

shipment.

Write

CHIMONOLA
131 The Arcade

ORDER

to SALES

of a

at once to

DEPARTMENT
Model 11

COMPANY
Cleveland

O.

:. 45", W. 18%",
Mali, or Oak
$90 . 00
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Files
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Haag
for

a

Satisfactory

Record

File

in

Any

Phonograph

THE HAAG "C
With or Without Ejecting Keys
For the Edison Model A 100
THE HAAG "A" FILE
With or Without Ejecting Keys
for the Edison Model C 150
Capacity 34 Edison Records

Capacity 38 Edison Records
Furnished in Mahogany, Fumed Oak.
Golden Oak. Weathered Oak

SOME

for the-E- FILE
THE HAAG
Edison Model W 250 or C 250
Capacity 34 Edison Records

HAAG
u

FEATURES

I
Can be adapted to all makes
records and machines.

of

Satisfactory — Attractive — Convenient.
Automatic in its action — a slight
pressure on the key hands you
the desired record instantly
from

non-binding compartments. Records roll back by

gravity.
A strong and visible talking point
In selling any phonograph.

"F 100"
HaagEjector
KeysFile
TheWith
Files any 10 or 12-inch record
Mahogany or Oak finish

Manufactured

El
I

The Haag "G" File
With or without Ejecting Keys
Rouge or Natural Finish
For use with the popular Edison
•'Chalet" Model

Haag

&

Exclusively by
Bissex

Company
Philadelphia,
v 3E

-

Blake
&
Burkart
Herbert E. Blake, Successor
DISTRIBUTORS

Pa.

1100-1102 Walnut

St., Philadelphia. Pa
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(Continued from page 173)
quest, as she had never had more than five
asleep at one time before. 'It looks very simple
to you,' she said, 'but the task of getting forty
asleep at once is a task.' "
John Geiger of Indiana University is teaching
a course of eighteen lessons in music appreciation.
This course is being given with the Victrola and
Victor records together with "What We Hear in
Music," by Anne Shaw Faulkner; "Listening
Lessons in Music," by Agnes Moore Fryberger;
and a syllabus of twelve lectures as given by Miss
Edith Bhetts at Columbia University during the
summer session of 1919. Sixty-seven students
have also enrolled for a class in opera study this
year at Indiana University, given with the Victrola.
The article on ' ' The Victrola in the Public
Library" in the October issue of The World was
contributed by Franklin G. Dunham, educational
director of Landay Bros., New York, who was the
pioneer in introducing Victrolas in public libraries throughout the country.
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Rudolph Wurlitzer Co. Make Striking Exhibition
of Their Products in Their Chicago Warerooms
CHICAGO, 111., November 10. — The Budolph
Wurlitzer Co. have met with much success with
the lines of Jones-Motrolas which they carry.

record counter. As may be seen, it was impossible
for any purchaser to approach the counter at any
point without seeing the Motrola. Much interest
in this electrically operated rewinding device was
manifested by the customers, demonstrations were
asked for, and large sales resulted.
NOW

THE

M. J. WAX

CO.

Successor to Wax-Wilson Co. Will Be Under Management of M. J. Wax
The M. J. Wax Co. will succeed the Wax-Wilson

Display of Jones Motrolas in Wurlitzer' s.
They have been featuring them in an energetic
manner which has borne fruit in large sales. A
strong display of Jones-Motrolas was recently
made in the Wurlitzer warerooms in this city, as
shown in the accompanying photograph. Victrola
VI 's equipped with Jones-Motrolas were placed
at close intervals on the entire length of the

Columbia University graduates in the music
course are now thoroughly equipped in presenting
musical illustrations by means of the talking machine and record. The summer session course

Co., manufacturers of "Tone-Clear." The transaction will be completed shortly and the new
company will carry on its business at the same
address, 204 Fenton building, Portland, Ore.
The new concern will be under the direct management of Monte J. Wax, who in a chat with
The World said: "We expect to extend our field
of operaitons materially. ' Tone-Clear ' is proving
to be one of the greatest accessories on the market
and it is growing in favor throughout the coun-

The

try."

given by Miss Edith Bhetts, of the Victor educational department, has resulted in a complete
recognition of this means of conducting the regular work of the curriculum.
STATEMENT
OF THE OWNERSHIP, MANAGEMENT, CIRCULATION, ETC., REQUIRED BY
THE ACT OF CONGRESS OF
AUGUST 24. 1912.
Of The Talking Machine World, published monthlv
at New York, N. Y., for October 1, 1919.
State of New York.
County of New York, ss.
Before me, a Notary Public, in and for the State
and county aforesaid, personally appeared J. B.
Spillane, who, having been duly sworn according to
law, deposes and says that he is the Editor of The
Talking Machine World, and that the following
is, to the best of his knowledge and belief, a true
statement of the ownership, management (and if a
daily paper, the circulation), etc., of the aforesaid
publication for the date shown in the above caption,
required by the Act of August 24, 1912, embodied in
section 443, Postal Laws and Regulations, printed
on the reverse of this form, to wit:
1. That the names and addresses of the publisher, editor, managing editor, and business managers are:
Publisher — Edward Lyman Bill, Inc., 373 Fourth
avenue. Now York City.
Editor — J. B. Spillane, 373 Fourth avenue, New
York City.
Managing Editor — J. B. Spillane, 373 Fourth avenue, New York City.
Associate Editors — J. Raymond Bill. B. B. Wilson.
373 Fourth avenue. New York City.
Business Manager — None.
2. That the owners are: (Give names and addresses of individual owners, or, if a corporation,
give its name and the names and addresses of
stockholders owning or holding 1 per cent, or more
of the total amount of stock) : Edward Lyman
Bill, Inc., 373 Fourth avenue, New York City; Caroline L. Bill, New Rochelle, N. Y.; J. B. Spillane, 373
Fourth avenue, New York City; J. Raymond Bill,
373 Fourth avenue, New York City; B. B. Wilson,
373 Fourth avenue, New York City; Carleton Chace,
373 Fourth avenue. New York City; E. P. Van Harlingen, 209 South State street, Chicago, 111.
3. That the known bondholders, mortgagees, and
other security holders owning or holding 1 per
cent, or more of the total amount of bonds, mortgages, or other securities are: (If there are none,
so state.) None.
That ofthe,thetwoowners,
'^paragraphs
next above,
giving
the4.names
stockholders,
and security
holders, if any, contained not only the list of
stockholders and security holders as they appear upon the books of the company but
also, in cases where the stockholders or security holder appears upon the books of the company as trustee or in any other fiduciary relation,
the name of the person or corporation for whom
such trustee is acting, is given; also that the said
two paragraphs contain statements embracing affiant'sstances
full knowledge
beliefwhich
as to stockholders
the circumand conditionsandunder
and security holders who do not appear upon the
books of the company as trustees, hold stock and
securities in a capacity other than that of a bona
fide owner; and this affiant has no reason to believe that any other person, association, or corporhas any orinterest
"or indirect
said
stock, ationbonds,
other direct
securities
than asin sothestated
by him.
5. That
the average
"number
copies
of' each
issue
of this
publication
soldof or
distributed,
through the
the six
mailsmonths
or' otherwise;paid date
subscribers
during
precedingto ,the^
Shawn
above is
::„-.„-(-This information- is
required from daily publications only.)
J. B. SPILLANE, Editor.
Sworn to and subscribed before me this 30th day
of September, 1919.
(Seal) EUGENE R. FALCK,
Notary Public,
. .
New No.York6, City.
(My commission expires March 30. 1920.)
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You Don't Have to
Take Our Word for
It — Read What the
Dealers Say.
"We

want to commend

you

on your splendid

monthly service." is the
answer from a Syracuse.
N. Y. client.
From

Uniontown.

Pa.,

our client
writes,a $150
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first
ad brought
sale in less than three
Our dealer in Elizabeth.
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If you are not willing to sleep like Rip Van Winkle -- if you want to be
business and get the best trade and the biggest clientele
with a GROWING
in your town, just follow the example of thz dealers who have gone before you. Clip and
mail the coupon that you see under your right thumb, and you will be on your way up
the slope toward Success, Profits and Power.
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service at minimum
maximum
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Ill til

of Subscribers

We wish to herewith advise
the trade that W. C. BROWER no longer represents The
Talking Machine World or The
Music Trade Review in any
capacity, and that we cannot
recognize new subscription
orders for either of these
publications placed with him,
or allow credit on subscription
renewals when money for same
is paid to said Mr. Brower.
EDWARD
LYMAN
BILL, Inc.,
373 Fourih Avenue,
New York City
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BIG ADVERTISING

CAMPAINGN

Milwaukee TaJnng Machine Co. Complimented on
Coinp"e'-eneis of Plant and Beauty of Product —
Extensive Plans Perfected for the Dalion

TALKING
BELGIAN

T. L. POWELL

QUEEN

WORLD

PAYS

SECOND

VISIT

TO

AEOLIAN

HALL

Attends Private Recital by Maurice Dambois, Noted Belgian 'Cellist, Who Accompanies on 'Cello His
Own Recordings — Queen Selects Duo-Art Grand for Own Use
Queen Elizabeth of Belgium, who recently while
on her first visit to New York, called at Aeolian
Hall to thank the officials of the Aeolian Co. for
their thoughtfulness in installing on the S. S.
"George Washington," for her benefit, a handsome Duo-Art piano, again came to Aeolian Hall
on her second visit to New York to listen to a
private recital in the Aeolian Salon by Maurice
Dambois, the famous Belgian 'cellist," who accompanied on the 'cello his own recordings on the
Duo-Art piano.
The Queen was accompanied by Lt. George
Baron Jacques, Lt. Colonel Nolf, her physician,
Prince Reginald de Croy, of the Belgian Embassy
in Washington, and the Countess CaramanChimay, her lady-in-waiting. The numbers Mr.
Dambois played for her were: Boellman 's "Symphonic Variations," Saint Saens' "The Swan,"
and Popper 's ' ' Harlequin. ' ' The Queen and party
were tremendously impressed by the performance,
expressing their approval of Mr. Dambois ' playPRAISES

Milwaukee, Wis., November 11. — Visitors to
the Milwaukee Talking Machine Co. at 243-7 East
Water street, which was described in last month 's
WgKl, are very enthusiastic regarding its complelfliiess of equipment and the superb cabinet
work and finish of the Dalion being turned out
under new conditions.
President C. F. Bomadka, who has a knack of
securing competent assistants, evidently ran true
to form when he secured a couple of months ago,
Frank Macey as superintendent of the plant. Mr.
Macey with his brother, the late Fred Macey,
founded the Macey Co., of Grand Rapids, many
years ago and he is known as one of the best production men in the country.
A. Roelke, the company's sales and advertising
manager announces that the Dalion advertising
campaign for 1920 will be a most extensive one
embracing full pages in a number of leading national publications. Splendid results are being
obtained by the dealers from an excellent plan of
direct to consumer circularization rom prospect
lists furnished by the dealers. The company's
advertising department is prolific in dealers' helps
of various kinds and their effectiveness is greatly
appreciated by Dalion dealers.

MACHINE

STEGER

ADVERTISING

Advertising and Selling Make Favorable Comment
on Phonograph Publicity
The artistic and effective character of the Steger
& Sons Piano Mfg. Co. advertising has been the
constant subject of comment in both the piano
and talking machine trades. In its annual review
of ihe one hundred Lest advert'cemenis of the year
" Advertising and Selling," made extended comment on the advertising of the Steger phonograph,
and reproduced some of the advertisements which
appeared in The Talking Machine World, the Music Trade Review and other papers. A large number of Steger dealers have either stocked or reordered on the basis of these advertisements.

ing and the wonderful accompaniment
Duo-Art, in most enthusiastic terms,
ing the extraordinary combination of
famous
'cellist
time
as it
were. play both instruments

given by the
fully realizhearing the
at the same

The Queen then selected a Duo-Art grand for
her own use in Brussels, and directed Mr. Dambois to make records for the accompaniment of
violin selections which she most enjoys playing,
the Queen herself being a talented violinist. She
was so pleased with the performance that she
requested Mr. Dambois to repeat in her palace,
upon his return to Brussels in the Spring.
Clarendon Pfeiffer, of the Aeolian Co., received
the Queen and her party on behalf of the officials,
the Queen expressing her pleasure with the affair
in most gracious terms, stating that it would be
one of many pleasant recollections of America.
During her visits to Aeolian Hall Queen Elizabeth was also much interested in the Aeolian
Vocalion — the phonograph made by the company.
' ' Advertising & Selling ' ' makes the following
comments: "While no attempt was made in securing these ads to chcose the best export adi, because of the limited possibilities of returns that
would permit of correct choice, it would be noted
here that the concensus of opinion of old experienced exporters that any firm wishing to enter
the export field and use the trade papers should
use a style of advertisement somewhat similar to
the Steger advertisement: i. e., showing a number
of the styles, priees-and as complete details as possible.This
'
Steger advertisement might well be
taken as a model for many export advertisements
for trade paper use, ' remarked the editor of a long
established export trade publication when it was
called to his attention a few days ago. ' '

The
Fundamental

AS A NIMROD

T. L. Powell, of the Dulcitone Phonograph Co.,
Chicago and South Hasa, Mich., early in November hied himself away from the business cares
incidental to conducting a phonograph business
and went duck hunting along the Illinois river.
Seeing that Mr. Powell had not returned up to the
moment of going to press, we are not informed
whether he has had as much suceesss hunting
duck as he has had hunting dealers for the Dulcitone phonograph.
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ROLLS

New Product To Be Distributed Under Name of
"Cleartone" — Mr. Bartelstone Closes Deal for
100,000,000 Japanese Steel Needles.
Lucky 13 Phonograph Co., New York, have just
closed negotiations whereby they will distribute
player rolls in addition to their other musical
products and supplies which will be marketed under the trade mark name "Cleartone."
The decision to enter in the player roll field
svas made by D. B. Bartelstone, head of the Lucky
13 Co., after a thorough study of the music roll
situation from the manufacturing, distributing
and retail sales end. He is convinced that such
a roll will have a big demand in the trade.
The catalog will be comprised of dependable
selections of fast selling numbers and monthly
and semi-monthly rolls will be issued. All the
publicity put out by the company in behalf of
the new roll "Cleartone" will be prominently
featured. In addition to the above the same firm
has recently closed a deal whereby after the submission of samples they received an order for
one hundred million Japanese steel needles. This
contract was placed in their hands by one of
the leading talking machine companies of the
■■ountrv.
SOUTH

AMERICAN

EXPORTS

Distributed
New
and

Jersey

MCMANUS
& CO.
(Opposite the Grand Central Station)
NEW YORK CITY
51 East 42nd Street
by-

Total Exports for Calendar Year of 1919 Will
Exceed All Previous Totals by Fully $100,000,000 Says Statement by National City Bank

In fact, the exports to South America show a
much greater gain proportionately than those to
any other part of the world except Asia. For the
month of September the exports to Europe show
but a slight gain, those to North America a fall

New

State

BROWN

GROW

Published reports to the effect that South American buyers of merchandise from the United States
were canceling orders seem to have been at least
greatly exaggerated, according to official reports
of the export trade to that continent. Exports to
South America in the calendar year 1919, says a
statement by the National City Bank of New
York, will exceed those of any earlier year by
more than $100,000,000.
The largest total ever shown in any full calendar year in exports to South America was that of
1917 and amounted in that year to $311,893,000,
and as the total in the first nine monthsh of 1919
is $337,746,000, and running at the rate of over
$30,0000,000 a month, it is quite apparent that the
total exports to South America in the full calendar
year 1919 will approximate $425,000,000, as
against the former high record of $311,893,000.
In the single month of September, the latest for
which exact figures are available, the total is
$32,401,000, against $24,792,000 in September of
the preceding year, while for the nine months
ending with September the total is $337,746,000,
against $226,279,000 in the same months of last
vear.

York

in

off, those to Oceania a reduction, the only continents to which the exports show a material gain
being South America and Asia. To South America
the increase for the single month is about
$8,000,000 and to Asia about $26,000,000. The
total to South America for the full calendar year
will apparently be about three times as much in
value as in the year before the war.
SCHWAB

AN APOSTLE

OF MUSIC

Steel King Writes Booklet on Value of Music in
Business Life — Noted for His Knowledge of
Music and Musical Instruments of All Kinds
Charles M. Schwab, who is almost as well known
as a patron of music and a lover of musical instruments as he is in his official position as head of
the Bethlehem Steel Co., has just issued an interesting pamphlet called "Where Business Men Are
Wrong. ' ' This pamphlet is devoted to the everyday life of business men and women. He says:
"It is a saying among men that ' music is for
women.' But is it? Why are not the refining
influences of this wonderful art just as much
needed by men and as applicable to men? Some
men seem to think they lose a part of their masculinity if they confess to a love for music. Well,
•I love music and I think I have held on pretty

well to the masculine side of my nature. In fact,
music has meant much to me in my life of affairs.
Again and again it has refreshed me when I was
dog-tired, taken me out of myself and away from
the problems of business. A book can do that, too.
So
can a painting. But not so surely as does
music.
"There is a 'reach' to music that the other
arts have not. Of course, much depends upon a
man's nature, or his temperament. But speaking
broadly, and knowing men as I do, I cannot help
but feel that the average business man would be
benefited more than he dreams of if he exposed
himself to music. It need not be a long opera
at first. Let him select the shorter concert. But
few men immersed in business are right in turning
their backs upon music, as a means of absolute
refreshment, mental and physical."
WM.

PHILLIPS

VISITING

THE

WEST

Chicago, 111., November 9. — William Phillips,
president and treasurer of the Mutual Talking
Machine Co., Inc., Supreme Phonoparts Co., Inc.,
Manhattan Phonoparts Co., Inc., and Century
Plating Co., Inc., all of New York, was a visitor
in Chicago this week. Mr. Phillips, in company
with H. Engel, western representative of these
companies, is making a call on the western trade.
I IMF >■ I I'l I ■ ril I M I ! M
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DELIVERY

Some Timely Remarks of a Personal Nature Written by One of the Profession

The

How to reduce the high cost of salesmanship is a
problem for which many manufacturers and dealers
are seeking a solution. With the soaring cost of
almost everything at the present time it is imperative in all lines of industry to reduce the overhead
expense to a minimum. In order to do this it is
necessary to make two sales grow where only one
grew before. This can be accomplished only by
better methods of salesmanship and these methods
in turn must be drilled into the individual salesman.
The whole problem centers down to the man himself, for self -instruction and personal effort are the
means by which the desired end can be obtained.
The purpose of this article is not to generalize, but
to lay down certain very specific ways in which the
salesman can increase his efficiency not only in the
matter of sales, but also increase his general education and intelligence — a thing which everyoce should
always be ready to do. In dealing with any personal
problem the first essential is an analysis of the situation, and in this case it is the task of the salesman
to analyze himself, his merchandise and his customer.
In analyzing himself there are four things which
must be considered, and these are appearance, language, intellectual ability and social life. It is unfortunately true that the average salesman does not
realise his own handicaps or his own assets. By
studying these four things he can form an exact
idea as to just where he stands and what he must
do in case he finds himself deficient in any one of
them. The matter of personal appearance is of
paramount importance, for we inevitably form our
first impressions of individuals largely from their
appearance. Even after a short passing contact
with any individual we come away with a certain
impression upon which future relations are in a

A
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any record with perfect tone.
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The

Tri-Sales

616

Victoria

Building,

measure based. If we see a salesman who is neat
in appearance and shows an evident attention to
his personal well being we are bound to form a good
opinion at once and if we are interested in the
class of product he is selling we are ready to listen
to anything he may have to say.
Language is the medium through which thought
is made intelligible in an interchange of ideas and
consequently is of the utmost importance. A pleasing voice, together with well-chosen words, makes
an irresistible appeal in any argument. The salesman must depend to a great extent on what he says

We have been appointed distributors for this well known quality machine,
backed by a tremendous local and national advertising campaign
10,000

Compa
ny
■+
St. Louis,

Mo.

and the way he says it to put the selling points
across. We all admire good English even if we do
not use it ourselves and the use of correct language
inspires confidence. Many a good sa'esman could
be a better one if he improved himself in h's manner
of speaking, and to do this he should studv" giammar, practice writing as often as possible, read
constantly in order to increase his vocabulary and
above all cultivate the association of educate I people
from whom the best things are to be learnel. In
the study of grammar, in which sd few people are
really proficient when it comes to speaking rapidly
and without preparation, the sale?man can gieatly
improve himself by a few minutes' study each day.
The regularity of this study is an advantage in
itself, and, though it may at first seem hardly worth
while to devote fifteen or twenty minutes every night
to the grammar book, it will pay in the end, as the
experience of many people has shown.
The practice of writing is very important, for it
both puts into practice the points gained from the
study of grammar and makes it easier to co-ordinate
thoughts and ideas by putting them down on paper.
Most of us have had the experience of beirig called
on for a speech at one time or another and some of
us have hastened to scribble on the back of an envelope our ideas in an effort to get them in order.
Once down on paper, everything seems t3 take on
order and precision and the practice of writing
often is of value. But the written word niust not
be depended upon too much by the salesman, for he
must learn to speak as he would write.
Besides reading all the trade journals and business papers bearing on his own industry in order
to keep informed as to what is going on, the sales-
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man who seeks to improve himself should use some
of his spare time in reading standard literature and
thus get acquainted with the better methods of
speaking and writing. Autobiographies of famous
men offer good examples of selling personality ard this
may well be used to advantage by anyone, whether
he be a salesman or not. A good vocabulary is a
prize, and the man who has the best command of
language is the man who can make anyone se3 his
point of view. Persuasion requires that your ide:s
must be explained so clearly to the customer or whoever it may be that they will become his own and
he will be urged on to act as you would have him.
This means making a sale. Reading will increase
the vocabulary and thus make it easier for the
salesman to put over his ideas. It will save time,
effort and secure better and more lasting results.
In discussing the social life of salesmen many
feel that by so doing you are taking a slap at their
personal liberty. This is the wrong attitude and
comes through a misunderstanding of purposes. By
advocating the best social conditions for the salesman the employer is doing no more than one man
ought to do for some one in whom he is interested.
The employer is not laying down prescribed rales
for his salesmen, but he is offering them a chance
to improve themselves and to be better human beings. This in return makes them better salesmen
and increases their personal efficiency without any
regard to the business itself.
Imagination is necessary for any line of wcik if
it is work that is constructive and not passive. Cultivate an imagination to the skyscraper type wh:ch
rises above the ground and gazes down ujon the
world below. This gives perspective and enables
the salesman who has it to look into the f u lire and
see what the possibilities are. The imag'nat:on
which cannot get beyond certain narrow limits is
no imagination at all. The real imagination makes
possible growth and expansion and the salesman
who has it will rise on the ladder of success. Bnt he
must cultivate it himself and no one can do it for
him. Others can show him the way in which they
have done it, but the actual hard work must come
from the individual himself. The self -analysis requires some imagination to begin with and might
well be discussed first instead of last.
After the salesman has analyzed himself according
to the above methods, and has begun to improve
himself along the lines laid down, there is one thing
more to do. That is to analyze the customers according to their social position, vocations, position
in the community, their possibilities as prospects,
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and the like. He must analyze the period of attention and determine just how long it is w!se to press
any one point. While much might be said on this
point at another time it can be seen that in order
to do all these things the salesman must be of a
high order of intelligence. In order to be of a h'gh
order of intelligence he must first have educated
himself by hard and continued application to work.
After that the desired results will come of themselves, and come in a manner both pleasing and
profitable.
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Chicago. 111., Nov. 9. — The Windsor Furniture
Co. is particularly fortunate this fall in the
matter of increased output, owing to the fact that
they stocked a large quantity of talking machine
material many months ago. This company anticipated the present unusual business and so are
not bothered by a scarcity of material or supplies. Notwithstanding, however, the Windsor
dealers are keeping them hustling with lUUUJUIIllUltf
orders.
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The Success Achieved by Wholesalers and Retailers
of Player-Piano Rolls in the Talking Machine
' Industry Arouses Considerable Interest
Those in the talking machine trade who have
riot kept their ear to the ground have been surprised, doubtless, at the remarkable success

To

Phonograph
The

Speed

Problem
driven

achieved by those who in the wholesale and retail
domains have assumed the merchandising of
player-piano rolls. In the east as in the west
the distribution of this product increases, dealers
apparently appreciating the value and importance
of handling a side line that fits in so admirably
with their business. Obviously they benefit materially from the consumer demand which has
been so well established by the national publicity

Manufacturers
solved

for Electrically

Phonographs

The Marsh Regulator is a device constructed upon
hitherto unused.

a principle

All attempts heretofore have been directed toward controlling
the current, or through the governors. The Marsh regulator i$
purely mechanical, simple and inexpensive, and absolutely positive and accurate under all conditions. Under this new principle,
the turn-table maintains a constant speed, regardless of variations
in voltage.
When once installed the Marsh Regulator
attention, and no adjustments or repairs.

nt !
11

needs no further

The electrically driven phonograph is made practical by the
Marsh Regulator, and upon the adoption of this regulator by
manufacturers, electric phonographs will increase enormously in
* * ~
s
popularity.
The Marsh Regulator can be seen by those interested by calling on MR. WILLIAM DUNCAN
at 1735 REPUBLIC BLDG.,
CHICAGO; ILL., or a competent representative will visit those at
a distance upon request.
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campaigns of the player roll manufacturers and
the various service helps furnished in the way of
window displays and other mediums that tend to
augment business.
The talking machine store, with its established
line of customers, is a particularly fitting center
for the sale and display of player-piano rolls.
Thousands of people who have " talkers " also
have player-pianos in their homes and they can
buy the latest "hits" for both instruments at
their favorite store. And those who haven't
"talkers" in their homes can be counted upon as
good prospects.
A prominent talking machine man who recently
realized the great possibilities, in a business and
financial way, that centered in the wholesale distribution of player-piano rolls among retailers of
talking machines, remarked: "I have been long
enough in this field now to know that the player
roll is destined to figure as a potential factor in
making money for the talking machine dealer. It
is opening — in fact, has opened — a new source of
income that promises to pan out big, provided the
line is given proper consideration. There are men
in the retail talking machine field, as there are in
other industries, who take on new lines but who
fail to analyze the basic essentials to win success
in presenting and building up a roster of customers. The task should be easy. The output of
piano-players is increasing every da}'. People like
to be able on their own initiative to reproduce
the works of the great masters or the popular
numbers of the day. This is possible with the
player piano roll. The handling of music rolls
widens the scope of the enterprising dealer 's talking points. It widens his business vision. The
manufacturers of player-piano rolls by their edu
cational and well presented national advertising
have given the business such stability that music
rolls sell without demonstration— they are universal, being standardized to play on any instru
ment on the market. Many talking machine deal
ers who have, on my suggestion, taken on playerpiano rolls have found the move most advantageous not only in a monetary way but also in
developing record and talking machine sales. ' '
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Thos. A. Edison, Inc., Perfects Plans for Continuous Campaign — New Albany Tribune Featured
Tone Test More Strongly Than National Game
New Albany, Ind., is situated only eighty miles
from Cincinnati, and its citizens were, of course,
intensely interested in the recent fight for baseball supremacy between Cincinnati and Chicago.
The editor of the "Tribune" in that city, however, considered an Edison tone test recital at
the ' ' Kerrigan ' ' by the Ellerman-Fleming Sisters
Trio sufficiently important to feature it even more
prominently than a victory by the Cincinnati ball
teau. This might surely be considered a rare
acknowledgement of the importance and value of
these tone-test recitals.
Between the middle of August and Christmas
of this year more than one million people will have
been inspired to a knowledge of better music by
the tone-test recitals of Thomas A. Edison, Inc.
Thus Mr. Edison's ambition that every American
may learn to appreciate artists who enunciate
clearly and who inspire audiences by their excellent interpretation of good music, is being satisfied.

SOSS

MANOTACTUfiWG

CO.

j GRAND AVE. AND BERGEN ST.

"The popularity of the tone-test recitals is best
attested by the fact that we have man3' applications from dealers requesting that artists be
booked for certain dates one year from now,"
says Arthur Walsh, manager of the recital department of Thomas A. Edison, Inc. "Heretofore we
have had two seasons for tone-test recitals, a
fall and a spring season. The urgent demand of
the American people for tone tests has caused us
to inaugurate a new plan for 1920. Immediately
after the Christmas holiday season our many artists will enter upon a most pretentious tone-test
program. More than fifty artists will give tone
tests in every community in America during 1920.
The 1920 season will be continuous — through the
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Amusing Incident in London Recording Laboratory When Prelate Records Sermonette
The Talking Machine News, London, tells an
amusing story which is found in a book of jokes
by Arthur Greening. The story deals with the
making of a record by a prelate and is as follows:
' ' I heard the other day rather a good true yarn
from a friend who is at the Edison Bell Gramophone Depot.
' ' It seems that a few years ago Dr. Clifford
arranged to make a gramophone record of a sermonette, and, for that purpose, accordingly attended at the works with a nice little sermon
already prepared.
' ' He spoke his words into the recording instrument, but it proved rather too long for the disc.
' ' The recorder apologized for having to trouble
the reverend gentleman and explained that the
oration should take only about two and a half
minutes. Would Dr. Clifford reduce the sermon
accordingly?

year.
' ' We are receiving many newspaper clippings,
which refer to these recitals as most important
annual events. But, best of all, we are receiving
many letters from humble homes in America,
homes where opportunity had never before allowed
the cheery sunlight of good music to lighten and
cheer the heart of the home. These letters mean
the most to us, because they are unstinting in
their heartfelt thanks to Mr. Edison for giving to
everyone and everyone's children the opportunity
to know -and love, and profit by, good music.
Thus, Mr. Edison is harvesting the crop of his
great ambition."

' ' The doctor cheerfully consented.
' ' Said the recorder, ' When the time is nearly
up and there is just half-a-minute for the peroration, I'11 hold up my hand. '
" 'Very good,' said the doctor, 'I hope we'll be
more successful this time.'
' ' Once rnore the operator proceeded.
' ' The recorder gave the pre-arranged signal, Dr.
Clifford concluded his oration, and, as he finished,
he said, 'I don't think that will be too long.'
' ' Unfortunately he spoke before the operator
could lift the sound-box from the wax disc on
which the doctor 's words were recorded, and part
of his remarks were included.
' ' Consequently, when the record was tried it finished thus: 'And then, my dear friends, we shall
all meet in Heaven. I don't think'! "
R. Krasberg, president and general manager of
the Krasberg Engineering & Mfg. Corp., manufacturers of the Krasberg motor, has been visiting New York. He stayed at the Hotel Manhattan, where he was met. by George Cook, Krasberg representative.
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Another Van Veen "Bed Set" installation — this one in New
Haven — they all look good whether far away or nearby.
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How We Serve the Dealer
Individual service meeting your exact
conditions rather than making your
business fit our plans.
Send us a plan of your store showing doors, windows, and the position of
other fixtures. Our service department
will then lay out the installation best
fitted for your store.

Co., 47 West
34th
Street,
Chicago Office, 105 West Monroe Street

New

7.
S.

Veen
Better

Built of best kiln-dried lumber.
Correctly constructed by
skilled craftsmen.
Embody
Economy, Simplicity
and Efficiency.
Each self,
section
is complete
in iteliminating
faulty fitting:
of numerous small parts that
dry out and cause open joints
and sound leakage.
High grade glass in large sizes
of extra thickness and clearness is a feature, no booths
built
less than two-thirds
lengthwith
glass.
Moderate in price and most
economical in comparison with
any other booths manufactured.
Easily erected, no complicated
attachments
requiring adjustments.
Handsome in design and high
grade cabinet finish.

Van Veen Booths, Record Racks and
Counters Ready for Prompt Shipment
Write, wire or phone for our representative

York

TELEPHONE
GREELEY 4749
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ADVERTISING

tfde may forward to this office a "Situation" advertisement i tended for this
space of fojr lines, agite measure, and it will be inserted free. Nt plies \vM
cost. Additional space will be at the rate of 25c. per line. If bold faced type
wi 1 be 25c per line.

WANTED — A sales manager capable of handling
about 35 sales-nen. The man -we want must be
high_y recommended and able to handle a business of more than a million dollars in distributing
ta-king machines and records throughout the east.
Omy high class men considered. Address "Box
706", care The Ta_king Machine Wor.d, 3Y3
Fourth Ave., New 'Sork.
WANTED — A live wire to selL an excellent line
of ta.k.ng machines and records in Philadelphia,
Baltimcrj and Washing. on, also a man for New
Jersey and another man for Eastern Pennsy.vania
and another man for Virginia. Also want a high
grade man for metropolitan district. Good proposi;ion to rignt man.. A. M. Druckman, 140 West
2^rd St., New Yo:k.
WANTED — Salesmen well acquainted with phonograpli dealers in Ohio, Pennsylvania, Indiana and
ii_injis to se 1 a high-grade iiae of machines. Mast
have experience. Oo.urn-ssi.on on.y. Addre.s Box
7u8, caie The Talking Machine World, 373 Fourth
Avenue, New York.

A company thoroughly familiar with the business is getting reaay to manufacture a reai home
recording machine which can be attached to any
ta_ki_g machine. Win give good p.opo.ition for
additional capital. Address "Box 711," care The
Ta.king Machine Wor.d, 373 Fourth Ave., New
"kork.

WANTED
— Weto want
a man Must
who be
can experienced,
se'l phonograph records
dealers.
successful and have a thorough knowledge of records and how to sell. them. First c ass reference
required. Territory Rocky Mountain region. Address "Box 705."
373 Fourth
Ave., care
New The
York.Talking Machine World,
REPRESENTATIVES WANTED by manufacturer of high class line of talking machines and
pianos for New England and Middle West territory.
Address 373"Box
707,"
careNewTheYork.
Talking Machine
World,
Fourth
Ave.,
SUPERINTENDENT
— We
have an' exceptional
opening
for a competent
superintendent
of phonograph cabinet factory. Are assembling during the
1920 year while building our own factory. Want a
man capable of directing laying out of the new
factory. Correspondence confidential. United Phonograph Corp., 203 So. 19th St., Omaha, Neb.
FOR

LEASE

Modern factory for manufacturing phonograph cabinets, capacity 12,000 to 20,000
annually. Labor market good, fine shipping
facilities. Immediate possession. Bare opportunity. Address E. M. H., 1365 Euclid
Ave., Cleveland, Ohio.
CABINETS
We make a beautiful phonograph cabinet
ready for installation of motor and tone-arm.
Size 4Sx21x23, mahogany, walnut or oak.
Swelled legs all around. Beautiful grille.
Send S35.00 for Sample
BADGER STATE CABINET CO.
P. O. Box No. 391
::
Milwaukee, Wis.

Complete
Phonographs
I have ready for immediate delivery

100

Phonographs
In Genuine Mahogany
wi'-h Solid Mahogany
Doors.
Stand 43y2 inches high; fine nicksl-plated
trimmings and metal parts.
Equ:pp2d with Famous Stephenson Precision-made Motor.
Lightning seller retailing at $100.00.

203 phonographs, cabinet of gum finished in mahogany and oak; will retail
for $125. Also 203 phonographs, cabinet of genuine mahogany and oak ; will
retail for $150. Tone chambers made
of white pine from 75 year old stock.
These are wonderful machines as the
material and workmanship are of the
best. Heineman No. 77 motors and
Heineman No. 11 tone arms. Prices
on application.

A. J. BEDEL
1 1 36 Syndicate Trust Bldg.,
St. Louis, Mo.

Write or Wire
Auburn Mfg. Co.
Makers of line Cabinets
AUBURN

SITUATION WANTED — Would like position
witn re.iab.e concern buLding, or desiring to buiid,
a high-grade phonograph; am thirty-six yeais o d,
te...pj-a.^e and had auout fourteen years in the
construction of the phonograpn; a^so have several good invontions -wh.ch 1 v&uiud g.acLy turn over
Address ".Box 624," care
nght parties.
to
ThetheTaJting
Machine Wond, 373 Fourth Ave.,
New Yo:k, N. "X.
WANTED — Two men to travel in Iowa to sell to
dealers. We job the Vitanola. Addiess E. H. Jones
Piano Co., 408 Shops Bldg.. Des Mo.nes, Iowa
WANTED — Man to travel in South handling jobbing trade only. Only high c ass man need apply.
Give particulars. Address E. G. Cook, Vvoild Phonograph Co., 736 Tilden St., Chicago, 111.
WANTED — Man to travel in the East, handling
jobbing trade only. High class man only need
applv. Give particulars. Addiess E. G. Cook,
World Phonograph Co., 736 Tilden St., Chicago, 111.
WANTED — Man to travel in Western States and
Coast handling jobbing trade only. High class man
only need apply. Give particulars. Address E. G.
Cook, World Phonograph Co., 736 Tilden St., Chicago, 111.
WANTED POSITION — As salesman for pianos
and talking machines. Am also practical repairer,
ten years' experience in country work. Address
"Bo-*
Talking Machine World, 373
Fourth704,"
Ave.,care
NewTheYork.
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WANTED
IND.

Established

manufacturer

of die

castings and stamp ngs wishes
Manufacturer will entertain proposition to
furnish about
THIRTY-FIVE TALKING MACHINE
CABINETS
per week in the white on y or knock down.
GILBERT COMPANY,
1751 N. Harding Ave.,
Chicago, 111.

obta.n a metal specialty to manufacture on a royally basis.
Address — N. V. Talking Machine WorJd
208 South State St., Chicago, 1.1.

CABINETS

Send

SALE

Styles in Stock.

for Circular.
CABINET

EVERETT

FOR

Popular Prices
42 and 44 Inches Hijh
Address Box No. VW, Talking Machine World
373 Fourth Ave., New York.

CABINETS
All Sizes and

to

HUNTER

MFG.

CO.

Me Henry, Illinois

FOR SALE
In fastest growing city of 200,000 population
in the country, our well established Phonograph, Jewelry and Trunk Store, on account
of ill health of the active partner. Annual
sale^ over $65,000, with investment of about
$30,000. Store centrally located with good
lease at very reasonable rent. No jobbers
need apply. Address Box 712, care The Talking Machine World, 373 Fourth Ave., New
York.

WANTED— SPOT CASH PAID
Records
in the following
Italian-,
French, Spanish,
German, languages:
Jewish, Russian,
Polish. Chinese, Japanese, etc.
VICTORIA RECORD EXCHANGE
2104 Third Avenue
New York
Phone Harlem 7848

FOR

SALE

Phonograph records, Victor, Columbia,
Emerson (Brand New). A very fine assortment of vocal and instrumental selections. Particulars given upon request.
I. DECKINGER
3064 Albany-Crescent Ave.,
New York, N. Y.

FACTORY

FOR

SALE

Fully equipped: output 300 large cabinets per
week; low overhead and cheap help; small
village in northern part of New York State.
Address Box No. 709, care Talking Machine
World, 373 Fourth Ave., New York.
FOR SALE
One electric sign (excellent for a Victor store
only); 3 ft. S in. high and 5 ft. 6 in. square,
at $75.00. Sign has to be removed, as owner
of property does not allow signs. Address
Mr. Hauser, Wilton Talking Machine Co.,
3944 Broadway, N. Y. City.

WILL SELL
Talking machines and cabinets to the trade;
any style made to order. Best possible grade
at lowest prices.
DELAWARE TALKING MACHINE CO.,
Elsmere. Del.
Main Office, 2616 N. 11th St., Philadelphia. Fa.
A new finely built recording machine, hand
built, ball bearing, with friction surfaces,
ground and polished. Address "Box 710",
care The Talking Machine World, 373
Fourth Ave., New York.

WANT

TO

BUY

200 SECOND HAND MACHINES
Also Parts ard Machines
Sor>*e Low Priced New
S. LIVINGSTON,
1246 Broad St.
Atlanta, Ga.
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Eep:rts of Great Activity Come From All Centers,.
— Shor'ags of SuppJes Hurtful — Large Christmas Trade Looked For — Increase in Records
Co^iiuicnud on— J. E. Hough's Interesting Talk
— Recent Additions to Gramophone Co.'s Staff —
Time y News "Boiled Down" For World Readers— Sozora Interests Trade in Great Britain —
Congratulations For Louis Sterling — Anti German Trade Movement Dropped — News of the
Month Interesting.y Reviewed
London, E. C, England, Noveml er 1. — From all
centers reports are to hand of great activity in
talking machine and record sales. Some of the
Provin:ial jobbers, interviewed in London, tell
me that trade is simply wonderful, never have
such times been experienced in the memory of
long established traders who have lived through
the most palmy days of this business. All the
machines available, even to the more expensive
model?, are not so difficult to sell as to get.
Of records, dance, jazz, revue, and such class
musical items, are well ahead in. the matter of
sale?, though — saving grace!— a splendid call exists for the numbers best representative of real
music. Records of the latter type-r-operatic, and
clas-cial morceaux, standard ballads, etc., fortunately, for the musical education of the people,
enjoy a steady demand. It may seem to be
e lipsed at times by the so-called "music of the
moment", like jazz; to which heaven forbid a
long life. The dealer should be on his guard
against the temptation to overstock such stuff to
the exclusion of the soul-satisfying class of music
record.
But that, by the way. While the Provincial
traders are at their wits' end to secure sufficient
supplies of machines and records to meet the de-

MACHINE

WORLD

STKfcET E. C, LONDON, w. LiUiNt-i- iTunu,, ...rt,.,A^c«<
of time is lost in collection, assembly of the various parts, and distribution of the completed article
to the consignees. It is nobody's fault; the system
is mainly responsible. There is ample scope for
an organizing genius in view of the rush time
ahead and the urgent need of conserving time.
Xmas Rush Trade Ahead

jnand, their London confreres are not much better
-off.- Eooking around the London warehouses, it
is really difficult to understand where the shortage of supplies conies in. Huge stocks of cabinets
here, tone-arms and sound-boxes there, motors
everywhere. Why is it? Enquiry goes to show
that the root foundation of the whole trouble is
insufficient output to satisfy an increasing demand. One merchant will tell you: "Yes, I am
waiting for a particular .motor for that particular
model", pointing to a range of cabinets fully
equipped barring mechanism, or, at another place
— "We shall shift that lot next week; just waiting
for tone-arms. ' ' Cabinets, too, are short. Makers
charge an exorbitant price, book orders quite
beyond their capacity to produce, and deliver
when and how they like. Complaints fail to move
these cabinet makers. If you don 't like their way
of doing business — well, you can take your custom
elsewhere. You say no more, because ' ' elsewhere ' '
maybe nowhere, or worse! Profiteering is no more
rampant than in the furniture and cabinet making
trade!
Assembling Causes Congestion
It must be not. overlooked that the majority of
gramophone merchants or wholesalers calling
themselves manufacturers, are merely assemblers
of machines. The cabinets, equipment; each part,
has to be contracted for in, and delivered from,
widely different centers. Whole consignments of
instruments, otherwise complete, often are held up
for days pending receipt of supplies of this or that
part. Hence, there is a constant state of eon.gestion, more or less, clogging the wheels of commerce. With this state of affairs existent all over

By the time the^e lines reach England, gramophone dealers will be busily preparing to handle
the rush trade of the festive season. In the sense
that it will celebrate the first officially recognized ' ' Peace ' ' Xmas, doubtless, special efforts in
the way of window dressing will be the retailers '
"order of the day". At least, we hope so. The
underlying scheme should be suggestive of the
great part played by music in some phase of the
war, and now transferred to its normal sphere —
the Home. Many will cut out war ideas or anything of that kind, believing that we should forget.
But it cannot be. The horrors of five years are
still fresh in the memory of millions. But any
window display should certainly not overdo this
aspect. It might be worked in as a memory-picture in the background, serving to throw into
pleasant contrast the value and uses of the gramophone as an ideal fireside entertainer, etc. However, each tq. his own taste. The chief thing this
year is to exercise that taste, so that music shops
all over the country will radiate an atmosphere of
magnetic attractions to all and sundry.
Machine and record sales will not be difficult
for the dealer, providing he has the goods to sell.
Manufacturers and merchants must and will see
to this. At the time of writing, night shifts are
working at most of the factories and every effort
is being made to handle a record output this
season. Heaven knows the goods are needed.
(Continued on page 188)

the country — an obvious lack of co-ordination, it
is not difficult to figure that an enormous amount
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Branches
DENMARK: Skandlnavlsk Grammophon-Aktleselskab, Frlfaavnen, Copenhagen.
FRANCE: Cle. Franchise do Gramophone, 116
Boulevard Richard Lenoir, Place d« la Republlque, Paris.

'H.j U*sttri Voxf
This

intensely human 'picture stands for all that is
best in music

—it is the "His Master's Voice"
trade-mark, and it brings to you,
no matter where you are, the
very best music

of every kind,

sung and played by the world?s
greatest artists — the greatest
singers, pianists, violinists, or-

SPAIN:
Barcelona. CompaDla del Gramdfono, 66-68 Balmes.
SWEDEN: Skandlnaviska Grammophon-Aktlebolaget, Drottolng Gatan No. 47, Stockholm.
RUSSIA: The Gramophone Co., Ltd., 46, Nevsky
Proepect, Petrograd {Petersburg) ; No. 1
Solyanka, Solyanol Dvor, Moscow; 9, Golorlnsky
Prospect, Tlfflls; Nowy-Swlat 80, Warsaw; 11
Mlchallovskaya Ulltsa, Baku.
INDIA i The Gramophone Co., Ltd., 180, Balllagbatta
Bombay. Road, Calcutta; 7, Bell Lane. Fort

Great

Britain :

Agencies
AUSTRALIA:
S. Hoffnung & Co., Ltd., Sole
Concessionaries of The Gramophone Company,
Limited, 163, Pitt Street, Sydney.
NEW
Gramophonium, Ltd., 118-120
VictoriaZEALAND:
Street, Wellington,
SOUTH AFRICA: Darter & Sons, Post Box 174,
Capetown ; Mackay Bros., Post Box 261 , Johannesburg; Mackay Bros. & McMahon, Post Box 41ft,
Durban; Ivan H. Haarburger, Post Box 106,
Bloemfonteln; Franz Moeller, Post Box 108, Bast
London; B. J. Bwlns & Co., Post Box 86, Queenstown; Handel House, Klmberley; Laurence &
Salisbury.
Cope, Post Box 132, Buluwayo; The Argus Co.,
EAST AFRICA: Bay ley & Co., Lourenso
Marques.
HOLLAND: American Import Co., 22a, Amsterd
Veerkade, The Hague.
ITALY: A. Bess! & Co., Via Oreflct i, Milan.
EGYPT (Also for the Soudan, Greece end the
Ottoman Empire): K. Fr. Vogel, Post Box 414.
Alexandria.
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in the unequalled
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Catalogue

GREATEST
VALUE
FOR
MONEY
SPRODUCED
IN GREAT
TEN INCH
DOUBLE SIDED
NEEDLE CUT
PLAY ON ALL GRAMOPHONES
contains

4000 Titles by the Premier Artistes, Instrumentalists,
of the British Empire

Orchestras

BRITAIN

and Bands

DEALERS PREPARED TO DO BUSINESS ARE JNV1TED TO COMMUNICATE WITH
Proprietors and Manufacturers, J. E. HOUGH,

Ltd.,

62

Glengall

Road,

FRO OUR LONDON HEADQUARTERS— (Continued from Page 187)
Movement Against German Trade Dropped
• ' The labour difficulty was especially felt in
the manufacture of the 12-inch records. These
The very drastic pledge adopted by British
call for much more highly skilled workmanship
gramophone firms, referred to in a previous report,
than the 10-ineh. And those men whom we had
mil not go into effect after all. It was a binding
making these records were taken by the Governundertaking not to handle late-enemy goods at
least for a period of twelve months. The clause
ment for the making of insulators, etc."
which provided that no signature should stand
The "Star" reporter next interviewed J. E.
Hough, Winner Record Co., who gave much intergood unless seventy-five per cent of the members
esting information, (in part) as follows:
of the Gramophone Association signed proved the
Pre-War Materials
deathblow to a ratification of the pledge. Accordingly, it ceases to exist. Those who are averse
"We have always used shellac for our records,
and we have never used anything else. It has
to future relationship with the Central Empire
merchants would doubtless maintain their attitude
always been possible to buy it if you were prein any case.
pared to pay the price.
Press Refers to Record Price Increases
' ' To-day I am paying £500 a ton, for we will
have the best only.
In addition to the price revisions reported in
our last issue, the Winner, Scala and Coliseum
' ' Moreover, we still use the materials we used in
records have been increased from 2]6 to 3|0 each
pre-war days, and in^the same proportion — barites,
a fine soft heavy earth for the main body of the
for the 10-inch label, double-sided. It is pointed
record; cotton or woollen flock for binding purout that this represents an addition of but sixposes, and shellac to give a fine hard surface.
pence beyond the rate ruling before the war.
"Winner
records are proud of their name and
The history of the record price-barometer is
record.
given in the ' ' Star ' ' newspaper. It is somewhat
involved, and some of the statements are open to
' ' We came into being in 1912 to break German
competition, and we did it. Our price was Is. 6d.
corrections. But on the whole, the trade should
We were the first British firm to put a Is. 6d.
benefit from the wider publicity given by the
record on the market. The previous Is. 6d. record,
!' Star 's ' ' explanation of the necessity for these
price alterations. From first to last, there has
the 'Dacapo, ' was a German article.
11 Million "Winners" Sold
been no suggestion of profiteering on the part of
record manufacturers. A good thing these times
' ' The following figures of our sales should answer the criticism that our records have deteriowhen the slightest price increase is likely to come
rated.
under that suspicion. C. W. Howell, of the Scala Rec' ' The first number is for the half-year ending
ord Co., gave the "Star" man a pretty good summary of the position. He said:
June 30, 1912 (we only came into being on January 1), and the other figures are for 12 months:
"Throughout we have raised prices as little as
possible. With the cost of materials increasing
"June 30, 1912, 118,322; 1913, 678,681; 1914,
874,265; 1915, 1,191,826; 1916, 1,792,113; 1917,
four times, labour twice, and other expenses more
than twice, to raise the price direct from Is. 6d.
2,152,618; 1918, 1,946,864; 1919, 2,159,999— total,
to 3s. would not have been an undue increase,
10,924,688 in 7% years."
Federated Board of British Music Industries
and even at that figure a record would have been
sold below its market value.
The facilities of the above board, which has

London,

S. £. 15, England

taken definite shape, are concisely summarized in
a useful brochure just to hand. All sections of
the trade are interested in the successful promotion and development of this ambitious project.
In its achievement there rests the prospect of
establishing social and commercial musical
prises, independent of foreign influence,
must eventually react to the advantage
interested in the manufacture and sale of
and instruments. The scheme is so wide

scope that its development along lines of measurable success may not be apparent to the uninitiated for some time. Helpful interest and real
co-operation on the part of all dealers is most
necessary. The following, comprising a few of
the aims and objects of the Federated Board, will
indicate to dealers how best they can co-operate
with the promoters:
To secure the services of an expert organizing
director — not necessarily a member of the trade,
but under the guidance of a board composed of
elected members of the various sections of the
music industry — who is capable of linking up the
associations and successfully directing a united
policy in the education of the nation to a larger
appreciation of music, thereby promoting the expansion of the music industries.
To encourage and develop the sale and use at
home and abroad of British musical publications
and musical instruments.
To provide facilities for co-operation and for
discussion and settlement of labour problems connected with the musie industries.
To support any association in negotiations with
the British, Colonial or foreign Governments and
any public bodies in all questions affecting the
interests of the music industries.
To form or to assist in the formation of exhibitions of British music industries at home or abroad.
To arouse public opinion to recognize the importance of musie, and to demand provision for it
ntmmmmmsmiiiiitmtm
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in the new programme of educational development.
To inaugurate a co-operative advertising campaign concentrating upon the vitally important
facts as to the value of music.
To encourage the formation of choral societies,
glee clubs, orchestral societies, etc., and foster
their progress by a systematic correspondence with
conductors and leaders all over the country.
To advocate the establishment of municipal
bands and orchestras.
To encourage public agitation for the establishment of branch national conservatories in London
and the principal Provincial towns, as instituted
on the Continent.
Mechanical Dancing Dolls for Gramophones
In pre-war days quite big supplies of mechanical
figures were imported from Germany. These figures, in the form of replicas of men of the moment,
caused endless amusement when placed on the
revolving spindle of a gramophone. Their antics
were weird and wonderful, especially those representing well-known exponents of the art of boxing.
A big trade can doubtless be created in this line,
and the first in the field to enter it is Mr. Jake
Graham, the enterprising Liverpool dealer. He
reports a brisk demand for these mechanical figures from all classes of gramophonists.
Old Friends Now on Staff at Hayes
News is to hand from the Gramophone Co., L.,
that R. J. Fulton has joined the firm as assistant
manager of the British Sales Dept. For over
twenty years with John G. Murdoek & Co., L.,
the great talking machine jobbers, Mr. Fulton
possesses an unique record and intimate knowledge
of our industry, which aptly fits him to successfully undertake the responsibilities of assisting
W. Manson at the British sales end of the "His
Master's Voice" products.
Another well-known gentleman now located at
Hayes is Mr. Cecil Maryon, long associated with
Thos. A. Edison, L. His sales and advertising experience in the talking machine field of endeavour
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HEADQUARTERS— (Continued from page 188)
the handling of tools, and possessing an elementbrought Mm into constant touch with the London
ary knowledge of cabinet making, all of which
serve
will
n
and Provincial jobbers. This connectio
may find a profitable utilization by gramophone
Mr. Maryon in good stead in his new appointment
manufacturers.
as assistant manager of the British Zonophone
Olden time apprenticeship methods have been
Co., L.
brought
up to date by the policy of the directors
"His Master's Voice" Beautiful New Recordings
of the Polytechnic trade schools. Up to quite
It is splendid news that the Gramophone Co., L.,
recent years apprentices were articled to a trade
have issued complete recordings of the two popabout which they knew absolutely nothing. The
ular song-cycles — Four Indian Love Lyrics, and A
indenture was for a period anything up to seven
Lover in Damascus, both recorded under the peryears. Long before its expiry the apprentice ususonal supervision of the late Madame Amy Woodally became skilled, but did not receive the wages
forde-Finden, the writer of these musical gems of
of a skilled workman. Such a policy cannot be
Eastern atmosphere. Mr. Stewart Gardner (baritone)
applied to students of the trade schools, who will
is responsible for the Love Lyrics, of which he
in most cases start out with half their battle won.
gives a sympathetically expressed rendition, and
The scheme may be described as a real uecessity
with Violet Essex will captivate all music lovers
and will not only benefit the music trades, but
by the feeling manner of their singing the melo
will keep boys from blind alley occupations by
dious Lover in Damascus suite. The sales of these
providing them with a lifelong employment.
acceptable records will be assisted by the distriGeneral News Items of Trade Interest
bution of appropriately designed folders in colJascha Heifetz, the celebrated violinist, and who
ours, and large wnidow display posters beautifor a considerable time has been before the great
fully produced in colour and of striking appearAmerican public, is shortly to be heard this side,
ance.
through the happy medium of ' ■ His Master 's
Musical Instrument Classes for Apprentices
Voice" records. His masterly bowing is said to te
faithfully reflected by these new issues, compriIn recent years work classes have been available to those about to enter a musical instrument
sing eight records, with doubtless more to follow.
May.
factory. This year a more ambitious scheme for
Heifetz is to be boomed "some"! He is expected
to make his debut here in London about next
the training of would-be craftsmen has been established at the Northern Polytechnic Institute, LonIntroduce Needle Box Novelty
don. There are classes for experimental work,
Not an automatic needle box, but something
the technology of the pianoforte, player mechanism and repairs, violin making and repairing,
very similar thereto, describes an unique apparatus marketed here by J. E. Hough, L. It can be
french polishing, etc. How to handle the spray
varnish plant, initiation into the uses and abuses
easily attached to any make of machine. There
of glue, and important investigation along other
is a reservoir for used needles, and one for new.
lines will furnish the student with a pretty goodEach needle is delivered, as required, by the simexperienee when commencing his apprenticeship,
ple operation of raising a small lever device. Made
or as a beginner. The gramophone trade is only
in brass, nickel plated, the Edison Bell needle box
retails at the moderate price of three shillings,
indirectly represented, inasmuch as these classes
and is likely to become very popular.
will result in placing upon the market a constant
(Continued on page 190)
stream of useful "beginners" well informed in
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Accorded a favorable reception, the Garrard
gramophone motor is generally recognized as the
best piece of British mechanism extant. So great
is the demand that the Garrard Co. have found it
necessary to abandon their Willesden factory in
favor of a more up-to-date and commodious one
at Swindon, Wilts. All the machinery has been
transferred and, in addition, new machine tools
installed to enable the company to take care of
the progressive demand for their motors.
The passing of Madame Patti was sympathetically referred to in some of the Irish papers, and
associated with a brief summary of incidents in
her life was the interesting information that
" Fortunately some of her most delightful songs
recorded on ' His Master 's Voice ' records can be obtained from ' ' — Mr. Edens Osborne, of
course!
Money orders to America are up in price. Instead of 4s. poundage per £1, the rate is now 2|6.
This increase, I learn, is ' ' in order to protect the
British postoffiee from loss on accounting owing
to the large difference between the rate of $4.87
per £, at which money orders are paid in the
United States and the current market rate. ' '
A new introduction to the British market is the
Stewart gramophone, a circular shaped machine
of the portable type weighing about ten pounds.
The sound is delivered through slits, there being
no central mouth to the tone resonator as in other

MACHINE

Louis Sterling a Benedict
The Columbia chief, this side, was the central
figure of an interesting event celebrated in London
recently. The secret of Mr. Sterling's marriage
■-to a la-dy whom he has known for a considerable
period was well kept. At the time of writing, the
happy pair are on their way to New York. Now
that the news has "leaked" out, it may .not be
too late to tender our congratulations and wish
Mr. and Mrs. Sterling the best of good health
and happiness, the foundation from which springs
ability to enjoy a long life. In which sentiments
Mr. Sterling's host of trade friends will heartily
concur. Good Luck!
' ' Sonora ' ' Gramophones Interest British Trade
Some of London 's most prominent hoardings are
"billed" with attractive posters in colours announcing the claims of Sonora. Under the vigorous activity of Messrs. Keith, Growse & Co., L.,
the wholesale distributors, the merits of this splendid line are rapidly gaining recognition and the
support of good-class dealers. Demonstrations of
some of the models were recently given to pressmen by Mr. Stokes, the company's manager, at
their Cheapside depot. Sonora 's many exclusive
features as, for instance, the motor meter, automatic stop, universal tone-arm, record filing system, general design of the models, etc., quickly
win the approbation of the public. It is early
days yet, but sales are well on the move, and it is
apparent that heavier consignments are necessary
to take care of . the expanding business.
The Columbia "Bevue" Sensation
Perhaps nothing has been the subject of so much
comment in the trade during the month as the announcement that the Columbia Co. had secured
under contract the rights of reproduction by original artists in all the future musical comedies and

from page 189)

instruments. The Stewart Phonograph Corp., of
Toronto, Canada, are the sole makers. An agency
tli is side has been established at Manchester.
The great railway strike did not seriously affect
the gramophone industry here. Bad enough in all
truth, but not of prolonged duration, its effect in
holding up the receipt and dispatch of merchandise
was quickly made good upon the men resuming
their duties.

revues produced by the leading theatrical managers. It was a big deal, and came as a tremendous surprise to the trade.
Daisy Kennedy for Australia
The celebrated Australian violiniste is just sailing to visit her native land, where she will make
a long tour of the island continent. Already big
supplies of her Columbia records are on the way
thither, including her new one just- announced on
the latest list.

Eldridge B. Johnson, president of the Victor
Talking Machine Co., is on a visit to these shores.
GENERAL

November 15, 1919

WORLD

PHONOGRAPH

CORP.

PLAN

BIG TRADE

CAMPAIGN

United Kingdom Agency, Handled by A. Balcombe , Arranging for Great Trade Development — New
and Larger Quarters Secured — Taken Over Motor Plant of Pollock Co.
machines. It is intended to open out on a big
scale eventually, but owing to the advancement
of the season, our plans will not fully operate
until next year.

"London, Eng., November 1. — Wide-sweeping
plans for the development of the sales of the
General Phonograph Corp. on this side will shortly
go into effect following the return of Mr. A. Baleomte from his recent trip to the headquarters of the
Heineman interests. Interviewed soon after his
arrival per the White Star liner Lapland, Mr.
Balcombe spoke optimistically of the results of
his arrangements for the handling of the many
lines operated- by the General Phonograph Corp.
He said: "Definite arrangements have been fixed
by which I will look after the sale here of their different lines of motors, records, needles and complete

The first requirement is to secure larger premises. A suitable location has been found at 51
Tabernacle street, London, and upon completion
of the necessary alterations — early next month, I
hope — we shall transfer our quarters and get real
busy. Big consignments are at the docks and
with others on the way, the new accommodation
is absolutely necessary. In this connection, too,
you might tell your readers that one of the sue-
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cessful results of my trip to "America was to
arrange for increased consignments, and I am
happy to say that I had the satisfaction before
sailing of witnessing the dispatch of what is probably one of the largest single shipments of motors
from the States — running into many thousands."
Queried as to the heavy duty payable on these
consignments, Mr. Balcombe showed us the counterfoil of a four-figure cheque just paid on account of duty, remarking that it was a matter of
' ' duty ' ' to the trade to get the goods released
quickly.
"The Motor of Quality," continued Mr. Balcombe, ' ' has met with such success that I am
inundated with orders for the British market.
We are doing our best to meet this demand completely and promptly."
Asked as to what special steps if any, had been
taken at headquarters to meet this sudden demand
from England, Mr. Balcombe assured us that his
people were alive to that aspect and had already
taken over the large motor manufacturing concern
of the Pollock Co., Kitchener, Ontario, from where
the Colonial and English markets will be looked
after. This means trading within the Empire, a
point that the all-British merchants and dealers
will appreciate.
According to Mr. Balcombe there is little or no
comparison between the volume of talking machine trade in America and that of Great Britain.
"Our trade here is but a fringe of that done in
the States," our informant remarked. "There is
an enormous difference, and like all other visitors
to the land of 'Over There', I came away simply
astounded at the great magnitude of their phonograph (or gramophone) business."
Lastly, Mr. Balcombe spoke of the good reception accorded him at headquarters and at the
various factories over which he looked, and
through the "World" desires to convey to Mr.
Heineman, and to all with whom he came into
contact, his appreciation of their unfailing courtesy and efforts to render his stay among them
comfortable and happy.
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STAMPER

[mportant Invention of Emerson Phonograph Co.
May Revolutionize Record Manufacture — To Be
Available to Entire Industry — Result of Long
Investigations and Research.
An announcement which is of great importance to the talking machine trade is the news
that Emerson Phonograph Co. has produced in its
laboratories a new stamper which is practically
indestructible and is capable of making as many
as 20,000 impressions. The short life of the stamper has always been a source of trouble and expense to the record manufacturer and if he can
multiply his production many times by means
of this new invention, the results will be farreaching in the industry.
Patents have been granted to the Emerson
Phonograph Co. covering fully the Emerson Everlasting Matrix but the entire, industry will share
in the benefits of the invention for it will be
made available to all, both in the United States
and abroad. The new process can be used in making all kinds of records, both lateral and vertical
cut or universal cut.
The new invention comes as an especially fortunate time, for record manufacturers are working
at capacity to supply the tremendous demand for
records." The life of the present stamper is about
i>00 records and it can 'easily be seen that with a
stamper capable 'of making many "thousands 'without loss of efficiency, the possibilities of getting
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Los Angeles, Cal., November 2. — A most enjoyable picnic was arranged by General Manager
Boothe of the music department of Barker Brothers at the Arroyo Seco on October 19th. About
sixty members, including all sections of the music
department only, were, present. A delicious luncheon and barbecue was served under the able
"chef ship" of R. E. Daynes. A game of baseball
took place in the afternoon. Salesmen, repairmen, shippers and delivery men acquitted themselves in fine style and the fair rooters, in the
shade of a noble tree and led by Miss Johnson,
made the Arroyo echo with cheers or groans as the
phases of the game demanded.
Herbert Shoemaker, wholesale manager of the
Eastern Talking Machine Co., is establishing himself firmly in Boston as one of the live wires of
the talking machine business. One always finds
Shoemaker, despite his constant activity, in the
best of physical trim and the reason is seen. in the
fact that he takes a daily row on the Charles
':
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SIZE]

CO.

hits on the market and in the hands of the dealers
in a very short time are excellent.
The work of developing and perfecting this new
matrix has been going on in the Emerson laboratories for some time under the direction of Chief
Chemist Turner working with Mr. King of the
Hanson-Van Winkle Co. of Newark, N. J., electroplating engineers.
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Washington, D. C, November 8. — Phonograph —
Henry K, Sandell, Chicago, 111., assignor to Herbert S. Mills, same place. Patent No. 1308450.
The present invention relates to improvements
in phonographs and will be fully understood from
the following specifications, taken in connection
with the accompanying drawings. In these drawings, Figure 1 is a section through a phonograph
cabinet of conventional form, showing in side
elevation, and partly in vertical section, a phonograph construction in accordance with my invention; Fig. 2 is a vertical transverse section through
the diaphragms and taken substantially on the
line 2 — 2 of Figs. 1 and 3; Fig. 3 is a horizontal
section through the lower portion of the phonograph cabinet showing the mounting of the twin
sound chambers or horns therein; Fig. 4 is a top
plan view of the needle-arms and related structures; Fig. 5 is a bottom plan view of the needle's*-'

arms; Fig. 6 is a longitudinal vertical section through
the needle-arm taken on the line 6 of Figs. 4 and 5 ;
Fig. 7 is a side elevation of the relatively movable
needle-arm and Fig. 8 is a bottom plan view of
the same; Fig. 9 is a section on the line 9 — 9 of
Fig. 7; Fig. 10 is a section on the line 10 of Fig. 1;
Fig. 11 is a section on the line 11 of Fig. 1; Fig.
12 is a detailed perspective view of the adjusting
cam; Fig. 13 is a detailed perspective view of the
adjusting lever; Fig. 14 is a section on the line
14 of Fig. 1; and Fig. 15 is a section on the line
15 of Fig. 2.
Sound Reproducing Apparatus. Christian J. T.
Wilfert, Dorchester, Mass., assignor of one-half to
himself and one-half to George F. Wilfert, Jamaica Plain, Mass. Patent No. 1308566.
This invention relates to improvements in sound
reproducing apparatus, especially phonographs, and
has for its chief object to clarify and strengthen
the reproduced sound by building up the tones
and modifying- the tone ratios and by eliminating

&

He"!

uation of contemporary application filed June 16,
1917, Serial No. 175205.
Figure 1 is a side elevation showing a portion
of a tone arm constructed in accordance with the
invention. Fig. 2 is a vertical section of the same.
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whereby the reproduced tones are selectively and
sympathetically augmented or reinforced and
blended prior to their delivery from the apparatus
so that the delivered sound is greatly improved.
Further by combining with these graduated tone
chambers a duplicate or triplicate horn construction, the delivered sound is further beautified and
by including in the construction a sounding board
the tones are further clarified and amplified.
Figure 1 is a front elevation of the tone chamber of a machine in accordance with the invention.
Fig. 2 is a front vertical section thereof. Figs.
3 and 4 are, respectively, a horizontal and a vertical section.
Spring Motor Governor. George T. Cherington,
Waukegan, 111. Patent No. 1305882.
This invention relates to that class of devices
which are designed for use in connection with
either a piano or phonograph, although it will
be apparent from the drawings that it can be
used with any spring motor.
This invention has for its object to provide a
predetermined travel or outward movement of the
weights and a positive stop so that after the
weights have attained this position they will be
mechanically supported and this mechanical structure will resist the centrifugal force, thus preventing any possibility of the springs being broken.

Figure 1 is a side elevation of the improvement
in its normal position. Fig. 2 is a view partly in
section, so as to show the interior construction.
Fig. 3 is a cross section taken on the line x — x
in Fig. 1.
Sound-Box for Phonographs. Albert W. Mills,
West Orange, N. J. Patent No. 1309766*.
This invention relates to sound-reproducing attachments or sound boxes for phonographs and
has for its object to provide a sound reproducer
adapted for all amplitudes of tones, and one in
which the pressure of the needle upon the record
disc may be varied within the desired limits.
Another object of the invention is to produce
a new and improved connection between the sound
box and the amplifying horn adapting the reproducer for convenient and efficient use.
Figure 1 is a side elevation of the attachment.
Fig. 2 is a plan of the same. Fig. 3 is a view of
the reverse side of the attachment. Fig. 4 is a
view on a reduced scale similar to Fig. 3, showing

Fig. 3 is a cross-section, taken in the plane indicated by a ofline
— 3 section
of Fig.5. 1. Fig. 4 is' a
detail view
the 3arm
Phonographic Reproducer. John H. J. Haines,
New York. Patent No. 1310946.
This invention relates to phonographs and has
special reference to that part of the machine
known as the reproducer, the object of the invention being to provide a reproducer which will
operate with equal efficiency in connection with
records which have been made either by an ''up
and down ' ' cut or by a ' ' lateral cut of uniform
depth" of the recording stylus.
Figure 1 represents in side elevation, with parts
in section, the turn-table of a phonograph with
the improved reproducer and amplifier applied
thereto in operative position. Fig. 2 is a plan
of the outside of the reproducer. Fig. 3 is a frag
mentary enlarged view at the apex of the repro-

ducer showing the stylus mounting; and Fig. 4 is
an enlarged detail of the means for mounting the
reproducer upon the machine.
Reproducer fcr Talking Machines. Arnold H.
Holmes, Philadelphia, Pa., assignor to the Perfektone Co., same place. Patent No. 1310753.
The principal objects of the present invention
are to more clearly reproduce music, or in improvement of the articulation of the reproduction;
to avoid or greatly reduce the usual disagreeable
metallic scratch or noise incident to the reproduction, and to provide for reproducing a record
Fim.t.

with fidelity to the original and without intro
ducing discordant sounds or noises in the reproduction.
The above objects, as well as others, are accomplished by the avoidance of a metallic connection
between the metallic body of the reproducer and
the diaphragm.

its:?.

therefrom the harsh mechanical tones caused by
the operation of the apparatus itself.
This invention is based on the relation of elementary tones and of musical u6tes, which relation
has long been a matter of exact knowledge. In
brief, there are provided a plurality of graduated
tone chambers of varying size within a primary
tono chamber with whicn each individual graduated tone chamber independently communicates,
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the needle raised from the record disc. Fig. 5 is
a side view of the connecting member to which
the sound boxes axe connected. Fig. 6 is a view
of the reverse side of the connecting members.
Fig. 7 is an end view of the same; and Fig. 8
is a side elevation of the sound tube to which the
connecting member is pivotally connected.
Reproducer. Zena Eckelbarger, Goshen, Ind.
Patent No. 1311057.
This invention pertains to reproducers for use
in sound-reproducing machines, and is a contin-

Figure 1 is a front view. Fig. 2 is a side view.
Fig. 3 is a sectional view, on the line 3 — 3 of Fig.
1; and Fig. 4 is a sectional view on the line 4 — 4
of Fig. 3.
Automatic Cabinet-Lid Support. Frank L. Cas
per, Howe Cave, N. Y. Patent No. 1310647.
This invention relates to lid supports and more
particularly to an improved device for supporting
the hingedly mounted lid of a phonograph cabinet.
An object of the invention is to provide an
improved device of this character, adapted to
operate for holding the lid in either open or closed
position without any undue strain occurring on
the lid so that warping or distortion of the lid is
prevented.
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A further object of the invention is to provide
a support of this character attached so that the
lid will he practically self-supporting until it is
near the closed position and which can be moved
easily in either direction and which will so operate as to cause a slight downward pull on the lid
for maintaining it in closed position.
Figure 1 is a vertical fragmentary section
through a phonograph cabinet showing the inven-

tion applied thereto. Fig. 2 is a section taken
on the line 2— 2 of Fig. 1. Fig. 3 is a detail section of the operating lever. Fig. 4 is an enlarged
view of the spring adjusting element; and Fig. 5
is a detail section through the sliding gripping
element for adjusting the tension of the spring.
Combined Horn and Sound-Box. Wm. H. Tonk,
New York, assignor to Wm. Tonk & Bro., Inc.,
same place. Patent No. 1311300.
This invention relates to talking machines of
either the, disc or cylinder type and employing
either the "hill and valley" or laterally undulating grooves.
It is the principal object of the invention to
provide a combined horn and sound box for use
with talking machines of the kind described,
which, when not in use, can be collapsed or folded,
so as occupy very little space, but which, when
it is to be used, can be instantly opened up so as
to constitute a horn of good tone qualities with
sound box attached. It is a further object of the
invention to provide a combined horn and sound

box of the type described which, when not in use,
can be instantly detached from its working position upon the machine, folded into flat form, and
either carried in the pocket or packed into the
case or mounting which contains the other parts
of the machine. The collapsible feature may,
however, be omitted from the invention where
space is ample, as is the case with machines which
are intended strictly for home use or for public
halls and the like, and still present many features
of advantage.
This invention will be found particularly useful
in talking machines for campers and picnic parties, and on automobile trips. In these drawings,
Figure 1 is a plan view, part being broken away;
and Fig. 2 is a front elevation, showing both the
talking machine and the combined horn (in open
position) and sound box; and Fig. 3 represents
a central longitudinal section, enlarged, through
the collapsed horn and sound box only.
Amplifying Horn. Russell A. Willson, Spokane,
Wash., assignor of one-half to Emil Simon, same
place. Patent No. 1311478.
The present invention relates to improvements
in amplifying. horns or sound conveyers for talking machines
In actual practice it has been found that a sound
exact reproconveyor or horn, to give a clear cut,
duction of a record, must perform its functions
so that each tone conveyed through the horn will
reach a certain focal point after having traveled
over approximately the same distance through the
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horn as has been traveled by other accompanying
tones, in other words, the length of the sound
waves or vibrations in the horn is the same. To
accomplish this result there has been provided an
amplifying device that will retard certain waves,
and advance other waves or vibrations, as they
pass through the conveyer in order that their
lengths may be uniform, and that all the waves
or vibrations may be focused or centralized at the
mouth of the horn, or slightly beyond the mouth
or opening of the horn.
Figure 1 is a perspective view of a sound conveyer embodying the novel features of the present
invention. Fig. 2 is a rear view of the instrument.
Fig. 3 is a diagrammatic or plan view of the
device "laid out" flat, disclosing the lines of the
outline of the horn. Fig. 4 is an enlarged dia-

grammatic view of the horn showing by dotted
lines the course of numerous sound waves through
the conveyor and illustrating the uniformity in
length of these waves.
Talking Machine. Laurence S. Holmboe, Oklahoma, Okla. Patent No. 1312250.
This invention has particular reference to a
machine of the disc type wherein a reproducer
carrying arm is operated to move transversely
across a record during the reproduction thereof.
An object of the invention is to provide a mechanism automatically operated, at the conclusion of
the reproduction of a record, to raise the sound
box or reproducer from engagement with the record and return the same, together with the tone
arm, to its original or starting position, whereupon
the sound box is again lowered and the stylus
caused to engage the record groove. To this end
there is provided a tone arm actuated latching
member which is thrown to a releasing position,
when the sound box has traversed the record
groove, to permit the rotation of a disc or similar
element. This rotation of the latter member is
designed to operate a lever and cause the same
to engage a lifting arm which raises the sound
box from the record and then, through the medium
of the further movement of the lever, swings the
same, together with the tone arm, to its original
position with the sound box still elevated. Still
further movement of the said lever releases said
lifting arm and allows the reproducing stylus to
be lowered into contact with the record after
which the rotary disc is automatically stopped by

engagement with said latching member and the
parts are in position for another operation.
Figure 1 is a plan view of the apparatus, the
-sound box being shown, in full lines, as nearing
the completion of a reproduction and, in dotted
lines, as approaching the opposite extremity of
its movement. Fig. 2 is a side elevation, the
parts being shown as in full lines in Fig. 1. Fig.
3 is a detail showing the position of the sound
box lifting device and parts for actuating the
same, said device being in the position assumed
while the sound box is reproducing a record.
Fig. 4 is a view similar to Fig. 3 showing the

parts in the position assumed just after the sound
box has traversed the entire record groove. Fig.
5 is a view similar to Fig. 2 showing the parts
in the position assumed at the beginning of the
actuation of the sound box lifting device. Fig. 6
is a side elevation showing the parts in the position when the tone arm has reached the dotted
line position shown in Fig. 1. Fig. 7 is a side
elevation and diagrammatic view of certain of
the parts when -the sound box is in the position
shown in Fig. 6. Fig. 8 is a view similar to Fig. 7
when the parts are in the position just previous
to the relowering of the sound box toward the
turn-table of the machine. Fig. 9 is a slightlyenlarged view similar to Fig. 7 showing the
adjustability of a certain part when employing
different sized records. Fig. 10 is a section on
the line 10—10 of Fig. 1. Figs. 11 and 12 are
sections on the lines 11 — 11 and 12 — 12 of Figs.
2 and 6, respectively.
Phonograph Transmission-Rod. William H. Davis, Bronxville, and Frederick E. Joss, Brooklyn,
N. Y., assignors to the Lektophone Co., Delaware.
Patent No. 1312957.
This invention relates to sound reproduction,
and it proposes, briefly, an improved vibration
transmission device for connection to the diaphragm of a sound reproducing mechanism, such
device being designed primarily for use in a
machine or apparatus of the general type shown
and described in U. S. Letters Patent to Marcus
G. Hopkins, No. 1271527 of July 2, 1918.
In machines of the character indicated, there
is employed a large conical diaphragm of some
strong and yet light vibratile material, which is
freely exposed to unconfined air and has imparted
to it, by means of a transmission connection, the
vibrations imposed upon or against a record or
equivalent element. The arrangement in these
machines is such that the diaphragm is subjected,
along a line coincident with its axis, to the action
of the aforesaid vibrations, and is thereby enabled
to produce self-sustaining sound-waves substantially corresponding to intensity with the original
sound-waves, so that the diaphragm thus takes
the place not only of the usual sound-box, but
also of its accompanying horn or like amplifier.
In the drawing Figure 1 is a vertical sectional
view taken axially through the reproducing mech-

anism of a Hopkins-type machine equipped with
the invention. Fig. 2 is an enlarged detail view
of a transmission rod of the form shown in Fig. 1.
Fig. 3 shows a slightly modified form of rod; and
Fig. 4 is a broken longitudinal section, on a further enlarged scale, showing certain of the parts
illustrated in Fig. 1.
Patents Nos. 1312598 and 1312959 covering a
further development of this method of phonograph
transmission invented by Wm. H. Davis and F. E.
Joss are also on file.
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FOR
DECEMBER,
1919
f 11 ICl iiimimu I i i in i n u i in; mi i i i JI'm m j• " ||i|"J[J"J""""""
A6121 The Missouri Waltz, Columbia Orchestra 12
The Moonlight Waltz,
CTOR TALKING MACHINE CO.
Columbia Orchestra 12
A6123 A Prettv Girl Is Like a Melody, from
POPULAR SONGS
Gives to Me)
"Follies of 1919" (Introducing: Mandy), 12
18619 Blues (My Naughty SweetieEsther
Fox Trot,
The Happy Six
AValker
Esther Walker 10
Sweet Kisses
And
He'd
Say
Oo-La
La!
—
You Mine,
One Step, introducing: Take Wee-Wee
Me to That
18621 When the Preacher MakesAdele
10
Rowland 10
Land
of
Jazz.
I'll
Re
Happy
When
the
Preacher Makes You Mine,
Adele Rowland 10
Granny
Yerkes Jazarimba Orchestra 12
Steel 10
18623 Give Me a Smile and Kiss, John
Charles Harrison
CHRISTMAS RECORDS
Girl of Mine
A 919 Christmas Bells (violin and harp duet),
Just the Same, Sweet Ade18624 I Love You
Stell and Schuetze
line Lewis James-Charles Harrison
Trio
Rainbow Sterling
Pretty Little
10
Santa
CI
aus's
.
Workshop,
Orch. 10
DANCE RECORDS
A1076 Christma= Carols (medley,Prince's
Mixed Quar.
Star
of
the
East,
10
18617 Alcoholic Blues — Medley Fox-trot,
All Star Trio 10
Devonne and Mixed Quartet 10
10
A1416 Around the Christmas Tree,
jerry — Medley Fox-trot All Star Trio 10
18618 Tulip Time — Medley Fox-trot,
Prince's Orchestra, with Mixed Quartet 10
Christmas Joy (violin, flute and harp
Joseph C. Smith's Orchestra
10
trio), Stell, Lufskv and Schuetze 10
Yellow Dog Blues — Medley Fox-trot,
ra
Orchest
Smith's
C.
A1S59
Silent
Night, Hallowed
Joseph
S
ColumbiaNi<rht,
Mixed Chorus
AND INSTRUMENTAL RECORD
VOCAL
Lambert Murphy 10
45171 Tell Me
Oh,
Come,
All
Ye
Faithful (Adeste
Murphy
Lambert
10
Yearning
Fideles), Columbia Mixed Quartet 10
10
Herbert's Orchestra
10
A2392
Medley of Christmas Ca'o's,
Part
1,
45170 At Dawning.. ..Victor
10
,
Columbia
Quartet
Va'sante)
10
(Poupee
Doll
The Waltzing
10
Victor Herbert's Orchestrar
Medley
of
Christmas
Caro's.
Part
2,
eld-Bake
10
Columbia Quartet
45172 Venetian Boat Song Littlefl
(Ciribiribin) (from •'Laurel 10
A2646 Memor!es of Christmas.
Part 1 — "The
Canoe —Song
Songs"
Teachers' Edition),
Village Church",
Littlefleld-Baker
with contralto Prince's
and maleOrchestra
Quartet
RED SEAL RECORDS
Memories
of
Christmas.
Part
2
— "The
Po-y) (d'Annun(A Little
'A VucchellaTenor,
87304 zio-Tosti),
10
in Italian,
10
Grandmother's"
Prince's
Orchestra
at
Tree
Enrico Caruso
A7524 Joy of the Beautiful Pine,
Thornton W. Burgess 12
(Stephen C. Foster)
10
64828 Nellv Was a Lady(and
Orpheus Quartet)
Johnny Chuck Finds the Best Thing in 12
Alma Gluck, Sop.
the World,
Thornton W. Burgess
from "Twenty-four Ca64833 Caprice (No. 20,(Paganini
-Kreisler), (Pianoforte
bv Andre prices")
Benoist), .
1"
Jascha Heifetz. Violin
AEOLIAN CO.
10
John(Rida
Song)
Love
Irish
(An
Molly
64830
Baritone,
Herbert),
son Young-Victor
Reinald Werrenrath
OPERA— Testa
T'l'"'' SELECTION'S
30033 l a Boheme
A dorata (Adored One)
Dancer) (Na- 10
64834 La Spagnola (The Spanish
Bario Di Chiara).Zanelli
than H. Dole-Vincenzn
(I
ecncna'lo),
Tenor
Renato
l-'rn "'.eh. ' cc in Ita'ian.
Giulio VocaC-;mi 10
tone in Italia
(Act 2) 10
30031 ( " ) Don Giovanni — Serenata, in Italian
64835 Zaza — Buona Zaza (Dearin Za?a)
Italian.
(Mozart).
10
Leoncavallo), Baritone
RFv,ato ^1"P'll
(B) Falstaff
Quand
'ero (Verdi),
Pag°io (When I
Was
Page), in
Italian
(Saint(Le Deluge) Mooie),
— Prelude by
648''7 The Deluge
Vocalion
Orch.
Acc
10
Fiancis
Saens), (Pianoforte
Efrem Zimbalist
STANDARD
SET E^TPNS
Violinist
30035 Dixie (Emmet), Vocalion Orch. Acc,
10
Ma.v Pe'e'ioi with "eol'a"1 Ma'e cua-'et 10
CO.
HONE
HOlr
GRAP
MBIA
COLU
22033 Seme'e — Where'er You Walk (Handel),
Tenor. VncaMon Orch Acc.Co1;n VMo-e 10
CHRISTMAS SPECIALS
Come and Trin It (Handel), Tenor, VocaA2800 The Kiddies
I 10
' Christmas Frolic. iaPart
lion Orch. Acc
Cn'in O'More
Orch
Descriptive Columb
Morning.
22034 Smilin' Through (Penn), Baritone. Vocalion Orch Acc
^IViara Barrie
The Kiddies' Christmas Frolic. Part II. 10
Porte- Miss You (Clay Smith), Baritone,
Descriptive fo'umb'a teOrch.
A2788 E\enin»
Fi- 10
(Ade
All Ye Faithful
Oh, Come
Vocalion Orch. A cc... ....... .""M am Barrie
te
ro'umbia Stellar Quartet
deles)
10
Hark! The Herald Angels Sin?,
22035
Priere pout
Enemies
for Our
m^g
R^»t(Prayer
ATIC
DRAMnos
Columbia Stellar Quartette
F-em-'e ) (un'-nown) ^a-ah Ber-^har-'t 10
A2790 The Star of the East,
Barbara
L'Ftoile da^s la Nuit (The Star in the
e 10
Maurel and Columbia Stellar Quartett
night) (Guerinnn) Sarah Bernhardt
y of a King, Barbara Maurel
Birthda
The
NOVELTY SELECTION
A2801 Silent Night, Hallowed Night,
12203 The Boy and the Birds (F. W. Hager),
Charles Harrison 10
Orch.
Acc
Sybil Faean 10
Oh, Holy Night,
10
By the Babbling Brook (Ring-Ha?er),
n and Stellar Quartette
Harriso
Charles
Orch. Acc.
Fa°-an & Burr
A2789 Christmas Time at Pumpkin Center, Cal 10
' INSTRUMENT A L SELECTIONS
Stewart, Ada Jones and Peerless Quar
12204
Beatrice
Waltz
(J.
W.
Aiden).
Plaved by
Cal
Evening Time at Pumpkin Center,
Argonne String Quartet 10
a^d Peerless Quar.
Ada Jones RECORDS
Stewart,SYMPHONY
(A) To a Wild Rose (MacDowell),
(B) Serenade (Victor Herbert),
AP633 Africana. O Paradiso,
Charles Hackett
Played
bv
.Areo^ne String Quartet
78557 Abide with Me,
and Barbara Maurel
Ponselle
Rosa
POPULAR
SELECTIONS
12205 Swar.ee Shore (Fields
& Kaufman),
49570 Cava'leria Rusticana — Voi lo Sapete, O
OrCh.
»ra
Fields fr Kaufman 10
Rosa Ponselle
,
ma
Ma
The Hand That Rocked the Cradle. (IrA6122
le",
"Danse Bachana
Dalila Symphony
Samson and French
ving BerVn), Orch ice
Henry Burr
Orchestra
12206 There's a Lot of Blue-eved Marys Down
Capriccio Espagnol,
in
Marvland
(
Yellen-Ager-Meyer)
,
ra
French Symphony Orchest
A2779
Acc
Dabnev's
"Rand
Arthur
Fields 10
uin"
d'Arleq
s
Mil'ion
Serenade from "Les
Spanking the Babv (H. O. Hennemah),
Sa«cha Jacobsen 10
n
Jacobse
Sascha
ir
10
ven
Sou
T-f«i^s
Rand (Harry Af'hur
Acc. DabneVs
POPULAR
12207 They're
All Sweeties
Von Tilzer),
A2794 I've Got My Captain Working for Me 10
Orch. Acc
T—
10
Alexander's Band Is Back in Dixieland
A1 Jolson
Now,
(Yellen-Grunke).
Orch.
Acc.
Air,.
the
in
up
Them
Get
You
10
Wait 'Til
Pvpt— ier A— pnf»aTi Onar^t
Billv Murray 10
BoySi
A2792 They're
12208 I've Got Mv cflr,tain working for Me
Schenck
All Sweeties, Van and
Now (Irving Berlin), Orch. Bi'ix..
Acc, Murray 10
Van and Schenck
Sweet Kisses,
A2791 Golden
Gate (Tenor Duet, Orch. Ace), 10
I Used to Call Her Baby (Howard JohnLewis James and Charles Harrison
I Am Climbing Mountains,
son). Orch. Acc.:., ,.-.BiUv Murrav
12209
Go'den Gate Open ■ for Me (Kendis &
Lewis James and Charles Harrisonto
A2795 Nobody
Seems
Brockman).
Orch. Acc: TJa>-t. & ^aw 10
10
Knows and Nobody
Weeping Willow Lane (F. Henry KlickIrving and Jack Kaufman
Care,
man),
Orch.
Acc
..Hart . & Shaw
10
Mother'
Dear Old
Go Back to Campbel
I Wanna e,
Burrs
l and
D
A
NOB
SELECTIONS
Kne
A2793 While Others Are Building Castles in the 10
12210 You'll Be So-rv — Introd. Just Leave It to
Air I'll Build a Cottage for Two,
Me (Tracey-Pinkard) , Fox-trot,
Played by
Nc eUy Five 10
10
ell
son 10
es and
HarriBunCharl
=oms, Campb
n
Blos
The
Vamp
(Byron Gay), Fox-trot,
Broke
A2796 You Didn't Want Me When You Had Me,
Plaved
bv Novelty Five
Now?
12211 Florida Blues (W. R. Phillips). Fox-trot,
So Why Do You Want Me
Irving Kaufman
Plaved by
Ba"d 10
Lonesome
B'ues — Introd. Tiabney'c
Broken HeartThats 'Worth While Waiting For,
Irving Kaufman 10
ed B'ues (Perry Bradford), Fox-trot,
10
NOVELTY RECORDS
Plaved bv
Tiabney's Band
10
E4404 Stephanie Gavotte,
12212 Cleo (Callahan-Roberts). Fox-trot.
Plaved
bv
-..-...AenMan
Dance Orch. 10
Girls Are Like the Weather — Introd. Up
Don't Be Olga
Cross. Bibor's Gypsy Orchestra 10
' Among'" the" Stars -^ "Scandals o'f 1919", '.
Olga
Gypsy Orchestra
HANCKBibor's
.RECORDS...
. ]
: . ' , iWerbert Spencer), .Fox-trot,-. . ■
A2798
bv
;." SELECTIONS
AeoJ'ari Trance Orch.
Blues
(My Naughty"
Sweetie Gives toBand
Me)
— '• ."Plaved
• '• ■popU'LAR
Fojc-Xmt
Xe.a_Lewi5ls__.Iazz
10
India (Oriental
Intermezzo)
—
Fox
Trot,
10
...
Yerkes Novelty Five
12.2 £3 OJi..
Wha±
.a..Gi.ul-v-F,r.om. .Oh..'o.rch;.
What '.'a.. :. .
Girl"
( Jules-Presbury),
■■ ' '•
-- • • - . Tenpr.
•• -Samuel Acc
A<?h -in
A2799 Cleo — Fox Trot. Yerkes Jazarimba Orch.
TJA-'rv
Purr
...
Just
for
Me
and
Marv
CTwas
a
Beautiful
. ■
One--Step,Taxl^— Waldorf-Astoria
Dance Orchestra 10
Wedding Day), (Leo Edwards). Orch. Acc.
A2797 The First Rose of Summer (Medley Fox
Trot),
introducing
I've Been
Waiting
12214 I Wanna Go Back (To Dear Old Mother's
for You
All the (1)
Time,
(2) Teacher,
Knee), (Goodwin-Hanley).
Orch. &Acc,
Camden
Burr 10
Teacher, from "She's a Good
Fellow".
10
The Happy Six
Fast Asleep in Poppyland (Byron Gay),
Orch. Acc
Peeress Quartet
Somebody's Heart (Fox Trot), introducing: High Yaller, The Happy Six
12215 Whoa, January
(You're Going to Be

Worse than July) (Harry Von Tilzer),
Orch. Acc
Billy Murray
Blues My .Naughty Sweetie Gives to Me
(Swanston-McCarren-Morgan),Billy
Orch.
Acc.
Murray
DANCE SELECTIONS
12216 Just Leave It to Me — Introd. You'll Be
Sorry (Pinkard), Fox-trot. Novelty
Played by
Five
Yum Yum (Green-Boyer), Fox-trot,
P!aved
Yerke's Trio
12217 On
the by
Streets
One-step,
playedof byCairo (Geo. P. Hilton),
Dabney's Novelty Orch.
The Dancing Deacon (Fred Bryan), Foxtrot, plavedWant
by Me WhenDabney's
12218 You Didn't
You HadBand
Me
—Women?
Introd. (Russell).
Why Do They
Call
'Em
Wild
One-step,
Aeolian Dance Orchestra
Roses of Picardy — Medley Waltz (Hayden Wood)
Aeolian Dance Orch.
EDISON
29040
29041.
3«61
3862
3863
3864
3865
3866
3867
3868
3869
3870
3871
3872
387.3
3874
3875
3876
3877
3878
3879
3880
3881
3882
3883

AMBEROL

RECORDS

10
10

10

10

ROYAL PURPLE RECORDS
Soprano,
Frieda(fifiam'i.
Hempel
cj,ristmas So->»
Ni~ht, accomp
0 Holy orch.
(Weidt). Bas^-ba-iHow Fair Art Thou
tone, orch. REGULAR
accomp. '.LIST Arthur Middleton
Conway's Band
March
Up
Heads Josh and the(Seltzer)
Honey Bees (S'ewa.rM
AU-cle
rural story
Cal Stewart
We
to BeNowa Farmer
He's aRube
Big
TownUsed
Slicker
(H. Von But
Tilzer).
Song,
orch.
ccomp
Byron
G
Harlan
Taxi — One-step (Kaufman) for dancing
T entber^'s
ers'de Orchestra
Bve-Lo (Perkins).
Orch.Ri-<accomp
T<11 :son
1 Love to Be a Sailor (HarryG e.nLauder).
Orch. accomp
Glen Ellison
Shadows
(LuUer).
' Sopranoand and
lenor,
orch. accomp.
...Leola Lucey
Charles
Hart
Macushla
(Macmurrough).
Tenor, orch.
accomp
Albert Lindquen
Tuxedo
Dance
Orchestra
0t
x_*r
T7-o
(Wa lac-V
Gvpsy Girl Be'ls
Christrras
(Ce esta.)
Robert Gayler
Shimmee Town — Fox-trot — Ziegfeld Fo lies
19)9
(Stamper).
Saxophone, xy'orhone
aid
danci~>T
All S*aring).
Trio
Oh! p'a-'O
What for
a Pa!
Was Mary (Wend
Baritone orch. accomp.
Eiward Mien
Everybody's
°razyorch.
Overaccomr
Dixie (DonaldsonCowan).
Tenor,
.
Vernon Dalhart
Faust Waltz (Gounod) Peer ess Drchejua
A Pav In Toyland (A Descriptive Tone
Picture)
(Hager) Shack
Peer'ess
Orchestra
That Tumble-Down
In Athlone
(Carlo-Sanders).
Counter-tenor. orch.
accomp.
Will Oakland and chorus
Pid You Me-n All You To'd Me Last
Night?
(Fis'-Pomerance).
Teor, orch.
accomp
Romain
What °ou'.d B" Sweeter? (H. Manu"'
Von Tilzer).
Contralto and ba-itone. orch. accomp
Hel"-- ""ark a--^ Jose-^ A. P^ 'Mps
Pose of My Heart (Lohr).
Tenor, orch.
accomp
"
ill
A. Rho Tenor,
<e Jr.
Shal1 You? Sha'l I? (McG-anaha-).
b~ri*cne and mixed voice-, orch accomp.
Charles Hart, E'liott Shaw and Calvary Choir
See Old Man Moon Smile (Bernard). Negro melody, orch. accomp
Al Bernard and Ernest Hare
I've Got My Captain Working for Me Now
(Berlin).
Orch. accomp Fred Hillebrand
My
Baby's
Arms — orch.
Ziegf eld's
Follies 1919
(Tierney). Tenor,
accomp
Vernon Dalhart
EDISON

RE-CREATIONS

50553 More Candy — One-step (Kaufman). For
ranoh'
Jaudas' Society Orchestra
Saxophobia — Fox-trot (Wiedoeft)
Saxophone Se ttet
50587 Bill's Visit to St. Yerkes
Peter — Negro Vaudeville Sketch With Ban.io
— ..
Billy Golden and Billy Heins
Police Court Sce^e
— Talking
...Steve
Porter and Company
50588 Kilauea — Hawaiian Patrol (C. G. Stewart)
Conway's _Band
505S9 Tenth Regiment March (Hall)
Conway's Band
Salome — Intermezzo (Loraine)
.v.-.-~. Imperial Marimba Band
.Serenate d'Amour
Blom)
...".'..'.....:..(Von
.Imperial
Marimba Band
50590 '
Mv Babyis Arms — Ziegfeld. Follies . 1919
Shimnie
Fox-trot — Ziegfeld
(Tierney). Town—
Tenor
Vernon Follies
"Ca'bart
1919 (Stamper) . . For ..dancin_g, s i xQPhone.v.
xylophone
and
piano
All
Star
Trio
50591 Celestial Chimes (M.- Green).
Celesta
:
Christmas Bells"(Ce''esta) Robert
Gayler
Robert Gaylef'
50592 Everybody's
Crazy Over Dixie (DonaldsonCowan).
Tenor
.'.
Vernon
Dalhart
What Could Be Sweeter? (H. Von Tilzer).
Contralto and baritone
Helen Clark and Joseph A. Phillips
50593 Taxi — One-step
(Kaufman).
For dancing
Lenzberg's Riverside Orchestra
Western Land — Fox-trot (Gay). For dancing, saxophone, xylophone and piano
All Star Trio
50594 OhL -What a Pal Was Mary (Wendling).
Baritone
Edward Allen
5A595 ■Sweet Le'oiiore (Eastman). Tenor..:..-.".-.:...:.-..
Lewis James
. C a r o 1 ina.Snn s hiae _L SxUirnjd.t )..... Tenor... ...
Vernon (M.
Dallrart
and Teior
Mixed "tiibrus
Dreamy Alabama
Earl).
Lewis -James and Mixed Chorus
50596 Good-Night Waltz, No. 1. for dancing _
.-.
Judas' Society Orchestra
Good-Night
Waltz,
No.
2. for
danci^T
...'. S0503 ...:.;. ...Jaudas'
Society
Orchestra
By the Babbling
Brook (Ring-Hager).
Whistling
and singing;
Sibyl Sanderson
Fagan and Lewis James ■
Memories of You In Dear Hawaii (MacMeekin)
Lyric Male Quartet
S0505 Mignon Fantasia, Part 1 (Thomas)
Mignon Fantasia.
Part
2
(Thomas)
American Symphony
Orchestra
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50506 Baby Mine (Johnston). Soprano
Betsy Lane Shepherd and Chorus
Smilin' Through (Penn). Baritone
Thomas Chalmers
50507 Christmas
Bells Are
Ringing (Solly).
Mixed Voices
Metropolitan Quartet
Songs ofdith). Ages
— Christmas
Song (MereMixed Voices
Metropolitan
Quartet
S050S Good Bye (Tosti). Tenor ....Albert Lindquest
Macushla (Macmurrough). Tenor
Albert Lindquest
82171 O Holy Night — Christmas Song (Adam).
Soprano
Frieda Hempel
Silent Night (Gruber). Soprano
Frieda Hempel
PATHE

FRERES
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Popular Supplement No.
VOCAL RECORDS
22216 Oh,
What
a Girl (Smith-Jules-Presburg),
Tenor
Sam Ash
The Hand That Rocked My Cradle Rules
My Heart (Irving Berlin). Tenor,
Harry McClaskey 10
22218 When Mariutch Shake a Da Shimmie Sha
Wob (Sterling- Von Tilzer). Comedienne,
Patricola
Alexander's Band Is Back in Dixieland
(Yellen-Gumble).
Comedienne. .Patricola 10
22219 A Pretty Girl Is Like a Melody, from
-Ziegfeld's
Follies ofTenor
1919" (Irving
lin).
Sam BerAsh
Dear Heart (LeFavre-Polla-Goldsmith) .
Baritone
Turner Roe 10
22217 I Wanna Go Back (To Dear Old Mother's Knee) (Goodwin Campbell
- Hanley).
Duet
and Tenor
Burr
I Am Always Building Castles in the Air
(Garton-Phillips) Sterling Trio 10
22212 Edwards).
Just for MeTenor
and Duet,
Mary (Clark-RogersLewis James and Charles Hart
Every Tear
Is a Smile in an Irishman's
Heart
(Sullivan-Sanders-Carlo).
Tenor,
Charles Hart 10
22213 They're
All Sweeties (Von Billy
Tilzer-Klapholz). Tenor
Murray
Saxophone Blues (Bernard - Wiedoeft)),
(saxophone passage by Rudy Wiedoeft).
Baritone
Ernest Hare 10
22214 Fast Asleep in Poppyland (Gay),
Peerless Quartet
I Might Be Tour Once-in-a-While, from
"Angel Face" (Smith - Herbert).
Bari- 10
tone Arthur Fields
22215 Pretty Little Rainbow t Levenson-Plunkett)
Orpheus Trio
There's a Lot of Blue-eyed Marys Down
in Maryland (Tellen-Ager-Meyer)
Bari- 10
tone Arthur. Fields
HUMOROUS MONOLOGS
22223 Cohen Gets Married (Silver),
Monroe Silver
Cohen on His Honeymoon (Silver),
Monroe Silver 10
"RUBE CHARACTERIZATIONS
22224 Train Time at Uncle
Pun'kinJosh
Centre
(Cal (Stewart),
Stewart)
and Premier American Quartet
Uncle Josh and the Honey Bees (Stew
art)
Uncle Josh (Cal Stewart) 10
HAWAIIAN MUSIC
22220 Hawaiian Smiles (Mary Earl), vocal refrain by Charles Hart,
Royal Waikiki Hawaiians
Shadows Waltz (Lutter),
Royal Waikiki Hawaiians 10
NICHOLAS ORLANDO'S ORCHESTRA
22210 Oh, What a Pal Was Mary (WedlingJones). Waltz.
Patches (Roberts-Callahan).
Fox-trot.... 10
22211 Cairo (Freed-Weeks) . One-step.
Tulip Time, from "Ziegfeld's Follies of
1919" (Stamper).
Fox-trot.
10
WADSWORTH'S NOVELTY DANCE ORCHESTRA
22206 Pee Gee's Blues (Clark). Fox-trot.
Ole Miss Blues (Handy).
Fox-trot
10
STNCO JAZZ BAND
22207 Hunkatin (Levy). One-step.
Old Joe Blues (Gilbert - Samuels - Vincent).
Fox-trot
10
THE TUXEDO SYNCOPATERS
22209 Buddha (Pollack). Fox-trot.
When
the Preacher Makes You Mine
(Donaldson-Ruby-Jessel).
One-step
10
Regular December Pathe List
OPERATIC VOCAL RECORDS
54036 Bal Masque (Verdi) "Ma dall' Arido stelo
divulsa" (Magic Plant)),
in Italian,
Claudia Muzio,
Soprano 12
54034 Cavalleria Rusticana (Mascagni) "Sieiliana"
(Thy Lips Like Tito
Crimson
Berries),
in Italian
Schipa,
Tenor 12
54035 La Tosca (Puccini) "Recondita Armonia"
(Strange Harmony), in Italian,
Tito Schipa, Tenor 12
60080 Thais
(Massenet)
"Scene
(Mirror Scene), in French, Du Miroir"
Yvonne Gall, Soprano
Faustlad of (Gounod)
"Le
Roi de Thule" (BalThule), in French,
Yvonne Gall, Soprano 12
59079 La
Favorita
(Donizetti)
(Spirit
so Fair),
in French,"Ange si' pur"
Charles Fontaine, Tenor
L'Africaine
"O Paradis",
in 12
French (Meyerbeer)
Charles Fontaine,
Tenor
CHRISTMAS SONGS AND HYMNS
40186 Silent Nieht, Holy Night (Gruber),
Mendelssohn Mixed Quartet, Unaccomp.
It Came upon the Midnight Clear (SearsWills)
Charles Hart, Tenor 12
22190 Rock of Ages (Hastings),
Shannon Four, Unaccompanied
Abide with Me (Monk), organ ace,
Earle F. Wilde, Tenor 10
52045 Noel (O Holy Night) (Adam),
Percy Hemus, Baritone
Star of Bethlehem
(Weatherly- Adams) ,
Percy Hemus, Baritone 12
STANDARD BALLADS SUNG IN ENGLISH
22189 Song of the Chimes (Worell),
Helen Clark, Contralto
The Monkey Man (Lee),
Helen Clark. Contralto 10

TALKING

MACHINE

ADVANCE RECORD BULLETINS FOR
40
(Benedict), Baritone and Tenor,
185 The Moon Has Raised Her Lamp Above
Turner Roe and Lewis James
Robin Adair (Burns), Tenor Duet,
Campbell and Burr 12
511 Oft in the Stilly Night (Moore),
Kathleen Howard, Contralto
Bid Me Good-bye (Tosti),
Kathleen Howard, Contralto 10
NOVELTIES FOR CHRISTMAS
191 Christmas Eve in the Toy Shop (Penn),
Russell Hunting and Sterling Trio
'Twas the Night Before itation)
Christmas
(Rec- 10
Russell Hunting
SAXOPHONE
AND
CORNET SOLOS
194 My Sugar Coated Chocolate Boy (Mahoney-Loos) Duane Sawyer, Saxophone
Little Girl (Phillips-Raymond),
Duane Sawyer, Saxophone 10
195 The Garden of Sleep (Lara),
Sergeant Leggett, Cornet Solo
Down the Vale (Moir),
Sergeant Leggett, Cornet Solo 10
NEW BAND AND ORCHESTRA RECORDS
187 Richard Third (Ed. German) Part 1,
Pathe Military Band 12
Richard Third (Ed. German) Part II.
Pathe Military Band 12
40 18S The Tribute of Zamora (Gounod), Part I,
Empire State Military Band
The Tribute of Zamora (Gounod) Part II,
Empire State Military Band 12
in 193 Much Obliged ( Thurban) ....Empire Orch.
The Puppets' Parade (Kottaun),
Empire Orchestra 10
EMERSON
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NEW GOLD
SEAL RECORDS
THE NEW
SONG HITS
1080 Wait Till You Get Them up in the Air.
Boys (Brown-A. Von Tilzer), Character
Song, Orch. Acc
Irving Kaufman
Some Day You'll Want Me Back, Maybe
I Won'tSolo,
Want
(MorganCharles
& Retrop),
Tenor
Orch.You Acc
Hart
10100 Tell Me (Callahan-Kortlander), Baritone
Solo, Orch. Acc
Arthur Fields
HippityCharacter
Hop (Lewis-Young
- Donaldson) ,
Irish
Song, Orch. Acc,
Irving Kaufman
1079 Swanee Shore (Kaufman-Fields), Tenor
and Baritone Duet, Orch. Acc,
Irving Kaufman and Arthur Fields
I Am Always Building Castles in the Air
(Garton-Phillips), Male Trio,Sterling
Orch. Acc,
Trio
1070 A Pretty Girl Is Like a Melody (from
"Ziegfeld's
of 1919")
lin), Tenor Follies
Solo, Orch.
Acc, (Irving BerWalter Scanlan
I Might Be Your Once-in-a-While, from
The
Musical -Production
(Smith-Herbert),
Tenor Solo,"Angel
Orch. Face"
Acc,
Walter Scanlan
1092 Poor Little Butterfly Is a Fly Gal Now
(Lewis-Young-Jerome),
Character Song.
Orch. Acc
Irving and Jack Kaufman
That's Worth While Waiting For (LewisYoung-Ruby), Baritone Solo,Arthur
Orch. Fields
Acc,
1094 When They're Old Enough to Know Better, It's Beter to Leave Them Alone (Lewis-Young-Ruby), Character Song, Orch.
Acc
Eddie Cantor
IDoctor;
Don't All
WantI Want
a Doctor,
I
Don't
WantGirla
Is a Beautiful
(Rose-Mills), Character Song, Orch. Acc,
Irving Kaufman
1093 There's a Lot of Blue-eyed Marys Down
in Maryland
( Yellen-Ager-Meyer),
Character Song. Orch.
Acc,
Irving and Jack Kaufman
I Cannot Believe I Lost You (Davis-Prival), Tenor Solo, Orch. Acc,
Henry Pincknev
1081 Weeping Willow Dane (Klickmann-Frost)
Tenor and Baritone Duet, Orch. Acc,
Charles Hart & Elliott Shaw
Little by Little You're Breaking My Heart
(Clay-Levenson), Tenor Duet,
Acc,
Burr &Orch.
Campbell
1091 Freckles (Hess-Johnson-Ager), Character
Song, Orch. Acc
Arthur Fields
I'm Like a Ship Without a Sail (Kendis
& Brockman), Tenor Solo, Orch. Acc,
Henry Burr
1082 Some
Beautiful
Morning
I'll
Find
You in
My Arms (Jolson & Friend), Character
Song, Orch. Acc
Ernest Hare
Saxophone
Blues
(Bernard - Wiedoeft),
"Blues" Character Song, Orch. Acc,
Ernest Hare
LATEST DANCE AND BAND HITS
501 High Brown Babies' Ball, Introd. "Ming
Toy" (S. and E. Erdman-Da vis- LadaNunez), "Blues" Fox-trot.— Louisiana Five
Yelping Hound Blues, Introd. "Foot
Warmer" (Lada-Nunez-Cawley),
Fox-trot,
Louisiana
Five
1089 Oh! What a Pal Was Mary (Pete Wendling), Waltz. Saxophone, Xylophone and
Piano
All Star Trio
Tomahawk (Gerald Peck), One-step,
Emerson Militarv Band
1083 Blues My Naughty Sweetie Gives to Me
(Swanstone - McCarron & Morgan), Foxtr«.+
Louisiana Five
Ringtail Blues (Williams & Robinson),
Fox-trot
Five
1077 Beautiful Ohio (Mary Earl).Louisiana
Waltz. Saxophone and Xylophone Duet, Orch. Acc ,
Rudy Wiedoeft & George Hamilton Green
Till We Meet Again (Richard A. Whiting)
Waltz.
Saxophone and Xylophone Duet,
Orch. Acc,
Rudy Wiedoeft & George Hamilton Green
1090 The Vamp (Byron Gay), Fox-trot. Saxophone, Xylophone and Piano. .AH Star Trio
In Siam, Medley Introd. "There Is a Lot
of Blue-eyed Marys Down in Maryland"
(Burden-Coo
Foxper-YellenAger-Meyer)
trot. Saxophone,
Xylophone
and ,'
Piano,
,.„ Summer
_
^(Lada-Nunez-Cawley),
All Star FoxTrio
10/8
Days
trot Louisiana Five

10

10

10

10

10

10

DECEMBERJContinued from page 194,
Golden Rod (Nunez-Cawley-Lada) . FoxFox-trot,
1084 My Cuban Dream
Warshauer)
. 10
mo. £!r0t 'A~; (FrankLouisiana
Five
George Hamilton Green's Novelty Orch
I'm Homesick
for You (Larry Briers),
1095
Mona (Milo Rega),
, aa^ Arizona
Fox-trot
Emerson Fox-trot,
Militarv Band
George Hamilton Green's Novelty Orch
If
You
Try
(Samuels
&
Briers),
Fox-trot.
Piano and Violin,
Joseph Samuels & Larry Briers 10
1085 Oasis (F. Henri Klickmann), Fox-trot.
Saxophone, Xylophone and Piano,
War
(LeBlanc-Marten),
v .' - Bride
, Blues
Star FoxTrio
trot.
Saxophone, !
Xylophone All
and Piano,
1086 St. Swithin Blues (Phil Baker), Fox-trot
Solo
, ao. Accordion
r. •
A11 Phil
starBaker
Trio 10
Just for Today (Rudy Wiedoeft), Onestep. Accordion Solo
Phil Baker 10
CHRISTMAS SUGGESTIONS
1087 Holy Night, Peaceful Night (Mohr-Gruber), Male Quartet
Four
Adeste Fideles, Come All YeShannon
Faithful (J
1096
Christmas
Male
,aa. 5,eading)
Quartet
TimeChristmas
' scriptive
at Novelty,
Pun'kinShannon
Centre, Four
De- 10
Cal
Stewart,
Ada
Jones
Premier-American Quartet&
A Day in Toyland (Fred W. Hager) Descriptive Christmas Novelty,
Orchestra with Toy Instruments 10
1088 March of the Toys (Victor Herbert)
March
Bergh's
Band
Badinage (Victor Herbert). Concert
Intermezz
Bergh's Concert o,
Band 10
IRISH MELODIES
1098 My
Olcott)
TenorWild
Solo,Irish
Orch.Rose
Acc(Chaunce
Walterv Scanlan
For .You Alone (O'Reilly-Goehl ) . Tenor
1099
of Irish Jigs—
to the Berini
Wedmoo Medley
?r°1(?', °rc]1-TAcc
ding", "Larry O'Gaff", "Haste
"TripStassio
to the Cot- 10
l^ee\'Acco'dion
John Kimmel
Medley Fields
of Irish
Reels — "Bonnie
Kate"
"Green
of America".
Accordion,
John
Kimmel 10

EMERSON

(552 Golden Gate Open for Me (Kendis & Brock^rro ^man),
, -, Tenor
„
RobertAcc,
Rice
and Baritone Duet, Orch.
George Gordon and
Edward Stevens
For Every Star in the Skies Above There's
for You
My Heart
a Beat .of Tenor
Platzman)
Solo, Orch.
Acc, (Madden' 553 Character
They
Sweeties
Von Tilzer)
Orch. (SterlingAcc,
-rco
™,
.re All
...Duet,
„
George
Gordon

7554

<555

10

10

12

10

10

10

10

CO.

THE NEWPOPULA
SEVEN-I
SONGSRECORDS
R NCH
7550 When a Feller Needs a Friend (Stern-Frisch)
Tenor Solo, Orch. Acc
Robert
Girl of Mine (Harold Freeman), Tenor SoloRice
1 551 £rcJ\'
Daddy Ac?'
Long
Legs (Rubv-Lewis-Young)
,Rice
-Cc,
RobertSloane
Tenor
Solo.
Orch.
Acc
William
Maybe SomeTenor
Day Solo,
You'llOrch.
Remember
Johnson),
Acc, (Lamb-

10

10

PHONOGRAPH
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*rr»

You Don't
Need
the They
Wine San
to Have
„
ford &a Sanford
Wonderful Time
While
Still
Those
Beautiful Girls (Rogers-Akst),Make
Character
Song, Orch. Acc
Bert Harvev
LATEST DANCE AND BAND HITS
Taxi (Mel B. Kaufman), One-step,
Greased
Lightnin
g (Georg
_
i
Emerson eMilitary
Ban.l
Hamilton
Green), One-step, Xylophone Solo, Orch.
Aoc- -i- George Hamilton Green
The Moonlight Waltz (Frederic Knight LoAcc,Waltz, Saxophone and Xylophone Duet.
Orch. gan),
Rudy Wiedoeft and George Hamilton
Im Homesick for You (Larry Briers), Green
FoxKaravan
(Rudy
Wiedoeft)
, Fox-trot,
lT0t
Emerson
Militarv Band
_ Love (Nathan-Co
Emersonoper),
Dance Fox-trot.
Orchestra
My Desert
Saxophone and Xylophone Duet, Orch. Acc ,
Rudy Wiedoeft & George Hamilton Green
GENNETT

RECORDS

9005 Kohala March — Hawaiian Guitars.
. Oe Louise
and a Greenus
(1)»: Aloha
(2) Wa Ferera
Like No
Like — Ha-Trio
,rrn wanan
Guitars
Louise
Ferera
4553
Rainy
Day
. Fox-trot,
Saxophon
e Blues
„ (Warshauer)Duane
Sawver
Trousseau Ball — From "Tumble In" (RudolPh
Friml), One-step Duane Sawver
4556 Myra Waltz (Vandersloot),
Rose Garden's
Hawaiian Nights (Roberts),
Waltz. Orchestra
9006 The Two Bellboys— Comic Sketch,
aaa/. The
m, ~
Conklin's
Society Orchestra
Shipmates — Comic
Sketch,
„, .
Golden and Hughes
900, Golden Gate (Kendis-Broekman), Tenor and
.... Baritone
„ ,,
_ Duet,
. ,
Golden
Orch. Acc...._
HartandandHughes
Shaw
■R hile Others Are Building Castles in the
Air (Fisher - Mahoney). Tenor Solo. Orch.
9008 Ac<l'
Under the Double Eagle (Wagner),
....
Charles Hart
Stars and Stripes Forever (Sousa).
Gennett Military Band
a+
- i.-;
„
Gennett Military Band
OKEH

RECORDS

LATERAL CUT— READY NOW
4000 The Vamp.
Fox-trot, instrumental,
My Cairo Love. Fox-trot, instrumental,
,T „ .
:
Rega Dance Orchestra
4001 Patches.
Fox-trot, instrumental,
Dancee Orchesrta
mm
. (Continued
Greer. Bros.'Rega
Xylophon
Orchestra
on page 197)
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VICTOR
DISTRIBUTORS
VICTORS EXCLUSIVELY
We make a specialty of getting the order
out on time — every time.
The

Rudolph Wurlitzer Co.
CINCINNATI AND CHICAGO
Two points of supply; order from the nearer

OUR

IT.

VICTOR

Record

Service

has a reputation for efficiency.

Standard Talking Machinc Co
Pittsburgh

Suppose you try it.
E. F. DROOP
& SONS CO.
1300 G. STREET, WASHINGTON, D. C.
231 N. HOWARD STREET. BALTIMORE, MD.

STARR

Phonographs
and GENNETT
Records
Complete Stock and REaL Service

W.

J. DYER
& BRO.
DYER B'LD'G, ST. PAUL, MINN.
NORTHWESTERN DISTRIBUTORSOF THE
Where

Dealers

May

Secure

VICTOR
Machines, Records and Supplies
Shipped
to all
Points in Promptly
the Northwest

COLUMBIA

PHONOGRAPH
CO.
Factory Distributors
218-220 NORTH SECOND STREET. RICHMOND, VIRGINIA

Product

Mickel

Bros.

Co*

Ready, Full Stocks, and Prompt Deliveries
from Convenient Shipping Centers
all over the United States,

Write for Dealers' Proposition*

WJ1.

H. REYNOLDS
DISTRIBUTORS OF

Victrolas
Omaha,

Victor

Distributors

Nebraska

Des Moines,

Iowa

Distributors

Shermanyay&Co.
San Francisco, Los Angeles, Portland, Seattle, Spokane
PACIFIC COAST DISTRIBUTORS OF
VICTOR PRODUCTS

The

PERRY B. WHITSIT
Distributors of

CO.

Victrolas and Victor Records
COLUMBUS, OHIO

William Volker & Co.,

£ru

DISTRIBUTORS
Complete Path t phone and Pathe Record Stocks.
The best proposition for the progressive dealer.

Victor

and Victor
MOBILE, ALA.

Exclusively

EASTERN TALKING MACHINE CO.
177 Tremont Street, Boston
VICTOR
DISTRIBUTORS

Atlanta, Ga., Columbia Graphophone Co., 63 N.
Pryor St.
Baltimore, Md., Columbia Graphophone Co., 16
South Howard St.
Co.,
Boston, Columbia
Graphophone Co., 137 Federal St.
Buffalo, IT. Y„ Columbia Graphophone
733-35-37 Main St.
325
Chicago, 111., Columbia Graphophone Co., Co.,
West Jackson Boulevard.
Cincinnati, O., Columbia Graphophone
427-429 W. Fourth Ave.
Cleveland, O., Columbia Graphophone Co., 1375
Euclid Ave.
Dallas, Tex., Columbia Graphophone Co., 1011
Elm St.
Denver,
arm Colo.,
Place. Columbia Stores Co., 1608 GlenDetroit, Mich., Columbia Graphophone Co., 401
Woodward Ave.
Indianapolis, Intl., Columbia Graphophone Co.,
207-217 W. Washington St.
Kansas City, Mo., Columbia Graphophone Co.,
1017 McGee St.
Los Angeles, Cal., Columbia Graphophone Co.,
745 S. Broadway.
Minneapolis, Minn., Columbia Graphophone
Co., 1820-22 North Third St.
New Haven, Conn., Columbia Graphophone
Co., 206 Meadow St.
New Orleans, La., Columbia Graphophone Co.,
517-525 Canal St.
New York City, Columbia Graphophone Co.,
55 Warren St.
Omaha, Neb., Schmoller & Mueller Piano Co.,
1311 Farnum St.
Philadelphia, Pa., Columbia Graphophone Co.,
40 North Sixth St.
Pittsburgh,
Columbia
640 Duquesne
Way.Graphophone Co., 632Portland, Me., Columbia Graphophone Co., 43
Exchange St.
Salt Lake City, Utah, Columbia Stores Co.,
Co.,
221 South West Temple.
San Francisco, Cal., Columbia Graphophone
Co., 130-150 Sutter St.
Seattle, Wash., Columbia Graphophone
911 Western Ave.
Co.,
Spokane, Wash., Columbia Stores Co., 161
South St.
St. Louis, Mo., Columbia Graphophone
1127 Pine St.
Tampa, Fla., Tampa Hardware Co.
Headquarters for Canada:
Columbia Graphophone Co., 54-56 WeUington
St., West, Toronto, Ont.
Executive Office
COLUMBIA GRAPHOPHONE CO.
Woohvorth Building
New York

OLIVER
DITSON
COMPANY
BOSTON

Have

Records

Chicago. _____
Largest
Machine VICTOR
Distributors Talking
East of
Creators of "The Fastest Victor
Serrice."
Let as tell too more
about oar serrice.

You

Growth

Noted
of

the

this

Department?

Special Rates
Directory on

During

for Jobbers*
Application

the past six months

this Jobbers' Directory has
grown steadily in importance. It
affords progressive jobbers an
opportunity to keep their names
before the dealers consistently
and

regularly, and

provides

representation in the Jobbers' Directory of the publication which
is the recognized authority of the
industry.

Join the progressive jobbers
on this page next month.
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ADVANCE
4002
4003

4004
4005
4006
4007
400S
4009
6001
4010
4011
4012
4013
4014
4015
4016
4017
4018
4019
4020
4021
4022
4023
4024
4025
4026

4027
4028
4029
4030
4031

4032

4033

Peggy.
Fox-trot, instrumental,
Rega Dance Orchestra
Pater Gink. One-step, instrumental,
OkeH Dance Band
Russian Rag. Fox-trot, instrumental,
OkeH Dance Band
Flutter on By, My Beautiful Butterfly (from
"Monte Cristo, Jr."). Fox-trot,
mental Van Eps instruQuartet
Mummy Mine.
Fox-trot, instrumental,
Green Bros.' Xylophone Orchestra
Sliding Sid. Fox-trot, instrumental,
OkeH Concert Band
Chu Chu San. Fox-trot, instrumental,
Green Bros.' Xylophone Orchestra
Chong (He Comes from Hong Kong). Tenor
with Orch
Irving Kaufman
Oh, Death, Where Is Thy Sting? Baritone,
Arthur Collins
Tou
Don't Sunshine.
Know.
Tenor
Carolina
Vocal with
DuetOrch.
with..Sam
Orch.,Ash
Burr and Meyers
Tulip
"Ziegfeld's Follies
TenorTime
with(from
Orch
Lewis1919").
James
Yearning.
Vocal Trio with Orch.,
Sterling Trio
For All Eternity. Baritone with Orch.,
Joseph Phillips
Sweet and Low. Male Quartet. Shannon Four
Stein Song. Baritone with Orch.,
Royal Dadmun
Hunting Song. Vocal Duet with Orch.,
Dadmun and Miller
E with
Lucevan
Le Stelle_
(from "Tosca").
Orch
Forest Tenor
Lamont
Di with
QuellaOrch
Pira (from "II Trovatore").
Forest Tenor
Lamont
Coronation March. March, instrumental,
Conway's
BandBoyards.
(Capt. Patrick
Cond.)
Entry
of the
March, Conway,
instrumental,
Conway's
Band
(Capt.
Patrick
Conway,
Cond.)
Forgotten. Baritone with Orch.,
Joseph Phillips
Old Black Joe. Male Quartet, with Orch.,
Shannon Four
Mary of Argyle.
Tenor with Orch.,
Charles Hart
The Sweetest Story Ever Told. Contralto
with Orch
Evelyn Cox
In Flanders Fields the Poppies Grow. Baritone with Orch
Joseph Phillips
Good-bye (Tosti). Tenor with Orch.,
Lewis James
In My Garden of Yesterday.
Tenor with
Orch
...Sam Ash
At Dawning.
Tenor with Orch.,
Carroll Shannon
Cavatina.
Violin Solo, Piano Ace,
Thaddeus Rich
Berceuse. Violin Solo, Piano Ace,
Thaddeus Rich
Perpetuum Mobile. Violin Solo, Piano Ace,
Thaddeus Rich
Air for G String.
Violin Solo, Piano Ace.
Thaddeus Rich
Memories of Home.
Instrumental Trio,
Philharmonic Trio
Melodie in F. Instrumental Quartet,
Park Instrumental Quartet
Herd Girl's Dream.
Instrumental
Trio, Trio
Philharmonic
Fantasie
(from
"Faust").
Violin
Solo,
Piano Acc
Fred H. Landau
Semiramlde Overture (Part I).
Semiramide Overture (Part II),Conway's Band
Conway's Band
Kisses (Valse D'Amour).
Waltz, instrumental
By the Swanee River. Instrumental,Conway's Band
Conway's Band
Coppelia Ballet No. 2...... Conway's Band
Coppelia Ballet Xo. 7
Conway's Band
The Picador March (Sousa). March, instrumental Conway's Band
The Thunderer
(Sousa).
March, instruConway's Band
The Little Whistler. WhistlingmentalSolo,
Sibyl Sanderson Fagan
A Spring Morning.
Whistling Solo,
Sibyl Sanderson Fagan
My Baby's Arms.
Fox-trot, instrumental,
All Star Trio
Some One-step.
One-step, instrumental,
Conway's Band
A Prettv Girl Is Like a Melody (from "Ziegfeld's Follies 1919"). Tenor, with Sam
Orch.,Ash
Smilin' Thru.
Tenor with Orch,
Carroll Shannon
Hearts and Flowers. Instrumental,
OkeH Concert Orchestra
Morning, Xoon and Xight
Vienna.Orchestra
Overture OkeHin Concert
THIRD SUPPLEMEXT
(Ready BeSoon)'
HowMale Sorry
You'll
(Wait'll
You Quartet
See).
Quartet,
with Orch
Peerless
Pretty Little Butterfly (Is a Fly Gal Xow).
Tenor, with Orch
Billy Murray
Xobody Knows and Xobody Seems to Care.
Baritone with Orch
Jack Kaufman
Good-night, Angeline.
Male Quartet with
Orch
Peerless Quartet
Ting Ling Toy. Male Quartet with Orch.,
Peerless Quartet
Hindu Rose. Baritone with Orch.,
Joseph Phillips
Xot in a Thousand Years. Tenor with Orch.,
Henry Burr
Bye-Lo.
Tenor with Orch
Reed Miller
Oh. What a Pal Was Mary. Waltz, instrumental Joseph Knecht's Dance
Waldorf-Astoria
Orchestra
Marilynn.
Fox-trot, instrumental,All Star Trio
A Pretty Girl Is Like a Melody (from "Ziegfeld's Follies 3 919").
Fox-trot, instrumetal
Van Eps Quartet
Weeping Willow Lane. Waltz, instrumental,
OkeH Dance Orchestra
That Xaughty Waltz. OkeH
Waltz, Dance
instrumental,
Orchestra
That's
Worth While Waiting
instrumental
OkeH For.
Dance Fox-trot,
Orchestra

MACHINE

RECORD
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4034 Starlight Love.
Waltz, instrumental,
OkeH Dance Orchestra
Dreamy Amazon.
Waltz, instrumental,
OkeH Dance Orchestra
4035 Casse Xoisette — Xut Cracker Ballet. Instrumental Conway's Band
Tschaikowsky's Melodies....Okeh Concert Band
4036 Light Cavalry Overture Conway's Band
The Gladiator March
Conway's Band
4037 Titl's Serenade.
Flute and
Ernest Wagner
and 'Cello
AdrianDuet,
Schubert
Foreign Folk Dances. Instrumental,
OkeH Concert Orchestra
4038 Transcription of Swanee River. Piano Solo,
Ferdinand Himmelreich
Traumerei.
Violin Solo, Piano Ace,
Fred L, Landau
EMPIRE
21130

21131

21132

21133
21134

31122
31123
31124

71104

51120
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(Continued from page 195;
HAWAIIAN SELECTIONS
61108 Dreamy Alabama (Earl;
Our Own Hawaiian Orchestra
• Hawaiian Hulas. Medley
Our Own Hawaiian Orchestra
LYRAPHONE

4201

CO.

POPULAR SOXGS
Why Do They Call Them Wild Women?
(Russell-Grossman-Frisch).
Tenor, orch.
accomp
Billy Murray
I Used To Call Her Baby (Johnson-Roth
Hess). Tenor, orch. accomp Billy Murray
There's A Lot Of Blue Eyed Marys Down
In Maryland ( Yellen-Ager-Meyer) . Baritone, orch. accomp
Arthur Fields
The White Heather (Snyder-Haase-Coots).
Tenor duet, oi-ch.
Lewisaccomp:
James and Charles Hart
You Didn't Want Me When You Had Me,
So Why Do You Want Me Xow? (Rus=ellGrossman-Bennett) . Tenor, orch. accomp.
Irving Gillett
Open Up The Golden Gates To Dixieland
Yellen-VanSchenek).
Orch. accomp
Empire Male Quartet
Sometime It Will Be Lovetime (WalkerArthur). Tenor, orch. accomp Henry Burr
Golden Gate Open For Me (Kendis-Brockman). Tenor duet, orch. accomp
Campbell and Burr
Mending A Heart (Gilbert-Cooper) Tenor,
orch. accomp
Sam Ash
The First Rose Of Summer, From "She's
Aorch.
Goodaccomp
Fellow," ( (Caldwell-Hern) . Sam
Tenor,Ash
DANCE SELECTIONS
Karavan (Wiedoeft). Fox-trot
Empire Dance Orchestra
Just For Today (Wiedoeft). One-step
Unique Novelty Dance Orchestra
LaGuapa Muchacha (Speciale). One-step
Empire Dance Orchestra
Toreador Humoresque
(Lake). Fox-trot
Empire Jazz Band
Honeymoon Waltz <Arden)
Empire Dance Orchestra
Frivolity (Green). One-step
Unique Dance Xovelty Orchestra
SACRED SELECTIOXS
The Hymns
Of The Old Church Choir
(Lamb-Solman)
Shannon Four Male Quartet, Unaccomp.
The Child Of A King (Sumer). Tenor,
organ accomp
John Manning
INSTRUMENTAL SELECTIONS
Kilauea (Stewart). Hawaiian Patrol
Empire Miltary Band
Manhattan Beach March (Sousa)
Empire Military Band
OPERAPHONE

197

WORLD

COMPANY

LATEST POPULAR SONGS OF THE DAY
21130 Why Do They Call Them Wild Women?
(Russell-Grossman-Frisch) Billv Murray
I Used to Call Her Baby ( Johnson-RothHess)
Billy Murray
21131 There's a Lot of Blue-Eyed Marys Down
in Maryland (Yellen-Ager-Meyer)
Arthur Fields
The White Heather (Snyder-Haase-Coots)
James and Hart
21132 You Didn't Want Me When You Had Me
(So, Wiry Do You Want Me Xow?) (Russell-Grossman-Bennett) Irving Gillette
Open up the Golden Gates to Dixieland
( Yellen-Van-Schenck) Acme Male Quartet
21133 Some Time It Will Be Lovetime (WalkerArthur)
Henry Burr
Golden Gate (open for Me) (Kendis-Brockman)
Campbell and Burr
21134 Mending a Heart (Gilbert-Cooper). .Sam Ash
The First Rose of Summer (from "She's a
Good Fellow") (Caldwell-Kern) Sam Ash
HAWAIIAN SELECTIONS
61108 Dreamy Alabama (Earl) Hawaiian Orch.
Hawaiian Hulas (Medlev) Hawaiian Orch.
SACRED SELECTIONS
.1104 The Hymns of the Old Church Choir
(Lamb-Solman). .Shannon Four Male Quartet
The Child of a King (Sumer).... John Manning
DANCE SELECTIONS
31122 Karavan (Wiedoeft) Fox Trot
Royal Society Orchestra
Just for To-day (Wiedoeft) One Step
Unique Novelty Dance Orchestra
31123 La Guapa Muchacha (Speciale) One Step....
Royal Society Orchestra
Toreador Humoresque (Lake) Fox Trot....
Jazzazza Band
31124 Honeymoon Waltz (Arden)
Royal Society Orchestra
Frivolity (Green) One Step
Unique Novelty Dance Orchestra
INSTRUMENTAL SELECTIOXS
51120 Kilauea (Stewart) Hawaiian Patrol
Operaphone Band
Manhattan Beach March (Sousa)
Operaphone Band
51121 Sousa March Medley (Sousa): (1) The
Liberty Bell, (2) Jack Tar, (3) The Stars
and Stripes Forever (Accordion Duet)
Delenti Bros.
Little Girl (Phillips-Ravmond) (Saxophone
Solo) (Orch. Ace)
Walter Graber
d1121 Sousa March Medlev (Sousa). 1. The Liberty Bell, 2. Jack Tar, 3. The Stars and
Stripes Forever.
Accordian duet
~~
Delenti Bros.
Little Girl (Phillips-Raymond). Saxophone solo orch. accomp Walter Graber

4203
4204
4205
4206
4207
4208
4209
4210

4211
4212

4601

4602
4603
4604
4801
4802
4901
4902
4903
4701
4702
4703

5201
5202
5203
5204
5205
5206
5207
520S
5209
5210
5211

CO. OF AMERICA

lateral Cut — Partial list
DANCE RECORDS
All the Quakers They're Shoulder Shakers (introducing "When the Preacher
Makes You Mine" and "Take Me to the
Land of Jazz" (Medley Jazzarimba
Fox Trot), Orch.
And He'd Say Oo-La-La Jazzarimba
(One Step), Orch.
Poor Butterfly Is a Fly Girl Now (Introducing "Worth While Waiting For"
and
"God FoxBless
My Swanee
Home"
(Medley
Trot)
Jazzarimba
Orch.
"Cairo" (One Step)
Jazzarimba Orch.
Everybody's Crazy Over Jazzarimba
Dixie,
Orch.
"Good Xight, Dearie" (Waltz),
Jazzarimba Orch.
Buddha (Fox Trot) Jazzarimba Orch
"Caravan" (Fox Trot) Jazzarimba Orch.
Tents of Arabs (One Step),
"Romance"
(Waltz),
Waldorf-Astoria
Dance Orchestra
Waldorf-Astoria Dance Orchestra
My Cairo Love (Fox Trot),
Waldorf-Astoria Dance Orchestra
"Just Another Kiss" (Waltz),
Waldorf-Astoria Dance Orchestra
Big Chief Blues (Medley One Step),
The Novelty Five
"Old Joe Blues" (Fox Trot),
The Xovelty Five
That Shanghai Melody (Fox Trot),
Three Star Trio
"Oriental Eyes" (Fox The
Trot),
The Three Star Trio
Alexander's Band Is Back in Dixieland
(One Step) Jos. Samuels Dance Orel;
"Dreamy Alabama'' (Waltz),
Jos. Samuels Dance Orch.
You'd Be Surprised (Fox Trot),
Jos. Samuels Dance Orch.
"My Baby's Arms" (Fox Trot),
Jos. Samuels Dance OrefeBeale Street Blues,
"Joe Turner Handy's
Blues", Memphis Blues Band
Handy's
Memphis Blues Band
Hesitating Blues,
"Yellow DogHandy's
Blues", Memphis Blues Band
Handy's
Memphis Blues Band
POPULAR INSTRUMENTALS
(Cornet, Solo, etc.)
When You and I Were Young, Maggie
(Piano, Violin, 'Cello) Tavlor Trio
Sweet Genevieve (Piano, Violin.Taylor
'Cello),
Trio
Herd Girl's(Moszkowski)
Dream (Harp, (Harp,
Violin, Flute).
Serenade
Violin,
Flute).
Fifth
Flute).
lin,Nocturne
'Cello, Flute).(Levbach) (Harp, VioNarcissus (Nevin) (Harp, Violin, 'Clelo,
Serenade (Schubert) (Cornet Solo).
0 Sole BAND
Mio (DiRECORDS
Capua) (Cornet Solo).
March — El Capitan (Sousa),
Lyric Military Band
Washington Post March (Sousa),
Lyric Military Band
Stars and Stripes Forever,
Lyric Military Band
Semper Fidelis Lyric Military Band
WHISTLING & NOVELTY RECORDS
Bird
Voices
(Whistling
Solo with
Orch.)
Sybil Sanderson Fagan
Listen to the Mocking Bird (Whistling
Solo with Orch. )..Sybil Sanderson Fagan
The Radiance of Your Eyes (Saxophone Solo) Benny Krieger
Saxopation (A Saxophone Riot).
Benny Chapman
Krieger
Stephanie Gavotte (Bell Solo)
Southern Melodies (Xylophone Solo),
HAWAIIAN RECORDS
Green
Sweet Hawaiian Moonlight.
Kalawao Hawaiian Orch.
Hawaiian Smiles. .Kalawao Hawaiian Orch.
Aloha Oe
Kalawao Haw-aiian Orch.
Hawaiian
Hula Medley,
Kalawao
Hawaiian Orch.
Hawaiian Lullaby.
Kalawao
Hawaiian
Orch.
Hawaiian Nights.
Kalawao Hawaiian Orch.
POPULAR
SONG HITS
Oh, What a Pal Was Mary (Tenor Solo),
Henrv Burr
Tulip
Ziegfeld's
1919) Time
(Soprano(from
Obligato
by RebaFollies
Dalridge)
Henry Burr
1 Love You Just the Same. Sweet Adeline Peerless Quartet
"Since First I Smiled on You".
Henry Burr
Just Like the Rose
Sterling
Trio
"Xobody Knows and Nobodv Seems to
Care"
Campbell & Burr
There's a Lot of Blue-eyed Marys Down
in Maryland
The Shannon Four
"You Didn't Want Me When You Had
Me"
Charles Hart
It's a Small World After All. ...Henrv Burr
"My Sugar Coated Chocolate
Boy". & Burr
Campbell
Ting Ling Toy
Peerless Quartet
Sterling Trio
"Nesting Place of the Bluebird".
I Never Knew
Charles Hart
"Floatin' Down to Cotton Town",
The Shannon Four
Golden Gates..... Hart and Shaw
In Your Arms
Sam S Ash
Hart and
"Lullaby
Land"
Girl
of Mine
Sam
Now I Know
Arthur
I'm in Love with a Beautiful Baby,
Hall and Kaufman
Wonderful Pal
Hall and Kaufmar.
I Left My Door Open
Jack Kaufma;
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INDEX

11
135
96
125
179
82
114
89
.157 161
186

Acme Die Casting Corp
ing & Mfg. Co
Acme Engineer
Acme
Phonograph Corp
.
=
All-Light Cabinet CoCo
h
Phonograp
American
American Recording Labs
Andrews Co., W. D
D. & C. N
Andrews.
Art Music.W.Inc
-— -—
Auburn Mfg. Co
Automatic Cover Support & Mfg. Co.

57

B & H Fibre Mfg. Co
Badger Talking Machine Co
----- Bagshaw Co.. W. &H,
— >_ 41,
Spindler
Barnhardt Bros.
Bedel, A. J
,
Beecroft. Clement
Belcanto Co
Blackman Talking Machine Co
Bliss Reproducer. Inc
Borton Book Co
Brilliantone Steel Needle Co
British Polyphon Co
—
Brown. McManus & Co
Brooks &Mfg.
Bruno
Son. Co
Inc.. C
Brunswick-Balke-Collender Co. insert following
-'e
gis
p
Lou
Co.,a
Buehn
—
Buffalo T. M. Co
Bush & Lane Piano Co
Butterfly Phonograph Motor Corp

32
101
80
186
149
143
58
144
21
19
190
181
51
179
18
63
181
43

-la
Cabinet & Accessories Sales Co
Cardinal Phonograph Co
Chappell's
—
- Charmaphone Co e Co
Chenev Talking Machin
Cherington Mfg. Co
Chicago Ferrotype Co Balance -~
Co
t &
Chicago Hinged Cover-Suppor
Machine Co
Chicago Talking
Chimonola
Co
Chorister Phono. Co
—
Church & Co., C, C
-- -- --------Classified (Want) Ads
page
ng
followi
Cleveland T. M. Co., insert Inc .
Cliff Manufacturing Works
35, 39, 42. 43, 50, (4.
Co
Cole & Dunas Music
: .
Coleman Mercantile Co.
«<■
-..-.14, 15, 18, ^, 164,
Columbia Graphopone Co. 90.
14 1 . 162,
62, 67, -- 144,
-------...
Co.
e
n-Pric
Compto
132,
Consolidated Talking Machine Co
- Co
Corley
170,
Cox, Geo. Clay
Crafts Piano Co., A. J
Crafts-Starr Phonograph Co
di
Craies & Stavri
en
Cressev & All
Culp Phonograph Co
Currv. Frank B

99
81
157
145
61
130
135
12S
120
173
137
160
1S6
74
16S
106
74
105
170
150
109
62
175
196
189

166
196
193
83
------ 196
160
182
112
22
1S4
196

Talking Machine Co
Eastern
Eclipse Musical Co
^
....Back Cover, 28.
Thos. A
Edison, nInc..
Emerso International, Inc
Co
Emerson Philadelphia Co
Emerson Phonograph Co
Sales
Emerson Record
gh
Emerson Sales Co., Pittsbur
----.
Empire Phono. Parts Co
Co
Empire Talking Machine
Cp.
Mfg.
Endless-Graph
Enterprise Music Supply Co.
Everybody's Talking Machine Co

Faultless Caster Co
Favorite Mfg. Co
Federal Electric Co
— -Feist, Leo ..—
Arthur, Music Co., Inc.
Fifer, C. Co
Fischer
Fletcher- Wickes Co
—
Frame, J
Co
Franklin Phonograph
Fulton Bros. Mfg. Co
Fulton Talking Machine Co

MACHINE

ADVERTISERS

Gramophone Co., Ltd
_
Grand Rapids Brass Co
Co
h
Phonograp
Rapids S
Grand Walter
Grav.
rs' Assn
Manufacture
Great Eastern
Gretsch
Mfg. Co..
Fred
Grev Gull Records
Griffith Piano Co

!|'
»»
l-

l^b
J*»
">»
.93,
174
34

Haag & Bissex Hallet & Davis Piano Co
Co
Mfg. Co
Handy
Harponola
- am
Gorh
&
Heath
Herbert & Huesgen Co
Hiawatha Phono. Co
Hillman &; Son Phonograph Co
Hinds, Hayden & Eldredge
Hoffay Talking Machine Co
Hoffmann & Sons Co., John
Hospe, A., Co
Hough, J. E.. Ltd
Huss Bros. Phonograph & Piano Co.

134
149
45
183
68
129
47
161
140
188
164
155

Ilslev-Doubleday & Co. _
Independent T M Co
International Mica Co
International Motor & Machine Co
Interstate Phonograph Co
Iroquois Sales Corp

26
1«0
•>«
1<^
99
40

Bureau, Inc
Jacquith Machinery Co
Jewel Phonoparts
Co
Johnson Motor
Johnson Sporting Goods Co.. Inc.. Iver
^
Jones-Motro
Jones Pianola,Co.,Inc
E. H.

34
128
x-'
99
1»»

Kaumanns & Co
Kent Co., F. C
_
Kevstone Minerals Co
Kiefer-Stewart Co
Kirkman Engineering Corp
Knickerbocker Talking Machine Co
Kraft, Bates & Spencer. Inc
Krasberg Engineering & Manufacturing Corp
Kuenstler. Richard

130
•>»
°»
b
90
33
13
134

Supply
- '.
Lakeside E.
H Co., Inc
Lansing,
—
's
Lesley
Lewis Tone Arm Co
Liberty Phonograph Co
Lipman & Melniker
Lockwood, Vernon
Long Cabinet Co., Geo
, H. K
Lorentzen
Lowe
Co., Geo. A
X""VVS"
11 1,
116,
llo,
Co
Luckv 13 Phonograph C. J
Lundstrom Mfg. Co.,
- Lyon & Healy Lyons, J. I
10^
Lyraphone Co. of America
M

132
195
71
34
168
79
45

76

33
106
54
25, 95

Works
Davenport Cabinet Delpheon Co
Ditson Co., Oliver
Dodin. Andrew H
- Doehler Die-Casting Co
E. F
Droop & Sons Co.,
Druekman, A. M
raph Co
one W.Phonog
Dulcit
A
Duncan,
Duo-Tone Co
Dver & Bro., W. J
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31
i^i
138
°*

-i«
j?'
155

26
41. 75, 144, 16S
.15S,
11
159
162
35
49
151
66

41, 57. 123, 137
Magnola Talking Machine Co
Inc
Mandel Mfg. Co., Parts
Inc
Co.,
Phono
Manhattan
Marshall & Co.. C. L

Co
Marvel
Mellor's
- " Mermod
& Co
Metro Phonograph Co
Mevercord Co
Michigan Phonograph Co
— Mickel Bros. Co
Milwaukee Talking Machine Mfg. Co
Drug Co
lis Co
Minneapo
Modernola
Co
&
Montagnes, I..
Musical Supply & Equipment Co
Mutual Talking Machine Co., Inc
N

:
162
Gabriel Music Co
:
142
Garford Mfg. Co
Gatelv-Haire Co., Inc
"°37
Geier"& Bluhm
- - — ------ »»
Corp
General ManufacturingCorpora
tol
inserts
tion,
90, 98,
General Phonograph
68
lowing pages 10, 26, 42, 66, 82
106
Gibsx>ii-Snow Co
—
6S
iobe Decalcomanie Co
90
42
-nn, W. B., Distributing Co
•pert, Max L

Recordeon Phonograph Co
Regina Co
_
Rene Manufacturing Co
Revnalds, Wm. H
Robinson. The Plater
_
Roemer Sales Corp.. M. M
Rountree Corporation
Royal Phonograph Co

50
75
70
58
4
65
188
134
182
166
82
39
154
57
178
151
165
191
147
74
45

98
82
139
196
136
113
36
146

m

S
Seeburg, J. P., Piano Co
Sherman, Clay & Co
Singer Talking Machine Co
Smith Drug Co., C. D.
Smith. Kline & French Co
_
....69.
Smith Laboratories. H. J
Smith-Schifflin Co
Solotone Mfg. Co
Sonora Phonograph Sales Co.. Inc.. Inside Front
Cover, insert following page 34, 68 and
Soss Mfg. Co
Southern Drug Co
Southern Sonora Phonograph Co
Southwestern Drug Co
_
Standard Talking Machine Co
Starr Piano Co
Stasny Music Co., A. J.
Stead, J., & Co.. Ltd
Steger & Sons Piano Mfg. Co
Steinert M., & Sons Co
Stephenson. Inc
Sterling Devices Co
Stern & Co., Jos. W
Sterno Manufacturing Co
Stewart T. M. Co
Stodart Phono. Co
:
Stoffer & Stackhouse Co
Strevell-Patter^on Hardware
Co
Supertone Talking Machine Co.
:
Supreme Phono. Parts Co.. Inc
:

87
196
87
69
104
18
16S
64
69
185
69
69
69
196
56
156
191
48
31
167
137
160
180
144
106
91
69
163
60

189
58
152
38
118
134
122
103
183
92
35
85
6S

136
.66. 106
36
124
119
94
68
196
68
6S
14S

National Co
*jj
»s
National Decalcomania Co
National Publishing Co
,
- |
1&»
Natural Voice Phonograph Co
New England Talking Machine Co
1-*
_
Newman Bros. Co
19
New York Album & Card CoInc
es,
New York Recording Laboratori
Inside Back Cover
— 120
New York Talking Machine Co
Nice, B. D., & Co
l»j
<»
Nicholson. K., Furniture Co
sb
Nye, William F

!,164
53
-24,

Pathe Freres Phonograph Co.. insert following
page —
_
Peabodv, Henry W., & Co
Pearsall Co.. Silas E
Peckham Mfg. Co
_
_ _
Peerless Album Co
Penn Phonograph Co
_
Perephone Co., Ltd
Perfect Automatic Brake Co
Pevare, A. W
_
Phoenix Trading Co. —_
Phonograph Appliance Co
Phono-Movie & Supply Co
Pla-Rite Mfg. Works
_
_
Playerphone Talking Machine Co
Plaza Music Co
Pleasing Sound Phono. Co
_
Plywood Corporation
Pollak & Butler
Presto Phono Parts Corp
Precision Casting Co
Progressive Phonograph Supply Co

Cabinet Co.. Inc
Sectional
Ogden Sales
Ohio
Co
Inc Co..
one
Operaph
Orchard & Wilhelm Co
Ormes. Inc
_
Oro-Tone Co
P

20
.»»
loi
•
lrf4

Paragon Mfg. Co
Parlephone Co
Parr Mfg. Co.

|1
™%
15d

Talking Book Corp
Talking Machine World Dealer Service
Thomas & Proetz Lumber Co.
Toledo Talking Machine Co
Tri-Sales Co
Triangle Music Pub. Co

171
176, 177
191
27
182
164

U
Udell Works
Unit Construction Co
United States Music Co
Usona T. M. Co

-

55
30
110, 111
126

Van Houten, C. J. & Zoon
69
Van Veen & Co., Arthur L
185
Veecp Co
55
Vicsonia Mfg. Co.. Inc
16
Victor Talking Machine Co
....Front Cover.5, 7
Vista Talking Machine Co
88
Vitanola Talking Machine Co
73
Volker & Co., W,
196

1
I

W
Wade Co., R. C
Wade & Wade
Wade Talking Machine Co
- —
Ltd
& Co., Co
Waite. A.,Music
Walthall
Ward Co., C. E
—
Weber-Knapp Co
Western News Co
Wevman-> & Son. H. A
Co.. Perry B
Whitsit
29
Widdicomb
Furniture Co.
Wilson & Co.. Thos E
Windsor Furniture Co
Wisconsin Chair Co
Wolf, Clifford
Wonder
T. M. A
Co
World Phonograph Co
Wurlitzer Co., Rudolph
T

Drug Co
Lange H
Yahr & Chas.
Yates,
Z

-

Ziegler, Baker & Johnson

;

-

=

59
121
131
190
69
50
60
44
63
196
54
J»
1«
SS
43
1J|
86
196

69
6V
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Paramount

Records

LATERAL
CUT —

NO

ATTACHMENTS

NOVEMBER
READY
33026
10-in. 85c

33027
10-in. 85c
33028
10-in. 85c

RELEASES

FOR

SHIPMENT

My Baby's Arms — Medley Fox Trot
Green's Xylophone Orchestra
Jerry — Medley Fox Trot
Green's Xylophone Orchestra

Nobody Knows — Tenor Solo

33030
10-in. 85c

Gondolier Trio
Woodland

I'm Forever Blowing Bubbles — Waltz
J. C. Beck's Orchestra

Echoes — Instrumental

Gondolier Trio

Kilima Waltz — Hawaiian Guitars
Louise and Ferera

3303485c
10-in.

Hawaiian Hulu — Hawaiian Guitars
Louise and Ferera

Freckles — Tenor Solo
Billy Murray
When The Preacher Makes You Mine — Vocal Duet
Kaufman Bros.

Lights Out March — Military Band Rogers Band
Pasadena Day March — Military Band

3303585c
10-in.

f Meet Me In Bubble Land — Tenor Solo

Rogers Band
Charles Hart

Carry Me Back to Old Virginny

3303685c
10-in.

Sterling Trio

[ Pretty Rainbows

33031
10-in. 85c

Sutwaith Frazier

Dear Old Pal of Mine — Instrumental

3303385c
10-in.

J. C. Beck's Orchestra
33029
10-in. 85c

Wait Till We Get Them Up in The Air Boys—.
Baritone Solo
Arthur Fields

3303285c
10-in.

/ The Vamp— Fox Trot
J. C. Beck's Orchestra
^ Mammy O'Mine— One Step J. C. Beck's Orchestra

Cuban Dreams — Fox Trot

REQUIRED

Peerless Quartette
Home, Sweet Home — Soprano Solo

Weeping Willow Lane — Vocal Duet
Marion Evelyn Cox and Henry Burr

Paramount

records

Laboratories

and

are

recorded

Plants

York

at

New

Souvenir — Violin Solo

50028
10-in
$1.00

| The Hand That Rocked My Cradle Rules My Heart
— Tenor Solo
Henry Burr

made

York

exclusively

City

Recording

and

New

PORT

WASHINGTON

E. R. GODFREY & SONS CO., Milwaukee
Distributors for Wisconsin, Michigan and Iowa

For November
Record
Quantity No.

Record
Quantity No.

33026
33027

33030

33034

33031
33032

33035
...

.

Record
Quantity No.

33036
50028

Date
Ship to.
Order No.

own

Wisconsin.

Inc.

WISCONSIN

BLANK

Lateral Cut Paramount

Record
Quantity No.

33033

our

Laboratories,

ORDER

33028
33029

Samuel Gardner

within

Grafton,

The

McKINLEY MUSIC CO., Chicago
Distributors for Chicago and Illinois

Samuel Gardner

Spring Song — Violin Solo
and

Grace Kerns

City & State.

Records
Advertisir

. . Supplements
. Hangers

. Envelope Announcements
Circulars 'mi
..Window

Proof

The

is

of

the

Realism

NEW

piled

of

EDISON

mountain

A

dealer

Edison

him

in
has

the

high

the

New

back

of

acknowledgment ofover

2,000

celebrated

Music

Critics

a

that

RE-

CREATION on the

New

Edison

is

indis-

tinguishable from the
living

voice.

THOMAS

A.

Orange,

JOBBERS

EDISON,
New

Inc.

Jersey

OF THE NEW EDISON, EDISON RE-CREATIONS, THE NEW EDISON DIAMOND AMBEROLA
AND BLUE AMBEROL RECORDS
TEXAS
NEW YORK
CALIFORNIA
LOUISIANA
Dallas — Texas-Oklahoma PhonAlbany — American Phonograph
New Orleans — Diamond Music
Los .Angeles — Edison Phonoograph Co.UTAH
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ADVANCE

New

IN NEW

EDISON

PRICES

Moderate Increases in Prices of All Styles Except
Higher Priced and Chalet Models — Amberola
Styles Also Remain Unchanged
Thos. A. Edison, Inc., has just announced an
advance in the list prices of the New Edison to
become effective December 1, 1919, which affects
the following models: Heppelwhite, Sheraton
(Sans Inlay), Jacobean, Chippendale, William
and Mary, Sheraton (Inlaid), Louis XIV, Eighteenth Century English (Adam) and Italian
(Umbrian). No changes have as yet been made
in the prices of the higher priced models, or of
the Chalet model. Neither have the Amberola
prices been increased. This is the first advance
in list prices since September 1, 1918.
In this bulletin the Edison Co. states that it
has not profited one penny as a result of the
public 's present apparent willingness to pay any
price asked for Edison phonographs, but instead
are writing off, as a loss, 50 per cent of the increased cost of manufacture. The bulletin reads
in part:
"We have absorbed a substantial portion of
the increased cost of manufacture and the prices
named herein reflect, according to our figures,
only 50 per cent of the increased cost of manufacture that has occurred during the past twelve
months. ' '
The company withheld an announcement of
advanced prices until it could be sure that cost
figures were thoroughly dependable.
The present list prices and the list prices to
become effective December 1st are as follows:
Price Now Dec. 1st
Chalet
? 95.00 ? 95.00
Sheraton (Sans Inlay)
195.00 200.00

Eighteenth Centurv English
s
Loui

0.000
04050-.500
5.0
260
0.
00
0.0
0 .300500
25
67.05 005.
0
5.1 350.29
15 28

00

The

RECENT

INCORPORATION

IN TRADE

The Frank S. Horning Co., Inc., Boston, Mass.,
has been incorporated to deal in talking machines
with a capital of $50,000. The incorporators are
Frank S. Horning, Boston; Franklin C. Henderson, Brookline, and Robert V. Davis, Winchester.
PROPAGATING

ENGLISH

Machine

York, December

NOTABLE

BLOCK

& KUHL

OPENING

Peoria, 111., December 1. — The newly enlarged
and redecorated Victrola shop of the Block &
Kuhl Co., of this city, was opened to the public
last month and the event was made especially attractive by musical concerts and other features.
The Victrola department is arranged in a novel
way. There are ten rooms which are arranged in
the form of an open rectangle and the decorations
and wood work are finished in ivory and ma-

Victrola Department, Block & Kuhl Co.
hogany, with hangings of blue and old rose. Each
room is treated in an individual way, some representing certain countries, and others being devoted to different periods. The panels in each
room are hand painted and in harmony with the
theme portrayed.
During the day of the opening the guests were
entertained by an orchestra and chrysanthemums
were given to all the ladies. After the store
closed a delightful dinner was served in the Mandarin room of the Block & Kuhl restaurant at
which Clinton S. Main, general manager of the
Victrola department was host to the following
guests: Fred H. Putnam and Roy Page, of the
Putnam & Page Co.; G. P. Ellis, Chicago Talking
Machine Co.; Harry T. Morgan, advertising and
merchandise manager, Block & Kuhl Co., and
John O'Malley, sales manager; Jos. Gavin, Miss
La Verne Cales, Miss Adelaide White and Miss
Sophia Mills, of the Victor department. Mr. Main
acted as toast-master and each guest as called
upon made an enthusiastic response.
THROUGH

THE

RECORDS

Great Cultural Results Possible From This Move— Would Bring Good English Into the Home and
Prove a Decided Factor in the Americanization of Foreigners.

295.

00

A broader sphere for the talking machine as
an educational factor constituted the subject of
an interesting letter sent to the New York Evening Sun the other day. It reads as follows:
'Would you kindly interest your inventive
readers in the idea of 'phonograph literature'
that it may develop into practical realization?
My idea is to utilize the ears more. Eyes cannot
get the same rest as other parts of the body by
change of occupation, for practically everything
one does is with the eyes open and at work. If
there were libraries of literature records it would
not only be a help to the blind but to men and
women whose nerves are ill from eye strain. Also
it might lead to a remunerative occupation for struggling singers, as a good voice as record reader would be popular.
' ' The foreign population could also hear our
language spoken correctly. Finally, as invention
made the process inexpensive the daily news could
be handled in the same way. I wonder if there
are many objectors to this plan. Anything our
imaginations can picture, I believe, may some day
be a reality."
This suggestion is really worthy of consideration. Talking machine records are now being
utilized with great success as teachers of foreign

Price Twenty-five Cents

15, 1919

Peoria Victor Representatives Open Newly Enlarged Store — Many Pleasing Features of the
Day — Dinner With General Manager Main as
Host Follows Closing of Store in Evening.

LITERATURE

World

languages, and there is no reason why English
literature should not be transferred to the records
and disseminated in the homes. Good elocutionists who can transfer their personality in a measure to the record would interest people in the
home just as do good singers or orchestras.
It is not difficult to realize the tremendous cultural advantage of having good English properly
spoken and listened to by those growing up in the
home. By reiteration, the desire for good literature, correctly expressed, would be intensified and.
thus a great forward step taken in inculcating a
desire for English, properly spoken and free of
slang and other imperfections so common to us
all.
From the standpoint of Americanization no
other factor could be more fruitful. Selections
from the works of our great Americans which
breed love of country and an appreciation of
American ideals if introduced into the homes of
our people of foreign birth would be a tremendous factor in bringing about a greater knowledge
of the American spirit and ideals. There is a big
field here for exploitation — a field which will demonstrate afresh that the talking machine has a
real mission in the literary as well as musical domain.

TALKING

MACHINE

EXPORTS

GROW

Exports, Including Records, for Nine Months
Ending September, 1919, Total $4,085,044
Washington, D. C, December 4. — In the summary of exports and imports of the United States
for the month of September, 1919 (the latest period
for which it has been compiled), which has just
been issued, the following figures on talking machines and records are presented:
The dutiable imports of talking machines and
parts during September, 1919, amounted in value
to $92,678, as compared with $1,186 worth which
were imported during the same month of 1918.
The nine months total ending September, 1919,
showed importations valued at $385,433, as compared with $250,575 worth of talking machines
and parts imported during the same period of
1918.
Talking machines to the number of 6,871, valued
at $298,525, were exported in September, 1919,
as compared with 2,364 talking machines, valued
at $58,744 sent abroad in the same period of 1918.
The nine months total showed that we exported
45,223 talking machines, valued at $1,554,445, as
against 51,389 talking machines, valued at $1,535,966 in 1918, and 63,659 talking machines, valued
at $1,606,555 in 1917.
The total exports of records and supplies for
September, 1919, were valued at $297,856, as
compared with $175,453 in September, 1918. For
the nine months ending September, 1919, records
and accessories were exported, valued at $2,530,599; in 1918 $1,661,644, and in 1917 they were
'alued at $1,330,759.
WANAMAKER

HAS EMERSON

RECORDS

Great New York Store Features Emerson Records
in Big Way Through Popular Matinees in Auditorium— Attended by Many Artists
The Emerson Phonograph Co., New York, announced this week that arrangements had been
closed by its local jobber, The Emerson Record
Sales Co., whereby Emerson records will be
handled by the talking machine department of
John Wanamaker, New York. This important
deal was closed by Frank Elliott, of the local
jobber's sales staff, and B. D. Colen, secretary
of the Emerson Phonograph Co., also contributed
materially to the successful closing of the negoations.
The John Wanamaker store will not only handle
Emerson records in their main talking machine
department on the first balcony, but a special department in the down-stairs store will also be
devoted exclusively to these records. With its
customary aggressiveness and far-reaching merchandising plans, the Wanamaker store has already
advertised its talking machine department as
' ' Headquarters for Emerson records. ' ' This line
is being mentioned prominently in the daily newspaper advertising of this famous institution,
which is renowned for the quality of its merchandise and its prestige in retail circles.
In order to properly introduce Emerson records
to its clientele, the Wanamaker talking machine
department executives arranged to hold three
popular matinees in the auditorium, at which
Emerson artists were presented through the
courtesy of the Emerson Phonograph Co. and
Emerson International, Inc. These concerts attracted capacity audiences, and among the artists
who appeared were the following Eva Leoni,
coloratura soprano; Billy Murray, tenor; Van Eps
Banta Trio; Menotti Frascoua, lyric tenor; Dolly
Connolly; Eddie Cantor, famous comedian; AllStar Trio; Carlos Ferretti, baritone; Irving and
Jack Kaufman; The Three Kaufields; George H.
Green Novelty Orchestra. Arthur Bergh, director
of Emerson recording, accompanied these artists
at the piano.
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Why

Not

I Special

Special

Types

No talking machine dealer who has watched
the advertising of the Large department and other
stores throughout the country can have failed to
note the fact that such stores seek to stimulate
business not alone by advertising special sales
daily or at regular intervals but also by setting
aside certain weeks, during which specified lines
of goods are featured. In the carrying out of
this plan there are "Housefurnishing Weeks,"
"Spring and Tall Fashion "Weeks," "White
Goods Weeks," "Furniture Weeks," "Notion
Weeks," etc., all of them inaugurated with a
view to concentrating the attention of that proportion of the public which reads the company's
advertising upon specified lines of goods.
The merchandising theory back of the plan is
that, under ordinary circumstances, people buy
kitchen utensils, special articles of furniture or
various fabrics in common use, only as the actual
necessity arises. The housewife will discard the
leaky or broken pot, the smashed plate, or the worn
sheet and will not bother about replacing the*
article until such time as more loss has been sustained or the necessity becomes acute. Then
again, a person will get along very well with
certain old-style contraptions until the fact that
more modern and more satisfactory articles of the
same general type and designed for the same
purpose, is brought to their attention through advertising. The advertising store works on the
principle that the featuring of special lines at
stated intervals serves to remind possible customers of the things they need or desire and, in
bringing them to the store for such things, opens
the way to interest them in purchases in other
departments.
Although the handling of a single product
handicaps the talking machine dealer to a certain
extent in the adaptation, to the needs of his own
business, of the various successful department
store merchandising plans, there are still many
such systems that may be put to good use in
the selling of talking machines and records with
a few modifications, and the featuring of special
products at special times is one of those methods.
The talking machine dealer has his list of records by famous artists and his monthly releases
of new records of popular and standard selections
as the foundation of his business — the staples, as
it were. If the dealer is at all alive, however, he

BUILT
TO
EVERLASTING
GIVES

of

Sales

Weeks
:

Records?

For
:

is not satisfied to confine his sales to such records
alone but seeks, by various means, to move the
standard records of such music from his shelves
and into the hands of the machine owner. Sometimes he plays over the slowest selling records
for such customers as will stop to listen to them
after having made their original selections; again
he will try to interest a customer in additional
records of the sort he usually buys; still again
he will advertise by various means the records
outside of the current lists which he believes
will prove salable. But it all resolves itself into
intensified selling; the devotion of attention to
forcing the record sales that is often out of proportion to the results realized. Why not, therefore, the special week for special records to appeal
to all prospects and customers at one and the same
time!
There are, apparently, no limits to the "special
week" idea, and the plan has worked well where
it has been tried, even in modified form. One
week will be devoted, for instance, to the featuring of hits and selections from the current musical
comedies, and it is surprising the number of
record buyers who will evince interest in the
hits of selections from the "Follies," the "Passing Show," or one or the other of the current
musical comedies or operettas, and purchase such
records on merit alone, even though they have
not seen the show. Yet these same people would
never think of asking for or purchasing such a
record of their own accord.
Then there could be featured weeks devoted
to folk songs and the music of the various nationalities. In cosmopolitan America there is
hardly a community so small that there is not to
be found within its confines representatives of
practically every nationality on the face of the
globe and in most eases a sufficiently large representation to make an appeal to memories of their
homeland bring results. There could be an " Irish
Week," for instance, with the songs of old Ireland
mingled with still popular melodies of Harrigan
and Hart, with the music by contemporary Irishmen and the records made by those of the race.
And it will be found, as it has already been found,
that not all the lovers of Irish music are possessed
of Irish blood.
The same plan could be worked with French,
English, Italian and Spanish music with the

LAST
SATISFACTION
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The ALBUM that comes
once in a lifetime

Album

Simplified Index System
Album is. constructed under our own patents for durability and style
San Francisco Calif.
Chicago 111.
Milwaukee, Wis.
Walter S. Gray
Cullen Marsh Co.
Yahr and Lang Drug Co.
942 Market St.
21 East Van Buren St.

|

acquainted.
There is hardly a classification in the representative record catalogs that does not permit of
utilizing it for some special drive and the results
of such a drive or series of drives add just so
much to the sum total of the dealer 's business.
They are in addition to the sales brought about
by the manufacturers' advertising and to the sales
developed by straight salesmanship in the booth.
In the language of Wall Street, such business is
"velvet." Then, too, above and beyond the
actual sales results the special week idea, carried
out consistently, cannot but add to the prestige
of the dealer, advertise his store and impress the
customers and prospects in his territory that the
assortment of records he carries in stock is far
and beyond any limitations heretofore placed
upon it. And it can all be done within the stock
limits of the average dealer, the man who is really
conducting a talking machine store.
Of course the advertising must be generous,
whether through the newspapers, by circularizing
or by other means, and the store window for the
week should be arranged to carry out the general
idea and hook the store up, unmistakably, with
the campaign. Most important of all, the records
should be in stock and within easy reach when
the calls begin to come in. That is a matter
of common sense.

Record

The first attraction upon
opening the book is the
pockets lying flat.
The staples holding the
pockets firm are placed in
such a position and fastened
securely
intothat
the the
solidpockets
wooden back so
can be removed, should they
become worn, by raising the
staple. They can be replaced
into position by means of
the pressure of the thumb.

|

results more or less dependent upon the location
of the dealer 's store in its relation to groupings
of one nationality or another. Just now the songs
of the Allies, particularly, find favor with the
general public as well as with those who have
come from the various European countries to
make America their home.
But national music weeks do not, in any sense,
represent the sum total of the possibilities. There
can be weeks devoted to the exploitation of the
more popular and tuneful arias from the grand
operas in which the average customer is not interested to any great degree because he is not
familiar with such music. Then, why not a ' ' Concert Song Week"? Not a record catalog but
contains a wealth of high class songs, beautiful
music and beautifully sung by some of our greatest artists, but which remain unsold on the shelves
because, to the average machine owner, the title
does not mean anything and he must be introduced to the selections, orally before he becomes

Factory
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Victor
VictrolaOakTV, $25
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Co,

N. J., U. S. A.

is the Registered
Trade-mark
of the
Victor
Talkingonly.
Machine Co.,
designating
the products
of this
Company
The use of the word Victrola upon or in the promotion or sale of
any other Talking Machine or Phonograph products is
misleading and illegal.
NOTICE:

Victor Records and Victor Machines are scientifically co-ordinated
and synchronized in the processes of manufacture, and should
be used together to secure a perfect reproduction.
Victor

Albany, N. Y.
Atlanta, Ga

Victrola VHI, $50
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A Place for Every Record and Every
Record in its Place
Albums are an Indispensable Requisite in the
talking machine business and wherever records are
sold. Practical and handy. Save time and records
A profitable adjunct to the business.
We manufacture disc Record Albums to fit cabinets of all sizes and styles. With the indexes they
are a complete system for filing all disc records.
We have unexcelled manufacturing facilities, and
considering quality our prices are the lowest. Write
us, giving quantity you may desire, and we will
quote prices.
OUR ALBUMS ARE MADE
TO CONTAIN VICTOR,
COLUMBIA. EDISON, PATHE AND ALL
OTHER DISC RECORDS

MAKING THEIR SELECTION
NATIONAL

REMODELED

PUBLISHING
CO., 239 S.American St., PHILADELPHIA,
CHICAGO OFFICE: 508 S. Dearborn Street

GEWEHR

STORE

OPENS

New Quarters of Gewehr Piano Co. Thronged
With People — Fine Display of Talking Machines
— Victor Dogs Popular as Souvenirs — Steinway
and Other Pianos Exhibited

The store was handsomely decorated with potted
plants. Souvenirs of miniature Victor dogs were
presented, together with record dusters, postals
and booklets. Although 2,000 of the well-known

Wilmington, Del., December 2. — Hundreds of
music lovers of this city were entertained royally
at the elaborate opening of the show rooms of the
Gewehr Piano Co., at 162 West Ninth street, late
Many complimentary remarks were
last month.

Where Talking Machines Are Displayed.
dog who recognizes his master's voice had been
provided, they soon were all taken up by the
visitors, who found an unusually attractive feature
in the little gift.

View of Record Department
heard regarding the handsome piano display rooms
as well as the talking machine salons, which were
crowded all day long with people from every part
of the city. In the piano display rooms on the
second floor were shown Steinway and Kranich
& Bach grands and small grands. An instrument
which attracted much attention was the Steinway
grand which was made for the Tower School, now
in process of construction.
The entire front of the first floor has been reserved for display of talking machines, including
the Victrola, Aeolian-Vocalion and the Sonora.
A score or more of handsome booths for the display of the reproducing qualities of the machines
occupy the first floor. The balcony of this floor
is also used for display of talking machines.

Altogether the opening provided a unique feature for music lovers, and was' apparently taken
advantage of by the shoppers, hundreds of whom
visited the store. A number of representatives of
the trade attended the opening and a large number of manufacturers sent handsome floral pieces
to express their good will.
70 WHOLESALE

THE

SONORA

The Hillman Phonog'.-aph Co., Huntington, W.
Va., is pianning to open a distributing office for
the Sonora talking machine in that city, according
to an announcement made by H. E. Hillman, general manager of the company. The present Sonora
representatives are the Thornburg-Davidson Furniture Co. and J. W. Pool. The new concern will
do a wholesale business only and the main offices
will be removed from Wheeling to Huntington.

PA.
THE1PERFECT PLAN
A HANDSOME

VOCALION

FOLDER

Thirteen Popular Period Styles of Aeolian-Vocalions Featured in Elaborate Piece of Literature
Soon Ready for General Trade Distribution
There has just been prepared by the Aeolian Co.
a new folder handsomely arranged and compiled,
and describing in detail the various Aeolian-Vocalion period styles. The new folder, which represents a great amount of work, will be ready for
distribution to the trade in a week or ten days.
Of the sixteen pages in the folder, which is of
convenient envelope size, thirteen are devoted to
illustration of many of the most popular Voealion
period models, with the more important details,
together with the specifications of the instrument,
presented in the accompanying text. The Vocalious shown range in price from $280 to $700.
The cover design, which is in duplicate for front
and back, and which provides space for the dealer 's name, shows a period Voealion installed in
most attractive surroundings in the home. The
folder is printed throughout in a rich sepia ink
on light cream paper, which serves to bring out
the details of the various Voealion designs most
satisfactorily. Each page, too, has its own border
design, with Voealion records set in the top. The
new folder should prove of distinct value.
MAKES

AN ASSIGNMENT

Linhart, Inc., New York, dealer in talking machines, pianos, organs and other musical instruments, 200 East Seventy-second street, has made
an assignment to John Jurdak, also of New York.
TO DEAL

IN EDISON

PRODUCTS

The Moodie Co., of Houston, Tex., has been
incorporated with a capital stock of $20,000 to
deal in Edison products. The incorporators are
R, H. Moodie, R. B. Moodie and N. B. Smith.
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Back

Album

1\lbums

Sell

Records

!c's not hard to sell an umbrella wlien it's raining — it's no trouble at all to sell
furniture to a man who has just built a house — it's a cinch to sell records to the
owner of an empty record album.
Manufacturers: give your dealers a chance to sell more records by giving them
a phonograph with a liberal filing capacity in the form of Peerless albums.
Dealers: expose yourselves to greater record sales — throw them in your way by
throwing the album temptation in the way of each of your customers — sell one
Peerless album today and twelve records tomorrow.
Prices and samples on request

Does it stand the strainI'LL SAY IT DOES!
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COMPANY
PHIL RAVIS, President
NEW YORK CITY
43-49 BLEECKER STREET
Representatives: BOSTON. L. W. Hough. 20 Sudbury Street;
CHICAGO. W. A. Carter. 57 E. Jackson Blvd: GRAND RAPIDS. C. W. Kalder. Okeh Bldg.
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Victor Talking Machine Co., Camden, N. J., U. S. A.
'VICTROLA" is the Registered Trade-mark of the Victor Talking Machine Co., designating
the products of this Company only.
WARNING:
The use of the word Victrola upon or in the promotion or sale of any other
Talking Machine or Phonograph products is misleading and illegal.
IMPORTANT NOTICE:
Victor Records and Victor Machines are scientifically co-ordinated
and synchronized in the process of manufacture and should be used together
to secure a perfect reproduction.

Victrola XI, $130
Mahogany, Oak or Walnut

Victrola XIV, $200
Mahogany or Oak

Victrola XVI, $250
Victrola XVI, electric, $312.50
Mahogany or Oak

Victrola XVII, $300
Victrola XVII, electric, $365
Mahogany or Oak
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have confidence in the business in which they are engaged, and
who are imbued with a sincere belief in the talking machine and
its future. Such men help to elevate the industry. Their vision
includes a larger area of influence for the talking machine, and a
wider recognition by the public of its great influence in musical
and literary fields.
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holiday season is again with us, and in a few days, comparatively, 1919 will be but a memory. The Christmas season with
those influences which tend to soften and expand mankind along
gentler lines, is reflected in a spirit which tends to cause happiness
everywhere, and talking machine men have reason to feel happy
over the measure of prosperity which they have enjoyed during
the year which will soon come to a close.
The Christmas spirit is a buying spirit, and this is reflected
very practically in the activity which prevails in the retail domain
of the industry in all parts of the country. It is safe to say that
never in the history of the talking machine trade has a greater
measure of prosperity prevailed than during 1919. Manufacturers
despite their most strenuous efforts have found it difficult to catch
up with the demand for machines and records, and this condition
exists at the close of the year. The curtailment in output which
prevailed throughout the war has been felt throughout the year.
Prices on everything that entered into the manufacture of talking
machines have been steadily rising but, notwithstanding this, the
increase in the wholesale and retail cost of instruments have been
THE

very moderate. In fact, few industries can make such a showing
in this regard.
The year 1919 will undoubtedly mark the most fruitful year
which the talking machine industry has ever enjoyed. Every
phase of the industry has shown a distinct advance over previous
years. There has been a broadening out in production which will
bear full fruition early next year. When this occurs there will be
a chance to display the best selling ability of the retail salesman,
for during the past year it has not been a question of salesmanship
in the retail field, but rather getting sufficient stock to supply trade
needs.
Viewing the industry as a whole, it must be admitted that in
every branch men are in closer touch with the business than ever
before. They understand it better and realize its possibilities.
The most important problems of the trade, such as quality production, perfection of advertising, greater service for the dealer and
for the public and other similar phases of the industry, have received the most careful attention. That the thought and consideration given these subjects have produced results commensurate
with the outlay is obvious.
A fact worthy of emphasis and which in itself proves inspiring,
is that the men who have accomplished real results are those who

DURING

the past year the musical standing of the talking machine has received tremendous impetus. It has become a decided force in the musical life of the Nation, and as an educational
factor in the school room and in the home it has greater influence
than ever before. Record music is contributing more to the entertainment and elevation of our people than any other single element.
In the schools in every city throughout the land pupils in folk
dancing and calisthenics are keeping step with the rhythm of
record music. Classes march from the buildings or assembly halls
to the tunes of stirring marches. Music lessons are conducted with
the children listening to records and studying the printed pages
of music at the same time from the school books. The regular
grade teacher is being assisted in her work. Analysis of songs
with vocal illustrations teach enunciation, phrasing and expressionanalysis
;
of the modern symphony orchestra with the children
learning the individual tone quality of each instrument, serious
study of opera, librettos and chorus, all testify to the truth of the
statement that talking machine records are to-day making America
more and more musical. The results are gigantic in their import.
Musical writers have not yet grasped the significance of this
movement, nor do they properly appreciate its great value in the
cause of musical appreciation and advancement. As far as the
trade is concerned this mission of the high-class record is compelling dealers and salesmen to become acquainted with musical literature, with the opera, with the record stock, forcing them to have
a greater regard for the standard as well as the lighter musical
compositions. Everything considered, this splendid movement is
working out to higher and better things.
The national advertising carried on by our leading manufacturers has made a distinct impress on the public mind. It has been
commended by advertising experts as symbolic of the very highest
type of modern publicity, and in view of its constant, forceful and
always individual character, it is not to be wondered at that the sales
of talking machines and records during 1919 have reached the high
water mark, notwithstanding the great period of unrest we have
been through following the closing of the war.

It is impossible to review the year's accomplishments without
being impressed with the fact that the talking machine industry
to-day is composed of an energetic body of men who represent
modern business progressiveness, and their continuous advance
towards greater accomplishments in 1920 is certain.
MEMBERS

of the talking machine trade, particularly manufacturers, have had some distressing experiences with Federal laws and regulations, especially during the period of the war,
and indications are that the industry is not yet out of the woods so
far as legislation calculated to affect its interests is concerned.
Although hostilities ended over a year ago, we are still laboring
under the War Revenue Act, with its excise tax clause and the
question of amending, or repealing, this law alone during the next
session of Congress is one of vital importance to business. Government officials tell us that the revenue must be raised by one
means or another and that if the War Revenue Act is repealed it
will simply mean the enacting of other legislation of a tax raising
character, and where the assessment of taxes is concerned it appears to be a case of every one for himself and the devil take the
hindmost.
Constant watchfulness, therefore, is the only guarantee
of safety.
Another matter of vital importance to the talking machine
trade, particularly to the record makers, is the promised revision
of the Copyright Law of 1909. This may not come during the
next session of Congress, but it will come along eventually and if
the ambitions of certain factors are realized, it bodes no good for
those who make a business of the mechanical reproduction of music.
The music publishers, composers and authors have, since the present
law was enacted, maintained strongly that they were entitled to
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larger royalties for the use of their works, and when the Copyright
Law comes up for revision there is promised an effort to have the
mechanical royalties increased several hundred per cent. This in
itself will have a direct effect upon the record business. It took
four years of almost constant arguing before the present Copyright Law was decided upon and those in touch with the situation
doubtless will have another lengthy fight over any proposed
revision.
The Patent Laws and the protection they afford have played an
unusually prominent and decisive part in the development of the
talking machine trade up to the present time and, therefore, any
move to revise these patent laws is of great interest to the members
of the industry. Such a move will be made shortly and some drastic
changes are promised, and these changes must be watched.
The World this month publishes some views from George W.
Pound, general counsel of the Music Industries Chamber of Commerce, regarding probable legislation during the next year or so
and the subject is important enough to deserve serious attention.

yy NSWERING the cry of the retailers for more production in
f\ order to take care of the overwhelming demand for talking
machines and records, manufacturers have in many instances completed plans that will mean an output of unheard of proportions
for 1920.
The Victor Talking Machine Co. have taken occasion to call
public attention, through the medium of full page advertisements
run in newspapers all over the country, to the fact that the Victor
output has reached normal and that plans have been completed for
a tremendous increase in production in the very near future.
The Columbia Graphophone Co. have completed plans for the
erection of new and supplementary plants in Baltimore and other
important centers. The Aeolian Co. have established a great assembling plant in the Grand Rapids cabinet market and the Pathe Co.,
the Sonora Phonograph Sales Co. and a number of other manufacturers, particularly in the West, have been equally alive to the
opportunities before them and the necessity of giving thought to
quantity production.
For the past several years the talking machine trade has been
oversold so far as the quality grades of machines and records are
concerned. Whenever there was an increase in production there
was a corresponding, or even greater, increase in demand and retailers and distributors while doing a big business have found
opportunities for rolling up still larger sales records, limited only
by their ability to get goods.
So far as most lines of machines and records are concerned,
the distributing factors have been laboring under a rationing system
in order that all might have an equal share of the goods produced
by the factories.
The plans for the extension of the manufacturing facilities of
the several companies promise to wipe out entirely this condition

WORLD

&o all our friends In the industry best
wishes

for a rjllerru Ohristmas

and

a

rjfew &ear of ^Prosperity and Happiness.
of things and to provide for the distribution of all the machines
and records for which a market can be found. Past experiences
indicate, however, that the demand will grow sufficiently to offset
in some measure some of these expectations and that while the dealer
will be in a position to receive and sell more goods he will still be
forced to keep sufficiently behind public demand to overcome any
tendancy to indulge in the unsound trade practices that so often
develop as a result of overproduction.
THE competition of mail order houses in the talking machine
industry is arousing some excitement. The campaign is a
direct challenge to local dealers. It means there is trade in their
territory open to capture by those well organized institutions unless
the dealers get after it. Hence the only solution of mail order
competition is to match brains and service, and conquer.
Every dealer has the advantage over his mail order competitor
in his territory. He has plenty of convincing arguments to adduce
why local men should be given the preference in the matter of
business, and if he makes his store and his goods known to the
community just as prominently as does the mail order house, he
is going to get the trade. There is no use in indulging in the baby
act and crying about the outsiders coming in and getting the trade ;
it is up to the insiders to get the business, and to use aggressive
methods in getting it.
In every community there are a lot of people who are reached
by mail Order houses because these concerns do not hide their light
under a bushel — they advertise. It is up to the dealer to study his
community and become alive to the fact that he is in business not
merely to conduct a handsome looking store, but to SELL talking
machines and records, and to use every means to sell them as
effectively and as quickly as do the mail order houses.

WORLD last month comment was made upon the inactivity of a number of trade organizations, but the Tri-City
Victor Dealers' Association, with headquarters in St. Louis, should
not be classed in the category of those inactive associations. The
Tri-State Association, for instance, has not been content with discussing terms and advocating cash business and large payments,
but, rather, it has gone on record as fixing minimum terms upon
which talking machines of various values should be sold, if the
IN THE

business is to be maintained on a healthy basis. It does not necessarily follow that all members of the Association will observe the
minimum terms, for sometimes there are black sheep, but the moral
effect of the move cannot be denied.
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J^UT it is a darned sight better to darn
stocking BEFORE
you hang it up.

your Xmas
Make your

motto "a full stocking" and sell the Victor Records you
might be inclined to pass up. Pearsall Service will help
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Some salesmen have tried to force a sale by
means of talking the customer to death, so to
speak, to overwhelm him with words before his
objections were fully voiced. What could be
more unbusinesslike than this? If the salesman
had a thorough knewledge of his product, its possibilities as well as its limitations, he should
welcome the objections of the customer because,
with his complete understanding of the product
he was selling, he would be able to answer these
objections in an intelligent and convincing way.
The customer would have greater confidence in
the salesman if he answered his objections in a
clear way. As a reflex of this he would have
greater faith in the merits of the particular
product in question and the sale would soon follow.
An illustration of this is shown in the experience of a Metropolitan dealer who lost a sale
and at the same time lost the opportunity of
making a steady customer. A man came into his
store and wanted to buy a talking machine, with
a case finished in walnut. In the course of conversation itwas brought out that the customer 's
furniture was all mahogany. As soon as lie
learned this fact, the salesman began to insist
that the customer purchase a mahogany cased
instrument, in spite of the fact that when entering the store the wish had been plainly expressed
for a walnut case. The salesman had obviously
good intentions but he displayed a total lack of
good judgment in insisting upon the mahogany
style so persistently. It may have been true that
the walnut case would not correspond with the
rest of the furniture in the customer's house and
no doubt the mahogany would have been much
better — had not the customer decided on the instal ation of a new .suite of furniture.
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For the salesman to offer a suggestion was
permissible, but to insist upon it was entirely
wrong. Nevertheless, insist he did, and entered
upon a long discussion of the eternal fitness of
things in the home, intending to overwhelm his
customer's objections. The inevitable result followed; the customer became disgusted and walked
out of the store. He went to another establishment, asked for an instrument with the desired
walnut case, received it at once and the sale was
made. The first man had not only lost the sale
plllllllllllllllllllllllllllH

| Experience
|

That

The

there

new

popular

| ably
I Some

they

to

§
j

More
Than
j
Customers.
. I

special article, and says so, should -be given that
article if possible without delay, and without any
beating about the bush.

are

dealer

so fond

in

hits and

of

they
Five

Greens-

dance

the
hits.

when

he

::

to
by

d.

Try
g.

to

|

Griffen

|

his own ideas on the subject but he should keep
them to himself.
Along this line, there is another thought to be
considered and that is personal pride. Pride of
possession plays an important part in the selection and purchase of any musical instrument and
the ordinary man, upon whom the trade depends
for its existence, is prouder of something he has
chosen for himself than of anything he has bought
on the suggestion of someone else, or that somebody else has picked out for him. There is the
very justifiable element , of vanity in showing to
your family and friends something which in your
judgment is the thing you have most desired.
This does not mean, however, that the salesman
is merely to be a disinterested party to the sale.
He should, on the contrary, be a very interested
and considerate advisor and aid, as we have so
often pointed out. But it is a matter calling
for good sense and good judgment, for the salesman can be of great assistance if he goes at the
matter in the right way. After the customer
has expressed his wishes for some particular
style, and should the salesman see a chance for
a suggestion which would bring the customer
greater satisfaction in the end, he should by all
means make that suggestion and explain its advantages. But after he has done so and the argument does not appeal, he should drop his advice
at once, and not run the risk of antagonizing his
prospect. Knowing when and what to talk and
when to stop is the great desideratum.
It is always well to try to lead the customer
gently in the desired direction and there is no
harm in that, but lo fly in his face and try to
force a sale diametrically opposed to his expressed wish and desire is follv.
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by being over loquacious, but had made an enemy
of the customer.
To be sure, this was an extreme case and one
not likely to happen very often, but it is an
illustration of the fact we are trying to bring
out that the salesman should not rush to conclusions, but should give his customer's wishes
close consideration. The customer who wishes a
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We do. That's our business. It's
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THIRD

SUPPLEMENT

How
4027

4028

4029

4030

Sorry You'll Be (Wait '11 You See)
Male Quartet
Peerless Quartet
Pretty Little Butterfly (Is a Fly Gal Now)
(Tenor)
Billy Murray
Nobody Knows and Nobody
Baritone

Seems to Care —
Jack Kaufman

Goodnight

Quartet
Peerless Quartet

Hindu

Rose — Baritone

Not in a Thousand Years — (Tenor) Henry BunBye Lo — Tenor
Reed Miller
A Pal Was

Mary — Waltz

Waldorf-Astoria

Write

Your

Nearest

That's Worth While Waiting For— Fox-trot Instrumental
OkeH Dance Orchestra

4034
Dreamy

Instrumental
OkeH Dance Orchestra

Amazon — Waltz Instrumental
OkeH Dance Orchestra

Casse Noisette-Nut

Cracker Ballet — Instru-

4035
.Tschaikowsky

Melodies

OkeH

mental Conway's Band
Concert Band

4036

I Light Cavalry Overture
\The Gladiator March

mental Joseph Knecht's
Dance Orchestra

A Pretty Girl Is Like a Melody (From "Ziegf eld's Follies 1919") Fox-trot Instrumental
Van Eps Quartet
Weeping Willow Lane — Waltz Instrumental
OkeH Dance Orchestra

Waltz — Waltz Instrumental
OkeH Dance Orchestra

Starlight Love — Waltz

Instru-

[Marilyn— (Fox-trot Instrumental) All Star Trio

4032

[

Joseph Phillips

Ting Ling Toy — Male Quartet
Peerless Quartet

Oh, What
4031

Angeline — Male

That Naughty

4033

4037

Conway's
Conway's

Titl's Serenade — Flute and Cello Duet
Ernest Wagner and Adrian Schubert
Foreign Folk Dances — Instrumental
OkeH Concert Orchestra

4038

OKEH

Transcription of Swanee River — Piano Solo
Ferdinand Himmelreich
Traumerei — Violin Solo

Jobber

Fred L. Landau

for Details

r

FACTORIES:
i

Band
Band

Corporation
Ponograph
OTTO HEINEMAN, President
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The Grand Central Palace, New York, Will Witness a Most Unique Musical Gathering in the Display
of Talking Machines and All Kinds of Musical Ins truments, Combined with a Great Musical Festival.
One of the great happenings of the new year in
the musical domain in New York will be the
National Music Festival and Exhibition to be
held at Grand Central Palace the first week of
February. This event will be liberally patronized by talking machine manufacturers as well
as other leading representatives of all branches
of the music trade industry. It is therefore timely
that the fullest possible attention be given to
making the festival duly representative of music
in the fullest sense, for there is little working
time left. This mid-winter exhibition is a test,
for it has been claimed that Music Shows in the
past lost much of their pulling power and appeal
to public interest through the fact that they were
held in the early summer, when indoor entertainment had lost its attractiveness and the weather
was too hot for comfort. The winter months are
really the show months and an ideal time has
been selected apparently for the coming Festival
and Exhibition. The time being right, the big
thing now is to put it over.
At a meeting held recently, which was attended
by prominent members of the music world and
of the trade, work was actively started on the
music program, inasmuch as the selling of space
for the show proper has practically been completed. The work of making the festival a
musical success will require the co-operation of all those engaged in the music profession as well
as those who sell musical instruments. This is
no time for the consideration of prior rights, or
personal or business jealousy. Neither is this time
to consider whether this name or that should go
first on the program. The public must be impressed and only concentrated effort can accomplish that result.
The Mayor of New York city has announced
publicly his interest in music for the people, and
it is to be expected that this interest will result
in the co-operation of city officials in having
music programs carried out in the schools and in
various public institutions as planned. The full
co-operation of the city can only be expected if
those directly interested in music show the proper
energy.

If indications are to be accepted at face value,
the. work of the committee will be to organize
these various forces in an orderly manner and
direct their energies along lines that will accomplish the most good, not alone for the Festival,
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FOR
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Large Brooklyn House Acquires Agency for Lawson Phonograph — New Instrument Will Be
Featured Extensively in Advertising
Frederick Loeser & Co., Inc., the prominent
music center and department store of Brooklyn,
N. Y., has taken on the Lawson Universal phonograph and is featuring this instrument strongly
in it's daily newspaper advertising. The Loeser
house has been one of the largest sellers of
musical instruments in Brooklyn and the fact that
the Lawson has been added to its musical instru-

but for the cause of music which it represents.
There are a number of suggestions already advanced that should serve to add to the success
of the venture if properly carried out. Other
suggestions will be forthcoming, but in choosing
one from another their practicability must be the
final test. The Music Festival and Exhibition,
as has been stated before, will be a test in more
ways than one. Let that test result in an overwhelming success.
ment departments means that this machine will
receive extensive advertising in this section. The
music salons are located on the fourth floor and
a large stock of all kinds of musical instruments,
together with the Lawson phonograph, are attractively displayed.
DON'T

Don 't be a knocker. Get a smile on. Hope a
bit. Hold up your head. Get a hold with both
hands and pull. Help yourself along. Get popular.
Pull your friends with you, and you will soon have
a procession.
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Furniture

The men and women who make up the committee are noted for their standing in music
circles and for their energy. Speaking for the
trade it should be said that what is most needed
now is activity and earnest support. The committee must have the backing of those who will
benefit by their work.
The forthcoming Music Festival is only one
event among many to be held in New York during
the coming winter, and yet upon the success or
failure of the venture much depends. Music, by
divers means and for divers reasons, has attained
a position of unexampled prominence. The time
is right for convincing the public in a concrete
way as to the real importance of the art. The
Festival offers an opportunity of which much
has been said and for which much must be
done' . The necessary thing is to forget self
for a while and work for the common cause.
With music in schools, in the homes and in all
public halls, with community singing strongly
emphasized, with newspapers carrying the message of music through their advertising and news
columns and with prominent artists lending their
support, there should be little left to be desired.
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[UNDREDS of pieces of furniture annually go into
your salesrooms already equipped with Domes of
Silence. The remainder are either equipped by
you or are left to go to the ultimate consumer without
any slides at all.
Our extensive national advertising has shown people
the advantage of Domes of Silence — and if you can give
them furniture equipped with these slides, you will be
giving them extra satisfaction — and extra saving, thereby winning permanent customers.
Manufacturers will equip all their furniture legs with
Domes of Silence. They are waiting for you to specify
slides when you order furniture from them. It is a
mutual benefit.
Make a note of it so that you will remember to ask manufacturers to put slides — Domes of Silence — on your furniture
the next time you place an order.
Domes of Silence are highest in quality and greatest in utility,
the best and cheapest slides that can be produced.
Carried in stock by leading1 jobbers.
Henry
W. Peabody
17 STATE STREET
NEW

ACME-DIE
•CASTINGSALUMINUM- ZINC-TINaLEADALL0YS
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Acm
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Extra Heavy
Size 1|/8 Inch

This is how you can get full
benefit from our advertising
in the big national magazines.
Labels charge,
like thisready
furnished at no
to paste on furniture equipped with Domes of Silence.
Tell your supply jobber how
many you can use.

Co.
YORK

EQUIPPED WITH GENUINE
:NC£
OF THE CORRECT SIZE
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LIST
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UNICO
INSTALLATIONS
"Aaron Co.
New
Jersey
Pennsylvania
Iowa
Alabama
Baker Piano House
Cable Shelby Burton Piano Co.
"Buehn
"Dudley, Howard J.
Brown, Co.
W. P.
"Donahoe & Donahoe
Clark & Jones
Godfrey.
Chas.
H.
McGregor
Furniture Co.
Hllbish Sporting Goods Co.
"Mickel
Bros.
Landay
Bros.
Colonial Melody Shop
- "Laverty Music Co.
Newkirk, H. B.
Murray, L. A.
"Columbia Graphophone Co.
Seals Piano & Organ Co.
Nunn,
Harold
Pelletier
oo.
•■ Talking Machine Co.
Stiles, Henry
Cooper Bros.
Fields,
C.
F.
"Gimbel
Bros.
"Tusting
Piano B.Co.
Arizona
Redewill Music Co.
Talking Machine Co.
*Rorab.augh-Wiley Dry Gds. Co.
Hamilton Co.
'"Victor
Weser Bros.
Clark, Robert
Arkansas
Kentucky
Heims, Newton B.
Woodcliffe Melody Shop
*Beasley, H. J.
Hill, W.& H.Son, W. H.
"Hill, Will B.
"Keller
Bowser Furniture Co.
"Keinard
Bros.
New York
Riehm
Piano
Co.
*Houck Piano Co.
"Linton
Co.
"Smith-Carrol Co.
"American
Talking
Machine
Co,
California
"Lit
Bros.
Burke, W. A.
Koppleman,
Leon
Louisiana
Wise Co., Clark
Corning Jewelry Co.
"Collins
Piano
Co.
"Columbia Graphophone Co.
Cowperthwaithe Co.
McCarrahar Bros.
"Columbia Graphophone Co.
Dave's Shop
Druckman, A. M.
Martin Co.,
Co., C.E. C.V.
"Mellor
Dauterive Furniture Co.
Colorado
Druckman's
Music Shop
"Edison
Studios
Eckles
Pharmacy
Sterling Music Shop
Penn
Phono.
Co.
Kaliski Music Co.
Ehrhart, Wm.
Posner, Meyer
Connecticut
Maison-Blanche
Gibbons,
M.
W.
"Pincus & Murphy
*Fulton, Driggs & Smith Co.
Grassman & Co.
Rapport FeathermanCo. Co.
"Schaffer
Gallup & Alfred
Maine
Kanhansky, Hyman
"Shifler & Kreamer
Taylor
McEwin
&■
Chapin
Astle
Music
Co.
Knickerbocker
Talk.
Mach.
Co.
* Marsh, D. S.
"Downing, C. F.
Sigler
Co.,
"McCreery
Co.,
James
"Stern
Co. C. M.
*Pierce Company
Smith &Bros.
"Luce, Wm. L.
"McEnery's
"Macy, R. K.
"Steinert & Sons Co.
"Tainter & Co.. F. E.
*Watkins Brothers
Stetson
Miller, C. A.
Winslow Music Shop
Maryland
Swank Hardware
Co.
Music Lovers Shoppe
"Thomas
"Todd,
B. &B. Son, John
"Hamman-Levin Co.
Delaware
Peltier, R. M.
Wheatley, J. W.
♦Columbia Grafonola Parlors
Pond, Sarah E.
Tollin, Frank
*Gewehr Piano Co.
Massachusetts
Robinson, Edison E.
"White,
S. Co.
Weaver E.Piano
*Robelin Piano Co.
Benoit, H. G.
Talking Machine World
District of Columbia
Thiele, Herbert
Bon Marche
Rhode Island
Welte & Sons, Inc.
Bostock & Co., J. E.
"Ansel,
Bishop & Turner
Kennedy & McKay
O. H. Garren
Wissner, Inc., Otto
Caldwell,
Edward
Meiklejohn Company
"Conchar
Co.
Jordan Piano Co.
"Tilden
Thurber Co.
"Mayer & Co.
North
Carolina
"Harry
M.
Curtiss
Tennessee
Van Wickle Piano Co.
"Eastern
Talking
Machine
Co.
Ivey,
J.
B.
"Harvey Co., C. C.
Florida
Yates Co., C. W.
Bry Block Mercantile Co.
- Kerr. Geo. F
Clemond Bros.
Kelley, G. Hartwell
"Kraft,
Bates
&
Spencer
Ohio
Georgia
King Co., H. P.
Mullen
Co.,
J.
F.
Ackerman
Piano
Co.
Sharf
Flannigan
Adler, Leopold
Newell,
John
A.
Starr Piano
Co. Hamilton Co.
Alhambra
Music
Co.
"Buescher
Co.
Culpepper Bros.
Nichols & Frost
Tiller,
-L.
O.
Columbia Graphophone Co.
Pearson Piano Co.
Texas
Carnahan Music Co.
Russell Piano Co.
"Carter Music Co.
Clark Co., Geo. A.
"Roper, Marcellus
Southern Photo Material Co.
Schervee
Studios
Crowell, C. A.
Curlin Drug Co.
Illinois
Tremont
Talking
Machine
Co.
"Eclipse Musical Co.
Phoenix Furniture Co.
Annex Tone Shop
Euclid
Music
Co.
Michigan
Talking Machine Co.
Berry, H. L.,
Findt
Music
Co.
*Block
& Khul
Beerman's Music House
"Frederick Piano Co.
Vermont
♦Cable Co.
American Phonograph Co.
Gintz Piano Co.
Bigelow's Graphophone
Music Shop Co.
Chadband, T. F.
"Columbia
"Hibbard
Virginia
"Holloway, Music
W. S.Co.
"Central Piano Co..
Clough & Warren Co.
Haynes Co., C. B.
Detroit Music Co.
City Furniture Co.
HunterGeo.
Music
"Petersburg Music House
"Link,
H. Store
Gilmore Bros.
Columbia Graphophone Co.
Reed, if. M.& Boone
"Thurman
Commonwealth-Edison Co.
Gregory Music House
Kloepfer, Christopher
Elliot, A. O.
Harley, Alvin E.
"McMahon
Piano
Co.
McGuigan, Thos.
Mardis, F. G.
Fioyd's
Shop Co.
Noble Piano Co.
ForburgerMusic
Jewelry
Bendix Talking Machine Co.
Washing-ton
Grand Leader
Hay
Columbia Graphophone Co
Sterling Music Co.
MeckesCo. Sons,
"Mesaros,
Jos. John
"Harden, J. D.
Turnell, H. J.
West Virginia
Hartz Drug Co.
O'Neill
Dils Brothers
Minnesota
Noble, W.Co. L.
Jones Dry Goods Co.
Wisconsin
Jones, Pewey
"Columbia Graphophone Co.
"Barron
Co., E. T.
Pfenning, V. S.
Howard Farwell Co.
Krehma, Leopold
Rice, F. E.
Cleveland
Music Co.
Murphy
Music
Co.
Lehman'sF. Music
House
"Sturtevant, H. H.
Fisher Furniture Co.
"Leslie,
M.
Taylor Moorhouse Co.
"Taylor Son & Co.
Forbes
Meagher
Mississippi
"Linn & Schruggs Dry Gds. Co.
"Gram Co., EdmundCo.
"Weigand,
"Welton, J.F.C. J.
"Morgan Music Co.
McGrath
&
Sons,
John
Rothschild & Co.
"Leithold
Co.
KesslemanPiano
O'Driscoll
Co.
Whitsit Co., Perry B.
Sacks, S.
Missouri
Wilson
Co.,
C.
M.
Mason
Co.,
A.
C.
"Wheelock & Co., C. E.
Heer Dry Goods Co.
Jacobs, E. C.
Yahrling & Rayner Piano Co.
Witzel Piano Co.
Home Phonograph Co.
Wilson Music Co.
Young,
F.
L.
Indiana
Zollinger, Wm. R.
Montana
Canada
Claypool-Lacy Co.
Orton Bros.
Watkins, Thos. C.
fFulghum. Walter B.
Oklahoma
Jewell Phonograph Co.
Nebraska
Sociedad Curphey
City Drug Co.
Minas Co., E. C.
Peru
Chile
Bidnour, E. H.
Hadley Drug Co.
Seidel Music Co.
Union
Outfitting
Co.
"Shultz & Shultz
Arce R. Antonio
Oregon
"Stewart Talking Machine Co. Hew Hampshire
Huntley Drug Co.
Watkins, E. F.
Bailey's
Music
House
-Indicates two or more orders.
Mason Bros.
Wilcockson Music Co.
Sheppard Co., Earl
Over 1200 installations attest the supremacy of the UNICO
andising.

If

©ertitce

SYSTEM

as the modern method of musical merch-

The above is a partial list of 19 19 installations only. Notice that 40% of these customers have re-ordered and these
repeat orders are the strongest proof that UNICO installations have made good.
Call on us now to develop yout Talking Machine Department and insure your full share of the 1920 prosperity.
Address our nearest office

V

UNIT

CONSTRUCTION

Rayburn
NEW YORK
dag Madison Ave
Coiner 4-l*t St
BOSTON
85 Essex Street

Clark Smith
58th Street & Glaus Avenue
PHILADELPHIA

COMPANY
Building
President
Luon
£ Healij
CHICAGO
SAN FRANCISCO
Holbrook Building
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Artiste,

ARTIST

THE

IN

REALITY

f

Prestige
The

dealer who

1

has the franchise

to

sell L'Artiste Phonographs acquires
real prestige in his community. The
qualities that distinguish L'Artiste
are so apparent to eye and ear as to
proclaim
tional.
The

the

mechanical

L'Artiste

is

phonograph
cabinets

instrument

the

excep-

equipment

of

best

known
in
construction. The

reveal at a glance rare distinction and beauty. In the appeal

to the ear nothing more can be desired. All these points of excellence
are so obvious that the instrument is
its own

best salesman.

L'Artiste

is offered

at a price that

compares favorably with many machines that it distinctly outclasses in
every

respect.

Combined

with

the excellent

margin

to the dealer, this instrument
most

attractive

Nine

selling proposition.

Beautiful

Period

GRAND

123 NORTH THIRTEENTH
PHILADELPHIA

PHONOGRAPH
RAPIDS
GRAND RAPIDS, MICHIGAN

THE
STREET

SHOW
PHILADELPHIA
EASTERN DISTRIBUTORS

CASE

is a

Models

CO.

CO.
2002 JENKINS ARCADE
PITTSBURGH
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I Important

Legislative

Questions

That

Confront

J

I
the
Trade
in Nineteen-Twenty
::General
ByCounsel,
George
1§|
Music Industriesw.
ChamberPound
of Commerce I
§§
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1
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During and since the war the talking machine
at the present time statistics and information
about a more general development of all industrade, in common with every other branch of the
tries by increasing the universal use of patented
are being gathered and I have been asked by
the United States Tariff Commission to submit
music industry as well as other industries, has
mprovements.
facts and figures. It is probable that a duty of
had abundant experience with national legislaThe Federal Trade Commission's Activity
tion calculated to add to the burdens of busiat least 45 per cent on musical instruments and
"The Federal Trade Commission, which has
ness. Much of the legislation was recognized
supplies will be provided for in the new law when
long held widespread and arbitrary powers in
as necessary, even though the trade ,was called
drafted. This is the figure held by members of
the matter of Interstate Commerce, is rapidly
upon to protest strongly against certain phases
the industry and economists generally as proper
extending its functions and is gradually holding
of new bills that would serve to discriminate
and necessary to guarantee the proper protection
and promulgating the doctrine of control over
to American musical manufacturers.
against the industry if passed.
bad and unfair business methods. The second
Even with the war out of the way a year
Revision of the Patent Laws
hand, used or rebuilt decision, is an instance
ago, there are still many legislative matters of
in point along this line, it being held that when
"A general revision of the patent laws is also
vital importance to the industry that will come
used or rebuilt instruments are advertised, the
promised for the future, inasmuch as it is eonup before Congress during the coming year.
fact must be so stated, not merely in a negaFirst among these, of course, is the revision,
tive, but in a positive manner. I look for more
if not the repeal, of the War Revenue Act, and
general activities on the part of the Federal
then there are promised changes in the CopyTrade Commission in the regulation of business,
right Law, Patent Laws, and other measures.
and it would be well for the trade to keep in
Two Years of Legal Problems Ahead
close touch with the newest rulings as issued by
Just what will concern the music industry in
national legislation during 1920 and beyond was
that
bod}'.
' ' The
passage by Congress of a universal Conset forth recently by George W. Pound, general
ditional Sales Act in inter-state commerce is also
counsel of the Music Industries Chamber of
to be urged strongly. A large number of states
Commerce, with which organization several of
have already passed such an act, and this is
the leading talking machine manufacturers and
expected to give encouragement to those who
a great many retailers are affiliated. In the
are seeking to have such a law added to the
course of an interview with The Talking Manational statutes.
chine World, Mr. Pound said:
Necessity for Watchfulness
"Judging from all appearances it will take at
' ' I have referred to only the most important
least two years to solve the present legal probmatters coming up before Congress in which the
lems confronting the music industry. A new
music industry is naturally interested, but there
War Eevenue Bill is very probable and in fact
are many other matters, some of them cropping
is now being seriously considered. The prinup
almost overnight that will require of the
ciple on which the bill will be founded has
industry
that it be particularly on the alert
not yet been settled, but it will be decided
during the months of uncertainty. Besides the
shortly by the committees at Washington,
acts of Congress there must also be watched
whether a general bill will be offered providing
George
W.
Pound
carefullj' the workings of the various State Legfor such modifications, or repeal of taxes as
islators who are prone now and then to take a
sidered
that
there
is
room
for
many
reforms
in
may be deemed necessary. The other suggestion
fling at business generally, and in many eases
that measure. In the new law when drafted it
is that there be introduced a series of separate
enact, or endeavor to enact laws directed espebills covering separate industries and emeris proposed to include a compulsory manufacturcially against musical instrument manufacturers
gencies, and granting the desired relief by that
ing clause under which a patent would have to
and retailers. The war provided the excuse for
means.
be manufactured or utilized within a given
much radical legislation and many of the law
"It appears to be the thought of the Senate
period, probably one or two years, with precedent
Finance Committee that what is most desirable
makers have not yet realized that the emerfavoring the former period. Should the patent
gency is passed. Hence there is to be expected
is a general bill drafted on a broad principle
not be so utilized, it would fall in public domain
considerable legislation that is drastic, uncalled
and the holder would forfeit any exclusive rights
but even should this plan be adopted it will take
to its use. It is felt that the inclusion of such
for, and unnecessary, and it is this that we must
several months to thresh out the many quesa clause in the new Patent Laws would bring
tions involved, and it is improbable that the
new bill could be passed before fall. I have
been asked to submit my views in connection
guard against. ' '
with such a measure, not alone as they apply
to our industry, but as they cover general reveYAZOO
RIVER
RED
GUM
nue and excess profits questions.
New Copyright Law Coming
' ' There is also in prospect a new copyright
For high grade cabinet work. Of soft texture and rich, dark color.
law -which, according to present plans, will 'emSawed from mature, thrifty trees. Specially manufactured and air
body some radical changes from the present act,
seasoned.
particularly in regard to the mechanical reproduction of music. In the first place it will be
demanded by certain interests that an increase
Adapted to a variety of finishes— Satin Walnut to Dark Mahogany.
of several hundred per cent be made in royalties
Can furnish either in Plain or Quarter Sawed Stock.
for mechanical reproduction as at present provided for in the law, and this phase applies
SOME SPECIALS FOR IMMEDIATE
SHIPMENT
particularly to manufacturers of talking machine
records and music rolls.
"The last United States copyright law was
io cars 2 J/?" No. 1 Com. £5 Btr. Plain and Quartered Red Gum.
passed in 1909, after a four-year fight, and I
10 cars 3
" No. 1 Com. & Btr. Plain and Quartered Red Gum.
was privileged to write the sections of the law
10
cars
1
"
No. 1 Com. Plain Red Gum.
applying to music. Copyright is always a
1 o cars 1 " No. 1 Com. B Btr. Quarter Sawed White Oak.
mooted question, and any new measure will
naturally be made the center of a strong legal
10 cars 1
" No. 1 Com.
Btr. Quarter Sawed Red Oak.
fight, which will mean that it will be a long
time in passing.
Send us your inquiries for all cabinet woods.
The Proposed New Tariff Law
' ' One of the most important matters coming
up before Congress sometime in the future will
THOMAS
& PROETZ
LUMBER
CO.
be the new Tariff Law, giving increased protection to American manufactured products.
15 Angelrodt St.,
St. Louis, Mo.
There is a growing sentiment in the Senate that
the new law should be deferred until 1921, but

THE

16

TALKING

MACHINE

December 15, 1919

WORLD

fllllllllllllllllllllllllllllllllllllllllllllllllllllllllllllllllllllllllllH

| Window
Advertising
is
1 Bet
in Selling
Talkers
and
■
f
Every salesman and every advertising man as
well as every merchant has always agreed theoretically that the best place to advertise is the
place where the goods are. And yet at the same
time window advertising has been the last advertising medium to enjoy the intensive cultivation,
standardization and modern development which
has been accorded almost every other form of
advertising.
The newspapers, the magazines, the billboards,
the trade paper and the street car card as well
as certain forms of direct-by -mail advertising
have been brought up to high standards of efficiency with the possibility of failure reduced to
a minimum. But not so with window and store
advertising, despite the assertion that this form
of advertising deserves a place in the front line
trenches with the higher and most successful forms
of advertising media. It is only recently that
store-owners themselves have come to appreciate
the tremendous selling value and advertising
power of a store window.
. There is no form of advertising so rich in possibilities from every angle as store window advertising. It embodies every advantage of car and
other advertising and many which most advertising mediums do not have. When it is rightly
done it attracts attention, arouses interest, creates
desire, and actually makes a sale, especially when
the goods are harmonized with the display, particularly since the dealer is ready with the merchandise to instantly supply a sale made by the
window display.
This is by no means said in disparagement of
any other clean, effective, standardized form of
advertising but rather to show that no advertising
campaign is complete without an effective window
feature to crystalize in the dealer's store the
entire force of the campaign and also to point
out the importance of securing for dealers the
utmost advantage of an advertising campaign by
linking their store with the campaign in a way
to get quick and direct results from all advertising.
One of the greatest merchants in this country
was recently discussing advertising with the
writer and he made the astounding statement that
he believed his windows were worth more to his
business than his entire newspaper advertising
campaign and all his other advertising efforts put
together. Of course he was spending half a million
dollars in the newspapers and while he did not
mean that windows could supplant newspapers on
a big department store proposition in any sense,
his remarks indicate the tremendous value of store
window advertising and are worth considering by
talking machine dealers.
In order to get the utmost out of his windows

Represents

mi

the
Dealer's
one
Best
|
Records
President Einson Litho. Inc. Former Advertising =
Director, Gimbel Bros. N. Y.

four factors must be taken into account by the
dealer, which are as follows:
1. A good location.
2. A properly prepared window.
3. Window displays frequently changed which
possess in themselves the chief element of advertising and selling as distinguished from mere
pretty pictures and attention-getting stunts.
4. Intelligent following-up in the store of the
window advertising.
A good location, of course, involves the general
question of where a dealer will place his store.
But when he signs a lease he should take into
account the advertising value of the window by
estimating the number of people who are apt to
pass his place of business in the course of a day.

but utilizing such display matter as will literally
sell the goods to the people looking into the
window. In recent years very ingenious moving
displays have been installed in windows but these
are being discarded not only because they invariably get out of order and lose any advantage
which they may have in the mechanical feature.
But the chief objection to mechanical displays
has been found in the fact that they attract
attention to themselves and not particularly to
the goods. After all the function and purpose of
a window display is to interest people in the merchandise and induce them to go into the store and
purchase it.
No advertising is good advertising which attracts so much attention to itself that it detracts
from
the purpose in hand which is to sell merchandise.
The newer form of window advertising is being
developed by lithographed window-cut-outs, hangers, posters, cards, etc., which both by cleverly
created illustrations in color and by the right
kind of advertising copy and type are producing
the same selling effect which one would expect
out of high-colored back pages in the standard

Arthur Freeman
Naturally the greater the circulation, the better
the location, both from an advertising standpoint
and a business standpoint.
A well-prepared window refers to the mere mechanical construction of a window with floor space
in it ample enough to make a good showing and
easily accessible to the average passerby. Many
stores almost kill the effect of their windows by
railings, stairways and other obstructions which
prevent people from getting near the window.
The modernizing of store fronts has become a
great business of late and whenever a dealer
builds a store-front he should take into consideration the advertising possibilities of his windows,
seeing that ample space is provided for window
displays.
The third factor refers to the trimming of the
window which involves not only the laying out of
merchandise in a pleasing and attractive way

BEAUTY

TONE

and

r^ONI 1 A/BtA"
"Vi
Y

magazines.
Millions of dollars have been spent in sending
dealers this form of printed and lithographed
matter, but most of it has been so badly done,
or so created to show advantage only for the
manufacturer and very little for the dealer, that
it has been devoid of the necessary advertising
and selling value to get actual, visual, business
results.
The day is past when a pretty picture and a
few slogans under it giving the name of an
article will sell goods. The public demands concrete reasons why, actual proof, concrete demonstrations and selling arguments that convince and
persuade. The ideal lithographed window display
which gets its inspiration from the complete magazine, newspaper and outdoor campaign, ingeniously
concentrating in the dealer 's window every good
element which was developed in the complete
national campaign, so that any reader who may
have been impressed by the advertising in the
national media to go to the dealer's store, finds
in the window the same inducement, perhaps presented in an even stronger way, to continue his
search until he gets the merchandise itself.
Fortunes are spent every day in advertising in
all forms of media which does not pay. Newspaper, magazine, trade paper, billboard and street
car advertisements are run daily without result.
The fault, it is found in most instances, is not in
the medium but in the way in which it is used.
(Continued on Page 18.)
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Designed to PERFECTLY play Edison Disc Records on "Victrolas" or "Crafonolas." Easy to
attach — slips on — a child can do it. The Vicsonia is recognized as the BEST reproducer for its
particular purpose. ORDER NOW.
ATTENTION!!!

e records.
MODEL "B" VICSONIA. Order one NOW. Don't Hesitate. Plays Edison, Pathe and all other hlll-and-dal
A sample reproducer Model A or B will be sent on receipt of $4.50 Retail price $7.50.
VICSONIA

MFG.

CO.,

Inc.,
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E.
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New

York,
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OF WINDOW

ADVERTISING

(Continued from Page 16.)
This is true of window advertising perhaps
more than any other form of- advertising, and
one finds on the main street of the average town
in this country as well as many of the streets in
the bigger cities window after window wasting
its effort because of a lack of the intelligent use
of that window in attracting the attention of
possible patrons and persuading them to come into
the store and buy.
Sticking a lot of miscellaneous cards and merchandise in a window witli irrelevant signs and
expressions is as ineffective as a jumble of type
in a magazine or newspaper page which costs just
as much as a real advertisement but lacks the
scientific selling value that a well-equipped advertising man would introduce in it.
The fourth element, of course, depends entirely
on the dealer. The dealer must be ready to back
up the window display, first with the goods which
he says in the window he has. To arouse interest
in merchandise in a window only to find that the
goods are out of stock or the size range is incomplete is like a newspaper advertisement which
induces a person to come to a store only to find
that the store is not backing up the advertising.
The store service, too, must measure up in every
• way to what the window display expresses. A
fine display in a window may stamp the merchant
as a progressive, up-to-date, modern, business man.
Yet if the customer induced by that display to
come in finds him slovenly and lax and inattentive,
he has not only lost a permanent customer, he

has made a positive knocker, as has been found
so true in misleading newspaper advertising.
In the talking machine trade window advertising has been unusually effective and in this respect
the talking machine industry has set other businesses a splendid example. This young business
giant which is rapidly becoming one of the greatest industries in the world has not been satisfied
with the cut-and-dried methods of other national
advertisers, but it has been generally remarked
that window display advertising among talking
machine dealers has been of an exceptional type
and the results speak for themselves. Today the
average dealer wouldn 't be without his window
display hooking up with the national advertising
and he is willing to pay real money for it as a
valuable asset to his business.
This development has only begun and the next
few years are going to bring out in dealer service
and window advertising for dealers a standard,
modern form of advertising which will take its
place alongside of the best advertising media
in the country.
PROMINENT

HOUSES

TAKE

AGENCY

Emerson Records to be Sold by Loeser & Co., in
Brooklyn, and Hardman, Peck & Co., and Bloomingdale Bros., in New York
The Emerson Record Sales Co., New York,
local jobbers of Emerson records, announced recently that arrangements had been completed
whereby this line of records will be handled by
the following well-known houses: Frederick
Loeser & Co., Brooklyn, N. Y.; Hardman, Peck &
Co., 433 Fifth avenue, New York, and Bloomingdale Bros., 59th street and Third avenue, New
York.
Fred 'k Loeser & Co. is one of the best
known and most successful department stores in
the country, and its publicity plans include an
extensive campaign in behalf of Emerson records.
Hardman, Peek & Co. are featuring these records
to excellent advantage in their Fifth avenue
showrooms, and Bloomingdale Bros, are devoting
a considerable part of their talking machine warerooms to the display of this line.

49666.

Graphophone
NEW YORK

NEW

EDISON

Co

DEALER

IN NASHVILLE

Lawrence & Briggs Open Attractive Store and
Hold Formal Opening of Premises.
Nashville, Tenn., December 4. — Lawrence &
Briggs, Edison dealers of this city, opened last
month at 516 Union street. On the day of the
formal opening the store was attractively decorated with flowers and in spite of the inclement
weather a large number of visitors came to the
store during the day. A. E. Lawrence, one of the
partners of the new concern, was connected with
the Houck Piano Co. for eleven years as manager
of the talking machine department. Mr. Briggs
was also with the Houck house and previous to
that time was connected with the Lamb Piano Co.
In addition to the New Edison and Edison and
Emerson records, the Freeman talking machine,
a local product is also carried.
TALKERS"

SHOWN

AT MIAMI

FAIR

S. E. Philpitt, One of the Exhibitors of Victrolas
and Other Instruments in Miami, Florida, Fair
Building — Exhibit Attracted General Attention.
Miami, Fla., December 2. — One of the most interesting displays at the recent exhibition held at
the Miami Fair Building was that of S. Ernest
Philpitt, who occupied three booths immediately
inside the entrance, with a full display of Victrolas, Steinway grands, Estey organs and Francis
Bacon players. Special concerts were given each
evening at which the various instruments were
In the exhibit arranged by the Miami Electric
Co., which occupied a large space, Mr. Philpitt
played.
also had a Yictrola and piano which attracted
considerable attention. As a matter of fact the
Philpitt exhibit as a whole drew the attention of
the majority of the visitors.
The Yangi Liberty Talking Machine Co. has
been incorporated under the laws of Delaware
with a capital of $125,000 by W. I. N. Lofland,
Frank Jackson and Mark W. Cole, of Dover.
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'Nauen Madrid Buzz," Which Baffled Intelligence Department, Solved by Recording Messages on
Records — Discovery Made When Motor Ran Down — Details of System — Aftermath of the War
Just before the sixty-four-kilometer retreat of
the German armies from the strongly entrenched
Chemin des Dames position in 1918, the allied
intelligence department informed the general staff
the exact positions which would be evacuated.
This was in spite of the fact that all the preliminary operations on the Berlin side were carried out with the utmost attempt at secrecy; that
every movement up to the final withdrawal had
been made at night; and that even divisional commanders in the German ranks were ignorant of
the extent of the retreat. Wireless and the talking
machine told the story, says the Scientific American.
No message telling this precious secret was
intercepted. The Germans knew far too much
to intrust this to errant ether waves. Yet from
the enemy's use of wireless equipment the allies
obtained their positive information.
The reasoning behind it was simple, but it was
not until 1918 that either side used the process
— perhaps for that very reason. Most communications in the front trenches are carried on by
telephone. "Buzzers" chit-chat incessantly.
Some of their talk is important. More is merely
trench gossip. A little is scare-head stuff calculated to start the foe guessing if he happens to
be listening in with microphone.
The trench phone equipment "is costly. On the
German side toward the end of the war it was
likewise irreplaceable. Whenever the decision
was reached to get out of a certain sector, the
Huns had first to move out their phone instruments, wires and stations. From the time this
was started until it was fully accomplished, wireless played an increasingly important part. Every
phone station gave place to a temporary wireless
station, and the chatter, bluff and serious orders
in code were sent in this manner for perhaps ten
days previous to the final withdrawal.
From previous experience, French, British and
American spotters had become familiar with the
coincidental increase in the number of wireless
messages with the preparation for retreat. So,
with this symptom well developed along a sixtyfour-kilometer front on the Chemin des Dames,
they had no difficulty in marking off the sector
and even in guessing accurately concerning the
time the retreat would begin.

"The Music Without the Blur!"
This ideal of talking machine manufacture is attained
more
of the nearly than by any other, in the construction
MARVELOUS

MAGNOLA

"Built by Tone Specialists"
"Magnola's Tone Deflector eliminates the scratch"

Another queer situation which arose in the
wireless department during the war was known
officially for months as the "Nauen Madrid
Buzz. ' ' In May, 1916, it appeared for the first
time, emanating from Madrid. It was a curious
rustle of the spark unlike any message familiar
to allied operators, who of course looked upon
it with suspicion and tried to make something
out of it. For perhaps five seconds — and sometimes as long as twenty — this peculiar phenomenon would occur. Then no more for perhaps a
week. Until Nauen developed the same strange
quality the buzz was diagnosed simply as an odd
manifestation of ' ' static. ' '
But when Nauen buzzed, immediately the wireless sharps in the allied ranks tackled the problem.
Though there was no direct proof to hand that
Nauen also was not bothered by "static," the
coincidence was ugly. So many means whereby
the Huns obtained precious information concerning secret military matters had been uncovered
already, that the allies had become quite in the
habit of regarding anything out of the ordinary
as spy work. The best men were put on the job
— and were baffled.
It is needless to detail the many theories which
were held concerning this mysterious communication— for after the first weeks no one doubted
that the buzzing was just this. The solution was
reached through pure accident.
In studying foe wireless — which is in code, if
important — the practice is to take down the
message on a talking machine record. Then it
can be decoded at leisure. One of the many
dozens of records of the Nauen Madrid buzz was
being run. A young radio officer was attempting
to solve the mystery. The spring iu the machine
ran down, and as he wearily reached forward to
wind the box again he stopped, chilled by the
excitement of a discovery. With the cylinder
revolving at a very low rate something that might
be
horn!a rapid message in code clicked from the

MAGNOLA

TALKING MACHINE COMPANY
OTTO 8CHULZ. President
General Offices Southern Wholesale Branch
711 MILWAUKEE AVENUE 1930 CANDLER BLDG.
CHICAGO
ATLANTA. GA.
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Throttling down the speed adjuster on the machine, he ran the record as slowly as possible.
His hunch was justified! There was certainly
something there, though it went too fast to be
caught.
He wrestled with the problem over night. Next
day he rigged up an electric motor to run his
blank cylinder record at a prodigious rate of
speed. When the buzzing occurred it was caught.
Then when the record was rerun at a moderate
rate the message was there! It was decoded
shortly, and proved to be part of an important
description concerning the disposal of allied
troops.
The secret was simply that at Nauen and
Madrid each message was cut into a perforated
roll. This was run through the sending appartus
at the speed of 400 words per minute. Naturally
it turned out to be a buzz to anyone not ' ' in the
know. ' ' At the opposite station they simply took
it on the talking machine, and that was all there
was to it.
The allies managed to trace down many spies
through the requests made by Nauen. In addition to this a great deal of erroneous information
was sent through channels by which it would
reach Madrid, and thence ' Nauen. After this
there always was a third party on the line whenever the Germans and their agents in neutral
Spain got talking together.
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Want particulars ?
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"You see, service doesn't end with the sale of
a machine. We want those who buy to get the
full measure of enjoyment from their instruments.
And for the first year after you buy, our inspection and repair service is at your service without
charge. Peel free to call upon us at any time."
The manager has found ' that this service not
only gains good will but it often renews the
owners' interest in their machines and results
in the sale of records. And in some instances,

according to a writer in "System," it has brought
into his store to buy records people who had
been purchasing their records elsewhere.
NOW

KNOWN

AS DUO-TONE,

The Christmas slide, offered by the Pathe Freres
Phonograph Co. free of charge to dealers using
this form of local advertising, is proving very
popular. A large number of dealers have already
sent for their slides and each day's mail contains
additional requests. The slide features Pathe
record No. 22191, "Christmas Eve in the Toy
Shop ' ' and on the reverse the immortal ' ' 'Twas

INC.

Manufacturers of Duo-Tone Needles Reorganize
With J. H. Bartholomew as Secretary and General Manager of the Company.

theRecent
Night literature
Before Christmas.
' ' from Pathe headsent out
quarters has attracted much favorable comment.
The Pathe record poster featuring the Ziegfeld
Follies girl in colors is one of the most attractive
that has been issued. A new booklet of machines
which has recently been published is being welcomed by Pathe dealers everywhere as a valuable
sales booklet for their showrooms. A folder entitled "Ad Suggestions From Pathe" has also
been mailed containing many pointers in the way
of dealer advertisements with various size spaces.
The ads are strongly written and many dealers
have already responded requesting stereotypes or
mats for their local papers.
N. Snellenberg & Co. have been added to the
list of large Philadelphia department stores carrying Pathe machines and records, during the

Ansonia, Conn., December 8. — The Duo-Tone Co.
of this city, manufacturers of the Duo-Tone attachment and the De Luxe Stylus, have reorganized and are now known as Duo-Tone, Inc. The officers and directors of the company remain practically the same, the only change being the election of J. H. Bartholomew as secretary and general manager. Mr. Bartholomew is particularly
well fitted to occupy the position as the entire affairs of the company have been in his hands for
some time as the receiver of the old company. Extensive merchandising plans are now under way
for the coming year.
RE-ENTER

TALKING

MACHINE

FIELD

J. & A. J. Piotrowski, of Manistee, Mich., who
handled talking machines for fifteen years, till
forced to discontinue this department through
lack of space, have enlarged their premises, and
have re-established their talking machine department. At the present time they are handling
the Claxtanola, and are planning to add other
lines of machines.

Rosalie
past
month. Miller, who recently signed a three
year contract to record exclusively for Pathe
records was heartily acclaimed at a recital given
at Carnegie hall on November 18th.
Messieur Rapin, who will represent Pathe interests in the Far East, is now enroute for Yokohama.
The Welfare Association, composed of Pathe
Employees held a dance at Arcadia Hall in Brooklyn on December 5th. It was well attended and
tended to materially increase the "family" feeling among the large number of employees in the
Pathe plant.

The Ansonia Music Shop, Inc., New York, has
incorporated to deal in talking machines and
supplies with a capital of $12,600. The incorporators are A. Cobb, G. A. McLaren and G. J.
Kennedy, 2110 Broadway.
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HAPPENINGS

Christmas Slide Being Utilized by Dealers — Recent
Literature Interests — N. Snellenberg & Co. Take
on Pathe Line — Dance of Welfare Association.

Illinois Dealer Gives Service and Makes Satisfied Customers — Follows Up All Sales and Keeps
Machines in Good Repair — Valuable Pointers of Interest to Talking Machine Dealers.
Any mechanical device will give better satisfaction if it is oiled occasionally. Yet, few people
think of this after buying a bit of machinery for
home use. So it occurred to a manager in an
Illinois department store to give this service —
the article he sells is a talking machine — to his
customers in a way they would appreciate and
that would build business for him.
When selling a talking machine he makes an
entry in his card index. Six months later a
representative of the store calls at the home of
the purchaser of the machine and explains that
he is there merely to oil the motor and see that
it is in the best of working order. The owner
naturally is pleased at the thoughtfulness of the
merchant. And usually the inspector finds the
motor so much in need of a cleaning and oiling
that he removes it from the cabinet and takes
it back to the store with him for a thorough
overhauling.
A few days after the motor is returned to the
owner he receives this letter:
"According to our view of the matter, service
means doing the thing the customer wants, before
he has time to ask why we haven't done it.
' ' That 's why we came out and got your motor
and brought it down to our shop for a thorough
cleaning. It might not have occurred to you that
your machine needed cleaning and inspection.
But it occurred to us.

OF PATHE

world.

too.
of the

highest

class.

The
total "sum
up" of the Dulcitone
is a
rare combination
of finish, reproducing
accuracy
The

and

best

musical

selling

perfection.

Phonograph

ket. Customers satisfied.
and profits increase.

sales
Quick

on
The

the

mar-

dealer's

shipments.

Style A
PRICES

AND

COMPLETE

Dulcitone
Dulcitone Figured Walnuf, Rich
Mahogany, red or brown

South

INFORMATION

ON

Phonograph
Haven,

Mich.

Chicago Office: 404 Republic Building

APPLICATION

Co.

December 15, 1919

THE

TALKING

MACHINE

necessitates
demand

an

for

WORLD

21

increased^

Steel

Needles

SUPERIOR STEEL
NEEDLES
BRiluantoNE
AVijA
1 1AVl^
R
R
A
P
F
PR

A

whom

you

Needles
thing
becomes

Needle

a

phonograph

beginning
up

to

like
big

a

you

should

to

records

The

please

so

tomers that they
their

thing

be

your

at

Even

CUSTOMER

sale
only

of

the
It

is

cus-

buy

all

For Intermedial* Tone*. Use intermedial,; Angle*

store.

SATISFACTION,

BRILLIANT
STEEL
Uniform Quality

SELL

you

NEEDLES

Uniform Points .

in America

by Americans
OF

$TEEL

TONE

II First-Class Distributors have
"»em. Ask Your's for samples.

Uniform Lengths

RRILLIANTONE

selling

JRILLIANTONE
IQMBINATION

ONE

NEEDLES

Made

little

COM BIN A TION

Are
FOR

a

Steel

if the

your

will

with

Steel

a

sales.

your

of

phonographs,

Quality.

of

is pleased.

customer

sell

rsfyour
me
ly
opp
su
c
^ust
to,

NEEDLE

QO.

AMERICA

INCORPORATED

Suite 655-659 Marbridge Building, Broadway at 34th Street, NEW YORK
WALTER A. CARTER
Metropolitan District: EMERSON RECORD SALES CO.. 6 West 48th St.i N. Y. City
57 East Jackson Blvd.
Chicago, III.
THE REED CO.. Inc.
C. L. MARSHALL* CO.
YAHRDRUG& LANGE
ELMIRA
ASMS
COMPANY
CO.
82 Griswald Street
237 Fifth Ave:
WALTER S. GRAY
Pittsburgh. Pa.
Elmira, New York
942 Market Street
Milwaukee, Wis.
San Francisco, Cal.
Foreign Export: CHlt>MAN. Ltd.. 3-10 Bridge St.. N. Y. City
Detroit, Mich. '

CITY
MUSICAL
SALES MERCHANDISE
CO.; Ltd.
819 YongeCanada
Street Toronto,
BOURGETTE & WOODS
16Montreal,
McCiil College
Canada:Ave, -

22

THE

Edison

Message

TALKING

No.

MACHINE

56

INDUSTRIAL

1

valent

in

the

simple

yet

learned

truth

that

all

UNREST

parts

reason

to

is

capital

the

that

the

is prev-

world

man

the

has

foundation

of

love

between

ORANGE,

A.

EDISON,

NEW

not

JERSEY

ever-

and

labor

public.

THOMAS

for

fundamental

brotherly

interest

and

of

know

lasting peace —
common

December 15, 1919

WORLD

Inc.

a

and

23
December 15, 1919
VICTOR

TONE

THE
CONTROL

SUSTAINED

Patent Office Delivers Decision, on Appeal, Awarding Priority of Invention on Sound Chamber
Doors and Amplifier Arrangement of Victor
Talking Machine to E. R. Johnson.
Washington. D. C, December 2. — The Examinerin-Chief of the United States Patent Office, has
just handed down an opinion, on appeal, which is
of wide interest to the talking machine industry,
by awarding priority of invention on talking machine devices, commonly known as the ' ' sound
chamber doors and amplifier ' ' arrangement of the
Victor talking machine to Eldredge R. Johnson,
president of the Victor Talking Machine Co., of
Camden, N. J.
It should be remembered that the Johnson patent, which was granted January 11th, 1910, on an
application dated January 12th, 1905, was
made the subject of an application for interference on the part of John B. Browning, which was
filed on January 18th 1908. After a hearing before the Examiner of Interferences he saw cause
to grant an interference to Mr. Browning, which
ruling was appealed by Mr. Johnson, with the
final result of the definite endorsement of Mr.
Johnson's claim by the Examiner-in-Chief as set
forth.
The opinion handed down is a most extended
one, covering twenty odd pages, in which the evidence on both sides is reviewed exhaustively and
the question of credibility discussed at length. The
opinion is absolutely unqualified in approving

TALKING

MACHINE

priority of invention by Mr. Johnson, and the
evidence of the applicant for interference is rather severely arraigned in various parts of the document which concludes as follows:
' ' We have found nothing suspicious about the
Johnson case, and therefore hold that the Examiner of Interference erred in raising a doubt
* * * The decision of the Examiner of Interference is reversed, and priority of invention is
awarded to Eldridge R. Johnson, the senior
As a matter of course the applicant for interference has the option of taking an appeal to the
IT. S. Commissioner of Patents which he has done.
''
party.examiners-in-chief
The
who reviewed the case
were,
Fairfax
Bayard,
S.
E. Fouts and R. E.
Marine.
; |
JOHN

CORDES

ON GENNETT

RECORDS

The latest addition to the ranks of the artists
who record for the Starr Piano Co. on the Gennett
records is John Cordes, Jr., of New York. He has
signed a contract to record exclusively for the
Gennett records for the year 1920, The first numbers by John Cordes appeared in the November
list and were the popular ' ' Sand Dunes ' ' and
"Tell Me." In the January supplement there
will also be two other numbers played by the
Cordes Orchestra "Peggy," (fox trot), and "Follies Medley", (fox trot).

wind
Hence

DISTRIBUTORS
Cohen & Hughes, Washington, D. C.
Florida Talking Machine Co., Jacksonville, Fla.
Lvon & Healy, Chicago, 111.
Cohen & Hughes, Baltimore, Md.
E. F. Droop & Sons Co., Baltimore, Md.
Eastern Talking Machine Co., Boston,
Mass.
Beckwith O'Neil Co., Minneapolis, Minn.
J. W. Jenkins' Sons Music Co., Kansas
City, Mo.
Schmelzer
Arms Co., Kansas City, Mo.
W. D. & C. N. Andrews, Buffalo, N. Y.
Perry B. Whitsit Co., Columbus, Ohio.
Penn Phonograph Co., Philadelphia, Pa.
Badger Talking Machine Co., Milwaukee,
Stewart Talking Machine Co., Indianapolis, Ind.
Eclipse Musical Co., Cleveland, Ohio.
Keynalds Music House, Mobile, Ala.
Talking Machine Co., Birmingham, Ala.
H.
Son,Philadelphia,
Philadelphia, Pa.Pa.
Geo.A. D."Weymann
Ornstein & Co.,
Cleveland Talking Machine Co., Cleveland,
Ohio.
Rudolph Wurlitzer Co., Chicago, 111.
W. J. Dyer & Bro., St. Paul. Minn.
Knickerbocker
York City. Talking Machine Co., New
W. D. Andrews Co., Syracuse, N. Y.
J. Samuels & Bro., Inc., Providence, R. I.
EDISON DISTRIBUTORS
Denver Dry Goods Co., Denver, Colo.
Pardee Ellenberger Co., New Haven, Conn.
Phonographs, Inc., Atlanta, Ga.
Diamond Music Co., New Orleans, La.
Pardee Ellenberger Co., Boston, Mass.
COLUMBIA
WHOLESALERS Everywhere

your

the reason

RE-OPENS

IN SALT LAKE

CITY

Glen Bros.-Roberts Piano Co. Prominent Talking
Machine Dealers Celebrate Opening of Remodeled
Store in Western City — Victor Dogs Popular.
Salt Lake City, Utah, December ].— The enlarged home of the Glen Bros., Roberts Piano Co.,
Victor, Columbia and Edison dealers, was thrown
open to the public two weeks ago and the event
was made a notable one in this city. Fourteen new
sound proof demonstration booths, perfectly ventilated, comprise one of the many features of the
store. James A. Sitt, vice president of the company spared no effort to make the formal opening
a success and planned several novel features, including special concerts for the children in the
room designed exclusively for them. Victor dogs
were distributed to the guests visiting the store
during the day and several concerts, both of
records and player rolls, made up the musical proTRUST THE MAN ON THE JOB
gram.
Trust the man on the job — or if he shows he
cannot be trusted put somebody else in his place.
Spread responsibility around and through the
whole institution. But make it conscious re-

He who is always finding fault with others is
likely to be full of faults himself.

to

CANADIAN

WORLD

sponsibility. Let every individual have" a chance
to manifest initiative, make everyone realize that
he is an actual and important cog in a big machine. Man power is the multiplied power of
every individual exerted in the same direction.

phonograph
why

the following

phonograph
jobbers are acting as Motrola
Distributors
Lawrence H. Lucker, Minneapolis, Minn.
BRUNSWICK
DISTRIBUTORS
Silverstone Music Co., St. Louis, Mo.
« Kraft,
Phonograph Co., Cincinnati, Ohio.
Mass. Bates & Spencer, Inc., Boston,
Phonograph Co., Cleveland, Ohio.
Butler Bros., Chicago, 111.
Girard Phonograph Co., Philadelphia, Pa.
Brunswick Balke Collender Co., Seattle,
Buehn Phonograph Co., Pittsburgh, Pa.
Wash.
Proudfit Sporting Goods Co., Ogden, Utah.
Wallace Brown, Inc., Detroit, Mich.
Kipp Phonograph Co., Indianapolis, Ind.
SONORA DISTRIBUTORS
Harger
& Blish, Des Moines, Iowa.
N. Y.
Wester n Jobbing & Trading Co., Los
American
Phonograph Co., Gloversville,
Angeles, Cal.
Minneapolis Drug Co., Minneapolis, Minn.
Phonograph Co. of Milwaukee, Milwaukee,
Smith,
Wise.
Pa. Kline & French Co., Philadelphia,
PATHE DISTRIBUTORS
Yahr & Lange Drug Co., Milwaukee, Wis.
John A. Futch Co., Jacksonville, Fla.
Hessig Ellis Drug Co., Memphis, Tenn.
Fuller Morrison Co., Chicago, III.
Hallet & Davis Piano Co., Chicago, 111.
Strevell-Paterson Hardware Co., Salt Lake
W. W. Kimball Co., Chicago, 111.
MISCELLANEOUS
National Piano Co., Baltimore, Md.
Utah.
A. C.City,
Becker
Co., Chicago, 111.
Hallet & Davis Piano Co., Boston, Mass.
Wm. Volker Co., Kansas City, Mo.
Empire Talking Machine Co., Chicago, 111.
Wright & Wilhelmy Co., Omaha, Nebr.
A. Burdwise, Baltimore, Md.
Pathe Freres Phonograph Co., New York
F. C. Henderson Co., Boston, Mass.
City.
National Phonograph Co., Pittsburgh, Pa.
Fischer
Ohio.
Hoeffler Piano Co., Milwaukee, Wis.
Pa. Co., Cleveland,
Philadelphia
Pathephone Co., Philadelphia,
American Phonograph Co., Burlington, Vt.
E. R. Godfrey & Sons Co., Milwaukee, Wis.
Pittsburgh Pathephone
Co., Pittsburgh,
Gilbert Bros. Mfg. Co., Wichita, Kansas
Pa.
B. J. Sheppard Co., Savannah, Ga.
Buffalo Wholesale Hardware Co., Buffalo,
Associated Furniture Manufacturers, St.
N. Y.
Louis, Mo.
Harbour Longmire Phonograph Co., OkWiley B. Allen Co., San Francisco, Cal.,
lahoma City, Okla.
and branches.
Salt Lake Hardware Co., Salt Lake City,
Pacific Accessory & Supply Co., Portland,
Utah.
Oregon.
R. B. Broyles Furniture Co., BirmingCabinet
& Accessaries Co., New York City.
ham, Ala.
!
Plaza Music Cornpany, New York City.
STARR PIANO COMPANY — All Branches
BROOKS MFG-. CO., Saginaw, Mich.
and Distributors

DISTRIBUTOR— His Masters Voice. Ltd., Toronto, Canada
315 So. Broadway
Los Angeles
JONES-MOTROLA,
Inc.
57 E. Jackson Blvd., Chicago
PHOENIX TRADING CO., 1265 Broadway, New York City
-Write us — We have a wonderful proposition to offer you
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1 The

Talking

Machine

Assumes

the

Part

of

I Pedagogue

|

Most
SuCCeSsfuly
:: by J. S. Parsons
[
^^Il'll:!!!:!!:!:!!:,!! JhJ; 11.11:. .11. IlH,.! iHi :i.
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sees on the printed page is also heard coming
and just for the sake of adding another accomAfter a long and intensive fight against prejfrom the sound box of the machine at will. Clear
plishment.
But
now
the
talking
machine
comes
udices due to lack of understanding and appreand perfect enunciation with the correct accent
forward and offers a means by which everyone
ciation of the real musical worth of the talking
is the great feature of these records and in this
may learn a new language for practical purposes
machine, this instrument has won a well earned
as well as for pleasure.
way they are able to do what few teachers have
position as a musical instrument worthy of a
been
able to accomplish.
And
in
order
to
learn
any
desired
language
it
place in the highest musical circles. The finest
The growth of the companies who have made a
is no longer necessary to attend a special school
homes in the country have their talking machines
specialty of these language records is evidence
as well as their pianos, organs, harps and other
which would be both costly "and would require
that the people of this country have recognized
musical instruments. Musical education has been
considerable time — more than the average man
the need for just such an improvement upon
or
woman
engaged
in
business
could
well
afford.
materially advanced by means of the talking
It
was
felt
that
if
language
could
only
be
taught
modern conditions. Many talking machine dealmachine in schools, colleges and other instituin the home, and made available at any time, a
ers, scattered in every corner of the land, handle
tions of learning. Music departments of public
these record courses and consequently there is
great step forward would be made. With the
schools, high schools, colleges and conservatories
of music have come to realize that in their work
no one who cannot profit by this intensive educaperfection of the talking machine and the attention work. Inaccessability of location and insuftion given by experts in every line to its use, the
of spreading the knowledge of music among the
ficient means should no longer hinder anyone on
language
records
made
their
appearance
and
at
people of the land through the pupils attending
their courses, the talking machine has been a
his way up the ladder of success. If his ambipillllllllllllllIIIIIIIM
tions point to work in great enterprises either
valuable aid in proving theories by actual demhere
or
abroad he can learn the necessary language
onstration and comparison.
equipment
in his own home and in his spare
|
Few
Teachers
j
In the great work of Americanization, of teachmoments.
ing those who come from foreign shores the ideals,
| Have
Been
Able
j
The man or woman who is just starting upon
and practices of America the talking machine
a
business career and sees a future ahead, can
has had its place. It has helped these people to
| to
Accomplish
j
make
the most of the time after working hours
become better citizens through giving them a conby
learning
a new language. The salesman or
|
what
the
Talking
j
ception of the things for which America stands,
clerk can qualify for that position he has been
not only in music, but in other spheres as well.
| Machine
Has
| longing for. A few minutes each day taken from
It has brought to their new home the music of
his time in the evening when he has returned from
their native lands and has helped tD keep them
contented while they were assimilating the many
| Achieved
in Edj work will make him eligible for a better position
in a higher department or perhaps in another
I ucational
Field.
experiences of the new land. It has helped them
branch of the work. In these days of hurry and
to learn English and has been used in night
iiiiiiiiiiiiiiiiiiiiiiiiiiiii
rush in business great stress is laid on utilizing
schools to help the pupil to learn the rudiments
spare moments and in no better way can this
once
established
themselves.
Now
it
is
possible
of our difficult language. It has now come to
for
the
ambitious
young
man
to
study
any
desired
be
done than by using the talking machine record
be a part of a different work and one which
courses in the study of another language.
affects the business world of America in very
language in his spare moments after the day's
It is always a source of satisfaction to have
work with but a fraction of the cost of a college
definite ways.
the
consciousness of a task well done, and in
education
or
a
special
school
course.
The great call of modern business demands men
Not only can he learn at a small cost, but he
for work in all countries of the world. Great
learning a language well, so that you have command of its peculiarities and difficulties, there is
can really learn. That is to say he comes to
exporting houses with branches in innumerable
the feeling that you have, accomplished a great
know a language thoroughly, not as a language
countries send out men to carry on the work in
deal. This is perhaps one of the reasons why
from a printed page, but as a living thing to
distant lands. Many a young man has wished
which
his
ear
has
been
attuned.
It
has
long
been
these
language courses make such an appeal to
to take up this work but has not been able or
said
that
our
method
of
teaching
languages
in
earnest
workers. After using the record courses
has not enjoyed the privileges of education which
there is the feeling that something very real and
many of our higher institutions of learning was
would permit him to become an adept in the
definite has been accomplished and you feel repaid
wrong in that it taught from the printed page
language of the country to which he would like
and
did
not
train
the
ear
to
receive
and
translate
for
your work. So it is obvious that in the field
to go. To supply this need language courses in
of
commercial
education the talking machine has
foreign
sounds
into
terms
of
our
own
language.
talking machine record form have been arranged
It is agreed that a combination of the two
done and is continuing to do a great work. It is deand through these courses the talking machine is
methods is best. This combination is effected
monstrating in this new sphere just as successentering upon a pedagogical field as a teacher that
fully as it has in musical and educational gelds that
is available to all. The study of languages in
by the talking machine, for special books are
furnished with the sets of records and what one
it is very much more than an amusement factor.
schools and colleges has largely been for pleasure
|||||t||tt||||#|##|||||»»4M4**4444*444*ii
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Wm. Maxwell, Vice-President of Thos. A. Edison, Inc., Explains to "Newspaperdom" the Attitude
of the Company in Regard to Newspaper Advertising — Believes in Helping All
The following is the interview which Mr. Maxwell gave to ' ' Newspaperdom ' ' :
"Two or three years ago we had a prize contest, extensively advertiser1, in the magazines. We
prepared newspaper copy and sent it to our
dealers, urging them to run the newspaper copy
contemporaneously with our magazine advertising.
In our letter, or bulletin, to the dealers, we stated
that we proposed to make up special scrapbooks
of the dealers ' advertising in connection with
this contest and that such scrapbooks would be
shown to Mr. Edison. We, therefore, urged each
dealer to send us clippings of his advertisements.
' ' Somehow or other, our bulletin to dealers got
into the hands of one of the newspaper trade

A recent interview in "Newspaperdom" with
William Maxwell, vice-president of Thomas A.
Edison, Inc., is of interest to the trade, in that
is clearly explains the attitude of the Edison Co.
in regard to newspaper advertising. In commenting on the advertising policy of the company, Mr.
Maxwell has always said: "We want to help
the live dealers — the ones who will help themselves. There is a limit to the amount that any
company can spend in newspaper advertising. We
don 't want a dollar of our money to go to a
dead or disloyal dealer. We want it all to go to
loyal and live Edison dealers. This is the reason
for the sales promotion plans, whereby newspaper
advertising at our expense is made contingent
upon the dealer doing things which show he is
both live and loyal. It means that such a dealer
gets a bigger slice of our money than he would
otherwise receive and that the inactive or disloyal dealer gets none of it. ' '

papers. I don't think it was 'Newspaperdom,'
but perhaps it was. The editor literally took
the hide off of us by means of an editorial, which
denounced us for asking our dealers to do what
he believed we should have done at our own
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Write for special proposition to jobbers.
ILSLEY-DOUBLEDAY & CO.. 229-231 Front St., New York
expense. He also ridiculed our statement that
we intended to show the advertising scrapbooks
to Mr. Edison. As a matter of fact, we did
intend to show the scrapbooks to Mr. Edison, we
did show them to him and he looked through them
with a great deal of interest. His ability to feel
him
young. interest in such matters helps to keep
a genuine
' ' That minor point disposed of, let us take up
the other question. In this particular case, more
than 2,000 of our dealers responded to our request
and ran newspaper advertising in conjunction
with our magazine advertising. In other words,
the dealers used about ten times as much newspaper space as we could have afforded to use and
the editor was quarreling with a policy which
brought more money into the cash drawers of the
newspapers than any other, policy we could have
adopted.
' ' There seems to be an impression abroad that
we believe a phonograph manufacturer should
spend all of his appropriation in magazines and
farm papers and none of it in newspapers. There
is probably no manufacturer who believes more
fully in newspaper advertising than we do, but
until recently we have been unable to find a
satisfactory way of spending our money in the
newspapers.
"Five or six years ago we ran a newspaper
campaign at about 200 central points and appended the names and addresses of the local
dealers. This campaign was very successful, so
far as these 200 towns were concerned and the
dealers in these particular towns were highly
pleased but they acted a good deal like the ghost
which ran a foot race with Nigger Sam. Sam
was walking by a graveyard one night and a
ghost started after him. Sam outran the ghost
for about a mile and then sat down, exhausted.
The ghost, catching up with him, sat down beside
Sam and said: 'That was a mighty fine race we
had; let's have another.' When our campaign
was over, the dealers in these 200 towns said to
us: 'That was might fine advertising you did;
let 's have some more of it. ' When we suggested
that maybe they might do a little advertising
themselves in addition to the small space they
had been using in conjunction with our advertising, they were shocked at the idea. Meanwhile,
in the 3,000 odd towns wherein we had done no
advertising, the dealers were complaining and
refusing to put forth any noteworthy sales effort
until we had run an advertising campaign in their
respective towns.
"A situation thus arose where it seemed necessary to say to our dealers that we would do
{Continued on Page 27.)
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no newspaper advertising in any dealer's town
but that we would advertise extensively in the
magazines and furnish dealers with newspaper
copy which interlocked with our magazine copy.
We pointed out to merchants handling our line
that our policy of limited dealer representation
justified our dealers in bearing the entire expense
of local newspaper advertising. This policy has
been in effect for several years and has been successful to such an extent that at least 80 per cent
of our dealers are regular newspaper advertisers
and the aggregate amount spent by the dealers
in newspaper advertising reaches a very large
sum annually. The principal fault in this system
is the fact that it probably does not give our line
sufficient advertising in large cities, where space
is expensive, but consistency requires us to treat
the large cities the same as we do the small
towns.
' ' Lately we have evolved a plan which will
result in our spending about half a million dollars
in newspaper advertising over the names of our
dealers and a considerable portion of this expenditure will find its way into the metropolitan newspapers. The theory of this new plan is that if
a dealer will do certain things, we will pay him
for doing them — the pay to take the form of a
newspaper advertising allowance. For example,
we say to a dealer: 'Hire some returned soldiers,
or sailors, train them to give demonstrations of
the Edison phonograph in churches, lodges,
schools, factories, etc., and for every demonstration so given we will allow you $5.00 for newspaper advertising, provided you put another $5.00
with our $5.00.'
1 ' We also propose, where an Edison artist gives
a concert to go fifty-fifty with our dealer in
newspaper advertising, featuring such artist 's
records, or 're-creations,' as we call them.
"Probably everyone is familiar with our socalled ' Tone Test, ' in which an artist sings or
plays in direct comparison with the re-creations
of the artist's performance. Our dealers have
found that these so-called tone test concerts are

perfect

in

that

vocal

popular

Columbia
Columbia
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a very fine form of advertising. We require the
dealer to pay the artist 's fee and all other expenses incident to the tone test concert, but we
rebate the artist 's fee in the form of a newspaper
advertising allowance. In other words, if a dealer
pays an artist $500, we will pay for $500 worth
of newspaper advertising.
' ' We have still a fourth plan, by which we set
up for a dealer an advertising allowance of a
certain percentage of his purchases of a certain
class of goods. The dealer is required to spend
a similar amount.

NEW

NAME

OF ORMES,

IN NEW

INC.

Let us warn you again, brother. Be careful!
Either lock the talking machine, or see that
mother-in-law is not among those present when
the important event happens. Safety first!
DOEHLER

Die

Reflects

ilW^PWPSK^'

MAKES

ITS DEBUT

recently issued. This "live" publication is the
employes' paper of the Toledo plant of the
Doehler Die Casting Co., covering their activities
as Doehler Topics covers the various happenings
in the Brooklyn plant.

The Emerson-Empire State Co., Manhattan, has
been incorporated to deal in talking machines
with a capital of $35,000. The incorporators are
J. B. and F. Sullivan, and J. Kahn, 66 Broadway.

i

REVIEW

The first issue of the Doehler Eeview has been

YORK

Every

BE CAREFUL!

When the doctor comes through the door and
announces that it is a, boy, or girl, as the case
may be, and that therefore the H. C. L. is going
to hit you another wallop, control your glee,
brother, for you may be called upon to explain
to the judge. The real careful man will turn
the lock in his talking machine and hide the key
until the excitement is all over, just as a matter
of precaution, following the experience of a New
Yorker recently.
In the case referred to, the proud, or was it
sorrowful, daddy received the announcement of
the new arrival with comparative calmness and
then proceeded to give a concert on his Victrola,
using the loud needles exclusively. Mother-in-law
was there and somehow got the impression that
the flood of music was the result of sorrow rather
than of joy and that malice was the motive.
The result of the ensuing discussion was the
breaking of some records and a considerable quantity of dishes, according to dear mother-in-law.
Next morning the proud father said ' ' Good morning, Judge," explained his case and was accorded
treasury.
the privilege of paying ten dollars into the city

The familiar name of Ormes, Inc., the prominent
Victrola wholesalers of 26 East 125th street, New
York city, now adorns a large new motor truck
which has been acquired by this company for
the purpose of operating the metropolitan district,
and thus maintaining their reputation for quick
service to their clientele. The former truck which
this company operated was found inadequate to
supply the needs of their trade, hence the newer
and more elaborate equipage which carries the
names of Ormes and Victor in its perigrinations
throughout the city. General Manager Clarence
L. Price is quite proud of this new acquisition.
INCORPORATED

FATHERS,

Proud Daddy in New York Celebrates New Arrival
With Talking Machine Music — Mother-in-Law
Objects and the Judge Says Ten Dollars Fine.

"From the foregoing, you will see that we have
at least realized our ambition to spend money
liberally in the newspapers, without creating a
situation similar to that of Nigger Sam and the
ghost. I am inclined to believe that during the
next twelve months there will be more inches of
Edison advertising in the newspapers of the
United States and Canada than of any other
''
phonograph.
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Co
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Back

to

You
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Buy

Maker

Every die casting you buy reflects the experience of the organization
that made it.
requires
one the
particular
alloy:
special
knowledge
and Each
experience
and a aspecial
desire die:
to serve
customer,
to get
the
best results.

This Company has made many millions of die castings. (Orders have been completed for 25,000,000 or more pieces.) We have made castings for almost every known
trade or profession that uses die castings.
Send blue prints or models, and let our engineering department show you how Percision Castings can serve economically and efficiently.
PRECISION

CASTINGS

SYRACUSE.
Die Casting Plant, Syracuse, N. Y.

fjpgf

COMPANY,
NEW

Inc.

YORK.

Brass, Bronze and Aluminum

Foundry, Pontiac, Mich.
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Cabinets—
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but for the grille work that frequently covers
Because of its ancient fame, and because it is
17 and 19 are two of Sheraton's celebrated "lyre
the horn opening. There are so many treatnot used in modern music, the lyre possesses a
back" chairs, and 18 is one of the new art
ments of the lyre motif possible that it would
certain romantic interest that renders it espeseem that this recognized symbol of music should
grotesques.
pecially suitable for
be more generally used.
decorative purposes
where music is to be
TONOFONE OFFICIALS IN NEW YORK
indicated. In addition
Spend Some Time in East — New Automatic Mato this, it is of a decorative form, and can
chines for Factory — Business Brisk
be used in decoration
Dorchester Mapes, secretary and treasurer of
of any style. The lyre
is said to have origithe B. C. Wade Co., Chicago, and E. H. "Wade,
manager of sales for the same company, were
nated in Egypt, but it
both in New York the middle of November. Mr.
appeals to us because
Mapes spent about a week in all in the East
it was the national
and Mr. Wade plans to spend in the neighborhood
musical instrument of
of six weeks visiting the various large cities in
Greece, and it entered
Eastern territory with a view to increasing the
our decoration because
wholesale connections for the Tonofone needle.
of its use in Greek
In talking with The World, both Mr. Mapes
decorative work.
and
Mr. Wade were exceedingly enthusiastic over
The Greek lyre had
the
continued growth of the Tonofone business.
a hollow body, with
Because
of the increased demand, several new
two horns branching
automatic
machines are now being constructed
upward. Near the top
for use in the factory, and the number of wholethese horns had a
salers who have already been lined up presents
cross-piece, and the
a very imposing list.
strings extended from
the cross-piece to the
DEMONSTRATES NIGHTINGALE SONG
body. A bridge was
inserted under the
Talking Machine Used in Connection With Lecture
strings to raise them.
on Native Birds in England
There were from three
to ten strings. The
In a lecture on birds of the. British Isles given
Greek lyre was probin Belfast last month by Captain Oliver G. Pike,
ably never used alone,
a recognized authority on the subject and who
but always to accomhas spent many years in the- study of birds in all
pany the voice, and
parts of the world, a talking machine was used
from this we have the
to illustrate the songs of various birds. The
word "lyric," meansong of the nightingale was demonstrated on the
ing a song to be sung
machine, the record having been made from the
with accompaniment
song of a captive bird and was favorably comon the lyre.
mented upon by the hearers for its excellence
The lyre as used in
and purity of tone. Thomas Eden Osborne, the
decoration is really
well known Columbia dealer of Belfast, furnished
The lyre has frequently been used in talking
but a mere symbol of the original instrument.
the machine for the occasion.
machine decoration, not only in the panel work,
The body is seldom more than indicated, and is
often entirely omitted, while the comparative size
and length of the strings and horns are emphasized. In thus conventionalizing the instrument
its decorative value is increased, and its beauty
improved. It permits the introduction of pleasing
curves in the horns in contrast with the (usually)
t
90%
Profi
five straight lines of the strings, and thus forms
a really complete composition that meets all the
rules of decoration. It has been said that three
rs'
straight lines, side by side, form a decorative
Deale
"Dancing Darkey"
whole, and it is certainly true that the convent
tionalized lyre is about the only musical instruPhono-Movie Sells on Sight!
ment that forms a complete decoration without
Get
in on the best novelty proposition of the
season.
added details of ornamentation. It is the symbol of music and is a decorative whole. So usedEasily Operated on any Disc Phonograph.
Does not interfere with the record. A small,
it is popular for music rooms, ball rooms, etc.
s.
fii
iliilf
highly colored, artistically designed figure
The examples collected on this page and featured
placed (not fastened) directly in front of the
here serve to show some of the most used lyre
turntable, mechanically devised so that it dances
forms. That at the top of this page is from a
as the record is played. Most entertaining to
watch because of its ever-changing action. Adds
panel in the Chateau de Compiegnie and is a
typical French form, used from Kenaissance days
records. toAsthe
a novelty
by placing
"jazz"'
present
theitself,
"pep" itofsells
greatly
to the Empire period. The panel below it, with
it on the machines when playing dance records
to customers.
the dancing girl is Empire, and shows that severComplete attachment, with actors,
ity of line that was characteristic of that period.
retails for
$1.50
Figures 4 to 10, 12 and 16 are also Empire. Figure 1 is a modern Italian design; 2 is a Louis
Cost to' dealers, $10.50 per dozen. Send one
•Ballet Girl"
dollarjifor sample outfit. Extra figures, $2.00
•Band Master"
XVI creation by the celebrated Berthault; 3 is
an English design, or at least was done in Engdozen.HOLIDAYS
ORDER AT ONCE FOR perTHE
land, under English supervision, in the eighteenth
century; it is by Pergolesi. Figure 13 is by Jean
36 East 23rd Street
PHONO-MOVIE & SUPPLY CO.
NEW YORK
Le Pautre and dates from the Louis XIV period;
14 is modern; 15 was designed by Robert Adam;
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PRODUCTS
The

Sterling Tone Arm
and Reproducer
Shown in Lateral, Hill and Dale and
Released Positions

Twenty-five years of intensive experience in the
manufacture of fine machinery are indelibly stamped
upon KRASCO
phonograph products---open and
enclosed motors, tone arms and reproducers---in the
up-to-the-minute design and the fine workmanship
by which they may be recognized.

Note the Straight Line Effect

The latest ideas in phonograph engineering are
embodied in their construction, and they may safely
be adopted
facturers.
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Active Campaign to Pay Fitting Tribute to the Memory of Soldiers and Sailors Who Fought and
Died in the Great War — John L. Gately an Active Worker in the Campaign.
Albany, N. Y., December 8. — Plans have been
prepared for the erection in this city of an elaborate memorial building in honor of the soldiers and
sailors who fought and died in the world war and
various interests, including organizations of veterans of several wars, are behind the new move to
put the plans through. The Mayor will shortly
name a Committee of Twelve, made up of himself,
the City Commissioner of Public Works, and ten
citizens among whom will be included at least
seven service men. This Committee will start an
active campaign to bring about the erection of a
new building. There is a considerable sum of
money still remaining from the War Chest Drive
and it is said that this sum, together with what
may be realized from the sale of Harmanus
Bleeeker Hall, erected originally for a soldiers and
sailors memorial, will be sufficient to pay for the
erection of the new hall.
John L. Gately, head of the Gately-Haire Co.,
Victor wholesalers of this city, and a member of
Admiral Coughlin Post, Veterans of Foreign Wars,
is one of those actively interested in the movement for the erection of the Memorial Hall. In a
recent public statement, Mr. Gately said in part:
"As this country recovers from its activities
of war among the features of reconstruction and
recognition work are general plans for suitable
memorials of the Nation 's support and sacrifice
so generously and freely given in this great
struggle. Instead of monuments the American people are planning community center buildings,
music halls, libraries, and such structures. The
Albany Music Hall is being largely favored, and
where there is no such structure this is one of
the most practical and worthy for patriotic and
memorial expression. Such a structure has long
been needed in Albany
and could be easily

December 15, 1919

WORLD

and properly maintained. Our prosperous, progressive and thoughtful people could build no
more enduring and beneficial monument.
"Lowell, Mass., is now constructing an edifice
in commemoration of the good work of the heroes
in the late war which will involve an expenditure
of the War Chest Fund, together 'with public subscription, totaling nearly two million dollars. The
public of Lowell have found the plan possessive
of many decidedly practical advantages which
amount to definite superiorities over any other
form of recognition. Hence it is perfectly logical
that more structures of this character will be the
final adoption of the majority of progressive
cities.
' ' The musical industry is an index to the great
and general prosperity of this country as is evidenced by the fact that everybody without exception loves music.
"Music and art are exploited by all progressive
cities. Thus far, unfortunately, the leading City
of the Capital District does not boast of a musical
institution.
"There is today in the process of construction
or organization an institution to be known as
the Capital Concert Bureau, an organization that
will bring all the musical events of national importance obtainable to this city. As soon as the
plan is launched it will undoubtedly meet with
great public approval, but it cannot expand in accordance with its anticipations unless suitable
quarters are available, which according to investigation do not exist at this time.
A large public gathering place which could
be put at the disposal of all veteran organizations
for recreational and fraternal purposes, as well as
all public events of importance, would make an
ideal memorial and practical structure adding ma-

terially to the prestige of the Capital City.
' 1 That the theatre and opera are cultural institutions and essential educational factors in
modern progress without which no people can
do and get the best intellectual development and
inspiration — that theatres and operas must be
still more popularized and the best of them
brought within the reach of the public in general
cannot be denied.
' ' The City should maintain this institution and
if it were conducted under the supervision of a
Committee appointed for such purposes the surplus receipts derived therefrom could be utilized
for municipal or free musical events.
"In view of the agreement that the Music Hall
is a public necessity and one of the most ambitious
enterprises yet attempted in this section it would
attract much attention to the City of Albany."
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A free talking machine concert, given in the
town park, draws business for an enterprising
dealer in a small New Jersey city. His advertisements in the papers and elsewhere always
contain a program of the next concert.
On the evening of a concert the dealer has a
handsome instrument placed on the regular bandstand. With a sounding-board behind, and with
the machine equipped with an extra-large horn,
the volume of sound is ample.
The program consists of about fifteen selections, diversified to appeal to all tastes. The
crowd attracted by the advance advertising is
augmented by the usual "park-goers," and the
concert is always a success. No attempt is made
to do any business at the concert; but results
during the next few days have always led the
along.
dealer to continue the concerts. The idea is passed

to
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Town Park — Large Crowds Attracted

Seven
What

MACHINE

CO.,

Inc.

ALBANY,

N.

Y.

Canals

YOU

December 15, 1919

THE

TALKING

MACHINE

WORLD

33

8
Phono^rapho/MaiYelousTone

1

"3

jWerrp

Cf)ri£tma£

anti

4

<J ^tme
toorbS;
of

our

man?

mellotoeb
pet

stmplp

sitneere

are

expresstoe

totssf)

bealers!

tfjege

for

anb

our

otfjer

frtenbsi.
I
PRESIDENT

4
I

Vitanola
4

Talking
508

West

35th

Machine
St., Chicago,

Company
HI.

THE

34

Now

we

have

"Freckles."
and

EDISON

the

RECITAL

TALKING

Nora

Everyone

Bayes'
will

A=2816.

song.

PICTURIZED

Such Enormous Crowds Attend Recital at Store
of A. F. Beyer in San Antonio That the Event
Was Put on the Screen in That Ci,y
A recent Edison recital in the shop of A. F..
Beyer, Edison dealer of San Antonio, Tex., attracted such an enormous crowd of people that
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immediately on the
million dollar plant,
next summer.
This
tracts amounting to
lollars.
INCREASING

BIG PLANT

The Raymond Engineering Corp., manufacturers
of typewriters, phonograph motors and tire
pumps, with offices at 309
Lafayette
street, New
York, have purchased a
tract of fifteen acres at
Farmingdale, L. I., where
they are now starting work
fir.-t two units of a half
to be followed by later units
company has just closed conover two and a half million
VITANOLA

GREAT

for admittance to hear the phonograph and' a
local violinist in a concert recital, that the manager of a motion picture company, with a nose
for news, rushed photographers to the scene,
with the result that during the following week

With

the

HUSTYLliS

the

E

Seashore for the Columbia Co., "Measures of
Musical Talent, ' ' are the subject of special comment. These wonderful test records, referred to
before in The World, are as essential to the work
in music as are the tests in reading, spelling and
arithmetic. In the "News and Notes" column
we notice that Bertha R. Palmer, Assistant Superintendent of Public Instruction, North Dakota, in
an article in "School Education" entitled, "The
Phonograph in School Activities," says: "The
talking machine came into existence to amuse;

DEMAND

RECORD

Can

Be

it remains to educate. What was once a luxuryhas become a necessity." She also observes, "The
Columbia people have published a course of education outlines which furnish a very definite study
concerning each selection chosen."
Played

On

Any

MACHINE

Here is the most practical and the
device ever introduced to Pathe Dealers.
It is designed
records
that now
FIG.2

The
Universal

Order Direct From
Your Pathe Dealer

FIG.I
BIG
HERBERT

MARGIN
&

OF

PROFIT

on

for playing

Talking

Machines

instantly

HUESGEN

THE

gives

PRICE,

DEALER- Absolutely

CO.,

and

simplest

PATHE

phonographs

only.
any

machine

a

Tone-arm.
RETAIL

FOR

the beautiful

play lateral cut records
Hustylus

FACTOR

The October issue of "The Record Review,"
published by the educational department of the
Columbia Company, has a leading article by Marcus Louis Mohler, in which he analyzes the various
phases of the subject of music appreciation. It is
admirably written. The records prepared by Prof.

H. T. Schiff, of the Vitanola Talking Machine
Co., Chicago, 111., made a flying visit to New
York the closing week of last month to call on
some of his customers. In a visit to The World
sanctum he reported tremendous activity in the
various plants operated by this institution. Mr.
Schiff is concentrating all his attention on the production end so as to be able to satisfy the demand

PATH

EDUCATIONAL

' The Record Review, ' ' Published by the Columbia
Co., Has Much of Interest for Those Interested
in Educational Propaganda in the Trade.

H. T. Schiff Tells of Increasing Demand Throughout the Country and Plans Being Made to
Enlarge Production at Various Plants.
A. F. Beyer
the police wore compelled to maintain order. So
spectacular was the scene of the crowd struggling

Co

for Vitanolas which is so rapidly growing throughout the country. At an early date some new
features will be embodied in the Vitanola which
will add still further to its distinctiveness in the
matter of tone. At the present time the Vitanola
Co. is turning out an enormous number of instruments, but as soon as the enlargement and equipment of additional factories in Chicago, ^aginaw
and Cicero are completed this company will be
able to turn out enough instruments to satisfy
every possible demand of the trade. It may be
interesting to note that the growth of the Vitanola business for the past twelve months has
exceeded
last
year. one hundred per cent, as compared with

pictures of the event were featured in some of
the San Antonio theatres.
Mr. Beyer is one of the progressive dealers of
Texas, and has practically Edisonized San Antonio. The accompanying picture shows Mr. Beyer
and one of the five feature singboards he has
erected for Edison advertising in advantageous
places in San Antonio. Mr. Beyer is a great
Edison enthusiast and emphasizes that he uses
every publicity method
recommended by the Edison Laboratories.
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this there is no better entering
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than this powerful convincing silent salesman entitled "What to look for in

buying a phonograph,'' by
Henry Purmort Eames, Concert Pianist and Lecturer, Director Pianoforte Dept., Cosmopolitan School of Music,
Chicago.

From a selling
point of
view
it not
only suggests
purchasing

a

phonograph,

but actually gets one foot inside the customer's door.
While the book doesn't insist that he
buy a Brunswick it prescribes a number
of fundamental rules up to which the
Brunswick
Phonograph
measures
1 00
Plays All Records at Their Best

per cent.
Live dealers will not hesitate to capitalize the booklet by getting it into circulation. The best, cheapest and quickest
way

to do this is to run advertisements

in your local newspaper. We will furnish you mats or plates as required of
advertisements about the booklet and
copies of the booklet in quantities to fill
your
needs.
Send
for these booklets NOW.

Run

the ads as soon as your allotment comes.
You'll find it the psychological thing at
the psychological time. Every customer
— every prospect — every good name on
your mailing list should have one immediately. Everybody who gets one,
whether they buy or not, will know that
their first good advice on how to buy a
phonograph
possibility!
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came via YOU.
Sale? — A
Friend? — A certainty!
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General Phonograph Corp. of Canada, Ltd., Will
Represent Prominent New York Concern — C. J.
Pott Appointed General Sales Manager and A.
Pollock Appointed General Manager of Production— Otto Heineman Is President and Treasurer
An important announcement was made this
week from the headquarters of the General Phonograph Corp., New York, to the effect that the
General Phonograph Corp. of Canada, Ltd., had
been organized with a paid in capital of $500,000.
This company takes over ■ the Canadian sales
offices of the General Phonograph Corp. and the
plant of the Pollock Mfg. Co. The former company has conducted its offices at 172 John street,
Toronto, and the Pollock plant is located at
Kitchener, Ont.
C. J. Pott, who has been manager of the Canadian business of the General Phonograph Corp.
for the past two years, has been appointed general sales manager of the new company, and A.
Pollock, who was head of the Pollock factory,
has been appointed general manager of production for the rfew concern. Otto Heineman is
president and treasurer of the General Phonograph Corp. of Canada, Ltd., and Jacob Seheehter
is secretary.
During the past few years the Canadian business of the General Phonograph Corp. has increased by leaps and bounds and the company
recently purchased the Pollock factory at Kitchener, Ont., in order to co-operate with its Canadian clientele in the production of motors, tonearms, etc. C. J. Pott has been a material factor
in the growth of Canadian sales for the company,
and his efforts are recognized in his appointment
to the important post of general sales manager.
Mr. Pollock is thoroughly familiar with every
phase of motor and tone-arm production, and
plans are being made for a general expansion of
manufacturing and merchandising facilities. The
new company will make its headquarters at
Toronto.
D. B. TILSON
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Maurice Dambois and May Peterson to Appear
in Recital in a Number of Cities in the East
and Middle West During the Season

ON VISIT TO EUROPE

IN THE

'LITTLE WONDER"

MANAGER

George W. Hopkins, general sales manager of
the Columbia Graphophone Co., New York, announced this week the appointment of Miss Helen
A. McKillop as manager of the company's Little
Wonder department, with headquarters in the
executive offices in the Woolworth building. Miss
McKillop, who has been associated with this department for some time past, succeeds B. W. Jennings, who was recently appointed assistant manager of the company's Philadelphia branch.

—12

Months

to

Pay

The first payment brings you the sign and you
have i 2 months to make the final payments. The Federal Electric Sign starts paying for itself the moment it
has been erected.
TIES UP WITH

YOUR

OTHER

ADVERTISING

It links up with your newspaper and special advertising —
the people see your advertisement — remember your store
name and when they come downtown and see your bright
electric sign in front of your store, they are reminded to buy.
The beautiful Federal Electric sign is made of porcelain
enameled steel. The letters of white stand out in strong contrast against the royal blue embossed background. It glistens
in the daytime and sparkles at night. It attracts trade from
a distance in each direction, as well as from the cross streets.
It brightens up your store front. Being specially constructed,
it cannot rot, rust or fade — it never needs refinishing or painting— will last indefinitely. Needs only an occasional washing
to keep it bright and attractive like new.
Erect a beautiful Federal Electric sign— prepare for Christmas trade — brighten up for the dark Winter days, they are
coming. Send coupon for full information and prices. No
obligation.
SEND COUPON TOD AY- NO OBLIGATION

In connection with its mammoth newspaper and
magazine advertising campaign the Emerson
Phonograph Co., in conjunction with its New York
jobber, the Emerson Record Sales Co., is using
artistic full page advertising in the programs of
all of the leading theatres in Greater New York.
A recent advertisement in these programs featured
Eddie Cantor of "Ziegfeld's Follies," who records
exclusively for the Emerson library, and local
dealers received many inquiries as a result of
this advertising.
The Apollo Phonograph Co., Wilmington, Del.,
has announced a change of name to the Cirola
Distributing Co.

Practical— Inexpensive
Fool Proof
Made in two different styles
No. 1 Fi! Cover at any angle
No. 2 Hinge Plate bent to
Fit Cover
Samples on Request
Quantity Discount
AUTOMATIC COVER SUPPORT MFG. CO.
977-81 MILL STREET
BLOOMFIELD, N. J.

NEW

m

PROGRAMS

New Automatic
Cover Su p port

O.,Both
May artists
13th. are distinctly popular and have
a large following, and Yocalion record dealers in
the cities to be visited will be afforded an excellent opportunity of hooking up their publicity
with the appearance of the artists in person.

Yocalion dealers in Canada and in the eastern
and middle western states of the Union should be
much interested in the coming tours of several
of the leading Yocalion record artists, including
Maurice Dambois and May Peterson.
Mr. Dambois will start on a recital tour on
December 16th, his first appearance being at the
Elmwood Music Hall, Buffalo, and he is scheduled to give nine recitals in various cities as far
west as Cleveland O., before March. His itinerary
calls for his appearance in Plainfield, N. J., on
December 29th; Portland, Me., January 22nd;
Lowell, Mass., January 26th; Brooklyn, N. Y.,
February 5th; East Orange, N. J., February 6th;
Lexington, Ky., February 10th; Springfield, O.,
February 12th, and Cleveland, O., March 4th.
Miss Peterson will also start on a recital tour
on December run
16th in Montreal, Can., and her

D. B. Tilson, superintendent of the Bliss Reproducer, Inc., sailed to Europe on the liner Celtic
the latter part of November. Mr. Tilson contemplates looking over the European situation
and especially the English markets. It is his
firm's intention to go after export business on
a large scale, and he is prepared to book orders
in quantities for the Bliss Reproducer and the
new Bliss attachments, patented especially to
make Edison machines universal.
ADVERTISING

itinerary embraces the following dates: Toronto,
35
December 19th; Pittsburgh, Pa., December 22nd;
Cleveland, O, December 23rd; Duluth, Minn.,
February 27th; Wilkes-Barre, Pa., March 15th;
San Antonio, Tex., March 22nd, and Cleveland,
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Sts., Chicago,
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OPENED
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BY SHERMAN,

CLAY

&

CO.

Newly Kemodeled and Decorated Talking Machine Department Opened on the Third Floor Is a Perfect
Gem Considered From Architectural and Artistic Viewpoints — Nineteen Booths and Special Victrola Salon Make This Department One of the Finest in the Country
San Francisco, Cal., December 3. — The newly
remodeled and decorated Victor talking machine
department of Sherman, Clay & Co., located on
the third floor of their building, is unquestionably
one of the most artistic talking machine em-
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after the Georgian Style wherein a number of
special models are displayed. Period furniture
and draperies make this one of the most attractive
rooms of this very artistic department. In fact,
every person who enters this room expresses ad-

soft grey and pastel tones, relieved with deeper
shades of old rose and mulberry. The Eighteenth
Century period is observed with walls paneled
after the French style, and decorated with a
frieze of scroll work in pastel colorings which
give a sense of artistic completeness that satisfies
the connoisseur. Combined with this mural effect
there are rich hangings of silk and velvet in
deeper tones than the walls, while the upholstery
of the walnut chairs and lounges is in entire

The Foyer of the Victor Record Department
The Georgian Victrola Salon
miration
and
delight
at
its
handsome
appearance.
poriums in this city if not in the country. The
sympathy with the entire decorative scheme, adding a sense of luxuriousness and satisfaction that
This Victrola salon is separated from the main
decorative scheme is in the style of the Eighteenth
reception room by leaded glass doors, and it is
Century and it is strictly in keeping with the
is impossible to describe in type. The illustramagnificent line of instruments displayed therein.
conceived along the same decorative lines of the
tions in black and white convey but a very imperfect idea of the wonderful beauty of this
The entire floor has been remodeled, fourteen recrest of the department, as well as the same general colorings, although exclusive in itself.
magnificent Victor suite which reflects the enterprise and good taste of Serman, Clay & Co.
The color scheme throughout is developed in
FORM

NEW

GREAT

BRITAIN

COMPANY

General Gramophone Corp., of Great Britain, Ltd.,
Formed to Handle Heineman and Meisselbach
Products — A. J. Balcombe in Charge of Business

Another Victrola Salon After the Georgian
ord demonstration booths and five machine rooms
being arranged for the use of their clientele, in
addition to a main foyer, illustrated herewith,
and which is entered direct from the elevators.
In addition there is an exclusive Victrola salon

During the past few weeks the General Phonograph Corp., New York, has received excellent
reports from its Great Britain representative, A.
J. Balcombe, regarding the progress he has made
in developing a market for the company 's produets in Great Britain. Mr. Balcombe refers particularly to the success being achieved by the
' ' Motor of Quality, ' ' and states that a number of
important accounts have been opened recently.
Otto Heineman, president of the General Phonograph Corp., stated this week that the company's

Great Britain business will hereafter be conducted
under the name of the General Gramophone Corp.
of Great Britain, Ltd. A. J. Balcombe will be in
charge of this business as heretofore, and the
company is planning to occupy new and greatly
enlarged headquarters at 51 Tabernacle street,
London, E.' C. Preparations are being made for
a tremendous business in 1920, and the talking
machine trade in Great Britain is giving the
company 's products an enthusiastic welcome.
ORGANIZE

BRUNSWICK

CLUB

The E. M. Kotz department store, Syracuse, N.
Y., has instituted a Brunswick Club and is featuring in its advertisements the merits of tyie
Brunswick, and the advantages of this plan of
buying an instrument for the holidays.

ItYOIt,
is the last word in the refining of high-grade oils, for every impurity is taken from it, leaving nothing but what is required to
keep machines in perfect condition, being combined of four oils
perfectly blended.
Will not Gum, Chill or become rancid; is free from acid. It is colorless and has
no sickening smell, being absolutely odorless.
"The finest and most delicate pieces of mechanism do not prove
efficient unless properly lubricated. Skill, Genius, Invention and
Workmanship must have the proper Oil. Stop and consider this
when you have to buy an Oil for household use/'
Hundreds of satisfied customers hare written us that they would never use anything else for
Talking Machines, Graphophones, Phonographs and Sewing Machines
NYOIL will lubricate the machinery and polish all woodwork
NYOIL
No.
No.
No.

is nut un in the. followlnn sizes:
32 (Can) 1 Quart
128 " 1 Gallon
540
" 5 Gallon

and can be obtained of any "Up-to-date" Talking Machine Dealer in the world,
and is manufactured by Wm. F. Nye, who for 50 years has made 80% of all the
Watch, Clock and Chronometer Oil that is used in America.
WM.

F. NYE,

NEW

BEDFORD,

MASS.,

U. S. A.

NYOIL is put up in the following sizes:
No.
1
Bottle
ounce
No. 4 " 31 oddccs
No.. 8 " 8 ounces
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Machine

CABINET

Stimulates
Victor

Record

Sales

time you sell a LundEvery
strom
Converto
to owners
of
Victrolas

IV

stimulate

desire

This

greater
Naturally,

VI,

interest
and

for Victor

is one

Converto

you

new

machine,

talking
new

and

way

Line

in the
create

Records.

in which

reflects

profit.
of even greater

importance

is the fact that it provides

C.

J. Lundstrom

LITTLE

FALLS,

the

to your

effective weapon for meeting
cabinet machine competition.
The

you

you

to
an

low-price

Mfg.

Co.

N. Y.

Lundstrom "Converto" cabinets are broadly covered
by patents. Infrinyements will be promptly prosecuted

Converto

Wholesale

Atlanta, G-a. . . .Phillips & Crew Piano Co.
Baltimore, Md. .Cohen & Hughes
E. F. Droop & Sons Co.
Birmingham, Ala. Talking Machine Co.
Eoston, Mass... .The Eastern Talking Mach.
Co.
Oliver Ditson Co.
Buffalo, N. Y.. . . W. D. & C. N. Andrews
Burlington, Vt.. American Phonograph Co.
Butte, Mont
Orton Bros.
Chicago, HI
Lyon & Healy
Cincinnati, O. ...The Rudolph Wurlitzer Co.
Cleveland, O
The Collister & Sayle Co.
The Eclipse Musical Co.
Columbus, O.. . The Perry B. Whitsit Co.
Dallas, Tex
Sanger Bros.

Distributors

Denver, Colo The Knight-Campbell Music
Co.
Des Moines, la. . Mickel Bros.
Elmira, N. Y
Elmira Arms Co.
El Paso, Tex.. . . W. G. Walz Co.
Houston, Tex.. . The Texas.
Talking Machine Co. of
Kansas City, Mo ,J. W. Jenkins' Sons Music
Co.
Schmelzer Arms Co.
Memphis, Tenn. O. K. Houck Piano Co.
Milwaukee, Wis Badger Talking Mach. Co.
Mobile, Ala. . . . Reynalds Music House
Newark, N. J. . . Collings & Price Co.
New York, N. Y. .Emanuel Blout
C. Bruno & Son, Inc.
The Cabinet & Accessories
Co., Inc.
Knickerbocker
chine Co. Talking MaOmaha, Neb.
Mickel Bros. Co.

Peoria, HI. .... .Putnam-Page Co., Inc.
Philadelphia, Pa.The Geo. D. Ornstein Co.
Penn Phonograph Co., Inc.
H. sA.. Weymann & Son, Inc.
Pittsburgh, Pa..W. F. Frederick Piano Co.
C. C. Mellor Co., Ltd.
Standard Talking Mach. Co.
Portland, Me
Cressey & Allen, Inc.
Providence, R. I J. Samuels & Bro., Inc.
Richmond, Va. . . The Corley Co., Inc.
W. D. Moses & Co.
SanCal
Francisco,
Walter S. Gray
Sioux Falls, S. D Talking Machine Exchange
St. Paul, Minn . . W. J. Dyer & Bro.
Syracuse,
D. Andrews Co.
Toledo, ON. Y. . . W.
The Toledo Talking Machine
Washington,D.C.

Co. Droop & Sons Co.
E. F.
Cohen & Hughe's.
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HAS

NOW

REACHED

NORMAL

COMPANY

REPORTS

HOPKINS

ADDRESSES

ADVERTISERS

Full Page Advertisement in Hundreds of Daily Papers Throughout the Country Announces to Trade
and Public Alike the Consummation of This Much Desired Result

'The Value of Sales Conventions" Subject of
Talk at Convention Held at Hotel Commodore

and sacrifice, while our less fortunate or less
competent competitors were ignored and allowed
to continue.

At the recent advertising convention of the
clients of the George Batten Co., New York, held
at the Hotel Commodore, at which eighty-six
non-competitive advertisers gathered to discuss
agency service, George W. Hopkins, general sales
manager of the Columbia Graphophone Co., was

For a long time past it has been recognized
that the Victor Co. was bending every effort to
place their factory production on a pre-war basis,
or better, and that rapid progress was being made.
It was recognized likewise that owing to the
overwhelming demand that had piled up for
Victor products the gradually increased output
was absorbed so quickly that the increase was
not fully realized.
Now comes the official announcement presented
to the trade and public through the medium of
full page advertisements in the leading daily
papers of the country to the effect that the
Victor output has been again placed on a normal
basis. The advertisement which was inserted in
hundreds of newspapers, at an aggregate cost
of several hundred thousand dollars, bore the
caption "Victor Output Reaches Normal. — The
Shortage in Victrolas Will Soon Be Believed. ' '
There was reproduced a letter sent to the Victor
Co. by the navy department expressing the appreciation of the government for the assistance rendered by the Victor Co. during the war, and the
text of the advertisement itself read in part:
' 1 The value of the Victor Talking Machine
Co. 's output for October was the greatest in its
history. The unprecedented shortage of Victrolas
will therefore soon be relieved.
"During the war practically 90 per cent of the
$36,000,000 Victor investment was devoted to
war work. This was responsible for the almost
total disappearance of Victrolas from the market.
"The armistice was signed in November, 1918,
but it was not until March, 1919, that the Victor
Co. could clear its plant of war orders. And as
it requires at least four months to manufacture
Victrolas in the way the Victor Co. manufactures
them and in the way they should be manufactured,
the rapidity of our recovery to normal output will
be appreciated by all who know about manufacturing.
"The Victor Co. is the only talking machine
company in the United States which has a complete plant for the manufacture of complete talking machines. All others are operated more or
less by a system of contract construction — the
fabricating system.
"Years ago the Victor Co. found it necessary
to erect a large plant of its own in order to maintain its own standard of quality — Victor quality.
"As this plant happened to be exactly what the
government required to produce bombing hydroaeroplanes and other submarine detecting devices,
the Victor plant was chosen for the place of honor

' 1 This is the true story, the cause of the shortage in Victrolas, which our competitors have not
been slow to take advantage of."
INCORPORATED

IN ROCKFORD,

ILL.

The Bockford Phonograph Co. has been incorporated in Springfield, 111., with a capital of $60,000. The incorporators are Ivan Florsheim, Morton A. Mergentheim and Maxim Hirsch. The
stockholders of this company have formerly conducted the business in Chicago and a modern
factory in Bockford is planned.
EDISON

FOR

PRINCE

OF WALES

Layton Brothers Loaned Him Instrument During
Stay at Ritz-Carlton Hotel in Montreal
In The World last month reference was made
to the fact that when H. B. H. the Prince of
Wales was in Montreal, Layton Brothers loaned

one of the speakers. Mr. Hopkins spoke on "The
Value of Sales Conventions."
ACCESSORIES

CORPORATION

FORMED

The Amalgamated Phonograph Accessories
Corp., New York City, has been incorporated with
a capital of $50,000 by B. Kanarek, S. Heckler
and W. Brand, 12 East Forty-second street, all
of whom are well known in the trade.
him a New Edison, from which the Prince derived
much pleasure. Since then Sir Godfrey Thomas,
private secretary to the Prince of Wales, wrote
Mr. Maxwell of the Edison Co., expressing the
Prince 's appreciation, and stated that the Prince
was greatly pleased with the instrument. The illustration shows a portion of the royal suite at the
Bitz-Carlton Hotel in Montreal, where the New
Edison was given a prominent place.

New Edison in Suite Occupied by P rince of Wales at Ritz-Carlton Hotel
It does not make any difference who you are,
The Phonograph Co. of McAlester, Tex., has
been organized with a capital of $25,000 by G. B.
what your job is, whether you are the boss, the
Sloan, M. C. Parker of McAlester, and A. C.
superintendent, the advertising man, or the smallest cash bov in the store, it is vour business.
Dennis, Oklahoma City.

+

FLETCHER
TONE

ARM

Gives Proper Playing Weights for all Records.
SAMPLES

$8.00

UNIVERSAL
and

REPRODUCER

No Adjustments Screws or Springs.
Specify 8H"or9^"arm

FLETCHERWICKES
CO.,
6 East
Lake
Street, Chicago,
THE GEORGE McLAGAN FURNITURE CO., STRATFORD, ONTARIO, EXCLUSIVE CANADIAN AGENTS
— »■— ll^— ia^-= Jt=eB— — si—

Illinois
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price with the proviso that where the legitimate
business standing of the applicant is indicated,
the sample may be returned within a specified
time, and after examination, or that the regular
discount on the sample article will be deducted
from the bill for the first regular order.
There are many ways of getting around the
difficulty, but the manufacturer should at least
endeavor to protect his dealers and" incidentally
his own reputation by being careful.
In the first place no sample machines should
be sent into the territory where a dealer is already
located. If a new outlet is desired a personal
investigation should be made. If it is an exclusive
territory then the inquiry should be placed in
the hands of the dealer to follow up. It is the
only fair way.

SHIPPING SAMPLES AT RANDOMJSREATLY
ANNOYS RETAILERS
Practice of Certain Manufacturers of Sending Sample Machines and Accessories to All Applicants
Upon Receipt of Wholesale Price Threatens to Become a Real Trade Evil
there must be some credit investigation. Certainly the manufacturer should at least demand
that applications for samples at the wholesale
price be made on a business letterhead. There
is, of course, a chance for fraud in this connection, but it will still shut out many of those
who would not go to the trouble of securing a
letterhead of some local house, or having one

A new danger apparently menaces established
retail talking machine dealers through the anxiety
of certain manufacturers and assemblers in the
trade to secure new distributing agencies without
investigating properly the status of the applicants. In many cases a private individual has
but to send in the wholesale price of a certain
machine, or accessory, in order to secure a sample
without question, and is thus able to out-general
the local dealer and take away from him a retail
sale to which, he is legitimately entitled.
Not only that but several reports have reached
The World recently of individuals in various
towns who harve been, and are, carrying on a
sort of itinerant business in talking machines and
parts, to the disadvantage of the regular retailers.
These individuals peruse the advertisements in
the trade journals and then write for a sample
where the offer is made to send such a sample
free or at the wholesale price. The individuals
then proceed to sell these goods at considerably
less than the list prices and realize fairly satisfactory profit on them inasmuch as they have no
overhead to pay.
One dealer has a most serious kick to make in
this connection for, he declares, one of the frequenters ofhis store, a man with a trade, has found
no difficulty in securing from the manufacturers
of the products the dealer sells samples of machines and records, as well as accessories, and
has by that means taken several hundred dollars
worth of business away from the dealer 's store.
It would seem that it would be a matter of
wisdom for the manufacturer to investigate, to
some extent at least, the standing of those who
seek to purchase sample instruments. It may be
a bit troublesome were the inquiries to result
only in a sale of the sample, but the original offer
is made with the view to having the applicants
enroll permanently on the manufacturer's books
as representatives and if the deal goes through,

printed.
In some lines of business the practice is followed of supplying samples at the full retail list
NEW

POST

Indianapolis to Entertain Ad Men Next Year —
Tom Griffith, Sales Manager of Udell Works,
Member of the Executive Committee

W. C. Fuhri, general sales manager of the OkeH
record division of the General Phonograph Corp.,
New York, announced recently the appointment
of G. I. Stanton, as manager of the company 's
dealers' service department, with headquarters
at the executive offices in New York. Mr. Stanton was formerly a member of the Columbia
Graphophone Co. 's branch in Chicago, being in
charge of the dealers ' service work at this branch.
With the advent of the new lateral cut OkeH

Indianapolis, Ind., December 5. — This city has
been chosen as the place for holding the 1920
convention of the Associated Advertising Clubs
of the World.
An executive committee of five has already
been chosen, of which Tom Griffith, sales manager
of the Udell Works, is a member. He is the representative of the manufacturers of Indianapolis
on this board, and is very busy sending messages
to all the manufacturers of musical instruments,
furniture, cabinets, etc., in the country, telling
them that they will do well to have their advertising and selling forces attend this convention,
which, without doubt, will be a notable one.
The convention will be held early in June and
the largest gathering of men ever gotten together
interested in selling, advertising and distribution
is expected. The attendance will probably be
between 8,000 and 10,000. Great preparations
have begun for a very effective program, and
while.
anyone attending will feel that it was well worth

record, Mr. Stanton will have unlimited opportunities toutilize his intimate knowledge of dealer
service work. He will co-operate with OkeH
dealers along practical and efficient lines, and
will also work in conjunction with the publishers
of popular music whose hits are being recorded
for the OkeH library.
Rosenstreter & Nimmer, of New London, Wis.,
have completed a talking machine department on
the ground floor of their store, and have installed
several demonstration booths.
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was a member of the auditing staff for several
years, and more recently was manager of the
New Haven branch. He understands and appreciates the problems that confront the dealer in
his daily work, and will undoubtedly give efficient
service to the Columbia dealers in New York
territory.

POSITION

Popular Columbia Man Appointed Assistant
Branch Manager in New York — Well Qualified
for New Post by Lengthy Experience
As announced recently in The World, H. L.
Moorey has been appointed assistant manager of
the New York branch of the Columbia Grapho-

ATTENTION
If you are looking for quick service and right
prices,
lines: get in touch with us on the following

Mr. Friedl announced recently that four new
salesmen had been added to the company's local
branch; these new members comprising Allen
Bennett, Kenneth Crombie, Albert Neubauer and
Vincent Ferchie. Mr. Neubauer was formerly
head of the dealer service department at the local
Columbia branch.
SHELLAC

IMPORTERS

ARE

Q
R S Rolls
Emerson
7 inch Disc Records
Wall Kane

Complete line always on hand
Write for monthly bulletin, catalog and

WORRIED

prices
Enterprise Music Supply Co.
145 West 45th St., New York City

India's Crop of Koosmic Said to be Far Below
Normal — May Affect Record Prices

Importers of shellac report that the latest advices from India indicate a decided shortage in
the Koosmic crop, which will come into the market late this mouth. According to latest advices
the new crop will yield only about 40,000 packages as against a normal yield of 80,000 packages.
The Rugeen crop, which was harvested in September, totaled only about 15,000 packages as
compared with a normal yield of 50,000 packages.
In view of the heavy demands for shellac that
are being made by the manufacturers of phonograph records and other commodities it is expected
that the present price of $1.10 per pound will
hold for some time, and that it may even go
above the present figure. The main crop will
not come in until next April, and before shipments reach this country it is expected that all
available stocks will be exhausted. The surplus
remaining from the Bysackie crop of last April
was very small, and in view of the two unusually
small crops of this fall it is improbable that the
supply will be sufficient to keep the various interests supplied until the new crop comes in next

H. L. Moorey

phone Co., succeeding Kenneth Mill-;, who was
appointed manager of the Chicago branch. Mr.
Moorey has already assumed his new duties, and
is rendering invaluable assistance and eo-operaiton to Lambert Friedl, manager of the New
York branch.
Mr. Moorey is ideally qualified for his new and
important post, as he has been associated with
the Columbia organization for many years. He

Needles

MAURICE RICHMOND, Gen'lMv.
We are the largest jobbers of sheet music and music
books in the U. S.
Save time and money by ordering
all your supplies from one house
TABLATONE

All Metal Parts of Machine Made by DeRivas &
Harris Now Gold Plated
The DeRivas & Harris Mfg. Co., 135th street
and Willow avenue, New York, have had a very
promising demand for the "Tablatone," the machine which they announced a few months ago.
By way of refinement, all the metal parts of the
"Tablatone" are now gold plated. The combining of an artistic library table and a talking
machine, has proved to be a very successful type
and dealers all over the country have not only
sent inquiries to the company regarding it, "but
have placed substantial orders.
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IN CUBA
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P. J. Ramirez, Manager of the Talking Machine
Department of F. G. Robins Co., Havana, Tells
of Booming Conditions in That Republic
P. J. Ramirez, Cuban manager of the talking
machine division of Frank G. Robins Co., Havana,
Cuba, spent about ten days the latter half of
November in the United States. After landing
in New York and spending some time with a
number of the officials of the Columbia Graphophone Co., whose products and records are sold
exclusively by the Robins Co., Mr. Ramirez visited Buffalo and Detroit.
In chatting with The World, Mr. Ramirez stated
that the demand for the table models of the
'Columbia Grafonola is exceedingly great at the
present time, and that the available supply does
not in any way meet the demand. The same
condition largely prevails in the record end. The
present turnover which the Robins Co. are doingruns in the neighborhood of $250,000 per annum.
The demand for records runs chiefly to the
instrumental music, particularly for the famous
Danzone records. The "Danzone," by the way is
a Cuban dance which has been taken cognizance
of by the Columbia Co., in that quite a number of
special records for it have been put out. The
song records are not, by tny means, confined to
those in the Cuban tongue, as a large percentage
of the business done in these records is in English
selections.
The Robins" Co., whose headquarters are at the
Grand Teatro Nacional, Prado y San Rafael,
Havana, about four or five months ago embarked
in the piano business and are at present handling
the Brambach baby grands and Davenport &
Treaey player pianos, also the Q. R. S. and Cuban
made music rolls. Mr. Ramirez states that the
demand in the piano and roll end of the business
is greatly in excess of the available supply.
General conditions, according to Mr. Ramirez,
continue to be very favorable in Cuba, in that
the present producers' price for sugar is sufficiently high to guarantee a continued prosperity
in the country for some time to come. The sale
of sugar, he says, constitutes the chief business
of the republic and the status of the sugar industry
therefore to a large extent determines the prosperity of the music business.
Mrs. R. D. McCracken and Mrs. R. S. Edmonds,
of Knoxville, HI., have opened a music store in
that city and will carry several lines of talking
machines. The new store is known as the Knoxville Music Shop and is located in the former
headquarters of the Red Cross.
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Walter S. Gray Co. Chartered With Capital Stock
of $200,000 to Engage in the Jobbing of Talking
Machine Accessories and Other Specialties
San Francisco, Cal., November 29. — Articles of
incorporation have been filed by the Walter S.
Gray Co., whose principal place of business is
given as 942 Market street, this city. It is stated
that the corporation will engage in a general jobbing business in talking machine accessories and
musical supplies, and will likewise import and export goods of that character. The capitalization
is $200,000, half preferred and half common stock.
The incorporators and directors for the first year
are Walter S. Gray, Robert G. Gray, A. M. Gray,
Forrest Brackett and G. Victor Strain.
Walter S. Gray, the head of the company, requires no introduction in talking machine circles,
for he has been connected with the trade in
various capacities for many years both in the
East and West.
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Guaranteed in every minutest
detail.
The perfection of mechanical
genius as applied to the
phonograph motor.
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Bakelite intermediate gear — absolutely silent.

PH0N0GRPH

OKEH
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ratchet device that prevents clicking.

Ask

VITANOLA

The. M. M. Roemer Sales Co., New York, distributor of Vitanola phonographs, has been appointed ajobber for the new lateral cut OkeH
record. This company is splendidly equipped to
develop a profitable OkeH business in this territory, and Mr. Roemer is enthusiastic regarding
the possibilities for this record line in the metropolitan district.
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Frederick Loeser & Co., the great music and
department store of Brooklyn, N. Y., have been
carrying some very interestingly written advertisements in the New York papers in which tlu.
Vitanola and its specially constructive features
have been dwelt upon at length.
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During the past few years he has been engaged
in the talking machine accessories jobbing business in this city. Associated with him in the new
enterprise is his son, Robert G. Gray,
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IN 1920

Dealers Are Optimistic Over Enlarging Output of
the Manufacturers — Expansion the Order of the
Day — Victor Record Makers Score — Trade Helps
to Fill Community Chest — Other News
Cleveland, O:, December 8. — Cleveland's talking
machine dealers are going to strive for new records in sales during 1920. Handicapped in various
ways during the past twelve months, these dealers
will seek during the next year to overcome some
of the difficulties which have beset the retail
trade. Dealers in this section of the state are
optimistic over the future. They see visions of
bigger sales — better business all around — and are
hopeful that manufacturers will be better equipped
during 1920 to supply the ever-increasing demand
for products of factories. Cleveland this winter
is enjoying the greatest season of operas ami
high class musical concerts ever known. The
results have been beneficial in more ways than
one to the musical instrument trade. The frequent
appearance on the concert stage of world-famed
artists have created new demands for their songs
reproduced in phonograph records. Dealers in
music of all kinds have benefitted. Dealers have
featured records to an extent hitherto unknown
among retail stores. The display windows of
Cleveland 's retail stores which specialize in talking machines and records never offered so many
temptations to prospective buyers.
Members of the Talking Machine Dealers ' Association of Northern Ohio are of one accord — that
1920 must be made a banner year. While the
date of their annual meeting, election of officers
and banquet is several weeks' away, members are
already discussing the expected gathering, because
they realize that new ideas will be developed
during the meeting. Cleveland's retailers are
closer together than ever before.
The announced policy of Herman Wolfe, head
of the Wolfe Music Co., when he was elected
president of the association last winter was cooperation, closer business and social relations and
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less friction and more good fellowship. No failures were reported among talking machine retailers in Cleveland during the past year.
The Starr Piano Co., the Wurlitzer Co., and the
Drehera have been among the well known musical
instrument concerns to expand. The Starr took
over the old house of Wanielinks, opened a fourth
retail establishment in Cleveland and capped the
climax two months ago by opening a complete
house furnishing emporium in connection with
the firm's talking machine, player and piano business. This new move is already a success.
The Drehers have found a new home in- Huron
road, near their present Euclid avenue store, paying $250,000 for the site and building which will
be remodeled for occupancy several months in the
future.
The Wurlitzer Co. has its new six-story Euclid
avenue building about completed. While the firm
moved from its old Huron road site several months
ago, the ground floor of the new quarters is still
in the hands of workmen. This firm also took
over the Caldwell Piano Co. during the, year.
The McMillen Music Co. shifted its location, in
East Ninth street, going to Huron road for a
few months, while a bigger and better ground floor
store than the one formerly occupied was being
remodeled adjacent to the Miles Theatre.
Many furniture stores have increased their
talking machine
business.
Many
others have
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added this class of merchandise to furniture
stocks, with excellent results.
Record dealers in Cleveland are reporting unusually large sales of all the standard makes.
The appearance of "Victor Record Makers" in
two concerts at the New Masonic Temple stimulated Victor record sales in all the city's retail
musical instrument stores.
The apiJearance of the eight well known Victor
artists in these two December concerts here afforded Cleveland's talking machine advocates an
opportunity to hear some popular singers in person. The concerts received much publicity
through music critics and advertising. Among
the firms which joined issue in exploiting the appearance of these artists in full page newspaper
advertisements were the Eclipse Musical Co., Victor distributors, the May Co., the Wolf Music
Co., Buescher's, Park's Music Store, the Hueter
Jewelry Co., the Harmony Music Shoppe Co., and
the stores operated by the Euclid avenue and
Lakewood Music Co.
Edward B. Lyons, sales manager of the Eclipse
Musical Co., was chairman of the committee which
made arrangements for the concerts, and was assisted by representatives of several other Victor
houses, including the B. Dreher 's Sons Co., the
May
and Bueschers
'. included Henry Burr,
TheCo.,
galaxy
of singers
John H. Meyers, Frank Croxton, Frank Banta,
Billy Murray, Albert Campbell, Monroe Silver,
and Frank Van Eps.
Cleveland's talking machine dealers did their
best to aid in putting across subscriptions for the
city's 1920 $3,500,000 Community Chest. The
financial drive for this money, which was oversubscribed nearly $1,000,000, lasted eight days,
and more than 140 retail stores allowed the free
use of their show window space for novel displays
of the ninety charitable, social and welfare organizations which will participate in the distribution of the chest fund. More than $500,000
free window space was donated to the displays
and a spectacular parade was featured Sunday,
November 23, a score or more of floats typifying
the work done by the associations seeking funds
being in line.
The Fischer Co., Pathe distributors, is running
some very catchy ads in the Cleveland newspapers, featuring records and machines. This firm
reports good sales during November and prospects splendid for holiday trade.
The A. B. Smith Piano Co., Akron, is featuring
the Cheney and Steinburn makes of talking machines to excellent advantage. In discussing
the talking machine business Mr. Smith, who is
president of the Cleveland Music Trades Association, said that dealers in the territory covered
by their stores are still complaining of the difficulty in obtaining machines and records.
Glaus & Schroeder, 4124 Clark avenue, are
featuring the Harpuola talking machine and OkeH
records. The Muelhauser Bros., are emphasizing
the value of the Sonora phonograph in various
styles of display newspaper advertising. Gennett
records are being played up by the Starr Piano
Co.
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JOHN H. WILSON, MANAGER, 324 WASHINGTON STREET, BOSTON, MASS.
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Boston, Mass., December 5. — Not in many years
has there been such a demand for talking machines
and records and the end of the month will see
distributors quite rid of goods. The demand
has been phenomenal everywhere and jobbers have
had their hands full supplying the demand for all
lines. One of the interesting developments of
has been the many men in the talkingbusiness who have gone into the retail
without exception they are all making
pronounced successes of their new undertakings. They are discovering that this line is
one of the most lucrative, and that prospects for
the future are bright because new artists are
constantly connecting themselves with the industry, and the production of quality records is constantly demanding attention from music lovers.
On this end of the business in particular much
could be written.
Decorated for Christmas
Already with this the first week of the month
the local stores are beginning to take on a holiday
atmosphere and wreaths and festoons of laurel already are being put up. The first shop to get
busy today was the Tremont Talking Machine Co.,
in Tremont street, of which Manager Warren
Batehelder is in charge. Beautiful wreaths have
been put in the windows and the interior hung
with greenery. This shop is now among the handsomest retail Victor warerooms in the city.
Making the Beacon Talking Machine
One, of the latest of talking machines to make
its appearance on the market is the Beacon, which
is being manufactured by the Beacon Phonograph
Co., whose headquarters are in the Garden building, 24S Boylston street, Boston. The officers of
the company, which is to be formally incorporated
in January, are Richard Nelson, president and
general manager; Henry A. Robbins, treasurer,
and Chester W. Johnson, production manager. Mr.
Nelson has been identified with the Boston talking
machine business for several years, having been
wholesale distributor for the Sonora. Mr. Robbins, the treasurer, is also treasurer of the Veeco
Co., and Mr. Johnson originally was with the
Musical Supply & Equipment Co. Two factories
are already in operation, one in Waltham, and
another in Somerville and already the company
is turning out a goodly number of instruments.
How "Jazz" Records Help Pupils
A talking machine and a set of "Jazz" records
are a part of the equipment of the Reading High
School, where the pupils in the typewriting classes
hammer the keys to the strains of the "Jazz"
music. "We start the beginners off with a slow
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ices at the Arch street establishment, but they
will be ready to go out of town for one or several
days by way of instructing dealers gratuitously
within their own domain.
Miss Thelma Cohen, too, in addition to the regular salesmanship course, took the educational
course and her services will be similarly available.
Manager Reed is preparing a circular through
which he will announce to the trade that any
dealer who is beset with some trade problem will
be welcome to avail himself of the expert advice
of the new service department.
Changes in Columbia Personnel
Ered Mann, manager of the Boston branch of
the Columbia, has announced several changes in
the personnel of his force, which became operative
on December 1. C. E. Sheppard, who has been the
travelling representative of the company in the
northeastern territory of Massachusetts, has been
transferred to the Philadelphia field at his own
(Continued on page 48.)
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in perfect rhythm to the snappiest Jazz numbers."
Service Department for M. Steinert & Sons Co.
A fully equipped service department is to be
opened by M. Steinert & Sons Co. at its Arch
street Victor headquarters early in January. The
details are being mapped out by Wholesale Manager Kenneth E. Reed, who has some very comprehensive ideas as to just how to meet the needs
of dealers for whom there will always be novel
display features and other advantageous data at
their disposal. The department will be in charge
of Miss Esther Samuels, and in anticipation of
the opening of this department, Miss Samuels,
Herman Pleischner and James Graham lately took
the two weeks' salesmanship course at the Victor
factory so that they are especially well equipped
to render the best possible service to Victor dealers. They will not only be ready with their serv-
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request. Roy Ott, the company 's representative
in western Massachusetts, succeeds Mr. Sheppard
in the local field. Mr. Ott in turn is succeeded
in his former territory by J. F. Carr, who for
several years has been manager of the dealers '
service department at the Boston headquarters.
He will make Springfield his headquarters. Mr.
Carr at the local office is succeeded by E. H.
McCarthy, who heretofore has been head of the
order department. J. W. Murphy, who has been
with Assistant Manager F. E. Smith, becomes head
of the order department. Mr. Carr, who has
been a faithful and efficient official at the Columbia office, will be missed by many in the local
trade who, however, will be glad to learn of his
promotion.
Another Business Trip
Wholesale Manager Eeed, of the Victor department of the Steinert establishment, started off
on another business trip on the first of the month.
He went first to Philadelphia and the Victor factory at Camden, then he planned to make visits
to Pittsburgh, Columbus, O., Buffalo, and other
New York points before returning home. The trip
will be an observation visit.
To Retail Exclusively
John Payles, of J. Samuels & Brother, the wellknown Providence, R. I., dealers, was in town
lately, and made the interesting announcement
that his house had discontinued its wholesale department, beginning December 1, and will devote
itself 'exclusively to the retail end of the business.
C. B. Snow Visits "the Hub"
Charles B. Snow, wholesale manager for Cressey
& Allen at Portland, Me., spent a couple of days
in town recently, dividing his time between the
Steinert 's Arch street establishment and the Eastern Talking Machine Co., whose wholesale manager, Herbert Shoemaker, also played the part of
host. He speaks optimistically about business in
his territory, where Cressey & Allen have long been
Victor distributors.
Noted Artists Heard in Recital
Mile. Alice Verlet, the soprano, and Victor
Young, pianist, both Edison artists, were heard
in a recital in Jordan Hall on Monday evening,
November 24, on which occasion Mile. Verlet 's
re-created voice was heard in comparison. The
recital, which was under the local management
of George Lincoln Parker, the Edison distributor,
was a very successful one and the attendance was
large.
Attended Pathe Conference
E. O. Ainslie, local manager of the Pathe, is
home from Chicago, where he went to attend the
Pathe conference of distributors, which was held
on November 19 and 20. Mr. Ainslie said that
there was the greatest enthusiasm manifested by
all present and the addresses indicated a great

from page 47)
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year ahead for the company and its product. The
dinner which President E. A. Widmann tendered
the distributors in the Auditorium Annex was a
delightful occasion and everyone had a jolly good
time and they departed with a vast fund of valuable data touching the Pathe line.
New Pathe Dealers
Manager Ainslie reports among the new dealers,
McEwan & Chapin, of Danielson, Conn.; E. C.
Clark, of Norwood and Hyde Park, Mass., and
Ovila Lajoie, of Lowell, Mass.
R. E. Briggs New England Traveler
Raymond E. Briggs, who has been associated
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with the Hallet & Davis Co. for some time, has
turned his attention to the Pathe end of the company 's business and he is now New England
traveler for this line.
Served With Noted Committees
Manager Fred E. Mann, of the Columbia Co.,
was a very busy man during November, for among
his numerous activities he was a member of the
Boston Chamber of Commerce committee which
planned for the reception to the Internationa]
Trade Commissions from England, Belgium, Italy
ana Prance, and he was especially active during
the day of the business conferences at the Copley-
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Plaza when the individual groups discussed informally with members of the Chamber of Commerce some of their most pressing problems.
Visits Victor Plant
Herbert Shoemaker, wholesale manager of the
Eastern Co., returned today from Camden, where
he went on Victor business. With him while visiting the factory were Hovey Dodge, of the Eastern
Co., who made a special study of the factory
methods, and Mrs. Dodge. Mr. Shoemaker enjoyed his Thanksgiving at home with his parents,
and he was able to take in the big game between
the Pennsylvania (his alma mater) and Cornell,
which was played at Franklin Field, Philadelphia.
Joins Mitchell Co. Forces
Charles Urlass, who has been associated with
the Eastern Co. for some time, and has been a
valuable travelling man for the company, has
severed his relations with the house and gone to
Haverhill, where he has accepted the management
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of the Victor department of the Mitchell Co., a
well-known house in that city, which also operates
stores at Fall River and Springfield, all of which
are immediately in charge of Franz Yahn. To
succeed Mr. Urlass, Manager Shoemaker has
taken on A. M. Hersee, who spe:it a week studying Victor methods at Camden, c".iid is now out
in the territory.
Business Active With Vocation Co.
Manager Hindley says that after the Christmas
rush the meetings of the Boston Chapter of the
Aeolian Employees ' Association, will be resumed,
which means that the Vocalion people at the
Boylston street warerooms will see that things
get lively. Manager Hindley reports that business has been coming along wonderfully and that
some fine sales have lately been made. Horace
Hull, the Vocalion special representative was over
in town for several days lately.
Feature the Steger Phonograph
The Steger line is being distributed here by
the Iver Johnson Co., whose talking machine department is managed by Arthur W. Chamberlain,
but more goods could be disposed of if the shipments were better for they have not been coining
with that degree of regularity that the house
would like. There is a steady improvement, .however, and this is pleasing, because the Steger
phonograph is steadily growing in favor with the
discriminating purchasing public.
Active Wholesale and Retail Business
Harry Spencer of the Brunswick says that No-

Cressey

New

DISTRIBUTORS
BATES NEW& ENGLAND
SPENCER,
Inc. Ktefs1:

England

&

Khaki

Covers

vember was a wonderful month and that in both
the wholesale and retail the distribution was
enormous. Mr. Spencer has made connections
with a number of new dealers whose identities will
be made known after the new year. The retail
end of Mr. Spencer 's business is now known as
"Spencer's Music Shop," while the wholesale
establishment continues to be known as Kraft,
Bates & Spencer.
COLUMBIA

NEW

ENGLAND

MEN

MEET

One Hundred Dealers From Eastern Massachuetts
and Southern New Hampshire Hold Business
Conference in Bridgeport — Notable Gathering
Bridgeport, Conn., December 5. — One hundred
Columbia dealers, representing eastern Massachusetts and southern New Hampshire, gathered in
this city November 19 for a business conference
and it was especially interesting that the attendance was nearly 100 per cent of the Columbia
representation in their respective territories, something that Boston Branch Manager Mann was
especially proud of. Dinner was served at the
Hotel Stratfield, after which there were interesting talks by T. C. Roberts, assistant to President
Francis S. Whitten; Assistant General Sales Manager F. K. Pennington, of New York, and Manager Mann. A feature of the occasion was the
appearance of(Continued
"Prince Napoleon,"
on Page 50.)as he is called.
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His real name is C'arbone, and he is a hustling
Columbia dealer in Soutli Boston, Mass. He is a
midget, standing only forty inches high, and a
previous visit to this city made for him many
friends.
Mr. Eoberts spoke chiefly on production, saying
that the dealers were now taking out of the factory three times as much 'as they were six months
ago. "New systems have been perfected in the
matrix department," he said, "to take care of
all the 'hits' immediately. We. have re-arranged
machinery and bought new equipment to increase
production from three to over 100 per cent. The
company has also bought new grounds, new plants
and new machinery. I think that within the next
six months the factory will be crowding you to
sell all we bring forth. ' '
"We accept the dare," called out Manager
Mann, who is one of the most popular men in the
Columbia outfit.

Lansing

Khaki

Co.
MASS.

Mr. Pennington referred to the dealer as the
only point of contact between the company and
the purchaser, and that by the development of a
closer relationship and co-operation it was hoped .
to put Columbia ' ' in the position it i destined to
occupy and that is in first place."
He spoke of the accomplishments of Mr. Roberts is Bridgeport and among the recent acquirements of the company he mentioned the purchase
of the Canadian Aeroplane plant; fifteen acres in
Toronto, Canada, where the concern plans to have
one of the largest plants in the Dominion at an
expense of over a million and a half dollars; the
acquisition of 115 acres in Baltimore, on the
Pennsylvania and Baltimore & Ohio railroads,
where ground will be broken immediately for a
three and one-half million dollar establishment to
be in full operation in 1920.
At the conclusion of this session the dealers
boarded two special trolley cars provided for the
occasion and visited the East plant, the departments of the West plant having been visited in
the early forenoon.
The wonderful process by

Moving

Covers

Despite the obstacles that have arisen during the
past year have maintained their high standard of
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Automatic Cover Support & Mfg. Co. Builds New
Factory in Record Time
The Automatic Cover Support & Mfg. Co., of
Bloomfield, N. J., have taken possession of their
new factory building at 77-81 Mills street, that
city. The erection of this factory was completed in
record time in order that the Automatic Cover
Support & Mfg. Co. might be running on a capacity basis by the first of the year.
AFFECTED

BY EXPLOSION

In a letter recently received by Thomas A.
Edison, Inc., from H. E. Joseph, an Edison owner
of Pittsburgh, Pa., he tells of an explosion in
the front part of his home and notes the fact that
while an Edison phonograph was twelve feet distant from the' explosion it only loosened the diaphragm of the new Edison reproducer.
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Fred P. Oliver, vice-president and general manager of the Blackman Talking Machine Co., New
York, Victor wholesalers, returned recently from
a trip to Buffalo, Cleveland and Chicago, where
he visited the Victor wholesalers in order to become acquainted with some of the new systems
which they have installed, and to generally observe conditions in this territory.
At Chicago, Mr. Oliver had a very pleasant stay
with L. C. Wiswell, manager of the wholesale Victrola department of Lyon & Healy, and during
the week-end he called upon Fred H. Putnam of
Putnam & Page, Victor wholesalers at Peoria, 111.
In Cleveland Mr. Oliver spent a few days with
C. K. Bennett of the Eclipse Musical Co. and Howaid Shartle, who was recently appointed general
manager of the Cleveland Talking Machine Co.
In Buffalo he was entertained by W. D. & C. N.
Andrews and V. W. Moody of the Buffalo Talking Machine Co. Mr. Oliver stopped at Pittsburgh on his way home, calling at the headquarters of the Standard Talking Machine Co., Victor
wholesalers, where J. C. Boush and French Nestor
gave him a royal welcome.

NOT

The Quality

.

Vice-President of the Blackman Talking Machine
Co., Calls Upon Many Members of the Trade
in the West — Received Hearty Welcome.
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which "a handful of black dough" is pressed
into a Columbia record was witnessed and explained. Numerous photographs were taken of
the group at both plants and late in the afternoon
the party left Bridgeport for Boston.
FRED

Write us. There are a few exceptional fields
open for good live representation.

-

Inc.
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ployes in a separate enevelope at regular stated
intervals, which plan means, ' ' Dividends on Top
Greetings

balance of the paper contains many newsy
of The
Wages."
personals regarding the various popular members

jom for j&ur Bmsimesg
This Year

of the force, and it is safe to" predict that this
paper will not only find great popularity with the
employes, but will also be very valuable in stimulating great interest in the many activities in this
efficiently conducted plant.
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"PATHE RECORDS" A LIVE SHEET
New Publication Gives News of the Activity of
Employes of Pathe Freres Phonograph Co.
— Industrial Democracy in Force at Big Plant.
"Pathe Kecords, " a well written paper covering the activities of the Pathe employes at the
large Brooklyn plant of the Pathe Freres Phonograph Co., made its initial appearance under date
of November 20th. The opening article entitled,
"Take Hold and Lift," is an inspiring message
from President E. A. "Widmann, to the employes
of the company.
Much space is also given to covering the Industrial Democracy system in effect at the Pathe
plant. This system is not new or untried, but has .
been successfully used in many of the leadingplants of the country. The principles of the
policy are fundamentally the same as those used
by our government at Washington, D. C. The plan
provides for the establishment in the Pathe plant
of a "House of Representatives" composed entirely of the workmen, a ' ' Senate ' ' composed of
the executives, and a "Cabinet" composed of the
officials of the company. The representatives are
elected by a secret ballot by the workers, while
the senate and members of the cabinet are selected.
Meetings of these bodies are held weekly and the
minutes are recorded by a stengorapher. The
minutes of the House are posted on the bulletin
boards for the information of all employes. A
dividend fund is created out of the savings from
which a dividend payment is made to the em-

Brown,
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have

&

WAVES

Interesting Addition
Vocalion Literature.

to AeolianAssist

The Aeolian Co. has just issued a most attractive folder devoted to the subject of tone waves
and illustrated with photographs of tone waves
as created by the complete orchestra, the individual instruments thereof and by the human
voice. The folder is intended primarily for those
interested in Vocalion records and presents in
tabulated form material issued by the company
sometime ago in a special booklet. The new
folder is intended for the use of dealers and is
designed particularly for enclosure in a standard
size envelope.
Space is taken for descriptive matter regarding
the Vocalion itself, Vocalion records and the
Graduola tone control.
APPOINTED

AGENT

IN FRANCE

Otto Heineman, president of the General Phonograph Corp., New York, announced this week that
J. Rosen had been appointed general agent for
France for all of the company's products. Mr.
Rosen, who will make his headquarters at 43
Rue La Brayere, Paris, sailed recently for France
on the ' ' Rochambeau. ' ' He took with him a
llarge amount of Heineman and Meisselbaeh motors, tone-arms, etc., and has already advised the
home office that there is a big market for these
products in France.
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The story regarding the excellent effect of talking machine music in increasing the amount of
milk given by cows thus serenaded has covered
the country so thoroughly that it attracted the
attention of the "movie" kings. The result is
seen in one of the flashes in a current news
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pushed to the front the best in all lines of merchandise, simply because it has become impossible
profitably to manufacture any longer the type of
merchandise which once was associated with the
idea of small profits and quick returns. In the
allied branch of industry which is associated with
the manufacture .of pianos, this fact has had the
most remarkable results. The very cheap piano
which had been a curse to the industry, was
literally forced out of existence during the wartime stress owing to the sharp rise in the prices
of labor and material. Since the cessation of
hostilities the rise in costs has been continuous
and yet the demand has been greater than ever.
Of course it has been a demand for the best only.
' ' Security and Prestige. ' '
Now when this demand for the best is found
also in the world of talking machines, some interesting and useful deductions may be drawn.
For one thing, it shows that the advertising of
the great pioneers has had its effect and that the
public is looking for security and prestige. But
it also shows something else which is the most important thing of all. It shows that the public
now is fairly secure in the belief that a talking
machine is a true instrument of music and that
as such it is to be judged. In a word, the people
are beginning to apply standards of musical judgment to the talking machine, and to purchase in
the light of such judgments. It seems to me that
the one outstanding sales lesson of the year is to
be found here.
If I were concerned with the details of financ-

The articles which have appeared under this
heading for the last two years have all been intended to promote thought, and to inspire the
dealer or salesman with more energy directed
along right lines — in a word to teach him to think
rightly about his business. From time to time, it
is well, therefore to pause in our progress and to
ask ourselves what we have learned. From time
to time the business man must pause and take
stock. If he be a wise man he takes stock not
only physically, but mentally. He attempts to
find out how far he has progressed in thought,
in vision, in the right direction of his energies,
since his last overhauling. For he knows that
the man who would really make himself a power
in the community must be constantly moving forward; and that there is no way to do this save
by the road of mental progress, of steady improvement in one's thinking, and especially of
putting to the best uses the experiences through
which he passes.
The end of a year affords an excellent point of
pause in this process, and it is therefore quite
meet that this month's article should be devoted
to a sort of stock-taking. What have we learned
that comes" within the purview of the general
subject of these articles ? And, still better, what
have we neglected to learn, if anything?
For one thing surely, and that a very important
thing, we have learned that the people prefer to
pay and be sure rather than to save and be sorry.
In other words we have discovered that, w7hen the
choice is put up to them in favorable circum-

Brooks

is justly

Automatic

termed

Instrument.

The

of

the

Braid

White

Possibilities

stances, the people in general had rather pay a
larger price for a machine of which they can feel
perfectly sure, than a smaller price for one concerning which any doubt may exist. This is a
very interesting and important truth. The peculiar industrial conditions of the moment have

DEDUCTIONS

The

MACHINE

Musical

the

[Note: — This is the 33d of a series of articles on
the general subject of the musical possibilities of
the talking machine. The aim of the series is to
develop these possibilities from all angles, thus
opening up fields for sales expansion oftentimes
neglected wholly or in part. — Editor.]
A YEAR'S

TALKING

Wonder

It has all the good

ing or of the accountancy of the business, there
would be various considerations of the utmost importance which might at this point be discussed.
But this would be outside the province of these
articles, fortunately. What I am concerned with
is less obvious perhaps but not less important.
The Musical Judgment.
The point which I desire to press home is that
the people are beginning to judge the worth of a
talking machine upon a more purely musical
basis. They therefore are beginning to require
that the sales talk, the presentation to them of
the recommended article, shall be made in a manner commensurate in its intelligence with the
merits of the article itself. Now the merit of a
talking machine is something which can only be
judged by demonstration. To show off a machine
rightly, so as to set forth to the ear of the prospective purchaser whatever of tonal beauty it
may be able to transmit from -the record to the
hearer, it is necessary that the kind of record
chosen shall be one calculated to achieve the desired result as well as likely to satisfy the artistic
sense of the hearer, however low or high that may
be. It is plain that from the start, upon these
new conditions of selling, we are placed in a position where we simply must take an active and
serious interest in the music we are using fo.demonstration purposes.
"Records Are for Sale Too."
This of course at once leads to another consideration, of parallel importance. Eecords are
to sell as well as to use for demonstration on
machines. The salesman who is seriously interested in his work knows that the sale of the
highest class of record is the most profitable kind
of sale known to the talking machine business.
He knows, therefore that it is up to him to pro(Continued on Page 57.)
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mote that high-class sale all he can. Now if what
has been said above has any weight at all, the
high-class record must more and more come into
the forefront of the game; for only the highclass record can be used to make the setting for a
true musical judgment of the worth of a talking
machine. No matter how one works it, one simply cannot obtain from an intelligent purchaser a
musical reaction which will justify him or her in
making a favorable decision, if the records used
— that is to say the music heard — be altogether
trivial. It is imperative that the better sort of
music be used; which is to say that the highpriced record be pushed to the front.
Taking the Music Seriously.
Thus we have before us the one big lesson that
the merchant and the salesman of today who
wishes to make a real showing in the trade must
begin to take seriously — the musical side of the
talking machine. He must begin to sell from
the standpoints of tone and reproduction. To do
this he must bring educated taste and judgment
to bear on the music used for demonstration and
offered for sale. At least, that is to say, the merchant must begin to take a serious interest in the
musical content of his goods, as well as in their
shape and price.
Fortunately, the very conditions of the problem
render easy the attainment of the necessary knowledge. The achievement of an educated taste in
music is, more than aught else, a matter of much
hearing. It is in fact a matter of familiarity
rather than of any occult or even obscure faculty
possessed by few. On the contrary, music appreciation isa matter of hearing plenty of good
music; and where can this be done better than in
a talking machine record library?
Get to know and appreciate the musical properties of the talking machine, and of its records.
Sell Music only. That is the lesson of lessons the
year has brought.

NEW

STORE

IN LAWRENCE.

MASS.

Fred Gardner, who has for a number of years
handled talking machines in connection with his
drug business in Lawrence, Mass., has branched out
as a full-fledged music dealer, in an elaborate store
at 379 Essex street, that city, where he handles
the Victor and Sonora talking machines, music
rolls, musical merchandise, etc.

"Does It Play All Records?"
Certainly MAGNOLA does; and without any extra
attachments, too. This is only one feature, albeit a
most important one, in the thoroughly up-to-date equip
ment of the MARVELOUS MAGNOLA.
MAGNOLA

"Built by Tone Specialists"

W&tehirxj tKe Music Come Out
May we send you our handsome- illustrated catalog
chock full of information concerning the wonderful
construction system of Magnola and the beauties of
its musical results, its artistic appearance and it?
moderate price?
Send your name and let us tell you morel
MAGNOLA

TALKING MACHINE COMPANY
OTTO SCHULZ. President
General Offices Southern Wholesale Branch
1330 CANDLER BLOG.
711 MILWAUKEE AVENUE
CHICAGO
ATLANTA, GA.
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Mile. Latoy, in Vaudeville, Uses Real Talking Machine and Live Dog in Picturing the Famous
Victor Co. Trade-Mark — Act a Success
MANUFACTURED BY
One of the features of "Mile. Latoy 's Models,"
a posing act, now covering the Keith circuit, is a
perfect reproduction of the Victor trade-mark,
"His Master's Voice." Mile. Latoy uses three
well trained dogs in her act and the posing was
all done in a heavy gilt frame with clever effects, and a special backing for each view.
For the reproduction of "His Master's Voice"
there is provided a Victor talking machine of
the original model and one of the dogs, a genuine
double of the Victor dog of commerce, sits motionless for a number of seconds in the well-known
and accepted pose, while the machine actually
plays an- old time record. The backing of the
picture shows the interior of a talking machine
store. The pose is so natural as to give the
effect of a clever oil painting.
TAKE

ON NEW

BUSINESS

LINES

PL AYERPHONE TALKING MACHINE CO.
CWMcKENZIE. CHICAGO, W.DCALDWEU.
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Brown, McManus & Co. to Distribute Paramount
Lateral Cut Records and Connorized Music Rolls
— Lease Large Loft at 87 Warren Street
Brown, McManus & Co., the eastern jobbers for
the Begina phonograph, are also distributing the
Paramount lateral cut records, featuring these
products in their publicity as ' ' Popular Hits by
Popular Artists." In addition they have recently
closed negotiations with the Connorized Music
Bolls Co., to carry a large stock of the rolls manufactured by that firm. They have also announced
deliveries to the trade of their own steel needle
which
point.
make
at 87

TW0

they are marketing under the name ' ' Trim' ' In order to carry ample stocks and
quick delivery a large loft has been acquired
"Warren street, New York City.

EDISON

ARTISTS

IN WINNIPEG

Leola Lucey and Osborne Stearns Give Private
Recital and Tone Test With New Edison

ins

7/Te
GREATEST PHONOGRAPH IN AMERICA FOR/
TONE. ENT
QUALITY
BEAUTY.
ELEVEN DIFFERMEDIUM WSIZED
MODELS.
PLAYS ALL MAKES OF RECORDS PERFECTLY
Dealers desiring to handle a high
grade phonograph for the big fall
and holiday trade should communicate with us direct or with any
of our jobbers listed below:
Berry, Demoville 8 Co.,
Nashville, Tenn.
John B. Bond, Little Rock, Ark.
Chapman Drug Co.,
Knoxville, Tenn.
Clawson S Wilson, Buffalo, N. Y.

Winnipeg, Man., December 3. — The remarkable
reproducing powers of the New Edison were
charmingly demonstrated recently at the private
recital given in the City Hall to several hundred
music lovers by W. G. F. Scythes & Co., Ltd.,
Begina, Sask. Miss Leola Lucey, soprano, and
Osborne Stearns, flutist, were the artists whose
original work and their re-created work were
compared with so much pleasure and interest to
their audience. The Edison reflected the living
voice of the songstress with great fidelity, and
added attractiveness was given by the variety
lent by the instrumentalist along with the recorded flute solos, and the other flute solos accompanied by the piano.
Curtiss Aeroplanes & Motors, Ltd., Toronto,
have appointed Fletcher Bros., Vancouver, B. C,
exclusive agents for the Province of British
Columbia.

Hornick, More $} Porterfield,
Sioux City, Iowa
Reid Lawson, Inc.,
Birmingham, Ala.
Chas. Leich EJ Co., Evansville, Ind.
A. C. McClurg « Co.,

Harger & Blish, Sioux City, la., Edison wholesalers, have purchased a site in that city on which
to erect a large up-to-date building, which will be
located at Fifth and Wall streets. Harger &
Blish are at present doing business at 315 Court
street.

352 E. Ohio St., Chicago, 111.
Oklahoma Book Co.,
Oklahoma City, Okla.
Orchard 8 Wilhelm Co.,
Omaha, Nebr.
Twin City Talking Machine Co.,
Uhrichsville, Ohio

GOLD
Mica

MEDAL

BRAND

Diaphragms

Any Size and Thickness
Highest Quality — Best Prices
FAVORITE
MFG.
CO.
1506 DeKalb Ave., Brooklyn, N. Y.

Day Moines
Drug Co.,
Des
DrugAkron,
Co., Ohio
Des Moines, Iowa
L. Paducah,
S. DuBoisKy.Drug Co.,

Van Vleet-Mansfield Drug Co.,
Memphis, Tenn.
Waco Drug Co., Waco, Texas
H. W. Williams 8 Co.,
Fort Worth, Texas
Some Desirable Jobbing
Territory Still Open
Manufactured by
PL AYERPHONE
TALKING
COMPANY,

MACHINE

338-352
N. Kedzie
Chicago,
111. Ave.,
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Vast Manufacturing Plant to be Erected in Baltimore Where 115 Acres Have Been Purchased —
Following Expansion Plans in Toronto This Company Well Prepared — Geo. W. Hopkins Sends
Out Very Interesting Letter to Sales Staff Regarding Expectations for the Coming Year
will be broken immediately for the erection of
plants in 1920 which will cost in excess of $3,500,000. Add to this the twelve acres purchased for
our Canadian factory in wTiich an investment of
plant and equipment will exceed $1,500,000, and
in a small way you will realize the breadth of
the plant.
"It is expected that both the Baltimore plant
and the Toronto plant will be in full operation
during 1920. Figure that this is in addition to
the two factories working day and night in Bridgeport, and you realize that in the coming year
v^e will have five times the acres we have at the
present time. Add to this the consideration and
investigation that is now being given to sites in
three other cities, and you will agree with us
'That dreams come true.'
' ' This wonderful development is made after
careful consideration of the business conditions
ahead of the Columbia Graphophone Co., believing

As announced in last month's issue of The
Talking Machine "World, the Columbia Graphophone Co. has arranged to erect a vast manufacturing plant in Baltimore, Md., in order to take
care of the tremendous increase in the demand
for Columbia products. In connection with this
new factory, George W. Hopkins, general sales
manager of the company recently sent out the
following bulletin to his sales organization:
"When we advised you under date of October
24th of the purchase of our wonderful factory
in Toronto, we gave you a little insight into the
aggressive and progressive campaign plans for
1920. Columbia comes into its own, and President
Whitten makes his big vision an actuality.
"The Columbia Graphophone Factory Corp.,
formed to take care of building activities, has
just completed the purchase of 115 acres of land
in Baltimore, situated on the Pennsylvania and
the Baltimore and Ohio Railroad, on which ground
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Phonograph Hardware|Specialties Manufacturers
GRAND STREET & WEST BROADWAY
NEW YORK CITY
in the loyalty of the dealers who represent Columbia Grafonolas and records throughout the
United States and Canada, and confidence in the
sales organization and their ability to represent
the Columbia Co. in getting volume of business
from these dealers.
"Careful analysis of the possibility for phonograph sales throughout the United States and
Canada, conservatively considered, warrants the

inc.
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George W. Hopkins
activities outlined above. Par be it from us to
wish time away, but if you knew how we felt,
and we are rather inclined to believe you have
the same feeling, you look forward with keen
anticipation to the time when these various plants
are turning out Columbia product of the quality
aud standard set by the Columbia Graphophone Co.
' ' Tell this story from the housetops. Throw
out your chest with pride in the company you
have the privilege of representing, and realize
as best you can the confidence that the president, the general manager and the officers of
the company have in our sales getting ability."
WATCH
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sample
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NEW

TELEPHONE

NUMBERS

The American Talking Machine Co., Victor distributor, 356 Livingston street, Brooklyn, N. Y.,
has sent out a card advising the trade that its
telephone numbers have been changed to Sterling
1821, 1822, 1823. Dealers siiould transfer these
numbers to their cards so that they can get in
touch with this enterprising company when they
have occasion to.
"WHAT ARE YOU SHORT?"
Get in touch with us. We have everything
in the phonograph line — Needles, Tone Arms.
Motors, Cabinets, all kinds of accessories and
repair parts. We specialize on Main Springs,
Bettertone Phonographs. Let us do your rePLEASING
SOUND
PHONOGRAPH CO.,
pairs. 204-106 East 113th St., New York.
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I shall not bother you with it but, instead, I urge you
to give heed

to the GREAT

QUESTION— THE
-THE

QUESTION

WORLD

QUESTION

OF

THE

HOUR

These are troublous times — times to make men think and think hard. But if we keep our nerve, hold steadfast, face
every issue squarely and treat each other fairly, we can— and we must, ride out the storm and make 1920 a year of
splendid achievement and the world a better place to live in.
AS

FOR

MYSELF

I have had a wonderful year — a marvelous

THESE

year and now I just wish to say to you all-

Name
The

I am

growing

I WISH

Is

YOU

tUpTlOrGTL

^

Universal

better and
THE

SIMPLE

Talking

making

new

Needle

^

'

Supreme

friends every day and

HAPPIEST

PLETELY PROSPEROUS

Machine

WORDS:

99

£*

"^7
My

FEW

NEW

CHRISTMAS
YEAR

YOU

AND
HAVE

THE
EVER

MOST

COM-

IMAGINED

Early in the New Year I shall send out a message of interest and a special offer which no dealer can afford to miss. Make
sure you are on our mailing list by writing us about it, at our home office TODAY.

U. S. TONOFONE DISTRIBUTORS
REVISED LIST TO DATE
THE REED COMPANY, Inc., 237 Fifth Ave., Pittsburgh, Pa.
KRAFT-BATES & SPENCER Inc., 156 Boylston St., Boston, Mass.
WALTER S. GRAY, 942 Market St., San Francisco, Calif.
M. D. SWISHER, 115 S. Tenth St., Philadelphia, Pa.
E. R. GODFREY & SONS CO., Milwaukee, Wis.
STARR PIANO CO., Richmond, Ind. (and branches).
MONROE FURNITURE CO., Monroe, La.
GEO. A. LOWE CO., Ogden, Utah.
COLLIER BROS., Oklahoma City, Okla.
WADE TALKING MACHINE CO., 14 N. Michigan Ave., Chicago.
RICHARD & CONOVER HARDWARE CO., Kansas City, Mo.
ALEXANDER DRUG CO., Oklahoma City, Okla.
A. C. McCLURG & CO., Chicago.
HOEFFLER PIANO MFG. CO., 304 W. Water St., Milwaukee, Wis.
ROE-BROWN COMPANY, 662 S. Fourth St., Louisville, Ky.
JESSE FRENCH & SONS PIANO CO., Montgomery, Ala.
ROANOKE CYCLE CO., 103 Campbell Ave., Roanoke, Va.
WORLD PHONOGRAPH CO., 736 Tilden St., Chicago.
ASSOCIATED FURNITURE MANUFACTURERS, St. Louis, Mo.
WORLD PHONOGRAPH CO., 736 Tilden St., Chicago.
THE KRUSE & BAHDMANN HARDWARE CO., Cincinnati, Ohio.
McKINLEY MUSIC CO., 1507 E. 55th St., Chicago.
GOLDBERG PHONOGRAPH STORE, 167 Gratiot Ave., Detroit, Mich.
MORLEY BROS., Saginaw, Mich. ■
RAE & MAXWELL, 711 Jefferson Ave., Toledo, Ohio.
J. W. POOL MUSIC CO., Huntington, W. Va.
CLARK MUSICAL SALES CO., 322 N. Howard St., Baltimore, Md.
J. REIMERS & SON, 3205 Georgia Ave., N. W., Washington, D. C.
JACOB DOLL & SONS, Inc., 112 W. 42nd. St., New York City.
ROUNTREE CORPORATION, 111-115 W. Broad St., Richmond, Va.
THE PATHE ACTUELLE CO., 236 Trumbull St., Hartford, Conn.
BUTLER BROTHERS, Chicago.
THE HARPONOLA CO., Celina, Ohio.
THE BRUNSWICK SHOP, 125 E. Kearsley St., Flint, Mich.
JAMES I. LYONS, 17 W. Lake St., Chicago.
MURMANN PHONOGRAPH CO., 1318 Olive St., St. Louis, Mo
W. L. WEAVER, Sumpter Bldg., Dallas, Texas.
PLAZA MUSIC CO., 18 W. 20th St., New York City.
BOND'S
GRAPHOPHONE
SHOP,
38 Arcade,
C. C. BAKER,
43 S. High St.,
Columbus,
Ohio. Nashville, Tenn
CONSOLIDATED TALKING MACHINE CO., Chicago.

EASTERN AND EXPORT
160 BROADWAY
NEW YORK CITY
TJ. S. A.
Tel. Cort. 8586

DEPT.

MADE

R.

for THE

THE DAY DRUG CO., 35 S. Howard St., Akron, Ohio.
ARMSTRONG FURNITURE CO., 59-61 N. Main St., Memphis, Tenn.
LANSING PHONOGRAPH CO., 207 S. Washington Ave., Lansing,
Mich.
THE L. C. PENN CO., Mt. Vernon, Ohio.
M. SELLER & CO., 5th & Pine Sts., Portland, Oregon.
LVKF.-OLA
Ain; ( '( JAI PA NY. INC., 2108 Olive SI , SI. Louis, Mo
SOUTHERN FURNITURE CO., 212-214 King St., Charleston, S. C.
FOREIGN TONOFONE DISTRIBUTORS
REVISED LIST TO DATE
A. TARTIKOVER. Sydney, Australia (P. O. Box 2318).
QUEVEDO
& CABARGA,
HAVANA TRADING
CO., 519 O'Reilly,
Obrapia, Havana,
Havana, Cuba.
Cuba.
M. I. BENDERSKI, 15 Rue de la Revnie, Paris, France.
GIOVANNI ALBERTINI, 10 via Carducci, Milan, Italy.
WILLIAM JOEL, Apartado 230, Tampico, Mexico.
ALFREDO KRAUS, Apartado 573, Tampico, Mexico.
NICHOLAS OUDIE, Apartado 2020, Mexico City, Mexico.
ARNALDO
Rua Dr. Souza Viterbo, 42-20 Oporto,
Portugal. SALGUEIRO,
PEDRO SUNER RAFART, Alta San Pedro, 59, Barcelona, Spain.
PHILIP
1-2-3 Anglo African Bldgs., Johannesburg,
South GOODMAN,
Africa.
JOSE A. AEDO, Avenida de Mayo 560, Buenos Aires, Argentina.
JOHN S. de FRBITAS & CO., Georgetown Demerara, British Guiana.
ANTONIO PUERTO, Bogota, Colombia, S. A. (P. O. Box 331).
HENRY PETTENCOURT, Rio de Janeiro, Brazil.
ARTHUR K. KEMPTON, 205 Drummond Bldg., Montreal, Canada.
CONNELL
BROS. COMPANY, Shanghai, Hong Kong, Manila and
Singapore.
COLOMBIA TRADING CO., Barranquilla, Colombia.
COLOMBIA TRADING CO., Cartagena, Colombia.
HERMAN
DAREWSKI,
LTD., 14 8 Charing Cross Road, London,
England.
DESOUCHES, 14S Ave. Malakoff, Paris, France.
GARISCH & CO., Via Lazzaretto No. 3, Milan, Italy.
LOUIS VELAZQUEZ, San Juan, Porto Rico.
CASA EFRAIN BAND, Casilla 1344, Santiago, Chile.

Note. — People everywhere ask — what is the secret that brought
Tonofone into such
wonderful, universal popularity in so short a
time? No secret at all. Just a persistent campaign of publicity,
backed up by absolute sincerity, based on positive merit.
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Record Winter Wheat Crop Makes Business Conditions Brighter — Holiday Trade in Full Swing
— Many Dealers Make Changes in Lines
The

Denver, Colo., December 3. — With indications
pointing to a record crop of winter wheat in this
section, the trade outlook both for the holidays
and the coming year is very bright. The rural
districts especially promise to be a good field.
Holiday advertising by local talking machine
dealers is starting in a large way and full pages
in the daily papers are spreading the gospel of
music broadcast.
There have been several changes in trade circles during the' past month. H. B. Dillard, for
some years with the McKannon Piano Co., as
vice president, has bought the Mapel Piano Co.,
located at 1522 California street, and the business
will be conducted under the name of the H. B.
Dillard Music Co. Andrew Maple, who is one
of the pioneer music dealers of this city, retires
from active business. In addition to the Edison
phonograph, a line of pianos- will also be carried.
New booths have been added to the equipment
of the Smith Jewelry Store, Victor and Columbia
dealer. The Wilsonian machine is now handled
by the Home Furniture & Clothing Co., at 1424

Fundamental
r actor

or

a

Successful
Service
•
19

Personal

Co-operation

Champa street. The Toole-Howell Furniture Co."
has just taken on the agency for the Pathephone.
Co-operative advertising has been used successfully by several of the local dealers. A full page
ad featuring the New Edison was used in the
daily press and was signed by the A. L. Arvidson
Co., the H. B. Dillard Music Co., the Denver Dry
Goods Co., the Carl Schultz Piano Co., and the
McKannon Piano Co.
Numerous changes have taken place in the outlying districts and the Foltz Music Store, Fort
Collins, has moved into new quarters in. the Northern Hotel block. New quarters have also been
occupied by the H. L. Martin Music Store in
Loveland, at 337 Fourth street, where the Brunswick is the leader. 0. C. Clark, of the 0. C. Clark
Music Co., Rocky Ford, is planning to open an
up-to-date talking machine shop in La Junta soon,
where he will carry Victor, Columbia and Brunswick machines and records in addition to a large
line of pianos.
The Cassell Bros. Music Co., western distributor
for the Pandeon Phonograph Co., of this city,
has announced the appointment of several dealers
in Nebraska, Kansas and Utah, who will feature
the Pandeon.
Herbert Thiele is planning to open a talking
machine store in Brooklyn at 914 Flatbush avenue
in the near future, where he will feature the
Victor line exclusively.

Supreme
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Victor Distributors to the Dealer Only
351-353
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Iroquois Sales Corp. Sending Out Some Interesting
Literature Bearing on Their Lines
The Iroquois Sales Corp. of Buffalo, N. Y.,
distributors of the Master-tone phonograph, have
issued a very attractive folder featuring this instrument. The various distinctive qualities of
the Master-tone are set forth to excellent advantage in this folder, and an illustration of one
of the most popular models occupies an entire
page. This company is also a distributor for
lateral cut OkeH records, and this line of records
is featured in its new folder attractively and

Tone
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BRUNO
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Arms

inches centre

to

Arm — 8J/4 inches center

to

and

RETAIL

center — 3%
Both

The Sadowski Music Co. now control four talking machine stores in Detroit, having recently
opened two more stores at 242 East Jefferson
street, and 863 Gratiot avenue.
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effectively. A unique illustration adds to the
value of this section of the folder.
Lionel M. Cole, general sales manager of the
Iroquois Sales Corp., was a recent visitor to New
York, bringing with him excellent reports of the
business situation up state. He states that the
Master-tone phonograph is meeting with favor
everywhere, and that the sale of lateral cut OkeH
records is limited only by the available merchandise.

center — height 4'/8 inches.
A Small Tone
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A. M. Druckman Co., Featuring the Steinburn
Line in a Big Way from New York Headquarters— Also Handle Lyric Records.

Since the appointment of A. M. Druckman as
eastern distributor of the Steinburn Corp., the
firm's expectations in regard to the merits and
the salability of the line have been more than
fulfilled. The volume of business is constantly
eincreasing and despite the fact that the announc
ment of the acquisition of the Steinburn line by
A, M. Druckman was made at a late date, when
holiday busniess was to be taken into consideration, the results have been most gratifying and
the firm have been high in their praise of the
ed tranrapidity with which they have receiv
shipments from the factory, and in getting the
products to the dealers in eastern territory the
Druckman Co., have lost no time. Apart from the
publicity campaign carried on by the Steinburn
Corp. itself, their eastern agents have also done
much to exploit the line.
Part of the main floor of the A. M. Druckman
Co., 140 W. 23rd street, New York, has been set
aside for the display of the numerous models of
the Steinburn line. It has been most attractively
arranged and dealers visiting the headquarters
find every convenience on hand to transact business.
entaThe company have added 35 sales repres
tives to the staff. These will travel in eastern
and southern territory. All have been selected
with great care and will be equipped to carry out
the sales plans of their organization.
In addition to their handling the Steinburn line
the A. M. Druckman Co. will distribute Lyric
lateral cut records manufactured by the Lyraphone Co. of America.
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For

It is often said that men with money can make
money, but it is only those who have vision and
foresight and nerve who make money with their
money. The timid, the over-cautious, those who
are afraid, who are always looking for disaster,
seldom make a big success. That applies with
busispecial force right now to the mercantile
ness. For -the past two or three years it is the
merchants who have had an optimistic outlook
and the courage to go ahead, to get merchandise,
who have been making the big money; and it
will continue to be so for several years to come.
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machines and other musical instruments. The
capital is $10,000 and the incorporators are R.
H. Wood, A. U. Haffner and F. N. Turner, 1139
Woodhaven avenue, Brooklyn.
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Big

Sellers

The Vamp. Fox-trot Instrumental
Rega Dance Orchestra
My Cairo Love.
Fox-trot Instrumental
Green Bros.' Xylophone Orchestra
My Baby's Arms. Fox-trot Instrumental
All Star Trio
Some One-step.
One-step Instrumental
Conway's Band
How Sorry You'll Be (Wait'll You See) Male Quartet
Peerless Quartet
Pretty Little Butterfly (Is a Fly Gal Now) (Tenor) Billy Murray
Nobody Knows and Nobody Seems to Care. (Baritone)
Jack Kaufman
Goodnight Angeline.
Male Quartet
Peerless Quartet

WEST

WINS

MACHINES

The Zona-Tone Distributing Corp., Brooklyn,
N. Y., has been incorporated to distribute talking

W. H. Alfring, manager of the wholesale Vocation department of the Aeolian Co, returned recently from a short trip through the Middle West
visiting the various Aeolian Co. branches, as well
as a number of the company's representatives,
in Buffalo, Detroit, Chicago and St. Louis. Mr.
Alfring stated that he found conditions as a rule
quite satisfactory, with the general unrestd having little effect apparently upon the deman for
musical instruments and particularly Vocalions.
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tell

A=2821.

Columbia

DOING

You'll

Oh. What A Pal Was Mary.
Marilyn.
4031

4033
4032

WaltzWaldorf-Astoria
Instrumental
Joseph Orchestra
Knecht's
Dance

Fox-trot Instrumental.

All Star Trio

A Pretty Girl Is Like a Melody (From "Ziegfeld's Follies 19 19")
Fox-trot Instrumental
Van Eps Quartet
Weeping Willow Lane. Waltz Instrumental. OkeH Dance Orchestra
That Naughty Waltz. Waltz Instrumental. OkeH Dance Orchestra
That's Worth While Waiting For.
Fox-trot OkeH
Instrumental.
Dance Orchestra

We are also distributers far DEAN
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In

Philadelphia, Pa., December 6. — The talking
machine business in Philadelphia during the
month of November was most satisfactory, not
alone in the amount of selling that was done,
but in the amount of goods, both machines and
records, that came to the merchants. While there
is bound to be a shortage of machines during
the month of December, this shortage will not be
nearly as great as it was feared by the dealers
would be the condition a short time ago.
The Victor Co. is making good the promise to
dealers that -it would increase the output right
along, and the Victor dealers are entering the
last month in the year with considerably larger
shipments than they received any previous month
in 1919, and with the assurance that they would
be well satisfied with the amount of machines
and records that they were going to get for their
holiday customers.
To Tear Down Piano Row
A sort of a bombshell was thrown into the
business the last week of November with the announcement that the Girard estate was going to
demolish the present row of stores between
Eleventh and Twelfth streets, that has for years
been known as "Piano -Row," and on this block
erect the largest office building in this city. The
leases for this row do not expire until early in
1921, so that all the firms will have ample time
to find new quarters. The following are dealers
in talking machines in this row: The Cunningham Co., who handle exclusively the Columbia;
N. Stetson & Co., Edison exclusively; the Ludwig
Piano Co.; G. Dunbar Shewell, who is the eastern
representative, jobber and retailer of the Cheney;
the Grafonola Shops, exclusively Columbia; C. J.
Heppe & Son, Victor jobbers and retailers; the
Perfek'tone Co., and James Bellak's Sons.
STew Line for Wanamaker
The "Wanamaker store has added another ma-
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chine to its already long list, the Solotone, which
makes nine lines of machines in the one store.
This machine they have selected to be used in
their down stairs store. Eegarding this machine,
they say in their announcement: "We have tested
the Solotone and it has passed every test. Its

superior
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tone is clear and fine and there is a pleasant absence of mechanical noises of any kind. Here
in the little phonograph show, in the down stairs
store, we will make the same tests for you, for
after all the way to judge the tone is actually
(Continued on Page 64.)
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biggest things of its kind ever given in that section. It was begun on Tuesday and continued to
Saturday night, the affair being held in the magnificent ballroom of the million dollar DuPont
Hotel. It is estimated that more than ten thou-,
sand people attended during the week. Aside
from music of the Columbia machine, the Louisiana Five Jazz Orchestra played for dancing.
During the week the annual Wilmington Kirmess
was given in the hotel and during the evening
several of the guests accepted the invitation of
Mr. Anderson to visit his exhibition and enjoyed
a few dances to the music of the Louisiana Five.
This exhibition proved that the Columbia is
practical for dance music in a hall of the vast
extent of the DuPont ballroom. W. A. Willson
of the Columbia Co. 's New York office, was present
several days helping in drill exercises, and Miss
McClafferty gave an exhibition of the use of
the machine for folk dancing.

Styles

Immediate

Neu
&
Worth
Street,
IF IT'S

PA.

ENVELOPES

RECORD

Ready

PHILADELPHIA,

their big trade with enough goods for the rest
of the season, very early in December.
W. A. Schreiner, who comes here from Spokane, Wash., where he was connected with the
Columbia Jobbers' Co., has taken charge of the
Columbia dealers' service department. He will
shortly start an active campaign^ and is expecting
some very good results. H. L. Tuers, the head of
the Columbia dealers' service department, New
York, was a visitor to the local offices.
Miss Mary Walp, who for some time has been
one of the live wires of the Columbia office force,
has resigned and has accepted a position with
the Grafonola Shops Co., of Wilmington, Del. Miss
Walp recently represented the Columbia Co. at
the big Columbia week of publicity at Wilmington, which was pulled off by Calver Anderson,
the enterprising dealer of that city.
Columbia Week in Wilmington
Mr. Anderson's Columbia week was one of the

to hear it yourself. ' ' The Wanamakers will feature this machine for $100.
To Open Another Store
A new talking machine store is about to be
started in a new section, as far as this instrument is concerned, for the Pennsylvania Talking
Machine Co. will soon open large warerooms at
811 Chestnut street for the exploiting of the
talking machines. This is another store added
to several that have been established here by
this firm.
Columbia Shipments Improve
Business at the Columbia Co. 's new quarters is
most active these days, and they are finding less
trouble to get machines, and are able to fill most
of their orders to a greater extent than at any
time during the year. They have the promise
from the Columbia factories that they will be
able to get practically as many machines as they
may need, and they hope to be able to supply
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vious month of the year, but not in sufficient
numbers to nearly satisfy the demand.
Pathe for Gimbel Bros.

New Emerson Representatives
John Wanamaker has taken on the handling
of the Emerson records, and has made an extensive purchase from the Emerson Philadelphia Co.
Harry Fox, the local manager, is naturally very
much elated at this new representation, and feels
that it means that the Emerson has been brought
to a very high point through this agency. Aside
from this connection Mr. Fox has also succeeded
in placing the Emerson with the Winner Bros,
of Williamsport; the Keystone Talking Machine Co., at its various stores in this city, and
the Wright's Music House, of Easton, Pa. Mr.
Fox is going to take a certain amount of time,
in the future, away from his desk to look after
the local firms handling the Emerson, which now
include practically all of the large ones, as well
as very many of our smaller dealers.
Sonora Headquarters to Move
Last month it was announced that the Sonora,
both wholesale and retail, would have to find
new quarters for the reason that the present location was going to be demolished. The wholesale
offices will be removed to l£7 North Thirteenth
street, whUe the retail business will be removed
from 1311 Walnut street to 1626 Chestnut street,
to be continued under the management of P. C.
Cummins. More Sonora machines have arrived
in Philadelphia during November than any pre-
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The Gimbel Bros have been advertising liberall}' their taking on of the Pathe machines and
records and they have been giving a large space
in their spacious department to this new agency.
They have added to the sales force in this department John Keagy and H. F. Gould.
Changes in Brunswick Building
The Brunswick offices and hearing rooms, in
the Brunswick-Balke building here, have been
removed to the second floor during the month,
where ample space has been given to the department. Manager Chew, the local distributor,
states that machines are coming in very much
better, although few of them ever reach the
warerooms, but are shipped direct from the ears
upon which they arrive. ' ' The output has been
increased wonderfully," says Mr. Chew, "but it
seems every time we make a fair increase the
demand doubles."
Become Dusonto Jobber
Heath & Gorham, who recently opened offices at
24-28 South Fifteenth street, where they are
handling the OkeH lateral cut records with great
success, have also secured the distributing rights
in this section for the Dusonto talking machine.
Their territory will cover not only this city, but

LOCALITY

(Continued

from page 64)

eastern Pennsylvania, southern New Jersey, Maryland, Virginia and the District of Columbia. A. J.
Heath, of the company, was formerly the local
Columbia manager, and was associated with Mr.
Gorham in Brooklyn, while Charles S. Keyes,
who for five years was with the Columbia Co.,
has been placed as salesman in the territory. A
large display of the various Dusonto styles are
shown in the offices, while the firm has recently
rented a large warehouse where a large quantity
of OkeH records and other goods, which they
handle, are stocked.
Penn Greetings for Gewehr Opening
The Gewehr Co., of Wilmington, have recently
opened their new warerooms, which cost them
upwards of thirty thousand dollars, and on the
day of the opening the Penn Co. here sent them
the following congratulatory message: "Hearty
■congratulations on progressive attitude you are
showing and your faith in the future of the
Victor. Sincerely hope that your efforts will be
crowned with success and that there will be a
I'ontinuanee of our past pleasant business relations. Penn Phonograph Co.
The Gewehr opening was held on Saturday, Noi-ember 15th. Many representatives from this
uection were present, the store was handsomely
decorated and each visitor was presented with
i handsome souvenir. The store now contains
fourteen booths.
- '. Others Are Doing
What Some
Mrs. H. L. Stone, a dealer of Olyphant, Pa.,
'.ias enlarged her Vietrola department, having
added three attractive demonstration rooms.
The Landau Music & Jewelry Store, of Wilkes
Barre, Pa., has opened a most attractive branch
ut Hazelton, Pa. The opening was the last week
in November.
D. Wittich, the talking machine dealer of Beading, Pa., has considerably improved his store, and
faas added a fine auditorium with a seating capacity of upwards .pf one hundred.
H. Roj'er Smith, who as announced in The
(Continued oil Page 66.)
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F. Elliot, of Kline, Eppihimer & Co., Reading, Pa.,
World last month, has opened an attractive Victor
and Raymond L. Cope, of Perkaisie, Pa.
(exclusive) shop at Tenth and Walnut streets, will
Hurley Buys Albertson Business.
'ilso handle some lines of small musical instruments.
The W. L. Hurley Co., Victor dealers of CamPaul B. Silver, for some time connected with
den, have purchased the business of E. C. Albertson, of Bridgeton, N. J.
the Sonora here, has removed to Plainfield, N. J.,
where he will take charge of the music store of
E. J. Youngsjohus, of Norristown, Pa., and Monroe M. Johnson, of 2631 West Lehigh Avenue of
B. Montalvo, at 310 Front street. He was formerly a service man in the Royal Air Force, and
this city, expect shortly to obtain new establishments near their present homes.
served four years with the Canadian forces.
Attended Gathering of Pathe Jobbers.
Louis Buehn is Optimistic.
Louis Buehn is most optimistic as to the future
Walter L. Eckhardt, Philadelphia's well-known
Pathe man, was in attendance at the end of last
of the Victor business and since the announcemonth at the reunion of Pathe jobbers in Chicago.
ments of the Victor Co. in the papers, he says
Mr. Eckhardt reports that his business has been
they are making good to the dealers their promise
wonderfully good all through November, and it is
that they are getting into such shape that they
most gratifying to him that the Pathe machines
will shortly be able to supply in full all demands
and
records are giving satisfaction everywhere
upon them.
they are handled. Gimbel Brothers, who were
Among the recent visitors at the Buehn offices
were: George W. Davy, of George W. Davy &
among the most recent of the firms here to undertake the handling of the Pathe are advertising it
Son, Coatesville, Pa.; J. A. Downs, of Dover, Del.;
extensively.
Leon Wittig, of the Wittig Co., Beading, Pa.; W.
fttmmtmmttmtmmmm»tmmmmmttmtmmmmmmtmmmmnmmmmmm«m»r"
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Samuel Turnes, advertising director of the
Brunswick, was a recent Philadelphia visitor.
Joins the Perm Co. Forces.
The Penn Phonograph Co. put on a new man in
November, N. W. McConnell, who was formerly
with the Victor Co., but recently was discharged
from U. S. service having been in the artillery
section.
The Penn Company have made a number of new
connections recently for the Victor miniature
dogs, including the firm of Horton-Gallo-Creamer
Co., who will cover the New Haven, Conn., territorv.
PREPARES

GREETINGS
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Interesting Ssries of Booklets Explaining Operas
Aids Sale of Victor Red Seal Records
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Columbus, O., December 2. — In the interests of
the sale of the Victor Red Seal operatic records,
and a better understanding on the part of the
general public of the meaning and musical qualifications of the famous operas, D. I. King, manager of the music department of the MorehouseMartens Co. of this city, has written a series of
pamphlets which give in clear, concise form the
essential story of these operas. These pamphlets
give the numbers of the Victor records necessary to have the complete theme of the opera so
that it is an easy matter for the music lover to
play them in their proper order by consulting
the booklet. Each record is explained in a most
attractive manner and passages of the . plays
translated into English. These booklets have
proved very popular and a large number has been
printed and distributed by the Morehouse-Martens
Co. to its patrons.
OCTOBER

BREAKS

ALL RECORDS

A recent out-of-town visitor at the executive
offices of the Columbia Graphophone Co., was A. W.
Landon, who was appointed Canadian branch
manager two months ago. Mr. Landon 's reports
regarding the business situation in Canada were
unusually optimistic, but he based this optimism
on the fact that in October the Columbia Canadian branch closed a total business which surpassed previous figures for any single month in
the history of the branch. November has been
equally as gratifying, and the official totals when
announced, will probably out-distance October.
Glen F. Wilson opened a new Sonora Shop in
Ellwood City, Pa., last month. A large number
of Sonora machines were on display at the opening and special features made the event an interesting one.

NEEDLES
WE MANUFACTURE
Diamond needles for Edison
Sapphire needles for Edison
Sapphire needles for Pathe
in stock ready for delivery
MERMOD & CO., 874 Broadway, N. Y.
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S. R. Moses, Amberola Sales Manager for Thos. A. Edison, Inc., . Predicts Greater Increase the
Coming Year — Details of Dealers Co-operative Advertising Campaign — Advertising Plans
Worthy of Mention — Jobbers Submit Suggestions That Are of Practical Value and Merit
The Amberola business of Thomas A. Edison,
Inc., shows an increase of SO per cent over that
of last year. K. E. Moses, Amberola sales manager for Thomas A. Edison, Inc., who has just
returned from a business tour of the East and
Middle West, predicts a far greater increase for
the coming year. This increase, he says, is due
in considerable measure to the announced sales
plans for 1920, but principally to an accentuated
demand on the part of the public for Ataberolas.
Mr. Moses' visits to the jobbers were preliminary
to two great Amberola advertising campaigns,
which have just been launched. A third plan,
which includes an extensive full page advertising
campaign in the Saturday Evening Post, will be
put into effect soon.
"Indications promise a far greater success than
we predicted for the dealers' co-operative adver-

tising campaign, which will run until next April
in each dealer 's local newspapers', ' ' said Mr.
Moses. ' ' The expense of this campaign is shared
by dealer, jobber and the laboratories. As an
indication of the success of this plan, dealers
earned . sufficient allowances up to November 10
to pay for 2,126 full page ads in their local papers.
Before the campaign ends, it is expected that
dealers will earn allowances sufficient to pay
for more than 5,000 pages of advertising.
"Our other big advertising campaign is being
run in twelve of the biggest and best family and
home magazines in the United States and Canada,
and features monthly Amberola supplements.
"From F. H. Silliman, vice-president of the
Pardee-Ellenberger Co., of Boston and New Haven,
I learn of a clever advertising plan originated
by that company, and which, in all probability,

e extenb
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for
Victor
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Victor

and

Records

26 East 125th Street

NEW

YORK

Co

will be adopted by us. Especially worthy of mention are the modern business methods of the IverJohnson Sporting Goods Co., Amberola dealers in
Boston. A. W. Chamberlin, the manager of the
phonograph department, has a most attractive department, clever sales plans, and novel advertising
and window display methods.
"Our Amberola supervisor-at-large, J. W. Scott,
for many years familiarly known to the phonograph trade of America as 'Scotty, ' is enjoying
his most successful of many brilliant years with
Thomas A. Edison, Inc. His tour now in the
Indianapolis territory is producing many thousands of dollars of new business weeklv. ' '
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IN DELAWARE

The Polinia Phonograph Co., Inc., has been incorporated under the laws of Delaware with headquarters in Wilmington. The incorporators are
T. L. Corteau, P. B. Drew and H. E. Knox, all
of Wilmington.
The capital is .$710,000.
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you

that

you

Milwaukee, Wis.
Wisconsin, Upper Michigan.
Ohio Sales Co.,

Southeastern part of Texas.
Southern

and

brings

Marquette Bldg., Chicago,
Illinois, Kentucky and Iowa.
Walthall Music Co.,

Co.,

Phonograph

time

Rountree

Washington, California, Oregon, Arizona, Nevada, Hawaiian Islands, northern Idaho.
Sonora

on

Friends

year.

Philadelphia, Pa.
State of Pennsylvania, Maryland. Delaware, District of
Columbia and New Jersey, south of and including Trenton.
The

and

Drug

Drug

Co.,

Minneapolis, Minn.
States of Montana, North Dakota, South Dakota, Minnesota.
& Co.,

Ryrie Bldg., Toronto,
Canada.

B. Glynn Distributing Co.,
Saxtons River, Vermont.
States of Maine, New Hampshire, Vermont
Massachusetts.

Hessig-Ellis

Drug

Phonograph

Co.,

Salt Lake City, Utah.
Entire States of Utah, Colorado, Wyoming,
and southern Idaho.

New

Mexico

Co.,

8 Co.,

82-84 Griswold
Detroit, Mich.
State of Michigan.
C. D. Smith

Co.,

s

Indianapolis, Ind.
Entire State of Indiana.
C. L. Marshall

Syracuse, N. Y.
State of New York with the exception of towns on Hudson River below Poughkeepsie and excepting Greater New
York.
Hardware

Co.,

West Virginia.
Virginia and West Virginia.
Kiefer-Stewart

Strevell-Paterson

Co.,

Wheeling,

221 Columbus Ave., Boston, Mass.
Connecticut, Rhode Island and Eastern Massachusetts.

and part of

Memphis, Tenn.
Arkansas, Louisiana, Tennessee, Mississippi.
Hillman

Canada.

M. S. 8 E.,

Gibson-Snow

N. J.

W.

Southern part of Kansas, Oklahoma (except 5 northeastern counties) , and Texas Panhandle.

I. Montagnes

St.

Co.,

605 Broad St., Newark,
Northern New Jersey.

Co.,

Kansas.

Minneapolis

Superior

Drug

St., Butler

Bldg.,

Co.,

St. Joseph, Mo.Nebraska, Missouri, northern and eastern part of Kansas
and five counties of northeastern Oklahoma.
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Do you fully realize the advertising value of
the child?
Present something new and attractive before
the child and he will talk about it for a long
time afterwards.
Impressions are easily made upo-'i the mind of
a child; and if the means used are new, novel and
attractive, he will not be content to keep it to
himself but will want to tell the members of his
family and all his little playmates about i*:.
Children are everywhere, and how tliey do talk!
It is their privilege to do so and they are encouraged by parents and teachers to toll about
things they see during the day and their happenings on the street, in the school, and in the Sunday
school.
Children do not hesitate to express their likes
and dislikes and what they learn to like and want
they demand for their use. Parents are glad if
their children are well and happy, and are usually
willing to purchase any material that will add
to their enjoyment and education.
' ' Once a customer always a customer. ' ' Why
not bring your product to the attention of the
children in a way that they can understand and
that will please them. A beautiful shop, with
great brilliantly lighted windows awes a child
into silence and shyness, even though he may be
impressed with its beauty; but the moment he
sees a picture, toy, a little chair, children's books,
etc.. his shyness vanishes and he feels that the
dealer must be thinking of him. At once he becomes interested in everything in the dealer's
store, for he feels that he has found a place in
which things for children are displayed. Henceforth this store is the place he wants to go to
see things for children and to hear the records
and see the pictures in the Bubble Books, and to
hear the stories about Peter Eabbit and Old
Buster Bear.
Soon parents are brought to the store by ehilIren whose friends had spread the news, and before
long this is the most popular children's resort in
the town.
Decaleomanias of children 's songs and stories
and display cards showing that there are special
records for the children, will create as much interest in the parents as the children themselves.
There is nothing in the world in which parents
are so much interested as in their own children.
Any appeal to children is an indirect appeal to
parents.
A little attention given to children by holding

Value

Machine
■

of

the

Trad

e

short • musical programs in your store, using
children's record material, and then giving a
little souvenir such as the Peter Babbit Bangle
Pin, is going to make a tie-up between you and
the homes that will be most profitable to you.
A demonstration and entertainment was given
recently with the Grafonola. The school children
had a part in the demonstration. Because the
children had a part in the program, of course,

::

in

the

byEducational
W. Director
A.Willson
Columbia Co.
fflirfiraiifmurniniDiiimmffliiiimiiDiifflffliraminMimnininn

nola shop is a striking illustration of the value
of having the little ones your friends. Whenever
a mother and her child come to this up-to-the-minute store a neatly dressed maid takes charge of the
little one and conducts it to the most attractive
place in the store — a miniature play-ground. In
one corner of the room there is a large mound of
pure white sand with shovels and pails. Around
the room are placed toys and pictures and most
important of all a small Grafonola painted white
and a number of children's records and Bubble
Books. The kiddies have the time of their life
and the genial manager who is their host counts
it as one of the best paying investments of his
store.
What would you not give, Mr. Dealer, to have
all the children in your town and community talking about your product when the family is gathered together in the evening? If the child has
been pleased he persists in making the parents
feel the same wav.

AUERBACH

WITH

A. M. DRUCKMAN

Former Eastern Bepresentative of the Mandel
Mfg. Co. Kesigns to Take Position as General
Sales Manager of A. M. Druckman Interests

W. A. Willson
the parents came. After the demonstration was
over one mother came forward and said they had
no musical instrument in their home but she
now saw how a Grafonola and records would add
much to the education of their boy, and would
give him pleasure and instruction right at home.
She ordered a large type cabinet Grafonola right
then and there.
In another instance, demonstrations were given
in two city schools before the pupils. The dealer
in that town wrote us two weeks later and stated
that he had already traced the direct sales of
ten Grafonolas into the homes as a result of the
children telling the parents about the demonstrations given at the school building. The parents
were not at the demonstration but the children
carried the message home.
The children's corner in a middle west Grafo-

Wishing
JVLerry

ECLIPSE

Child

Happy

ECLIPSE
CLEVELAND.

O.

S. Auerbach, well known to the trade and recently eastern representative of the Mandel Mfg.
Co., of Chicago, is now in charge of the A, M.
Druckman organization, 140 West 23rd street, New
York, in the capacity of general sales manager.
Mr. Auerbach recently resigned his position with
the Mandel Mfg. Co. to take up his new work
in Xew York City. He had been connected with
the Mandel Co. since 1912 as general manager of
the Xew York office, and at that time the firm
was doing business under the name of the Chicago
Ferrotype Co. In 1916 when the Mandel Mfg. Co.
was organized, Mr. Auerbach was put in charge
of the Xew York office and remained there until
Xovember 22, when he resigned to take control
of the Druckman interests.
During his years with the Mandel Mfg. Co.,
Mr. Auerbach built up an excellent organization
in his department and his leaving was the occasion
for many expressions of regret from the officials
of the company and his many friends with whom
he had been closely associated there, and he received testimonials of the highest sort from all
his co-workers who wish him success in his new
venture.
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Talking Machine Ketailers in That City and Surrounding Towns Making a Strong Bid for Business— Stores Being Enlarged.
Eochestee, N. Y., December 4. — The Pathe Shop,
Pathe wholesalers, have been holding a school for
dealers under the direction of B. H. Saenger. The
school lasts for one week during which the record
catalog is dissected for hidden gems. Advertising,
salesmanship, dealer aids are discussed, obscure
points cleared up and everything possible done
to help make better Pathe dealers. Special mention should be made of the attractive way in which
Mr. Saenger is linking up the national Pathe
advertising with the local dealers.
The Talking Machine Co., of East Main street,
have entirely remodeled their store, installing six
new booths, a new record rack and a new front.
An attractive feature is the pasting of photogravures of exclusive Victor artists on the walls
of the store as a sort of border, surrounding them
with a narrow paper panel which sets them, off
in a new and novel style.
E. W. Edwards & Son have opened a talking
machine department in their Burke store with
eight pretty booths finished in old rose and ivory.
This department is under the supervision of Miss
Kathleen Whalen, manager of the talking machine department in the Edwards store. Miss
Whalen has recently returned from the Victor
factory in Camden, where she attended the school
on Red Seal Records.
The Music Lovers Shoppe, of East avenue, have
opened its new store, which is one of the finest
in New York state. Besides handling Victor talking machines exclusively, Mr. Richter, the manager, has added a fine line of musical merchandise,
carrying the Weymann Keystone State line of
musical instruments.
Sol Golos of Geneva, N. Y., Victor and Edison
Amberola dealer, has added the Pathe line and
reports it an instant success.
Reilly Bros., of Penn Yan, N. Y., exclusive
Victor dealers, are great believers in advertising
and have been getting considerable publicity lately
by the clever way in which they advertise their
reasons for handling the Victor exclusively.
Cass Williams has purchased the store of W. E.
Brown, of Waverly, N. Y., Mr. Brown having decided to devote his time to the wholesale tobacco
business. Mr. Williams is well known in that

21135
21136

61109
71105
51122
51123

In Your Arms
Operaphone
;
Dreamy Amazon

(Floyd-Glazer-Motzan) Medley Fox Trot
Dance Orchestra Vocal Refrain
- - -Lewis James, Tenor
31125
Waltz
(Gilbert-MacBoyle-Vi
ncent)
- Operaphone Dance Orchestra
Nobody Knows and Nobody Seems to Care, Medley Fox
31126
Trot (Irving Berlin)
Broadway Dance Orch.
My Baby s Arms (McCarthy-Tierney), Fox Trot
Novelty
Dance Orchestra
31127 {
Pee
Gee
Blues
(Clark),
Fox
Trot
Noveltv
Dance
bensation (Dixieland Jazz Band), One Step Orchestra
Novelty Dance Orchestra .

vicinity and besides his talking machine department has a fine sporting goods store.
L. H. Durland, Son & Co., of Watkins, N. Y.,
is installing two booths and new record racks in
their talking machine department. They now
handle the Victor, Columbia and Edison.
Griffith & Bailey are meeting with a great deal
of success in handling the Sonora exclusively.
EFFECTIVE

HOLIDAY

PUBLICITY

Daily Papers Contain Some Admirably Prepared
Advertising in Which the Leading Makes of
Talking Machines Are Featured
The leading talking machine companies have
been splendidly represented in the New York daily
papers — in fact throughout the country — during
the past few weeks, preparatory to the Christmas
retail sales campaign. The Victor, Sonora, Edison,
Columbia, Pathe, Brunswick, Cheney, Vitanola,
Aeolian and other well-known instruments have
been brought to the attention of the people of New
York through advertisements running from a
couple of columns to a full page, all of them
admirably designed and unusually well written.
The character of this advertising merits special
commendation, because it is all educational and
tends to impart a greater knowledge of the functions and musical importance of the talking
machine.
MAIN
SPRINGS
%-in. Main Springs, suitable for Heineman
No. 2, Markel, Columbia, etc, 37c each.
Authorized distributors for all Heineman &
Meisselbach Products.
EVERYBODY'S,

JANUARY,
1920
POPULAR VOCAL SELECTIONS
Wait Till You Get Them Up in the Air. Boys (BrownVon Tilzer)
Billy Murray. Tenor
You Ain't Heard Nothing Yet ( Jolson-Kahn-De
Ernest Hare,Sylvia)
Baritone
Wonderful Pal (Tracey-Pinkard) Lewis James, Tenor
Just For Me and Mary (Clark-Rogers-Edwards) Tenor
Duet
; James & Hart
Freckles (Hess- Johnson- Ager)
Billy Murray, Tenor
blow and Easy (Williams-Spencer) Ernes't Hare, Baritone
Fast Asleep in Poppyland (Gay)
Peerless Quartet
Swanee Shore (Mitchell-Fields-Kaufman)... .Henry
Burr, Tenor
I Might Be Your Once in a While (Smith-Herbert)
^ —si-— Girl
x:— .—. Is
;
Fields, Sam
Baritone
A« Pretty
Like a Melody (Irving Arthur
Berlin)
Ash
HAWAIIAN SELECTIONS
Shadows Waltz (Lutter) Honolulu Hawaiian Orchestra
Hawaiian Lullaby (Ferriss-Bridges)..Honolul
u Hawaiian Oreh.
SACRED SELECTIONS
Abide
(Monk)....Geo
. ill
Evans, Tenor, Organ and Chimes
Home With
of theMeSoul
(Ph
ips)
Geo. Evans, Tenor, Organ and Chimes
INSTRUMENTAL SELECTIONS
My Sugar Coated Chocolate Boy (Mahoney-Loos)
Irish
Medley
of"I"--;;
Jigs (Accordion Duet)
t • i " Vi'
v;
Joe White,Delenti
Saxophone
Bros.
Raymond Overture, Part I (Thomas)
„
—
'Jperaphone
Concert
Band
Raymond Overture, Part II (Thomas)
Operaphone
Concert
Band
DANCE

38 N. 8th St., Philadelphia, Pa.
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CITY,
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All
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Without
Attachments
OPERAPHONE DISTRIBUTORS
109 Reade St.
New York City
CRESCENT TALKING MACHINE CO.,
Philadelphia, Pa.
SUPPLEE-BIDDLE HARDWARE CO.
Pittsburg, Pa.
REED CO., Inc.
237 5th Ave.
190 No. State St.
OPERAPHONE SALES CO.,
Chicago, 111.
SOUTHERN SUPERTONE CO.,
Selma, Alabama
Write

for

OPERAPHONE

Your

CO.,

Nearest

Inc.,

Distributor

Long
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City, N. Y

The unusual demand upon the Cardinal
factories for more and more instruments is
unquestionable
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graph offers you an exceptional sales possibility — one that you should investigate
today. With
this unusual instrument,
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November Sales of Talking Machines and Records Phenominal — A. Hamburger & Sons
Quarters — Barker Bros. Enlarge — Music Trade Association Holds Meeting.

from the amount of space '"occupied and the sumptuousness of its appointments, may well appear
to be one of the finest in the United States. Other
houses have also found if-, necessary, to enlarge
their departments in "order, to take care of their
ever-increasing numbers of record purchasers. The
introduction of a profit-sharing scheme for employes has been made by two companies, the one
a great furniture store, including its music department, and the .other -a well known exclusive
music house.

sales rooms, we " have a total of thirty rooms
altogether and should be able to take care of
the business during the holidays this year, although we have none too many even now."
Wiley B. Allen Specialize
Discontinuing the Edison line by mutual agreement with the distributors, Edison Phonographs,
Ltd., the Wiley B. Allen Co., are devoting their
efforts entirely to the sales of Victor and Brunswick only. Department Manager Jackson reports
good sales for the month and excellent prospects
for December.

Wholesaler's Largest Month
Beating all past records, the Los Angeles branch
of the Columbia Graphophone Co., closed its books
for the month of November on the 26th. The
month included 22- days '"only, ■ there beiug two
holidays, Armistice and Thanksgiving days, five !
Sundays, while November 28th and 29th were
closed days to allow for moving into the new
quarters. The sales for the month, according to

Palatial Quarters for Hamburger's
Department Manager Humphrey wears a smile
of the "won't come off" type now-a-days. His
new salons de luxe are undoubtedly superb both

ating
voluntarily
Console

Buyers

state that
Model 250

RADIVARA

"KNOWN

FOR

TONE

Is the finest piece of phonograph
American

market

merchandise

This is literally true because of its super-quality,
by our organization schooled for years in the
co-operation.

No more modern phonograph factory is
to be found in the country today. The
very atmosphere of quality pervades our
entire plant.
Model 250 presents a rare combination of
musical quality and artistic beauty. Its
superb tone is its crowning feature. All
equipment the best. Extra large fourspring motor. Heavily gold plated metal
trimmings, and velvet covered turn-table.
Record shelves and filing device. Elegant
finish.
Dull English Brown Mahogany.
A Complete

Line to Correspond

Liberal Discounts
Play Safe!
THE

COMPTON
COSHOCTON,

on

the

today, regardless of price or make.

spirit of service and

Advertising

Service

Write Today!
PRICE
OHIO

in New

Branch Manager Stidham, were the largest in
their history with many thousands to spare. The
hew premises on Los Angeles street, near Eighth,
will be occupied at once and the facilities accorded in - a specially constructed building will
enable the branch to take care of the increasing
volume of business with fewer difficulties than
heretofore,
Barker Brothers Enlarge
General Manager Boothe, of Barker Bros, music
department, has found it necessary within the
last two or three weeks, to still further increase
the number of. record rooms. "We found that
business was getting away from us, ' '• remarked
Mr. Boothe, "through lack of accommodation.'
So we have now brought the number of our record
rooms up to seventeen. With our talking machine

Los Angeles, December 5. — Dealers have been
pleasantly surprised and very much encouraged
by the unexpected arrival of a number of carloads
of instruments and the immediate distribution of
same by their various, jobbers. The huge business
during November would. have entirely depleted the
stocks of many stores, but for these welcome additions, and the last -month of the year, with its
holiday season, is looked forward to as another
high water mark in volume of sales. A Los
Angeles department store, which claims to be the
largest of its kind in the- West, has fitted out a
new talking machine department which, . judged

CO.
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CHAS.
H.
311 Laughlin Bldg.

YATES
Los Angeles, Cal.

Manufacturers' Distributors of High
Grade Phonograph Accessories and Supplies.
Send for my new catalogue and price list. It
will interest you.
TELL ME WHAT YOU WANT
"If I haven't got it, I'll get it for you."
This is part of my service.
Exclusive Pacific Coast distributor for the
JONES-MOTROLA

in point of magnitude and size, as well as beauty
of decoration and arrangement. The new department is reached on the fifth floor. As the
visitor steps from one of the elevators he is immediately in phonograph land. A few steps take
him to the reception hall or main auditorium,
at . one end of which is a full-sized stage. If the
auditorium was cleared and seats provided several" hirhdsed persons could be accommodated for
a performance. As it is the visitor finds a soft
carpeted lof ty* \hall, furnished with luxurious
davenports and oriminented with various machines
and tall lamps with art colored shades. A beautiful fountain gently splashes in the center.
Again the carpet can be rolled up, fountain
wheeled away and the polished floors cleared for
dancing at will. On three sides, sixteen demonstration and record sales rooms have been provided, large, double lined, sound proof and furnished in dull mahogany. The department is completed by a fine pipe organ which was heard on
the formal opening day, December 1, at which
(Continued on Page 75.)
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time Professor Charles Demorest attended and
rendered selections. Miss Helen Brown Read also
sang on this occasion end thus added to the very
attractive program planned by Manager Humphrey
for the occasion.
Ida Gardner Gives Eecital
Under the auspices of the Fitzgerald Music
Co., an Edison tone test was held at Trinity auditorium on November 26th. Miss Ida Gardner,
assisted by Harold Lyman, flutist, gave a most
successful recital with the New Edison and the
concert was attended by a large and enthusiastic
audience.
| ||
Dividends for Employes
Barker Bros, have inaugurated a legislative system in which all of their many hundred employes
will be given a hand in managing the business
and sharing the profits. The president is W. A.
Barker and a regular cabinet, senate and house
of representatives have been elected. The music
department is, of course, fully represented, and
J. W. Boothe was elected to the senate.
The Piatt Music Co. has also decided to share
the profits of the company with the employes.
This was announced by President Piatt at a recent
dinner given to employes at the City Club, and
the news was received with great enthusiasm.
Mrs. L. B. Davis has been promoted to the record
department.
Walter S. Gray in Los Angeles
Walter S. Gray, who has just returned from an
extended eastern business trip, was a recent visitor
here. He announces the incorporation* of the W.
S. Gray Co., for $200,000. Mr. Gray's visit was
more of a pleasure trip than business one, he
remarked, as his Los Angeles representative,
Charles E. McCartney, manages the company 's
business and sales so efficiently that assistance
from him would be superfluous.
Sales Triple Last Year's
Manager Westfall, of the talking machine department of the Southern California Music Co.,
reports that sales for November and October
tripled in volume the sales for corresponding
periods of last year. Arrangements have just
been completed to install a record service rack
on the first floor, which is intended for the con-f
venience of customers who are in a hurry and
wish to purchase the latest and popular hits.
Music Trades Association Meeting
The regular monthly meeting of the Music
Trades Association was held on November 10th
at the Southern California Music Co.'s store. The
chair was taken by President Marygold and some
thirty members were present. Several important
resolutions were adopted, including a recommendation to limit all talking machine contracts to
fifteen months, 10 per cent of purchase price on
initial payment also that all advertisements
should designate types and list prices of the various instruments featured.
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Charles Cordray, State Manager for Leo Feist,
Addresses Fifty Columbia Dealers in Indianapolis— N. B. Smith Discusses Dealer Helps
Indianapolis, Ind., December (i.— The monthly
meeting of Columbia dealers held November 28
at the Lincoln hotel was attended by fifty dealers. Charles Cordray, State manager of Leo Feist,
Inc., addressed the dealers on how music publishers were glad to co-operate with the talkiug machine dealers, giving them window cards, hangers and signs on popular hits. Mr. Cordray and
his assistants sang three of the hits, "Golden
Gate," "My Baby's Arms" and "Freckles."
The January records were played, each one of
which was given great applause,' and the new
dance records were so irresistible that several of
the dealers picked their partners and danced.
N- B. Smith, assistant manager of the Cincinnati
branch, told the dealers how he would run a retail store, and the benefits he would derive by
taking advantage of the dealer service helps the

Columbia Co., were offering them. The idea was
brought out that Columbia dance records were
made with actual dancing time, having dancers
at the recording laboratory for this purpose, and
it was suggested that this would be a very novel
way for the retailer to sell them — hear them,
dance them and take them home. Ben L. Brown,
manager of the Indianapolis wholesale branch,
presided at the meeting.
CORLEY

CO'S HOLIDAY

LITERATURE

Richmond, Va., December 2. — The Corley Co., of
this city have been using for the holiday season,
a very attractive Christmas letterhead in holly
and Santa Claus design. At the top is featured
their well-known trade mark, ' ' The House That
Made Richmond Musical," and at the bottom there
is the timely admonition, ' ' Let there be music in
your home this Christmas. ' ' Such propaganda as
this, is in keeping with the general progressive
spirit of the House of Corley, and will have an
influence which will be felt by the trade in general.
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WALTER
S. GRAY'S
JOBBER'S BULLETIN OF
PHONOGRAPH ACCESSORIES
The best of everything my policy and the
best of service my practice.
Albums; Attachments for Edison Machines
to play all records; All in One and plays
all attachments to play all Records on Columbia and Victor Machines; Corrugated and
Wooden _Packing Boards; Diaphragms-Mica;
Edison Diamond Points; Edison Sapphire
Points; Fibre Needle. Cutters ; Harmonicas;
Lansing Khaki Covers; Literature Hangers;
Easels and Monthly Supplement Displayers ;
Monthly Supplement Envelopes; Needles,
Steel and Semi-Permanent; Pathe Sapphire
Balls; Ready Files; Record Cleaning
Brushes, Printed and Unprinted:
Record-Lites ; Record Stock Envelopes for all
sizes Victor, Columbia, Pathe; Reproducers;
Record Delivery Envelopes, ll^xH^ and
\Zy2yi\Zy2 \ Seals and Stickers for Envelopes
and Packages; Sticker Moisteners; Violin
Strings.

347 Madison
5

Company,

Avenue, New

Inc.

York

Successors to
Huddleston- Marsh Mahogany Co.
Astoria Veneer Mill and Dock Co.
Mills and Yards, Long Island City, New York
BRANCHES:
44 North Market Avenue
Grand Rapids, Mich.

WALTER
S. GRAY
942 MARKET STREET
SAN FRANCISCO
5*

2256 Lumber Street
Chicago, 111.
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H. JOHNSON

GIVES

LEGION

TALKING

MACHINE

HIS $200,000 MERION

ESTATE

President of Victor Co. Makes Generous Contribution for Service Men From His Community— To
Build $150,000 Tribute House and Pay All Costs Himself.
Philadelphia, Va., December C. — What is perhaps one of the largest individual donations made
by public spirited citizens to the men of their
communities who served in the great war was
made last week by Eldredge H. Johnson of Merion.
In the name of eighty-one young men from Pennsylvania's richest community and the thousands
(if others throughout the state, the president of
the Victor Talking Machine Co., presented to
Merion his $200,000 estate and agreed to build
upon it the finest tribute house in the country.
Work is to be started at once on the tribute
house. It will contain an auditorium to seat 500
people, a tea room equipped to serve social gatherings throughout the community, lodge rooms
for the American Legion and club comforts for
the citizens of Merion. Without the furnishings
it will cost Mr. Johnson upward of $150,000.
Announcement of this unusual gift was made
at a meeting of citizens of Merion held in the
Bungalow, the building which has been used as
a community meeting place. Edward Bok, president of the Merion Civic, Association, made the
announcement for Mr. Johnson.
Residents of Merion have known for some time
that the beautiful Johnson estate, Chimneys, on
Hazelhurst avenue, was to be made available as
a site for the building the community has planned
to erect in honor of its soldier dead and those
who risked their lives for freedom. But not until
the details were announced did anyone but . members of a small committee realize the extent to
which Mr. Johnson had gone in his effort to keep
Merion in the place the community has set for
itself as the leader in civic achievement.
According to Mr. Bok, the gift was first suggested two months ago. At that time it was the
plan of Mr. Johnson merely to turn over his
Merion seat, consisting of a huge mansion, a fine
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stone garage, a lodge keeper's home and eight
acres of beautiful and valuable land.
But when the manufacturer learned that the
$81,000 raised by Mr. Bok and his associates for
a tribute house — $10,000 of it came from Mr.
Johnson — would not be sufficient, in his opinion,

Eldredge H. Johnson
to provide for a house fitting for Merion, he decided to build one himself.
" I '11 tear down my house and build a tribute
house," he told Mr. Bok. "You can put your
own architects and engineers on the job to see
that it is done the way you want it done. Put
into it anything you want; everything the community needs that belongs in such a house. I'll

Every

build it and pay for it. The only stipulation is
that it shall be the most beautiful house of its
kind in the country."
In addition to this, Mr. Johnson has planned
to make of his place what Marion residents say
is the one thing the community needs — a real
heart and center. Merion has no church. It has
no school of its own, no central meeting place.
But in the new tribute house it will have the
finest place for social gatherings in the east.
The tea room will overlook a group of four or
five tennis courts, sunken so that they may be
flooded for skating in winter. The main lawn,
planted with stately trees and the finest of shrubbery, is to be the children 's playground.
Boy Scouts also are to be recognized. The big
stone garage is to be turned into a house exclusively for them. Mr. Bok said last night that it
was a reward "to these fine little boys for the
marvelous work they have done in this comThe committee to handle the affair for the community consists of Mr. Belfield, Robert J. Hughes,
munity. ' '
Thomas Fisher,
Ira Vaughan, Henry C. Thompson,
Jr., William P. Gest, E. A. Van Valkenburg, Joseph B. McCall, John P. Connelly, Henry Delaplaine, Louis A. Belmont, Edward Bok, Harold
Pinder, Mrs. Ernest Searing, H. H. Lineweaver,
Mrs. S. Earl Haines and John F. Braun.
Application for a charter will be made immediately by this committee. It was announced that
it will also apply to the county commissioners
to declare the tribute house exempt from all taxation. If this is not done the matter will be taken
into the courts, and at the next session of the
legislature a bill will be introduced providing
for the exemption from taxation of all tribute
houses throughout the state.
GERMAN

TRADE

PAPER

REAPPEARS

The ' ' Phonographisehe Zeitschrift, ' ' published
in Berlin, C 19, Rosstrasse 6, has made its reappearance among our foreign exchanges.

Record

Instantly

Available

The "Crip-N Ejex" permanently and perfectly
solves the vital problem of the talking machine
owner. Any desired selection is always at his
finger's tip — exactly as it should be. With a
"Crip-N Ejex", which is easily installed in all
makes of phonographs, real service, economy and
efficiency is provided. It not only materially adds
to the appearance of any talking machine in which
it is installed but also greatly intensifies the pleasure and enjoyment of those who own it. This
NECESSARY
PART
of any complete phonograph equipment will quickly pay for itself in the
time and records it saves. Bringing it to the attention of your customers is a service they will ap-

WONDERFUL

OPPORTUNITY

For Live Talking Machine Dealers to secure the "Crip-N
Ejex" agency. Our selling plan is a winner, and your
territory is probably still open. Write today for full details concerning the newest quality product from Rochester, N. Y.

Crippen

Record

File

"Every Talking Machine Owner

preciate.
The "Crip-N Ejex" is built to last a lifetime, in two
sizes for 70 and 100 records. Every record has its own
separate compartment and individual ejector. Each compartment accommodates all standard 12 or 10-in records,
except Edison. It is easily operated with one hand, has
no complicated springs to oil or get out of order and
NEVER FAILS to DELIVER the required selection. In
a word it provides a maximum CAPACITY, CONVENIENCE and SATISFACION at a minimum price, within
the reach of anyone who owns a talking machine.

Corporation,

Rochester,

in America Needs the 'Crip-N' Ejex' System"

N.

Y,
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LATERAL

RECORDS

includes all that is best in the world's musical literature
Lyric Catalog
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of standard songs, operatic arias, instrumental solos, band and orchestra records,
dance
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all the latest popular
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DEALERS

ARE

CLOSING

THEIR

MOST

SUCCESSFUL

YEAR

Consistent Business Has Marked Last Twelve Months — Dealers Have Few Complaints to Make —
Several New Pathe Agencies Announced — New Stores Opened — Other News.
Detroit, Mich., December 10. — This is the most
important month of the year for the talking machine dealer, and everything is going along just
as dealers anticipated. There is a shortage in
many of the most popular models, although the
past thirty days has shown quite an improvement.
Of course, there are today in Detroit nearly double
the number of talking machine dealers as compared with a year ago, and the remarkable feature
of it all is that every retailer in talking machines
seems to be enjoying a good business,^ although
those handling the most standard makes are suffering from a shortage of the most popular numbers. All in all, however, the talking machine
dealer has little to complain about. The past
twelve months have been consistent for good
business and December is certain to go down as
the record-breaker of them all.
The newest talking machine store is that established by the Cunningham Drug Store at 165
Woodward avenue, on the mezzanine floor. There
are six attractive demonstrating booths and considerable space for display and sufficient shelving
to carry a large record stock. This department
will deal exclusively in Pathephones and Pathe
records. On the opening day Duane Sawyer, of
this city, who has made saxaphone records for
Pathe, personally appeared and gave selections.
C. L. Marshall, who has the Sonora agency for
Michigan and Ohio, is doing a tremendous business. He recently formed the firm of C. L. Marshall & Co., and after spending sometime in Cleveland, will now concentrate his efforts on Detroit.
Thomas J. Sheehan, formerly at the Detroit office, has been given charge of the Cleveland office.
A. A. Grinnell, treasurer of Grinnell Bros.,
Victor jobbers in Michigan, attended the recent
conference of the Victor jobbers at Philadelphia.
When he came back he said: "We have the assurance from the Victor Co. they are expanding their
facilities as rapidly as they possibly can and that

it will not be long before they will be able to
furnish us with all the goods we require for our
The number of Edison dealers in Detroit remains the same as it has been for several years —
''
trade.Edison
The
Shop, 256 Woodward; Bayley Music
House, 114 Broadway; Grosse Point Furniture Co.,
3368 East Jefferson avenue, and D. K. Smith, who
is located right across from the Ford Motor Co.
factory in Highland Park. The personal appearance here recently of Matzenauer stimulated the
sale of her records at Edison dealers.
The Finsterwald Furniture Co., 80 Michigan
avenue, announces having secured the exclusive
state distribution for the Sonata. In addition,
the Finsterwald store is selling them at retail.
The machines sell from $100 to $185.
The J. L. Hudson Music Store, which retails the
Victrola, Cheney and Sonora, is now handling
the Emerson records in addition to Victor records,
and they are giving complete satisfaction.
William Maxwell, vice-president of Thomas A.
Edison, Inc., and recognized internationally as
an authority on salesmanship, is scheduled to
address the 1919 session of the World's Salesmanship Congress, to be held here December 10th
and 11th. His subject will be ' ' Salesmen as
Missionaries."
Mr. Maxwell is the author of three books on
Salesmanship, which probably have a larger sale
than any other works on that subject. Articles
from his pen on salesmanship and other business
subjects are eagerly sought by the big magazines,
but for a year or more he has declined to write
for publication and this is the "first ^engagement
for a speech in public that he has accepted in
many months.
Although he cannot equal Mr. Edison 's hours,
Mr. Maxwell devotes on the average eleven hours
per working day to the business affairs of Thomas
A. Edison and accordingly it is not surprising

that he is loath to take the time to write magazine articles or prepare speeches. Efforts have
been made to have Mr. Maxwell in attendance
at. previous meetings of the World's Salesmanship
Congress but other engagements have always prevented. Mr. Maxwell is the originator of the
idea of teaching salesmanship through plays, presented by professional actors.
Mr. Maxwell always lays stress on one factor
for the making of successful salesmanship. In
his book "Salesmanship" he says: "Knowledge
is everything. A man can't go very far wrong
on a subject he knows a lot about and he can
always make an impression when he talks
Williams, Davis, Brooks & Hinchman Sons, who
aboutMichigan
it."
are
distributors for Pathe phonographs
and Pathe records, announce that they have placed
the line with the following dealers: J. Brushaber
& Sons, both stores; Oscar M. Campbell, F. L.
Carson & Co., Clough & Warren, East Side Edison
& Pathe Shop, Kalthoff Bros., Leo Kirchner &
Co., Kruger Bros., Polonia Music Co., GriffithsJans Furniture Co., Reliable Drug Co., Reliable
Furniture Co., Rialto Furniture Co., Detroit Phonograph Co., and Tschirhart Music House. This
does not inclue the Pathe Shop and the Kimball
store on Broadway and several others, among them
the Cunningham Drug Store, which just added a
Pathe department on the mezzanine floor.
The show window' of Grinnell Bros., where
Victrolas and Victor records exclusively have been
displayed, was completely broken on Saturday,
No"vc-niber 29, by the terrific windstorm that raged
in the city the entire day. Some of the jnerchandise in the window at the time was slightly damThe Bush & Lane Co. store at 244 Woodward
aged.
avenue
is certainly pushing its talking machine.
The firm has placed the retail agency with quite
a number of Detroit and state dealers.
The Fairy Phonograph Lanrp Store in the Hotel
Cadillac building is now in business about six
weeks and is having a good many visitors, who
are enthusiastic over this novelty.
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MEMORY

CONTEST

PLAN

IS DEVELOPING
C. M. Tremaine Gives Some Interesting Examples of How Contests Promoted by the National
Bureau for the Advancement of Music Are Being Worked Out

flTHRONGS of people pass your store.
The more you can induce to enter,
the better are your chances of selling, and
the bigger is the business which you will
do.
It has been proven that one of the best
means to attract customers is by stocking the famous
QUA
T 0?,
RUMENr
INSTo
J
n
M
ST o
CLSftS AS A BEL!.
Semi-Permanent Silvered
NEEDLES

ONORA needle customers are repeat
customers and you will quickly discover that it is possible to interest them
not only in Sonora needles but in everything you have to sell.

The progress of the music memory contest idea
throughout the country is- marked not only by
the large number of cities taking up the plan,
but by numerous special developments that have
been distinguishing the contests in certain localities.
One of the. contests that exhibited especially
interesting features was that recently conducted
in Fort Worth, Texas., under the auspices of the
local school music director and the Fort Worth
Record. This event received so much local publicity that it is difficult to see how anyone in the
community failed to realize that something big
was done in the music line — something of interest
to everybody. More than six big articles and
a number of smaller ones about the contest have
appeared in the Fort Worth Record. The entire
list of sixty contest selections was attached to
several of the articles.
The progress being made in music memory contest work at the different schools seems nothing
short of marvelous to those who are doing the
work with the young folks. Their interest in the
music and their effort to learn and remember it
is very marked and gratifying. Frequent happenings which show how earnest the children are
have been a source of real delight to the teachers
and parents, who are watching for the effect of
the work, and many teachers and parents have
expressed their opinion that the Music Memory
Contest will give lasting results, and is one of the
best things of the kind ever introduced.
In Los Angeles the school authorities conducting
the contest enlisted the co-operation of the Los
Angeles Symphony Orchestra, which gave five
education concerts during the "listening" period
at which many of the selections on the contest
list were played and explained. The help of the
various parent-teacher associations in the city
was also secured and far-reaching plans made for
giving the children participating in the contest
opportunities to hear the music outside of school
in the homes of pupils and in stores, clubs and
other places. During the seven and a half weeks
of the period of preparation the music hours in
the schools are largely devoted to lessons in
"listening," while half -hour concerts by artists
and teachers, as well as talks, by lecturers from
the Victor Co. and others, were arranged.
The first music memory contest covering an

entire county was worked out under the auspices
of the Music Teachers' Association of Corsieona,
Texas. It was an outgrowth of a "Better Music
Contest ' ' held last spring in the town of Corsicana,
which was an application of the music memory
contest idea to the campaign for an appreciation
of the Music Teachers' Association of Corsicana,
The contests already started or now being
planned at Indianapolis, Springfield, 111.; Grand
Rapids, Nashville and numerous other cities, are
all being competently handled and will undoubtedly do much to stimulate the local interest in
music. The Chicago contest at which the Chicago Symphony Orchestra will lend its aid, also
promises to be a great success.
In Pennsylvania the music memory contest idea
has appealed very strongly to Paul E. Beck, State
Supervisor of Music in the Bureau of Vocational
Education at Harrisburg, who has recommended
the adoption of the plan on a state-wide basis
throughout the Pennsylvania schools and has
written the National Bureau for the Advancement .
of Music that he is sure it will be widely adopted.
C. M. Tremaine, director of the Bureau, with
headquarters in New York, announces many
further developments along the contest line. He
urges that the talking machine trade take serious
cognizance of the very decided advantages lying
in the local use of the plan and, wherever possible,
put the school authorities in touch with the
Bureau for all information about it.
ENLARGE

GRAFONOLA

DEPARTMENT

Forsyth & Davis, Columbia dealers in Kingston,
N. Y., have moved the Grafonola department to
the main floor of the store and have erected several handsome demonstration booths. A large
stock of Columbia records is a feature of this department and it is the claim of the company that
every record in the catalog is carried. Herbert
Pudney, for many years an orchestra leader in
Poughkeepsie, is in charge of the department.
A large number of people attended the Cheney
demonstration recently held at the McLeod Shop,
Madisonville, Ky., at which Claud Allen, manager,
explained in the construction of the Cheney machine.

3N many cases the customer who comes
to buy needles will stay to buy phonographs and the Sonora needles are a way
to bigger business.
NEEDLE

^THINK it over.. You not only make a
splendid profit on Sonora needles
but they attract a remarkably desirable
class of buyers to your establishment.
A^ONORA Semi-Permanent Silvered
eS' Needles are for use on ALL MAKES
of steel needle records, play many times,
increase the life of records, give a mellower tone and are more convenient and
economical.
Price 25c per card of 5
40c in Canada
Send in your order today
$J)onograpffg>ales Co.1
Jfncorporateb
George E. Brightson, President
279 Broadway, Dept. Y, New York
TORONTO, I. Montagnes & Co.
Beware of similarly
;onstructed needles
Caution ! of inferior quality.
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Sonora

Have You Seen Our General Catalog?
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If Not, Write For Your Copy
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TALKING

UNUSUAL

WHY

WALL-KANE
NEEDLES

ARE

SUPERIOR

The highest grade steel needle of American manufacture, and playing only one
record, is put through a complicated, scientific, chemical process, by which the
point of needle is greatly improved. The
popular explanation of the method is as
follows:
An ordinary steel needle is made of
wire, which consists of long, parallel running grains on the inside. This wire is
inserted in automatic machines, which
automatically cut off the steel needles.
The friction of the revolving record
grooves will gradually flatten out the
point of the needle, so that more and
more grain of the steel will reach the
record grooves. The WALL-KANE needle
will eliminate the grain of the steel coming into contact with the grooves by a
process which is accomplished as follows:
The steel needle is first dipped into a
chemical solution which will take out
most of the charcoal, making a closer
unit of the needle. While in this process
the needle looks all black like illustration.

Then the needles are dipped in several
solutions, which place three different
coatings on the top of the point, so that
an entirely separate unit is created on the
point, which unit is 25 to 30 per cent,
softer than an ordinary steel needle's
point. While in this process the needle
point looks like illustration.

MACHINE

NEWSPAPER
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CAMPAIGN

Sonora Featured in Full Page Advertising in
Leading New York Newspapers — Campaign
Producing Excellent Results for Dealers
In addition to its regular campaign of advertising in the New York City newspapers, the
Sonora Phonograph Sales Co. introduced during
the first week in December an unusual advertising drive in the Metropolitan press. Seven full
page advertisements were published, one in each
of seven leading papers. Each of these advertisements was different from the others, and the
series was extremely forceful and effective.
One of the advertisements showed a cheery
Santa Glaus placing a Sonora in a Christmas
stocking, the illustration occupying the greater
part of the page with the text being brief and
utilizing but a small space. The attention value
of this page and the other advertisements in the
series was exceptionally marked, and Sonora dealers report many sales and inquiries as a direct
result of the advertising. In this series of So-

nora advertisements, mention is made that special
models will be made to order, and that the Sonora
Phonograph Sales Co. is ready to install Sonora
equipment in valuable cabinets which prospective
customers may already own.
ADVANCE

last week by the Cardinal Phonograph Co. of this^
city. The advance is slight and only affects three
out of the five models of the line. An attractive
price card and a window display card have been
produced in colors. Of particular note is the window display card, for with its printed matter and
trade-mark in colors and in relief the effect is
very pleasing. The card is equipped with an easel
back and can be readily and artistically displayed
to advantage.

AMERICAN

TN

the

AMERICAN

line you have a model
for every prospective
buyer. Seven
models.
Mahogany, Golden Oak,
and Fumed Oak finishes.
No. 5
Height — 1740 Yiin.in.
Width—
Depth — 18!^ in.

The AMERICAN
remains
sold when delivered. Plays
all records. Made in Grand
Rapids.
Guaranteed
Throughout Meisselbach

One dealer in a town,
make deliveries.

More than three thousand revolutions
are required to take off these three coatings by the friction of the point with the
record. The playing surface of more than
ten records do not amount to 3000 revolutions—that is why WALL-KANE
needles will play at least ten records perfectly, and will make less surface noise,
and by the distribution of the solution
into the grooves of the record, the record
itself will be greatly benefited, and its
life prolonged.

No. 8
Width — 19
Height
43 inin.
Depth — 20 in.

Can

It would take an entire page
to tell about the various
particular feature of the
sound chambers, tone, motor,
sound boxes, etc.
Try a sample, then
know all about it,

Progressive Phonographic Supply Co , Inc.
145 West 45th Street, New York

PRICES

Change Affecting Several Models Made — New Display Cards Attractively Designed
Newark, O., December 5. — An advance in prices
in the Hearth, Pierre and Stratford models of
the Cardinal line of phonographs was announced

equipment.

BEWARE OF IMITATIONS
This handsome colored metal enameled display
stand hold - 60 packages, 24 extra loud, 24 loud
and 12 medium packages and cotts the dealer
$4.60,($4.90 in the Far West) and retails for $9.
Each package of 50 WALL-KANE Needles costs
the dealer 7 } 2c (8c in the far West) and retails
for 15c.
JOBBING TERRITORIES OPEN

IN CARDINAL

you will

No. 9
Height
in.
Width—— 2045 in.
Depth— 21 in.

17 N. Ionia Ave., Grand Rapids, Mich.

No. 11
Height — 2351 in.
in.
Width—
Depth — 24 in.

No. 14
Height
in.
Width—— 1946 YiM in.
Depth — 2o)4 in.

American

Phonograph

Go.

No. 10
Height — 48 in.
Width— 20 lA in
Depth — 22 in.

No. — 222250 in.
Height
in.
Width—
Depth
— 23 y2 in.
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REAL

CASE
OF

SERVICE

During the war when metals were particularly difficult to obtain, and restrictions
on their use severe, Doehler delivered 2,000
die castings daily to a certain talking machine manufacturer and enabled him to
meet his production needs.
Doehler is prepared to give you that
same service — it will start with an expert
analysis of your problems. Get in touch
today with
Motor Box — Die-Cast by Doehler

THE

WORLD'S

LARGEST

MAIN OFFICE AND EASTERN PLANT
BROOKLYN,
N.Y.

ELECTED

OFFICER

OF COMPANY

SALES

MANUFACTURERS

CO'S BUSINESS

DIE

CASTINGS

WESTERN PLANT
CHICAGO,
ILL

CENTRAL PL-INT
TOLEDO,
OHIO.
OFFICES EN ALL PRINCIPAL

HOFFAY

OF

CITIES

PROGRESS

George Thau, Jr., Elected Assistant Secretary of
Blackman T. M. Co.— Well Qualified for Post.

New Catalog Just Issued, Tells of the Growth of
the Company's Trade the Past Few Years.

J. Newcomb Blackman, president of the Blackman Talking Machine Co., New York, Victor
wholesalers, announced this week the election of

The Hoffey Talking Machine Co., Inc., are now
sending to the trade their new catalog, which in
addition to carrying illustrations of their products
together with specifications, etc., carries a report
of increased sales. The opening page bears a
greeting to the trade most appropriate for the
present season. Below is given the Hoffay Com-

pany's report on their increased production:
' ' The percentages in increase in deliveries of
Hoffay Air-Tight Machines and Eesurrectones are
enormously large. During 1917, deliveries increased 1,808% over those in 1916; in 1918,
389% over those in 1917. The ten months of
1919 to November 1st, show an increase in deliveries of 358%. As the facilities for large
scale production are continually increasing, customers will in future receive the full amount of
their orders on Eesurrectones and Hoffay AirTight Machines. ' '

Arthur
for Four

Years

Advertising

Freeman

Manager

and Sales Director

of Gimbel

Brothers' New York Store, and formerly Advertising Manager
of R. H. Macy & Co., New York, has resigned to become
President of
The

coming

man

of Mr. Freeman's calibre into
this new field of

George Thau, Jr.
George Thau, Jr., as assistant secretary of the
company. Mr. Thau succeeds John L. Spillane,
who has joined the staff of the Collings & Price Co.
Mr. Thau is well qualified to take over the
important duties of assistant secretary of the
Blackman Talking Machine Co., as he has been
associated with the company for the past nine
years and is thoroughly conversant with Victor
merchandising from every angle. Mr. Thau, who
is personally acquainted with a great majority of
the dealers in metropolitan territory, achieved
signal success as manager of the company's shipping department. Charles K. Marquise, who has
been a member of the Blackman Talking Machine
Co. for the past five years, succeeds Mr. Thau
as head of the company's shipping department.
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New Newark Works of This Great Organization One of the Most Up-to-Date in the Industry — Will
Be Devoted to Production of Meisselhach Products — Has 400,000 Square Feet of Floor Space.
idea of the popularity of these products may be
gleaned. It is expected that the increased facilities of the new plant will enable the company to
triple its out-put of Meisselbach motors and tonearms, but even with this greatly increased production, itis hardly probable that the factory will
be able to keep pace with the fast growing demands of the Meisselbach clientele for some time
to come.
At the present time the demand for the Meissel-

A number of the officials of the General Phonograph Corp. New York, were present last week
at the unfurling of "Old Glory" atop the "new
Newark, N. J. Works of the company. The unfurling was marked by an informal ceremony,
during the course of which one of the engineers
connected with the construction of the plant paid
a well deserved tribute to the indefatigable efforts of the workmen who had completed the
plant in record-breaking time. He also expressed

New Newark Works of the General Phonograph Corp. Just Completed
the hope that this factory would represent another
bach "Motor of Quality" is far beyond the faclink in the chain of remarkably successful manutory out-put, and this has been a current condifacturing institutions which are controlled by the
tion for the past few years. In recognition of
the international success of this motor Otto
General Phonograph Corp.
Heineman, president of the General Phonograph
The new Newark Works of the General PhonoCorp., decided the early part of this year to have
graph Corp, constitutes one of the most up-to-date
a building erected which would be commensurate
and costly factories in the talking machine inwith the prestige and popularity of this motor.
dustry. It is located at 140-170 Thomas Street,
Newark, N. J., and has a floor capacity of over
That he has succeeded in fulfilling this ideal is
evidenced in the accompanying photograph of the
400,000 square feet. Every known improvement
for the convenience of the factory workers was
vast Newark Works of the company, and Mr.
utilized in the design and erection of this plant,
Heineman is to be congratulated upon adding to
and as a result of the careful consideration that
his group of factories one of the finest manufacwas given each minute detail, the building is a
turing plants in the talking machine industry.
model manufacturing institution in every deACME MICA CO., INCORPORATED
partment. During the past few months machinery
has been installed throughout the plant, and in
The Acme Mica Co. was recently incorporated
the very near future the building will be ready
to do business in the state of New York. It is
for complete occupancy.
understood this new entry into the mica field have
The Newark Works of the General Phonograph
as associates with them several men who have
Corp., will be devoted exclusively to the produclong experience in the talking machine industry,
tion of Meisselbach motors, tone-arms and soundand the firm will make a specialty of furnishing
talking machine manufacturers with a high grade
boxes, and when it is realized that this plant represents an investment of two million dollars, some
quality of mica for sound box purposes.
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The National Bureau for the Advancement of
Music is carrying on an active campaign in the
interest of reviving the old custom of Christmas
Eve caroling. Letters and news items have been
sent out to the newspapers throughout the country which have music pages, _and the large number of replies received by C. M. Tremaine, director of the bureau, shows that these music pages
are being read with great interest by the general
public. A special booklet, "Christmas Eve Caroling Being Revived," has been prepared and will
be sent to anyone asking for it. This booklet
describes the custom as carried out in England
in former days, traces its revival in this country,
and gives full information about the organization
of caroling groups for the guidance of musical
societies, women's clubs, churches, schools and
individuals who may wish to identify themselves
with this movement for beautifying their local
community life and effectively spreading the Yuletide message.
Christmas Eve caroling through the streets of
residence districts has already been initiated in
about forty cities — large and small — in all sections of the country and many more are planning
to introduce it this year. Many cities might well
profit by the experience of Detroit. Christmas
caroling was begun there in 1916, and was so
enthusiastically received that by 1918 there were
10,000 carolers who went through the city streets
on Christmas Eve making them a truly inspiring
sight.
Christmas caroling is an undertaking which
should enlist the attention and support of all the
musical interests of the community. Music dealers will find it to their advantage to ally themselves with the movement in the interest of a
better appreciation of music in their towns and
cities. Among the cities that have organized
Christmas caroling on a city-wide scale or in certain districts arer New York, Philadelphia, Pittsburgh, Detroit, Minneapolis, Cincinnati, Cleveland,
Indianapolis, Scranton, Jersey City, 'Denver, Syracuse, Nashville, Nyack and Newburyport. The
National Bureau for the Advancement of Music
is co-operating with all organizations in this movement, and is ready to give any information and
assistance
to any town or city desiring to undermunity.
take or develop Christmas caroling in its comIf you call your customer by name at least
once during the visit, you have an advantage.
It flatters everyone to be recognized.
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of the holiday trade being limited by a shortage
of machines and records.
The Pathe Shop has been enjoying a very brisk
business, E. R. Eskew, manager, said. An aggressive holiday newspaper advertising campaign
has been started.
The Stewart Talking Machine Co., distributors
of the Victor, is completing its redecorating and
remodeling. A miniature retail store with all the
latest dealers' helps has been fitted out on the
second floor. George Stewart recently returned
from a honeymoon trip in the east.
A. T. Engle & Son, of Winchester, Ind., have
enlarged their store, building new booths and this
will be one of the best equipped Grafonola departments in the state.
K. R. Brooks, of Union City, Ind., handling the
Columbia line, has built three new booths and has
remodelled his Grafonola department.
The demand for Sonoras continues heavy, it

YEAR

Practically All Dealers Pass Mark Made Last Year — Dscember Outlook Bright Unless Coal Shortage
Grows Acute — New Warehouse foj Indianapolis Talking Machine Co.
Indianapolis, Ind., December 4. — Talking machine business during last month did not come up
to the anticipation of most of the dealers who
had expected the big percentage in increase in
volume of sales over corresponding months of
last year to continue. Most of the dealers reported that they were running slightly ahead of
the same month last year, however.
Several factors tended to hold off business including adverse weather conditions and the coal
situation. The retail stores of the city began
closing at 4 p. m. on Monday of this week in a
voluntary fuel conservation program. Factories
were closing at the same time and Thursday, Friday and Saturday the factories closed entirely.
No lights have been used in shop windows for
several weeks. All of the dealers expressed the
opinion that December would round out 1919 in
fine shape unless the coal situation throws the
country into an industrial tie-up.
A new store has been added to the Irdianapolis
list — the Jewell Phonograph Co., at 213 Massachusetts avenue of which H. H. Graham is president. The storeroom has been redecorated and
several Unit booths are being installed. Emerson
records are handled by the store.
T. H. Bracken, manager of the Starr Piano Co.
Store, reports that the demand for Gennett records is unusually heavy. He anticipates a record
December for Starr machines.
Mrs. J. E. Fish, manager of the talking machine
department of the Pearson Piano Co., said that
business has been very good. The A. M. Club of
the department gave a dance for the store employes Tuesday.
Present indications are that the Brunswick
Shop will finish the year with a considerable increase in the volume of business as compared with
last year, George Standke, manager reports. The
latter went to the Chicago office of the Brunswick-

Balke-Collender Co. last week. He says he can
handle all the Brunswick machines he can get.
The Edison Shop has been doing some very effective newspaper advertising. A. H. Snyder,
manager, told The World that his sales staff continues to beat the monthly records of last year.
The Indianapolis Talking Machine Co. has obtained a new warehouse in the Wulsin building.
L. H. Smith, formerly of Philadelphia, has accepted aposition with the company to take charge
of the service department. Carl Anderson, president of the company, is enthusiastic over the results being obtained by the Amplifone. Not only
records, but machines are being demonstrated and
sold over telephone wires through its use. A
woman called in and asked for a demonstration
of the Victor, size 11, and ordered the machine
sent out.

was reported by the Kiefer-Stewart Co., Sonora
distributors. The Sonora department of Charles
Mayer & Co., of which Ernest Arthur is manager,
has been conducting a high-grade Christmas advertising campaign which is bringing results.
As the holiday season draws near, the demand
for Pathe records and machines grows heavier,
Mooney-Mueller-Ward, Pathe distributors, report.
Walter Kipp, president of the Kipp Phonograph
Co., Edison distributors, said the big problem in
the Edison business continues to be to get sufficient instruments to supply the demand.
F. W. Fromm, manager of the talking machine
department of the Baldwin-Miller Co., Dalion distributors, said that orders being received from
dealers indicate the Dalion will enjoy a big sale
this holiday season.

Dr. Carpenter, of Bloomingt.on, Ind., a wellknown horse trainer, is an enthusiastic record
customer of the shop. He uses Victor records to
teach his horses to dance. According to him,
horses enjoy jazz records as well as humans.
The Columbia record business is exceptionally
brisk, W. G. Wilson, manager of the Grafonola
Shops, Inc., reports. Three new booths have been
added to take care of the Columbia customers.
The South Side Furniture Co. has greatly enlarged its store space and is building two new
booths
ment. in connection with its Grafonola departThe Banner Furniture Co., of Muneie, Ind., had
an opening party for their children 's booth, inviting all the schools to attend the party at which
refreshments were served. Mr. Gruber, manager
of the Grafonola department, said the opening
forecast a great success for the children 's booth.
H. E. Whitman, of the Circle Talking Machine
Shop, reports a nice Victor business for November. Mr. Whitman's chief worry is the prospect

WM.
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Wm. A. Hanft, who is associated with Brown,
MeManus & Co., well known eastern jobbers of
talking machines, , records, rolls, needles, etc.,
recently underwent an operation for appendicitis,
and is now convalescing at a local hospital.
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Dealers in All Lines of Talking Machines and Records Are Increasing Their Equipment to Meet
Demands — Optimistic Over Volume of Holiday Trade and Prospects for 1920.
location on the music floor, where direct outside
air will be furnished in every demonstration
room. L. A. Willard, who has been with the department for some time, says prospects are fine
for the coming year.

Portland, Ore., December 6. — That the volume
of trade is increasing materially in all talking
machine houses in Portland is very evident as
nearly all the dealers are increasing their space.
Xew demonstration rooms, larger machine rooms,
new racks, new booths, a constant enlargement
and improvement speak louder than words of the
success of the business.
At Lipman, Wolfe & Co., the talking machine
department has been moved to a more desirable

Built

■ The Peed, French Co. have a big stock of Columbias now on hand. During the year a great
many Columbias and Edisons were sold, Victors
have been hard to get. Brunswieks have recently
been added to the stock.
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Counters Ready for Prompt Shipment
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The McCormick Music Co. has done very well
for the first year in business. Mr. McCormick says
there was only one month in the year that substantial profit was not made. A fine stock of
Columbia Grafonolas is carried and a good stock
of Puritans is on hand. The business has increased to such an. extent that three more record
sales rooms have been added.
The Bush & Lane Co., which carries Victrolas,
Sonoras and Columbias, caters to a big clientele,
who are waiting more or less patiently for the
particular machine or model. they prefer. Four
additional record rooms have been added.
The talking machine department of Soule Bros.,
has been a success in every respect during the
year. The Brunswick, Pathe and Stradivara machines are carried.
"Business this year," said Mr. Hyatt of the
Hyatt Talking Machine Co., "has exceeded expectations. While the' record stock was low all
year, we managed to satisfy our customers. The
standard Victor records are hard to get. I have
ordered from eighty-nine different jobbers and
they all say they have none of these standard
records to sell. I have sent an order to each of
these dealers for 1000 records — couldn't get them.
Have had a fine business with machines." C. A.
Alphonse, who next to Mr. Hyatt, is responsible
for the success of this company, has been promoted to the position of assistant salesmanager.
Mr. Hyatt gave a banquet for his employes at the
Portland Hotel last month.
In discussing the business done during the year
at the G. F. Johnson Co. 's house, Mr. Johnson
said, "Our talking machine business has shown a
constant development for the entire year. As
evidence of this our sales for October, 1919, were
a little better than 300% in advance of our sales
for October, 1918. We are, therefore, very happy
over the substantial increase of our business. We
expect the business for the present year will be
fully 100 To in advance of 1918. Mr. Johnson
features strongly the Victrola and the Cheney.
Paul B. Norris, who has been manager of the
talking machine department of the Wiley B. Allen
Co. for a year or two, after two months' tour
through Washington and Oregon in the interest
of the house, has returned to Portland and taken
charge again of his department. Howard H.
Hurd, who was in charge during Mr. Xorris' absence will remain with the house in an outside
capacity.
Manager Davis of the Edwards Furniture Co.,
reports a fine year in the talking machine department, being 50% better than in 1918. Pathe records and Brunswick machines exclusively are
handled.
The McDougal Music Co. has a good assortment
of Pathe phonographs and records on display.
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J. G. Foley, of Foley & Van Dyke, handling the
Victor line, says they have had a great talking
machine year. This store was opened Feb. 10.
This has been a wonderfully good year in the
talking machine department of Oregon Eilers
Music House, which has been in its present location for a year. Miss Aeevia Bennett is in
charge. A new 1 demonstration department, finished in mahogany, with outside ventilation for
each room is being installed. Columbias and Edisons are handled.
The Wakefield Music Co., which make the Cremona talking machine, has changed its name to
the Cremona Phonograph Co. It has a new. and
well equipped factory. The new officers of the
Cremona Co. are: President, Frank Cutter; Vice- .
President and General Manager, C. Guy Wakefield; Secretary and Treasurer. E. E. Withem, and
Charles E. Couch, Advertising Manager. T. H.
Comte, formerly in the piano business is now
with the Wakefield Co. and is looking after the
retail department.
The Pacific Phonograph Co., which manufactures the Stradivara phonograph has had such a
rapid growth that the directors have authorized
the
to be increased
$75,000
to $200,000. capital
The demand
for their from'
product
has increased
so fast that the larger capitalization has become
necessary. The manufacturing output has reached
a volume of $6,250,000 yearly. The number of
employes is to be increased to 160. The coming
year the payroll will amount to $260,000.
The Wax-Wilson Co., whose offices are located
at 204-5-6' Fenton building as announced in last
months' World, will hereafter be known as the
M. J. Wax Co. The concern is pushing the sale
of ' ' Tone Clear. ' ' A national advertising campaign has already been started on the product
and the sale has reached every state in the union.
Henri Scott was presented in concert by the
Ellison- White Musical Bureau at the Heilig theatre on Wednesday evening, November 18. The
Edison dealers, especially the Hyatt Talking Machine Co., Reed, French Piano Co., Oregon Eilers
Music House and the Mount Scot Drug Co., featured his records, which were in big demand both
before and after the concert.
INTERESTING

EMERSON

PUBLICITY

Emerson Phonograph Co. Introduces Novel Series
of Full Page Ads in Newspapers and Magazines
— President V. H. Emerson Featured
Under the heading of "One man's unique contributions to the happiness of your home," the
Emerson Phonograph Co. introduced in the local
newspapers and Saturday Evening Post a series
of advertisements that will be continued indef- '
initely. An introductory note in this full page
advertising stated that this advertisement was
' ' The first of a series of messages defining the
position of the Emerson Phonograph Co. as an
international contributor to the world 's lightheartedness, through the medium of phonographic,
' ' H. Emerson, president of the Emerson
music.
Victor
Phonograph Co., and internationally prominent
as a pioneer in the development of the talking
machine, was featured in this striking advertisement. Accompanying Mr. Emerson's photograph
was presented a brief resume of his many achievements in the talking machine industry, showing
how step by step Mr. Emerson had perfected inventions that have contributed materially to the
success of phonographic music. This advertisement paid a well deserved tribute to Mr. Emerson's
inventive genius, emphasizing particularly the
invention of the Emerson universal "cut," which
permits the owner of any type of talking machine
to play Emerson records without any attachment.
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CARDS

A series of handsome Christmas post cards was
recently brought to the attention of the advertising department of the Sonora Phonograph Sales
Co., New York, and a large quantity was secured
for distribution by Sonora dealers throughout the
country. These cards bear appropriate holiday
pictures and are artistically printed in many

colors. On the left half of the address side of
the post cards, there appears, in facsimile handwriting the message : ' ' May this Christmas find
a new Sonora phonograph in your home. ' ' The
cards are meeting with a cordial reception by
Sonora dealers, who believe that these little Christmas messages will interest thousands of prospects
in the Sonora. The responses so far received indicate this.
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Braydon & Chapman Open Elaborate New Store
at 104 Glen Street, That City — Handle Many
Lines of Musical Instruments

The Compton Price Co., of Coshocton, O., in
accordance with their policy of furnishing advertising service to their dealers, have prepared a
very attractive series of four moving picture
slides, one of which appears herewith. Besides
this attractive advertising matter the company

Glens Falls, N. Y., December 4. — Braydon &
Chapman of this city opened their new store at
104 Glen street recently with an elaborate musical
program given by some of the best talent of the
Lake George region.
The main floor of the new store is given up to
the sheet music and musical merchandise departments, along with the record racks and demonstration rooms of the talking machine department.
These rooms are very attractive in their gray
and ivory trim, with wicker furniture and creton
coverings. On the mezzanine floor are the general
offices and a large display of the various makes
of talking -machines: carried, which include the
Victor, Columbia, Edison and Pathe lines. The
third floor is given over, to the piano and player
roll departments. This floor is finished in pearl
and silver gray with blue velour hangings.

NEW

FIRM

MAKING

The firm of Braydon & Chapman was organized
in 1911 and has had a remarkably rapid growth,
which made this new store a necessity. The building stands as a tribute to the partners and a
symbol of their success in the musical field.

FALLS

New Series for Use of Dealers One of Many Aids
Compton-Price Co. Are Giving — Sales Show One
Hundred Per Cent Increase over Nov., 1918

Slide for Use of Stradivara Dealers
has had prepared a variety of large and small
catalogs, wall hangers, window signs, price cards,
name cuts, cuts of individual machines with and
without background and complete advertisements,
including the copy. A new folder has also just
been issued which is very attractive in design
and artistically displays the Console Model No.
250. The circulars are printed in buff and black,
the contrast being very striking. These have
also been issued to dealers printed on heavy cardboard and tied with a silk cord for hanging on
the wall.
According to reports from the company, November was the biggest month in the history of
Stradivara sales, comprising practically a 100 per
cent increase over those of last year. Anticipating this demand, the company through the summer months rearranged their plant in such a
manner that they have been able to meet the
increased requirements as they have presented
themselves. The company now numbers among
their representatives some of the highest class
talking machine houses in the country. They are
putting forth every effort not only in giving the
dealers a machine of high quality, but also the
best possible service.
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UNDER

MANAGEMENT

OF S. F. YUDKIN

Afc'SONIA, Conn., December 8. — The Ansonia
Needle Co., manufacturers of talking machine
needles, is^now under the management of Samuel
P. Tudkin, who is well-known in business circles
in this city. The steadily growing demand for
these needles has necessitated increased manufacturing facilities.
W.H.M'INNIS

COVERS

NEW

ENGLAND

Wm. H. Mclnnis has been appointed New England representative for Brown, McManus & Co.,
the New York distributors of Eegina phonographs
and Paramount records. Mr. Mclnnis and his
sales staff will make their headquarters in Boston,
Mass.

Lateral

Cut

RECORDS

Is

Your

Record

Business

Growing?

PROGRESS

Albert J. Heath, head of the firm of Heath &
Gorham, Philadelphia, Pa., distributors of lateral
cut OkeH records and Dusonto talking machines,
was a visitor to New York this week, spending
some time at the headquarters of the General
Phonograph Corp., manufacturers of OkeH records.
In a chat with The World he stated that his firm
had been making rapid headway in the establishment of agencies for the Dusonto machine and
OkeH records, and commented particularly upon
the enthusiastic reception accorded the new lateral
cut OkeH records in his territory.
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No man ever climbed the ladder of fame by
stepping on another 's corns. Keep off the corns,
they belong to the other fellow, and are tender.
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Playspocket.
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The broadest manufacturer's guarantee ever placed on a
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^ under way — a "go-get-'em" campaign
that is putting the Dalion message of phonograph satisfaction before a wide field of the most promising prospects.
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IN ADIRONDACKS

B. D. Colen, Arthur H. Cushman and Arthur Fields
Have Enjoyable Tims at Indian Lake.
Two popular executives of the Emerson Phonograph Co., New York, B. D. Colen", secretary, and

Arthur Fields, popular baritone, who records
exclusively for the Emerson library was a guest
of Messrs. Colen and Cushman on this hunting
trip, and although he did not "land" a deer, he
managed to keep busy with his Stutz car. The
accompanying photograph was taken while Mr.
Fields was taking a personal interest in the welfare of his automobile, but as usual he is viewing
the future with a ready smile.
STEELE

BUYS

COLUMBIA

CO., INC.

Purchases Interest of T. J. Carey in Norfolk
Columbia Store and Resigns From Stieff Piano
Co. of That City — Resignation a Surprise

Messrs. Colen, Cushman and Guides
Arthur H. Cushman, director of sales, returned to
their desks recently after spending a few weeks
at Indian Lake in the Adirondacks.
They man-

Norfolk, Ya., December L — Leon C. Steele, manager of the Stieff Piano Co. for a long period of
years, has purchased the entire interest of T. J.
Carey in the Columbia Co., Inc. The Columbia
Co., Inc., handling the Columbia Grafonola and
Columbia records, is one of the oldest talking machine houses in Norfolk. Mr. Steele's plans include an extensive development of the business.
Mr. Steele is president of the Music Dealers '
Association of Tidewater Virginia, was a former
president of the Retail Merchants ' Association,
and a director of this association and the Chamber of Commerce. He was recently a candidate
for the office of mayor of Norfolk and through
his activities in public and business affairs has
won a large number of friends and acquaintances.
He will doubtless take into his new venture the
same energy which has made his present business
so successful.
DEATH

OF F. CONSTANTINO

Florenzio Constantino, the Spanish tenor, who
sang for a number of years in the United States
as a member of the San Carlos Opera Co., Boston,
and the Manhattan Opera Co., New York, died in
Mexico City, Mex., November 19th. Constantino
is represented in the Columbia catalog by a number of records which will perpetuate his memory.

A.

M.

BAN PRUSSIAN

MUSIC

IN SCHOOLS

Records Containing German and Austrian Anthems
Removed From Indianapolis Schools Following
Protest by American Legion.
Indianapolis, ind., December 8. — Talking machine records containing parts of the German and
Austrian national anthems were removed from
the record library of the Indianapolis Public
Schools as a result of an investigation begun by
the Perry-Stephenson post No. 100 of the American Legion.
Edward B. Birgc, director of music in the
schools, issued a statement saying that the music
department of the schools desires at all times to
promote the highest spirit of patriotism as well as
musical instruction. It was explained that the
record in question bore the title "National Songs
of All Nations" and was bought by title from a
record catalog and contained parts of the national
hymns of Great Britain, Russia, France, Italy and
the United States.
AIDS IN RED

CROSS

CAMPAIGN

H. H. Doehler, Member of Business Men's Committee, in Fight Against White Plague

H. H. Doehler, of the Doehler Die Casting Co.,
has joined the active business men's committee
of the New York Red Cross Christmas seal campaign, and has given his unqualified endorsement
to that method of waging war on tuberculosis.
Mr. Doehler will head the committee in the canvass of the metal industries in Brooklyn.
"We have won one fight," said Mr. Doehler,
"now let us win this one. Tuberculosis is an
insidious powerful foe, ami it will require all our
efforts to cheek it, then stop it."
If you see a customer not waited on, and restless, tell her you'll try to get someone to wait
upon her. Then do it.

DRUCKMAN

Arthur Fields Working on His Stutz
aged to arrange their vacations so that they could
take advantage of the hunting season up state,
and their party returned to New York with three
deer.
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All the features that go to make a talking
machine Profitably Salable you will find as
regular equipment of Magnola: "Built by
Tone Specialists."
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If you are short of stock for the Holidays
now is your opportunity to become acquainted with one of the highest grade
phonographs made, backed by a five year
guarantee from the makers.
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for Lyric Lateral Records.
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The writer declares that English is the hardest
language in which to record, the Italian with its
smiling vowels, being much easier. She has also
some comments to make regarding the manner in
which the German language is recorded and makes
one point that should be recognized more thoroughly by music lovers when she says: "When
you buy a perfect record of some favorite singer
you may be pretty sure that you may then hear
that singer at his best. Rarely will he attain such
perfection on the concert or operatic stage."
The information brought out in the article is
familiar to the majority of the trade, but should
prove distinctly enlightening to the public, for
Madame Howard presents it in a light, colloquial
manner, and then finds room for a bit of humor
when she presents the following story:
' : A master recorder who has recorded all over
the world told me he was once recording in China.
They had been working for some time, the Chinese musicians sitting in utter stolidity round
him, twanging and scraping when told to, laying
aside their instruments in the pauses, all with no
show of interest or spark of enthusiasm. The

EXPERIENCES

In a Most Interesting Article in Saturday Evening Post, Mme. Kathleen Howard Sets Forth
Sensations of the Artist in Recording for the
Talking Machine — Informative Contribution
In a recent issue of The Saturday Evening Post
appeared a most interesting article by Mme. Kathleen Howard, the popular contralto, who has sung
for some of the leading opera companies, as well
as for Victor records, setting forth in some detail
the impressions of artists in the talking machine
laboratory. Madame Howard tells in graphicstyle just how the necessity for absolute accuracy
and the absence of an audience serves to unnerve
even the most competent singers and why trial
after trial is sometimes necessary before a perfect
master is made. She tells of singing perfectly
right through the record only to find that some
of the instruments in the accompanying orchestra
have not recorded properly, and then ro go almost
through a new record only to be overcome by a
slight tickling in the throat towards the end.

We
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Deliveries

for

December 15, 1919

WORLD

singers would record impassively amid the same
dull atmosphere, and the recording manager began
to grow discouraged. Some of the songs were
supposed to be comic, and he thought: 'Well,
they can't be very successful or at least one
musician would crack a smile. '
"At last up stepped a little Oriental and begat
to sing. One musician smiled, another grinned
— at last they were all chuckling, then roaring.
"'Aha,' thought the manager, 'this man is
really good. At last I have a true comedian.
We must do lots of his songs and make them
especially
"After
" 'That
He must

carefully.'
the
session he said to the interpreter:
last fellow was a good one, wasn't he?
be very funny to make them laugh so

— a really good comedian.'
' ' ' Oh, no, ' said the interpreter quietly, ' they
were laughing because he was so bad!' "
The Stratford Phonograjh Co., Elyria, O., has
been incorporated by E. C. Wolfe, L. M. Sewall,
A. J. Pejsa, Gilbert Morgan and Harry G. Deibel.
The capital is $1,250.
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The Empire line embodies every worth while feature of all
makes of talking machines together with several exclusive
features and is dominating in tonal quality. It enables you
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Buyers Taking Advice to Do Their Shopping Early— Large Yuletide Purchases of Talkers and Records
—"Story Telling Hour" Novel Feature at Adam & Co.'s Store— News of the Month.
Buffalo, N. Y.. December 2. — Customers of Buffalo's talking machine stores are heeding the
warning emphatically sounded by local merchants
this season "to do your Christmas shopping
early. ' ' This slogan has been heralded by means
of extensive newspaper publicity and salespeople
have helped to spread the propaganda. The public accepts as a positive fact the report that the
production of talking machines for these holidays is
far behind the demand and many therefore made
their Yuletide purchases late in November or
early in December. They figured thai unly \<y
this foresight would they be able to get the machines or records they wanted. There is alwo a
shortage of salespeople and some of the stores are
offering special bonuses for those who sign up for
work during the holiday period. An unusually
heavy sale of quality goods promises to be the
rule at Buffalo's talking machine establishments
right up to the end of the year.
The Aeolian-Vocalion is being advertised in a
striking, dignified manner by Denton, Cottier &
Daniels. ' ' If you would enrich your child 's
whole, life, let him wander freely through the
garden of song," says the Buffalo firm. The title
of their publicity is, "What the Music of the
Aeolian-Yoealion means in the life of the child."
The store of the Hoffman Co., Sonora dealers,
has been tastefully redecorated and remodeled. A
new automatic heating system, which prevents the
blistering of the sides of talking machines, has
been introduced. R. E. Smith has returned to his
former position on the salesforce of this store.
A. E. Wood is now on the sales organization of
John G. Sehuler, Sonora dealer. For several years
Mr. Wood was associated with the Bobert L. Loud
Music Co.
A Victrola furnished the music in connection
with a feature known as "The Story Telling
Hour ' ' at J. N. Adam & Co. 's store. Parents were
invited to bring their children to enjoy the event
and pass the invitation along. The attendance
was excellent. There was a fine crowd of wellbehaved, enthusiastic kiddies. Stories from real
life and from books were told by George Diehl and
Miss Elizabeth Burt of this city. Boy Scouts
acted as guides and gave exercises in bugling,
tire-fighting and signaling. It is believed that
such a gathering helps lay the foundation for
future business in J. N. Adam & Co.'s talking
machine department.
At this writing final plans are being made for
the opening of the Wurlitzer building in time for
the last two weeks of the holidav rush. Details
INTERNATIONAL

MOTOR

is the silent running motor, built in Canada, ou the right
principles, best of material and correct workmanship. It is not
a cheap imitation but a highclass production, manufactured bv
International Machine & Mfg. Co., Ltd.
Ill Adelaide St. W.
Toronto, Canada

of the grand opening have not been announced
officially up to the present time, but it is expected that they will be on an elaborate scale
and that the demand for holiday goods at this
store will be. tremendous.
Plans for better window- displays at Buffalo
stores this winter were made at a recent meeting
of the Buffalo Display Men's Association at which
local talking machine stores were represented.
The store of John G. Sehuler, Sonora dealer,
was recently entered by a thief, who stole Liberty
bonds, war saving stamps and some cash. The
burglar entered a cellar window and finally
reached the office. The hinges of the door of the'
safe were sawed. The inner door was pried off
and the contents of the strong box taken.
The Main Street Kurtzmann salesrooms Oppo-
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song-,
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Co

site the Teck theater, have been remodeled, redecorated and rearranged. In preparation for a
heavy holiday trade several other local talking
machine stores have made extensive improvements.
It is expected that Buffalo's importance as a
center for the retail and jobbing trade in talking
machines will be among the features in -the celebration of "Buffalo Week" in this city next
spring. Local school children will become an
army of Buffalo boosters.
The Utley Co., recently said, "You must have
full confidence in the name of the house with
whom you deal — the sort of confidence people have
always had in Utley 's" This store handles the
New Edison and the Brunswick.
Lewin Bros., in Ellicott Square, Columbia dealers, have opened'an additional store to take care
of their heavy holiday business.
" The Adam, Meldrum & Anderson Co., is featuring the beautiful art model of the Pathe phonographs at $225. Their slogan is "A

thing of

beauty is a joy forever."
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Ziegler, Baker & Johnson, OkeH Jobbers in Metropolitan Territory Get Send-off — Making Good
Record in a Business Way
Ziegler, Baker & Johnson, who were recently
appointed distributors for lateral cut OkeH records in metropolitan territory, were represented
last Sunday to excellent advantage in the editorial
columns of the New York "Herald," by a lengthy
article with portraits of the three members of the
firm. Mention was made of the fact that each
member of the firm has to his credit many years
of experience in the talking machine industry,
and the prediction was made that they would be
exceptionally successful in developing a demand
for lateral cut OkeH records in this territory.
Ziegler, Baker & Johnson now occupy quarters
at 100 Chambers Street, New York City, where
they have ample facilities to take care of the
demands of OkeH dealers in the metropolitan district. They have already established a large
number of accounts and as fast as shipments are

Quality
The

KENT

Attachment

No.

Graphophone
NEW
YORK

received from the factory they are distributed
among the dealers. As they number among their
personal friends a great majority of dealers in
local territory. Ziegler, Baker & Johnson are in
a position to offer these merchants efficient cooperation in building up a permanent lateral cut
OkeH record business.
L. STERLING

SAILS

FOR

ENGLAND

Louis Sterling, general manager of the European business of the Columbia Graphophone Co.,
and Mrs. Sterling, sailed for England a few days
ago on the "Adriatic," after spending several
weeks in this country. Mr. Sterling was in conference with the Columbia executives regarding
plans and policies for the coming year, and judging from the reports that he received from his
associates in England during his stay in New York,
Columbia sales in Europe during 1920 will break
all previous records.
Don't whisper together, while customers are
around. They think you are making fun of them.

Plus
Material and workmanship

till

Co.

ANNOUNCE

A NEW

ELECTRIC STOP
The Presto Phono Parts Corp., Brooklyn, N. Y.,
manufacturers of universal tone-arms and soundboxes, has announced the addition to its line of
an electric automatic stop. This stop has been
in course of perfection for the yast two years,
but the company believes that it can now offer
the stop to the trade with every assurance as to
its service and satisfaction. The mechanism of
the stop is exceedingly simple, and several well
known manufacturers have already arranged to
use it in their 1920 equipment. The company
states that it has closed a number of large orders
during the past few weeks for its new tone-arms
and sound-boxes, and that several other important
contracts will be closed by the first of the year.
INCORPORATED

The Clarolin Co., Brooklyn, N. Y., has been incorporated with a capital of $5,000 to make devices
for talking machines. The incorporators are C. J.
Henschel, Ceorge C. Coorssen, 117 Dobbin street,
Brooklyn, and M. Weil, New York.
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Sapphire and Diamond Points.
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their
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play"

KENT
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Model No. 90
A Music Marvel 45 H inches High; 19% inches wide; 20 % inches Deep. GENUINE MAHOGANY.
Unexcelled Motor, Patented. Independent Universal Tone Arm and Sound Box.
ATTRACTIVE
Equal

Distinctive

Design,

Flawless

PROPOSITION

LARGE
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Superior

Equipment
Attributes

FOR

and

of Success

Construction,

at a

Remarkable

Make

Our

Tone,

DELIVERIES

IMMEDIATE
Which

USERS

Dealers

INDEPENDENT
iiimiiiiiiiimiiiliiiiiiiiiiiiiiiiniiiii inn

INDEPENDENT
TALKING
12 East 42nd Street
105 Washington

St.,

= •i-,t|[,|],|1[][I|!|Mlllll!1llllltlllMIIIM[Hllllll!Hlllllllllllllll[lllllllllllllllllll[lll [Ill ) 11 111 11 11 11 1 [1 11 11 11 1I I ] n 11 11 [] 1111I 11 111 111111111II 1111111 1111 1 i 11 1 ^1 11 1 [ I! 111 111111 11111M 111111 HI 1111H Nil MINI Il
iiiiiiiiiiiiiiiiiiiiiiiiiiiuiiiiiiiM

MACHINE
NEW

YORK

CO,

Inc.

CITY
BOSTON,

MASS.

hint I 1 1 i il mi I I il i I li mil i 11 il 1 1 i nil i i in IINNIIHlill n 1 1 m m i n 1 1 1 1 1 1 1 1 NMllllllllllllMllllllll

iiiimimiiitliiiT |=
iimiuitiiiiiiiit * =
till

103
December 15, 1919

THE

IMPORTANT

GATHERING

OF PATHE

TALKING

MACHINE

DISTRIBUTORS

WORLD

IN CHICAGO

Informal Conference at Which an Interchange of Ideas Occurred That Will Have Beneficial Effect on Business — Guests of President Widmann at Banquet at Congress Hotel
A conference of Pathe distributors took place
on November 19-20 in the Green Koom of the
Congress Hotel, Chicago. The gathering was entirely informal in nature and no attempt was

Banquet Tendered
made to endow it with the formality of a convention. The idea in mind was to gather this
body of men all engaged in the same endeavor
and through the interchange of ideas and experiences give practical assistance to each other.
PROBLEMS

OF COST

ACCOUNTING

Careful Analysis Needed in Accounting for Costs
— Contrast With Cost Accounting
Cost accounting is one thing and accounting for
costs is something else, which, though seemingly
resembling it, forms really an entirely different
proposition. The first efforts of the experts in
analyzing industry were directed toward proper
cost accounting, because many were negligent
upon this point and were not properly taking into
account everything whi-sh should be charged up in
cost. It was soon found, however, that this was
but the beginning and not the end of the matter.
The next step, and one of very much importance,
is accounting for costs. This consists in carefully
analyzing all the different items in the cost of business, to understand what and how they are, to see
where they are too high or too low as compared

The conference might
family gathering and
There were one, two or
ent from every Pathe

be aptly described as a
was a decided success.
three representatives presdistributing house in the

were prepared to be read but everyone had something of interest to say at some part of the meeting. On Wednesday night those present were the
guests of President Widmann at a banquet. The
informality of the affair extended into this occasion where business suits displaced the usual regalia. The executives journeying from the Brooklyn headquarters of the company were Eugene A.
Widmann, president; George W. Lyle, Asst. to the

Pathe Distributors at the Conference Held at the Congress, Chicago
country with the exception of some of those on
president; H. N. McMenimen,
the Pacific Coast. A gathering was held on both
James F. Watters, in charge
Tuesday and Wednesday. Eugene A. Widmanu,
ice dex^artment, and C. H.
president of the Pathe Freres Phonograph Co.,
manager. There was a large
informally welcomed his many friends. No papers
jobbers from all parts of the
to the same items in kindred industries, and to
see what ways and means may be provided for
reducing them without impairing the business machinery. Accounting for cost is a bigger and
broader subject than cost accounting, and it is
one that the head of every industry should study
carefully and seriously if he desires to score success in his undertakings.
GRAPHITE

FOR

THE

RETAIL

TRADE

Boston, Mass., December 3. — The New England
Talking Machine Co., of this city, manufacturers
of Perfection tone arms and reproducers, have
completed arrangements whereby they will shortly
market for the retail trade, a line of graphite in
individual containers. Demands for their products
are reported particularly strong and orders for hte
holiday business this year have surpassed all
previous records.

RE-DECORATE

managing director;
of the dealers ' servMurray, advertising
attendance of Pathe
country.

FIFTH AVENUE

SALONS

The painters and decorators recently finished
their work at the artistic Sonora salons at Fifth
avenue and 53rd street, New York, and after they
moved out, many widely traveled observers stated
that they had made the Sonora Fifth avenue
salons into one of the finest retail salesrooms in
the world. George E. Brightson, president of the
Sonora Phonograph Co., Inc., who has traveled
extensively through Europe, is very proud of the
appearance of this establishment, and states that
from personal knowledge, it is his belief that this
store is as handsome as any which can be found
anywhere.
The decorative scheme at the Fifth avenue
salons of the Sonora is based on dignity, simplicity and refinement, and the handsome Sonora
upright and period models are located in a home
which is in keeping with their attractiveness.
IIIIIBBBflBBBBBBflBBBflBBBBEaBBBBflBlfll

/uperiorDie
Castings
will Cut Tour Costs and Increase Tour Sales
Tonearm and Reproducer Parts, Attachments, Turntable Hubs, Motor
Governor Discs, Knobs, Piano Player Parts— accurately cast in Aluminum, White Brass, White Metal Alloys or Zelco Metal— ready for nickel
or gold plating. 41 41 We employ a large force of die makers especially
skilled in this class of work and operate a large battery of die casting
machines of our own design and construction with a capacity of
50,000 to 100,000 castings per day.
Write for
Samples
of Work
are doing
in we
this line
Barnharf
Brothers
Monroe and Throoe Streets
»

Send us
Si

Models for
youror Specifications

quotations
*V Spindlier
Chicago » Illinois .
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Monthly Meetings Prove Successful — Cincinnati Club of Artists Formed — New Columbia Dealers
Announced — Huss Bros. Pushing Re-Call Phonograph Extensively
their retail connections in the following manner:
' ' During the month many meetings of Columbia
dealers have been held in the territory. These
meetings included Columbus, Dayton, Huntington,
W. Va., Lexington, Ky., and Cincinnati. At our
Cincinnati meeting O. F. Benz, supervisor of record sales and distribution from our New York
office, was the guest and made the principal address of the evening. About fifty dealers and
their salespeople attended this meeting, coming in
from a radius of about seventy-five miles.
' ' At the Dayton and Columbus meetings, F. F.
Dawson, manager of the Cincinnati branch, made
the principal address and was assisted by E. B.
Shiddell of the sales' department. At the Huntington meeting J. D. Bright, of the sales department had charge of the meeting and F. F. Dawson made the address.

Cincinnati, O., December 6. — A rather acute
shortage of talking machines is being faced by
the distributors and retail merchants in the Cincinnati district. Some of the houses describe the
condition as being more severe than last year.
There are a few who anticipated their regular
connections being unable to supply them with
goods and these have stocked up with some of the
new machines of the year. Anything to get goods
is the slogan of the merchants around Cincinnati,
who expect to have bare talking machine departments prior to January 1.
November's business, particularly in the record
line, was limited because of the lack of sufficient
supplies from the factories. This is touched on
in a statement by T. Sigman, manager of the Victor department of The Rudolph Wurlitzer Co.,
who said: "The Victrola and record sales for the
month of November were considerably larger than
even the most optimistic prophecies. This is not
near what the sales would have been, however,
had there been more goods available. The shortage in the record end of the business was especially noticed, for the shipments of the popular
priced records from the factory were very limited. The recent announcement made by the factory that the long looked for Period Model Victrolas would be ready for dealers to sell for the
holidays was very good news to the trade as the
market is just about right for these attractive
instruments, and a new field will be opened, that
is sure to be profitable to all dealers handling

"The Huntington meeting was the first held in
that city and fifty-eight dealers turned out and
they voted unanimously for another meeting each
month hereafter.
' ' The Cincinnati Columbia Club, with its object of studying the various composers and Columbia artists was formed at the home of Mrs.
F. F. Dawson, Hyde Park, last week. About sixteen charter members enrolled and the following
officers were elected: President, Mrs. F. F. Dawson; vice-president, Mrs. E. B. Shiddell; secretary,
Mrs. N. B. Smith; treasurer, Mrs. H. L. Chubb.
Meetings will be held twice each month, at the
homes of the members and a musical program will
be rendered with discussion open to all on the
artist of the day

''
them.
Monthly
meetings of dealers in the Columbia
product in cities near their places of business,
have struck a most favorable response, according
to N. B. Smith, assistant manager of the Cincinnati headquarters. Mr. Smith explains the workings of this method of getting in direct touch with

' ' New Columbia dealers signed up in the last
few weeks are Bangham & Gallimore, who take
over the franchise of Geo. D. Bauman, of Wilmington, O.,Mill's Furniture Store, who take over
that of Mills & Blankenship, New Straitsville, O.;
E. Vernon Moore, Lewisburg, O.; E. M. Dopp,

REAL
MOTORS

Osgood, Ind.; Dow Drug Co., Walnut Hills, Cincinnati, O.; Dow Drug Co., Carthage, O.
"Some of the visitors to the local Columbia
branch during the last few weeks, were H. K.
Biggers, of the Music Supply Co., Harrodsburg,
Ky.; W. M. Dings, general manager of the Campbell Furniture Co., Piqua, O.; Arthur Woods, manager of the Campbell Furniture Co., Greenville,
O., also W. C. Kobin of the Dictaphone department at New York City.
' ' The Huss Bros. Phonograph & Piano Co., announces that their product, the "Re-Call" phonograph, is being introduced in various parts of the
country. They have just recently signed contracts with agencies covering all the Southern
States, and have under way at the present time,
negotiations for contracts which will take care of
a great part of the Western States.
"From present indications, it looks as though
they will soon complete negotiations for the Eastern and Northern territories. In this event, their
-product will have a country-wide distribution and
with the contemplated increase in production, it
is expected within the next year, the 'Re-Call'
phonograph will be found in homes and stores
throughout
the country.
The Phonograph
Co., ' 'jobbers of Edison machines, will have a new and much larger place for
its Cincinnati branch early in 1920. Arrangements have been made for the leasing of the
second and third floors of 314 and 316 West
Fourth street. The company takes a three-year
lease, paying $6,000 a year. The property is of
fireproof construction, having been remodeled during the past fall at an expenditure of $100,000.
MEIKLEJOHN

CO. TAKES

Providence, R. I., December 6. — The Meiklejohn
Co., Edison and Starr dealer, has taken on the
Victor line and is planning to open a large Victor
department about the first of the year. When the
change is made the talking machine department
will be moved to the first floor and will have ten
demonstration rooms as part of its equipment.
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Sundries

I

Department

Steel Needles
American Made

ill

Superior tone and finish. Put
up 100 to the package. Complete
stock; all sizes.
10,000 Lots
50c per M
Million Lots
45c per M
Open View

JAPANESE MADE
Exceptional
quality. Full
nickel plated. Medium tone only.
Put up in tin boxes 200 to the
box.
10 M Lots
50 M Lots
100 M Lots
Million Lots
PATHE

Closed View
THE SEASON'S BIGGEST SELLER
THE PORTROLA
Plays All Records
Size 13%xl3%xl0% inches.
Leatherette covered case made of 3-ply resonant wood
with leather handle and complete nickel trimmings and
Record Compartment. Double Spring Motor, Universal
Tone Arm and Sound Box. TONE CHAMBER specially
constructed and throated from tone arm to front of chamber, giving a full round tone of very large volume.
Retail Price
$30.00
DEALERS WRITE FOR DISCOUNTS

45c
40c
38c
35c

per
per
per
per

SAPPHIRES

Genuine Swiss Imported. Either
Full or Half Tone.
Dozen Lots
Hundred Lots
Thousand Lots

23c each
20c each
18c each

EDISON SAPPHIRES
Dozen Lots
23c each
Hundred Lots
20c each
Thousand Lots
18c each

No. 175
Height fit) inches, width 21Jg inches, depth 22J§ inches. Made in
Brown ishes.
Mahogany,
FumedWorld
and Patented
Golden Oiik
finEquipped with
Horn andandWalnut
the World
Improved
Motor—
Multiple-spring
constant-speed
non-vibrating and mounted free from contact with resonating parts.
Adnm Brown Mahogany finish furnished unless otherwise
specified. For Gold Trimmings add SjO.OO to net price. Price
$175.
dO including War Tax. Add $30.00 to net price for Electric
Motor.
Add $15.00 to List Price for Sis Albums.
WRITE FOR DEALERS' DISCOUNTS

GENUINE DIAMONDS
Dozen Lots
$2.00 each
Hundred Lots
1.75 each
Thousand Lots
1.50 each
10-in. 10-pocket album $6.96
10-in 12-pocket album 7.50
12-in cover, 10-in
pocket
8.60
12-in. 12-12-in. pocket 8.70
Victor or Columbia attachments to change
to Universal
3.60
COMPLETE
Lateral

NO. 75
Height 34 inches, width 45 inches, depth 24 inches.
Georgian Design, Mahogany. The grace and charm, the
refined richness characteristic of the Georgian period of
furniture and decorative design, live' again in this superb
World art model. The cabinet work, in design and execution, is true to the finest traditions of old world craftsmanship. The beautiful selected woods used in the cabinet
enhance its artistic appearance. For Gold Trimmings add
$10.00 to net price. Price $375.00 including War Tax.
Add $30.00 to net price for Electric Motor.
Add $15.00 to list price for Six Albums.
WRITE FOR DEALERS' DISCOUNTS

M
M
M
M

doz.
doz.
doz.
doz.
doz.

STOCK
Cut

4

1

RECORDS
Order Samples. Get Acquainted
With This Wonderful
New Line.
WRITE FOR OUR NEW
CATALOGUE

.Height 47 inches, width 22 inches, depth 23 inches. Mahogany,
Walnut, also Fumed or Golden Oak finishes.
MOTOR—
Multiple-spring
constant-speed
and
mounted free
from contact with
resonating non-vibrating
parts. Equipped
with World Patented Horn and the World Improved Tone Arm
and Sound Box. For Gold Trimmings add SlU.OO to net price.
Price S225.00
Electric
Motor.including War Tax. Add $30.00 to net price for
Add $15.00 to List Price for Six Albums.
WRITE FOR DEALERS' DISCOUNTS.
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which will undoubtedly produce material results
for OkeH jobbers and dealers. This campaign
was planned many months ago, but we have delayed inaugurating it until we could increase our
output to justify such a campaign.
"We expect to devote the greater part of our
record manufacturing facilities to the production
in large quantities of popular hits of the day
(vocal and instrumental), and owing to the fact
that we have no burdensome catalogue to consider
in our calculations, we are in a position to place
these hits in the hands of our dealers with maximum speed and efficiency. The popular records
in our new lateral cut supplements comprise the

LABORATORIES
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H.

TALKING
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RECORDING
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1
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Telephone 2896 Market
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EXPERIMENTAL
LABORATORY
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54V2

No.

2

Franklin

NEWARK,

Manufacturer

N. J.

St.

N. J.

of

Phonograph Diamond and Sapphire Reproducing Points — Recording Laboratory Jewels — Rough Diamond — Diamond Powder — Experimental Work.
Jewels manufactured for all talking machine records. Consulting Specialist
on all experiments relating to any new recording grooves. Recording
problems satisfactorily worked out.
FUHRI

TELLS

OF

OKEH

EXPANSION

General Sales Manager of Record Division of
General Phonograph Corp. Returning from
Western Trip Tells of Popularity of New
Lateral Cut OkeH Records — Start Dealers'
Service Department at Executive Offices
W. C. Fuhri, general sales manager of the
record division of the General Phonograph Corp.,
New York, returned a few days ago from a western trip, which included a visit. to the company's
Chicago office and a call at the establishments
of some .of the OkeH jobbers in this important
territory. This was Mr. Fuhri 's first western trip
since the introduction of the new lateral cut
OkeH record, and his observations regarding the
comments and opinions of the jobbers are of more
than passing interest. As one of the "veterans"
of the talking machine industry, having been associated with the trade for more than twenty years,
Mr. Fuhri has a thorough knowledge of record
merchandising from every angle," and is able to
offer OkeH jobbers ■ and dealers practical and
efficient service and co-operation.
In a chat with The World, Mr. Fuhri said: "Our
new lateral cut OkeH record is meeting with an
enthusiastic reception everywhere, and it seems
that all of our jobbers and dealers are imbued
with the thought of establishing record breaking
sales totals for this new record. The orders that
we have received from our jobbers for our first
lateral supplements have been far beyond our
highest expectations, and ^t will be necessary to
increase our manufacturing facilities materially
in order to appioximate the demands of our trade.
"One of the most gratifying features of the
demand for the new lateral OkeH record is the

fact that the jobbers and dealers are merchandising this record on its tone quality. The commercial possibilities of this record line are unlimited, and our representatives, recognizing this
condition, are giving considerable attention to
the development of a permanent and profitable
business. Accordingly they are using tone quality
as one of the predominating arguments in their
sales and publicity campaigns.
"We have just arranged for the organization
of an efficient dealers ' service department, and
G. I. Stanton, who has had a number of years
experience in this important work will be in
charge of this department. We will endeavor to
co-operate with OkeH dealers along practical lines,
and the preparation of effective window displays
will be one of the many divisions of this dealers'
service work. The first display in behalf of lateral
cut OkeH records is now in process of completion,
and I am sure that our dealers will be keenly
interested in the use of this play.
' ' We are also working out the details of an
extensive publicity campaign in the newspapers

Pathe

Fischer

"We appreciate and recognize the invaluable
co-operation that our jobbers have accorded us,
and the results of their efforts to develop a demand for OkeH records are evidenced in the
country-wide popularity of this comparatively new
line. Our plans for 1920 are far-reaching in their
scope, but one of the outstanding features of these
plans is enhanced service to OkeH jobbers, who in
turn will be in a position to work in closer cooperation with their dealers.
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that you actually sell and deliver the U. S. Rolls ordered of you.
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Some conspicuous successes have been won in a short time, in the
distribution of player piano rolls, by wholesalers of phonographs and
supplies. Last week a new department of this character showed for
its Eastern owner several hundred retail accounts exclusively granted
to his line and he said he would be asleep if he did not push it over a
thousand before the new year. A Middle Western supply house that
employs a man to csM upon many dealers in the rural district with
records alone added music rolls to his stock in trade with a gain of
over $900 weekly to the business from that source, without a cent additional investment to get it. For some months a single brand of
rolls has sold phenomenally in all the Eastern wholesale houses of a
. record line.
The jobber's margin in player rolls is very substantial, particularly in view of the fact that he is almost certain to be subjected to no
missionary expense in the bargain. A definite consumer demand has
been created both by the national sale of player pianos and the national advertising and the store-display services of the music roll
houses. Player rolls are universal; any player piano plays all the
parchment on the market.
The staple character that these influences have given to the
music roll sells it by name on demand, without demonstration. This
is the reason why talking machine dealers, who are daily getting
farther and farther away from even unnecessary record demonstraons, buy and sell player piano music.

Reprint of Editorial in Oct. 8th issue of Talking Machine

"Weekly
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Manager of Lyon & Healy Talking Machine Department Makes Interesting Address at the
Recent Meeting of the Pittsburgh Talking Machine Dealers' Association — Well Received
Pittsburgh, Pa., December 5. — The November
meeting of the Pittsburgh Talking Machine Dealers' Association was one of the most profitable
and instructive held for many a month and it

TALKING

MACHINE

quired to do real business in a Victrola shop. Mr.
Wiswell out of the fund of his large and varied
experience related a number of interesting incidents that proved of more than ordinary value to
the Pittsburgh talking machine dealers who were
fortunate enough to hear him. As an indication
of the interest manifested in Mr. Wiswell 's talk,
he was asked many pertinent questions by dealers
and he spoke right up to the time he was forced
to leave to catch his train.
The meeting was held at the Hotel Chatham
and was preceded by the usual dinner. J. H.
Phillips, the Northside Victrola dealer, presided.
It was announced that owing to the magnitude of
the Christmas holiday season trade the December meeting of the association would be dispensed
with. Due announcement will be made of the
January meeting by A. R. Meyer, the secretary.
HERBERT

A. CONE

WITH
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facilities, the demand for the firm 's products was
out-distancing the turnout. After a gratifying
investigation he was pleased to accept the offer
to join their staff.
Mr. Cone served as a lieutenant with the 39th
Infantry, 4th Division, through the Chateau

HOFFAY

Former Member of the New York Times Staff to
Act as Assistant to the President of the Hoffay
Co. — Will Have Charge of Publicity and Distribution of Company's Various Products

L. C. Wiswell
proved that when a man has a real message to
tell he will always get an attentive audience. The
speaker of the evening was L. C. Wiswell, manager of the Victrola department of the wellknown music house of Lyon & Healy, Chicago,
Mr. Wiswell spoke at some length and made a
very good impression. He gave first hand instances of how the Lyon & Healy Victrola department was so successfully operated and explained to his listeners what constituted a good
Victrola salesperson and what traits were re-

DOUBLE

Herbert A. Cone, formerly on the business staff
of the New York Times, has joined the sales
and advertising force of the Hoffay Talking Machine Co., New York, makers of the Hoffay ' ' AirTight ' ' machine and the ' ' Resurrectone, ' ' a
patented sound box.
Mr. Cone will act as assistant to the president,
Jos. Hoffay, and will supervise all matters pertaining to publicity and distribution. Mr. Hoffay
and Mr. Cone have been friends for ten years,
during which time Mr. Cone followed with interest
the origination and patenting of the Hoffay "AirTight" machine and the subsequent progressive
course of the Hoffay Co. Upon his return from
France, after two years absence from business,
he was astounded at the strides made by the
Hoffay Co. He found that the increase in the
percentage of production was very large and that
notwithstanding
the growth in manufacturing

YOUR
By

Herbert A. Cone
Thierry, St. Mihiel and Argonne battles. He was
wounded in action three times, and was cited
in orders on September 26'th, 1918, after leading
a bayonet assault on a German position.
The Victrola department of the Horton-GalloCreamer Co., New Haven, Conn., recently was
damaged slightly by fire.
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CLEARTONE
has become very popular because of its quality, splendid value and the advertising sales campaign that now stands in back of
DEALERS!
Watch us grow — write for our agency and grow with us.
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They are highly -polished, nickel-plated needles.
A glance at a sample will convince you that
they are the finest finished needle on the market.

We

the

and
We

largest jobbers

Sapphires

of Needles

in the world.

have just placed a contract for Six Hun-

dred Million Cleartone-Opera
know what we are doing.

You can be assured of the quality by sending
for free samples.
Prices
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Needles;

we

surely

If our needles do not prove to be as represented we will refund your money.
as follows:
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MOTORS

SUNDRIES

now

new

for Lucky

manufacturing

never
make

dreamed

our

we

it this season

13!

own

would

We

are

motor.

We

have

time

to

but by good

luck

we

are able to deliver.
Send
This

SUPPLIES

LOOK!

STOP!
Something

AND

Dozen,

1000

on the motor

$9.75

$9.00

market

to-day.

records

FOR

MOTOR,

MOTORS — No. 1, double-spring, 10-inch
turn-table, plays 2 10-inch records, $3.25;
No. 6, double-spring, 10-inch turn-table,
plays 3 10-inch records, $4.00, with 12-inch
turntable, $4.25; No. 8, double-spring, 12inch turntable, plays 3 10-inch records, cast
iron frame, $6.85; No. 9, double spring, 12inch turntable, plays 3 10-inch records, cast
iron frame, bevel gear wind, $7.85; No. 10,
double-spring, 12-inch turntable, plays 4 10inch records, castiron frame, bevel gear
wind, $9.85; No. 11, double-spring, 12-inch
turntable, plays 7 10-inch records, castiron
frame, bevel gear wind, $10.75.
TONE ARMS AND REPRODUCERS —
Play all records — No. 2, $1.75 per set; No. 3,
$1.75 per set; No. 4, $4.00 per set; No. 6,
$3.75 per set; No. 7, $3.75 per set; No. 8,
$3.15 per set; No. 9, $2.95 per set; Sonora
tone arm with a reproducer to fit.

Lucky
46

13
EAST

without

plays

re-winding.
12-inch

seven

10-inch

Complete

with

turn-table.

MANUFACTURERS

Main springs and governor springs in any quantity right
from stock.
Continuous hinges, 16 cents per foot.
Your inquiries will have our best attention.

SUNDRY DEPARTMENT
MAIN SPRINGS — No. 00, % in., 9 ft., 29c;
No. 01, % in., 9 ft., 25c; No. 02, % in., 7 ft.,
25c; No. 1, % in., 10 ft., 39c; No. 01A, % in.,
10 ft., 49c; No. 2, 13-16 in., 10 ft., 39c; No. 3,
% in., 11 ft., 49c; No. 4, 1 in., 10 ft, 49c;
No. 5, 1 in., 11 ft., heavy, 69c; No. 6, 1% in.,
11 ft., 99c; No. 7, 1 in., 25 gauge, 15 ft., 89c.
We also carry other size main springs to fit
Victor, Columbia and all other motors at
nominal prices.
Special prices on springs in quantity.
RECORDS— COLUMBIA, 10-inch double
disc records, 35c each; 12-in., 60c each.
GOVERNOR SPRINGS — To fit VICTOR,
COLUMBIA and all other motors at moderate
prices on large quantities prices.
to MotorSpecial
Manufacturers.
GENUINE DIAMOND POINTS, for playing Edison records, $1.95 each.

SAPPHIRE POINTS, for playing Edison
16c.
records, 22c each; hundred, 18c; thousand,
SAPPHIRE BALLS, for playing Pathe
records, 18c each; hundred, 17c; thousand,
15c.
NEEDLES, steel, 45c per thousand in
10,000 lots; hundred thousand lots, 43c;
million lots, 39c; five million lots, 35c.
We also manufacture special machine
parts, such as worm gears, stampings, or
any screw machine parts for motor; reproducer and part manufacturers.
Special quotations given to quantity buyers in Canada and other export points.
Write for our 84-page catalog, the only
one of its kind in America, illustrating 33
different styles of talking machines and
over 500 different phonographic parts; also
gives description of our efficient Repair
Department.

Phonograph

TWELFTH

Each.

wind;

TONEARM, REPRODUCER AND CABINET
We have ready for prompt delivery:

Cast-iron Turn Tables in any quantity at the right price.
Felts in Discs or Squares, 10 and 12-inch, all-wool, at reasonable prices according to quantity.
Mica, first and second quality, clear, in any size and quality.

Each.

Lots, $8.00

all parts including

SPECIALS

Each.

Each.

Lots, $8.50

Bevel-gear

for samples — you can't go wrong.
is the best buy

READ!

Half Dozen,

100
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NEW
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YORK,
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SEVEN

INTERESTING

ATTRACTIVE

AND

WINDOW

DISPLAYS

Edison Dealers Making Good Use of Their Windows to Bring the Products Which They Handle
to the Attention of the Purchasing Public — ■
Details of the Displays and Their Purposes
The attractive window displays shown here are
aiding progressive dealers in the sale of the
New Edison and Edison Ee-Creations. The
two top pictures show the artistic windows of
the Butler Music Co., of Marion, Ind. The picture
on the left illustrates just how the Butler organization featured the Edison dance hits for September. The pose of the Egyptian dancer is
striking and directs the observer 's attention to
the Edison Ee-Creations on the left and an announcement of the dance hits for September on
the opposite side of the dancer. Exceptional
lighting effects and a well arranged and well
designed window emphasize the beauty of the
Sheraton (Sans Inlay) model in the window on
the right.
Illustration No. 2 shows windows which have
been effective salesmen for F. J. Bayley, of Detroit, Mich. The window on the left is crowded
with various makes of talking machines. The
one on the left is exclusively devoted to a Chippendale model of the New Edison. Pictures of
artists add to the attractiveness of this window.
No. 3 window tells even the most short visioned
observer that George E. Buss is the New Edison
dealer in New Philadelphia, Ohio. The arrangement of instruments is artistic and various illustrations of artists and hangers with convincing
arguments on show cards add to the effectiveness
of the window.
No. 4 is the window display of W. F. G.
Scythes & Co., Ltd., Eegina, Canada. The information label in the center of the window tells
the prospective buyer that the central display
is "a life size model of beautiful Anna Case
singing a duet with herself and her re-created
voice. ' ' The Amberolas are given good display.
The window tells an up-to-the-minute news story
in that it informs the observer that Anna Case
is appearing in a motion picture at the Eose
Theatre. This is followed by the invitation,
' ' Hear her at the Edison parlors within. ' ' Other
announcements in the window feature other noted
Edison artists and a monthly announcement of
Amberola records is given a good position.
No. 5 picture shows a harmonious floor arrangement and interior decoration in the establishment
of Helge Eost, Edison dealer in Mexico City,
Mexico.
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In window No. 6, various Edison models are
given a full and exceptionally good display in
the window of Johnson Berger & Co., Jonesboro,
Ark.
No. 7 is a beautiful window, featuring the
official laboratory model, with a lifelike repro-

WHY

IT PAYS TO SEE PEOPLE

The salesman who sees the most people is the
one who has the most chances. The salesman who
sits around waiting for prospects to come in and
buy is the one who always tells about the sales

Some Window Displays Recently Made
duction of an Edison artist represented as singing
in comparison with the New Edison. It attracted many prospective purchasers to the shop
of E. N. Bawden & Son, Brookfleld, Mo.

WOODEN
HIGH

MACHINE

Edison Dealers Throughout the Country
he has made and intimates that he is going to do
big things when "luck" changes. The only thing
that sells talking machines or any other product
is hard work.

THE
PROPER
TONE-ARM
FOR

TONE-ARM

GRADE

TALKING

MACHINES

A Merry Christmas
and a
Happy New Year to the
Phonograph Trade

The wooden tone-arm is a strong selling
point in talking machine sales. The wood in
Manhattan tone-arms is especially treated
for bringing out the tonal values in the
record.
Made in all finishes.
Quantity

Prices

on

Application

Exclusive territory — address

MANHATTAN
145

West

45th

Street

Chicago

PHONO
Offices,

Republic

CO.,

PARTS
Bldg.,H.

Engel,

Mgr.

Inc.
New

York

City
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TRADE

MESSAGE

George E. Brightson, President of Sonora Phonograph Sales Co. Presents Timely Views in
"Sonora Bell" — A New Department That Will
Greatly Interest Sonora Dealers Everywhere
In the November issue of the ' ' Sonora Bell, ' '
the newsy house organ issued monthly by the
Sonora Phonograph Sales Co., Inc., New York,

George E . Brightson
announcement is made of a new department entitled "Borrowings and Echoes," by George E.
Brightson, president of the company.
In his first message to the Sonora dealers, Mr.
Brightson gives the following pithy and interesting comments:
"Selling is more than trading stock or mer-
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chandise for material money. Selling is a part
of the scheme of a business; almost anybody can
sell once, but selling so that you can create permanent customers is selling successfully. One
sale reduces itself to a confidence game — unless
the buyer becomes perfectly satisfied.
1 ' Satisfaction sends the customer away with a
smile that won't come off. Satisfaction is the
sense that remains long after the transaction is
completed. Satisfaction brings the customer back
and satisfied customers never seem sufficiently
satisfied — they always return for more.
' ' To get rid of the parasite in business — the
time serving subservient flunky — and to put in
his place a willing, loyal, efficient man is improving the organization. One decayed spot in an
apple will soon spread. One parasite in the company will sooner or later disorganize the whole
force.
' ' Co-operation sends an organization into the
battle booted and spurred. Individuals are the
instruments of big business and when all work
in perfect harmony great results are achieved.
The business can be no bigger than the men who
co-operate to make it. The person who fails to
co-operate should be promptly shelved and so
leave room in the salesroom, on the road, or in
the office, for one who appreciates the tremendous
worth of co-operation. Loyal, willing help is cooperation and that this co-operation is worth
extra cash in the envelope of the employe will
be recognized by all employers, some day.
"Loyalty is deference 'to discipline and devotion to organization. Disloyalty is rebellion, revolt, mutiny, treason. Loyalty makes a man a
superman — he can do the kind of work that counts.
Loyalty to a manager does not mean playing
second fiddle. It proves you can be a leader.
The impatient, insubordinate employe is of no
value anywhere at any time.
' 1 The universe pays a man with the coin of his
own conscience. When a fellow, big or little,
goes into the dark alleys of the poor, picks out
some sad, hungry soul, whispers a word of courage, and loans a helping hand, you will find, if
you look closely, that this man is good company
even when alone.

"True happiness corresponds with almost mathematical accuracy to our ability to help humans
up the hill. Genuine happiness is a by-product
of self-forgetful service to others. When your
pulse quickens at the sight of sadness, when
your blood courses faster in the presence of want,
when your heart softens out of sympathy — you are
a safe person to accompany.
"Brain service can be bought. Lip service can
be hired. Physical service can be contracted for.
But heart service is the kind you can get when

THE

LAST

TONE

TALKING

MACHINE

you pay in appreciation, kindness and consideration.
' ' Service is the true basis of all good business
and until you get the heart throbs of your organization working with you and not just for you,
you lack one element that is, perhaps, of more
importance than you think.
' ' Hang a mirror near the door where your help
conies in in the morning. Hang it so that each
and every member of the organization will get
a good look at himself or herself before entering
the respective departments. Then put in a conspicuous place the sign, 'SMILE.' It will be a
pretty mean man and it is anything but a pretty
woman who will not smile at himself or herself.
Always remember that folks meet you as you

them."
greet
BELLAIRE'S

MUSIC

HOUSE

OPENS

The formal opening of the new store of Bellaire 'a
Music House, Le Mars, la., was held last month
in the building purchased by Louis Bellaire. Large
newspaper space was used to announce the event
to the general public and to advertise the merits
of the Victor, Sonora and Starr lines.
OPENS

ENLARGED

DEPARTMENT

The Burke & Tarr Furniture Co., Providence,
R. I., has opened a large talking machine department on the main floor of its store on Weybosset
street. Willicm Veale, for several years traveling
representative for the Eastern Talking Machine
Co., is in charge. The establishment is attractively
arranged.

WORD

REPRODUCTION

Achieved by men who have made
a Life Study'of Musical Sound
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the ideal combination
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waves.

The sound reproductions of this scientific reproducer are in reality Re-Creations.
voice record sounds like a human voice and not like a mechanical contortion.
Its faithful

true-

reproduction

of the human

voice is so true-to-life

that you

A human

can hear the artists

Actually Breathe! Its reproductions are not "hollow, deep-in-the-well" - - which cause the
human voice to sound as though it comes from a hollow barrel; nor are its reproductions of the
human voice harsh, staccato, or nasal.
It is natural,

simple

and
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recording machine.
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In short, it may be truly stated, "Here is the ideal, scientific reproducing element."
The Ferro reproducer REPRODUCES
recorded sounds exactly as they were recorded
any disc record.

Its reproduction
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Edison

records
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Victor
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Columbia records. It possesses tone volume as well as clearness of articulation. Its proportions and weight are properly balanced.
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Co., a far-famed diplomat, was appointed to suggest to the offending member of the association
that the instrument he handled was too good to
be sold on anything except its own merits.
The coming to St. Louis of four leading Victor
artists, Emma Powell, Fritz Kreisler, Sophie Breslau and Schumann-Heink stimulated the sale of
Red Seal records and sales at the reduced prices
have been very great.

MACHINES

Machines and Records Being Received in Larger Quantities — New Concerns in Field — Leading
Houses Tell of Abnormal Demand — E. C. Rauth Discusses Situation
St. Louis, Mo., December 8. — The Christmas rush
is on. All the dealers are selling all of the
higher-priced standard makes of machines that
they can get and all the others that they can sell.
The coal strike and generally disturbed industrial
conditions have made no impression upon the talking machine and record business up to this time.
Most of the leading firms are declining to sell for
Christmas delivery any more machines than they
have on hand or are certain to receive in time
for delivery. The practice of taking orders which
could not be filled before Christmas, and sending
small-size substitutes to be used until the orders
could be filled, which was followed generally last
year, was found to be unsatisfactory, both to the
customer and the dealer.
Vale Sears Roebuck and the Silvertone talking
machine. The Music Merchants ' Association, the
Tri-State Victor Dealers' Association and the Associated Retailers have won their fight against
the mail order house's page advertisements of the
Silvertone in the St. Louis newspapers. The newspaper proprietors, in response to the representations of committees representing the three organizations, consented to cancel the objectionable advertisements, with Sears-Eoebuck permission. The
permission was given and the Silvertone ads have
been discontinued.
E. C. Rauth, vice-president and secretary of the
Koerber-Brenner Music Co., Victor distributors,
just back from a vacation spent in the country
for the good of his health, says supplies are coming through a little better and a shipment of the
new Japanese lacquered finish No. 17 Victrolas
has been promised for the Christmas trade. Harry
G. Koerber, president of the company, and C. B.
Gilbert, traveling representative, have gone to the
factory at Camden to see what they can do about
speeding up shipments. Mr. Rauth says the prospects for next year are very good.
The Bachman Manufacturing Co. is one of the

THE

newest talking machine manufacturers here. Otto
Bachman, one of the leading optical men of St.
Louis, is the head of the concern. "With him are
associated Adolph and Robert Brown. The factory is at Ivanhoe and Southwest avenues.
The Lyre-ola is another St. Louis-made machine
that is bidding for favor. It comes in three period
styles — Queen Anne, Adam, and William and
Mary. It is made by -the Lyre-ola Manufacturing
Co., Inc., St. Louis, and is being shown by Kieselhorst's, the Grand-Leader, Buettner Furniture Co.,
Smith Music Co., Kirkland Music Co. and Kleekamp Bros.
Then there 's the Belclear, made by the Belclear
Phonograph Corp, which comes in one style, one
shape, one color and one price. Manager J. Madeira, of the Grand-Leader talking machine department, isfeaturing them.
Manager J. F. Ditzell, of the Famous & Barr
Co. talking machine department, in recent advertising, has been advising to ' ' suprise them on
Christmas morning with a Cheney," offered in
regular and console art models at from $350 to
The Music Merchants' Association at a recent
$600.
meeting had a hard ethical nut to crack. A complaint was made regarding the advertising of a
local dealer, who had been making a window display, or turn-table test of the machine which he
handles, in conjunction with three competing instruments. Itwas pointed out by the complainant
that while the idea to let the customer see all of
these instruments, in the expectation, of course,
that he would pick the instrument handled by
the exhibitor, was entirely ethical, a presumption
arose that the salesman for the house, being
merely human, would be disposed to yield to the
temptation of saying something disparaging about
the other instruments not handled by his house.
The situation was a ticklish one, but W. A. Lippman, secretary and manager of the Field-Lippman
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AND
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INTERNATIONAL

CONVINCING

FACT

Miss Loraine Merritt, manager of Vandervoort's
talking machine department, says she has only a
limited stock of Victors above No. 10, but a fair
stock of Brunswicks. She has a warehouse full
of sold stuff awaiting Christmas delivery, but
is
in not
time.taking orders for goods that may not arrive

The Silverstone Music Co. has orders for 3,000
Edisons and more coming in all the time. Mark
Silverstone is expecting great things from the new
Edison factory. The supply of records is good.
The firm has supplied all of its outside salesmen
with automobiles. Ben Phillips, formerly with
the Aeolian Co., has been appointed assistant sales
manager.
Manager John McKenna, of the Columbia Co.,
says the supply of Columbia machines and records
is better than last year but the demand is so
strong that the back orders are as heavy as they
were last June. Columbia dealers in the city and
country all report big business. C. R. Salmon,
city salesman of the company, says the record
sales are immense, with a big run on "Golden
Gate," a new Feist number. Sales have been
stimulated by the coming visits of Columbia artists, Josef Hofmann and Cantor Rosenblatt, both
of whom are popular in St. Louis.
The Roesch Furniture Co., which had a formal
opening on November 24 of its new place at
Uravois avenue and Delore street, has a complete
Columbia department. The Warring Furniture
Co. in Maplewood has signed up for the Columbia
line and has installed two booths. It expects to do
considerable advertising.
■ T. Bramell, formerly with the Columbia Co.,
(Continued on Page 119.)
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During 19 19 we endeavored to take care
of the requirements of every Steinburn
merchant.
But

I)

repeat orders in volume

A

greater than

we anticipated prohibited our supplying
more than 60% of the demand.
For

1920

we

expect

to largely increase

production.
We may, therefore, be able to take care
of a few more dealers during 1920. If
the Steinburn

is not represented

territory, write
&

policies, such

as the five year guarantee
continued.
mutual

in your

us.

All of the strong Steinburn

Our

M

bond,

sales promotion

will be

plans

for

1920 have been greatly augmented and
are available to our dealers for the extension of their sales and

Georgian period, 50" high,
2 3" wide, and 24" deep.
Below is No. 245, Chippendale Console, 37" high
40" wide, 23" deep. Both
in either mahogany or
walnut.

profits.

V
Y

In this advertisement we
show two of the new
Steinburn models — both
artistically superior and ingeniously perfected. The
one above is No. 250 in

STEIN-

BURN

y

CORPORATION
General Offices and Display
Room for Dealers

'Eastern
A.

Distributors:

M. DRUCKMAN
140 West 23rd St.,
NEW YORK CITY

Heyworth Building, Corner
Wabash Avenue and Madison
Street
CHICAGO
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LET

RED-

OLIVERS

WHITETHRIFT

HELP

YOU

They

MAKE

BLUE

NEEDLE

1920 A PROFITABLE

eliminate the constant changing

needle will play from

50 to 200

YEAR

of needles.

records.

Made

One
to

play any tone.
Their economy will appeal instantly to your customers and the great satisfaction
they give assures re-orders. There is a satisfactory profit for you in each sale. It
will pay you to write today.
Write for full information to the distributor nearest you
PHILADELPHIA
NEW YORK
New England Distributors
Interstate Phonograph Co.
The Cabinet and Accessories Co., Inc.
Iver Johnson Sporting Goods Co.
1026 Chestnut St.
Boston,
Mass.
145 East 34th St.

HOLIDAY DEMAND IN ST. LOUIS
(Continued from Page 117.)
has taken a position with the Vandervoort Music
department.
The Field-Lippman Piano Co. recently sold a
Style 11 Victor to the German consul at Mexico
City. He was here buying other goods and capped
the climax of his purchases with the No. 11.
Manager Ditzell of the Famous & Barr Co.'s
music salon has installed a quick service counter
for the Christmas sale of records. It is in the
form of a hollow square in the center of the
department and is equipped with lists on small
revolving racks and there are stools for customers. There are two small Victors for demonstrations, but the idea is to sell without demonstrations as much as possible.
The Tri-State Victor Dealers' Association plan
to have a social meeting December 10 at the
American Annex, to which associate members,
their wives and sweethearts will be invited.
RETURNS

FROM

SATISFACTORY

TRIP

PREMIER

TO

MAKE

TOUR

The Premier American Quartet, composed of
Billy Murray, Steve Porter, Donald Chalmers and
John Young, are very busy this season recording
for the various record-companies. They are shortly
to make a concert tour of the country and, incidentally, are recording many of the songs which
they will feature in their program. These include
"Floatin' Down to Cotton Town," from the McKinley Music Co. catalog. They have recorded
this number for the Victor, Edison, Emerson,
Pathe, Vocalion and other talking machine eonipanies.
GOOD

ADVICE

THROWN

AWAY

There is a lot of good advice that is thrown
away because we all think our individual cases
are different from the other fellows '. We believe
the advice is good for them — but not for us. And
as each one thinks that way, it follows that the
really good advice falls to the ground with that
"dull, sickening thud" we have all heard about.

J. I. Carroll, Manager of Sales of Emerson Phonograph Co., Visits Many Leading Jobbers Who
Tell of Trade Conditions at Several Points

FEATURING

PROMINENT

ARTISTS

The advertising department of the General
Phonograph Corp. has issued very attractive
booklets featuring the first and second supplements of the new lateral cut OkeH records.
Among the artists who are presented in these
booklets is Forrest Lamont, ene of the star tenors
of the Chicago Opera Co., who records for the
OkeH library. Mr. Lamont 's first OkeH records
are meeting with a hearty welcome from the dealers, and his subsequent recordings are being
awaited with interest.
Captain Conway and his famous band are also
represented in these new lateral cut OkeH record
supplements, and there are featured several records by Thaddeus Eich, one of the younger violinists, who besides being Doctor of Music at the
University of Pennsylvania, has been a concert
master and assistant conductor, and also soloist
of the Philadelphia Symphony Orchestra.
Notice has been published of the dissolution of
Kie Belltone Phonograph Mfg. Corp., New York.

THR££ POINT SUSPENSION
p CAS T IRON FRAME

J. I. Carroll, manager of sales of the Emerson
Phonograph Co., returned recently from a visit
to the company 's jobbers and some of the Emerson dealers in Buffalo, Detroit, Cincinnati, Cleveland and Pittsburgh. He states that wherever he
visited he found the trade most enthusiastic regarding the success of these records, and this
enthusiasm was substantiated by banner sales
totals.
Mr. Carroll spent two days with C. L. Marshall,
distributor for Michigan territory, and this jobber
informed him that the dealers in his part of the
country are selling Emerson records faster than
they can secure stock. A similar report was
made by the Ohio Sales Co., distributors for the
state of Ohio, and by the Emerson Sales Co., of
Pittsburgh, which handles the territory in Pennsylvania west of Altoona. Mr. Carroll states that
these jobbers commented particularly upon the
tone quality of Emerson records, and emphasized
the fact that their dealers are developing a permanent, profitable business based primarily on the
quality of the records.
The Wanamaker Store, New York, recently
featured the Steger phonographs very strongly in
some special advertising, laying particular emphasis upon the attachment to the tone arm of the
Steger for the purpose of regulating the pressure
of the soundbox on the record.

QUARTET

The

Science

of

Motor

Building

ADJUSTABLE,
BEARING
SPRING
BARRELBALLSHAFT

ADJUSTABLE,
BALL B>
MAIN
DRIVING SHAFT
WONDER D. S. MOTOR NO. W2.

Motor Building is a science which is mastered only by patient effort and experience. That
is the reason it pays to buy motors of an established talking machine manufacturer rather than of mere "motor builders" who set aside , maybe, a part of a plant and produce
motors solely for profit without realization of the service requirements. That is the
reason it will pay you to buy Wonder Motors.
Our No. W2 illustrated above is a service giving, tested and tried product. It has been
designed by our organization to overcome the defects which were found to be in everything previously bought by us from others. It has been regularly assembled into our
own talking machines without a single complaint ever having been received. It is a
thoroughly high-grade mechanism at a very fair price. It will save you money and reduce your motor troubles. It is not built FOR us but BY us at our own factory at South
Norwalk, Conn. We guarantee it and stand back of it. it is a sensible, practical, high
grade, Yankee product. Write for detailed information and sample.
Prompt Deliveries on Contracts.
I
!

WONDER
TALKING
MACHINE
CO.,
109 East 12th St., Cor. Fourth Ave.
Phone Stuyvesant 1666
NEW
YORK
CITY

Inc
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©ennett

The

Appreciated

I

Gift

To know why people who care prefer
C&emteits try record No. 9007.
You'll hear Hart's sweet, full-toned tenor blend
with Shaw's rich baritone in the exquisite harmony of the "Golden Gate." And for good
measure Hart's glorious tenor soars lark-like
in "While Others Are Building Castles in the
Air" — Orchestra Accompaniment, price $1.00.
Send for complete catalog of d>ettttPtt Records.
The

Starr Piano Company
Richmond, Indiana
Los Angeles
New York
Birmingham, Ala.
London, Canada
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TRADE

THE

CONDITIONS

IN TOLEDO,

OHIO

Dealers Handling All Lines of Talking Machines
and Records Are Well Pleased With Trade Conditions and Are Exceedingly Optimistic Regarding the Future — Holiday Trade Will Be Big.

Toledo, Ohio, December 4. — Your correspondent
has made the rounds of the various dealers in
the city and finds them without exception expecting and planning for the greatest business in their
history. This on top of the fact that Toledoans
today are dependent upon busses, as they have
had no street cars in service for some several
weeks.
Mr. Pulfrey, of the Cable Piano Co., is experiencing more or less trouble in getting together a
stock, not only of Victrolas, but of pianos as well.
He says the prospects are now that they wiii beat
last year's volume and will make a very fine
increase.
The Talking Machine Shop, according to Mr.
Frame, is experiencing a splendid business, particularly on records.
The talking machine department of the La
Salle & Koch Co., under the management of Mr.
Wooster, is taking on new activity. Mr. Wooster
has just recently come here from Providence, R. L,
and is brimful of new ideas.
The Peoples Outfitting Co. are experiencing
some trouble in getting a sufficient supply of machines and records.
The Lion Store has just made several changes
in its talking machine department. Arthur Pete
states that the biggest thing done recently is
the installing of a rapid service record counter.
The results so far obtained from this have been
greater than they had hoped for. With three
additional booths and the record serving counter,
Mr. Pete expects to be enabled to take care of
the holiday rush for records.
Grinnell Bros, are having an unprecedented
rush of business in all of their departments. This
also applies to The J. W. Greene Co., of this city.
Both firms report an insistent demand for highpriced Victrolas and pianos with a banner holiday
• l
■
business.
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The various Edison, Columbia anil Pathe dealers
all report business good.
Warren L. Kellogg, of the Toledo Talking Machine Co., will do but little traveling during the
month of December, as he believes he can best
serve his dealers by remaining in Toledo and seeing that their wants are supplied to the best of
his company's ability.
The Toledo Talking Machine Co. are exceedingly optimistic regarding next year 's business,
and believe that the Victor Talking Machine Co.
will do wonderful things for their dealers during
the year 1920 in the way of increased production.
It is rumored that The Toledo Talking Machine

SELLS PIES TO BUY A "TALKER"
'Pie Supper" Held in Redfield, Kans., to Raise
Funds for Purchase of Talking Machine and
Records for Public School by Teachers
Redfield Kans., December 5. — A "pie supper"
was held here one night last month, under the
auspices of the public schools, to raise money
with which to purchase a talking machine for the
lower grade rooms. Each girl or married woman
attending was required to donate a pie to the
occasion, and the pies thus contributed were then
sold at auction, the successful bidder in each instance becoming the partner at supper of the
person who cooked the pie. Some of the pies
sold for as much as $10 each, and very few of
them brought less than one dollar. The supper
netted about $97, which, added to the proceeds
from a similar supper some time before, enabled
the buying of a very good machine. A Columbia
Grafonola has been selected, the purchase being
made through John Synnott, a dealer at Fort
scott, Kans. Pie suppers of this kind are frequently held as a means of buying talking machines.

Co. have outgrown their present quarters, and'
that early next spring they will seek a new location to meet increasing business. Additional facilities will be afforded the company in its new
•

home.
INCORPORATED

IN NEW

YORK

The Creston Phonograph Shop, Inc., has been
incorporated in the Bronx, N. Y., by D. Greenbaum, S. Saekheim and M. Skidomire, 249 Lenox
avenue.

Don't

$1.25
0.75
0.50
0.50
0.33
0.35
0.27
0.27

DIAPHRAGMS
in. Victor Ex. Box, first grade, Each
in., new Victor No. 2, very best, Each
Each
in., for Sonora
Each
in., for Columbia No. 6
in., for Pathe or Brunswick Each

0.15
0.18
0.20
0.25
0.45

Short

Holiday

of

Stock

MANUFACTURING

AND
SHIPPING

We

Springs
ft., Meisselbach Each
ft., reg. Victor Each
ft., for Columbia... Each
Each
ft., Victor
Each
ft., for Blick mtr., Each
ft., oval hole
Each
ft., for Swiss mtr.
ft., for Edison Each

Be

Our vast facilities for producing

are

doing

both

cabinets enable us to ship

MICA

1||
1%
1U
2-fW
2&

SAPPHIRES
Pathe, very best loud tone, genuine,
Pathe, soft tone
Edison, very best, medium tone
Edison, very best, loud tone
Edison, genuine diamond

Stodart

Phonographs

Each
Each
Each
Each
Each

0.27
0.27
0.27
0.27
2.50

ATTACHMENTS
Kent attachments for Victor Arm....Each
Kent attachments for Columbia Arm Each
Edison attachments with C box... Each
Kent attachments for Edison Each

0.25
0.25
2.50
1.60

REPAIR PARTS
Columbia driving shaft, No. 11778. ...Each
Columbia bevel pinion No. 12333 Each
Columbia cranks
Each
Columbia governor weighs
.Each
Columbia governor shaft, No 3004. ...Each
Columbia gov'r bearing, No. 11923 . ..Each
Columbia governor springs Per 100
Columbia governor screws
Each
Columbia barrel screws, No. 2621, Per 100
Columbia so'dbox thumb screws, Per 100
Victor cranks, short or long
Each
Victor soundbox thumb screws. ...Per 100
Victor Stylus bar (needle arm) Each
Victor governor springs
Per 100
Victor governor screws
Each
round..— .'.—.Each
in., round
10 in.,
Turn-table felts, 12
Each
Victor governor balls, new style Each

0.70
0.90
0.45
0.08
0.40
0.25
1.00
0.01
1.00
1.50
0.45
1.00
0.35
1.00
0.01
0.15
0.20
0.10

UPON

RECEIPT

They are also equipped

FAVORITE
MFG. CO.
1506 DeKalb Ave., Brooklyn, N. Y.

They

are equipped

They have what
ever conceived.

ORDER

with tone modifying

with

universal

tone

rod.

arm,

playing all records.

critics declare the most perfect Reproducing

Four artistic mahogany
fully finished.

Wire

Stodart

OF

models

in straight and curved

Your

Requirements

Phonograph
119 West 42nd Street, NEW

YORK

lines, beauti-

Co.,
CITY

device

Inc.

THE

122

Operollos
High

are

quick

grade
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make

good

product;

and

marketing

popular

price

a line of

strictly high grade instruments which give everlasting satisfaction, has met with a tremendous success. It seems no dealer
can secure enough
continuedly.
Operollos
prosperous
We

of our

as orders

will help dealerjs build

business.

do

machines,

not

Apply

bind

up

for exclusive

dealers

on

a

are multiplied

a permanent
agency

contract,

and

at once.

but

protect

agents in territory. Our products are of such quality, represents such unusual value and are so easily sold that we do not
need to bind a dealer on a contract.
PERMANENT
AND PROFITABLE BUSINESS WITH
OPEROLLOS
Why

ASSURED

try so many inferior products? Itis an established fact that

Operollo dealers are doing a fine
and prosperous business. There
are big possibilities with Operollos
everywhere. ONE LARGE
RETAIL CONCERN TESTED
OUT

OUR PRODUCTS
DURING THE LAST SIX MONTHS
AND
BOUGHT
SO
FAR
OVER
USE

$30,000

AND

WILL

AT

LEAST
$40,000 BEFORE THE END
OF THE
YEAR.
Now we are figuring on
a contract for 2,500 machines for
1920 for this same concern.

Our products-— covering 90%
of the actual demand of the trade
Height
Finish:
Latest
Spruce
Three

STYLE NO. 150
51 in., Width 22% in., Depth 24 in.
Mahogany, Golden or Fumed Oak.
style Tone Arm and Reproducer.
Wood Tone Chamber.
spring "Krasco" motor.

Every

Operollo

Wonderful

—have proven to be "Quick
Sellers" and Operollo Quality and
our popular prices have done the
balance to cause a big demand for
our instruments.

is a

Highest

Value

is no substitute for our machines possible. We have been fighting high prices for
inferior goods. We believe in a square deal.
IS NOT A
WANTS
THE TRADE
WHAT
There

"GOOD
LOOKING
PICTURE"
BUT
"REAL
GOODS"— CLEAN
MERCHAN—
PRODUCTS
DISE, GOOD RELIABLE
which sell fast and do not cause "come-backs."
Operollos fulfill all your expectations. They
make good.

54 WEST

Grade

used
Highest

SILENT

used

MOTORS;

throughout:
latest style

of Operollo universal tone arm; all wood amplifier. Cabinets are of excellent workmanship,
and beautifully finished. . Every instrument

is

sold under a positive guarantee to be as represented. Prompt service. Liberal trade discounts.
Proposition

PHONOGRAPH
LAFAYETTE

Equipment

Throughout

grade equipment

KRASCO

Write Today for Attractive Agency

OPEROLLO

STYLE NO. 95
Height 45 in., Width 19 in., Depth 21 in.
Mahogany, Fumed or Golden Oak Finish.
Has our Special Double Spring Motor.
Universal Tone Arm.

BOULEVARD— DETROIT,

COMPANY
MICH.
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THE

CONFESSIONS

OF A'CON"

MAN

Wily Inventor Tells How He Used His Talking
Machine to Persuade Business Men to Invest in
His Blue Sky Schemes — Even His Family
Physician Fell to the Extent of $600
If on a damp, gloomy morning you arrived in
a strange town and your family assets consisted
of twenty-five cents^ what would you do? The
answer to this question is found in the confessions
of a master "con" man which William H. Wheloc
has been writing in the New York World Magazine— a series of stories telling how the author
used simple devices to lure the golden sheckels
from the coffers of the greedy rich. In the story
in question he arrived in this strange city one
We Assure the Trade Best Service
Send Your Orders for
HOFFAY

PRODUCTS

WILLS & PATON, Pty., Ltd.
Sole distributors for Australia
265 Collins Street
MELBOURNE, AUSTRALIA
also
7 Quadrant
LAUNCESTON, TASMANIA
DISTRIBUTERS OF
HOFFAY

PRODUCTS

Southern

California

Music Company
Established 1880
332-334 S. Broadway
Los Angeles, Cal.
Other Stores Pasadena, Riverside, San Diego

METZLER ESTABLISHED
& CO., 1788(1909) Ltd.
40, 41, 42 and 43 Great Marlborough Street and
33, 35, 37 and 37 and 39 Foubert's Place
LONDON, W. ENGLAND
SOLE AGENTS FOR
GREAT BRITAIN AND IRELAND
FOR
HOFFAY AIRTIGHT MACHINES
and ACCESSORIES

Sole Distributors of the
Hoffay Airtight
—a really wonderful machine —
for the States of Utah, Idaho,
Nevada, Montana, Wyoming
and Colorado.
Geo. A. Lowe Co.
Ogden, Utah
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day and proceeded to make all the necessary purchases, such as a house, furniture and the like,
all on credit. After this was done he set about
to find means of turning this credit into dollars.
This he did by means of his talking machine,
which was one of the first things he secured on
sredit at the furniture store.
The machine he bought had an amplifying device capable of exceedingly loud reproduction,
and it was this feature that he was counting on
to aid him in his game. He tells the rest of the
story as follows:
"I set to work on the machine with some knowledge taken from earlier experiments of mine in
this fielld, and shortly had fixed the phonograph to suit me. Then I went to a physician,
ostensibly to be treated for a little throat trouble.
In a day or two I called on him a second time.
We chatted and I became confidential with him,
telling him of the wonderful improvement I had
made on the phonograph. He was interested, and
I invited him to the house to hear the machine.
' ' The doctor came, and I played for him a
Caruso record with a loud needle. It was a fine
example of phonograph work, no doubt. The
grinding and burring of the machine could not
be heard. While the concert was going on I
explained to the friendly physician how I had
been responsible for the wonderful improvement
in the machine and what hopes I had of making
a fortune out of my invention.
"The improvement was this: I had introduced
an air chamber into the stylus apparatus of the
machine, so that, instead of having the fulcrum
of the lever come into direct contact with the
needle, there was a cylinder and piston, with the
air chamber intervening. This device was intended
to eliminate the scratching noise and to clarify
the notes. As a matter of truth, which is a
commodity I'm now dealing in, there was never
any virtue in this invention, yet I was later
allowed two patents on this device. Irfo much for
patents and their value.
"However, I got the doctor all wound up by
explaining the commercial possibilities of this
marvellous invention. In the end he bought a
half interest in the thing for $600!"
This is how the reformed "con" man tells
his story. He may be "conning" the newspaper
editor as he "conned" the investors in this and
similar fake enterprises of which he tells. Anyway he writes as ' ' smoothly ' ' as he talked to
his dupes and he knows how to make "good
INSTALLS TIME-SAVING SYSTEMS
''
copy.
Miss L. M. Guth, head of the credit department
of the Emerson Phonograph Co., New York, returned recently from a visit to the Emerson Empire State, Syracuse, N. Y., and the Emerson
Sales Co., of Pittsburgh, Emerson jobbers. She
visited these wholesale representatives for the
purpose of giving them the benefit of her intimate
knowledge of credits, auditing, etc., and to install
time-saving systems for these important branches
of the business.
MAUDE

POWELL

OUT

OF DANGER

The many admirers of Maude Powell, the celebrated violiniste, in the Victor record field, will
be pleased to learn that she is entirely out of
danger from the very acute gastric attack from
which she suffered in the course of a recital given
recently in St. Louis. For a time she was very ill.
358%

Is the increase of our deliveries from
months in 1918. As published in the
During 1917 Our
During 1918 Our

URGES

SEPARATE

DEPARTMENT

Reasons Presented Why Piano and Talking Machine Departments Should Be Distinct
"Keep the talking machine and piano departments entirely separate, ' ' advised a retailer of
both lines. "It is important to know exactly the
profit or loss each line of business makes. In
the larger centres it is desirable to have two
selling forces, but in smaller places this is impos ible. It is not impossible, however, to charge
each branch with its proportionate cost of doing
business, and this is more accurate than lumping
the expenses against the total sales of both departments. If- the talking machine department
is losing money or is not making as much as the
expense, effort and prospects justify, it is very
important to know it. If the dealer knows the
department is losing or not making enough he
can change his methods, but if he does not know
he can go on indefinitely making one department
cover up the deficit of the other, which is not
good business, and which is not necessary in the
retailing of pianos and talking machines."
The New Resurrectone
So named because it really RESURRECTS
(Trade Mark Registered)

Adjustable
to give at will loud or soft
volume
of sound.
One model fits Victor, Sonora, Aeolian
Vocalion and attachments for Edison. Other
model fits Columbia machines.
Retails for $10 nickel-plated; $12.50 goldplated — either the Tuning Fork or the Single
Prong Resurrectone. Send for quantity
THE NEW AIRTIGHT tone-arm — excluprices.
sive equipment of the HOFFAY — the best
toned machine on the market.

In Position to Play Victor Type
Records. Weight on Stylus,
5% Ounces as Required.

In Position to Play Edison Type
Records.
Weight on Stylus,
4 Ounces as Required.
Tone arm may be equipt with either
Resurrectone model, as desired.
The VALUE of the HOFFAY AGENCY is
becoming more pronounced. The newspaper
and magazine advertising that is being
done and which is growing bigger every
day is causing our Dealers and Jobbers to
dispose quickly and easily of all HOFFAY
products,strationfor
Hoffaya matter
sells onof demonand it the
is simply
letting
the
consumer
get
acquainted
with it — this
we will do for you.
If you are a Jobber, better get in touch
with us soon — exclusive territory and advertising are features of our proposition.
If you are a Dealer in a territory where
we have no Jobber, we will take care of
your wants.
.

January through October 1919, over the corresponding ten
Talking Machine World of February 15, 1919.
Deliveries were 1,808% Greater than in 1916
Deliveries were 38E% Grerter than in 1917

HOFFAY
TALKING
MACHINE
CO.,/™.
3 WEST 29TH STREET
MAKERS OF THE
NEW YORK CITY
HOFFAY AIR-TIGHT PHONOGRAPH —THE RESURRECTONE and
THE AIR-TIGHT TONE ARM.
Our Best Wishes to the Trade for a Merry Christmas and a Happy New Year

Four Beautiful Machine Models
Hoffay Talking Machine Co. Inc.
3 West 29th Street
New York City
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Edward Van Harlingen
Eugene F. Carey
William Braid White
Arthur E. Nealy
A. Snyder

HEADQUARTERS

CHICAGO

• Chicago, December 8. — Although it is still the
early part of December, the crowds thronging Chicago 's business section total larger than ■ in any
previous year. Money is plentiful and is being
spent with a lavish hand. Other industries similar
to our own are experiencing the same unprecedented business and, in the majority of cases, the
same shortage.
A visit to the many retail talking machine
establishments in the Loop convinces one of the
serious conditions caused by the talking machine
shortage. Dun's current review of the Chicago
situation will be read with interest:
' ' Holiday buying is 'well under way, and its
volume gives assurance of a record-breaking turnover between now and the end of the year.
Articles of the more expensive kind are in specially
strong demand. Orders to wholesalers are in
much larger volume than at the - corresponding
time last year. Prices are somewhat steadier,
but the shortage of goods is no less acute than
it has been for several weeks. Manufacturing
is at capacity and plant additions are being constructed in many industries as fast as the supplies of material and labor will permit. The impending fuel shortage is the only obstacle to a
continuation of these conditions. There seems
little likelihood that a pinch can be avoided.
Great commercial activity and high prices have
combined to make the financial conditions somewhat tighter. Easier conditions are predicted
around the first of the year. ' '
The "articles of the more expensive kind"
mentioned above may be construed to include
musical instruments, and the extent to which
they are in special demand is not appreciated by
the purchasing public.
"It is amusing," said one retail talking machine salesman, "to observe the expressions of
surprise on the part of customers who enter our
store to inquire about talking machines and discover that they cannot get exactly what they
want when they want it. They seem to see nothing remarkable in the fact that they have to
wait two, three or four months for automobiles;
but for talking machines? Astonishing! Really,
I believe the present shortage is lifting us to
quite a respectable position in the merchandising
world."

World .Office
Republic Bldg., 209 South State St., Chicago
Telephone: Wasbash 5774

A number of dealers in this and nearby territory are predicting a raise in wholesale prices,
in fact it is the general belief that this must
come very soon. When it is considered that the
furniture manufacturers in general have, during
the past six months, practically raised the prices
of their goods 100 per cent, the advance made
by the various talking machine manufacturers is
indeed small in comparison. Therefore, when
you take into consideration the fact that the talking machine manufacturer is to a large extent a
producer of high grade furniture, it is obvious
that material and labor for the production of his
merchandise have advanced proportionately to that
of the furniture manufacturer, and that in order
to maintain this same standard of quality he must
imitate the furniture manufacturer and raise his
prices accordingly.
Holiday newspaper advertisements are in full
swing. If talking machines are hard to get, no
one would ever draw such a conclusion from the
daily newspapers. Some of the talking machine
retailers are endeavoring to sell more records to
make up for the shortage of talking machines.
Considerable activity in the pushing of accessories rather than the instruments themselves is
evident from the window displays of retail merchants.
It is the consensus of opinion among men along
the ' ' street ' ' that the present demand will increase to a very much larger proportion before the
end of the month and that a large part of the
demand will be left unsatisfied, which again will
have the effect of making the public all the
keener for the instruments they are seeking. It
is a well-known fact that a person purchasing
a luxury builds a higher ideal of what he ought
to buy, the longer he has to wait for it. Happy
indeed will be the man or woman who gets what
he wants when he wants it this holiday season.
It is very likely that January will witness a very
much larger hangover than in any previous year.
Western manufacturers in most eases are making
efforts to increase production during the first
months of 1920 rather than order a curtailment.
Every manufacturer in the city predicts that the
total of 1920 business will exceed that of the
present remarkable year. There are those who
speculate as to just how long it will be before

every family in the country will be supplied with
a talking machine. But there are others who
denounce such speculation as absurd, claiming that
the revolutionary changes in tastes and the increased popularity of period types will force the
talking machines already in American homes into
the discard. That manufacturers are bearing out
their beliefs in a number of instances by the
purchase or construction of additional factory
space is the most convincing argument they have
to offer.
Fuel Shortage Troubles Trade
The stringent rules governing the use of fuel
have of course hit the retail talking machine business hard. The eleven o'clock to five o'clock rule
undoubtedly has affected the sale of records, although perhaps not so seriously as of machines.
It takes time and usually demonstration to sell
records, and the downtown shoppers, who now
have so short a time in which to do their Christmas shopping, naturally find themselves with less
time to spend in selecting talking machine records.
As a consequence, fewer records are being bought.
However, the Chicago trade could smile at even
a much greater setback than this. The limit of
retail business at the present time is not measured by the number of customers but by the number of records and instruments which the merchant
can secure. So much for the retail situation.
Musical instruments are of course classed by the
fuel administration as luxuries, and as a consequence our local manufacturers are forced to curtail their production to a very great extent, just
at the time of the year when they wanted production in the worst way. The trade nevertheless
looks at things most optimistically, and why
should it not? As one member of the trade remarked, "We could hardly get along without a
national crisis hitting
every so often. ' '
Victor us
Advertising
Pursuant to their policy of informing the general public of the reason for the past shortage
of Victrolas, the Victor Talking Machine Co. have
taken , numerous full page spreads in Chicago
dailies, carrying their message to the people, under
the caption "Victor Output Reaches Normal."
The advertisement contains quite an amount of
copy explanatory of the Victor war work done
(Continued on Page 127.)
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on airplanes, and inserts a copy of a letter from
Franklin D. Roosevelt, acting secretary of the
navy, to the Victor Talking Machine Co., expressing appreciation for the valuable assistance rendered by them to the Navy Department. The
Victor Co. goes on to say: "The shortage of
Victrolas will soon be relieved. Plans for expanding the plant to meet the tremendous increase
in demand have been fully matured and are under
way — astonishing increases are assured within the
next few months. The value of the Victor Talking Machine Co. 's output for October was the
greatest in its history. The unprecedented shortage of Victrolas will therefore soon be relieved."
The advertisement further goes on to strengthen
the prestige of those local retail dealers who are
exclusively Victor. This opportunity has been
utilized by Chicago merchants who handle Victor
talking machines exclusively, and several of them
have inserted advertisements in Chicago papers
simultaneously with the Victor 's. One of these
was the Talking Machine Shop, which took a full
page display in Chicago papers, announcing that
it was exclusively a Victor- store. The Talking
Machine Shop ads featured an illustration of their
Wabash avenue store, together with another illustration similar to those now being used in the
Victor national advertising. Victor Concerts
In the Lyon & Healy concert hall, Miss Mary
DeLaney, soloist, has been conducting a series of
vocal solos with Vietrola accompaniment. For
sometime past the concerts have been a regular
feature during the afternoon at the concert hall,
and have succeeded in drawing a very excellent
attendance.
Cheney Advertising
Marshall Field & Co. have been carrying on
considerable advertising in behalf of the Cheney
phonograph, which they handle. The particular
features of the Cheney tone production system
are featured and attractively illustrated. The
advertising shows what might be called an X-ray
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view of the Cheney ' ' throat. ' ' The copy further
compares the control of tone by a singer to that
of the Cheney instrument and explains the similarity between this and the Cheney acoustic
system. The advertising is of a most convincing
sort and has brought definite results to Marshall
Field &■ Co.
Demands Grow for Accessories
The Wade Talking Machine Co. reports an increase in the demand for OkeH lateral cut records.
* ' Since the appearance of this record, ' ' said Mr.
Wade, ' ' we have not only experienced an unusually gratifying demand, but we have found
difficulty in supplying our customers with a sufficient number — so well have they taken.
' ' Accessories and conveniences for the talking
machine seem to be increasing daily in popularity, ' ' went on Mr. Wade. ' ' The person who takes a
pride in his or her instrument is always ready to
add something to it to make it more attractive.
Like the owner of an automobile, he is constantly
in the market for accessories. It is up to the
retailer to bring these things to his attention in
a way that will induce him to buy. The majority
of talking machine owners do not know that talking machine accessories exist, and a little folder
mailed now and then, together with tactful suggestions on the part of the sales force, will do
much toward advancing retail sales. ' '
One accessory mentioned in particular by Mr.
Wade as selling especially well is the repeating
device. He said that this was a convenience appealing to almost every talking machine owner
and one sold with very little effort.
Fibre Needles Grow in Favor
The 1919 holiday season has brought with it
the usual increase in demand made upon the B.
& H. Fibre Mfg. Co.'s plant, and the present season far outdistances those of previous years in
point both of demand and production.
This year the B. & H. Fibre Mfg. Co. have
greatly enlarged their manufacturing facilities,
taking on almost double their former space at 35

Account

from page 125;

West Kinzie street, and as a consequence find
themselves in a much better position to fill orders.
However, as with all branches of the talking machine industry, the demand has increased greatly
out of proportion to increase in production, and
the B. & H. Fibre Mfg. Co. finds itself pushed to
the limit to supply the needs of their customers.
It seems that during the cold weather the operatic and standard musical selections sell better
than any other time of the year, and Mr. Hall
considers the desire of music lovers to reproduce
the music of their selection with fibre needles to
be one of the causes of his increased sales.
"I expect that the business of the B. & H.
Fibre Mfg. Co. will be trebled in 1920," said
Mr. Hall. "Judging from the present imlux; of
orders, 1920 will be by far the biggest year we
Establish Cardinal
Office
have ever experienced.
''
A. E. Querinjean, sales manager of the Cardinal
Phonograph Co., was a visitor to Chicago during
the last part of November. While here he, together with A. W. Busche, Chicago representative
of the Cardinal Phonograph Co., made arrangements for a Chicago office and sales room, which
has been located at Room 202, Silversmith's Bldg.
A few Cardinal models have already been received and are on display at the Chicago branch,
and Mr. Busche announces that he expects to
have a complete line with every model within a
short time. During the time Mr. Busche has
handled the Chicago agency, he has met with
marked success, and the Cardinal is making itself evident in a number of stores of midwest
retailers.
Johnson Factory Progresses.
B. C. Waters, sales manager of the Johnson
Motor Co., announces that the new Johnson motor factory, which is being erected at Palatine,
111., is progressing in a most satisfactory manner.
It will probably be completed before January 15,
in fact it is expected that the manufacture of
{Continued on Page 128.)
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motors at Palatine will be well under way at this
date.
Recent demands made upon the Johnson Motor
Co., has necessitated the new factory. The old
factory will be used also for the production of
electric motors. When it is realized that the new
factory will give approximately an increased production of 500%, it can be immediately seen that
the Johnson business for 1920 is bound to ba
greatly in excess of that of the present year. A
still further increase is provided for by the fact
that the building at Palatine has been so constructed as to permit of other units being added
to the original structure.
Fairy Lamp Increases Stock.
Since the entrance of the Endless Graph Mfg.
Co. into the talking machine market with their
Fairy phonograph lamp, a most unusual appreciation on the part of the trade has made necessary the continued expansion of their business.
At the present time work is under way on the excavation of a large basement, which will be used
for stock purposes in the building at 4200 W.
Adams Street. Plans are also under consideration
for the addition of two more stores to the same
plant.
P. E. Gonski, president- of the Endless Graph
Mfg. Co., recently called a meeting of the stockholders for the purpose of increasing the amount
of stock. The increase was sanctioned, and the
new work on the factory building is the first step
in the plans for expansion. The Fairy phonograph
lamp is now being handled in the states of Michigan and Ohio by the Fairy Phonograph Lamp Co.,
of Detroit. The Fairy Phonograph Lamp Co.,
of Missouri and Kansas, has taken over the
rights for these two states, with headquarters located in the Arcade Bldg., of Kansas City, Mo.
A New York concern is at present dickering for
the eastern rights to the lamp, and altogether the
business being' sent in by the Fairy lamp dis-
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tributors isfar in excess of the present production.
' ' The lamp is especially in demand at the present time," said Mr. Gonski. "During the holidays, we do not expect to supply even a small
part of our trade with what they are able to sell.
We find that it is in demand as a Christmas gift
and is proving very attractive to women shopTo Display New Mandel Models
The new 1920 models of the Mandel phonograph
line will be on display for the first time on or about
Decemberpers. ' ' 20th, at the Furniture Exhibition building, 1319 Michigan avenue. Beginning about the
middle of December and throughout the month of
January, the furniture market in Chicago wrill be
the mecca of the furniture men from East, West,
North and South, and on this occasion the Mandel
line will be presented.
In the January issue of The Talking Machine
World, the Mandel phonograph line for 1920 will
be pictured in a double page spread and ouv
readers are advised to look for this most interest
ing announcement.
The Mandel Manufacturing Co. have made plans
to double their production for 1920. They have
now in operation their new plant on 320 East
North Water street, this city, which with its
added facilities gives them three big factories —
two devoted to the manufacture of the Mandel
motors, tone arms, sound boxes and mechanical
equipment. The complete Mandel phonograph "will also 'be
displayed in New York City for the benefit of
the eastern trade. The local New York address
has not yet been determined upon, but will be
shortly announced in this publication.
Many out-of-town dealers have been visiting
the Mandel plant desiring to see the mechanical
parts of the phonograph in the making. Such
visitors have been made to feel welcome and
have left with a good impression of the Mandel

phonograph on account of the painstaking details
which are employed in the manufacture of Mandel
motors and phonograph parts.
The new art portfolio illustrating the complete
1920 Mandel line is now being sent out.
The advertising department of the Mandel Mfg.
Co. reports that its dealers have responded readily
to the sales helps offered to them. The local
newspaper ads, electric window display signs,
metal road signs, movie slides, and the various
other sales helps are proving to be of inestimable
value to representatives.
Look Here for Cabinets
During the past month there has been a large
number of eastern manufacturers and distributors
scouting about among the Chicago trade looking
for cabinets or completed machines. It goes without saying that these gentlemen in most cases
are being disappointed, for the same shortage as
exists in the east is to be found in the Chicago
trade.
Decalcomania Santa Claus
The Meyercord Co., makers of the Decalcomania
transfer name plates for talking machines, prepared a very attractive Santa Claus in decalcomania, which was used extensively by dealers in
their Christmas window displays. This display
feature added much to the Yuletide spirit of the
store windows, and talking machine dealers have
been quick to make use of it. Children have been
particularly attracted by the Santa Claus in
bright colors and through them many parents have
been brought into the stores to see what the dealers had to offer in the way of musical instruments
and accessories. The sign is plainly visible both
day and night. In the daytime the bright colors
attract the eye at once, and in the evening when
the show windows are brightly lighted the red
Santa Claus make an inviting picture for the
little folks. This holiday declacomania is 22x29
{Continued on Page 131.)
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inches in size and has underneath it the word
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in orders, which will occupy his entire production
at least until the first of the year. After this he
looks for a slight easing off of the present demand.
Cathedral Man Here
R. W. Morrison, production manager for the
Cathedral Phonograph Co., was a visitor to Chicago early in December. "We now have a very
limited production, ' ' he said, ' ' and we will probably continue in the same situation up until February 1st, at which time we expect to have our
organization so completed as to at least supply
our immediate mid-western needs. When it is
remembered that the Cathedral Phonograph Co.
was organized in August, it will be seen that full
production by February 1st is indeed progressing
at a rapid rate. The organization includes Merton L. Corey, general council of the Federal Land
Bank, of Omaha, Nebr., president of the Cathedral Phonograph Co.; C. A. Briggs, for three

"Toys," which could be left off if desired in
case it is to be used by talking machine dealers.
Some of these dealers preferred to leave the
' ' Toys ' ' attached, using the many dancing novelties, which can be used on the turntable of any
machine, to make good their advertisement.
To Make Record Cleaner
J. D. Keating, of the Usona Talking Machine
Co., announces that shortly after the first of the
year, he will place upon the market a preparation
for the cleaning and renewing of old records.
' ' With this fluid, ' ' says Mr. Keating, ' ' the talking machine owner will be able to fix up his old
records, so that a very large percentage of the
scratch will be eliminated."
Phoenix Co. Filled With Orders
W. J. Cummings, president of the Phoenix Phonograph Co., of this city, finds himself submerged

years sales executive for the Brunswiek-BalkeCollender Co. in western territory; J. B. Wideman,
formerly superintendent, of the Woodstock Typewriter Co., as mechanical superintendent; Harry
Hildreth, secretary and treasurer, and who formerly was assistant treasurer of the city of Chicago for a period of six years; and R. W. Morrison,
production manager.
This concern is producing five models, which
include four cabinet types and one console. At
present the business is confined to mid-western
states, but with increased production, it is expecting to branch out into additional territory.
The Puritan
The ' ' Puritan, ' ' the house organ of the United
Phonographs Corporation for November, contains
a number of very excellent articles for the retail
dealer.
' ' How to Sell a Phonograph, ' ' by the
(Continued on Page 132.)
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hands free for insertion of needle.
Samples,

nickel finish $3.75 each.

Write

for descriptive circulars

and special quotations

Cherington
Waukegan,
fhe IRONCLAD

Enclosed

Motor

108Chicago
W. LakeOffice
Street

Mfg.

Co.

Illinois
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Jobbers:
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"It Is Tone That Sells!"
SAID:
HAVE
WE
in to us from Manufacturers all over
flowing
business
of
volume
and the
equipment on a talking
the country, proves that we are right. BLOOD
machine effects a tonal improvement, which cannot be duplicated by any
other means.
That is why the BLOOD
The

JetVel

TONE

ARM

PllOnOpartS

REPRODUCERS

AND
CO,

are steadily'making

their way.

59 East Van Buren St., Chicago, 111.
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sales manager of the organization, contains some
pertinent paragraphs, such as the following:
' ' The selling of phonographs is not a hit or
miss procedure. It differs from selling any other
kind of musical instrument, yet the man who
sells it successfully ought to be either a musician
or have enough technical knowledge of music and
musical terms to enable him to meet objections
made by those whose knowledge enables them
to be critical. It has been said that the first record
played in demonstration often decides a purchaser
either way, for or against, a given machine. If
your personal preference is for weird Magyar
Cszardas, bagpipe medleys, don't let that interfere with your efforts to find out just what kind
of music or instruments of music your prospect
likes best. Some will say off hand, ' Oh, I like all
kinds of good music,' and you will be again at
sea. Be careful not to show surprise if a dignified and aesthetic old lady suggests that you play
some lively jazz records, when you expected her
to call for a classical selection. The popular taste
is a thing you must dig for. Once you find it, the
sailing is fairly smooth."
Meaty paragraphs such as this abound throughout the booklet. The titles of some of the other
articles are: "A Phonograph Dealer's Outlook,"
"Is An Exhange Department Profitable, etc."
Another little booklet issued by the United
Phonographs Corp. contains a list of the latest
Puritan records, and another bit of dealers' advertising, prepared by this concern, is an appropriate hanger for the dealers' window.
New Wade Distributors
Wade & Wade, manufacturers of the Wade fibre
needle cutter, announce that they have secured
thirty new distributors for their product within
the last three months. The demand has increased
considerably for fibre needle cutters, and the ad"

4

from page 131)

dition of distributors will greatly facilitate their
distribution. Foreign trade and demand has also
increased proportionately.
New Magnola Booklet
The Magnola Talking Machine Co., of this city,
have just issued a new and comprehensive catalog

of the Magnola line of talking machines. The
Magnola tone deflector system is explained in detail, great emphasis being laid upon the tonal
qualities of the machine. The various
Magnola models are illustrated in color and
{Continued on Page 134.)

Repair
Parts
For All and Every Motor
That Was Ever Manufactured
We can supply any part. The largest and most
complete assortment of repair parts — in the United
States — on hand, for old, obsolete and present-day
motors. If your order cannot be filled from stock,
we will make it up special.
Special prices on main springs, governor
springs, micas, repair parts, motors, tone arms,
steel needles, etc., in quantity lots.
Expert repairing on all makes of phonographs
and motors.
INCORPORA TED UNDER THE
LA WS OF ILLINOIS

Standard
Talking Machine Co
UnitedSUCCESSORS'
Talking Machine Co.
Harmony Jamee
TalkingCo. Machine Co.
O'Neill.
Arelino Co.

Higk Grade Taibmcj Machines. Diic ISecords,
Talking MacMng Supplies, Etc
227-229 W. Washington St., Chicago,' 111.
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Main Offices and Factory
1917
NOTE:

to 1925
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FIRST

FOR THE PERFECT REPRODUCTION
DISC RECORDS
ON THE SUPERB

OF ALL
EDISON

Try the ORO TONE in comparT14 IQ
HO
U\J
iri'O
ison with other Edison attachments and be convinced that it is the one perfect attachment
for the Edison.
&m

Ask your jobber or may we send sample on approval
Retail Price, Nickel Plated, $8.50
Highest Grade Gold PLting $12.50
The New ORO-TONE Safety Point Steel Needle Now
Ready
Sample Thousand 60 Cents
Mfrs. of highest grade tone arms, reproducers, attachments for phonographs for playing all records. Diamond and Jewel point needles,
motors, supplies, etc.
FROM OUR CHICAGO HEADQUARTERS
upon the left hand pages appear quaint,
illustrations, suggestive of old songs that can be
played upon the talking machine, and which are
particularly appropriate for the home circle. The
book contains sixteen pages in all and is in color
throughout.
TJ. S. Ad Campaign in Daily Papers
On Sunday, November 16', the United States
Music Co. inaugurated an extensive advertising
campaign in the Chicago daily newspapers, by
bringing out an announcement of their November
records and fifty best sellers in the Chicago Sunday Tribune, Following this, three advertisements
a week will appear right through the winter in
three Chicago papers, the Tribune, the Daily News,
and the Evening American. Some very large
spaces have been contracted for, "to be used within
the next three months. All of the advertising will
be in the interest of U. S. dealers and will be attractively illustrated. The desirability of owning
a player piano will also be impressed upon those

—

e HBaa

Successors to COMBINATION
1808-10 IRVING

PARK

— (Continued from Page 132)
who see the ads in the papers, for it is also aimed
to recruit more purchasers of player rolls as well
as to increase the" sale of rolls to those already
possessing these instruments.
The Chicago Daily News has sent out a letter
to dealers of the TJ. S. Music Co., informing them
concerning the campaign and telling about the
benefits to be derived from this advertising, by
having a good supply of rolls on hand to fulfill
the demand which will undoubtedly follow the
appearance of each announcement. The letter is
signed by J. B. Woodward, advertising manager
of the Daily News and as a stimulating business
producing document is most interesting. We
quote the last paragraph:
"As a wide-awake and progressive dealer, you
will readily foresee the demand that will result
from a campaign of this character, and will undoubtedly make arrangements with the United
States Music Co. to represent them in your community. Right in your neighborhood there are

Our new, modern
now
producing

i hp
ATTACHMENT

BOULEVARD,

CO.

CHICAGO, ILL.

hundreds of Daily News readers, many of whom
own player-pianos, who would appreciate the opportunity to buy their new music rolls each month
Still At It
at your store."
The other morning we noticed an ad in one of
the Chicago papers. It was to the effect that a
certain party had a $200 size •'Victrola" for sale
at a bargain. We phoned, as requested by the ad.
and were told by the party on the other end of
the wire that the machine in question was a genuine "Steinway Victrola." What next?
Republic Men Have Dinner
The Republic Merchants' Association, an organization made up of space renters in the Republic
Building, held their regular Fall Supper, shortly
after the middle of November. There were a
number of talking machine men represented. F. S.
Spofford, local representative for the Sonora
Talking Machine Co.; M. J. Kennedy, representative of the ( Continued
Puritan; Evans
on PagePiano
136.) Co., represen-

equipped factory,
at full capacity

permits of
IMMEDIATE
DELIVERIES

of

"Federal"
Phonographs
( Plays all records )
The construction and finish of these, together
with our other popular priced models, are such that
they will stand up successfully in competition against
the highest grade machines made.
Style 175M — Federal Phonograph
PRICE, 5175.00
Fifty inches high; 23 inches wide: 24% in.
deep. Choice figured genuine mahogany veneers: select quartered oak, golden or fumed.
Extra heavy 5-ply panels. Best hand finish.
Tone is sweet and pure with exceptionally
large volume.
Improved all-wood amplifier with two-point
support, continuous curvilinear reflecting
throat and full reasonating bell.
Motor SC, extra large triple spring type of
the finest possible construction, noiseless and
Fitted with every device that will add to service,
durability and precision.
Style Fl. Federal Tone Arm and Reproducer. Special precision weight adjustment for
all records. The finest ever devised. Plays all
makes of disc records.
Roomy record compartment with horizontal
shelves.

Their perfect tonal reproduction has invariably
attracted attention in the homes in which they have
been placed with the natural consequence of
COME-BACK

SALES

Write for Catalog and Full Particulars

Federal
and

Phonograph
Supply

8 S. DEARBORN

ST.

Co.

CHICAGO,

ILL.

Style 150M — Federal Phonograph — JIahoganv
or Walnut. PRICE, 5150.00.
Forty-eight inches high, 23 inches wide, 24
inches deep. Choice figured veneers, extra
heavy 5-ply panels well made and best hand
finish. Tone is sweet and mellow with large
volume. • Improved all-wood tone chamber with
two-point support, continuous curvilinear reflecting throat and full resonating bell.
Motor — Extra large, very fine precision made
motor, built to give ev.erlasting satisfaction,
all parts interchangeable and and easy to adjust. Absolutely guaranteed.
Fl — Federal tone arm our own. same as
Style 125. This model is a very fast seller,
made.
as it is as good as any 5200.00 phonograph
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tatives of the Crystola; Wyman Babb & Co., representatives of the Brunswick, and a number of
other Jines, were all in evidence. All of these concerns donated records as prizes for a lottery held
at the close of the evening. The attraction of the
evening was the famous King, cartoonist of the
Tribune, who entertained the gathered merchants
with drawings of Gasoline Alley and caricatures
of members of the association that were pronounced excellent "fae-similes."
Selling in Carloads Only
The Great Eastern Mfg. Co., of this city,' have
recently secured the exclusive selling agency of
eight talking machine cabinet factories and announce that in 1920 they expect to attain an
output of 100,000 instruments. Nat Kawin, director of sales, states that orders are accepted
only from dealers or distributors who are able
to take no less than carload lots, as it is thought
that this method of marketing is Ike only economical one and fair to the dealer. Their factory
"L" is leading their other seven plants in production and it is hoped that the "L'' factory
alone will produce 50,000 machines in the coming
year.
Bauer Talking Machines
Visitors to the salesrooms of Julius Bauer &
Co. of late will have noticed an unusually imposing array of talking machines, manufactured
by this concern. It was almost a year ago that
Julius Bauer & Sons started to manufacture these
instruments. They were so occupied with producing their pianos that the talking machine
branch of the business was somewhat neglected.
Now, however, they have found time to produce
a number of the latter instruments with the
result that the Wabash avenue store is able to
keep itself fairly well supplied with a considerable
stock.
Wanamaker and Steger
The following announcement, regarding the
Steger phonograph, manufactured by Steger &
Sons, of Chicago, has appeared in New York

RED

SEAL

STEEL

:illllllllllllllllll!llllllllllll!lllll!lllllllllllllllllll!ll!ll!llllll
usual glowing terms, and we could easDy express
a belief (if we really believed it) that this particular instrument is the greatest in the world;
but we won 't. We know better.
' ' There are too many good talking machines
on the market today for any man to say, without
qualification, that this one or that one is best.
The Wanamaker store does not say so. We have

iilllHIIIIillllllllllllllll^
newspapers during November. This was the first
advertisement in an extensive campaign now
directed by John Wanamaker to promote the sale
of Steger instruments.
"A plain straightforward announcement that
concerns good music, Christmas and you. The
downstairs store presents a new phonograph —
new to this store — but tried and true. This is
the beginning of the new Phonograph Shop in
the downstairs store.
"We could write a column about it in the

many good talking machines for sale at Wana(Continued on Page 138.)
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cover balance is not a piece of hardware that can be applied to a talking machine cover in most any way and work

fairly well.
covers

and

Owing

to the different

the different ways

of springs and

direction

problem

in engineering

properly

on

We

furnish

your

of making

of pull must

diagrams

and

if you

Company

Telephone Prospect 250
2242-44 W. 69th Street

a sample

we

which

guarantee

We

will furnish

a blue print showing

a

will act

and

will work

to try.
how

to apply

cor-

rectly- ATJW_COSTjm_Y^!
When

a balance
on

have

applied
OUR

one

is applied at one side, as it is in most
to warp

or twist the cover

cases,

so it will stand

corner.

overcome

according
BALANCE

NOTICE

CHICAGO, ILL.

so it becomes

information

you

We

and Balance

of

the sizes

are a manufacturer

will furnish

open
Support

vary

We

there is a tendency

Hinged Cover

weights

cabinets

to design a support

We will design a balance which
satisfactorily on your machine.

Chicago

sizes and

machine.

will give us the proper

Cover Balance No. 1
Two Patents Dec. 9, 1919— One Patent Dec. 12, 1916, and
Others Applied for

NEEDLES

this trouble

so that if our

support

is

to our blue prints
WILL

NOT

WARP

THE

COVER

OUR
TOP
CONNECTION,
WHICH
ADJUSTS ITSELF TO
ANY
BEVEL
WITHOUT
BENDING!

137

December 15, 1919

THE

TALKING

MACHINE

WORLD

f

The

Most

Discriminating

Trade

Phonograph
The

Appreciates—

Lamp

"FAIRY"

It "looks" and "speaks" for itself. In appearance, its luxurious refinement is immediately apparent. But
it achieves its greatest triumph in its tone.
A newly patented sound amplifying chamber, radically differing from the conventional designs,
constructed of correctly jointed and suspended WOOD gives a true mellow tone of a volume equalling
that of the best and most expensive instruments.
Electrically operated and equipped with a specially designed invisible switch, regulator and tone
modifier.

No

matter

how

high

grade
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instruments

"FAIRY"
PHONOGRAPH
LAMP
artistry of design, equals the best.
Permit us to tell you how sales of the "FAIRY"
its appearance in 191 8.
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Mr. Hollenbeck 's general health. He was at St.
Joseph Hospital for a period of a few days in
order to undergo a slight operation. Mr. Hollenbeck said that the reorganized Eilers MusicHouse was again on the map and going strong.
"We are working very successfully along conservative lines and on as nearly a cash basis
as is possible. We have concentrated our efforts
in cleaning up a large number of bad accounts,

factory cost.

and

tone

arms

We
at a

to the

MANUFACTURERS

COMPANY

Factories
CHICAGO,

HEADQUARTERS—

C. E. Hollenbeck, manager of the Eilers MusicHouse, located at Spokane, Wash., was in Chicago
for a period of about ten days on a trip which
combined the music business and the business of

jobbers,

specialists.

rlvenue

maker's — and we believe that all of them are
worth having. We know that all of them are
good machines, mechanically; it is simply a question of the one you like best — the tone that
pleases you most.
' ' The Steger is the name of the instrument
featured in this new section downstairs. It is
made by the Steger & Sons Piano Mfg. Co., which
was established in 1879. We chose this instrument because it appealed to us as being worthy."
Following this are presented other facts connected with the Steger phonographs, similar to
the above, but this is an example of the copy
that is making the Steger popular among the
Wanamaker patrons.
C. E. HoUenbeck Visitor

rated

us

prices.

high, in golden

NAT KflWIN
Director of Sales for the Associate
Wabash

looking
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This is only part of our cabinet output for 1920. This factory is
in full operation and shipments will begin on or about December 20th.
Jobbers:

316

at
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repossessing musical instruments from all quarters of previous occupation. This together with
the present conditions of great prosperity in the
west has given us great success. Our already
well known name helps us. Our large stock of
reclaimed instruments and so forth all combine
to make for a small investment and greater returns. I consider that we will enjoy a highly

'Guesswork
Do"the
The ACME Won't
allows a test with
drag of the needle throughout the
length of the record.

prosperous holiday
business.
' ' Easel
Attractive
Window
The Empire Talking Machine Co., of Chicag'o,
has prepared for the use of their dealers a new
and attractive window easel picturing the ' ' Empire" in the home. The card is in colors and stands
about two feet high, calling attention to the talking machine in a most appropriate way.
Add to Consolidated Force
The Consolidated Talking Machine Co., located
at 227 West Washington street, announce the following additions to their sales force: J. L.
Charles has been made head of the sales department for Indiana, with headquarters located at
Indianapolis. The Texas territory has been assigned to U. Forsch.
To Distribute Vitanola
David Falk has organized the Falk Phonograph
Co., which will undertake to cover the territory
of Illinois and Indiana for Vitanola instruments.
With the exception of the larger cities in Indiana
We Illustrate the

"Handy" Dome
Clamp
Quick action for clamping domes and
frames on Talking Machine Cabinets.
Write for
machines forCatalogue
Cases ana of
for clampingall purposes.
VENEER PRESSES AND CLAMPS
HANDY
MFG.
CO.
27 E. Madison St., Chicag-o, 111.
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—— clears
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arm.
— 1 ocates motor
Made by— registers
troubles.78 and 80
"The repairman's stethoscope." revolutions.
Acme Engineering & Mfg. Co.
CHICAGO
1622 Fulton Street

AMBEROLA

SERVICE

As the Edison Cylinder
products are
..* not controlled
by zone system, dealers
anywhere can take adLYONS'
SERVICE,vantage ofwhich
is efdate.
ficient, skilled, and up-toContrary to the general
impression, the cylinder
line IS NOT A THING
OP THE PAST. It is absolutely the best value offered the public today.
J. I. LYONS

17 W. Lake

St.

Chicag*

139
December 15, 1919
FROM

OUR

CHICAGO

HEADQUARTERS— (Continued

from page 138)

building, have secured the local agency for the
Manophone. An attractive sign in their window
on the sixth floor announces the fact that Wyman
Babb & Co. are now handling this machine.
New World Travelers

and Illinois, Mr. Falk, together with other sales
representatives will work in conjunction with the
Vitanola advertising and sales campaign now
under way. In addition to the Vitanola instruments they will handle talking machine accessories.
In Downtown Offices
Newman Bros., manufacturers of the Newman
Bros, phonographs, have secured space in the
Fine Arts building, where their headquarters will
henceforth be located. The factories at Chicago
avenue and Dix street are now recovered from
the fire of a few weeks ago and production is
going on at capacity. The new headquarters are
on the sixth floor of the Fine Arts and it is here
that President L. M. Newman and Vice-President
and Secretary G. R. Newman will be located. The
increasing demand for this company 's product
has necessitated the central location and will also
permit of larger manufacturing facilities at the
Chicago avenue plant.
Handle the Manophone
Wyman Babb & Co., located in the Republic

World Phonograph Co., where he achieved success.
The addition of the two above named travelers
to the World force is in accordance with their

E. C. Cook, sales manager of the World Phonograph Co., announces the addition of two more
traveling representatives to their selling force.
The men are O. T. Lytle, of Parkersburg, W. Va.,
and J. P. Miller, of Pittsburgh, Pa. Both gentlemen have had extensive experience in the marketing of talking machines. Mr. Miller has been
connected with several retail Victor dealers, such
as C. C. Mellor and the W. F. Frederick Piano Co.,
of the city of Pittsburgh. Mr. Lytle, previous
to the war, was manager of the Victor department
of Dills Bros. & Co., of Parkersburg, W. Va., and
specialized in Victor educational work. Since his
release from the army Mr. Lytle has been representing the Reed Co. of Pittsburgh, Pa., in the
southern states. This position he has occupied
up until a few weeks ago, when he became manager of sales in the southeastern states for the

J. P. Miller
policy of expansion. Although the World Co.
has been experiencing great difficulty in fulfilling
the demands of World dealers throughout the

THE

FERRO-STOP
IT

STOPS

WHERE

YOU

WANT

IT

TO

STOP

O. T. Lytle
United States, it is expected that the greatly increased output to be secured by the new factory
purchased in South Chicago will enable mem to
take care of additional business in the coming
Demand for Cover Supports
An indication of the fact that the new year's
business will continue to be as good, if not better,
than the business which has been enjoyed during
year.
the
past few months is shown by the expansion
(Continued on Page 141.)
At Last— a Perfect Automatic Stop!
The simplest automatic stop made. Has but two working parts. Designed to fit all makes of phonographs. Works every time. It performs properly— accurately.
Solves All Automatic

Can Also be Used as Hand

Brake

The Ferro-Stop is a combination hand brake and automatic stop. Works
positively either way.
Manufacturers, Jobbers and Assemblers of phonographs should write today for full details and quantity prices.
FERROTYPE

PHONOGRAPH
1455 Congress

Your

Perfect

Phonographs

Automatic

With

Brakes

Stop Troubles

Phonographs that are equipped with the "Ferro-Stop" will speak well for
the instrument. Made of high-grade steel. No loose fitting joints. No wabbly
mechanism.

CHICAGO

Equip

PARTS

St.,

Samples
$1.00 Each
Cash with order
State make
ol tone arm used

with long:
Also made
brake shoe
for 1 incb
offset

CO.

DIVISION
Chicago,

Illinois

Patented Auj.
'17 attached.
Simple construction
and28.easily
Made in four styles to fit any make of tone arm.
Write for attractive quantity price
PERFECT AUTOMATIC BRAKE CO.
Room 400, 425 S. Wabash Are., Chicago
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LAKESIDE

No.
No.

-

LAKESIDE

Prices)
No. 33
No.

55—2
56—3

77

Spring
Spring

HEINEMAN

Our new No. 7-L tone arm. Eight inch Centers;
finest small tone arm on the market; adjustable for
weight. High grade mica, highly nickel plated. We
can take on quantity orders for immediate delivery.
Write for our Bulletins on Cabinets, Motors, ToneArms and Accessories.

HEINEMAN
SAAL

No.

EE

SAAL

No.

DD

SAAL

No.

AA

SAAL

No.

CC

We take this opportunity of expressing to our friends in the talking machine industry our compliments of the season.
We thank one and all for the confidence which has been reposed in us during the
year.

We

should also wish to say, to our prospective as well as to our present customers, that we shall endeavor during the present year further to merit their confidence, by even more efficient co-operation and
even better service; all of which is being rendered possible through our acquirement of greatly increased
manufacturing facilities.
LAKESIDE

SUPPLY

mm

■■

CO.,

Inc., 416

So. Dearborn

St., Chicago,

REMEMBER—
in touch

Telephone
Harrison 3840

vf. „-*
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of the business of the Chicago Hinged Cover Supwhich fact, he said, was due to the difport & Balance Co.
ficulty experienced in getting satisfactory platThis clever bit of mechanism has met with
ing work done; but that inasmuch as they were
now equipped to do their own plating, it would
such favor with the manufacturers of talking mabe done with dispatch and in a manner which
chine cabinets that its makers have been obliged
would meet with the approval of their customers.
to not only increase the size of their factory but
New Start and Stop Device
to also establish a plating plant in connection
The
Vincennes
Sales Co., of Vincennes, Ind.,
with it. E. P. Sutherland, recently elected secreannounce the opening of a Chicago office, located
tary and general manager of the Chicago Hinged
Cover Support & Balance Co., made the statement
at 9 South Clinton street. This concern has rethat they were so besieged with orders
cently placed upon the market a new automatic
the past two months that it had been
start and stop for phonographs. The device is
almost
impossible
to supply
the demand,
one which is peculiar in that it requires no set-

Get

111

with

us and

There

Is No

let us tell you

Time
how

Like

you

can

ting or adjusting in any size or make of record.
The device starts the instrument by placing the
needle on the record and stops the turn-table when
the needle arrives at end of the spiral. It is
attached to the talking machine on the top of
the motor and underneath the tone arm. It is
called the Ackolot positive automatic start and
stop. The Ackolot is not yet ready for the phonograph market, but the concern expects to be delivering about the first of January.
Apparatus to Test Motors
The Cherington Mfg. Co. now has in addition
to its regular testing room an apportioned place
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wherein they have installed the latest apparatus
for making special tests of talking machine motors. This new department is under the charge
of August Larson, whose duty it is to go out into
the regular testing room and select at random an
Ironclad motor, bring it into this special room or
laboratory and subject it to the most rigid inspection. In this manner close tab is kept on all
Ironclad motors as regards uniformity of speed
and power. One part of this test is placing a
record on the turn table and setting the tone
arm in position for playing and then starting the
motor, which must attain full speed within four
revolutions of the turn table, before it is passed.
The Cherington Co. will be located in space 134
at the National Music Show, February 2 to 7. The
booth will be in charge of Harry Carroll, vicepresident and sales manager, and in all probability G. T. Cherington, president and treasurer of
the company, will be in attendance for several
days. The Cherington Co. 's full line of spring
motors, as well as their tone arms and other hardware, will be on display.
New Line of Accessories
The Jewel Phonoparts Co. expects to come out
in 1920 with a new line of talking machine accessories, such as an automatic stop, a cover lift and
a tone controller. This latter contrivance is said
to eliminate the necessity of equipping a cabinet
phonograph with a regulation tone modifier and
is to be applied to the reproducer. Just a year
ago this company started in business and at that
time was known as the Phonoproducts Co. Six
months ago they changed their name from the
Phonoproducts Co. to Jewel Phonoparts Co. and
increased their capital stock as a corporation to
$25,000. The first year's business brought them
many friends in the trade who are now using their
tone arms and sound boxes exclusively. They expect, during 1920, to acquire a great many new
friends who will not only take up their now well
known sound box and tone arm, but their new
talking machine accessories as well.
Change in Victrola Dept
The retail interests in the talking machine de-
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partment of the George P. Bent Wabash Ave.
store were recently sold to Charles M. Bent, B. B.
Corcoran and H. J. McFarland. These three have
formed a partnership which will be known as
the Music Shop, Incorporated, and the firm will
operate the talking machine department as a
separate and distinct unit from the regular piano
departments proper. The new organization will
get the lease on the basement, first and mezzanine
floors, which parts of the building will be used
for the retailing of talking machines, records and
accessories.
The sale of the talking machine department of
the Bent establishment will in no way affect the
present piano business, except in regard to some
slight changes in the parts of the building now
used for talking machines, to conform to the ideas
of the new owners.
Have Large Motor Output
News comes from the plant of Pulton Bros, at
Waukegan, 111., manufacturers of the well known
Fulton motor, that they have now reached the
capacity of one hundred three spring motors per
day and they anticipate before many moons to
increase this to 500 per day. Every part used in
the Fulton motor is now made in their own plant.
They recently installed a new plating department
wherein all nickel plating, gold plating, etc., used
in the Fulton motors, tone-arms, etc., is being done.
Pleased With Automatic Stop
The Chicago Ferrotype Co. of this city are in
receipt of the following letter: "The outfit has
arrived, and we are pleased to find everything
working fine. You certainly have the best automatic stop we have tried; of course it costs more
than the others that we have tried, but it is well
worth the difference in price as there is no guess
work about its stopping on all records at the

Northwestern University on this subject and
later spoke before the class in sociology of the
same university on the - subject, ' ' Music As a
Social Agency." This class, under the direction
of Professor Elliott, hears each week prominent
men in various lines of professional and industrial
work talk on subjects related to the general topic
of sociology. The various culture agencies are
taken up in detail, and it was thought only appropriate that music, one of the greatest of these,
should be emphasized. Other organizations before
which The World technician spoke have been the
Illinois Federation of Music Clubs, Society of
American Musicians and Cosmopolitan School of
Music.
Shortage of Cabinets
The Chicago Tribune recently printed in their
advertising columns a blind advertisement of a
talking machine company which is looking for a
furniture factory to be used for cabinet manufacturing purposes. The ad read as follows: "We
want to buy a furniture factory. We are ready
to purchase a modern furniture or cabinet factory, suitable for conversion into production of
phonograph cabinets. Will consider idle or going
property. Our resources will permit development
and enlargement for the factory we purchase.
What have you to offer? Communications treated
Pathe Men Meet Here
confidentially."

Lectures on Tone Production
''
time. Braid
right
William
White, technical editor of The
Talking Machine World, has been carrying on a
series of lectures on "The Mechanics of Tone
Production ' ' to different organizations of the city.
On November 18, he addressed students of the

Officials and jobbers of the Pathe Freres Phonograph Co. gathered in Chicago during the latter part
of November to hold their annual informal caucus
and dinner at the Congress Hotel. The annual
dinner was held and plans for the coming year
were gone over. President Widmann was in attendance, together with George W. Lyle, James
Watters and H. A. McMenimen, all of whom
are offcials of the Pathe Co. There was an attendance of over half a hundred Pathe jobbers,
all of whom voiced their praise of Pathe cooperation in the distribution of Pathe instruments. A number of most interesting talks wero
delivered and officials of the company promised
a largely increased output during the coming j-ear
The dinner took place in the Francis I room of
the Congress Hotel.

GREETINGS

The

greatest month

in the greatest year in

the history of the talking Machine
drawing to a close.
Everywhere

Industry

is

there is a hustle and bustle of

Activity. Industry, and especially that part of it
concerned with the manufacture of Talking Machines, isworking to capacity and has great
numbers

of unfilled orders, as yet untouched.

We,

like all other manufacturers

of good

instruments, are greatly oversold — still, orders
continue to pour in. It is beyond us, at present,
to say when we shall be able to catch up with the
deliveries — but in the midst of all this rush we
pause to extend the Season's Greetings to all
friends of Phoenix, prospective and present
alike.
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This Applies to Both Records and Machines — H. S. Berliner a Visitor — Brunswick Canadian Products
Co., Ltd., May Locate in Woodstock — Some Rscsnt Incorporations and Other News of Interest
they have read motor descriptions, they know
more about motors, and they care more about
motors. The customer shows an interest in the
principle on which the tone arm works to give
the required weight for the three classes of
records, that only a short time ago would have
been quite exceptional. As one dealer puts it,
"As the talker grows in popularity its construction is studied by the intending purchaser like

Toronto, Ont.. December 4. — The present trend
in the talking field is well revealed in the experience of a loeil manufacturer who remarked.
' ' One of our customers some time ago placed an
order for a quantity of machines. Seventy of
them were for the style retailing at $135, and
today he came along and asked us to change his
order — to make fifty of those seventy machines
for the $200 type instead of the $135 one."
Another firm interviewed singled out for special
mention the growing list of dealers who in their
orders were running from 60 per cent, or more
on machines in oak cabinets.
Knocking around among dealers and salesmen
when they are talking shop — but not for publication— one cannot help but observe how much
more critical of the various recordings they are
compared to a year or two ago. The men out
on the firing line are "up" in music as never
before. This is a healthy sign. Such interest is
only bestowed upon merchandise of the .high
standard that record music measures up to. Such
details would go pretty much unnoticed as a
general rule if the public had not reached the
stage when they expected their highest musical
tastes to be ministered to by the variety of
music provided in a catalogue of phonograph
records.
Accessories have become an important part of
the dealer's business throughout the Dominion.
Asked to account for the growing amount of
sales in this field a dealer remarked: "In the
first place the sales of instruments made to date
by my competitors and myself have created a
list of needle customers that means something.
Then there is a sort of friendly rivalry amongst
friends who own instruments. One likes to have
his instrument equipped with a certain needle,
an automatic stop, a record cleaner, or some
other little accessory before his friends. On the
other hand, if a friend gets it first, he and the
other:., not to lag behind, must have it, too.
These accessories not only mean cash sales in
themselves, but they help keep up the owner 's
keen interest in the machine. Also customers
coming in for accessories are usually good for
another batch of records." This dealer's experience is strongly confirmed by the amount of
business that jobbers are doing in needles, albums, record cleaners and numerous devices that
are on the market.
Another noticeable thing about talking machine
parts that dealers are reporting is the added
interest the public is taking in the motor, tone
arm, and sound box equipment of the machine
which the dealer is seeking to interest them.
Not long since the public asked no questions as
to the why and wherefore of the construction
of the motor, tone arm and sound box because
the public knew nothing of them and cared less.
So long as it was a guaranteed instrument they
bothered little about mechanical details. Today

Talking

MONTREAL

SPRINGS,

RENE

Brunswick Shop, Ltd., with a capital of $53,000.
The Music Supply Co., Columbia distributors,
. state that their shipping departments have broken
all records for the first quarter of 1919, showing
an advance of over one hundred thousand dollars
as compared with the same quarter of 1918. To
facilitate deliveries and give their customers improved service the Music Supply Co. recently
have enlarged their shipping and stock rooms.
Mme. Frances Alda and Giuseppe de Luea,
Victor artists, appeared recently in a joint re cital here.
Norman K. Hodgins is now covering the Eastern territory for Curtiss Aeronolas, Ltd. He was
for five years connected with His Master's Voice.
Charles Fleissner, of Stephenson, Inc., the well
known motor house of New York City, was a
recent visitor to this and other Canadian centers.
The plant of the Pollock Mfg. Co., Ltd., at
Kitchener, which now becomes an integral part
of the General Phonograph Corp. 's string of
plants, has for several years been exclusively
devoted to the manufacture of motors, tone arms,
reproducers, etc. The Phonola management anticipate larger supplies of motors and other accessories inview of the policy of expansion that
the General Phonograph Corp. will put into effect.
Miss Mae E. Skilling, of the Columbia Graphophone Co. 's educational department, recently addressed the West York Teachers' Association on
the benefits of talking machines in schools
throughout the country.
A news dispatch from Woodstock, Ont., says
that negotiations have been completed whereby
the Brunswick Canadian Products Co., Ltd., will
establish here their office and headquarters for
the Dominion of Canada. The new company will
be given ten acres of land. On this they will
build a factory which, with equipment, will cost
$200,000 and will furnish employment at the commencement to at least 200 hands."
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Montreal, Can., December 2. — Talking machines
was a topic which interested the members of the
Kiwanis Club at a recent luncheon held in the
Queen's Hotel, this city, when Herbert S. Berliner, vice-president of the Berliner Gramophone
Co., Ltd., addressed the meeting and in a plain
matter of fact talk gave a glance at the romance
of the talking machine, telling of its invention
and development. He said: "Some idea of the
growth of the business is gained from the fact
that in 1900 the total retail business in Canada
was less than $100,000. For this year the estimate of retail value is $20,000,000. The business
has been growing at the rate of 50 per cent per
year for the last three years."
Before an audience that exhausted the seating
capacity of their ample auditorium, N. H. Phinney, Ltd., Halifax, N. S., recently gave one of
the series of Twilight recitals which are the musical feature of the week in Halifax. In addition
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Tells of the Romance of the Talking Machine, Its Growth and Development-Columbia"
Line With
Ogilvy— Verlet and the Edison Heard— Aeolian-Vocalion Recital— Other
News.

Machine

and

THE

that of the automobile."
H. S. Berliner, vice-president of the Berliner
Gramophone Co., Ltd., was among the recent
trade visitors to Toronto, the headquarters of
His Master's Voice, Ltd., the distributing house
for Ontario of the Berliner factory products. Mr.
Berliner, who is always in intimate touch with
the various departments of this organization and
recording laboratories, says his company has produced quite an extensive list of Canadian records
and this list will be greatly enlarged in the
near future. In connection with His Master 's
Voice development which the company has fostered by extensive advertising and effective selling helps to dealers, service has been the dominant consideration of this organization and the
factory output has continued sufficiently far in
advance of the demand of the distributors and
dealers to make instant deliveries a regular feature.
The E. S. WOliams & Sons Co., Ltd., Hamilton,
Ont., branch are featuring a Victrola Xmas Club!
with a membership limited to fifty.
Bobertson, Pringle & Tilley, Ltd., have registered in Ottawa with a capital of $50,000 to deal
in talking machines and pianos, as has also the

of

NEW

JERSEY

CO.

to prominent local talent Carolina Lazzarr,
tralto, sang "Oh Promise Me" through the
dium of the New Edison. Guido Ciecolini
also heard by the same satisfying means, as
as some stirring band and orchestral Edison
Creations.

conmewas
well
Re-

James Ogilvy & Sons, Ltd., one of Montreal's
largest departmental stores, have secured the representation ofthe Columbia line of machines and
records and are using printer's ink freely to introduce this line to prospective customers.
One of the most active campaigns in Montreal
was conducted by J. L. Pang during the recent
Victory loan campaign amongst the employees of
the Berliner Gramophone Co., Ltd., who won the
Prince of Wales Honor Emblem and were awarded
the flag. This firm doubled the amount subscribed for last year..

The McCaw-Bissell Furniture Co., Sherbrooke,
Que., recently gave before a capacity audience a
demonstration of the Aeolian-Vocalion and report several sales and a large list of prospective
customers as the direct result of this mode of
customers as the direct result of this publicity.
W. H.forThome
& Co., Ltd.,
jobbers
St. John,
the Maritime
B.,
Provinces
for theN.'New
Edison Diamond disc, this week upon the occasion of an enjoyable concert given in the Imperial
Theatre by the Belgian songstress, Mile. Verlet,
assisted by Victor Young, pianist, issued a neatly
printed folder as a souvenir of the occasion. Invitations were issued and the largest theatre in St.
John secured for the occasion. It was an afternoon affair and the concert was given in conjunction with an Edison tone-test, the program affording much pleasure.
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DISTRIBUTERS
Hallet ft Davis Piano Co.
146 Boyleston St.,
Boston, Mass.

M. Seller ft Co.
Fifth and Pine Streets,
Portland, Oregon

Bristol ft Barber
111 East 14th St.,
New York

M. Seller ft Co.
Spokane, Washington
Wm. Volker ft Co.
Main, 2d and 3d Sts.,
Kansas City, Mo.
Wm. Volker ft Co.
Houston, Texas
Wm. Volker ft Co.
Denver, Colorado

National Piano Co.
305-307 N. Howard St.,
Baltimore, Md.
Interstate Phonograph
1026 Chestnut St.,
Philadelphia, Pa.

Co.

Pittsburgh

Ma-

Talking
chine Co.
963 Liberty Ave.,
Pittsburgh, Pa.

Rochester Phonograph
Co., Inc.
44 Clinto7i Ave., North
Rochester, N. Y.
Buffalo Wholesale
Hardware Co.
317 Washington St.,
Buffalo, N. Y.
Weaver

Piano Company
York, Pa.

Armstrong Furniture Co.
59 iV. Main St.,
Memphis, Tenn.
John A. Futch Co.
630 Washington St.,
Jacksonville, Fla.

Harbour-Longmire
Phonograph Co.
311 W. Main St.,
Oklahoma City, Okla.
The Fischer Company
9JfO Chestnut Ave.,
Cleveland, Ohio

Mooney,

S. A.

Ltd., Toronto

I

I

Company
Muller ft Ward

101 S. Meriden St.,
Indianapolis, Ind.
Salt

Lake Hardware Co.
Salt Lake City, Utah

The Fischer Company

G. Sommers
ft Co.
Park Square,

44-46 Vine Ohio
St.,
Cincinnati,

St. Paul, Minn.

Churchill Drug Co.
Burlington, la.

Williams, Davis, Brooks
ft Hinchman Sons
26 Congress St.,
Detroit, Mich.

Churchill Drug Co.
Peoria, III.
Churchill Drug Co.
Cedar Kapids, la.

Wright ft Wilhelmy Co.
Tenth and Jackson Sts.,
Omaha, Neb.
Western Phonograph
985 Market St.,
San Francisco, Cal.

Co.

Harbour-Longmire
Phonograph Co.
1001 Elm St.,
Dallas, Texas
Pathe Freres
Phonograph
Company

Fuller-Morrison Co.
540 W. Randolph St.,
Chicago, III.
Rice-Stix Dry Goods Co.
St. Louis, Mo.
New Orleans, La.

Western
S20 Phonograph
S. Broadway,

Co.

City Sales Department
18 East 42nd St.,
New York

W. W. Kimball Co.
Jackson and Wabash Aves.,
Chicago. 111.

Gray ft Dudley Co.
Nashville, Tenn.

Los Angeles, Cal.
ware Company
Morley
Murphy HardGreen Bay, Wis.
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KNICKERBOCKER

MONTHLY

ers or not. The object of this department is to
provide the many dealers who cannot personally
employ an expert window dresser with an equal
service at a much lower cost.
Attractive Knickerbocker window displays have
recently been installed in all sections of the city.
Among recent installations were the windows of
F. L. Steers & Co., 145th street and Broadway;
Abelowitz Phonograph Co., 1353 St. Nicholas avenue; Piser & Co., 150th street and Third avenue;
Wm. Bhrhardt, 790 East 180th street, and John
Schick, 957 Third avenue. In the December issue
Of Knickerbocker news service a suggestion for
the window is made that includes a Victrola VI, a
Jones-Motrola and Ragtime Rastus, a dancing
phonograph toy made by the National Co., of
Boston, Mass.

REUNION

Recital, Business Meeting and Luncheon Attended
By Many Victor Dealers — Examples of Window
Display Shown Win Commendation
An exceptionally large attendance of metropolitan Victor dealers was reported at the regular
monthly record recital, business meeting and
luncheon held Friday, November 28, in the auditorium at the headquarters of the Knickerbocker
-Talking Machine Co., metropolitan Victor wholesalers. This company followed their usual custom
of entertaining their visitors at luncheon at the
Hotel Theresa. The trade service department prepared many excellent examples of window display
as suggestions for dealers which were shown in
the windows along Knickerbocker street. This
department, under the personal supervision of
Carl Weiler, an expert in this line, has already
reached large proportions. In a letter sent to the
trade the announcement is made that this window
dressing service is open to all Victor dealers irrespective of whether they are Knickerbocker deal-
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Beeeroft-Blackman, Inc., have advised
trade that they have entered suit against
George A. Long Cabinet Co., Hanover, Pa.,
Lawrence J. Rooney, a local dealer, claiming
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fringements of the Beeeroft patents covering
patent moulding on record cabinets. An injunction
and damages are asked in the suit which has been
filed in the United States District Court, Southern
district of New York. The defendant lias filed
its answer and an early trial is expected.
The executive heads of Beeeroft-Blackman, Inc.,
are Clement Beeeroft, who has been identified
with the record cabinet industry for many years,
and J. Newcomb Blackman, president of the
Blackman Talking Machine Co., New York, Victor wholesalers. The company controls the Beeeroft patents and states it has licensed manufacturers under these patents.
The Geo. Long Co. has advised the trade that its
clients will be protected and that it will defend
the action.
Dark days are good for any man; they make
him use his brains and plan, conserve his capital
and learn to value dollars lie may earn. So, Mr.

as good."
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Talking Machine Man, don 't fret when come the
days dark blue and wet, look forth with calm,
undaunted gaze, and say, "I like these gloomy
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"Caruso will sing for you over the phone,"
is the way one firm introduced the use of
the

Amplifone
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By means of its highly sensitized transmitter, the Amplifone enlarges tone for telephone concerts taking out all the harshness and
Music at the other end of the

wire, played through the Amplifone, soundsjust
as clearlyand distin6tlyas it doesinthesameroom
with the instrument that is being played. The
Amplifone is encased in mahogany

cabinet 5^ x

61 inches mounted on a pedestal of statuary
bronze. It is protected against jar and heavily
guaranteed to work satisfactorily. It can be attached to any ordinary desk or wall telephone
m a few moments without expert help, and can be
used to demonstrate by wire any musical instrument made. Wire immediately or write by special
delivery for prices and literature.
Will you be the first one to announce
remarkable

innovation

this

in your locality?
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2\\ affidavit
Comes
from Frank E. Dickie, and, on
his
oath,nowsays:
That the Amplifone device was attached to
a telephone line in the Indianapolis Talking
Machine
salesrooms,
polis, Company's
Indiana, on September
5th,Indiana1919;
That by the end of Septemberthe Amplifone
. had not only paid for itself in the profit on
record sales made through its help, but it also paid for a year's toll on the separate trunk
telephone line.
That Mrs. Ella McCormack 375 Prospeft
St., Indianapolis, asked for a demonstration
ot the Viftrola through the Amplifone on
November 2, 19 1 9, wishingto hear the Victrola in competition with another musical
instrment of the same sort which was IN
HER HOME, and that, at the end of the
demonstration through the Amplifone,
placed her order for the Victrola, sending
the competing
machine back to its agent.
ember, 1919.
Subscribed and sworn to before me this -29th day of NovKatherine M. Gallagher
My Cornmiuion Kxpires Oct. I,lq2l. (Notary Public)
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Golden Gate Surrenders to Jazz Music and Sales Are Tremendous — Columbia Co. Entertains Dealers at Hotel St. Francis — Hickman's Orchestra Receives Ovation — Live News of the Month
San Francisco, Cal., December 5. — The vogue
for Art Hickman records made by the Columbia
Co., is the sensation of the month in California.
Eecord-breaking record sales are reported from all
strategic points down the Coast. The Coast has
surrendered to jazz a la Hickman and the general interest in syncopated music is such that many
dealers feel safe in prophesying a decided revival
in the line. The great demand is for dance
music with a kick and swing, so whatever the
popularity of ballad melodies in sheet music, the
market for jazzy talking machine records appears
to be entrenched. The call for Victor goods is
keen and prolonged; the public is famishing and
the dealers are desperate. Hence the good news
that the Victor Co., will soon be" able to meet all
demands — that production is now normal — has
been received here with great joy.
The Columbia Graphophone Co., entertained the
talking machine trade at a dinner in the Colonial
ball room of the Hotel St. Francis late last month
in celebration of the extraordinary success of
the new Art Hickman records. Art Hickman and
his orchestra officiated at the function both in
person and via the Grafonola. The orchestra
played all the pieces on the records and the guests
danced — there were about 175 representatives of
the trade present. Nathan F. Milnor, the local
manager of the Columbia Co., was master of ceremonies and acquitted himself nobly, especially in
the delicate matter of providing cocktails peculiar
to the former era. In appreciation of his creative
genius, Chef Victor Hirtzler, of the St. Francis,
was formally presented with a complete set of
the Hickman records. Art Hickman and his confreres were deeply touched by the rousing ovation
accorded their entertainment and they expressed
their emotions by rising to the supreme height
of syncopation. Upon the suggestion of F. G.
Valentine, vice-president of the Talking Machine
Dealers' Association and manager of the San
Francisco store of the Hauschildt Music Co., a
message of appreciation was telegraphed- to the
national headquarters of the Columbia Co., in
New York.
The new line of lateral cut records bearing the
OkeH label is being received with great favor
by the Pacific Coast trade. This record will prove
a big business getter, if the attractions in the
first bulletin comprise a fair sample of the offerings to come. High class music and low cost is
an invincible combination. The classical records
have a distinctly superior quality which must
appeal to even ' the discriminating music lovers
and the popular pieces leave little to be desired
in the way of excellence. The string of Broadway hits by Greene Brothers and the Conway
band selections will find a ready sale on the
coast and jobbers are liberally ordering supplies.
L. Gruen, Pacific Coast manager for the General'
Phonograph Corporation, reports a very heavy
demand for Heineman and Meisselbach products
for early 1920 delivery. The great activity, of
coast manufacturers insures a steady demand for
the improved tone arms, motors and other parts
and accessories. Mr. Gruen and Mrs. Gruen have
left San Francisco to attend the Christmas convention of the General Phonograph Corp., in New
York. They will return after the holidays.
Mrs. M. Christianer, formerly with Sherman,
Clay & Co., has accepted the position of manager
of the talking machine record department of the
Wiley B. Allen Co. here.
F. P. Corcoran, manager of the Wiley B. Allen
talking machine department, says he sold over a
thousand sets of Art Hiekmanrecords within two
days after the goods arrived. This rush was
caused by the large number of advance orders in
response to special advertising. A large number
of orders came from out of town, some from as far
away as Nevada. The Allen department is well
supplied with machines of the smaller sizes, but
short on the big machines.
A. J. Kendrick, special traveling ambassador

for the Brunswiek-Balke-Collender, paid San Francisco an official visit this month and did his best
to cheer up his patrons who are clamoring for
Brunswick machines. From San Francisco Mr.
Kendrick went to negotiate a treaty of peace with
the Los Angeles trade.
W. M. Bingen, who is opening a musical merchandise establishment on the second and third
floor, 54 Kearney street, will carry a line of talking
machines and have the coast agency for a new
line, the name to be announced later. Mr. Bingen
is a progressive young man who has been the head
of the small goods departments of Sherman, Clay
& Co. and Kohler & Chase. He has secured quarters which are centrally located and which are
well suited to the special needs of his business.
S. McClay, who has been in charge of the collection department of Kohler & Chase, has accepted the position of manager of the office of
the Adams Music Co., of Honolulu.

M. G. Van Loan, a well known music dealer at
Bedlauds, has entered into a partnership with
Judge II. T. Dewhirst and the business has been
greatly enlarged. The concern has a talking machine department and one of their lines is the
Tel O-Tone phonograph. The store is situated
at 215 Orange street.
Manager Soule of the San Francisco office of
the Stradivara talking machine, has just returned
from a tour of the coast territory. He established
agencies in a number of different cities.
Bryon-Mauzy has taken on the Bluebird agency
and has featured the machine with fine results in
his own advertising.
Kohler & Chase, San Francisco, have added the
Emerson records to their list. C. White, formerly
of Vancouver, is now on the Kohler & Chase
force under Mr. Edwards, the manager.
Audrey McCarthy has special need for his genial
personality these days in an effort to supply the
needs of the Victor dealers. He has been keeping
the trade constructively hopeful and now that the
"Victor output is about normal he feels relieved.
He is looking for large shipments soon — enough
to satisfy demands, it is hoped.

UNIVERSAL

TONE

ARM

Patented May 13th, 1919
Talking machine manufacturers should anticipate their tone arm needs early to insure
prompt delivery. The demand for phonograph this Fall ■will be very large, and it is
the manufacturer who places his order early
that will be given the benefit of Empire
service. Get in touch with us at once and
secure our quantity prices on this splendid
equipment.
WRITE
We

FOR

are in a position

Empire

FOLDER
to make

Universal

FOR
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PRICES

immediate
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PHONOGRAPHS

Makes any disc record playable on the new Edison Disc Phonograph.
folder and attractive quantity prices.

Write for

Address All Inquiries to Chicago Office
EMPIRE

PHONO

PARTS

COMPANY

Sales Office — 429 S. Wabash Ave. — CHICAGO, ILL.
Factory— 1108 W. 9th St.— CLEVELAND, OHIO
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The Christmas Present that Fills the Year
The Columbia Grafonola and Columbia Records will put real, heart
filling joy into your Christmas.
And they will carry the glad Christmas spirit on through all the yeai
For Columbia music is joyous music — new, sparkling dance records, the
latest song hits, gems of grand opera, popular and classic selections played
by the world's greatest bands and orchestras.
Columbia Records mirror magically the voice of the singer, the rich
harmonies of wood-winds, strings, and brass. The Grafonola makes every
record a perfect joy. so wonderfully pure and clear is its tone Standard
Models, S^S to $300. Period Designs, Sjoo to Shoo.
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Here is an electric automatic stop, the result of two years'
experimentation and test, which works every shot; simple
to install, positive in action

and

instantaneous

in operation.

Besides its practicability as an automatic stop, the design
and construction are such as to make it an ornament for any
cabinet.

Get acquainted with this trouble-proof, sales-promoting automatic stop, universally adapted for installation on all
makes of tone arms.

"Presto"

patent Applied For
Automatic Electric Stop

PARTS
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124-132 Pearl Street
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BROOKLYN, N. Y.
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Frank K. Pennington, of Columbia Co., Gives Excellent Reports of Business Conditions in the
West — Branch Managers Enthusiastic in Their
Predictions for 1920 — Look for Banner Sales
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their headquarters when visiting that city. F. B.
Niles, who was recently appointed assistant manager of the Indianapolis branch after spending
some time in the general sales department in
New York, is proving a valuable assistant to
Mr. Brown.

Look

Ahead
TO

Frank K. Pennington, assistant general sales
manager of the Columbia Graphophone Co., New
York, returned recently from a two weeks' stay
at the company 's Chicago branch, subsequent to
which he visited the Minneapolis, St. Louis and
Indianapolis branches. He states that business
throughout the West is excellent, and that the

Frank K. Pennington
total amount of sales closed by Columbia dealers
is limited only by the available merchandise.
The new location of the Minneapolis branch
has been the subject of enthusiastic praise from
Columbia dealers. This branch is equipped to
handle many times the volume of business that
it has closed in the past and, judging from the
reports for November, W. L. Sprague, manager
of this branch, and his sales organization will
achieve record-breaking figures during the coming year.
At St. Louis, John McKenna, manager of the
branch, and the members of his force are producing excellent results, and the demand for the
Columbia product in the St. Louis territory is
far beyond the supply.
Ben L. Brown, manager of the Indianapolis
branch, and his organization showed a remarkable
increase in business for the month of October.
Mr. Brown and his staff have established the
most cordial relations between the branch and
the Columbia dealers, and many out-of-town dealers make the Columbia branch in Indianajjolis

CANDELILLA

WAX

IN MEXICO

Production of This Wax Used in Making Records
Has Grown to an Important Industry — 31,815,091 Pounds Sent to IT. S. During the Year
In the district of Monterey, Mexico, the production of candelilla wax, which is ised extensively in the manufactuie of records, is an industry
of importance, according to advices from Vice
Consul Thomas Dickinson. During the year there
were exported to the United States 31,815,091
pounds with a value of $144,907.
Candelilla is a shrub that grows very extensively in most sections of Nuevo Leon, entirely
without cultivation. The average shrub is about
twenty-five inches high. Some plants, however,
are about forty inches in height. After the shrub
is pulled out of the earth it is placed in wooden
tanks of water which is heated to the boilingpoint. When the water is boiling a certain proportion of sulphuric acid is put in the tanks. As
soon as the acid comes in contact with the wax,
the wax comes to the surface, is collected and
put in receptacles until it. congeals; it is then
put in another tank where steam is used to dissolve the wax and sulphuric acid is added a second time. The wax, now in a refined state, is
allowed to harden in certain molds. It is then
ready for shipment.
in this consular district there are about twentyfive candelilla wax factoiies, all of which were
in operation during the year. The price of this .
wax was forty-five cents per pound, f. o. b.
Laredo, Tex., but toward the end of the year the
price dropped to twenty-eight to thirty cents a
pound.
EDISON

AIDED

ACTOR'S

1920
NEXT
YEAR'S RECORD
SALES WILL
REACH
A
NEW
HIGH LEVEL.
CABINET
SALES WILL
NATURALLY
FOLLOW
SUIT IF THE
DEALERS
ARE PREPARED.

UDELL

CABINETS
for ONLY
instance
MEAN
NOT
SALES
BUT
FULLEST SATISFACTION.
THEY
MAKE
CABINET SELLING
EASY.
QUALITY
IS THERE AND RECOGNIZED.
DESIGNS
ARE
CALCULATED TO
MEET ALL TASTES.
PREPARE NOW.

FUND

Among the letters greatly prized by Daniel
Frohman, president of the Actor's Fund of America, is the following endorsement for the campaign for funds which came from Thomas A. Edison: "I am heartily in favor of the Actors' Fund
of America. In this world of worry the actor is a
ray of sunshine. They, who do not tread the road
to wealth, should have a warm place in our affec-

tion."

Lets

get

together

• And talk over the Veeco motor proposition. The possibilities of this efficient
drive for talking machines are most attractive. A large majority of homes today are equipped for electricity, and the owner of a phonograph in such a home
is an excellent prospect for the dealer. Think of the thousands of owners who
would be interested in having their machines electrically equipped at a small cost
and. in a few moments' time. Any dealer has dozens of prospects on his lists, and
these prospects mean an increase in his bank account.
The Veeco motor is a large asset to the manufacturer as well, being particularly effective in the period models. For both manufacturer and dealer the
Veeco motor is a money-making proposition. The motor runs on any 100-125-volt
current. Special motors for other voltages. Furnished mounted on 12 or \2l/zinch mahogany board, or unmounted without board. Let us hear from you.
Write us now, to-day.
THE

248 Boylston St.
BOSTON, MASS.
THE ORIGINAL PRODUCERS OF A COMPLETE ELECTRIC DRIVE
FOR TALKING MACHINE MANUFACTURERS' USE
VEECO

COMPANY

NO. 1403
[Horizontal Shelves]
For New Victrola IX-A
Height, 34V, jn. Width. 19% «n.
22% in. hogany
Holds
10 Victor Oak.
albums.
Maor Quartered
Average
weight,
crated, 95 pounds.
No.
403.]
[If vertical interior is desired, order
No.[When
403F.] felt interior is desired, ask for
IMPORTANT NOTICE
Cabinet 1403 is arranged wiht a rim,
which is hinged at the back. This back
piece drops down and enables you to
slide the new style Victrola IX-A in. It
works
outfit. very easily and makes a splendid
The Udell Works
1205 28th Street INDIANAPOLIS, IND.
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Personally Responsible for Many of Those Qualities and Refinements Which Are Continually
Being Made in the Victor Products
One of the notable characteristics of great leaders of industry in America is their lack of desire
for publicity — their avoidance of any desire to
play a prominent part in the theatre of current
events. This trend is well illustrated in Eldredge
R. Johnson, president of the Victor Talking Machine Co. Here is a man whose modesty as far
as personal publicity is concerned has ever proved
him a difficult personage for members of the press
to interview.
During a recent visit to Camden, one of the
editors of The World had the rare opportunity
of visiting the office of Mr. Johnson and of greeting the distinguished head of the Victor organization at his desk in the executive building of
the Victor Co. His impressions from this visit
are worthy of record in type, because Mr. Johnson and the Victor product occupy such a leading
position in the industry of which The World is
the leading representative, journalistically.
Mr. Johnson, tall and of excellent physique, is
today enjoying very good health. It is clear that
he proposes to continue maintaining an intimate
contact with the affairs of the great company of
which he is the chief official. This is evident from
his varied activities.

20th
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&
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Pope,

sing

to Thee."

Graphophone
NEW YORK

It would be difficult to visit any office where
such an atmosphere of refinement prevails as that
which obtains in Mr. Johnson's sanctum sanctorum. The furniture and garnishments reflect
the artistic inclinations and accomplishments of
Mr. Johnson. A connoisseur in objets d 'art and
interior decoration would find a formidable rival
in him, so artistic and far-reaching has been his
study along the lines of home furnishings. Indeed, after a close inspection of Mr. Johnson 's
office, one is apt to quickly arrive at the idea
that the development of the Victrola is in itself
a logical outcome, of the evolution of his thought
along the lines of how to make one's home surroundings most attractive. He clearly realized
the value of music as one of the greatest influences in the home and the value of a medium
such as the Victrola, which reproduces it so admirably as to win the encomiums of the most discriminating musicians of the country.
It is very easy to deduce that Mr. Johnson is
personally responsible for a very large percentage
of those qualities and refinements which are continually being made in the Victor products. Onco
you have the privilege of being close to him while
in action, the effect of his master hand and master
mind is apparent in multitudinous ways, and this
application to the Victor business is obvious. One
need talk with him less than three minutes to
feel the power of the resistless energy and ambition
with which he is endowed and to appreciate the
fact that this power is intelligently applied to
the end that the company which he is serving
scores new and ever greater accomplishments in
the music, artistic and industrial worlds.

Co.

SUCCESSFUL

SALESMANSHIP

Mickel Bros. Victor Salesmanship School in Des
Moines Well Patronized
The Mickel School of Victor Salesmanship,
which was opened by George E. Mickel in the latter part of November at the establishment in
Des Moines, has met with even greater success
than Mr. Mickel had anticipated. The school is
conducted by Miss Mayme Jardine, who is thoroughly competent and capable of taking charge
of such work. In fact, she was recently called
to the Victor Co. in Camden to assist in work in
connection with the educational department.
This school, which is the only one of its kind
outside of the Victor Eed Seal School, is conducted for the purpose of educating the employes
of Victor dealers in the proper methods of selling
Victor merchandise. No branch of salesmanship
is omitted. Not only are the classes taught the
many selling features of Victor goods, but they
are also instructed on the essentials of politeness
and proper appearance before their customers.
The list of those attending shows that not only
are the nearby communities taking advantage of
this unusual opportunity, but also those in the
bordering states as well. At the completion of
the course, each pupil is awarded a regular diploma
by Mr. Mickel, stating that the person holding it
is capable of serving as a Victor salesman. That
the employers of those taking this course in salesmanship appreciate the value of training in this
school, is indicated by the many unsolicited letters
which Mr. Mickel has received.
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patriotic songs. The congregation was enthusiastic over the success of the service and no doubt
VISION
J in an emergency many churches would be glad
to try it. Dealers should see the value of getting
Interests of the Educational ■
the Missionary Society of their churches interConducted by the Talking
ested in giving programs of this sort.
Dealers and Jobbers

Mr. Sawyer, head of the penmanship department
of the Indianapolis public schools, has purchased
from the Indianapolis Talking Machine Co., a
Victrola VI and a library of records to cany
about the schools showing the value of teaching
penmanship in this way. He is the author of a
number of books on penmanship and in many of
these he has given a list of suggestive records for
this work.
Increasing significance is being given the attempt on the part of various national agencies to
make use of the talking machine in the publicbuildings, schools and homes of the country for
informative purposes. The Republican National
Committee has begun (co-operating with the Columbia Co.) to circularize speeches on the party's
best orators through the means of the record.
A novel request reached one of the prominent
talking machine jobbers recently from the Industrial Territory of the International Committee Y.
M. C. A., who suggested, as part of the campaign
for Thrift Week, a recording outlining the plan
of the week, to be made by a nationally known
banker. In a few years, these ' ' novelties ' ' will
become the usual.
Herbert & Huesgen Co., Pathe jobbers, 18 East
•12nd street, New York City, have been featuring
Rudolf Ganz piano recordings for use in music
appreciation classes.
Finding that the pastor was unable to hold
services at his church one Sunday, Mr. Bailey, of
the Bailey-Edwards Co., of Alexandria, Ind., decided to go ahead and hold services without him.
He pressed into service a Victrola and a number
of records of sacred anthems and readings and

Miss Mayme Jardine has been transferred from
Mickel Brothers (Victor jobbers), retail store in
Omaha, to head the newly-established dealers'
service department of Mickels' wholesale field.
Miss Golda Airy (Chase and West of Des Moines),
has entered the field of dealers ' service for Koerber-Brenner (Victor jobbers), of St. Louis.
Dr. A. J. Aldinger, physical director of the
New York City schools, is an enthusiast for the
use of talking machines in the physical training
and folk dance work of the city. He believes that
the only limit to the possibilities of the work is
the natural limit placed on unpublished recordings. The equipment of the city is kept in good
condition by constant inspection and direct school
reports on talking machine efficiency.
A timely record for schools made by the Columbia Company is "Drill Music," A3073. This
record offers stirring band music for ten sets of
physical exercises, the tempo changing with the
character of the exercises. These exercises are
founded on the setting-up exercises used in the
army and navy, and are such as are now required
in all schools due to the general state legislation
which compels schools to include physical drill in
the activities of the school day.
The close of the great war has aroused considerable interest in the teaching and study of
French. Not only have the classes in the schools
increased in number but the number of individuals
studying privately are legion. Moreover, the type
of instruction has changed. Formal text book
drill has been abandoned and practical exercises
of the spoken language have been substituted,
with native teachers, where possible. Probably
one of the most useful record the Columbia

eon

Co., has made in its foreign language series is
the series of French stories recorded by Mile.
Marguerite Clement. Mile. Clement is a native
Parisian now lecturing and teaching in this country. She speaks with an absolutely pure accent,
and possesses a good recording voice. Her records,
therefore are invaluable for ascertaining an accurate idea of correst French pronunciation.
Jerome Swineford, formerly of the educational
department- of the Victor Talking Machine Co.,
Camden, N. J., has been conspicuous as the leader
of the official U. S. Naval Glee Club, headliners
on the Keith circuit of theatres this year. Mr.
Swineford does solo work of exceptional merit.
The Indianapolis School Board has purchased
from the Indianapolis Talking Machine Co., a
large circulating library of Victor records for
the city schools and a constructive course is
being given under the direction of E. B. Birge,
supervisor of music.
This is the Christmas season. Christmas is
primarily the children 's Festival, and our thought
should be directed toward those gifts or those
activities which will be of interest and help to
the children. Among the Columbia records for
children none are more popular or serviceable
than the Thornton Burgess Bedtime stories for
children- — the stories about Peter Rabbit, Reddy
Fox, Buster Bear, Little Joe Otter, and all the
rest. For the Christmas season none is more beautiful and expressive than the ' ' Story of the Beautiful Pine," full of the true Christmas spirit, and
made novel by the introduction of musical accompaniment.
Miss Caroline Hobson, who has been in charge
of the educational department at the Stewart
Talking Machine Co. ' ' retail store for. two years,
is now with the wholesale department carrying
on the educational work over the state of Indiana.
Canadian schools heretofore have not used the
phonograph in school work as much as the schools
of the United States. Recently, however, a Columbia representative gave a demonstration of
the special service the Columbia School instrument can render, and the special value of Columbia educational records, with the result that the
association before whom the demonstration was
made placed itself on record as endorsing the
talking machine in the schools. This endorsement has been followed up by the leading educators in Canada. Canada is waking up to the
great value of the ' ' talker ' ' in school work.

neomparai

A

tone that

Mrs. May White Sears, formerly Educational
Director of the Knight-Campbell Music Co.,
Victor jobbers, Denver, Col., is now assistant to
Franklin G. Dunham, Educational Director Landay
Bros., Inc., New York City. Mrs. Sears ' headquarters is at the 427 Fifth Avenue store.

is ineffably

An article on "Vitalizing the teaching of Music
Appreciation, ' ' by George H. Garttan, Director of
Music, New York City Schools, has attracted
much
ment. attention and received much favorable com-

exquisite— not phonographic

STEADILY

Mrs. Florence Johnson Browning is in charge
of the educational department of the Indianapolis
Talking Machine Co. She has been a teacher of
physical training in the Cleveland, O., schools
for two vears.

INCREASING

PRODUCTION

ASSURES

DELIVERIES.
Delpheon
Model C $215

THE

DELPHEON

COMPANY

Bay City, Michigan
The Delpheon Sales Co., 25 Church St., New York
Rosen Phono. Sales Co.,
28 Court Square, Boston, Mass.
Walter Verhalen, 703 Bush Building, Dallas, Texas

Harmony Hall (Harry Beach, Victor dealer,
Kalamazoo, Mich.) has sold not only the public
schools of the city complete Victrola equipment,
but has had adopted in the parochial system,
music appreciation methods successfully introduced
by a member of the Victor educational staff last
spring.
Rural school work is attracting the attention of
hundreds of dealers, who annually make a selling
trip through their territories. The educational
departments of the talking machine companies
have long advocated and have done intensive
(Confirmed on Page 158.)
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(Continued from Page 157.)
work in this field, which the Bureau of Education
at Washington has co-operated in. The proposed
establishment of a Department of Education with
a cabinet member at its head, will be of interest
to all rural school workers, for this phase of
national school activities will be greatly benefited
by the use of standard methods, one of which will
be in the presentation of music appreciation.
The Department of Education, University of
Illinois, Champaign-Urbana, 111., has had for some
time in preparation a booklet providing a musical
(recording) setting for the poems of Palgrave's
Golden Treasury, the standard collection of verse
for high schools. The actual preparation of the
book has been done in co-operation with the Educational Department of the Victor, Talking Machine Co., Camden, N. J.
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Iowa. These records test with scientific accuracy
the native capacities of school children, as well
as adults for their sense of pitch, time, intensity,
consonance, and musical memory. Practically all
the leadirig Colleges and Normal Schools of the
country are now making use of these records in
their departments of education. The National
'Conference of Music Supervisors, held in May,
1919, at St. Louis, gave endorsement to their use
in the public schools, and the Music Supervisors
of the country are rapidly making surveys of
their school personnel with these records. No
dealer should be without a set of these records,
for they are the surest means of ingress into
school sales.

NEW

DECORATED

VICTROLA

STYLE

Beautiful Victrola Finished in Lacquer and With
Japanese Decorations Now Being Shipped to
the Trade — Wins High Praise
Camden, N. J., December 2. — The
ing Machine Co., has just announced
tion by the Art Department of the
the first lot of the new Victrola XVII,

Victor Talkthe complecompany of
a handsome

E. B. Birge, supervisor of music in the Indianapolis schools, is planning a city wide music memory contest, to be carried on through public schools
and clubs. The list recently published in the
Indianapolis papers contains fifty standard numbers. A large prize winning contest will be held
at the end of the schoolsemester.

Columbia dealers are enthusiastic over the
Americanization song campaign planned by the
educational department of the Columbia Graphophone Co., Woolworth building, New York. Bentley Ball, Songalogist, is making a series of cowboy songs from the old-time forty-niner days that
form part of the literature of growing American
song.

Address all communications and contributions
of news to Vision Editor, Talking Machine World,
373 Fourth Ave., New York City.
INCORPORATED
The Emerald Silk Mills, Inc., is the title of a
corporation recently incorporated to do business
in sound reproducing instruments. The capital
stock is $10,000, and those interested are E. A.
Higgs, H. deL. Higgs and P. J. Higgs, 6 West
56th street, New York.

Circulating libraries of records, when properly
organized for use in school systems, work to the
direct advantage of everyone concerned. An
article on this important new phase of educational work will appear in the coming number,
of The Talking Machine World.

DECLARES

Among the important set of records issued by
the Columbia Co., which have as their aim purely
pedagogical service to the schools is the set of
records recorded by Dr. C. E. Seashore, head of the
Department of Psychology of the University of

REGULAR

DIVIDEND

A quarterly dividend of one and three-quarter
per cent has been declared upon the preferred
capital stock of the Columbia Graphophone Mfg.
Co., payable January 2, 1920, to stockholders of
record at the close of business, December 10, 1919.

New Victrola XVII
instrument finished in lacquer and with Japanese
decorations.
The new model, which has already been commented upon most favorably by the trade, will be
included in the next edition of the Standard Instrument Catalog of the Victor Co. The first
shipment will go forward to wholesalers promptly
in order that dealers may be in a position to
display the new model to the public without delay. It is listed at $550, and with electric motor,

can

be

delivered
by

Wire

Your

immediately

INTERNATIONAL

Express.
Orders

for Holiday

Collect

Delivery!

Model

C— Mahogany

retails

Although the accompanying illustration in
$615.
black and white does not in any sense do justice
to the handsome Japanese colorings of the product
itself, it at least gives some idea of the general
attractiveness of the style.

at $135.00

Albert J. Heath and
Chas. E. Gorliam
24-28 S. 15th St.,
Philadelphia, Pa.
East Penn., So. New Jersey
Delaware,
Maryland, Virginia and Dist. of Columbia
Bruner Greenup Piano Co.
325 West Walnut St.,
Louisville, Ky.
Western Kentucky

Stoffer & Stackhouse Co.,
Bourbon, Indiana
Southern Michigan and
Northern Indiana
Smith-Woodward Piano Co.,
1017 Capitol Ave.,
Houston, Tex.
Southern Texas

Manufacturers
BELCANTO
CO.
132 West 42nd Street
New York, N. Y.

MICA

CO. BUSY

Philadelphia Plant Running at Capacity in Both
Insulation and Diaphragm Departments
Philadelphia, Pa., December 1. — The International Mica Co. of this city has announced that
in spite of the uncertain conditions caused by the
miners' strike, the orders and contracts in effect
with their customers are being fulfilled in accordance with their requirements and previous delivery dates. The emergency was anticipated and
neeessaiy arrangements were made, enabling them
to continue their production at full capacity in
both the insulation and diaphragm departments.
Customers are the big things in business.

SAPPHIRE
NEEDLES
for Edison and Pathe
DIAMOND
NEEDLES
for Edison
Highest Quality — Beat, Prices FAVORITE
MFG.
CO.
1506 DeKalb Ave., Brooklyn, N.Y.
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Model D — $135.00
Model C — $160.00
Dimensions — 46 inches high, 22 inches wide,
Dimensions — 47 inches high, 22
23 1/2 inches deep.
wide, 24 inches deep.
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TONE

TEST

IN ALBANY

New Edison Comparison Recital at State Armory
Thrills Convention of Educators — Marie Tiffany
Applauded — Chamber of Commerce Asks Recital
to be Repeated for Them at Hotel Ten Eyck
Albany, N. Y., December 8. — The tone test recital held here last week in the State Armory at
which eight thousand people from all parts of
the state attended was one of the most complete
triumphs that the New Edison has won this season. The State Teachers' Convention was in session here that week and prominent educators and
teachers were present in large numbers at the
concert. Among them were Dr. John H. Finley,
president of the University of the State of New
York, and J. S. Wright, president of the New
York State Teachers ' Association.
The program of the concert was opened by P.
J. Hawley, a representative of the Edison Co.,
who announced that the noted Edison artist Marie
Tiffany of' the Metropolitan Opera Co., would singin unison with the New Edison and that no one
in the audience would be able to tell the difference between the voice of the artist and its recreation on the record. When Miss Tiffany eoneluded her remarkable performance the audience
was for a moment absolutely silent and then tremendous applause followed as the climax of a
most dramatic moment. Several of the educators
who had expressed themselves as being rather
sceptical before the tone test recital were entirely
convinced.
Following Marie Tiffany, Mario Laurenti, baritone, also of the Metropolitan Opera, and Jacques
Glockner, 'cellist, made similar comparison tests.
So successful was the concert that the Albany
Chamber of Commerce requested that it "be repeated that evening before the 600 members and
guests -at the Hotel Ten Eyck.
Don 't get familiar, customers come to stores
to buy goods, not to be entertained, nor to flirt.
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Wholesalers

NEW

ZANELLI

BALL A SUCCESS

Pathe Artists and an Actuelle Aid Materially in
Making the Evening Pleasant— Pathe Machine
as Prize — Notable Men on Committee <
The annual ball and cabaret of the Welfare
Association of the Pathe Freres Phonograph Co.,
held at Arcadia Hall, Brooklyn, on Friday, December 5,was a great success. The hall, although
large was crowded with Pathe employes and their
friends. Excellent music was provided for dancing and some of the Pathe record stars attended
ami helped to entertain. Part of the music of
the evening was furnished by the Pathe Actuelle,
the wonderful volume of which was heard in all
parts of the hall. Each person attending was
given a numbered ticket. During the course of
the affair a drawing of these numbers was held
and the winner became the proud possessor of a
beautiful Pathe machine, model No. 17. On the
reception committee were men whose names are
well known throughout the trade and under whose
management the Pathe Freres Phonograph Co.
has attained its great success. Eugene A. Widmann, president of the company, was chairman.
Among others serving were J. Watters, in charge
of the dealers' service department; H. N. McMenimen, managing director; G. W. Lyle, assistant
to the president; T. E. La Montague, vice-president, and C. H. Murray, advertising manager, who
contributed much to the success of the evening
through his work on the arrangement committee.
STRONG

DEMAND

•

i

at

n ti °

FOR MICA

Philadelphia, Pa., December 3. — The International Mica Co., of this city, reports an exceptionally strong demand for their product. L. H.
Crabtree, sales manager of the company, has been
obliged to postpone his usual western trip for
possibly a month or two in order that he may give
his personal attention to the heavy business being
receiyed.
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YORK

CITY

FOR VICTOR

First Records by Noted Baritone Appear in the
Victor List for December
Among the interesting features of the Victor
Talking Machine Co. record list for December
were two records by Renato Zanelli, the noted

Renato Zanelli
baritone, who has just joined the Victor list of
artists under an exclusive contract. Mr. Zanelli
brings with him into the talking machine field a
wide reputation as an artist of much ability, and
his two records ' ' La Spagnola ' ' and ' ' Zaza-Buona
Zaza," both sung in Italian, give indication that
he will uphold that reputation through the medium of his records. The accompanying illustration shows Mr. Zanelli listening to his first
recordings with which, by the way, he is tremendously pleased.
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By Ralph L. Freeman, Secretary, Victor Talking Machine Co.
We await the new year with feelings of eagerness and confidence. The tremendous difficulties
of the post-war reconstruction period have been
overcome and production on a larger scale than
has ever been contemplated is assured. This increased production will remove the seeming necessity of merchants offering substitutes for the
goods they prefer to handle, and a more discriminating public will refuse inferior and unknown
brands such as have been offered to supply a

AMERICA

IS NOW

AT

THE

demand created by the leaders in the industry.
Opportunists and infringers of patent rights and
established business ethics will become less bold
■— and gradually disappear.
The Victor Co. expects to increase its business
100 per cent and we believe that conditions will
be so favorable that we have no hesitancy in
predicting a year of wonderful prosperity for our
trade. To this end we will devote our undivided
attention and all our energies.

THRESHOLD

OF A GREAT

MUSICAL

ERA

By William Maxwell, Vice-President and General Manager, Thos. A. Edison, Inc.
We believe that music has taken so firm a hold
upon the American people that the musical instrument business will be less affected than almost
any other kind of business, should there be a
slowing up during the next year in the public's
tendency to buy merchandise. We really believe
that America is at the threshhold of a great
musical era and we sincerely hope that every manufacturer of musical instruments will feel a fitting
CO-OPERATION

BETWEEN

sense of his responsibility to music as an art.
Our advertising and merchandising plans for
1920 contemplate the expenditure of a very large
sum of money and we believe are, in many respects,
the most elaborate ever undertaken by anyone in
the phonograph business. We look to the future
with confidence, and 1 believe that this confidence
can be shared by every manufacturer of musical
instruments, who is sincerely trying to produce
the best goods that he is capable of producing.

DEALER

AND

MANUFACTURER

HELPS

By H. L. Willson, Vice-President and General Manager, Columbia Graphophone Co.
At this season of the year, through the courtesy
of The World, it is my privilege to express the
appreciation of the Columbia Graphophone Co.,

For
You

to its thousands of dealers for the splendid results
achieved in 1919.
It is a matter for mutual congratulation that,

Xmas-a
can make

real

the children

Santa

Discuss

ProsTrade

trade generally. Our factory facilities in Bridgeport, Conn., have been appreciably extended; we
recently purchased the entire properties of the
Canadian Aeroplanes, Ltd., the second largest
plant in Toronto, where more than 235,000 square
feet of factory space will be devoted to the manufacture of Grafonolas and records to take care of
the consistently expanding demands of Canada;
and to add to our facilities for the demand in the
United States, we have lately purchased 115 acres
of land in Baltimore, Md., for the erection and
equipment of additional plants for the manufacture of our products.
In considering the achievements of the past
year, and our hopes and ambitions for the future
of the company, we realize that they are in a
large measure based on the admirable spirit of cooperation existing between our dealers and ourselves. And in giving them the maximum of
{Continued on Page 165.)
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wonderful stories, sing songs or recite verses. Printed
in full color, with record attached to the front and

Mocking Bird 35c

on the back.

And

for the cutout figures---three
from 50 cents up.

priced at only 35c

for

$1.00— Books

"TALKING"
Books, Animals and Figures
The phonograph record in a new guise. A story book containing anewly invented unbreakable disc record which tells
the story; book, pictures and all being put on the talking
machine.
These attractive subjects are recorded by leading artists, such as

Mother^Goose Book $1.00

Santa
Claus
:
andtto
hollikids

A Talking Book"

Russell Hunting, Pathe Company ; Charles Hart, Victor Company; Sybil Sanderson Fagan, Edison Company ; Henry Burr,
Victor Company ; Harry Humphreys, Edison Company ; Greek
Evans, Emerson Company, Etc., Etc.
Dealer's discount 1-3 off and more according to quantity. Attractive display material goes with your shipment. Quick shipment of your order, will assure arrival in time for the Christmas
rush. Order today: Address

Talking Parrot 35c

|

despite the period of industrial unrest during the
transition from war to peace, the Columbia Graphophone Co. has aggregated a volume of sales greatly
in excess of any previous figures in the history of
its organization, and notwithstanding the tremendous expansion of its production capacity, has
been unable to cope with the steadily increasing
demand for its product.
It is undoubtedly realized throughout the trade
that, as evidenced by the operations of the year
just past, the phonograph industry now, more
forcibly than ever before since its inception, has
established for itself a permanent place among
the foremost industries of the country today.
The activities of the Columbia Graphophone Co.
in the direction of equipping itself to meet this
demand are well known to our dealers and the

great day with these beautiful gifts. Birds, animals,
figures and books that talk to the kids and tell them

stories printed

j

Hollikids Book $1.25

TALKING
BOOK
CORPORATION
One West 34th Street at 5th Ave., New York City
Sole Distributors for the Dominion of Canada
TALKING BOOK COMPANY, 95 King St., East, Toronto, Canada
(Exclusive Export Distrib.)
TALKING BOOK CORP., (Western Division)
OHIO TALKING MACHINE CO.
EMERSON 180
INTERNATIONAL,
Inc.
Broadway
608 South Dearborn Street
27 Taylor Arcade
CHICAGO, ILL.
CLEVELAND, OHIO
INEW YORK CITY
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There seems to be a very wide difference of
opinion in the industry in general as far as the
coming year is concerned. There are some men
who can see nothing but boom times ahead. There
are many others who feel that with upset labor
conditions and low efficiency in general, with
actual and threatened strikes, with the very unsatisfactory conditions existing in Europe, which
are bound to have a direct bearing on us, we are
heading for considerable trouble sooner or later,
and it is just a question as to when it will arrive.
Personally, I believe that 1920 will not be much
different from 1919, but that individual managePOSSIBILITIES

BEST

IS WHAT

By E. A. WIDMANN,
President, Pathe Freres Phonograph Co.

THE

WORLD

THE

MANAGEMENT
WILL

MACHINE

1920

service; products which we have made and will
keep reliable; exclusive recordings by the best
of the world's most famous musical artists;
backed by comprehensive national advertising —
we are expressing our desire and intention to foster
this spirit of co-operation.
To all of our dealers who have contributed to
the gratifying showing for 1919, and to all those
who will be a part of the future of our company,
we extend our best wishes for prosperity and success in the new year, and our appreciation of their
accomplishments in the past. With 1919 as a
precedent we feel nothing but confidence and
pleasurable anticipation for what the future has
to unfold.
INDIVIDUAL

TALKING

Duo-Tone
Co.,
Inc.
Manufacturers of Talking Machine Needles
ANSONIA,

ment will count more than ever before. We are
ready, willing and able for either the lean or the
fat. Our dealers may rest content if they have
hitched their fortunes to the Pathe star that they
will fare as well as the best.

FUTURE

ARE

REALLY

UNLIMITED

President, General Phonograph. Corporation

In my opinion there is every reason for members of the talking machine industry to view 1920
with optimism and confidence. The past year
has undoubtedly been epoch-making for the talking machine, for during 1919 its true musical
value and importance has been enhanced and emphasized in every corner of the globe. The business has increased tremendously, and the stability
of the industry is becoming more accentuated day
by day.
Notwithstanding the progress that the talking
machine has made, musically and commercially,
in the past few years, I think every member of
the trade will agree with me that the industry
is only in its infancy. The possibilities for the
future are unlimited and it remains for the progressive talking machine manufacturer to utilize
every opportunity at his command to further develop and broaden the scope of the trade.
One of the noteworthy features of our industry
during the past year has been the steady tendency"
of the public toward the purchase of the better

class of machines. Without question this tendency
will steadily increase during 1920 and succeeding
years, as the public is rapidly becoming ac-

BUSINESS

DESTINED

TO

SHOW

CONN.

quainted with the distinctive merits of the talking
machine, and a recognition of the fact than an
instrument must possess quality and value in
order to attain success.
I feel safe in predicting that 1920 will be the
greatest year in the history of the talking machine trade, but I also believe that every manufacturer should devote his time and attention to
the production of an instrument that will be a
credit to his factory and the industry as a whole.
In other words, it should be a "quality" product
and represent real value in every detail.

AN

IMMENSE

INCREASE

IN

Labor and international difficulties will be
fairly well settled early in 1920 I believe. In
1919, crops and business were excellent and the
public is able and willing to pay the higher prices
now necessarily asked wherever commensurate
value is given in return. Business will doubtless
E. D. PATTON

BUYS

VICTOR

AGENCY

E. D. Patton, a prominent sheet music dealer
who has stores in Omaha, Neb., and Des Moines,
la., has purchased from Mickel Bros., Victor distributors of Omaha, the Victor agency in the

The

Stop

Your

that

Phonograph

increase greatly in 1920, and Sonora is arranging
for tripled production.
The Sonora line will be larger and finer than
ever before and the Sonora period models, all
of which are enjoying wonderful popularity, will
be available in still greater variety.
Brandeis stores in that city and will continue to
operate in the present location. Mr. Patton has
charge of the sheet music department of the A.
Hospe Co., in Omaha and has found this business
so good that he has decided to enlarge his efforts
and take on the talking machine line.

Stops

them

All

is not fully up to date unless

equipped with the PHONOSTOP,
an automatic stop well and favorably known
throughout the United States and Canada. It's
Up To You, Mr. Manufacturer, to join in the
procession. This device is Simple, Dependable, and the Cost Inconsiderable. Let us have
your order today.
(PATENT APPLIED FOR)

1920

By George E. Brightson, President, Sonora Phonograph Sales Co.

THE

PHONOMOTOR
COMPANY
121 West Ave,, Rochester, N. Y.
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LEADERS

Style 71. — Mahogany, Golden
Oak,
Fumed 33%
Oak,In."Weathered
Oak. Height
Top 17%
xRecords.
17% in. Holds 168 12-ln.
For Vlctrolas IV-A and VI-A;
Columbia No. 25 and No. 36.

MACHINE

IN

THE

December 15, 1919

WORLD

CABINET

Style 24. — Mahogany, Golden
Oak, Fumed Oak, Weathered
Oak. Mahogany has Mahogany
front door; Oak has Quartered
Oak front door. Height 33 in.
Top
x 17 in. Holds 168 12inch 17Records.
For Victrolas IV-A and VI-A;
Columbia No. 15, No. 26, No. 35.

FIELD

Style 72. — Golden Oak, Fumed
Oak, "Weathered Oak. Height 34
in. Top 16% x 20 in. Holds 180
12-in. Records. Made specially
for Victrola VEII-A Top has
countersunk holes to accommochine. date rubber bumpers on ma-

Style 32. — Mahoganv, Golden Oak,
Fumed Oak, Weathered Oak. Height
30 in. Top 24 x 20 in. Holds 12« IIinch Records. For Victrolas VIII-A
and IX-A; Columbia No. 50; Pathe
No. 50, and smaller machines.

Style 86. — Mahogany, Golden Oak,
Fumed Oak, Weathered Oak. Height
30 in. Top 19% x 22% in. Holds 96
12-in. Records. For Victrola IX-A;
Columbia No. 50; Pathe No. 50.

The

Cabinet

Prompt deliveries on all orders. Write
for Illustrated Catalog of complete line
Stvle 79. — Mahogany, Golden Oak, Fumed Oak,
Weathered Oak. Height 34 in. Top 19% x 22%
in. Holds 96 12-in. and 96 14-in. Records. For
Victrola IX-A; Columbia No. 60; Pathe No. 60.

Style 76 — Mahogany, Golden Oak
Fumed Oak, Weathered Oak. Mahogany has Mahogany front door;
Oak has Quartered Oak front door.
Height 34 in. Top 19% x 22% in.
Holds 96 12-in. and 96 14-in. Records. For Victrola IX-A; Columbia
No. 50; Pathe No. 60.

Geo.

Style 77. — Mahogany, Golden Oak,
Fumed Oak, Weathered Oak.
Heisht 34 in. Top 19% x 22% in.
Holds 96 12-in. and 96 14-in. Records. For Victrola IX-A; Columbia
No. 50; PathS No. 50.

A. Long

Company

HANOVER,

PA.

Style 77.- — Shows cabinet equipped
with top moulding to be used only
in connection with Victrola IX-A
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CABLE ADDRESS
"LONGFURCO"
WESTERN
UNION CODE

p Kt A. I- 1 T Y], .
U.S. A.,£7
2HftMOVEff.
MARKPA. OFFICE
REGISTEREDTRADEU.S.A.PAT.
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the dealer an Excellent

a Profitable Record

Records

Opportunity
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with

to Develop
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records
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A. B. Clinton Co. Has Attractive Store in That
City — Large Victor Dog One of the Unique
Features — Stiles Clinton in Charge
Hartford, Conn., December S. — The A. B. Clinton
Co., of 227 Asylum street, opened an exclusive
Victor shop on December 1. This shop is very-

Interior Clinton Talking Machine Department
attractively arranged and has a large main display room with a series of -modern- white Unico
bocths extending on both-sides to -the rear, followed by the record counter and cashier's office
in the extreme rear. A balcony above the booths
is used to exhibit Victrola models. One of the
unique furnishings of the interior is a huge Victor
dog, which is plainly seen in the photograph. The
Victrola sales department is distinctly separated
from the piano department which the A. B. Clinton Co. conducted at the same address. Stiles
Clinton, secretary of the company, is manager of
the Victrola department. On the opening day,
an entertaining program was arranged and
souvenirs were given to the ladies who attended.
A new and very attractive exclusive Victor
retail shop has opened under the name of Landou's
at 37 North Wyoming street, Hazleton, Pa. Much
newspaper space was used to advertise the opening
event and an excellent business was closed.

TALKING

MACHINE

ANNOUNCE

PRICE

WORLD

INCREASE

Smaller Discounts on Unico Products to be Effective Aiter January
Philadelphia, Pa., December 5. — In a letter sent
o the trade during the past week, the Unit Construction Co., of this city, manufacturers of the
Unico system of demonstration rooms and fixtures,
has announced that on and after January 1 their
list prices will be subject to 30 per cent in place
of the present 40 per cent discount. It is further
announced that orders for Unico equipment placed
before January 1 for shipment and installation
before March 1, 1920, will be accepted at the
present prices.
In spite of all efforts that have been exerted
towards economized manufacturing, statistics show
that labor and equipment costs of Unico equipments has increased 30 per cent since July 1.
Part of this increased cost will be absorbed in
the greatly increased sales of the company.
The Unico S3rstem has been installed in over
■100 talking machine and general music houses in
the country during the past year. The optimistic
outlook for 1920 is aptly expressed in the following sentence which appears in their announcement: "An analysis of conditions in the industry
indicate that our facilities are to be taxed to the
utmost during the coming year."
COLUMBIA

MANTEL

CO. GROWING

The Columbia Mantel Co., of Brooklyn, manufacturers of the Eecordion line of talking machines, have increased their manufacturing facilities considerably during the past year to take
care of their growing business. Their present
floor space now totals 22,500 square feet. It is
expected that during 1920 a further increase of
manufacturing facilities will be necessary. Many
new Eecordion- dealers have been added the last
month and every indication points towards 1920
being a banner year for the company.

James

H. Wright

of Corry

Pa. says, concerning Talking Machine
World
Service:
"Great Stuff — and it certainly ishelping. I have
run it continuously since
signing the contract with
you, and business is picking up all the time."
If it pays Mr. Wright, it will
at least pay you to sign
coupon on Page
find out about it.

And

F.

C.

177 and

Howard,

of

Syracuse, N. Y. says:
"We want to commend

you on your splended
monthly t Service and
thank you for your co-

Corryoperat
is ion."
a small city; Syracuse alarge one. We make
money
size
city. for you in any

MAKING

BIG PLANS

FOR

FUTURE

Otto Goldsmith, of Cabinet & Accessories Co., Adds
to Prominent Lines Represented
PHONOGRAPH

The many friends of Otto Goldsmith, president
of the Cabinet & Accessories Co., will be pleased
to learn that he has practically recovered entirely
from the broken wrist which he sustained in an
accident recently.
Mr. Goldsmith is making energetic plans for

CASES
and

Reinforced 3 ply veneer
THE STANDARD CASE
for Talking Machine and Records

Plywood
Cases
ARE

SYNONYMOUS

For

1 0 years phonographs have travelled in

plywood
reached
perfect

cases and have
destination in
condition.

Our

capacity and experience in manufacturing insure you getting

good service
made cases.
We

and

well

build cases suitable

for export.
Let
Made by
PLYWOOD

New

us figure

on

your

requirements.
CORPORATION

GOLDSBORO, N. C.
8 Mill* in Va., N. C, and S. C.
York Office, 103 Park Ave.
Chicago Office, 111 Monroe

St.

the coming year and reports that the Oliver's
Eed, White and Blue thrift needles of which he
is distributor, are enjoying heavy sales. Within
the last month many new dealers have taken on
the line from which substantial re-orders have
already been received.
Mr. Goldsmith is also featuring at this time
the new Portophone talking machine. The name
in itself is fairly descriptive of the machine, which
weighs but eighteen pounds, is compact in every
detail and % which may be carried from place to
place with the utmost ease and convenience. The
equipment is high class and space is allowed for
carrying twelve .records.
CLOSING

BIG

BUSINESS

The sales department of Emerson International,
Inc., New York, announces the receipt of recordbreaking orders for Emerson Premier and International records. In fact these orders are strainnig the company's factory facilities to their
capacity, and it is probable that additional manufacturing facilities will be imperative in the near
future, inquiries for catalogues of the new International records have been received from dealers
iu
all
parts
of the country, indicating that this
ularity.
type of record is enjoying unprecedented popThe increased lalking machine business of Geo.
B. Davis & Co., the prominent department store
in West Philadelphia, has necessitated the addition
of seven spacious sound-proof hearing rooms and a
large and beautiful demonstrating salon.
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A. J. Crafts, President of A. J. Crafts Piano Co.,
Enlarging His Efforts

Three New Stores Have Been Added During the
Past Month in the Metropolis

Richmond, Va., December 8. — The initial announcement ofthe Crafts and Ludlow phonographs,
produced by the A. J. Crafts Piano Co., of this
city, has resulted in a large number of dealers
in all sections of the country taking on these new
talking machines for 1920.
A. J. Crafts, president of the company, reports
that their factory in this city is working at full
capacity and that the production during 1920 in

L. J. Rooney, of One Hundred and Eighty-Second street and St. Nicholas avenue, has just opened an attractive Victor parlor, with a battery
of five booths. The interior is finished in ivory
white, with appropriate furniture to match.
Probably the largest new Victor store in the
city is that of Joe Mayers, opened at 101 Essex
street. It is without doubt one of the largest
on the East Side and is most attractively furnished. Mr. Mayers believes that there is an unusual opportunity for business in this locality.
The Lenox Talking Machine Co., Forty-fifth
street and Eighth avenue, have recently altered
and improved their store and it now gives the
appearance of being an entirely new establishment.

HARPONOLA

HAPPINESS

Think! — Sure it hurts, but it pays. You can
think yourself into a raise, into the job ahead,
into the boss 's shoes, into a partnership in the
business, if you just think hard enough.

The

Harponola is one of the sweetest toned, highly developed talking
for
machines made today.
Its proved mechanical equipment —
proof against all the troubles and
complications which have been such
a serious drawback to the dealer — is
no small factor in its success.
Its fine lines and permanent finish
make sales easy and keep customers
satisfied.
Everything

about

the

i

Harponola

spells "HAPPINESS" because it sells
easily, at a good profit, and stays sold,
—if that isn't HAPPINESS,
need a new definition.

then we

Ask for the Harponola Proposition

HARPONOLA
Edmund

COMPANY

Brandts, Sales Manager

CELINA,

A. J. Crafts
both lines will be large. In order to assure no
delay in this production, Mr. Crafts is carefully
watching his stock room to see that a plentiful
supply of all parts is on hand at all times. The
high standing cf the A. J. Crafts Piano Co. and
its many years of existence in this city has given
stability and prestige to the line of talking machines which they are now producing.

OHIO
HANDSOME

Cabinets made by the Mersman Brandts Brothers organization.
OkeH Records
furnish the dealer a sure supply of highgrade selections that will sell on a right
profit basis. Ask for the OKeH Record
proposition.

NEW

EMPIRE

CATALOG

A Volume of Thirty-four Pages Beautifully Illustrated and Full of Constructive Reading Matter Just Issued — Brimful of Ideas.
A catalog of more than ordinary attractiveness
and interest has been received from the Empire
Talking Machine Co., 423-429 South Wabash avenue, Chicago, 111. It is notable not alone for the
completeness of the various styles of Empire talking machines, illustrated in colors and fully described in detail, but for the exhaustive treatment
of the various features which are part of the Empire construction. There are two pages devoted
to Empire records and hints and helps as to how
the records can be best displayed and brought to
the attention of the purchasing public.
Other constructive suggestions are a series of
dealers helps in the matter of window displays
which help to sell Empires; suggestions regarding
booklets and the utilization of the movies as sales
propaganda. In this connection a series of Empire slides, artistically colored and strikingly designed, have been prepared for the use of dealers,
with suitable text and illustrated matter which,
utilized by the local dealer, should help to make
a strong appeal to movie fans.
One of the striking features of the catalog is
an exceedingly artistic cover which is gotten up
in a number of colors showing in miniature the
various Empire styles with the trade-mark "Empire" in gold.
The opening page of the volume is occupied
with a letter from John H. Steinmetz, president
of the company, in which he dwells upon the rapid
strides in popularity made by the Empire records
and places special emphasis on the ability of the
Empire instruments to play all records and of
the Empire records to be played on any disc
machines. The volume from cover to cover is admirably arranged.

Prompt

Deliveries

This attractive Singer Cabinet
and a few other models of equal
excellence

are always

in work,

assuring prompt shipments.

Recently we have increased
our . manufacturing facilities.
This was made necessary on
account of the growing recognition of Singer cabinet quality.
Write or wire for illustrations
and prices.

Singer Talking Machine
579 Market Street
MILWAUKEE

Co.

WISCONSIN
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FOR
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vidual articles, the publishers feel that there is a
field for live dealers to carry out the distribution
which
formerly the 10-cent syndicates did 80
effectively.

PUBLISHERS

Various Houses Have Good Season Despite Printers' Strike — 30 Cent Numbers Now EstablishedCo-Operation of Talking Machine Dealers and Sheet Music Publishers
The sheet music publishers have just passed
through one of the most successful seasons in the
history of the music publishing business, and this
despite the fact that for practically two months
the printing plants in eastern territory were closed
by a strike of printers. That the publishers saw
this condition through without a great loss of
business, and that the season was probably larger
than anything heretofore experienced, makes them
most optimistic regarding the outlook for the
coming year. Those who have been indulging
in national publicity campaigns continued them
despite the various handicaps mentioned above
and are following them up with big advertising
campaigns during the month of December and
January.
Through the rising cost of materials and supplies the publishers of popular music have been
practically forced out of the 10-cent field, a channel of distribution which after all was not very
profitable even in more normal times, and showed
in cases heavy losses during the past year. They
have successfully published works that have easily
brought what is fast becoming a new standard
retail price for hit numbers — 30 cents. The profits
from the sales of songs at that figure are quite
ample and the publishers have been encouraged
to greatly increase their publicity appropriations.
Most of the biggest selling numbers of the past
season, such as "Kentucky Dream," "Beautiful
Ohio," "I'm Forever Blowing Bubbles," "Oh,
What a Pal Was Mary," "Patches," "Yearning," "Vamp," "Tell Me," "My Baby's
Arms," "Sand Dunes," "Dreamy Alabama,"
and ' ' In Your Arms, ' ' have sold retail at 30
cents, bringing the price to the consumer about
half of that of the more popular priced records
and when it is taken into consideration that on
the records the purchaser gets two compositions,
the price of sheet music in melody form is almost
that of the popular song records. Por after all
30-cent music is often marked 60 cents net, and
dealers in many localities selling at 1-3 off retail
such music at 40 cents. The numbers at the
increased price have sold just as heavily as they
would have for the more popular 10-cent figure.
This is admitted on all sides.
The talking machine dealer must look with

pleasure upon the successful raising of the price
of popular songs and instrumental selections, because with the larger profits, the publishers will
place, and do place, more money ip the exploitation of an individual song and because the price
of the melodies in sheet music form compares
favorably with the price for which the melodies
can be obtained on a record. In fact, in some
cases the record is a better buy from that standpoint, inasmuch as often several melodies, such
as medleys from musical productions carry the
strains of several compositions. And because the
increased profit to the retailer in the disposal of
popular hits makes it an inviting addition to the
talking machine dealer who feels the need of
some line of quick selling specialties or accessories.
In increasing their advertising appropriations
the publishers, of course, often spend the money
in elaborate materials which can be used for
window dressing. These when procurable are
eagerly grasped by the talking machine dealer
who in conjunction with the material from his
manufacturer and jobber can make an effective
display combination with them.
The publishers look with pleasure upon the
talking machine dealer handling a line of sheet
music. Not always because they think the sales
will greatly increase; of course it is true they will,
but generally because the average talking machine
dealer is more progressive, is more wide awake
than the average sheet music dealer, because when
he co-operates he does so whole-heartedly and because he uses up-to-date methods in presenting
the works to the public. Then in addition there
are hundreds of sheet music stores that do not
always have a piano or player piano available,
while on the other hand the song can be readily
demonstrated by the talking machine dealer. In
the case of the more popular fast selling numbers time is often a question in getting distribution, sometimes such numbers only last in public
favor about ninety days, and while the publishers
get exceptional co-operation from the syndicate
stores for quick distribution, the average " sheet
music dealer does not so readily respond and now
that one of the largest syndicate stores have failed
to increase their maximum retail price for indi-

The

Fox

"When

Art

Music,

Music

Whether the talking machine dealer handles
sheet music or not the new era in the publishing
field will redound to his benefit. And with all
the talking machine record companies back to
normal production, he can order the maximum
quantities of the popular numbers without misgivings, inasmuch as he realizes the publishers will
spare no expense, effor^ nor energy in the exploitation of these works under conditions which
are now prevalent, and which will probably continue without a decided change for another year.
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No. 8 — Irving Berlin
Illllllllllllllllllllllllllill^
When it comes to popularity, few composers
surpass Irving Berlin. We do not intend to trace

Irving Berlin
back to his early days but suffice it that the
writer was whistling his melodies when a mere
boy. Despite the fact that he has assumed the
(Continued on Page 172.)
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{Continued from Page 173.)
dignified post of editor he still at times catches
himself whistling something new of Berlin's for
instance "You'd Be Surprised."
Irving- Berlin apparently is destined to go on
indefinitely writing successful music and lyri !.s
as well. Being most versatile he writes to meet
the taste of varied classes of music lovers, though
it is true that his sway with those who like
' ' jazz ' ' stands out most prominently. On the
other hand, he meets the qualifications of those
who like production or musical comedy numbers,
or songs of the ballad type.
Each year it would seem as if he had written
his most successful hit, yet every season he is in
evidence with a composition of still greater popularity. At no time in his career has he been
more successful than right now. For instance,
he has such numbers as "Mandy, " "A Pretty
Girl Is Like a Melody, " " You Cannot Make Your
Shimmy Shake on Tea," "Nobody Knows and
Nobody Cares," in this season's "Ziegf eld's Pollies." He also has established a record of having
his song and dance success "You'd Be Surprised" in no less than eight running New York
productions. Some record!
Off-handed it would be possible to mention several score of his titles that were at different
periods heard from coast to coast. Such numbers as " Snooky-Uk-ums, " "When I Leave This
World Behind," "Michigan," "Araby," "My

Watch

It

Grow

Til
Ma
WORDS BY
WILLIAM LE BARON

CHAPPELL

MUSIC BY
VICTOR JACOBI

&

CO., Ltd., New

Wife's Gone to the Country," "My Bird of Paradise," "Alexander's Ragtime Band," "Everybody's Doing It," "International Bag," "Yiddle on Your Piddle," "Oh, How I Hate to Get
Up in the Morning," are easily remembered. He
has also been responsible for the music of productions such as "Watch Your Step," "Stop,
Look and Listen," and "Yip, Yip,- Yaphank. "
To say the least his career has been brilliant.
To cap the climax, just before the opening of the
present season he organized his own publishing
company,
Irving Berlin, Inc.
Pew publishing
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Occasionally we come across a talking machine
dealer who finds the business monotonous. During
the course of conversation with a certain friend

of mine, who is particularly well known as a talking machine dealer, he mentioned that he was
speculating in the stock market. Since he had
always impressed me with his conservatism, I was
interested sufficiently to inquire as to his reasons
for so doing. In reply he stated that his business
was running smoothly, he was making money and
figured that with his close application to industrial conditions affecting the market, he felt confident that his knowledge would enable him to
more than double his money by trading. He
admitted that there was a possibility of his plans
being upset, and that he might instead of gaining
lose all. I next asked him if he thought that he

Wishing

You

MUSIC

had done everything for his own business that was
to be done; whether, if he would devote a little
more effort and concentration in doping his own
problems out, if it would not result in added
increase to his income legitimately, and from an
angle that he better understood.
He said: "I have followed the talking machine
business almost from its infancy. I have talked,
lived, ate and slept this one class of work! While
I do not like to admit this, still it is true that to
me it has become more or less monotonous, and in
doing what I am, I am combining diversion with
an Monotqny!
opportunity That
of gain.
was ' 'it! It can be found in
almost every business where life begins to lose
itself in unchanging routine. It is a forerunner
of what we commonly term spring fever, that sort
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Year
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York,

Toronto

and

Melbourne

houses have had greater success in so short a space
of time. He has gathered around him an exceptionally well qualified organization and if you
were to ask them if they expected to repeat success after success as they have this, their opening
season, they would tell you they will shortly release the greatest song of Mr. Berlin's career,
"Was There Ever a Pal Like You.", This firm
has adopted for its slogan, "Sterling on silver,
Irving Berlin in Songs," a no mean slogan, but
one that this comparatively young man will live
up to, no doubt. He has the qualifications.
of feeling that makes one want to run away from
oneself. For the benefit of the many engaged in
the phonograph business who have reached the
brink as my friend, the best thing to do for them
is to visualize a new idea that will restore interest
and more safely and surely increase the profits.
Selling records and machines is a blood relation
or twin sister to selling sheet music, popular and
classical, and player rolls. It is a very profitable
annex to a retail talking machine store. It never
occurred to some dealers the effect that could be
gotten by playing the record "You Didn't Want
Me When You Had Me" on the talking machine
and at the same time placing a copy of the composition inthe hands of the prospective purchaser,
who would then be enabled to judge the value of
the demonstration by possibly following the music,
note for note, and word by word. It is an established fact that over 65 per cent of the owners
of talking machines have pianos (player or otherwise). These people are probably as much interested in sheet music and player rolls as they are
in their records, and who would be more appreciative in securing the current hits in sheet music
form?
Beyond question in a lot of homes can be found
favorite sheets of music and no talking machine
records of the selections and vice versa, It would
not be hard to remedy this. My friend of the
stock market was so interested in this new field
of endeavor that before the end of a week he had
bility.
closed his broker 's account and was launched heart
and soul in the construction of this new possiI have seen him several times since then, and
he tells me that it was a pity that he hadn 't made
this change a long time ago since it has become
a source of considerable profit due to the fact
that hundreds of people who entered his store
merely to purchase popular music were attracted
by his display of talking machines, with the result
his sales increased in startling proportion.
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INTRODUCE

"ACTUELLE"

THE
CLASSIQUE

Pathe Freres Phonograph Co. Producing Three
Models Which Cover Three Interesting Periods
in Design — Win High Praise from Experts
The Pathe Freres Phonograph Co., of Brooklyn,
N. Y., announces the advent of the "Actuelle
-

■

TALKING

MACHINE

WORLD
VICTOR

English furniture. Model "O, " in walnut in the
William and Mary period, gives the effect of a
chest on a table-form base, and model "E" is an
oak court cupboard of the Tudor period, an adaption from authentic examples of the Tudor times.
In all of these three models the skilful matching
of veneers, the fine carvings and the excellent
workmanship is notable and matches the best examples produced by the master artisans of other
days.
TO HANDLE

ENGINEERING

WORK

that beginning with the first of the year, N. Kurman, well known in the trade as an authority on
tone and vibration, will be connected with these
three companies, in charge of their engineering
departments. Mr. Kurman has experimented with,
and invented, a diaphragm which is claimed to
be as good if not better than mica. It is expected
that the new diaphragm which shortly will be
used by all three companies. The Supreme Phono.
Parts Co., is planning to place on the market a
new tone arm of particularly high quality. A
new sound box with aluminum frame will also
make its appearance in the near future.

del "M"The great popularity
Classique" in three Momodels.
of the Pathe "Actuelle" has stimulated a demand

his triad of short operas, ' ' II Tabarro, ' ' Gianni
Schicchi, " and " Suor Angelica."
Meanwhile, he had been to South America,
where he sang in Buenos Aires, Montevideo, and
Rio de Janeiro. In 1917, he was in Spain. In
early 1919 he sang in concert in Italy with Toscanini. In the present year he came to the United
States and began a two years' contract with the
Chicago Opera Company. Recognition was immediate. He followed by making some superb
Victor records. Despite his modest claims that
his voice is of the romantic and not the dramatic

SHOP

John Jensen, proprietor of the Brunswick
Music Shop, Terre Haute, Ind., has enlarged the
basement of his store and has made it into a large
display room for the demonstration of talking
machines and pianos. New soundproof booths
have been built and in them the Brunswick machine and Emerson record are shown.
J. Henry Ling, who handles the Columbia line
in Detroit, Mich., is the inventor of a device for
repeating records which is automatically operated.

Automatic

TENOR

The tenor sensation of the year 1919 is Edward
Johnson, who returns to American shores after a
series of triumphs in o^her lands. He is singing
this season with the Chicago Opera Company, and
he has been engaged to make records for the Victor Talking Machine Co. His first stage appearance and his first recordings have together placed
him among the great tenors of the new century.
Mr. Johnson was born in Canada, of Welsh-Irish
parentage, but spent his boyhood in New York.
He was a natural singer, beginning with church
choirs and after a time appearing in light opera.
He went abroad with a number of American students, including among them Herbert Witherspooi* and Janet Spencer, put in some hard work
in Paris and later went to Florence where he
studied under Vincenzo Lombardi. In 1912, he
made his operatic debut' in Padua under the stage
name of Edoardo di Giovanni. He did not, however, content himself with the works of one
period or of one school, for he created not only
the role of "Parsifal" at La Seala in Milan,
under Antone Fuchs, but scored a big success in
a French opera, when he made the first successful
Italian presentation of Pelleas at the Costanzi
theatre in Rome. In early 1919 he created Montemezzi 's "La Nave, " at La Scala. He was
chosen by Puccini for the first presentations of

Wm. Phillips, president of the Mutual TalkingMachine Co., the Supreme Phone Parts Co. and
the Manhattan Phone Parts Co. has announced

BRUNSWICK

NEW

Edward Johnson Engaged to Make Records for
That Company — An American Singer Who Has 5
17
Had a Most Interesting Career

N. Kurman to Take Important Post With Mutual
Talking Machine Co. and Allied Concerns on
January 1 — Weil-Known in This Trade

ENLARGES

CO. SECURES

type, his "Vesti la Giubba" is magnificently done.
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In response to this demand, the "Actuelle Class-
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Arm

The Parr Central Universal Tone Arm marks a new departure in tonearm construction and removes the principal objection heretofore existing
in universal arms. The weight to play either vertical or lateral cut
records is automatically and accurately changed. This is a very novel
and important improvement in tone-arm construction and should appeal
to those who have wanted a tone arm that would not require the makeshift arrangements for doing what this tone arm does automatically.
The first scientifically constructed universal tone arm, and the only one
having this very important improvement.
OTHER IMPORTANT FEATURES
Needle change is facilitated by rotating sound box, which returns to
normal position.
Needle always takes same position in playing any type of record,
setting in direct center.
Supplied with either mica or Vibratone diaphragm, but the latter is
recommended if superior tone quality and volume are desired.
Length of tone arm required should be specified when ordering.
OTHER PARR PRODUCTS:
Magnetic

Model "E,"
ique" was produced. Model "M, " as shown in
the accompanying illustration, is of the early
Georgian period, an adaption from carefully selected specimens of that lavish period of beautiful
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Most Notable Event of tie Year Was the Music Show Given by Association of Music Industries — ■
Dealers Combined to Make Impressive Exhibits — Many Special Features

IOWA

of pianos, player-pianos, talking machines, accessories, etc.
The show ran six days, from Thursday, November 20, at 7:30 p. m., to Tuesday, November 25,
at 10:45 p. m. It opened at 1 p. m. daily. The
average attendance was 15,000 persons a day, or
the huge total of 75,000 admissions. The advance
sale, at a slightly reduced price, amounted to
nearly 30,000 tickets. At the Auditorium gate the
price was 25 cenis for adults and 10 cents for
children.
The exposition was sponsored by the Milwaukee
Journal, the largest daily newspaper of Milwaukee. The Music Association's participation grew
out of its co-operative advertising work in the
past, which has usually been run in The Journal.
When the second annual holiday co-operative campaign was being planned, The Journal invited the
association to come into the show project as a
corollary, and this was done. The association
raised about $6,000 by voluntary pledges, half of
which paid for its show space and the other half
is used for the advertising campaign, which will
continue until December 31.
A unique method was . employed to provide a
constant flow of melody from the music show,
without discord. Each day was divided into
15-minute periods, and alloted in regular order to
each . exhibitor. As soon as one completed a 15-

DEALERS

LOOK

US

OVER

We are the Iowa Distributors of

Vitanola
Phonographs
"THE PHONOGRAPH OF MARVELOUS TONE"
AND

.

Story
&
Clark
Pianos
"MANUFACTURED SINCE 1857 "
We

E.
DES

H.

Are

Equipped

JONES

MOINES

Shops

To

C

on

one

Sharp

"Birds

at

A=6125

EXHIBITED

Milwaukee, Wis., December 6.— The most conspicuous undertaking ever attempted by the Milwaukee Association of Music Industries was to
stage a music show at the Auditorium, November
20 to 25, in connection with the Milwaukee Food,
Household and Music Exposition. All of Juneau
Hall, and additional room embracing nearly 6,000
square feet of floor space were required to hold
the displays made by twenty-one music dealers
of Milwaukee.
One of the big features of the show was the
fact that the Victor and Edison dealers, respectively, combined for the purpose of presenting a
single large exhibit of unusual attraction and
powerful appeal. The Victor dealers who were
represented in the cumulative display were:
Badger Talking Machine Shop, KesselmanO'Driscoll Co., George H. Eichholz Co., Peter F.
Piasecki, Charles H. Schefft & Sons, Harry W.
Krienitz, Inc., and Clarence C. Warner.
The Edison dealers who joined in a big exclusively Edison exhibit were: Frank Preuss Co.,
C. Niss & Son Co., Flanner-Hafsoos Music House,
Kesselman-0 'Driscoll Co., George H. Eichholz Co.,
Art B. Meyers, Otto A. Twelmeyer.
In addition, all of the leading piano dealers and
other members of the industries belonging to the
association were represented by displays, the whole
forming a splendid showing of the latest styles
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Co

minute demonstration, the next in order started
in, and so on. Thus every exhibitor was given
three or four opportunities each day and evening
to demonstrate his instruments, and no two were
played at the same time, while a continuity of
melody was provided.
Of special interest was a series of artistic recitals given during the show, surrounding it with
a wholly non-commercial aspect. Plankinton Hall,
a large recital hall seating 1,000, on the second
floor of the Auditorium, was turned over to the
dealers ' association for exclusive use for high
class musical programs.
Miss Helen Gunnis, manager of the C. W.T'ischer Furniture Co.'s talking machine department, and a soprano of national reputation, took
a leading part in these programs. Miss Gunnis
appeared at a sacred concert on Sunday afternoon
as director and soloist of the St. Robert 's Church
choir, and contributed a group of songs at the
Sunday evening program. On the closing night
of the show, Miss Gunnis again appeared as soloist
on a vocal and instrumental program.
The Victor, Edison, Columbia, Sonora, Puritan,
Brunswick and Aeolian- Vocalion were presented
in feature numbers on various programs, with and
without artists.
A Music Memory Contest was conducted by the
association on Saturday afternoon, November 22,
and more than one hundred children under fifteen
competed for a purse of $100. Four children,
three girls and one boy, earned perfect scores.
A total of twenty-three awards were distributed,
ranging from $15 to $1. This feature was given
especially wide publicity in the newspapers and
study.
is regarded as one of the big events of the exposition in arousing the interest of children in music
The Victor dealers exhibiting at the show carried out a unique plan to make a comprehensive
display in spite of the difficulty of obtaining merchandise. ■ By special arrangement, thirty-two
Victrolas of various styles were procured from the
factory, and the dealers provided ten more out of
stocks held for holiday delivery for customers.
Thus it was possible to put on display forty-two
of the forty-three styles of the Victrola now in
the catalogue.
During the show it was agreed to distribute the
instruments provided by the factory in as nearly
equal shares as possible by lot. The seven dealers
each drew a certain number of machines, their
names being written on slips and placed in capsules in a basket, from which they were drawn
by the dealer. There was considerable trading
after the allotment was thus made, as might be
expected with an acute shortage of goods in
dealers ' hands.
Outside of the Victor and Edison exhibits, the
following displays were made: Charles J. Orth,
Puritan; George Durner, Music Master; Edmund
Gram, Aeolian-Vocalion; C. W. Fischer Furniture
Co., Sonora, Cheney and Brunswick; Jackson
Piano Co., Brunswick and Columbia: A. G. Kunde,
Columbia; C. Niss & Sons Co., Edison and Sonora;
Milwaukee Piano Mfg. Co., Brunswick.
All exhibitors expressed themselves as highly
pleased with the results, especially in the huge
number of prospects gained for their lists.
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Local Stores All Find This Year Passes All Others
— Better Merchandising Methods Help Retail
Sales — New Store to Open in 1920
Kansas City, Mo., December 8. — The talking
machine business during the past few weeks has
shown a development exceedingly remarkable. In
fact, it is safe to say that the trade is almost
ahead of every other retail enterprise in this
territory.
E. A. McMurtry, manager of the Columbia Co., in
this city, states that the demand for talking
machines and records this season had reached its
highest peak in this territory, although he declared that the conditions indicated that it would
continue to increase for several years to come.
The policy of the larger concerns to make a
definite division between the wholesaling and
jobbing of machines and records and the retail
business has been responsible for the better development ofthe business in general and has made
it possible to care for an increased demand that
a few years ago would have brought difficulty
and consternation.
It is rumored in the trade at Kansas City that
one of the largest furniture companies of the
city will open a large talking machine department
the first of the year. Special construction of the

MANUFACTURING
COMPANY
of Musical Instruments
BROOKLYN, N. Y.
A. BEMISTER, 10 Victoria Street. Montreal. Can.
GRAY. 530 Chronicle Building. San Francisco. Cal.

company's warerooms will be made to handle the
new business.
C. V. Bissell, manager of the Starr Piano Co.,
reports that the business during the past month
has been exceedingly heavy. The Starr Piano
Co. has been giving a great deal of its advertising space in the local papers to its phonographs
and records. Mr. Bissell states that the business
is doubling each year.
The Boiee Voice Shop reports that the business
has greatly developed since the opening of that
concern. The company has been devoting a large
appropriation to retail advertising and according
to the manager has secured exceptionally good
results.
Owing to the coal strike retail stores here open
at 9 a. m. and close at 5 p. m., and none is permitted electric lights save those which are necessary. Office buildings close at 4 p. m. as do
most all industrial concerns which can operate
at all.
PATHE

LINE

FOR
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DELPHEON

BIG

IN BOSTON

The Rosen Phonograph Sales Co., Boston, is
having a big business at its Court Square store,
where the demand for the Delpheon is exceeding
the wildest expectations. Harry Bosen has lately
had at his establishment President Bousfield, of
the Delpheon, who came to Boston from Michigan,
where this talking machine is manufactured. Mr.
Bosen says: "The robust business we've established in less than four months is certainly positive proof that the New England dealer appreciates the facts." Henry J. Kennedy, a young
man of wide business experience in Boston, has
associated himself with Harry Roson in the capacity of sales manager for his concern.
Wonderful

Tone

Unusually

Quality

Attractive

Appearance
Extreme Value

& SONS

The new Pathe studio at 669 Fifth avenue, in
the warerooms of M. Welte & Sons, will shortly
be opened under the able management of E. Paul
Hamilton, for many years with the Frederick
Loeser department store in Brooklyn and one of
the best known men in the trade.
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LARGESTjN ITS HISTORY
News That Victor Output Reaches Normal Cheers
Dealers — All Houses Advertising Extensively
to Aid Future of Industry — Many New Agencies
Granted for Various Lines
Milwaukee, Wis., December 6. — Never in the
history of the talking machine business has the
demand been so generously big and broad, as it is
during the holiday season of 1919. Milwaukee
jobbers and dealers both report that they never
have experienced a rush of business such as came
upon them at the beginning of December, and
which is being so well maintained and even growing to such an extent that by Christmas eve
there probably will not be an instrument remaining on the sales floors, while stocks of records will
be depleted as never before.
The publication on December 2 of a full-page
advertisement in the Milwaukee newspapers by
the Victor Talking Machine Co., explaining that
it has now attained normal production, and is now
increasing its output so that the existing acute
shortage may soon be relieved, aroused fresh hopes
among Victor dealers.
It has seemed strange to some business men that
the music dealers should go to what amounts to
the extreme in view of past effort of this kind,
to advertise talking machines, pianos, records and
music rolls, at a time when every dealer admittedly was far short of requirements. Beginning with a big Music Festival at the Wisconsin
State Pair in September, the Milwaukee Association of Music Industries has been doing its most
active work in behalf of the business of its members. During the period of November 20 to 25,
the association conducted a big Music Show at
the Auditorium, as part of a mammoth food, household and music exposition. At the same time it
put under was its fourth big co-operative advertising campaign, which is running to the close
of the year.
The basic theory of this unusual promotion was
to protect the music trade on future business.
While every dealer at present has all the business
he can handle, everyone feels that the time is coming when production will grow to catch up with
the demand, and even without any decline in the
demand, may provide a surplus. It is for the
future beneficial effect that all of these big
' ' booster ' ' plans have been carried out at this
time.

PERSONAL

The members of our Company are always available and
will gladly see you personally or write you at any time we
can possibly serve you.
Why not communicate at once with us?
EXCLUSIVELY WHOLESALE
BADGER

TALKING-MACHINE
VICTOR DISTRIBUTORS

a large share of attention to the Brunswick phonograph department, in order that nothing may be
left undone to keep the Brunswick dealer organization well supplied with goods.
The Lyric Music Co. is doubling the size of
its establishment by taking over the adjacent
store unit, providing an 80-foot frontage, all display windows. J. C. Roussellot, president and
manager of the company, has closed contracts for
jobbing two additional lines of machines.
The Winter Piano Co. has been appointed Wis-

CO.

JSasffi!*S£

consin distributor of the Orola, made in Milwaukee
by the General Mfg. Corp. The Winter Co. also
is state distributor of Paramount records.
Charles J. Orth, exclusive distributor of the
Puritan in Wisconsin and upper Michigan, figures
his business for the year will show an increase of
more than 500 per cent over 1918. Retail Puritan
business in Milwaukee is 300 per cent ahead of
last year. Mr. Orth recently established new
dealers at Stevens Point, Fountain City, Bloomer,
(Continued on Page 180.)

1920
with the

Hubloto

Means

big business and correspondingly bigprofits.

Listed

' ' We are assured now that our supply during
the new year will be more ample than it has been
at any time since 1917," said Samuel W. Goldsmith, vice-president of the Badger Talking Machine Co., Victor jobber in Wisconsin and upper
Michigan. "We look for the biggest trade in
history during 1920, for a great many people who
could not get Vietrolas this year are determined
to wait until they become available."
The Phonograph Co. of Milwaukee, distributor
of the Edison, recently completed the work of
conducting tone-tests in more than 200 communities of Wisconsin. The company conducted a larg-:
exhibit in behalf of seven of its principal dealers
in Milwaukee at the recent Music Show, which
also is regarded as promotional effort of a most
wholesome and beneficial kind.
The Yahr & Lange Drug Co., wholesale distributor of the Sonora in Wisconsin and northern
Michigan, reports that it has been simply overwhelmed with requirements of its dealers, but
with the enthusiastic co-operation of the manufacturers- and kindly assistance from its retailers,
the year is being wound up as the greatest twelve
months ever known. The Yahr & Lange house has
the reputation of selling more $1,000 Sonora instruments than any other jobber in the United States,
and its sales of $300 to $500 machines also give
it a top-notch rank. Principal credit for the
achievement is due to Fred E. Yahr, president,
and H. M. Hahn, sales manager of the Sonora
department.
In spite of a multiplicity of duties as manager
of the local branch of the Brunswick-Balke-Collender Co., Thomas I. Kidd has been devoting
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MILWAUKEE'S BIG HOLIDAY TRADE
(Continued from Page 179.)

Prairie du Chien, Lake Mills and other Wisconsin
cities, as well as several in northern Michigan. •
The Music Master is now represented in Milwaukee by three leading retail jewelry stores,
namely, George Durner, 745 Third street; H. J.
Obert, Grove street and National avenue, and A.
C. Hentschel, Fifth street and Grand avenue.
The C. W. Fischer Furniture Co., 217-223 Second
street, recently completed an eight-story addition,
50x150 feet, duplicating its original store. The
vast increase in floor space makes it possible to
provide the talking machine department with real
quarters. It is in charge of Miss Helen Gunnis,
who is making remarkable sales records with the
Sonora, Cheney and Brunswick.
Business in Pathe instruments and records in
Milwaukee and vicinity is exceptionally good.
This territory is handled in a wholesale way by
the Chicago headquarters, but there are many
dealers in the city who are doing a volume of
retail business of which any jobber would be
proud. Among the largest is the Gether Piano
Co., 625 Grand avenue.
T. W. Abell, 175 Fifth street, wholesale representative ofthe Colonial phonograph in Wisconsin,
announces the following new retail dealers in
Milwaukee: Lockin-Billings Jewelry Co., 234
West Water street; H. Luebtow & Co., 923 Third
street, and Huras & Co., 685 Second avenue.
Harry W. Krienitz, Inc., the oldest Victor dealer
in point of continuous representation of the line
in the city of Milwaukee, recently took occupancy
of new quarters at 459 Eleventh avenue, after
being located at 326 Grove street for fifteen years.
The new store is one of the show places of the
south side.
The Kesselman-O'Driscoll Co., founded as a
Victor shop, and later becoming an Edison dealer
as well, has accomplished the development of its
business into a complete music house, with new
quarters in the Plankinton Arcade. The Victor
and Edison departments are kept intact, and in
addition a north side branch is maintained at
Thirty-fifth street and north avenue, in charge
of C. C. Sippel.
The Badger Talking Machine Shop, 425 Grand
avenue, one of the largest retailers of Victrolas
in the middle west, has completed alterations in
its store which provide much additional space for
demonstration booths, storage and other facilities.
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Under the energetic leadership of Leslie C. Parker,
the Badger Shop is rapidly improving its rank as
one of the really big Victor houses of the United
States.
Col. Peter F. Piaseeki, Victor dealer, 441 Mitchell
street, is increasing his store space to accommodate a large volume of business. Col. Piaseeki
served nearly eighteen months in France with
Wisconsin troops, during which time the business
was ably directed by his wife, who still is his
chief assistant.
The Frank Preuss Co., Edison dealer, 1216 Walnut street, is completing an exceptional sis
months' business. The Preuss shop was opened
only July 1.
Clarence C. Warner, Victor dealer, 428 Eleventh
avenue, has recently completed extensive improvements in his store, which make possible great
strides in special service to customers, a feature
of the Warner business.
One of the most extensive advertisers among
talking machine and phonograph dealers in this

city is the George H. Eichholz Co., 542 Twelfth
street, representing the Victor and Edjson. At
the head of the concern is Mrs. Ida H. Eichholz,
widow of the founder of the business.
[NEW

MODEL

IS PROVING

POPULAR

Cincinnati, O., December 9. — The Amerinola
division of the American Automobile Accessories
Co. of this city states that the new model B
Amerinola is meeting with phenomenal success.
The company has established dealers in all parts
of the country and an extensive sales and publicity campaign is now in process of completion.
The Amerinola has all of the most important sales
features that may be advanced in behalf of the
modern up-to-date phonograph, and the company
has received numerous letters from its representatives expressing their pleasure regarding the
tone quality of the instrument.
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IN PITTSBURGH

Dealers Making Most of Coming Yuletide Season — Much Newspaper Space Used in Holiday Advertising— Optimism Reigns Supreme Throughout Trade, Present and Prospective — Conditions
Summarized Tell a Story of Tremendous Demand for Talking Machines and Records
Pitttsbuegh, Pa., December 5. — Christmas sales
of talking machines are predicted to be very large
by the leading talking machine dealers who are
in a very competent position to judge. The demand for both talking machines and records has
been quite pronounced the past few days and the
general impression is that the demand will grow
much stronger as the holiday season advances.
The Pittsburgh dealers are making the most of
the coming Yuletide and the various show win-

Natural

Voice

dows are reflecting to a marked degree the season
of gifts and brotherly kindliness. All of the
leading down town talking machine merchants
are using liberal space in the daily newspapers
calling attention to the desirability of placing in
the home a talking machine or if the home has
a talking machine a dozen or so of records in
keeping with the Christmas season. Many dealers are utilizing handsomely printed cards for
gift purposes by which the recipient is author-
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Broadway,
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ized to visit the dealer's store and select a certain number of records. This plan is regarded as
one of the most satisfactory as there will be no
danger of duplication and it will also enable the
lucky recipient to make a desirable selection.
The demonstration of the new Victrola records
for January was held at the Fort Pitt Hotel on
Thursday evening, December 4, under the auspices
of the Standard Talking Machine Co., Victor distributors. The company invited a number of
their dealers to the affair which was preceded by
a dinner. The Standard Co., was represented by
J oseph C. Eoush, the president, French Nestor and
Wallace Eussell. The Standard Co., has been
making a feature of demonstrating the new records for the benefit of their customers with very
excellent results.
The Eight Famous Victor Artists will be heard
at the Syria Mosque on Tuesday evening, December 9. It is stated that the advance sale of
tickets for the entertainment is large and that
a packed house is looked for. Victor dealers have
been active in calling the attention of their patrons to the affair.
John Fischer, the well-known manager of the
Victrola department of the C. C. Mellor Co., who
operate an extensive wholesale department, reported that the demand for Victrolas and Victor
records was far in excess of what was anticipated
and that a new record in sales would undoubtedly
be registered when the holiday sales were
checked up. Mr. Fischer alsd'stated that the retail trade was excellent and that sales of high
priced Victrolas was an outstanding feature of
the season. The new retail Victrola department
is now in operation after some extensive alterations have been made and it is both commodious
and so arranged as to give quick service to the
patrons. The sales force has been enlarged and
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there are ample booths for demonstration purposes.
S. H. Nichols, manager of the local offices of
the Columbia Co., states that sales of Grafonolas
and records for November have far exceeded the
business handled the same month a year ago. Mr.
Nichols- spoke very optimistically of the holiday
trade and stated that with merchandise sufficient
to meet the demands of the retail trade a new
record in December sales would be established.
Extensive publicity was utilized the past week
by the S. Hamilton Co., on behalf of the talking
machine department which is in charge of T. E.
Shortell. An entire page in one Pittsburgh daily
newspaper was used in extolling the merits of the
Columbia Grafonola with the automatic stop.
The department handles the Victrola and the Columbia.
A. A. Buehn of the Buehn Phonograph Co., Edison distributors, is looking forward to an increased
sale of Edison phonographs and the Edison Amberola. The Edison retail shop on Wood street,
above Fifth avenue under the direction of M. M.
Mitchell, is doing a very brisk trade and Mr.
Mitchell stated that all indications pointed to a
better holiday season in 1919 than a year ago.
H. Milton Miller, manager of the Pittsburgh
office of Smith, Kline & French Co., Sonora
distributors, and also representing the Philadelphia Show Case Co., distributors of the L 'Artiste
phonograph reported very satisfactory sales of
both machines. Mr. Miller is also distributing the
OkeH records and he said that the new lateral
output was making a pronounced hit.
Newton B. Heims, who is the Pittsburgh district
representative of the Brooks Automatic repeating
phonograph is also now handling the Cardinal.
His offices and showrooms are in the Jenkins
Arcade. Mr. Heims stated that there was a very
satisfactory demand for the Cardinal line. H. C.
Hornberger, who was • formerly with the Kaufmann & Baer Co., as manager of the talking machine department is road man for Mr. Heims.
The Cheney is being featured very extensively
by the Dauler-Close Furniture Co., and also Gray
& Martin. Both firms have large demonstration
parlors where the various styles of the Cheney are
displayed. It was stated that the higher priced
lines were having a very large sale for Christmas delivery.
H. C. Niles, secretary of the Starr Phonograph
Co., of Pennsylvania, said that sales of the Starr
phonograph and Gennett records in his territory
were quite flattering. Mr. Niles has offices and
showrooms on Liberty avenue near Ninth street.
At the Brunswick-Balke-Collender Co.'s Pittsburgh offices it was stated that three carloads of
Brunswick phonographs had been received within
the past few days and they were distributed
about as quickly as they were cheeked in. It was
stated that the demand for the Brunswick line
had been much larger than expected.
H. J. Brennan, of the Pittsburgh Talking Machine Co., Pathe distributors; said, "Our business has shown a marked increase for the past
month and I have been cautioning all our dealers concerning a shortage of Pathe machines, and
I see no reason to revise that statement. It looks
to me as if the Pathe dealers will experience the
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They are therefore ideal for beautiful
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the beauty of unbroken lines in better grade cabinets is thus insured.
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greatest holiday season that has ever been their
lot to share in. The demand for Pathe machines
and Pathe records is very pronounced." Mr. Brennan attended a meeting of the Pathe jobbers in
Chicago last week.
Benjamin Swick, the well-known Pathe dealer
of Ellwood City, Pa., at the November election
was elected justice of the peace. It is hinted that
Pathe machine owners who have autos and break
the speed laws in the borough will be immune (?)
from penalization before Squire Swick.
Spear & Co., have a splendid showing of the
Victrola, Vitanola, Sonora and Aeolian- Vocalion
in their large talking machine department. The
firm in connection with the Household and the
Johnson Music Co., utilized liberal newspaper
space in featuring the Vitanola. It was stated
that this resulted in some very satisfactory sales
of the higher priced Vitanola models.
Jacob Hirsh, of the Emerson Sales Co., Emerson
record distributors, stated that the demand for
Emerson records was so heavy that it was difficult to keep up with the flood of orders. Mr.
Hirsh stated that many of the Emerson retail
dealers were using handsome window displays
which proved a big factor in bringing trade.
The Windsor Music Co., of Tarentum, Pa., Victor, Edison and Columbia dealers are distributing
to their customers neat little thcrmometors which
are artistically printed, calling attention to the
fact that the Windsor -Co. sell ' ' Everything

CO.

The Eeed Co., Pittsburgh district distributors
of the Regina phonograph and the Operaphone
records are having a marked increase in their
trade throughout Western Pennsylvania, Eastern
Ohio and West Virginia.
LATERAL

RECORD,

NOT

LATERAL

Liberty Phonograph Co. Points Out Distinction
and Error in November Advertisement in World
The Liberty Phonograph Co., Cleveland, Ohio,
has just called our attention to the fact that in
the November issue of The Talking Machine
World, its advertisement contained the words
' ' lateral cut. ' ' This phrase was inserted in this
advertising through a typographical error, as
Liberty records are not lateral "cut" records,
but are lateral records involving a new process
and method of recording. The record is never
referred to as a lateral ' ' cut ' ' product but always
as a lateral record.
J. DeK. Hill, assistant to the president of the
Liberty Phonograph Co., was a visitor to New
York this week, spending some time at the company's recording laboratory. In a chat with The
World, Mr. Hill stated that the company was
making rapid progress with its manufacturing
and merchandising plans, and that important announcements will be ready for the trade before
the first of the year.
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BESANZONI

WITH

VICTOR

City with Caruso, after which she was engaged
by the Metropolitan. Opera Co.
It is understood she will make a series of Victor records, but just how many and just what the
selections will be is not yet available to the press.

COMPANY

Italian Singer, With a Voice of Great Range, Has
Achieved Success in Grand Opera in This Country— Records Available Soon

mm
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Scot
BUFFALO

Gabriella Besanzoni, who has recently signed
a contract to make records for the Victor TalkingMachine Co., is fairly new to American operagoers but, undoubtedly, because of her superb

DEALERS

HOLD

Talking Machine Dealers' Association Last Meeting of the Year Brings Out Large Attendance —
Interesting Speeches Made by the Members
Buffalo, N. Y., December 6. — At the last meeting
and luncheon of the Talking Machine Dealers' Association of Buffalo the assembled dealers listened
to several very interesting and informative talks
by members of the pssociation and other men
prominent in the talking machine field. President
Heinike and Secretary C. E. Siegesmund were in
charge of the meeting and due to their efforts
and the general interest shown in trade doings
in this city a large number of dealers attended and
took an active part. Mr. Siegesmund is distributing attractive blotters and other advertising matter to boom his ' ' Shop for Victrolas and Victor
Records. ' '
GRAFONOLA

IN MUSICAL
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Interesting Lecture and Demonstration Before
New York State Teachers' Association
Marcus Louis Mohler of the Teachers' College
of Columbia University, New York, gave a lecture
before the New York State Music Teachers' Association on Wednesday evening, December 10,
on the use of the Columbia Grafonola in conjunction with musical training. This lecture which
was held at the International Buyers ' Club auditorium in the Bush Terminal Sales Building, was
attended by musical instructors from all parts of
the State. The lecture which was most interesting was made convincing by the demonstrations
which Mr. Mohler made to illustrate the various
points.

Gabriella Besonzoni
contralto voice, is destined to achieve great
laurels.
She is Roman by birth and has a large following
of admirers in Italy, Spain, South America and
England, in all of which countries she has appeared during the seven years which constitutes
her career to date. In her operatic repertoire, are
SanTuzza, Carmen, Bellini's "Norma" and the
role of Musetta in Puccini's "Boheme."
Her debut was made at The Costanzi in Rome.
Her appearance in other houses, among which is
the La Seala in Milan, followed soon thereafter.
At The Reale of Madrid, and at The Liceo of Bar-'
eelona, and at Buenos Ayres she received particular honors. She spent a summer season in Mexico

TAKES

ON

COLUMBIA

The Hoyt-Dickinson Piano Co., Missoula, Mont.,
has taken on the Columbia agency and now
handles in addition to the Grafonola the Victor
and Pathe. The acquisition of the Columbia gives
this concern one of the largest stocks of talking
machines in Montana.

THE,
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YORK

LUNDSTROM
CONVERTO
CABINETS
Record Albums
Phonograph Cabinets
Record Delivery Envelopes Table Cabinets, All Kinds
Motrolas
Talking Machine Toys
Record-Lites
Brilliantone Needles
Fibre Needle Cutters Velvetone Needles
Red,
White & Blue Needles
-oiishes
& Oils
Repeaters & Rotometers
/Vall-Kane Needles
Record Cleaners
Just & Moving Covers
ALL FROM ONE SOURCE

Distinctive Features
The Reproducer pivots on its axis (as illustrated above), taking the correct angle
for all makes of records, and the needle
retains same center in both positions.
Surface noise is less than with any other
reproducer — surface scratchings being
reduced to a minimum through perfect
proportioning of the stylus construction,
and placing the needle in the center of
the groove at the correct angle.
The split construction of the frame and
face ring of the Reproducer, together
with the method of pivoting the stylus
bar, and perfect insulation— effect a sensitive and free vibration — and prevent a
pinched tone resulting at anu time from
natural contraction or expansion of the
metal parts.
The reproduction is the mellow, natural
' quality of tone — absolutely getting away
from the usual sharpness and metallic
eff ect so noticeable in most reproducers.
Sound waves act upon the same principle
as light waves— they travel in a straight
line until they meet some obstruction,
from which they are deflected at right
angles. The right angle turn at the back
of the Scotford Tonearm causes less
breaking up and confusion of the sound
waves than occurs in the curved arm.
The connection between the Reproducer
and Tonearm is perfectly insulated with
a hard rubber bushing. Inside diameter
of the Tonearm is correct to accommodate the volume obtained from the latest
records.
The right-side turn for changing needle is
handier than the old style turn-back, and
when in position for the Hill-and-Dale
records there is no interference with
lowering the cabinet cover.
The lateral movement at the base is simple, free and permanently satisfactory.
Inside there is no obstruction to interfere
with passage of the sound waves. There
are no loose balls in the bearings, therefore no buzzing noise can occut ^rom the
great vibration on high note
1
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FILES

Herbert E. Blake Appointed Distributor in Philadelphia for Haag & Bissex Co.

"Open

Then

lot of those

through.
Columbia

TO DISTRIBUTE

of

E. Bissex, vice president, particularly fitted to
direct the production of- the file, and Herbert E.
Blake in charge of the sales. Mr. Blake's long

Up
they

golden

A=2820
Graphophone
NEW YORK

Co

the chairman of the Edison dealers' convention
held at the Hotel Commodore in New York City
last June.
WAGNER

PHONO.

CO. MAKES

DEBUT

A new company operating under the name of
the Wagner Phono. Co., dealing in talking ma-

Philadelphia, Pa., December 8. — Formal announcement has been made that Herbert E. Blake,
the well known Edison dealer at Eleventh and
Walnut' streets, this city, has been appointed dis-

A. H. Haag

ll. E. Blake
tributor for the Haag record file, manufactured
in this city by the Haag & Bissex Co.
It is safe' to predict a bright future for the
Haag record file with the following combination:
Alfred H. Haag, president of the company, technical expert and inventor of the device, and Geo.

experience in the phonograph field will be of particular value to him in the marketing of this
new line. In speaking to The World, Mr. Blake
was enthusiastic over this new filing device which
he has already placed among a large number of
dealers throughout the United States. He said
in part, "I believe that we have here a real
record file which will fill a long felt want of
thousands of people. ' ' Mr. Blake will be remembered by the Edison dealers of this country as

Geo. E. Bissex
chines and talking machine accessories, opened
this month at 139 East 54th street, New York.
This company, which is wholesale only, will handle
motors, accessories, needles, turntable felts and
other parts used in the manufacture of talking
machines.
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THE

VICTOR

RECORD

TALKING

The 1920 Victor record catalog is ready. Largo
presses have been working twenty-four hours a
day, with three eight-hour shifts, in order to complete the tremendous amount of work entailed in
printing this catalog, which is well over five hundred pages in size. The composition and makeready for this edition involved an enormous
amount of work; but the labor of compiling the
editorial contents, and the work of recording,
which began more than a quarter of a century ago,
is beyond computation.
The diversity of musical entertainment embraced in fhis catalog is greater than ever and
the array of noted artists who make records exclusively for the Victrola is more imposing than
•ever.
The catalog contains as usual, portraits of Victor artists with biographical sketches, and has
a complete Red Seal section devoted to the great
artists that make Victrola records. There are
also portraits and short biographies of the great
composers and a pronunciation table of the names
of artists, composers and operas. The catalog
also contains brief stories of the operas, shows
illustrations of various scenes in the operas, and
indicates under the title of each opera the different acts and scenes, and lists all the selections
in the exact order they are sung or played in
opera. It is in every respect a great piece of literature.
PRODUCT

IS POPULAR

Reflexo Products Co., Inc., Has Built Up Country
— Wide Distribution of the New Polish
The Reflexo Products Co., Inc., recently organized with offices in the Marbridge building, New
York City, report that excellent distribution has
already been secured for their product which is a

Our

WORLD

CATALOG

Issuance of New Volume Listing all Records Represents aPublication Peat of No Small Proportions— Is Carefully Classified and Arranged
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polish and restorer for talking machine cabinets.
Realizing the demand for a scientifically prepared
polish of this character chemists were employed to
thoroughly experiment in the production of a
polish that would be economical and yet thoroughly
efficient. Many distinctive claims are made for
the new polish which is claimed to be entirely
free from grease, gum and acid and which will
not mar the most brilliant finish. Primarily invented for the talking machine the company plans
to extend their campaign into all lines of manufacture which include polished wood surfaces.
Judging from the experiences of dealers who have

is

do

Venus

Mfrs.
2ioi

and

of

Cincinnati,

O.

already stocked this new .line the consumers demand for this product will be very strong.
FIRESTONE

WITH

SHUMAN

AGENCY

LeRoy M. Firestone, son of the well-known
"Freddy," who is in charge of the city sales department of Lyon & Healy's, Chicago, has become associated with the Shuman AdvertisingAgency of that city. Mr. Firestone is well acquainted with music men of the city, having had
experience both ps a' salesman and as a writer of
advertising literature.
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Two Distinctive Victor Windows for the Christmas Season
TALKING

MACHINE

MEN

MEET

Local Association Holds Session at Binger Co.'s
Assembly Rooms — Get Many Ideas on Window
Diplay, Etc. — Sol Lazarus Assumes Presidency
The monthly meeting of the Talking Machine
Men, Inc., was held November 19, in the assembly
rooms of the Binger Co., 43 West Thirteenth
street, New York. The Binger Co. are well known
advertising and sign service people, and offered
their quarters to the association so that the members of that body might get first hand knowledge
of how display signs, cut-outs, etc., are made.
An address of welcome was made by Harry B.
Haines, of the Binger Co., and this was followed
by a talk by J. J. Davin, of the Service Bureau
of the association. E. G. Brown, secretary of the
association, then addressed the gathering, telling
them of the reasons for holding the meeting in
the plant of the Binger Co. A trip through the
entire building was then made and particular attention was called to the many window displays,
all attractively arranged, giving those present
many ideas regarding the best means of using
such space to good advantage. A photograph was
then taken, and copies will be presented to all
those appearing therein, with the compliments of
the Binger Co.

There

is

L. S. Crone, president of the Binger Co., then
addressed the meeting and his subject was "Advertising on the Spot. ' ' Mr. Crone is an advertising authority and has recently been giving
much attention to the talking machine field. He
has worked out a number of window displays
and offers the dealers a service through their
various associations at a very nominal cost. The
dealers present were each given a sample diagram of a window to be used as a reference in
sending in for window displays, and the association is expected to take some definite action
shortly regarding the acceptance of the Binger
service.
The membership gave a rising, silent, appreciation of their late president, James T. Coughlin,
and upon motion duly seconded and carried, a
committee consisting of Messrs. Hunt, Kurtz and
Mielke were authorized to have a suitable resolution presented to Mr. Coughlin 's family.
Sol Lazarus, vice-president for New York, according to the organization 's by-laws, now automatically assumes the presidency of the body until
the next election.
Irwin Kurtz tendered his resignation as chairman of the Service Bureau, and suggested that
J. J. Davin, who has done splendid work on that
committee, assume the chairmanship.
Mr. Kurtz

a

Universal

will still act as a member of the bureau's personnel.
On the suggestion of John E. Hunt, Lee S.
Roberts, George H. Bliss and Max Kortlander will
be invited to the next meeting of the association
to demonstrate the feasibility of talking machine
dealers stocking player rolls. The January meeting will be held at the Hotel Pennsylvania, and
player rolls and talking machine records will be
demonstrated in combination. There will be no
meeting in December.
NEW

EXPORT

BOOKLET

PUBLISHED

National Association of Manufacturers Issue Important Guide to Exporters
A booklet intended to present in as simple a
manner as possible the various details connected
with the handling of export orders, has been prepared by the National Association of Manufacturers, and may be had free of charge upon application at the general offices, 30 Church street.
The booklet also contains a series of the documents and forms actually employed in the handling of an export order from the time the inquiry
for the order is received until final payment is
obtained by the shipper.
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tures, is a department giving the proper pronunciation of the titles of operas and operatic charac-

OUT

ters.
A great many dealers have developed excellent
methods for the selling of the "Victrola Book of
the Qpera. " One dealer in particular has made a
wonderful success in selling the book by sending
out one with every new machine sold, for a week 's
trial. Purchasers of Bed Seal records are also
supplied with the book, and, after they have had
the time to read it in their own homes, experience
shews that they are seldom inclined to return the
book, so interesting do they find its contents.

Victor Talking Machine Co. Issues New Book
Explaining Operas and Characters — Dealers
Finding Book a Big Seller With Patrons
The Victor Talking Machine Co. has issued a
new edition of the "Victrola Book of the Opera"
just in time for the holiday season. The previous
edition has been entirely exhausted and the new
one is put out" in response to an insistent demand.
The Victor Co. has been literally swamped by
letters which have been written direct to the
factor}- from the consumer public and, therefore,
the outlook for the sale of the new edition is extremely bright, providing the Victor dealers capitalize the demand by properly promoting and
displaying the new book. To assist dealers along
this line, the Victor Co. has prepared a special
four-page circular, which sums up the many attractions and features of the new work. This
circular is printed in black, purple and gold.
The book itself contains descriptions of a number of new operas and is bound in a new and distinctive style, the whole work being profusely and"
handsomely illustrated. Among the unique fea-

COMPLETES

TWO

EXCELLENT

TRIPS

L. A. Schwartz Secures Liberal Orders for the
Products He Represents
L. A. Schwartz recently completed two very
profitable trips in the interest of the various lines
handled by the Phoenix Trading Co. On these
trips he covered the middle west and immediately upon his return to New York left for New
England. While in Cleveland, the Eclipse Musical
Co. placed a particularly heavy order for Jones-

The Bell Hood Semi-permanent Needle
Plays 50 to 100 Records---Elimmates Scratching--Purifies and Harmonizes the tone.
Over

500 Dealers

Agents

and

Distributors

for the Bell Hood

West

CITY,

OKLA.

Texas

Motrolas with which they have had considerable
success. In Boston the Eastern Talking Machine
Co. placed a substantial re-order for JonesMotrolas. Mr. Schwartz reports that the two
firms mentioned instance the large orders he is
receiving everywhere for Jones-Motrolas.
The Victrola department of Woodward & Lathrop, which carries one of the largest stocks of
machines and records in Washington, D. C, has been
relocated to handle the increased business.
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NEW ENGLAND MUSICAL INSTRUMENT TRADING CO.
127 EAST 23rd ST.
NEW YORK
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State College of Washington Announce First of
Eighteen Extension Lectures at Sherman, Clay
& Co.'s Recital Hall in Spokane — How Victor
Dealers Help In This Important Work
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Automatic in its action — a slight
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LETTER

J. I. Carroll, of Emerson Phonograph Co., Receives
Pleasing Letter From Western Jobber — How the
Emerson Line Is Progressing In That Section
J. I. Carroll, manager of sales of the Emerson
Phonograph Co., New York, received recently an
interesting letter from P. G. Spitz, manager of

is particularly

St.

the phonograph department of the Carpenter
Paper Co., Omaha, Nebr., distributors of Emerson
records for Nebraska and Western Iowa. In his
letter Mr. Spitz said:
' ' I feel so good about a letter which I received
recently from one of our dealers that I cannot
help but pass it on to you. You will remember
that I wrote you a short while ago regarding our
new dealer at Port Dodge. This is the same party,
and I am enclosing a copy of his letter, which is

The letter referred to by Mr. Spitz was sent
to him by the C. H. Pill Furniture Co., of Fort
Dodge, Iowa, and it read in part as follows:
"We received your samples of Emerson records, and are very much pleased with them. We
have run several ads in the newspapers which
have produced wonderful results. We feel that
we will make a big success with Emerson records,
and will boost the Emerson with all our might.
We would like to have you give us the sole agency

self-explanatory. ' '

for the Emerson in Fort Dodge. ' '

true

of

1920

and

half

is

begun

well

'Anything
This

Files

Filing Equipment of Exceptional Merit and Appeal
SATISFACTORY

This is another splendid example of co operation
between a dealer and an educational institution,
with credit and benefit redounding both to the
dealer and the community.
In a similar way, the Perry B. Whitsit Co., of
Columbus, Ohio, co-operates with the Columbus
Normal School by donating the use of their recital hall, Victrola, and records. Professor
Thomas Scott Lowden conducts his regular Normal
School courses in music appreciation and opera
study at this Victor retail store.
ENTHUSIASTIC

Record

Provide

Spokane, Wash., December 2. — Tbe State College
of Washington, Division of General College Extension, has announced the first of a series of
eighteen college extension lectures on Music Appreciation, to be given by Professor Alfred H.
Meyer in the recital hall of Sherman, Clay & Co.,
Victor dealers in this city. The course is given
with the Victrola and Victor records. Beginning
with folk song and dance and extending through
the larger vocal and instrumental forms, the course
presents in a most comprehensive manner the field
of music appreciation. For satisfactory attendance on the course and passing a final examination,
the State College of Washington will give one
hour's credit toward the A. B. Degree, which may
be submitted as an elective credit in any department.
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INCREASED

PRODUCTION

AND

SELLING

IN GRAND

RAPIDS

carload of machines to its retail representative
in St. Louis, Mo.
All its types of machines will be shown in a
special exhibit at the factory showrooms during
the big furniture exposition to be held here in
January. At previous furniture shows the exhibit has been made in the Keeler building.
Among other companies which will make special
showings at the furniture exposition are the
Michigan Phonograph Co., producing the Lauzon
machine, and the talking machine division of the
Lauzon Furniture Co., of this city. This exhibit
will be in the Keeler building. The Concertola
of New York will be shown in the Manufacturers'
building. The Widdicomb machine, produced here,
also will have a special showing in one of the
exposition buildings. Word reaching here is that
the Mandel will have a big display at the Chicago
furniture show during December and January.
Another bit of news reaching the local industry
is that the Cardinal Cabinet Co. is building a
four-story addition to its factory at Wabash, Ind.,
and expects to have a capacity of 300 talking
machine cabinets a day.

FIELD

Manufacturers Increasing Output While Dealers Still Suffer from Lack of Stock and Particularly
Records — Grinnell Bros. Join Ranks of Local Victor Dealers — Other Happenings
Grand Eapids, Mich., December 3. — Grinnell
Bros., the prominent Victor wholesalers of Detroit, and who operate a number of branch stores
throughout Michigan, have come into the Grand
Rapids markets as Victor dealers, having purchased the Victor retail franchise of the Herriek Piano Co., this city, who have decided to
give up the selling of records but are continuing
the sale of various makes of machines.
Grinnell Bros, have fitted up the building at
26-28 Division avenue North, in a most attractive
manner, with soundproof demonstration parlors,
built of handsome wainscoting, heavily enameled,
and plate glass. The use of glass serves to make
artificial lighting during the day practically unnecessary.
In the front of the store, which has been handsomely decorated in blue, white and gold, is a
record service counter, and behind it, running
along behind the booths, the record stock which
is most complete. The stock of machines is complete, too, and the business has started out
auspiciously. All talking machine accessories are
handled and it is the boast of the local establishment that the service in Grand Rapids is equal
to the service in the Detroit establishment of the
firm. E. L. Johns is local manager.
Victor products are now handled in Grand
Rapids by the following concerns, exclusive of
Grinnell Bros.: Young & Chaffee Furniture Co.,
the Heyman Co., the Wurzburg Dry Goods Co.,
L. E. Phillips, the Lyric Music Co., and the Winegar Furniture Co. The Herrick Piano Co. will in
the future handle the Mandel and Saxola machines, but no records.
With the Christmas demand for records and machines picking up and becoming rather formidable
dealers here still find themselves somewhat behind
as regards stocks. But by some of the dealers
Grand Rapids is considered lucky, local dealers
being able to secure about 75 per cent of their
needs in the line of talking machines.
The shortage of records, while somewhat of a
handicap, has not reached the acute stage. Several reasons for the shortage are given, probably
one of the best explanations being that of C. H.
Hoffman, president of the Grand Rapids Music
Dealers' Association.
"Victor dealers are handicapped in getting
records," said President Hoffman, "but even if
the Victor Co. were up to normal production there
would still be a shortage. The recent reductionof prices on Red Seal records have created a new
demand, and also we must take it into account
that there are about 350 types of machines using
the Victor records.
"At the time the Herrick Piano Co. discontinued its record agency it had on hand records
valued at about $6,000, wholesale price, and yet
it was not filling more than 60 or 75 per cent of
its orders. In records ordered from the issues of
the last few months I do not believe the percentage was more than 40 or 50.
' ' The talking machine game at present is getting
down to where the piano game stands. Eventually it will mean the survival of the fittest, and
competition will carry out a process of elimination. As with pianos so will it be with talking
machines. Buyers will not be coming to us
clamoring for machines — we will have to go out
and get them.
"Right now the selling of machines has developed -into a matter of education. The national
advertising campaign of the Victor Co. has created
a demand which has practically come to the dealers, and talking machine makers must keep up
this sort of education.
"Bargain sales have hurt the game, too. Cut
rates on machines, which have sometime proved
inferior, have led the public to believe they can
get something for nothing, and this has proved
bad business for some of the other dealers. To
my mind the bargain sale is a big argument for
the Stephens bill, which the music dealers have
been trying to get through Congress at several

recent sessions. This bill would allow the manufacturer to fix the retail price of machines and
I think it would prove a big benefit to all dealers."
In the line of education, the Cheney Talking
Machine Co., of this city, is preparing to invade
the field with a big, national advertising campaign. The production of the factory for December shows an increase of 40 per cent over that
of November. This is due, in a measure, to increase in facilities, the former big plant of the
Berkey & Gay Furniture Co., and a large building,
now being given over exclusively to the production of cabinets. Besides this the plant at which
metal parts are being produced, formerly the factory of the Accounting Machine Co., has been
enlarged by the addition of one story.
The Cheney Co. ncv is turning out eleven
models, six being standard and five being console
models. At present the company is shipping a
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reports have been received regarding the concert
tour that Rudolph Ganz and Jacques Thibaud are
now completing.
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The new Pathe department of the Cunningham
Co., of Detroit, Mich., has been completed and is
probably one of the most attractive departments
in the country. Seventeen thousand dollars was
expended for the decorations and equipment of
this department entirely aside from the large
stock of Pathe merchandise carried. Visitors to
this establishment have spoken highly of it.
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We are manufacturers' representatives of the well known lines listed below.
Place your orders with us. We are well equipped to give
you the service you require
Jones Motrola, Brilliantone Steel Needles, Pla-rite Needle, Ever Ready File
for Victrolas, Peerless Record Album, Wall Kane Needle, National Toys, Violaphone Needle, Haag Files for Edison Phonographs. Lansing Covers for Pianos ft
Phonographs, Gilbert Record Brushes, Reincke-Ellis Delivery Bags ft Supplement
Envelopes, Globe Decalcomanie. Supplies, Diamond and Sapphire Points. Springs
and Parts of all descriptions. Record Needle ft Mfg. Co. Fibre Needle Cutters
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Empire Talking Machine Co. Have Just Sent Out
a Very Artistic Card in Five Colors Which Is
Greatly Appreciated by Dealers

and "Record Lites." All-in-One Reproducers to Play Edison Records on Victor Machines and Speed Indicators.

Chicago, III., December 8. — The Empire Talking
Machine Co. have just brought out for the benefit
of their dealers a very attractive window display

REPEAT-O-GRAPHS
New England Perfection Tone Arms and
Reproducers for Edison Phonographs

PHOENIX
TRADING
CO.
Manufacturers* Representatives — Domestic and Export
1265-69 BROADWAY
NEW YORK

WHAT

IS YOUR

FAVORITE

having been destitute of music for some time applied the pulmotor to his prized collection of
records, in the form of a dry rag, removed the
mud of the river bed and a few Tennessee barnacles from the records, put them on a Grafonola,
and listened to the well remembered strains of
his favorite selections.

RECORD?

Milwaukee Evening Sentinel Starts Interesting
Discussion on Its Music Page
Milwaukee, "Wis., December 6. — The Milwaukee
Evening Sentinel, through its music page, has
begun a very commendable plau for increasing
interest in music among its readers. The editor
of this page has asked owners of talking machines or other musical instruments to write him
short letters telling of their favorite records,
artists, songs and the like. This is done in the
belief that others should share and profit by the
experiences of music lovers in the realm of music.
Some very interesting replies will undoubtedly be
received and some worth while information may be
gleaned from these letters.
BURIED
But

IN MUD

FOR

FOUR

SECOND
New

ISSUE OF THE

PATHE

NEWS

Pathe Journal Well Received — Contains
Helpful Suggestions for Dealers

The second issue of Pathe News, published by
the Pathe Ereres Phonograph Co. in the interest
of their dealers, made its appearance last month.
The approval with which these first two issues
have been received would indicate that it will
probably not be long before this publication will
be published bi-weekly. In the November issue
many excellent advertising suggestions are given
for the use of Pathe dealers, mats and stereos of
which are available to their order. Among
other interesting features for the dealer is an
article entitled ' ' Selling a Pathe Phonograph, ' '
being the personal experiences of an expert retail
salesman.
Pathe artists everywhere are achieving phenomenal success. At the opening of the Chicago
Grand Opera season, a number of Pathe artists
received an ovation. The concert given by Percy
Hemus, Hans Kronald and Grace Hoffman at
Symphony Hall in Boston, was described in
musical circles as a "triumph."
Many glowung

MONTHS

These Columbia Records Still Played as
Sweetly as Ever, Says Southern Dealer

From Chattanooga, Tenn., comes a unique story
of some Columbia records which were picked from
the bed of a river and found to be in good condition. A Columbia dealer in that city said that
a houseboat on the Tennessee river which belongs
to him, was sunk by accident, and stayed at the
bottom of the river in the mud and water for four
months. In the houseboat was a Grafonola and a
collection of Columbia records.
The houseboat was raised recently, and its owner

DOUBLE

SPRING
SILENT

PLAY

FIVE

TO

SIX

Felt — 12 Inch

Green

Mahogany

54th

very complimentary letters to the company expressing their appreciation of the co-operation
they are receiving from them in promoting sales
of Empire products. The service rendered is undoubtedly helping business tremendously.'

MOTORS

AT

ONE

WINDING

Hundred

46x49 Inches

Lots 12 Cents

STREET,

Each

High — Prices Quoted

PHONOGRAPH
139 EAST

card. This card is 16 inches wide by 27 inches
high and is printed in five colors on lreavy cardboard. The illustration in black and white conveys a very inadequate idea of its beauty. Empire dealers who have received these cards are
enthusiastic over them and have written some

$8.00

Felt, of Quality,

Cabinets

Empire Co.'s Display Card

RUNNING

RECORDS

Price

WAGNER

CITY

NEW

YORK

COMPANY
CITY
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FORMULATE

PLANS

FOR

THE

GREAT

NATIONAL

MUSIC

SHOW

Entire Country Will Soon Be Saluted With a Broadside of Informative Publicity Regarding Greatest
Event in History of Music in America, — Talking Machines and Accessories in Evidence
The Press Committee which will have in charge
the publicity for the National Music Show, and
representatives of the principal exhibitors met last
sveek in New York at the offices of C. M. Tremaine,
director of the Bureau for the Advancement of
Music, and laid the groundwork of their plans for
the "big show" to be held in the metropolis the
first week of February.
As a result of the plans which were formulated
at this meeting the whole country will soon be
saluted by a broadside of informative publicity of
varied kind, which will leave nobody in ignorance
of the fact that New York is going to have- one
solid week of music in the interest of the whole
nation.
Exhibits at the show this year will far outshine
MRS.

F. E. CLARK'S

TIMELY

anything that the past can boast, as is evident
from plans made known by some of the leading
exhibitors. Grand Central Palace, in which the display will be held promises to witness the biggest
crowds that have ever passed through its doors.
The result of this great campaign for music means
much for the industry.
The Aeolian Co. is going into the show on an
elaborate scale, with a huge auditorium of great
seating capacity, and every facility for conducting concerts. Victor, Columbia, Edison, Pathe
and many other prominent talking machine houses
East and West will also be represented with artistic displays commensurate with the tremendous
achievements of the talking machine industry in
recent years.
from Mrs. Clark 's address before the Music Section as follows: "Mrs. Clark believes that the
musical ear of a child should be developed as
early in life as the age of two. She urges all

TALK

Mrs. Frances Elliott Claik, director of the educational department, Victor Co., with Miss Mabel
.Rich, of the same department, attended the recent
convention of the New York State Teachers' Association held at Albany, N. Y. About 8,000
teachers- were in attendance. Mrs. Clark made
addresses on the educational uses of the talking
machine before the Music, Rural and Physical
Culture Sections of the meeting. The Albany
Morning Journal for November 26 reports in part

parents to let their children 'just hear' beautiful
music from babyhood. During her talks at the
convention she is mentioning the formation of
high school and grade orchestras and bands, which,
she said, are a great step forward in the teaching
of music. However, she said that one important
.thing had been forgotten in the child's musical
training and that was the fact that the ear training was too long postponed.
She said that

STILL

The

Solotone

progressive

for a Prosperous

Manufacturing

dealers located

Co.

within

1920 Solotone phonograph
deliveries by motor truck.
unpacked,
experts.

while the orchestras and bands for the
older children are an entirely praiseworthy
move, a child's musical ear should be trained to
listen to music and to love music in preparation
for the regular training later on. A child's hearing should be coupled with rhythm, which is the
basic element of all music. She urged that parents develop in their children's minds the idea
that music can talk to them. The compositions
with chimes, for instance, can tell the child to
go to church; a lovely waltz can tell the child to
dance; a lullaby can tell the little one to go to
sleep; a march can tell the child to go for a walk,
etc. In other words, Mrs. Clark implores all parents to bring up their children with the knowledge
that music is an intimate, vital part of everyday
life. ' '
.

MODEL

"B"

VICSONIA

POPULAR

The Vicsonia Mfg. Co., Inc., New York, reports
an unusually strong demand for their latest model
"B" Vicsonia reproducer, which was put on the
market sometime ago to meet the demands of the
trade, and particularly Pathe dealers. The model
"B" reproducer is popular not only in the United
States, but in other countries where it has been
introduced, inasmuch as it will play Edison, Pathe
and all other hill and dale records. F. E. McArdle, foreign representative of the Vicsonia Co.,
who is at present in Cuba, is booking some liberal
orders from Pathe dealers in that country. The
Vicsonia Co. has made arrangements to increase
their output materially soon after the first of
the year in order to take care of demands
promptly.

LOOKING
Plans

1920

AHEAD
Are

Under

invite negotiations
a hundred

miles

Way.
with

substantial,

of Philadelphia

contracts with a view to making
Safe delivery guaranteed, with

carefully set up and

fc> .

tested on

for

quantity
machines

the dealer's floor by Solotone

Irrespective of their location, we are in a position to
serve other dealers who can buy in quantity lots, and who
are now covering their needs for high quality, moderately
priced SOLOTONES.

SOLOTONE
MANUFACTURING
CO.
Executive Offices and Showrooms
Factories at
1 727kChestnut St., Philadelphia, Pa.
Philadelphia, Pa. and Lititz, Pa.
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SILENCE

A Frank Talk on the Importance of Having Good
Motors in Good Cabinets
By R. KRASBERG,
President, The Krasberg Engineering & Mfg. Co.
All other things being equal, the talking machine that plays smoothly, runs and winds silently has decidedly the jump on the instrument
that hums or grunts internally now and then as
the record is being played, and clicks discordantly while winding. There is really very little
difference in the varying excellence of one or
another talking machine or high grade manufacture insofar as the cabinet is concerned. The
vital parts, of which the motor is the most vital
of all, sell machines and keep them sold.
Have you ever entered a retail store and witnessed a trained salesman extolling the many
superior points of a machine he is trying to sell
a prospect and view the machine itself standing
there beside him in all its beauty of workmanship, seemingly of a degree of excellence fully
justifying all the salesman has said about it ?
Then have you heard the actual demonstration,
the noise of winding, the hum of operation blended
discordantly with the music issuing from the tone
chamber? The effect was spoiled. Up until the
moment the salesman started to put the machine

CHRISTMAS

through its paces the customer's favorable opinion
had steadily grown, only to collapse miserably in
the end. Somewhere else, previously perhaps, he
or she had listened to a silent motor and unconsciously astandard had been set. The most eloquent salesmanship in the world could not sell
the instrument over such a handicap. And salesmanship can never sell a noisy or imperfectly
constructed motor -to a reasonably discerning customer.
It will be noticed that the salesman selling a
talking machine equipped with an inferior motor
always refers to this part of his instrument, in
the superlative, as the "best," the "acme of perfection." Now it is a human characteristic in
selling an inferior article that terms of superlative generalization are usually used. Specific and
special points of superiority are never voiced —
always the generalization. So it is in selling
talking machines. The salesman is not specific
because he can 't be. To satisfy his customer
once and for all on the important subject of
motors he terms it the best, then speaks no more
of it.
How different is the method of the salesman
selling a machine equipped with a good motor!
He feels a confidence in knowing that the most
vital part of the whole machine is O. K., and
has made himself familiar with the why and
wherefore of its perfection so that he can explain
it to his customers. He uses specific arguments
that impress the discerning customer and makes
the latter feel that the salesman knows his busi-

this

"Guiro,"

E=5186

Columbia

DISCUSSES

plays

Graphophone
NEW YORK

Co.

ness. It is surprising the number of sales that go
to the salesmen who thoroughly know the technicalities of their business. Very often it is
these same strong technical arguments, although
understood not at all, that clinch the sale. It is
obviously the height of folly to place an imperfect
motor in a perfect cabinet. This fact the customer will discover after a few months of use,
if not immediately and the manufacturer 's greatest asset, his so-called ' ' mouth-to-mouth advertising," has taken wing, to be succeeded by a clientele of knockers.
A good, smooth-winding motor, running as
noiselessly as is mechanically possible, is the result of high-grade workmanship, very close inspection and expert supervision, resulting in a correspondingly high manufacturing cost of the
average motor, and of necessity sells to the phonograph maker at a high price. This difference in
price of a motor thus manufactured really acts as
sales insurance, helping to sell the phonograph
as well as keeping it sold by the steady and reliable performance of its power plant.

WISHES

Mindful of the pleasant business we have
had with phonograph folks during the year,
a great, big "Thank You" with
We offer
our
hearty wishes for your happiness at
Christmas time and after.
Of course we wish you success for the
new year, but we'll do more than
that — we'll help you to that success.
For Phonograph headquarters has a
real helpful service for dealers — and a
big stock of dependable merchandise
from many factories.
We are factory representatives and jobbers for
phonographs, records and
supplies of various manufacture. Our specialty is
the DELPHEON PHONOGRAPH and we urge every
dealer who has not
heard this incomcomparable instrument to do so with- 5=
out delay. The investigation will reveal some startling facts about phonograph supremacy — and there is valuable
territory still waiting for some live
dealers.

PSSS*
Rosen
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28
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Frame

340 SUPERIOR

ST.

TOLEDO, OHIO.
ART JEWELER AND
VICTOR DEALER
"HIS MASTER'S VOICE," a beautiful
gold
charm;
as aweight
lady's
brooch.
Madealsoin made
medium
— price $4 — heavy weight $5 — C. O. D.
postpaid. Money refunded if unsatisfactory.

Low Priced Table and Floor Phonographs
$60 per dozen and up. The biggest
Values for the Money.
We Carry in Stock Motors, Tone-Amis,
Springs and Repair Parts for Any
Machine on the Market.
BLACK DIAMOND
SPECIAL MOTOR
Plays three records at one winding —
Runs very quietly — 12-inch turn-table — top
regulator — has long heavy handle; nickel
plated;. $4.50 each complete.
Orders promptly shipped C. O. D. if deposit accompanies same. Send for illustrations and prices.
WOLLMAN TALKING MACHINE
MFG. Co.
560-562 Grand Street,
Brooklyn, N. Y.
Established 1889. Telephone Stagg 918

Eclipse (Model 35).
Mahogany, 16x16x10 in., double
spring motor, universal tone arm.
Back casting and metal horn. Price.
MELOTONE
$ 1 5.00.
With

(Model
Cover

50)

Mahogany, 1 7x19x13-111., double
spring motor. Universal Tone-arm.
Price, $16.00.
True-tone and Cleartone Needles, in
metal boxes or packages at lowest
Universal double and triple spring
Motors, Tone-arm, Auto Stops, etc.
prices. parts and accessories, as MoPhono
tors, Tone-arms, Sound Boxes, Cabinets and Cabinet hardware. Repair
parts for all makes.
Records — Standard make, lateral cut.
at $40.00 per 1 00.
Cash with order
FULTON

TALKING

640 Broadway

New

MACH.

CO.

York, N. Y.
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ADVERTISING
CLASSIFIED
WORLD'S
intended for this
Any member of the trade may forward to this office a "Situation" advertisement
inserted free. Replies will
Department to occupy a space of four lines, agate measure, and it will be per
line. If bold faced type
also be forwarded without cost. Additional space will be at the rate of 25c.
is desired the cost of same will be 25c per line.

WANTED — Experienced and thoroughly successful department manager for one of the largest
phonograph departments in Chicago. Write giving
full particulars in detail, references and salary
expected. Box D. C. 5, care Talking Machine
World, 209 S. State St., Chicago, 111.
SITUATION WANTED — Young man, 23, actively
and collection department, and assisting manager
of large eastern department store desires position
with either wholesale or retail house. Address
"Box 713," care Talking Machine World, 373
Fourth Ave., New York City.
WANTED — One high-grade phonograph salesman
to travel jobbing trade only. One of experience
preferred. Address "Box 714," care The Talking
Machine World, 373 Fourth Ave., New York City.

ATTENTION

MANUFACTURERS
CABINET
Wanted

any finish) cabinets (one model

WANTED
Established
die

castings

wishes

to

manufacturer
and

of

a

metal

specialty

to manufacture

a royalty

basis.

WANTED — A live wire to sell an excellent line
of talking machines and records in Philadelphia,
Baltimore and Washington, also a man for New
Jersey and another man for Eastern Pennsylvania.
A man for Virginia, also representatives for
Georgia, Alabama, Florida, Maine, New Hampshire and Vermont. Also want a high-grade man
for metropolitan district. Good proposition to
right man. Address A. M. Druckman, 140 West
23rd St., New York City.
ATTENTION EDISON JOBBERS AND CLASS A
DEALERS — Mr. Dealer, have you quadrupled your
Edison business in the past two years? We have,
$3600 will give you my services for one year. Address "Box 718," care The Talking Machine
World, 373 Fourth Ave., New York City.
BUSINESS OPPORTUNITY— Brehm Bros., Erie,
Pa., established 1870, carrying a general line of
everything musical, offer for sale their entire business. An up-to-date stock of sheet music, music
books, small instruments, talking machines, pianos,
in the heart of the shopping section, with practically no competition, in a thriving city of 100,000 doing an excellent business and showing big
returns on the investment. An opportunity of a
life time for one or two energetic men to push
this business to unlimited possibilities. Will require $20,000. If interested, address W. C. Brehm,
1007 State St., Erie, Pa.
"PHONOGRAPH REPRESENTATIVE FOR
SOUTHERN TERRITORY" —WELL ESTABLISHED MANUFACTURERS OF A NATIONALLY KNOWN LINE OF PHONOGRAPHS
WISH TO REPLACE THEIR SOUTHERN REPRESENTATIVE COVERING TEXAS AND ADJACENT STATES. MAN WITH EXPERIENCE
AT SELLING PHONOGRAPHS OR FURNITURE PREFERRED. REPLY STATING EXPERIENCE TO "BOX 722," care The Talking
Machine World, 373 Fourth Ave., New York City.
"SALES MANAGER FOR PHONOGRAPH
SPECIALTY"— SALES MANAGER WANTED
TO FURTHER DEVELOP THE SALE OF A
WELL ESTABLISHED AND NATIONALLY
KNOWN PHONOGRAPH SPECIALTY. MUST
BE ABLE TO DIRECT SALES AND VISIT
TRADE. MUST BE A GOOD CORRESPONDENT AND EXPERIENCED SALESMAN AND
POSSESS A HIGH DEGREE OF EXECUTIVE
ABILITY. REPLY STATING EXPERIENCE
TO "BOX 723," care The Talking Machine
World, 373 Fourth Ave., New York City.
"LARGE INCOME FOR DISTRICT AGENTS"
—DISTRICT REPRESENTATIVES WANTED
IN ALL LARGE CITIES AND CENTERS TO
HANDLE CUR QUICK SELLING LINES OF
PHONOGRAPH ACCESSORIES, RECORDS
AND PLAYER PIANO ROLLS ON A COMMISSION BASIS. THESE ITEMS ARE IN GREAT
DEMAND. A HUSTLER CAN EARN A LARGE
INCOME. REPLY STATING EXPERIENCE
TO "BOX 724," in care of The Talking Machine
World, 373 Fourth Ave., New York City.

upon delivery, and nothing

less than carload shipments.

If

interested will send

to

quote on. Reply to "Permanent
business", Care The Talking
Machine World, 373 Fourth
Ave., New

Address
Machine
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N.

World,

V.

208

City.

South
111.

FOR

QUICK

SALE

Several Hundred assorted Mahogany
Phonograph Cabinets, Hardware,
Woodworking Machinery, Tools, Etc.

SALESMEN
Wanted — Two high-class men who
are well known in the phonograph industry to sell the best automatic stops,
reproducers, tone arms, motors, etc.,
that money can buy. A real opportunity to connect with a live wire
corporation whose products have stood
the test of time.
Ferrotype

York

Talking

State Street, Chicago,

Chicago

samples

on

WANTED — Expert talking machine repair man,
good proposition, write for particulars. Address
"Box 715," care The Talking Machine World,
373 Fourth Ave., New York City.
WANTED — A first class Pathe Phonograph canvasser for finest trade. Permanent good position
at beautiful Palm Beach, Fla. Prefer a man with
family and one that is acquainted with the furniture business. Good wages guaranteed to the man
who can produce. Fine opportunity for the right
party.
AddressFla.Guild's Big Furniture Store, West
Palm Beach.

only ) to be delivered at the rate of
at least 100 cabinets per day.
Cash

stampings

obtain

15,000 birch (mahog-

Company

Phonograph Parts Division
1455 Congress Street
Chicago, 111.

United

Talking

Machine

5 1 1 Mulberry St.

Co.

Newark, N. J.

VICTOR and COLUMBIA
machines
WANTED
and records. Job lots; any quantity.
Spot cash paid for them.
Deninger
333-345 North St.

Cycle

Co.

Rochester, N. Y.

ADVERTISEMENT
An established house handling musical goods
would represent an A-l talking machine factory selling direct to jobbers and dealers in
Eastern territory. Answers only recognized
giving full particulars regarding the above.
Address
"Box 717," care The Talking
City.
Machine
World, 373 Fourth Ave., New York

SITUATION WANTED — Young man (31) expert
mechanic, thoroughly familiar with every angle
of the phonograph business and capable of taking
charge of assembling and inspection of motors,
cabinets, accessories, and also repairs. Can furnish best of references. Address — "Box 719,"
care The Talking Machine World, 373 Fourth
Ave., New York City.
EXPERIENCED WHOLESALE TALKING
CHINE SALESMAN— Will consider a new
nection in similar field. Long experience,
recommendation. Address ' ' Box 720, ' ' care
Talking Machine World, 373 Fourth Ave.,
York City.

MAconhigh
The
New

PRODUCTION MANAGER WANTED— A large
and growing manufacturer of Tone-Arms and
Sound-Boxes is desirous of securing an experienced factory manager to take complete charge of
the production end of the business. Experience
in the construction of these accessories will be
considered exceptionally valuable. Address ' ' Box
721," care The Talking Machine World, 373 Fourth
Ave., New York City.
WANTED — Position as salesman and repair man.
Thoroughly familiar with all makes. Prefer the
West or South West, Texas or Louisiana. Address
"Box 716," care The Talking Machine World,
373 Fourth Ave., New "York City.

25 million imported needles, loud tone,
soft tone and medium at 30c per thousand.
5000 table cabinets single door and double
door at $3.00, solid mahogany case, size
18"xl8"x9%".
UNITED

PHONOGRAPH
107 E. 10th St.
New York City.

FOR

CO.

SALE

Phonograph records, Victor, Columbia,
Emerson (Brand New). A very fine assortment of vocal and instrumental selections. Particulars given upon request.
I. DECKINGER.
3064 Albany-Crescent Ave.,
New York, N. Y.

WANTED
Corporation about to be formed in Philadelphia wants a good line of phonographs, records and accessories. Address "Manufacturer," Box 2S, New York City.
(Continued on page 190)
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CABINETS
All Sizes and
Send
EVERETT

Styles in Stock.

for Circular.

HUNTER

MFG.

CO.

Mc Henry, Illinois

WILL SELL
Talking machines and cabinets to the trade;
any style made to order. Best possible grade
at lowest prices.
DELAWARE TALKING MACHINE CO.,
Elsmere, Del.
Main Office, 2616 N. 11th St., Philadelphia, Pa.
SUPERINTENDENT
We have an exceptional opening for a
competent superintendent of phonograph
cabinet factory. Are assembling during the
1920 year while building our own factory.
Want a man capable of directing laying out
of the new factory.
Correspondence confidential.
CATHEDRAL
PHONOGRAPH CORP.
203 So. 19th St.,
Omaha, Nebraska.

CABINETS

FOR

TALKING

BETTER

MACHINE

ADVERTISING

STANDARDS

R. R. Shuman, President of Shuman Advertising
Agency, Gives Interesting Address
The address on the subject of greater efficiency
in advertising and merchandising in the music
trade, delivered by R. R. Shuman, president of
the Shuman Advertising Co., Chicago, before the
Piano Club of that city a fortnight since, was
both a warning and a guiding light to the music
industry. Mr. Shuman declared that much of the
high cost of living could be charged to the high
cost of distribution rather than of manufacture,
and that advertising was the means of reducing
this cost. The shortest road from the manufacturer to the consumer is the road paved by
intelligent advertising and in the music trade
especially there is great need for more intelligent
publicity.
In this connection Mr. Shuman said in part:
"Long experience in merchandising of manufactured commodities has convinced me that the
fttmxttttt
We
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WORLD

following program is the one that shortens the
route between manufacturer and consumer; and,
thereby decreases the cost of the travel of the
goods from one to the other:
"1. A vigorous, persistent, well-written, handsomely illustrated full-page campaign in all trade
papers that reach the kind of dealers who should
be interested in the commodity.
"2. Supplementing this campaign a parallel
campaign to dealers by direct mail, in which the
subject can be handled in greater detail.
"3. A campaign for the dealers in their own
local newspapers and through other means of
local advertising in which the name of the dealer
can be featured in such a way as to send the
people direct to those dealers' stores in order to
buy the thing advertised. And to this I would add —
"4. A special condition applying to the music
trade. A parallel campaign in the professional
publications in order to educate teachers and
amateurs whose influence can, to a great degree,
make or unmake any musical instrument ever

created."
Are

Making

Immediate

Shipment

of

AH

Models

SALE

Popular Prices
42 and 44 Inches High
Address Box No. VW, Talking Machine World
373 Fourth Ave., New York.

PHONOGRAPH
DISCS
Worn and Broken Disc Records
Bought in any quantity.
J. N. RILEY, TANK LINING CO.,
52 Kearney Ave., Kearney, N. J.

RECORDS

WANTED

Large or small lots any condition, vertical
or
lateral. O.Mentel Music Co., *20 E. Pearl,
Cincinnati,

Louis XVI— Style G

Japanese Lacquer— Style H
CABINET FACTORY FOR SALE
Fully equipped; output 300 large cabinets per
week; low overhead and cheap help; small
village in northern part of New York State.
Address Box No. 709, care Talking Machine
World, 373 Fourth Ave., New York.

WANTED— SPOT CASH PAID
Records in the following languages: Italian,
French, Spanish, German, Jewish, Russian,
Polish, Chinese, Japanese, etc.
VICTORIA RECORD EXCHANGE
2104 Third Avenue
New York
Phone Harlem 7848
CABINETS
We make a beautiful phonograph cabinet
ready for installation of motor and tone-arm.
Size 48x21x23, mahogany, walnut or oak.
Swelled legs all around. Beautiful grille.
Send $35.00 for Sample
BADGER STATE CABINET CO.
P. O. Box No. 391
::
Milwaukee, Wis.
FOR SALE
500 Emerson Gold Seal, Double Face 9-inch
Records, assorted from No. 908 to 922G.
Strictly new, never played. Sold only to
make room for Columbias. Address Mead &
Bates, Middletown, N. Y.

LA

UZON

ARE
THERE
conscientious

Phonographs

phonographs on the Market that
MANY
SO
dealers find it difficult to choose the make they

can best depend upon to bring them steady profits and the lasting good will of their customers.
It is with existing conditions in mind that "LAUZON" phonographs
are manufactured. They afford a secure foundation for the building
of a big profitable business.
"LAUZON" motors and mechanical
class — the most expensive made.

equipment

are of the very highest

"LAUZON"
cabinets are in themselves works of art. The Period
styles harmonize perfectly with the better types of period furniture.
9 Models— $90 to $400
The

Michigan

Phonograph

Phonograph

Division of the Lauzon

Company

Furniture Company

National City Bank Building
Factory, Monroe
GRAND RAPIDS, MICHIGAN

Ave. and Sixth St.

«
197
THE

K 16 1 'SI aaaKaoag

TALKING

MACHINE

WORLD

2 GRESHAM BUILDING, BASINGHALL STREET E. C, LONDON, W. LIONEL STURDY, MANAGER
Progress of the Work of Readjustment Reviewed
— Record Making facilities Below Pre-War
Standard — General Unrest Has Its Effect —
Sales Keep Up at Brisk Rate — Association of
Gramophone and Musical Instrument Manufacturers and Wholesale Dealers Resumes Activities— Some Recent Developments in the Manufacturing Trade — The Revival of the Cylinder —
Anent German Export Trade — "His Master's
Voice" Co. Makes Excellent Annual Report —
Other News of Interest to the Industry
London, E. C, December 1.— The task of bringing
about a readjustment of industries to a normal or
pre-war basis is one that closely concerns the whole
gramophone and musical instrument trades. Upon
the stability and prosperity of industry in general
depends the future good welfare of musical commerce. To some extent the present demand is
artificial. Flushed with the results of present
high wage levels, the masses are spending as never
before. All gramophone companies are reaping
a share of this expenditure — a share which keeps
their output capacity to a full-measure figure. In
fact, the manufacturing resources of our gramophone establishments are seriously short of the
demand, notwithstanding that most factories have
been running a night shift for a considerable
period. This inability to reach a sutticient output
is really a pre-war legacy, aggravated by the total
cessation of new buildings, lack of machinery,
supplies and other war exigencies. It may surprise my readers to learn that the British record
manufacturing resources are, if anything, ■• less
today than before the war. Some factories — the
Columbia, and the Guardsman, for instance, have
been the victims of fire, which has not altogether
been made good, and replacement of record
presses damaged by wear and tear, has not been

possible. Of course, the situation in this regard, is
an improving one, but owing to the excessive cost
of building construction, factory extensions and
new plants are in abeyance. There is one exception, Ibelieve of which mention will be made at
a later date. Coupled with the foregoing, an uncertain economic situation does not make for enterprise in the gramophone industry. Confidence
is gradually returning, it is true, yet so long as the
present high cost of living continues, with prospects of still higher prices of general commodities,
a state of unrest will animate the people. Witli
this problem such an industry as ours is inseparately bound up. It is a problem that is likely
to be with us for many years, unfortunately. This
being so, gramophone traders must recognize the
fact and give it broad consideration in any plans
for trade extensions. If it is going to discourage
progressive trade effort, the gramophone industry
will remain stagnant for years. Far better to
build upon a continuance of high living expenses
with its consequent difficulties and do something,
than remain at the mercy of the tide, of all effort
paralyzed, and drift slowly, but surely on the
rocks. To this view people are gradually leaning.
They are tired of inaction, tired of seeing trade
diverted elsewhere, and there is a dawning spirit
of determination to give practical effect to a
bolder line of policy. That in my opinion is the
only possible answer to the reconstruction question. Difficulties are many and huge for us all.
But as it is difficulties that show what men are,
it is up to each, individually, to. throw off that
feeling of doubt and inertia, and go forward with
the development of plans and policies, wisely but
boldly. Not within farseeable time can we hope
to outgrow all present-day problems of trading
existence, and we" can 't await their solution or
remedy by the efflux of time.
The antidote is

'His
— the

ttje Compliments

of tfje Reason

enterprise and hard work. Given that, we shall
emerge the more quickly into the sunlight of new
pre-war conditions. Let us all adopt this not impractical determination — so to lessen and remove
the artificiality of present trade, policies, and
actions. Concrete results arise from concrete effort. Such must be the order of today and tomorrow for all interested in the future development of our industry.
Gramophone and Record Sales Brisk
Wonderful tales of wonderful business are told
on all sides. As I write, it would seem as though
the Christmas rush is on, so great is the demand.
Dealers are simply swamping the manufacturers
and factors with orders. All signs point to the
fact that supplies will not be anywhere near adequate to satisfy the great demand. Record factories are going night and day continuously, but
cannot catch up on orders. Machine sales are exceptionally big. There is, however, a great shortage. Cabinets are coming in better, thanks
largely to the exhorbitant prices paid for them.
A "record" season is the general view.
The Association Resumes News Letter.
After an interval of a month or so, the above
association has resumed publication of its interesting and welcome News Letter. This is the
medium through which special news items of advantageous interest and value are brought to the
notice of members, who, by the way, now number
over 120. A full list of these members, their addresses and lines of manufacture, etc., aecom(Cnvt'nued on pane 1981
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DENMARK: Skandlnavlsk Grammopbon-Aktleaelskab, Frlhavne^, Copenhagen.
FRANCE: Cle. Francalse do Gramophone, 116
Boulevard Richard Lenoir, Place de la BepubUque, Pari*.
This

intensely human picture stands for all that is
best in music

— it is the "His Master's Voice"
trade-mark, and it brings to you,
no matter where you are, the
very best music

of every kind,

sung and played by the world's
greatest artists — the greatest
singers, pianists, violinists, orchestras and bands — all enshrined
in the unequalled

" His

Master's Voice"
records

SPAIN:
Barcelona. CompaQla del Gramofono. 66-68 Balmes.
SWEDEN: Skandlnaviska Grammophon-Aktlebolaget, Drottnlng Gatan No. 47, Stockholm.
KC8SIA: The Gramophone Co., Ltd., 45, Nevaky
Prospect, Petrograd [Petersburg) ; No. 1
Solyanka, Bolyanol Dvor. Moacow; 0, Golovlnsky
Prospect, Tlfflts; Nowy-Swlat 30, Warsaw; 11
Micballovskaya Ulltsa, Baku.
INDIA: The Gramophone Co., Ltd., 189, Balliagbatta
Bombay. Road, Calcutta; 7, Bell Lane. Fort.

Great

Britain :

The
HAYES

Gramophone
-

Agencies
AUSTRALIA: S. Hoffnung ft Co., Ltd., Sole
Concessionaries of Tbe Gramophone Company,
Limited, 163. Pitt Street, Sydney.
NEW ZEALAND: Gramophoniam, Ltd., 118-120
Victoria Street, Wellington.
SOUTH AFRICA: Darter A Sons, Post Box 174,
Capetown; Mackay Bros., Post Box 261, Johannesburg; Mackay Bros. & McMahon, Post Box 41ft;
Durban; Ivan H. Haarburger, Post Box 105,
Bloemfontein; Franz Hoeller, Post Box 108, Hast
London; B. J. Bwlns & Co., Post Box 86, Queenstown; Handel House, Klmberley; Laurence &
Salisbury.
Cope,
Post Box 132, Buluwayo; The Argus Co.,
EAST AFRICA: Bay ley ft Co., Lourenso
Marques.
HOLLAND: American Import Co., 22a, Amsterd
Teerkade, The Hague.
ITALY: A. Beisl ft Co., Tla Oreflcl 3, Milan.
EGYPT (Alio for the Soudan, Greeee and the
Ottoman Empire): K. Fr. Yogel, Post Bex 414.
Alexandria.
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panies this month's News Letter. The list is of
value from many points of view. It will be sent
to all government and official trade departments
and trade commissioners in all parts of the British Empire. This is in the interest of members
whose productions will thus be brought to the
notice of oversea buyers through official trade
channels.
The association has elected Messrs. H. J. Cullum, Herbert W. Dawkins, A. J. Mason, W. Manson and Louis Sterling to serve as its representatives on the Federal Board of Music Industries
of Great Britain. The aims and objects of the
Federal Board have been made known in these
columns. This great progressive movement is
likely to prove the turning point in the Trade 's
history. It has received the hearty support of
the association which is guaranteeing a minimum
revenue from members of £2,000 annually for six
years, providing that the other music industries,
etc., interested raise their respective quotas.
The~News Letter also deals with various other
matters of special interest to the British trade
members, as for instance — the revision of the
Merchandise Marks Act, Music Trades Joint Industrial Council, Excess Profits Duty, Protection
Against German Competition, National Health
Insurance, Importance of Trade Mark Registration.
Record Filing Cabinets.
That there is a big future for the development
of record filing systems this side will receive its
due recognition eventually. At least one is so
persuaded by the recent activities of two enterprising firms, who have embarked upon a promising attempt to bring into proper foeu; this aspect
of the gramophone business. In pre-war days
certainly one firm set itself out to look after the
record filing trade. Beyond that, and since, little
has been done until present times. The war, of
course, held up all effort in this direction. We
should now make a very strong effort to encour-

62

Glengall

Road,

derites of course, changed over — necessity compelled, but the homage paid to Edison was . so
remarkable that his admirers in London actually
banded together and formed a phonograph society.
This society holds regular meetings and great was
the enthusiasm when it became known that supplies of Edison records of the cylinder type are
again in prospect. Indeed it is reported that one
Liverpool trader, Mr. Jake Graham, has already
received a big consignment of thousands of records and expects additional supplies regularly.

By the Daily Telegraph correspondent — " - - I must remind you Englishmen feel that Germany
will seek business by dumping, and how do you
propose to handle your export trade, which now
enjoys a huge bounty by the depreciated mark?
Your Government has issued regulations by which
exports are supposed to be controlled, but the few
weeks I have spent in Germany suggest that it
would be easy to evade them."
Herr Erzberger replied: "I am pleased that you
have put the matter plainly. Not only by regulations, but also by other means, I have made it
clear to the business world that their export prices
must be based upon values abroad. If the behests of the Government are unheeded, I shall
pass a bill through the Reichstag conferring drastic power upon the Executive. I shall have no
difficulty inThecarrying
bill. Cylinder
''
Revival this
of the
The day of the cylinder is by no means over.
It is true that during the war period thousands
of phonograph owners were starved of the regular
up-to-date musical items so well provided on discs.
But the real cylinder enthusiast possessed his
soul in patience and remained loyal to the belief
held that disc records are inferior. Many eylin-

PERFECTION—

This is good news that will be welcomed by thousands of phonograph owners. It is the Edison
Blue Amberol that is particularly wanted. The
New Jersey officials will be the first to make good
as early as possible, because they know that our
folks here desire big supplies quickly now, as a
reward for their patience and loyalty. It should
be understood that while a few standard thread
records have been issued from time to time by one
— the only firm in England making this type of
record, the bigger the supplies of Blue Amberols
the quicker will they be taken up. And now is
the time!
Annual Report of "His Master's Voice Co."
This being the completion of the first fiscal
year's trading of the above company since the
armistice, more than ordinary interest is taken
in the general meeting held recently in London.
Mr. E. Trevor Lloyd Williams, chairman of the
Gramophone Company, Ltd., presided. He said
that the immediate result of the close of the war
so far as the company was concerned was the
prompt cancellation of all their munition contracts,
although, through the consideration of Government
departments, they were able to complete and deliver most of the work in progress, and on January 1st last, they had practically finished all
Government work. They had then to .set their
factories in order to resume their normal work.
Within six months they had increased the output
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business

for
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age every gramophonist to adopt a filing system.
The foundation of a big trade exists. It is surely
a question only of creating the demand. Filing
cabinets (with index) is the type or system most
favored, and manufacture along this line is undertaken by two firms only, at present. These manufacturers tell me that they are as busy as can
be, in fact, the present demand is quite beyond
their production capacity.
Basis of German Export Prices.
Some highly important information concerning
the export of goods from Germany was elicited
by the Berlin correspondent of the London Daily
Telegraph in an interview with Herr Erzberger,
the German Finance Minister, and published in a
recent issue of that journal, in part, as follows:

PEROPHONE—

London,

whole output of Perophone
THE
up month by month.
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Machines

is practically booked

we are introducing to the gramophone

public during the present season.
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able for quality, value, beautiful design and finish.
Agent.

-
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LTD.
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76 &
78 City Road,
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How to amuse the children is no longer a problem, say ' ' His Master 's Voice ' ' people. They have
issued an album of four 12-inch double records of
English Nursery Rhymes as, for instance: Little
Bo-Peep, Little Jack Horner, Polly Put the Kettle
On, Jack and Jill, etc. These rhymes total some
28 on the four records. All are recorded by Miss
Marjorie Montefiore.
There is a great boom in the sales of dance records on this side, not unexpected of course, at this
time of year. The ' ' His Master 's Voice, ' ' the
Winner, and the Columbia companies have issued
special programmes. Other lists also feature the
dance vogue.
The long-promised anti-dumping bill is officially
said to exist. It is now under discussion by Cabinet ministers, and will be introduced in Parliament shortly. It will have little power to exercise
as far as the gramophone trade is concerned, because "There ain't likely to be no dumping." I
am told!
A big trade fair will open at the Crystal Palace,
8. E. London, on February 23 next. Provision is
(Continued on page 200)
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put of their machines had not yet by any means
reached the figure they desired. When he addressed them last year l.e stated that the sales of
gramophone goods for October, 1918, had exceeded
in amount the sales of any previous month in their
history. The sales for October in the current year
had exceeded those of the corresponding month by
more than 100 per cent. (Cheers) — anil that was
an indication of what might be before them. The
demand for "His Master's Voice" goods all over
the world was simply staggering. Their record for
nineteen years of trading in profit and dividend
was surely satisfactory. Their balance sheet was
a model, and their assets gave an undeniable assurance of enduring stabili+y. He moved the adoption of the report, which was seconded by Mr.
Alfred Clark and unanimously agreed to.
General Items of Trade Interest

Vernon
at

W.

HEADQUARTERS^

respectively, and in 1915 no dividend was declared,
yet over the whole period the average annual distribution had been 15 per cent., and that took no
account of the 50 per cent, distribution of bonus
ordinary shares early this year. During the nineteen years the trading profit had amounted to just
about £3,000,000, the actual being £2,966,221. During the war period, which he took from
July 1, 1914, to June 30, 1919, their average profits
had been £145,000, and the average distribution
in dividends 10 per cent. — both figures well below
the general average including these years — indicating that they had not unduly benefited by reason of war condition as had a number of other
companies, but had contributed largely to the successful issue of the war and had been able to set
a standard of excellence and low cost in manufacture which was much appreciated and acknowledged by the Government departments.
A Wonderful War Record!
Dealing with the war record of the company
Mr. Williams said they had manufactured at
Hayes and delivered to the Government 4,000,000
time fuses — each of these having some thirty
separate parts to be assembled as a whole — 7,100,000 brass shell cases — mostly of the 18-pounder
type— 19,200,000 primers, 127,000,000 charges or
cartridge clips, a great number of aeroplane parts,
and tools for equipment of other factories. In the
cabinet factory, besides complete aeroplanes and
a number of parts, they made 500,000 ammunition
boxes, which utilized some 7,000 tons of timber.
These figures were mostly in millions, quantities
difficult to conceive and appreciate. As to the
future, they would probably have gathered that
the immediate outlook was not without anxieties.
Eaw material was very difficult to obtain, at any
rate in the quality which was the best and which
they always insisted upon, and prices, in some
cases, were practically prohibitive. Labor was
restless and very expensive. Overhead charges
were higher then ever known before, and the out-

of the factories by 100 per cent. The shareholders would all agree that the trading profit for the
year £145,397 was exceedingly good in all the
circumstances — indeed, splendid. Of course, it
was much less than it was last year by about £ 70,000, but, on the other hand, it was substantially
in advance of the figures for the two years immediately preceding the war. There was a balance
of unappropriated profit of £153,202, comparing
with £163,804. Last year, with £500,000 ordinary capital, they declared a dividend of 10 per
cent., less tax, and a bonus of 5 per cent., less
tax, and carried £50,000 to the reserve for equalization of dividends. For the year under review
on an ordinary share capital of £750,000 they
were paying a dividend of 10 per cent., less tax,
and a bonus of 5 per cent., less tax, with the
reserve for equalization of dividend undisturbed,
the balance being carried forward. Those who
retained their shares held at this time last year,
and also those distributed by way of bonus in the
spring of this year, would be receiving just half
as much again in dividends as they did a year ago.
In the course of an analysis of the balance-sheet,
he said that probably the main feature was the
item, "patents, goodwill, and trade marks," which
originally stood at £482,847, and now was at the
nominal figure of £1. Certainly that item was
worth more than the original valuation, and having regard to the value of their world-wide trade
marks it would be difficult to estimate as a going
concern the worth of their patents, good-will and
trade marks.
21st Anniversary Celebration Next Year.
Next year, in August, there would fall the 21st
anniversary of the original incorporation of the
company, and he had had the honor of being chairman throughout without a break. The present company was taken over from the old company as
from June 30, 1900, so that it had had nineteen
full trading years. In the first two years it distributed dividends of 6 per cent, and 8 per cent.
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REX GRAMOPHONE CO. 2 Elizabeth Place
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remembered that this disc is probably the biggest
seller on the British market. It is the result of
the maintenance of a uniformly high level of
quality in respect of artists, recording, and manufacture, combined with the prompt issue of current
items. A typical example of the latter is record
No. 1962, bearing the most recent hits, "A — Be
My Boy, ' ' sung by Harry Fay, with chorus and
orchestra, and "Muldoon's Big Bassoon" by Murray & Fay with orchestra accompaniment. The
enormous demand for this record has necessitated
special arrangements at the factory to ensure
every dealer receiving prompt and adequate supAs to the general issues, Zonophones continue to
fill the bill. Dance and other selections appropriate to the times are well to the fore. The manplies.
ager of the company advises me that "from now
until Christmas our national advertising campaign
will be considerably extended, which will greatly
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made for a representative musical instrument section. Space has already been taken by many
large London and Provincial firms. Other trades
will largely be in evidence, and the whole exhibition is under the direct organization of the Board
of Trade. Fairs are also to be opened on the
same day in Birmingham and Glasgow.
A recent call at the Perophone show rooms in
City Road revealed some idea what an extensive
trade this company enjoys. The place was packed
with dealers eager to secure record and machine
stocks for the great rush-sales period. Great success has attended this firm 's sound-box manufacture. The various models are selling like hot
cakes. So much for Perophone quality and general
value!
The Steamship Weimar recently arrived at Leith
with a 60-ton cargo from Hamburg, said to be the
largest consignment since trade with Germany was
resumed. Included in the cargo were consignments of toys and small musical instruments.
A parliamentary statement gives currency to the
fact that among a miscellaneous cargo landed at
Liverpool were 34 eases of phonographs. Doubtless this refers to a recent big consignment of
motors, tone-arms, etc., that will be released in
a short while.
Some weeks must elapse before the findings will
be made known of the Government Commission
appointed to advise on the question of a revision
of railway goods freights. A substantial increase
is foreshadowed.
The air mail between London and Paris is now
in full swing. The charge of 2-6 per oz. beyond
the ordinary postal rates is considered heavy. But
a letter" can be posted as late as 11 a. m. at the
G. P. O. and delivered in Paris the same day —
about -4 p. m.
Kubelik, the famous violinist, whose records
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are so well and favorably known this side, was
due to visit England in November, but a message
was received saying, ' ' Unable to leave the country." He is in Bohemia and apparently cannot
get the necessary permit to come to see us. Later
on, we hope!
New Companies Incorporated.
Alfred Lewis Inventions L., gramophone manufacturers. Capital £10,000 in £1 shares (2,000
preference). Office: Town Hall Chambers, Victoria Square, Leeds.
Bailey's Concertophone L. Capital £60,000.
Address not stated.
Hot Favorites on Winners.
The latest Winner programme to hand is brimful of issues likely to enjoy an exceptionally big
demand. There are many novelties that always
appeal, and of course the inclusion of records
bearing current favorites is in conformity with
Winner policy. All the rage is record 3342 "A — Be My Boy" and "What the Colonel Told the
Adjutant," both sung by Ted Yorke. This record is enjoying a wonderful demand all over the
country. Two exquisitely recorded 'cello solos
are listed as recorded by the late Auguste Van
Biene— "The Broken Melody" and "The Phantom Melody," while a taking arrangement of
"The Village Blacksmith" in two parts on double
disc No. 3354 is down to the credit of Foden's
Prize Brass Band. Very acceptable records, as
also are others by Billy Merson, The Elliotts,
Robert Howe, Herbert Cave, Ernie Mayne, to
mention some of those artists who contribute to
this fine "Winner" list. Special mention is due
the Boyal Court Orchestra's handling of the musical gems from "Kissing Time," now being
successfully performed nightly to appreciative
audiences at the Winter Garden Theatre.
New York Philharmonic Orchestra on Columbia
Of special interest is the two-part record of the
Andante from Beethoven's Fifth Symphony just
issued by Columbia. As a record of one of the
most beautiful conceptions in music, it is especially
valuable to music lovers as an example of one of
America's greatest orchestras, the New York
Philharmonic, under the baton of Joseph Stransky.
This particular musical gem be it observed, is said
to be the first work performed by the New York
Philharmonic, under the baton of Josef Stransky.
cembe'r, 1842.
British Zonophone Co. Mean Business
Information to hand leads one to believe that
the Zonophone people are out to create a salesrecord this season. That means much when it is

increase the sale of Zonophone records." It is
good therefore to advise dealers to carry big
stocks not only for Christmas, but after, because
the Zono sales boom will not likely end with the
close of the festive season.
Another All-British Sound Box
The Sterno ' ' Supertone ' ' sound box is the newest and best invention of its kind introduced on
this market. Its net weight is 3% oz., and the
size 2*4 inches diameter, representing the ideal in
these respects of all that a good reproducer should
be. Other special claims are made by the Sterno
Manufacturing Co., notably in regard to excellent
finish and particular care in the assembling, which
is best calculated to ensure a perfect reproduction, not merely of one class of record, so much
as all and every class of vocal and instrumental
effort. I commend this British sound box to stock
an article of which they can honestly say — ' ' British, and Proud of it, too!"
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Southern Dealer Discovered That Modern Credit
Systems Have Changed
Some music dealers who have been in the game
a long time fail to take into account the modern
improvements in the matter of terms and credit.
An interesting communication was received by
the A. J. Crafts Piano Co., Richmond, Va., from
one of their dealers. This dealer had been given
a certain line of credit and had become overdue
in his payments. He sent in an order for several
additional talking machines in spite of this fact.
The credit department naturally refused to approve his order until the account has been brought
up to date. The dealer was informed of this fact
and replied in a most unusual way. He enclosed
two long term notes which he thought would settle his obligations and stated that he had been
in the habit of buying pianos on long terms and
thought he could buy talking machines on the
same terms. His order for additional machines
was not filled.

REPAIRS
All Makes of Talking Machines
Repaired Promptly and Efficiently
ANDREW

H. D0DIN

176 Sixth Avenue
New York
TELEPHONE, CHELSEA 8437
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Washington. D. C December 3. — Sound Recording and Reproducing Machine. Henry L. Wadsworth, Lexington, Mass. Patent No. 1,312,461.
This invention relates to sound recording and
reproducing machines and aims to provide a novel,
combined sound recording, reproducing and record
tablet delivering machine, adapted to make a
sound record upon a blank tablet, reproduce and
thus verify it for the talker so that he can know
that the tablet correctly records his message, and
then deliver the tablet to him for such use as he
may desire to make of it, as to be forwarded to
his correspondent, or filed away for preservation.
Figure 1 is a front elevation of the cabinet containing the mechanism. Fig. 2 is a part plan and
horizontal section on the line 2 — 2 of Fig. 1. Fig
3 is a vertical section on the line 3 — 3 of Fig 2
looking toward the top of the sheet. Fig. 4 is a
vertical section on the line 4 — 4 of Fig. 3 from
the right. Fig 5 is a vertical section, partly broken away, on the line 5— 5 of Fig. 3, from the left.
Fig. 6 is a partial vertical section on the line 6— 6
of Fig. 3. Fig. 7 is a horizontal sectional detail
on an enlarged scale on the line 7 — 7 of Fig. 6.
Fig. 8 is a diagram representing the successive
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in operable position. Fig. 2 shows, on a much enlarged scale, the needle shown in Fig. 1, detached.
Fig. 3 shows the needle shown in Fig. 2, looking
in the direction of arrow "b, " same figure; and
Fig. 4 is a cross section through the needle, on line
4 — 4, Fig. 2 looking in the direction of arrow " c. "
Patent No. 1,312,849 has been granted Mr.
Hunt, covering a needle for sound reproducing
machines. Referring to the drawing: Figure 1
is a side elevation of a sound reproducing sound
box, and a sectional view of a sound record disc,
and shows the improved needle in operable position. Fig. 2 shows, on an enlarged scale, the

in Fig. 1, detached. Fig. 3 is a sec3, 3, Fig. 2, looking -in the direction
same figure. Fig. 4 shows modified
of the needle shown in Fig. 3. Figs.
other modified constructions.

Stay Arm. Frank D. Lewis,, West Orange, N.
J., assignor to the Pathe Freres Phonograph Co.,
Brooklyn, N. Y. Patent No. 1,312,<J36.
This invention relates to stay arms for cabinets. Among the objects of the invention is the
provision of a stay arm which is automatically
operable to perform its functions under all conditions. The improved stay arm is not dependent
for its operation upon the action of gravity and
operates equally well whether the cabinet stands
in vertical position or not.
Another object of the invention is the provision of such a cabinet stay arm which may
readily be manipulated so as to permit the cover
of the cabinet being lifted beyond its usual open
position, and, if desired, to be turned substantially entirely back, which is a feature of great
convenience as during the finishing of the cabinet,
permitting ready access to the interior thereof at
the upper end, as for assembly, cleaning and adjustment of the parts of the machine, as, for example, a phonograph, contained in the cabinet.
In said drawing, Figure 1 is a fragmentary
vertical sectional view of a phonograph cabinet
equipped with a stay arm embodying the invention. Fig. 2 is a perspective view of the stay
arm support and guiding member. Fig. 3 is a detailed cross-sectional view showing the frictional
pivotal mounting of the stay arm in the cabinet

Needle for Sound Reproducing Machines. Jonathan A. Hunt, Salem, Mass., Patent No. 1,312,848.
This invention relates to a needle for disc
sound reproducing machines and the object is
to provide an improved needle, for sound reproducing machines, which will outwear, and give
better results than needles now ordinarily used.
Figure 1 is a side elevation of a sound reproducing sound box, and is a sectional view of a
sound record disk, and shows the improved needle

accompanying drawing wherein: —
Figure 1 is a vertical sectional view of the
upper portion of a phonograph, in other words
the tone-chamber portion of the cabinet, the turn-

_ c
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table and tone-arm; the reproducer-carrying portion of the latter being broken away. Fig. 2 is a
cross sectional plain view taken on the line 2 — 2
of Fig. 1 looking in the direction of the arrows.
Fig. 3 is a detail seetiona'. view of the tone or
sound-controlling means.

needle shown
tion, on line
of the arrow,
constructions
5 to 11 show

positions of. the tablet carrier during the performance of the several steps leading to the making and delivery of the record-bearing tablet. Figs.
9-12 inclusive are details of certain cam and gear
constructions and are partly diagrammatic, showing the relative movements of the elements during
the performance of the several functions of the
machine.

The invention also contemplates a construction
which enables the tones to be modified so as to
reduce the volume when desired, and also to control and so direct the tones of certain selections
as to give them the natural tone quality or effect
of the original selection, as will be more readily
understood from the detailed description of the

lid, and Fig. 4 is a perspective view of a friction spring washer.
Phonograph. Burr B. Blood, Chicago, 111., assignor to George Heidman and Norman A. Street,
same place. Patent No. 1,313,250.
This invention relates more particularly to the
tone-chamber or amplifier of a phonograph; the
construction being adapted to give the reproduced
tones or sounds their natural tone quality and enable them to be presented in a clear, distinct maninal production or selection.

Combined Tone-Ann and Stop Device for Talking Machines. James T. Sibley, Newark, N. J.
Patent No. 1,313,342.
The tone arm which forms the subject matter of
the invention contains several novel features, as
for example, a self-contained adapter whereby
the sound box mounted upon the free end of the
tone arm may be made to occupy several positions corresponding with the requisites necessary
to play the three general classes of records with
the same sound-box.
A further object of this invention is to provide
means in connection with the tone arm whereby
whenever the tone arm and sound-box are in playing
position the motor will be set in operation and when
the tone arm is swung to the side of the record
and released, with the sound-box free from the
record, then the motive power will be completely
cut off.
There is also provided a novel ball bearing forthe tone arm whereby the same is rendered very
much more free in its movement and consequently, according to practical experience, creates far
less drag upon the motor.
Figure 1 is a side elevation of the improved
tone arm and stop device. Fig. 2 is a plain view
of the same. Fig. 3 is a fractional side elevation

of the free end of the tone arm illustrating the
position of the parts assumed when playing a
Pathe record. Fig. 4 is a side elevation partly in
section showing the means for locking the parts of
the adapter in place. Fig. 5 is an enlarged vertical section of the tone arm bearing, also showing
the circuit breaker connections. Fig. 6 is a section of the sound-box relieving mechanism for relieving aportion of the weight of the sound-box
upon the record.
Sound Reproducing and Recording Apparatus.
Robert G. Mitchell, Mount Vernon, N. Y. Patent
No. 1,313,720.
. This invention relates to what is commonly
termed a sound box, that is to say, a device arranged to be employed in connection with a phonograph or a talking machine for the reproduction
of sounds which have been recorded in suitable
records. In the present instance, the invention is
illustrated in connection with a sound box such
as is used with flat disc records containing a record groove therein, the undulations in the walls
of which operate to move a needle bar which is associated with the sound box. The main object of
{Continued on page 202)
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the invention is to improve
the quality of sound reproduced and to practically
eliminate the hissing or
scratching sound commonly
caused by the scraping of
needle in the record groove.
In

the

accompanying

drawing is shown a sectional view of a sound box
constructed to embody the
invention of Mr. Mitchell,
which will be read with
interest by the trade.
Sound Box. Franeesco Cirelli, Philadelphia, Pa.
Patent No. 1,314,127.
One object of this invention is to so construct an improved sound box for sound reproducing machines that a record-engaging needle
can be secured thereto in such manner as to permit the needle to enlarge the sound reproducing
grooves of the' record from either side of the center
of the record. Thus with the aid of the invention a left handed person can use the same with
as much pereision and convenience as a right
handed person.
Figure 1 is a front elevation of the improved
sound box. Fig. 2 is a sectional elevation taken
on the line 2 — 2 of Fig. 1. Fig. 3 is an enlarged
sectional plan view taken on the line 3 — 3 of Fig.
1. Fig. 4 is a fragmentary elevation of a portion
of a ring section which forms a part of the invention. Fig. o is an enlarged fragmentary section taken on the line 5— 5 of Fig. 2 through the
needle holding end of the stylus bar. Fig. 6 is a
section taken on the line 6 — 6 of Fig. 5. Fig. 7
is a front elevation of the needle holding end of
the stylus bar. Fig. 8 is a view of similar nature
to Fig. 7, showing a needle therein extended at
such angle as to permit its entrance to the sound

reproducing grooves from one side of the record.
Fig. 9 is a view of similar nature to Fig. 8, showing the needle therein extending at an angle opposite to that shown in Fig. 8 and in which angle
the needle can be inserted into the reproducing
grooves of a record from the opposite side of the
center thereof. Fig. 10 is a side elevation of the
needle holding end of the stylus bar showing a
needle extending at a transverse angle to permit
reproduction on certain classes of records; and
Fig. 11 is a top plan view showing in full lines
and dot-and-dash lines how the improved sound
box can be operated from opposite side of the
center of a disc record.
Phonograph Reproducer. Oren L. Grubbs,
Independence, Kan. Patent No. 1,315,117.
This invention relates to reproducers of phonographs, one of its objects being to eliminate the

scraping and other undesirable sounds ordinarily
produced during the reproduction of sound.
A further object is to provide a reproducer
utilizing a non-resilient member in lieu of the
ordinarily flexible or resilient diaphragm and which
member is movably supported by the stylus lever
of the reproducer and which lever is resiliently
mounted in a novel manner.
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A further object is to provide simple and efficient means for preventing the escape of air past
the yieldingly supported member.
Figure 1 is a central vertical section through a
sound box having the present improvements. Fig.
2 is a face view of the sound box, all but a portion of the cap being removed. Fig. 3 is a section on an enlarged scale of the invention taken
on line 3 — 3, Fig. 2.
Combined Talking Machine and Piano. Joseph
H. Dickinson, Cranford, N. J., assignor to the
Aeolian Co., New York. Patent No. 1,314,578.
This invention relates to improvements in a
combined talking machine and player piano and
the object of the invention is to provide a new
and improved device of this kind which is simple
in construction, reliable and effective in use and
operation, and in which the movement of the
music sheet is so controlled that it will always
be brought into proper synchronism with the moving record of the talking machine or phonograph.
Figure 1 is a front elevation of the improved
combined talking machine and player piano. Fig.
2 is a plain view of the same, the top cover of
the piano casing being removed. Fig. 3 is a
vertical transverse sectional view on the line "a"
— "a" Fig. 1. Fig. 4 is a diagrammatic plan view
of the mechanism. Fig. 5 is a face view of part of
the perforated music sheet and a front view of the
i
■-

from page 201 )

valve operated by the talking machine record support. Fig. 20 is a side view of the valve chest for
the valves which control the starting and stopping
of the talking machine record. Fig. 21 is a vertical transverse sectional view of the same on the
line "g"—"g" Fig. 20.
Phonograph Needle. Edward Thomas Chernushek, New York. Patent No. 1,316,533.
Among the objects of the invention is to
provide a needle and a peculiar holder for
the same providing for the use of a single needle
for the playing of a vast number of records without renewal.
A further object is to provide a phonograph
needle of such a character as to be well adopted
for sound reproduction purposes on a large number of records without renewals or adjustment,
but which may be adjusted from time to time
so that a single needle will last for the satisfactory playing of thousands of records, but

which when eventually worn out may be replaced
by another of the same type.
Figure 1 is a side elevation indicating in diagram the approximate angle at which the axis
of a needle is inclined to the plane of the
record. Fig. 2 is a vertical sectional view on
the line 2 — 2 of Fig. 1, the needle chuck being in
elevation. Fig. 3 is a central sectional view
through the chuck. Fig. 4 is a plan view of the
chuck shown in Figs. 2 and 3. Fig. 5 is a plan
view of a modified form of the same; and Fig. 6
is a detail perspective view of one of the chuck
Phonograph. Edward Rogers, Sosedale, N. Y.
Patent No. 1,316,187.
This invention relates specifically to means for
jaws.
graduating and controlling the tone or sound
volume of talking machines.
The primary object is to provide a device for
controlling the tone or volume of sound produced by a phonograph, and providing means for
operating said device to place the sound controlling element in desired position. Other objects are to provide means capable of being operated to select, modulate and maintain the tone
of a phonograph from any desired distance, at the
will of the operator, and to operate the sound
controlling element step by step to decrease the
volume of sound, and retracing the operation and

tracker. Fig. 6 is a face view- of one of the talking machine discs. Fig. 7 is a longitudinal vertical sectional view of the valve box for the valves
for controlling the speed regulating mechanism,
parts being broken away and parts in section.
Fig. 8 is a vertical transverse sectional view on
the line "b" — "b" Fig. 7. Fig. 9 is a vertical
transverse sectional view on the line "d" — "d"
Fig. 7. Fig. 10 is an elevation of this valve box
Fig. 11 is a plan view of the box containing two
sliding valves for controlling the motor. Fig. 12
is a vertical longitudinal sectional view on the
line "e"— "e" Fig. 11. Fig. 13 is a detail side
view of the bracket supporting the lever for moving the clutch used for starting the talking machine disc or record. Fig. 14 is a vertical transverse sectional view of the same on the line "f"
— "f" Fig. 13. Fig. 15 is a plan view of the
double valve shifting bellows and the motor control valve operated by the same. Fig. 16 is a side
view of the double valve shifting bellows. Fig.
17 is a vertical transverse sectional view, parts
being in elevation, through the double valve shifting bellows and a side view of the casing for the
motor control valve operated by said bellows. Fig.
18 is a side view. Fig. 19 an end view of the trip

movement of the sound controlling element step
by step to increase the volume of sound.
Figure 1 is a sectional view showing the sound
channel or outlet open, the damper having been
withdrawn by the controlling means therefor. Figs.
2, 3 and 4, diagrammatically show how the damper is advanced to the extreme opposite position
to that shown in Fig. 1, Fig. 5 is a diagrammatic
view showing how the magnets are controlled.
Figs. 6 and 7 are modified arrangements of the
damper controlling parts.

PATCHING
VARNISH
Dries in 10 seconds, flows without
showing
the lap. \Tith it damaged
SLEY
varnish can be repaired LE
invisibly.
Price 'S
now 1 pint 85c; 1 quart $1.60.
Complete repair outfit, $3.00. Money back Guarantee.
LESLEY'S CHEMICAL COMPANY
Indianapolis, Indiana

203
December 15, 1919

THE

TALKING

MACHINE

WORLD

3897 In the Old Sweet Way (Caddigan-Story),
Contralto and Tenor, Orch. Acc.
3898
Helen Clark and George Wilton Ballard
A Cowboy Romance (Spencer), a Scene on
I ADVANCE
RECORD
BULLETINS
FOR JANUARY,
1920 I
the Prairie Len Spencer and Company
3899 Little Arrow and Big Chief Greasepaint
B.nminininiiiiiniiiimiiiilllllinillliniinillllllllllM^
(Spencer), Vaudeville Sketch
Ada Jones and Len Spencer
3900
(1) Lullaby
from "Erminie"
Birds in
the
Night
Victor(2)Orchestra
COLUMBIA GRAPHOPHONE CO,
Granny
(Belledna), Contralto, Orch. Acc.
10
Marion Evelyn Cox
1S627 the
(1) Summer
America, Night...
the Beautiful
'
(2)
Stars
of
.Victor Military Band 10
3901 Alexander's Band Is Back in Dixieland
-1M666. La Forza Del Destino — Solenne In Quest
(1)
Speed
the
Republic
(2)
Onward,
(Gumble),
Male
Voices,
Orch.
Acc.
>Ora
Haekett and Stracciari
Christian Soldiers. ...Victor Military Band
Premier Quartet
7S325 Whispering Hope
10
RED
SEAL
RECORDS
FRENCH
RECORDS
Rose Ponselle and Barbara Maurel 10
27188
64836 Dear Heart
Bingham-Mattei
Riceardo Stracciari 12
Presque Vertueuse (Gabaroche), Baritone,
7*100 Santa Lucia
Emilio de Gogorza. Baritone
27189 in French, Orch. Acc
Hector Pellerin
49598 Mignon — Polonaise Maria Bamentos
10
Graveure
Louis
74597 Hymn to the Sun (from "The Golden
Le Mimosa (Barrirolli), Baritone, in French,
VS04 Absent
10
Cockerel")
Rimsky-Korsakow
Orch.
Acc
Hector
Pellerin
When You Come Home. ..Louis Graveure
Mischa Elman, Violinist
10
A2S0S Jesus, Savior, Pilot Me
S7292
Sans
Toi
(Without
Thee),
Quar.
Oscar Seagle and Columbia Stellar
10
My Crown?
Victor Hugo
— Guy
EDISON RE-CREATIONS
Will There Be Any Stars inOscar
Seagle 10
Geraldine Farrar.
Soprano
— In d'Hardelot
French
74599 Don Pasquale — Cavatina (Quel guardo —
A2S03 Steal Away to Jesus
10
L'Arlesienne — Adagietto (Bizet), and Sere"Glances So Soft"),
Donizetti 12
Fisk University Male Quartette
nade Espagnole (ChaminadeAlbert
- Kreisler),
Amelita Galli-Curci, Soprano — In Italian
Little David Play on Your Harp
Violih
Spalding
10
G4S3S Only You E. K. R. — Edwin Schneider 10
Fisk University Male Quartette
Prelude
—
The
Deluge
(Saint-Saens),
Violin
Albert
Spalding
John
McCormack,
Tenor
Faith!173
(Oh, Come All Ye Chicago
A2S07 Adeste Fideles
7J59S Invitation to the Waltz
Weber
ful) Paulist Choristers of
I
Did
Not
Know
(Vanderpool),
Baritone
Philadelphia Orchestra
Nearer My God to Thee
Mario Laurenti
Paulist Choristers of Chicago 10
G4S31 Pagliacci — Prologue, Part I — (Si puo?) —
My Dreams (Tosti), Baritone.. Mario Laurenti
INSTRUMENT ALS
"A Word")
Leoncavallo
52174 From the Land of the Sky-blue Water
64832 Pagliacci — Prologue, Part II — (Dungue —
\6195 Prelude in C Sharp Minor, Piano
(Cadman), and Dixie (Emmett),Frieda
Soprano
"So Then")
Leoncavallo
Josef Hofmann 12
Hempel
Renato Zanelli, Baritone — In Italian
Valse Gracile. (2) Birds at Dawn, Piano
Lullaby
—
Erminie
(
Jakobowski),
Soprano
Josef Hofmann 10
Frieda Hempel and Chorus
49624 Andante Cantabile, Violin. .Toscha Seidel 12
AEOLIAN CO.
10
52175
Come
to
Me
(Denza),
Bass-Baritone
Waltz
Arthur Middleton
—
Song
and
Women
Y6124 Wine,Metropolitan
Opera House Orchestra 12
My
Heart
Is
With
the
Loving
Ones at
STANDARD SELECTIONS
The Skaters — Waltz
12
Home' (McCarthy). Bass-Baritone
Arthur Middleton
30009 Serenata Gelata
Metropolitan Opera House Orchestra
(Buzzi-Peccia),
Bari1
S2
A2S05 Roval March of Italy
Italian Grenadiers Band
82176 Mon coeur s'ouvre a ta voix (My Heart at
tone, Vocalion Orch. "Acc.
— Rimini
Giacomo
30038
Thy Sweet Voice). Samson et Dalila (SaintViva La Francia — March
Songs My Mother Taught Me (Dvorak),
Italian Grenadiers Band 10
Saens), Contralto, in French
Soprano, Vocalion Orch. Acc.
Eleonora de Cisneros
— Cornet Duet
10
A2S06 Ida and Dot PolkaBuono
Vien
Leonora (Leonora, Spurn Not My
May
Peterson
10
and Chiafferelli
12236 Gypsy John (Clay), Basso, Vocalion Orch.
Love), La Favorita (Donizetti). Baritone,
Acc
Wilfred Glenn
Four Little Blackberries — Schottische, 10
in Italian '.
Taurino Parvis
Xvlophone Sol*
Out on the Deep (Lohr), Basso, Vocalion
50510
In Dear Old Napoli (Brockman), Tenor
•eorge Hamilton Green
Orch. Acc
Wilfred Glenn
Walter
Van Brunt
Lady — Fox-trot
12237 Chinese Lullaby — From "East Is West"
E5186 A Moorish Francesa
De Romeu Orchestra
Shades of Night (Friedland-Franklin). So(R. H. Bowers), Soprano, Vocalion Orch.
Acc
Nanette Black 10
prano and Tenor
on the Highway — Fox- 10
12
If I Shouldtrot Die
Elizabeth
Spencer and Walter Van Brunt
France'a De Romeu Orchestra
Mississippi Moonlight (Lee Roberts), So50511 The Beatitudes and Hymns
POPULARS
prano,
Vocalion
Orch.
Acc.
A2821 Tell Me — Comedian
Rev. Wm. H. Morgan, D. D„ and Calvary Choir
Al Jolson
Nanette Black 10
Wonderful Pal (Pinkard) Tenor Solo
SACRED SELECTIONS
The
Lord's Prayer, Doxology, Responses
and Hymn
12238
Grant Stephens
Softly
and
Tenderly
(Thompson).
Orch.
Rev.
Wm.
H. Morgan, D. D.. and Calvary Choir
Bayes
Nora
A2S16 Freckles
Acc
Miller and Dadmum 10
in
Evervbodv Calls Me Honey. ...Nora Bayes 10
50579 Fluffy Ruffles — One-step ( G. H. Green), for
Just As I Am (Bradbury)
10
Dancing Green Bros. Novelty Orchestra
Shannon Four
to Dixieland
VS'O Open' Up the Golden Gates
Van and
Schenck 10
12239 Valse Erica (Wiedoeft), Orch.
Acc.Wiedert
Tears (Dry
Your) — Fox-trot (HickmanBlack),
for Dancing
Rowland
Adele
ne
in
Grannv — Comedien
10
10
James
and
Harrison
Time
Green Bros. Noveltv Orchestra
V>822 LullabV
Migliavacca — Mazurka de Concei t (RienHenry Burr 10
505S6 Did You Mean All You Told Me Last Night?
Out of a Clear Sky
zi), Accordion Duet. ...Perry and Peppino 10
(Fisk-Pomeranee),
Tenor Manuel Romain
Kaufman 10
Irving
Pucheritos
(Denzon
Cubano)
(Herrera)
Surprised
Be
\2<15 You'd
12240
Just Leave It To Me
10
That Tumble-Down Shack in Athlone (CarFernando
Cabello's
Orchestra
lo-Sanders),
Counter-Tenor
Irving and Jack Kaufman
Yo Xo Vi Na (Danzon Cubano) ( Herrera) 10
10
Will Oakland and Chorus
10
\2S10 When I'm Gone You'llPeerless
Soon Forget
Fernando
Cabello's
Orchestra
Quartette
POPULAR SELECTIONS
12241
50597
Breakfast
in
My
Bed
on SundayGlenMornin'
(H. Lauder)
Ellison
AdeSame, Sweet
Sahara (Jean Schwartz)
I Love You Just the line
The Same As His Faither Did Before Him
Peerless Quartette 10
10
10
Billy
Murray,
Acc.
by
Dabney's
Band
Kaufman
Jack
(H.
Lauder)
Glen
Ellison
and
...Irving
Jones
Casey
All the Quakers Are Shoulder Shakers
A2S09
50598 La Danse des Sorcieres (Losey)
Steamboat Bill — Tenor Solo
Down in Quaker Town (Wendling)
10
Irving Kaufman 10
10
Sodero's Band
. Miss Trombone (Fillmore)
Billy
Murray,
Acc.
by
Dabney's
Band
DANCE RECORDS
12242 Bless
My Swanee River Home (DonaldWaltz
—
Brook
New
York
Military
Band
Meadow
the
bv
Down
son), Orch. Acc
Peerless Quartet
A.2S02
50599 Uncle Josh and Aunt Nancy Put Up the
Columbia Orch., Chas. A. Prince, Director 10
My
Sugar
Coated
Chocolate
Boy
(E.
and
Kitchen
Stove
(Stewart),
a
Rural
Scene
Enid — Waltz
Columbia Orchestra
W. Loos). Orch. Acc. ...Campbell and Burr 10
Cal Stewart and Ada Jones
12243 I Love You Just the Same, Sweet AdeA2S17 Onlv — Fox-trot Prince's Dance Orch.
Uncle Josh and the Honey Bees (Stewart),
laine (Caskill and Armstrong), Orch. Acc. 10
Fox-trotLullaby — From "East Is West'' 10
—Chinese
a Rural Story
Cal Stewart
Peerless Quartet 10
Waldorf-Astoria Dance Orchestra. Jos.
50600 Cleo — Fox-trot
(Roberts).
for Dancing,
Good-night.
Angeline
(
Europe-SissleKnecht, Director
Xylophone and Piano
All Star Trio
Orch. Acc
Peerless Quartet
12244 Blake).
Waltz Memories (Ford), for Dancing
Wonderful Pal (Pinkard) Orch. Acc.
None O' This
Give Nobody
Gonna
Ain'tRoll
\2S18 IJelly
Just 10
10
— Fox-trot.
Introducing:
Sterling
Trio
Jaudas'
Society
Orchestra
Leave It to Me
50601 Alexander's Band Is Back in Dixieland
I'm
Like
a
Ship
Without
a
Sail
(Kendis
Waltz.
—
Mary
Was
Pal
a
(Gumble), Male Voices Premier Quartet
and Brockman), Orch. Acc.
A2S19 Oh, What
10
Meet Me in Bubble Land.
Charles Hart and Elliot Shaw
troducing:
Say It Again (Greer).
and Billy
TenorMurray
12245 Blues My Naughtie
Rachael Soprano
Grant and
Columbia Saxophone Sextette 10
Sweetie
Gives
to
Me
Incidental Chorus by Grant Stephens
50602 I Know What It Means to be Lonesome
— Fox-trot (Swanstone - McCarron - Morlin Solo, Piano Acc. by George True
(Kendis-Brockman-Vincent). Soprano
10
gan)
...Played
by
Dabney's
Novelty
Orch.
Fox-trot
—
Blues
Margaret A. Freer
Willow
10
Weeping
Now I Know — Fox-trot (Henry and Oni- 10
Columbia Saxophone Sextette InMoonlight
Love
(Piantadosi-Stept),
Con10
Rules
vas)..
..Played
by
Dabney's
Novelty
Orch.
Cradle
My
Rocked
That
Hand
The
12246
A.6126
tralto Helen Clark
Lily Waltz (Weiner and Katzman)
10
IntroducFox-trot.
Played by Aeolian Dance Orchestra
My Heart — Medley
50603 I've
Got My Captain WorkingFred
for Hillebrand
Me Now
(Berlin)
ing: 1. Harem Life. 2. I Lost My Heart
Campmeeting
Blues — Fox-trot (Carroll)
See Old Man Moon Smile (Bernard), Negro
in Dixieland. 3. You Cannot Make Your
Shimmy Shake on Tea
Played by Dabney's Band
Duet
Al Bernard and Ernest Hare
12
Prince's Dance Orchestra
InEDISON
AMBEROL
RECORDS
One-step.
— Medley
Whoa, January
troducing: 1. Every Tear Is a Smile in
PATHE FRERES PHONOGRAPH CO.
ROYAL PURPLE
2. They're All
an Irishman's Heart. Dance
Orchestra
Sweeties Prince's
29042 La ci darem la mano (Nay, Bid Me Not
Popular Supplement No. 28
12
Resign. Love) — Don Giovanni (Mozart),
POPULAR VOCAL RECORDS
Soprano and Baritone, in Italian. Orch.
VICTOR TALKING MACHINE CO.
Acc
Marie Tiffanv and Mario Laurenti
22235 Honeymoon Bells (Weston-Lee) , Baritone,
29043
Tell
Me
the
Old. Old Story (Doane), BassPiano Acc
Jack Norworth
1S620 I Am Climbing Mountains
10
Baritone,
Orch.
Acc
Arthur
Middleton
Albert Campbell-Henry Burr
You'd Be Surprised (Irving Berlin), BariREGULAR
tone,
Piano
Acc
Jack Norworth
You Didn't Want Me When You Had Me
38S4 Tears
(DryDancing
Your) — Fox-trot (HickmanHenry Burr
22236
Mississippi
Moonlight
(Callahan-Roberts).
Black)
for
1862S Wait Till You Get Them Up in the Air, 10
Tenor, with Orch
Sam Ash
Green Bros. Noveltv Orchestra
I Lve You Just the Same. Sweet Adeline
Billy Murray
Boys
3885
I've
Made
Up
My
Mind
to
Mind
a
Maid
Floattn' Down to Cotton Town,
(Armstrong-Gaskill), Tenor Duet
Made Up Like You (Schwartz), Contralto
American Quartet 10
and Baritone, Orch. Acc.
Sterling Trio 10
and Burr
1S631 Wonderful Pal
22237
You
Ain't HeardBaritone,
NothingCampbell
Helen Clark and Joseph A. Phillips
Kahn-DeSvlva),
withYet
Orch.(JolsonThere's a Lot of Blue-Eyed Marys Down 10
Four
3886
Romance
from
L'Eclair
(Halevy)
Ernest
Hare
Shannon
and
Maryl
in
Peerless Orchestra
DANCE RECORDS
10
Slow
and
Easy
(William-Spencer).
Bari3887
We'll
All
Go
Home
the
Same
Way
(Harry
15625 Mv Babv's Arms — Medley Fox Trot,
tone, with Orch
Ernest Hare
10
Lauder), Orch. Acc
Glen Ellison
Pietro
22238 Some Dav You'll Want Me Back (Maybe
3888
Breeze,
Blow
My
Baby
Back
to
Me
(Mac—
Wee-Wee!
La!
Oo-La
Sav
He'd
I Won't
Want
You
(Retrop-Morgan) ,
And
Donald-Goodwin-Hanley), Male Voices
Pietro
Medley One-Step
Tenor. Orch. Acc
Sam Ash
Premier Quartet
15626 I Want a Daddy Who Will Rock Me to 10
Swanee
Shore
(Mitchell-Fields-Kaufman),
3889
Western
Land
—
Fox-trot
(Gay),
Saxophone,
Trio
Star
All
Trot
Fox
Medlev
—
Sleep
Tenor, with Orch
Harry McClaskey
Xvlophone and Piano, for Dancing
Shakers —
22239 In Siam (Burden-Cooper). (Vocal Obligato
Are Shoulder
Quakers
the Fox
All
All Star Trio
All Star Trio 10
Trot
Medlev
bv
Svlvia
Swan),
Tenor,
with
Orch.
3S90 Uncle Jo=h and Aunt Nancv Put Up the
Ting* Ling Tov (Earl), Male Quartet
Your "Once-in-a-While" — 10
Kitchen
Stove
(Stewart),
a
Rural
Scene
I Might FoxBe Trot,
1S829 Medley
10
Henry Four
Burr
Cal Stewart and Ada Jones
Invincible
3891 Flirtation Valse — Intermezzo (Steck)
Patches — FoxJoseph
Trot, C-. Smith's Orchestra 10
22240 F'oatin" Down
to Cotton Town (FrostKlickmann)
American Male Quartet
Band
Joseph
C. Smith's Orchestra
3892 Wait Until the Roses BloomConway's
(Morgan),
a Pal Was JIarj — Medley 10
I Am Climbing Mountains (Kendis-Brock18630 Oh! What
Saxophone
.Wheeler
Wadsworth
man). Tenor Duet, with Orch.
•ryaltz Joseph C. Smith's Orchestra
Lewis James and Chas. Hart
3593 Orch.
You're Acc
My Gal Al(Bernard),
NegroErnest
Melody.
Nobody Knows— Medley One-Step,
10
Bernard and
Hare
22241
The
Vamp
(B.
Gay),
Soprano, with Orch.
Joseph
C.
Smith's
Orchestra
3594 I Know What It Means to Be Lonesome
Patricola
VOCAL AND INSTRUMENTAL RECORDS
(Kendis
Brockman
Vincent),
Soprano,
All the Quakers Are Shoulder Shakers
"Sometime,"
35694 Gems from Victor
Orch. Acc
Margaret A. Freer
Light Opera Company 12
Down in Quaker Town (Kalmer-Leslie3895 Mv Desert Love (Cooper), Tenor, Orch.
Fellow,"
Wendling), Soprano, with Orch Patricola
a Good Opera
"She's Light
Gems from Victor
Acc
Lewis James
Company
22242
Wonderful
Pal (Tracey-Pinkard) . Tenor,
3896 Clarinet Squawk — One-step (Introducing
with Orch
- Lewis James
1862'' (1) Hush Mv Babe (2) Happy Land (3) 12
Come Thou Fount of Every Blessing,
(Continued on Page 204.)
"Summer Days") (Lada-Nunez-Cawley).
Victor Orchestra
for Dancing
Louisiana Five
piiiiiiiiiiiiiiiiiiiiiiiiii
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RECORD
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FOR

On the Trail to Sante Fe (Cliff Hess),
Tenor Duet, with Orch.,
Lewis James and Charles Hart
DANCE RECORDS
22243 I Want a Daddy (Who Will Rock Me to
Sleep) — From "The Greenwich Village Follies" (Sloane), Fox-trot
Palace Trio
I've Got My Captain Working for Me Now
— From "Ziegfeld's Follies of 1919" (Irving Berlin), One-step
Palace Trio
22244 Marilynn ( Wadsworth-Arden ) , (Saxophone
Passage by F. W. Wadsworth), Fox-trot
Nicholas Orlando's Orchestra
Where the Lanterns Glow (Johnson-Robert*), Medley Fox-trot
Wadsworth's Saxophone Band
22245 In Your Arms. Intro.: "Somebody's Heart
Is So Lonesome" (Floyd-Glazer-Motzan ) .
(Vocal Refrain Lewis James), Medley Foxtrot ....Joseph Samuels' Orchestra
See-Saw Medley — From "See-Saw" (Louis
Hirsch), Amazon
One-step
Joseph
Samuels'- VinOrch.
22246 Dreamy
(Gilbert
- MacBoyle
cent),
Waltz
Joseph
Samuels'
Orchestra
Nobody Knows and Nobody Seems to Care.
Intro.: "I Lost My Heart in Dixie" (Irving
Berlin), Medley Fox-trot
Joseph Samuels' Orchestra
INSTRUMENTAL
22232 Tell Me ( Callahan-Kortlander) , Cornet Solo
Jules Levy, Jr.
On Miami Shore (LeBaron-Jacobi), Cornet
Solo
Jules Lew, Jr.
HAWAIIAN
22227 Beautiful Ohio (Earl), Waltz
Royal Waikiki Hawaiians
Yogiland (Sullivan)
Royal Waikik Hawaiians
SPECIALTY
22226 What Killed the Dog, Humorous Monolog
Russell Hunting and Edward Wilson
Cohen on Prohibition (Silver), Humorous
Monolog
Monroe Silver
Regular January Pathe List
OPERATIC VOCAL RECORDS
540 37 Ay: Ay: Ay; (O Perez Freire), "Serenada
in Spanish, in
Tenor
Tito Soprano
Schipa 12
540 3S Criolla,"
Until (Sanderson),
English,
Claudia Muzio 12
600 SI Aida (Verdi), "Ritorna Vincitor" (Return
Victorious), in French, Soprano
Yvonne Gall 12
William
Tell
(Rossini),
"Spmbre
Foret"
(Gloomy Forest), in French. Soprano
Yvonne Gall 12
590 SO Carmen (Bizet), "Air de la fleur" (Flower
Song), in French, Tenor... .Chas. Fontaine 12
Lakme
(Delibes), "Fantaisie Aux Ailes
D'or" (Wings of Gold), in Chas.
French,
Tenor 12
Fontaine
520 46 Haymaking (Needham), Soprano
Grace Hoffman 12
Sing, Sweet Bird (Thornton), Soprano
Grace Hoffman 12
52(147 The Bell Buoy (Rankin), Baritone
Percy Hemus 12
The
Bells of St. Mary's (Furber-Adams)
Baritone
Percy Hemus 12
25035 A May
Morning (Weatherly-Denza),
Tenor
Craig Campbell 10
Sweet Genevieve (Cooper-Tucker), Tenor
Craig Campbell 10
SACRED SONGS
22221 Tell Mother I'll Be There
(Fillmore)
Invincible
Four in
Home
of the Soul (Phillips). Tenor,
Organ Acc
Earle F. Wilde 1"
HAWAIIAN MUSIC
22220 Hawaiian Smiles (Mary Earl). Vocal Refrain by Charles Hart
Royal Waikiki Hawaiians 10
Shadows Waltz (Lutter)
Roval Waikiki Hawaiians 10
INSTRUMENTAL RECORDS
27024 Etude in A-Flat (Chopin), Piano So'o
Rudolph Ganz 10
Rondo Alia Turca (Mozart), Piano Solo
Rudolph Ganz 10
5204S Tango Intermezzo ( Albeniz-Elman ) , Violin Solo, Piano Acc. by Georges True
Alexander Debruille 12
Caprice Viennois (Kreisler), Violin Solo,
Piano Acc. by Georges True
Alexander Debruille 12
\TEW BAND AND ORCHESTRA RECORDS
401S9 Welsh
Rhapsody
(Edward German),
Part I
Empire State Military 'Band 12
Welsh
Rhapsody
(Edward German),
Part II
Empire State Military Band 12
40190 Juana (Mele), Spanish Valse
GENNETT

RECORDS

9014 Oh, Wliat a Pal Was Mary (WendlingLeslie-Kalmar) Waltz — For Dancing, with
Singing
Chorus
Honeymoon
Waltz (Arden), Corde's
Waltz Orchestra
Corde's Orchestra
9009 Lullaby Land (Prival-Davis) , Tenor-Baritone Duet, Orch. Acc
Hart and Shaw
You Didn't Want Me When You Had Me
(Bennett-Grossman), Tenor, Orch. Acc.
Chas. Hart
9010 Peggv (Moret- Williams), Fox-trot
Corde's Orchestra
Follies Medley (Berlin). Fox-trot
Corde's Orchestra
45S1 You Know
What I Mean ( Rath-Dubin) .
Tenor, Orch. Acc
Arthur Hall
Bless My Swanee River Home (LewisYoung-Donaldson), Contralto, Orch. Acc.
Flo Bert
901 1 Meet Me in Bubble Land ( Jones-NathanGreene), Tenor-Baritone Duet, Orch. Acc.
Hart and Shaw
Just For Me and Mary (Edwards-ClarkeRogers), Baritone, Orch. Acc.
Harvey Hindermyer
1502 On the Trail to Sante Fe (Hess). Vocal
trio, Orch. Acc
Orpheus Trio
Every Tear Is a Smile (Sanders-Carlo),
HartTenor, Orch.PalAcc
45S2 Wonderful
(Pinkard Tracey),Chas.
Tenor.
Orch. Acc
Sam Ash
Smile and a Kiss (SullivanGive Me a Tenor,
Handman),
Orch. Acc Billy De Rex
9 012 Tn Your Arms (Claser- Floyd) , Tenor. Orch.
Acc
Sam Ash
Yoii's Be Surprised (Berlin), Tenor, Orch.

TALKING

MACHINE

JANUARY (Continued from page 203)
Acc
Billy Jones
9013 Nobody Knows (Berlin), Tenor, Orch. Acc.
Jack Kaufman
My Gal (She Has Wonderful Ways) (NelTenor, Orch.Violin,
Acc". .Chalk"
Smith
14004 Humoresque son-Cooper),
(Dvorak),
Piano Acc.
Helen Ware
Meditation from Thais (Massenet), Violin,
Piano Acc
Helen Ware
EMPIRE
.'1135

21136

21137
2113S
21139

31125
31126

31127
51122
51 1 23

61109

71 105

TALKING

10104

10108

10195

10109
1H110

10112

10106

10111

10107

PHONOGRAPH

1077 Beautiful Ohio (Mary Earl), Waltz, Saxophone and Xylophone Duet, Orch. Acc.
Rudy Wiedoeft and George H. Green
Till We Meet Again (Richard A. Whiting),
Waltz,Acc.
'Saxophone and Xylophone
Duet,
Orch.
1084
Rudy Wiedoeft and George H. Green
My Cuban Dream (Frank Warshauer),
Fox-trot
George
Hamilton Green's Novelty Orch.
I'm
Homesick
for You (Larrv Briers),
Fox-trot
Emerson Military Band

CO.

POPULAR SONGS
Wait Till You Get Them Up in the Air,
Boys, (Brown-Von
Tilzer), Tenor,
Orch.
Acc
Billy Murray
You
Ain't
Heard
Nothing.
Yet
(JolsonKahn-De Sylvia), Baritone, Orch. Acc.
Ernest Hare
Wonderful Pal (Tracey-Pinkard), Tenor,
Orch. Acc
Lewis James
Just for wards),
Me Tenorand
Duet,Mary
Orch.(Clark-Rogers-EdAcc.
Lewis James and Charles Hart
Freckles (Hess-Johnson-Ager), Tenor, Orch.
Acc
Billy Murray
Slow tone,
andOrch. Easy
(Williams-Spencer),
Acc
ErnestBariHare
Fast Asleep in Poppyland
(Gay). Orch.
Acc
Peerless Quartet
Swanee Shore (Mitchell-Fields-Kaufman).
Tenor, Orch. Acc
Henry Burr
IHerbert),
Might Be Baritone,
Your "Once
in aAcc.
While" (SmithOrch.
Arthur Fields
A Pretty Girl Is Like a Melody (Irving
Berlin), Tenor, Orch, Acc
Sam Ash
DANCE SELECTIONS
In Your
Arms (Floyd-Glazer-Motzan),
Medley Fox-trot Empire Dance Orchestra
Dreamy Amazon Waltz (Gilbert-MacBoyleVincent)
Empire Dance Orchestra
Nobody Knows and Nobody Seems to Care
(Irving Berlin), Medley Fox-trot
Empire Dance Orchestra
My
Baby's
Arms Novelty
( McCarthy-Tierney
).
Fox-trot
Dance Orchestra
Pee Gee Blues (Clark). Fox-trot
Novelty Dance Orchestra
Sensation (Dixieland Jazz Band), One-step
Novelty Dance Orchestra
INSTRUMENTAL SELECTIONS
My
SugarSaxophone
Coated Chocolate
Boy (MahoneyLoos),
Solo
Joe White
Irish Medley of Jigs, Accordion Duet
Delenti Bros.
Raymond Overture Part I (Thomas)
Empire Concert Band
Raymond Overture Part II (Thomas)
Empire Concert Baivl
HAWAIIAN SELECTIONS
Shadows Waltz (Lutter)
Our Own Hawaiian Orchestra
Hawaiian Lullaby (Ferriss-Bridges)
Our Own Hawaiian Orchestra
SACRED SELECTIONS
Abide With Me (Monk), Tenor, Organ and
Chimes Acc
Geo. Evans
Home of the Soul (Phillips), Tenor. Organ
and Chimes Acc
Geo. Evans
EMERSON

10103

MACHINE

December 15, 1919

WORLD

OPERAPHONE

21 13;
21136
21137
2113S

21139

61109
71105

51122
51123
:: i 1 - 5

11 126
31127

CO.

NEW GOLD SEAL RECORDS
FIRST
1920 LIST BIG SONG. HITS
I Am Climbing Mountains (Kendis and
Brockman). Baritone Solo, Orch. Acc.
Arthur Fields
Wonderful Pal (Pinkard-Tracey), Tenor
and Baritone Duet, .Orch. Acc.
Irving and Jack Kaufman
When Two Hearts Discover (Bigger and
Hirsch), Tenor Solo, Orch. Acc.
Walter Scanlan
Now I Know (Warren-Henry-Onivas).
Tenor Solo. Orch. Acc Walter Scanlan
Same, Sweet AdeI Love You Just theskill),
Male Quartet.
line (Armstrong-Ga
Shannon Four
Orch Acc
Me in Bubble Land (Nathan-ManneMeet
Jones). Tenor and Baritone Duet, Orch.
Charles Hart and Elliott Shaw
Acc
I'm
Loving the Girls
When It Comes ofto the
(KissenTimes
Ahead
Awav
Orch.
Song,
Character
gan).
Burns-Glo
Eddie Cantor
^Cct
You ,
Won't er)
Harem.
Sultan's
the
Me
Give
Give That Harem to Me ( Sil ver-Gerb
Character Song, Orch. Acc. ...Eddie Cantor
Oh, What a Girl — From Musical ProducGirl" ( Joles-Presburgtion "Oh, What
What a I Mean ( Rath-Dubm) .
You Know
Character Song, Orch. Acct.,
Irving Kaufman
Old Joe Blues (Gilbert-Samuels- Vincent) ,
Blues, Orch. Acc.
Irving and Jack Kaufman
All the Quakers Are Shoulder Shakers
in Quaker Town (Kalmar-LesheDown
Acc.
Orch.
Harvey
Wendling), Character Song, Bert
Had Me
When You Baritone
Want Me - Bennett),
Didn't
You
- Grossman
(Russell
Arthur Fields
Solo, Orch. Acct Makes
You Mine
When
oungPreacher
(Lewis-Ythe
- Donaldson). Tenor and
Baritone Duet. Orch. Acct.,
Irving and Jack Kaufman
LATEST DANCE AND BAND HITS
The Concourse March (G. E. Holmes),
March, Saxophone Sextette
Six Brown Brothers
Let Me Dream (Curtis Gordon). Waltz
George Hamilton Green's Novelty Orch.
See-Saw Medlev— From Musical Produc"See-Saw" and
tion "See-Saw." Intro.
(Louis A. Hirsch),
"When You Dance"
Emerson Military Band
Fox-trot
Roly Boly Eves Medley — From Musical
Production "Roly Boly Eyes." Intro.:
"A Bungalow
"Dipply Doodlums" and
Greenberg), Foxfor Two" (Brown and
Band
trot Emerson Military Gay),
ot (Byron
in Poppyland
-tr
,,
Fox
Fast Asleep

Green's
George (F.Hamilton
Waltz Orch.
ot), Novelty
W. Vanderslo
Myra
Emerson Dance Orchestra

22225

10

10
10
10
10
1o

10
10
in
10

10

10
10
10
10
10
in
10

10
30
10

COMPANY

10
POPULAR VOCAL SELECTIONS
Wait Till You Get Them Up in the Air.
Boys (Brown-Von Tilzer), Tenor
Billy Murray
You
Ain't
Heard
Nothing
Yet
(JolsonKahn-De Sylvia), Baritone Ernest
Hare
Wonderful Pal (Tracen-Pinkard), Tenor
James Lewis
Just For Tenor
Me andDuet
Mary (Clark-RogersEdwards),
James and Hart
Freckles (Hess-Johnson-Ager), Tenor
Billy Murrav
Slow and Easy (Williams-Spencer), Baritone Ernest Hare
Fast Asleep in Poppyland (Gay)
PggrlgSS Quartet
Swanee
Shore (Mitchell-Fields-Kaufman)
Tenor
Henry Burr
I Might Be Your Once in a While (SmithHerbert), Baritone
Arthur Fields
A Pretty Girl Is Like a Melody (Irving
Berlin)
Sam Ash
HAWAIIAN SELECTIONS
Shadows Waltz (Lutter)
Honolulu Hawaiian Orchestra
Hawaiian Lullaby (Ferriss-Bridges)
Honolulu Hawaiian Orchestra
SACRED SELECTIONS
Abide With Me (Monk), Tenor, Organ and
Chimes
Geo. Evans
Home of the Soul (Phillips), Tenor, Organ
and Chimes
Geo. Evans
INSTRUMENTAL SELECTIONS
My Sugar Coated Chocolate Boy (MahoneyLoos), Saxophone
Joe White
Irish Medley of Jigs (Accordion Duet)
Delenti Bros.
Raymond Overture, Part I (Thomas)
Concert Band
Raymond Overture, Operaphone
Part II
DANCE
Operaphone Concert Band
In Your Arms (Floyd-Glazer-Motzan), Medley Fox-trot. Operaphone Dance Orchestra
Vocal Refrain, Tenor
Lewis James
Dreamy Amazon Waltz (Gilbert-MacBoyleVincent) Operaphone Dance Orchestra
Nobody Knows and Nobody Seems to Care,
Medley Fox-trot (Irving Berlin)
Broadway Dance Orchestra
My Baby's Arms (McCarthy-Tierney),
Foxtrot Novelty Dance Orchestra
Pee "Gee Blues (Clark), Fox-trot
Novelty Dance Orchestra
Sensation (Dixieland Jazz Band), One-step
Novelty Dance Orchestra
Paris Grand Orchestra li
Marriage of Figaro (Mozart), Overture
Paris Grand Orchestra 12
Charme
D'Amour
(Love's
Spell),Orchestra
Concert 10
Waltz
Pathe
Concert
Amoureuse (Berger), Concert Waltz
Pathe Concert Orchestra 10

EMERSON

INTERNATIONAL

CO.

PREMIER AND INTERNATIONAL
02027XP Dinorah-Ombra leggiera (Meyerbeer),
Shadow Song — ActEva
II Leoni, Soprano
Barbiere-Una voce poco fa (Rossini),
A Little Voice I Hear
Act IISoprano
Eva —Leoni,
02034XP Tosca— E lucevan le stelle (Puccini).
The Stars Were Shining — Act III
Menotti Frascona, Tenor
Gioconda — Cielo e mar (Ponchielli).
Heaven and Ocean — Act II
Menotti Frascona. Tenor
02033XP Rigoletto — La donna e mobile (Verdi).
Woman Is Fickle — Act III
S. Berini, Tenor
La Boheme — Che gelida manina (Puccini). How Cold YourS. Hands
Serini,— Act
TenorI
0202SXP 'O Sole Mio (My Sunshine). Neapolitan
Folk Song (G- Capurro-E. di Capua)
Carlo Ferretti. Baritone
Funiculi-Funicula,
Neapolitan Folk
and Dance Song (Denza)
Carlo Ferretti, Baritone
02O29XP Largo (Handel). Saxophone Obligato,
Piano Acc.
M. Rose. Violinist
Minuet in G (Beethoven), Piano Acc.
M. Rose, Violinist
02039P
March — "Tannhauser"
(Wagner), Act
II
Waltz — "Blue Danube" Thaviu's
(Strauss) Band
Thaviu's Band
02031XP Tango Argentine y como le va (Vale) Dances Thaviu's
verd
Two
Hungarian
(Brahms)Band
Thaviu's Band
Triumphal March (Verdi), Cor02035XP Aida —net
Solo Bolognese Band
Rigoletto — Quartette: Lucia Sextette
CombinaSpecial
(Verdi) (Donizetti),
Band
Bolognese
0<>030XP Dance tion
of Arrangement
the Flower (Valse
de fleur),
Suite
Cracker
(Tschaikowsky), Nut
Israel J. Hochman
(Liszt)
Rhapsody
Hungarian
Second
Israel J. Hochman
— Waltz (Waldteufel)
02032XP L'Estudiantina
Suppe)
,
,(Von
,.
Overture
and Peasant
Poet
a)
.
az udv
k a holt(Kitette
Respectsarr
The Last
02025XP testet

) "Violin
igo
Serenade Rigo
(Dr
. - ist
, Gypsy
.Jancsi
Rigo Jancsi. Gypsy Violinist

10
10

10

10
10
10
10
10

10
12
12
10
10
10
10
10
10
10
10
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(Continued from Page 204.)

02026XP When Passing the Church (Elmegzek
a temploem mallett)
Letter D'Amour (Valse Tsigane (Bergere)
NEW POLISH RELEASES
1142X
Ksiadz Mi Zakazowal
Jakem Maszerowal Muzyka Grala
1I43X
Gdziez to Jedziesz Jasiu
Niemasz Nad Zolnierza
1144X
Jak To Na Wojence Ladnie
Nie, Placz Dziewczyno
POLISH CHRISTMAS SONGS
1145X
Lulajze Jezuniu T. Zlembtnski, Baryton
Bog sie Rodzi T. Ziembinski, Bar\ ton
1109
Pojdzmy Wscyscy
Do Sta.ienki
Tadeusz
Wronskl, Baryton
Anipl PasterzomTadeusz
Mowil Wronski, Barvton
ITALIAN CHRISTMAS SONGS
1248X
Tu Scendi dalle stelle (Pastorale)
with ciaramelle and zampogna acc.
T. Ronchi, Baritone 10
Su Figli cantate
T. Ronchi, Baritone 10
1252X
Dormi non piangere, with ciaramelle ■
and zampogna acc.
T. Ronchi, Baritone 10
II Nome di Maria
T. Ronchi, Baritone 10
1251X
La Pastoralestrumental
(Novena
In(ciaramellesdi& Natale),
zampogna)
T. Ronchi, Baritone 10
La Processione di Gesu Bambino
T. Ronchi. Baritone 10
NON-CHRISTMAS
SONGS, BUT POPULAR
VOCAL SOLOS AND DUETS
1247XX Senza Mamma — V. Di Maio. Tenor,
Orch. Acc.
12
Nanasse — V. Di Maio. Tenor, Orch.
Acc.
12
1249X
Coppola rossa (Duetto), couple VuoloNarciso, Orch Acc.
10
Nuovi Stornelli Toscani (Duetto) couple Vuolo-Narciso, Orch Acc.
10
1250X
Doppo Quinnece anne (Duetto), couple
Vuolo-Narciso, Orch Acc.
10
Nuovi
Stornelli
Romani (Duetto),
couple
Vuolo-Narciso,
Orch. Acc. 10
LATEST
JEWISH HITS
1341X
In Hundert Yohr Arum
Joe Feldman.
Feldman, Tenor
Shma Yisroel Joe
Tenor
1337X
Mendels Glicken — Comic Duet
Gus Goldstein and Clara Gold
Yente Hot Feint Die Mener — Comic Duet
Gus Goldstein and Clara Gold
1339X
Der Yiddisher Soldat in Poilen — Recitation Samuel Goldinburg, Tragedian
Die Historishe
Peklich
— Recitation
'
Samuel
Goldinburg,
Tragedian
1340X
Ich Bin Geshtorben — Recitation
Got Ferlost Nit — Recitation
1342X
Behusher Chusid — Violin Solo
Yiddishe Hora — Violin Solo
1343X
Oriental Melodys, Part 1 — Violin Solo
Max Leibowitz
Oriental Melodys, Part 2 — Violin Solo
Max Leibowitz
SCANDINAVIAN CATALOGUE
VOCAL RECORDS
SWEDISH
Six Songs Rendered by Mr. Calle Sjokvist
15003 En Sommarpolkett
Automobil Resan
15004 Mother Machree
Vikingens farval
18005 Sista Visan
Visa pa forstUgvisten

THE
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189
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82
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17
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178
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147
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42
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188
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171
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75
Automatic Cover Support & Mfg. Co
.15
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Badger Talking Machine Co
179
Bagshaw Co., W. H
48
Baker-Smith Co
79
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103. 185
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Paramount
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LATERAL

33028
85c
33037
85c
33038
85c
33039
85c
33040
85c
33041
85c
33042
85c

33043
85c

33044
85c
33045
85c
33047
85c
51.00
50027

CUT —

NO

DECEMBER
and JANUARY
I I'm Forever Blowing Bubbles (Kendis-Brockman)
J. C. Beck's Orchestra
1 Cuban Melodies (Arranged by C. Coleman) — For Dancing
(
Coleman's Castle Orchestra
I Woodland Echoes (Damare) — Violin, Flute and Harp
<
Gondolier Trio
t Dear Old Pal of Mine (Lieut. Gitz Rice)
Gondolier Trio
| Nobody Knows (Irving Berlin) — Baritone Solo, Orchestra
I
Accompaniment
Joseph Phillips
] Tulip Time — Tenor Solo, Orchestra Accompaniment
Sutwarth Frasier
r All the Quakers Are Shoulder Shakers — Medley Fox Trot.
Int: "Land of Jazz" and "When the Preacher
■I
Makes You Mine"
Jerke's Jazarimba Band
Patches — Fox Trot (Lee S. Roberts, J. Will Callahan)
I
Jerke's Jazarimba Band
Melody (Irving Berlin) Selvin's Novelty Orch.
f Tell Me Why — Fox Trot (Richard Coburn, Vincent Rose)
J. C. Beck's Orch. Vocal Chorus by Billy Cripps
! Mandy — Medley Fox Trot. Int: "A Pretty Girl Is Like a
I I Am Climbing Mountains — Tenor-Baritone Duet
Chas. Hart, Elliot Shaw
" Golden
Open for Me (Kendis
and Brockman)
— Duet
withGate,
Orchestra
Henry Burr,
Albert Campbell

ATTACHMENTS

REQUIRED

RELEASES— Ready for Shipment
Chinese Lullaby — Fox Trot (Robert Hood Bowers) For
33048
Dancing
J. C. Beck's Orchestra
85c
I Never Knew (Elsie Janis, Irving Berlin) For Dancing
J. C. Beck's Orchestra
Will-O-Wisp— Medley. Int: "Wait for Me" (Ronert B.
Smith, Malvin M. Franklin, Robert Hood Bowers)
33049
For
Dancing
Selvin's Novelty Orchestra
85c
Nobody Knows — Medley. Int: "I Lost My Heart in
Dixieland" (Irving Berlin) For Dancing
Selvin's Novelty Orchestra
Everyone
Was
Meant
for
Someone
(Kalmar, Ruby, Rubini,
85c
33050
Santaella) Tenor Solo with Orchestra
Henry Burr
Lullaby Land (Frank Davis, M. Prival) Tenor Solo with
Orchestra
Charles Hart
Give Me a Smile and a Kiss (Alex. Sullivan, Louis Handman)
Arthur Hall
33051
85c
<| There's a Lot of Blue Eyed Marys Down in Maryland
(Jack Yellen, Milton Ager, George W. Meyer) Quartet e
Shan on Four
f I Am Always Building Castles in the Air (Ted Carton,
33052
A. Fred Phillips) Male Trio
Sterling Trio
85c
On the Trail to Sante Fe (Cliff Hess) Tenor-Alto Duet
Charles Hart, Marion Evelyn Cox

i You'd Be Surprised (Irving Berlin) — Soprano with
Orch.
Ada Jones
i And He'd Say Oo La La Wee Wee (Harry Ruby, George
Jessell)
Billy Murray
} Kiddies Dance (Christmas Morning) Arranged by Walter
Rogers — Christmas selection descriptive
Band
I Kiddies Patrol (Christmas Eve) ArrangedRogers'
by Walter
Rogers — Christmas selection descriptive
I
Rogers' Band
f Adeste Fideles (Oakeley Portugal) — Mixed
Quartette
Cardinal
Quartette
1 Christmas Chimes (With Chimes Acc.) — Soprano-Alto Duet
with Orchestra Inez Barbour, Elizabeth Lennox
Joy to the World — Mixed Quartette Cardinal Quartette
. Adeste Fideles (Oakeley Portugal) — Piano Clifford
Solo
Murray

33046
85c
33053
85c
33054
85c
85c
33055

33056
85c

' Angels Dream Waltz (Herman)— Orchestra
Paramount Orchestra
Venetian Love Song (Nevin) Paramount Orchestra
Valse Erica (Weidoeft) — Saxaphone Solo
Rudy Weidoeft, Pietro Capodiferrp
Columbia Fantasie (As Arranged by Capodiferro)
Cornet Solo

33057
85c

f Jolly Coppersmith (Peters) Military Band Bergh's
1 Here They Come— March (Bergh)
Bergh's
Little Grey Home in the West (Lohr) Tenor Solo,
Accompaniment
Charles
The Sunshine of Your Smile (Cooke, Ray) Tenor
with Orchestra
Charles

Band
Band
Orch.
Hart
Solo
Hart

Mother Machree (Olcott, Ball) Tenor Solo with Orchestra
Henry Burr
When You and I Were Young, Maggie (Butterfield) Tenor
Solo with Orchestra
Henry Burr
Abide With Me (Monk) Soprano-Alto Duet with Orch.
Mabel Richardson, Margaret Abbott
Beautiful Isle of Somewhere (Fearis) Royden D. Massey
A Dream (Bartlett) 'Cello with Piano Accompaniment
Albert Taylor
Simple Confession (Thome) 'Cello with Orchestra Accompaniment Albert Taylor
Somewhere a Voice Is Calling (Tate) Soprano-Tenor Duet
with Orchestra
Grace Kerns, Henry Burr
Beautiful Ohio (Mary Earl) Soprano-Alto
withLennox
Orch.
Inez Barbour,DuetRuth

Paramount records are recorded and made exclusively within our own Laboratories and Plants at New York and Crafton Wisconsin.

The

New

York

Recording

PORT

WASHINGTON

E. R, GODFREY & SONS CO., Milwaukee
Distributors for Wisconsin, Michigan land Iowa

Laboratories,

WISCONSIN

ORDER
BLANK
For November Lateral Cut Paramount
Record

Record
Quantity No.

Record
Quantity No.

33028
33037

33041
33042

33047

33038
33039

33043

33048

33044
33045

33049

33040
Date
Order No.

Quantity No

55027

33050

Record
Quantity No.
33051
33052
33046 I

Records

Record
Quantity No.
33055

33053
33054
Ship to
City & State.

Inc.

33056
33057
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OF THE NEW EDISON, EDISON RE CREATIONS, THE NEW EDISON DIAMOND
AND BLUE AMBEROL RECORDS

CALIFORNIA
Los Angeles— Edison Phonographs, Ltd.
San Francisco — Edison Phonographs, Ltd.
COLORADO
Denver — Denver Dry Goods Co.
CONNECTICUT
New Haven — Pardee-Ellenberger Co., Inc.
GEORGIA .
Atlanta — Phonographs, Inc.
ILLINOIS
Chicago — The Phonograph Co.
James I. Lyons (Amberola
only.)
INDIANA
ii i ' napolis — Kipp Phonograph
IOWA
-Harger & Blish.
•I jiger <fc Blish.

LOUISIANA
New Orleans— Diamond Music
Co., Inc.
MASSACHUSETTS
Boston — Pardee-Ellenberger Co.
Iver Johnson Sporting Goods
Co. (Amberola only).
MICHIGAN
Detroit
— Phonograph Co. of
Detroit.
MINNESOTA
Minneapolis
Lucker. — Laurence H.
MISSOURI
Kansas City — The Phonograph
of Kansas
City. - Music
St.Co.Louis
— Silverstone
Co.
MONTANA
Helena — Montana Phonograph
Co.
NEBRASKA
Omaha — Schultz Bros.

NEW YORK
Co.
Albany — American Phonograph
New York — The Phonograph
Corp. of— Frank
Manhattan.
Svracuse
E. Bolway &
Son,
Inc.
D. Andrews Co.
(Amberola W.only.)
OHIO
Cincinnati — The Phonograph Co.
Cleveland — The Phonograph Co.
OREGON
Ltd. — Edison
Portland
Phonograph
PENNSYLVANIA
Philadelphia — Girard PhonoPittsburghgraph —Co. Buehn Phonograph
Co.
Wiiliamsport — W. A. Myers.
RHODE ISLAND
Providence — J. A. Foster Co.
(Amberola only.)

AMBEROLA

TEXAS
Dallas — Texas-Oklahoma Phonograph Co. UTAH
Ogden — Proudfit
Sporting Goods
VIRGINIA
Richmond — The C. B. Haynes
Co., Inc.
Co.
MilwaukeeWISCONSIN
— The Phonograph
Co. of Milwaukee.
CANADA
Montreal — R. S. Williams &
Sons
St.Ltd.
John Co.,
— W.Ltd.
H. Thorne & Co.,
Toronto — R. S. Williams &
Sons Co.,— Ltd.
Ltd.
Vancouver
Kent Piano Co.,
Winnipeg — R. S. Williams &
Sons Co., Ltd.
Babson Bros. (Amberola only).
Calgary
R. Ltd.
S. Williams &
Sons —Co.,

